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Prices Revised
Effective NOW

The cost of raw materials and labor
has now been lowered to such an extent
that it is possible to reduce the prices
of SONORA PHONOGRAPHS with-
out affecting SONORA quality.

The trade and public can now
purchase a SONORA with a feeling
of confidence that thcy are paving
PRESENT-DAY prices.

SONORA has always given and
will continue to give the very best valuc
together with the very finest quality.

THE INSTRUMENT OF QUALITY
NONOTE

CLEAR AS A BELL

“The Highest Class Talking Machine
in the World”

Sonora Phonoaraph Company, I,

George E. Brightson, President
NEW YORK CITY
FIFTHs AVENUE AT 53rd STREET 279 BROADWAY

Cafindiao-Distnbutors: 1, Montagnes & Co., T'oconto
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CONTEST PROVES DECIDED SUCCESS

Columbia Dealer in Watertown Holds Musical
Appreciation Contest for School Children—
Rasa Ponsclle Acts as Chairman of Judges

Warenruwn, N. Y., August 5—The Hardiman:
Woolworth Co., of this city, Coluubia dealer,
conducted a iuusical appreciation contest re-
cently among the pupils of all the grammiar
schools in the city that was suecessful far be
yond expectations. Miss Margaret Clark was
the winner of the coutest, her program being
considered the best by the following judges:
Rosa Pousclle, famous soprano of the Metro-
politan Opera Co.; Percy Grainger, cancerl
pianist; Toscha Seidel, concert violinist, and
Charles Prince, director of Prince’s Orcliestra.
All of these judges arc exclusive Columbia artists
who arc tenowned in the musical world,

The second prize was wou by Paulinc Riehtcr,
and the third prize by Barbara Williamis. The
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Letter from Rosa Ponselle to Prize-winner
Hardiman-Woolworth Ca. also gave prizes to the
different schools as well as to the individuals,
and at the close of the contest 170 programs had
been submitted. A weekly will
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“MOVIE" MUSIC IN A NEW FORM

Motion Picture Theatre Uses Magnavox in a
New Way—Two Tonc Arms Provide Un-
usual Effects That Prove Value of Device.

A theatre in southicrn California rccently iu-
stalled an eficieat and clever micthod of supply-
ing musie to its patrons, this idea comprising a
Magnavox telcincgafone outft with 2 sccond
tone arm instcad of a hand transwitter. Two
turutables arc uscd and the supply of records
for the fealure picture is laid out in advance of
the performanee. The records are then placed
an the turntables and started, and when the
sccnes change appropriatc music is played iu
accordance with the picture. This is accom-
plished by means of the two tone arms and the
switeh on the Magnavox control box, whereby
cither onc of the records may be amplilied
through the apparatns at will.

In this way eontinuous music is heard with
no breaks and in scntiment adapted to the pic-
ture as it passcs through the plot. The repro-
ducing worn is located in the cxtremnc rear of
the stage, the niusie passing directly through the
cloth screen on its way to the audience. In this
way the music is diftused and dovs not scem to
eome from any definite place. At the same timc
the volume is controlled by the regulator on the
control box, thereby allowing the proper rendi-
tion of the various types of records im accord-
ance with the action of the plot.

200 PER CENT TARIFF ON IMPORTS

Switzerland Places Prohibitive Duty on Talking
Machines—Will Shut Out Imports

Wasinxerox, D. C., Aughst 9.—~According to ad-
vices received by the Department of Commerce,
Switzerland has increased its import duty on

Price Twenty-five Cents

USE OF COLOR IN ADVERTISING

Has Real Effect in Increasing the Sciling Power
of Publicity, Declares Professor Wellman,
Who Has Given Subject Considerable Study

That the usc of color in advertising has a real
and dcfinite cflcet in incrcasing the sclliug power
of sucl advertising is a fact brought out through
careful and scicutific investigation made by Prof.
Woellman, of Dartmouth College, the results of
which were prescuted by him at the recent con-
veution of the Assogiated Advertising Clubs. In
the course of his talk Prof. Wellmau said:

“There have becn some very tuteresting ex-
pericuees (in the usc of color) in the calaloy
field. Tle color page has estublished its ten-
tinic eflegtiveness without question. 1n faet, the
test by departiments shows a range of from ten
to onc hundred times as many sales from the use
of a color page as from the usc of black and
white. While these tests were being carried on
it was also discovercd that sales inercased pro-
portionately as the number of illustrations per
page deercased. In other wards, the mail-order
house discovered that one article, well designed
and well il d, sold more merchandise than
the former erowded page.

*fu the dircet-by-mail circular and follow-up
ficld we find that even the addition of one color
has inercased the selling power iroin 10 per ceut
to figurcs too high for quotation purposcs. Here
again we find, bowever, that the addition of
color usually implicd better type arrangcment
and more thought in the preparation of the copy.
It is a fact that the larger investment required
usually imposcs the preparation of 3 better sell-
ing appeal on the part of the copy writer,

“This ficld fs practically wide open for dircct
attack with good ¢opy.”

OPENS NEW BRUNSWICK SHOP

Shop, Exclusive Brunswick Dealer,

be made hercafter from the lists submitted and
concerts will be given in this dealer's auditorium
cevery Friday afternoon.

With her award of ten Columbia records and
a dozen cabinet photographs Miss Clark re-
ccived an autographed letter from Miss Panselle,
chairinan of the committee of jndges, compli-
menting her upon the excellent prograin she
had prepared.

Talking machine men shonld remember that
the goods sclling best now have been advertised.

talking inachincs 200 per cent. The duty on
these machines is now almost prohibitive and
itis d that imports will be shut out while

the tariff is in cfect. Information concerning
the new tarifl ean be obtained in the Burcau of
Foreign and Domestic Commerce, where the full
text Is on file.

GRAPHOPHONE FAC l"ORlFS DIVIDEND

Directors of the Cnlumbm Factories Corp. of
Maryland, whieh is controllcd by the Columbia
Graphoplhone Mig. Co., kave declared the regu-
lar qmarterly dividend of 2 per cent an the
preferred stock, payable this month.

VALUE OF LETTERS FROM A MERCHANDISING STANDPOINT

Some Important

About the C it

of B

Letters by Louis Balsam Which

Should Interest Progressive Members of the Talking Machine Industry

The writer of sucecssful sales letters must
get himsclf into the position of the praspect
addressed if his sales letters are to bring the
returns they should, said Louis Balsam, cor-
respondence and advertising counsel of the Di-
reet Mail Advertising Association, in address-
ing that department of the recent convention
of the Associated Advertising Clubs.

“There are,” le said, “two kinds oi false
alarms that business men the world over can
well afford to scrap.

“l. The bugbear ‘that business is ratten’ and,
therefare, it is no use to spend any extra sales
encrgy, ‘which would be wasted anyhow.

“2. The cqually mistaken notion that goes to
the oppositc extreme in the misguided idea that
‘wild’ unusual and overspectacular sales and
advertising tacties are the only things that will
bring in the business.

“The day of the haphazard, slipshod, indiffer-
ent letter is done.

“Now, more than cver, business men should
understand that letteys are not a thing apart,

Lut one step in a vast merchandisisg process.

'"The miserable botch made by the average
letter is infinitely miore costly than a good lct-
ter could possibly be.

“One poor letter often undoes years of the
fncst type of advertising and sales efforts.

“What are we golng to do about it? Here
are four rules underlying all suceessful letters.
If applicd to your own torrespondence they
will turn the trick as they have for business
honses that are following them:

“l. The successful letter writer is enc that is
in love with his work. No letter can be really
smecessful unless it is written by someone thor-
oughly in earnest.

“2. Sucecessful letters arc those written by
people who put themselves in the other fellow's
place. In other wards, the average letter is a

failure because it doesn't visualize its reader,

Simplicity is essential to resultful letters.

"d. The overdramatic and overspectacular

element must be eliminated in sales letters.”
These pointers are worthy of consideration

Opens Attractive Establishment—fenton’s Or-
chestra Appears at Opening of Establishment

Lowets, Mass., August 6.—The Bungalow Shop,
an exclusive Brunswick retail establishment, was
formally opened on Saturday, July 23. ‘The new
store, which is located in Prinec's Arcade, is
owned by the Prince-Waltér Co. Mr. Walter 1s
one of the best-known memnbers of the New
England talking machine tradg, having spent sev-
eral years as wholesale manager of the Kraft-
Bates & Spencer Co., Boston, Mass, Brunswick
distributors.

Carl Fenton's Orchestra, exclusive Brunswick
artists, amil onc of the eountry's Icading dance
orehestras, appeared at the opening of the Buu-
galow Shop, and played to capavity audicuees
througlout the day. The equipment of the new
store is novel and unique, having becn designed
to duplicate the furnishings of a modern up-to-
date bungalow. A eoinplete line of Brunswick
phonographs and records is on display at the
Bungalow Shop, and there is every rcason to
believe that the new store will attain pleasing
suecess.

W. E. DEWELL IS NEW MANAGER

BurLineron, Ia, August 4—W. E. Dewell is the
new Pathé manager of the Churehill Drug Ca.,
Pathé distributor of this efty. He is a scasoned
pkonograph man, well known in the field, par-
ticularly in the Middle West. During the sev-
eral weeks which he spent at the Pathé factory in
June Mr. Dewell made a study of Pathé business
wcthods and tock a particular interest in Pathé
dealer service. Chnrehiil dealers will undoubt-
edly be greatly helped when the plans which
Mr, Dewell is formnlating arc put into operation.

Fresh air in the lungs is good, but fresh ideas
in the head pay the bills.

See second last page for Index of Articles of Interest in this issue of The World
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Music Should

VARSI GG TR TN ety
Mr. Salesw Miss Salcsweon: whicli-
re wlo reads this, whit
are g?  UTalking machines,” yon
answer—"talking machines aud records.”
tainly yon are taking customers inte boaths and
showing them cabincets, getting nat secords for
them and taking their veders for gools which
sums of moncy. But that is not what
at all,
What is it you are really sclling? Docs that
e whe con in and lstens
MT records locks at your cabinets really
cipate paying out good nmaney merely to get
a hox made of wood and varuish, glue and hard-
ware, filled witl machinery and priced np in the
hundreds of dallars? 1s it the machiue that the
enstomes wants? O is it what the machines
will do thal the customes ix thinking about?

When you sell records does the custoner know
or care that the dise you hiefare lis or her
is made of shellae ler materinls, or,

[aet, doex ahe eustumer care onc little bit
what the record i sleally cousists of? s it
uot what the record will do that interests the
customer?

0f conrse,
woman, sl a talking machine store,
arc not really selling pieces of furnituee or discs
of shellae. You are sclling the life that is i
those ilvad clewcnts wlhen they are bros
together. Dy themsclves they are
Furaitire is to be had at a furniture store, if it
is 2 closet you want or a chiffonier. Bt bring
the
glovions, splendid, lan
1t is that, young gent
yon are sclling.
Music aitd all that the ugme implies|

Not Machinery, but Music

Aund that is why, when you sell these ina-

wiu or that w
oy

machine and record together, and fro
mnsic,

Springs

nts in the niaki
the waterial elothing of a feeling
of a thought, of a desire.  You are sel
atn] yow arc wrong if yon think that you
are sclling anything elsc.

What Is Good Music?

Now, this word music comveys a goad
igs amd covers A mnltitude of ideas
is true that one
But this

can "
tters musical, if any'where,

s weatl is auother waun's poiso.

LTS N
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Be the Dominating Factor in

amnch is also trve: that ne nmsic is had which
Is sincere,  Whether it clc or Just makes
one glad, or sets one’s feet dancing, or i
oiie to lift np a voice, no miatter liow

w sheer happiness and lightuess of spirit, then
it is good music. Mere noise, barbarie liowls and
raneons screams are nol music and never were.
But apart fromn that you cainot go throngh

1g machine ealalog without seeing that
sclegtions ont of every dred
rsery rhymes and ucgro songs to string
quirtets and operatic arias, arc good uinsic

T R

+ TheSelling of Talking
* Machines and Records

Means Selling Music
" That Is Best Sold
" When It Is Understood

- R DB e

But, just as soon as you begin to think at all
about it yon will see that this word music con-
vevs so wide a mcaning and ecovers so namy
different idcas that there is really no getting
to the bottom of it. If cver there was a col-
lection of organized idcas which weeded expert
knowledge anil scat experienec that collection is
ic. Merely to go through a catalog of rec
ans,

nu
ords is lo find puzzics for the best
puzzles which they will have very 1 trouble
in tryiug to auswer off-hand. ‘I'lie ordinary Iny-
desiring music and clean entertainment,
ply does not know how to read a catalog
futelligently. Can it be wondered at that such a
person chooses only the sclections whigh lie or
she has heard of or somehow already knows
Satlsfying a Heart-hunger

Yet, what were those other records, them,
made for? Why arc therc these pages, by the
score, of the best music put inlo the eatalogs at
altz  Why arc great sums of y spent o
g new voices, new taleats in violin and

Successful TalkingmMachine Salesmanship

piano playing, new treasnee AFL-mush 1t
of which to make records? The answer is sim.
The record-makers know betier than you,

Mr. Salesman or s Saleswaman, that the
people arc liangeri sic.  They
know, better than you musie, let
it be as high-brow t may, uevertheless aloy

the hcart
The Weak Link
Why is Iy, t that so minch ephemeral stuff,
whieh Ity not worlth prescrvation, has to be

the maker and the ultimate consnmer is defec
Because yon, yoiug lady or yonng gentle

tive

know something about itl

'fie best possible way 1o learn s¢ thing
abont nmsic is to study your catalogs and make
yonrself familiar with the rccords of the best

Is there anything dilhcult abont this? Hardly!
The salesman or saleswoman who has the job
of sclling machines, or records, or both, ought
to be delighted mercly to have the chance to
spend sparc hours at the office and at home, play
ing over the best music and becoming familiar
with . That is not work, it is play, and the
fincst kind of play.

The Wonderful Pages

He or she who takes scriously the work of
each day will rejoice in the opportunity to b

pme better acqnainted with the wonderful pag
of the record catalog, and from that first rea,
ing will be inspired to make the closest kind
investigation of the records which correspou
thereto.  The shelves of cvery talkiwg machin
store worthy of the name are hlled with mayg
nificcul recordings, with golden voices, golden
strings, golden horns, imprisoued in the si
discs and waiting to be kindled into glorous i
by the liberating touch of the talking maching
Not to know, intimately and with the authorit
that only cy gives, the contents of those
shelves is to commit a daily crime against onc's
enuployer and against every éustomer who comes
in huugry for musical food.

Good Music and Good Machines
The statement is as trite as applicd to the talk
ontinued on page 6)

of

THE TALKING MACHINE'S HELPMATE
)

EQUIPPED WITH

@ ALBUMS

PLACE YOUR ORDER NOW AT LESS THAN PRE-WAR PRICES

Qur NYACCO loose-leaf ALBUM consists of a soiid wood and metal back, staples secure
Leaves are detachable and the pockets li¢ perfectly flat when the

cach two in onc poecket.
album is opened.

Our latest IMPROVED albums have been selling in such large quantities, enabling us
to purchase material cheaper for a big outpui and, together with our improved machinery
and facilities, give us the advantage to market our albums at such low Pprices.

We make lscls to equip any style machine. Our special set, with complete sct of shelves
for No. 80 Victrola, as illustrated, consists of more albums than any other album set on
the market to-day and glves the dealer the opportunity to sell more records.

Shipmenta can be made F. O. B. New York or Chicago, as you may desire, thereby

saving you freight os expressage.

We guaranty our NYACCO albums as to quality, construction and expeditious deliveries.

Jobbers and Distributars thraughaut the United States and Canada
Write for Quatatians. Samples submitted upan request

New York Album & Card Co., Inc.

NEW YORK
23-25 Lispenard Street

CHICAGO
415-417 S. Jefferson Street




Avcusr 15, 1921

<l ety
— S

Il

i ha el

40
E
E
oA
§

e

The supremacy of the Victrola

commercially is comncident with its
supremacy as a musical instrument.

The success of Victor retailers
goes “hand in hand” with Victor

supremacy.

“Victrola™ in 1he Reistered Trademack of the Vietor Tatking Machine Compeny
designating the produels of this Company only.

Warning

The use of the word Vicirola upon or Ja the promotlon or sale of any

other Talking Machine or Phonograph products s misteading and illegal.

Important Notice.

Victor Records and Viclor Machines are scientifically co-ordinated

and synebrontzed in lhe processes of manofacture, and should be
ueed togetber to secure 1 perfect reproduciion.

Victor Wholesalers

Albany, N. Y.
Atlants, Gu.

Geiely-liaire On, Ine

Elyey Talklog Macbine Co.
Phillips & Crew Plano Co
Baltimore, Ad, ....Coben & Hughes.

F. Dru% & Soos Co

H. R. Eiscobrandt Sons, loc.
Talklng Machine Co.
Qliver Ditson Co,

The Eastera Talking Machine

La.
The M. Steloer) & Sons Co
Brooklyn, N. Y.....Amerfean Talking Mach, Co.
G T. Williams Co, lne
Buffalo, M. Yu..,..Curils N. Andrewe
Bufizlo Talking Machine Co.

Bicmlogham, Al
Boston, Maes, .

Burllagloo. V.
Butte, Aoot, .
Chieago, 1ML .

Ametican Phonogeaph Co.

Orioa Bros.

Lyon & Healy,

Fhe Rudolph Wurlitzer Co.

Chicago Talking Machine Co.

Qaeloootl, O, .....Qbio Talking Machine Go.
The Rudolps Waurliteer Co.

Clevetand, U, ,.....The Cleveland Talking Ma

chine Co.

The Exllpse Musical Co.

The Perry B. Whi

Sanger Dros.

Knight-Camphell  Musee

Ca

Columbus, 0,
Dullas, Ter.
licorer, Colo,

Den Aolnen.
Detroll, Mich,
Elmlea, N, ¥
El Faso, Tex.
tionoluly, T. ¥
Houslon, Tea,

Eloiira Arus Co.

W. G. Walx Co.

Berystrom Musie Co., Lid,

The Talking Machine Co. of
Texan

fodlannpolls .Slewar: Talkiog Mlachine Co.

Jueksoosllle, Fla...Florida Tatking Machue Co.

Kmasan Cliy, Me...J. W, Jeakins Sons Muslc
The Sehnelece Co.

Lox Angeles, Cal..Sherman, Clay & Co.

Memphle, Tean. .,.0. K llouck llanc Ca

Milwuukee, Wis. ..Badger Talking Alachine C.
Minneapoll Minn..Beckwith, O'Neill Co

3 .Col:n. «The f{orton Gallo-Creamer
Co.

New Ocleans, La..Phllip Werlein, Lid.
New ¥ork, N. Y....Blackman Talking Mach. Co
Emaguel Blout.
€. Bruno & Son, lnc
Charles H. Ditson & Co.
Koickerbocker " Talkiog 30
. Ine

Musiea] Tagiriment Sales Co
New York Talklay Aach. Cu
Omes. Ine.

Sils E. Pearsall Co.
-.Ross P. Curtice Co.
Mickel Bros Co,
+Putnam Page Ca. Inc
Loute Buchn Co.. Inc

Omaba, Nebr, ...

Peorln, 11
Phllndelpbl

o_ Phooogtaph
Talking Machine Co,
A Weymann & Son, Inc

Fllsburgb, Pa, ...W. P. Frederick tano Co
. € Mellor Ca, Lid.

Sandard Talking' Mach Co.

Cressey & Allen, Inc.

frortlund, Me, .
feriland. Ore.
Hichmond, Va
locliemier, N.
Sait Lake City, U..The Jobn Elllon Clark Co.
Ban Fronelwgo, Cal,Sherman, Clay

Senttle. Wash.
Spuknne, Wasts,
81, Louls, Mo,
81, Poul, Miso
Sycacuse, N, Y.
Toledo, . .

Wanblogtoo, D. CCoben & Hoghes =~
. . Droop & Sons Co.
Hogers & Fiseher.

Victor Talking Machine Co.

Camden, N, J,, U. 8. A.

IR a8, &30, I3, did, d TN

R
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Victrolo No. 80, $100

Mabogany, oak or wolnut

Vi:troln XVII, $350
Vicirola XVII, sloeiric, $415
Malwgany or osk
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MUSIC SHOULD BE DOMINANT FACTOR

{Continued frow page 4)

ing machine as when centered on the record
shelves. Each is the complement of the other.
Both go together and peither is useful without
the other. The man or woman who wants to
sell successfully the best and most expensive
machines simply mnst be mentally tied up to the
idea of good music. For good music and good
machines go together. The man or woman who
has a taste for the best in music has, or will
acquire, a taste for the best in machines. For
the ¢wo ideas go together, the fine music and the
fine instrument whereby the prisoncd tones are
relcased into golden sound.
. Taking Music Seriously

That is why the good salesman or saleswoman
in the talking machine busincss is he or she
who takes music scriously, who makes music
a part of his or her life. It is uscless to expeet
that one shall be successful if onc is not inter-

sinecrity, kaowledge and enthusiasm the sales-
man gives liis work, then the sclling will be sue-
cessfully done.

‘That is why every salesman or saleswoman in
the talking machine business ought to be a
usic “fan," an amateur intcrested In music,
using music at home as regularly as food or
elothing, and ecouscquently a person ready,
anxious and able to impart somcthing of the
same cnthusiasm to cvery person who comes
within his reacli.

To sell talking machines and records is not
to sell machinery, furniture, prices, terms or
anything of the sort. 1t is to sell the means
toward mmsic in the home, to sell, in a word.
the loveliest thing that can be sold—pure, en-
during musical beauty,

Is it expecting too much to hope that the
nica and women who scll this should be lovers
and of music th ?

Know your catalog, know your music, be able
to suggest. to help. to gnide your prospects.
R ber that it is not the wnaterial medium

ested in one’s goods. hip, no matter
what some fools niay say to the coutrary, is not
hypuotism or magic. 1t is the result of sineerity,
enthusiasn and knowledge of what oue has to
sell. If that which one has to scll is worthy the

GEN. C. G. DAWES AS A COMPOSER

Director of the Budget Composer of Recent
Kreisler Number Listed in Victor Record List

A great mystery is at last solved. Fritz Kreis-
ler, the distinguished vi . recently made a
record which constitited a part of the July
Victor list, entitled “Melody in A”Major,” which.
it is now sevealed, was written by Chas. G.
Dawes, formerty a banker, later brigadier-gen-
cral in the A. E. F. and now President Hard-
ing’s Director of the Bndget. When Kreisler
heard this wumber, without knowing its comn-
poser, he at ouce fell in love with it. No onc
suspected that General Dawes was of a musical
bent. He hal rather attained a “Hell and
Maria” reputation, gained im a Congressional

but the soul of the music whieh they in reality
want: and prepare yourself to treat them on this
principle. Then you will be a rcal salesman,
and will have mastered the real sceret of suecess.

investigation. When the Dircctor of the Budget
was acensed of grievons musical crimes he had
to confess blushiagly that he had composed
other pieces as well as the "Melody in A Major”
for the purpose of beguiling his hours of ease,
Lt this was the first number to win its way
into public motice and appreciation, thanks to
Godfather Kreisler. Others. doubtless, will fol-
low in dne coursc.

THE COMPOSITION PRODUCTS €0.

The Composition Products Co. has been in-
corporaled with a capital stock of $§2,000,000 at
Albany for the purpose of manufacturing phono-
graph products. Thosc interested are Samucl B.
Howard, Robert X. Thistle and Harry € Hand,
all of New York.

WORLD
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SIX FUNI;AAIEN]‘ALS OF DISPLAY

An Expert in Window Dressing Tells of Certain
Essentials That Are Worth Noting

The window display manager of a large de-
partment store has placed on the wall of his
office for the benefit of his assistants six of what
are considered the most important fundamental
in window dressing. These are sct forth so as
ta assist those interested in installing window
displays. The six fundamentals are as follows

Show windows are the best advertising
space in the building.

2, Show windows should be a picture, hand-
some Father than pretty.

3. Space is valuable. Thercfore, to use the
space most ceonomically and effectively use your
own merchandise.

4. To so arrange & window that it shall be a
simple arrangenmcnt of a few casily grasped facts.

5. In caeh window as far as possible strive to
make coloring harmonious and gooills convey a
similar idea—in other words, harmonize ideas a
well as color

6. Each group of windows shonld be so ar.

ranged that onc of the two cffccls is produced:
{a) They should karmonize, or
(b) They should aet as foils f h other,

so that each will set off and emphasize the other;
in other words, harmony or agreeable comtrast
is an absolutc cssential.

SCHUMANN-HEINK WILL SING

Kansas City, Mo, August G—Among the great
cvents of the American Legion convention in
this city this Fall will be the singing of Mme
Schumana-Heink, the great contralto and Vie.
tor artist, who has announced at Manila that
she had just eanccled engagements in the Orient
that would have netted her about $30,000 in
order to be with “her boys,” as she ealls then
She sang at the hospital for the soldiers at
Manila before she feft for the United State:
in spite of the fact that she has been ill

arrot

Boston Office, 20 Sudbury St.

Talk or Common Sense —

The name Peerless on a record album is like the
word “sterling” on a piece of silver—it's a
guarantee of quality.

Your customers, educated to the habit of buying
only the standard, trade-marked products of a
reputable manufacturer, are always 100% sold
when you lift the front cover and point to the
name Peerless on your album.
sive sales argument.

The genuine, trade-marked Peerless (warp-proof)
Album costs no more than the ordinary kind and
is easier to sell because the stamp of quality is
there—you don't have to say, “Just as Good—."

Peerless Album Company

Phil Ravis, Pres.

636-638 Broadway
Chicago Office, 21 E. Van Buren St.

It’s the conclu-

New York
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Vistrole IV, $25
Ok
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Victrola VI, $35
Mabogany or axk

Supremacy

=

The Victor has earned its
supremacy by the great things
it has actually accomplished.

Victrola VIII, $50

Oak

Victrole 1X, $75
Mahogany o1 oak

']

Victeala No. 90, $125
Mshogany, ok or walnut

The large measure of success
enjoyed by Victor retailers is n
keeping with Victor supremacy.

“*Victrola® is the Registered Trademark of the Victor Talking
designating the producta of this Company only,
Warning: The use of the word Viewrola upon or In the promatlon or sale of any

oiber Talking Machine or Phonograph prosucts da misleading and itfegal

Machine Company

Important Notice, Victor Records and Victor Machlines are lz»enll!iull; co-ordnated
ond synchionized in the processes of manufacturc. and » be
used together 1o secure 3 perfest 1eproduction,
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Victor Talking Machine Co.

Camden, N. J., U. S. A.

Victrala X1, $150 Vicuua X1V, $225 Viewola XVI, 3275 Victrola XVII, $350
Mahoygany, osk or walnat Mabogany, oak or wainut vm.ol}‘.hxbz.‘l;;m;le',.zn1.so V“"ﬂ‘,-’f,:ﬂ- -:u;;. $415
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sories to suceess, bt nnless the purehasing public is made aware of a
store’s progressiveness throngh the medium of advertising propa-
ganda little is accomplished.

At uo time in the last ten years has advertising been niore
necessary than to<day. Buyers and sellers are too prone to admit
thiat business is bad and times are hard. This pessimistic wailing
never gets anywhere. It is only in times of stress that strong men
d ate their abilities to turn faiture into success.

PUBLISHED BY EDWARD LYMAN BILL, Inc,

Presldent and Tiesourer, €. L. G, 373 Fourth Ave, New Yorky VicePrasident,
. . Spillane, 373 Fourth Ave,, New ‘ack; Sreond Viee Bicsident, Roymond Bill, 373
ourth Ave., New York; Secretary, E. L' Bill; Assistant Treasurer, Wem. A. Low.

J. B, SPILLANE, Edttor
RAY BILL, B, B, WILSON, BRAID WH!TE, Assoclate Editors
L. M, ROBINSON, Advertising Manager
L. E, BOWERS, Circutatfon Manager

1 A . Canrs Wi D. Busn, C. Cwace, Fowaso Lywan
K. Muwen, C. R, Tionr, Scorr Kinowit, A. J. Nioaus
Telephone,

Trade Nepresentstly,
B, V. D Wasw, E.
Westers Divistons Republie Bullding, 200 So. Stare Streel, Chiengo, 1.
Wabash $242
Boatons Jonw 1. Wriisow, 324 Washingion Sireel

Londoe, Eng, OMcer 2 Gresham Rulldimgs. Daringhall S1. W. Liowet Stusey, I!):v.

The Tolhing Machine World has regular corrcspondents loested In ol of the principal
lles throughout America.

d the I8th of erery manth ot 373 Fourth Ave. New York.

ORITTION (including postageds United Staten, Mexico, $2.00 per year; Conada,
olher countrice, §4.00. ' Single coples, 25 cents.

ADVERTIREMENTH: $5.50 per inch, shagle column, per insertlon. On quarterly
or yearly contracts » special discount Is ailo Adventhing poges, $150.00.

REMITTANCES should be made payabic to Edward Lymen Bill, Inc, by check or
Post Office Money Order.

% NOTICE TO ADVERTISERS—Advertising copy should reach
this office before the first of each month. By following this rule
clients will grently facililate work nt the publicalion hendqunriers.

Long Dlstance Telophones—Numbers 5982-6983 Madison Sq.
Cable Address: "EIbill,” Noew York.

NEW YORK, AUGUST 15, 1921

—

| PLANNING THE SUCCESSFUL FALL CAMPAIGN !

EFORE the next issuc of The World makes its appearance we

will lave eutered on the campuign for Fall trade. Tle volune
of business will be as we make it. In other words, there must be
a rapid awakening to Ihe necessity of edncating the buying public.
The American people as n wlole have been practicing thrift. There
has been a limited amount of buying of a voluntary character ¥n the
musical instrument field. The public nmst now be sold by a thoronghly
np-to-date cunception of salesnanship. 1t mnst be made to realize
that musie, and particilarly talking mnchines, is a necessity in the
hote. “This formuli nay be aiier to talk abont than to pit into
practice, The fact remains that the dealer who has not ntilized his
tinie during the inactive period i boilding up prospect lists sud
developing leads in preparation for the period when there is greater
activity, and when a limited amount of time can best be devoted to
actual selling, has not donc his duty to himself or to the industry.

The manufacturer or merchant wlho is waiting for Fall trade
to develop without making studied efforts to bring it about is neglect-
ing great opportumities. There can be no resting on past lurels.
There must be coutinued progress and achicvement,

We have just clased six weeks of hot, humid weather, which has
curtailed the volie of retail business materinlly—a period when a
great puinber of retailers censed their nsual efforts to develop busi-
niess. While a liolidny period for rest and recreation is very advisable
and to be heartily vecommended, the time is now approaching when
the vacation spirit must be replaced by the spirit of cuterprise and
trade building. We must perfect plans for a great volmmne of business
this coming Fall and Winter season,

Anyone acquninted with trade conditious thronghont the country
enn easily realize that we are facing no casy task—that it will be a
continuous battle, and that the army that is best drilled and which
has its plans of campaign well prepiarcd, with forces properly eqitipped
for the fray, is going to be the victor. Preparcdness is one of the
great requisites to snccess, and in these closing weeks of Angust it
is time to fall into line al get inte action.

, PUBLICITY AS A FACTOR IN SPEEDING SALES l

NO man who deserves the name of merchant can fail to recognize
the force of advertising in speeding up sales. Progressive
policies and niodern plans of merchandising are most needful acces-

Despite the quiet conditious referred to there are talking ma-
chine dealers in this conntry who have doue more business in the
past six months than ever beforc in thair listory.  They were forced
to realize that it was np to them to do something ont of the ordinary,
and this extraordinary cfort of salesmanship has brought a most
gratifying reward in the way of larger sales. There are possible
purchasers existent all aronnd s, but they are not inelined to buy
talking machines, records, or anything else nnless they are solicitel
aud solicited in a 1mner cntirely ont of the ordinary. Wlere this
is being done good results are being achieved.

In the race for business the advertiscd product ungnestionably
lins n distinet advautage, for the individual, whether retail customer
or dealer, who is indlined to hesitate about buying is ost likely to
sclect, when he finally develops the purchasing mood, those prodicts
with which he is directly acquainted, cither through persomal contact
or advertising.

While advertising is an ial to b sliccess
at all times, it i< much more essential to-day thau ever before, and
the dealer wlo maintiins a forceful selling presentation of his goods
cominually before the public is building up a prestige and a position
which is going to aid lim nsterially in becoming a leader in his field.

Faith, conrage, confidence should be the basis of dealer pub-
licity these days. It stimulates and educates the public and helps to
improve and stabilize couditions generally. It may be said the effcct
s more largely psychological than real; but after all the indnstry,
like the individual, can be either buoyant and successful or grouchy
and a failure. To-ilay the dealer who wins out is the man who puts
forth all his energies in presenting his goods to the consumer by
means of an attractive, convincing publicity, which shows the abso-
hute need of music in the home and how that music may be supplied
satisfactorily by means of the talking machine and its corollary, the
record.

L GOOD WORK ACCOMPLISHED AT CONVENTION‘I

ALTHOUGH it is not likely that for A number of years to come

the asuml convention of the National Association of Talking
Machite Jolbers will be lield so far West as Colorado, as witiess
the reconmendittion that the next convention be held at Atlantic City,
the fact remaius that the Colorado Springs meeting proved an nn-
1nestionithle success i every detiil. To Charles K. Bennett, chair-
man of the Arrangements Committee, and to lis able assistants,
who warked so indefatigably, is due most of the credit for the
success of the meeting. Not a detail was overlooked from the tine
the jobhers left New York until the final round of golf. Although
Approximately 150 people were in the party, there was not heard a
single complaint, which is the best proof that could be required
regarding the success of the affair.  Under the direction of L.C
Wiswell, the retiring president, the business sessions were conducted
harnoniously and with suap, with the result that a great amonnt
of real work was accomplished in the three business sessions.

The World has received many compliments for its enterprise
int bringing to the jobbers the first coinplete account of tlie convention
up to and including the golf scores, which was adequately illustrated.
The nnjority of the jobbers npon their return to their offices formd
The World with a full eonvention report lying on their desks. It
ineant the holding up of presses for a day or two, but it was felt
that the results were of sufficient importance to warrant it.

I DEVELOPING INTEREST AMONG SALES FORCE

T is generally believed among business men that salesmen who

work wholly or partly on the commission basis are likely to pro-
duce the best results. for a fixed commission proves an incentive to
the salesman to increase the volume of his business and profit directly
thereby—an incentive that is lacking in the case of the salaried man.
It frequently happens, liowever, that even salesmen working on com-
mission are liable to grow stale and lack interest, and the retailer is
sometimes sorely pressed in the matter of developing plans for
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reviving the interest of his sal and stimulating busi thereby. other lines of trade, but it is new in the muwic trade, and should find

It has been foimd practieal in many linesho( business, and
particularly so in the nmsie industry, to institute varions contests
with prize awards to develop compciition among: the selling organi-
zation to the advantage of the salesiman himself as well as the honse
for which he works. The prospect of winning A prize, even thetgh
its intrinsic valne may ot he mnch, aronses the sporting »pirit that
exists in the average salesman, and does wore to stimnlate him to
greater effort than does the pruspeet of seeing his commnission check
grow. It simply means the injecting of new interest fnte the selling
game,

Salesmen are only i, and the best anel most energetic are
proue at tinies to fec! the wonatony of their particular vocations.
When some plan is developed for breaking this nmenotony, even tem-
pwrarily, the stinmlating effect is immediately evident and is gen-
crally nore or less lasting.

Some himorist gave birth to the epigram that: most men will do
more for a cigar than they will for » dollar. It has heen proven on
nuinerons oceasions that many a sulesmian will work harder in an
cflurt to win a §10 nocketknife than he will when the prospeet of
ciming §100 extra in commissions is involved. It simply neans
appealing to the craving for something new.,

| THE DEBUT OF THE PATRONAGE PROMOTER |

PROMINENT Western retail music house has jnst hired a com-

petent former saleswoinan o act.as an official “greeter” and bas
by that action presented an idea that shonld interest other progressive
concerns in the trade. The “greeter” in this particular instance is
charged with secing to it that every visitor to the store is received
cordially, made to feel at home and otherwise insnred of a welcome
#hat is caleulated to promote regular patronage. And regular patron-
age is particularly valuable just now.

Having been a saleswoman, the “greeter” in this case is quali-
fied to meet visitors properly and, not being charged with the actual
work of selling, is free to see to it that the enstomer is accorded the
proper attention cven before the salesperson can take charge. The
idea is not exactly original, for sinilar positions are maintained in

favor, especially with those big establishments where the visitor is
called upon to pass some distanee into the store hefore coming in
contaet with the satesperson.

The average enstomer naturally likes to receive attention and if
properly welcomed at the door of the store, and direeted, if not
escorted, to the proper section where the de-ired articles may be
obtaied, soon gets the feeling that his, or lier, trade is worth while.
It keeps the customer interested, too, while waiting for ome busy
salesperson to find time to give the visitor attention,

Another store in the West has worked along different angles, In
this case a woman has been employed for some time making a close
inspection of the faciiities of the store where she is employed and
thea visiting similar establishiments in the same and neighboring cities
with a view to getting ideas regarding inprovements thit may be
nade in her own establishinent, This is the proper fdea if the retail
store is to be kept well in line with the others of its class, 1t means
knowing what the other fellow is doing and then trying to improve
npon that work.

KEEPING UP EFFICIENCY STANDARDS _]

T is a well-established business maxin that when busincss falls 20
l per cent sales efforts should inerease 50 per cent. That is a
very good policy as far as it goes, but, like so many ather ideas,
it should be anplified. If a man has the power to increase his effarts
50 per cent then he has not been doing the business lie shonld have
done when times were miore nearty nonnal. It stands to reason
that there must be something wrong somewliere if a sales staff cant
snddenly do 50 per cent more work simnply becanse business happens
to be dull. If that increase in efficiency were put into effect when
business was normal the profits of the fimu wonld be great enough
to tide over the period of depression. The merchant whn allows
his sales force to give him omly half the service of which it is
capable is losing money every day that this condition exists. The
merchant who desires absolitte efficiency must demand the continu-
ance of this high sales standard when business conditions return to a
normal basis,
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Wholesale Exclusively

WE gun for B’ar and gel resulis.
Let us help you gel that
«“Volume.”

That’s PEARSALL SERVICE

“Desire to Serve PLUS Ability.”
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| The Cheney Factories i}'

| Utmost precision of metal parts, mechan- "
ical perfection of the Cheney motor, and i
unusual skill and talent in the fashioning of "

artistic cabinets are demanded in the pro-
duction of Cheney phonographs.

These standards, maintained and elevated, ||
i will keep The Cheney pre-eminent in quality

! Cheney TALkiNG MacHing Comrany, Chicago N

The :
CHENEY |

The Master Instrument
With the Violin Resonator aud Orchestral Chambers
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, The ITalk.ing

1 tl:a~l_ Factor in Smaller Movin

Keeu observers will have noticed that musle
ocenpies a big share of the advertising of mav-
Ing picture houses Moving picture men always
inelude the musical program in thejr advertising
and on the printed programs, They are realiz
ing more cvery day the wonderfu] eulling power
of music and several theatres have even gone ta
the extent of Practically featuring the musie,
making the show ftself of sccondary considera-
tion. In large eities where there are madern
theatres the follawing expression is the barom-
cter of the drawing value of music: “Let's go to
the Rialto (or whatever the name of the show
may be); it has wonderful music.

In the larger theatres, orchestras, organs and
Pianos supply the musica| entertainment, byt
there exists an undeveloped field in the smaller
theatres for the salc of talking machines. The
talking machine with the prestige of the maost
renowned musicians in back of it can and shouid
be sold to theatre owners, and the dealer who
goes out after this business will not regret it.

The modern talking machinc mives a perfect
rendition of the artist's performance and the
abjection of lack of volunie can be overcomne by
the attachment of a Magnavox, an instrument
for increasing the volnme of sound. Thus the
musie can be heard distinctly in every part of
the theatre, and the patrons will derive the
benefit of hearing the great artists and orches.
tras of the world instead of the inferjor music
which is so prevalent in the gmaller theatres,

The dealer who succeeds in placing a talking
machine in a theatre $hould not overlook the
possibilities for publicity. Money spent for ad.
vertising that gets results js 8 profitable invest-
micAt. and what better avenue of publicity can

__THE TALKING MACHINE WORLD

be found than a place of amusement where hnn
dreds of people go daily? Arcangements might
be made by the dealer to affer the theatre mayn-
agament the use of one of his machincs free of
charge provided that Proper amnouncement fs
made on the screen of the miake of machine and
the dealer who supplied it. Here is an advertise-

LA e = T
Dealers Will Find It '
Profitable to Tie Up
g More Closely With the
Kl ‘Moving Picture Thea-

tres in Their Localities

LA R PR Mind
ment which would be read by everyome enter-
ing the theatre. Persons going to a theatre to
be entertained natyrally wateh the screen and
rcad the announcements, and added force would
be given this form of publicity by hearing the
iustrument play during the show.

The small-town merchant is especially favor-
ably situated with relation to the above. In the
small town there is only one or al most two
theatres and a weckly newspaper. Practically
everyone in the town and the farmers from the
surrounding country go to a show at least onee
¢ach week. In view of these facts, which is the

11

Machine an Important Orches-
g Picture Houses

better nicthod of advertising—the weekly news-
paper with its cold type or a noticc on the
screen with the talking machine playing through-
out the performance?

Advertising of this kind' will not only help
the dealer sell (alking machines, but will also
stimulate the demand for records. A list of ncw
records means much less to the prospective
buyer than hearing tie record played. Of eonrse,
the theatre program will contain a list of ilie
selections ta be played and might even carry the
advertisement of the dealer. Thns when the
record is played the prospect can eheck it on the
program and the advertiscment of the dealer in
a conspicuous place will suggest where the ree-
ord may be obtained.

NEW PERIOD MOl)ELi\VlNS FAVOR

The Hyatt Talking Machine Co., of Portland,
Ore.. is having a great demand for the new
Brunswick period maodel, Stratford 310, Queen
Anne style. This company, by the way, furnished
Clara Kimball Young, the fanous filin sfar, with
Brunswick model 122 during her recent visit to
that city, and reccived a very fnteresting letter
of thanks in which she stated that the Brunswick
phonograph was a genuine delight and praised
its fidclity in reproducing the music of the record.

(NCORPORATED

The Hopkins Phonograph & Piano Co.. Phila-
delphia, Pa,, has been granted a charter of in-

corporation in that State, with $50,000 capital.

Remember, the man of “go” is seldom let go.

Main Wholesale Depot.
741 Mission Street, San Francisco

Branch Wholesale Depots:

444 So. Broadway, Los Angeles, California
45 Fourth St., Portland, Oregon
Oceanic Bldg., Cor. University and Post Sts.,
Seattle, Washington
427 West First Ave, Spokanc, Washington

b
/A

Victor Victrolas
Victor Records
Victor Accessories

la_y&', Go.
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“History Repeats Itself’’

“In the fog of doubt and expectancy that beclouds the
judgment of all but the shrewdest talking machine dealers,
as applied to their probable stock requirements for the fall
and holiday seasons, one fact remains—though it may be
forgotten or ignored—to determine the correctness or mis-
take in a decision of what and when to buy.

"The fact is, phonograph products cannot be made over-

night.”
Quoted from an editorial in

The Phonograph and Telking Machine Weekly
for July 13, 1921
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While Prlces Are Down
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HREWD Columbia

dealers are looking
ahead to the big business
that's sure to come this fall
and holiday season.

They're preparing for this
big business with courage
and confidence,

They know that Colum-
bia Grafonola prices have
reached the low level, that
they can sell the latest
models with many modern
exclusive improvements
for less money than older
designs of phonographswith
none of these features, They

know that their percentage
of profit remains exactly
the same,

They know that when
they want Columbia Grafo-
nolas, they’ll want them in
a hurry,

They know that stocks of
Grafonolas are ample now
—at these big savings—and
that Grafonolas cannot be
made overnight.

Shrewd Columbia dealers
will be prepared. From La-
borDay toNew Year’sthey’ll
cash in on the courage and
confidence they show now.

COLUMBIA GRAPHOPHONE COMPANY
NEW YORK

GRAFONOLA
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A Service You Have
Been Looking For

Here arc four products, vital to the operation of cvery retail phonograph
establishment. We can ship them to you on 24 hours’ notice ™ at money
saving prices.

Stringbutton Delivery Bags

An assortment of quality papers and a variety of beautiful two-color
designs featuring all prominent makes of records to choose from.
Ten and T'welve inch, Plain® or Printed.

Stock Record Envelopes”
Choice of 110-1b. Brown Kraft or 130-1b. all-sulphite Green, tough
and durable. Plain, single or double faccd. Printed with ruled
inventory form if desired. The hest made and most serviceable stock
cavelope on the market. Furnished in ten and twelve inch sizes.

Corrugated Pads*®
These double faced corrugated paper cushions come in both ten and
twelve inch sizes, furnishing excellent protection for your customers’
records.

Supplement Envelopes
Size 5§34 x 7%. Made in white and colored papers, imprinted with
your name and address. Choice of several attractive designs which
can he changed cvery month. Read netice at right.

THE H-W SERVICE
is national in scopc, available to dealers in every State. It is the only com-
plete service of its kind, Our products are manufactured from the best
grades of paper, and are seld at the lowest prices that can be quoted on
goods of like quality. They are the result of practical knowledge of
Dealers’ Needs and Talking Machine merchandising.

*Jtoms marked with sateriak cun be shipped withim 24 hours after eoccint of ordor.

Hu
a1

Let us
address your
supplement
envelopes
each month—

In conjunction with
our supplement envel-
opes, we offer you an-
other service which re-
lieves you of all the
worry and bother of
addressing the envel-
opes by hand. The cost
is very reasonable. We
bond ourselves certify-
ing that your list of
names will not be used
for any other purpose.

Full Particulars Upon
Regquest.

HALSTED WILLIAMS CORPORATION

815 - 819 MONROE STREET
BROOKLYN, N.Y.

Fill in the coupon— Mail it today —and let us tell you in detail about H-W Service.

T
HALSTED \WILLIAMS CORPORATION,
815-819 Monroe Street, Brooklyn, N. Y.

Please furnish complete information regarding the H-\V Service, without obligation on my

part.
We carry .. ... Victor . _..... Columbia......___Edison. ..._Sonora. .- Brunswick
Pathe.....__... and..__..
Name
Address..............
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Co-dperation 'Among Tal—l;mg Machine Deal- |

' ers and the Benefits to Be Derived -

SR YRR i e Sl

The old motto, "Unfted we stand, divided we
fall,” is just as true to-day as it cver was; and
it has always been true. Co-operation is benc.
ficial to all parties concerncd and, if properly
directed, harmfnl to none.

Tatking mnachine dealers should organize in
cvery town where there arc two or more dealers.
They should organize for the purpose of cdu
cating the people of their communitics to a
greater appreciation of musie. espeeially the
mnsie of the talking machine. They should or-
ganize for mutual protection against crooks,
dead-beats and unethical dealers. They should
organize for the purpose of promoting better
merchandising in the individual shops. They
should organize for the purpose of forestalling
any sales stunts that might be harmful to the
business in general. They should organize for
the purpose of sccuring better displays at fairs
and other public places. They should organize
for the purpose of promoting harmony and good
will among themselves.

There may be other reasons why talking ma-
chine dealers in cvery towu should forin local
associations, but these will suffice for the pur-
poses of this artiele, which are mierely to show
the importanec of such co-operation. Taking
these up in order, then:

For Better Publicity

Very few dealers, comparatively speaking, are
able to advertise as much as they must if they
are to educate the public to the talking machine
habit. The sale of the talking machine has been
phenomenal, 1t is truc, but nothing ke what it
could have been made. Not only so, bnt the
hrst burst of enthusiasm for the talking machine
is passing and we are mow in the midst of
situation that calls for greater effort than the
majority of dealers have been accustomed to
expend in their efforts to provide music for the
nation. Decalers are fcw indeed who are able to
invest enough in newspaper advertising to make
their publigity pull as it should, to say nothing
ol undertaking a eanipaign of general publicity.

By co-opcrative advertising, a number of deal-
ers could run enough display publicity in the
local papers each week te undertake an educa-
tional campaign, while kceping the “talker” idea
in the minds of the people all the time. 1n this
way dcalers wonld be able to ask and get con-
siderable assistance from the manufacturers also,

The association would, of conrse, have a naine,
sneh as "Associated Talking Maehine Shops”
or "Community Music Shops,”" and all publicity
would be over the name of the organization and
waild earry the names of the individual members
at the bottom of the advertisement. In order
that all might fare alike in the direct benefits
Irom such advertising, the names of the mem-
bers should be arranged in alphabetical order
aud then rotated, the name heading the list fn
oue advertisement golug to the foot of the list
in the following one, and so on. The name of
no talking machine wonld ever be mentioned in

) Ry T TR A s

. Publicity; Protection;
Better Merchandising;
Credits; Displays lat

i Fairs—Can Be Han-

i dled Co-operatively
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thig publicity and all makes would proft alike
fromn it.

The amount of space taken by the association
would, of course, depend upon the strength of
the organization, but whatever the size of the
display may be, at least one advertisement cach
week should he rin in the local papers. An
association composed of, say, ten or twelve deal-
ers, in a large town or a city, might very well
run thirty inches in each paper in the eity cach
week. Smaller organizations would be bound to
usc less space because of the expense.

In addition to the general advertising, indi-
vidual dealers would contimne their own pub-
licity or not as they saw fit,

For Mutual Protection

Lvery talking machine dealer loses a consider-
able amount of moncy each ycar because of
skips, dead-beats, returned machines and un-
cthical dealers. They have no means of check-
ing np onr prospective customers; they know

e o

By D. G. Baird

TR, et e N
little or mothfug about the credit records oi
those to whom they entrnst their instruments.
The result is that entirely (o many people are
making a praetice of buying a handsome mas
chine on tenms and immediately thercafter re-
nioving to another address without taking the
trouble to notify the talking muchine dealer from
whom they Liave made fheir purchase.

Another very common practice that scems to
be gaining in favor with the dead-beats is that
of getting a fine machine for as simall an initial
payment as possible and then neglecting to pay
any more on the contract. The first payment
lapses for a week or so, then tlhe dealer sends
a niee statement just as a reminder. This is
ignored and the dealer sends another statement
and another. He goes in person to colleet and
s put off with plausible excuses and p. i
to pay. Finally he takes back his machine, after
it has been used for several meonths, and the
dead-beat goes right over to another dealer's and
gets another machine and does the same thing
In a large city where there arc many dealers, a
dishonest person may do this for ycars without
ever being suspected. One dealer doesn't know
that the beat has already beaten one or more
other dealers and has no means of finding out,

With an organization, dealers could readity
check up on such crooks and save themselves
immensc sums of moncy cvery year by refusing
to entrust their instruments to those who were
known to have beatcn another mcmber of the
association,

Unethical business practice on the part of any
dealer or individual could be stopped. The clee-
tric specialty shops of Detroit reeently formed
an association very similar to the one here pro-
poscd for talking machine dealers, and one of
their first acts was to put a stop to the practice
of eertain people who were making a business of
buying up shghtly used laundry cquipment and
advertising it for sale as new goods at cut prices,
To do this, the officers of the association simply
went to the newspapers and explained the situa-
tion, whereupon the papers rejected all subsc-
quent ads of the kind.

Every day there are being advertised in the
ncwspapers of the country supposeilly ncw,
standard talking emachines at $15 and up. An
organization of dealers could stop this at once:
(Continued on page 17)

There is a “short method” for the building
up of a successful retail Victor business

“Victor Exclusively”

ORMES, Inc.

Wholesale Exclusively

103 E. 125th St.

NEW YORK
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Qhe Aristocrat of Phonographs

Backed by a Well Financed and Long
Established Organization

A message of vital impor-
tance to phonograph mer-
chants who have a right
to know the facts.

F IFTY-SIX years ago, in

1865, The Widdicomb Furni-
ture Company was established at
Grand Rapids, Michigan. It was
organized by men of vision who
were master cabinet makers, and
who saw the growing demand for
fine furniture.

In Rfty-six years this organization
has forged alicad until today it stands in
the forc rank of this particular industry.
It is known, wherever furniture men
meet, for the superiority of its product,
exquisite workmanship and perfect cab-
inet design. .

Not long ngo this same organization
witnessed the demand ou the part oi
Anerica for a phonograpl whieh, aside
from being a perfect musical instrnment,
would be decorative as well and lend
enchantutent and beauty to the home.

In other wards, it saw the necessity
for phonographs of fine cahinet design—
such cabinet design as  Widdicomh
placed in its well-known furuiture—and
the excentives of the conpuny deter-
mined to investigate the phonograpli
warket.

Their survey proved to be a revela-
tion. They found that phonograph mer-
chants and nmsic lovers received their
idenx with open arms.  They were more

-

The New-Day Phonograph

The pleture Moslrales the Widilicomh
vonele phonokeaph of Adsmn  perlod.
Mesclnnls hoon that today Ihe lrend
re artistie eahl-

1 only be ex-
en ol lbe
Ihereefore,

nel wwker's arl,
nwlurat 1hat the Whidlcomb
€ ompnuy, line fueolture desig
305, should br the leaders of

type ol phonearupl,  Widdliewmb
» rmnge I grler frem $500 e

. Lat na memil you the Whidl-
calalog bowing thr rowmpicte line.
WIDDICONS FERNITURE CUMPANY
tirsod Raphls, Mirhlgsu

than ever convinced that there existed a
greal demand for a plionograph of artis-
tic merit.

But they did not at once put their
ideas into practice. They called to-
getlier experienced  phonograph  nien
from different parts of]llr: country; men
whio had had long years of experience in
the practieal end of phonograph making.

These experts, together with the
Widdicomb cabinet makers, worked for
two years before the first Widdicomb
phonoFrnph (now entitled The Aristo-
crat of Phonograplis) was completed.

When it was showa to a limited aum-
ber of well-known phonograph mer-
chants it created a sensation. It con-
tained 1many exclusive features and it
was the figst line that a phonograph had
been designed which contained beauty in
appearance and exquisite wnsical quali-
ties as wéll,

The Widdicomb Furniture

Today the Widdicomb phonograph
liolds a unique position in the trade. It
is backed by one of the old line com-
pauics of the United States. It has un-
qualifiedly received the endorsement of
the greatest phonograph merchants.
Thousands of Widdicomb users have
prononnced it the finest machine on the
market, both in appearance and tonal
qualities.

At present the Widdicomb franchise
is being offered to a limited number of
dealers; to phonograph merchants who
are interested in an organization of well-
established business policies and which is
known thronghont the United States for
its integrity and sincere business quali-
ties. To thiese men we are able to offer
an exclusive franchise which will be a
profitable, paying one. 1f you are in-
terested, write us and we will give you
the full facts.

Co., Grand Rapids, Mich.

2 3 This is a claim that the
Widdicomb can back up by ac{unl demonstration. The new Widdicomb Vibrationless Amplifier ( patentod) Zim-s”;hr l‘l]’n'ddi-
romb supremacy of tone, _Tlns tone chamber eliminates vibration and metallic harshness. 1t does full justice to the lower
as well as the higher musical notes and reproduces with equal prominence the decper and richer tones of orchestral records.

The Widdicomb Phonograph plays all records. Our tests show that it plays all records better.

Let us tell you more about it. Write for our new catalog. (s9)
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CO-OPERATION AMONG THE DEALERS
(Continued from page 15)

-

Another thing the electrical dealers did was 10
pitt a stop to the practice of giving prizes with
surchases.  Several mcmbers of the association
were in faver of giving prizes—thonght it would
cugourage buying—but the majority sweceeded
1 showing that there is no end to the prize
giving practice. If onc dealer gives an albim
another will give an indesiructihle needle, an-
other will give balf a dozen records and anothe
will go them one better in some way

11 may be objected that talking wachines arc
sold a1 the mannfacturers' terms, hit so arc
clectric washing machines, ironing wmachiucs,
vacium cleaners and other specialties, Yet the
clectric specialty dealers of Detroit have found
an organization cssential 1o the well-being of
the individual dealers

For Better Merchandising

An organization of 1he taltking machine dealers
al a community would not ouly forestall any
utethical practices om the part of dealers or i
dividuals, but the old proverd tells us that "two
heads are better than one” Each dealer has
some idea that the others do not have. One
may have a better method of approaching pros-
pects, another a betier method of display, an-
other a better system of making collections, an-
other a better systemn for obtaining prospeets
Such idcas shonld be pooled iw the interest of all.

\When you, Mr. Dealer, pass your conipetitor's
shop, do you take the opposite side of the street
and walk with your head down or turned away
from the other dcaler's establishnent? Yon
should take about five ininutes to step right in
and say, "Hello, Bill! How're things going to-
day? What's this new wrinkle you're trying out
liere?" In other words, each dealer should not
only feel free to visit every other shop in his
cily, but he shonld do so. It would be well to
Tiave an agrcement that every member of the
association must visit the shop of at least one
competitor vach week. When lie makes such a

visit the dealer should, of course, be perfectly
frank making criticisms or in asking for in-
formation. Pass along ideas owe to another,
For Better Displays

Another thing that the chectrie specialty deal-
ers already referred to have done was to ohtain a
scparate building for their display at the State
fair which meets in 1he city cach autumn, This
was doue for two reasons—because herctofore
the dealers have been compelied to accepl au
kind of display space they could get, and because
they wauled 1o take advantage of the single
cifect of a display of elecirical goods cxclusively

At sieh a place as a State or county fair
there are so many things to distract the atteit-
tion that ihe individual dealer can gt little in-
terestin his particular live. Mrs Housewife ma
be very anxions to have a talking achine in
lier hone, but st as she approaches a talking
machine hooth she sces au electric wa ling ¢
chine-and she inmmediatcly remembers that she
needs a washer. She is ot able to buy botly,
and the result frequently is that she buys neither,

With & scparate display, talking machine deal
crs would have greater competition among thein-
sclves, but there would he no competition from
ollier dealers and far more iwachines would be
sold, thus benelitiug cach dealer, us lie wouli
very naturally get lis share of Ihe increasel
nmnber of sales

A Suggestive Constitution

An organization of talking machine dealers
such as has been suggested would neccssarily
have to draw up a constitution. LEach group of
dealers conung togcther for the purpose of or;
ganizing would decide on its own constitution,
but the following poluts wight prove to be at
least suggestive

We, the undersigned individuals, frms and
corporations, engaged fn the retail talking ma-
chine business in Boomville, Maryland, have o~
ganized into an association hereafter to be
kiown as the "Commnnity Taltking Machine
Shops.”

The primary purposes of this organizalion arc

THE TALKING MACHINE WORLD 17

1o gromote a merc universal
music as rendered by the talking machine or
plionagraph; te promote elicicncy in lhe busincss
of thar distribution; to guarantee quality prod-
uets, fair dealing and prompt service; audl to
rewder our customers greater scrvice and pro-
teetion

This associatiou shall, therefore, be goveried
aud regulated by the following coustitntion
(8
Tia

3 serasuree, cednd amually
ity e micmbers,  These idhcers ahall
5 i ren m
vhal
niien af pan
fihe
< of

) s ol 1 shall be o recvive amil
Abiire atl inoney, andii anit pay lills a the dirctin of
tie associntiver, and W hey 1l assachati

fanned of Uie slole of e ieeaviry

We mafority shall 2

tim becoming a1 v axi

fanhitully Dy ths mejorlly rule 3 all hues

rber of 1hls assaclal " W pay his pe

of the cupente of conducting e affairs of (ke
and s espe for bis share of she cust

il tlic p vrox ihe
P
) 1 Ihe nlcals i
o

ony
a semiation
3 cvnplamls against alier menbers to
ihie association:

shall Bave e powwer 1o arbilrate Al difficulties betwee
: nd any nrl
alt abide by the verdirn ered.

By & (wo-tbirds vole of i bers, 1his ,
may expel auy member for violatiew of dhis consiilution o
for any olker offnse
ions for menberstiy shalt be passed npon by
®oquovum ot 3 regular meettng.  The mojorbiy shall rule

shall in no wise affect lhme who are

{Contintnl ou paye 18)
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Clinton & Beaver Sts.

. COLLINGS SIGN SERVICE
SELLS RECORDS

Victor Records are coming from the factory in larger quantities.

Attractive window signs, featuring current
records, will keep your stock moving.

Collings signs classify the records under such headings as
"Dance Records,” '"Red Seal Records,

“Instrumental Records,

"Vocal Records,”
etc.

The service consists of four new hand-painted signs monthly
2 signs 13" x 267
and
% e 167 52 S
Painted in colors by leading experts in sign creation.

The cost is but $9.75 per month

COLLINGS & COMPANY

Victor Distributors for Northern New Jersey and Northeastern
Pennsylvania

{Plum Building)

Newark, N. J.
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IMPORTANT TO THE TALKING MACHINE TRADE

SELECTING THEIR FAVORITES

NATIONAL PUBLISHING CO., 239 5. Americao St., PHILADELPHIA, PA.

Yes, Price is one point.
But so is Quality another point.

together.

user. Please your customers.

for price list.

Record Albums

Quality and Price must be considered
“National Albums' are unsur-
passed and seldom equaled in Quality.
They give permanent satisfaction to the
Write us

THE PERFECT PLAN

CO-OPERATION AMONG THE DEALERS
(Continued from page 17)

CHRISTIANSON CO. INPROVES STORE

Establish; Mod, y the Addition of

3. All ossessnicnis for 1he coniliet wnd maintenance of
iy asenciation shall be payable weelly in advance.  Menr
beta ohal be liable 1o eapulslon for noi-payment of ducs
after due noilce fn weltiuy. Ay member who willdeaws
ot fa expelled shnll bo linble for msessments nod dues up
I the date of 813 withdranal or expulalon and for e
wity.

10. Thix coustiintion may be annded or alicred only by
a lwalliitds najorily vote of all members, and then only
alter u piblic reading of 1he progesed ameaitmicit or aliera-
lan al \wa tecular mieetligs before thie vt s Taken,

Doe fa convenllon by s jwo-lbirds oajutlty of e
assaciotfon, Llis - iy of 1921, In wilnews
whiereol me buve dercunta subscribed our names.

The Dues

Eaclh associution will determine what dnes
and assessments shall be made, being governed
largely by the amount of publicity contemplated.
A fairly strong association wemld do well to
make the ducs $20 a week for the first four
wecks and $10 a week thereafter for all members.
Almost all the money thus collected wonld g0
into publicity, as there would be little expense.

Regular ncetings should be held onee a week
at some regnlar micetiug place and attendance
shonld be regular and prompt. Proprictors only
shonld attend these nicetings and discussions
should be contineif ta subjects of common in-
terest and helpfuluess. If possible, meetings
shonld be held elsewlere than in the shop of
onc of the members.  Nome reliable advertising
agency should be given the acconnt.

i b
Saund-proof Booths, Record Card System and
a New Piano Department

Racwxe, Wis, Aug. 3—The estaldishinent of the
Cliristiansou Bros. Co., of this cily, has just been
completely remodeled, and modern methods of
handling recoeds and talking machines have been
installed.

Nine sound-proof hooths have been constructed
for reconl aud machine demonstration. They
are furnished with wieker settees and chairs to
aceommodate three persons in each. A feature
of the establishinent is the card system for
handling records, with facilities for handling
25000 discs. The firm has already stocked np
with 23,000 records and has arranged them along
the wall directly opposite the line of demon-
strating booths. An addition bas also been con-
structed on the rear of the establishment which
will furnish space for a piano department,

The Christianson Bros. Co. will celebrate its
twenty-fifily anniversary this month. Tlhe busi-

VICTROLA SURVIVEE PUEBLO FLOOD

Victrola VI Plays Perfectly After Having Been
Under Several” Feet of Mud and Water for
Over One Hundred Hours

Neither fire nor flood, apparently, has any
material effect upon the playing qualities of a
well-built talking machine. Numerous cases
have been cited where talking machines have
been burned or soaked and yet when rescued

ness wad established in 18972, H. C. Chri:
is president and treasures, and E. M. Christian-
SOR is secretary.

It is always a good selling point to presume
that your compctitor is eleverer than you are.
When you are making suggestions never think
that lie uiay overlook their weak points.

THE BEST TALKING MACHINES ARE EQUIPPED WITH

A.W. B. BOULEVARD VELVETS

GRAND PRIZE—GOLD MEDAL, ST. LOUIS EXHIBITION

VELVET COVERED TURNTABLES

ADD TO THE QUALITY OF MACHINES

WRITE FOR SAMPLES AND PRICES

A. WIMPFHEIMER & BRO., Inc.
450-460 Fourth Avenue, New York

ESTABLISHED 1845

Its Music Can't Be Stopped
have been able to aperate perfectly, even though
the cases were somewhat damaged.

The aecompanying phatograph shows a_ Vie-
trola V1 which survived the recent Pucblo, Colo.,
flood, in a mcasure. The instrument was among
a number in the basement of the Knight-Camp-
bell Music Co. store in that city. It was under
several feet of mud and water for over one hun.
dred hours, but when bLrought out and dried off
was able to play without any special adjust-
ment. The machine was placed upon a pedestal
in the Knight-Campbell Co's show windaw,
with the dricd mud still clinging to I, and at-
tracted much atteation.

WHO WILL “JOB” IN JAPAN?

Great Operatic Artists Score Big Hits in Flow-
ery Kingdom—Who Will Annex Territory?

Mnie. Galli-Curci, the famous soprano, and
one of the popular Victor artists, is expected
lo sing the first two weeks of November in
Takio, Japan. In view of the fact that Mischa
Elman and Mme. Schumanu-Heink, both Victor
artists, appeared in concert during the last few
awonths in Japan, it is cvident that there are
greal possibilitics in the way of Victor record
trade in that country. It is now up ta some
enterprising jobber to annex that territory. If
the Oriental car can become attuned so readily
to our Western music there is no reason in the
world why records should not have a tremen-
dous market among those enterprising Yankees
of the East.

An attractive talking machine establishment
was added to the music stores of Newburgh by
the recent opening of the Portable Phonograph
Shop. on Williams strect.
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THREE RULING HITS

How to Win - -Sell by System

Our sales statistics show: that the three selections featured on this page are the ones most in
de: and. Are you featuring these? Are you well stocked in them? Are you taking advantage
of their popularity? This advice is prompted by our sales reports. To tell you to order big

and then have your sales force advertise them personally to every customer is the very best
advice we can give you,

Three or four well-featured objects are always mental suggestors and serve as good sales
leaders to your undisplayed stock. Each month you have a new release of records, They are
all good. They all will sell. But it takes system and progressive salesmanship, to clear
every shelf. The object is to get a man in your store and then sell him. Don't stop at one
record or two; if necessary, play every record in the store. Be persuasive and satisfy. Begin
by playing what you know to be a real hit. It must have the best in selling qualities or it

wouldn’t be the Hit. Catch your customer with a hit and then you may sell him any record
in your stock.

AINT WE GOT FUN

VOCAL
4325/Ain’t We Got Fun. Tenor. - - - - - - Bily Jones
win—sse. (I Like It. Tenor. Baritone Duet. - Billy Jones, Ernest Hare
DANCE
4368/Ain’t We Got Fun. Fox-irot. Erdody’s Hotel Pennsylvania Orch.
man.—asg.’_A“ For You. Fox-trot. - Erdody’s Hotel Pennsylvania Orch.
ALL BY MYSELF
All By Myself. - . . . . Conualto, Vaughn De Leath
33-5555 {Who’l}i Be The Next One. . . Contrallo, Vaughn De Leath

PEGGY O’NEIL

Pe O’Neil. Tenor and Quartette. - Sam Ash, Shannon Four
33_2359 ,Thigl}:ast Little Mile Is The Longest. Tenor. - Lewis James

Oj<.5£\/ Records

General Phonograph Corporation
OTTO HEINEMAN, President
25 West 45th Street, New York City
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- How to Increase Talkin
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It is human uature to cxaggerate a little bit.
The average story which js originally told in
iruc form scarcely resembles itsclf after it has
been told a half-dozen times, merely because the
tendency of most individuals 15 to add a Httle
to what has been told, It is particularly true ot
a child who has scen a dozen soldlers marching.
When she tells her story the first time she states
she saw about eightecn or twenty soldiers, and
as she repeats it the number grows until the
Histener belleves that she saw a small army,

Repetition in selling s neegssary, but not
exaggeration.  Repetition of the main talking
polnts of an article greatly increases the oppor-
tunity for a sale, but it is absolutely essential
that one should stick to the original story and
not exaggerale.

The law of repetition is one of the most
fundamental and important laws in selling,
although it Is seldom taken advantage of by the
average person in selling a talking machine, The
tendency is to state the dominating points of
the machine to the prospective purchaser and
then talk about ather less important facts until
the sale is either closed or lost. Many sales-
men, having given all the main points at first,
hesitate to enwinerate them again for fear of
boring the customer, thus making a common
mistake,

From the report of a well-known psycholo-
glst who has worked out a chart on the laws of
repetition, which chart recently appeared in one
of the leading buslness magazines in the coun-
try, it has been shown that any short poem or
statement of facts, when read to a group ol
people cvery thirty seconds, had to be repeated
eleven times before it was thoroughly memorized
or all the important points understood. When it
was read every two minutes apart it required
eight readings and when read every ten min-
ules it required five readings,

What has this, then, to do with the sale of
talklng machines? Simply this: In a sale which
usually requires an hour or niore it is necessary
to repcat to your prospect the lcadlug features
of your machines from five to eleven times be-
fore the prospect is thoroughly familiar and un-
derstands exactly tlie most important poiuts of
your machine. This does not mean that the
salesnsan should nanie these three or four main
roints to the customer. Talk about otler fca-
tures for about two minutes, and then repeat the

. the Repetition of Sellin

_THE TA}KING MACHINE WOR
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main paints again i the sanic language as the
lirst time, keeping this up every tweo mifutes
until it has been dome seven or eight times.
That would be nhionotenous and would probably
lose the salc.

The correet way to apply the above law is to
first analyze the product thoroughly. \What are
the three or four wmain and supreme , talking
points abaut tlhijs partieular talking niachine
which is to be sold? Lep us say!

First—The Wonderful Beauty of the Cabinet,

Sccond~—Thc Sweet and Natural Tone Quality.

Third—Absolute Durability of thc Motor,

Fourth—Value and Comfort to Any Home.

The order of the above may be changed ac-

SEIH IV T 7 o "“E
Repetition Is One of
the Most Fundamental
and Imporl&nl Laws
in Selling, Although
It Is Seldom Applied

T e p—
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cording to persoial opinion, but no doubt all
will agree on the points themselves. Now, then,
the work in hand is to impress these points on
the prospect so that they are indelibly Im-
printed upon his mind. Saying them once or
twice is not sufficient. They inust be repeated
again and again in different words and phrases
during the sales talk before the customer really
grasps their full meaning.

Let us take a conerete example, for instance,
of a salesman sclling a talking niachine. He
starts out by calling the attention of the pros-
pect to the exquisite beanty of the cabinet.
This is a point that he waunts to thoroughly im-
press. He dwells on the Brace, ornamecitation
and design of the cabinet. If a period style, he
names it and gives a short insight of the history
of the period. Then, as less important details
he may spcak on tlic coustruction of the cabi-
net, dimensions and a few sceonds' talk about
the company whicli makes the product, its vast
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By Gerald L. Wartell
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resources and respomsibility, the creativeness
and orghuality of ts designer. He allows
this to be thoroughly Imbucd in the nind of
the eustomer and euds by leaving out simall
details and remarking about the gencral appear-
ance of the machine,

The second important point is the tone qual-
ity which requires a demonstration. This should
last only long enough to substantiate tlie state-
ments he is making about the tone, regarding
its naturalness, volunie, elearness, avoidaice of
scratehing, and abllity to control, etc, When
these facts have been brought out the demon-
stration should cease. A few moments may then
be consumed in speaking of tlie construction of
the tone arm and reproducer, of what it con-
sists and how the tone is produced. The main
point which has been driven honic is that the
tonc is remarkable,

The third feature Is the motor, which Is dein-
onstrated as being nolseless, durable, even and
true. Its mechanical parts are showa to the
prospect and it is explained why it is a motor
of highest quality. At this point the accessorics
of the machine niay be mentioned, such as the
value of the automatic stop, albums, or whatever
"extras" the machine may have.

Last of all the satesman, having spoken in de-
tail of the talking machine itsclf, starts upon the
value of the inachine in the home of the pur-
chascr and the comfort to be derived from its
use, playing upon the imagination of the cus-
tomer and making a delightiul picture of the
achine suerounded and enjoyed by tlie cus-
tomer's family. Furthermare, he calls attention
to the social prestige derlved froin having a
miachine of as high a standing as the one he
sells in thelr home,

But is the sale completed now when the sell-
ing talk is finished? Usually not; for our law
of repctition shows that all that has been sald
by the salesman has not been theroughly learned
by the listener, sincc it requircs repetition to
absolutely impress it upon the customer and
make him thoroughly understand what has been
sald,

Perhaps If the prospect had a liking for the
particular type of machliue show: to him before
he came i to see it, he niay buy upon the con-
cluslon of the first talk, but ¥ he were in an
open state of mind it is safe to say that he must
have more time to study it over and deliberate

{Continued ou page 21)

TUE CELINA SPECIALTY CO,
CELINA, OO

the Door for & eampile.
Which ope I3 the next beat to the “R*7

cabinets.

“Read This Letter’’

Aslitahuty, Olte, Tuly 4, 1021,
Oentlemeni—1 recelveil the Madel 1" canlnet nud wish to suy tat
It Is tue Suest plece of furatture | evor used i thls Lnminess,
I Lavc been In the bushness quite a few years, umt com Lrathfolly
state thet It s the nleest Phouograph I cver used,
I Intend to ue uvother of your Consale Moilels,

Kinidiy gtve we M8 Information at yowr conremicace,
Yours very truly,
{Slgned) F. R. SJ4MIRSON,

Little comment is necessary on this letter, which points out
agaln the quality of our cabinets, The letter Is remarkable only
in that it is significant of the superiority of all Celina-bulit

The Celina Specialty Co.
Celina, Ohio

1 a1 beeptng It on

Louis XV
Model "R"
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Queen Adane Console ‘
After You Buy Phonographs i
< (I
You Want to Sell Them :
¢
This is when you most appreciate the Granby intensive e
Co-operative Service. This is when the value of the
Granby selling franchise is demonstrated most con- <
clusively. I
As soon as you put in an assortment of our famous Period z
styles, vou get the immediate benefit of our co-operative :
advertising and selling campaign. l =
Your sales are stimulatcd—more than that—the instru-
ments are actually sold in quick time. You make your
wrn-over and profit right then and there. '
Get the details of this unusual selling franchise and |
|
DO IT NOW'! !
4
|
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o« Jactory - Newport News-» > |
> B = A .
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REPE’TITION OF SELLING POIN fS

Con, ed from page 19)

on the matter. It is here that the mistake is
vsuatly made, for the average salesman, not
wishing to repcat the above sales talk, starts on
some other less important phase of the talking
machine instead of trying to keep the customer's
natind intent upon the main points of the instru-
nent.  The correct procedure is to start over
again on point 1 and take them up one by one,
speaking upon the nain poiuts in genersl and
wording the previons statements a little dif-
ferently.

‘The four main features themsclves shonld be
talked of and no minor points or small details
given as in the first talk. 1t will only require
about onec-half the time to give it thc sccond
time, and at its- €onclusion the prospect shonld
again be given time to deliberate. It may be
necessary to go through this procedure four or
live times, but the idca is to keep impressing
the main features of your machine upon yonr
subject's mind and not give any time to ponder
over small and irrelevant details, until the cns-
temer knows the malm points about your prod-
uct by heart and cammot entertain any thouwght
towards any other make. It is then compara-
tively easy to close the sale,

In sctting forth the above, the writer realizes
that there can be no hard and sct rule for sell-
ing talking machines. Cirenmstances alter cases
and each customer mast usually be treated and
talked to a little diffcrently than the mext onc.
The onc point ta remember, however, and which
absolutely holds true for all, is that you must
repeat your arguments again and aga wording
them differently, but driving them deeper and
deeper cach lime, if yon wish to have them im-
pressed upon the customer and sell the machine.

EFFECTIVE EDUCATIONAL WORK

Miss Streeter, of Victor T. M. Co.'s Educational
Department, Visits Southern Citics—Appears
Before Important Organizations

During her recent tour ol thc South M|ss

THE TALK[NG MACH[NE WORLD

50- 50 ON TELEPHONE DIRECIORV

Peerless Phonograph Shop, Colorado Springs,
Holds Four Out of Total of ight Listings

Under Heading “Phonographs” in Directory
The Pecrless Phonograph Shop, Colorado

Springs, Colo., a wodern establishnient that
wonld do credit to a nuwmber of larger citivs,
attracts attention not alone from the fact that

it has handsnmc quarters, but lrom the more

T — -
Exterior of Peerless Phano. Shop
‘mportant fact that of the cight listings under
the head of "Phonographs" in the tocal tele-
phoue directory the Peerless Phonograph Shop
holds fonr, or an even 50 per cent. First comes
the “Beunswick-Columbia-Victor agency." then
the Columbia and Victor nanws listed first, and
finully the Peerless Plovograph Shop itself—a

clever stunt,

THE MERCK\NT’S OPPORTUNITY

The present attitude of the customer is the
live merchant's opportunity, It gives him a
chance to prove his right to the place e holds
in the ehain of distribntion. It puts him on his
mettle. It forces him to plan and to work. It
keeps him moving.

=t 5

is d I borm, it is a human

Margaret M. Strecter, ed
of the Vietor Talking Mnchmc Co., delivered
leetures before many of the important clubs and
organizations in that section. She spoke on the
greal civic and eommercial value of good mmnsic.
Among the cities visited by Miss Streeter were
Mobile, Atlanta, Augusta, New Orleans and St.
Augustine.  Among the clubs before which she
appeared were the Kiwanis, Rotary, mothers’
clubs, parent-teacher associations, loiges, literary
clubs and musieal elubs.

As a result of Ier tour, many inBucntial people
in these cities are now constructively thinking
and working for the advanecment of music in
their respective comniunities and, of conrse, have
been well posted by Miss Strecter on the valne
of the Victrola and Victor records as a wital
nicans to this end.

WILL INTRODUCE NEW MODELS

Serenado Mfg. Co. Will Produce New Line of
Upright Models—Ready for Trade Shortly

Crnar Rarins, 1A, August 6.—The Serenado Mig
Co., of this eity, will announce very shortly a
complete new line of upright muchines. This
company introduced its varions modcls several
years ago, and, after a careful study of the deal-
ers' and publie's requirements, designed a mew
line of instruments in aecordance with the data
at hand.

These new designs have been inspected by
many of the Sercnado dealers in the Middle
West, who have visited the company's executive
offiees in the past mouth, and, without exception,
they are enthnsiastic reganling the distinctive-
ness and beanty of the cabincts. The Serenado
Mfg. Co. expects to start shipping its new models
about the middle of this moith.

Economy is simply a study of the problems of
income and cxpenditure.

achievement, the fruit of human intelligenee
hacked by hwman eundeavor. It is reared “story
by story like the buildings which house it.

When business builders ecase striving busi-
ness halts, wavers and declines.  Conditions
may help or haniper its advance, but the human
clement cveulnally makes or mars its steady
progress,
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H()\V T0 INCREASE RECORD SALES

Ruth €. Davis Gives Her Idcas, Thanks to
Enterprise of John Elliott Clark Co.

Ye Terrier is the title of a very well-edited
four-page monthly which the John Elhott Clark
Co., Victor whalesaler, Salt Lake City, Utah, is
isswing. It las many stimulating and cduea-
tional articles which must have a strong aud
favarahle imfluence. In the July nuwber Ruth
C. Davis, of the Glenn Bros.-Roberts Piano Co.,
Ogden, is announced as the of a prize
offcred for the bLest paper on "How Best to
Increase Red Seal Sales" which is worthy of
reproduction:

"“First of all know your recorils and be able to
intelligently prononnce bLoth the name of thic
artist and the record. Be able to bring out the
llest details which might be of interest to
the customer. Catch the customer’s interest at
the start, perhaps by dwelling on the artist who
makes the record, or by calling to his atten-
tion a certain passage in the nomber wlich is
particularly beautiful. In sclling Red Seal rce-
ords to a person who has not been in the hahit
of purchasing them 1 think it is best to start
with something light, such as *At Dawning,' by
MeCormack; ‘Fonr-leaf Clover,' by Williams,
and 'Migity Lak a Rose by Farrar, When
yonr customer learns the beauty of Red Seal
records and understands the wonderful artists
who make them it is easy then to lead up to the
sale of the opera records and somcthing in the
symplionies. In the salc of opera records the
salesperson cannot know too much about the
diffcrent operas. | would recommend very
strongly for all persons engaged in the selling
of Victor records to study thoroughly the Victor
book of the opera. The more you kngw about
the opera the more intelligently you ean sell
Red Scal records. But, again § say, the impor-
tant thing is to know your records.”

FILE PETITION IN BANKRUPTCY

A petition in bankruptey has been filed against
Bessic R. Lubin, doing business as the Lexing-
ton Grafonola Shop at 1773 Lexington avenuc,
New York, by J. I'. Rothschild, on a claim of
$600. 11 is stated the liabilities are about $3,500
and assets about $2,500. Susan Brandeis has
been appointed recciver.

