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Win Friends and 
SO OFTEN, our success in life de- 

pends upon the friends we make 
and the people we influence. 

Arthur Jones has plenty of executive 
ability, yet all his life he has remained 
a badly paid underling. Nor can he 
understand why other men with no 
more ability than he should rise so far 
above him. 

If you happen to be an Arthur Jones 
or to be married to someone like that, 
this story is for you. 

Arthur Jones may be right. He may 
have just as much ability as the man 
who is promoted over his head, but 
he has failed in cultivating one im- 
portant essential of success -the ability 
to win friends and influence people, 
which is so important that a book on 
the subject written by Dale Carnegie 
immediately became a best -seller. 

In "How To Win Friends and In- 
fluence People," Dale Carnegie tells 
you in words how to make people like 
you. But the radio stars have discov- 
ered their own rules, and they have 
been putting them into action. If they 
had not learned the art of making 
friends, they would not be on the air 
today; they would not have attained 
the great measure of success they have 
won. 

Take Frank Parker, for instance. A 
number of years ago, when he was 
first starting out in radio, he appeared 
on the same program with a very 
talented Russian pianist. He soon dis-. 
covered that this man was a genuine 
personality, with an amazing back- 
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ground of experiences in Russia. 
More and more, Frank became in- 

terested in this man. He listened in- 
tently while the Russian pianist told 
about his dreams, his ambitions, his 
hopes. 

The pianist in turn was interested in 
the young singer who was so obviously 
interested in his problems, and they 
became friends. 

The years passed, and the pianist 
climbed to greater and greater fame. 

A few months ago Frank Parker 
felt that he had reached a turning - 
point in his life. Dissatisfied with the 
progress he was making in radio, he 
heard of a very important radio show 
for which a number of singers were 
being auditioned. Someone was needed 
to take Lily Pons' place on the Chester- 
field programs when her broadcasts for 
the summer ceased. 

Though he had very little hope of 
getting this program, Frank Parker 
auditioned for it. 

He was incredulous when he heard 
that he had been chosen. To this day 
he doesn't know the real reason. A 
very influential man had spoken to the 
board of directors of the program, rec- 
ommending him very highly. That man 
was Andre Kostelanetz, who had been 
the struggling Russian pianist of his 
early radio days. 

So, Rule 1: Take an interest in other 
people and their. problems. 

So often people err in being brutally 
honest with other people. The radio 
stars realize that you rarely accomplish 

and Ben Bernie may be "professional" enemies -but they're 
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Influence People 
anything by criticizing other people 
adversely. But there is another kind of 
honesty which, they have found, is 
very helpful in influencing people. 
That is being honest about your own 
limitations. 

Marion Barney (mother of "Pepper 
Young's Family" of the air) was the 
daughter of a very wealthy San Fran- 
cisco man, who cradled her in luxury 
all during her girlhood. Then some- 
thing happened to his money. When 
she was sixteen, he died, leaving her 
and her mother penniless. 

Frantic, not knowing where to turn, 
sh : made up her mind that somehow 
she would get a job. At first no one was 
particularly interested. But Marion 
walked into a full -dress rehearsal, con- 
fronted Tim Frawley, who was manag- 
ing a theatrical company on the Coast, 
and pleaded with him for a job. 

"Can you act ?" he asked her. 
"No," Marion Barney admitted, "but 

I am determined to learn." 

NOW for several weeks, actresses 
had been storming Frawley's office. 

Every one of them had bragged about 
her experience and her ability. To 
listen to them, you might have imag- 
ined that each and every one of them 
was a second Bernhardt. 

Frawley was tired of their bragging, 
and found the candor and humility of 
this new girl refreshing. He agreed to 
give her a chance. 

Rule 2, then: Be honest about your- 
self and your oïon limitations. 
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However, it isn't always necessary, 
when you go seeking a job or trying 
to influence other people, for you to 
be humble about yourself. Different 
people are influenced by different 
things. If it is natural to you to fight 
for what you want, by all means go 
ahead and fight for it. 

It seeped to Nellie Revell, whom 
you hear doing interviews with other 
radio celebrities on the air, that day 
she stood outside the office of the pub- 
lisher of the Denver Post, that never 
in her life had she wanted anything so 
badly as she wanted a job on that 
newspaper. Her father was ill in Colo- 
rado Springs, and she wanted to be 
near him; she wanted to take care of 
him. A job on the newspaper would 
make those things possible. 

So she pushed open the door marked 
"Publisher" and saw a man sitting at 
a roll -top desk. 

"Are you the publisher ?" she asked. 
He didn't look up from the papers 

on his desk. "Why ?" he growled. 
"I don't know why," she said, "but 

are you ?" 
"I am. What of it ?" 
"I want a job writing," said Nellie. 
"Can you write ?" 
"A little." 
Still the publisher didn't look up. 

His voice was mocking. "How little ?" 
Nellie Revell lost her temper. What 

right did this man have to be so rude? 
"I can write a whole lot better than 

you can," she said. 
The publisher put down his pencil 
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