Will B. Hill, who handles the Columbia line
in Bowling Greem, Ky, fs enjoying a trip to
Europe.

Four Vital Points

lNTE L LIGENCE, sincerity, skill, and an

organization trained in analyzing problems

from the Dealer’s viewpoint are distinet

“con-

stituents” of the C. C. Mellor Company's con-
ception of service for Victor Dealers.

Can you think of any way in which such service
would be beneficial to your business these days?

C. C. MELLOR COMPANY

Victor Wholesalers
1152 Penn Avenue
PITTSBURGH, PA.
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AEOLIAN JOBBER EXPANDING

Musical Products Distributing Co. Increases
Scope of Activily=B. D. Colen Is President
of Company=—Has Strong Executive Force

The Masical Prosuets Distnbiting Co,, New
York, whi wax formed recently, is mceting
with gratifying success as wholesale distrihutar
in the metropolitan territory for Acolian-Voca
lions, Voealian records and Mel-©-Pec mnsie
ralls, ‘The company rerently inercised 1he veops

B. D. Colen
of its uclivitics, and at the present time is serving
a large number of Voealion dealers in this i
parlant territory,

B. D. Colen, president of the compauy, is well
knowu i the talking mirhine lield, having been
secretary of the Kierson Mionograph Co. for a
nonbee of years. He has made a thorough slady
of the relling prohlans of the denaler, aud his
intinate fwmilfarity wilh Ihe wholesale division
of the indusley is refireted in the practical co-

operation tlns company is giving Vocahon
dualers

Asvociated with Mi. Uolen is M Mitchell
Grulm, who is scerelary of e company, and
the following satex stafl, all af whom are com-
pelent, esperigne talking maclhine men
Graham, }. Brown and Pre
racialed wih the Lanersan Phonograph Co.; )
M \Wale and D, C. Fenler, formerly connccicd

with the Acolian €

TWO PATHE DEALER-COMPOSERS

New Yorkers Display Their Ability in Field ol
Composition—Win Fame and Compliments

The ability 10 exeel ore than one line al
endeaver scems to be an ztritmte af the Pt
dealep.  Two promincut metropolitan Vathé
tailer< have recently achieved prominence fn the
field of sangwril ng

Arthnr Kure b
a Pathe wiare at 171 a
watten a {oa-tran 4 M f
R url the o
do mare 1
d ilham L Sy 1
By 8 raady
for one 1
4n pen An
posed hy M
Nanki Mr,

' Al (reat Bein.

played at his siore |

direction of Mr uk b 1e
the new ahé rele he

Lasl Waltz* on record 20850

VAN OLINDA JOINS I'HOMAS STORE
Avpany, N. Y., August L.—Edgur S, Van Olinda

well-known local musician, has become asso
ciated with the Thomas Music St Inc., 101
Narth #'car] strect.  The estab: nt handles
pianos, Viclrolas, sheel music and other nwslcal
instruments and supplic

HINE WORLD

AvGust 15, 1921

MICA
DIAPHRAGMS

Absolutely Guaranteced Perfeet
We gal the beal Tndia Mira dirertly,

We upply the lamgest Plionograph Manu.
tacaurers,
A<k lor our quorations and samples befare
placing your otder

Amcrican Mica Works
47 West St New York

ARTISTIC YICTOR WINDOW DISPLAY

Unique Window Prepared by Victor Advertising
Depariment—Suitable {or Use the Year Round

d w

“\Vill
AT -y s C B
3 d ther instr
3 our
fricnds will spend w

Behind cuch eard is pasted a large red arrow
each case the arrow noints af the V:
i
the case arc lhe n
stands. At mght time a spotlight can
to illuminate this display

Perfect Reproduction of Tone Mo Scratchy Surface Noise

PLAYS 100-200 RECORDS

Full Tone

WIDE-AWAKE DEALERS

are increasing their profits through the sale

of De Luxe Needles

Before you place your next order write to
us for samples and full particulars about

DE LUXE NEEDLES

Duojone Company, INCORPORATED
-Sole Manufacturers of De Luxe Nesdles

ANSONIA, CONN,

DON'T FORGET THESE FACTS

Three for 30 cents (40 cents in Canada)

Medium Tone
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RECORDS
The L/‘lfﬁrence is in the tone”

Music

throbbing with the very hife and soul of the artist, is the contribution the
new Gennett Records offer to music lovers. To hear these records on
any phonograph is to realize that a new standard of record perfection
has been attained. Hear these Gennett Records. Hearing is believing.
A FEw FROM THE NEW AUGUST LIST
Tt o e, e e e
" "nTh_l.'er I_I\:qng».... e (1)

Trauk Tiania

Teli, sewumi e Nanalisn flolisrs
HONDLULY BAY 1 Nawstlan Qullare,
" Free

: 2 Fram
POEY AND PEASANT OVENTURE. Fit SEAENAGE tsclulurty  Vudli Ml
4738, arrann by

AINT WE GOT FUN? 1\l ONE, TWO, THAKE,
4712 - . . r~e it
W susT Lke A RAINDOW (L £y

ANU PEASANT OVER ans sl AUb
- s 4 | Ave mama o
ragl’ CIIR Rt

Gennen Records bener alb Phanogiaphs, hul are best wl en played on a Starr Phopograph

‘GENN E,f f ﬁ!ﬁCUll DS

THE STARR PIANO COMPANY, Richmord, Indiana

NEW YORK CHICAD® LOS ANGELES BIRNINGRAM DETROIT

CINCINNATI
CLEVELAND INDIANAPGLIS mOSTON JACKSONVILLE

LONDON CANADA
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Van & Schenck’s great“Wang Wang Blues”
and “Ain’t You Coming Out Malinda?” are
these comedians’ cleverest hits.
take like measles in a seminary. A-3427.

They’ll

Columblia Graphophone Co.
NEW YORHK

———

BECKHARDT NEW CREDIT MANAGER

Assamen Important Position With the Granby
Phonogeaph Corp., of Norfolk

Norrnek, Va, Angmt 2 -The dutles of a credit
of a large orgnnization require the serv-

ces of a man of exceptional ability, in the
Granby I'ionograph Coep, of this city, . Beek-

1, Beckhardt
hardi, one of the leading officials of the cor-
poration, occupics this isportant post.  Mr.
Beekhardt became associated with the Granby
mstitutlon i its very be ng. He was orig-
inally with this organization as an auditor, and
now docs all the purchasing of finished and raw
material and in addition has c¢harge of the f
cial end of the Amcrican Cabinet Mig. Co., veliich
8 alliedd with the Granby Corp.

Mr. Reckbandt is technically teained for lhis
duties and is a graduate of the College of the
City af New York, Thic Granby Phonograph
Corp. is noted for Ui strepgih of its personnel
and L. Beckhardi is a typical excentive of this
rapidly growing orgauization.

10 REMODEL 1. AZARUS STORE

Contract Placed With Van Veen & Co. for Com-
plete Interior Equipment

Leon Tobins, secretary of Van Veen & Co,
Ine., has annonnced that Sol Lazarus, cuterpris
ing New York talking machine retafler, has res
cently placed a eoutract with Van Veen & Co.
Iue., for a complete equipment of Van Veeuw
booths, record rack sysicur, areli column treat.
ment and the r ion of his old i 5
1t is predicted that when the work ix completed
Mr. Lazarus will have one of the mnst heantifu
ctitil talking machine warerooms in New York

. The eutire installation will be treated
with Adam ecarved composition ornarmentation
throughont and fnishied in ivory and bine,

OLDENDORF'S NEW MUSIC STORE

Buys Emmons Music Store in Lawrenceville,
1L, and Will Continue Mt. Carmel Store

Oldendorf's Mnsic House, of Lawrenceville
1, has purchased the eatlre stock nnd good will
of the Fumons Music Store, in that town, of
whieh George Oshiwald will be the man. ger.
The Packard and Hobart M. Cable pianos will
be handled, and the New Edison phonograpl,
mbia Grafonolas, as well as a full line of
0t | merchandise, will be carried,

The Oldenilorf Musie House has also con-
ilncted for a Inug time past an establishment in
Mt. Carmel, and this store will be coutinued un-
der the management of Charles Oldendorf, onc
of the most sucecssful nnsic men in that sce-
tion, liaving heen in husiness over thirty vears.

PROVIDES MUSIC FOR MARCHERS

Columbia Dealer Takes Place of Bands In Emer-
gency—Uses Grafonols and Magnavox

CoLumnus, Wis., Augisl 6.~During a recent
clvic demonstration in this town it was discove
cred that there was a shortage of bands when
the line was formed for parade, In fact, the
vlans called for a certain amount of marchers
and fioats, but the enthusiasm became so great

New Type of Band for Parades

U re three linies the numiber of marcher
and Boats over the contemplated aniount.

1¢ cnlectainment committee was al a loss to
kuow what 1o do. Tley were offering all kinds
of suggestions to cach other whey €, P Zicgler,
thie Col ia dealer in this town, stepped into
the breael and put over an idea that saved tlie
day. He came forward with his car beautifully
decorated with flowers and on the back seat of
the car he liad nionnted a Magnavox, the elee-
tric power for which was supplied by the storage
battery of the amo. By means of a Colnmbia
Grafouola, a Magnavox and a selection of Co-
lumbia march records he saved the day and pro-
vided the necessary music for the rest of the
parade. The accompanying illustration shows a
son and daughter of Mr. Ziegler, logether with
the Magnavox and "Note the Notes”

A ¢ehain is as strong as its weakest link—so is
a business organizalion,

SOUTHERN DISTRIBU

/, PHONOGRAPHS
and RECORD S

GRAY & DUDLEY CO.

Write Today for Agency Proposition
NASHVILLE

TORS

TENNESSEE
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IROQUOIS SALES CORPORATION
BUFFALO. N. Y.
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POPULARIZE DANCE RECORDS

Enterprising Columbia Dealer Has Exceptional
Facilities for Stimulating Demand for Dance
Records—Scnds Orchestras to Schools, Col-
leges and Country Clubs—A "Live” Move

New Haven, Conx., August 6.—Edward Wit
stcin, of this city, oue of the exclnsive Columba
dealers in Connecticnt, has nnnsnal facilities for
featuring new dauce records as they are released
from time to time. He has fromn sixly to ecighty
men that he uses for dance work awd concert
work through the entire East. 1le has orches-
tras that he sends to fifteen d'ffercut colleges
fromn Maine down to Delaware, and tweunty-two
prep schools in addition. \Whenever a record
comes out he usually sends the orchestration to
the orchestras, and tics up his window with heau-
tiful window displays. Among the colleges that
Mr. Wittstein supplies with mnsic are Yale, Trin-
ity, Williains, Aniherst, Brown, Vassar, Smitl,
Polytechnic, Union Course and several others;
and also the leading prep schools, such as Poin-
{ret, St. George's, Westminster, Pratt, Andover,
Hotehkiss and many others.

\When the "Moonlight" record was released
Mr. Wittstein immicdiately had it featurcd at the
Rialto Theatre, where he lias an orchestra, and
in addition placed it out amoug his other or-
chestras.  Also he featured a window which was
an exuct copy of the title page of the "Moon-
light" song. This window was made up of
beaver boards which were cut ont 5o that the light
conld be secn through, represeating the watcr,
stars and the moon, making a very pretty effect

In front of the window there was an efectric-
driven turntable on which reposed am A-2 Co-
lmnbia Grafonola Sununer model, The effect of
the light streaming through the stars and moon
down on the water was greatly accented and
bronght out when the window lights were tarued
out.

Whenever a special or: good dance record is
relcased Mr. Wittstein is quick to take advaiwe
tage of the fact, as le is a masician and also a
member of the board of dircctors of the New
Haven Symphony Orchestra. He immediately
gets busy on a special or on a good dance rec-
ord. Mr. \Vittstein is a great belicver in adver-
tising, and does not hesitate to take pleaty of
time and work to pnt aver the message throngh
his window displays. In addition, he has bhis
orchestras at snch well-known clubs as Stamford
Yacht Club, Madison Country Club, Hartford
Colf Club, Norfolk Country Club, Misquamicut
Golf Club of \Vatch Hill, R. I, and many of the
other leading clubs in the East,

THE TALKING MACHINE WORLD

RECOR[) MM\[RS HOLD ()UTIM]

Members of R:cordmg Slaﬁs Visit City Island—
Hold Intcresting Athletic Games

Recoguizing the truth of the old proverh, "All
work and no play makes Jack a dull boy,” about
fifty inemhers of the recording staffs of the leasls
ing record manufacturers arranged recently for
an informal outing, which was held at City
Islamd, N. ¥, The first scction of the party left
New York at ninc o'clock in the morning. after
assembling at the Okely recording laboratorics at
145 \West Forty-Afth street

Fred Hager was a prominent factor in the
day's entertainment, being ably assisted by his
brother Jimmy. Upon reaching City Island,
breakfast wis served at Tauber's llotel, and a
series of athlctic games was them started. The
FEmerson baseball teani defvatail the Pathe roost-
crs by a score of 21 to $, and Del $triger wvon
the 500-yard dash. A delightful share dinner
was fitting finale to 3 most cnjoyable day's
outing—we were going to say that it was a
record day for record men.
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GRUNEWAL l) HAS THE \'lCTOR LINE

Promincnt New Orlcans Merchant Augments
Lincs in Talking Machlne Department

New Oxirans, La, August 1—The L, Grune-
wald Co., lae, tlie old-lime progressive musie
lionse of this citv, has reecntly completed ar-
rangements to install the Vietor talking machine
line. This concern will handle all styles of Vic-
trolas from the pepular portable instruments up
to the most expeusive styles, as well as a com
pleie line of forcign and domestic \'mnr records
and accessomies of all kind<.  This ves the
Grunewald department a complete Vietor and
it coinplete Cotmmbia (which they alrcady han-
dle) line of machines and records

The store equipment of the Grunewald Co
rnables quick scrvice for the large mumber of
visitors, not only throngh the scrvices of the
sound-proof reoms but also through the use of
A novel conuter—The Sclrex—which cnables the
listener to hcar the records ilirongh car pieces
which, bemg an inch or two from the ecars, arc
absolutely samitary.

TEMPER~LENGTH~
ANT| E

s
ETMCa "™ Phila.

WIDTH
GUARA D

A FEW OF THE SIZES WE CARRY:
No. 32 1”x.020x 1334 fect. For
shape holc
1,020 x 15 feet.
14" x 020 x 9 feet.
6A and

1%4" x 020 x9 leel
for Victrolas Nos. 6A and 8A.

No. 48
No. 43

No. 44

1.5/16" x 031 x 12 feet.
shape hole ...

TERMS: To custoniers m\h .\lufaclory commercial rating,
HERS, 3% discount for eash

10 days, or 30 days net
total purchasc with order, balau:e C. 0
that way.

l If you have not received catalogue W, write for your copy

EVERYBODY’S TALKING MACHINE CO.

Largest Distributors of Main Springs in America

| 38 North Eighth Street

Exelusloe Distributors for the Gencral Phonograph Corporation

Packed in rust and dust proof numbered cartons.

Exclusive selling rights open for a
few Western and Southern Jobbers.

small

Benl arbor for Vl:lmln No A .65
Bent arbor for Victrolas Nos.

Bent arbov and benl up end

No. 45 14 x,020x12 feet. Bent Irbor for Vlctrolas

Nos. 14A, 80 and 90. 67 65 62 57 .52
No, 46 114" x.020x 17 {feet. Ben( arbor for Victrolas

Nos. 9A, 10A, 11A and 1 75 .73 10 65 60
No, 47 174" x,020x17 fcet. Fnr old-slyle Victors and

Victrolas, pear shape holes. fe 30 61 62 .57
No. 49

For Edison Home, pear

Prices in Assorted Lots of
6 12 25 50 100
Victor, p:ar
$ 543,528 508 48 S 45
63 60 55 50
.55 .53 50 45 40
.55 .83 50 45 40

95 .93 9% .85 .80

disconnt for cash within
ull with order, or 20% of
Kindly include Parcel-Post charges, if wanted

PHILADELPHIA, PA.
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SELVIN'S DANCE ORCHESTRA

of the Aloulin ‘I{zzugc, Mankhattan
MAKLES

VOCALION RECORDS |

Ak 10 hear these lare Selvin Orchestra RE{W dings

v Ve Fox-tror |
.‘3:}8_’;’1-‘?_'_‘,‘,”‘2),:’ e | No 14209 - - $85
Sl e mee) v | 1210 - - 3 |
Nooalightrnr o sz .f
Py Dl Netimo s -

LOOK FOR THE RED RECORD

THE AEOLIAN COMPANY

Meakers of the Duo-det Reproducing Piane  Foicmaost Manufacturers of Musieal Dnstruments wn the Woeld

AEOLIAN HALL, NEW YORK CITY

PARIS MADRID MELBOURNE SYDNEY

L T

Al Ll
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GREAT EI)UC/\TIONAL CAMPAIGN

Something of thc Splendid Work for Music
Being Done by Mrs. McClusky in Portland
and Throughout the Siale of Oregen
Poxtraxe, Ore., Angust 3—Evelyn McFarland

McClusky, cducatiowal dircctor of Sherman,

Clay & Co, Victor slistributors, who wus r

cently transferred from the retail to the whole-

] $*!¢ department, is revo-

Intionizing the study of

musical appreecinlion m

Portland and the whole

State of Oregon,

Sheis the prime mover
and eduealor along this
tine and is an emergetic
worker, entering heart
and soul inte lier work,
woh ng being too hard
for her to tackle Imcon-
e B nection with the Port

E. McF. McClusky  lund Summer session of
the University of Oregon Mrs. McClusky has
been giving a course in "The Teaching of
Musical Appreciation in the First Six Grades”
at the Central Library to large classes. A Vie-
tor michine wasuscd in all of her demonstrat’ons
and her conrse-covered a wide and varied scope

Among studics on her program were: A Reati-
vation of Past Negleet and a Vision of Fawmre
Passibilities Through Directed Cultnral Listen
ing in Childhood"; "The Place oi Lullablcs in
Child Culture”; "Rhythm”; “Free Expression’;
"Looscly OQrganized

“Highly Organized Games”; "Dra
“Poetic”; “Birds and Folk Songs™
"Instrumental Music™; *Descriptive™; "Fangiful
Concepts” (classitied uuder—calm, capricions,
cheer, conrage, cvening, fairies, ete); "Pure
Music"; "Nature Studles and Art Pietnres;
“Primary Stories and Pacms and Their Relation
to Musical Appreciation”; "Concentration’
"Drills"; "Songs in Various Keys"; "Individusl
Instruments” (percussion, steing, fme, trom
bone, cte); "Systems af Classification and n-
dexing,” and "Carc of Records.”

This course has been carcfully studied ont by
Mrs. McClusky and her presentation of each one
in its turn is a masterpicce. Scveral test lessons
were given thronughont the conrse and at the end

"Sugpested Expression’’;
Games”;

a most cxhaustive test was made covering
the eutire course  Mrs. MeClusky, howewer,
docs not devote her whole time lo this ome

thing and is called npon most cvery day lo mlk
dress varions mectings. Among those most re-
cently given are *I'ie Conntry's Need of
Music Educationally Taupght,” at the Rivicra
schoot dnring the county Parent-Teachers’ As-
sociation inectifiy; “What We Expect to Do
With Music Neat ‘Year,” given at the Wood-
stock school before a gronp of parcnt-teachers,
wlio were very active in tlic recent music men-
ory coulest put on hy Mrs. McClusky: "Fue
ture Composers,” given at the final luncheon of

the scason of the Musictans’ Club of Portland;

THE TALKING MACHINE WORLD
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Iltustrscind STYLE ) ANISH
§ A combinotion of Jepanned and Platcd Parts

Semplc Prepoid, $7.00 Nickel—$9.00 Gold

Quantity Prics s an CApplic

OPOLTROERERTL IO

Survirinr Specsaltzes far Phonogrophs
BARNHART BROTHERS & SPINDLER
Monroosrd Thraop Stecers CHICACO

y
-3
1
)
]
Scotford Tonearm and Superior Reproducer é
z’
2

*'Ihe Need of Listeners,” given at the Oregon
State Music Assoeiation lumcheon; "Onr Privi-
Trge as Musical Merchants in Snpplying One of
the Nation's Greatest Needs,” given at the Ores
gon Dealers’ Association mesting.

o July 1 Mrs. McClusky left for a lhnrricd
trip 10 Scattle lo organize 4 Summier music
memery eontest, which is to he under the ans
nices of the Frederick & Nvlson stare and Sher-
man, Clay & Ceo. wholesale.  While 5 Scattle
shie will address the variens mmsical efubs and
will leave camplete outlines with all of the
St.ml: music stores as 1o how lo pnscm the

fifty records on the memory list.  She will alsn
arrange o have the papers run daily storics in
comection wath the work going on dnring t ¢

six weeks' perionl allotted 1o the eontest. Mry
McClusky  expeets  valiant  asistamce  {raa
Guorge  Gapyg, miager ol thr wholesale

hranch nf Syattle. The recent contest held
Portlamd wnder the mavagement of Mrs. Me
Clusky was ome of the biggest thugs cone i
the history of the Portiand srhools and ot Irs
been decided by the sehool hoard 10 make the
music memory conlest an aunual alfair, so vale:
able are Ih: results,

MICHIGAN l() (,LLEBRATE A STATE-WIDE MUSIC WI"I‘

Robert Lawrenc¢e, of the National Bureau for the

Ad Plans

of Musi¢, C 1

Whereby Thirteen Cities in Michigan Will Hold Music Week Festivals Beginning October 16

AN preliminary arrangenients have been com-
pleted in the leading thirteen citics of Michsgan
for the first Stale-wide Music Week in the hise
tory of this or any other country, according to
Robert Lawrence, of the advisory staff of the
National Bureau=for the Advancement of Music
of Wie Music Industries Chantber of Connnerce,
organizing director of the event, who returned
te New York recently after an exhanstive pre
fiminagy smevey of the held.

For four wecks Mr. Lawrence traveled over
the State organizing activities for Music Week
in the following citics: Detroit, Grand Rap.ds,
Lausing, Saginaw, Highland Park, Bay City,
Port Muron, Flim, Battle Creek, Kalamazoo,
Jackson, Ann Arbor and Pontiac

On Angust 28 Mr. Lawrence will return lo
Michigan with an assistant orgawizing direcior
and three instructors to opcn an cight wecks’
czmpaign of instrnction for song leaders and
otherwise prepare the State for the big Music
Week, which will open October 16, with all

schoals of the thirteen ditivs co-operating.

I'he ass,staut organizing director will be Miss
Alice Pollock, scerctary of the comnrunily
center department of the public sehools of the
District of Colmbia, who was secrctary of the
recent extraordivarily seccessful Music Week in
Washingtou.

STEELE-RIKE PIANO CO, FORMED

Nuwsork, Va, Ang. 4 The Stevle-Rike Praes
Ca. was formel here recently by Leon €. Steel
and E Rike. The mew music house is an
outgrawth of the Colnbia Co, Inc, which was
purchased by Mr. Stcefe in 1919, The two
firms have Leen merged and a Inll liwe of re
producing, grand and npright pianos has heen
added to the talking machine supplies.  The
stablis) t has been cqui with piane dis
play rooms designed to create the mpression
af home surromndings thap witl add nmeh to the
comflart af patrons

A CACTUS NEEDLE
THAT
SELLS ITSELF

Produces clear, natural tones;
eliminates surface noise;
brings out all subtle details of
the music and preserves theé

records.
‘ Needles c¢an be repointed on

sharpener enclosed in package, so
that each ncedle will play an in-
definite number of records.

The Needle of The

B Near Permanent Needle

Centurg

ATTRACTIVE INDUCE-
MENTS MADE TO JOBBERS

For Samples and Particulars
Write to
THE PERMO COMPANY
4215 TERRACE ST,
OAKLAND, CALIFORNIA
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QSERE&HDO

TraDt Ao

RENADO MFG.CoO.

Cenar Raripa.Jowa

A MOTOR WORTHY
OF ITS GUARANTEE

AR ARS8 AL

BTPNRATEAAS

THE GOODNESS—SEALED IN
THE TROUBLES-SEALED OUT

The Serenado Motor with each of its parts
GUARANTEE s = i3 absolutely guaranteed for the purpose for
which it is intended for a period of FIVE (5) YEARS.

Any motor which becomes inoperative or inefficient for ordinary usage
during that period will be replaced free of charge if returned, with the seal Ei
unbroken, transportation charges prepaid. In case the seal has been broken i
the responsibility of the company under this guarantee shall be limited to
replacing such parts as show undue wear or the development of a latent defect.

SERENADO MFG. CO.

SERENADO MFG. CO.

CEDAR RAPIDS, IOWA
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Business Success Is Absolutely the Result of

Human Activity and Endeavor

) T

TWETT I

e e

ELTT L T (LS

Thc tallowing paper by J. J. Rockwell, eounsclor, Reincke

§ Coy was prepared for'y mecting of Tie Vicor denlers.

lield under Ihe ausaees of the Kaie

We Warkln,

3 n.g . Can) y of
Fedders of The World Edilor}

An cminent pnblisher used to say that one of
the casiest things in the world is to “get unani-
mous consent ta do nothing.”

A lot of us scem to have an idea that business
iz same mnysterions force that ereates or destroys
itself throngh some occult action of those things
we call "conditions.”

As a matter of fact. business is simply the
resnlt of human activity and endcavor and its
volunie increases or deereases ehicly because of
the amount of human energy that is put into
its creation. In other words, upon the amount
of that time-honored and always effective fuel
that we call "work.”

1 saw a sentence the other day which impressed
me very strongly. It was this: "The reason
mast men do not accomplish more is hecause
they do not attempt more.”

1 feel quite satisfied that the reason a great
many af us are not selling more of our produets
is because we arc not trying to sell more. We
are drifting and waiting for some wonderful
change in this mythical thing that we call "busi-
ness conditions,” as though these and wot our
own efforts were the controlling factoer in our
progress.

This whole situation reminds me of a personal
eaperience some ten or twelve yeaes ago. I
called on a large manufacturer in a certain Tne
of business and set before him certain facts and
data with regard to the great and rapid progress
of his ehief competitor as compared with the
progress of his own conevrn.

This manufacturer told me that all I said was
teue, and 1 asked hini how he accounted for the
fact that his competitor had forged ahead so
rapidly as compared with his awn relatively slow
Progress.

He said, "Why, my competitor is using adver-
tising in a big way and spending a lot of money
on it"

1 aaid, "ls there any law preventing you from
pursuing essentially the same policy?"

He said, "No; we are going to do it. but Iam
waiting for ccetain changes to be effected with
regard to our manufacturing facilities.”

AL e ~

1 howed, took miy hat and left with the resolv
that | would hother the gentleman no mote, be
cause | fully realized that if, as lee himself had
stated, he saw that his competitor was using 2
great forec fn his busiuess which could be
equally well turned to accouwnt in the fiest man's
prograny, and the hrst man was finding exense:
for not doing It. he never was golng to d
it—and 1 was right; he ncver has done it

The tremendous changes amil violent Unctua-
tlons which have occurred in bnsiness conditions
withln the past few years have dared a great
many of us and we are ima ng difficulties 1o

“The Reason Most
Men Do Not Accom-
plish More Is Because
They Do Not Allempl
More” [s Well Sazd :

the way of steady business development that
really do not cxist.
A very keen observer of busincss and of the

art of salesmanshlp once said:  "Que of the
greatest stumbling bLlocks in the path of the
average salesinan is his velumary black list—
his idea of certain people with whom he is in
touch and who ought to be his ¢ustomers. but
who he thinks he cannot scll to and therefare
quits trylng.”

One of the ablest sales managers I have ever
known used to make it a practice when he
hired a new salesman to turn his green man
loosc on a list of prospective eustomers which,
in that particular line of business, were known
s "tough nuts.” Naobody could sell them the
particutar commodity that thls 3ales manager's
concern had for sale.

As the green man grew in experieace he de:
veloped his own leads for business and ignored
the list of "tough nuts.” But one day that eon-

By J. J. Rockwell

crn hired a wew man and, as wsual, the list of
hanl €ases was given 10 bm. Within a | ed
amonnt of time he ¢ame back with orders from
A very respectable proportion of the entire list

He dill not know that these prople were hard
to sell. so he sold them.

He made his calls with confidence and enthusi-
asmn and with a strong idea of the valuc of the
econunodily which he was offering, and it never
occurred to him to think out rrasons why these
people he was ealling on should not bny—=he was
thinking why 1hey shounld bny and putting these
reasans before then

A great many business men, espeelally’in re-
tail lines {and we find this particularly true
anmiong Viclor dealers) are pointing to the num
ber of people ont of wark as one of the reasans
why business 1s slow.

The best statistics available show that there
are from three to five willion wage carners out
»f work in this conntry, and the merchanat poists
to this and says, "There you are—of conrse busi-
wess is slow.” Now, as a matter of fact, three
to five nillion wage carners represent roundly
onc in cight or ten of all the wage carners of
the country, that at worst the purchasing
power of the wage-carning body is decreased
about §2¥; and at best about 10 per cent.

in other words, there Is from 88 to 90 per cent
as much business as ever to go after, from this
standpoint,

Now, it is perfectly true that we have a very
diffesent onttook on things when demand is 10
or 15 or 20 per cent over supply than we have
when supply is 10 or 1§ or 20 per cent over de-
mand. But the big point is in just thai—our
viewnoint-—onr ontloak—and ft is what we think
and do in either case that detcrmines our prog-
T very much more than the relatively slight
change in the percentage of conditions,

Tlere is plenty of business for those who go
after it and keep affer it. \Ve may have te work
and probably da have to work a little harder to
get it, bat working and getting it is.a whole lot
hetter than waiting for sonmie magic change in
conditions and not getting the business

Faor several years, up to a period of a few
months ago, the average Vietor merchant, like
the average merchant in any other line, was not
worrying so much abont how or where he was
@nine to scll gnols as lic was about how or

. Wholesale Only

THE ECLIPSE

MUSICAL CO.
Cleveland, Ohio

‘HIS MASTER'S VOICE™
REG.U.S.PAT.OFF.




to old lamiliar melodies.
juvenate your catalog.
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Columbla Artcrait Window Displays sell “Catalog
Records”—all the good standard numbers lrom Chil-
dren’s Songs to Novclty Records, Irom favorite dances
Get one and walch it re-

Columbia Graphophone Co
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SUCCESS 1 RESULT OF ENDEAVOR

W antmved  from poge )

where hr was padity 1o per gools, asnl nniler
these eamletings i 0 certain seuse we Tust snine-
what the art al and the fierntyve for sclting.

Tu-lay sy conditions are decnlelly ehangel.
1f we wantl losipss we have sl 40 gn after 1,
antl # we g afier it we'll genon

The mverage sviehaut iy pealnhly aol hren
very miel canrerieed ax to makiog any analyais
of Ius selling offorts by aleterminye where he was
weak anel canhl sieengtken unsedf e ks ma
bren mak ag auy pathrenlar pldort 0 adil urw
rates W Ins list al prospectives that e conhi
Reep voginasty s Imnch watl, either i peiaan
or by wil,  With peuple coming in anid talling
fog gwals he hae not very groatly concerned
Limself with the belter edneanon of his elecks
and iy sples imee o trark them methoils that
wonh! sall dire ppatls o thr sase enstomers
he s nor heen warirhing for aew plans, uud
mew tilvas, heeanse e has not weelled them for
aclling purpnses,

That seed s here The merehinne wha waiinis
Dsiness to-day in sulfivient wdmir te unke
arealee nonlits annst work and stidy ol annlyze
and searrh eagrily {or new plans, new methoils,
wrw ddens nf selling.

These s are all nromnd i, He will Gud
dhem hotlh 1 espretel and nnespertrd plices,
but he mupst br alert and on the jump not only
to sre themn bnt In seize them aml to put thren
1o wark,

1§ ynu {eel that what | have <o far suitl is ol
a more or less griweial elwsarter amercly oh-
vians iatters of fact vt as i {ar o miewent
1o the amthority of enhl statistion aml actunl fig-
ares, Aml prenl uwe to guole as By parting
thought for you from an artisle hy Roger W
liabaon, thr s usiment bisimess stat stician, i arti-
tle polilisles) in the 100 Ver Cent Magazme
for June  Vhese are dlelinite ignees awl pertinent
faets 1o which | think every e of 1 can aflord
Io give serions aml thuaghtful consideration

The wiyerl Das turned and we face a new set
af ennditions.  Yon can it aml wail fur it lo
tng agnin or yeis ean aljnst voueself to emuldi-

aeross the aisle hetwern the hiearing voom
g a most pleasing appearance 1o the whole in-
tail, Standaril record racks and wrapping

tiops u< they are amil o b P omake
wisaiey st as sevetiul thowsamt nther farsightel
husiness men ave siaking it tn-day.

Alatisties show that sales i »ug prengipal
aties for Jamuny, Fehemary and Maech this year
tetalel STOXNNIZ00 s emmpured with $125,-
K0 797000 for the ~amre perl of 1920\ e
crrase nf 17 perocest, 1 he sure, It 1he poist
in this  avee 103 hillivns, or 34 hillives a wionth,
were spent this yene sl Tigares fomn my
sabry rreseiech depirhinest farecast 75 prr eent
Imsiness far the three Sununer

kst ye
smstha s yeir.

“Sanre 30 hillions will by spent raeh tmndl
il thr o whn goes after the onler oo the aan
who will et thy busivess

“\Whiat e yon waiting for

MODEL SHOP LIKED IN NORTHWESI

Dralers Greatly Intercsted in Model Shop In.
stalled in Columbia Wholesale Quaners

Maxxpamiis, Mixx, Vgt Al insmvation
w dealer serviee has been introdneed by the
Cobnulia Craphwphone Co. i the furm of o
Aloilel Shop, inatalled compleie m the Lol
whotrsale heatlynarters al 18 North Thint street,
thin city.  T. W. North, Dealrr Serviee supee
visor of the ol hiraneh, makes his healqnariers
i the Malel Shep aml s rendering aplendi
servire to Cohnnlua lealers along prietreal lines,

The Mudel Gratonoln Miop is a full-sized stare

in faet, larger than a wreat manv deparbments
which are established in ths terrtory It s
heanti{nlly decoraleal anil Tighted in conforiniiy

with e very Jalest aml hest ideas,  llearing
ronms bave bren mslalled. awml raised display
platdorans are provalel for thr display of Crafo-

nalas. el plasfarm ix lighted by overliend
rellectars, thrreby sytting the instmimruts off to
the vary best aidvantage.  An arnamental coririce

countrrs are installed 1o hring to lhe atlention
af the alealers the wosl cfficient amil cconontical
inethoil of Linmlling their recoril stock and wrap-
ng the purehases when they have been
completenl,
‘e Model Shop represents the concentrated
flras and experiences of thonsands of Columh’a

View ol Lowmpia Moael Snop
dealers, locatell thronghent the United States
and Canada, combined wilh the experience of the

hindl

Colirmbia Grapliopl Co. g
Grafonolas amd record ery part of he
cnuipment of this shop has proved, actual

operation in retail drparinicuts, to be praclienl
aud cconomicnl and ppodiclive of inercased
ale

Eveey arlicle of dealer service which ts issucd
hy this company is theronghly tested and tried
ot in the Moilel Shop hefore being passed on |
the slealer, as the Colnmbin Co. practices what
it preaclies avit backs np the matesial whieh is
ssued frose e 1o time by using it 1 its own
slores first throughomt the counstry. This has
proved af greal value

MASTER WAX

Special Waxes for

output.

BUSINESS BLANKS

Recording and Black Diamond Business Blanks

The Black Diamond Blank for Dictating Machines is madeof the finest materials and
will give cheaper and more satisfactory service than any other blank.

We would be glad to discuss a sales proposition from different territories for our

The Wax and Novelty Company

67-69 Paris Street, Newark, N. J.
F. W. MATTHEWS, Prop.

Tclephonr Mulberry 1176
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ADVERTISING AND THE VICTOR

Ralph L. Freeman Shows How Constructive

Publicity Has Helped the Vietor Produets to
Attain and Maintain Their High Place

Cnder the heading of “What Adverusing Has
Done to Make 1921 Victor's Best Year,” there
wpeared I a recent issne of Printers’ Ink sy
integview by Roland Cole (3 member of that
puhlication's editorial staff) with Ralph L. Free-
wan, director of distrilmtion of the Victor Tak-
ing Machine Co. T aficle is one al the
most ntercsting and informative that have ap-
prared in Printers’ Iuk in recent yvears and has
attracted wide attention throngheont the eanntry

In this article Mr. Frecan states that the
present satisfaetory condition of Vietor hnsi-
wess is duc in a large measure 1o the conserva-
tive policy of the company, fts knowledge of the
field and the guality of its product. He states
hat sales for the first five inonths of 1921 werc
considerably greater than any corrcsponding
period in Victor histary and that the adveri’s-
ing appropriation for 1921 is far in excess of that
for 1920, which was the largest advertising ycar
for the company.

Mr. Freeman gives a brici résnmé of the im-
portani part whieh the Vietor Talking Machine
Co. played in the warld war, emphasizing the
fact that when the armistice was signed in No-
vember, 1918 the output of Victar talk’ng ma-
chines was only about 12 per eent af the cus-
tomary peacetime production. In 1919 the com-
pany was ahle to ohtain relcases from Govern-
went contracts and by October of that year
the Vietor Co. had sueeceded in bringing ils
production of talking machincs np to a normal
pre-war valume, so that the sales totals for 1919
were in excess of those for §917. The sales
during 1920 continned to increase and the total
for thal year showed an increase of approxi-
wiately 40 per cent over the sales for 1919,

At tlie present time the Victor factory s work-
ing a full forty-cight-hour week. Although the
numiber of emnployes has heen reduced about 20
per ecnt during the past six months Mr. Free-
man states that this has been due to the re-
tirn of many skilled warkmen, who left the
company during the war period for other work

In this artiele Mr Colc pays a welt-deserved
\ribute to Victor advertising, pointing out the
individual eharacteristics of Victor publicity and
expressing the opinion that the logie of the
Victor advertising poliey is incscapable.

One interesting paragraph contains the fol-
lowing comment by - Mr, Freeman, which is in-
dicative of Victor strength and prestige: "'Con-
ditions among ong distrihutors and dealers arc
particularly gratifying. Staeks of cabinels and
records are low. We hazr not had the problem
of wnnsnat eredit denrands (o deal with. Qur in-
ventory on finished instrumcnts and records
comprises only the last few days' oulpul, now
in process of being shipped Our €ash on hand
lias increased by $2.500.000 sinee Jannary "

PATHE PHONOGRAPH MOVIE

Latest Sales Help for Decalers "Puts Across’
the Pathé Story Effectively

A Dathé movic is the latest sales help made
avallable for Pathé deaiers. The lilm is forty
fuet long and as a co-partner to Pathé movic
slides promises to “pnt acrass' the Pathé story
in a very effective way. 1t starls showing a liv-
ing room, with father, mother and little child
sitting near a No. 17 Pathé phonograph. The
lady rises and puls on 2 record and feturns to
her scat. Ount of the grille come fiying notes
that go to the top of the sereen and break into
letters to form the wording. "The Path¢ Plays
All Makes of Records. The Pathé rooster
comes on the serecn, govs 1o the phonograph
aud jumps on it, Raps bis wings and crows, and
ant of the erow come Rying letters formning the
reading, "Tlay Pathé Records With Sapolure
Ball” The filn is supplicd to Puath¢ dealers
Iy Wright & Wilkelmy Co. Pathé distrilntor.
at Tenth and Jackson streets, QOmaha, Neb.
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% Scotford Tonearm and Superior Reproducer 8

llustrating STYLE 2 FINISU
A comblnotion of Jopsnned end Plated Pares

Sample Prepald, $7.75 Nickel—$10.00 Gold
Quantiry Prievson CApplication
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WILBUR TEMPLIN FORMAL OPF

Great Send-off for New Store in Mishawaka—
Branch of Templin Store in Elkhart

Misnawaxs, txm, July 29.—The wew Wiltm
‘Femplin music store, 137 Liucoln Way East,
was formally opened last Saturday witl an club-
orate musical program, attended hy close to
3,000 people, The stose” 5 @ branch of the
‘Templin Musie Co. of Elkhart, 1nd, and is
wnder the management of P B. Lynch, who is
assisted by L. D. Duke, salesman; Miss Bechler.
peanist, and Mrs. Walter Jieffer, saleswomar

A number of employes fron the Elkhart store
assisted in recciving the guests ‘Eueh guest
given a favor in e shape of a rose. Those
who contribnted to the innsical progran were
D.ck Lucke, of Elkliart, xylophoue; Miss Eileen
Webster, sopi soloist: Miss Hildred Hehue,

was

Supcrior Sreaalins or Plosugraph &
BARNHART BROTHERS & SP1 NDLER ¢
‘Manroe and Throon Streale CICAGO

pan'st, and Miss Esther Tenplin,

vialn soloist, Mrs. Margaret Corcoran ‘pres
sided at the piano.
‘The Templin store has lecn established in

Mishawalea alont two years. The Grm bandles
ffteen tines of piumos as well as various makes
of talking machincs and other musical insiru-
ments, 11 previously oceupied part of a hild-
fug at 134 Lienln Way, Fast.

MAKE FIRS1 SALE TO YOURSELF

If you are a salesman the first thing yon must
do is lo sell your own goods to yourself, Yon
cannot convince other people unless yon are in
earnest.  Salesmanship  requires sincerity. M
yan really think that the price of your own
goods is teo high yon will uot do very well as a
salesman.  We can seldom make unyone vlse
lielicve a thing unless we belic it oursclves.

stationary.

Two-thirds of top is
move anything when playing phonograph.
Fully cqnipped ta play all dise records.
Yonr satisfaction gnarantced.

Large percentage of reorders ind cates
fiedl dealers

Write for Prices and Discounts.

Pactlie Crsst Rapraesat

PERIOD MODELS

A High Grade Phoncgraph and Library
T

No need to

saus-

No 20T Detect sppies rar Ta relel
Wual discount L rtedlers

18° long, 28" wide, 317 high. Finished all armund
Qak, Maheyany or Walsut

SEABURG MANUFACTURING COMPANY

JAMESTOWN, NEW YORK
5, W, ROE, 1711 E. Harsiern St Sauttls, Wadh.

Queen Anne and Louis XVI

able Combired

Immediate
Delivery in
Mahogany
Burl Walnut
Golden Oak

u at 3250
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SEES NO SIGN OF BUVERS' STRIKE

Sales Manager Lusk, of Serenado Mfg. Co.,
Points Out Fallacy of Popular Theory—Em-
phasizes Logic by Pertinent Comparisons

"We hear a good deal abont a buyers’ sirfke,
no moncy and poor business condltions in gen-
eral,” says M, E. Lusk, salex manuger of the
Screnade Mig, Co, Cedar Rapids, la. "1z that
complaint warranted? 18 there vo way over,
nuder, ‘round or throngh? The thing that §
n't understand is il condiions are s bid as
nic people say they are, why do others sinfle
d coutiuge to put mancy in the bank?

"We liave a Jetter this morning from one oi
our small ilealers in the Sute of Texas, Mes.
E. M. Reclor, focsted in a wwn too small to
have a post office, right fn the middle of the
ealtle scction, which is supposed ta he hard hit
and where others are talking about everybady
going bankrupt. Mrs. Rector orders nbout a
thousand dollars’ worth of machiucs, aml 1clls
us to rush the shipmeut, as they were all sold out

"Mrs. Reclor is not complaining. She spends
her cmergy dolug business and she is doing it
ont of all proportion lo what any of us have a
right 10 expect. And yet a big, strong business
man bemoans his fate and coaditions In geueral
whcn, if he would just do a little sweating of
Iis brain and body, he conld, to a lurge extent,
make his own conditions.

*(‘onditions are not going 10 get normal, if by
that we mean that busincss will conie at high
priccs without liard work on our part.  Rut isu't
the nornal condition oue of hard work? Tsnt
the norum! reward going to those who do that
work? i

"Therce arc salesmen on the road, and sales-
men in the stores, who have never known ‘nor-
!’ conditions when merchandise must be sold,
not just offcred for sale, and those who arc
accoinmodating themselves to the more nearly
normal conditions winch cxist now, fnstead of
talking hard times, will be on the top of the
heap when thie shakedown is tomplete
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wholesalcrs everywhere solictted,

D. R. DOCTOROW

Tel, Venderbill 5462

ANNOUNCING ENLARGED QUARTERS —

More space will enable us to glve maximum service—central location will prove
of great convenicice to our many out-of-town irlends,

A large line of samples displaycd—quantity inquiries from manufacturers and

Our dirsct factory connections permil silveclive
quotstians on sny slem of phonographic tnierest

VANDERBILT AVENUE BUILDING
opp. Grand Cenlral Terminal
s1 E. 42nd STREET, NEW YORK CITY

| went fishing the other morning, at the pro-
verbiud enri

liour, in order to be there at good
and so as to get back when the
an. ‘Iherc were two men with

and resolts.  We did not know
the lake —had uever fished there before, but
thought there might be somc bass to be had and
decided to try it out.

“Tlie first cast brought a ‘strike’ and a nice
buss. Also e second, and then the difference
between {acties became uoliceable, The one man
pot excited, hegan to cast fast and furionsly, s
that pretiy soon his line was in a lree thirty
feet in the air.  Then, when he had sceured @
e began 10 still fish, and {rom thal time on
just sat there and watched his cork.

‘But the other man went caimly on, easting
1 this hofe, then iu another, but always
< stently wor’ z, continually striving to ac
complish the thing lie set ont to do, und he
caught fish,

"We have all of us heard abowut spilting on
and we have probably all done it as
il we eame to realize that it didu’t wild
hut there Is ¢
psycliological faet that when a3 man is nefvous
and high strung saliva does mot fow and he
ot spit. So 'bec sure to sph on the bail’
really means take it casy—don't get cxcited,

“I{f we wonld all of us k onrselves i that

ence in lactic

fir st

psychotogica! condition which will enable us to
spit ou the balt and calmly, persistently go aficr
the thing we want 1o accomplish, instcad of
gelting oarselves all excited and nervous and
tired out that all we ¢an do is Lo sit and
walch our cork, business will comc in sufficient
vohune to be nfghty appealing 10 all of us.”

SECURES PRACTICAL POINTERS

R. H. Baker, of Little Rock, Visits Pathé Plant
and Laboratories and Equips Himself for His
Managerial Dutics

Robert H. Baker, new Pathé manager of
Fones Bros. Hardwarc Co., Pathé distributor at
Little Rock, Ark., reeemtly spent several wecks
at Pathé headquarters in Brooklyn. Mr. Baker's
plan is to become thoroughly acquainted with
cvery feature of Pathé mannfacturing and mer-
chandising so that he can take up the dulies of
his new position fortified for any eventuality.
1t is cxpected that the information and enthusi-
ism which Mr. Buker is accumulating will do
wuch to boom Pathé business in his section of
the country. He ulso spent several hours at the
Pathé recording rooms, 18 Fast Forty-sccond
strect, New York City, where Samuct's Musie
Masters were at the time playing one of the
fortheoming Pathé hits, and was impressed by
the efficient operation of tlic organization

Arm and Reproducer
Made in Two Lengths:

The New Empire Univer-
sal Ball Bearing Tone

Individuality in Your Product Will Mean More Sales for You!

none.

‘x JI5 are prepared 1o submit to re-
liable mianufacturers samples of
our tone artns and reproducers in order
to enable them to determine the meril
of our product. Our prices are low aud
the guality of our product is second to

Write or wire us for samples and

quotations and give ns an outline of
your requirements.

THE EMPIRE PHONO PARTS COMPANY, 1362 East Third Street, Cleveland, O.

Estabilehed in 1914

Manufacturers of High Grade Tone Arms and Reproducers

W. J McNAMARA, President

—

The Empire Universal
Pivot Base Tone Arm
and Reproducer

Made in Several Lengths.
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Two More
Great Artists

now record
Exclusively for Brunswick

Florence Easton

In some respects the mnost unique artiste appearing at the
Metropolitan Opera House of New York. Critics declare her
one of the “operatic aristocrats” of today. Her versatility is as
remarkable as the resources of her glorious voice. After a note-
worthy career abroad, Miss Taston has become recognized in
Amcrica as a soprano equally effective in concert as she is in
grand opera.

For her introductory record she selected Buch-Gounod's
“Ave Maria,” which gives her at her highest artistic imoments
and reveals new plishments in r ding. The violin
obligato is played by Mr. Max Rosen.

Giuseppe Danise

His was a name to canjure with in Europe long before he came
to New York as Premier Baritone of the Metropolitan Opera
Company. He made his American debut last November with such
supreme success that no less conservative and exacting a critie
than Henry T. Finck, of the New York Evening Post, congratu-
lated him in print on baving a veice that “is net only sonerous,
virile, vibrant and appealing, but a use of it which avoids all
operatic claptrap.”

Signor Danise chose the great aria “Di Provenza il mar” from
Verdi's “La Traviata” for his first Brunswick record, and it gives
a striking cxample of the art which has given him fame and
fortuie onthe operatic and concert stage.

| THE BRUNSWICK-BALKE-COLLENDER CO.
General Offices: 623-633 S0. Wabash Ave., Chicago
Branch Houscs in Principal Cities of United States, Mexico and Canada

New England Distributers Canadian Distributors: ‘The Brunswick-Balke-Callender Co.,
Kraft, Bates & Spencer, Ine., Musical Merchandise Sales Co., Ia La Culle de Cupuchinas No. 25,
1265 Boylston Street, Bostan, Mass. 79 Wellington St., West, Toranta Mexica City, Mexico

PHONOCRAPHS AND RECORDS
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McMENIMEN'S PLANS FBR E)TURF:

Well-known Talking Machine Man Opens Offices
as Consulting Engineer—Well Qualified 1o Co-
opcrale With Manufacturers in Industry

H. N. McMenimen, managing director of the
Fathe Fréres Phonograph Co., Brooklyn, N. Y.
for the past six years, resigncd from the com-

H. N. Mcimenimen
pany's service a few weeks ago and opened
offices as a consulthig engineer at 2 Rector strect,

New York. Mr. MeMenimen will maiutain a
modern and thoronghly np-to-date Idboratory at
his estate in Scotch Plains, N. which he has
owned for the past three years. As a consult-
Ing engi Mr. McMeni will 2

iis activities on every phase of the talking ma
chine industry. inclnding recordiug, plating and
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pressing; motor, tome arm and reproduccr de
sign; patent and model development and sales
promotion and advertising plans.

Mr. McMenimen is one of the best-known
members of the talking machine tradc, having
been associated with the industry for twenty-
cight years. His first position was that of an
experimentcr  with the National Gramophone
Corp., which subsequently becamic the Victor
Talking Machine Co. He later manufactered the
Muslc Master horn, attaini h 1 sue-

SONORA PRICES REDUCED

Material Reductions Announced by the Sonora
Phonograph Co.—Upright and Period Models
Reduced—The Buying Public Being Advised

The Sonora Phonograph Co. announced re-
cently a reduction in the prices of Sonora phono-
graphs. Considerable publicity was nsed in all
of the leading newspagpers advising the public of

cess i the production of this device. Ay Me-
Menimen was associated with Thos. A. Edison,
Inc, for a mumber of years, and for six ycars
was managing director of the Pathé Fréres
Plionograph Co.

During his twenty-cight years' experience in
the talking machiné field Mr. McMenimen las
acquired an intimate knowledge of every phase
of the industry, which should enable him to glve
invaluable assistance and advice to talking wna-
chine and record wmanufacturers. He. has de-
voted many ycars to the study of acoustics, and
his familiarity with the technical end of the
business is equaled by very few members of the
trade. In secemt years Mr. McMenimen pdid
considerable attention 1o the development of
sales promotion and advertising plans, and bhis
activities for the Pathé Fréres Phonograph Co.
gaincd for him the estecm and friendship of
talking machine men from coast to coast,

N. F. MILNOR VISITS NEW YORK

N. F. Milnor, formerly manager of the San
Frandiseo branch of the Columbia Graphophone
Co., and for 2 number of years salcs manager of
the Dictaphone division, arrived in New York
recently after making a tour of the world, Mr.
Milnor, whe was aceompanied by Mrs. Milnor
on this tour, visited some of his many friends

1 the trade and then lefi for San Francisco,
where his home is located.

1f you let your busincss become the football
of circumstances beware of hard times.

this reductfon in price, and Sonora jobbers and
dealers throughont the country are cuthusiastie
as to the saleg value of this important move at
this tme.

In its announcemnent the Sonora Phonograph
Co. stated that it was reducing bts prices in vicw
of the lower cost of raw materfal and the re-
duced cost of labor. The average reduction is in
the ncighborhood of 30 per cent, and the new
prices of the standard Sonora models are as fol-
lows: Portabic, $50; Melody, $60; Baby Grand,
$§200; Elite, $265; Grand, $§325, amd lnvincible
$§390.

Material rednctions have also hicen made in the
prices of the Sonora period modcls, and some of
the more popular models in the period line have
been reduced snfficiently 10 place thems 8s lead-
ers in the sales campaign of Sonora dealers.

L. L. SPENCER BACK A1 HIS DESK

Lloyd L. Spencer, sales manager of the Silas
E. Pearsall Co., New York, Victor whelesaler
returned recently from a Western teip which in-
cluded a visit to Kansas City, Mo, Chicago, 111,
and Rushville, 11l At the latter city Mr. Spencer
spent a few days with his grandparents, taking
a well-deserved rest after his indefatigahle activl-
tles incidental to the jobbers' convention held at
Colorado Springs. As a member of the ar-
rangement conmnittee Mr. Speneer was in charge
of the railroad accommodations. and the re
markable sucecss of his work was reflected in the
enthusiastic approval voieed by every jobber who
visited the convention. He won his spurs as a
railroad man.

responding.

The Norfolk
Jazz Quartette

Pittsburgh, Pa., 434—4th Avenue

Not Hits — Record Winners

The Norfolk Jazz Quartette is only one instance of the splendid force that is back of Okeh Records.
negro quartette doesn’t represent ordinary negro jazz music.
white people to revive negro minstrelsy.

It is greater than that,
It is the old-fashioned folk music of this country,
They are buying eight to one of an average popular hit.
They ate interesting to the buyer as well as entertaining.

Sterling Roll & Record Co.

BIG DISTRIBUTORS OF

O](eL Records

‘Cincinnati, Ohio, 137 West 4th Street

This
[t is an appeal to the
And they are
These are records worth selling.
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ADJUSTING THE PRODUCT TO MEET THE gﬁ%
NEEDS OF AN INDUSTRY iﬁ )

(F
THE PRODUCT fEge'y
CRITONA RECORDS are of standard size and are designed and recorded under an entirely ;9. »eci
new aystem of recording to meect the needs of the trade for records of highest quality. ﬁ&q&

CRITONA ACHIEVEMENT

o
!
1—Fidelity of Reproduction. &“ ]
2—Full Value of Overtones. @i
3—Natural Volume of Sound.
4—Correct Balance between Voice and Orchestra. !
0

5—No Blasts. e

6—Elimination of all “Metallic” and “Tubby” tones in Orchestration ﬁ?’j«‘&:‘
and Voice. [ 1

7—Surface Noises reduced to minimum. 41 O

}\? -,
N

THE PRICE K glfdi.%

CRITONA RECORDS retail at Fifty Cents each, and meet at this price the great need of the S

trade,

YOUR OPPORTUNITY

The demand for a ten-inch record of the highest quality to sell at the popular price of fifty
cents per record presents a remarkable opportunity for a dealer in each locality to put over
a great selling campaign.

ACTION
Send us shipping instructions and we will forward you immediately a sample linc of twelve !«
records covering complete examples of all types of CRITONA recording. Full and complete in- 1
»

formation upon request.

CRITERION RECORDS, Inc.

1227 Broadway New York City
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| The wI.mportance of Keeping the Customer |
- Interested Until His Demands Are Satisfied

5 3 - -
Oue of the fund #s of good sal

ship s the rule of keeping the customer inter-
ested in the store until such time as the sales-
mam Is in a position to give the proper atten-
tion to the Tustomer's wants. There is nothing
more cxasperating than to walk into even the
busy store and be expected to stand around
from five to ten minntes before receiving at least
some attentfon from the salesperson.

Anyone who durtug the past few ycars has
been successful  in  aceumulating  suffielent
wealth to warrant the purchase of a good palr of
shoes may, perhaps, have taken a leaf from the
book of the shoc salesman, No matter how busy
things may be in the shoc store the customer
hardly gets in the door before lie is ushered
to a scat, the shoe removed and inquiries made
as to the particular style of footwear he favors.
Tt looks like simple courtesy, but it's really good
business, for the customer fecls he is getting
attention, and with his shoe actually off will
wait a considerable time without becoming im-
paticnt, and only as a last resort will he put
his shioe on again himself and walk out.

The same plan can be, and for that matter
has been, worked in the talking machine store,
providing there is still left one machine not in
aclual usc. The salesman ean find time to

ORIGINAL BERT WILLIAMS DISPLAY

Mariow, Ino, Angust S—The Butler Musie Co.,
Colunibia dealer in this city, recently introduced
a wnique and original window display that wen

A Clever Window Display
considerable praise from the local newspapers.
During Bert Williams week this enterprising
dealer introduced an cffective window display
that featured this famous Coluntbia artist in a
distinctive fashion. The unique use of the figure
eaused general comment, and the Bert Williams
poster as a centerpiece in the window not only
attracted attention but stimulated materially the
sale of Bert Williams records.

While quality and price are among the most
important clements in holding trade permanently,
a poorly cquipped sales force will do much to
undcrmine trade. Needless crrors, tricky meth-
ods, slow delivery, insolence, discourtesy and
ignorance of goods will take business awuy lr(?m
a store faster than low prices or high quality
will bring it in.

COTTON FLOCKS

+o FOR ..
Record Manutacturing

THE PECKBAN MFG. CO., K732 °~"3

L ZNLE i TR e

oo

put a record on the maghine and leave two or

three ather records with the customer for in-

speetion and trial until such time as he can

give | ion to the 's wants.

The customer can be kept in good
8 r

It Is a Fundamental of
Good Salesmanship to

Hold a Customer’s In-
terest Until His Wants

Receve Attention

BT R (=T
b inade to fecl that he is recciving attention,
even under difficultics,

It is very rare, indeed, to find a customer de-
manding such constant attention that the sales-
man cannot find a second or two to receive
properly the latest eatrant into the store, As a

CONCERTS AS A SELLING MEDIUM

]. Anenberg, of Middletown, Tells of His Sue-

cess in the Territory Which He Controls

J. Anenberg, who conducts the Pathé shop in
Middletown, Conn., is an np-to-date merchant.
In a recent letter addeessed to the Pathé Fréres
Phonograph Co. he strongly advocates eoncerts
and demonstrations as the ideal means for sell-
ing phonographs. He speaks from expericnce,
as he has received cxcellent cesults from
demonstrations which he has conducted in a
large number of the smaller towns and eities
around Middletown. Mr, Ancnberg states that
it Is his custom to sccure one of the concert
halls and to well advertise the event beforchand
through the medium of ncwspapers, billboards

matter of fact, the average talking machine
owner would much prefer to judge the quality
of the record at leisure and without having his
salesman inject lis opinion at every few bars.

Meeting the new enstonier at once has other
advantages, for it soinctimes happens that the
mewcomer is in scarch of some accessory or
some particular type of machine or record that
the house does ot carry and at the sanie time
makes it qQuite cvident that he will not be sold
any substitute. When such a situation arises
it is much better ta enable the visitor 10 go on
his way at onee thau to have him stand around,
help crowd up the store and discourage the
passer-by who might perhaps enter if there were
any prospect of quick servic:

To the average customer it is just as desirable
to have prompt service in the talking machine
store as it s in the barber shop, and it is a
very rare thing for 2 man to cnter a barber-
shop when he sces a half-dozen others waiting
for attention. The talking machine dealer can-
not be expeeted to yell "wext” when he is fin-
ished with cach customer, but he and his salose
men can arrange it so that the passer-by gets
the impressfon that those inside are being waited
on and will soon depart so as to make room
for him.

and special personal invitations. In this respect
he has made good use of the twenty-four sheet
posters issued by the Pathé Co. to which he
adds a special printed streamer at the bottem
announcing the cvent. Deanonstrations are
given throughout the entire day and evening,
with an hour's speclal program in both the
afternoon and evenng. Other programs are
arranged for school children. Mr. Ancuberg
states that among the many advantages is that
these demonstrations cnable him and his stafl
to get personally acquainted with a large num-
ber of prospectives, who, in turn, get to know
his shop and his sales staff by name.

It is often wise to start advertising wlien the
other fellow quits. The wise dcaler, or manu-
facturer, knows why.

BABY QRANO
ouan
PHONOGRAPH

parnT

Fh WNOOELE

258 CANAL STREET

The BABY GRAND

leads in Design, Style and
Tone which adds beauty and
dignity to the Home—and it
is today the best constructed
and Dbest finished instrument
made.

PATENTED and fully
guaranteed.

Write for Catalog and Prices

KROLL & HOROWITZ FURNITURE CO., Inc.

Eastern Distributars

DESIGN
PHONOGRAPH

NEW YORK
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Consolidated Tall

=———They Sell

E

king Machine Co.

% Records

The Service that satisfies

Ours is the service that helps you to readily meet all
early requests for new records. There is no waiting
for delayed and slow deliveries when Consolidated

is serving you,

If you are considering an agency communicate with
us. We shall be glad to give you advice and help.
We can show you how to make an agency a producer
of big profits. We are doing it every day and shall
do it for you '

The Record that satisfies

The policy behind Okeh Records is making it the
finer Record. The progressive policy is felt in the
variety of feature selections issued monthly. Features
that are ‘‘money-getters.” The most celebrated, the
most novel and the most popular hits are monthly
released on Okeh Records.

The popular demands are studied and given careful
consideration in the laboratory. As a result, Okeh
is releasing today several distinctive types of music
that give a dealer the opportunity to satisfy requests
for unusual music. He is protected by these features
being exclusively Okeh.

Artists who may be heard on OK..

John McCormack, Frieda Hempel, Alessandro Bonci, Jan Kubelik, Emmy

Destinn, Riccardo Stracciari, H

Jadlowker, Marina C

p i, Billy

Jones, Mamie Smith, Sam Ash, Lewis James, Vaughn De Leath, Norfolk
Jazz Quartette, and all popular orchestras.

OKete. Record Distributors

227 W. Washington St.

Branch: 2957 Gratiot Ave., Detroit, Mich.




Avcust 15, 1921

THE TALKING MACHINE WORLD

39

HAS AGGRESSIVE YANKEE SALESMAIGIHP GONE TO SEED?

A Straight-from-the-shoulder Analysis of the Importance of Salesmanship as a Busincss-promot-

ing Factor by Wm. Maxwell, Vice-president,

During the past five years the sales sensc of
the nation has gone to sleep. Qur national in-
difference towiard our foreign trade, hostility ta-
ward efficient business methods manifested by
nnnicrous legislators, the rveliance of portions
of the public on haif-baked schemes of buying
and sclling=all are symptoms of our deeadence
as salesmen.

During the mext twenty years, at least, sales-
manship is going to be the most important of
all profess The very salvation of the world
depends upon better salesmanship, and the na-
tion that serves best and sells best will be the
most prosperons in this new world,

If we are to be that nation we must begin at
the bottom, and it is up to us as individuals.

We can’t pass the buck. Even thongh Con-
gress and the executive offices of the Govern-
ment were filled with cxperfénced sales man-
agers they could not accomplish a great deal un-
less the general public developed a higher de-
gree of sales sense than it now seems to possess.

Yankee salesmanship uscd to be on a par with
Yankee inventiveness. Too much Government
in business, the ease with which merchandise
sold itself dnring the inflation period and numer-
ous other tauses seem largely to have robbed
us, as a people; of our sales instincy, and to have
obscured in the public’s mind the importance of
salesmanship to our national prosperity and the
well-being of the world.

Unless the big-scale production of our fac
tories is sold somewhere, by somebody, neither
will labor get its wages nor capital its reward
and we will slip back into some otlier lcss s-
factory system of civilization. And the individ-
uals who should be devcloping the better sales
sensc are proving dcficient.

Most of the sales managers and salesmen who
received the bulk of their training during the
past five years have a great deal to learn and

Thos. A. Edison, Inc., in Printers’ Ink Monthly

perhaps even more to unlearn. 1f | were hiring
a sales manager or salesman to-day 1 should
pay very little i to his achicvenents

ciples of salesmansliip. Through this play it
was lioped to overcome, to somne extent, the
prejudices which so many salesmen entertaln
against any form of instruction, and it is this
very peejudice which keeps so many of them
from developing a general sales sense—Ed.]
The article then continnes as [ollows:

from 1916 to the Spring of 1920. 1 | were look-
ing for a sales merchandising

or an advertising manager 1 should try to get a
man whose¢ experience began prior to 1907,

The so-called buyers’ strike has been greatly
prolonged by inexperienced and unskilled sales-
manship, first on the part of manufacturers and
jobbers and later by stupid retail nerchandis-
ing. It would be a fine thing fdr the country
if the principles of salesmanship and merchan-
dising conld be cffectively tanght in the high
schools and colleges. It is casy to teach mer-
chandising to a man or woman who understands
salesmanship, but it is very difficult 1o teach
real salesmanship.

Onec of the chick difficultics is encountered in
the individual's resentment of the high personal
criticism and minute direction to which he must
submit if he is to be thoroughly trained. 1f a
salesman would accept instruction and constant
rehearsal with the same good grace that the
traditions of the stage require from the actor it
would be comparatively easy to develop any in-
telligent person into a2 good salesman.

1 am interested directly and indirectly in
about 25000 salesmen. I am trying to take my
own medicine and develop sales sense in this, my
particular cross section of the American publie,
by organizing and operating what is virtually a
traveling school of salesmanship. This year I
expect to meet 5000 of these salesmen.

[Reference is then made to the four-act
comedy with a cast of professional actors, which
was the principa) feature of the recent Edison
Caravan Convention, held in New York, Chi
cago, New Orleans and Vancouver, and which
depicted more or Jess humoronsly some of the
difficulties which attend the teachings and prin-

I'very f: this year should try to
make his sales convention a clearing housc of
rcal idcas, a place of mew enthnsiasms and
broader vision—but, above all, a place where a
better sales sense may be born in the individual
salesman.

For unless we who are supposed to know
salesmanship do our ntinost to develop this sales
sense aNong ouf own associates we cannot ex
pect to sce it grow without cultivation or eflort.

The years of 1921-1941 are the biggest po-
tential years n the listory of the world—they
aren't over yet. And duving these yuvars sales-
manship will be the most important profession
in the world. Without it initiative, invention
and civilization will go to sced. With it will
be brought about a closer understanding be-
tween the peoples of the world, a higher stand-
ard of living for every individual and a periol
in which the arts and sciences will develop and
life itself be made more livable.

INSTALL NEW RECORD CARD SYSTEM

PorrLanp, Orr., August 2—The new Vocalion
period model 1627 has won a great deal of faver
in the Meier & Frank talking inachine depart-
nient in this city. Manager D. C. Peyton has
jnst installed a new card system for the stock
of Victor, Columbia, Vocalion and Edison rec-
ords handled. Buttons are being used to indi-
cate surplus stock, and ordering is being dome
by card only, which insures greater aceuracy and
thoroughness. A flag system is being used to
indicate the different stars which will enable the
salesman at a glance to find the Caruso and
other noted artists without referring to a catalog.

The father of success is work; the mother am-
Vition, and the son eommon sense.

FEATURES

ARGE diaphragm and

long stylus bar length-
ens vibrations, producing a
deeper and more natural
quality of tone.

Perfectly balanced in ac-
cordance with carefully
worked ratios and with re-
gard to co-ordinate parts,
this tone arm and reproducer
permits  a freedom and
sweetness of tone heretofore

thought impossible.  Sur-
face sounds slmost entirely
removed.

Throw-back design permﬁts
of easy access to needle
socket. Saves records from
unnecessary scratching.

NOWN the country over for its excel
natural, life-like reproduction of all
musical tones, and its great volume. This tone nrn:_on
your machine spells success,

in the Phonograph World.
Made only in BY;-inch length. Can be furnished with or
without Mute Tone Modifier, with Mica ot NOM-) :_!;!

diaphragm.

PLAYS ALL RECORDS

No. 2 Round Tone Arm and Reproducer

tone and

b of its high

llent quality of

THE JEWEL MUTE

ONTROLS volume just

like the human throat.
Built in the reproducer and
functions in such a way that
the length of vibrations is
minutely regulated and the
tone reproduced to a soft-
ness and clearness that is re-
markable.

Operates by means of a
thumbscrew and is instantly
adjustable. Tone has free
and unimpaired passage

JEWEL PHONOPARTS COMPANY - 154 W. Whiting St., Chicago

throughout tone arm an
chamber—Not "Muffled’’ or
"Choked”’ as with ordinary
type of tone modifier.

regulation  without
anging char-

Perfect
in any way
acter of tone.
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The Dealer Who Sells Sonora Phonographs
Gets Sonora Service

Hec gets the most whole-hearted co-operation of the
entirc Sonora organization. Every representative
throughout the country should associate the Sonora
namec with “SONORA SERVICE.”

There is nothing “impersonal’” about the “SONORA
SERVICE.” Your problems are Sonora problems and
will promptly receive the most careful consideration.
“SONORA SERVICE” will help you with your
problems to “get business.” Store window display,
general advertising or any other problems that are
peculiar to your business.

This is the first of a series of talks about “SONORA
SERVICE.” We will take up in detail in future
announcements the extensive service organization that

is placed at your disposal.
The “SONORA SERVICE” is a purely personal

service that will co-operate with any dealer at any time.
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" Prices Revised!

The Sonora Phonograph Company announces a new schedule of prices
on most models of Sonora Phonographs and accessories.

The recent decline in manufacturing costs has enabled us to offer these
reductions.

_This_has been done in order that the trade and the public may par-
ticipate in the recent lowered cost of production.

Gibson-Snow Co., Robi Pettet Co., Inc.,
Syracuse, N. Y. ESIDES possessing im- Louisville, Ky.
State ;:( New Yc}rlkd\vilh the exccp- portant patents of State of Kentucky.
tion of towns on Hudson River bel g Al q
Poughkeepsie and excepting c&rcca?e\: its own, Sonora is licensed C. D. Smith Drug Co.,
New York. and operatesunder BASIC 613 Arcade Bidg. St Lows, M
PATENTS of the phono- el Lt BRI, M
OB 0 5 7 St. Joseph, Mo.
W. B. Glynn Distributing Co., graph industry. Sonora’s Missouri, northern and eastern part
Saxtons River, Vt future and the future of oofkllgansas and S countles of N.E.
, Ve S 5 s
States of Maine, New Hampshire, Sonotai[dcalenbusnes .
Vermont and part of Massachusetts. 4 Strevell-Paterson Hardware Ce.,
. . Salt Lake City, Utah
Griffith Piano Co., The Magnavox Co. Utah, western Wyoming and south.
605 Rroad St, Newark, N. J. ™ o . ern Idaho,
State of New Jersey. 616 {Jhssxon St., San Francisco,
Heasig-Elli Iy vy e, o O D NG Zci
J zton, ia, , Ari- .
ezl DiogE,) zona, Nevada, Hawaiian lstands, Marquette BIdg, Chicago, 11I.
Memphis, Tenn, northern Tdaho, 1llinois and Towa.
Arkansas, Louisiana, Tennessce, Mis-
sissippi. . 4 . Sonora Phonograph Co., Inc., Yahr & Lange Drug Co.,
. 279 Broadway, New York Milwaukee, Wis.
Kiefer-Stewart Co., Diswributors for, Greater G, o Wisconsin, Upper Michigan.
1ndianapolis, 1nd. and towns on son River below E
Entire State of Indiana. Poughkecpsie. Moore-Bird & Co.,

Southern Drug Company, 1751 California St., Denver, Colo.

Lee-Coit-Andreesen Hardware States of Colorado, New Mexico and

Houston, Texas.

© 3 Southesstomn part of Texas Wyoming east of Rock Springs.
Omaha, Nebr. . ) Sonora Co. of Phila., Inc.,

State of Nebraska. Southern Sonora Company, 1214 Arch St, Philadclphia, Pa

310-314 Marietta St., Atanta, Ga, ISR S B 2C P

MS&E, A Geargin, Florkda and Nown  Eastern Pennsylvania, Marytand, Dl

221 Columbus Ave.,, Boston, and South Carolina. ;}ﬁ;c' DULEHS umaiaang var
Mass. ‘ .
Conurflicut, Rhode Island and east- Southwestern Drug Co., Greater City Phonograph Co., Tne.
ern Massachusefts. Wichita, Kans.

Southern part_of Kansas, Oklahoma 311 5’;‘1“‘ A“("““"C.N” s
Sonora Phonograph Co. of  (except §'N.E. countles) and Texas 1l of New York City cxcept that

) Iying east of Broadway, Brooklyn;
Pittsburgh, Sratintdls, oomtics of Westchester, Putnam and
B20 Liberty Ave., Pittsburgh, Pa. €. L. Marshall Co., Inc., Dutcliess, south of Poughkecpsic and

all Hudson River towns and cities on

Western Peansylvania and West Vir- 514 Griswold St, Detroit, Mich.  the west bank of the river, sowh of

ginia.

Michigan and Ohlo. Highland.
Sonora Distributing Co. of Minneapolis Drug Co., Long Island Phonograph Co.
Texas, Minneapolis, Minn. 46114 Fulton St., Jamaica, N. Y.
Dallas, Texas. States of Montana, North Dakota,  All of Long Island and Brooklyn,

Western part of Texas. South Dakota, Minnesota. north of Broadway.
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store.

Prince’s Dance Orchestra keeps up the pace with two
more sure-fire twelve-inch waltzes. “Peggy O’Nell”
and “The Last Waltz” are just the music dancg lovers
are looking for. Make sure that they’ll find it in your

Order today. A-6188.

o

——

Columbla Graphophone Co.

NEW YORK

E——

AN ACTIVE BUNCH OF DEALERS IN DENVER TERRITOR

Trip Through Colorado, Nebraska, South Dakota and Northern Wyoming Gives Cnm_rincing Evi-
dence That the Talking Machlne Dealers in These States Are Going After Business

Duxwru, Cnro., Angnst 3.—The great event of the
wnath fn this city was the large assemblage of
dealers wha attended the conveation held under
the auspices of the Knight-Campbel! Music Co.,
Victer wholesater, which was atlended hy
prominent Victor officials who had just lecn
in session at the jobliers' convent Colnrado
Springs.  The accannt of the moung will he
found in a scparate stary fw annther part of The
World.

Despite rather uafavosable trade comditions
Kirin & Morgan, Vietor dealers at Kumball,
Neh., are kecping their sales up to a satisface
tory miark. Mre, E. F. Klein is in charge of
the talking niachlie departinent.

Under the managebent of F. A, Barger the
A. Hospe Co. store, at Scottsblufl, Nelw., is do-
iug a flourishing lLusiness. This concern em-
plays five ontside salesmen and nses advertis-
ing of all deseriptfons consistently. Mr. Rarger
recently succcedell A, E. Chiles as manager
af the store. 1t is nnderstood the latter lias
hecin made manager of the piano department of
the ospe store fn Omaha.

Harry Thicle, a new Viclor dedler at Allic
anee. Neli, is plauning a mumber of finprove-
store, inclnding hooths and 2 miod-
roont, Ahly assisting Mr. Thicle
Sins,

Aggressive aales meihols employed by Beans
& Lindeman, Vietor dealers at Crawford, Neb.,
are hearing frnit abundantly. Manager Linde-
man reports husiness as gond.

L. L. Thompson, manager of the Compton
Drug Co., Victor dealer at Cliadron, Neb., re-
prrts big sales of Red Scal records. A eon-
siderable portion of the demand for these liigh-
claxs recards comes from the faculty and stn-
dents of a State normal school, located in Chad-
ron.

At this acason of the year Sam Chrlstensen,
veteran Vietor dealer in Hot Springs, S
cnjoys a rushing husiness, duc ta the prescnee
of unmerous tourists in Hot Springs, which is
a famons health resort in the Black Hills.

With the great Homestake Mine at Lead,
S. D., working full time, the two Victor dealers
at that point, the Thorpe Piano Co. and the
Hearst Mcreantile Co., are enjoying a good
rua of business. Many cmployes of the mine
who left during the war have returncd to Lead,
and the town shows every sign of prosperity.
Elwer Thorpe iz the aggressive talking wachine
department manager of the Thorpe Piano Co..
and N. C. Bell heads the talking machine de-
partment of the Hearst Mereantile Co.

Victor dealers who have not allowed business
sepression to disconrage them or stop thicir sales

IMMEDIATE

The General Phonograph Mfs. Co.

Model “E” Table Phonograph

The Greatest Value on the Market
DRLIVRKIES

IN ANY QUANTITY

New Model ““E'*

Plays All Makes of Records

Write for our Proposition

The General Phonograph Mfs. Co., Elyria, Ohio

Superior Tone Quality

Yo W. b. Lown & Sons, of Spearhish, 8. D. W,

E. Lown, manager of the talklng machine de
partment, belicves in advertising, and has proved
that it pays

Nick Nelson, manager of the talking macline
department of the A. L. Cummings Music Co.,
of Sheridan, Wyo, finds that outside work and
advertising space in newspapers are the most
satisfactory meams for increasing his sales of
Vietrolas and Victor records. Mrs. Nelson is
associated witli her husband in the department,
having charge of records

When W. C Ball, of the W. C. Ball Fumi
ture Co., Red Lodge, Mont., hears of a Vietrola
prospect lic does not wait for the would-be cus
tomer to eome into his store, but goes dircetly
to the prospect's home. This mcthod has been
instrumental in making a number of sales tha(
otherwise probably would have been fmpossible
to make.

Tonrlsts en route to Ycllowstone Park swell
the Snmmer business of O, F. Koenig, proprie-
tor of the Postaffice Store in Cody, Wyo., who
has sold the Vietor line for a number of years.
Mr. Kocnig has erccted signs along the roads
leading into Cody, reminding automobile tour-
ists that in his storc they can purchase the
latest Victor records, as well as portable Vic-
trolas, to make t)uir stay in the famous National
Park more enjoyable. The resalts obtajned
from thesc signs have been very gralifying
Mr. Kocnig recently disthuguished himself by
catching a twenty-pound trout with light tackle
in a mountain stream mear Cody.

The Powell Drug & Jewelry Co., under the
mamgement of T. A. Hoops, is placing the
Victor line on the map in and around Powell,
“')-o..Aby means of an aggressive advertising
campaign.

The ranks of Victor dealers in northern Wy
oming liave been strengthened by the addition
nf The Fisk Pharmacy, which a few weeks ago
received its initial shipment. This eoncern plans
a modern departinent, ineluding hooths and
other up-to-date cquipment. Walter Fisk, head
of the coneern, and H. C. Scarborough are in
charge of the Victrola department.

Ouc of the most attractive Victrola shops
in the West is to he seen at Thermopolis,
Wryo., in the music and jewelry store of H. E.
Rotlirock. Everything about the shop is mod-
€, as arc the niethods of the proprietor. Mr.
Rothirock, in his advertising, uses some unusual
road signs, which draw a considerable amount
of automobile tounrist teade.

A recent report from G. E. Richter, head of
the Riehter Music Co., of Casper, Wyo.. is to
the effcet that Summer Victrola business 1s
highly satisfactory. This firm carries 1 large
stock.

Two booths have been installed by Danicls
& Rogers, Victor dealers a1 Douglas, Wyo., to
care for their talking machine cnstomers.

A haleony has been built by Dr. F. W. Hufl-
nan, proprietor of the Pioncer Pharmacy, Vie-
tor dealer at \Vheatland, Wyo., for the talking
machine department.  Mrs. Huflman is in
charge: of the record stock.

Among the recently installed Victor dealers
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is the Hcidepriem Co., of Custer, S. D. Fred
Hcidepriem, who has charge of Ihe talking ma-
chine dcpartment, plans to install booths and
otherwise fit the store for the handling of
Victrolas and records. The eoncern fs earry-
ing ont a slromg advertising campaign.

Everybody in Rapid Cily, S. D, is a booster,
and the W. A. Pol Furnflure Co, Victor
dealer at that point, is no exception. This
firm issues a monthly talking machine house
organ which has proved to be an admirable
advertising medimm.  Mrs, W. A, Polzin is man-
ager, asslsted by James Q'Grady.

Hard work is the recipe used by Dick Stone,
Victor dealer at Gillctte, Wyo, for obtaining
Victrola business, and It has proved to be very
effcctive. Mr. Stone's store is one of the most
attractive and best equipped in the State,

ATTRACTIVE SUMMER WINDOW

Goldsmith’s Music Store Co. Prepares Effective
Summer Display—Features Victrolag IV and VI

Corunaus, O, August 6.—GColdsmith's Music
Store Co., of this eity, Victor dealer, recently

Goldsmith's Cleverly Arranged window
prepared an artistic window display which was
sufficiently original 1o give the company cHective
publicity in the Columbns Dispateh. This win-
dow, which is reproduced herewith, was fea-
tured for an entire week and attracted the atten-
tion of hundreds of passers-by.

MACHINE WORLD a3
= — —
N
Scotford Tonearm and Superior Reproducer
Niustroting STYLE 3 FINISH
All Ports Plaied

Sample Prepaid, $8.50 Nickel-—$11.00 Gol S pior o glor PR gos ok 1
P 3 ""T = ; 'l > cld BARNHART BROTHERS & SPINDLER  §

‘ andiRizalccsop O pplication Monroo and Throop Strects CHICAGO
0000000000008 6000EEEROB0DDDOBOIBODISOERDE GHIBOOHE 50}

Scveral of the plants in the window were arti-
Reial, but the middle plant was a natural fern
that showed up o splendid advantage. The
wicker cabinet at the cnd contained a Vietrola
VI, and ouv tlhic lable was a Vietrola VI and a
Victrola 1V was owt the Hoor. The background
was made of green Japanese rope, and the fioor
was covercd with lake sand and pebbles. The
window as a whole gave an excellent impression
of an outdoor scenc and snggesicd Suntmer Vie.
trolus to the prospective purchasers.

George M. Cook, president of the Michigay
T'honograph Co, Grand Rapids. Mich, accom-
panfed by Mrs. Cook, recently made a short va-
cation trip to Belvidere, 11l. Mr. Cook reports
a very satisfactory demand, considering the
times, for Lauzon phonographs, and expects a
hrisk demand for these instruments during the
Fall aud Winter scasouns.

—this Record Cabinet
goes to the dealers for

the next thirty days
for $13.50.

HERE’S easy
and extra profit
for talking ma-
chine dealers in
handling Udell
Record Cabinets.
Write us and let
us tel]l you what
the other dealers
are doing.

Write today for the Udell Biue
Book and other information

The UDELLWORKS

Indianapolis, 1255 West 28th Street

Ay WeudIA
10, WIH p0uIN WNEY

No. 1402

Mahogany and Quart-
ered Osk. Hotds &
Victor Albums.

E. . CARSON 1S GENERAL MANAGER

Assumes Important Post With Granby Phono-
graph Corp.—O. F. Jester Joins Sales Force

NoaroLk, Va., Augnst 6—The Granby Phono-
graph Corp., of this cily, has anmounced the ap-
pointinent of Edward Fraser Carson as general
manager. Ae Carson was formerly manager ol
the copy and plan department of ihe Frederick
McCurdy Smith Advertising Agency, of New
York City Previously he was general sales and
advertislng manager of the White Hickory Motor
Corp., of Atlanta, Ga, also sales and advertising
manager of the Acheson Graphite Co., of Niagara
Falls, and advertising manager for the Pyreme
Mfg. Co. of New York City. He will have
charge of the advertising and sales department
of the Granby Phonograph Corp.

J. G. Widener, president of Widener's, Inc, of
Boston, spent several days recently at the office
of the Granby Phonograph Corp. in this city
As reported recently, Widener's, In handling
the Granby line in the many citics in whieh it Is
localed. Nr. Widener also spent much of his
time at the Granby factory at Newport News, Va,

E. C. Howard, director of sales of the Granby
Phonograph Corp., left his cares behind him and
started on July 19 for the first vacation that he
has had for several ycars. Mr. Howard is an
ardent follower of lzaak Walton and will spend
several weeks in the wnods of Michigan with
red and line

0. F. Jester, who for some years has been
connected with the Philadelphia officc of the
Columbia Co., has resigned and aceepted a posi-
ton to represent the Granby phonograph in
castern Pennsylvania. His headquarters will be
in Philadelphia.

THE FIGURES TELL THE TALE

There are no such words ag "Summer dullness”
in the lexicon of Ormes, Inc, Victor wholesalers,
New York City. Clarence L. Price, head of the
Ormes organization, reports thal its bnsiness for
the month of July is nol only greater than the
months previous, but surpasscs the busincss done
during July, 1920. "We are pleased with these
results,” stated Mr. Pricc lo a representative of
The World, "for they prove false the fdea that
the Summer months must mceessarily be dull.
While the expected Fall business may not eome
with a rush, but may be gradual, T expect that
the Victor dealer will find it a good and profit-
able scason in every respeet.”

What yon find in thc mind of the man with
whom yon are doing business, or with whom yon
want to do business, depends a whole lot on
what you have in your own mind when you are
dealing with him. Your thought will beat your
words in finding its way into his brain. Think
right and then the sales will take care of them-
selves.
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¢ Fmerson ,¢Records

The complete September release including
Special Mid-Summer Timely Hits 1s

Emerson Wholesale
Distributors

Alexander Drug Co.
Oklahoma City, Okla,

Carpenter Paper Co.
Omaha, Nebr.

Collins Talking Machine Co.
418 N. Capitol Ave.
Indianapolis, Ind.

R. K. Currie & Co.
Detroit, Mich.

Emerson Phonograph Co,
206 Fifth Ave.
New York City
Emerson Philadelphia Co.
Philadelphia, Pa.

Emerson Phonograph Co.
315 So. Wabash Ave.
Chieago, 111,

Emerson Ohio Co.
Columbus, O.

Hessig-Ellis Drug Co.
Memphis, Tenn.

Lansing Sales Co.
Eliot. and Warrenton Sts.
Boston, Mass.

Marshall Wells Co.
Duluth, Minn.

Murmann Phonograph Co.
St. Louis, Mo.

Rountree Corporation
Richmond, Va.

Southern Drug Co.
Houston, Tex.

Southern Sonora Co.
Atlanta, Ga,

George W, Stolte Co,
Dallas, Tex.

Strevell-Paterson Hard-
ware Co,

Salt Lake City, Utah

Tri-State Sales Co.
Kansas City, Mo.

listed below:
September Emerson Releases

DANCE

Toson i ALL DY MYSELF (Irving Berfin).  Feu.trol
"M NDOOOY'S BADY (Oavis-3snlly-Acer). 'tl~|’|l
10414 AIN'T WE 00T FUN? [fichard A. Whiling). Fer:rsl
{100 1seduny 8. Divy. Fortrnt
foio [ 200 HOUNE G4y M) teurir Yo, Fos-t
JUST A LITTLE LOYE |Youry Osecon Baulres).  Fou-trel
10308 THE LASY WALYZ (Dwear Birsx
OPEH ANMS (wWm. J. Lewld).
{ MY CHERMY BLOBSOM (Ted Bhyfer), Feunotrol
WHERE? (Herald Rebde). Fea-trol

wallz
11
10400

ot | 2 eoiND Yob  cwas

ml( MIK| [Mrdley) [Conred-MegineBlremors-Earf).  Fux-ot
v POOR ME (Flensy.Adsmal,  Foxiirol

ring-Wikiea).  Fou.trol

3T MUST BE SOMEOHE LIKE YOU {Frou-Biesight-Bargy). Fox.|

SOHD HITS
ANHA 14 IHOIAMA (0. and L. Gorm:

1 ,mersorlg "7“’{ ONI THEY'RE SUCH HICE PEOPLE (Sromu-Welih). Charmiler Somg, Drchusten Arcomp.

‘Reconds und

é."m‘ Iy, WA Youl -
Phong, p/zs NOLLY OH A TROLLEY (8 Golls, WHA Yeu) Crame:Synearts
./ et 10463 -wm) LL 8€ The un OHE i¥e Cry Ov Youis (hednny . Bleckd.

[ LOVE WiLL FIND A WAY (M)ller-Lyle-Sinsh.Bloked.  Bolled, Pinan Aciomy. by Eubls Blske
18398 { CLIEHTAL OLUES [Millvr-Lyls-Sistle-Dlake). Hlurs, (PlsBo Accemo by Euble Blake

| SUNNYAIDE SAL (Kondli.Dechmen). Borllone Selo, Orehistrs Accomg
10464 { ONE KISS (Surmefi-ArmhilmoWess).  Tener rehestra Accomo

{ouuv DAVS (Blsslurs.Cosko-Konn). Darilone Sols, Oreheslro Accomo
YOU MADE ME FOROET HOW YO CRY pAbredamy:Lewls-Youssh. Tenor Solo. Orchesira Ariomy

\oaos [ | WANT MY MAMMY (Louls Breou). Temor Sole, Orchestes Acromg
ODN'T BE CROSS WITH ME (Vaa Alyoe-OMI Tener Dusl. Orchestrs Ascomp

STANDARD, HAWAIIAN AND OPERATIO SELECTIONS

Sal h Orchasl
""“{er T
o Freach. Orehesien Asco

WHEN YOU AHD | WERE YOUNG. MAQGGIE (Johnme-Sutrirficld). Temor Selo. Violin. Plens

mw( KAMEHAMIMA MARCH. Hewalion Quiters,
UA LIKE NO A LIKE Hawallas Qultars.

| THE LANP LIGKTERS (Msdley). Mrdley of Irhh Resls.
| LAHO OF SWEET ERIN (Medley), Medley ol sk Hes

Play EMERSON RECORDS on

0410

WITH THE EMERSON MUSIC MASTER HORN

EMERSON PHONOGRAPH COMPANY, Inc.

Tas Oreat Lakes Orchesira
Flenlallen Oasrs Orchrsien
Jowoh Knecht's Woldeef. Asteris D.
Max Fells Vander
Slftmare Hotel Orshestea
Green Brothers' Nowlty Bexd
Blitmars Holsl Orchestra I
sk Samuetst Musle
_LIRIe Club Drchestrs
Lanin's Rerciana Orchestre
SYOLEH KIBSEA (Tod Seyder). For-trst wiid rocal chervi by Arldur Fial3s _Liftlo Giud Dredestra
The Oreer Lokes Orchesivn

Morry fetody Men '
Morry Melody Men

SALLY, WOH'T YOU COME OATK? IMedlcy, from “Zitolslé's Folltn {S1amoee. Fel Fex.tref,
10 { Lania's Aorland Orehestea
LEARH TO BMILE {Medicy, Irom “'The O'Octen OIrd ILeuls A, Hined). Fer-trot Benale Krueger's Orchesirs |
A BABY N LOVE (From “The Lesl Wells'™) [Ooodmas.Benaizhy).
e { itvmare oiel Orehestra |
EVERY HIDHT (BIbe-Notay). Foa-irst Bllimers Helel Orelrstra
{EWAM([ ROSE (Gersrue Qcrhwin).  Onestep Van Eps Serslalty Four
1041
1UBT BEGAUSE iSlevens-Frovinl).  Fox-trol .¥an Eou Seeslolly Four

10402 Lanin's Roseland Orchestra
LISTENIHG (Joo Seloam).  Fox-trol Griea Bralaers’ Hevelty Bono

-Rosw). Comcdy Bomd, Oethcatra Accom|

Comidy San
midy Song
Bartione "5

AIN'T YOU COMINO OUT, MELINOAY (Stariing:Moran Von Tilrer).  Norelty Soag, Orcheiirs Ajcome,
Bernard- Eraest Hars

'N"{l-n LOOKING FON A BLUEDIRO (Te Chise My Dluts Away) (Merelll-Rich). “'Blar’" Nosclly, Oreheiira Agcorse..
Al

LA FIHUH ?U! AL H'AVAIBA JETEE |'NI Flewer You Cave fo Ml) trom “Cermen’ (Geormes Birel).
.
g;nynt cun:( ET PURE (AI| u-m n.u Dwolling " Pure snd Lewhy) trem CFamre ‘cn
3 .

mo-('“’"“ ORANNIOAN (C. Villlers Stanierd). Yenec Sals. Orehrstra Atcomp Hugh Denovan
THE FOGOY DEW (Millgas-Fouw). Tiner Bole, Orchuira Accomp -HVIN Doneven
mn’(um( LAURIE (Adem Dlbel). Mals Quertet Crilerion Mals Quartel

SALLY IN OUA ALLEY [Coewy-Smith). slc Quertet Criterlan Mals Quartal

L BILVER THREAOS AMONG THE DOLO {Rexlors-Denki). Tenor Sok, Violin, Plens and “Cells Accomo.. Waltir Vauphon
104
ad 'Colk Atramp.
Weltcr

merson @honogra/)h

Orehestra.
Orchestrs

slery

£351s Cantar
Blily Jomes

A Hara

Blasie- Bleky
Sluls Bleke

Arthur  Flalos
Tnleg Kaulman

Acthur Fleids
Vernsa Oxinart
Bernerd

Versen Dalhart
Harrhan.Clerk

Temos
Martine sm.m
Y

Furora- Franinint
Ferers Feanchlal
Samuels-Banta
_Samuals- Bente
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IMPORTANT N. C. R. CHANGES

John H. Patterson Resigns as President of Na-
tional Cash Register Co. and Is Elected Chalr-
man of Board of Directors—F. B. Patterson
Elected President and J. H. Barringer Ap-
pointed General Manager of the Company

Davron, O, Augnst 2—Announcement has just
been made of three important changes affecting
fcading exccutives of the National Cash Register
Co. John H. Patterson has resigned as presie
dent and gencral manager of the company, but
will continue actively in directing its affairs. As
chairman of the board of directors he will advise
the directors and help formulate the policies of
the company. His son, Frederick B. Patterson.
{vas elected to succced him as president, while
J. H. Barringer was made general manager.

John H. Pattcrson has been president of the
National Cash Register Co. for thirty-seven
years. He is regarded as one of the world's
greatest business leaders. The institntion he has
buflt in Dayton is regarded as the world’s model
factory. He built it from a workshop of one
room with two cmployes to an organization em-
ploying more than ten thousand men and women
in all parts of the world.

Frederick B. Patterson is twenty-nine years
old. His first work was on a farm. He at-
tended school for two years in England, and has
been connected with the N. C. R. for eleven
years. He has been taught the principles of
business by his father, learning the N. C. R.
business from the ground up. He started in as
a workman in the foundry. In the intcrests of
the company he has visited all of its agencics.
exeept Africa, Australia. India, Russia and Mex-
ico. He was manager of the foreign depart-
ment for two years, and until he entered the
service of his country in 1917. In the late war
he rose from a private in the ranks te a commis-
sion in the alr service.

This changc in the official family of the N. C.
R. places more responsibility on F. B. Patterson.
The N. €. R. business is onc of the largest busi-
nesses in the world. There are many problems
to Le solved. Hc has stated time and again that
the policies of his father arc the ones which will
govern him in all that he does. This means that
the world situation will take much of his time
and attention in an effort to help bring order
out of chaos.

J. H. Barringer, the new general manager, was
promoted from the ranks. He started with the
company fourlecn years ago. holding a minor
position. He earncd promotion very rapidly and
in 1918 was made first vice-president and assist-
ant general manager. Mr. Barringer is only
thirty-cight ycars old. It is a remarkable tributc
to hia perseverance and ability that he has been
chosen to manage one of the world's greatest
industrial institutions.

MME. MATZENAUER ;\\ARRIED

Madame Margaret Matzenaucr, distinguished
prima donna contralto and Pathé artist. recent
1y surprised her many fricnds and admirers
through her umexpected and romantic marriage
in Europe to Floyd Goltzbach, a prominent
Western business man. Mme. Matzenauer was
called to Europe through the serious sickness of
her mother, and met on shipboard Mr. Goltz-
bach, whom she had known in the West. On
the way over he showed hcr every attention in
an cffort to mollify her grief. and, on arriving,
he threw his business engagements to the wind.
cscorting her to her “destination.  Her mother
passed away a few hours beforc she reached
home, but lier anguish was assuaged by the
devotion of her companion, and the wedding
followed a few weeks later, thus ending this
nnusual and entirely intcrcsting romance.

Miss Mary R. Mayer, chicf catalog editor for
the Brunswick Phonograph Co.. has been spend-
ing the Summer on Byram Shore, near Port-
chester, N. Y. Miss Mayer is one of the young-
cst women cmployed in this sort of work.

THE HOUSE-TO-HOUSE CANVASS

This Method of Developing Business Discussed
Interestingly—County Fairs Also Come in for
Consideration ag Sales Promoters
Almost an entire page in a recent fssuc of

Fathé News is devotcd to the subject of de-
veloping business through the medium of house-
to-housc canvass. A number of specific instances
are reporied that prove the great advantages
that are accruing through this energetic method
of developing business. The article is illustrated
by a number of photographs which depiet the
cﬁ?ns of dealers situated in far, widely separated
points.

Much space is also devoted to the subject of
county fair exhibfts. These annual fairs have
been used for exhibit purposes by Pathé dealers
with cxceptional results in the past. and Pathé
News r ds that this ell form of
publicity be used even to a greater extent in the
future. This article in also illustrated with photo-
graphs from last scason showing the excellent

displays made by a number of Pathé dealers.
Exccllent sales and demonstrating ideas are pre-
sented.  An annonneement has been made of a
handsome pocket mirror sonvenir for distribu-
tion at county fairs and warerooms which is for
salc by all Pathé distribmtors and wlich is pro-
duced by the Pathé Fréres Phonograph Ca.
Attention is also called to the ten-foot Pathé
muslin banncr for use at ihe exhibits,

LHEVINNE'S TRIUMPHANT TOUR

Joscph Lhevinne, Pathé artist, recently re-
turned from a triumphal tour through Mexico
Thirtcen concerts wcere given, totaling in actual
nioney $13.846.90. The populace bombarded Mr.
Lhevinne with flowees, and in one city carried
fiim from the hall to his hotel. Mr. Lhevinne
and David Bispham, also 8 contributor to the
Pathé¢ repertoire, are conducting master elasse
at the American Conscrvatory in Chicago.

To get workers on the high gear give them a
word of cheer.

Thousands

of Dealers

have solved the problem of
children’s records with

UBBLE BOOKRS

“that

.Sing ”

THERE is no phonograph record or a
dozen of them on the market today that
attract children as the three records in the
Bubble Books do. Bubble Books enable the
child to read, see and hear. Each book is
beautifully illustrated by Rhoda Chase.
The fairy story running through the entire
series is vividly written by Ralph Mayhew
and Burgess Johnson and the three records,
equal in quality to any record on the Amer-
ican market, sing the songs in a clear,

understandable way.

Selling one Bubble Book means a steady
customer for the entire series. Invariably
they come back for more.

When You Sell One You Sell A Habit

Get your share of these sales by writing
today for our 1921 proposition.

HARPER &

BROTHERS

Bubble Book Division

130 WEST 42nd STREET

NEW YORK




AveusT 18, 1921

THE TALKING MACHINE WORLI_) 5

Ii
II'

DALION Dealers enjoy many
important Advantages <=

O your own efforts in building a profitable phono-
/ graph department we offer the aid of a superb Iine
of mstruments and a factory organization which 1s
in its sincere, sustained co-operation. The Dalion
phonograph is the right one to sell. The Dalion contract

1s the right sort to sign.

GBI T G

I

il

f. Dalion sclling advantages that push past by any test you or your customer can make
A uto-11 l € mere talking points are mnnerons, and real.  Universal tone-arm.  Plays all records

T Dt At o e The Dalion agency in any territory s & Mechanical excellence of Dalions evidenced

i Udllons Anto- i In. - L 1540, by q B E

ntantsuons,  Grratent Lis. valuable franchise.  For tlwse reusons by our specific guarantee which is the E

provement shiwe nilvent of ¥ b B . <
Al strongest in this field and includes pro:ec- E

exblust  mwehine,  Any - . . :
veari] Ul tarwarnil I'here are nine models i the Dalion line.
) They offer a range m style aud price which

means a well-rounded stock of instrunents

tiun against spring breakage. Silent motor
Auto-file for records (exclusive)

o
able wuill proper repl Beauty of design, quality of cabinet-work

Rt Bl thE Iaat, Heeomin on which yon ¢l concentraie your interest
B ey R oSt and effor. and every detail of finish all so far above
o average that Dalion has not a close second "
- = o - ;
o Tonal qualitics of any Dalion will neasuse in favorable appearance. Correspondence

up to those of any machine on the market with merchants invited. |

Milwaukee Talking Machine Mfg. Co.
Milwaukee, Wisconsin, U. S. A. :

1LNSINY AT

A DRI

R G T

2
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Sell the dance records you have in stock by means of
the Columbla Dance Record Artcraft Window Display.
You’ll see the power of suggestion powerfufily dem-
onstrated the moment you place it in your window.

Columbla Graphophone Co.
YORK

NEW

47

ARE YOU READY FOR TALKING MACHINE MEN’S OUTING?

Annual Outing of the Association to Be Held

on August 17 st Terra Marine Hotel, Huguenot

Park, Staten Island—Program Provides Entertainment for Entire Day

A last-minunte call has been sent forth by the
arrangements committee of 1he Talking Machine
Men, Inc., for the annual outing of the associa-
tion to be held Wednesday, August 17, at Terra
Marine Hotel, Huguenot Park, S. I. Reserva-
tions lhave been received from dealers and their
friends throughout the metropolitan territory,
and, judging from all indications, the 1921 out-
ng will set a new record for attendance.

Before sclecting the Terra Marine Hotel for
the outing of the Talking Machine Men, Inc.,
the ar i {ully inspected

5f the party will leave at 10 o'clock from Bat-
tery Park for Midland Pier, arriving therc at
1130 a. m. Automobile buses will take the
party on a ten-mile ride through beautiful coun-
try to the Terra Marine Hotel, where luncheon
will be seryed. At 1.30 p. m. the athletie games

R. F. REID'S IMPORTANT POSI1

Appointed Sales Manager of New York Album
& Card Cez, With Headquartera in Chicago

The New York Album & Card Co, of New
York and Chicago manufacturers of Nyacco al-
bums, have aunomeed the appointment of R. F.
Reid as sales manager of the company. Mr.
Reid was formerly produciion manager of the
Cheney Talking Machine Co., of Chicage. His

will start and tiie official prog p des for a
ball game between the drys and the wets, a 100-
yard dash for jumior members, a 100-yard dash
for senior members, a fat men's race with lady
partners, a young ladies’ race, a 100-yard dash
for guests, and a hoys’ race with gisl partners.

with the pl v industry dates

back to Janwary, 1915, when he joined the
Cheney organization, until July, 1920.

Mr. Reid will make his headquarters at the

Chicago offices of the company. The New York

Album & Card Co. also maintain a faclory in

-

\

[A)
]

Fishing

Relrashments
-

i,{y‘ G;nsoes

J tect feed
Tl AU

“ar o, ”TB‘M
Aint We Got Fun &

Baseball

Seaplar 8

Foetwork..

every detail of the facilities available, and the
accompanying illustration will give some idea of
the pleasure that is awaiting the talking machine
dealers, their families and friends. Bathing, fish-
ing, athletic games and dancing are all on the
program, together with luncheon and dinmer
menus that will tempt the most discriminating
epieure.

According to the official progran: the members

At six o'clock dinuer will be served 10 the ae-
companiment of entertainment and dancing, and
at 9.30 p. in. the antomobiles leave for Midland
Pier with everybody sct for a moonlight sail
home, *

Someone has remarked that a strong selling
fosee can get business without advertising—but
why work a willing horse 1o death?

Chicago from which the trade in the Central
and Western territory is supplied. Mr. Reid's
return to the industry after a year's absence is
the result of a recent trip made by Max Wil-
finger, president of the New York Album & Card
Ca., to Chicago. The connection of Mr. Reid
with the company will be of material aid in the
extensive sales campaign which is in contem-
plation.
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MAGNAVOX

IS IDEAL FOR DANCING THIS SUMMER

Read These Letters—Names on Request

"I have been using your MAGNAVOX for a year at
my Amusement Park, running it 12 hours a day during
the scnson, and it has never yet failed to deliver the
goods, nnd works perfectly for dancing in my outdoor
pavillon.”

“We find that the MAGNAVOX is just the thing we
have been looking for for dance work and school pur-
poses, as the phonograph is hardly loud enough where
there is a large crowd assembled.”

“The MAGNAVOX outfit received today, and as |
sald in one of my letters that 1 could decide in fifteen
minutes, when | was trying to arrange for one. Why,
man, it did not lnke three, and will say it bears out all
claims, and more.’

They Were Pleased—Se Will You Be——lf You Will Write for Dealers’ Proposition

“'At one time there were three May Pole sets of little
tots—about seventy-five in all—dancing to the clear
bell-like music of the MAGNAVOX. For school work
and dancing purposes the MAGNAVOX is a complete

success.

1 allowed the manager of the dance hall to use the
MAGNAVOX that night to dance to. It was so supe-
rior to his old phonograph that | signed him up for a
machine.”

“You are overlooking a good bet if you do not sell a
MAGNAVOX to every live wire talking machine shop
in the country, and here's hoping you do.”

The Magnavox Company
2701 East 14th Street
QOakland,

California

The Magnavox Company

Penn Terminal Bldg.
370 7th Ave., New York City

Magnavox Telemegafone Distributors

1. MONTAGNES & CO,
Toronto, Canada
J. W. SANDS CO.
123 East 5th St., Dayton, Ohio

KIEFER-STEWART CO.
Indianapolis, Indiana

SOUTHWESTERN DRUG CO.
Wichita, Kansas

SONORA DISTRIBUTING CO.
Dallas, Texas

MINNEAPOLIS DRUG CO.
Minncapolis, Minn,

TELEPHONE MAINTENANCE CO.
17 No. La Saille St, Chicago, Illinois
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NEW CHASE-HACKLEY RETAIL HOME

Move to Ground Floor of Recently Constructed
Occidental Hotel Building

MuskecoN, MicH,, Auvg. S—~The retail business
of the Chase-Hackley Piano Co., in this city,
was rrecntly moved to new quarters. The new
location is on the ground floor of the recently
constructed Oceidenral  Hotel Building, of
Muskegon, and the home of the Chase-Haekley
now boasts of one of the finest showrooms, not
only in Michigan, but in the entire country.

The policy of-this company, for a long time
past, has becn along the plan of the general
musie store. It has special departments devoted
to pianos, Victrolas, sheet wmusic and musical
merchandise, and has experts in charge of cach
of these branches.

ISSUE MUSIC WEEK PROGRAM

National Bureau for Advancement of Music
Distributes Copies of Washington Music
‘Week Program—An Impressive Showing

The National Burcau for the Advaunecment of
Music has just scmt out to the trade copies of
e program of the recent Music Week activi-
tics in Washington, D. C., which offers most con-
clusive proof of the claborate character of the
celebration. The story eof the Washington
Music Week has alrcady been told with con-
siderable detail, over 50,000 children having par-
ticipated in the great chorus in the Ellipse alonc.
In onc single day there were forty-four sched-
uled musical events.

Accompanying the program is a booklet of
views of the various events during the Wash-
ington Music Weck, a number of them showing
President Harding taking an active part in the
different exercises.

RECEIVER IN EQUljFY APPOINTED

Judge Hand Places A. R Memhard in Charge of
the Masterphone Corp. in the Suit Brought by
a Creditor of that Company

Judge Lcarned Hand on July 25 appointcd
Allen R. Memhard reeeiver in equity for the
Masterphone Corp. of America in a suit brought
by Harry L. Rashbaum, a ereditor. The liabili-
ties are stated to be $18,000 and assets in exeess
of that amount, bit the corporation is said to be
short of liquid asscts to mect maturing obliga-
tions. The corporation was organized last
Fehruary with an anthorized capitalization of
$150,000 to exploit a patented deviee which is
said to amplify and improve the sound of phono-
graph records.

NEW PATHE NUMERICAL LIST

The Pathé Fréres Phonograph Co., Brooklyn,
N. Y. has just issued a catalog containing a
complete numerical list of all the Pathé Sap-
plire and Actuelle stecl meedle records ug to
and incloding the reeords in the Secptember,
1921, supplement. This book will also prove
a decided help in keeping an accurate inventory
of all records in stock. The catalog Is large in
size and presents in visible form the great num-
ber and wide variety of sclections available in
Pathé records. Beginning with October it is
planned to issuc a separate hanger for Actuetle
records.

LKING MACHINE WOR

IMPORTANT POST F();C. H. MURRAY

POPI’I:IK Advertising Manager Has Been Ap.
pointed Assistant to the President of the
Pathé Co.—George W. Lyle Resigns

€. H. Murray, advertlsing manager of the
Pathé Fréres Phonograph Co., Brooklyn, N. Y,
has been appointed assistant to the president of
that company. Mr. Marray has becn assigned

an o!ﬁu: directly adjoining that of W. W. Chase,
president of the Patlié Fiéres Phonograph Co.
Pathé jobbers, i

In stter

the ap-
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SIXTEEN POINTS OF CHEER

A Double Octave of Reasons Why Talking Ma-
chine Manufacturers, Jobbers and Dealers
Should Be Optimistically Inclined

Here are sixteen reasons for the belief that
great headway has already been made toward
nornial busincss:

The depression has been wnder way for the
last seven montlis and, theoretically, tle eoun-
try's business is just that much aearer normal.

€. H. Murray

pointment of Mr. Murray as his assistant, Mr.
Chase states: “ln recognition of the services
rendered to the company during the past two
and one-half years, and my faith in his co-opera~
tion with our organixation, I have appointed Mr.
Murray as my assistant’’ Me. Murray will have
charge of the sales as assistant to Mr. Chase
and will also continue his exeellent work as
advertising manager of the company.

In the same communication Mr. Chase an-
nonnces the resignation of George W. Lyle,
who was general sales manager. Me. Lyle found

was impossible te reconsider his resignation,
and for the present Mr. Chase has announced
there will be no successor appointed.

Tlie Thos. Goggan Music House, of Houston,
Tex., reports an excellent demand for the new
portable Vietrolas, of which an excellent window
display was made recently. This little Instru-
ment has greatly stimulated business with this
house.

of inventories which has been guing
on for the Jast six months. Having converted a
large percentage of Ligh-priced inventories into
finished matcrials for the market, manufacturers
are now i position to take advantage of lower
prices for raw materials.

The tendeney toward easier moncy and con-
tinued recovery in exchange, and increase in pur-
chasing power of the dollar.

Reduction in commerefal discount rate

Gold imports of more than §325.000.000 siuce
the first of the year, with exports of only

Strong Federal reserve bank position

Unfilled orders of United States Steel down to
5845224 tons, very clusc 10 low record, based
upen eapacity of corporation

Surplus copper being gradually worked off as
a result of a drastic policy of curtailnent.

Many mannfactured products sclling at cost or
below.

Gradual restoration of confidence and 1o longer
any fear that the eountry Is facing financial and
business disaster.

Promisc of good erops.

Wage reductions aceepted without protest by
cmployes of nearly all industrics.

Signing of reparation agrecment which will
facilitate intcrnational trade.

Determination of present adiiinistration to
protect manufacturers against invasion of for-
cign goods.

World shortage of goods. Lack of credit
largely responsible for curtailment of buying.

Determination of the Administration to give
the railroads a square deal. Incidentally nearly
one-half the population of the United States,
cither individually or through insuranec come
panics, savings banks, cte., are interested as
shareholders in the railroads.—Wall Strect jour
nal.

Good will is the guarantced fink between
maker and buyer. Itis the most valuable asset
that any firm can possess.

Yickor ‘Dedlers

n
Mississiperl
Alabama

Florida
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BUILDING UP THE WEAK POINTS
Knowing the Store's Weaknesses So as (0

Eliminate Them Most Effectively

Advertising to fini} o slorc’s weak points was
the very uovel policy recently pursued by n
Canadian couceri.  Ji cafried an advertisement
which read: "We wish 1o liscover our store's
weuknesses—1len ate theur. We strive to
give perfecl scrvice, but our people arc lmuan
and lall shiort  Won't you help by lelling us
when anylhing gocs wrong? If guods arc sot
what you tliought they were, please lel) us, 1§
sulespeople arc not polite and efficicnt, plesse
tell us. 1§ goods are not delivered promptly
inn good order, please Lefl us, Whenever fur any
cause you frel dissatisficd with this store iu any
way, please tell ns.

"For somclhing is wrong that we wanl to
cnre, but we cannol kniny our friends tell
w abont it. We thunk le sincercly if
you liave any theught s your niid of whiat
iix store shonld do ta be a betler store. Won'y
you please take n few minntes 1o write and lell

us what you think #s wrong and whal we might
o 10 make this 2 more satisfying store to you?"

This is a rather clever way of getting closc to
the public znd some wide.awake talking machine
man muy he able to utilize or adopt the idea to
goot purpos

EXHIBIT OF RAINBOW RECORDS

(crax Grove, N. J. Augmst 1~ The Rodcheaver
Cao., nl New York City and Philadelphia, mann-
factures of lhe Rainliow rccord, has obtained
prominent display space on he popular North
End Yaviliou. Owing lo the many rcligious serv-
ices held liere, (can Grove bas among its visi-
tors a very large portion of church-going pcople.
The Rainbow records are devoled cenlirely to
religious sefeetions and it is belicved thal thi
exhibit will do nmch towitrd placing theu be
forc prospeclive pitrchiascrs, Much interest was
shiawn in the display and demonstrations given

't ve iu advertising
ness hase’l leurned that i
Class

The man who
when he nerds bu
a ool and wal a toy, wisely rentarks

The SPHINX MOTOR

MOTOR REFINEMENT

Better Desigr;ed
Better Built
Better in Operation

SPHINX GRAMOPHONE MOTORS, Inc.

21 EAST 40th STREET, NEW YORK

ACHINE WORL

Avcust 15, 192]

INCREASED DEMAND
FOR RECORDS

USUALLY BEGINS INSEPTEMBER

NOW IS THE TIME

to prepare for the increased
business, which is coming

NOW IS THE TIME

to order your supply of

COTTON FLOCKS

YOU WANT THE BEST WE MAKE IT
GLAREMONT WASTE MFG. C0., GLAREMONT, K.
NEW RICHARDSON BRANCH

Vietor Dealer Opens Artistic Branch in New
Ambassador Hotcl, Los Angeles

Los AxeeLes, CaL, July 28.~The ori
of R son's at 727 W

al slore
Seventh

street, Vietor dealer, is of such an artistic nat
vd lias atiracted so many persons that

Entrance to Richardson’s, Inc, New Branch
tion—the sincercst form of Hfattery—has ap-
peared In many places. And now, as though to
“out-Richardson Richardson,” the branch store
in the Amb. dor Holel is, if ible, more
beautiful.still. It is a jewel in a liandsome set-
ting—Richardson’s in the Ambassador. The
illustration shaws the beantiful frout cntrance,
e archlicetnre throughout being Spapish.

OKEH RECORDS IN SPORTING EVENTS

Fight Fans From Middlec West Entertained on
Special Train by Okeh Records—Music Sub-
stitutes for Bennie Leonard 3

Okch records have fignred prominently dur-
ing the past few weeks in several sporting cvents
that have attraeted considcrable attention. Pre-
liminary 10 the Dempsey-Carpenticr fight two
special trains lcft Chicago for the fight contain-
ing sonic of the lcading fight fans in the Mid-
dle West. The members of the party were en-
tertained all the way from Chicago by Okch
records, which added muaterially to the pleasure
of the trip.

At Bcnton Harbor, Mich, recenlly, Bennie
1.conard, lightweight champion, was schcduled
to fight, but, owing to illness, did not appear.
The rest of the program was carried out, how-
ever, and the cntire audience was entertained
with Okeh records, the volunic of which was
angmeuted by the use of a Magnavox.

At the Twenty-third Regiment Armory in
New York recently Miss Vaughn DelLeath, well-
known contralto and exclusive Okeh artist, gave
a comparison test which met with unusual suc-
cess. Miss Dcleath sang several selcctions and
imnicdiately aftcrward Okeh records of the same
selections were played for the audienee. The
comparison served to cmphasize the fidelity that
characterizes thc Okeli reproductions of Miss
DeLeath's voice and the 1,500 pcople in the an-
dience were enthusiastic regarding the test

DELAWARE CONCERN GETS CHARTER

A charter of ineorporation has been granted
to the Consolidated Music Stores in Delaware
for the manufacture of talking machines. The
new concern is capitalized at $6,000,000.

As a matler of fact, it's usually true that the
man who says “I can't’ is quite right—that is,
if he thinks he can't.
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OKEK Records

September Bulletin

zeit) (O _saume langer nicht) —Mozart—
Soprano (in German) with Orchestra,
Frieda Hempel

50491 MIGNON (Knowest thou the land?)—Thomas
i —Soprano (in German) with Orchestra,

Emmy Destinn
52101 {l PAGLIACCI (Prologue)—Leoncavallo—Bari-

SOIOI{THE WEDDING OF FIGARO (Figaro's Hoch-

12-in. tone (in Italian) with Orchestra,
$1.50 Riccardo Stracciari

72191 FAUST-DIO POSSENTE (Even bravest heart)
1034 -in.. —Gounod—Baritone (in Italian) with Orches-
S1. 25180 tran A o s o s aowews . de Riccardo Stracciari

72201‘!L'EL151R D’AMORE-QUANTE E BELLA!

10%-in. (How lovely!)—Donizetti—Tenor {in ltal-
$1.25{ ian) with Orchestra. . ....... Alessandro Bonei
@ STRUT MISS LIZZIE—Baritone with Orches-
10-i7n1 Baf i as ciWu's dda Wbl AT BT o ke Al Bernard

85¢. || AIN'T AFRAID OF NUTHIN' DAT'S ALIVE
—Baritone with Rega Orchestra. . . . Emest Hare
ANNA IN INDIANA-Tenor with Orchestra,
4375 Billy Jones
lg'll‘l- DOWN AT THE OLD SWIMMING HOLE—

Se. Tenor-Baritone Duet with Orchestra,
Billy Jones-Emest Hare

MOLLY BRANNIGAN—Tenor with Orchestrs,

1403_;,'.9 Liam O’Kennedy
85c. | SOLDIERS OF ERIN—Tenor with Orchestra,
Gerald G:iffir

140380 (CORNFIELD BLUES. .. .. Norfolk Jazz Quartette
-in.
BSC.IBIG FAT MAMMA...... Norfolk Jazz Quartette

$2301 (CADENZA FROM CONCERTO IN D MAJOR
12-in. —Paganini— Violin Solo with Piano Accom-
$1.50| paniment.......c...coi0aiienee Jan Kubelik

102! [SERENADE—Drdlo—Violin Solo with Piano
$1_25' Accompaniment. ... ...iceaceas Jan Kubelik

HAWAIIAN HOTEL—Hawaiian Guitar Duet,
140382 Ferera-Franchini
0-in.| HONOLULU RAG—Hawaiian Guitar Duet, .

i F erera-Franchini

ALL FOR YOU (Intro. “Without You')—Med-
4368| ley Fox-trot, .
10-in. Erdody’s Hotel Pennsylvania Orchestra
85¢c.|{ AIN'T WE GOT FUN—Fox-trot, .
Erdody’s Hotel Pennsylvania Orchestra

4381 { AMERICAN GUARD—March. . . .Conway’s Band
10-in.{ GRAND FANTASIA ON DIXIE (Op. 130)—
85c. Ofto LANZEY o i w sl § pusmrmena = - Conway's Band

PAINTED DOLL—F ox-trot,
Ray Miller, Melody King, and His Black and White
Melody Boys
1 LOVE YOU, WONDER GIRL—Fox-trot,
Natzy’s Hotel Biltmore Orchestra

PULLMAN PORTER BLUES—Fox-trot,

. Joseph Samuels’ Jazz Band
85c. OH! BOY (I've Found the Baby for Me)—One-

1 STED vl e B s o Joseph Samuels’ Jazz Band

ITHE LAST WALTZ (From the Operetta, “The

4369
10-in.
85¢.

Last Waltz")— Waltz,
Natzy’s Hotel Biltmore Orchestra

THE CRITERION WALTZ—Waltz,
Frank Stretz's Society Orchestra

4373 STOLEN KISSES—Fox-trot,
Bennie Krueger’s Orchestra

'|JUST A LITTLE LOVE—Fox-trot,
i Green Brothers’ Novelty Band

4374 YOKOHAMA LULLABY—F ox-trot,
Joseph Samuels’ Jazz Band
"} LISTENING—Fox-trot,

Green Brothers' Novelty Band

4376 SWEETHEART-—Fox-trot,
10-in Bennie Krueger's Orchestra
85c. MY CHERRY BLOSSOM—Fox-trot,
) Erdody’s Hotel Pennsylvania Orchestra

4377 b’lN A BOAT (For Two)—Fox-trot,
104 Green Brothers’ Novelty Band
8.5“:. IN MY TIPPY CANOE (Intro. “Hunika”)—
I Medley Waltz. . .Green Brothers’ Novelty Band

4378 NEAR ME—Fox-trot,
10-in Harry Raderman’s Jazz Orchestra
85e. | JUST BECAUSE—Fox-trot,
arry Raderman’s Jazz Orchestra

5 [KILDARE FANCY—Irish Hompipe,
;‘g? Tom Ennis (Irish Pipes)-John Muller (Piano)
%o | FRIEZE BREECHES —lrish Jig,
Tom Ennis (Irish Pipes)-John Muller (Piano)

"GORDON'S REEL—Accordion Solo, Piano Ac-
companiment,
Peter J. Conlon {Accordion)-Joseph J. Garry
4323) (Piano)
10in pADDY O'RAFFERTY'S JIG—Accordion Solo,
. Piano Accompaniment,
Peter J. Conlon (Accordion)-Joseph J. Garry
{Piano)

GENERAL PHONOGRAPH CORPORATION

25 West 45th Street
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ADVERTISING THAT PAYS

Obsolete Methods of Advertising Still Practiced
by Numerous Dealers Give Poor Results

Many an advertising campaign has fajled dis-
snally beeanse the ad inan overlooked presenting
the matter from the customer's viewpoint. It
is almost an impossibility to construct an ad-
vertisement which will get sure-fire resnits -
less the appeal 1s bascd upon a kuowledge of
human nature and its desires.

The talking machinc dealer can make his ad-
vertising pay big dividends just as soon as he
gets away from the usual haphazard method of
fisting his wares in an unattractive manner and
inserting the whole fn the local papers. By far
the greater portion of the people in any com-
munity are musie tovers and in order to arouse
their interest in your establishment it is essential
that the advertisement makes a strong appeal
to this natural fove of harmony. Merely placing
the names of various instruments in your ad
without suppiemeutary data will not do this.

‘When the industry was still in its infancy ad-
vertising was also in a crude state. While other
merchants were sticking to the antiquated meth-
ods, a few of the more progressive dealers saw
ar opportunity of boosting their businesses by
centering their advertising around the appeal to
the love of music. Their ads deait with the
pleasure of harmony in the home, the restfulness
of it and the advautage of good music to chil-
dren and adults alike. Their efforts were richly
rewarded and many mecrchants have followed
their example. But it is surprising how many
dealers stili use the old obsolete methods, whicly,
at this time more than ever before, fail to give
adequate results.

MUSIC CONDUCIVE TO HAPPINESS

This Point ‘Emphasized by Ross Crane in His
Recent Lecture in Cleveland in Which He Was
Aided by the Pathé Phonograph

Crevecane, O, Aug. l—Much interest was taken
in talking machine music as being conducive to
the comfort and happiness of cvery-day home
fife at the Furniture Show Week which recently
closed in Cleveland and which was conducted
under the auspites of the Retail Furniture
Dealers’ Association. Ross Crane, head of the
extension decpartment of the Art Institute of
Chicago, delivered a number of lectures with
demonstrations.  For these demonstrations
Pathé phonograph period models were uscd.
which were supplicd by the Fischer Co., Pathé
distributors of this city. Unusual interest was
awakened by Mr. Crane in these lectures, and in
the musical part of the program he paid a high
compliment to the Pathé, saying that he con-
sidered the instruments replicas of the art
periods they represented and emphasized the
thought that no home was complete without the
charm of music.

One can learn more from listening than from
talking.

ROTTEN STONE

We are the only miners and manu-
facturers in this country of Rotten
Stone for use in Phonograph Record
making, Our product is now in use
by practically every record manu-
facturer in this country. Wearealso
headquarters for all other minerals
for record making and everything we
handle is made especially for this pur-
pose and absolutely guaranteed. Ex-
pert advice given upon any formula.

KEYSTONE MINERALS CO.

41 Union Squara, Naw York City

HARPONOLA

dealer to sell.

101 MERCELINA PARK

the Phonograph with the *“Golden Voice”

Freedom
Trouble

Most any talking machine can play a
tune sweetly and can look pretty. It’s
the machine that continuously operates
without trouble and with a minimum
of repairs that is profitable for the

Write for the Harponola Proposition

THE HARPONOLA COMPANY

Edmund Brandts, President

Harponola Cabinets are built ‘by the Mesaman Brandis Brothers in 2
separate up-to-date factory.

from

CELINA, OHIO

J. H. RUDDY A YISITOR

Columbia Dealer Calls at New York E

Ruddy is rcturning to Kentneky greatly ime
pressed with the spirit of good will and co-

Offices on Return From Europecan Trip

J. H. Ruddy, of J. A. Ruddy & Son, Paducah,
Ky. Columbia dealers, was a regent visitor to
the cxeceutive offices of the Columbia Grapho-
phone Co. in New York. Mr. Ruddy was on his
way home after spending several weeks in
Europe as a member of a party representing the
National Retail Dry Goods Association. Sixty-
five members of this association werc the guests
of the British Drapers’ Assotiation, and they
visited every large department store and the
great majority of smaller retail establishments
throughout England, Scotland and Wales. They
were royally entertained by the British mer-
chants, and wherever they visited were given an
enthusiastic reception.

After spending four weeks in Great Britain,
Mr. and Mrs. Ruddy visited the Continent, and
in the course of their trip spent several weeks in
France, Beigium, Switzeriand and Holiand. Mr.

operati i d towards the American re-
tajlers by the British merchants.

LOUIS BUEHN BECEMES A DIRECTOR

By virtuc of his clection as president of the
National Association of Talking Machine Job-
bers, Louis Buehn, of the Louis Buehn Co., Ine.,
Philadeiphia, Pa., becomes a member of the
board of dircctors of the Musie Industries Cham;
ber of Commerce, snceceding L. C. Wiswell, of
Lyon & Healy, the former president  Mr. Wis-
well while president of the Jobbers' Association
was an active and interested worker in the Cham-
ber and came to New York from Chicago to
attcnd several meetings of the directors.

Sig. Muratore, the great tenor with the Chi-
cago Opera Co. and noted Pathé artist, is the
author of a scenarfo in which his wife, Lena
Cavalieri, is the principal figure.
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To uphold the distin-
guished Sonora name
itis a foregone conclu-
sion that the Sonora
Piano must of necessity
be an ultra-quality in-
strumeat,

Judged by all stand-
ards of piano quality, a
mustcal instrument of
superior merit worthy
of a place in the inner
circles of the Sonora
family and deserving
of the name that has
come to be recognized
throughout the world
as the synonym of
superiority

Posscssing a rich, reso-
nant tone, a touch of
unusual resilicncy and
responsivencss that ful-
fills the most exacting
demands of the finished
musician, the Sonora is
preseated as a piano of
the highest artistic

class.
S THE INSTRUMENT OF QUALITY

CLEAR AS A BELL

Piano and Player Piano

Presented hy the Makers of

““The Highest Class Talking Machine
in the World”’

Due to the great success achieved by the manufacturers of the Son o ra
Phonograph in producing the highest class talking machine in the world, it was
frequently said that a piano of the same standard of quality, sponsored by the
same manufacturers, would find a very ready sale.

This belief finally became a demand which could not be overlooked, with the
result that Sonora now presents the Sonora Piano and Player-Piano.

The name Sonora stands for quality in the estimation of the public, and this
fact alone will unquestionably have a favorable influence on prospective piano
buyers, requiring very little salesmanship to sell them. One large dealer has
already demonstrated this to his satisfaction by selling several the first day they
were displayed.

If you are interested in selling this high-grade line we will gladly send you
additional information on request.

SONORA PHONOGRAPH COMPANY, Inc.

GEORGE E. BRIGHTSON, President
New York: 279 Broadway

Copadian Distrioutars: 1, Montagnes & Co., Toronto
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JONES PIANO CO. ADDS VICIROLAS
Qhio Firm Remodels Talking Machine Depart.
ment—Coulter Jones Assumes Management

Manseiero, ‘O, August 2—A Viclor talking
machine departnient was reeently added to the
wusic business of the Jones Piano Co., of this
vity. The company, whieh occupies two tloors
of the building in which it is housed, has re-
modeled and redecorated its talking machine dc-
partment. Several demonstration booths have
been constructed. The new Vielor departiment
will be in eharge of Coulter Joues, son of W. E.
Jones, proprictor. complete line of high-
grade pianos and mnsical aceessorfes are also
garried i stock.

The establishment, which is considered onc
of the largest in this section of the State, con-
lains cvery cownfort for patrons and lovers of
music. A rest room for visitors and a room
i which musie instruetors may meet for con-
ferences are features of the storc.

PREPARING FOR CHRISTMAS NOW

Sureverort, LA, August 6—The Union Furni-
ture Co.,, of this city, Columbia dcaler, is now
preparing for its Christmas Club plan. “Fore-
warned is Forearmed,” gaid Manager ]J. T
Buswell, "and we are now preparing for the
time when Grafonolas will mean so much.”

The sale completcd only reeently resulted in
putting in homes thirty-three Grafonolas, com-
prising two table iustmments and thirty-one
cabinets. This entcrprising Columbia dealer
is doing a 'land-office” business and simply
proving that hard times are going and ecasy
times coming.

INSTALL DEMONSTRATING BOOTHS
Racing, Wis,, July 31.—A piano department has
been added to the establishment of the Chris.
tiangon Bros. Co., of this eity. The store has
been complctely remodeled and a full line of
pianos will be handled in addition to talking
machines and records. Nine sound-proof rce-
ord demonstration booths have been installed,
as well as a card system with facilities for hane
difng 25000 records.

GREAT HONOR FOR RUDOLPH GANZ

A high honor was paid to Rudolph Ganz,
popular pianist-composer and exclusive Pathé
artist, through his appointnient as conductor of
the St. Louis Symphony Orchestra.

Ukuleles Are Big

And alert Music
profitable sales,

yon need. They
for you that's cl

feles. And with
list of Ukuleles.

margin of profit.

Musical In

few Ukuleles in your window with the prices shown big is all

Write Today for Ukulele Window
Card In Colors—I¥'s Free.

A postcard request will bring you promptly our new A\Vindow
Card, richly printed in calors. It's a big help in selling Uku-

mmmbers, priced at new low figures that give you 2 splendid

you drop ns a postal today?

The FRED. GRETSCH MFG. CO.

60 BROADWAY - - -

CHILDREN'S PARTY BRINGS SAI.ES-

Branfieis Store Sells Bubble Books as Result of
Children’s Party—Jjune Sales Very Gratifying
OxAna, Neo, Aug. 6.--The popularity of Bubble

?ooks winoug children thronghout the coumtry

is reflected in the great showing made by the

Brandefs store in this ¢y in the month of June.

Tlis live talking machine dealer recently gave

the children of Omalia a Bubble Book party

which was attended by miore than a thousand
children during the two aflernoons and cvenings
in which it was given.

Despite the general belief that Bubble Books
arc hiard to sell iu the Summer months, this large
store showed an increase in sales during the
month of june and was a lcader in the sale of
Bubble Books throughoul the country.

RECEIVES RECORD LABEL ORDERS

ScraxTun, DA, August 6.—The Keystone Printed-
Specialtics Co., of this city, manufacturer of rec-
ord labels, has recently reccived several large
orders calling for immediate deliveries of reeord
labels. With its new [facilities the company is
giving its clientele splendid service, especially as
the exccutives of the eoncern have made a care-
ful study of reeord label production. As a re-
sult of its familiarity with this field, the Key-
stonc Printed-Specialties Co. has reeeived scv-
eral letters from reeord manufacturers ecommend-
ing it for, the efficiency of its serviee and the
unfformity of its labcl produetion,

STEWAR1 €O. ERECTING NEW PLANT

Ceevitans, O, Angust 1~~The Stewart Phono-
graph Co., manufacturer of the Stcwart phono-
grapl, is establishing a plant at 5t. Clair avenue
and East Forty-ninth street, this city. While
the firm has branches in New York and Chi-
cago it is planned to make the factory now under
construction the main plant, according to a re-
cent announcement made by the officials of the
company.

CONCERTS BOOST BUSINESS

MaxcnesTer, Conx., August 1.—Thomas Graham,
manager of the Sonora Talking Machine Co,,
of this city, is boosting business and gaining
publicity through the medium of talking machine
coneerts. Several concerts in which the Mag-
navox was nsed have proved so successful that
Mr. Graham is planoing lo continue them.

Sellers This Year

Deaters will be prompt to go after these
Therc's no technical knowledge ncededl A

Really Sell Themselves! And at a profit
ean velvet.

the card will come our latest revised price
You'll find it easy to sclect some fast-sclling

Your card is wailfng your request. Won't

strument Makers Since 1883
BROOKLYN, N. Y.

H. N. McMenimen

Consulting Engineer

C ltation by ment on
every phase of the phonograph in-
dustey, including:

Recording, Plating and
Pressing

Motor, Tone-Arm and
Reproducer Design

Patent and Model

Development

Sales Promotion and
Advertising Plans

Laboratory:
Seotch Plains, N. J.
Tel. Fonwood 1198
Offices:

2 Rector Street, New York
TeliReclor 1481

HEALTHY SMALL-TOWN BUSINESS

Columbia Dealer Builds Up Profitable Business
in Town of 2,000—Installs Up-to-date Equip-
ment, Whieh Has Helped the Business

The Marrall Furniture Co., of Beanfort, 5 C.,
Columbia dealer, in its nsual progressive way,
has just completed the installation of one of
the most modern and up-to-date Grafonola de-
partments in this Statc for the purposc of han-
dling fts growing Grafonola and record busi-
ness. The departitent consists of beautifully

Wi

One of Morrall Co.'s Demonstrating Rooms
eqnipped hearing and display rooms, where the
customers can hear the records which they
prefer without in auy way disturbing cach othee.
Keferring to general conditions, this dealer
writes as follows

‘Regardless of the dull times that we have
been cxperiencing we have noticed approxi-
mately 50 per cent imcrease in record and
talking machme business since pulting in these
listening rooms. The writer feels sorry for
the small-town decalers, like ourselves, whe try
to do a Grafonola business withont thesc silent
salesmen.

PROVING A BIG POPULAR SELLER

Talking machine jobbers aud dealers have
been giving a great deal of publicity during the
past month to the new portable talking machine
just put out by the Victor Talking Machine Co.
Its artistic appearance and its superd musical
qualities have made a great appeal 1o the pur-
chasing public, and its portability, particularly
when cascd, hus aided in ita popularity.
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LATEST

Size 10
85 cents

ORDER NOW

SAPPHIRE

and

Actuelle Needle Cut

RECORDS

NOTE—Actuelle Records are all prefixed with 0.

STANDARD VOCALS

20587 Lassic o’ Mine (Bowles-\Walt),
Vixen Charles Harrison, Tenor
020887 1} Sleep and the Roscs (l!owlcs-Tatc),
Vizor Charles Harrison, Tenor
20588 Bnng Back My Bonnie to Me (Old Scotch Mel-
Vocable 0 Gladys Rice, Soprano
020588 From the Land of the Sky Blue Water (Eber-
Vocal hast-Cadntan). .. .Gladys Rice, Soprano
B804 ar[© Wert Thou in the Cauld Blast {Burns-Mendels-
=3 502 solin Florence Mutholland, Contralto
Boxer |Loreley (Silcher). .. .Florence Mulholland, Contralto
20605 (Qft in the Stilly Night (l\luore S(cvcuson)
Bonanza lice Godillot, Soprano
ogzs}gs Long, Long Ago (Dayly)....Ahce Godillot, Soprano
SACRED
20586 Shall We Gather at the River? (Lowry),
Vivify Cathedral Male Quartet, Unaccompanied
020586 |Ablde With Me (Lyte-Monk),

Vivisect Cathedral Male Quartet, Unaccompanied

STANDARD QUARTET

En Mer. (By the Sca) (Holmes). Violin, Flute

Vocalism ongENTES

20585 [Soldier's Farewell (KunLcl),

Vivary hannon Four, Unaccompanied
020585 | Sweet Adcline (Armstrung), .
Vivid Shannon Four, Unaccompanied

INSTRUMENTAL

20588 [Si Mes Vers Avaient Des Alles (1f My Verse
Vocation Had Wings) (Mouton). Violin, Flute and
020589 Hano . .Longo Tric

and Piano,

Voice

20590 Beautiful Isle of Somewhere (Pounds-Fearis),
Vocation Jules Levy Jr.'s Brass Quartet
020590 | Rock of Ages (Toplady-Hastings),

Vocative Jules Levy Jr.'s Brass Quartet
20591 Funeral March of a Marionette (Gonnod) Bas-
Vociferate soon Solo. . Leopold Bucci
020591 1The Eleg?ant and the Fly (khng) Bassoon

and Piccolo Duct,

Leopold Bucci-Nicholas Laucella

20592 (Valse Ma Jolie (Lewis). Saxophone Solo,

Voicing Nathan Glantz
020592 | Where the Lary Mississippi Flows (Freach-
Voidable Freyne). Violin Sole, wath Piano...Rae E. Ball

DANCE

20593 (The Sidewalk (Gay). Fox-trot,

Voivode Nicholas Orlando’s Orchestra
020593 {Molly on a Trolley (Schwartz). Fox-trot,

Volador Nicholas Orlando’s Orchestra
20594 {My Sunny Tennessee (Kalmar-Ruby-Ruby).
Volant Fox-trot .Merry Meclody Men
020594 | Sunnyside Sal (kenv -Brockman). Fox-trot,
Volatile Merry Melody Men
20595 {One Kiss (Burtvett-Ambeim). Fox-trot,
Volcanic Casino Dance Orchestra
020595 ] Jecalous of You (Frccdm:m -Inghan-fohnson).
Volemite Waltz .Casino Dance Orchestra

Saturday (Mitchell-Brooks Fox-trot,
20596 Bennic Kruger and His Orchestra
Volery ] Sally, Won't You Come Back? Intro: 'Bring
020596 Back My Blushing Rosc,” from "Ziegfeld
Volition Follies 1921" (Stamper-Friml). Fox-trot,
Bennie Kruger and His Orchestra

20597 Why, Dear? (Cohcen). Fox-trot. Intro.: “1dling,”
Volley Casino Dance Orchestra
020597 ) Ti-O-San {Traveller-Casc). Fox-trot,
Volplane Casino Dance Orchestra

Voltage Joseph Samuels’ Music Masters
020598 Fox-trot,

Voltite Joseph Samuels’ Music Masters

20598 Ain't We Got Fun? (Whiting). Fox-trot,
Where (Robe).

20599 Learn to Smile (Harbach-Hirsch). Fox-trot,
Voluble Piedmont Dance Orchestra
020599 § Second-hand Rose, from “Ziegfeld Follics 1921
Voluntary (Clarke-Hanley). Fox-trot,
Piedmont Dance Orchestra

POPULAR VOCAL
20600 {111 Forget You (Burns-Ball).....Billy Jones, Tenor

Volunteer
020600 }Stand Up and Sing for Your Father (Burr-Per-
[T P i, Bi

Volute
‘Zlo:l?rla {w"‘“‘] (Benliam)..

lly Jones, Tenor

..Lewis James, Tenor

020601 Swanee River Moon (Clark )

Vomela wis James-Elliott Shaw, Tenor-baritone
20602 If You Only Knew (Flceson-Von Tilzer),

Vomer rnest Hare, Baritone
020602 | My Sunny Tennessce (Kalmar-Ruby-Ruby),

Vomica Ernest Hare, Baritone
20603 rMelun Time in Dxxleland (Ringlc),

Voodoo he Harmonizers' Male Quartet
020603 ) Oh, They're Such Nlce People (Brown-Walsh),

Voracious| Aileen Stanley, Comedicnne

Pathé Freres Phonograph Co.

20 Grand Avenue

Brooklyn, New York

August 15, 1921
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Pathe Phonog raphs are sold, Patlze Distributors
Only,by PATHE DEALERS | oo muaiiei s oo

BRISTOL & BARBER
3 East ik St, New York

I)ATH EﬂS Only Inethod Of distriblltioll LUILALO “IIOLI‘?‘\‘I::‘HI.IADI':I)!}: ARD €Oy
BURNUANM, STOEL LL l €0,

iS through tl]e C()Inpetent P AT H l . Larncd St Dolralt, Mich,

CUUIKSIILL DRUG co

d 1 Buriiogton. 1a.
ecaler. COMMONWEALTI l'lll)'«)(.ll.\l'll co,
19-21 #t., SpringNeld, Mnss.

TUE FISCUER COMPANY

PATHL VVil] give the dcaler—Q u (l[ity THE FISCHER co“:\l%\ln" e Fe b o

. 11-10 Vine SI,, Claeinnatl, O.
fULLER-MOK lllﬂﬂl)“ CO.
—the best in the world. LRISRON €0 sioh 8l Chicaro, 1L
JONUN A, FUTCL COHI‘A“\
Auburn Ave, Atlanto, Us.

PATHE dealers will give the buyer | "™ coneis

. . HALLET & DAVIS Pl ANO C
St’)"vlce p]us Qﬂallty T oy titen St, Boslon, Mase,
2 UAKBOUR-LONGMURE Ylll)NnGn:\lII,l :l) o

Noslivilte, Tena.

. . WARBOUI-LOXGMIRE PLHONUGRAPL
PATHE dealers will always enjoy the mm“mI;fo,‘;j"&;;""o““'“"“" o

full confidence of their customers because | ierssrars suosoanar ol e

RAFN €O,
1018 Wabnsh Ave, Chicaso, [l
they will be taught that PATHE dealer | rousmmrums nuwwans g,

P. P, MAY SARDWAKE €O, EntioLeAe Tl
Servlce means COI]]plCte S’ltle’lCthn RLIT “““"“’“"’" I
MUONEY, MUELLER & WARD
L b B Tudisnapotts. Ind.
MORLEY MUIFIY IARDWARE €O,
Greco Hay, Wi,

Dealers Wanted PATUE CIT¥ bAL:If) Grund Ave., Brooklyp, N, ¥

PITTSBURG T\lthﬂ MACUHINE €O,
3 Likerty Ave., Pittaburgli, Ta.

Dealer profits come from the business s T e Co

Ny
nor N mo! Al
done to-day, to-morrow and the next KOCTIESTE # 'c".ﬂ,’f..‘?f{‘«‘.‘f:&oﬁﬂ. I“:‘:m:: :
day. Profit is the quick turnover, AALT LARE SARDSWARE €O
M. SELLEN & CU.

PATHE dealers keep their stock mov- e “:' s:'” r“\:"':' =
ing and their money working. PATHE o sowakes & €0 m’:::’ r:‘ ':;'n:
offers a wonderful opportumty to a SUPKIIDIL PO, £ SUPTLY CONLA

Tinlrd Nt., H( Louls, Mo.
few dealers in certain territories. W vOLKEN & C0.

Wi, VDLKER & €0,

Densver, Colorudo

Ifounion, Tease
wil. VOLKER &
Nnte, 5% nd Sed Bia.. Kenxss iy, Mo
WEAVER PIANO L0,
York, I'a.
WENTREN I' uunoulul u Lo,
n«nmany. Laos Angries, Cal.
WESTLEN |||0N(-o|u\
et sL Bon Franelseo, Cal
WHIGHT & W lLum.m(
uth & Fkeon ste., Gmaba. Neb.

Pathé Freres Phonograph Co.

20 Grand Avenue Brooklyn, New York
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i ALKING MACHINE:

[Episex's Horxi—Thla lo the senth of 2 mew -mu
arilcies by Witham Jianl Whie. devoled 1
intereiing appartuniiies which pressll in
edncatlon foe the relader ol Inthing wiaehines. The e
s nnc of preal lutcrcs and we cimmend liese aticles 1o

{ all wlin are devoling altemion 1o the
fentuelig O amin w1 “the mnale "pevsbiilice 5
the tathing machine. |

LEF A RECORD SAY IT FOR YOU!

Wihen the slogan, “Say 11 With Flowers, was
first boru in the imagination nf an ingenions
finclst there mnst have beem resultant throes
uf envy and jealonsy in the hearts of every ad-
vertising man in the lanil.  For this was, and
is, cxtremely good stuff, and the cflect of its
nse npon the sale of flowers has bheen, so we
tearn, ipile wonderful. lmitation, they »ay, is
the sinecreat form of fAattery, and the florists
will nor begiudee us tlie opportunily we seize
to apply their welicine to our own conditions

To put the matter in a nutshril, why shouhl
not we adopl a little slogan of our ewn? Why,
for iustance, should we uot tell aur friends, the
huying public:

"Don't try to say it yourself:
Let a record say it for you"?

1u a word, why should we not reeoguize that
the talking wnchine reeorl has hecowme, almost
without ong kuuwing it, one of 1he teue slaple
articles of our contemporacy culture? Nol every
howie, perhaps, has as yrt a talling nachine,
but the mimher is so great ulready and is grow-
ing so rapilly that we may som cxpeet to scc
the taiking mnchine as acarly universal as the
sewing machine and wmore necarly so than the
pinno cver has been or ever is likely to he.

Records or Gasoline?

Now, a talkiug machine record is jnst as
essential to the operalion of a talking machine
as gawoline is to un nutowmabile lvery dealer

in I.\Ikhm maclunn, and even more, cvery manu-
fucturer thereof, knows well that the prasperity
of the talking wachine fndustry is founded on
the fmlerest taken by the buying public in fee-
ords. 1f the people can be gout lo buying ree-
ords steadily then the talking machine business
will contimie to grow and prosper. When the
owners of talking machines are consuming ree-
ords steadily then those owners arc happy and
conteated. The old statewent that a satisfied
customer conslitutes the best advertisement has
more than a little truth in it. Bappy, conteated
awaers, using plenty of good records and alway:
cager to buy the latest, arc the best-standing
allvertisenients the local mierchant can have.
Merchants know this, and so do the great manu-
faeturcrs. The questiou is, “How can we keep
up this live wterest in new music?”
Just a Little Different

A great many ways have been disenssed, and
tricd, too. We arc proposing something a little
slifferent. "Let the record say it is our mes-
sige lo the people. We waat to get the mer-
chant thinking along lines like these:

Whatever may be the case clsewhere it is
certain that there are same millions of young
men in the United States, still nnmarsied, but
all hoping seme day to lead the one gicl to the
altar. or tr the justice of the peace, as the ¢ase
may be. The American young man may be con-
sidered ns always expecting some day to have a
lovely little wife and a lovely little home And
0 the American young man always has a
girl. Sometimes rude persons have whispered
that he has two or three girls. But this is
slamler. Oue thing is sure, and that is that
the normal young Awerican always is buying
sometling for some girl. It may be. and often
is. candy. Ttauay he. and often is, tiekets to the

theatre, t may he. and often is, llowcm Bt
every young fellow is buying something for
some girl some time, and wsually most all the
time. And every girl, partienlacly if she is
pretly, is getting gifts from some young fellow,
iaybe sometimes from more than one.

The Big Idea

That being the ¢ase—and we all know it is so
—wliy cannot we introduce to the notice of the
millions of yonng fellows the idea that candy
and flowers arc not the only gifts which one can
give a girl? Why cannot we introduce to cath
individual onc of them the idea that if there is
2 talking machine in the one girl's living room
that one girl—not to mention her parents and
family gencrally—will appreclate the gift of a
record even more than a box of candy or a
buneh of roses?

The inspired florist who invented the slogan,
"Say It With Flowers," struck a chord respon-
sive to the hearts of all the young men and all
the pretty girls of the entire country. Sales of
cut flowers have incrcased greatly, so we are
told on good authority, sinec florists all over the
land have been advertising “Say It With Flow-
ers.” “Say it"? Say what? Why, whatever it is
that boys like to say to the girls who fascinate
them. The point is just here; that if your tongue
trips you can convey your message cven better
with a bunch of American Beauties. There may
be some flaws in the argument, but.it certainly
“zoes down good' as we say.

Now, every home either has or is going to
bave a talking machine. Therefore, talking ma-
chine records are, or will be, necessary to every
liome in the land. Now, records don‘t wilt, like
flowers. They remain permanently, to sing their
story of love and beauty. Nor are they eaten and
forgotten like candy. “Give your girl a good

show you
Distributors.

1865 Prospect Avenue

how.

IT PAYS TO DEAL WITH

KENNEDY-GREEN CO.

IT PAYS TO SELL

|
:OKJV Records

Have you ever bothered to ask what has given Okeh Records
their recognized success?

The great combination of Cooperative Distributor and the
Record of Quality, the Okeh Record, that backs every Okeh

Agency, is one of the features of Okeh’s success.

If you aren'’t selling the quantity of records you should—let us
We are one of the big Cooperative

KENNEDY-GREEN COMPANY

CLEVELAND, OHIO
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talking machine record,” one may say lo the
young fellow we have in mind, in his thousands
everywliere, and you will be giving her something
which she will like, whieh she will remember
you by, and which will remind her of you
every time she plays it.
And the Sugar-coating

But, perhaps, our young gentlenian might
reply: "One record looks like another. Tiiere is
nothing to make my girl remember that she
has had from me a rceord as a gift, after mine
gets mixed up with the others”” That is a valld
objeetion, of eonrse, but lhere is a way to over-
come it. What made cxpensive caundy so fash-
jonable? Wby, it was the smart, good-looking
box whieh eame in soine years ago, all tied up
with ribbon and just the thing to take a girl's
fancy. Well, the same idea carries in all other
things. If yon will give your young gentleman
a smart gift album or envelope in which to carry
his present, and if you will make that so attrac-
tive and also so strong that it will do to house
spare records for a long time to come, then the
memory of Miss Swectie will require no other
jogging. Of conrse, there ought to be a place
for the giver's name, and perhaps also for
another word or two.

And Daddy, Too

Porbaps we have given too much space to the
young man and his lady. But, after all, it is said
with justice that the Amcrican husband is the
best married lover there is. The typieal Ameri:
can husband likes to buy a little present for his

W. G. PILGRIM BACK FROM EUROPE

Treasurer of General Phonograph Corp. Arvives
Home on "Orduna”—Optimistic Regarding
Conditions in Leading European Countries

V. G. Pilgriny, treasurer of the General Pliono-
graph Corp., New York, arrived home recently
on the steamer "Orduna” after spending six
weeks abroad. On this combined business and

W. G. Pilgrim
pleasure trip Mr. Pilgrim visited England, Franec
and Germany and took advantage of the oppor:
tunity to visit some of hiz many business and
personal friends in these eountrics.

In a chat with The World, Mr. Pilgrim stated
that general conditions in Europe are steadily
improving. In Germany partieularly the business
men are most optimistic, the majority of mann-
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wife when he can think up semething nice, but
even he has his diffieultics in clioosing. Brave
men will go in boldly and buy silk stockings
and we have heard of men who were even braver,
but in general the married male is scared stiff in
front of the frivolity-silks counter. Woell, here
is a substitute. 1f the liomne has a talking nia-
chine then certainly wifey has her own eholce
in records. Ten to one she likes fine voices,
violin solos and string quartets. Then, Mr. Mer-
chant, why dont vou get liold of Mr. Business
Man Customer and show him how nice it would
be to take home a ecouple of swell records every
week for the little lady? Swell records, too;
good stuff; uot noisy dance music, but fine,
classical work. That’s the idea. Or, if one
might say it to a serious-minded business man,
"Attaboy.”

Reasons Why Dealers Should Get Busy

One could go on forever along these lines,
but the idea just now is simply to give mer-
chants something to think about in the way of
sales-making during these Summer days. After
all, merchandising is all a matter of having
snme imagination and a faenlty for finding out
what the average man and woman think about.
‘This notion of ercating a national habit of giv-
ing records as gifts instead of stieking eternally
to candy, ftowers and, perhaps, onee in a while
a pair of silk stoekings, is worth, we submit,
the attention of the advertising men  Manu-
facturers and merchants alike will find something
worth thinking about here,

facturers stating that they have sufficient orders
on hand to keep their factories going for the
remainder of the year. Foodstuffs are more
plentiful aud therc is a spirit of confidenec in
the future that will undoubtedly be reflected in
the industrial activitics of the European coun-
tries. Mr. Pilgrim left Mrs. Pilgrim in Europe,
as she plans to return home with Mr. and Mrs.
Otto Heineman some time next month.

C. BOGGS OVERCOME BY HEAT

Proprictor nf h Music E
Visits New York and Gets in the Papers

blish

New York newspapers recently carried a story
describing the disappearance of Clarence Boggs,
sccretary and treasurer of The Phonograph, Inc.
Atlanta, Ga., who arrived in New York with his
wife, to visit his brothers. Friends of Mr. Boggs
will be glad ta know that his disappearance was
of short duration and was accounted for by the
faet that he was overcome by the intense hcat.
He had left the Hotel Laurelton, of whieli his
brother, John G. Boggs, is the proprictor, and
when he failed to return in due course a search
was instituted and the wily newspaper reporter
was "ou the job."

HMORRISON IN MIDDLE WEST

H. E. Mogrison, sales manager of the Emer
son Phonograph Co., 1s making an extended trip
throngh the Middie West, and his reports from
the citics he has visited to date indicate that
Emerson jobbers are doing a very satisfactory
business considering general conditions, and are
making plans for an active Fali trade.

If the amount of encrgy consumed by pessi-
mists in bemoaning conditions were used to
further their businesses they would have no kick
coming.

BLANDIN

HEN eminent
musical author-
ities declare the Blandin
Phonograph to excel all
others in faithful repro-
duction of those most
difficult of all subjects
—the human voice,
violin or piano—'tis cer-
tainly worth your while
to investigate the Blan-
din’s superlative quali-
ties.
A word from you will
bring Blandin facts
worth knowing.

Racine Phonograph Co., Inc.

RACINE, WISCONSIN.

I

The Larson-Jones Musie Co., which recently
opened very attractive quarters at 319 Sherman
strect, Coenr d"Alene, Idaho, is handling pianos,
players, talking machines and other musical sup-
plies.

To

The Victor Dealers of America!

Make every day in your month as profitable
as the first day. Sell more Red Seal Records.

We can show you how!

Lewis C. Frank Corp., 1201 Dime Bank Bldg., Detroit
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the finest n‘pmducmg
Phonograph in the World

OR home enterlainment there is

nothing to equal the Steger Phono-
graph, Every member of the family
can enjoy favorite songs, dance selec-
tions, instrminental and band numbers,
popnlar or classical inusic, when there
1s an artistle Steger in the home.

fts many exclusive features, the
wonderful Steger tone-arm, the scien-
tifically-designed  sound amplifying
chamber of even-grained spruce and
the get-al-able record file, have won
universal recognition for the Steger as
the finest of reproducing phonographs

Built alomg artistic, harmonious
lines, a distinel creation of the wood-
crafter's highest art, the Steger makes
an cloguent appeal to every lover of
the beantiful.

From a sales standpoint, the incomn-
parable Steger offers unfimited pos-
sibilities to the active dealer. It is
backed by a great and profitable met-
chandising plan that adds immeasur-
ably to the value of Steger representa-
tion,

Desirable territory open.  Werite for
the Steger proposition today.

Phonograph Division

STEGER & SONS
Piano Manufacturing Company
Steger Building, - - CHICAGO, ILL,

Factories: Steger, Illinois, where the “Lincoln™
and "Dixie” Highways mect.

“If W20 Steger—is's she moit aluable Piano In the wortd. "

Avgusr 15, 1921
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) _THE
RANK K. PENNINGTON RESIGNS_

Assistant General Sales Manager of Columbia
Graphophone Co. Has Not A d Future
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dealers throughout the country. He took ad
vautage of every possihle opportunily to visit
the dealers, and his thorough knowledge of

Plans—Presented With Handsome Clock

Frank K. Pennington, assistant gencral sales
nianager of the Columbia Graphophoue Co.,
New York, and connected with the Columbia
organization for the past four years, resigned
from the company’s service late last month. Mr.
Penuington has not yet announced his plany for

rrank K. Yennngron

the future, although, in all probability, he will

take a well-deserved rest for a couple of months
before resuming active work.

During his four yecars’ association with the

Columbiza Graphophouc Co. Mr. Pemnington

won the cstecem and good witl of the Columbia

Main-Springs

For any Phonograph Motor
Best Tempered Steel

2!

BAFPHIAEB—GENUINE
Yaihe, very besl, loud tone, geavins. ench 3¢, 100 lots
0.
Ehis0n, vory best, lowd 100, I8¢ oech, or 31200 In 100 ols.
TONE.ARME
Tha tery best lo throw-bark styls, ey loud and
With the best reproducer, Universal, $3.30 en B
PHONOGRAPN NEEOLES -
We are fohders ln Rrililantecs Bteel Neodles, e
:Vllrl(u\l. Tonsfaps, Kuoinl, and s M““.E)ﬂﬁ
Needles.
OADER RIGHT FAOM THIS AP
Send for prics lsl of ot rpalr Daru ind molen.
n . @, N BL Lous Send encus
Term Pt T Sand by parcel post or ma mill a2l
by axprvas.

The Val's Accessory House
1000-1002 Pine SI. S1, Louis, Mo,

clear,

Tove-arm

dising enabled him Lo give the Colum-
bia merchants practical advice and co-operation.
In his capacity as assistant general sales man-
ager Mr. Penninglon acted as a link between
the Columbia wholesale bramches with (heir
sales staffs and the cxecutive sales offices, and
his maguelic persowality and unfailing good
cheer gained for him the affection and adiira
tion 6f cvery member of the Columbia sales
organizalion. My, Pennington’s experience in
the busimess world has included mamy impor-
tant executive positions which have brought him
i1 close touch with the human clement in sales
work, and he is leaving the Columbia organiza-
tion with the hearty good-will of every member
of the company’s forces. Before leaving the
service Mr. Pemninglon was prescuted with a
handsome Scth Thowas clock as a mark of
esteem from his associates in the executive sales
offices.

BUBBLE BOOK SALES ACTIVITY

Sales During Past Three Months Very Satisfac-
tory—Preparing for Intensive Fall Campaign

The Bubble Book division of Harper & Bros.,
New York City, is very wuch pleased with the
showing made by Bubble Books during the past
three months. Sales have laken a decided in-
crease, dealer stocks have been liguidated and
the retailers are now sending in new orders in
preparation for an active Fall trade

Cencral Manager Foster was largely instru-
mental in this showing. which is the resnlt ol
al extensive campaign maugurated some time
ago to bring Bubble Books to the deafers’ at-
tention as an all-year-round proposition.

Altractive literature and the dealer helps have
been issued monthly for the usc of the dealers
and have resulted in active sales. The latest
addition to the alrcady large complement of
literatlure is a four-page hroadside announcing
to the trade that Bubble Books are now selling
for $125 each. Decaler advertisements, ready to
insert in the daily papers, are shown in this
folder, so that dealers may be able to get an
idca of their atiractive appecarance and procure
them for their own newspapers, there being no
chatge for the clectrotypes. Display stands that
can be used on dealers’ conmlers are altractively
shown. These arc available to the dealer when
ordering Bubble Books for stock.

J. B. Price, Mfddle West rcpresentative of
Bubble Books, is waking preparations to leave
oun an extended trip the latter part of Avgust
and intends to call on his clientele in the States
of Illinois. Indiana, Olio and Kentucky duri
the months of September and October, retnru-
ing to New York late in October with, as he
says, "a bucketful of orders for Bubble Books."”

Lee Conover, the New Rugland sales repre-
sentative of Bubble Books, is now cnjoying a
vacation in the hills of Vermoni. At the ex-
piration of his vacation he plans to spend the
months of September and October covering the
New England States, visiting Bubble Book deal-
ers, and intends to inteFest many new acconmls
in the sales possibilities of Bubble Books.

BURGLARS ARE DISCRIMINATING

The sales department of the Emerson Phono-
graph Co., New York, received recently an in-
tercsting letter from John €. Taylor, Emecrson
dealer at Mexico, N. Y. Mr. Taylor, who con-
duets a very successful store in that town, stated
that burglars visited his cstablishment recently
and. although they ransacked the place from top
ta bottom, departed with nothing but twenty
Emerson records. Mr. Taylor is convinced thal
the burglars must be miusical, for they selected
twenty of the fastest selling Emerson hits,

A new Edison dealer is L. L. McMaster, of
Wakeficld, Mass, who has instailed a very at-
tractive demonstration foom and other equip-
wzent to featore this tine.

[

" OPTIMISTIC OVER THE OUTLOOK

Colien & Hughes, the big Victor wholesaler
of Washington, D. C., reports a very fair aver-
age of business, considering the unusually hor
weather which has been with us for the past
couple of months. F Harrls, the general
manager of the company, who has just rctumed
from a trip in the South, reports a decided bettet-
ment wherever he visited. Condi
settled and dealers feel wore optimistic regard-
ing Fall and Winter trade.

NEW DISTRIBUTING AGENCY

T, H. Tarrcn is in charge of a new distributing
agency for the Remiuglon phonograph which
has been established at %07 H street N. E., Wasli-
ington, D. €. Mr. Tarren has heen makwg di
plays of the Remington at the Poli 'Iheatre
which has attracted a great deal of alteution.

Do not disparage mvals, r run down au-
other nian's gooils. 1f you do not know what ta

One Phonograph

needie for all Tones
Loud" Madlium ‘end Solt” Mesdies Un.

The Needle With A Rlexible Pount
Has Solved The Big Problem
e it st gt e

IT'S THE GREATEST INVENTION
OF THE PHONOGRAPH AGE

ORIGINAL TONE and VOLUME
The best needle Uolue cver offer

4 fmlOf '12 &;25‘?

No dealer’s stock is complete
without this necdle that satisfies
music lovers.

It improves new records and
makes old records almost like new:

Wholesale Distributors in
all important commercial
centers.

Write for samples, prices and
full particulars about free adver-
tising helps and the Wonderful
Tonofone Window Display.

R. C. WADE CO.

110 South Wabuh Aveaue CHICAGO
Imventors and Sofe Makers
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Art Hickman’s Orchestra plays two new
fox-trots. “Happiness” and “Sunshine” will
bring both to every Columbia dealer who
orders a big supply of this record. A-3428.

Columbia Graphophone Co.
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INDIANAPOLIS TRADE HELPED BY AGRARIAN OPTIMISM

Dealers Working Hard for Trade Are Getting Il—Sllu\tlon Revlewed—Guad Order for Capital
Edi 1 C

ful—News of the Month

Paper Co.—low Stewarl’s Helps Iis Trad.

Inwanaronss, I, Angust 10 Tolking
cline lasiness in this teeritary has been betier
than it iv uow, and befare long il is guing lu
again he letter thun o is now.  That, w0 least,
in the consensus of npiniun gmong the dealers.
Aw optimidie attitnde  previils thin g
well fuer tfic indusiry. Prealess hive dec
if they just keepo plugring along they are nol
Ruing to starve, aad the thing thut hielns wore
thiun all etsc o keep then wugging is the fuct
thit each snceeedlng munmth shows up pretty
well on the books, despite the more e less
rloomy ontludk at the Leginning of eac

Sovie of the salesmen wha, by the
stanee of hulding their job, are forced to work
ax they never worked lefore abways scem ta
come uy smiling, ne matiee o |
i month they have bad.  Th
sho are learning by strim expericnee that hasd
work s the wie necded tonfe for debilitated
dustey,

“Business in my territory is a whole lot betler
right new than it kas been in a long time,” said
vie salesman in reference to the comlitions as
lie bud found them in the State during the
wwith of July. “I have opened np several new
icconits the last few weeks and they are pood
ones, oo, luit it teok somie lard work Lo land
them,  One thing Vve fonnd anl far sure is
thar the dealer who goes after the husiness is
gelting it.

"The most encouraging feature of he” silua-
tioi, as T sce it, i+ a deeided change the last
few weeks in the attitude of the farmers. They
ate forgetting the Idea that they are roined if
they do not aell thelr wheat at §2 a bushel, and
they are working with the view 1o making the
liest of a sitmdion that demands lower prices
all e the line. 1t s alont the <ame with
thens as it is with the working wen in the cities
who nre heginning te realize that they  will

hbave o work for less money than they were
geltmg Iwo years ago.

“When the county fairs open np in another
month we are going lo scc husiness speed up
considerably because when the farmers go to the
fairs (hey get the buying spirit.  The small
merchants are going lo find it casier lo borrow
money before loag and as soon as they can
horrow they nre going to buy, beeause cvery
onc of them now is in nced of more stock

Ncw Post for Bright

3. D: Bright, Western Kentneky salesman for
the Jewel Phomograph C€o., has resigned and
accepted 2 poshion as salesiman in Ohio for th:
Brunswick phonograph. He is working out of
the Cinelunati office of the Brunswick-Balke-
Collcnder Co.  His place with the Jewel Phono-
graph Co. bas been taken by William ). R

Hacring, wlho has been cmiployed in the r
ord department of that eompany since last
Ociolier

C. E. Collins, general managee of the Jewel
Co., savs thelr wholesale bisiness in July showed
decided improvemenl over previois months
Ihe retail business, he said, eemained about th

) J
Z\EmetORK
EDISON
COMPANY

A Sign It Took Ten Years to Build

T 1ook ten haig years 1o leing Flexhinne Oplex Electry

to ticir presem peefection

ten years of constamt st

resunlt is a <ign which gives day and night service—ruaised, while
ghss letiers on a dark backgromnd-—greaier reading listance, lower
npkeep vos, wore arlistie designs, better illnmination aml signs
which embody real advertising thenght.

Yen need w Fleahoane Opler S5

Let ne <end you o

sketeh hewing wne {o wert ywne particnlar lwsinese,

FLEXLUME SIGN COMPANY

36 KAIL STREET

BUFFALO, N. V.

Fdextuueethe ¢lccfeic Spa made andy by the Flexhane Sign Cu
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TINTED PHOTOGRAVURE OF McCORMACK

r your choice of any of the followiag Vic-
tor artists’ portraits: GALLI-CURCI,
KREISLER, SCHUMANN-HEINK. A
Jimited quantity of these tastefully-colored
Iikenesses, suitable for framing in draw-
ing room or demonstration booth,
Send Postage ONLY
1 These photogravures ace FREE 0 Victor
[} Dealess, who send requestson firm station-
il cry and cnclosc B ceats in stamps to cover
I mailing. They arc being sent fece to intro-
diamn i thece-dolige se of Famous Victor
\rtist portraits. cyucsts Boto-
f gravures will be filled as long as & limited
J supply lasts. Seud immedialely.

STEWART

TALKING MACHINE CO.

Victor Jobbers
INDIANAPOLIS

same as the result of cxceptionally hard work.
Great Kimball Activity
E. H. Jarrard, manager of the Kimball talk-
ing machine depariment of the Capital Paper
Co., is still traveling in Michigan, where he has
been for several weeks opening new accounts.
C. F. Kahn, manager of the paper company,
sald Mr. Jarrard has been gpening up much
new busingss, Mr. Kahn said also that the bust-
ness of his house indicates that trade in gemeral
is picking up. As for the Kimball phonagraphs,
he said, the demand is increasing for the higher-
priced models.
Sonora Dealers Pleased
Sonora deaters in Indiana have cxpressed cn=
thustastic approval of the Sonora Co.'s plan to
rebate the dealers in conuection with the Sonora
price reduction, cffective the first of this month,
according to O Maurer, manager of the
Sonora department of the Kicfer-Stewart Drug
Co. Mr. Maurer said that talks with inamy of
the dealers disclosed a fecling that the coming
Fall will develop largely increased business.
Incorporated
Articlcs of incorporation have been filed with
the Seerctary of State by the Indianapalis
Phonograph Rebuilding Co.  The authorized
capital stock is $750 and the dircctors named
are D. W. Ingle, Kathryn Lawhorn and 1nbert
Hickam. Mer. Ingle said that additional infor-
mation concerning the company could mot he
given until plans had been perfected, which, he
said, would be about the middle of Augnst.
Edison Salcsmen’ Active
Salesmien for the Edison Shop have been de-
voting mueh of their time the last mionth to
ing Edison owaers in the city, making in-
qu! as to the instruments being used and also
making suggestions regarding desirable new
records. W, O. Hopkins, manager of the Edi-
son Shop, says the plan has resnlted in increased
record sales particularly and has developed an
intimate relation with patrons of the shop.
which he expects to resujt ultimately in a sub-
stantial gain in machinc sales. The salesmen, in
the course of thelr visits, obtain information
3s to possible Edison buyers among neighbors
of those now owaing an E b
Higher-priced Pathés in Demand
Steady sales in the higher-priced Pathé ma-
ehines is the feature of the business of the
Pathé Shop, according to Edgar Eskew, man-

ager. Scveral clectric machines have been sold
during the last few wecks, said Me, Eskew, and,
at the same time, the record business has kept
up in cncouragmg vglume, considering the ex-
tremely hot weather.
Devcloping Mailing Lists

Victar dealers m the smaller cities of the
Stale are building up large mailing lists by giv-
ing a plaster paris Viector dog te patrons who
All oul a card, on which is vritten their own
name and address and the names and addresses
of possible buyers unoug their friends. The
schewme is being promoted Ly the Stewart Falk-
ing Machine Co. wholesale distribntors, with
great success,

Stewart Co.'s Aid to Dealcrs

‘The Stewart Co. is also assisting its dealers
in their meechandising cfforts by offering them
at cost a 9x18-inch folder, displaying the vari-
ous Victor models and advertlsing ~'A Free Dem-
onsteation in Your Home With the Genuine Vic-
trola® Names of the dcalers ordenng the
folder an: placed thercon so thal they are imme
diately ready for mailing. On the folder is a
coupon thal the prospective buyer can fill out
and mail if he wishes a Victrola delivered for
frec demonstration. "We truthfully believe,”
says the foldcr, “that there is a place in your
home for music—good music, We are so cou-
vinced that this is true that we are making this
wonderfn) offier. For a liwited timc we will
place a genuine Victrola and a sciccted list
of records in your home without obligating you
i the least.” The folder then names prices and
terms. Most of the dealers are taking adwan-
tage of the plan, which saves them a consider-
able amount of moncy om the cost of printing

W. E. Killgore, ncw Victor field represcnta-
tive, has been transierred from the Indiana terri-
ory to southern Ohio.

Misses Strecter and Hobson Speak

At a three-day meeting recently in Lafayette,
Ind., of all the county supcrintendents in Tn-
diana Miss Margaret Sirecter, of the cdnca-
tional department of the Victoe “Talking Machine
Co.. and Miss Caroline Holson, of the Stewart
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cducational department, lectured on the Victrola
in school work and the Victor cducational ree
ords. Datcs were arranged for the countd in-
stitute work his Fall, Dealers arc heing
assisted in making plans for the instftute work.
Can't Escape the "Circle” Advertising

Appreciating the value of outdoor adverlis-
ing, the Circle Talking Machine Shop, Victar
dealee, has placed tem attractive metal road
signs along the main highways leading ivto
Imlianapolis. They “tell the world” that the
Circle Talking Machine Shop sclls only the
Victor.

Canocing on White River is one of the pas-
thnes at Broad Ripple, one of the amusemicut
parks of the city, The Circle shop has placed
a large canvas sign along the bank of the river
and has made it phiin to all who rcail that the
place to buy the smaller talking machines is at
the Circte Talking Machine Shop.

Cooler Weather Will Bring Big Tradc

William §. Cooke, of the Indiamapolis Talk-
ing Machine Co., Victor dealer, says that the
extremely hot weathee has had an mfavorable
effcct on business in both machines and records,
but that prospective buyers continue to show
much interest in Victrolas. He says he expects
the advent of cooler weather to bring with it a
largely increased business,

PUSHING YOUR RECORD TRADE

How Special Selections Brougbt to Customers
Attention Have Sold Big

A uwmber of talking machine dealers have
found it very profitable dnring the past two
months to pick out from hifty to one hundred
standard records and Lring them lo the atten-
tion of their customers by means of a postal
card or letter and sometimes by means of ad-
vertising in their local papers. This little spurt
las brought about gratifying results and indi-
cates that it pays to indulge in incthods a little
out of the ordinary in order to inake business
these days

VICTOR RETAILERS

SOMETHING NEW
IN AN ADVERTISING
RECORD BRUSH

WRITE US FOR INFORMATION AND FREE SAMPLE

WE CAN SHOW YOU AN EXCELLENT PLAN
HOW TO BRING CUSTOMERS INTO YOUR STORE

Yours lor Service,

AURAM DAVEGA, Vice Presldent

o ————
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A’Sweel-as- Suéar Fox Trol'

WEETHEART

You canf wm
W//ﬁ any Jeist J'O/I/

DEVELOPING 'I'H!:}

Logically Written Letier Issucd by the Wright
& Willielmy Co. of Omaha

RECORD BUSINESS

Ostars, Nen, Ang. 5. The Wright & Willelay
€, progresmve Pathé distesbuty
ed lo fts dealers, theougl the
fil and Inleresting sales letter, the importanee
of developing the recand emil of thelr luisines
Tlre opening paeagraph of the lerter snims np
cof the eecord Lo, the

B “When yan sell o
not only sell a phuna-
kraph, lait i customer o license to
e bisiness with yon; lor the talking o
it worth ‘lwe whoges' withom regnrde,™
cilire  letier Inizes slraggly e ojgor-
timties develaping o largr reeard business
The & Wilhelmy e 1 cwgeeraling
with its dealers throngli 1he nunllng of the
nmnthly ressed Jiats from its odlices, thns reliey-
mp Ahe dealer of ull delails,  The wnly vust to
the alealer is the lcent postipe e cach
velope—the cost of the lelters, cuvelapes, priung
ing. etr., ® alooiled hy the Wright &
Withelmy Co.

“Paesitlent Narding March,”

The

trriendous

Praf. M.

Band, s heea in
d thronghout the Wnited States,
i5 Ihe eomposer

NEW PATHE JOBBER IN ST. LOUIS

Plans Aclive Campaign for Business in City
and Adjacent Territory—Carrying Large Stock

St. Lauis, Mo, Aug. 5.—The Superior Manufac-
turing & Snpply Co., onc af Ilic most extensive
city and which

—H’O‘Wg

FEE

furniture jabling houses of thi
was recently appointed =
distributor of the Pathé r
phonograph and recorls

fur 81 Lonis and adja-
cent lerritaey, lias already

Legnn i active eampaign
of mlvertising and inlro-
duetary work.  This new

ilistrilintor has alrcady ar-
ranged  for  eo-nperation
with the oleder in snceial
demonsirations  fur  sales
promotiog. It is planned
1o carry in stock 40,000
I'athe records fu order to
provide the waximam of
delivery srrvice A firsl-
class repair shop will also
be condnetel and will le
plicrd »t the scevice of
the dealer. ‘This is a con-
vepiesce  which  will be
greatly  appreciated, for

HOUSE-TO-HOUSE DRIVE A SUCCESS

Columbia Dealer in Georgia Sclls Grafonolas
and Records as Result of Drive—Uses Effec-
tive Publicity Methods

AT.anTA, GA, Augusl 6.—Westervelt Terhune,
manager of lhe Colnmbia Graphophone Co.'s

C

cusloniets fregnently make
ngniries  regarding
palrs.

The Participants
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AuERIoAK fnﬂnﬂoRAPH co.
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JOBEPH eum(n & 00, Tudus Rogidh, 1n

in Great Columbia Drive at Waycross, Ga,
braneh in this city, recently completed a housc-
to-honse drive at Waycross, Ga., which was a
signal snccess. The Walker-Hood Furniturc
Co.. Columbia dealer in It clly, sold twenty-
Grafonolas and 290 Columbia records as thr
resalt of this drive.  With the lrucks and wine
dows carrying the mcssage, "Columbla Weck,"
the drive got under way on a Wednesday morn-
ing and continued for scven days. There was
considesable rlvalry among the canvassers, and
Mr. Hood enconraged this by offering a gold-
plece tu the man who tinrned wp the mosl salable
prospects. Demonstrations were held in prac-
tically every ncighborhood in Waycross, and the
Walker-Hood Columhia message was also pat
over in Blackshear, Ga, and otlicr nearby com-
munilies.  In Blackshcar the drive was con-
ducled as a gala circus cvent, and a regular
concert was given in the heart of the town

WACO MUSIC CO. OPENS

Wate, Tex., July 30.~A new nsie establishmenl,
lo be known as the Waco Music Co., has becn
opened here by Tom Leach and F. W. Moore,
well-knowa loeal men, Pianos, talking machines
and records will be handled at the new store,
where a full line has been installed.

it

The United Talking Machine Co., of Willi-
mantic, Conn., has opened a branch musle store
in the Lee & Buckley Bullding. Samuel Feld-
man has assumed the management of the estab-
lishovent,
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The
P[‘}}ll(g}(ograph

DISTINGUISHED

oTr

TONE -~
BEAUTY-

<
UTILITY-

Dealers
C()l.'ISIdel' '\/'sl;\uave
Thls— Mathine

The shape of the Moderno-
la allows a big saving in space
as shown clearly in the above
diagram. Add to this the ex-
tension of the doors of the fil-
ing cabinet when opened and
it is apparent that the Modern-
ola has a special appeal where
people must consider the floor
space to be occupied.

The Phonograph That
Sells Easily!

Undoubtedly the most attractive and most modem, the
Modernola opens a new field for Phonograph Sales. Placed
on exhibition it immediately attracts attention which gives
the opportunity to demonstrate the very pleasing Tone
Quality.

The stand lamp and the round shape add two distinctive
features and with the wide selection of lamp shades an
the various exterior finishes make in all a distinctive, suc-
cessful Phonograph.

Easy access too for sweep-
ing and cleaning which is
worth considering.

Good looking, substantially
built and absolutely trust.
worthy, the Modemola com-
mends itself.

The Modernola is truly the most modern Phanograph
and to get the full benefit it would be wise o
write immediately ta insure early delivery

THE
MODERNOLA COMPANY

Johnstown, Pa.

Our Special Opfer

. You will certainly be interested
in this and we will be glad to tell
you about it. Just address De-
paTtment
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SUCCESSFULLY BLEACHING TIIE SALESMAN'S BLUES™
How the Indigo-hued Depression Was Cured by Adopting Optim} and C .8 Taeetice

in Place of Pessimistic, Alarming Practices

“These times arc apt tu emoralize tte sales.
fmn who allows lis nerves to jangle and his
courage o waver. In onc sules organizaliun at
Ilrast Uit we coulil nawe 1t amounted te an
cpidentic—a blue reign of hotrar  And all wil
ant just scason, for the Ingdamemntals of busie
ness are peelictly sound. It's inercly a case of
bucking up and warking all the harder.”

The foregoing from "When Salesmen Get "the
Blues',” by W. 1L lleath 2 recent 1ssuc of
I'cinters’ Ink, intradices a tincly article on this
subjcet with a mighty cfficucivus jirescription ut
its end warrunted to “cnre” this matwdy Fur-
ther, the article seads: “Nowadays a man mnst
realtly pnt sulesmanship to work. ‘I'be wacrchan-
lise lus stopped selling itscli. thav's otl. We
must serateh deep for the duy's rations where a
fitle while ago it was beiug thrown at ns, un
the surface, ont of a pan,

*Rut some of the trwuble can be tracel to the

sules depariment head himself or to {rightened
heads of firms who are demoralizing thicmisclves
withaut pute appreciating e laet In a cou-
corn cmploying thirly local salesmen—all tried
awl tene, winbitio: cncrgetic, resourcelnlk
Pusmess tnok a shonp.  Sales dropped ofl G0
The temporary lnil was one of those
s that every firm niust fuce soones of
The Tines ou the chart cannot always
head npward.  Few bnsincsses claim 2 peak
load year ufier year. And in the present case it
wiix not su serious ag it might have been, for
the firm was an cstablished one, with prestige
that geuerations conld not destroy.  When busi-
weas brightened it wonld pet ite full sharc.
*Fhe head of the house was an alarinist, Ordi-
naefly happy of conutcuanee and cheerful of
munner, he suddenly took on a funercal aspect,
Ie never smiled. 1le moped aboul the office.
And finally he began lo instilute cuts. An of-

luter,

Noiseless

1.

and flexibility.
feature.

. Noiseless in operation.

Send for a Sample Motor—Quotations on Request

The Silent Motor Corporation

CHARLES A. O'MALLEY, President

(Succassor to the Phonomotor Mfg. Co.)

321.323-325 Dean Street

Strong
THE

SILENT |
PHONOGRAPH MOTOR

Over 300,000 In
Actual Use |

Satisfactory Service Proved by the Test of Time

8 Special Features of the SILENT Motor

Governor shaft mounted with a universal ball-and-
socket bearing, insuring automatic self-alignment

An exclusive SILENT Motor

Turntable spindle mounted with adjustable bear-
ing, by means of which rigidity of spindle is in-
sured. An exclusive SILENT Motor feature.

Absolutely silent worm-wind.

Playing capacity guaranteed in excess of rating.
An exclusive SILENT Motor feature.

. All moving parts balanced.
Absolute precision in manufacture.
. Exhaustive inspection and tests.

Successful

8

Brooklyn, N. Y.

T 15, 1921

Why Break Records?
Just File Them!

That 48§l you bave the wonderlul Record Aling sy
fem which 11 ¢ fesiute ol

The Marvelous MAGNOLA

Welching The Music Come Out
Ihis n unly one fealure of many thal will cammand

your inlecest and witeniion. Lei wi send yow hoad:
some Hugtrored

2
Sians for helping you fo make money ush MACNOLA

MAGNOLA TALKING MACHINE COMPANY
OTT0 80HULZ. Proatdemt
Sevthire Whshials Brenss
153 OANDLER DLOG.
ATLANTA, 0&

Oners) O e
711 MILWAUKEE AVENUE
BHICAQD

ficc boy was allowed to go. A stenographer was
discharged  There was a warning posted in the
matter of waste of office supplics. Somebody
was -appolnled to sce that all the light were
turned ofl when not in actual use. In less than
two weeks gloom fcll heavily upon the air. It
w35 Oppressive, ominous, threalening. You could
actually sense 1t the moment you entered the
building. Next came thrice-a-week mcctings of
the salesn They wer gs |
the word go. The boss strings out a fong
tale of woc at cvery meeting. . . . To hear him
talk you'd belicve that the old housc was skid-
ding straight for bankruptey. Next came
*threatened reduction in salarics’  But-

"“The sales manager in this case was built of
the right stufi. He saw what was fiappening
Even the best men on his pay roll were crum:
bling. Thic poison was working. 1t threatencd
complete disruption of the staff. He lheld an
immediate conference with the head of the con-
cern. 'If you continuc this whipped-and-beaten
idea,” said the sales manager, 'I'll resign. &t
isn't fair to any onc of ns and it's quite unncees:
sary. 1 can’t gel results out of my men when
you lecture them three times a week and remind
them of liow fittle they arc doing.”

“Then Nie began a constructive program, He
held the weckly mectings, but lie never once
spoke of hard timics or of business depression,
On the contrary, he concentrated upon the pres-
tige of the housc, the prosperity that incvitably
follows dcpression, tlhe possibilities there arc
even in a hard market. Tt was neeessary for him
to build a sort of new foundation of confidence,
not only in the house, but in conditions and
themselves,  More eneouraging results were
quick to follow. Onc concern, to summarize
what followed, lcretofore fanous for sales
charts, officc records and visnalized competitiod
among Ssalcsmen, abandoncd these schemes.
Salesiuen were no longer reminded that they
were slipping. Instcad they received cneourage:
ment and were made to fec! an atmosphere of

imi; Sunshine was i duccd into the
office and the nien naturally worked hardef, One
ordet a day made a ‘hero’ of any Talesman.
Gradually they learned to slide over tlisyrough
spots with minimum difficulty. Any salesman
who brought in cven a 'frying-pan’ size.'order
was congratulated by the sales manager. Under
this system this concern managcd to keep its
busincss somewhere near normal, despiie eondi-
tions, and put the 'blucs’ which is the most
d ing thrust at morale, to rout”
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g A DEPARTMENT DEVOTED TO PROMOTING RETAIL SALES

iyl Y i

HROUGHOUT the last five months I have endeavored to use

every facility at my command to determine what should be the
selfing policy of a retail merchant in the talking machine ficld dusing
this extremely vital post-war period. Here are the conclusions at
which 1 have arrived and which [ ain glad to respectiuily subniit for
the c‘ons_il(‘llera(ion ‘o( the retail trade:

—The rcl:\_i merchant shonld sell only products of rea i
and by real quality T mean quality that insul?’eiJ complete and ‘cr?(‘l‘:ll'm’g'
satisfaction to the_rurdmsing public.

2—The retal merchant should insist upon everyone in his
organization, {rom himsc‘di down ta the most subordinate salesman,
possessing a thorough and accurate knowled, i 5
dered in the produc‘& offered for sale. ge of the mesits engen

. 3—The retail merchant should rely for sales on the scientific
dissemination of the facts about, and the satisfaction to be derfved
from, the products he handies. The day of personality salesmanship
and freak sales methods appears to have definitely passed out in
favor of scientific selling—selling that tells your prospect in an
entirely convincing manner the true advantages of 2 given product—
that tells the prospect these advantages whether the approach be
made through advertising, through window display, tlirongh store
;'leeepllon, through letters, over the phone or by a eail at the prospect’s
ome.

4—The sales presentation must always be on the same quality
plane as the product itself. Your advertising must reflect gnality
of thought and layout. [t miust extol merits and never at any time
cheapen public respect for your house or the merchandise you are
selling. Your direct mail effort and window displays must do like-
wise. Your salesmen should at ail times give a high-grade impres-
sion, intellectually and in appearance. The inside of your store
should reflect quality of layout, of demonstration booths, of record
equipinent, of (urnishings and of interior decorations. In all of
these things there is no danger of stepping too high and very grave
danger of falling short of the mark that insures suceess.

'§—You should utilize every opportunity to acquaint the repre-
sentatives of the urer and wholesaler with the practical
problems of your business, both major and detail. The more you
do to fawniliarize your buying sources with your probiems, the greater
and more valuable the co-operation it will be possible for them to
render. They are auxious to be of real service because obviously
their prosperity depends upon the volume of your turnover,

6—Do not mark time in the face of present conditions. It is,
of eourse, true that the post-war transition has seriously disturbed
our national econowlc life, but it is equally true that where vigorous
effort is applied, a business of satisfactory volume can be attained
?nd, more than that, the foundation laid for a large, prosperous
uture.

* » *

THERE has been considerable time lost by individuals compiling
mailing lists in trying to get the proper prefix before the name.
Althongh the mistake of putting “Mr."” for “Master" is easily over-
locked and generally means flattery for the youth, considerable hard
feeling is fomented when the young lady ‘who is “Miss” receives
circular mail with *Mrs.” preceding her naine.

The reverse catastrophe also causes considerable friction, Re-
cently Lco Burnctt, editor of the house organ of the Lafayette
Motors Co., printed a short articie on this subject and stated that
the matter was fnally carried to the president of Harvard Uni-
versity, to sce whether he could offer any solution in the matter.
Upon authority of no less an individual than this president, those
who were interested were informed ¢hat it is correct to use the
prefix “Ms,” in the casc of a woman, whether she is married or

uumarried.
* * *

N interesting story was recently told me about a country mer-
A chant of Missonri who obtained a mailing list in an extraordi-
nary manner. He made an announcement to the boys of the ecom-
munity through country ncwspapers, eirculars and his show window
that he would present a suitable gift to every boy who, would come
into his store and register his name, address, age and birthday.

The gift seleeted for {he occasion was a_poeket knife, which
appealed deeply to the hcarts of the boys. For miles about there
was not a lad who missed registering.  With this basie list the

UT ipiost 143

mercliant went over the county birth records and brought them
np to date for boy children down to infancy. He then checked off
deaths.  With this list complied, he indexed it according to
the day of hirthday, and, as these days came around, e sent birtlday
greeting cards to the boys and letters of congratulation to the
mothers. Needless to say within the letter was a list of suituble
:i‘cmls d\vluch would make exceptionally good birthiday presents to
€ lads.

This idea need not, of course, be limited to boys aloue, :\lll\ougll
one must admit a certain awonnt of discretion must be used
congratulating a lady on her birthday after a certain munber of
thesc cventful days have passed.

. * .

MAHA, Nebraska, gives us a new survey of the old question,

“Why do they buy » A professor, located in the city, after
thorough investigation, gives the followiug ten reasons as a single
answer to the above question : )

“Sacial self-preservation, i. ¢, desire to present as neat and
comely an appearance as others abont you.

"Vanity. (A customer usually buys in the storc which furnishes
the best opportunity for his ego to expand.)

“Parental pride. (Pet and admire the children and yon win
sales.)

““Companionship. (i a - can purchase anything that
will make 1t desirahrc for people to becotne acquainted with her, shwe
will be inclined to buy.)

“Possession.  (This Is the basis for the ‘approval system,’ let-
ting the customer actually have the thing. He 'hates to give it up
if he tikes it.”)

“Imitation.

“Curiosity.

¢Hunting. (This is the fundamental basis of bargain sales.
At all times the salesperson shonld play the role of a ‘guide’ to the
eustomer through the ‘hunting grounds’ of the store.

“Building. (This instinct for ‘constructing sowmething’ has mich
to do with the popularity of 'knockdown (urnilure.'{

“Selfishness.  (Satisfying seif throngh giving pleasure to others
is a very strong motive for buying.)”

Certain of the points enumerated apply cspecially to the tatking
machine dealer, namely, vanity, parental pride, companionship an
possession. Apply their principle in your own store and sec if this
professor did not have the right idea.

* * *

IT is in times when hard batties must be fought that great victories
are achieved, The other kind are never fasting, and it is a maxim
of war, of love, of business, of everything in life, that positive action
is the winning strategy. Offensive effort always exceeds defensive
effort when brain ability is equal.

Therefore take the offensive—insist uport a course of positive
action to guarantee yonr present and future.

Of late too many business firms have economized and otherwise
slackened their sales effort in anticipation of a sales decline.

In other words, many firms are admitting defeat, or at least
partial defcat, before the fight has been made. There is all 100 little
manifestation of gallant courage and of the kind of will-power that
refuses to admit the possibility of failure.

Now, when your competitor is apt to be weak-hearted, weak=
kneed and inert, is the most strategic thne of all to drive ahead
without stint of effort, because all the great, truly decisive battles
of the world, be they political, personal or commercial, have been
won by men of invincible courage and indomitable will-power, who
based their cvery plan and every effort on their complete eonfidence
of suecess.

In his “Mary Gloster,” Rudyard Kipling wrote some oft-guoted
lines which T beiicve retail merchants who drive ahead at this time
will soon e able to quote to their less enterprising and therefore
less suecessful rivals. 1 refer to these lines:

“] didn't begin with askings—T took my job and stuck;
{ took the chances they wouldw't, and now they're calling it tuck.
And they asked me how 1 did it, and 1 gave ‘em the Scripture text—

You keep your light so shining. a little in front o the next.

They copied all they could follow, but they couldn’t copy my mind,
And I left ‘em sweating and stealing, a year and a half behind.”

EDITOR’S NOTE—Mr. Gordon, who writes this monthly page, is also director of “The Talking Machine World Service.”
Mr. Gordon will publish on this page any good ideas subinitted by you for the benefit of the trade, and also answer any ques-

tions you ask him coneerning merchandising problems.

Use this department as much as you like.

It is intended to serve you.
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FOREIGN RCCORD “AD" CAMPAIGN

Emerson Forelgn Language Records WIII Be
Featured In Newspaper Campaign—Seven Im-
portant Cities Selccted in Which to Operate

“I'he advertising ilepartinent of the Emerson
Phonograph Co. numonnced receutly that aes
rangements lud heen comyileted whereby Fwer-
san advertising featuring foreign lamgige rec-
ords would appear in the leadiog
the follewing citica: New York, Chicage, Phila-
delphia, St. Louls, Detroit, Mmncapoliz and
Milwankee. Emceson johlices and dealers are
g 10 tike full aslvantage of this campaign,
and there is every reason to helicwe that this
advertizing will prove arked stipmilus to the
sale of Emcrson forcign langunge recoeds. The
acdvertising will be original aud edective, frantnr-
ing the many well. knowa nrtists who nre ee
cording for the Fnepsan farcign langnage ecc-

e

The talkiug machine depactinent of the More-
bonse-Martius Co, Cohnmbus, €3, has opencd 2
Kirge wusical department under the management
of L. 1. King and Jolin Crox<, the Vietor and
Edison hines being landled,

‘The company plana sclling records over the
phone and i campaign along thi ne is sched-
nled to commnence early this month. By pro-
viding this telephong arevice for eustomers it is
expected that a large mumbcr of records will be
sold.

E. C. Mittnalaky bas opencd s Victrola de-
partment at his store, 212 Sonth First strect,
Cedar Rapids. la.

FULTON (MODEL 35)

Price for Samplo Now $15.00
Discounls in quantilles

Phonographs and Aceessorios, Repair Parts
for All Makes,

Bost Stoel Needles of American
Manufacture ot 35c. per M.
Distributors ol the Arlo Records and Auto Music Rolls.
(i¥rite for Dealers’ prices) (Cosh with order)

FULTON TALKING MACHINE CO.
253-255 Third Ave., New York Cily

Between 20th and 2%l Streels

The Oriental Woodwind Orchestra plays
the Columbia Novelty Record this month.
«Pekin Peeks” and “Egyptian Dancer” are
selections that will surprise you with their
sales.

E-7160.

Columbia Graphophone Co.

Avcust 15, 1921
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DECRIES THE PESSIMIST

Should Try to Sell Talking Machines and Rec-
ords and Not Discourage the Public

Gloomy tnlk in husiness and the lack of cffort
1o get business which might be sceured are pnt
down by F. A. llosack, of the Burroughs Add-
ug Machine Co., as the two chicf fictors in
the depressed state of trade,

"Nast of us hive been so spoiled by the high
witves of peosperity in the last two or three
years,” he states, “that we have forgotten how
we nsed to work to get orders in the yeacs that
we considered normal.  We have no right 1o
complain that the pnblic won't buy if we make
ne real effort to sell and at the samic time dis
courage the pubilic with tulk of hard tlmes.

“Of conrse, the hoom times have passed, and
whethee they were really good or bad year
depencls on the net result of bnsiness aftee all
the 'boom’ has dried up. DBut, looking bnek
over a period of ten or twenty years, and com-
paring the buying power of the average citizen
to-day with the money hie had iu his pocket or
in the hauk at any time during that period, whe
will say that the opportunity to do busincss
to-day is less thaw it was five or ten years age
"Some people ure ont of work, but even
among these there are good business prospects.
The fact is that most of the people in thi
country have worc woncy and property to-day
than they ever had Lefore, And there arc cnough
of them wlho want to spend it to make good
business for all of us, if we will make it attrac
tive for them to buy what they nced.”

EDISON'S PHOTO IN SUIT

Favorite Picture of Mrs. Edison Is Issue in
Copyright Action

Of the wauy thousands of photegraphs of
Thomas A. Edison, one taken carly in 1706 re-
mains the favorite of Mrs, Edison. DBecanse of
lier preference it has acqmired a value far beyoud
its rinsic worth, Last week it figured in a
suil institiited iu the Federal Court by Birch-
Field & Co, Inc, to cestrain the B. C, Forbes
Pnblishing Co. and Bertie C. Forbes, of Engle-
wooil, N, J, from continning to nse the photo-
graph in alleged violation of a copyright and the
payment of S1 was agked from the defendauts
for every copy sold by then or found in ther
possession

The plaintifl stated that it ebtaincd solc rights
to the photograph from Joseph Byron, of this
city, In addition to the penalties already men-
tioned, §t asked the conrt to order the destruc-
tion of all coples of the picture and of all plates
of it in the possession of the defendants.

EXHIBIT AT FURNITURE SHOW

The Michigan Phonograph Co., maker of the
Lauzon line of phonographs, made a very im-
pressive display of its fouc new upright models
and two console styles at the Grand Rapids
Turnitnre Show.

P. M. BROWN LOCATES IN MEXICO

Becomes Manager of Columbia Department for
Cia. Parker, of Mexico City

P. M. Brown, assistaut manager of the expeort
department of the Columbia Graphephone Co.,
Nuw York, and connccted with this company
for the past twelve years, bs now associated whh
Cia. Parker, of Mcxico Clty, as manager of this
coneern’s Columbla department.  Mr. Beown was
e of thc most popular micmbers of the Co-
hunbia staff, and during his twelve ycars'
ciation with the ¢ompany gained au intimate
knowledge of merchandising which ean un.
doubtedly be used te advaatage in his new post.
In Mexico City My DBrown will work in close
co-operation with Rafael Cabaias, who is gen
cral managee of Cia. Parker, and who was for
merly connected with the Columbia organization
for many ycar

TRANSFERRED TO NEW VORK

H. J. O'Connor, formerly 3 mrmber of the
sales staff of the Chicago Lranch of the Emer
son Phonograph Co., has been transferred to the
sales division at the exccutive offices in New
York. TFor scveral weeks Mre. O'Cownor has
beren working with the R. R Curry Co., Detroit,
tich., recently appointed Emcrson jobber, giv-
ing this jobbur's sales staff the Lenefit of his
extensive Loierson cxpericnee.

What More Can You Ask

All the features IThat go to make a talking
machine Profitably Salable you will find as
regulac equipmenl of Magnola: " Bull by
Tone Specialists.”

* Watchng the Music Come Oul

Complete descripion of all these features is
lo be found in our handsome illustrated
catalog, which we should like to send you.
May we? Ask us 1o lell you our plans
for your benehil

MAGNOLA Toﬂ.l(l NG MACHINE COMPANY

0 SCHULZ. Praldsal

Qeaeral ORees Sautbara Whalriels Drassh
T MILWAUKEE AvENUE 1350 CANDLLA 8LDG,
CHICAQD ATLAWTA, @
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TRADE NEWS IN BROOK-
LYN AND LONG ISLAND

Conditlons in This Territory Are Most Encour-
aging—Intensive Selling Eforts Producing
Results—Ackerly's Latest Stunt—Warerooms
Continue to Be Improved—News of Interest

Conditions in the talklng nachlne trade in
Brooklyn and Long !sland the past south have
been most and evesybady eon
cerned is generally well pleased. In most cvery
case intensive selling efforts have bLeew inaugu-
rated that hiave produced sesults. Dealers In
Lang Island seport that their Smnmer business
has gone beyond cxpectutions, as with extra
¢ffort excellent sales totals have beem regis
tered and many of the permaucnt residents of
Long Island, as well as the Sumner wisitors,
have heen :sold talking machines and records.

Uses Many Unique ideas

J. W. Ackerly, exclusive Victor dealer in
Patchogue, L. 1., is perhaps onc of the st
progressive Victor dealers on Long Island. He
has long bcen noted for the many unique micth-
ods he employs in selling Victrolas and Victor
records in that tcrritogy. Doiug the nnusual is
nothing acw for Mr. Ackerly, as each month he
naugurates 3 plan which is entirely different
from amything lierctofore, uscd.

His latest stunt is certafuly a winner. Re-
cently e took in trade a sccond-hand upright
plano in exchange for a large size Victrola
Rather than take the upright piano and refinish
it and repair it to rescll he placed the instru-
ment tn am open lot ncxt to the railroad station,
fear the center of the town, where it could be
scen by thousands of passers-by each day. Ap-
propriatc signs were placed all over the piano,
advertising Mr. Ackerly's Vietroli store and
serviee, with the result that many desirable
sales were closcd from this unique bit of adver-
tising.

cncouraging

Jobber’s Warerooms Redecorated

The attractive rcception rooms of the Ameri-
ean Talking Machine Co., of Brooklyn, N. Y
have been nndergoing a thorough overhauling.
New wall decorations have heen installed and
in general e pleasing appearance of these
quarters has been materlally cuhamoed. R. H.
Morris, vice-president and general manager,
was so much plcased with the new Red Seal
record elock introduced by the Reincke-Fllis
Co. that he installed one in a prominent posi-
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Adopting a Goal

HE advent of the Fall Season obli-

gates cvery Victor dealer to devise
ways and means of securing his full quota
of sales.

A prepared plan arranged now will do

much to avoid hurried or inefficient efforts
i caring for the Fall sales that are as-

sured Victor products.

To this end we offer our services.

C T'WILLIAMS CO. e

217 DUFFIELD ST. ~ BROOKLYNXY.

tion in the center of the large reception room,
where 1y, can be readily seen by all visitors.
Attractive Edison Shep

Ouce af the most attractive talking machine
shops in Brooklyn is the Edison phonograph
store, located at 253 Flathnsh avenue.  Marshall
Brugman, proprictor of this cxtlusive Edison
shop, is a well-knowu figure in the talking ma-
chine trade and is a real Edison enthusiast
I'hrough his ethcient efforts many Edison dia-
mond discs liave Dbecn placed Brooklys
homes and he has built up an extensive elicutele,
all of whom are well pleased with the Ldisou
phonograph and Edison Re-creation Mr
Brugmau atiributes the success of his cxclusive
Edison store to the slogawn which is preminently
displayed in his warcrooms: ““We give the cus
tomer just a little more in the way of service
than he asks for

G. T. Williams Back at Desk
G. T, Willinms, Victor wholesaler.

NOW IS THE TIME

PREPARE FOR YOUR FALL
NEEDS IN
DISE NOW.

DEALERS CANNOT AFFORD TO
WAIT TOO LONG IN PLACING
THEIR FALL ORDERS

RIGHT NOW IS THE TIME.

‘THE LONGER YOU WAIT THE
LESS CHANCE YOU WILL HAVE

VICTOR MERCHAN-

OF GETTING YOUR STOCK IN

\WHOLESALERS

FIRST-CLASS SHAPE.

BROOKLYN

N

WE TRUST THE DEALERS WE
SERVE WILL BE GUIDED AC.
CORDINGLY AND TAKE THIS
MATTER UP AT ONCE WITH US.

wed by Mres. Williams and duughier, ecturned
hene carly this month, after attending the an
uua! convention of thc National Association of
Talking Machine Jabbers, held at Colwrado
Springs, Colo. A party, composed of Mr, and
Mrs. G. T. Williams, Mr. and Mrs. Louis Buchn
and children, and Mr. and Mrs, J. N. Blackmun
and sou, made a trip to Yellowstone Park, fol-
lowing which the Williams family returned East,
the others procceding to the Coast.
Sales for June Showed Galn

Ta bLe able to show a deeided increase in
business for. June over the same mouth last
year is certainly commendable aud shows what
an aggressive sching campaign can produce.
Beginning with May the Brooklyn Music House,
inc., at 8 Third avenue, inangurated am cxten-
sive selling campaign which netted 1t the above
results. A, R, Wolf, owner of this ecstablish-
ment, stated that the largest percentage of this
hicrcase came from sales that were made directly
from r it by old s who
had Leen sold some time previously

This company is Jhe exclusive representative
in Brooklyn for Starr plionographs and Gennett
records, and during the ten ykars it has been
doing business many of these instrumeunts, i
well as Starr pianos, have been placed
Rrookiyn honies,

Artists’ Visit Produces Sales

The €. Ludwig Banmann & Co.'s phonograph
departincot, at 1449 Broadway, takes advantage
of cvery opportunity to capitalize on the visit
of Columbia artists to Brookdyn theatres. Re
ceutly Martin Snyder, manager of the depari-
ment, was advised by the managcr of a local
theatre that Ted Lewis and his jazz band, popu-
far Columbia artists, were booked to appear
these on a eertain day. Immecdiately Mr, Snyder
prepared several artistic window cards and seut
a Columbia circular containing a list of Ted
Lewis' records to a select mailing list, accom-
panied by a letter, telling cach customer that
Ted Lewis would appear in a Brooklyn theatre
on such a day. An attractive window display
was Installed und during Ted Lewis’ stay Mr.
Snyder reports that sales of Ted Lewis' records
showedl a decided increase, well warranting the
snecial sales effort

TALKING MACHINE DEALERS
We cn save you misiey on seyorseaied time payment

We dehver of vou don'd nay -
Our yearly “Plate Scrvice’ wuaraniecs pralection.
Wielte ne icleplione us—Pryan) $240-5476.

ASTER DETECTIVE SERYVICE

108" Went 48ib S1, New York Cuy
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Knight- Campbell Co. Holds Convention

Over Fifty Victor Dealers from Colorado and Neighboring States Gather in Denver to Enjoy and Prafit by Interesting
Business Program—Several Victor Co, Executives Address the Meeting—Knight-Campbell Co. Provides
Elaborate Entertainment Program for Visiting Retailers

Denver, Coto, Angist 1.—TFlie Kuight-Canpbell
Musie Co., Viclor wholesaler, took advantage
of the prescuce at the couvention in Colorado
Springs of a nnmber of pri cnt Victor Co
olficials, o8 well as prominent johbers lrom oth
us of the country, to held a general con-
venution of its dealees from Wyoming, Colorado,
Nosthern New  Mexico, Wentern Kansas awd
part of Ncbraski, over fifty retailers accepting
the company's wvitation,

An interestlng two-duy program had been ar
wder the dircction of

recti

). A Fryc, sales ¢
C. G. Cimphell giving general supervision to
e affalr, The dealers were weleomed on the
afternoon of Thursday, July Pl hy R A Reyiny,
wmanager of the whotesale Vietur depistinent of
the companry, who explaincd the ohject of the

Wileon, adverlisiug conusclor ol
ghell t o, spoke first nt Thurs.
1le tweh on "Fighting for Busi-

the Kmght
duy’s session.

ness” and waid m part
Dare Now, Says Wilcox

"W
and as it

ing advertising sppraprintions right no
conrse, you have aleGuite ways of domg thut
Tell the people how they cau buy this or 1
musical mstrument and have it in their homes.
Becanse people haven't the money they did have
thiey linve 10 make plans for biuyiug, so yon have

our wsaue asy-

lums arc fromn farmers’ hemes. Why? Beeansc
many live nothing but a udinn cxistence. So
In Culo-

you have a tremendous appeal there
rado I know there arc uow good crops coung
up—beautiful crops. ‘That alone shonld seean a
lessentug of the stram. So | belicve farmer
Jrospecls are cod up goodt this Fall.

"You lave many definde appeals to miake.
There is the appeal to comfort. The comfort of
1g llome at night and the joy of soothing
1, Victure that 1o thewm
1 ol the ammsement fea-

‘I'hen you have the appe:
tire for the children. Keep tieia at liome. That
is o great appeal nuwadays becansc i a pral-
lem how to keep them at home, Then there is
the fcature that when yon live campany you
have something with which 10 cutertain them.
Then Iliere is a great appeul m the feature of
possession—the fact that in your home there is
a beantiful musical instrument. It Si-
i standing. It meaos that man is ¢ ng
of big things and al once that establishes a pres-

nge.  And gu there aec all these tings 10 wineh
v appeal.

“Most impurtant of all is the appeal to the chil-
dren, for there is uothung that will do wore for
the retail busincss than this. 1 would suggest
tlist you retailers run occasionally a little ©
drun's concest,  Get the names of cluldren of
cerlain uges; send 1l a little card and person-
ally mvite them down some wflernuon for a
Victrola voncert, Serve a littke cundy to them
and they will go home and talk niure about that
and do more good than all the advertising in the
Perhops you could get prospects for
‘T'o the children
mes of

world,
Vicieolas by runmng a conlesl,
lhetween certain ages who bring in fve s
Victrolu prospccts eould be given free ice cream
sodas.”
1% N. Andicws, of T'hos. Cnsack Co., who next
was followed
manager of the talking machine
erican Furviture Co, of
Denver, whose address was on "Organizing o
Sales Campugn.” e s in part
Spain's Reiall Analysis
“Ihc tume has pussed when we can cmploy a
few order tukers, pay httle segard Lo our store
cquipruent, run an ad ouce in a while in our lucal
paper and g the moey for as <l Viclor
merchandise as we could segure. \most every
every hne of busmiess is mercasing
appropriation and is i sonie
¢ maknig & much stronger bid for business
than he did during the last {ew years, and if we
are 10 go fosward increasing our sales we nust
ideation the new order of things,

take into col
realize thal onrs sales forcus must consist of
salesmen and salesladics and not the ordinary

order takersy that our store equipmient must be
such as lo ercate the night atmosphere and en-
d that we musi go oul afier busi-

vironment
uess and not wait for it to conic i
“In organizing our salcs canipaigns I think we

should make a hiheral estnnate of the volume of
business we behieve we can get by putting
good, live, aggressive sales campiign-—sct a
e shoot al, hudgel oul our exjicnses on a basis
of doing this much ness, allowmg a liberal
per cent for adverti
et for 1eal sales people,
dp more business than

wonld do.

we had estimated

we

y, doesn't 12 B how can we do
n with, | believe it is very cssential
€ 10 il thal everyome connccted with
ss fully appreciates what real uccd
every home for music, liow much
a Vietrola

that we -
our
there is
comforl, pleasure and entertal

aud records afford every member of a [an
how completely a Victrela and Viclor records
can satisfy every musical longing and how
possible it is to figure in dollars the intrinsic
value of the cheering and rcfining influcnce
created in the lhome, not for a day, but for a
llctime, when the Victrola emters. If our sales
people are not enthusiastic about the actual d
for a Victrola in cvery honic, then they camnot
and will not meet with the degree of success that
they should, and | believe should be replaced by
others who do.

"As a part of a sales campaign 1 believe weekly
salcs mectings are a niighty good thing. Talk
things over with thc sales people.  Tell them
what wmark has been sci for the coming month's
business, bow far you are behind or akead of
your schedule for the month, if ahead set
a new mark 1o reach for the month. Talk over
any sales fost or hard sales wow, the advertis

ing, cle

e or she is

Let ¢ ales person know
vually i it to the snccesy you s
wampaign.  When the sales foree has been

ronnded ont, them start ot on an intcnsificd
uwpaign of going alfter prospects and business
“We shonld, in addition to dividing up onr ad-
vertising appropfiation and deciding how much
we will spend on our show windows, in the
newspapers, hrough direct-by-mail advertlsing
and on billboards, also decide what will be the
nature of our advertising—whal percentage will
be devoted to straight sclling copy and what
Perccutage to prestige or general advertising.
This, of course, wonld vary according to the
naturc of conditions at different points.
Be Sure 10 Canvass

"i belicve thal in a salcs campaign provision
should be made for housc-te-house canvassing.
When 1 say housc-to-house canvassing 1 do not
mecan the usual mcthod of going from housc Lo
house unannounnced, for 1 believe that if the
dealer wlll arrange to get a corrcet list of the
names and addresses of the heads of families in
his city and will send a lcuier in advance of the
salcsman, far better results will be obtained.
1n most cascs a list of this kind can be securcd
{from some public ulility in your city, arranged
in the numerical order on the diffcrent strects.

"\Where suchi lists can be sceured and Ihe let-
ter ean be mailed out in advance of the salesman
he will be able to call on many more people per
day than he otherwisc would. Two imporlant fea
tures of lhis plan of caunvassing are, first, to
sccure the naies and addresscs arranged so that
the salesmen will not have 10 make long jumps,
and, as a result, eut down the number of calls

argument,

SECOY AUTOMATIC STOP

If a man write a better Ibook, preach a better sermon, or make a
better mousetrap than his neighbour, though he build his house in
the wood, the world will make a beaten path ta his door—Emerson.

Never in the history of the phonograph business has the truth of this adage been demonstrated so !
conclusively as in the recent demand for the Secoy automatic stop.

A mechanical device of any kind is no better than its actual performance in the hands of a customer.
300,000 Secoy automatic stops are in service at the present time. Dealers are demanding a reliable
automatic stop, and in a great many cases they dre specifying the Secoy stop, as it is a clinching sales

. Write Us Today for Further Particulars
THE SECOY COMPANY, PIQUA, OHIO

THE RECOGNIZED
STANDARD
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KNIGHT-CAMPBELL €O. HOLDS CONVENTION—(Continucd from page 68)

he can make cach day. Second, to send out a
short letter that is properly filled in for each
individual it is to be mailed to and signed with
gem and ink.  Tlhie purposc of the letter {s three-
fuld.  First, to creale interest in owning a Vic-
Second, being sent two or three days
ahead of the silesniun, it gives a man and lus
wife an opportunity to talk over the question of
buying a Victrola and results in the salesman
having a wuch larger percentage of satisfactory
mtesviews, Third, the letier advising that your
Mr. Brown, or whatever his name niay be, will
catl, puts hini ou a different plane from the ordi-
uary canvasscr with the parties called on.
"There are many other ways of sceuring pros-
pects which I will not take np at this time
Swnnnng up, 1 believe that in the orgamizntion
of our sales campaigns we should give proper
consideration to sales forees, to store equpment,
to advertising, including show windows, (o serv-
ite, and while I have wot goue into any iletail
on this niost mmportant part of the sales cam-

paign, yet 1 do belicve that through proper serv-
ice, rendered in the right way, many prospects
ean be sccured from our customers, and different
ways and mieans of going aftee business will be
opened up.”

Paul Whitemian was theu called on for a few
rentarks, in the course of which he related the
expericnce of himself and the Whiteman Orclies-
tra when they made their first recordings at
Camden, and in which he also tonchied on the
severe tests, criticisms, ete., which are made by
the Victor Co. on cach recording hefore it is
celeased as satisfactory.

Frye's Pertinent Comment

). A. Frye, sales manager of the Vietor whole-
sale department of Knight-Campbell, closed the
T'hursday afternoon session with a general dis-
cnssion on benefits to he derived from the con-
vention and the policies which will prove profit-
able to retail merchants during the rest of 1921.
Ile said in part:

"One of the big benchts which always acerucs
from conventions is the contact between the
dealer in Cheycnme and the dealer in Casper,
Las Vegas, N. M., and other sections, 1t cer-
tainly is interesting as well as beneficial to know
the other fellow's viewpoint. The present is a
time for all dealers to broaden their experiences
and knowledge at cvery apportunity in order to
make their busincss and the Victor business con-
tinue to increase and expand as it has in the
past twenty years.

“And to sum up that dircet contact with Vie-
tor officials, with other able speakers cov;:ring
a varicty of subjects, all relating to the Victor
business, with the meeting with other dealers and
getting their viewpoint, and again the c(fnlacl
with your wholesaler, these are objects olv\'!ousl)'
beneficial to attain, and will fully materialize al
(liis our first convention of dealers.

Need of Close Co-operation

u1 do want to say that if there ever was 2
time In the history of your business when therc
should be close co-operation between the who_lc-
sales and the dealer it is now. At no period
during the past fourtecu years has busings; faced
the condition it is facing now—3 condition re
quiring a complete reversal of lacl'lci’ used in
the past and getting down to 3 real selling h'zsxs
Many people are inclined to call present timcs

sormal, but we know you feel they are not nor-
nial, and that the Fall will sec o
ments in the business sltuation. So 1 say that
now i3 the tlme for the dealer and the whole-
saler 10 work together. 1t is our poliey to have
an absolutely susclfish attitude toward the dealer.
Wlien ane of our represcntatives ealls npon you,
we do ot wanl you to give him an order unless
you feel so inclined. If he does not benefit yon
in some way lis visit has been a Tailure. We
wan{ lo prove coucluslvely to you that this
estublishinent is for all dealers, to lielp them fn
any way possible.

We cndeavor to get vagious ideas from the
dificrent parts of the country, assimilate them
and tlien pass them along to you retablers. We
have sent you a great many letters in the past
and wil continue doing so. e try to kecp
ont of onr written messages to you anything
that Is at all of a nature that weuld not be of
soute benefit,

'After all, the sales end of your business can

Grorp of Dealers In Front of Knight-Campbell Co. Headquarters,

briefly be sumimed up into three parts—advertis-
ug, circnlarization and canvassing. Awpd 1 em-
phasize this statement, that unless you.are doing
all three yon rannnt cope with present business
conditions

“Now, in addltion to the Victor Co.'s adver-
tising we have obtained an advertlsing counselor,
H. W. Wilcox, and any dealer who desires his
services cam have them at no expense.

“Cireularization is & very necessary part of
your work, It means a great deal to be in con-
tact with the publie In a more personal way than
is possible turough mewspapers

“Circularization ¢an be applicd to the talking

machine business iu perhaps a mmorfe effcctive
manuer than to any other b ess. The ex-
perience of nmiany successful busincss lionses is
that letters sent out iu tlie latier manner ure
orth the additional expensc, dealers
g complete detaits covering an effective
i gn can obtuin nceessury in-

circulat
formationn upon request.
$75,000 and Circularizlng

*Also, circulaeization is valuable in suvmulating
record business. | had the pleasure of calling
npon a firmt in Los Augeles whose record busi-
ness was $75,000 per annum as compared with
$60,000 in instruments. Their whole snceess was
due 1o clever and comprehensive cirenlarization
methods. They seud letters to customers con-
stuntly, whether active or uod active. 'I'ese are
not multigraphed, bul written the typewriter
and slgned with pen and ink, and s two-cent
stamp is nsed for mailing.

Now, in addition to cirenlarization, then
comes the all-important subject of canvassing.

Denver

That is something that alert business houses are
doing to-day ull over the coustey. The liouscs
that have an outside department find that the
niajority of their husiness is coming from that
source, which proves its value. We are prepared
1o enter into the matter of mapping out a can-
vassing campaign ani can upon short notice
supply outslde men

‘lu conclusion 1 wish to emphasize that Vies
tor dealers have at their ecommand a greater
.onrce of information and a more abundant sup-
ply of draler Neclps than is offesed to any class
or group of men in any business No Victor

(Contivued on page 7t

A58 Brosdway

EIGHT FAMOUS
VICTOR ARTISTS

In Concert and Emterlainmenl
Personal Appearance of

Eight Popular Victor
Favorites on One Program
A live ottraction for live dealers and jolibers

Booklags nor fof scason 1921-1922
Sample program aad panleulars upon reques

P. W. SIMON, Manager

New York City

FRANK CROXTON

i ==

|
!
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TONROE S1LVER

—
JOHN MEYERS

Famnus Frsemhles ineluding

Campbell & Burr - Slerling Trio- Peeress Quartet

FRANK. BANTA
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Push the Fibre Needle

THE TALKING MACHINE WORLD

It Builds Your Business
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One Reason

why talking machine records are selling so
well at a ime when many other articles of
merchandise are going through a penod of
depression 1s because—

HALL FIBRE NEEDLES have made
sound reproduction an unceasing pleasure to
the ear and have caused talking machme
owners to take pride in building up compre-
hensive record libranes.

HALL FIBRE NEEDLES stand for
all that is permanent and satisfying in sound
reproduction.

ALL MANUFACTURING CO.

33-35 W. Kinzie St., Chicago, Ill.
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KNIGHT-CAMPBELL CO. HOLDS CONVENTION—(Continued from page 69)

dealer has any problemi upon which he cannot

radily secure intelligent advice.

"ft is our expericnce that the receptive dealkr,
the one wha is looking for suggestions and recad-
ity reccives them, is, with few exceptions, a very
successful dealer.”

In the cvening the visiting dealers, together
with several jobbers, were entertained at a ban.
quet at Lukeside Park, a popular local resort,
where Paul Whiteman and is orchestra fur-
nished the music to @ crowd of over 3,500 people,
wiio had paid double the usual adnissfon price
for the purpuse of hearing, and dancing to,
the music of this famous organization. The
entertaimnent proved a decided success and was
greatly enjoyed by the visiting ilealers.

The Session on Friday

The Friday morning session was particularly
important inasmuch as it was atteoded by five
of the prominent Victar Co. executives, includ-
ing Ralph L. Freeman, director of the Victor
Co. This session was opened with an address
Ly H. A. Beach, of the Unit Construction Ca.,
who explaincd ju detail the various equipments
snpplied by his company for Victor dealers, il-
lustrating 3 uumber of them with stereopticon
vicws which was most helpful and interesting.

Importance of Physical Equipment

Afr. Beach said in part: "We have all passed
that stage where we have any canse to fear the
life or stability of the Victor industry. The
crucial test of the past three or four months, and'
the way Victor trades have stood by, is-a suffie
ciently clear demoustration of the solldity of
(e Victor to cause you to take fresh heart and
courage for the bigger things xhead. My own
prrsonal estimation is that there will be a short-
age of Victor products this Fall. I do not antici-
pate the mad scramble of the past few yrcars,
but you will have a demand open np which will
tax the factory. You should take wotice and he
reasaonably well prepared.

“The dealer or the jobber who does not look
way into the futnre and prepare well witf an
organization that will work for the farther de-
velopment of the busiuess is not going t@ wiwcas-
ute up and keep the pace.

“Physical cquipment is absolutcly mecessary.
Any workman has te have tools in order to ac-
complish anything. A good niechanic without
wols is badly handicapped. Those two things,
arganization and equipment, go hand ie hand,
as one is just as important as the other. It is
largely that reason, and, in fact, almast wholly,
that fduced me to fake up the work I am in
to-day.

“Your sales talks are all based on quality.
Can you talk this without good equipment? Itis
not reasonable to suppose you will carry weight
in your communily unless cvery end of your
business §s batanced. Carry out the Victor pro-
gram. Vast sums arc being expended to put
the Victor line on the highest possible plane.
Frankly, now, are you deing your share, and by
so doing, protecting your own interests?

“Onc point that occurred to me in conncction
\vith the nced of equipping in the proper way
is this: So many arc inglined to feel it is not

y to have up-to-dat i t when
handling Victor merchandise—that this well-
known product will sell itself in any surround-
ings. The better known the line, the mare neccs-

sary 10 present it to the publiv in such a way

as will be in keeping with the line Ttself. Yon

point out ta nic the dealer who i3 giving proper

prescutation ta the Vietor line, and 1 will show

you one who is really cashing in and waking a

profit on the line. 1 have taken pains to analyze

(it nd this deater has a decided advantage over
his competitor and he §s rcally cashing in.

Macdonald Reviews Conditions
The giext speaker was J. S. Macdonald, sales
1 i who delivered a

wed the general business situation from
of the Victor trade, and cmpha-
sized particularly the nccessity of greater ef-
fort on the part of the retailer to kecp the
hwsiness moving along at its normal heaithy
pace. Hc particularly, inipressed the retailers
with the necessity of providing a proper physi-
cal setting in their stores for the display and
sale of Victor products, and declared that with
the expeuditure of rcal cffort the dealer had in
the Vietor line a product of deminating quality.
Delano Speaks on Increasing Recard Sales
The uext speaker was F. A, Delano, head of
the Victor School of Salesinanship, who offered
to the dealers some particularly valuable and
practical information regarding methods for
sclling am increased number of records, particn-
larly those of the Red Secal type. Mr. Delano
drew uwpon liis actual experience fn describing
some of the selling hints, and gave to the deal-
ers a fund of information that shonld prove of
tremendous value to them in developing greater
record sales during the months to come.
Ernest John Discusses Advertising
Ernest John, advertising manager of the Vie-

tor Co., then addressed the dealers, and after’

onthining what advertising was designed to ac-
complish and what it did acconiplish, pointed
ont the manner in wlhich the retailers and in-
dividuals could, and should, plan their adver-
tising in order to co-operate fully with the na-
tional campaign of the Victor Co. He empha-
sized particularty the fact that the average dealer
would find it a real task to endeaver to nicasure
up his own advertising appropriation with his
pro-rata share of the Victor Co.'s advertising
appropriation.
E. ). Dingley and Ray Bill Speak

Next in line was E. J. Dingley, assistant sales
inanager of the Victor Co, whe made a bricf
address and was followed by Raymond Bill,
associate editor of The Talking Machine World
and The Music Trade Review, who summarized
for the dealers a survey of the husiness situation
made by those publications, and pointed out
e lessoms regarding selling methods that conld
be dedncted as a resnlt of that survey. He par-
ticnlarly urged that dealers take full advantage
of the practical business-building suggestions
offered them by manufacturers and wholesalers.

“Militant Mcrchandising'

Fallawing Mr. Bith }. J. Davin, of the Reincke-
Ellis Co., read a timely treatise on business con-
ditions which had been prepared by J. J. Rock-
well, advertising counsclor of Chicago. This
paper is printed in full in another part of this
issuc of The World. The final speaker Was
Curtis A. Wessel, who talked on merchandising.

New Victrolas Inspected

Following the business session the dealers

inspected samples of the new Victrolas 300 and

1608 Wynkoop Street,

We Back the Dealer Who Backs the Victor

KNIGHT-CAMPBELL MUSIC CO.

Deaver, Colo,

e ———p————————r

50, whieh were on disphay in the Kaight-Cawip-

bell hiademarters, and thes repaiced to a neigh-

bormg parl for the nsual group photograph.
Those in Attendance

Among those wls sttended the Kuight-Canp-
betl Deater Convention were:

Mr. and Mrs. J. M. Spain, Mr. and Mrs. J. L
Gee, Mr. autt Mrs. Grover Mulliken, Mr. and
Mrs. V. Traylor, Misy Blanche Sehicrburg, Miss
Maric Rupp, Awmerican Fnrniture Co., Denver,
Col.; Mr. aud Mrs. H. G. Woodley, Mr. 6. F.
Shaw, Pattison Music Co,, Tdenver, Col; Mrs.
A. ]. Boot, A. J. Boot, Jr., Boot Music Co,
Denver, Cal.; Mr. and Mrs. A, \WV. Mason, Y. N.
\Veidensaul, Walter McNair, Miss Merle Marsh,
Miss SeeMta Flanwgan, Danicls & Fisher Stores
Co., Denver, Col.; Chas. E. Wells, R, E. Thomp-
son, R. B. Wells, Mr. aud Mrs. ). B. Merritt,
Mrs. K. Young, Mrs. Lucy Brandicon, Walter
Otto, L. P Turmer, Miss Emima Rapp, Chas. L.
Wells Mnsic Co., Denver, Col; Mr. and Mrs,
L. E. Gant, Miss Gertriide Sharp, Miss Lela
Marlowe, Sharp Music Co, - Denmver, Col.; Mr.
and Mrs. H. W, Sanders, Nr, and Mes. K. R
Flanlgan, Mr. and Mrs, Joln C. Kraas, Mr. and
Mrs. Lester Pratt, W, L. Bobo, A Durson, T.
Testinden, Miss Bessie Newton, Miss Catherine
QGeiger, Miss Ella Davis, Deaver Music Co,
Denver, Col.; G. A Laman, R. 8. Johnson, Miss
Edna M. Byer, Lamnan & Jolmson, Denver, Cal.;
Mr. and Mrs. W. T. Marsh, Milton L. Leve,
Marsh & Leve, Denver, Col.; Mr. and Mrs, C. R.
Baker, Mr, and Mrs. R. A. Bryant, Mr. and Mrs.
\V. W. Bradford, Mr. and Mrs. J. A, Fryc, Mr.
aud Mrs. C B Wells, Mr. and Mrs. T. P. Foote,
Mr. and Mrs. Thomas Walker, Mr and Mrs.
Denver Waod, Mr. and Mrs. Felix Beyer, Mr.
and Ars. 4. W. Norfolk, Kitight-Campbell Ma-
sic Co. Denver, Coli Geo. €. Wikson, C. O
Bohon, Geo. P. Hopkins, Miss M. P. VanBrunt,
Miss Grace Hunter, Miss Flora Stewart, Edward
Beyer, Walter Lewis, Knight-Campbell Music
Co, Denver, Col.; Mr. and Mrs, Geo. T. Meloy,
Fort Luptan, Col.; Mr. and Mrs. Lea M. Simp-
son, Wray. Col.; Mr. and Mrs. Philip Kellermau,
Knight-Campbell Music Co., Greeley, Col.; H.C.
Klein, Klein Music Co, Cheyenne, Wyo.; J. D.
Hay, Hay's Phanmnacy, Otis, Col; James
0'Grady. Palzin Furnitnre Ca, Rapid City, S.D.;
D. Z. Phillips, Carl Miler, D. Z. Phillips Music
Co.. Puebls, Col.; Joseph Adamek, La Junta
Music & Jewelry Co., La Junta, Col.; J. J. Davin,
Reincke-Eltis Co., Chicago; R. Danicls,
Daniels & Rogers, Douglas, Wyo.; Curtis A.
\Wessel, New York:.). V. Anthony, Brush Hard-
ware, Furniture & Supply Co., Brush, Col.; C. K.
Bennett, Eclipse Musical Cleveland; A.
Dictrich, Fuller Drug Co. Monte Vista, Col.;
J. Donahue, R G. Hoffman, Knight-Campbell
Musie Co., Cheycune, \Vyo.; B, B. Wilson, Ray-
mond Bill, Talking Machine World, New York;
A. D. Boone, Talking Maclinc Co., Birminghan,
Ala; C F. Titman, Denver, Col; Harry H.
Mitchell. Knight-Campbell Music Co., Pucblo,
Col.; E. H. Kimbrel, Kimbre! Music Co., Greeley.
Col.; Mr. and Mrs. A. Davega, Knickerbocker T.
M. Co, New York; Mr. and Mrs. A. V. Stifels,
Stifel Musfe Co, Loveland, Col.; Mr. and Mrs.
L. A. Baugh, Garden City, Kan.; A. R. Mitehell,
Mitchell & Egbers, Canon City, Col.; Miss Cara
Burk, Miss Lois Oshiorne, Chianda-Harris Fur-
niture Co. Lonymont, Col.; R. Zimmerman, H.
Johnson, Peerless Phono. Shap, Colorado Springs,
Col.; James R. Allison. Allison Bros., Walsen-
burg. Col; Mr. and Mrs. J. Cates. Harris:
Douglas Furniire Co., Boulder, Col.; Mrs. B.
F, Klein, Klein & Morgan, Kimball, Neb.; Mrs.
F. W. Harden, Alexander’s Drug & Jewelry Co.,
Salida. Col.: Miss Magion Kingsbury, Kingshnry
Music Co. Leadville, Cal.; D. Allen, R. Shrews-
bury, Knight-Campbell Music Co., Colorade
Springs, Col.; G. E. Richter, Richter Masic Co.
Casper, Wya; J. 5. McDonald, sales manager:
F. A. Delano. dircctor Victor School of Sales-
manship; Mr, and Mrs, R. L. Freeman, directar
distribution; Ernest John, advertising manager;
F. ). Dingley, assistant sales manager; Miss
Hallie Owen, of the cducational department,
Victor Talking Machine Co., Camden, N. J.
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CONSIDER YOUR DISTRIBUTOR'S STANDING

Myr. Victor Dealer

You camnot afford tw overlook the standing of the Victor
Distributor you seleet as your main source of supply.

Your distributor looks you up in 1Jun or Bradstreet to determine
your ceedit standing. e wants o know your reputation for keeping
promises and mecting obligations, and you are geacrally served and
supported accordingly.  Why not investigate your distributor’s
standing

Your source of supply mmust be dependable under all conditions.
Choose your Victor Distributor as you would your doctor or
lawyer. “The best is none oo good in critical times. You may nced
financial help or adviee during a business depression. You have
recently learncd the need of a dependable supply during a great

atebaiobobed Ll o ALl LU LU L)

shortage,
Experience and reputation are all important. 1n our 23 years' ‘
experience we have seen nmanufacturers, wlholesalers and dealers

[
|

come and go. The failures do not usually suffer alone.

Do not be the victim of an alliance with a weak manufacturer
or wholesaler. Profit by the expericnce of others.

The Victor Co, and its product are supreme. Recent cvents pay

t

tribute to that fact, E

You should now weigh carefully the standing of Victor Dis- E
tributors aml make your cheice accordingly. Consider Blackman's
23 years’ experionce, reputation, financial standing, preparedness
and, above all, dependability. They are all at your service, Mr.
Victor Dealer. Cun you affurd o overlook the opportunity?

Take this seriously and interview us at our new address. You
will be convineed of your need of the combination——the Victor and
Blackman.

Ask a Blackman Dealer he knows,

(I

[

e TR T T

t 7/

| Tawxing Machine Co.

1 28-30 W. 2382 ST. New York NY.
| VICTOR WHOLESALE DISTRIBUTORS
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Hulda Lashanska's sweet soprano in
“Mighty Lak’ a Rose” is a voice Americans
love in America’s most popular lullaby.

Stock up with? this record for splendid

sales.

Columbia 77989.

Columbia Grapbophone Co.

NEW

YORK

SAN FRANCISCO TRADE REPORTS A SLIGHT IMPROVEMENT

Acli'vily, However, 1s Much Below Normal—Wurlitzer Buys Mauzy lnterests—Victor Artists to
Visit Coast—Columbia Branch Managers in Conference~Period Models in Favor—Other News

Sax Fraxcwco, Car, Awugust 3—Some of the
San Francisco talking machine dealers report a
slight improvement in business the last week or
so, but on the whole tbe activity is much below
normal. The merchants, realizing that at this
time it is uscless to cxpeet the people to buy
liberally, have cut down on advertising in niany
instances and are simply marking time. Over-
head expenscs have been reduced as much as
possible by the average dealer, and it is not
likely that many will cncounter scrious finaneial
embarrassment by reason of the dull Summer.
The scason's demand for small machines, espe-
cially the portable types, has been fairly good,
and the call for dance records is holding up well.
A few concerns have been able to stimulate busi-
ness somewhat by price reductions, but the ma-
jorlty liolds that pricc-cutting is no solution to
the problem. The market is slecping for the
time being and it will take a decided revival of
commereial and industrial activity to make things
hum again,

Waurlitzer Co. Takes Over Mauzy Stores

The most important business change in the
San Francisco niusic trade for a long time is the
purchasing of the Byron Mauzy music interests
here by the Rudoiph Wurlitzer Co. The trans-
fer was madc on July 10 and includes the sale
of both the San Francisco and Qakland estab-
lishments. Charles Mauzy, son of Byron, has
been retained as manager of the newly organized
concern, but Byron Mauzy will retire from active
business here. He will, however, it is reported,
represent the Warlitzer Co. and other music
interests on a trip which he will shortly make to
the Orient.

Mr. Mauzy lias been in the music business
San Francisco for thirty-eight years, his first
store being located at 107 Post strect. He has
carned fame as a piano manufacturer as well as
2 merchant, being the maker of the Mauzy Gold
Medal bungalow style piano. The best known
lines handled at preseat by the company are the
Clickering piano, the Ampico and the Vietor
talking machine lines. Mr. Mauzy is a member
of numerous local and national business organ-
izations and is a member of several well-known
clubs and lodges. At one time he served as a

San Francisco swpervisor. To take care of pri-

vate business interests Mg, Mauzy will maintain

au office in the Phelan Building of San Francisco.
Eight Victor Artists to Visit Coast

P. W. Simon, representing the Eight Famnns
Viclor':\rlisls. has just been in San Francisco
makiug preliminary arrangements for a scries of
star concerts which will be held next Fall and
Winter. The concerts will be sponsored by
Shierman, Clay & Co. and others who handle
Vietor merchandise on the Coast. On his return
East Mr. Simon attended the Victor Jobbers'
Convention at Colorado Springs.

Blue Front Shops Are Popular

Bluc front shops seem to be making a hit on
the Coast. Scveral new ones have been opencd
in northern Califorwia secently and there are
now three blue front establishments in San
Fraucisco—the Renick Song Shop, the Harmony
Shop and the W. \¥. Elkins Shop.

Columbia Branch Managers Confer

C. Acklcy, San Francisco manager for the
Columbia Grapliophone €o., lias returned from
a business trip to Los Angeles, where he held a
conference with the Los Angeles manager, . I,
Stidham, and W. H. Lawton, the Scattle man-
ager.  Mr. Ackley was accompanied on the
Southern trip by his wife and B. F. Church,
manager of the San Franciseo Dictaplione de-
partment.  Plans are maturing for some ncw
and novel ¢o-operative advertising by the Cali.
fornia Columhia dealers. Community advertis-
ing has provel a good success in the past and
it will no doubt do much to revive interest in
talking miachine merchandise this Fall.

Horace M. Hull, manager for the Acolian Co.
of San Francisco on the Pacific Coast, is making
a business trip to Portland and the Northwest.

Otto Rothlin, of the wholesale Victor depart-
ment of Sherman, Clay & Co., is back from a
vacation spent in Lake County. His place dur-
ing his absence was taken by R. E. Kane, of
the Sherman, Clay & Co. traveling sales foree.
Mr. Kane says the new Victor record, “1'll [(eep
On Loving You" is going well hiere.

Featuring Period Models

J. M. Abrams, general manager of the pliono-

graph division of Kohler & Chase, says that the

Let us
MADE BY

PHONOGRAPH CASES
Reinforced 3-ply Veneer
The Standard Case for Talk-

ing Machines and Records

figure on your

PLYWOOD CORPORATION,

Mills In Va., N. C, end S, C.

requirements

Goldsboro, N. C.

company is featuring with good success the new
William and Mary Style L Burnlam machine.
This style scems to be the most popular of the
period model. Mr. Abrins las given the ¢
clusive selling rights of Okeh recards to a num-
ber of new dealers in northern California re-
cenmtly and good sales are reported.
New Sonora Agency

The Sonora agency has been placed in the
Woesley \Webster music store on Fillmore strect,
San Francisco. . €. Hawson, on Powell strect,
and the City of Paris, also carry Sonora ma-
chines now.

News of the Vacationists

Billy Morton, manager of the retail Victor
department of Sherman, Clay & Co., has re-
turned from a vacation spent on the Russian
River and §n an ark near Escalles in Marin
County.

George Huglies, of the Wiley B. Alleu Co., has
returned from his annual fishing trip to the
Klamath River in Oregon.

F. P, Corcoran, manager of the Wiley B.
Allen talking machine department in San Fran-
cisco, is spending his Summcr vacation at Mill
Creck Canyon with his family.

M. A. Fox, formerly with the Bergstrom Mu-
sic Co., Honoluly, has joined the San Francisco
salcs force of the Wiley B, Allen Co.

H. A. Beach, vice-president of the Unit Con-
struction Co., of Philadelphia, manufacturer of
the Unico system of record booths, has been
visiting the Coast eities. e has made several
Important installations in sowthern California
recently.

®, T. Clay, president of Sherman, Clay & Co.,
is taking a vacation at Lake Tahoe with his
family, stocking up cnergy for a great cam-
paign the coming Fall

U. S. Player
Rolls

At Your Own Price

We are confining our
business strictly to
Talking Machine
Accessories and have
several thousand rolls
to sell at auction by
mail. Will gladly send
you a list of numbers
on hand. Make your
bid.

WALTER S. GRAY CO.

942 Market Sireet, San Francisco
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Slle:l;l\'lAN, CLAY & CO.'S -AR'I‘IS'I‘IC VICTOR DEPARTMENT

There are fouilcen demoustration rooms in
thts Viclar alepartmrm, which oceipies Ihe cn-
tire (hird fluor ol the Shernign-Clay building
aml Uie iceompanying illnstration will give some
ntra of the artractiveness of ths alepartment. |

‘The Viror de
o this esy,
acilie Coast
fted

San Fuancrsio, Cac, Angust §,
paruncnt of Sherman, Clay &
iy one of the shiow pluces ol
lalking wichine Irae, and §
y lhat has wen the ruthoe

wa,

e
View of Shermiun, Clay & Co.'s Victor Department
W wf st lovers i tinle visitoes Fuery sl e dight g
delail wi the i of e dglieenlh centnpy ch prerion], nnd
1n extentded to all wisitors of

amrireus welrom
e ilepartnrnl, even though they way be only
sipht cecing

fucilitivs aftorded airons of this tlepartin
masirpassel in e indusdry

B. SHERMAN FOWLER IN PIVISEIFLD

Prrssy
Fowler,

ailnaric
2l the Magiew ler, who
has with i wilt amb mother, visited the
tnlking machine hanse of Johu I Midileion
Uslmahia alealer, heard wilh grear pleas.
nre the wong which lie has helpel to make
S famnns ¥ ¥

visitrr

1 compioar an,

"Da Dreams Cowr Prw

has

enrdeil for the Colambia by Murhaed Ma
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SON-ORA REPLACES CHOIR

How H. D. Stentz Dellghted the Worshipers at
the First Mcthodist Church of Norwalk, O,

1. D. Stentz, Sonora dealer of Norwalk,
M recciving many congralulations on the snceess
of a spccisl musical service which he recenlly
arranged iv the First Methodist Church, that
city. He estahlished a precedent in using a baby
grand Sonora phonograph as a substitule for the
regular choir.  ‘The minister annonnced 1he
singer or instrumcental number as the record was
t on the Sonora. The voice on the record
the church and delighted those who were

This sets an example which dealers mnight
simulate throughout the country. There are
tionsands of small churehes with poor choirs
and wheezy organs that might be replaced by a
xvoil lalking machine and a selection of recorils
that would be far preferable to the nunn
cray T

wad

FILES PETITION IN BANKRUPTCV

Lytaphone Co. of Amecrica Brings Action Against
Newlton-Elting, Inc., for Indebtcdness

N. J. Avgnst S.—The Lyraphone Ca,
rica, Newark, N. ], has filed a bankrupicy
ttion in the United States District Court at
Frenton against Newton-Elting, Inc, of thi
city. The pelitioner claims that the defendam
13 indebied 1o it 1o 1he amount of §2,777, which
is #aid to be a balance on an open book accounl
The Treuton concern deals in phouograph rec
ords, whilc the Ncwark company maaufnctures
am! distributes phonograph records

NEW DEPARTMENT MANAGER

William Snyder is vow in cliarge of the Victor
deparlmenl of B, Yorter, Lima, O. He is well
rualilied 1o fill his new post and is prepariug
csiing sales plaus for the coming Fall,

ner

VICTROLA DISPLAY STANDS

Show up the machine so

it sells. Occupy small
space—Light and con.
venient,

A detachable Top makes
it a Utility Table or Serx-
ice Stand for Booths and
Corners. Finlshes to
match  Victrolas—En-
ameled to matech Booths
and Interiors.

A Better Display Sells
the Victrola and it sells

MODERN

avt a '|pr‘oﬁtHwilh the
ict; d
:“:: a for Home an MODERN

Ships “Knock Down’' 2
in a fiber mailing case,
weight 22 1bs., per pack.
ageof 2 complete—Order
Samples from us and we
will charge to your Job-
ber,

KnocK DowN
Display Stands
Are Patented

Costs less than

Everything ready

Send us a penecil

Solid Quar. Oak Net $3.60 Retails $5.00 or $6.00
Mahogany Finlsh  Net $3.8S Retails $6.00 or $7.00 “Up to Date” t
Solid Mahogany ~ Net §4.25  Retails $7.00 or $8.00 G ot inex

Utility Detachable Top

Mail them back the minute you see them if you are
not pleased and the postage will be refunded. This
is our GUARANTEE. Low price- High quality. |

.50

NOW IS THE TIME TO
IMPROVE YOUR SERVICE

Aud inerease your sales by using Ogden’s Patented

RECORD CABINETS TO FIT YOUR REQUIREMENTS
A FILING SYSTEM WHICH DELIVERS THE GOODS
PRIVATE SALESROOMS W HICH

OGDEN’S COMPLETE ™%«

day you get it—Sectional—Unpack
and “Set it up Yourself.”

Store, Showing where you want
Record Racks, Customers’ Counters
and Private Salesrooms, and we will
quote you a delivery price on Sec-
tional Equipment which you can install any evening and be

| Ogden Sectional Cabinet Co.

STORE EQUIPMENT

“SELL"

ional Modets Fit Aoy Siue
% eod Help You ow

STORE

carpenter work.

for business the

Sketch of your

day.

LYNCHBURG, VA.

_|
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The The
Golden- Golden

Voiced Opporlunity
Tenor

Read-

Enrico Caruso Then

Act!

WIRE YOUR ORDERS TODAY

Cash in NOW on the Universal Popularity of CARUSO

T'here is a renewed demand lor CARUSO records and if you help stimulate it you ean profit greatly.

FATE HAS BETTERED A GOOD OPPORTUNITY

Just ott the press

We [ind CARUSO'S untimely death makes neccssary a premature sales-offer of a wonderful
new wrapping envelope, carrying a

10x10 ROTOGRAVURE OF CARUSO

ready for framing, a rieh, striking likeness of the famous artist reproduced on the entirc focc of the
envelope, and as a sales-promotion plan, you will find on the reverse side a list of records selected by
CARUSO himself as his favorites. Furthermore, a little intimate story ol Caruso helps stimulate in
the reader a [urther desire to hecome acquainted with tbe world's greatest tenor.

CARUSO STILL LIVES

and if you rcalize this fact and want to turn your wisdom into dollars, you can

SELL MORE CARUSO RECORDS

through the use of these artistie envelopes.

Packed 1000 to a case. Price $15.00 per thousand. Dan't waste valuable time. Write for samples. Wire
your orders lor as many thousand as you can use. Our fiftcen years in business
guarantee guality and satisfaetina.

LEWIS C. FRANK CORPORATION
1201 Dime Bank Building Detroit, Mich.
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No paper or
compo-boord
used in their
conslruction

Van Veen
Record Racks
are all wood

Van Veen equipment for the phonograph trade is built by a service organilzalion
whose effort is solety centered upon perfecting thio product, Crude and slipshod
material manufactured as a side line to fill in slack times cannot possibly compare
with Van Veen equipment in quality, construction or cfficiency.

tis builtto

Van Veen

EXECUTIVE. OFFICLE
4749 WEST 34th STREET
NEW YORK CITY

| VanVEEn & Company

INC.

12 YEARS OF STUDY AND EXPERIENCE IN
RUILDING AND PLANNING MUSIG STORES

- HEARING Raoms - RECORD RACKS - (OUNTERS -

tain a reputation and sold to meet competition.

SALES OFFICE
1711 CHESTNUT STREET
PHILADELPHIA
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TRADE BETTERMENT IN CANTON, 0.

Portable Phonographe in Favor—Improvement
in Local Industries Helping Trade—Changing
Retnil Center—Miss Ramsdell to Retumn

Caxtox, 1, Angmt 4. Cantan talkiug wachine
dealers say (he vacation music prolilem has heen
solved by the partable phonograph. “In some
homes to-day two phonographs are fonnd” a
dealer said here this week in discussing the
proposition, “The cabinet wadel is naeil by the
family when they are in tnwn, while the portable
went will e found ia the chilidren's piay
where they hsten ta nursery sougs and
other snitahle feeords AL vaeation time, how

ASSOCIATED No. 70

UNIVERSAL TONE ARM

n sl Ns 30
Arm tor Play:
Lailsral gt
Recerds

Quality Construction
Unusually Good Tone No Blasting
For use in Phonographs relsiling up 10 $100.

Price for sample—$2.00,
Quantily price on application.

Associated Phonograph Supply Co.

Dept. 71 Cincinnati, Ohio

ever, it Is the portable model Ihat is annexed by
the grown-nps for their temporary Sumnier
howe," he declared.

One store In partienlar here, the George Wille
Co, has made a concentrated cflort lo educate
the buyieg pnblic (hrough the medinm of the
daily press adverusing that the portable talking
machine is the only (hing for the vacationist,
A series af advertisements brought this feature

it i merchandising hefore the
pulifie, and as the resnh there was a snbstannal
fnerease in sales,

Dealers here chaim that the reason for the
futerest in this lfue of talklug tnachines is that
Cantod is in the midst of the lake district where
hnndreds of campers eome aunually from alf
parts of the State and nearby States.

With slight improvement ia the industrial
sitnation locally, inguiries for talking machines
a1d other musical instrmments liave becn more
frequent thc past ten days thau in many months,
according ta 5. 8. Van Fossen, head of the Van
Fossen:Stmiley Plano Ca,, Sonora dlistributor in
the Canton distriet, “The past tem days have
brought a liorde of prospective purchasers into
onr store, ilesplie the fact that we have not
userd newspaper advertising for seveml wecks,”
said Mt, Vau Fossen, “Thc omly way [ can ac-
count for this strange change in conditions is
that the Tuying public generally 1s beginning
1o have more ¢onfidence, and with the inprove-
ment in the industrial sithation they arc begi-
ning to Iet ga of their money, Persoually, 1
predict a gond Fall and Wintes trade, and there
it cvery indication that the caming Fall scason
wilt be a profitablc ane for the music dealer,
We lhave forgotten the working class tem-
porarily here and are devoting one eflorts en-
tirely to the better residence districts, and so
far we bave been very fortunate in landing some
excellent business

Stock of the store of the Canton honograph
Co., Market avenne Sonlh, not disposcd of at the
speeial sale held last week was removed to
the George Wille Co store at the closc of

busincss Saturday. This storc was discontlinued
August 1, lcaving the Wille Co. with only the
North Markct sirect store

1t is understood that a move is on fool to
divert retail business from Market strect and
develop the Clevcland avenuc North business
distriet, Oune retail mnsic housc, it is said, will
oon move nto Cleveland avenue, and others
arc cxpeeted to follow shortly. Three new busi-
1ess blocks arc now in process of construction
v this street

It is annonnced that Miss Heclen Ramsdell,
Government instructor in retail sclling, will re-
turn to Canton i September and in coltabora-
tion wilh the eity board of education and retail
merchants will conduict classes in retail selling.
Retail music stores have been asked to enroll
beginner clerks to be schooled 1 salesmanship.
At the conclusion of the coursc diplomas will be
given all those who are succcssful in the ex:
anunalions,

The ). W. Green Co., Toledo, O., prominent
Victor dcaler, is planning extcnsive improve-
ment in fts Victor departmem. When altera.
tions arc compleicd, this company will have ouc
of the fiaest Viclor departments in its seetion.
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PITTSBURGH TRADE AVERS BUSINESS TIDE HAS TURNED

Some lmpressive Figures That Tell a Tale—Interestin i
h ] g Views of Leading Memb i
Machine Trade Regarding Business Conditions and the Oullook—N::! c:n:h:r;a:'l“:alkmg

Pittssunc, Pa.. August 8-—Indications of the
enormous  possibilitics that the wage-carners
have in the way of speuding a portion of their
carnings are rcflected in the stalement issucd by
the Pittsburgh Chamber of Commierce relative
to the wealth of Pittsburgh and Allegheuy
County.

For the year 1920 the daily payroll of the
workers in the -arious iudustrial cstablisiments
of Allegheuy County amounted to $1.519,124,
for a total of 243,333 employes, whose daily pro-
thiction was valned at $9.217,556. This was at
1lie rate of an average daily par per individual of
$0.24, an increase from $508 for the year previ-
ous.

The banmer ycar in Pittsburgl's industrial
history was 1920. The total wecalth of the
couuty as of December 31, 1920, was $3,321,688 -
68302. The per capita wealth in the county
was $2,710.67, an increase of § per ecut over
the previous year. At the same time the per
capita savings increased 146 per cent, or from
$236.57 in 1919 to $271.09 in 1920,

No community in the coumtry has a Delter
record for thrift. The savings deposits in the
hanks and Irust companies totaled $323,194,-
662.26 aad the demand deposils were $622,772,-
251.98. The value of the manufactured output
in Allegheny Counly last year reached ilic un-
precedented figure of $2,580,915,800, an ‘mcrcasc
of a guarter of a billion over the war period
of 1918.

The forcgoing figures are a source ol keen
satisfaction to the rank and file of the talking
machine merchants of the Steel City and vicinity,
who see in the stupendous stalistical array a
sign that there is bound to be marked activity
this coming Fall and Winter in the large indus-
trial enterprises that have justly made Pittsburgh
famous and have madc possible the slogan that
“Pittshurgh Promotes Progress.”

The Tide Has Surely Turned

While the past month has been onc of un-
satisfactory buciucss conditions, as far as the
talking machine fraternity is concerned, there
is an opcn expression on all sides that the
“worst is over’ and that the "lurn in the road”
has been rcached and thal from now on there
will be a slow but steady increase in business.
Steel mills that have been opcrating at less
than 25 per cent of production have had a most
deterrent cffect on the large payroll. Now, or.
iu other words, since Angust 1, there has been
a slight change for the better. Orders arc start-
ing to come to the mills with more regulafity
and there is a marked feeling of confidence
among the stee]l men. When the mills arc op-
erating at capacity, not an nncommon thing

as furnished through the mediuin of the tatking
rr_|achinc or phonograph. This is foreibly cinpha.
sized by the sales of machines and records that
arc made by the various dealers in these locali-
ties.

What Leading Talking Machine Men Say

S. H. Nichols, manages of ihe Pittsburgh
offices of the Columbia Graphophoue Co., who
Just retwrued fram a business trip to West Vir-
ginia, in a bricf talk with The World repre-
sentative, capressed himsclf 2y satistied that
there wounld undoubtedly be a marked revival
in bLusiness during the coming Fall. Hz stated
that there was cvery indicatinn of this and that
with busy mitls and factories there was bound
to be an upward treud in all lines of trade, and
in this the talking machine dealers would partici-
pate.

Thomas T. Evans, manager of the wholcsale
Victrola departnent of the C. €. Mcllor Co..
safd: "We are preparing for what 1 believe will
be a very brisk Fall scason. Tle field, as 1
view it, is encouraging and this, coupled with
the revival in industry that is now on, leads me
to the conclusion that there will be a real good
scason ahcad for the live and cnergetic Victor
deater who will strive to take advantage of all
opportunitics that arise for the promution of
his business.”

Gceorge H. Rewbridge, nanager of the wholc-
sale Victor department of the \V. F. Frederick
Piano Co., is another one of the optimists in
the talking machine ranks here. He is antici-
pating very satisfactory business this Fall and
says that the dealer who kecps in close touch
with his jobber is bound to benehit thereby.

H. Milton Miller. manager of the Sonora
Phonograph Cu., of Pittsburgh, Senora distrib-
utor, said: "We are satisfied that there will be
a busy season alicad for the Sonora dealers,
judging from the reports that our road men are
making. We are co-operating very closely with
our dealers and 1 feel confident that sales of
Sonora phonograplis this Fall will be very large.
Whilc the past inonth has been off, to a certain
extent, I fcel that better times are ahead.

Mapping Out Brunswick Plans

J. A. Scanlan, Jr, manager of the Pitisburgh
division of the Brunswick-Balke.Colleader Co,
returned from a business trip to Cleveland, Chi-
cago and Atlantic City. Mr, Scanlan is busy
mapping out plans for an active Fall campaign
for the promotion of the Brumswick phonographs
and Bruaswick rccords. He is of the opinion
that business can be secured by the Bramswick
retailer if he will start out after it aud keep
at it. Two new Brumswick dealers have been
added to the list under the supervision of Mr.
Scanlan. They arc: F. A. North & Co. Al-

here, there are all kinds of prosperity—it means
large payrolls and ploy for tl
of men and the assurance that of thc millions
of dollars distributed cvery two wecks a
goodly pereentage will go to the merchants,
and in this class the talking machine dealers
also share as part recipients of these earnings—
transmuted to spendings—thal are used to make
glad the hearthstone in the shape of music from
a talking machine and records.

It must be remembered that the mitl towns
and industrjal commupnitics are important fac-
tors when it comes lo music, especially music

toona, G burg and Job and Harley
Howard, of Cameron, W. Va.
Edison Tone Test in Pittsburgh Zone

A. A. Buehn, treasurer of the Buehn Phono-
graph Co, Edison distributor, stated that plaas
were being mapped out for the holding of a
serics of tone tests in the Pittsburgh vone this
Fall and Winter. Tone tests, he said, as con-
ducted by the Edison dcalers have proven most
satisfactory and have resulted in inereasing sales
of phonographs and records in this lerritory,

(Continucd on pane 79}

parts to get out of order.
any make of phonograph.
Can’be set in a second.

New Jewel Automatic Stop

Simplest and most effective automatic stop made. Watch-like
in its accuracy, yet of the most substantial construction. No
Can be installed in a moment on

Set correctly and it always works.

154 Weat Whiting Street
Chicago
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Sonors

Price Reduced

N

CLEAR AS A BELL

Semi-Permanent

NEEDLES

The price of Sonora
Semi-Permanent
Needles has been re-
duced to 10 cents for a
package of 5 needles.
This has been donc in
accordance with the
policy of the Sonora
Phonograph Company
that the dealers and the
public may participate
in the rccently lowered
costs of production.

Carry Complcte Stocks

Loud—Medium-—Soft

Price 10 cis. for package of §

CAUTION: Beware
of similarly construct-
ed needles of inferior
quality.

Sonora Phonograph
Companp, Inc.

GEORGE E. BRIGHTSON

Prendant
New York, 279 Broadway

Canadian Distrlbutors:
1. Monisgaes & Cn., Taranta
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The Electromophone

Absolutely Silent

Adjustable to any voltage. Tonearm equipped
with electrical stopping device, which operates
in conpunction with the Flectrom()phonc
—Record stops automatically on last note—
Never fails!!
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AVERS BUSINESS [IDE HAS TURNED
(Contnued fram pape 77)

to the tone-lest campaign. Mr. Buchn
optiniistic concerning the outlonk for bisi-
acss. did nol ventere to sct any given date for
A resumption nf prosperity, liut said that lie
believeil there would Be a gradual resupiion
that wonld prave most heaclicial tn the Eilison
ilealers.

E. J. Condon, onc of the Buchn Phenograph
Co.'s travcling salesmen, who §s spending 1he
Smnmer at Portland, Ore, resigned iis post.
He intends, n ir wnderstood, to locate on the
IMacific Coast. J. K. Nichol, of the Buchn Co's
road staff, iv speuding his vacation at Asbury
I'ark, N. J.

A Model Talking Machine Shop
F. McLay, the well-knowu Victor deales
of ncgie, Pa, las one of e model talking
wachine shops In western Peunsylvania. Twelve
demonstration sud exhibitian booths are ar-
ranged in aw altractive manner in the MclLay
shop, six on cach side. Customers are not
by mail and some by tclephone of the coming
of the mew Viclor records cueh momth uud the
first few days of the month are very busy oucs:
This deparuuent is most cfliciently supervised by
Mrs. McLay.

Places Automobile in Service

The Roscabaum Co. has placed in scrviee
a large automabile delivery car for the sole pnf-
pose of quick delivery of talking machines and
records to eustomers. C. R. Parsons is man.
ager of the talking machine department.

Aeolan-Vocalion Trcat for Public

Duily coneerts for the benefit of the ecowds
who throng the Jenkins Arcade are being given
by the mamagement of the Vocalion Shop. Au
Acoliau-Vocalion is placed in opcration with a
Vaocalion record and this, in lurn, is transmitted
to the Magnavox. All of the laicst records are
played and quite a treat is given (o the Hirongs
who pass through the Arcade, espeeially during
the woon hour, 'The Magnavox is placed imme-
diately above the entrance to the Vocalion Shop
and gives perfa<t satisfaction as a reproducer.

Trader Goes With the Pollock Co.

H. J. Tratler, one of the well-known staff of
road men of thc Buchn Plonograph Co, las
resigied to accept the post of manager of the
S. Ren Pollock Co., Ine, of Indiana, Pa. The
company handles the Victor and Edison lines
and Mr. Trader has the best wishes of a host
of friends in his unew post. He will be succeciled
at the Buehn Co. by Thomas Dillon, who is
well known in lulking machine cireles.

W. F. Frederick on Pacific Trip

W. F. Frederick, 1he well-known head of the
W, F. Frederick Piano Cao, is spending the
month of August on a trip to Pacific Coast
points, a trip cruisc ‘to Alaska and a homeward
jonrney via the Canadian Rockies.

Hold Annual Outing

The Lechner & Schocuberger Co., Victor,
Edison and Columbia Grafonola dealers, held
their annual outing at the Peel farm, near
Pittsburgh, on Saturday, July 9. The firm closed
fts placc of business the entire day. Over
onc hundred persons  attended the oumling.
Jacob Schoenberger, president of the cantpany,
is spending the wouth of August with Mrs,
Schoenberger in Canadz on a vaeation” outing.

C. L. Hamilton, scerctary-trcasurer of the
S. Hamilton Co, Victor dealers, relurned from
an aulomobile trip to the Kast.

Miss Margarct Stuart, one of the pleasing
members of the sales staff of the S. Hamilton
Co., returncd from a vacation trip to a camp
near Union City, Pa.

Dealers Inspect New Menzer Shop

Following the nsual monthly demonstration
of Vietor records at the Fort Pitt Hoicl, under
the auspices of the Standard Talking A‘\lnchine
Co., the Victor dcalers present, some sixlecn in
all, were invitsd by M. Menzer of Menzer's
Victor Shop, 1312 Fitth avenue, to inspect the
wew musie shop. The location is one door west
of the former Menzer Shop and the interior is
very atiraclively filted up. The Unico system
of hooths has been fnstalled. Alr. Menzer was

V.
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$3.88 Nickel} 3473 Geld — Retalls 36.00 and $7.50

Scotford Model I Reproducer on Victor and Columbia
] Plays Only Hill.and-Dale Records. but Plays Them ar Their Bet
E Scotford Model | Keprodacer 1-V for Victor—Sample Peepald to Deater
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4 Supcrior Speciatties fur Phonoaranks

eler, Nickel 34.25) Gold $3.50— Retails
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highly ted by bis (f in the
Victor line on nis handsome place of business.

A. R, Meyer Sojourning at Conneaut Lake

A. R. Mcyer, the well-known seeretary of the
Talking Machie Dealers’ Association of Pitts-
burgl, is speuding his vacation with his family
at Conneant Lake, Pa,

Passing of Caruso Regretted

News of the passing of Emrico Caruso, the
noted Victor nruisy, came like a shock to the
Victor dealers lere, as news the past week had
heen most encouraging as to the ultimate fecove
cry of the brillianl singer. Fred J. Drake, nman-
ager of the setail Victor department of ihe

Mecllor Co., arranged for a display of a

nhotegrapl of Caruso with a fitting inscription,
telling of his deniise, in the Meller show win-
dows,

5 Scotford Modei] Reproducer with 1-C Catumbla
1 10 Des

Quantity Priceson CApolicanon

OB

Ben Brown Appointed Manager

Ben L. Brown has becn appointed manager
of the Pittsburgh hranch of the Sterling Roll &
Record Co., with hcadquarters at 434 Fourth
avenne, M, Browu is well known in talking
machine circles, having been eonnected with the
Columbia Co.'s offices in Indianapolis, Ciuein-
wati and Louisville.

In the end, the man wha sells quality and scry-
ice probably has a lower sriting expemse than
Ihe man who sclls only the price idea. His cns-
tomers begtoome his best advertisers and salcsinen.

Toend$a 75

BBBDODD

BARNHART BROTHERS & SPINDLER
Monroe end Throop Streets  CIICAGO

SRR OPCEHDHE
UNICO INSTALLATIONS IN NEW VORK

The New York office of the Uuit Constriction
Co. reports considerable aclivity junang wetro-
politan dealers in Uie roving of wheir ware-
room cquipiicnt  Among recenl installations
was thal of the acw Viclor store of Cool &
Shaller, on 181st streel, neasr Broadway, New
Yark., These warcroomns are said to he amiong
the most altractive in the ecity aml cousist of
twelve demonstrating rooms und a complete
record departmenl.  The cntire installavion is in
ivory fuish, A. Kahansky, of the Fast New
York scclion of Brooklyn, hias also opeued a
wew store it the eity liue section of that Lor-
ongh at 1140 Liherty avenue. An attractive
Luico inslallatiou, also in ivory, of six roons
and a complete record departmnenl has been
made,

MAKING AN EXTENDED TRIP

Lows Unger, of the sales staff of the Brillian-
tone Steel Needle Co, is making an extended
trip in the interest of Brillianlone needles which
has carried him as far as Ihe Pacific Coast. Mr,
Unger is laking np with the trade -in the large
nember of eitics which he has visited the matter
of Fall requirements for Brilliantone neudles and
is optimistic over the prospects of a good Fall
biusiness.

CEOCERIECIORITDIFID:

cause satisfaction.
dise cannot be challenged.

products.
Victor supremacy.

ing patronage.

RELIABILITY

Reliability is one of the important factors which
The reliability of Victor merchan-

the Victor Trade Mark have been known as reliable
It is this reliability which has increased

And it is steady, reliable service to Victor Dealers
which has’ given our Company its constantly increas-

“Buffalo T. M. Service" is reliable.

BUFFALO TALKING MACHINE CO.

BUFFALO, N. Y.

For years products bearing
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CLEVELAND CONTINUES T0 BE AN ACTIVE TRADE CENTER

Columbia Forces Engsge Miss Mower for Exploitation Purposcs—Talking Machinc Dealers in
Northern Ohio Have Outing—Deslers Placing Fall Orders—New Stores Opencd During Month

Cinverann, O, Angust S—Awmong the amigue
lcas lookik to the idevelopment of talking -
chine busiicss to come to light here in the last
few weekn, that of thie Cleveland branch of the
Columbia Graphophione Co. stands aut - Through
the cfforts of Assistant Branch Manager 11. €
Coolcy and E. I lnghes, recently appointeld
wanager ©f Dealers' Service in the Clevelund
branch, Miss Millicent Mower, vandeville artist
on the Reith Circuit, will nzc a Columbin iustru-
mient during her thirty-five weeks' engagement,
starting the latter paet of Augnst  Miss Mower,
who usev a Grafonola In lier act, was gratiicd
10 leavn that through cithier Columbia branches
or Columbin dealers an instrmment wonld he
available as acon s slic reaches any city an her
four. During her stay liere Miss Mower was
wiven the use of 2 Columbia at lier holcl, and
one was (0 he sent from the Cleveland branch

B s -

to lier vacation lowe. Mr Coolcy and Mr
Hughes have slready started the machivery mov
ing to supply Miss Mower with niachines dur:
ing lier cngagement for 1921.1922,

Mr, lfughes, who was lately appoinled hy
Rranch Manmager J. L. Du Breuil as service de:
pattient wanager, is knowu to hundred of
professional namicians in and near Clevcland,
l'or several years e has heen professional man-
ager for Len Veist fu this districl, has owued
the Prospeet Music Shop, and generally is to be
u at all impartant musical gatherings
Columbta Cleveland Territory Enlarged

The Columbia Cleveland branch activitics will
e extemded by the addition of ten counl i
Oliio, inelurling Cinclnnati, wherc dealers
reecive service from the Clevetand headquarters.
The new territory is being visited by Branch
Manager J. 1. Du Breutl and Karl Karg of the

“Be Sure Your Walnut is ALL Walnut.”

PR DISTING
TItBANDLEAL
TIFUL EFFECTS

Room 1022, 616 South Michigan Baulevard

=g -

“FUR AN INHINITE
VARIKTY OF FiG.
UKES IN VENFERS

¥
“The Cabutel- wood Superlative’

HE livest manufacturers today are awake to the
1 fact that about the easiest thing to sell nowadays
is a well-designed, well-made

Phonograph Cabinet

Such a one is pictured above. “Class’ is written all over it— !
just what the desirable trade is hungry for. A Talking Machine

in an American Walnut case “talks for itself” and speeds up the f
turnover for all concerned. “Come on in.”

| Send for our valuable data for manufacturers—or data for dealers.
Also the worth-while Walnut Book for your salesmen. Address
the producers of American \WValnut Lumber and Veneers, the

AMERICAN WALNUT MANUFACTURERS’ ASSOCIATION

Chicago, INinois |
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AITUMINUM-ZINC-TIN LEAD ALLPYS
AcmeDie-CastingCorp

Borlon Rochwrier BrooklynN.Y { Chicago

Cleveland oflice. Among plans of the branch for
developing business for dealers is a series of
block dancing parties, which dealers will super.
sise, using, of conrsc, the Columbia instruments

Picnic of Northern Ohio Dealers’ Association

The ic of the Talking Machine Dealers
Associalion of Nortliern Ohio, including Victor
dealcrs in 8and oul of Cleveland, occupied the
attention of the nembers dor practically a full
week—getling prepared for it and recovering
fri The cvent was held at the Cleveland
Yacht Club, where an claborate program of
sporting cvents, mot all of which could be
crowded into the short day, was run off Au
automohile parade took close to 200 memhers
[0 lamling. The wholesalers defcated the
retailers at chall, and won twe silver cups
The Davies-Swindler tennis tean defeared th
Sharlle-Dove pair, as did Roberts-Todd over
Smith-Sonerbeck.  Winners in races, both land
and water, included Don Lightner, Lconore
Kefler, Charlotte Simpson, Will Breekinger,
Jack Flanagun, Willie Reidy, Norman Baum-
haugh, Doris Lyons, Hclen Mucter. Comedy
was supplicd by Miss Grazella Fuliver and Louis
Mcier by winning dressing robes in a prizc
waltz contest. F. C. Erdman, Viclor spceial
representative, sang. The event was managed
by Dan E. Baumbaugh, May Co.; Ed B. Lyons,
Eclipse Musical and Miss Puliver, and a
good time was had by all.

Record Exchange Succeeding

More than 100,000 records have been listed by
dealers in Ohio with the record exchange of the
Talkng Machine Dealers” Association of North-
ern Oliio, according to President Grant Smith,
Enclid Music Co., the originator of the plan.
The big fealure of the cxchange, explains Mr.
Smith, is that it affords the dealer who has
records that will not move fasl enough in his
focality to exchange them for (hosc that will
while his rccords nay be just the oncs wanted
by another dealer who has a big call for them.
This fealure is causing many ncw members to
he added to the organization's roster, and dur-
ing the last month a scorc or more have joincd,
according to Mr. Sunith.

Rural Dealers Placing Fall Orders

Ld B. Lyons, sales manager, the Eclipse Mu-
sical Co., recenlly back from a lour of Ihe
Clevelund terrilory, udvises that many dealers,
particnlarly those in the smaller towns, or who
cater cspecially to rural folks, are anticipating
their Fall and holhday business now by placing
orders for machines as well as records. It is
believed that the good crop prospects, and the
conscquently betler income for the growers, will
make for added outlet for musical instruments,
and the dealers want to be sure they will not
1un shorl, they tell Mr, Lyons.

Tn developing the. farmer trade the smaller
city dealer is nol alone. The Euclid Music Co.
is covering the rural territory fn Cuyahoga
Counly. A, W. Witter, sales manager, wilh an
eapert staff, is using several trucks, with ma-
clines of different kinds as ¢argo, and In few
instanevs are these machines returued to the
office once they go out, demoustratlons gener-
ally eouvincing the rural folk (hat they want
music in the home

New Victor Department in Mansfield, O.

\mong the ncwesl Victor cstablishments to be
opened in the district is that of the W. E.
Jones Piano Co., at Mansficld, O., a firm estab-
lished more thau twenty years. Thc opening
cvent was conservative, for this is a conservative




Avcust 15, 1921 THE
house. Yet a large Jist of prospects has been
compiled, and immediate refurns have been
gratifying. Miss Ethel M. Volk, Cleveland Talk-
ing Machine Co., assisted in the opening. The
Mandolin Orchestra, of Mansfield, thirty picces,
played. The event was attended by Howard J.
Shartle, general manager; George H. Deaeon,
traveling representative, and Miss Grazella Puli-
ver, educational director, of the Clevcland Talk:
ing Machine Co.
Inaugurate Special Fair Service

Dealers who will cxhibit at the fairs in Ohio
this ycar will liave the benciit of the fair service
being inaugurated by the Cleveland Talkiug Ma-
chine Co. Literature and advice on cxhibits are
being distributed -among dealers already, and
many State they will use this in developing their
prospects among the attendants at the fairs
There will be seventy-five fairs held in Ohio this
year.

After Foreign Language Trade
For the development of the Granby phono-
graph and Okeh reeord trade in the Cleveland
district, the Kennedy-Sehuliz Co., distributor, is
starting a campaign of co-opcrative advertising

_TALKING MACHINE WORLD

among dealers in the foreign language papers.
The repair service on phonographs is being de-
veloped by the Keuucdy-Sehultz Co. Al sales by
all dealers are filed with the firm, and these are
used in making periodieal visits to new uwuers,
50 that machines may be kept iv good condi-
tion. This service, as well as repairs, are frec
to the consumer, and make a big lit with pnr
chasers, dealers assert.
Fine New Victor Department Opened

Among the latest cstablishments to enter the
talking machine field on a large scale is the
Heter Jewelry Co, St. Clair avenue and East
Fifty-Alth street, this city. The departmenl oc-
cupies a store adjoining the origiual csiablish-
ment of the fir One of the largest crowds to
atiend an opening was presemt, though the night
was one of the hottest on the weather man’s
records. One of the attractions was the drawing
for a diamond ging. as a resnlt of which a tres
mendous list of prospects for talking machines
was obtained. A scparate room in the basement
of the new store is fitted up with a lot of triek
deviees whieh make the visitor laugh, The
opening was aided by P. . Towcll, viee
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president; C. K. Beunett, gencral manager, and
Ed B. Lyons, sales manager, the Eclipse Musi
cal Co.
New Retail Columbia Establishments

Two new Columbia cstablishments to be
opened under the auspices of the Cleveland Co
Loubia braneh are those by Audrew }. Motika
who takes over the Meszaros storc in this city,
and an entirely new store by the Clarke Jewelry
Co., of Lorain, opcning at Llyris. Both siores
are well equipped,

Developing Foreign Record Business

Development of the foreign record busiuess
in the Cleveland distriet was being planned dur-
ing the last few weeks by M. O. Giles and A
Thallmeyer, of the General Phonograph Corp.,
who were iu Cleveland to eonfer with David
Green, of the Kenncdy:Green Co., Okel record
disteibutor. The forcign record ficld In Cleve
land is eonsidered one of the most fertile beeause
of the big pereemtage of forcign-born here, Mr
Thallmeyer pointed out. 'The visitors, inclwl
ing L. M. Fried!, who drove from New York
City, were guests of Mr. Geeen during their
stay he

QUEEN ANNE MODEL
No. 300

Retail Price, $150.00

Gennine Mahogany,

parts gold plated.

hand-
rnbbed, piano finish. . All metal

No. 250
Retail Price, $135.00
Genuive  Mahogany, hand-
rubbed, piano finish. All

metal parts gold plated.

SHERATON MODEL

Five Wonders of the Age

lst. Unusually low retail selling price!
2nd. Big profits to the dealer!

3¢d. Perfect cabinet work and finish!
| 4th. Exclusive design of latest type! |
5th. Perfect tone and volume unsurpassed!

SEVEN UPRIGHT MODELS IN ALL FINISHES
BACK TO PRICES BEFORE THE WAR.

MEIGHT, Si%
WIDTH, 24"
DEPTH, 25

We also sell cabinets anly. Writeus for price on large and small quantity. I

Write us taday far Baaklet and Discaunt to Dealers. We have got something gaad far yau.

PLAYER-TONE TALKING MACHINE CO.

967 LIBERTY AVENUE, PITTSBURGH, PA.
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ADDS TWO CONSOLES TO LIN

Player-Tone T. M. Co. Announces New Models
—Maklng Satisfactory Progress With Line

At B The Player-Tone
anntacirer

Parsiter,
alking Mac i
i the Player: Toue phonegragd, 1< 1o king witis
Iriory @rogress g e fenipornry
Jminess depronsiar,  Keterring i renera! von
Bt b Goldsinith, persident of the cranpany,
wid

SWe are making steinly progress i spdle i
the et weather moentlis, Our Playrer Toune ilis-
play 1 Grand Rapols ateacted coustderahls m-
tontlon, rapeciully the new conseb notlel> that
wee Have just addeit teoanr fine  1u fact, these
aew molels wert respnisible for the elusing of
quite A enmber of vatnable aeciamis,

"\Wr liave pitid partienlag uitention t the mie
yil comatenction of this conenlr, Mg A
ulro

chn
Jy-tely stoek sl five-ply vencer, We
inchicled B owr equipment a roi il liber horn
and the meehanical engnpinent ia goll plated
thronghont.

“] uiay add thut we lave flaced o price ou
(hese cogaunle melele whieh a few years ago
wanld Tave been impossilde, but we hiwve o
deavored to furuish one deaters with a wilable
prupositinn thut will save thewn tingible prolits
during the coming Fuld and 1heonghant 1922
We are convinced tat the vonsole wmodel oe
cuptrs 1 premier pusition in the talkiug machine
field to-thiy, md we weleane any AlgREsLiony
from onr dealres that will coable ns to Rive
them maxlmm seevice and co-uperiding.’”

INSTA-I.I.S NEW BOOTHS

The Gen L. Lathrap & Son's Yianpe llon:
of North Baltimore, O, las jist completetl the
fostullation of twa new bouths and thie adds
wnterially to thr nttractivrues: of the store
Tloth Mr. lathrop and his son afe active in e
hundilng wf this fast-growing Vietor Dbusineas,
anel state that the putluok for the future is very
encouraying.

i
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OPENS NiE\V VICTOR DEPARTMENT

J. W. Rowlands Co. Opcns Attractive Victor
Warerooms—Souvenirs Distributed to Visitors

Lisa, O, Angust K The ). AW, Ruwlambs Co.,
ot thir city, las Just upened np 1ls new Viclor
depaptment wineh s lacuted on the gronnil llour
live Usticre bootlis, service comnters and racks
of L mt consienctin age included in the cquip-
i,

I'lie furaml opening was hell in the cvemng
and s sonvenirs Penn Vietur dugs and llower
were stribited,  Fhe nienbers of the lirm and
there sulespenple were the guests wf  Messrs,
Kelligew amd lLeybourit of the Toledo Talkuig
Maehine Co., Victor wholesalers, nt dinner
given at the Argoutic llotel the evening pre-
ceding the formal upeniig.

SELREX COUNTERS IN NEW VORK

L. M. Willis Introduces Selrex Equipment to
Local Trade—Dealers Interesied in Product

LM Whlis, of the Beckwith-O'Netll Lo,
Minncapedis, Mion, asrived in New York a few
werks ugo in the interest of the Selrex conuler,
whieh 15 manufactnred by 1his well-known Victor
wholesaler M Willis hus established e
puariers it the Hotel Commeodore, where he hus
installed oie of tiese connters, and dealvrs from
al) jarts of the marupulitan teeritory have vis-
el the fwael In order to hreome ucquainted
wttll the swerchandiging value of the Selrex
cennter,

Mr, Willis states that muny of the local deal
ors hiave evinced keen interest in the installation
i the Selrex eomiles, as they appreciate the fact
that the nse of this connter stimmlates the sule
wi records and enhances the cfficiency of the
sales force.  Mr. Willis has already installed
Selrex conpters in seversl local establishments
nnd armngements will be completed very shortly
wherehy Selren will become part of ihe equip-
ment used by nmmerons dealers in this 1crritory.

st 15, 1921

*Q GRAPHITE PHONO
ILSLEY’S SPRING LUBRICANT
Udey's Lubricasi maben the Mokor make good

(s prepased In the proges cossnrncy, =@l mat rus aut. dry
(o prromdle B BrE ST 1o e form[adosal v,

Putupin 1, 5, 10, 25 sod 50-pound

8 oran

NOISELESS TALKING

MACHINE LUBRICANT
Write for spcctal propsriiion fo jobbers,

ILSLEY. DOUBLEOAY & CO. 229.231 Frent $1, NewYork

TRIBUTE TO ENRICO CARUSO

Simon’s Music Store of Uniontown Onec of the
First Talking Machine Establishments to Pay
Tribute to the Passing of the Great Tenor

Usioxtows, D, Aiust 3 —Probably one of
the first tributes paid to Enrico Caruso by any
tulking machine dealer was by Simon's Mnslc
Store, of this city. The news of the death ar
rived liere at the sume time that the Uniontown
Daily News Standard was being made up, prior
1o going to press, E. F. Gebbhard, manager of
Simon’s Music Store, npons licaring the news,
fmmecdiately telephoned to this papes to lave
them hold a space while he wrole ont an ad-
vertisement to be inserted on the front page.
This advertiseinent, so simple, yet so striking,
cvidently toucled the hearts of he people of
Uniontown and vicinity. The original adver-
tiseient, 4 x 4, is lierein reproduced in condenscd
form, but it cnables otlicss o scc the splendid
in which Mr. Gebbhard lhandled this pnbe

W
licity

ENRICO CARUSO
1873-1921
In loving memory of the world's great-
st voice, and with gratcful appreciation
that thiough a man-made device the golden
notes will live forever

SIMON'S MUSIC STORE

183 CHURCH STREET

BELL HOOD

THE NEEDLE WITE TONE QUALITY

Made by the Bell Hood Needle Co., New Haven, Conn., U. S. A

IMPROVES YOUR PHONOGRAPH 100 PER CENT

“The Bell Does It”

Purifies the tone, reduces the scratching and mechanical sounds to a minimum.

SEMI-PERMANENT POINT—Loud—Medium—Soft

A profitable needle for dealers to sell. More than 2000 dealers are now selling them with splendid success.

THE BELL HOOD NEEDLE CO.

Semi-Permanent Needle

NEW HAVEN, CONN.
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Boston, Masse August S—July was ot a bad
month in the talking maehiue trade, that is so
far as New Eungland, and morc specifically Bos-
ton, are concerned. As for weather, it was a tor-
rid month, with much rain and clectrical storms
With s0 many Persous away on vacation onc
would scarcely expect muth business, yct there
are fow places thal werc not abic to record an
improvgment over June and fn some cases the
icreased business was cousiderable. Alb this
has instilled a new hope in the representatives
oi the trade, which augurs well for the inme-
diate {utarc. As for August, the trade is divided
as to possible results; some look for a good
busincss, while others sec it only as a mid-Sum-
aier period, which spells dullness.

Difficult to Put Over the Organization Idea

Arthur C. Erisman, with all his landable -
tentions to create a Columbia orgauization
among the dealers herc, has faally lad to give
wp the idca. It was not so much because of auy
lack of apparent interest in the plan, but be-
causc the prospective members were nat willing
to sec the project from the conimunity point
of vicw. In short, the spirit of scli-interest,
personal gain, was too mueh apparcut te war-
rant Mr. Frismon proceeding further.  With
{00 many persons it was a question of how
much they themsclves were to get out of the
orgawization Idea rather tham what the busi-
wess as a wlole was to gaim; and. as _the pro
moter of the plan Mr. Erisman was expected
te do all sorts of impossible things that sought
the betternient of some onc individual or con-
cern. “This was altogether foreign to the trade
organization idea and repelient to Mr, Eris
man's landable purpose. From the time of the
inception of his plan until it was fonud to be
jimpracticable Mr. Erisman dcvotcd considerable
of his time to creating an intercst among Co-
lmbia dealers, but to little purposc, and Mr.
Jirisman therefore has washed his hands of any
further fathering of the idca.

Developing the Sales Territory

R. O. Ainslic, of the Hallet & Davis has
a special mission these days, for lie is cngaged
o the laudsble undertaking of instrueting
group of canvassers in the special dnties of get

Confidence and Good-Will

build prestige

practical.

As Assets to the Victor Dealer

The Victor Dealer who aims to be successful must win
the confidence and good-will of his patrons beforc he
can hope to expand and grow. He must be equipped
to impress upon them the supremacy of Vicirolas and
Victor Records in a way that will produce sales and

Cressey & Allen service to Victor Dealers is
based on a thorough knowledge of the dealer’s
probiems, plus the experience that makes the

solution of these problems simple and

ting prospcets and selling goods, always with
the Pathé line in niind.  While Mr. Ainslic keeps
gencral oversight over the progress the nen
are making toward becoming qualified sales
men much of the immediate work falls ou the
shoulders of R. H. Arnault, an experienced
Pathé man, who is engaged in the organization
of the various groups. As soow as anc group is
qualificd to work undcr a leader it §s sent out
into the ficld and the irst ouc started out has
been working in the Greater Boston territory
with marked snccess. In a fow weeks there
should be a number of these crews in the New

&

amy
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Ly,

\ €NGLAND sz, /
W GL
o ‘\e‘N eN ANDDg‘Q

IT is generally expected
that there willbe good
business this fall. To
what degree is largely
determined by what
efforts are expended to
secure it. It is not too
early to plan your fall
campaign. We will be
glad to help in every
way we can.

Eastern Talking Machine
Co.

85 Essex Street

Boston, Mass.

England ficld and by the carly Fall the Pathé
business ought to show a marked igcrease
throughout the six States. According to the
prescnt system it is planned to train hout a
dozen erew leaders cach montl.

Stephen A. Colahan, who is devoting all his
time to the wholesale cud of the Pathé, speat
scveral days in Connecticit lately visiting among
the dealers. Mr. Ainslic, too, was away on a
trip, having motored over to New York, and in
the week that he was absent he visited Spring:
field and Worcester in this State, and \Watcrbury
and Naugatuck in Comuecticut. Both he aud
Mr. Colahan found conditions sach as to war-
raut the belief that things vill soon be appre-
ciably on the mend. Mr. Ainslic at this printing
is cnjoying a crvise with the Boston Yacht
Club, smiffiug the stimulating aud briny air.

Many New Brunswick Dealers

Kraft, Bates & Spencer, Iue, wholesale dis-
triliutors of the Brinswick, have signed 1p with
sevcral good comcerus throughout Ncw Eng-
land, all of them houses that should do well
with this lne of merchandise. The concerus
o handlc thc Brumswick iuclude the Oriole
Music Shop in Holyoke, which is operated hy
H. Duischel; the Elite Musie Co., at 133 Esscx
streel, Salem, and the Song Shop, at 440 Main
strect, Wobnrn, which is econducted by Miss
A. M. Usher.

This Brinswick house, of wi ich Harry Spen-
cer is the liead, is now the sole distributor foF
New England, with the exception of Connecti
cut, for the well-known Joncs-Motrola, and therg
have been a great many inquiries for this ling
Mr. Spenccr lately took an autemobile trip with
Edward Sirauss, of New York, through a por-
tion of Vermont and the Lake Champlain dis-
trict visiting the Brunswick dealcrs en route.

Reports Improvement Over Previous Month

Manager Fred E. Mann, of the Columbia Co.
is well satisficd aver the showing his department
made for July, which showed an improyement
over June, the same as eacl month this year
has shown an increase in bisiness over the pre-
ceding month. “We're not sciling; they are
huying" is the apt way Mr. Mann expresscs il

(Contivwed on page B4)
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‘Trips which Mr. Mann has latcly taken, one in
particular through Connecticut, In company
with Salcaman Fred C, Collins, of lartford, con-
yinced him that business is on the upward
grade and in a pronounced manncr, 100.

Mr. Mann says the merelundising  plans
started by the company some time ago have
proved Immensely sucecasful, 1t was not un
casy thing to interest the dealers in tie idea at
first, for therc were those quitc apathetic in
giving It recognition and others extromely in-
different, but the live wires who saw its possi-
bilities from the outsct and pul the princinles
into practice have had no eause (0 regret their
attitude and it is they, of course, who have
reapcd the biggest results. Some of the others
who were slow al first to take to the company's
new sales plan have now got jnto the proces-
sion and with distinet benefit 1o themscives and
the company.

Ralph L. Frecman a Visitor

Ralph L. Freeman, director of distribution of
the Vietor Co., motored to Boxion toward the
end of July, having with him his wife and ehil-
dren. Mr, Freeman, becanse of (he demands of
Lisincas, was unable to go on to Nova Scotia,
a5 he has formerly done, but his family pro-
ceeded frther Last, going from Boston to Yar
month, N. §,, by boat and then motoring over
the snlendid Provincial roads. During his stay
in this city Mr. Freeman was the hose guest of
Charles 1. Farnsworth, of the Eastern Talk-
ing Machine Co, at his Summer home at Mar-
blehead, on the Nortly Shore.

Herbert Shocmaker Returns

{erbert Shoemaker, having remrned from his
hioncymoon, spent plcasamtly in New {lampshire,
has plunged into the work at his desk at the
Kastern Co. and he is looking forward to rapid-
ly improving business from now on. Mr. Shoc-
maker hopes to be able to again try his ek
in scnlling at the Labor Day regatia on the
Charles River, and if he enters it will be in the
fntermediute class, for whieh, beeaise of his
snceesy Inst year in the jumior class, he is now
eligible.

Harvey Warcrooms Near Complction

It's been looking a bit ehaotic in the ware-
rooms of the C. C. Harvey Co. these past few
wecks, bt the changes are now so far progressed
a8 to warrant the statement that in a short time
everything will be ship-shape with the talking
machine department, earrying the Brunswick,
Victor and Eison lines, splendidly installeld on
the gronnd foor iustead of on the second floor,
where this depactinent has been for a number of
years, An unmsnally commodions window, with
the entrance fromn the street on the left side in-

!

Od {Tha Foggy Dew (New Veraion)
200431 When iriah Eyes Are Smiling

AM-330017—A Nation Once Again

2
DEO

RECORDS

A BIG PROPOSITION FOR FIRST CLASS DEALERS
Complete International Repertoire as well as
Latest American Hits
IMMEDIATE DELIVERY, Popular Irish Numbers

20048

Sung by JOHN McCORMACK
(Reworded in Europe by Ihe Odeon €o.)
(List at $1.00)

BAYSTATE MUSIC CORPORATION

Distributora
221 COLUM3US AVENUE, BOSTON

v

0d {\Vho Feara to Speak of Easter Week
The Felons for Our Land

AM.33018—Deat Liftle Shamrock

Phone, B.B. 6297

stead of the right, will give ample facilities for
{hose unusual window displays whieh for scveral
years have featured an oncoming scason, such
as Hullowc’en, Thanksgiving and Christmas.
Feancia White, manager of the talking wmachine
departnient of the Harvey store, has telayed his
vacation until after he gets things all settled
Steinert Conditions Improving

Kenneth E. Reed says that eenditions arc
improving. He sees 1t daily in the Vietor out-
pnt of the M, Steinert Co., which has hail a very
ereditable July business. Mr. Reed isn't going
away this Summer beyond taking week-cnd trips
spent with friends at varions resorts en Cape
Cod. Besides, as he is fond of golfing, he finds
time nearly cvery day to get ont on the links
in his home town of Canton

Securcs Magnavox Representation

Arthnr €. Erisman, head of the Grafonola Co.
of New England, which has been handling for
some tiwe the Magnavox, has now become the
representative of this remarkable device for all
of New England. In a eircular which Manager

Erisman is sending out miention is made of a
number of local places that have been equipped
with this sonnd amplifier, these ineluding sev-
cral of the Boston newspapers, the Park De-
partment of the city of Lowell, and the Schoo!
Departnients of the cities of Danvers and Bever-
Iy, Mechanies Building in this eity, scveral hotels,
3 college and private homes. As Mr. Erisman’s
cstablishment in Tremont strect is directly op
posite Boston Common he has an unusually fine
opportunity for demonstrating the value of the
Magnavox across a wide expanse of space.
Sojourning in Vermont

Up in Brookfield, VL, one may find E. M.
Wheatley, head of the Acolian-Vocalion ware-
roonis, for there he is loeated to escape for
three weeks the oppressive heat of Summer. Mr.
Wiheatley has been at this place for several sea-
sons. Whilc he is away the affairs of his estab-
fishment are lieing managed by A. B. Barg, of
the wholesale department. J. J. Hart, of the
sales force, has just got back from his vaea-
tion. Charles T. Foote, also of the sales foree,

TWO POINTS OF CONTACT

BOSTON

NEW YORK

FOR DITSON SERVICE

Double service that is founded on
successful experience in handling the

BOSTON
Qliver Ditson Co.

problems of the retailer and proves of
genuine assistance.

NEW YORK
Chas. H. Ditson & Co.

VICTOR
EXCLUSIVELY
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-
is planning to go away the last two wecks in
August.

Secures Larger Quarters in Same Building

The Musical Supply & Equipment Co., for
sonie time located on the fifth floor of 221 Co-
fuinbus avenue, has lately moved into another
part of the same building and is now to be found
at the front of the second floor, where it has
fully 2,000 square feet thore space than for-
werly. The removal was made while Manager
Joseph Burke was away on @ trip, so that he
personally was relicved of any of the ewmbarrass-
ments of moving. A part of the fourth floor
used for storage is still retained. The new
guarters now allow opportunity for a large and
commodious display room for Sonoras. The
room is comfortably and artistically furnished
and presents a very inviting appearance. Man
ager Burke is not taking any special vacation
this Summer, contenting himself with spend-
ing the Swmmer at Kemberna, Nantasket, going
back and forth daily by boat.

Returns From Business Trip

Mr. Ellsworth, of Elisworth & Drake, Puri-
tan representatives at 429 Boylston street, has
just returned from a business trip taken through
Massachusetts with Springfield and Worcester
as the special places at which he stopped. Mr.
Ellsworth states that while business has been
rather quict he is looking for an improved con-
dition very soon and that already there have
been some encouraging inquiries about the
_l”urilm proposition.

Appointed Odeon Jobbers
The Bay State Music Corporation has been

AT YOUR COMMAND
ANYWHERE IN NEW ENGLAND

TEINERT
ERVICE

ERVES

Here are some of the salient features in Steinert Service:

Educational and Personal Service Bureau.
Practieal Store ldcas Department.

Promotion of Educational Work in Schools.
Unsurpassed Record Stock.

Efficient Back Order System.

Excellent Shipping Facilities.

Years of Experience in Victor Merchandising.

‘This is a part of our service.
It is available to you anywhere in New England.

We will be glad to help you in your Fall campaign.

M. TEINERT & SONS

: 5 Victor Wholesalers [k
35 Arch Street BOSTON

appointed New England distributor for Qdeon

records, manufactured by the American Odeon
Corp, New York. The company has secured
quarters in the Pope Building at 221 Columbus
avenue, where it has ample facilitics for giving
the dealers chiicient serviee. Herbert L. Royer
is president and general managec of the concern
and Leslie S. Wiggin is treasurer. Both of these

men are well known in the wholesalc field and
are thoroughly conversant witli the requirements
of the New England dealers.
Moves Taiking Machine Department
The talking machine department at the Jor-
dan Marsh Co. has been moved from the third

floor 1o more convenient quarters on the second

floor of the Annex. Manager Titus has been
doing a very good business during the Summer.
Geo. W. Berry Wins Prize
Recently there was a prizc-winning contest
in Boston, known as the Zain Ad Writing Con-
test, and the $1,000 prizc went to George W.
{Continued on page 86)

KRAFT-BATES#»SPENCER ™

NEW ENGLAND DI STRIBUTORS

The Brunswick is 100% Brunswick

Just as the Brunswick Method of Reproduction is exclusively Brunswick so too—every
Brunswick Phonograph is made complete by Brun;wmk.l . A e o O
Th Brunswick-Balke-Collender Company is the only phonograp manufacturer in

Unf\lcdeS(a!es, and probably in the whole world, actually making a phonog{aph_ in its entirety.
In the Brunswick {factories—in the Brunswick record plants, no choice is placed upon
outsfders, in any stage of manufacture. " - P s

ick is operating its own timber lands, cutting its own vencc! , 3 O
vene%;u;‘nsa‘lv;;;g llis :::n pa;‘lels, and even manufacturing its own veneered shooks for shipping
phonographs. _ A e
1y natural that this 100% policy of thoroyghness should result in winning the -
ﬁdenl:eif:io?hz i‘irunswick dealer, and that his enthusiasm should beget a like sentiment in the

minds of his customers. o
i il i i beginning,

bt it fs this going after results on a large scale from the very

regaxll:}s‘gu;id::sl, :vhich h.-ghum up Brunswick prestige so quickly and upon such sure

foundations. KRAFT, BATES & SPENCER, Inc.

1265 Boylston Street - Boston, Mass.
NEW ENGLAND DISTRIBUTORS
Albums Record Brashes

Seeel Needles Khaki Covers

) a0 16 L) D

a.A'c:l’Ove'mI.o
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The “Record” Is Broken

in soles of “Long Qualliy” cabinets snd
“Beetleas’” Albums in New England.

See Loth sdvertmemeats illustrated io s
isnue,

Send your ordern for theis llnes 10

L. W. HOUGH

Factory Resresentative

20 Sudbury Streot oslon, Maes.

lerry, of Doreliester, who wrole the most at
lractive advertisement on the Bromswick ma-
chige.  Twenty-four products were represcuted
:omeng the thonsands of advertisements suh
untted. The spesisl cateh line of the jaires
winning adverhisement was “Yoit can hank on a
Brimswick and draw infesest for all thne!”
Arrange Most Attractlve Window

One of the windows nf the ‘Tremant Talking
Machie Cox Trenont street store has had an
attractive exhilit that has drawn throngs of
intcrested spectators. The wimlow represented
a ort of rxposition with a Fesels wheel in opera
tnn, ench seat on the wheel being occnpied by
a Vicor dog.  The eatire window was filled
with these doggics, some enjuying a mierey-go-
ronnd and the anlo racing, the whele makmg
quite a scenc of activily.

Suffers Some Loss by Fire

Geocge Linroln Parker, lidison distributor i
the Colonial Ruilding, suffered a tittle from fire
on the night of a blg clectrical storm dnring
the rcarly part of July. The enerent entered the
apurtments, bnt  fortunately what fire  was
started wag carly liscovesed hefore mnel dum-
aged reslted.

Where They Are Sojourning

Merman N. Raker, treasnrer of the A M
1ume Musie Co, hus retured {rom a week's
vaeation at Rockport, and later may fiml time
to go lo Sunapee, N. 1., where his father han
an estate. WY, 8. Swekhonse, of this concern,
is at Comherland, Md.. where lie has gone {or

Simmers.  Abert o Shipman 1soat
lle, Me, where slsu is W. 8. Milton.
Calver In Charge at Holyoke
Culver, of the F. €. llenderson Co's
uaff, 15 now in lolyokr, where he is m charge
of the Menderson store in that ey,
Russcll, of the Thenderson Boylstou sireet b
s Deen o patsent st the Melrose Naspiral,
where he lately vnderwent an operation.
Miss Baer Scares in New Hampshire
Miss Grace Bars, of the cdncational depan
ment of the Steinert house, has been mecting
with marked siceess in the New Hampshire te
ritory, where she has proved of greal
ance tu Vicior dealess, Qihers i the N
land States will he taken care of in w sinrilar
wianmer and it is of irerest that dealers cvery-
wlicre ire caper get Miss Basr's intelligent
rervices,
Starts Fall Selling Campaign
1.. W, llough, «f this city, New Eugland rep
sesentarlve of the Gearge A. Long Cabinet
and Peesless Albimn Records, has already in
angueated  his  Fall selling  eampaign. Mr.
Hough stutes: “Dnrmg the past few month:
efil, conservative buyers have allowed their
werehandise stucks 1o beeome diminished to the
loweal poasible point. some o a condition where
it veases to be ‘good mcs iandising'.'* Mr.
1lough predicts a busy lall scason and belicves
that new is the time to plan for i, not only
thrangh the onthining of a <ales campiign, bul
also by bringing stocks np to o point 1eccssary
te satisfy the Fall demands.

PRINCE-WALTER CO. IN LOWELL

Talking  Machi E
Opened In Which the Brunswick Is Featured
—Other Stores Contemplated

Lowtat, Mass. Angist 1 The PrinecWalter
Co.. Brimswick disiribitor, opened a handsome
(alking machine cstahiishinent a few days ago
and a2 guodly portian of the city turned out to
inspect what is one afl the most novel shops i
Whis city. The trade is especially interested
I 11, W alter, for he was for acveral yeurs the
wholesale represeniative of the Brunswiek at
the Boston honse of Krall, Bates & Spencer,
Tne.. where he made wany {fricnd The new
store ix located a1 108 Merrimack streel and o3
Ulie opening night the occasion was miade ment-
orable by the presence of Carl Fenton's Or-
chestra, which records for the Brunswick. In

prove the 1one of those machines.
brings it. Attractive prices.

Perfection Attachments

COLUMBIA

16 Beach Street

TO THAT MAN—

To the man who sells Edison. Victor or Columbia Phonographs we say: You
can increase your sales and improve your
value of your machines and double the pleasure for your
can equip those machines to play all the beat records.
Our catalog tells how.
Write today.

FOR EDISON, VICTOR AND
PHONOGRAPHS

PERFECTION Ball-Bearing
4
Combincd With No.7 Reproducer

NEW ENGLAND TALKING MACHINE CO.
MANUFACTURERS

Factory Represantative

L. A, SCHWARZ, Inc., 1265 Broadway, New York City

You can double the
customers. You
ou can even im-

Your postcard

business.

)

Tone Arm No.

Boston, Mass.

LANSING KHAKI
COVERS

The Pioneer Moving Cover

High o
Grade Khaki

Dealer’s Prices NOW:

$200

g 50
6$%.3—_5

Fitzall Leather or No. 3x Strap

Piano Moving Covers $18.00

SLIP AND RUBBER COVERS
FOR PHONOGRAPHS AND PIANOS

medium
size

43"x20"x23 4"

large size
49°x23'x24 "

extra large
52'x22%5"x23 15"

Eliot and Warrenton Sts.
BOSTON, 11, MASS.

side The store two unique bungalows have been
crected and these enclose the Bennswick boolhs
i altractive finish, Belween them arc awgple
secord tacks. Mr. Walter has in mind opening
np lwo other stores, one at Ayer, this Stale, and
the other at Nashua, N. H., bat he will see that
his Lowell establishment is well under way bes
fore he gets busy on these other propositions.

WHEN HE GETS WISDOM

A man has travcled quile a distance toward
wisdom when he is able 10 sce that his associates
hiave quite as much right to their opinions as
he has,

“Nameplates With a Personality”
For Mesdactorers and Dealens of Talking Machaen
Phoacgrsphe. Muieal latruments, et

E. V. YEUELL CO., Malden, M

When Youlll Think of Nameolater
You'll Think of Yeaell.
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HANDSOME NEW STORE OPENED
Hundreds Visit Establishment of Kaplan Bros.

on Opening Night—Many Floral Pieces and
Messages of Congratulation Received - - R A R (

.
New Brovarn, Mass, August 9~—The recent /‘;
§ al opening of a mew talking machine ¢stab- v
s e e evaalll NEW HAVEN i CONNECTICUT
city, by the Kaplan Bros., who operate a chain
of stores in Fall River, Chicapec Falls, Holyoke

and other citics, marked the addition of ose of
the largest and finest establishmicnts to the music

stores in this vieinity.
Every cffort has been miade for the convenience
oi patrons. Seven large booths, scparated by
glass partitions, have been constructed for rec- !

ord demonstration purposes. The predontinat
ing color of the woodwork cousists of two pastel
shades of gray. A complete stock of records and
best-known lines of talking machines offers a
farge sclection for cnstomers. Fianos, player-
pianos and scwing machines also form part of Each Victrola you sell adds (o your
the stock. list of monthly record purchasers. Are

Hundreds of people visited the establishment you selling all of them all you should?
on the opening night and a brisk trade was en- We will be glad to work with you to-
joyed. Many out-of-town visitors were presenl ds i d Y °
and many of those who were unable to attend wards increased record sales.
sent messages of congratulation aud beautiful
Horal pieces. Among the douors of floral testi-
monials were the Eastern Talking Machine Co.
and the Victor Co. of Camden. The out-of-
town visitors included Mr. and Mrs. Shocnaker,
of the Eastern Talking Machine Ca.. and H. A,
Winkelman and A. Otto, of the Oliver Ditson =
Co’s talking machine department, Boston.
Music was provided by a fonr-picce orclicstra

to asecrtain what three records are best suited  teue with Victor records just as it applies to
to sell the 'Shimandy,’ so that there will be no  sundry merchandise.

and the guests were vren’_cnted with souvenirs it doubt in the salesman’s mind when a customer "It is a significant fact that the Mathushek &
the form of miniatnre Victor dogs. asks. On the other hand, if *Shimandy’ sells Sou retail Victor stores in Jersey City, New
live record a lively record should sell  Brunswick and Plainficld are making alterations

INTRODUCING ]‘H[_g “SHIMARDY" *Shintandy  vost additlor to  and improvenients in  their cquipment, movag

our line and we will continue to manufacture  the record racks to the front of the store, at the

The Latest Specialty of the National Co. Prom- ‘Ragti Rastus’ and the 'Boxiag Darkics' as  door, Why? Because they realize the adwertis:
jses to Be a Big Seller—Interesting Chat With  usual ing value of a large record slock and the con-
President R, L. Douglass Ancnt His Plads venjence it affords their customers, Their record
GETTING CLOSE TO BUYING PUBLIC business s bound ta show resultant improvement,
Bosroy, Mass., Angust G The National Co., of “They are making it casier for the public to
this city, which is well kuown as the mauu- gust issne of The Record, the or ly | caster for themselves to scll.
facturer of the popular »Raglime Rastus” and )y Collings & Co., the well-known V: L question of a few steps off the strect and a few
other talking machine toys, is now placing on Newark, N. J., carrics mucli  minutes of the customer’s time,  Furthermnere,
the market a shimmying jazz doll for the talk- rial which should prove most interestiug  thonsands of people passiug will see the record
ing machine, whicl known as “Shimandy.” o dealers. Some comment arding  the ad- . stock and that will suggest new records for their

1t is claimed that "Shimandy” docs sixty-seven visability of placing record racks in the fore- Victrola. This we wonld eomsider a comhina-
different steps, all realistic and amusing. The part of the store is given prominence, and while  tion of advertising and serviee.
doll is dressed in a silk costumc and has 2 the idea is nol wholly new it s well worth

n e

satin hat with a white plume and is very at- reproducing f benefit of wlio may CONINUES TO GROW IN FAVOR
tractive in appearance. ot have c cd’ th ——
R. L. Douglass, president of the National Co., »Those who have made ¢ study of WareN, Mass, Augnst 1.—The U-Sav-Your

stated that production of the doll is now being merchandising declare tlat. the most advan- cleanser and dressing, mannfactured by the U-
made aud that orders are being taken for Sep- tageaus Jocation for merchandise sclling at a Sav-Your Mig. Co., this city, is_grow ng con:
tember 1 shipment. In speaking recently to The small fignre is where it is readily accessille to  tinuously in popularity, reports B. D. Perkins,
World Mr. Douglass said: Lveryone who lias the publie; in other words, in a spot where it manager of that company. At th_e c_onvcmlon at
seeny 'Shimandy’ hias been extremely enthusiastic will cateh the eye and not require unnccessary Colorado Springs a number of dmnb_u!ors were
and all agree that 'Shimandy’ shimmying in the  steps to reach, People are just naturally lazy present who carry the U-Sav-Your line. Opti
dealer's window is going to provide a big at and will not walk a great distance or climh long  mistic predictions were made by them for the
traction. 1 belicve that an exccllent way to  stairs to luy 3 small asticle which they can just coming months regarding the sale of this dress
help record business is for the retail salesmann  as well defer bnying or do withont. This holds ing.

PHONOGRAPH RECORD ‘LABELS

That will meet the requirements of the manufacturer
of Records.  Our experience along this line assures
you of the best of results, quality as well as artistic
in design. We make record labels for some of the
largest record manufacturers.

Our Specialties—
Phonograph Record

1f we are not making any of the following Specialties Labels

for you we would be pleased to quote you as our €x- Cullnmed \S;:K(k::. of

CALROIASY) pericnce enables us to give you the desired results. 1'..:::“:.,:.,, :k.
KEYSTONE PRlNTED-SPEClALTIES COMPANY I

321.327 Pear Street
SCRANTON, PA.
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BUSINESS CONTINUES RATHER bL()W IN THE N()KT]]W[ST

Peesimists Are Still Croaking but Grain Crop.

s and Prices Are Bound to Bring Considerable Pros:

perity— W11 Be Felt, Undoubtedly, In the Retail Talking Machinc Trade

Sr. Pave and Minxzaratin, Misw., Augnst 4—
Business conditious iu the ternlory tri Titary
1o Minncapalis and St. Panl still ure somewhat
nncertain,  Official erop repofty s¢em to indi-
cate that there will be n fairly good yield all
around, but, strange to say, there s hot u great
deal of confidence in the Government reports.
Nevertlicless the carly threshing reports are bel-
ter than had been :xp\-ctcd for, although the
yicld ix somewhat Ilglnl in many localitics, the
quality of the grain is reported to be of high
elass. So he general situation i tha of a
® propo:mou

expericncing the samc
troubles as their contempora Generally speak.
ing, trade is somewhat slow in all lincs. Whethet
or not the Fall will hring any pacticular nclnuy s
not certain at present, although everyone i ex-
tremely hopcful.  The crows of pcssim'mu are
eroaking most dlismally, but il grain prices reach
s good fignre there will be considerable prosperity
in this section of the Nortlnvest.

The Victrola sitnation is quite what might be
expected durfng the S r moith, according to
the Beckwith-¢¥Ncill Co. There is no reasos fot
worry and there is no reason lo suspect that the
Fall will fail 10 produce results. ¥. M. Hayt, the
general traveler for the compauy, spent his Sum-
mer in the Soutlwest und par arly at Menard,
Tex., and declares, upon oath, thal Texas is a more
desirable Summer resort U the lake district of
Minnesola.  But it fs quite well hnown that Menard
fias other attractlons for Mr. Iloyt than fishing

R. H. Johnston, vice-president of W. J.
Dycr & Bro, who also are distribuling the Victor
machines and records, stales, for the beneht of the
trade, that Lhere is a constant call for Viclor rec:
ords aud that the volume virtually is up to normnl
The demand for high-priced miachines is slow.

Fairly satisfactory reports are reecved from the
Staie Piano Co,, distributers of the Vocalion. A
E. Mouson, ussistant mnsger, states that the gen
cral situation looks very good.  The Vacalion
“Red" rerords are making much lieadway in the
Nerthwest and although some peaple ave inclived

Fester & Walde Co. lave placed al allet
v rant sirects the fuest flluminated billhoard

the Northwest, har none. The board adver-
tises Vietor Victrolis and Knabe Ampicos in a
nrid manuer. Several people have been added
ta the alrcady large sales staff and preparations
liave heen made for a record trade

The anomaly of the talking machine business
in the Northwest is supplied by Milton Lowy,
of the Minnesota Phonograph Co., deafing ex-
clusively in Edison products. He states that
the July sales were ahead of those for July, 1920,

to be dubions over the diate faure of busl-
ness the Stone Co. is ual cartencd and that every month up to Jnly, 1921, surpassed
Reports from G. Sommers & Co., distributors the corresponding months of 1920. Anyoue will
ines and recards icate a hope- concede that lic has made some rceord. The
ful statc of affairs. Sam Levinson, of istribntion of Edison i and reecords on
the depar! . has been away from his desk wholesale basis is pronounced to be cm
more or bt there is considerable work uently satisfactory by laurence H. Lucker,

going on in his departmueut
MAKKET NEW PORTABLE MODEL

Sample of New Charmaphone Machine Received
at New York Headquarters—Compieting Plans
to Finance Dealers—An Important Move
The Charmaphone Co., New Yeork, manufae:

turer of the Charnaphone line of phonographs,

reccived early this mouth at the New York ex

ecutive oflices of the company a samiple of a

ucw portable maehine wannfactured at the fae-

tory in Pulaski, N. Y. The factory is now turn-
ing this ncw model out in quantity lots and

Charmaplione dealers who reccived cireulars an-

nouucing the release of the new tnachine are

uow receiving their initial orders,

The Charmaphone portable is onc of the light-
esl machines of that type manufactured, weigh-
ing only fiftcen pounds. It is of compact size
and hias a mabogany finished cabinet, cquipped
with Heiueman double-spring motor and Uni-
versal lone arm, with a eabinet which will carry
ten twelve-ineh records.

Liarly this month the Charmaplione Co. also

Northwestern distributor.

anmounced the completion of its plans to finance
Channaplione dealers. Under this arrapgement
i1 will be possible for dealers to make their sales
on a deferred paymcm plan, the Charmaphouc
Co. financing releases.

PATENTS ARE ON INCREASE

Lack of Office Help Hampers Action on Ap-
plications Being Granted

American inventive genius is surpassing all
records, acconding lo the number of applicalions
for protective rights al the United States Patent
Office, it was announced this week by the Ameri-
can Engincering Council of the Federated Ameri-
can Engincering Sociclies, but the Patent Office
itself is so hampered by lack of assistants that
comparalively few patents have been granted.

The potential loss to the American public of
the prompt commercializing of thesc inventions,
says the statenent, is so considerable that spe
cial cfforls are being wade to speed rclief legis-
lation in Congress

FREE OFFER

(MASHEDY
prmrm—— )

Premn xii0

Thls altcactive metal and glase counter
case given free with 3 cartons at $3.30,
total $9.90.

MAGNEDO

THE OLDEST AND FASTEST SELLING -

TEN-PLAY NEEDLE

Seven years of constant advertising has developed an
ever-growing demand from all over the country for

MAGNEDOS solely because of merit.

Magnedos offer substantial profit to Jobber and

Dealer.
Retails at 10¢c. a box

Dealer's price $3.30 carton of 60 boxes

auescroreo SUPERTONE NEEDLE WORKS ™ “Sa:e ="

NEEDLES
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When Frank Crumit sings with the Paul
Blesg‘ Trio the two song fox-trots “Mimi”
and “Oh Me! Oh My!” that means double
sales. Both Biese and Crumit fans will buy

Stock up big. A-3430.

them.

THF__ TALKING MACHINE

Columbla Graphophone Co.
NEW YORK

WORLD

—_—

TALKING MACHINE EXPORTS DECLINE

Exports Including Records for the Twelve
Months Ending June Amounted to $6,037,371—
In 1920 the Figures Were $7,617,155

Wasmncron, D. €, August 8—fn the summary
of exports and imports of the commerce of the
United States for the month of June, 1921 (the
latest period for which it has been compiled),
which has just been issned, the following figures
on talking machines and records are presented:

The dutiable imports of talking machines and
parts during June, 1921, amounted in valuc to
$37,636 as comparcd with $86.934 worth which
were imported during the same month of 1920.
The twelve months' total ending Jnne, 1921,
showed importations valued at §771,156 as com-
pared with $808,592 worth of talking machines
and parts during the same period of 1920.

Talking machines to the number of 2,567,
valued at $120474, were exported in June, 1921,
as compared with 8,665 talking machines, valued
at $436,194, sent abroad in the same period af
1920. The twelve months’ total showed that we
exported 67,897 talking machines, valued at §3,.-
071,757, as against 79,225 talking machincs, valued
at $3,653,595 in 1920, and 49717 talking ma-
chines, valued at $1,544,870, in 1919.

The total cxports of records and supplics for
June, 1921, were valued at $148,480, as compared
with §388,694 in June, 1920. For the twelve
months ending June, 1921, records and acces-
sories were cxported valned at $2,965,614; in
1920, $3,963,560, and in 1919, §2,998,462,

DEMAND FOR ETHEL. WATERS RECORD

Black Swan Record by Weil-known Singer Prov-
ing Very Popular With Public

The Pace Phonograph Corp. 257 West 138th
street, New York, manufacturer of the Black
Swan records, is having an unusual demand for
the record by Ethel Waters, of "Down Home
Blyes."

The above company is making its selections
with great care and most of its artists are under
exclusive contract te the organization. Harry
Pace, president of the company, in speaking of
the plans for the future, said: "We have a
catalog of sclections that arc bound to have
much appeal. Many of the numbers are, and
will be, exelusive releases on Black Swan rec-
ords. While it is true that we will feature to 3
great extent 'blne' numbers of the type that arc
in enrrent favor, we will also relcase many num-
bers of a higher standard, all of which will be
chosen for thelr wide appeal.” .

The Pace Phonograph Corp. has made a scrics
of records by prominent colored singers and
musicians which are to be released in duc eourse
by this concern.

—_—

Sam Lind, of the Lind-Marks Co, Detroit
Mich, was a recent visitor at Vocalion head-
quarters in old New York. The Lind-Marks
Co. is the Vocalion distributor in that tesri-
tory.

HELPIMG 10 FINANCE CHAMBER

Appropriation of $5,000 From National Associa-
tion of Talking Machine Jobbers Accepted as
Recognition of Scope of Work of Musi¢ In-
dustries Chamber of Commerce

The action of the National Association of
Talking Machine Jobbers at its recent conven-
tion in Colarado Springs in voting an appropria-
tion of $5,000 to the Music Industries Chamber
of Commerce has been received with enthusiasm
hy the officials of that organization as another
indication of the fact that the Chamber is ac-
tually embracing in its scope the talking machine
trade as well as other branches of the industry.

The talking machine manufacturers have for a
number of months been important contributors
to the financial support of the Chamber, but this
is the first step in oblaining the support of the
fcading jobbing interest Undoubtedly the

action of the Victor jobbers will be followed by

similap support from the Edison Disc Jobbers’
Association, which already has the matter be-
forc its exccutive committee, and the jobbers
of other talking machine companles. This leaves
the remaining problems of financial support by
the talking machine industry chicfly that of the
retail element

A great many talking machine retailers are
loyal and enthusiastic supporters of association
work and share in the financial support of the
Chamber through the nse of the stamp as piatio
merchants. On the other hand there are hun-

sreds, if not thonsands, of impertant dealers
liandling talking machines who have not yct bren
brought into assoclation work.

The size of the assessinent which the National
Association of Talking Macline Jobbers has
agreed to is gratifying, particularly in view of
the fact that this is the frst year that such an
assessment has been made. Towever, the Talk-
ing Machine Jobbers have been operating in
close co-operation with the Chamber during the
past year and evidently are familiar with the
need and value of the activities now being con-
ducted. This i particularly truc of the tax
fight in which several prominent jobbers have
been particularly active. J. N. Blackman is a
member of the Chamber's lcgal committee.
George E. Mickel, as chairman of the Jobbers’
Iegislative committce, has been in constant toueh
with the Chamber. French Nestor, the national
conncillor of the Jobbers in the Clamher of
Commerce of the United States, worked with
the Chamber in the tax fight at the recent annual
convention at Atlantic City.

ENJOYING A DESERVED VACATION

C. T. Westmoreland, superintendent of the
Granby phonograph factory, left on July 29 for
2 well-deserved vacation. Mr. Westinoreland
will spend most of his time at the home of his
daughter in a small town in Tennessee, and a
few days with his father in western Virginia.
He will return to his sesponsibilities ahont the
time this issue of The \World appears.

E. C. KENT CO. :

whose phonograph accessories

Fuetory
Representative :

The KENT MASTER ADAPTER

plays ALL RECORDS at their best

EDISON DISC PHONOGRAPH

Write for particulars concerning this, the best
known and largest s k
Attractive prices and terms will be quoted you.

soundboxes, diamond, sapphire

needles.

/] to order.
| Kinds successfully executed.

IRVINGTON, N. d)s
“win their way by their play'

(Clous & scruwanz.i )

on the

B

eller of its kind in the market,

E epecialize in attachments  for
Edison and Victor machines; also
and steel
Drawn brass tone arms made

Tube and pipe bends of all

Specialty Manufacturers

1265 Broadway
New York City
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M. RAPPOPORT INCORPORATES

Well-known Long Island Dealer Becomes Presic
dent of the Woodlkaven Muslc Shop, Inc—
Opens New Exclusive Vicirola Shop in Bronx

The Rappoport Muwe Store al Woorlhavesn,
lLong Island, N. Y., owned by N Rappopori,
which hainlles 1lie Victor lior exetisively, bas
been incorparated amler the name of the Woad-
Tuven Music Shap, Ipe., with Marra Rapinpurt
as presdent. Fle busiess will le canducied
olong e siuir efficem lines as formerly, nnler
the managemen of Tavid Feiner

Euely this wanth Me Rappoport apenel a
licrge exelnslve Victrolic shop close he the pene
vion of Westehester nud $rospect avennes, The
wew store has been Btted np o an elaborate
mwanner and is focated where It shonld driw an
excellent volnun of bosinrss,

IOWA VICTOR DEALERS' CONVENTION

To Be Meld Septemlier 19:20 In Des Moines—
Nebraska Dealers’ Convention to Follow

s Minwrs, Ia, Ampnst L Nociee lus recemly
been acnt ont (o the meabess of the Tuwa Yices
wr Dealers' Asvoria by 11 1 Stsennth, see
revary of that bal g an e dines
for the aunuid en
The 1wo-day convention will, ns usasl, be lehl
in the city ni Dea Mawes, aud the wholrsale
Virtor building of Mickel Drac will be neail s

ptember 19 anl 20,

WARNING

Wall Kane Needles Are
Being Imitated
WALL KANE NEEDLES
are the standard, trade-
marked needles of the

phonograph industry. They
are guaranteed to play ten
records without injuring
the grooves, the last record
playing as clear as the first.

Beware of Imitations

Inquire for our new
jobbing proposition

fieadimariers for the hnsikess «ercrons,
The Neheanka Victor Dealers’ Assocfution lins
schednled its eonventing for Ihe two diys e

diately following the luwn eonvettting, |||r:|l:-II‘v“ The Greater New York Novelty Co.

September 2 aml 22 The Nelrusk
Mickel
3922 14th Avenue Brooklyn, N. Y.

will br held it Ontalia as neoal, with t
liros. quueters serving as the et plice

Far hoth conventions u prugsam of Interest-
ing speakers has been acrangal, and (com the
ontlauk hoth vonventions will he well attended
by the Viclor dealeea belanging to the respective EDISON UPHOLDS HIS VIEWS Amcricans  losing intelligence?” and  adils
associatfons af these tno mid-Western States v all rica so-diy.
Regarding the Intellectual Equipment of Many The 1t ho m r it

1 a

NEW SON FOR ANDREW H. DODIN So-called Educated Young Men of To-day

Middgew 1L Dodin, well known Nvw York re cading lignre an re whow it i
pair man, and ednnr nf the Repair Depattinent ally antercsting dnll-pag ticle which g but not mentall
of The World, recently an ed the arrival  peaced w the editorial section of il New York e
of a uew sou and heir al the Dudin hnaschold.  World on July 31, The wmventor of the il s y origi e
The yoougster arrived on Inly 13 aml lias been  pexph had a long elint with Fdward Marshall,  down, Edison says that the American th
christesml Mindrew Thonias BDidin,  1e alrendy  the well-known writer, in which he atefended th all t ols are paralyzing

stioncd vision

displays it embryanic interest in meehandes, mneh-discussed list uf gnestions which he ¢ his curiosity—desiroyis s power of obscr
cently has been requiring applicants for exeen tion I tucning ou res.  If yoo |
Confueins says, "lic a0t sorey bt men do  tise jols to answee, and what be intends them  read the artiele—too long, unforinnalcly, to re
nat liow yon, hnt e sorry ihat von nee igna- 1o accomplish prodnee in fnll 1ii p is worlt k

rant of men.” He puts the starthing question, " \re we  ing up

SOMETHING ENTIRELY NEW IN TONE ARMS

HE FLETCHER “STRAIGHT”

STRAIGHT INSIDE—Taper Outside
BALL BEARINGS THROUGHOUT
NEW DESIGN  NEW CONSTRUCTION

Yes, It Is universal and equipped with the Regular Fletcher
Reproducer, giving 1he same nalural tone quality as herctoforce -
Made intwo leogihs, 8¢," and 947 SEND FOR PRICES AND TERMS

FLETCHER-WICKES COMPANY
6 EAST LAKE ST. CHICAGO
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THE SALESMAN WHO IS GAME

The Evenly Balanced, Plodding Salesman Who
Never Fails to Get Results Is a Foundation
of Strength in These Days of Stress

T think there is hardly any quality that ap-
pealsmore to men than gameness We all like
the fellow who can, as we say, “stand the gaff”
And it is this kind of salesman who wins, no
ruatter what obstacles may be placed in his way,
or what kind of opposition he may be np against.

The other day I read an article written by a
man who has had a great deal ol experience in
the selling field, says Thomas Dreier, the well-
known writer, in which he told about a trainer
of a horse that was an ontsider in the betting

"Nobody figures my horsc to have a chance,
he said, "but lic's got a darned swell chance, and
I'll tell you why, He's game and he'll stand a
drive all the way He ain't extra fast. but he's
a runnin’ fool. He don't know when lic's beat
1f any of them clyoices comumences to stop m
the stretch, this bird of mine is able to grab
‘ens, 'cause he don't never stop. He just sets it
in all the way. He's the kind of a liorse that it
ain't ever safe not to have a bet on."

Oftentimes it happened that when the num-
bers went up the number of the horse that didn’t
know when lie was beaten was at the top. The
“clioices’ had faltered before the end of the race.

So it is with salesmen. It isn't the brilliant,
flash-in-the-pan, popular salesman who has the
wost to show at the end of life's race. It is
generally the man who's game who wins the
Lig prizes.

ELOAT $1,000,000 BOND ISSUE

National Music Stores Plan to Open Branch in
Long Beach—Local Investors Interested

Loxe Bracu, Car, July 30—Worth & Co., T,
investment bankers, 604 Markwel! Buil , this
city, have practically completed disposition ol
$5,000,000 issue of iigh-grade securitics. The
company is now handling the stock of the Na-
tional Music Stores, Inc, a $1,000,000 chain-
store organization, which will liandle pianos,
{alking machines, records and rolls. A local
store will soon be opened in Long Beach.

This store will be owned by local investors,
wlho witl share in the profits made hy the entire
chain. The proposition Is said to be backed by
influential busisess men and bankers ol the high
est integrity.

Worth & Co. say the amount of stock neces-
\ary to establish a store in Long Beacl will be
subscribed within a few weeks

Adams Kirkpatrick, of Lamar, Colo, recently
apened a Brunswick store

CLOSES MANY NEW ACCOUNTS

jewel! Phonograph Co. Announces New Dealers
—Line Displayed in Seven Detroit Stores

Derrosr, Micat,, Angust 6 —The Jewett Phono-
graph Co., of this has already placed its
fine in scven ol the finest exclusi ¢ stores
in this eity and A, A, Fair, sales manager of the
company, expects to add several new manies to
this Tist in the Conrse of the next lew weeks
The eompany is making similar progress in dif-
furent parts of the con
present plans an inten
immgurated this Fall that will undonbtedly pro-
duce excellent resnite,

During the past few weeks the Jewett Phono-
graph Co. has closed important acconnts with
successful deaters i Saginaw, Mich., Ray City,
Mich . Owosso, Mich, Midland, M Taoledo,
0., and Fostoria, 0. LEvery miember of the
executive and sales orgamization is enthnsiastic
regarding the outlook for Fall business and this
feeling of optimism is based on reports reccived
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Irom representative deaters who arc landling
the Jewett plonograph in widely separated sec
lions ol the eountry.

DALLAS COMPANY OPENS NEW STORE

Sonora Phonograph Co., of Dallas, Moves Into
New Modemn Establishment

Datras, Tex, Angust 9.—A nnmber nf visitors
werc entertained at the recent opening of the
Sonora I'honograph Co.'s ncw estahlisiment,
at 1607 Main street, t city. The store, which
is one of the best-equipped in the city, contains
four demionstration roomis, which arc cooled by
Ians and ventilated by means of a mnodern sys-
tent. A new featnre is a deruonstration room
exclusively for negroes. The company dis
tributes records in 'I'exas, Oklahoma and New
Mexico and covers North and West Texas fur
maclines.

Henury Maas, of West Hoboken, N. J., is now
handling Victor tulking machincs exclusively.

Superior construction;

tics of the Kimball.

Faithful reproduction

Kimpail Console
Model R

KIMBALL
PHONOGRAPHS

tinctive designs and variety of
console and cabinet models;
perfection of finish of exterior
and interior; exclusive features;
all are outstanding characteris-

natural tone of voice or instru-
ment are readily demonstrated.

Kimball prestige and their
co-operative financing plan for
the dealer offer a worth-while
merchandising proposition.

IWrite for Agency Terms

W. W.

Kimball Bldg., 306 S. Walash Ave.

dis-

and

Kimball

Style J

Mahogany
Watnut

KIMBALL CO.

Estabilshed 1ABT

CHICAGO
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1TANOVER, PA, U.S.A, ;

Console Cabinets |
Win |
Phenomenal Success ||

The five “Consoles” introduced a few !
months ago by the Geo. A.Long Cabinet | !
Co. have proven successful beyond all
expectations. They have evidently

filled a long-felt want, for Victor ‘
dealers everywhere are selling them £
readily and quickly.

These five "Consoles” are intended for
use with the popular Victrola VI, pro-
ducing a combination outfit that looks
like a $250 Console model, but which
can be retailed at a very moderate
price, easily within reach of all pros-
pective purchasers.

The “Console” is the recognized leader
of the present-day talking machine |
market, and progressive Victor dealers
are “cashing in” on the phenomenal Is
success of the Long Console cabinets. |

Write us today for catalog and prices

The Geo. A. Long

CabinetCompany /"y

HANOVER, PA. 4

A

Shemton

Colonial

=

Louls XV

Chippendale

Hepplewhite
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‘PHILADEL PHIA®S

tunaveenis, P, Augist 5—The talking ma
chine business in the month of July, as a whole,
has been satislactory. Cousidering the weather
and other conditions of the month, it has been
ramarkable the extent ta which the busincss,
especially in records, has pushed alicad, and
this may be due to the great army of prople
who have remained home this year and have
found their recreation at their own fireside in
stead of at the Summer resort.

Joseph Joiner Tells of Wanamaker Business

Joseph Joiner, liead of the Wauamaker talking
machine department here, as well as the piane
department, reports business as quite satisfac-
tory and that it has been kecping up in spite
of the hot weather. Mrs. Joiner says the demand
for dance records, in both the Victor and Bruns-
wick lines, is greater than it has ever before been
in July. Mr. Joiner says they are preparing for
a very large talking machine business this Fall.
They have dropped one of the lines they have
been handling and have only four machines they
now represent: the Victor, Brunswick, Clicney
and Sonora. Mr. Joimcr, accompanied by Mrs.
Joiner, will leave for a vacation on Aungust 12,
which will be in the nature of an antomobite trip
through New England. Mrs, Margaret Clark,
Mr. Joiner's assistant in the talking machinc de-
partinent, is just back from a two weeks' vaca-
tion spent in North Carolina,

Business Better in Coal Territory

All the various firms report that business is
sort of sectional. The coal mining section of the
State seems to be very much belter than the
agricultural districts. The Philadelphian Show
Case Co. is one of the local firms to find this
condition. Manager . H. Burkart states that

93

and 283

there are no complaints coing from any of
the scctions as to the business dullness, but the
€oal wiining seclions have beecn very satisfae-
tery
. The Phlladelphia Show Case Co. has given up
its Pitssburgh oflice and warelouse in order that
it may be able o conscrve all its cneryy at one
point—Philadelphia. Mr. Burkart says: “We
have aiready had deoonstrated Lo us that this is
a very profitable move. \We fnd that we can
ship from here just as well as we can from
Pittsburgh and give the dealers just as good
service and this is one of the most important
things to them to-day.” This company is the
distributor here for the Vocalion machine and
records and the Melodee rolls. A number of new

counts have recently becn opened, onc being
that of P. Casper, in \Vilmington. Mr. Burkan
Jeft last Saturday en his vacation, 1o be gone two
weeks or more.

T. W. Barnhill Off to Pacific Coast

T. W. Barnhill, president of the Penn Phono-
graph Co., Victor wholesaler of this eity, is on
his way to the Pacific Coast. Mr. Barphill, ac-
companied by Mrs. Barnhill and daughter, left
last Thursday for the Patific Coast via the at-
tractive scenic route of the Canadian Rockies.
A little over a year aga Mr. and Mrs. Barnhill
visited the Coast, but look the Southern route
and spent some time at Las Angeles. Leaving
Philadelphia, thiey travcled by rail to Buffalo
and made the Great Lakes trip to Duluth on one
of the palatial lake steamers. From Duluth the
itinerary included St. Paul, Lake Louise, the
Canadian Rockies, Vaneouver, Seattle and Port.
land. On the return trp Mr. Barnhill plans to
pend soine time al both the Glacier National

Park and Ycllowstone Park, and also stop at
Denver. Mr. Baruhill cxpects to Le gone for
abont five wecks, and as part of his traveling
cquipment will have with him enongh order
blanks ta take care of the ilemands for the well-
known Penn-Victor miniature dog, of which the
Fenn Plionograph Co. is the produeer.

Demand for Portable Exceeds Expectations

The Cirola Distributing Co., Inc., distributor
of the Cirola phonograph of this city, reports
that the demand for this portable talking ma-
chine has passed all expeclations. Many of the
leading talking machine honses in the territory
which they cover have taken ou the Cirola lme
with very satisfactory results. Many plans are
under way which will further inereasc the popu
larity of the Cirola in Philadelphia and the sur-
rounding lerritory.

New Sonora Accounts

The Sonora Co. lias been doing 3 very good
business in July, considering gencral business
and weather conditions. Duriug the month
three new aceounts were placed to its already
long list, one of the firms being the Millard
Music Store, of Wildwood, located at 201 West
Eighth street. W. C. Fuliri, sales manager of the
record department of the Sonora, was here the
past weck. F. H. Owens, the sales manager of
the Sonora, left at the end of the past weck on
his vacation, most of which will be spent at
Wildwood fishing.

Pleased Over Healthy Condition of Business

The Penn Phonograph Co. reports that ils
business has been keeping np in fairly good
shape. The officials belicve that they have rea-
son to feel elated in the fact that thus far all of

{Continued on page 94)
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Stop Marking Time!

T'S useless to keep vour feet moving unless you get
somewhere. And to-day it is only by keeping your
sales feet in action that you make sales.

For August, see how many Victor Portables you can
sell. It gives thc world’s greatest collection of music to
every outdoor party.

Buehn Victor Service will help you to do a good
August busmess.

The Louis Buehn Company

Philadelphia

il
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the customers of the compuny have been ahle
te meet all their obligations. Two of the firny's
walesmen, £, E. Hipple and L. P. Browa, ure at
present away on vacation, the former apendiag
the time at his cottage at Ventnor, N. J.. and
the latter at hls cottage at Island Tleighis.
Jolny the Granby Forces

Oden Jeater, u {ormer Columbia salesman, has
resigned to accept a position as road nuan to
castern Pemusylvania for  the Granby

cover
Corp.
Look for Good Sales From Now Oa

A. J. Heath & Co. reporl that their July
Dnsiness was as good aa they conld ressonably
expeet.  Thry expect 1a do a very s
bitsiness in August throngh the receipt
ting on sale of the ucw Kubeilk, Bonei
Emmy Destinn records. A, J. 1leath han Just
reqwened from spending a two weeks' vacation
al Atlantic City. A new salemman, John Nel:
dine, has heen added 10 the sales force.  Heath &
Co. have bren dainy considerahle bnsiness it
their forcign record ilepartment and also
sald gnite a pnmber of the new style Granby,
whicl they handle. €. A, Maltiet, Mr. eath's
pactuer, will leave on Suturdny of this week on
u twa weeks' vacation.

Will Return in Scptember

Lonis Ruchu, of the Lanis Bnehn Co., lue ., will
ot he hame witil Septemher 1 After the Colo-
rado Springs ronvestion of the National Asso-
ciation of Tnlking Machine Johbers, of which
e was elected president, Mr. lncho, with his
family, started on an extended trip to the Coast,
in whicl Ihey intend to step at all the lencling
res0ris.
F. B. Reineck, of the Buchn firm, has just re-
wirned {rom his vacation, shich he speut play-
ing goll with the rest of the high-brows at Galen
Hall, Werneraville, Pa. e bronght back with
him several trophics. The Buchn firm reports
that its business has been fairly goad. The balk
of the business., however, is being forrnd ont of

Local demand is rather slow
Leaver the Tnlking Machine Fleld

James Willard, Jr., ‘who has been identified
for a1 her of years here i the talking ma-
chine husiness, and for 1 canshlerhle time was
tiead salesman of the Cheney Co., as resi
Lo aceepl a position with a coal corporation.
With his family hic is spending the Summer at
lis cottage at Atlantic City and is comnmting
daily.

lown.

Adde Many Necw Accounts

The Tuterstate Phono. Co, hax donc a satis-
factory lwsiness all throngh July.  H has
added a aumber «f uew accamuts Lo ity long
list, principally in the Sonth. Q. ). Flood, the
toeal sales mauayer for Mr. Fckhardt, has just
returped from a two weeks' vacation spent at
Wildwood, with hiz fuinily and aixe his som,
4, G. Flooil, who is ouc of the Pathé roud men.

An Active Emerson Campaign

The Emerson Philadelphia Co. hus had quite
a sa etory July. A. 1. Hmrrsou and w. )
Steveny spent the letter part of July In Phila-
delphia assisting 1hurry Fox i the marketing
of the Emerson machine, aud as a resnlt this
concern now has & very snbstautial represcmta-
tion i this territory. Mr. Fox states that he
was reccutly in New York going over the con-
ditions at the Emerson Co. headquarters, mak-
ing plans for the Fall bnsiness and considering
the varions methods that are 10 be employed for
the marketing of the FEucrsou prodnet this
Fall. Me. Fox said that the Ewmcrson officials
all feel that the indications poind 1o a very good
Fall business.

One of the things that the Eucrson Phila:
delphia Co. recently did was Lo place several of
the best styles of the Emcrson wachmes ou 3
tenck, which was accompanied iu a tonring €al
by Mcrsrs. Fox. Ewerson and Stevens. The
trio made a lour of cvery scetion within the
territory of the Philadelphia Co. Upon their
return Mr. Fox expeets 1o tackle the Pittsburgh
feeritory a similar way.

An incident of a competitive sale that the
Emerson Co. recently had has clated Mr. Fox

Fonr school teachers, to whom had been cir-
trusted funds colleeted by the scheol children
for the pnrchasing of 8 talking machine, one of
party was a music teicher, called on Mz,
and heard the Emerson. They had visitell 1he
warerooms of practlgally all ihe leading stores
und ulthnately decided to parchase the Emer-
wou as possessing the tone quality which they
i desiced in a reprodacing machine

Weymann Reports Progress

Harry W. Weymanm, of H. A. We
Son, reports that their talking machine busine
tn July was quite satisGetary amd that orders
are conming aloug as well as conld pos:
he evxpected at thls scuson of the year.
Weymann says: “We have hooked np orders
for the Style No. 100 Victrolas, which arc now
heing shipped out to all onr dealers, and we
lave some very large advance order lor
thix style of machine, \We antivipate
sale

“Our record stock of back orders is in most
excellent shape, placing ns n a position L 1ak

s0

ne heavy

very good care of all our dealcrs® requirenients.
We have secnred the exclusive wholesale agency
for thc Motrola for eastern Pennsylvania, sonth-
ern New Jersey and Delaware This machine
attathineat hitherto heen sold for $30, but
the Weymanus' retall price will be §1950. It
can be operated on both aliernating and direct

current.”  The \Weymanns are co derably

3 or record o
ment on o el loor {ront of their baild
ng. "he a ons ace aboul conpleled

Vacations at Blake & Burkart’s
Herbert E. Blake, of the firm of Blake

Furkort, 1s at present spendiag bits vacation at

with his fanily. The bus

§ uth

R.J. R ree, has just returned

fi catio ich hec speat at
with family.

Some Columbia Happenings

affices of the Columbia Co. business is
wilh considerable improvement
ing the end of the month. Mamager Commin

At

Jobbers’ Profits and Salesmen’s
Commission Now Go to the Dealer

This Company have decided to sell their entire output

of the Franklin Phonograph direct to dealers, reducing
the cost considerably by ordering direct from our

factory.

The style illustrated shows our

Revolving door model. By merely
touching the knob the record
cabinet revolves, showing eight
specially constructed Albums.

The Cabinet is constructed of
five-ply genuine figured Mahog-
any. all metal parts gold plated,
plush turn table.

The Franklin line of phonographs
is supreme in tone, cabinet work,
case architecture and structural
design.

Franklin Phonographs

occupy a distinctive position
among high quality phonographs.

Order a sample of this model. You will find it the best

seller you ever had.

Our prices are reduced. Our terms most liberal.

FRANKLIN PHONOGRAPH COMPANY

INCORPORATED
1711-13-15-17 North Tenth Street
Philadelphia

R ————
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Name Plates for Talking
Machiaes, Pianos, elc.

High Class Workmanship
Write ue for further information

National Decalcomania Co.
220-230 N.601b St., Philedelphin, Pa.

spent considerable lime during the month among
np-State dealers going over a Fall campaign
with them. A. A. Platt, of the sales force, was
married during the month to a young lady i
Norristown, the wedding being attended by
Manager Cummin and Assistant Manager E. A
Manning. C. K. Woodbridge, gecneral sales
manager of the Dictaphonc, was onc of the
visitors during thie month. On the third Satur-
day of the month an important sales meeting
was held in the Modc!l Shop, which was attended
hy all the salesmien of the district.

The Retail Ledger, of this city, quite an im
portant publication for business men, paid quite
a complinent to the Colunmibia Co.'s Modcl Shop
by repraducing a fine picture of the shop, whieh
was accompanied by a write-up of worc than a
third of a page in length, which came to the
Columbia Co. unsonght

During the month thc Columbia Co. opened a
new dealer in Ventuor, N. J., on Veatnor ave-
nue, and it will be an cxclusive Columbia shop.
They also stocked the Thomas Music Shop in
Scranton, Pa.

There was a special day at the Note-the-Note
Club, the girls’ club of the Columbia Co., at
Mantua, N. J, about fourteen miles from Phila-
delphia, on Saturday last. This club has been
affording much plcasure to the girls of the
Columbia Co. who spend thefr vacalions there,
as well as their week-ends,

Thomas J. Cunningham, of the talking ma-
chine department of Strawbridge & Clothier, has
just returned from a pleasant vacation spent at
the seashore.

Entertain Gimbel Forces

Manager Wuertle, of the talking machine de-
partment of Gimbel Bros,, who has a bungalow
at a Sonth Jersey lake, fourteen miles from the

city, will entertain all the Gimbel talking ma-
cbine family on Saturday, August 6.

SENDING CUSTOMERS STATEMENTS

The Advisability of Sending Monthly Statements
to Customers Such as Are Sent by Manufac.
turers to Their Dealers Diseussed

There hag been considerable argument pro and
eon durfng the last ten years regarding the
advisabflity of scndiug nronthly customers’ state-
mewts such as are used by manufacturcrs and
wmerchants in thelr dealings with cacli other.
Butween busivess conceras there is no question
regarding the fitacss of statements, but between

busincss coucern and the consumer pablic it
is possible that the jorin of presentation can be
aliered [rom strietly commercial aspects to those
of a wmore diplomatic nature. Howcver, in dis-
cussiug this subjeet, a noicd authority on mad-
ern acconnting and bookkeeping recently pointed
out twelve advantages in sending customers
statemicats.  These advantages arc:

Customers want them.

2. Increase collections.

3. Advertising medium.

4. Create complete mailing list

5. Statcments bring in money, moucy increases
available capital. Available capftal cuts down
the interest charge at the bank, increascs bu.
power of the store, permits of taking more
count on mcrchandise fought. Discounts taken
wneans morc money made and increases eredit
with thic wholcsale house whew it is needed.

6, Check against posting to the wrong account.

7. By the proper usc of statemengs as an ad-
vertising medium they can be made to reach the
customer along the same lincs as the catalog
of the mail-order house.

8. Statements sent to customers pave the way
for a settlement of the acconnt cither by cash
or nate.

9. Stateinents bring customcrs into the store;
coming to-the store increases buying on the part
of the customer.

10 Statcments tend to deerease Tong-time
credits to customers

11. Statements permit customers to recheek
thefr accounts.

12. Statements pennit store to guard against
too large a credit to any customer.

Caruso's death has increased the sale of his
records in Philadelphia territory.

Greater Sales

advantage. -
Our wholesaling facilities

The' buying public more and more is demanding greater
value for each dollar it spends.

The dealer selling VICTOR products has a decided selling

are unsurpassed.
Service insures the dealer best results.

Greater Prestige

Weymann

[ VICTOR PRODUCTSJ

Musical
Merchandise

1108 CHESTNUT STREET

H. A. WEYMANN & SON, Inc.

“The Best in Everything Musical Since 1864”
Write for eotalogue and speclal stock list

Q.R. S.
Player Rolls

PHILADELPHIA
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KEEP COOL
BUT—
KEEP GOING
AFTER
BUSINESS
WITH

Records

AND YOU
WILL GET IT

SONORA

COMPANY OF
PHILADELPHIA

1214 Arch St., Philadelphia

WHO MAKES FOREIGN TRADE?

Individuals, Not Nations, Are the Great Factors
in the Development of Qur Foreign Business,
Declares Dudley Bartlett, Export Authority

"Now is the time to go after foreign trade,”
declares Dudlcy Bartlctt, chief of the Forcign
Trade Burean of the Philadclphia Commercial
Museum.

"When it is stated that a certain malion is on
the verge of bankruptcy, and when such a ptate-
ment is supported by statistics,* says this au-
thority in an anticle in Forbes Magazine {N. Y.),
"the natural inclination is to assume that busi-
ncss with such a nation is out of the question,
But business is not donc with a goverament. In
is transacted hetwcen individuals

"Everywhere in the world to-day there ure
some individuals who havc been thrifty, or far-
sighted or lucky—call it what you will. In the
midst of general depression, depreciated cur-
rency, burdensonc taxes, labor riots, inefficicnt

(Continned on page 96)
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goverument and moar-siagwdtion, ey are uble
gomehow 1o meet their obligaimins, 10 buy aud
1o find enstomiers whe can take ihicir goods at
i profil. They are duing bunsiness.

“[lic return to normal is not accomplished by
conecried action at a given time, or cven within
a specifieil period. It is the saamic proceas esscn-
tially in forcign and domestic trade. A monue
fucturer in Des Moines, say, has somcthing
which is wanted very mrgently in Switzerland.
I'resnmably the aceil has cxisted for some time.
Men coguizaut of that nced have put their
wminds to work on the problan of anpplying i
They make & proposi te the manal:
which he rejects. But he soggests other n-rnu
Nege ion continnes until mutaally aceeptable
Rgreemcent is reiched,

“Laler, when thousanils of merchauts are do-
ing this, the world wakes wp to the fact that
husiliess is koing on again, It hecoines poasible
to preparc cliarls to show the trend back to
norinal.  But the great balk of the work that
leads to this condition is ludividual. Governe
ment backiug in the form of snbsidics’ of one
kind or anotlier may cncourage fndividnal firms
10 open ncgotiaty It may accclerate the
movement after it is staried. But cven with
such assistance the busivess man will speedily
realize that the reswmption of trade—loreign or
domesiic—~after o break s an individual prob
lein.  Governinental liclp will be a limfation 1o
hia ingennity; i will be given only nnder stipn-
lutiona thin, sconcr or laier, he will find borden-
some."

INCORPORATED

The Consolidated Music Stores, Inc, Wil-
niington, Del,, was recently granted a cliarter in
that State for the manufacture of talking ma-
chimes, cie, with a capital of $6,000,000,

The present bnsiness depression is like the
morning after the night before, but witl proper
carc it will Improve,

SOME PERTINENT CONCLUSIONS

A Writer Polnis to 1he Success of Chain Stores
and Asks Why Indcpendent Retailers Cannot
Study Morc Closcly thic Basis of Thelr Suceess

Every now and then some retail merchant
in the talking machine field extols to the sky
which is bemg attained by chaln
storen his clty, Namrs like Woolworth,
Undted Cigar Stores, cte, b ome familiar
byworda with the American pul and as bu
Iess mstittions co d a very witle and deep
respeel. A Milwankee newspaper recently com-
meunted on 1lns cel ay fullows

“Fliere are muiy organizalion
chaln storcs throughout the eountry,
independent relailers thiese elmin storce
nightinare, a bugaboo of reduced prie
ercased overhead which cut into U
aud eat into their trade,

"As explalncd by the general manager of onc
of these orgamzations, the reason for their
ccse 13 30 simple as lo appear alinost selfecvident
Thete is notlung scerck or mysicrious about
n common semsc applied 1o mcrehan-

which operate
To many
arc a
nd de
t profits

“The starc mus1 be attractive and distinetlve,
therefure fresh paint s applicd and 1he windaows
are thoronghly cleaned. A small, well-assorted
and packaged stock s luld In instead of the old
hcterageneons collection of shell loungers and
stickers,  Fewer slzes are carricd and nothing is
allowed to be placed in a corner and forgottcn.
Kvery arlicle is made to cara its living, or clse
cast ant,  No eredits arc cntered and wo de-
hveries made, thus ralucing materially another
important ftem of overlicad in the small storc,
anl every care is taken to keep the window dis-
plays frcsh and attractive.

"It ia by the applicaion of these principles
that orgaunizations liave incrcased business from
practicaly nothing to clains cxtendlng over
many Swtes. The foundation Is sound ani the
siceess of the undertuking Ts a matter of Iis-
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AENEERAN
aosee RECORDS Aozl

Mr. Dealer—We can supply
you with records by the

World's Most lFamous Artists
A

o
Latest Monthly Issues
at attractive prices.

- Keen Talking Machine Supply Co.

. 49 N. 101h ST PHILADELPHIA, PA.
EEEEmE II..N
tory. Why docs it have to be a chain store that
makes these improvements? Why cannot more
independent retailers usc the same methods to
hold their own?”

ENTERS TALKING MACHINE BUSINESS

Nonwren, Conn, August 2.—Max Hanover, a
New York busincss man, recently associated
himsci{ with Abrabam Curland, of the Talking
Machine Shop, of this city, for the purposc of
enlarging the business. The officers of thic con
ern are: Max Hanover, president; Abrabam
Curland, vicc-president and trcasurer; A, W,

.......-.-.’A

“urland, scerctary, and Alexander H. Mancs,
anditor. A complete linc of talking machines
and records is cagricd,

SELLS ‘EXPENSIVE MODELS

A. Williard, manager of the warcrooms of
Maihmshek & Son, Plainfield, N, J.,, has been
receiving congratulations on the sale of a aum-
ber of expensive feature models durlng the past
few wecks. One notable sale was a Qucen Anne,

electric, Victrola—a cash sale

The Robertson Music Store, 1306 G strect,
shington, D. C., has taken thic agency for the
Drunswick phonographs a:

n nffoed

of your uriler and cusl your nn
=ulnly ot cost clvelrotypea for

» apecinlons,

Vlelor dealer an o T3
RO-VIcIr dogs rentracniing (e cohientiun Iramn

We Will Specially Decorate 25 Penn-Victor Dogs

In e pedrsind at ug s8tra 1usl, on an urder of 000 I'enn-Victor veg
AC of HENARBHCT O
Tochia ogs nill ho decorated Iu
tuninied ox) ond aae will
cater ean Ihm Arromge n uaeball dimwond In ble w Imlnu and wre 0 gooilly nunubicr of Mho rexelarly palnied

xR Y
LYOT TR e

PLAY BALL!

Is the cry in every city, town and village all over the land today

an eacoplion wlore d
Tarl geent cromiin Lo e o

rilstng 1f nqur-ml 1erdiling samo dvhen
Dlun uulfarime nod tielve 1o red

be decos o T (0 Unpire.

Pa. a g Y

4
e s iR eieds

Window Disploy of the Krans~Snuth Piono Co., Baitimore, Md. They gatc atwy five thousand Penn-Victor dogs.

Penn Phonograph Co., Inc.,

Victor Distributors
Wholesale Only

i3 wnd avith
o

We nlea
ned.

913 Arch Street, Philadelphia, Pa,

(Half Size)

I 3uur liowe town gawes, the
N

scuTes may be record-
«d on sroreloards oy the res
Turne In Inuing by Inolog,
therely holding e crowrd 10 frool
ot yaur windan during the enlles
«urue, This bns been done hrees
tofore wiili great wuccess,

rr, dom'l ming thle
£rtise yoursolf nnd

clor Talklng Mochinrs and
Vlctor Weconia

Me. Vietor
re le

Ocdvr feom your Victor disiribu-
tor or trom us, and we sl
€harge Whrouch your preferced
dlsirtbalor If se requerted,
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WALTER 8, GRAY

BAN FRANCISCO, CAL, GINCINNATI,

ARTHUR A. BRAND & Co.
oHI0

Write for *IMICO'* ropresentotion in your territory—domeatic or foreign.

IMICO INDIA RUBY MICA DIAPHRAGMS

INTERNATIONAL MICA COMPANY

INTERNATIONAL MIEA GO, v Y. sCruLTz
©NICADD, ILL, CLEVELANO, 0.
TNE ARTOPNONE CORPORATI
o LoUia ShE onATION

Speciol facifitles for Export Business.

*IMICO' and “SERVICE” are SYNONYMOUS

PHILADELPHIA, PA.
YOKOHAMA, JAPAN

RAYBOLO BALES £O.
LANGASTER, PA.

#ROVIDENEE PHONO. CO.
PROVIDENCE, R I,

THE AID OF HOOVER SOUGHT IN FIGHT ON EXCISE TAXES

Representatives of Musie Industries Chamber of Commerce and Other Trade Organizations Call
Attention of Sccretary of Commerce 1o Bad Effects of Such Taxation

The bad cfleets of the diseriminatory cxcise
taxes on abomt thisty industries were ealled di-
rectly to the attention of Seerctary of Com-
meree Hoover on Thursday, July 28, by rcp-
resentatives of ten or twelve of the leading
national trade associations of the industries
affected. The Music Industries Chamber of
Commerce was represented by H. L. Willson,
viee-president, Columbia Graphophoae Co., and
3 member of the Chamber's legal committee, and

by Alfred L. Smith, gencral manager, and
George W. Pound, gencral counsel of the
Chamber.

The support and advice of Ms. Hoover in the
i i of the diserimi: y excise taxes
were requested on the grounds that these laxes
were mot only unfair to a large portion of Amer-
ican industries, but would actually i a

fected by excise taxes are those whose pros-
perity, to 3 large degree, determines the business
activity and prosperity of the country, as dis-
tinguished from those businesses which provide
the barest nceessities of food and clothing.

It was the firm opinion of the representatives
of industrics at the conference that the cxcess
profits und higher individual income taxes should
be climinated; that the war-time excise taxes
should be abolished and that the additional
sevenuc nceded should be made up by a sales
tax of uniform charaeter applying to all busi-
ness. A uniform tax on the sale of goods, wares
and merchandise received particular attention.
Anoag the organizations represented were: The
Music Industrics Chamber of Commerce, Na-
tional Retail Dry Goods Association, National
A iation of Manuf s, National Asso-

menace to the normal revival of business in
those lines. It was further pointed out that
these industrics represented a tremendous
amount of invested capitali Figures were pre-
sented showing the great numbers of workers
and their families dependent upon these indus-
triecs. The type of busincsses partieularly af-

CRITONA RECORDS AT FIFIY CENTS

Criterion Records, Inc, Announces New Selling
Plan—Library Is Now Complete

Criterion Records, Inc., New York, announced
recently that plans had been completed whereby
Critona records would be ready for delivery to
the teade at a list price of 50 eents retail. The
company has been very busy the past few
months rounding out its catalog, and is now
ready to offer the dealers a complete list of
records, including operatic and classical num-
bers, standards, semi-popular and the latest song
and dance hits.

Arthur H. Cushman, vice-president and sales
manager of the company, in a chat with The
World, stated that Criterfon Records, Inc, had
adopted a definite policy wherchy its entire
fibrary would retail at S0 eents and that new
supplements would De issued monthly. Nr.

ciation of Motion Picture Industrics, National
Automobile Chamber of Commeree, National
Jewelers' Board of Trade, National Association
of Chewing Gum Mannfacturers, Motor and Ae
cessory Manufacturers' Association, National
Association of Retail Clothiers, Cocoa and
Cliocolate Manufacturers’ Assotiation.

Cushman stated that dealer acconnts had already
been established throughout the country and
that judging from all indications there is a tre-
mendous demand for a 50-cent record, provided
that the record gives service and satisfaction to
the trade and public.

George W. Beadle, president of the company,
is devoting a considerable portion of his time
to the technical and exeeutive divisi of the
business, and his many years® expericnce in the
trade will enable him to give the Critona clien-
tele invaluable service and co-operation.

A SUGGESTION FROM CHICAGO

Never show your intellectual superiority when
you are negotiating, says a writer in the Chicago
Tribune. Clever people sometimes make the
mistake to make no mistake. A touch of stam-
mering. 3 certain awkwarduess of manners, may
prove to be useful.

F. C. BEATTIE'S IMPORTANT POST

Suecceds A. H. Curry as General Manager of the
Texas-Oklahoma -Phonograph Co., Dallas, Tex.

Dateas, Tex., Angnst 6.—F. C Beattic, assistant
general manager of the Texas Oklahoina Phono-
graph Co., distributor of the New Edison phono-
graph, bas been appeinted gencral manager of
that concera, succceding A. H. Curry, the pres-
ent general manager of the Texas-Oklahowa
Phonograph Co., who on August 1 became vice-
president, in charge of phonograph merchandis-
ing, of Thomas A. Edison, In¢,, Orange, N. J

Mr. Beattic’s conncction with the Texas-Okla-
lioma Phonograph Co. dates from its cstablish-
ment at Dallas in 1915, For the past three years
hie has scrved in the capacity of assistamt gen-
cral manager. Mr. Beattie is a native Dallasite.
He is a member of the Dallas Credit Men's As-
soefation and of the Dallas Athl Club. Hels
a popular and accomiplished mal

BLACKMAN WAREKOOMS ADMIRED

New Home of Vietor Wholesaler Visited by
Jobbers and Dealers—Interior Equipment Per-
fect in Every Detail and Much Admired

Victor deaters and distributors who have vis-
ited the new warerooms of the Blackinan Talk-
ing Machine Co, Victor wholesaler at 28 West
Tirenty-third strect, New York, have comninented
enthusiastically npon the attractive appearange
of the equipment. Many of the dealers have
expressed the opinion that the new Biackman
fhome is one of the finest wholesale establish-
ments in the country, and Mr. Blackman and his
associates have reccived congratulations from
memibers of the trade throughout the country.

The Blackman Talking Machine Co., however,
gives a goodly portion of credit for the pep
fection of its interior equipment to Jaff Bros.,
New York, designers and makers of showroom
and store fixtures, who collaborated vith the
company and earcfully carried out every detall
of the plans. M. Goldstone, sales representative
for Jaff Bros., worked in close co-operatlon with
C. L. Johnston, sceretary of the Blackman Talk-
ing Machine Co., in laying out the new ware-
rooms, and the satisfaclory result of their comi-
hined cfforts is sclf-apparent.

“TakeYour CirolaMusicWithYou”

PROMPT
DELIVERIES

Size: 124 x MY x 6
Weight 16 1bs.

CIROLA
are stocking it this scason. REAS
LIGHTEST, SMALLEST, MOST COMPACT,
B1G TONE PORTABLE MADE.

in this territory for a crackerjack
which is working well with the
CIROLA NEEDLES AND COVERS.

We are naw also sole distributors
record, “THE PARAMOUNT,"
CIROLA, likewise the

Write for Proposition.

CIROLA DISTRIBUTING CO., tne.

Distributors of the
CIROLA PHONOGRAPH

HAS PROVED 1TS WORTH—Dealers everywhere
ON: {T STILL REMAINS THE
REAL STANDUP

204 Colonlal Trust Bidg.
Phone Spruce 6337
PHILADELPHIA, PA.

U. S A.
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SELF-SERVICE NEEDLE MACIIINE

Modemn Merchandlzsing Medium Being Used n
the Sates and Exploitatlon of the Brilli
Steel Needle—Will Increase Salex

The Drilliantone Strel Needle Co., of Nrw
Ynrk Cily, is a firor brlicver in thy praper pres-
entation of merchamlisc. 'Tlie varions counter
diaplay cases wlueh it has distributod in the
past for Brillianlone steel needles have always
bren very altractive aml have proven their
wortli in the silenl salesnimaship which they
perforn,

‘The litest development in the merels
ing of Brilliuntonc ncedles s 1o be fonnil in the
new autoumntic needle-selling machine which the
Drilliantone Steel Neclle Co. ia unw trying nut
in three large retail esloblishments in New
York City. Thls sclf-servive necille nmchine
is altractive §n appearanee and is of the coin-
sot varfety. 1t contains four grides of necilles
and the depiositing of a coin delivers tn the pnre
chnser & package of the cxact tone he reguires.

dis-

The pomlnhne: of this m.uhm- are unlimilcs]
It docs g sccni tao opfimistic to Fay that in the
futnre it may be possible for e talking ma
cliine owner 1o pick np o package of needic

fur liis rvenik’s cuterlaniment al any subaway
station an his way homv

GEO. SEIFFERT WITH MODERNOLA CO.

Ta Represent This Company in Eastern Terri-

tory Wilh Offices in New York Chiy
fert, who was forinerly councelel
willl e Lastern I'honograpli Corp., lastern
distriintors of 1be Modernol Ifuc, bas an-
noieed that I lias severed his enimections
with that corpmeation, which has deécided to winil
np its affairs,

Thr Maternola Co, of Jobnslowh, hias
tequested Mr. Sciffert to eceprescat 1t ju The East-
ven teegiory.  Ile lias opened iemporary ofli
ut 25 West Twenty-thied stecet for e pnrpo
of giving Moderuola dealers snel serviee as the
may reynirc.  Mr, Seiffert states thal work on

Grorge

The

S

BUFFALO,

Value of
Prestige

HE prestlge of an in-
H | stitution 1s one of its
strongest assets,
guarded preciously by old institu-
tions and sought by new ones.

The talking machine dealer who
sells Victor merchandise sells
goods with prestige.
Victor products build prestige
for his institution.

That is why Victor dealers are
the reputable dealers of their
respective communities,

CURTIS N. ANDREWS

Victor Wholesaler
NEW YORK

It is

Therefore

‘hear the nmsic.
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PHONOGRAPH .
Made in Our
Watch Oil

DEPARTMENT

which lor holt 3 century
has made 8075 of all the
waleh, clock and chionom.
eter oil uved in America

The Best O For Any Talking Machine

1n rebning, Nyoil Is glven the s3me eave s our
famous waich oll reeeives Al gums snd {mpun
fies are removed, lesviog It

Colorless, Odorless and Staioless.

Mousekeepers say Ihey would
Nyoit because it s best for pbonogrsphs snd scw-
ing_machines—for pollsbing furmlture snd wood:
work snd Is odorless snd will nat sietn,
from seld snd will not gum, chil
en find 11 besl for guns deevuse 41

T
preventy rus.

NYOIL b pus uplnlon, 3ox and & ex. Boliles
and in Quar) and Gatlon Cans.
Fer Selo by .U Talking Machine Supolics D

WILLIAR £, NYE, New Bedford, Mass.. USA,

the new Modernola factory is irogressing rapidly
and it is expecled lo have the new product ready
for the utarkel by Ilic end ol September or carly
in Octnber

SCHOOL BOARD SELECTS SONORA

Committee in Ohio City Unanimously Chooses
Sonora for School—Unlgue Demonstration
Loxratx, O, Angust 5.—A Senora phonograph was<
old rrcently lo the schiool board of s eity,

after being cliosen by a commitlee of sevenleen

peoplr appointed for Ihe purpose of invesligatiag
the mierits of the best-known niakes of talking
machines. The Sonora was represented by the

Kirkland-Bowl Ca, of Ihis ¢fty, of whieh V. W

Bonil is president and H. B. Kirklanil sceretary

and treasurer.

This live-wire Souora dealer was keenly i
terdsted in the outcomne of the competition, and
tucidenlally the demansiration was condneted on
3 basis which was unigue. Tlhie names of Ihe
various lalking machines were placed in a hai
and cach onc was demonstraled in the order
drawn.  The Sonora was the last one to be
played, and when the superinlendent of schools
announeed the adjournment of the commitice 1o
make its decision he was informed by the spokes-
man that there wis no necd for an adjournment,
as the committee had already decided on lhe
Sanora.

HOT NIGHTS BOOM RECORD SALFS

Talkdng Machines Seem to Coax Passers-by
From Sidewalk to the Store

"This is rca) phonograph wealher,” said the
proprielor of a talking machinc shop on upper
Broadway to a paragrapb writer on Ihe New
York Sun, as he placed 3 record on the machine
by Il open front door. “On warm nights like
Ihis 1 really do niore business than any other
time of the ycar. As soon as [ put a record on
the acline a crowd gathers outside the door to
Generally after the record is
finished onc or (wo prople come in and pur-
¢hase onc of them. In warm weather like Ihis
we can open the front dosr and really bring
Ihe music to persons who never would think
of coming in here to hear it. In the Wintertime
a person never hears & record nnless lic or she
makes it 2 point to walk into lhe slore and sil
in onc of our booths. Iu Summer we play
records 1o hnndreds of passces-by every night.

The talking machiac slorc of C, B. Crawforil
in Pascagomla, Miss., was destroyed by the fire
which visited that town recently and in which
suvenly buildings were gntted.
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TRADE CONDITIONS STEADILY IMPROVE IN LOS ANGELLS

Volume of Business Better Than a_Year Ago—New Vocalion Jobber—Canadians to Locate in Los

Angel unswick M a Visit

Los Axurees, Car., August 6—"The month of July
just past proved an excellent ose as compared
with thc corresponding period of a year ago
Sales of mmachines in many depurtments were
cxceptionally good, while the improved stocks of
ricords enabled salespeopde in those depart-
meuts to supply customers' requirements and
then scll additional numbers.  Vacations are, of
course, the order of the day, but so arranged
that departments arc not left short-handed, and
those in charge have been able to take care of
the brisk busmess.  Throughout July and Au-
gnst practically all depariments have ¢losed und
are closing on Saturdays at 1 p. m.

New Distributor for Vocalion

The Westeen Jabbing & Tralg Co has
sccurcd the jobbmg rights of Voealion ghiouo-
graphs and Vocalion rccords in southern Cali-
fornia. E. R Darvill, who was with the Acolian
Co. for some time, has been appointed manager
of the new Vocalion department.  Mr. Darvill
auticipates a large increase in sales of records
particnlarly, duc to the fact that the new Voca-
tion policy allows dealers to handle Vocalien
records with or without Vocalion phonographs,
thus enabling some who are specializing on other
makes of phowographs to add Votaliou records.

Unit Construction Vice-president Herc

Harry A. Beach, vice-president of the Uit
Coanstruction Co., spent a week in Los Angrles
1ast mouth arranging for some complete installa-
tions of his company's cquipment in talking
machine departmenls. Mr. Beach was, of course,
weld known as the manager of travelers for the
Victor Talking Machine Co, which important
position he so ably directed for a wumber of
years until he resigned for his prescnt position.

Famous Canadian Jobber Here

J. A. Sabine, of Toronto, Canada, has arrived
in Los Angeles and tntends to make southern
California his home in the futnre. Mr. Sabive
is onc of the best-known phonograph mien in the
Dommion of Canada He was for a number of
years semior partner of the Music Supply Co,
distributor of Columbia products in Eastern
Canada, and was dircetly zesponsible for 3 great
deal of the popularity of Columbia products
in Canada through his indcfatigable enthusiasm,
hard work and good managemcnt of the largest
phonograph distributing house north of the line
Originally from England, Mr. Sabinc has fived
in Canada many years; hc is accompanied by

Prices Interest—New Stores—C olumbia Expansion

L. Tamplin, a busmess ussociate and old-time
friend, who has for sonie tune been successhully
eugaged the plhonograph business 1 Wind
sor, Canada. 1t 1s understood that Messrs. Sa-
b}ul and Tawnplin will open a el of Columbiy
Grafonula stores in California m the near futnre
Brunswick Sales Manager Visits Los Angeles
A. J. Kendrick, gencral sales mamager of the
houograph division of the Drunswick-Balke=
Collender Co., visited Los Angeles carly last
wouth and was well pleased with conditions in
the Sonthland. Mr. Kendrick was cutertaincd
at an informial luncheon by Rudy Wialocft, the
famons saxophone player and leader of the well-
kuown jazz orehiestea, the Californians
Sonora Phonograph Reductions
The reductious iv price of somne models of the
Sonora have wot yet been anmounced in Los
eles. 1t is reported that such amnouncement
will take the form of adeertising of the new
priees in Ihe ordinary way, and will not be seized
wpon as an opportunity for sensationsl compari
sons with former prices; it has long bcen recoy-
nized that such comparisons are very odious 0
customers who are payiug on contract at the old
price, and. in additlon, that advertising of per-
maneut d leulated 1o attract
suceceds only in nusettling the minds of prospec-
tive purehasers, who immiediately antielpate fur-
ther reductions in the near future and put off
byying as a result
Hollywood Dealer Sells Out
€. H. Yates, Edison dealer in Hollywood, has
sold out fis busincss to the Hollywood Music
Co. Mr. Yates, who is agent for the Motrola,
will devote his efforts to wholesale business.
Colyear's Good Victor Sales
W. W. Burdsall, mamager of the Victrola de-
partinent oi Colyear's Furmture Co, is well
pleased with the business in his new department,
Mr: Burdsall was formicrly in the talking ma-
chine departinent of Byron Mauzy, San Fran-
ciseo, and previovs to Ihat was assistant mau-
ager of the Victrola departuient of Strong Bros.,
Albuquerque
Miss May Pcters, who superintends the ree
ord department in Colycar's, is well known in
Chicago, where she was a member of the Vie-
trola department of Lyoun & 1ealy.
New Glendale Music Store
The Kenny Music Shop is the name of the
new ¢ storc in Glendale. Mr. Keuny has

Albums That Are Made Right

501-509 Plymouth Court

We are now ready to give the dealers excellent seevice in the delivery of our
new line of record albums (patented).

FOUR NEW MODELS—AIl leaders in

Qur factory is well worgh your inspec-
tion, for it is up-to-date in every detail.

BOSTON BOOK

their field

O.
CHICAGO, ILL.
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2\ Introducing

1. "Shimandy”

START SHIMANDY SHIMMY-
ING IN YOUR WINDOW AND
YOU’LL WAKE UP THE
WHOLE BLOCK

Great Window Display. A Business
getter and a help to call records

This wonderfut Stmmy Danccr is 8 teproduc
ucen of the Black Shimmyite Tribe

3o the music ol & pbonogranh she
new dasce Meps 8 scandatous

&7 difiesent sieps.

Shimandy has 3 classy silk dress, a feathered
hat and setalls for $2.50. We alio make Rugiime
Raslus, $1.50; Doxing_ Darkles, $1.75; Combination
Htastus' an s, $2.00.

Wholesale and Export Discounl o les than )
dor. tots of one sand or wssarted, is 33 3/3%.
n 3 dor. lots or more, ol one kind of assorted,
The “discounl s 40%

National Company
Cambridge Sta, 39, Boston, Mas

been comnceled with the wholesale depariment
of the Columbia Co. for a mumber of years, his
Jast position bring with the Omaha Columbia
sales force. The Kensy Music Sliop will handlc
the Columbia line exclusively.
Columbia Shows Increase in Sales

William F. Stidham, manager of the Los An-
gcles branch of the Columbia Co. reports an
increase in sales for the month of July over those
for June. This is the third month in succession
showing au increasc over the previous month;
May, which was 40 per ecut ahead of April, also
ghowed an inercase of 50 per cent over May,
1920; June sales exceeded those for May.

Window Display Elks Week

The Platt Music Co. took advantage of Elks
Couvention Week in Los Angeles to inake a very
attractive window display. A huge clk's head,
which took two men to cafry, formed the cen-
tral figure in the window.

SEND “TALKERS" TO THE FAR EAST

Two Trenton Shops Make Distant Deliveries,
One to Tokio and the Other to India

Tusxvon, N. J. August $—The G. A. Barfow's
Son Co., of this city, recently shipped a Cheney
phonograph te Tokio, Japan. The instrument
was purchased by a Japanesc who #s a student
at Princeton University, and whose parents are
wealthy. The machinc-was xhipped lo faraway
Japan with a uamber of the latest reeords, in-
cluding Jazz selcctions The young sludent also
purchascd a Victrota for his soom at the umi-
versity.

Elmer Fouratl, of the Fouratt Music Shop,
sold a Victrola to the Board of Foreign Mis-
cions and it was sent to India, where it will be
placed in the home of a missionary.
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1800 Unico Instuliations

Unico Service is producing results Today for
progressive musical instrument merchants in

925 cities
45 states
12 foreign countries

The Unico System will Solve Your Sales problem
ECONOMICALLY—Expeditiously—Effieiently

bcmwm,(-a//v because conmplete Unico Departiments can be installed from $500.00 upwards.
Unico Equipment, though high in quality, is modcrate in price.

Expeditiously because Unico Departments, no matter how large or how small, are shipped
promptly on receipt of order. Dclivery is expedited by our Traffic Depart-
‘ment and installation completed by our Service Department immediately on
arrival of shipment at vour store.

Efficient!y because whether your requirement is for a $500.00 department or a $50,000
installation, the skill and expenence which have created over 1800 successful
dep'mmelm guarantec you similar rcsults.

Unico Service Functions Regardless of Distance or Size of Your Require-

ments.
UN[T CONSTRUCTION COMPANY
NEW YORK Rayburn Clark Smith, President CHICAGO
299 Madison Ave. 58th Street and Groys Avenue 30 N. Michigan

Corner 41st St. PHILADELPHIA Boulevard
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Unleo Sowvice

i

Shown Below
Six Recent 1921
Unico Installations

A New Unico . \ o -
Installation Every g .
Worlung Day, 1921

5. Kahn & Sans Co., Cleveland, OAdo " S B 4 Pearta Musbc Shop, Peorla, M1,
WO

Dealers throughout the country are realizing the Sales Com-
pelling Force of Unico Equipment in overcoming inactive
trade conditions.

A recent canvass of 3000 Dealers in 438 Cities shows Unico-
Equipped Dealers enjoying active business.

Let us put this valuable Service to work for YOU. You can secure
IMMEDIATELY—and at moderate cost—the benefits of the Unico
System.

— T ': _— e, 3 Demonstrating Rooms
b L Record Racks, Counters
Decorative Treatments

Complete Interiors

New York B;nd fnstrument Co. Edsar Musle Shoppe, Telsa, Ohlo.

Prompt Action IS s e i, aicantitecto. IWrite, wire or ;
* neares

necessary to protect phone our n

your FaII busmess offlce 7ODAY

UNIT CONSTRUCTION COMPANY

g’r::?;y S PHILADELPHIA Boulevard
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'B " EUROPE'S BIGGEST DANCE HIT -

MY MAN

195.®, AMEQICAS BIGGEST DANCE HIT

D

HOMME/:

ung by MISS FANNY BRICE in

“You cant go wron
with anyqfﬂsl soz

CONSIDERABLE ACTIVITY EV

ll)ENT IN ST. LOUIS TRADE © “fer

Talking Machine Salcs Have Supported Musie Buslness Generally for Some Months—Giving the
Publlc What It Wants=Ditzell Announces New Terms—Some Recent Trade Developments

chandlzing fu general,
talklng muchine b
more exact lhey wo

"
sa s had. I they ware
say thar it in gond, but
not good enongl tn make up for the budness of
the piano busiuess. That s what dealers who
have both luer have been expeeting of the talk-
ing machives, Wheu the o business hegau
to drag the aikimg maclones were gomg strong,
They couthnued sirouy for i+ long while, They
stayed pretty stroug, | the dealers
undertgok to wmake th ougl pros:
perity for the whole establishnient, They were
not vqual to that and they gagged, That is, they
did lcss than was expected of t , hut what
was cxpected of them was ware than could rea-
sonably be cxpected. When the books af tlhie
Surumer’s business are balanced, however, it will
be fonnd that the talking machines have ac
quitted themselves swell and lave done o gool
deal toward keeping np the average s the other
branch of the husinesa,
Give the Public What It Wants

Miss G. Golda Alry, hem! of the xerviee ile-
partment of the Kocrber Brenner Co, Vivior
distributor, has lcarned somcthing from the
movies and shic §s passing it aloug to the dealers
in a pamphlet, "Give the Public Wit Tt Wants,”

of mation plcture theatres, she
discorered, have beem doing this, not by
# 5 whai it {s supposcd to want, which was
furmerly the practice, bt what it really wants,
whieh is chssical musie of the "not-tao-heavy”
<l with some popnlar nmsic mhaed in

aw, whit's the lessgn we can learn frenr all
that?” aska.  "Shuply this:  When, selling

The lictter elas.

she

Victor records, give the pulilic what it wants
Hut don’t always judge the publle's desires by
1stowmer

wihat It nsks fur. Fhere's many a who
comes i und asks for dance
sangs, who has a latent appreciatiol
music. You have the opportumity and the abil
Ry to devclop this appreciation. And by de
veloping it yon can mcrease yonr sales,

"So will yo ¢ this resolve amil try faith
{ully to carry it ont during the month of An-
pust? Resolve that every enstomer whom yon
serve wlll licar at Irast one sclection of good
musiy before going away. 1t wfy be necessary
te play 1t while yon are wrap records 3
customer has bonght or while you arc getting
records fic hus asked tu liear. By nsing o little
tact, 1 Nttde ahiplomacy and a little judgment in
the reeords y: cleer yon can really caery om
sieh A resalve

To helj than the Angist Red Seal records ar
unnlyzed and divided into four groups, each with

145 East 34th St.

THE CABINET and ACCESSORIES COMPANY

Otto Goldsmith, President

New York City

We are
Sole Metropolitan Distribulors of

The CIROLA

Price Now, $35.00

Regular Trade Discount to Dealers

Writs or Phons for Representative ta call
ar send for Catalogue

Get All Your Accessories From One Scurce

n stock overything io the
hona unb Ilo. Gel sn our malling
st a0 carry Ihe morchaadies Ihat snils

Distributors of

®Gilt £hge Needles

Made frum stast 1o finish in U, S. A,

Extra Loud—Loud —Medium

Made at the

W. H. Bagshaw Co. Factory

Lowell, Mass
INSURE PERFECT REPRODUCTION

ZIEG ELD FOLLIES 9°1-9-2-1

, ATune" You Cant Forget

a different appeal, and with the class of peoplc

' 1pp=al at 1ead
sroup 1l

person who just | a

[ lnng ne

rhythm. Tor t quiet, refl oner, 1l

foctor, the lawyer, the teacher and the honse
kevper, she recommends quier tonul gnality and

nd middle-aged,
1s memories, <he
weet

sentiment.  For elderly people
ol Ihoie Io whom nuulc i

and

fourth classification is the i

Chario
aginative customer wlo likes to piture the scen;
eser
Announces New Terms on Machines
Manager J. F. Ditzell, of the Faw & Barr
Co.. haz announced the following ncw terms or

On purchases of §25, $5 down
and $4 a month; $35 to $50, $5 down and $5 a
month; $58 to $75, §6 down and $5 a month
$80 10 $100, $7 down and $6 1 month; $110 to
$125, $8 down and §7 a month; §135 to $I60,
$10 down aud $K% a month; $165 to $200, $10 down
nd §10 a month; $210 to $250, $15 dowo and §12

wonth: $260 to S10, $20 down and $15 ;
manth; 315 to §350, $25 down and $IS a inonth

talking machines

[I60 to §400. £30 down aud §18 2 m Rec
ords on contract are nat to exceed the Iwitial
paymend. 11 is wnderstood that the terms of the

sthee dealers are substantially the same,
Take on the Kimball Linc

The Union House Furnishing Co., which had
its formal opening August 1 a1 1124-32 Olive
strect, will handic Kimbal] talking machines and
Okch records. The coutract was secured by
C. R. Sahuon, salct manager of the Artoplone
Corp., agalust vigorons competition. The open-
ing order was for more thau 100 machincs and
a complete stack of records. Mr. Mosley will
be w1 eharge of the talking machine departinent.
Rceords will be featured. Miss Jordan will have
charge of them

Changes in Brunswick Staff

‘I'he following changes have been made in the
Brn ck organization: Charles F. Shaw, whe
has been traveling & southern Ilinols and west
erau Keotucky, transferred 10 St. Louis; H. H
Sheldon, who has bicen doing local work, take:
that territory; J. M. Dick temporarily goes to
northern 1llinois; J. E. Hornberger, formerty
with the Chency Co., with headquarters at Kan
sas City, is to cover the South, working out of
Memphis and New Orleans.

New Victor Account

The Koerber-Breancer Co. reports a new Vietor
account at Fulton, Mo.—that of Baker & Ashurst
Mr. Bakes has been in the book business in Ful
ton for many years and Mr, Ashurst has handled
talking machines. Thc partnership extends anly
to the Victor business The departinent is in the
front of the store with two booths, record racks
and other appropriate fixtures.

Of on Their Vacatlons

H. R Koerber, of the Koerber-Brenner Co.,
left with hls family July 27 for a month's pleas-
nre trip to Honolulu, C. Rauth, sccretary of
the same firm, Is speuding his vacation in Can-
ada, ing a trip to the Pacific Coast. Mr.

oll.
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and Mrs. €. B. Gilbery, alter atiending the job-

bers' convention in Colorado Springs, spent somc

time wn the Colorado mountains. H. S. Grover,

who accompanicd them, is visiting friends in

California.
E

3| Educational Possibiliti

J. W, Strain, Vietor dealer of Carroliton, 111,
is alive to the cducational possibilities of his
territory. During the Summer school of the
lcachers of his eounty Mr. Strain arringed for
« Victrola demonstration, which was given by
Miss Airy, of the Koerber-Brennesr Co. Mr.
Strain cxpeets to put on a thorough campaign
in the Fall among tlic rural schools of his terri-
tory.

Kiesclhorst's Active Campaign

The Kicselhorst Piano Co., of St Loufs, has
engaged a force of canvassers and a Victrola
truck with which to make an active canvass of
the city in the sale of Victrolas.

Visit Columbla Dealers

Robert Porter, ficld sales manager of the Co-
fumbia Co., spent the last week of July in St
J.onis territory. He accompanied Branch Man-
ager E. M. Morgan on a tour which included
several of the larger cities in this territory, such
as Paducal, Mcmphis, Little Rock. They found
dealers fecling much more cheerful and encour-
aged over the business ontlook, duc to improve-
meut in credit conditions, generally favorable
crop prospeets, ctc. Mr. Porter returned
New York after his St. Louis-vislt.

Branch Manager E. M. Morgan is spending
the first half of August on a vacation trip in the
East, visiting various points of interest. His
itincrary includes a visit to the cxceutives offices
of the company in the Gotham National Bank
Building, New York City.

Vacation scason is on. Assistant Manager
Bryant jnst returncd from a trip to his former
home in New York. Miss Cora M. Douthitt,
cashicr, has returned from a two weeks' visit
with rclatives tn southern Illinois. Chict Ser-
viceman Erncst Schueddig is cnjoying his vaca-
tion on an automobilc tonr, on which he is ac-
companted by his brother, wife and mother.
Dealer Service Supervisor R. N. Johnson is pass-
fug his vacation at his old home in Ncbraska,

A Change In Harrisburg, Il

The business of the Hetherington Music Co.,
in Harrisbarg, 11, has becn taken over by
Messrs. Gunter and Wilson, who are mow con-
ducting it under the name of Gunter & Wilson
Music Co. They called recently at the St Louis
office and arc planning quite an aggressive Co-
lumbia selling campaign in their section.

New Post for Martin

Delbert Martin, formerly connected with the
Columbia St. Louis branch, and later with the
Meycr Piano Co. has accepted the position as
manager of the plionograph department of the
Woodward Hardware Co., Cairo, TIL

Miss Hazlett a Visitor

Miss Florence Hazlctt, representative of the
educational department of the Columbia Co.
stopped at the St. Louis office a day on her
way to and from the points she has been visits
ing and giving lucati
work that can be carricd on by means of C¢
lumbia records. Among the points she recently
visited are Springficid, Mo Cape Girardeau,
Mo.. Columbla, Mo, where she addressed
teachers' institutes and normal college classes.

Shattinger MHas Sonora Linc

The Shattinger Music Co., of 1103 Olive strect,
has heen appointed retail dcaler of the Sonofa
line. Manager Boxley expects to scll his share
of these instruments.

Meinell Sccures Sonora Agency

The Meomell Music Co, 4035 West Florls:
sant avenue, has takea on the Sonora line for
the North Side of St Louis. Mr. Meinell, who
i new in the mnsic business, has fitted up his
place in a very high-class way and is well
equipped to give Brst-class service.

Stix, Bacr & Funller, of this city. report sell-
ing threc Sonora grands at 375 i onc.day.
This is certainly getling planograph business
for this season of the year. .

The Sonora display roem in the Arcade Build-
ing has been instrumental in selling quite a few

to

rations of

E

TALKING

peri_o:l designs lor the Sonora dealers ol Si.
I.ouls._ This office has had an inquiry rom a
party in this city who is cxpeeting to niove to
G(:rmany and wants to purchase a Sonora na-
chine and have it shipped to that conmtry at the
tinie they intend to sail.

The € D. Smith Drug Co reports that the
sales of Sonora Porlables have been -three times
greater than last year.

Some Personals

Miss J. Kramer, sccretary of the Artophone
Corp, has rewrned from a vacation trlp to
Chicago.

Mr. Cotter, of the Kimball Co., Chicago, was
in St. Louis the carly part of August.

Miss Melina Decan, of the wholesale Vocalion
department of the Aeolian Co., has returned
from 3 vacation trip.

R. W. Jackson, manager of the Brunswick Co.
kas returned from Mlchigan, where he left his
family for the balamec ol*the Summer. He also
stopped in Chicago.

‘Fhe Culp Bros. Piano Co,, of Fort Smith, Ark.,
witl branch stores In Hartshorn, Okla, and
Russelfville, Ark,, has taken on the Edison fine
through the Silverstone Music Co.

PRODUCES CARUSO ENVELOPE
Lewls C. Frank Corp. Makes Timely A
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Edward Cosgrove, uf the Famous & Barr Cu.
talking machinc department, has returned from
an cnjoyable vacation at the Famous & Barr Co.
farm on the Merrlmac River aud officiated as
star pitcher of the baseball team.

Mrs Frieda Bollman, of the Fumous & Basr
talking machine departiient, has returned from
a vacation trip to Atlantic City and Asbury Park.

Departinent stores which close all day Satur-
dnys during the Sumwner arv advantaged by the
ehange of the Victor records’ opening day from
Saturday te Friday.

Miss Laura Plckel, in charge of the Ficld-
Lippman record department, has returned from
an automobile vacation trip to Kanaas City.

R. R. Connor, assistant re manager of the
Silverstone Music Co., has returned from a vacs
tion trip to the East.

H Downey, formerly with the Mnsieal I
strument Sales Co,, is mow conneeted with the
Silverstone Music Co.

). F. Ditzell, manager of the Famous & Barr
music salon, is a member of 3 committee of the
National Musle Merchants' Association to take
steps to organize a national talking machine as-
sociation.

attract the attention pf the reader. Mr. Frank
believes that the extensive usc of this envelope
b

ment—New Envelope Has Human Interest
Appeal—Will Stimulate Record Sales

Derrorr, Mich., August 6—The Lewis €. Frank
Corp., of this city, wanufactarer of wrapping
envelopes, has just issued an announcement that
is attracting considcrable attention becausc of
its ‘timeclincss and progressivencss. This com-
pany has for many ycars made a specialty of
producing distinctive envelopes, and im mediately
upon learning of the death of Enrico Caruso,
the world-famous tenor, Mr. Frank announced
an cxceplionally hamdspme new wrapping cn-
velope, carrying a 10x |0 rotogravare of Caruso.

This rotogravure pleture, ready for framing
in a striking likeness of the famous artht, and
is reproduced on the cntire face of the cnvelope.
On the reverse side there is printed, as a sales
promotion plan, a list of Victor records sclected
by Caruse himsell as his favorites. There is
also an Intimate story of his carces, which adds
a touch of human intcrest that cannot fail to

will d dly stimul! the demand for
Caruso records materially, and his announcemcut
to the trade is noteworthy for its dignity and
timneliness. It may be termed a "memorial en-
velope.”

NEW EXCLUSIVE VICTOR STORE

Fostomia, O., August 8—The Spratt Bros, Music
Co., of this city, has just opcned an exclusive
Victor store that Is one of the most attractive
establishments in town. The equipment includes
four sound-proof demonstrating rooms, and the
formal openlng was attended by over onc thou-
sand people.

The large army of yisitors were presented with
earnatinns as souvenirs, and a fve-piece orches-
tra was in attendance all day. Ameong the trade
visltors who attended the opening were Warren
I.. Kellogg, Charles H. Womeldorf, William B.
Gannon and Arthur S. Leybnurn, of the Toledo
Talking Machinc Co., Vietor wholesaler.

THE PHONOSTOP

5th Successful Year

ACCURATE—SIMPLE —DURABLE

Reasonable
Price

Guaranteed Fully

Nickel or Gold

UNIVERSAL
STANDARD

NEED-A-CLIP

New Fibre Needle Clipper

Guaranteed
RETAIL

75 cents

Trade Discount

A SUPERIOR TOOL

THE PHONOMOTOR CO., 121 West Ave., Rochester, N.Y.
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SEPTEMBER RELEASES

T ODEON

r~ RECORDS
NOW READY

POPULAR SERIES VOCAL—(Continued )
- f I Berl T 0 h
All the Latest Hits Od 20059 'M OBrychx):'s:"..( i, B ..e.'.“.,glllv;"jones

10-in. 85c) Little Glrl, Don’t Say Good- bye {A. Miller-Al
Rob enl) Tenor. with Orchestra. . Lewis James

DANCE SELECTIONS

Ain't We Got Fun? (R.}\. Whiéing). IPo-)l(-trot,B .
©Od 20051 oseph Samuels’ Jaze Ban
10-in. 85c.) Poor Me (O. Finney-B. Adams). Fox-trof ARTISTIC SERIES
American Odeon érehenra (Red Label)
The Last Waltz (From the O erma "The Last e
ew:?:.") (0,5,,, Sm“,) alte, by well-known celebrities
American 6d¢on Orchestra
loln lk A Baby ln'Love (From the Operetta " The Last JOHN McCORMACK, Tenor
Waliz™) (Alfred Goodman). Fox-tro Recorded by the Odeon Co. In Europe
Green Brothers' Novehy Band Am 33021 )
My Cherry Blossom (Ted Snyder). Fox-teot, 1034-in. sn.oo{r" Sing Thee Songs of Araby (Clay)
0d 20083 Green Brothers’ Novelty Band Am 33035
Every Girlle Wants to Be a Sally (From "Snap- {The Ould Plaid Shawl (Haynes)
10-In. 83¢.] ™ ghors of 19217) (Maluin M Franklio), Fox. 1034-in. $1.00]
T L sosposf i & ius Lenzberg's Harmoniats 2
Stolen Kllseu (Ted Snyder). Fox-trot MERIARNOCUN
Lanlin's Roseland Orehestra The admirable Coloratura Soprano
ID-In. 85: Ti- O SAn (Lou Traveller-L. Clalr Case). Fox- Am 44026 o, g N
civeevieas..American Odeon Orchestra 12-n. $1. 50{"‘1'“'”' (E. dell’ Acqua) (Sung in French)
Tio A V°|" From Mummy Land) (Johnny S. Am 4027111 Barblere di Siviglia (Rossini) Cavatina di Rosina
lack), Fox-trot..American Odeon Orchestra 12-in. $1.500 ! parte (Frag ich mein bekiomm'nes Herz)
Od 20055 Waltalng Ta_Spreading From Land to Land "
1040, 85¢, lng a Spreading From Land to Lan
ErniliiesheletiQulltyistrect’) (Walter FRIEDA HEMPEL and HERM. JADLOWKER

Kollo) Waltz. Lanin’s Roseland Orchestra
oddlc (Blese-Westphal-Steiger). Fox-trot,
ulius Lenzberg's Harmonista 12-in. $1.78%
10 ln sse. Would You? (A. B. Sterling-G. McConnell).
l Fox-trot..Jos. Knecht's W.-A. Dance Orchestra

rLa ﬁglm del regimento (Donizetti) Ductto: “Tonio-
Am 450]0 Maria” (Ductt Tonio und Maria: Nicht zweifeln
darf ich laenger)

EMMY DESTINN

VOCAL Am 34007§ ) , )
Aona In Indiana (B. and E. Gorman-H. Rose). 1034-In. $1.25% Lohengrin (Wagner) (Elsa’s Sang an die Luctc)
o Tenor, with Orchestra ........... Harry Rose
T el Met Ol Myl (Feom “Two Litile Girls in CLAIRE DUX
IS ue™) (A. Francis-V. Younuns) Tenor,

wlth Orchestra,

Bring Back My Blushlng Rose (From “Ziegfeld
Follies 1921") (Gene Buck-Rudoli Friml).

Lewis James ,2“}:‘ ‘s‘xo.;s{b" Freischuetz, Preghiera (Leise, Leise)

BARBARA KEMP

Od 20057,
Tenor, with Orchestra. ,...... .. Lewls James q q q
10-in. 85c. ! Am 44031 { L’Africana (Mecycrbeer) “Di qui si vede il mar’
™ Lenan, with Grehentras oo Mot 'Eones 12, $130]  (Von hsr seh-ieh Gus Mot

Ask for Our Catalogues of Foreign Language Records
and

FAMOUS.ARTISTS Selections

Ours is a big proposition for high-class distributors

. . -
Write for particulars We are now appointing Jobbers ! L
1

American Od@on Qrporation

100 WEST 215" STREET
NEW YORK
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MUSIC PLAYING A PROMINENT PART IN TORONTO LIFE

Greatcr Appreciation of Music Results in Good
Williams & Sons Outing—Recent

‘Toronto, Ont., Angust 11—E. R Parkhurst,
who conducts the "Music page
of the Globe, a daily paper of this city, in a re.
cent article, lieaded "How to Make Canada a
Great Musical Nation,” said: “Every Canadian
home should set apart an hour each day to
nmiusic.  Parcuts can read interesting musical
events, stories of operas and ather articles of
musical intelligence to their children as they
develop musical understanding. The advance.
ment of mwsic is €ertain to create a universal
desire for it. Libraries where music is pre-
sented will also be a grcat help to parcats in
conducting the nsic hour in the home, espe-
cially when the children are studying music
themselves. The music pages of the newspapers
will also be onc of the big factors in making
the music hour & fixed institution in the home.
The children of future generations will talk oi
opera and couccrts of the highest order as they
now do abont movies and bascball. They may
cven form opcra companies in their own ¢om
nuunities and have local concert halls. The

Business—Record Artists Attrace Attention—R. S.
Trade Changes of General Intcrest

musical advancement of the tast few years is
pointing in this dircetion. Canadian parents
should find time for more music in the home, as
this is the ouly truc medium through which we
can ever liope to advance the cause of music in
Canada.”

The Musical Mcrchandise Sales Co. recently
called attention to the fact that Vessella’s Band,
playiug at Scarboro Beach Park, is listed in the
Brunswick record catalog with 2. sumiber of
very fine sclections.

Edward Johnson, “His Master's Volee” tenor,
while @n a recent visit to his old home town at
Guelph, was the guest of the Rotary Club of
that city and was presented with a certificate
of honorary membership.

Kennetlh Ross lias resigned the sales managers
ship of the Musical Mcrchandise Sales Co. and
will represent, Alherta and British Columbia,
the McLagan talking machines and San rrcords,
with headquarters in Calgary.

The marriage of Burdick A Trestrail, one of

_the partaers of the Musical Merchandise Sates

NEW BASIS FOR FIGURING IMPORT VALUES IN CANADA

Government Adds Premium of Exchange 1o Actual Value of Imported Products—Victrola and
Magnavox for Kiwanis Cfub—New Firms Enter Field in Montreal

MounTreat, Canapa, August S.—An important
change, which will have considerable effect on
Anierican imports into Canada in computing the
vafue for duty of currencics of invoices from
countrics where the rate of cxchange is adversc
to Canada, has been put into force by the De-
partment of Inland Revenue and Customs. On
an invoice of goods imported from the Statcs
it is suggested, as an example, that where actual
home consumption value is $100 and the pre-
mium of exchange is 12 per ceat the value for
duty purposes will be $112. Where there is
heavily depreciated currency, on the other hand,
not morc than SO per cent depreciation of tlic
proclaimed value of the currcncy is to be al-
tcwed by customs for computing value of in
voices for duty. Thus the German mark, whosc
proclaimed value is 23.82 cents, will be taken as
worth 1191 ecnts, though actually worth a great
deal less.

Brown's Talking Machine Shop is- supplying
a Victrola No. 6 model and a Magnavox for
use at the open air meetings of the Kiwanis
Glee Club, which recently introduced conunu-
wity singing to large Montreal audfences, who
hold forth once a week at Fletcher’s Field.

During the appearance in Mountreal of Sonsa
the miarch king, a large volume of adver R
appeared in all the local dailies featuring the
Victor records of this famous artist. The per-
sonal of the great hand ter stimu-
fated sales to a considerable degree.

Layton Bros., Edison, Columbia and. Bruns-
wick dcalers, receutly hcld their third annual
jolfification at Otterburn Park, with an alle.m!-
ance of seventy-five employes and their wives
and children. A program of sports was grrwd
out and prizes were contributed to the winucre
The outing was voted onc of ihe most suecess-
ful ever held by the company.

New firms registering in Montrgal during the
past month include: Premier Phono. Parts Co.
and Phonograph Apollon, Ltd.

Portable and small machines are bcing exten:
sively advertised for Summer camps and h_omcs.
The ads are linked up with real live window
representations of camp life.

‘?rht Taylor Music Ce., of Halifax, N. 8, has
ficen particularly successful fn placing a large
number of Vietrola school outfits, together with

a library of cdueational reeords, with the schools
ir its territory. The company anticipates more
sales of machines as soon as the schools open in
tke Fall.

William F. \Wegener, Dartmouth, N. S, has
devcloped z nice trade in -demonstrating and
selling Victor records over the phone to a
selected list of eustomers each month.

N. G. Valinette, Ltd., furniture dealer, is fea-

. turing Victor talking machines and rccords and
is utilizing the *entire ground Aoor of its large
cstablishment in the interests of talking machine
and piano departments. Albert Bicnjonette will
have complete charge of these two departments.

partment of the R. S. Willia Sons Co.,
Ltd, was solemmized at the Bloor Stecct Bap-
tist Churchi recently in the presence of a large
aumhecr of Retarians. Mr. and Mrs. Trestrail
spent their honeynioon in New York and At-
lantlc City.

The R. S. Williams & Sous Co., Ltd, Cdlson
jobbers in thils city, recently enjoyed their thir-
teenth 3 al outing at Qucenston lleights
Park. This was onc of thc most succcssfnl
ontings ever lield by the company. 1I. G. Stau-
ton, vice-president and gemeral manager of this
comipany, attended the convention of the Ro-
tary Clubs of the World- in Edinburgh. Befurc
returning he will enjoy a visit to many of the
iuteresting historie spots in Lurope. He will
tour the Freuch battleficlds.

The Ottawa branch of the R. S. Williams &
Sons Co, Ltd. gave indications of pronounced
prosperity recently by a display of many hags
of gold in its show windows. The exhibit,
which was not carefully gnarded, was arranged
to invite interest in the Thomas A. Edison con-
test, details of which lave been widely ditsemi
nated. Edison plionographs were featurcd, along
with the piles of moncy-bags,

=

Announcements of the progress of the Demp-
sey-Carpentier fight were made by the Montreal
Herald balletin servicé with the aid of a Mag-
navox at Fleteher's Ficld. The sound-amplify-
ing instrmnent was loaned for the occasion by
Brown's Talking Machine Shop.

Paul A. Pinard, Ltd., with headquarters in this
city, has been incorporated with a capital ol
$90,000. Talking machines and other musical
merchandise will be handled.

D. J. McCarthy, formerly wirth the W. H.
Thorne & Co., Ltd., St. John, N. B,, distributors
of the Edison line im the Maritime Provinecs,
has joincd the selling staff of the Starr Co, of
Canada, at St. Johw, N. B. Mr. MeCarthy's
conncction throughout the Provinges and his gens
eral expericnce in talking machine record busi-
ness shonld make him a valuable member of the
Starr sales organization.

NEW FIELDS FOR TALKING MACHINES IN WINNIPEG, MAN.

Tea Rooms,

Drug Stores, Etc, Find That the Music Attracts Customers—Musical Festival for

Regina—Strong Demand Reported for Various Makes of Records

WiaxKiree, MaN., Angust 3.—The talking ma-
chinc scems to be growing in favos in tea-
rooms. druy storcs and other public places in
this city and locality, Cnstomers like the music
amd there is quitc a large opportunity for sales
promotion in Uis speciat field.

A musical festival will be staged in Regina
shortly, which promises to be one of the biggest
cvents in the history of the local music trade

The talking machine department of the Mus-
tan Co. is steadily growing and las proved so
profitable that a motor car has been purchascd
for the use of the sales forec.

Emil Van Gelder, of I. Montagnes & Ca.,

Canadian distrihutors of Somora talking ma-
chines, was in Edmontan recently. He reported
that he transacted a very good volime of busi-
ness on his recent trans-contincutal tour. e
declared that indications in Saskatchewan and
Alherta were good in regard to the erop sftwa-
tion. This'is a favarahle condition for Fall trade.

"His Master's Voice” dealers of this city re
port a big sale of the special relcase reeords,
as well as the regular supplement.

Miss Mac E. Skilling, of the educational de-
partment of the Columbia Graphophone Co.,
attended the recent convention of Federated

(Contimed on page 106}

THE RENE MANUFACTURING

_TALKING MACHINE SUPPLIES AND REPAIR PARTS

The superiority of RENE MADE SPRINGS and PARTS }
is not accidental but is the result of years of painstaking de-
votion to the highest standards of machine shop craft.

| NONE BETTER IN QUALITY

C0.

See page 127

|
NONE LOWER IN PRICE ‘

Montvale, New Jersey
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Marion Harrls has a brand new attack of the blues
In “m Nobody’s Baby” and “l Wonder Where My

Sweet, Swcet Daddy’s Gone?” Paul Bilese’s Or- 1‘
chestra accompanies her in both. That's a swell |
combination that means sales. Stock up. A-3433. '/’
Columbla Graphophone Co.
NEW YORH
== 7> A’b

—
HAPPENINGS IN. CANADIA

{Continued from poge 10! year as a record <alea booster, and that pract-

eryone who rerted machine cventually
ed one, ‘The money paid by thea as

N TRADE sail thay this (daa proved wvery successful tast ANNOUNCES 'I HE SONORA PM:V()
5)

Sonora Phonograph Co, Adds Pianos and Player.
Pianos to Its Line—Will Bc Merchandised

Wamen's Instltutes, held in Edmeanton, Athersin

Stie delivered an addrest oo the weark of the al was eredited purt payment for th Through Jobbers and Dealers

Grafuwola i the closmioom, which pave mueh  machine. To increasc their newspaper adv

pleasure 0 the andicuce. lising results the company is s : aut circ ' 8 )
I'roving 1o the evident sansfuction of the large lar letices describing new records. This play  AMtounced the additlon to its line of 1he Sonora

audience present that the claims of the “whona.  hus also hern fonnd cffcclive In disposing of ¢ Vyers d <

graph with a gonl™ are wot overrated, aml that  old record. Of

he blmsell is aw artlst of the first rank, Veraon © u

Archibald, the well-known Fdison harftone, gave OHI0 VACATION NOTES ! -

an inteeesting reclial in $t Stephen's Churell - — « a

reeently, Tk, (3, Augast Arthur Pete, managee o quic 0 appr
Plans (0 Inunch a “Music Week™ ia Winal  the Victor departinent of the Lion Store, Tolelo, te the unliniiled sales possibilitics of a piane

pen in November or Decemnler are in the air has Just retnrned with Wis family from an 11 I e "Sonora

Inspired iy the success of New York's “Masic  exiended vacation at Reno Beach.  Mr. Pete N rid ig .

Week" ccrtaln Winnipeg musie lovers believe * sceured a wellaleserved rest and returns (o his PP sident of tl mpany, stided that it is the

that the whale comiounity wauld beneflit if Win.  work with rencwell vin and enrrgy. -

wipeg had a week In which The seareldight ol Another returning vaeativnist is Alliert Fink,

leublie interesl were turned stros @ miitters  of the Alhert Fink Mas Canton, ) Jobbers and dealers direct, depending n

cal. A committee will be formed soon to  who spent several weeks at Athntic Cit SR e var te e or

canvass the Hoard of ‘I'rade, Cltirens' Leugne East, Mr. Fink visit ; I nd pl.

snusical organlzations, eluks devated tw comans:  Canulen and thoraughly eujoyed his inspecti

nily wellure, moving picture louscs of the wa th plaut

other Institntion lkely to ke inlerested i«

If the co-opcration of all theac clem GIVES VICTROLA 10 CAMP r

secorcd 1t #s fikely thit Winnipeg will have | I at 1

“Music Weck” shme lime in Novembrr or the e, William D, Olmstead, of Tre 5 lay

carly part of Decrmber. lins presest i1 trala to 1 iddi $700 an ) of Sonora planos

am} player-pianos will be in mplete accord
with
aph, wlich has w votor ascl

Belknap-Mumbhy have started theic Sumner  Cawp, conduceted hy the Trenton Re tary Cl
rentnl eampaige.  The eompany reuts alkisg  on Rotary Island nenr Trenton,  Ple macl
machines ta any relialde person for a small  is adapted for ontdoor nse because of its lond
nonthly fre and a guarantce that a cerain wim:  lane,  Br. Olstead utrilinted
ber of records will he purchiasvd  Mr. Belknup  1ccords.

Your Problem ls Ours )
Good Profits (to youn) : -
- Good Service (lo your customers) | [

Answer: TONAR RECORD BRUSHES ' o of

(Trede Mark) o
i nos
"

lage.  Josep f

Phonograph Co, wil

of his tinc and activities to Ihe cxceutive end
of Ihe new branch of the business, and Sonora
s and dealers ara collaboratlng with him
WUNg an extensive sales campalign

Have we solved the above pl:oblem correctly ? N Ewgwluzn!fz ES
Di'nmand veedles for Edison

Made in mahogany, oak and ebony colored finishes Sapphire poedles for Edison
Sappbire ocedles for Pathe

PARKS & PARKS, Inc. TROY, N. Y. in stock ready for delivery

New York Ollice, C. E. Peabody & Co., 186 Greenwich St, MERMOO & CO., 874 Beoadway, M. 7.
Soulbern Repreacntatives: I. W, Becker & €Co., 226) Pcacbtree St., Altanta, Gno,

Write to-day for prices and sample and sce tor yoursctl
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LIKE THE i
ROCK OF GIBRALTAR ¢
IS PARAMOUNT TODAY Mg

ANDWILLEVER A
REMAIN S0 -

\4

C.BRUNO GSON, Inc.
351395 Fourth Ave-New York

WICTOR WHAESALER }
TO THE DEALER ONLY =
~C TMW
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MUblCAL APPRECIATION IN 'KANSAS CITY

Educationa)l Work Expeeted to Have Rral lnﬂuencr on Trade—The Jenkins Co. Policy—Schmelzer
1 .

Reported

Co. Staff Profits by C

L, Aigust 4 —"Musie Is Essen:
witle which ). W. Jenk
Sons’ Musie Co,
trola aml pana ks

. B onall
honne, wnd 1t iy at
ot thut is printel.
hren oiluent

dang np his greid ¥
wras in Kansas City aml v,
the liserutnre pnt ant hy th
the head «f every advert
Wath this stogau Mr. Jeu
the  comn m whieh flvertiscinents
hiave goue. The daily jagpers in winele e has
Boaght space hinve guene wto hundreds of towun
in whirh Jeukina Sons' Musie Co. has stares,
and ta thin extent Mg Jeu carued the
thanks of t elic ug up Uy
canne of y lln welfare «f the

s o br with thils ssane wea «f con-
K the ¢ Music Is ESential” thet
the wholesale Victor drpagunent at the J. W
Jenkivs Sens' Music t'e s cerently added tn
its furce Miss Muargaret de Narest, lor
mitsic saperyiser

Ter work will hie te vi
there arc

Jenkiny deuler:

certs

Krrlu the mtelh
Rent imerest wic fur all these cods,
ey have lace arranpel i
vilh tlurtecn teachess’ mstitates o
the Dilmg of these will ke her irst wirk,
Jenkins orgapizatbon and the local lealers will
cooperate with her w her work, he pre-
paged to meet the de nd fur the recanls which
she will refer to and use i her deimunstraticns,
Aside from the deurand for 1ceonils thne cieated,
there will ke secuicd the gaed will ol 3 gronge
«f teachers in each g d o dewr
an their part te have & Victroln mnd Viclar see-
ords in their scloals
Many Constructive Conferences

A AL Trostler, mawager of the Victor de
ment u«f the Sch N
repntation far
wny wraund.
schools amd conferences,
most of the time for jte \
time the schual w

July
Trosller gatheredd his finee hefme the julders

P t in B

cate and told the memlers what the oppor-’
tumty wonhl mean to them. e held several
wonfreences during the comvention, and at its
¢lone he held wunthicr nt which the strong ponts
developed ut the cenvention were reviewesd, those
vapeeiclly apslicaddr ta the Selanelzer campaign
were atressel, and the koys scut out to put them
6 clfcet m the Iu-ld The Schinclzer Co. hud
the di the list of jobbers in
the o auves al the con
and with the systematic mcthod of utitizing the
pmints krought out # 1s pretty safe 10 say that
thiere wall e no ornnization 1o profit nore by
1t attendon
Satinfactory Brunswick Busincss

Tnly busioess in the Bronswick shops in this
tesgitory was hetter than lonc knsniess, accord-
18 to rejofts feceived at the Kaunsas City olhee
The new hoancal jlan of bicking up dealers
with erechit is warkfug ant even lettee than was

hayed, .\ i new cics have keen
eslablished during the
Fulsa are to the cilect Ilml I

the fare ol the vil s

as territory, has been
transfrrered Cleveland, ), agency and
e sales gee, Thos,
Rausas Uity oihce, lns heen seat out

Mixsoun i

ur the

i Condan, of the
Iis place

The It utk Shege, al K
the rd sale

hxve | r whede hister
drive sdeertisimg «r salesuy

Jumes W, Buck, vice: |lns|(kn| ol the Rora-
kaugh Dry Goods Co., i
«f Wichita, K.
In canfercuee wi
MeMartry.,

ve Wichita is lucated,
Alewsr, at the head of the secord
I ef the local store of J. W, Je
‘ Mugic Co, hus an aggereciation of the
te A local event
i papalie nttenuon,  The
al fcxtnre al the a

the
tet perfurimances al one of
ands af yeople have heard
their perforn as have popalarized

A FE.Co.

American Felt
Company
Turntable Felt

helps to achieve the general

AmericanFelt

effect  of scfinement. Its TRADE, MARK
smooth, lustrous surface hat-
monizes magically with the
high polish of fine wood and
bright metal.
100 Summee St, - BOSTON
Incidentally It {s long-wear. 114 East 13th St - NEW YORK
ing felt—its appearance lasts. 325 S. Market St . CHICAGO

Beauty Sells

You've often admired the beauti-
ful details in finish that makers of
e finest automobiles are careful
iy obscrve. They realize that
APPEARANCE plays an im-
portant parct in sclling,

Sa it is with Talking Machines.
The total mlpr«.ssmn should be
onc of SERVICE PLUS
BEAU T Y.

Company
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saxophone music. Upon this lact Miss Meirr
Luilt her advertisement of saxophone recoris,
some of them by thr sextet itsell, but some two
tlozen athers by other aggregations ‘Flic re-
sult of the advertisiug has been the ouly real
rush lor records during the heated term.
New Quarters for J. Ed. Blaek Co.
he J. Ed. ltlack Music Co., exclusive Colum-
ba dealer at Springfickl, Mo, cxpeets to be in

its uew location that city withiu the mpext
thirty days. Mr. Black says he will undoubtedly
huve the hest-locking Columbia shop in that

scction of the country and will be located in the
very heart of the business distriet. He will
oceupy lwa floors of a three-floor building
Those in the music trade who know Me. Black
kiow That with his uew location and larger quar-
ters lie will be able to do even a larger volume
of business than he has licen doing during the
past few yrars.

A ancut of the new No. 30 Victrola has
been received and distributed hy the wholesale
Victor departinenl ol the Schuclzer Co. 11 has
lceen enthusiastically reecived by the dealers.

E. I Yonse, of the Edison Co., has heen called
tu Caliturpia ly the serions illncss of his wife

Displaying Period Modcls

Ple Colnnkia dealers in Kansas City ure mak
ing covsiderable display of the period 1model
Grafonolas. These models are mecting with con
sderable favor in this city und seveeal of the
local dealers capeet to put over a great many
sales of these wadels i the Fall. ‘The Grafonola
p has a special window display of the period
adel instrumicuts that is exceptioually attrac
tiv

12 A, MeMurtry, braneh manager of the Co
Immbia Graphophone Ca., is a member of the
lm:nl Co-operative Club.  So when the Columbia

2 I Sextet, an organi of six saxo-
ghone dayers making secords for Columbia
came into towi recently he made arrangements
ta have themn pres: a program al the Co-
operative Clak weeting.  The Jocal Columbia
denlers were guests ol Mr. McMurlry at Ihis
Inachcon.  The club members and dealers en-
joyed thie program very anuch and were very
hiearty in their expresson of appreciation.

Optimistie Over the Outlook

\. McMurtry, branch manager of the Co
thia €o, here, whe hias Jast retyrucd from a
t to the cxccntive offices of the company at
New York, stopped on his retora in Pitisburgh
and Chicago, sitending a day with S, H. Nichols,
wanager of the Pittshkurgh hrnn h, and J. W,

McKenna, ago brauch., Mr.
McMurtry nent the revival
of busi this Fall t) t the

Cuentral \\’(sl Hc rcached New York just in
time to congratulale Gen. \V. Hopkins on his
new appointment as vice-president of the Co-
lumbia Co.
Prize Winners in Edison Salcs Contest

Lueonraged by the big selling syccess of the
contest whieh was held in June by the Phono
xriaph Ca., of this eily, the larger Edison or
i Inding Chicago, Milwaukee, -
hait, as well as Kansas City, will hold another
cuntest covering Augnst and the first half of
Septemher. The plan of the conlest was worked
ont, and the teip which is to be the prize for the
winners was proposcd by M. M. Blackman, of
the Phonograph Co. Kansas City. The plans
iprovement on those of the former con-
test in that they allow the dealers 1o contest
with others in towns of about the same size.
Thus all dcalers in towns ap to 3,000 populalion
are in anc elass, Ihose in towns over 3,000 and
up to 7000 in a sccond class, those in lowns over
7000 and up ta 13000 in unother, and so on.
Tlurc are live prizes, one to br given to a dealer
cach elass, The five prize winners will make
a special trip to the Edison laboratorics in New
York and Orange at the expense of Ihe com-
pany. under the personal direction of Mr. Black
man, and will be joined by a similar party from
the three other distriets.

The trip will include a night boat trip from
Detroit 1o Bufalo; a day at Niagara TFalls: a
trip down the Hudson: sight-sceing in New
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A LAUGHING FOX-TROT TUNE

i '1" ),

a
B

FULL OF FUN —
A LAUGH IN EVERY LINE

“Yfou cant go Wron

e

with any Ferst '.vonyf'

York, Washington City and Chicago; hreakfast
with Mr. Nixon, president, and John Lee Mahin,
of the Federal Advertising Agency, the men who
write the Edison advertising, and a visit to the
Edison recording laboratories in New York,
where they will hear re-creations wade by Edi-
son artists, and \vhere the prize winners will
record their own voices and reccive a record as
a souvenir. They will thew mect Mr. Maxwell
i his office in Orange and be introduced to Mr.
Edison; visit Mr. Edison’s library and make a
tour of the Edison plant; take in the big lcague
baseball game: be presented to President Hard-
ing at Washington (if possihlc) and return
through the Alleghenics.

F. K. Babson, the Edison manager for the
territory ceatering in Chicago, Milwaukee, De-
troit and Kanmsas City, in backing np the con-
test, has arranged to secure credit for the
dealers so that they will not be embarrassed in
their sclling campaign. In the bulletin from the
main office he is quoted as belicving that the
farmers of the territory will take advantage of
the instalment offier, and that he is informed
that most of the farmers have money comi
cvery month of the year, and that to take notes
from them payable at crop time is a decidedly
out-of-date practice, His formula for sucecessful
selling just now is: “C plus C plus C"'—C for
contest; C for the confidence which eomes to the
dealer when he gets into the contest, and C for
the credit which is nccessary to back up the
dealer when he makes the sales.

An Unique Window Attraction

The Paul Talking Machine Co., exclusive Co-
lumbia dealer, of this cily, has a very unique
window attraction. It is a loose-leaf book, con-
sisting of six pages about twelve inches by eight
inches, and is electrically operated. On cach
side of each leaf is an illustrated advertisement
of a late Columbia record, and these advertise-
ments are turned from cover to cover continu-
ally. Mr. Paul reports that it is one of the best
methods of window advertising that he has used.

REBATE TO SONORA DEALERS

Sonora Phonograph Co. Makes lmportant An-
nouncement Relative to New Prices—Will
Give Dealers Rebate ori All Stock on Hand

The Sonora Phonograph Co., Inc., New York,
made an jmportamt announcement to the trade
this week rclative to its recent revision in the
prices of Sonora phonographs. It read as fal-
lows

“The Sonora Phouograph Co., Ine, advises its
trade that in redncing the prices on the various
niodels every dealer will reccive a rebate for the
net difference between the prices paid and the
wew prices established on all stock on hand.
While this means a tremcndous loss to the
Sonora Co., nevertheless the company frels that
the future good will of its trade is more valuable
than any temporary loss, no matter how great,
for without the good will of the trade no com-
pany can succeed.’

In rccognition of its bread-minded poliey in
connection with this rebate, the Sonora Co. has
reccived cathusiastie letters of commendation
from its dealers and jobbers throughout the
country. The trade had hardly expected such a
sweeping rebate, and the attitude taken by the
Sonora exccutives is keenly appreciated by the
Sonora representatives.

SCHOFIELD WITH OHIO STORE

Sanpusky, O, August 6.—"Jack" Sclhofield,
formcrly associated with the Cable Piane Co
at Flint, Mich,, has accepted 2 position with the
Scheuer-Frankel Co., of this city. This concers,
whicly is new in the Victor ficld, is to be con-
gratulated npon securing the services of Mr.
Schofield, who is thoroughly expericnced.

Clendining, W. Va. now boasts of a new
Branswick Shop, which is known as the firm of
Roberts & Parnis

DEVISED CLEVER SALES IDEA

Talking Machine Dealer w

Public to Inspect Store and Investigalc Choice

Seleclions Carried—Idea Worth Copying

A talking machinc dealer located in a mid-
Westepn cily of some 70,000 inhabitants receutly
devised a clever sales idca. He printed np 2
paper which elosely imitated the police suruions
card which traffic policemen give to speeding
motorists, etc. In it he “smnmoned” the people
to whom it was given to his storc to take ad-
vautage of a wide choice of selections while the
records Just relcased for the current mouth were
well stocked. The summonses were distributed
to motorists parked in front of theatres, store
etc., much after the manner policcinen listribute
their more gloomy commnunications.

The idea proved to have considerable adver-
tistng value on account of its humorous connec-
tion, on account of the good news it conveyed
and on account of the idea being so w c. In
fact, it produced both business and advertising.
The success was so immediate and lasting that
this particular merchant is now hailed by many
of his fellow lownsmen by the mickname of
*Cop.”

NEW COAST ESTABLISHMENT OPENS

Ricinonn, Car., August 9.—A recent addition
to the nusic establishinents of this aity is the
Riehards Melody Shop, at 909 MacDonald ave-
mie. The complete line of Columbia Gralonolas
as well as a full stock of Coluinbia records, is
handled. Carl 1. Richards, the proprictor, was
formerly music dircctor at the Hippodrome in
St. Paul, Minn., and at the same timie was the
head of the piano school im that city.

The salesman who lhimself helieves that he
can be of service to his customer compels atten-
tion, disarms douht amd carries conviction.

| rasivaen

Victor Dealers,

It is not yet too late to begin preparations for your Christmas trade.

In proportion as your vision is great or small so will
be your Fall Victor business.

THE TOLEDO TALKING MACHINE CO.

TOLEDO, OHIO

WHOLESALE EXCLUSIVELY
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BALTIMORE TRADE IS
STEADILY IMPROVING

Dealers Look for Rapid Improvemeni—Elmer
Walz Reslgos—Cohen & Hughes Lnterigin
Vietor Dealera—Caruso's Death Regreited—
Columbia Co. Reports Trade Bettermeni—
Peabody's New Department—Other News
Bavrtuour, Mo, Amost 1 White ihe talhing

machine business, in eomiuon with other merean-
tile lines, bas been dull practlcatly
first of 1he yenr and espreially so sl
veul of the present liot , which started én
the varly part of 1
shown an impravement turin
aud the hest-posted mien 10 the mnsic trade here
now belicve that the worst is over amd a steafy
Tnerease nay co atly be lowked forward 1o
from now on. Wlhile the ineremsc, which has
heen general thronghowt the city, has only heen
shight & hat licen steady and nen sporadic, in-
dieating a revival of narmal business activily
which has been absent for some tiime past.

This vondition is alt the more gratifying to the
tradde wlhen the fard 18 eonnmdere:d that there is
Irardly an dusiry i Ballinare that is work-
mg 10 full eapacity at present and three lines of
inthistey age tied up hy sirikes, all of which alds
f« unemployment with a  consequent curtail-
ment of bnying power.

Elmer Walz, manager of Colien & Hugles,
Ine., lins severed liis conncetion with the firm
and 3. Son Colicu, hiead of the firm, has taken
presoiral chaege of the business, with (I, T,
Rosec a3 assistant sales wanager. Mr, Bosec is
one of the most ntathig and coterprising yor
men i the busluess in Baltunore and last year
won the cash prize offcrait hy the firm for the
best showing maile by any of lix salcamen.

Umier the diceetion of Mr. losee, Cole
Ihiighes were thie hostr 1n scveral hindped V.
tor dealers on a moonlight trip down the hay
hast Twesday, wlich was une of the most en-
jayable “get together” events of i< kiml ior
ich thls hrm is noted.  bwmediately afier
chig the pier at 6 o'clock dinner was served
and femm then nntil the return abont inidnight
there was nol a dull moment an the boat. 1n
addition te an nrchestra a » cr of Vietrolas
were sealtered thronghonut the hoat on which the
lutest pieces were plived aml, lierally apeaking,
there was not 4 moment g the whele irip
when there was nol Pue-
mg he evening announcement was niade of the
resumption ol the regular monthly e
the dealers at the bry
slreet i Septewher, at whicl the Oemher rec
ords wouhl be intradnced

WS, Parks, manager of the Columbis Grapho-

&

two months hae shown an increase,
which, while only slight, has heen steady amd
leanls him o helleve thnt the worst Iy fow over
and the trade may Inok forward to a profitable
busuiess in the Fafl, when the thonsands af
vagationists who are now ont of own remrn 1o
the clty.

AL M. Calaix and Wehh I'eplae, salesmen of
the Columbhia, have retnrued after spending two
weeks In the factories of ihe company, while
Dealers’ Serviee Supervisor Marshall has just
Ieft for a shor trip, durlng which he will spend
scveral days al the New York office.
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Avgust 15, 1921

To Our Customers We Owe All—To Them We Give All

The Service We
Render to Victor
Retailers is a

Strong Link

in the Chain of
Successful
Victor Merchandising

COHEN & HUGHES

Wholesale Exclusively

BALTIMORE

WASHINGTON

The Penborty Iane Co.. 216 West Saratoga
alrect, has installed an up-lo-dale Vicirola dc
part 1 andd is earrymg a full line of maclkinc
amft records,

The drath of Furico Carwso, the noled Italian
tenor, his cansed a big demanid here for his
recarids und some of the cnterpriving dealer
have miaile artistic window alisplays featuring a
large pictuee of the warlil's most famous singer,
draped in nonrnis and some of his most
favions record scle 1

NEW OKEH WINDOW DISPLAY

The Okeh window lisplay for September is
both reasonable and attraetive, for it typifies the

Effeciive Okeh Window Display for September

cnd of ihe vacation period and portrays the
varions kinds of vacation-finale “partics™ and en-
tertainmcants. It also conveys a suggestion of

» CABINETS Erc.

Pamphlete"with fac-simile illus-

Irations! and pricea malled

on req

uest.

the opening of the Fall scason, and, as a whole,
is one of the most attractive dfsplays that ha
heen preseated to Okel dealers for some lime
past.

LITTLE THINGS THAT COUNT

Talking Machine Department of the L. Bam-
bergee & Co.'s Store Getting Business
Through Several Plans Worthy of Note

Nrwawk, N. J.. August 8-—~A number of inter.
esting plans arc belug put i operation by C. A
True, manager of the lalking machine depart
ment of the L. Bamberger & Ceo. department
store, in this city, which are worthy of neie.
One whieh is prov-
ing of valve as a
business getter, as
well as inercasing
the friendly relations
with customers, s
that  of receiving
paymenis for ma
chines or records
right in the depart-
ment. In most large
stores there is only
one credil depart
mieat for the cntire
estahlishinent where
payments are made
and the work of the
safesman in  estab-
lishing frlendly rela-
tions with the ens-
tomer is praclically
lost after the sale has been made. \When cus-
tomers make payments ueder this plan they go
10 the talking maehine department They are
courteonsty grecied by the salesman and the
cashier in the cage, an opportinity is given for
record snggestions and many sales are made.
The complete lines of Victor 1alking nrachines
and Brunswick phonographs are handledl, as
well as a full stock of records.

The Pooley line of talking machines, manu-
factured by the Pooley Furniture Co., of Phila-
Sclphia, has just been taken over by the L. Bam-
berger store, which will have the exclusive
agency for this make of talking machines in
Esses County.

Chas. J. Noll has laken over the ownership,
and management of the Phonograph Shop, 131
Marlon Strect, Oak Park, 1II.
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E SETTLED

§ In Our New Business Home

{

GREATLY INCREASED WAREHOUSING SPACE
IMPROVED RECEIVING g SHIPPING FACILITIES

WEW LocaTION
NEW YORK TALKING
MACHINE CO

. 521 WESYST'? STAEEE

%t It Means For You ~

LARGER STOCKS ON WHICH TO DRAW
and THE ASSURANCE OF MOST
PROMPT AND EFFICIENT SERVICE &=

g L e iaessaase R R S R T A C e L N AP

CHICAGO

Talkmg Machine Co.
12 N. Michigan Avenue

Talking Machine Co.
521 West 57th Street
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Wistirn Jhvisiar ar Vur Woan, Cioesan, b, Arva, 10, 1921
Juiy has been fairly bhusy arawsd these prarts sl the Grst part of
Augast is displaying a grent deal more in the way ef excitement
of vvery kiml, We have the Pageaat of Progress
g“ Roing stroog as these words wre writtea, with
ouds Are c B 69
Litting every indicating that the crowd of voilors from all
parts of the aifd-\Went will continne o pouc into
Chicago until the last day of the festivitivs, whiclt wiil be the day
before the publiction of the present number of The ‘'alkiag Ma
chine World.  The talking machine industry, we nmicy olnerve in
passing, s pretty well cepresented amnag the exhihitor N Utir news
colmms show.  But what to us mid-Westerners is realiy miost
wnportaat at this moment is the mxhiabieil faet that the terrible
clond of depressian is slowly but surely lifting {from men’s miads.
Men of the business warld are beginaing to sit ap and cleir the cob-
webs from iheic braias.  \We sce that the warkd lhias not coae to an
aul, aned, in fact, is not going 1o come o an end just yet.  During
the piest few we for example, we have had in Chicagn the wmnal
mieetings of quite a pumber of national trmle ad commercial anso-
ciatwns,  Natrally, at all these meetings the question uppermast
haas been thie state of business, Al whiat do they @l and when they
look at fact?  Well, for ane thing, despite wl the Tread-shakings
they lind that our city of Chieago, which has the reputation of ahways
slowing signs of industrizl listress earlier than any other great city
of the cawtry, reparts at the end of July only abont 40 per com of
tnemploynent, e have not yet had lo argmsize bread-lines and
every day the prospect of extraordinary distress during the coming
Winter dimishes in intensity.  The world, of course, is ia distress,
but if we kuow that much we ought 1@ spend the rest of our energy
w working hard 1o evercame the trenbles, wot in  crying
ahont them aid in wondering how long it will be before we arc all
i the sane cowdition as is Soviet Russia. \What we newd, in other
words, is mure work and less tdk,  Which statement applies pree
cisely and specilically to the talking machine husiness.  lLet the
dauliters note carefully the fucts diselosed in Ralph Freeman's talk
it at Coloradoe Springs on the Victor business for 1921, That will
give them samething to think abaut. 1t ix well worth reading
afreslt now (hat we are enteriug a IFall and Winter season that will
bring results for thase who work earnestly and persistently 1o
achigve,

SrearInG of aur 'ageant of Progress reminds us that the wierious
papers of our fair village, both morning wid night, lave had a lot 10
say, in the course of their descriptions of the fes-

'l;(:‘xgnr::: livities, about the Maguavox. When the Mayor
Voice opencd the show his voice was carried Lo the fur:

thest emls of the Municipal Pier by means of May-
wavax,  When the prize soog of the Pageant was firsl sung (yoa
can get it o a Calumbia record, don't farget), the eompuser, from
an acroplane, magnavoealized his throat and lungs by means of Mag:
nivox and cunveyed lis tanes five thonsaud fear down to the crowds
an the pier.  Same of our mare enterprising talking machine dealers
have been nsing Magnavox for daily eutdoor demanstrations of the
latest records fur the benefit of the erowds passing in front of their
doors along the streets.  Magmavox is simple and easily attached to
any talking machine. We have had @ munber of demanstrations of
the possilslities of :m adequate voic gnilying apparatus in Chi-

One ur two of the large chcampments have bands, but it is noticeable
thict i the sihers portable talking macliines are beiug nsed to supply
nusic for all pnrposes.  Ifor instance, in this natter of exercises and
general drill, mnsic is extremely nseful, even if not indispensable,
seeiag that movements which have to be carried ont simultanconsly
el in rhythmic aniseic ean be done mach better to music.  So the
portable talking machine comes in very nsefnl.  This being the case,,
why don't dealers make aa e¢ffort ta get the names of boys who are
attending these camps #  The portable machine is just the thing for a
Loy te live s his room in Wintertime when le is trying to keep
limself in good shape by exercises of various sorts.  And that is
only one side of it. The young folks like portables and will find uses
for 1thum twelve monthis in the year.  For any kind of open-air doings
the partable is the Lest of all, aod even when the moaths of Winter
are with as there is plenty of opportinity for using them.  \Why not
rua u canpaign anong the familics whose sons have been camping
o and doing their seting-ap exercises te the niusic of a portable
talking machine?

v
ojicndl a recording taboratory in Chicago.

vuony is, or ought to he, glad that the Brunswick people have
We ont here have ofien

Nowt ’:f)unselc(l pali?ncc among onrselves, knowing that
A Western il we but waited the Eastern monopely in that
Laboratory| respect would some duy be broken. Of course

there have been excellent reasons for planting the

great recording laboratories in or 1ear New York. But the mid-
West has a snperahundanee of talent which has never been able to
gel a learing without transplunting itself one th 1 miles east of
Lake Michigan. For that reason, as well as for mauy others, we
hope most decidedly that the Brimswick wise nien will arrange to
give Lo local talent in voice, piano, violin, ‘cello and many ol her insten-
ments an opportaaily 1o make good in the record game. The fact
that a Chicago lahoratory for recording now exists is tantamount to
confessing that the ebject of commercial recording is more than
merely to provide a lot of records which the people can somchow be
induced to buy. The talking machine interests of America are not
uaaware that they have a responsilility toward American music,
and the nore they conte in contact with the general run of American
musical talent the better it will be for all of us. We have here in
Chicago an army of potential hit-makers, ia every branch of music.
Not only so, but there is a constaat stream of inguiry coming into the
Chicago office of The Talking Machine World from persons whe
want (o kinew where they can get records inade for private purposes.
Whatever be the commercial value of such inquiries, the fact is in-
dicated by them (hat a Chicago laboralory has long beca a need.
Well, now we have it.  And the Branswick people have given us
anuther reason te be glad they are members of the great talking ma-
<hine industry.

WE weleonie IF. D. Hall back home from his half year's tour of
the Far Euast

The father of the fihre needle has been away all
this time ia those far-away lands buying up suit-

Wel,
H:n::me able bamboo poles for the great needs of the Hall
Mr. Hall) Mfg. Co. Tliere may be some who suppose that

L1 onc kind of bamboo is as good as anoiher kind for
making fibre needles, bt this is not s0. A good many years of
experinentationn were needed in order to discover the precise species
of the Lamboo best adapted for makiug fibre needles for talking

citgo during the last year or so, in fact, ever since the Republ:
convention af June, 1920, and we are findiag new ises for it daily.

Tug Eastern shore of Lake Michigan is this vear simply studded
with camps for boy scouts, for boys taking military training, and for

BT just loys,  Some friends of the writer have beent
.:dy couts taking a trip along the Michigan side of the Iake
“Portables” to see what the kids are up to, and find themy all

L1 lhaving one deoce of a good time. Ouae of tlie hest
things they do is drill. The sewing-uj1 exercises and the mikl mili-
tary drill are very nseful and are making the kids strong and healthy.

machines; awd ever since then Mr, Hall has been selecting his own
wood persomally. It was for such a purpose that he recently went
to the East. It has heen wore and more difficult to obtain through
ordinary import sources the needed qualitics, and Mr. Ilall, who
has acquired extraordinarily deep knowledge of the reqmrcmeul
in his raw material, thought it best to make a personal investigation
of its soarces. He is now hack, hetter cquipped than ever hefore 1o
satirfy the growing wants of his big factory. He has had a good
time aml we are glad te see him home again ready to resume his
accustomed place ian unr trade circles,
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rgng gurc I'I I C_AGOW IEADQUARTEDS®

REPUBLIC BLDG.,209SOUTH STATE ST  TELEPHONE WABASH 5242

EDANARD VAN WAALINGEN

WILLIAM BRAID WHITE

EUGENE F. CAREY

ARTHUR E. NEALY A. SNYDER

Cwicaco, Tea, Augnst 9.—The traile contimics to
e optunlstic in tiny scction of the comitry and
both dealers and manufacturers continue to look
forward to a healthy Fall and Winter husiness.
Any industry or Dbusiness that hreaks o
at this particnlar tine of the year is emjoying
a wholesome business, as ihings are, bul osc
go0d fcalmre of the lalking machine industry is
tint cven though there may be a let-down Iu
other lines records and accessofics continue to
miove, #1 spite of cverythlng. The records, in
ture, seew to huve a stimulating clect upon the
movemt of talking imachines.

Both mannfacturers and dealers here have
oac idea in their minds and thal 13 “quallty plus
price”  Therc has becn no price cutting to
speak of and it looks as thongh gurcs will re-
main stationary. ‘I'liis, of comrse, refers to high-
grade goods. The so-called “Junk” that the
warelouscs aronnd Chicago arc loaded with is
still on icc in cold storage and, from the looks
of things, is going lo stay there. The people
liave Tl thelr ) of inferior goods, not only in
i hut in everything eofsc as well,
€ to buy this sort of material
under any consideration or at any price. They
have been taught the lesson of their fives during
the past two years as to all lines of merchan-
dise, and that lesson is thet it is cheaper In
the long run to buy a high.grade product,
Therefore, the people are demanding this qual-
ity of goods. All manufacturers seem uow to
be awarc-of this and are mecting the deniand by
offering machincs to-day which would have com
manded a price two or three times as great
when buying was at its height.

Tu oue opening paragraph of Lhis seclion of

e World tast nionth wve said
¢ of prevailing husincss conditions
optimism euled the day thronghont the trade,
aud tlrat the dealer who is getting wp and shiout-
ing that “Businces is rotten” s merely inviting
thie live dealers inte his territory.  This was
niare nearly true during e avd the first weeks
of July than it was dnring the latter two week

of Juty and the beginwing of Angusi, and the
tcason for this change was that the howling
parties begum to get down off their perches and
teok atonnd them. They are now busy stinn

ng “old mothce hen” who kuows that o
tter liow hard and dry the carth is it is ny
to lher to seratch a little ilceper and shie will find
the worms in the same place

Itlinois Phonograph Co. Formed

A new comtpany, known as the Itlineais Phiono
graph Co., has just been orgamized and prepars
tions are now well under way for the introduc
ion of its line of talking mach’nes, whith cor
sisls of ten models, ranging from the portable
to the coasole type. The peweral wmanager of
this concern i> B, B. Blood, who has been well
known to thie trade for so wmany yvars. Al
thongh Mr. Blood lus galned a reputation fur
bimsell mainly as un inventor of tone
stops, reproducers, ete, lic is, nevertheless
man of no mean ability i the manufacture of
cabinets.

The instrnments torued ont by this company
are knawn as the [l'inols cabinets and they
embody many new ehuracteristics and featnre:
They will all contain the new Blooil tone arn
which will be an exclusive feature and will not
he scen ou any other make of talking ma-
chines. The uew army is =aid lo involve prin

arms,

in the talking machi
recogiized in lelephone
I'hunograph Co. ex

ctples never used e
industry, though loi
constructing.  ‘The Miina

ibited the 1" of ess on the
Muaicipal Pier and was lacated in scction B,
Tiooth 49, Tins campany s aleealy well noder
way s mannfa of RBlool iepe arms.
renroducers amd ant tic stops of wew designs,
vihich 1t expects to offer ta the tembe witlon

comparatively short tinu
Get the Business

There Is plenty of business to be had all over
the coiintry, the dealer wil) only go out and
get it.  Every jobber, wliolesaler und wiifuc-
turce knows that, and is thercfore excrefingly
sy thinking of ways and means for e further-
nuce of dealer's busimess, The main idea in-
volved in all of Ilese big sehemes is Lhie "Go
ont and get it” feature,

One of Chicaga's largest joblers, Lyon &
Ilealy, arc worki along these limes, and are
doing cverything in thefr power to bring ont
Ticlps to lighten the task of the dealers: Omne of
the ideas they are annonncing to the teade this
mouth is a small record-carrying case This
case is made to carry twenly-five records, and
when canvassers call upon a prospect they will
bg i a position to demoastrate the Lest hits of
the season, should said prospeet wiready have

talking machine. Other places where these
carrying cascs will it very handily arc amoig
the campers, matorists, picnickers, etc.

Every time the parce! postmam makes a de-
livery at Lyon & Healy’s all the boys and girls
there give him thie once over. In fact, he has
heen getting the once over so (regnently the Jast

iiued o 115)

534 Lake Shore Drive

Sterlin

Another Forward Step in Phonograph Engineering and Design
Another STERLING Refinement of Phonograph Construction

STERLING DEVICES CO.

Manufacturers of the No, 11 Sterling Non-Infringing
Tone Arm, the Sterling No. 31 Tone Arm with Non-
Set Automatic Stop, and the Sterling Reproducer fitted
with Victor, Edison or Columbia attachments.

The STERLING No. 41 Ball-Bearing Tone Arm swivels accurately on a double row of hall bearings practically
climtnating friction, thuy making it possible for the Sterling Reproducer 10 bring out the twost delicate tones of the record.
The same attention to finish and construction is given to this new Sterling device as is given to other members of the
Rerling family of phonagraph accessories

Write for our new prices on Sterling Tone Arms

and Attachments

Bulictin No. 9 sent upon request.

Chicago, IlI.

BALL - BEARINGC
TONE ARM

No. 41
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Ii!a = A Record Case

that holds 25 records

Strong but light in weight. Nickel-
plated corner protectors, lock and
catches. Coycered with black leatherctte
cloth. Equipped with card filing system
and index.

| |£ $3.50
S i RETAIL PRICE

A Big Helpato Dealers

Ivery talking machine dealer needs these cases for his own use as well as for the retail
trade. The up-to-the-minute dealer no longer waits for business to come to his store, he
gous out after it to his customers’ homes——with his latest records. Carry 25 of them in this
strong, light-weight case. Get a case for cach of your salesmen; it saves breakage of records,
it is easy to carry and it looks businesslike because it is efficient.

You Can Sell Many

Scll the Record Carrying Case to your customers who own portable machines. They will
be glad 0 huy such a handy means of carrying and filing their records. Campers, motor-
ists, picnickers will all want this case. It is excellent, to, for school and recital work.

Victor Dealers should scll one with cvery Victrola No. 50.

l.ook all through these pages, advertising hundreds of accessories. It is very
unlikely that you can find another record carrying case displayed. Lyon &
Ilcaly have undertaken to distribute this case in response to a large number
of requests for such an article from dealers and the retail trade=—requests
that have been coming in for a great length of time. Now that the case has
been placed on sale we are more than gratified because of the manner in
which our dealers have received it. Plainly this case, carrying just 2§
recards, is much needed.

\\"10 shiall he glad to supply your requircments in them. Send in your orders
today.

Write to us for information about our liberal
dealer’s discount

LYON & HEALY

Victrola Distributors

CHICAGO
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fow days that he began to wonder why all the
dotted lines were coming his way. Upon in-
quiry he discovered thata ccrtain young lady by
the name of Jane had arrived at the home of
our old friend Billy Nolan, and the bunch down
at the big storc had been anticipating a couple
of boxes, onc of cigars and one of candy, from
Philadelphia, where Billy now works for Louis
Ruchn, Victor jobber.

A couple of years ago Mr. Nolan was con-
neeted with the edueational branch of Lyon &
Healy's Victrola department, and so was Mrs.
Nolan, then Miss Louise Sutton,

Worker's Reward

Happy indeed are now the automobilists who
make use of the main highway which traverses
Lake County, Indiana. Their happiness is due
w0 a new concrcte road covering a streteh of
twenty or more miles, which herctofore was con-
sidered the worst mud-hole north of the Mason
and Dixon line, 'Fhis road is now the main
thoroughfare between Chicago and points east,
which the automobilist traverses on his way
across Lake County. To-day he s a very happy
man, but until recently, when he attempted to
go over this road, his machine would sink in
the mud and disappear.

The new road is to be known as the Aathony
J. Burns Road in honor of Authony J. Burns,
president of the Burns-Follack Bleet. Mfg Co.,
of Indiana Harbor. TFor years the old road had
been an cyesore to the residemts, but it seemed
that no onme in that section had pep enough te
begin a campaign for a good concrcte pavement,
The road runs along the side of the Pennsyl-
vanja Railroad, and in order to put over the big
jdea of paving it was necessary for someonc
to effect a laison between the raliroad officials
and the county fathers. But it scemed that
cverybody wanted to let “George’ do it, and
meanwhile the road was getting worse and worse.
At last this state of affairs got the "goat” of
Mr. Burns, who sct about to get the new road
or "bust,” snd after seven months of good hard
work, plus salesmanship and a lot of argument,
the contracts were let and the road Anished.

Busy Mr. Caplan

Harry Caplan, sales manager of the Granby
Corp, of Norfolk, Va, while in Chicago re-
cently, busied himself for several days assisting
in the supervision of unloading the frst carload
of goads i d to the Ci lidated Talk-
ing Machine Co. of Chicago. The Consolidated
Co. was reeently appointed Chicago distributor
for the Granby Corp.

Kendrlek on Coast Conditlons

General Sales Manager Al J. Kendrick, of the
Brunswick-Balke-Collender Co., has just re-
turned from a several wecks' visit to the Pacific
Coast country, where he had been looking over
the trade. He reports that the business situta-
tion in that territory is practically identical with
Chicago’s except in certain localitics, where the
business is kept active by the tourist trade.
Thus, Southern California, in and abont the
seaport towns, is a littlc better off than Chi-
cago, as the tourists from all parts of the
country are compelled to refurnish their Sum-
mer homes cach scason, because they invariably
sell out all of their house furnishings imme-
diately after the close of the vacation season.
This fact in itself is keeping Southern California
music dealers pretty active.

Declares Second Dividend

The World Phonograph Co., bankrupt, has de-
clared a 2 per cent dividend, this following a
former dividend of § per cent, and still anather
is expected at an early date. This company was
adjudicated a bankrupt about a year ago.

Builds Another Shop

The Krause Furniture Co., of Cicero, il has
just completed a building with a fifty-foot front-
age, 150 foot depth and three storics high, at
S717 West Twenty-second street  The first floor
of the new establishment will be given over to a
Victor retail salesroom. The new shop is said
to be the largest of its kind in any suburb
around Chicago. In all there will be twelve
sonnd-proof booths, cach of which offers ample

room for dancing purposcs for those who care
to sclect popular dance music and wish to try
it ont ou the spot.

The record bins are located in the evnter of
$I|c Qloor and these in turn arc surronnded by an
island counter. One of the features of the new
building is ® large twenty-five-foot clectric si
on the roof. This can he scen from all b
nearby towns. The president of this coneery is
M. Krause, who alsa conduets another fi
salesroom in Cicero.

Magnavox Helps Pageant

The new official soug of the Pageant of Prog-
ress, "Hail Chicago,” was formally dedicated at
the Municipal Picr an Saturday when the great
hydroplance, Santa Maria, equipped with a Mag-
navox and carrying as passenger Bob Allyn, the
composer, flew over the city. When the plane

(‘Jl.

SEND FOR
Copy of the *Ore Toac”
Complete Oro-Tons Line

a7 Qrodone
Just Say k-
Send Samples On Approval

Ltlasteating  the

was somte hve thousand feet up Bob Allyw's
voice was heard warbhng the lives of “Hail
Chicago” through the Mngnavox  The strains
were transmitted by means of wircless to an-
other Magnavox located on ilic top of the picr,
and through this instrumeat the song was passed
ont to the lsteners helow.

‘The installation of the Magnavox was made
under the supervision of S. L. Ailler, munager
of the Telephone Mamtenance Co., local dis-
tributor for the Magnavox Co., of Qakland, Cal.
During the Pageant tins instrnment was used hy
Mayor William Hale Thompson, of Chicago, us
well as for the purpose of making numerons -
nonncements to visitors

Anna Shaw Faulkner to Leccture
Anna Shaw Faulkeer (Mrs. Oherndorfer), who
(Continucd on page 116)

1000 to 1010 GEORGE RTREET
OH10AGO, ILLB.
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Ias for a

b b ber of yeues jdayed such o prow
neat part i tie wmsical activities 1d the West, g‘;l!;ﬂw KEM L

bolh as a weaitvr und lecturer on mnsical sub
jects, and more recently as lwad of the b P
aclivitics of the National liederation of Waaiea's Wholesole Distributors of

Clubs, will, 1t is anpanneed, give a series of lec

tuges in 1he Cl y tatking machine department

of The Marshall Ficld & Co slore liere, The an

nouncement of the leeinges hns alecml acly

mneh alteution, and the o el ecor S

undouhiedly draw large an
Here Comes the Bridel

Onl on tie Gold Coast, the hahitat ol Chicago's L
40, the youager memhers 1f the socinl sel are This “Record of Quality” that is played on any
anxionsly awalting Ihe neemeul of the date . . o
when William Wallace hall, sim of Curli standard disc machine means new business, more
K. Kimhall, president of the W. W Kinball : : f
B e e | Lot Mins. e business. We offer real service on shipments.
ihy Murkley Purdy, of Uighlund Park  The

mnoumeement ol Mr. Kinball's cngagement b Write for Dealer Proposition
Just been made, bt the wedillug is gal cx
pecied to lake plice mnlil Fall.
Giant Vicirola Amaxes Evanston Throngs

ig this year's annual “Coiniy Fair.” held w. w. KIMBALL CO,
m livanston, om uearcst norih shore sofwrh,
1he North Store Talking Machiuc Co., 603 Davia Established 1857
strect, had an opport y to ¢onlrihnte nolably
to Ihe entertainment and al the same time ad- Kimball Bldg., 306 So. Wabash Ave. CHICAGO
vance 113 own iulercsts as Vielor dealers
‘The members of vne of the nriversity toc.uh-
came lo Panl Scegee, the cv

1M ager of Columbia’s Kan-

Viclor Auxclophione, the cowmpressed-air . A. McMurtry, ma
e e nderfa 1 vk ¢h
e th v 1l i
ng trola p whle Tl

Oro-Tone Activities

3
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3-28
e 1 b T
« e Vietrala o ut I
of the wreat Kimhalt vryan
A Columbia Visitor | |
——— . . L feeld lex mianag ie o
Giont Vietrola Used nt Evanston Fair s ph Ii; I ¥ onc
asking him for u new wea of 3 of the W ¢ it with o
usul v councction with the o s C uly vd roducer for
fi fr. Al the rvents  the Chicago irade ield many interesting v niachine
m of North Wewt les confrrences with the Colun traveling Salety Point Needle
s ® maxwificent  stalk. ¥l N Jr [t 1l £
Alr. Secger gol fiis 1hink Tie Vnliamapol; ch of aj 1
and evolved o brilliant idea. Phane ¢ r o Chicag
fiant ease was nunle i reproditetion of 4 eegn-  and here a i}
lar Victor machine, and inside 11 was ot at Glemwvood 1ark

TRANSFER NAME-PLATES

We make the Transicr Name- Platcs and Trade-Marks for
the largest talking machine manufacturers in this country and
for dealers in every state.

YOUR NAME, M. Dcalcr, on every machine brings the owner

back to you or rccurds and his fricnds to you for a machine.
Samples, Suggestions and Sketches Furnished Free

THE MEYERCORD COMPANY, CHICAGO
Largest Manulsciurrs o DECALCOMANIA Transfor Name-Plates
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Snapshot of Successful Outing of the Columbia Graphophone Co. and Its Dealers, Held on July 20, at Glenwood Park

»HOOBHEDDHEOBOOOEICUG IR DOORHED

Superior Universal Reproducer on

he Hdeal AR Rﬂtnrg ut{-farlh Edison Disc

Superior Reproducer with 21
«

ol— $6 25 Gald
.50 Nlchet—$10.00 Gold
Quantity Prices on CApplication

Cannection for Edison— Sample Prepald
73 Nick

y
V
y
)
}
1
1
:

the Edison ]

Surerion Specioltics for Phonedrophs
BARNHART BROTHERS & SPINDLER
Monroo and Throop Streets  CHICAGO

offered to the trade. The necdles arc of the
jewel and allsteel 1ypes and embody the new
safety-point featurc. The jewel ncedles are for
the Edison and Pathé¢ phonographs and the
juwel point is of genuine sapphire These
needles coine set upon a handsomce display raek
and each needle is monnted on a fancy eard
and ecnclosed in a transparent envelope. The
steel needles come packed 100 in a package,
which retails for teu cents. Each display pack-
age contains twenly-five thonsand ncedles, five
thousand ecxtra loud, Ave thousand lond, ten
thousand medium and Bve thousand soft. The
safety-point feature of these ncedles lies in the
fact that both the stcel and sapphine points are
made with an exccedingly long taper, so de+
signed as to perfectly All the trongh of the
record groove.
Columbia Dealers Enjoy Ouling

The outing of the Colnmbia Graphophonc Co
and its dealers, held on Wednesday, July 20, au
Glenwoud Park, 111, was onc of the most suc
cessful affairs of its kind ever known im the
trade. From start to finish it was 3 huge sue
cess, with a large attendance and a great amount
of fun erowded iuto twelve hours of merry-
making. Abont three lundred persons 1ook
thcir Junches and traveled out to the banks of
the Fox River to enjoy a day of sports, dancing

and entertaiument. Manager John McKenna ‘is
to be congratnlated. So arc lus assistamts on
the various comunittees, wlhose names are
printesd on page 119.

We are inclined to think the dealers had a
hunch of what was in storc for them in the way
of an enjoyable day, for many of them elosed
their stores and took their cntire sales forces
with them to the picnic. There was a bascball
game Letween the dealers and the wholesaly
forec in which the latter defeated the former by
a seorc of 9 to 2. DBut things were cvened up
when the dealers' girls won from the Coluinbia
oflice girls by a scorc of 16 10 2. We do not
mean to depreciate the girls of the Columbia
officc. Myomy, no. They were no good when
it camc to baseball, but when it eame to danc-
ing—~and looks—O, Loyl they'rc known all over
Chicago as the greatest aggregation of pulchri
tude in the world of talking machinesl!

But speaking of mere men Qur {riends.
Ieilly, Blimke and Lemberg, of the city sales
foree, were some perforiners in the "athletic™
events, and little Jack Kapp, of the record de-
partment, showed some speed in the fifty-yard
dash. \Wm. Lyons, who championed the causc of.
the dealers én the ball game, made a great bat.
tle, but was hclpless against the stellar aggre-

{Continued on page 119)
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Plays all Records

FLETCHER-WICKES CO.

6 EAST LAKE STREET, CHICAGO, ILL.

A NEW FLETCHER PRODUCT
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DEALERS, ATTENTION! |

You are looking for a Standardized Line
of Phonographs. You want a Distinctive
Machine, not only in respect to the
cabinet, but one with a tone arm that
is used on no other mstrument, be- ||

We cause you cannot cstablish a per-
Have manent busmess on nondescript '
Livery merchandise.

1“acility

The Hhnois Phonographs are
strictly a_standardized line,
with a Tone Arm that is
the Jlast word i Sound
Reproducing Equip- |
ment, 1t heing the
very latest Blood
product the supe-
riority of which
has always been
recognized.
This arm s
exclusively
used on ’
the 11,
Phono-
graph. '

ITHAS NO
EQUAL.

for lLarge
Production

We Invite Comparison
Without Restrictions

Ihinois
Cabinets
are made
of the best
selected
Mahogany all

~ the way through,
mnside  and ()ut
with excellent fm-
ish and gcnuine
carvings.

BLOOD TONE ARM

Send for Our Descriptive
Literature on This Tone Arm

Our line 1s most com-
plcte, ranging from port-
ables to the finest period
models. We can suit you in
Style, Quality and l’n(c and
give you a Distinctive Line.

Our motors are the well-known
Saal, which have stood the test of
years. We guarantee every part of
the Illinois l’h()n()omph

Bear in mind that the future phonograph-
must be a real musical imstrument, as well as

a fine cabmet—The Reason W h\ vou should
investigate the Illinois Phonograph. “Built
Right All the Way Through.”

ILLINOIS
PHONOGRAPH (O.

400 W. Erie St., Chicago, Ill.
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gation on the other side. Highlights in the pee-
forinance of the girls werc: Maric Collicr, in the
baseball game; Mildred Stark and Maric Rejhen,
m the ffty-yard dashi; Marie Baer, in—buml we
could go on cudlessly, there were so many there
and they were all so goodl So we'll have to
Lring the story to a close with a mention of the
inspiring, bul incidentally unscheduled, race be-
tween John MeKenna and Ficld Manager Robert
V. Porter, who had am sargument over anothee
race and decided to scetle it by running a race
themsclves. This was a tie. The varions com-
niittees were as follows:

Conunittee of Arrangements—john MeKenna,
chairman; G. MacNichol, J. M. Cooper, D. W,
Donolime, Carter Cordner, N. 8. Smith, G, H.
Plafl.

Traffic Coinmittce—D. W. Donoclue,
man; Walter Schultz, L, T. Wells,
Reinink.

Program Committce—G. MacNichol, chair-
man; N, B. Smith, Frank Solar, C. F. Woolley,
H. J. Wilcks, R. ¥. Kocnig, H. Fricdman, M. G.
Peters, E. N. Wexbergg, Wm. Lyons.

Music Cominittee—J. Kapp. chairman; S. R.
Lembery, Z. Ganis, H. L Hanson, 1. Kuplerberg.
Maric Baer, Ed. Michacls.

Reception Commiltee—L. M. Sheelock, chair-
man; £d. Blimke, R. F. Kocnig. J. Klinenberg,
R. M. Reilly, Arthur Fram, $. A. Burrell, G. A,
Penrosc, Louis Solar.

Issucs Four-page Folder

Drying Systems, Inc, manufacturer of dry-
ing cquipment in this city, has reccived many
requests for the four-page folder which it re-

chair-

A E.

Drying Systems' Novel Cover Tllustration

cently Issned under the designation of Bulletin
No. 10. This folder contains cousiderable m
fonnation of practical valuc, and the accompany-
ing illustration nsed on the cover will give somc
idea of ils cffectyvencss.
Business Embarrassment

An involuntagy petition 1 hankruptey has
been filed against the Great Eastern Mig. Co.
of this city, and the petitioncrs are: Krasberg
Enginecring & Mig . Wisconsin Chair Co,
andé New York Recording Laboratorics. The
liead of the Grent Eastern Co. is Nat Kawin, one
of the oldest mwenbers of the industry in the
Chicago trade who, by tie way, was onc of thc
first of Chicago'S many talking machinc manu-
facturers.

Columbia Dealer's Success

Ouc of the rccest visitors-to the Chicago
office of the Columbia Co. was W. H. Rolland,
who conducts a retail cstablishment in Bloom
ington, 1l.  Mr. Rolland is onc of the livest
dealers in the trade d his motto is "Business
is what yon make Hc is onc of those live
ones who do not belicve in the fetish of
“hard times** He, in fact, is of the opinion that
the trade is not going thromgh hard times at
the present, but is just getting rid of the casy
times. He helicves that the only thing for the
dealer to do is to go ont and get the husincss,
ami that it is there waiting for him. He and

Repair

complete assortment of

present-day motors.  If

and motors.

For All and Every Motor
That Was Ever Manufactured

We can supply any part. The largest and most
United States—on hand, for old. obsolete and

filled from stock, we will make it up special.

Special prices on main springs,
Springs, micas, repair parts, motors,
stecl necdles, ctc., in quantity lats.

Expert repairing on all makes of

racle T M2ty Dist Records
Tuh\sum?!m Suppl:u. Ewc *CONSOLA"

227-2296 W. WASHINGTON ST, CHICACO, ILL
Branch: 2957 Graliol Ave.. Deiveil

Parts

'@O

repair parta—in the

your order cannot be

goveynor
tone arms,

honographs

YaroL waax

capre sseeny
e

his manager, Frcd T. Ashton, according to re-
ports coming to the Chicago Dbranel of the
Colnnbia Co., arc making everyonc sit np and
take notice down in the Bloomington section
of Illinois, where four anto tracks arc going all
the time. conveying machines to all parts of the
territory and covering cvery prospect they hear
of.
Uses Truck to Advantage

C. B. Cordner, manager of the Symphony
Music Co., 1020 Wilson avenue, was so thor-
onghly sold on the Columbia "Scll-hy-Truck"”
sales plan, as presented to him by 8. R Lem-
berg, Colmmbia Northside represemtative, that,
regardless of the fact that he is located in the
heart of Chicago, lic is opuvrating one of the
finest tricks in the Colnmbia service

This is a complete Grafonola store anwiecls
A stock of scvcral huudred records, sevesal dif-
fesent type Grafonolas and a complete line of

accessories, snch as Grafonolp oil, Grafonola
polish, ucedles, Siam Soos, ctc., is carricd in
this store’s trmck. Mr. Lemberg carclully

Symphony Music Co.'s Truck
trained two University of Chicago students in
the selling of Grafonolas and records. They
{Continued an page 120)

\We have recently made sharp uduc-
tions in the prices ol i-

Price Reductions on Enclosed Motors

The same quality and high degrce of
fon will intained

lubricated motors—due ta dccrnsed
costs in labor and material and a larger
ontpnt

This will put the Encloscd Motor with-
in the reach of thosc manufacturers
whose desire has heen to nse this motor,
| but whose lines have not been high
enough in price to do so.

536 Lake Shore Drive

United Manufacturing and Distributing Company

REMEMBER

You don't have to tunc this motor. It
comes to you silcut and smooth mn-
ning. Jt rcaches your customers in the
same condition.

Ask about various models and prices.

CHICAGO
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are it present working the State of Micligan,
spe 1t Sugnmer resors they slrke. Phe
tioys arc Trath wusically inclined and furnish
wamlerful rulertainment with the smaller i
striments they sl They plan on working
the States of Michigan, lwliany, 1llinois and

Waseansh by the cnd of Scptrwber. The two
hoys am! the

Grafonoli store en wheels are a
for nurcasng Grafonoln saley
b minny months until this prn.
ihin dealir will lave & caravan

v
gressive Unli
of trucks npetating trongh the conntey.
Emier, the Ambassador Phonograph Co.

1]

A new iy kas prde ity
anpearpnec known as the Amlaca
dar 'henegraph Ca, manufacturing
seven models, four npriglins iand three co
The ectall prices range from $55 10 $215. Phes
instriments received thedr introlburtion to ihe
initde during the Pageant of Progrins, where the
campany ngtaine]l Bonth 41, Serton 15, on
the Mnnicipal Pirr.

A very chver stont was prlled by thr A
TSR HTTRTATI ME  RTTOR

CWundo

lO]lOﬂl(lp l

Period Designs

like highest grade
Furniture

Produced by

@ {[)inds

Turnilure ngpm ]
Chicago, U.SA.

Melody Portable Phonograph
Fautpped With
Double Spring Molor

Blood Tone Arin and Reproducer
Romovable Tone Arm ond Winding Key
Durably Consructel,  Mahogany Waters
Yroo[ Finish.  Qrass Trimmings. €5
0 Rreoruls.  Womlerful Tone-equal t
thit of a $200 machine. Plays all records-
soft, medimn or Ioml us
desiteil. Portah
Weighs only 18 poumh
PROMPT DELIVERY

Here's @ Winner for
’

Write for Semple and
Terms Today,

MELODY NATIONAL SALES CO. - -

- - - 190 N. State Sireet, Chicago, Il

Toke It With You Anywhere !
HoveMusleWhereYouWanitet
tn

hassador Co. on the ojrening day of the Vageant,
whrst they helpeit 10 intzodnce the offieial song of
Cliucagn, "Hasl, Clicagol hy meaus of one of
their sastru ta equipgsl with a Magnavox
and  placed abmard 1be monster  hydroplanc
Kaoti Maria.  When everything was in readis
ursy the Santn Mama ascended o height
of sbom twn miles, the talkiag machine was
star(vd, and Iy means of thie Magnavox thr song
as wirclessed to the listeners Iielow. Thie te.
ia said to be the first of its kind I il his-
tury of aviation. The president of the company
i~ Dr. Orlando F. Scntt, who las o national
mghtationn as a spreinlist in industrial snrge
Gollers—Attention, Please
“low 10 Start the Came Wrong”

is the tith

are cquipped with the most modern accessorivs,
such as automalic stops, cover suppoarls, ete.

In ithe anwouncrment the Cheney Ceo. states
that for cvery Cheney nurchive of Models 2 or 3
that dealers have land on the Hate the an
nonneement was madir a credit will be allowed
wqual 1o the diflercuce between the olil anit wew
peice for those moslels, provilled that said dealer
nurchases new models at least equal in number
to thosc for which credit is asked. It might be
well to mention in this connection that the retait
prices of Siyles 2 and 3 have been rediuced to
$11S and $145, respectively, and that the wann
fircinre of Styte No. | has been discontinued

Purchase Record-Lite Stock
T'he firm of Colv & Dunas made the annonuce

L. L. Spencer
R illusiration.  \We nmdir-
1, of the Remcke Ellis Co.
luc., is vesponsilile for snagning this gromn of
expert golfrry, hnt it is a serions e
inmatens gollers can learn anything of real
from these photographs.  We lave biep
formed that all of the fonr talking 1machine ¢x-
fiertn  represcented these photograjibs were
bunkired at the Mallothinn Conrse a fow weeks
ago, when thry accepted an invitation from G. P
Iitis, of the Chicago Talking Marbine Co., to cx-
plote the mysteries af this cousse. 'The eards
for this game have joincd company with thr con-
fesstous of the "Rlack Sox,” but we learn from
good anthrity that they raoged anywhere from
120 to loft for the rightcen-loke eonrse.
New Cheney Models

The Clieney Talking Machine Co. imade a very
interesting announccinent tlis weck, explaimmg
the Cheney uew modet adjnstment plan, This
hias beew entbodicnt in a letter to Chieney dealers.
After descrilting the important and fandmmental
rovements which have been presented since
1913, when tlus Cheney was first introluced, the
company sets forth a constructive merchandising
tlan that will roable the dealers to stimmlate

lue

s huilt aronnd the two new models,

Anuie prriod, and No. 120, Early
English prriorl.  The iormier carrics lIl: retail
of $I85 am! is au npright furnishel in
Hihmorc mabogany and Newby walimt. The
fegs of this instrnment are of the cabriole type,
carved at the kuce, with a ball foot. all very
characteristic of the period. The model No. 120
conies in American walnut stained to an Eng-
lish waluut, with polished wax finish, and is 3
console. These new miodels are very artistic and

No. 30, Quee

G. P. Ellis D, A. Creed
t this weck that o has porchased frons
the Interstate Mnsic € of Milwankee, tha

“The Music Without the Blar!”

Thls Kesl ol tallkdog machioe manufactuee s attained
m'orni mearly than By sny other, la the coastruction
[

MARVELOUS MAGNOLA
“Built by Tone Specialists’”

"Magnole's Tone Deflectos ellminstes 1he scratch'®

" Watchwy the Music Come Oul

UAGNGLAD it ™ol N L w252,
'-E h

on the Talkiog Mechioe Masker today " T -

$50 o4 Toee name and 1w md rou seme el

MAGNOLA TALKING MACHINE COMPANY
OTT0 EOHULZ. Praslden
Govihare Wheissls Ervsed
1% cANOLEA BLDG.
ATLANTA, ma.

Avenve
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concern's entire stock of Universal Record-Lites
and the privilege for sale and manufacture ol
this well-known 1ttle accessary. This Record-
Lite has been manafactured and pnt on the mar-
ket by the Interstate Music Co. for a sumber
of years and it is the intention of Cole & Dunus
to Lring this well-known little instrument into
cven greater popularity and demand. The for
mier retail price of the "Lite” was §3.25 for the
nickel and $4 for the gold, but as soon as Cale
& Dunas launch their sales plan these Record-
Lites will be put an the market al a probable
ceduction of 3 to 40 per cenl wader the old
price, This will cxtend their sale.

Liquidated Its Business

On August 3 at 1030 a. m., the Chicago
Plonograph Supply Co., a retail store located at
2936 Milwaukce avenuc, liquidated its business
Ly mcans of an anction.

Clever Repalr Outfit

The firme of Cole & Duwas has just pul on the
market a very clever litthe outht for dealers.
This oulfit consists of 4 package containing an
assortmient a dealer may nced for simall repair
,bs on motors, tone arms, cte. ., The assortment
consists of springs, diaphragins, stylus bars, ctc.,
and comes neatly packed iw a large carton, the
sules price of which is $30.

Pageant of Progress Noveltles

Many novel idcas have been made use of at
the Municipal Pier during the Pageant of Prog-
ress. Perhaps the most novel was that put over
successfully by the Ambassador Phonograph Co.
by means of a four-rouml boxing bout Letween
the "Ambassador Kid" and Ben Turpin, the
famous movic star, who is continnally fooking
Lath ways for Sunday. The “Ambassador Kid,"
by the way, is the fous-ycar-old dauglter of Fred
\Wesson, manager of the company, who gives
daily boxing exhibitions. When boxing Ben Tur-
pin she wore the regulation boxing tennks and
gloves, and <o did Ben, but while Ben was
looking a#t a rcd-headed lady on onc end of the
pier and at the same time looking at the luscious
wear-beer cbbiag from the founlain across the
aisle, the little laty managed to crawl upon a
chair and belt him on the nosc and end the
sceap.

—But His Voice Gocs On
Hardly had the news of the great Caruso’s
passing reached Chicago than Victor dealers
here dressed their display windows in mourning.
Those In the Loap, cspecially, devoted much
space to their Carnso windows and large photo-
graphs of the dead artist were placed in them,

omething New

o0ff the Press

POV

SPORRCLD
@

€€ OVECLEE L ECEUCELDTOAORODSE

souch of one Finderlifisor clo

c4
the Lid, which nops et any ~d
Docs not w

d
Sample Prepuid, $0.75 Nickel—$1.25 Gold
Quandty Priccson CApplicalion
DOBBBA

surmounted by wreaths and black crepe, and in
the foreground, in many instances, the cntire
Victor library of Caruso’s works. 1a Chicago,
as clsewhere, many pnblic memorial services
were hetd when people from alt walks of life
gathered in honor of the memory of Caruso
The Fine Arts Building, i Chicago, was the
uucleus for many of these gatherimgs, for at is
 this building that most of Chicago's musleal
artists have their dios, and many of these
artists were close fricnds of Ulie great tenor,
the Italian scttlement on the West Side of €
cago nearly cvery place of business, and resi-
dences as well, were draped in black crepr for
Carnso, “The Glory of America and Italy" as
he was known

The Superior Lid Support

HHBDDOBODO!

BHBD SHEDBODEDEHINBOCR

Superior Specialtics for Phoroaraphs
BARNHART BROTHERS & SPINDLER
Monros and Throop Streets CHICAGO

i

this is figured out one may ramcemlies that these
retall at four for a dime, or twelve for a quarter,
and that will 8how what the Tonofoue dealers
ure going to turu over i twelve months, Bat
cven at that one would probably be cutirely
wrong, for the R. C. Wade Co. lias several otlhecr
similar machines under consteuction winch they
liope lo have in operation hieforc very loug.
Emerson Activitics

F. W. Clement, manager of the Chicago
branch of the Emerson Phonogeaph Co., put in
a husy week with H. E. Morrison, Emceson's
general sales mavager, in going over the trade
sitnation and lining up for the Emerson Fah
campaign.  After all plams were Taid four mew
Emceson travelers recelved their samples and

Installs Another
T'he R. C. Wade Co. has Just installed anuther
automatic machinc for the manufactare of its
well-known Tonofone mncedie. This makes in
all three of these machines that are now
opera Each one of Uiese machines is turu-
ing ont ncedles at the rate of onc hundeed and
fifty per minute, or 30000 per hour. Their aver-
age rmn is aboul six honrs per day and those
who are goad at figures could spend a few in-
teresling moments fguring out liow many of the
Tonofone type will be turned ant im the course
of a year, on the 300-working-day Dbasic After

‘EJECTOR"Bulletin

and were sent oul on their respee-
tive trips to carry out these plans, The aew
men are: W, N. Mutzbar, whio will look after
Northeen Wisconsin P. Howard, who is
travellng Southern Wisconsin and Northern 1-
linois; R. V. Emmery, handling the Chicago ter-
ritory, and R. J. Chiurchill, who will take care
of Emerson dealers in Central 1llinois.

Sales Manager Marrison will spend about a
wonth in going over the Western territory be-
fore he returns to Eastern headquarters.

£. A, Dempscy, asslstant to Manager Clement,
i~ spending his vacation at Greealake, Wis, on
a hshing trip. He writes back to the boys in
the Loop that the mosqultoes are biting spleu-
didly well this scason.

Forcign Recard Activities

F. A. Fern has just rcturned from a week's
visit to Detroit, where he did some great work
conjunction with Mcssrs, Thalmeyer and
Giles, of the General Phonograph Corp.  The
latter two genllemen came on from New York
and met Mr, Fern at the Consolidated's Detroit
hranch, These gentlemen went over the forcign-
record field of Detroit n a very systematic man-
wer and were suceessfnl in opening quite 3 num-
her of exclusive Okeh accounts for forcign rees

rds. Anong the new accounts was the main
store, on Garrelt aveuue, of the Cunningham
Drug Co. This company took os the Okeh line
in one of its other dowatown stores fast month.
While they were there they also attended the
formal opeaing of The Record Shop, at 8559
Geand River avenne. Mr. Fern says that this
very pretty little shop, owned by G. D. Elliott,
will feature Okeh records exclusively, In addi-
tion to his regnlas sales help Mr. Elliott has
put on six girls to eanvass the city.

Another new Detroit account opened by
Messrs. Fern. Thalmeyer and Giles whilo in
Detroit was the Brooks Shop. The instruments
haudled here are maeufactured Ly the Brooks
Afg. Co,, the parent eomcern.

Move Talking Machine Department

The firm of O. W. Richardson & Co, one of
Chicago’s largest Loop furniture stores, have
(Contluued on page 122)
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moved thar alk machine department from
the fourth floor «f their building 10 the first

floor. The degartment has been greatly ens
larged] and B now locatrd near the wiin en-
traner  They have also installed a her of

lethp, senpeiliing  they arver
This company eepresents the Wl
oril und Colmnhii dimres, av wetl ns
a recopds. One of the features ol
¢ this fnrmitnee stere lundles tlking -
is thit we mitler where e poes,

demanstrition
M btlnrr
divpumh,

L This stunt ws
inte effcet by Manager twusswiller and has
yroven its worth iy tToes wever. Tle plaa od
pning wiking nwehines where L can lw
in ull leparlments hy people aaking pore
chases thercin is an excecdfigly gl one, e
cording tu Mr, Govswiller, s leeen the
any of inevearing their linsiness manifald.
New Electric Sign

The Cryslal Pnliee of Mane, w2645 West
North aw hax gust hid usstalle] one of thr
most leeantifnl ontdoar cleetric signs cver se
In Chicagr. The Crystal I'alace in an acconnt
of the Chicago Talking Machine Co. and Is one
of the most ap-to-late and lean
in Chicagu, The formal «pen » stare
was anncnnced m ihe news coltnns of the Joly
festie of The Talking Mavline Warld.

Returas From Vaemlon

L. C. Wiswell

of Lycu & Healy

By

retred from inge throngh Yellow-
stone Pack A, Wiswell was acensgunivd on
is arip hy hi 1Ehiznheth, Ruth, Lelic,

and Jumes, ex the trip throngh the
\'clln\vnuut the yiarty attended the Victar cou-

, held @ Cabi bt Rs, amd alsa tonk
wfr. Omaba amt Kall I..'\I(r Ciy;
apeaking ahont the irade eo i
liem of Hue eomitry Ale. Wiswell snid that they
were situilir 1o thiee of Chicago, hut the dealers
feel mare optimistic.  In comneanting npon the

dealh of Carnso, Mre. Wiswell said: "Carus
death cknsed o remarkahle demand for his i
htary of records, ‘Fhere are in e Caruso
likrary abunt sevemy-five records, and our owa
[t deprart as well as raail sieres all
wver 1the countey vejort that in ny instances
their  customers  have pusehased  tlhe  entire
Larmne el ¢ I shows 1he imgor
lance of 1he g ned Mr
Wiswell, fac1 1hay

fact 10
of e

+f talking machines
Reeeives New Models

‘I'his month d e reecprion in Chi
cage ufl two unew Viciae ndels, the No. 50
I'm’l.‘:blr and the No, 30t Console. 'l arrival
rotiont i the retail :l:purl-
menl of Lyon & lealy and the ssles people in
what department are kept mighty husy
rmting 1hemn to the irade. The new N
le recefved ]|1Ilh|llnr attention anil it
ddel alone will go n
Rreat way toward st ti hnslies

Good-bye, Mariel

Miss Maric 'oony, of the recard ilepirunen
of the €, W. Richurdson Co. rcecmly went on
her vaeation.  She will not retuni.  She wrole
that she has met the "Mun of Men,” and that
her record-selllug days are no more.  Date not
memfoncd yel.

Sterling Headquarters Jammed

A few monihs ago the Slerfing Devices Co.
swent oul lo ity trade haileeils of invitations
viling ifs patrags el al lo make use of the
Sierlimg  oflieva s headynarters  during the
I'ageant. These oflices, hy the way, are locuted
m the Lake Shore Buildfug on the Jake from,
redinlely across lhe mud (mnl the Aluniefjal
. Of coursr, no i ago, ol even the
Slerling people, anticiputell Ihe greal crawds
whieh live comte te the Pageant, but the
lation, mevertheless, wis sent onl, and it eer-

tainly brought results. Members of the trade
ook advaniage of the offer 10 such an extem
thar the elevalor nan of the building nearly

workell himnsell 10 death hauling visiters up 10
the Slerling beadquarlers. The officers and
emjiloyes of the campany pur in an exceprionally

lwusy twa weeks in enteria; g thig mem
tiers of the teaile, 23] many of 1hesc laiter, whe,
by tle way, were uearly all ont-af-1oven 1nanu
fncturers, rewarded the Sicrling Co. with sub
stantial orders after looking over Sterling prod-
vels. On the pier proper .the Slerling exhihit
was looked aftee by W. 1. Wade, of the Wade
Talking Machine Co.
Vislting the West and Soulh

Siles Manager W. E. Burr, of the Chency
makiug ar extensive trip through-
Texas, Kansas, Oklahoma and
He wnites that gen-
an indicales a prohtable Fall scason
fur dealers who are all huslliug 1o make this
one of the biggest talking machine years in
pite of the geweral business slamp that pre-
vailed throughont 1lic country feom the first of
the year. Mr, Burr fecls that such optimism
among the dealers Is houad 1o make busimess
rood, regaedless of what mea in othee lines
a

Brunswick Window Display Service

A inerehandising bricl, prepared far suhserit.
ers 10 the Brunswick window display service,
has been issued by the advertising deparunent of
the Brunswick-Balke-Collender Co.  This ULrfef,
which will be given hereafter with cach month's
window display, consists of window trim sug-
gestions, praspect leiter and “Brunswickgrams."
The Idens outlined in this briel arc noleworthy
for their praciical value aml they can he used
lo splemslid advantage by Brunswick dealers in
councction with the monthly display.

The Weslern division of The World las re-
ceived a picture post-card from Brussels, bear-
ing the swell-known signature of Otio Schulz,
who has been touring Belginm with his family.

MODEL L S

rourarsn
ROCKER
CTION

Tue

flstiag
|

SOt o)
e Irade.

.%@wgé/‘y Cs

ASK FOR ILLUSTRATED AND DESCRIPTIVE

PATACPL N

ORO-TONE
FEATURES

Extension A lelescopes inlo large
elbow B, giving a lenglh adjusl-
ment from 7% to 9% inches.
Adjustment screw C engages an
indexed channel in extensian A,
Msunng p:rfccl alignment. Slight-
Iy locking thumb v E
permils heighl adjustment of large
elbow in base ring Releasing
locking screw E entirely permils
tone arm to be removed from base
ring D for packing separately be-
fore shipping, if desired.

CATALOGUE

UAT. APPLD cor.

1000 to 1010 GEORGE ST.
CHICAGO, ILLINOIS

llusirating Awgle Throw Mack [ngerosement. Permbis
reprodxeer Lo olear Lone ar@ when thronn back regued-
teas of whriher {1 Is In poalilon for playink 11 and
Bale or Lalcral-cut recorsty,

|
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A Combination |
Phonograph
and Lamp |

THIRELEIRRLLL

Every Woman’s

Choice

T TTTTRNTITET AR WTH

As a Phonograph

T

11110

Manufactured and diatribuled by

Burns Pollock Elec. Mfg. Co.

Indiana Harbor, Indiana

Located within Chicago’s great
Manufacturing District
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CHICAGO’S PAGEANT OF PROGRESS FEATURES MUSIC

Scveral Prominenl Musle Houses Represented by

Notable Exhibits—Columbla Co. Records Offi

clal Pageant Song and Prescnls Firsl Record Io Mayor Thompson—Magnavox Used

Angast  I—Tweny-cight years
Warlil's Fair wus opencd awl
ever siner 1hen Chicago lias helld the record for
|l||l|||ln wer lig shows. Now, Chicaga lias douc
On July 30, uf Whis year, Mayor Thamn
e the 1'ageint of Progress at the grem
Municipal Puer. “Flie Worlil's Fair was considered

Cineana,

apenyd o Progees nukes
cveit » hewter slunwing AN ronrae, the Mapcant
does not cover Ihic acrcage of Ihe old Worli's
IPair, b, af the minnlier of vis
flors and ¢ carl of the Fair. The
s greal thin pldns
Y e shine annally

Exerytlang amder the i e 1 slibi, bul we are
emicerneil with wicle as eelate Jo tie 1atking na-
chae Tndiriey, We liadl cmkawr lere, in A lieied
way, 1o tell how the tilking hine - sliow:
i with the 1'ageanl of I‘mxrux
As o#c enters the pier 1l Bra iy e on-
<onniers iy flic hooth ned Ty the Lol
B bin Graphophone Co
In this booth the uff
cixl Pageant song,
"Haal, Chivago," is
ionstrated and

de

prsacd oul lo the pub-

papeis oficred $2,000
fue the best song typi
fxing tlie spirlt of Chii
engo, which was won
by Bub Allyn. a mem-
ber of the sanp-writ
g staff of Lro Feist
There were .ﬂ!
abonl 1,300

High-ClaAss Cutter

Sharpens the Fibre Needle without re-
moving il from the Tonearm.

THE

LIDSEEN Fibre
Needle Cutter

CONVENIENT

FAST SELLER

SL1J0¥d ao0D

MECHANICALLY RIGHT

Jobb Line up on this live one and

for this Sl(ll)
hul Bobhby lire
me the hacon, No
er was lhe prize
awarded than J. Kapp,
af the Colinnbry stafl.
with copry of the
soug. happed aboard a
teain bonnd for the Co-
Binbna eecording plant.  The wmyg wis recorded
wntt e cccords weee bronghl back 1o 0
tune fur Ihe npening of thie Pag
of Mayer Fhi
cuch reconl,
topether witl e
were on sale in the Lol

| lteilly, lncﬁ Al
e Mayor's Any, Auluu r

nyressed on
ant these records,
hon of Whix song,
a looth  The Co-

Advance Notice to Edison Dealers

THE NEW IMPROVED

Jewel Attachment for the Edison Phonograph

Will Be Ready for Distribution
September First

Just Another

AND FI

Ulays 21t tyies of recards, Opeiates the sanie 29 re
ESONT i e LEVER.

No wljustens neccasary when froui lateral
tn vemies) cinl cecors  Siop preveets vwinging lu (he
righi.

Neefle scratch nlmosi entrely removed.

Tirping back of Keproduser yenilin ol eass acvens 11
neeille sockel it aaves records from  unnecessary
~cratebhug

Welght fs the lnttesl that can prodice perfeet e
sultn thus saving e resord, and permils m 3 frecdoin
mad wereingss nf 1onc eonedered i
Necdle CENTERS on all reconds
Styaighl sirlchl eonstruction aml ah.
sence, of ovetle Joluts [nsire perfecl
reproduciion and sreat velu

Piscted talljolut insures prrlerl renrn
Juctivi and fr of pevemem lulk
virlirally and Ilﬂlmlal v.

154 Whiling Street, -

NOT
BUT

A DISTINCT IMPROVEMENT IN TONE REPRODUCTION AS
WELL AS IN MECHANICAL CONSTRUCTION

L syl
e PR P A S

Attachment

NISH

Ja he ONLY auschmend ihat ploya vevileat cur resords
CEDIS position] wilh the Kepr
DK NOWN 1o Ut econl, §ving i 5 foatins

e KOMYCKA uopbeauns do o bla,
oy, P WBe Srearest develapment

Sen] for deseciptive cireular which contalns
REGAKNING ‘f‘um CARE OF A FLIOXUG RA[‘I

1 b i[n » g
Il"ly;nrl Ilhn:r'l‘clvd(l‘:;”nlllmlnh:lndlo nle @s  U'rice the
ANTEEIN IN EVERY WAY.
YU UACK tE'NGT SATISTIED,

Iltelml Ve
(u "
e ;mn-"r loatiesl giade Jeaet Duint

CHICAGO, ILL.

get ready for the season.

LIDSEEN

£32-840 So. Central Ave., CHICAGO

Imnbia cxhibit was supervised by R. M. Reily.
assisted by 8. R, Lendverg, M. G, Peiers, L. M
Sherlock, J. Kapp ant L. Schok. There were
greal many vistors at the booth
The Camper's Companion

Across the aisle ifom the Coll ia exhibit
we fonnd ¢t amper's Compal " a little
porlable instrament manufactured and distrib.
nted by the World’s Products Assoclation. This
machine it designed very eleverly and weighs
ouly tweuty-onc pounds. The carrylug case is
strongly hudt witl seinforeed corners and cov
cred with lieavy black Kerasol. Its n fealure
is & combination 1nltiplc horn and amplifer.
Fhe amplifier built pyramidal shape and
constructed with an " parlition running fits
entire length, which divides @t foto four longi
al seclions.  This cxhibit was in charge of
Vice-president H. E. Woods

The Sclicol Room

A little way further along the pier we came
across an exhibii showing the modern classroom.
The desks were placed around in Ihe usual man-
W with The teacler's table in front. Al

[x]

wer 7
the kids around the pice were clawioring to
get in and get a seat. It is the first time we
saw kids anxions to go to school, but we guess

the repson was liecinse the leacher was an
exceedingly pretiy young lady, whe asked Ihe
kids questions. Every time they gave a right
wer Ieachier handed out a nice little sonvenir.
Y her side was a Victor classroom model ma-
. on whicle she was playing Viclor cduca-
| records, and cvery kid who could mame
the picee being played received a preny sonve
tlr. The exhibit was put on by a mannfacturer
of modern school cquipient.
Double.deck Bridge

Oa one cud of the pier the cugincering firm
that built Chicago's wonderlut Micligan avenue
le-deck Dridge lad an exhibit and in this
they demonsiraled the working fealures

ol this bridge by micans of a replica Ihal was
&Lﬁl\d oie-quaslcr oi an iueh lo the foot, The

stzation was that it showed the value of ihe
wiking machine irom a ¢commercial slandpoinl.
The little bridge was operated by eleciricily
just like the Michigan avenne bridge,
1wo lcaves wenl up in the air little
lights would brighten up a1 various poitts to
attract aniention to cach particnfar part.  As
these lights glowed a talking machine, placed

g

P EISNI————.
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at the side of the bridge, began to speak and
deliveeed a lecture on the cngineering features
indicated by the vatious lights.

Readers of The Talking Machine World know
that, from time to time, they read in these col-
umns i for the ial applica-
tion of talking machinc records, and we cite the
uews of this exhibit as another example of how
that side of the talking machine fits in.

Arc We Oversold?

For a good many moons now we have been
hearing the yelt that the tatking machine in-
dustry is oversold, \Wc have heard it said that
the reason we are oversold, ctc., is that on the
market and in usc there age now about 4,000,000
talking machines. Ve also hcar that until all
of these machines are discarded by their awners
and the oncs now on the market arc sold the
talking machinc business will go along at a
snail's pace. Happily, however, the men who
do this kind of talking represent but a (ew
members of the industry,

Now, while rambling around the cxhibits at
the picr, we camc across onc cxhibit which
caused us to wiggle onr ears and wonder. \What
canght our eye was a little, insignificant sign set
up in the Ford motor car exhihit. The fittle
sign was placed on the windshicld of a scdan
fiivwer and bore the following words: "This car
is No. 5000000 and was finished at 7:45 2. m
May 21." It might be well to state lcre that
at Henry’s plant at Dectroit they are tufning ont
onc gar cvery sixteen scconds, or at the rate of
about 4,000 per day, so, figuring from the time
‘Lizzie’ No. 5,000,000 was born uutil the time
you rcad this, you will sce that Henry has
added quite a number of fiivs to his famity, and
there is no sign of a let-up, The cars Ford
bas put aut, added to the hunch manufactured
and produced by the numerous othcr compa
wics, do not yet cven begin to All the demand
So there is a chance for am argument as to
whether the talking machine industry is sloppiug
over the sides.

The Federal Sign System

The Federal Sign System had an interesting
exhibit, wherein it showed everything possiblc
in the way of electrie signs for advertising pur-
poses. One futeresting feature was that nearly
all of the signs were partieularly for the talk-
ing machine trade. The Victor dog was espc.
cially prominent and they even had him wot
only sitting still, but running around in circles
and wagging what is lcft of his tail.

The Magnavox Everywhere

Magnavox was perched on ralters, under
tables and in fact cverywhere. \Wherever you
went you were sure to bump into Magmavox.
One installation was connected dircet with the
Mayor's headguarters and evidently there must
have been guite a little party there the night
we visited the pler, because we were able to
recognize the liquid towes of the Mayor's vdice
as they traveled ont of the amplifiers of the
many Magnavoxes, not only in the announcc-
ments as they came along, but running on in the
chorns of "Hail. Chicagol” as well.

Windsor Exhibit

Over on onc side we found an interesting
cxhibit by the Windsor Furniture Co. It had
a very nice line of furniture on display, together
with a full line of its well-known talking ma-
chines. Onc of the [catures herv was a bed-
room suite, wherein a2 beautitnl young lady
comes in and disrobes, while a Windsor talking
machine is playing. After disrobing she erawls
into the bed and the talking machine keeps on
playing. This attracted a great deal of atten-
tion, especially from the males.

Claxtonola Exhiblt

The Bernard Mg, Co., of Towa City, la, man-
nfacturers of the Claxtonola. exhibited its line
of instruments, together with the Claxtonola
records. Its advertisement, "Golden Throat”
talking machine, drew quite a crowd to this
booth, from which were given out sales leaflels
and souvenirs.

{Continued on page 126)
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THE KAMP-O-PHONE
ALL YEAR ’ROUND

Always First Seller—Read the Reasons

The popularity of the Kamp-o-phone is built, first of aly
apon its splendid tone quality. To this quality we have :d«!c
fine appearanee, portability and the advantage of low price.
No dealer could ask for better talking points for securing
the Fall and Winter trade of the big popular-price market—
the i

ions of homes where rooms are small and oiten
crowded—or the homes of the well-to-do, where

[, aph (the Kamp-o-r )} would save wearing out a
costly cabinct machine. The alert dealer will say, "
Kamp-o-phone for Winter to save room. save tu
money—next Summer you will he already equipped for your
outings.” Sell Kamp-o-phones alt -
year ‘round

DESCRIPTION

Carrics like a suitease, Weighs 20
pounds. Mahogany casé€. Guaramteed
three-record motor. Many other fca-
tures. Retails for $35—at a generons
profit to you. Write us. Use Kamp-
o-phoncs to extend your husiness.
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The Exhiblt of 0. W. Richardson Co.

‘The next exhibit we v across was that of
e ©. W. Richarlson Co. furniture dealers.
‘Ihis conecen, abthongh primarily a faurnitire
lonae, mostly exhibited talkivg wachines, i1
chrding the entire Tme it handles, mamely, Wid-
diconib, Colmubia and Sanora. ‘Fhr exhibit was
in charge of A, Gosswiller, When we ealled.
Mr. Gosswiller was hmaily cngened with his as
sistants in demonstiating these mstrmments ¢
visitors. Needless to say, he rrevived guite @
numler of pice little orders.

Wade Co.'s Display

Amang the other exhibita wax that of the
Wade Talking Machine Co. which  displayrd
talking machines wd aterasorics, as well as the
Strolilier Dintinntive, a little playee-pim which,
hy the way, made a tremendons hit.

New Electrical Instrument

A new electrical imatrumest, known ar tht
Ylertra-Voire, was shown hy thr Elrclea-Vaiev
Co., of this city, Flis company was recently
fncarpnrated for $S0,000. The incorporatars iwml

CABINETS

WITH OR WITHOUT EQUIPMENT

These Hhwh Grade Cihineta, maile

m Mahogany, \Wabmnt anid Qak,
Inilt np to the stamdard for which
any prothict is noted.

For Descriptive Matter . libdress

FUEHR & STEMMER PIANO CO. |
2701 So. Wells St., Chicago

-~

offieers nre: M. Bauks Cragicr, president; vices
president and scerctary, A. A Howard, and
1, Cover, inventor and general manager.
instrument tames il fike a Console eahinet
smd ¢an either be played as an ordinary talking
machine or, hy wires and transmiticrs, thi musie,
cte., ran be switched ta any part of a building
Chlcago Electric Sign Co's Display

Anothier coneern that showed some mighty
dlever elretric signs for talking machiue shops
wug the Chicago Electric Sign Co., with ils
“ay-N-1te” signs There MgNs are so con:
sructed that they prodnce an cven light and the
clectric bulhs ary so concealeil that the letters
ace Nomled with an even hight and not spotted
immedintely over the light. This exhihit was
in eharge of Harvey M. llonck, sales manager,

Steger & Sons' Interesting Exhibit

The Steper & Sons Piano Co. exhihit was ex:
credingly interesting, 1t was here the visiters
were tanght how talking macliues anil pianos
are construried,  The amplificd sowiml haxvs
ancd wtors of the Strger imstrinments avere
assenthlel at this hooth and priwed to hie very
intereting to the onluokers, Besilys their fnll
ine of manns, thy Steger people showed 2
wodel of every type of talking niachine they
nsmnfuctury

INlinois Talking Muchines Shown

Another of thr intereating exhilits was 1hat
of the Tliuais Phanngraph Co. Thr exhihit was
in eharge of 1. B. Blood, general manager. s
fafl Tine of Hiinois talking machines, ulont fif
teen madels, rmging frem the Canrpophone to
the Console type, was on exhilit. Qmte a yun
ber nf nnt-of-town dealers who wrre visiting
the prev mmly their headquirters at this exhihit
and many placed arders with AMr. Rieoil.

The Ambassador Arrives

‘Fhe Amhassador talking machme, & new-
comer in thy Chicago market, was also Trown.
aml the manufactnrers interestel the yisitor
with their many novel leas.

The Myatery Man

‘The man nf mystery was alko greatly songht
alter by the erowid. He was representing the
R, C. Wade Co. mmanniacurer of Tonaofone
needles. his joh heing te cirentate thronph the
crowils aml pin a little ticket an sonie unsius-
pesting person. ‘Ilie person who got this ticket
aud brought it to the booth where Touofane
was on exhilit received as a reward a hal§
dozen packages of Tonofunrs,

Thrre may have bren ather exhihits repre-
senting the talking machine industry that we
missed, Tt if snch is the ease shall ook them
up and pnbiish au aceomt of them in the Sep:
tenher World.

EUGENE A_. WIDMAN 10 EUROPE

FRugere A, Withnan, chairman of the hoard of
directors of the Pathé Fréres Plionograph Co.,
Brooktym, N Y. sailcd lor Europe on the ".\qui
tama” dnring the latter part of the month. Alr.
AWidman’s trip is a busivess one and his tinerary
includes botl England and the Contiment.

STEGER AIDS FLOOD SUFFERERS

Plan to Replace All Steger Pianos and Player-
pianos Lost in the Pueblo Flood

Cuwass, Jit Angu 3 —=Arrangemenls are
under way by the Steger & Sons Piano Mfg. Co.,
of this city, for the replacement of Steger pianos
which were lost oe damaged in the Pucblo, Col.,
flood. Dan Pagenta, manager of the wholesale
ecedit department of the company, is in Pueblo,
where he will co-operate with Lewis S. Brown,
Puchlo representative of the Steger & Sons Co
in replacing atl pianos and player-pianos lost by
Mr. Brown's eustomers. The determination of
e company to assume the burden of loss and
render snch material assistance to the patrons
of the Brown store evoked wany expressions of
hearty appreciation.

LITTLE DAMAGE FROM FIRE

Edison Official Discounts Rumors Regarding
Extent of Fire in Chicago Warehouse

In reference to the report about the Edison
fire i Chicago, which has attained varions as-
pets in ils process of being pas sed along, A. H
Corry, the new vicc-president of Thaos. Edi-
son, Inc., recently issneil the following bulietin
to Edison Jobbera:

“A rumor scems o be abroad to the cffect
that our cutire stock of phonographs in storage
at Chicago was destroyed by the reeent ware-
house firc in that city. e are very glad to
he able to say that such is not the case. While
we have not as yet il details of the loss as
to types and finishes, we feel confident that, with
soing puossible exceptions, service to the traile
will nor he serfonsly impaired as a conscquence
of the fire.

“At any rate, ons johhers have, or shonld have,
2 marked degree of ahility to sell what may
had, since we all learned the art of substitution
during the years of shortage, as compared wit
demand.  Therefore, if substitntions as to iypes
or finislies must agai be resorted to for a
little while no one shonld he cmbarrassed

INSTALLS NEW EQUIPMENT

Progressive Brunswick Dealer in New Haven
Prepares for Active Fall Trade—Souvenirs
Distributed at Formal Opening

New Havex, Coxx., Angint B—in anticipation
of an uctive Fall hnsiness Jomn Duncan, exclu-
sive Bennswick dealer of this city, has § om-
pleted renovations of his store at 188 Crown
atreet and installed new modern equipment
Many nnique methods of merclmndising Bruns
ck phonographs aml records have been nsed
the past year hy Mr. Duncan, which have
proven very su 1. He recently d
the formal opening of his store and on that day
the polilic was given au opportanity of inspeet
g these new gnarters. while Mr. Duncan dis-
tributed appropriate somvenirs with a cordial
invitation lo call again.
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HEINEMAN SAILS FOR EU—ROPE

President of General Phonograph Corp. to Be
Abroad Until Scptember

Ot¢to Heineman, president of the General Pho-
nograph Corp., New York, sailed Tuesday, July
26, on the “Aquitania” for a four wecks' trip to
Furope. According to his present plans, Mr.

Heineman will visit London, Paris and Berlin,
and will attend to a nnmber of important Linsi-
He will meet Mrs. Heineman

ness watlers.

Otto Heineman

abroad and will probably be back at his desk
the carly part of Scptember.

In London and Paris Mr. Heinenan will make
a general study of the business situation, visit-
ing the company's clients, and in Berlin will
confer with the officials of Carl Lindstrom, Ltd.,
relative to various important deals of the busi-
ness conneetion between this concern and the
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Do You Throw Money Away?

unconsciously done

COST

RENE MFG. CO.

It is not a popular pastime—but still 1t 1s
by many who just don't
know that Repair Parls can be bought for less

RENE MADE SPRINGS AND PARTS ARE BETTER

LESS
Montvale, N. J.

General Phonograph Corp. Being thoroughly
conversant with business conditions abroad, Mr.
Heineman  will undonbtediy find this trip in-
valuable in many respects.

RECENT VAN VEEN INSTALLATIONS

Establishments in New York and Massachusctts
Which Have Had Equipment 1nstalled

Arthir L. Van Veen, president of Van Veen &
Co. Ine., New York City, manufacturers of
Van Veen equipment for talking machline ware-
room1s, FEPOTts considerable activity manifested
on the part of the dealers for 1alking machine
wareroom equipment. This desire for increased
of new equipment is particularly noticeable in
and about New York City. Among recent in-
stallations reported Ly Van Veen & Co., Inec.,
is that of the Fennell Furniture Co., situated at
Third avenne, in Bronx Borough. This com-
pany has had recently installed an entire new
Van Veen equl ¢, which is ive to a
very high degree. Another complete installa-
tion, inclnding an interior decorative treatment,
has been made in the warerooms of Pagani &
Bro. on Bleccker street, New York. This en-
terprising dealer has now what is considered
one of the show places among talking machine
warerooms on the lower West Side.

T. C. Flag, a drugaist of Whithasville, Mass.,
has had installed a complete Van Veen equip-
ment siwilar 10 the Model Shop built for the
Columbia Graphophone Co., in Boston. Mr.
Van Veen reports that these Colnmbia model
shaps, installed at the headquarters of the vari-
ous distributing points of the Columbia Grapho-
phone Co. by Van Veen & Co., lnc, are at-
tracting wide attention throughout the countsy
and that dealers are specifying duplicate in-
stallations for their warerooms.

L. L. SPENCER INJURED

Popular Victor Man Sustains Painful Injuries—
Was Visiting Home of Thos. F. Green

Lioyd L. Spencer, salcs manager of the Silas
E. Pearsall Co., New York Vietor wholesaler,
was painfully injured recently when he sustained
a fall at the home of Thos. T. Green, president
of this company. Mr. Spencer was the guest
of Mr. and Mrs. Green at their home in Great
Neek, L. 1., and dnring a brict spell of somnam-
bulism sustained a severe fall that was fortu-
nately broken by an awning. Mr. Spencer was
injured in the face and chest and required twelve
stitches from the surgeon for these injurics. He
returned to his desk a few days ago, although
not yet fully recovered from the accident.

THE DEALER WHO DOESN'T—

1.

tomers' real desire—

But is contented o sell whatever seems

profitable;
Teouble o compate
* instruments

111

11

But placidly accepts any trade name

given publicity;
For his own benefit have at
Manophone,

If only to demonstrate records upon.

PLAYS ANY AND ALL
DISC RECORDS

The natural tone of the Manophone tulfills
the cusromer’s canstantly tefining taste.

fsdue to the use of the'

A record playedon it s sold. Comparative
sells the Manophone.

playing of s record

Make it his first concern to meet his cus-
the actual qualities of

least one

‘Humana”, a human

throat of carved wood, which, in theMano-

phone, replaces the customary “piece of
ipe.”

(

The Manophone Corporation,

e e

eSS

Ie

\f
The Warren-Style B. s

1L

I11.

DOES—

Deprive himself of profit and his trade of
* satisfaction
By:'.d merely following where he should
lead;
Lacks foresight and proves himself a slack
business man
By failing to anticipate increasing dis-
crimination
Deserve the slack business of which so

many complain.
To Hear a Manaphone Effects a Sale
made in all styles. The
new period cases (Console style) are reve-
lations in artistry. As @ prices— this
Company has manufactured  world-fa-
mous musical instruments fot over scventy
years and will not sacrifice quality. Never-
theless, its dealers can more than meet
competition while making the usual profit.

Manophones are

We prove this in

our Business Building
Plan for Dealers.

Write for it today.

The Music Master
of Phonographs

Adrian, Michigan.
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ND after a most thorough publicity campaign

“Fooling Me” the fox-trot is today the leading

hit of that type of dance. As a vocal number, too,

it is among those that are prominent. All of which

is substantiated by the orders of the jobbers and

dealers of sheet music who find it an active seller in an
abnormal sales season.

After releasing “Dixie” to the trade and profes-
sion it was quickly acclaimed the greatest one-step of
the year. It is popular despite the fact that the
average one-step 1s hard to *“‘put across.”

The above should be enough sales creators in
any one catalog during a none too lively season—
but “a natural” does not arrive at the wish of even the
most hopeful. They just arrive now and then, and
good busmess judgment says “cash in” while the
“cashing” is good. So “Gypsy Rose,” *‘a natural,” arrived
and all you need to do is to hear it to be convinced
that it is “there.”

There can only be one criterion of the success
of a song—sales, ever-increasing sales.  The Robert
Norton Co., New York, publishers of the above num-
bers, can show sales—steadily mounting sales, on all
these hits. Sales from the largest dealers in the
country—yes, and some small ones, too.
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How the Dealer May Secure Co.operation of !

Publisher in Cleaning Up Slow Scllers nllbli
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i Ie d " nizati hich
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iy o 8.0 LOUIS BERNSTEIN NOW PRESIDENT TED BARRON WITH BROADWAY CORP.
At the recent annual election of the Music rrow, thi 11 J nd
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“LAND OF MINE” SUNG Al PAGEANT JACK MILLS, INC., GETS RIGHTS
G. MacDermid's "lLand of Mine” wa lack Mills, tu @ Q o I
1
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1 in p wst 1
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The Most Talked-About Song since MISSOURI WALTZ"

"MISSISSIPPI
CRADLE"

“FORSTER
MUSIC PUBLISHER INC )

235 SOUTH WABASH AVE
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TO FIGHT COPVRIGHT BILL

Charley Straight and Roy Bargy have Written

Publishers and Writers' Organizations to Op- ¥ vt an Unusually Attractive Fox Trot Ballad

posc Proposed Amendmenl te Copynght Law
Recently Introduced in Congreas

IR~ [T MUST BE

ind the Composers’ aml Lyre Writers' Vasucws
tonn .l e Awerican Sueiery of Vinhaes, Coan
prosers gl Pnblishers have fosnalated a «
pafgn to eombat the new eupynpdn ascndmem
reeently intrndneerl o Gongsess by Senntor

SOMEONELIKEYOU

Lampor!.
Nothan Burkan, J. €. Kosembael aml |
Mills, of e abuve orgaiuzations, sontennilate A { . .
leaving ler Washsnginn, 1. €, e condrr wal Starting Splendidly!
the Commitiee b Patents aml convisee 1t ot ; -~ e B T <E]
the iteymty of the wew amendment, whieli yro | cicaco McKINLEY MUSIC CO. new vork
vitles that any poreluises of a praed or pak — - —
PR i ekt perfern IRVING BERLIN, INC., TO MOVE NEW HOME FOR BROADWAVY CORP,
AVhile the Committee am ILiems will au reaeh i 1ecllliy | Duc., hias lasi practically Ui The Broadw M Corp. has leased 1l
the new amenthient far larmab cansider ution ] of ¢ & e T
beture The Fall, the sosicties foel the nerexafty il Broudway, 7 slire T h str
af sembng sepresenlatives ta Wishingtas 1o AT sy and T d that
{orestall any possible scrivns consideration ef will ke v o o
a pendment wlnch ubviansly ailfurds no prn s It will 14
Iection lo & copyright vwner, | m i el
1 is wmlerstand that the bl 15 spansored by . Serlin oreanlzat to b T Syl 0 e
muatlon pictnre inferests wha whjert to gaymg o i
tux Lo the Ameriean Soewty of Composers N n ”
Aunthors aml Puhlishees bae the public perfurm | MOON RIVER _[)0”\0 WELL
ance of mnsic for probl. B Lee Divid, who wriles exclusively for B. D
NEW SHERMAN, CLAV & €0, SONGS ~ "PANCIES” PROVES PROMISING N T el
San Fuancsact, Cae, Angist 1 Sheeman, Clay Il'"“;‘ h (L AI'V: Flet it 0 il bs
& Co will shortly mimomec twa new lav-trot 200 1 1 reraritl . = !
songs lor varly 1all redease. Thry are entithal B S to rival dicir :
“Sflin,® awd "ave Yon Forguttru?" 2 reception FEATURING “DANGEROUS BLUES"
Jack Rohlauy, general wmager ul Minsice Witmark & Sons, the pohlisher 1 i J. J TN
Wichmoml, Lie,, in spensling his sin weeks' vae heir entire sales aml pn or 3 Mo., whicl
tion i Mhantic City, N. ). Incatentally, he s e and oue of 1l st 1) h 1 hora
tmllihg on a campaign of puldinty in L im|aig 1y publicil the firm' 'Dan

of Ibe firm's waltz, “Melle “‘Cellu heen inangnrated, gerous

WARNING!! i
eeo e ROLL COMPANIES
You are hereby notified that the American

'Public will commence action against you
unless immediate release is made of

Gaiety Theatre Building, 1547 Broadway, New York

Corner Broadway and 47th Sireet, New York

[ Ain't Nobody’sDarling

The Overnight Surprise—A “Natural” Hit

SKIDMORE MUSIC CO., Inc., Publishers

SHAPIRO, BERNSTEIN & C0., Inc., Selling Agents

f\\ N
o)
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The Quickest and Biggest Hit of the Year

PREHISTORIC PERUVIAN JAZZ

Some Interesting Light on the Antiquity of the
Type of Music Now Popularly Known as Jazz,
Written by J. H. Davis, of New York

An intcresting article on '"Prehistoric Peru-
vian Jazz,” written by J. H. Davis, secretary of
the Amcrican Muscum of Natural History, re-
cently appcared in the magazine sectiou of the
New York World. It rcad, in part

That the Indians of prchistoric Peru knew
the art—or should we call it something clse?—
of "jazz” is apparcnt from the decorations, rep-
rescnting orchestras and dancers, found on the
ancient pottery and metal objects of the region.
Further cvide! is furnished by of
carly writers and, most convinging, by numbers
of thc musical instruments themsclves, which
have been recovered by archacologists from
graves and ruins. These instruments include
drums, bells, cymbals, rattles, pipes, Hutes,
whistles, trumpets and an unmistakable ancestor
of the oboe. If the activities of an energetic
Indian orchestra cquipped with some or all of
thesc instruments did not produce something
akin to present-day jazz, the writer is guilty of
an crror in judgment.

Undoubtedly, early man sang and danced be-
fore he produced instrumental music. As the
most important element of the song and dance
is rhythm, and as in singing and dancing a de-
sire for somc sound to clearly indicate the
rhythm scems to be universal, primitive vocalists
and terpsichoreans everywhere have found as-
sistance in the snapping of fingers, clapping of
hands, beating of hips and stamping of feet.
Then, probably, the drum was dcvised—the first
musical instrument.  The allicd instruments of
percussion, as cymbals, rattles and bells, soon
followed. Later eame the wind instruments,
such as musical shells and vanctics of pipes and
horns. And finally the morc complex stringed

mstrnment was developed. The greatest single
step forward in the history of instrumcntal music
was the inechanical production of a musical
scale. This came with the pipes. In Peru evi-
dence is found of the first two types—instru-
ncnts of percussion and wind instruments—but
so far wothing has been found to indicate that
the prehistoric Indians of the rcgion knew how
to make so-called music from the vibrattons of
strings.

In the American Muscum of Natural History,
in New York City, there is a large collection of
prehistoric musieal instruments of Peru. They
have been carefully studied by Charles W. Mcad,
assistant curator of the Department of Anthro-
pology, whose findings have been published in
a short paper.

According to Mr. Mead, wo drums have been
found in ancient Peruvian graves. This may be

ENJOY CONTINUED POﬁJLARITV

"Home Again Blues the big success of the
Irving Berlin, Ine, catalog, has surpriscd the
sules foree of that organization by the great
spurt in the demand for the number during the
past six wecks. This is unusual, inasmucl as
"Home Again Blucs” is by no mcans new. An-
other number that has been quite a surprisc to
the Berlin organization is "Oh, My Sweet Hor-
tensel”, which in some sections of the country
is very popular.

MORE ROOM FOR TRIANGLE CO.

The Triangle Music Publishing Co, 145 West
Forty-fifth strect, New York City, has acquired
additional floor space adjacent to its present
location. Alterations are now under way fitting
the new quarters for occupaney.

TO ACT AS SELLING AGENTS

The Skidmore Music Publishing Cs.. Inc.,
which some time ago rcleascd the novelty rube

for the reason, he believes, cither that the drums
of the time, being made of perishable material,
have all disintcgrated, or that becanse of some
superstition it was not cnstomary to biry drums
with the dead. Drums, however, were pictured
by the native artists of the time and described
by carly writers, the evidence showing that they
werc identical in kind with the drums uscd to-
day in several parts of Peru. They were made
of skin stretched over a hoop of wood, or over
onc end of a short section of a tree-trunk hol-
lowcd out to a thin cylinder. Small drums seem
to have been the rule. The drumhcads were
usually made of the skins of decer and other ani-
mals common to thc country. But sometimes,
as among the Huancas, the skins of captured
encmies were used in the belicf that the sound
of such drums would strike terror into the hearts
of living encmies.
song, Aln’t Nobody's Darling,” has made
Shapiro, Bernstein & Co., Inc., the sclling agents
for the numbcr. The song is being sung by a
large number of collcge glce clubs and it ap-
parently is to have some nunusual popularity.

BEING FEATURED IN VAUDEVILLE

The new Goodman & Rosc fox-trot, "Who'll
Be the Next One (To Cry Over You?),” written
by Johnny Black, composcr of "Dardanclla,” is
distributed by the Edward B. Marks Music Co,
wlich has been appointed sclling agent. The
number is being strongly featured in vaudeville.

A NEW MECHANICAL CONTRACT

The Music Publishers’ Protective Association
of New York is preparing a new simplified form
of standard eontract which it is hoped to put
into universal use between mechanical reeord-
ing companies and the publishers, replacing the
various special contraets now issued by me-
chanical intcrests.

e S L

Publishers,‘ J WwW. JENKINS SONS’ MUSIC CO.,

THE COUNTRY'S QUICKEST “BLUES” HIT

Everywhere Is heard the

"}'a De D—fx Da De Dum

—
Kansas City, Mo.
Also publishers of “12th Street Rag,” “Sweet Love,” “Colleen 0’ Mine”
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Oh, Boy! Have You Heard Mamie Smith Sing—

«NERVOUS BLUES’’

Momte Says—* ‘NERVOUS BLUES’ is better tor me than ‘CRAZY BLUES"”

is on the other side ot the record, and “Frankte”

“VAMPIN’

“FRANKIE”

P. S.—LAST BUT NOT LEAST—

is a hit betore the record comes out

LIZA JANE”

THUAT GREAT COMEDY SONG

PERRY BRADFORD, Inc., 1547 Broadway, New York

L

NEW MUSIC-MEMORY CONTEST BOOK

Enlarged Edition of Descriptive Folder Isaucd
by National Buscan for Advancement of
Musie—Expecied 1o Stimulate Interest

A revised aml cnlaryed edition of ilx deseriy
tive folder on the mmsicmemory contest Tias
Just licen gublished hy the National Bureau for
e Advaueencut of Music, and it iv expected
that the booklet will do wnuch (o cnconrage the
adoption hy townx amd ciliex thranghout the
country of the mmsie-memory contest for ac
qnainting  chlldren with the staudard musical
componitions i aronsing a degper apprecia-
tion of music m the romuumity as a whole,
Uontets have already heen held nearly two
hundred eities wnd towns and incvery case
loeal music dealers ave heen enthusiastic re
rarding the results.

Many new developments fiave taken place in
e warking ent uf the contest idea since its
fnception tu the ame of €M Tr
tor of the Natioun! Burran, abont five
and some of the most mpertant of these ase
deseribed in the new punphlet, There arc also
contained in it the new prize affers to be made
Iy the Bureau when requested Ty citn initiat
iwg the plin The prizes hitherta given by the
Wirean wese in nearly ll cases money awards.
Now there is a chaice offered uf meduls, banners,
jHus of mon

The twenty-fonr page hooklet is illustrated
with pictires taken at the hualy of one or two
cantests it large eitics and with facsimile repro-

dnetions of the metdals, bauners and pins the
tnrean {v ready o give. {t contamis an intr
da i on the prrpose »nd scone of the music
wemery cantest, designed to “sell” the idea t
(e as yet unfamiliar with it There is also
an appendix giving u list of the one hundred
seleetions 1nost [reqaently ns cd in previous con-
tests amd a supplementary lst of desirable ma-
terial, a list of leaders In mmsie education, a
list of the cities which have held on e
contests nx anaual cvents, and a collection of
satements by promincnt nmsie anpervisors and
uthiers au the value of the contest.

LIVE SONG IN “SNAPSHOTS"

One of the ontstamling nmmbers iu the new
cal show, “Snapshots of 1921, is called
ry Girlic Wants 1o Be i Sally.”” The song
i pullished hy M. W iunark & Sons, and from
present imdications is recognized as ane of the

foxture Snnner noyelties.

NEW QUARTERS FOR JACK MILLS, INC.

Jack Mills, lue, ha takemn over the cutire
twilding at 152 West Forty-hfth strect. Altera
tions are now heing made and the Grm will oc
enpy the serond Hoor of the structure, greatly
inereasing the present tloor spare.

l.co Feist, lne, recently released two new
fox-trots. They arc entitled "Sweetheart™ and
“Oue Kiss.” ‘The uswal Feist campaiyn is be-
ing placed behind the vumbers.

A PRACTICE NOT APPROVED

Changing Orchestrations to Suit  Particular
Fanctes Not Favored by Publishers

‘Th is quite a little fon in publishing
rcic it

and ¢
rendr 1 14
nal orchrstrali

1 repare 1

cular organizations

h to wh

needs strnment

Th

ood hing
aver” the nber 3

1 of s

Extraordioary |
“*Kitten on
the Keys”

Bl Fealyre ox
Branvalch Record
Ko, 2062.4

HOW READY
FOR FlANO
soLD
We are the o
clmlve publlthers
e LE e

e
Mueic Publiehers
New York City

JACK MILLS, inc
152-154 W. 45th Street

TWO NEW WITMARK WORLD
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A RECORD TO BE PROUD OF

MECHANICAL RELEASES OF THE BIG HITS

CROONING WYOMING

::‘I;iacr; f-rey Gull Phonolamp Acolian Grey Gull Pianostyle
Bennett & White la::;r:]nonal ga;z"’s“"‘ A TEEY International QRS
7 rto Kimball R

g::xlr:::vrick Link Republic Bennett & White Link Republic
Clark Orehestra Melodee Rivoli Berliner Melodee Rose Veliey
Columbia Melodisc Rose Valley Brunswick Mills Standard
Columbia Roll Mills Standard gl’:ll:lk (g‘rchesua :a?‘nna: hp!l_us-c Roll  Sparr (Gennett)
Connorized National Music Roll  Starr (Gennett) Columbia Roll Odvomal Frano U. S. Music Co.
Edison g:uona.l Piano U. S. Music Co. Connorized Okeh Victor
Enderi?n o:“hn i Victor Edison Otto Higel Vocalstyle
2 eral to Hige Vocalstyle Emerson Pathé Fréres Welte & Sons

‘music Pathé Fréres Wourlitzer Filmusic Phonolamp Wurlitzer

37 37

M, WITMARK & SONS, Publishers New York City

ENRICO CARUSO DIES IN ITALY

Famous Tenor Succumbs After Operation in
Naples—Was for Many Years One of Most
Popular of Opera Stars—His Victor Records
Played a Big Part in Winning Popularity

The talking inachine trade was shocked ta
Icarn of the death of Enrico Caruso, the world.
famons tenor,  Naples, Italy, on August
Carnso had left the United States fn the Spring

fo nntry rate
fr the cffects of ¢ il
York last Winter. For a time it was reported
that he was rapidly regaining his health, lnt
Ve, cut disc
the singer's diaphragm a operat for the
removal of the abscess llowed perito.
niti

C ty -cigh time
of L
son of a mechanie, on Febrnary 25, 187 The

quality of his voice was recoguized when he was
a child and he sang in the church choir for
many years. It was while he was serving in
the Ftalian army that an officer who heard him
singing took steps to have his volce properly
trained. He made his opera debut in Naples
in 1894 with indi success, but soon
quired the art of the stage and won popularity
Caruso made his debut with the Metropolitan
Opera House in 1903 and proved a sensation,
his popularity amomg opcra-goers never waning
since that time. He was one of the first promi
nent opera singers te record for the talking
machine, aligaing himsclf with the Victor Co.
It was through the medium of Victor records
that Caruso's voice becamc familiar in millions
of homes in the couniry, and the tenor, in the
iast few years, realized hundreds of thousands
of dollars in royalties [rom those same record
The passing of Carnso represents a greal loss
ir the ficld of the opera, for, although there have

been miany elaims made for othier tenors, there The prominent position ocenpied by Caruso
was n ion ruso's st wa pli d in the claborate obitu
with t. ra ic-lov! Y

loss

gt [N Y
rit i o |
to th vho
s tributed s g
ta or a b um-
b
' 1 N
P o
Enrico Caruso 5! s
CARUSO’S GOLDEN VOICE PRESERVED FOR POSTERITY
€. G. Child, of Victor Co., Suppli s With I i Information Regarding
Caruso’s Records and His Recording Experiences—His Master Records Imperishable
Throughout the ! ds ¢ i 1 i ell over a cols
he d new: =
ath an pol tl
pha b itho
all time ¢ ich is of t.
T r ! W
AT Iss of August 4, pul P

ALL NEW YORK IS DANCING AND SINGING

BRAZIL

SPANISH FOX-TROT SONG |

REED MUSIC CO. 1639 BROADWAY, fenork Oty

Edison Record No. 50794 Pathe Record No. 22485
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CARUSO'S VOICE FOR POSTERITY
(Coutinied from page 133)

of the best of the mnny articles APPeurl
the New Vork newspapers real s follows:

“The voicc of Caruso in all his greatest ralvs
18 presceved intact for the ages as long as shigers
wish to study s maryelous technique and to
comparc his tounl beanty with that of other
great tenors yet to cotg, or as long as the puhl
wishes to licar the arias of the griutest singer
of his :

“The voicc of the yreat Mario was stilled with
hi desth, but the voiec of Caruso is recordeil
about 200 songs, arws, hymns and ucts, in
metal natrices that are virtnally imperishable.
Millions more af phoiographie reconls may be
added to the several ions already in existence
i on i the mctal dincs that
n of *the golden voire.’

"For twenty years Caruso had been makmg
records in this country snd in I ropc, anil his
total iucome from thw sanrce alone ajncc 1M
Is estimatel hy experts at about $1,500,000. The
lasgest sale af his records was in the list two

The
United States
Government

Urges Business Men to Action
[ 39 is 1he suh-
Get Busy stance of the
word senl out

to Nation's

Bankers and
Merchants.

Get Busy!

That's the Slory

lf we do we'll Lave n good Fall Trade,

e contemplaled tarifl changea will
make Musical Inatrumenta higher—
another reason to

Get Busy!

You Will Be Busy If You Scll
Such Lines As

Duss Band Harmonicas
Lester & Monarch Accordeons

UKULELES
MANOOLINS
BANJO UKULELES
BANJO MANOOLINS
TENOR BANJOS
GUITARS

S. 8. Stewart

SANOPIIONES
Abbott {3 T ROMENTS

TRUMPETS, BUGLES
5, 5. STEWART ORUMS and

URRO

VIOLINS

BOWS

STRINGS  (The String That Reaches Roundthe
Werld)

Write For Ouc Up.to-rha-Minute
Prices

Buegeleisen & Jacobson
5-7-9 Union Square
New York

years and his yearly income from royaltics was
sail to be more than $150,000.

“Abont 162 records of Carnso's already are in
the catalog of the Victor Talking Machine Co.,
for whom Caruso made records exclusively for
abuut eightern years, and it was learned that
between twenty and thirty have not yet been
releascd.  These were made at the recording
laboratotics of the company in Camden, N. J.,
in Junc and Septenber, 1920.

Caruso’s Hcirs to Get Royaltics

“The contract under which Caruso was mak
ing records was made in 1911 and was to have
run until 1935, Under its terms Caruso was to
have a guarantee of a certain anount of royaltics
each year—it never went under the guarantee
amf some years mearly iloubled it—and bis heirs
were 10 reccive the sanie royalties on the records
after his death and just as long as Caruso rec
ords werc made. This royalty was 10 per cent
of the catilog or sclling price of each rccord.

“Caruso’s first records for this country were
maile in 1902, the year hefore e joined the Met-
ropolitan Opera €. They were taken by the
Lirmmmphoue Co. in London, whicb at that time
had » working agrecment with the Victor Co.
€. G. Child, ilirector uf the recording lahora.
tories of the Vietor Co., met Caruso that year in
linrape, bt it was ot 1903 that an arrange-
to make records in this
ntry fur Victor dealers.

"For thesc first years he worked on a cash
basis for vach record-<how mnch has not becn
tliscluscd—but Me. Chihl suid to the writer that
swhen he reported this arrangement to his com-
pany some of the officials toh! him that it would
the company, This arrangemen! was con-
tinuerl for about two years and then a uew con-
tract was drawn which provided for royaltics.
1 was thic enstom to run this contract for five-
year perinds w 1911, when Carnso informed
the conipany that he desired 10 make a life con-
trael. T'weaty-five ycars was the perioil finally
decitled upon,

I a forwal statemient to the press Mr. Child
told of the great work of Caruso as a recorder
of Lix voive aml was lnath to talk of (lre records
becanse he feared that the public might believe
he was trying to exploit the catan: y of our
beloved fricud,  This feeling of delicacy has
boen so wilely expressed among the officials
of the col y that therc has been discussion
of withholding a record listed for October sale.
Records Are Imperishable

"'The requests have been many that we
shonhl niake some statement as to the records of
Caritsa's voice, their possible life and sclections
yet unlisted,” sald Mr. Child in his formal state-
ment.  ‘We liad thought to evade replies 1o

wgnircs of this uature, as we ilid not wish any

izing Caruso’s
n and expres-
we have talked that the
records of Cariso’s voiec are for the world in
Reneral and their futuse is of intcrest to every
one who kaew or had hcard him.

" *Records which have been made are prescrved
in such a way that they can be landed on from
generation to gencration without loss or de-
terioration. The muster matrices are cared for
in such a way that there is absolutely no losa
or change and new records can be made from
these indcfinitely for all time.

"Furthermore, there are between twenty and
twenty-five Caruso records which the public has
tiever hicard, but which it will hear in duc time.
The last two made were sacred songs—'Dominus
Dens’ and "Agnns Dei’ The former is on sale,
the lutter is pot.

"'As to the wew selections,” said Mr. Child,
*Caruso was with us several days a year ago last
June aud agun in September after his Summer
rest. He made a great many records which have
not yet heen Histed, and which, out of respeet to
onr dear friend, will be lield back for a little
fime before issuing. In anc of our last
views with Caruse we went over this
records quite carclully with v 1 asked him
to express his preferenec for the order in which
they should appear. A1 first he wanted us to
nsc onr own judgment, but | persuaded him that

one to think we were commer,
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| would fike to have his expression of the order
én which the sclections were to be presented 1o
the puhlic, and he then went over the list, mark-
ing them as he would like to have them appear”.”

*‘The June record — "Messc  Solennclic.
Domine Deus—was sung from a manuscript by
Rossini, which Caruso found in {taly at his last
visit there and was chosen by him as a “Thapks
ta God™ for what we belicved at that time was
his recovery. The records which will follow mn
later issues will be in the order chesen by
Caruso himsclf for their appearance.”

"One of these new pieces from Caruso was
Salvatore Rosa, 3 canzonctta, written originally
for the violin and piano. Caruso himself wrote
the words of a Neapolitan song to go with this
music. Among the other prescrved picces are
some of Caruso’s best work and the experts who
record the human veice believe that he did his
best work in the last fow years.

Caruso was cuthusiastic about his rccords
and worked at them with infinite care. He pre-
pared his work in advance and then spent hours
going over the rccords, and his car and judg-
ment were so marvelonsly fiue that he would
pick a flaw where the experts could discern noth-
Ing but perfcction. Sowctimes he would insist
on making a record over again, and this making
of reeords was harder work than in the opera
because there was none of the magnetic influcnce
of the audicnce.

“"When an artist makes a3 mistake on the
stage,” Caruso was reported as saying, 'le ean
make a gesture of displeasure or glance angrily
a1 the conductor, but not for this machime, It
records only the human voice, and all must be
perfect.

“Pressed for somce opinion as to what he be-
licved was Caruso’s greatest record, Mr, Child
reluctantly expressed tlie opinion that the best
was Handel’s 'Largo” 'That was the greatest
ever made, and will be a singing lesson for
generations to come,” said Mr, Child.

"Speaking of the great aficction felt for
Caruso by all his associates, and partleularly
young singers, to whom he was especially kind,
Mr. Child related a story told him by Geraldine
Farrar. Mme. Farrar had ncver heard Caruso
sing before her first performance with him at
Monte Carlo, and she was so enthralled by
Caruso's notes that she remained transfixed
when it was time for ber to move to the center
of the stage. Caruso whispcred to her the first
few words of her lines and added 'Go ahead,
now; you're all right” Hec knew afl his opcras.

“Does It Play All Records?”

Ceralnly MAGNOLA does; and witbani aoy estra
stuchmeots, too ooly oms feature, ilbeit 8

ons fea
@ost lmportan| tn Lbe 1h & to-da iy
meat of e WARDSLOUS NAOHGLR oo couo

MAGNOLA “Built by Tone Specialists”

Moy we scod you our Awmdsems illusireisd caloiog
chock fall of (of.

¢onstruction apdicos of Magasis and m.'muuu ot
fts musieal results, lts artistic appesrance and lu
@oderats pricet *

Send your name sod Lt us telt you morel

MAGNOLA TALKING MACHINE COMPANY

OTTO SCHULZ. Prausicent

Ooswsl Ofm Samiters Whstesale 8rened
Tt MILWAUKEE AvEmul 181 CAWDLER aLD],
eNicARO ATLANTA, 3A,




Avcust 15, 1921

=THE_'_FALKING_MACHINE WORLD

135

This Remarkable Service Is Unique

You Can’t Get [ts Benefits—
In Any Other Way!

When you think of advcrtising service, your
thoughts naturally turn to the mats, electros
and copy furnished by manufacturers whose
instruments you handle,

»

This is one kind of good advertising—it sells
the products of a specific manufacturer. But
this advertising does not sell your store. That
is the other half, and a very vital half, of your
advertising.

*

:l‘ns TALKING MACHINE WORLD SERVICE is,
in reality, a sales promotion service for your
store with particular emphasis on the cconomy
side. For instance: '

. .. You couldn't afford to appropriate a
thousand dollars a month for ast work in your
advertisements. We can give you the exclu-
sive use in your city of art work worth this
amount, which is the handiwork of many of
New York’s greatest commercial artists.
Moreover, we can give you the benefit of these
drawings for a few dollars a month instead of
a few thousand per month.

. .. You can't afford to retain a half dozcn
brilliant men with practical advertising and
merchandising experience in the talking ma-
chine field at a salary of from $6,000 to
$10,000 each. We can afford to retain such a
staff and give you the benefit of their copy and
merchandising suggestions at a cost to you of
only a few dollars each inonth. You probably
will not, inasmuch as you cannot employ such
a group of specialists, conccive of the in-
genious cam paigns which arc now a perma-
nent feature of our Service. Each month we
give you a completely co-ordinated sales pro-
motion campaign, every item of which links
up with, and thereby increases the cffect of,
every other item. In each campaign we in-
clude copy for your newspaper and other
forms of advertising, window display, sales
letters and merchandising ideas.

In addition to the staff engaged in the produc-
tion cnd of our Scrvice, we have a corps of
representatives which extends throughout the
entire country and in several foreign points.
In other words, we have, as an avenue for sc-
curing new ideas which have been tested, the
entirc resources of The Talking Machine
World under whose auspices we operate.

Our Service tells the good points of
the merchandisc you have for sale,
but more particularly convinces the
people of your city why they should
buy from you rather than from some
other dealers who sell competing (or
perhaps identical) lines of merchan-
dise.

The style adopted for our Service is not hack-
neyed. Every month it has a new, fresh, ap-
pealing slant. Pcrsonality and individuality
will most certainly accrue to your store if you
use it, and public attention will focus on your
establishment.

This Service is now being used by
many of the foremost concerns of
the country, because it fills a well-
defined need in a resultful and
economical manner. You need it,
too, and you will find it most valu-
able to your increased growth and

prosperity.

Without obligation to you, ask us to
send you selected portions of the
latest issue of our Service. Study it
critically. You will find that we can
give you what you have been looking
for, and what you havc net been
detting and will not be able to get
from any other sourcc.

I'T WILL PROFIT YOU TO FIND OUT JUST WHAT WE MEAN AND HOW TRULY WE MEAN IT.

TALKING MACHINE WORLD SERVICE

373 Fourth Avenue, New York




136
SEES BETTER TIMES AT HAND

Tom Griffith, of the Udell Works, Gives Reasons
Wiy Opilmism Should Prevail

Fom Grifiih, of 1he Wdell Works, Indimnap-
ofls, Iid,, is a wan well kaown 1 (he members
of the music Industiy. His lam i
facts and comlitions fn the nnic
country are at all ties valnable, an the thixl
sphicre of aclivities spreads nol enly over talk.
g binc recanl cabinets, c rall cabi-
nels, talking miaclane case, ote, bui islo thr
fnrnitige ficld praper ln o rercnt i
published in the offirial organ of the Indiaawlis
Clhamlicr of Commerer Me Grith sanl

“Thar tle business machivery of Ihe conntry
I rapudly heemming Fuergized was olemonsleated
swithont a sbimbt by the Twyimg at the Cranl
Rapids and Chicagn markets last month, These
twa were Ienly stabihang warkets, Dealers and
manufacturers agreed that lhmulation was wver
Furnilure prices have renched pock hatiom.  In
sobl ta dralers al be:
Remilrrs cannot

cases gonts were
low aclual prosluction costs.
expret lower prices,

O the other bind, v is eqnally 1rnr that
canditions point to » rapldty jpiickenmg demand
which will sooa avertake the demoralizel pro-
duetion of furnmitnre in thns conniry mol soon
Iead lo a com 1 owhere it whll fie larl by kel
goods. There i a fuctory in lhe country with
a surplns on band.  Yon may dnd here and three
fuctarfcs Wil tulking clfne cuhits
o special lines of nue kind ar annther, where
ey have stock on hand, but ax o genernl comli-
tlon 1he wnnpfucinrers have been suwilling 1o
work very far aheasl of their acinal orders.

“Retail dealers at iy shows repart a good
six atonthy' besincss,  There was hardly wnc
who olbl not say thit his huviwess up nntil jul)'
was far ahead of what he actually tho
wonld be. Thiey bive heet buying fenm il to
montly, however, and they pinst pucken their
porehuxes for Fall snd Winter Irade.  Mauy of
Ihe dealess wrnt inte the market winl bawght m
large guantities,  Some of these said that they
conld foresee u shortuge in two o1 three mont
Uthers bonght for only thirty 1o sisly days
needs.”

BOOKLET'S AS gO_lTVISNIRS

Crvaeann, O, laly .=The Ilurler Sclool
Supply Co., progressive Cf a draler in this
city, distribitled pseful pocket booklels al the
regcht conventinn of the Natonal Hducation Ax-
socinlivn, hebl at Cedar Point.  These bookleis
were printed on serviceable papes unl the cover
carried an embosseal design Iat mlded consnl:
crably to its indivislonhiy

THE TALKING MACHINE WORLD

BRUNSWICK NEW YORK ACTIVITIES

Many New Brunswick Accounts Opened in
Meiropolilan Territory—Dealers Report Satis-
laciory Summer Business

E. A, Nirawss, phonegraph sales mamager ol
the New York office of the Brunswick-Balke-
Cullewrler Co., states it the sales o Branswick

tecords awd machines duriog July were very
tisfartury thronghont thr Ilas A special
paign s been mangiratel Long Island
with the resnh that six wew Brusswich dealers

Bihiched an this territary.

The New York office of the Brimswick Co. has
ihaated a smilalile prize to be awiarded 10 the
Toly winmieg the 1KEyard dash at the Talking
Muehine M, Ing,, pieitte, 1o be hebl.on Wedues-
My, Aagast 17, Mlr. Stzanss siates that sm
the Folies ure largely reaponsilile for 1he suceess
of the phosograph dealer he decided 10 hittingly
focognire their sapr

Uhester A, Abclowitz, metropulitan represcnl
atve of the Brimswick Con, has had i very sn
cessful Sumuner.  He has bren very husy wak.
ing preparatoma 1o close np as wany drtails of
Ins wvork as possilile, so that he will he able t
get away and lalke o well.carned vacation

A live acconnl recently cstablished by My,
Abclowils in New Yark Cuy is the Wesl Farms
Musle Shop, a1 [®0ih strcet and Mohegan ave
mwie, A compleie line of Dranswick phono-
graphs and records w rled and, with the
uew anodeen  eqaipn dlled, this ilealer
promines ta become one of the represenlative
Branswick aconunts i New York

ltave Deen o

Scveral new desirable Brunswick dealees huve
reeently been extablished, among the falesl be
Rry,

86l Eighth avenue, onc ot
ing wach dealers in New
1 is taking on tlic com-
fler o thorough study ol

ing Jaw, 11

York City.
plete Bramswic
Ihe denaml

Anotlire  aclive  Brunswick dealer  recenlly
opencd is the Bnmswick Shep, at Purichester,
N ¥ > is the ontgrowth ol a small busincss

slortedl by Me. Huel, the proprictor, abonl three
YEArs uyo.

At 1hat time he purchased a amall
phonogiaphs which Iic

g roon fitlted np in his
In less than a few years
portions that Mr

awn privalc residence.
this bustness grew to snch pr

p-
toedate lrimswiek shap om the first floor, which
has been tractively deeorated and arranged.
The Brnnswick Co. is very enlbnsiasiic regard-
my Me. Hncl's snccess with the Bramswlek line
antdl the New York branch is helug congraty-
laizd »o the establislment of such i progre
dealer.
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“BLACK DIAMOND” |
CRAPHITE ‘

Spring Lubricant i
’ The Lubricant

Supreme
Guaranieed not

573Ee

| Mauufactured only by
HARTZELL CRUCIBLE CO.
North Btde, Pitisburgh, I'n
Manufuctarers' Represcatatives
LOUIS A, 8€RWANZ, INC.
1305 Broadway, New lerk Chy |
arl ¥an Burem St Lhlcago, I,
825 TormyIhh Mdu., Allunta, .
FOR SALE DY ALL LEADING JOBBENS
= =

MUSIC FIRM BREAKS PARTNERSHIP

Business of J. W. Hughes & Son, of Milville,
to Be Conducted by Senlor Partner

‘I'ne frm of J. W. Hughes & Som, which has
been conducting a music store in Millville, N, J,,
for soine lime past and has recently been located
in the Masonle Building, has been dissolved and
thie business will in the fulure be conducted alone
by J. Wesley Hughes, the senior member of
the fiem

Mr. Hughes Is recognized in South Jerscy as

e of the leaders in the musical world in bis
Iine, and has bullt a Rourishing busincss, which
is steadily mcnadng. lhrough fair dealing and

p-10-date 'd hods of merchandisii

Pianos, players and 1alking machines arce han-
dled by Mr. Hughes, who is also a composer of
wo mmean ability. His beavliful amlems lave
bren suirg on special occasions by sonic of the
leading church choirs

70 LOCATE IN PHILADELPHIA

Perey Triluiek, a[lcr a monlh's trip amneng
dealers in Eastern Pennsylvania, returned to
Norfolk recently and aficr a day al lhe Granby
factory left for Pbiladelphia, which e will make
his headquarlers.  Mr. Triluick, while in York,
Pa, assisted in cstablishing a new elapter of
the Kiwanis, of which e is a member,

The Mauzy store in QOakland, Cal, is now

hiandling the Viclor hinc exclusively.

TONE ARMS for Portable Machines
TONE ARMS for Medium Priced Machines
TONE ARMS for High Grade Machines

Quantity prices from $2 up, including sound box

Will make specially designed tone arm
and sound box if quantity warrants

Let us know your requirements and we will quote you prices

The William Phillips Phono Parts Corp.

145 West Forty-fifth Stireet
—

New York Cxty
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NEW POSTS FOR WILLIAM MAXWELL AND A. Il. CURRY

william Maxwell Becomes Director of Thos. A Edison, Ine, With Title of First Vice-president,
and A. H, Curry Becomes Viee-president, in Charge of Phonograph Merchandising

Announeement was nade last week by the
directors of Thas. A. Edison, Inc., that Willian
Maxwell had been clected to the digectorate
of that company, with the title of first viee-
president. At the same tinic Mr. Maxwell, in a

William Maxwell

letter to the trade, announced the clection of
Curry to the office of vi -president, in
charge of phonograph merchandising. An en-
graved card, dated July 22, conveyed the news
of Mr. Maxwell’s promotion and Mr. Curry's
cleetfon was announced in the following words:
"Edison Jobbers and Dealers:

nEfective Augnst 1, 1921, A, H. Curry be-
comes vice-president, in eharge of phonograph
merehandising. ANl jobbers and practically all
dealers know of the great snccess whieh Nr.

Curry has made as a distributor of Edison goods
at Dallas, Tex. We feel that in sccuring Mr.
Curry's services we have made a great forward
step in perfecting an organization that is eapa-
ble of doing cntire justice to Mr. Edison's fava
ite i ion and i its full i
possibilitfies. While Mr. Curry will have com-
plete charge of our phonograph merehandising
I shall retain an undiminished interest therein.
Mr. Curry will continne the operation ol his
LEdison jobbing business at Dallas.
"Yours faithfully,
"W, MaxweLr, Vice-president.”

A. H. Curry assumed his duties on August 1.
He is a Southerner and has had a lengthy and
varied experience in the phonograph ficld. In
1995 he becamne an Edison retait dealer in Corpus
Christi, Tex. Three years later he beeame a
¢ representative for Thos. A. Edison,
Inc.; some time after that wholesale manager
tor a well-known firm of El Paso, Tex, and in
1914 organized the Texas-Oklahoma Phonograph
Co. Ever sinee then he has served as the head
of this promincnt and successful Edison jobbing
enterprise. This concern was originally located
in Fort Worth, but following its rapid growth
was later moved to Dallas, Tex. Mr. Curry also
owns the Edison Shop, of Dallas, whieh, agcord-
ing to the Dallas Morning News, holds the dis-
tinetion of being the first exelusive phonograph
store in that eity,

For the past two years Mr. Curry has been
chairman of the standards of practice i

-
1

recefved with great enthusiasm by his host of
friends in the homc ecity and State, He will
continne to hold his interests in the phonograph
field in Texas, although the majoe part of the
work in eonmettion with these interests will be
teft fn the hands of his eapable assoeiates
William Maxwell has been associated with the
Ldison institution for somic eleven years He
originally joined the company in the capacity
of dircetor of sales promiotion and at the start
devoted much of his time to the motion pieture
end of the Edison industries. From 1915 on his

A. H. Curry
rgely on th morraph di
sion, of which he hecame the wnanaging director.
Since that time he has won a po n of such

prominence in the phonograph ficld as to make a

of the National Association of Edison Jobber:
This eommittec’s purpose is to collaborate with
the Edison Laboratories in formulating Edison
policies. As its ehairman Mr. Curry has ren-
dered distingnished serviees.

Mr, Curry has also been an active figure in the
Musie Dealers’ Association of Dallas aud his
aceession to the new post at Orange has been

T of his ae y. His
clection to the directorate of Thos. A. Edison,
Ine, and to the office of first vice-president is
another step forward in his steadily successful
eareer.

The people who are hollering abont poor busi-
ness eancelled their advertising contracts ainety
days ago.

gets out of order.

115 E. 18th St.

of our vast experience in t

warning that YOU PLACE

Amorita shimmies

Amorita is made in 9-inch and 13-

The Response to Our First Advertise-
ment in this Paper Was So Tre-
mendous that We Have
ActuallyBeen Carried
Off Our Feet

The result is that we are goingto give you the benefit
hese lines and give you fair

YOUR STOCK ORDERS NOW

if you want to getAMORlTA in your warerooms for
the Holiday Trade.

and shakes her hips at the same time and never
Amorita is a doll and the mec

nearest jobber or direct to us

DANCING DOLL CO., INC.

Phone: ;ggg}s.u,.....,.

hanism is not visible

inch sizes and retails for $2.50 and $3.50 respectively. Write your

New York City
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Every Dealer Knows that
literally hundreds of buy-
en exul in every neghborhood
for a small, high peade, reliable
Phonograph. The Robinson 13
made to meet 1hn demand and
the price \we have set will nove
the machines in rapid order.
Volume of sales follows even a
smsll effort by the dealer. Ev-
ery Robdinson sold—sells another.

THE TALKING MACHINE WORLD Aucust 1S, 1921

Retail

Price

| $72.29

One Size
One Price
playsA” Records

PHONOGRAPU

Made in California under ideal conditions, where every element is
favorable to perfect construction.
Here have gathered together the men and women representing the high-
est type of culture in music, art, literature and the drama. They are
active in making this section famous in artistic productions.
The Robinson Phonograph is the outcome of earnest research and experi-
ments by experts in phonographic work. By turning out the machines
in’large volume, the price has geen placed at a figure where dealers can
use it as «a leader, a specialty, to bring in new trade, new customers, in-
crease the sale of records, merchandise, etc
The fact is, the machine could easily be sold at retail for $35.00, because
of its quality, tone and appearance, but the price of $22.50 has been
decideﬁ upon for good business reasons.

DEALERS: TEST IT IN YOUR O\WN SHOPS. RETURN IF NOT SATISFIEO

ORDER AS FOLLOWS :

ROBINSON PHONOGRAP!l CORPORATION
270212 South Alameds Street
LOS ANGELES CALIF.

Please ship at once one sample Phonograph, Model B, 1n_ _Bnkh, for
experimental for which we enclase $16.00. 1t is undentood thay if we aie not fully satis-
fied with this Phonograph, alter five days’ test, it may be rerumed at your expensc and money
refund

Signed
Ship by e —
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ANNOUNCING THE

PHONOGRAPH

“ THE IDEAL SIZE FOR THE MILLIONS”

Supplying the insistent and ever increasing demand for an artistic, sweet-toned, thoroughly reliable small phonograph

The Robinson Phonograph is not
an assembled machine; it is all made under
one roof, in a factory noted for its fine cabinet work
and mechanical perfection.

The “Oxford” Tone-Arm, and Re-

producer, are our patents, made in our own
factories; the motor is of the highest type, strong and
reliable; the cabinet work is beautiful and made of
genuine mahogany, or solid oak, finished as follows:

Dark.Mahogany, Red Mahogany, Walnut Finish Mahog-
any, Golden Oak, and Fumed Oak. Model B, the pop-
ular size, measures 18x20Y3, height 11%2, inches.

Dealer connections are being made
in all parts of the United States and Canada.
Quantity and quality production is guaranteed —deal-
ers are fully protected by liberal terms; see sample
order on opposite page. Dealer helps, window dis-
plays, advertising matter furnished to help sales. Send
for sample and information. See coupon,

The Robinson Phonograph

B

2702-12 So. Alameda Streer

Corporation

LOS ANGELES, CALIF.
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EVERYBODY
LOVES —

Ped

You cant o wrong
With sny Feistsong.

THE TALKING MACHINE WORLD 1

An edorable Song about
a charming girl.

You can HEAR IT
and BUY IT HERE!

BUFFALO DEALERS MAKE SALES IN COUNTRY DISTRICTS !
City Business 15 Dull—Paswing of Caruso Regretted—Good Brunswick Sales—Ouling of Victor
Dealers a Great Succesei—New Store in Auburn—Markson Bros. Opening in Syracuse—Olher Newa

Bivratn, 8 Y, Amand S0 Vingtin sy, o
mmannl spell wf estremely warm weallier aml
i general $msimss depression liave comlane)
¢ e & ¢ wiachine 1ride rather slall in
Ruffale fur the presenl, {ml by dealers, fnr 1he
mosl purt, arr oi cAly optanistic regirdhg the
[ntare, for some nf 1he plants widehh were eloned
in this eity have reapened, tnkin Iredls
of nun. Constriction” is alsn wiving employ-
menl ta many who were unt of wik, and e
indientious generally are thist the Full will se
husinest canditians considerably sapeovel. Vol-
leelions are fuir, and many of 1he itealers repuel
Ihat they are improving.

Many dvalers nre warkwp the enpnntey dastricls
far haisioess adul report thnt (hey e making
wany sales, Swane of the dealers fave hit npnn
the sehvie of having their crews of salesmen
workimg i the conntry hald canmunily cnne
certg Al varions Gemlmises, These concerts al-
tracl many jpro I3 il cod i nmuerons aales.

With linrico Cariuso, the golden-vaiced, wha
had conuntless feiewls and admirers in i b
dend, dealers are experling an mgmented de-
mand for his reconls. The pnlilie, realizing that
s vaiee fs presersen forever ou the recards of
the talking wachine, ape Hocking 1o Iy

numhers, Ouer before, when Carnsn was very
Tow alnring s fllues 1 hr T, i
seemcd 1hat e conld not possi vive, there

wirs an extra large demnand for his records he
e il many friemls in Buffale and had made
fsils i clary, Bruno
murri ¢
. the g
in Buffal
Thilfida was Il repr ¢
tion of t 1 il
ehine Juddwrs it Colorado Sprivgs.  Awmong
th vhu made the trip trom here were W
A ly and O L. Neal, of the Buffalo ‘I'ulking
Ma v Lo, mid Curtis AW, Audrews and M
\udrews, They report they hind a spleadinl tim,
1 J. Hermamisdorfer, superintendent of the
Brunawick hiraneh here, repiorls an exten lary
bosiness in the Brimawick 105, "W are sell

onr shipients ol them faster 1han they arrive,
Tliey are mecling willt 2 big pnpular

he »aid,

demand Mr. Hermamsdorfer also reparis a
very wiee recned binsinese doring the last month,
Among the jopulnr b are "thfl® ;
Dren Iy Flico Kar *Ai't We Gul Fun?
and "Mella Celle r O'N i ana

favorite

Soss Invisible Hinges

prescrve beanty.
quirell in many instances to preserve the disguise of
talking machine cabinets requires that hinges be as in-
conspicuous as possible. Soss Hinges are
tnuisible,

The fine cabinet work which is re-

Wrue for Catalogue

50588 MANUFACTURING COMPANY

778 Bergen Strecet,

Broeklyn, N, Y.

h
) I Dlckinson, J
ve opened 1
nlrn, N. ¥, Tlus is one of the mo aul
< Grafone < it The State
[t i i I n
lu M b
rd P ne vl ¢ceame
Mr i
e b

ther visitors included Robert
saw; M

{ Niagars It

Bnflale liranch

f Jamestown,

s o[ 1he aulin

al A ialim

ronnds uton al (

wvits In the nal of Iy
ir.  Hnsiness di ns and bnsiness trow.

hlcs were larr nd 1he members of the party

devaled themselves in the aficrnoon to watehing
parl

=

POETICAL IRIBUTE TG WERRENRATH

Aunidiirer of Reinald Werrenrath, the genial
laritan I

hty

the poet
, e o

ey and teed the following Homeric hymn

Th
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TALKING MACHINE TROUBLES AND
HOW TO REMEDY THEM ‘

Conducied by Avwdrew H. Dodin

ANENT TOOLS FOR REPAIR WORK

Baltimore, Md., Jnty 25 1921
re M It

On the VICTOR On the COLUMBIA

e /1.0 | SUPERIOR UNIVERSAL REPRODUCER

! CA Mcllower, More Musical Toncon All Makesof Records e Makes the Owner of au Old Machine @

SAMPLES ON APPROVAL ive" Recard Buy:
Superlor Reproducer wilh 21-VE Victor Elbor —Samole Prepaid
hiat iire o Desler, Nikel 3415 Gald 33,23
tarls 36.50 end $8.30

o Supeelar Reproducer -m. 21.CC Colamble Connectlon—Sampla

rold 10 Dealer, mmxuo—o 1 35.95

Rau -l]- 51 00 and 39,50
e R e B iar. R n”l“;:.iu c%sssp‘;ih'_b'”"
3 " ko —Gol

& 4l nlae " Rotuils i (537,00 and 39. BARNHART BROTHERS & SPINDLER

Quantity Prices on CApplication Monroe and Throop Streets  CHICAGO

Supcrion Srevialtics for Phox

! NEW VENEER PLANT IN OPERATION
; oy

tecet  clami t Y (O 0!ymp-a Vencer Ceo.'s Plant Practically Com-
ta th I ' ang pleted—Operations Started July §
P nt g st =
int scl T a uc coiled Ouyviy, Wasn, Angust S.—The wew Olympia
1l broin Id & h sV, in a nearing
€ ing s
\ ¢ d the 1) tary o
vel hi 1 th c left free, so the n ho hia en i d operat tarted
opc cre it ct, and the sprin d in v days ag Birch, g Inut, u
< tlien clease by 1l T
h th n lic. vis he ds ily t anu ure
e c of piano and talking machine calinets. The giant
ship of the ling 1] lathe which the firnt ha lled has a knife
1S kat it n ith a inel ctor
s pring i R ling rge sts of t
the o k M r eill will remain with the firm 2 JiN g cxpecte at this concern y
ber sale A futl line o nd Targ th er
face of the aws  talking machines is carried faeturers in the Paclfic Northwest,

FEATURE

DOWN HOME BLUE

and Oh Daddy, No. 2010 Sung by Ethel Waters

—> THE BIGGEST HIT SINCE ‘“CRAZY BLUES” «—

MORE GOOD BLACK SWAN RECORDS

/MACUSHLA b /WITH THE COMING OF TOMORROW g by
NO. 2009‘M0RNING ,'mrll"lgan'yyA Delmore No' 2012 AH! WONDROUS MORN Fuhl;us Revella E, Hughes

WHO KNOWS ally
No. 2013 5ince vou WeNT AwaY ™% Ritbar Gaices

& 1' I LIKE YOU "Decause Yon Itave Snch Loven' Ways™ by Eddic Cros | 700!1 AT DAWNING ....ooee .by Rercila E. Itughes

V1LY DID YOU MARE A PLAYTILING OF ME? 8% [ TUANK GOD FOR A GARDEN
7 ) 'l WILD ABOUT MOONSIIN 005 | STRUT, MISS WIZZIE

IT'S GETTIN' SO YOU CAN'T TRUST NOBOD g3 | IOME AGAIN DLUES.
BRIGIT EY ﬁ { BLIND MAN'S BLUES -~

Wy saMMy L MM/ At FOR MU Katic Crij

2002 ALL & T Y R A 0

it prAR LiTTL Y OF MINE 0 ¥ SEED

Dealers Wanted Everywhere. Wire or Write. Prompt Delivery Assured.

PACE PHONOGRAPH CORPORATION

257 W. 138th STREET NEW YORK, N. Y.

g —
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DETRO!T BUSINESS SIIOWS STEADY GROWTH THIS MONTH

Indications Point to Substantial Volume of Trade—Columbia Expanslon—Why C. H. Grinnell Is
it

Featuring the Vocall

DEramt, Micu, August 9 ~The way talking na-
chine businrss jumped 1l first week in Augnst
has couvinced wowme of ihe pessimistic dealers
in the trade thal they are in o very substantial
indnstry. July was a quict month, just as ohl-
thiners expeetol.  Angust is always a little het-
ter amd it is beiug proven again this ycar.
Dealers really could not expect m
during July, ne this seclion expericneell the
warmest wcallier In its history. It started in
early in the month awl uever Ict np. The tem-
perature was ahove % most of the time -too
ot to keep peogh: liowme, hence no denire lur
music.  Augiust is different -already we have
had four duys of ecoal weather aml cach
talking machine dealers regort 2 hig jmnp
snles af hoth wael amd records. A nomber
of dealers tolil the writer this week it thew
best days for busmcss are when it is either euld
or il ra aml we have hnd two ddays of rain
since the tirat of the momh

Awake to Trade Possihiliti

1. G. Mcgirt, Draler Service sapervisor of the
Columbin Co., with local ofices wt 431 Stalr
street, is kept extremely lnsy. Cohnubis dealers
have awakened fully to the geeat gossibilities fur
increasing busincas, if they take nlvaatage of
the snggestions and the advice wi
from Mr. Megiet's departmeat. The atlractive
window cards and v 3 novcllics are getting
results wherever they are properly applicd aml
dealers now renlize thiat these are just the things
that orc needeid to stimnlate new buyers and in-
ercase sales. Pcople pass hy the stercotyped
W ow or dliey pay no aticution to the dealer
who gets into the but they do reeognizc
the dealer who hus attructive windows amnl whe
shows timt he is progressive anil live

C. H., Griunell Is Optimistic
C. 11, Grinnell, manager af the Victor whale-

z

z

Planning for Muslc Weeck—Many New Stores Opened

sale depurtmem of Grinncll Bros,, returned last
week Iroin an exiended trip, partieipating in the
anunal couvention of the Talking Machinc Job
liers’ Association at Colorado Springs, Col, of
wlich, by the way, he was honorel by clection
ta the executive committee. On his return home
fse spent a few days in Chicago on business. Mr.
Crinnell is confident that we will have a very
xuol Fall trade. lle says that shipments have
arnived of the wew §250 models and the wew
persoll ddesigns and lie expeels v carry large
starks ~o that lie can give the dealers prompt
service.  Mr, Grinnell had 2 great deal of
experience in galeswanship and he declares that
thr dealer who applics salesmanship incthods
ter hin business will e the one to prospcr in the
year lo ¢
Caruso's Death a Great Shock

‘The news of the death ol Eurice Caruso cae
Js a distinet sliock uor only to the talking ma
cline dealers of Mich hut to the thonsands
of mmsic luvers who adinired his art. The day
fullowlng the announcentent of his death yuite a
nwmber of the dealers in the State came om with
farge advertiscments laenting lis death and
calling attention to a dozen or worc ol his hest
veeords,

intcresting Chat With Sam Lind

Sum Lind, of the Lind & Marks Co., Acollan-
Vocalion Johber in this city, was a recent visilor
to New Yark to talk over matlers for the com-
ing year and at the same time lo place a large
erder for hoth phounograghs and records. Mr.
Liml says his comgpany has renlly been doing
far better than he had cxpected for June and
July. "We didw't higure on winch business dur-
g those two nths, yet we went far ahead
of anticipations,” he remarked, "We have not
hecu going after business very hard hecause so
many dealers have assured us that they will take

on the line just as soon as they have reduced
their prescut talking machine stocks. In the
face of conditions, however, we have added on
dealers all over our tegritory and the best part
of it is that in nearly every instance we have
had somc reorders. Not only am I optimistic,
but 1 sineerely belicve we will have a bumper
Fall business, and so will everybody in the talk-
ing machine business who has the right lines.”
Some Good Vocalion Publicily

The John H. Kunsky chain of moving picture
theatres in this eity, in connection with the Ted
Suyder Mustc Pub. Co., has been giving the
Vocalion records some splendid publicity. The
Snyder people bave the rights to a song, "Lit-
tle Girl," written by two Detroiters, and which,
by the way, has been recorded for the Vocalion
by the Heary Theis Detroit Ritz Orchestra, the
sule ol which has already execeded 5,000 locally.
Al the Kunsky theatres they have been baving
a soloist sing this number and while the singing
was going on the attentlon of the audience
would be attracted to a shadow box, the outside
of which contained au enlargcd reproduction of
a Vocalion record, which was kept revolving.
The song not only hias made a hit, but the Vo-
calion has been getting some excellent frec ad-
vertising.  The matter of exploitation was
worked out between the local manager of the
Snyder publishing firm and Sam Lind, of the
Lind & Marks Co.

To Reccive Stock From Chicago

Micligan dealers in Drunswicks will bereafier
get all of their phonograph and record ship-
ments from the warchouse in Chicago, as the
Tocal warchouse has been abandoned. However,
a sales office will be continued at the company's
licadquarters on Jefferson avenue, which will
still be in charge of P. J. Gordon, who ¥s at
present on a two wecks' vacalion in the East

Alterations Near Completion

Alterations on the ncw Brunswick shop will
be completed some time during the present
ntonth and when completed Gencral Manager
Quinn expects to introduce to Delroiters onc

F. 1L JEWETT
President

T M. JEWETT
Hice-Prestdral

plat.

dJ

master craftsmen.

EWETT

Immediare Sales and a Permanent, Profitable Business
This Is What the Jewett Means to You as a Dealer

Their expericitce, capital and

‘The Jewet dealer will he given adequle adver-
lising and sales assistance.
liberal advestising polic:
Write or wirce loday for our dealer propasilion.

We have an fmnsually
and a co-operative financing

JEWETT PHONOGRAPH COMPANY
GENERAL SALES OFFICES: 958 PENOBSCOT BUILDING
DETROIT :

MICHIGAN

v OV can 1 make sales TODAY ' is perhaps the tlought npperniost in your wind this winnte.
Jewell dealers are aking sules—plenly of Ihem—because they have a line that is the mwost
remarkable and ontstanding value ot 1lte market today.
The Jewett combines aut wusually rich ind lifelike tone wilh a beauliful cabinct—the work of

And the pricc is fully oue-third less than that of similar quality phovographs.
Thal is why our dealers make immediate sales.

Neves was a new phanograplt launched with sitch strong financial backing and wilth a sales
and mantifachitring organizalion of such wide experience
influential men of large resotrces who are behind the Jewelt are the three Jeweil brothers, well known
from their long contection with the Paige-Detroit
Mator Car Company.
soimd nterchandising micthods are 3 guarantee of
Jewelt success and ermanence.

n Ihe phonograph business. Among other

F. L. JEWETT

Treoswrer
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THE TALKING MA

ol the handsomest and best-equipped shops of
its kiud in the Middle West
Emerson Distributors
R K. Currie & Co. are the Detroit wholesale
distributors now of Emerson records, having
established offices at 417 West Fort street. He
reports a very brisk trade.
Brooks Shop Opena
The Brooks Shop has opened lor business at
1420 Farmer strect, handling the Brooks phono-
graph, which is made in Michigan.
Dealers 10 Discuss Music Week
The Detroit Talking Machine Dealers’ Asso-
ciation will probably open its Fall season with a
meeting some time in September, at which time
plana will bc discussed lor rendering co-opera-
tion to the committee appointed to plan Music
Woeek, which starts October 16 in Michigan. Not
only Detroit, but twclve other of the largest
cities in Michigan, have sclected this date to
put on a Music Weck. It looks as if it will be
the biggest event musically that Michigan has
ever had and it should mean a great deal to the

talking machine dealers in the particular towns.
Robert Lawrence, of New York, and a staff of
assistants will arrive in Dctroit on September |
and remain lor six weeks to work out the vari-
ous details.
Not With Brunswick Shop

In the July issue ol The World it was stated
that George Middleton, lormerly associated with
the Brunswick Shop, of this eity, had rejoined
the staff ol this retail estahlishment. This was
incorrect, as Mr. Middleton is not associated
with the Brunswick Shop

New Quarters for Jewett, Bigelow & Brooks

A. A, Fair, sales manager lor the Jewart
Phonograph Co., continues full of enthusiasm
over the Jewett line, which is being constantly
improved, both in design and workmanship. He
statcs that new dealers have been added by the
score in Michigan, Ohio and Indiana and that
just as fast as he can get around to it other
territories will be opened up. He states that not
a day goes by that he docsn'
from other sections showing the widespread in-

CHINE WORLD
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terest being manifested iu the Jewett ne. Thie
phonograph division ol Jewett, Bigelow
Brooks, conducted as the Jewett Phonograpl
Co., has moved to larger and better quarters au
the ninth floor of the Pcnobscot Building, tlis
city

Joe Rogers, salesman lor the J. L. Hudson
Music Shop's Victrola department, has retu
from an extended motor and Ashing trip throuy
Pcnnsylvania and West Virginia,

HAD INTERESTING EXPERIENCES

E. C. Howard, Grauby sales manager, is bach
at his desk alter a two wecks’ vacation in Migli
gan, lrom which he has returned with many in
teresting fishing experiences. Mr. Howard tri-
umphantly rode into Norfolk in a brand new
car, which hc purchased on his return trip. His
experiences in driving his car from Kokomo,
Ind., to Norfolk, Va., without a license ol any
kind wonld lorm the basis upon which one ol
the "‘best sellers” nught be written.

WATCH STOCK REOUIREMENTS

Timely Letter Sent Out by Knickerbocker Talk-
ing Machine Co. Warning Dealers to Care-
fully Estimatc Their Needs lor Fall and Winter

That unless dealers carefully estimate the
quantity ol Victor merchandise needed for Fall
business a scarcity of the same may again be
experienced is brought out in a letter sent to
Knickerbocker dealers by Abram Davega, vice-
president ol the Knickerbocker Talking Machine
Co., Victor wholesaler, New York City, who
says:

"The tinie is now opportune to give carcful
thought and consideration to the conditions
which exist to-day in your Victor business. In
praclically every holiday period for many ycars
past there has always cxisted a shortage of
Victor merchandise.”

The letter conti to analyze conditi as
they have been in the past and calls attention to
the present-day conditions where many Victor
retailers are buying lrom hand to mouth. Mr.
Davega reports that a number of his dealers are
proving that good business can be done dur-
ing the Summer and that one mectropolitan Vic-
tor retailer has doubled his business over that ol
last year. He states that the Knickerbocker
Talking Machine Co. predicts that many dcalers
will find, when they close their ycar's business,
that it has exceceded that of 1920, as with business
conditions improving throughout the country
and with a much better supply ol both Vic-
trolas and records he sces no reason why any
Victor retailer cannot show a good increase in
his business this year.

Mr. Davega suggests that the dealer figure
out, in a conservative manner, the amount in
dollars and cents of both Victrolas and records
which were sold in the corresponding Fall and
Winter ol 1920 and to send in his order now,
cr, il the dealer is optimistic and figures on doing
more business, it is suggcsted that he add to
his order accordingly. In conclusion, he urges
the co-operation of the dealer in letting the
wholesaler know the needs ol his trade, so that
he in turn can basc his orders accordingly with
the factory and thus assure all ol a plentiful
supply of merchandise during the busy scason
ahead.

PIVOT SUSPENSION I‘IOW USED

William Phillips, president of the William
Phillips Phono Parts Co., New York City, manu-
facturer of tone arms and sound boxes, rcports
that his company has discontinued the use ol
the ball-bearing principle on tone arm No. 2.
This model is now being made with a pivot sus-
pension, which, Mr. Phillips claims, gives it a
better hold and easier plan and climinates the
difficultics experienced through the ball-bearings
wearing down and rattling. Mr. Phillips states
that it will also be possibic to scll the arm with
the pivot suspension at a lower price.

—but with
Records so much

Write for list of rec-
ords selected by our
commitice as the best
sellers for the coming
month. To allow us
to furnich this will
not obligate you in
the Jeasi—and youlll
find it of definite val-
se in making np your
order.

It’s More Profitable
For the Dealer to Sell
Victor Products

Their great superiority not only gives
you every advantage in making sales
Victrolas and Victor

more highly regarded than the talk-
ing machine productsof other makes,
they are naturally in far greater de-
mand than those of any other line,

An' Order Placed
With Grinnell’s

—is one that you can depend upon being carelutly filled
and promptly shipped. As a matter of fact, never more
than a few hours clapse between tine order is received
and goods go lorward.

This definite rule, together with the varied and excel-
lent shipping facilitics at our conmand, and with our
cver-ready stock, places at your disposal such service as
will be lound a real help in meeting the wants ol your
public—and in increasing your business.

No better time to take advantage ol it than in the
next Victrola and Record order you place.

Grinnell Bros

Wholesale Distribulors
of Victrolas and HRecords

First and State Streets, Detroit

better known and
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ter.

Charles Hackett’s great
Sunlight in Your Eyes” will put sunshine
of all his hearers, and money

into the hearts
bia dealer’s cash regis-

into many a Colum
Columbia 79704.

tenor in “There’s

Columbia Graphophone Co.

NEW YORK

HHEAVY RECORD

Coming of Cooler We:

ness Campalgns Under Way—Nearly o Hun

Miwarctr, Wiz, Amanl 12 -Despite the ad.
verse jnfln i
crally tironghout June
ell of alwormaly lngh tewperature

v July hy a1 protrucied
talking

temporarily relicved greates artivity
has hecame noticealle and wost dealers in tns
clly feel that they will be ahle to finish the
Smmimer with n recurd as good as that of last
yenr in respeel la sales.  Prospeets for Ihe Full
awl holiday seasan appear hright und the ont-
ook is onc of Ihe must cnconraging fealures of
the inuncdinle situation,

The sale af secords conthuned ta holil the con-
ter of the xtage among Milwankee dealers in the
list wouth, av far two wr lhree wonths hefore
that time, The demand has heen relatively enor-
mona and while Ihe supply has heen eqnal 1o all
& dealers” stocks at this are not
ahoye nopmal  {u the case of the wnst popnlar
Wees of the day the snpply hes licen cntirely

| K lo

4 of the hest sellers.

Managers af faclory hraue wholeaslers,
it ors and Jobliers located in this city ar
genernlly covering the entire Stale nf Wi onsts
as well as the Upper Peniusnla af Michigan,
prevs thomselves ay o mly pleased over 1he
condiliun of husiness with relnilees in Ihis ter-
ritory  This fecling bas heen proved mate-
rially in the lasl week or ten days, since mer-
chiguts have heen tnening their attention (o the
malter of fortifying themsclhves againsl Ihe ex-
pected holiday demmnd.  Many dealers are plac:
ing gaad orders now order that they will have
the goods their floor or records on their
shelves when the active demaud sels and nol
wait ontil Ihe last miuvle lo gel nnder cover

Badger Co. Shows Steady Gain

SKawnel A, Gohlamith, vice-president and sales
ger of the Nadger Talking Macl Co..
ictor johher, it anc of the veal optiniists of the
local trade and his eheerfulnees oves present and
itious is well gro il The Badger
been alde (o not alone sustain last
ae in the hrst seven months of 1921,
ally every month this year has shown
a fair pereentage of g Mr. Goldsanith is one
of thase keen Tnsiness men whose foresight is

Rl cve

ALES ARE REPORTED IN MILWAUKEE

ather Also Has Good Effect on Trade Generally—Getting the New Busi-
dred Dealers in the City—News of the Monih

gooil, and while hie docs nel act hunsclf np as a
prophel vlews arc cagerly songht.  Thus
when hie says that he feels holidiay bnsiness s
yinr will he good a grest deal of eonfidence
i< licld by tne dealer trade.
Brunswick Trade Expands

flpmswick feconl trade lias hieen of excep-
tignal preportions all of the past mounth, the
anee nihers which are licing featneed by deal-
ers hoving taken the people of this territory hy
storin.  Especinlly those in the S r calonics
at the imumernhle lakes wear Nihwankee are
honsting the Brisvick record tn the
skies sud this undarhtedly ve a sust
nre ha Thos. | Kiddl
nager of the Tocal bra ch of the Brmvswick
Nalke:-Collender Co., says business has been very
satisfaclory, in view of somc of 1he acknowl-
awdged Inllnences acting verscly npan general
husincss, and he [noks lo sce hnsniess grow her-
ter steadily from this tiwe forw rd.

Strenuous Columbia Campaign
campaign belng made navonally
ibia Co. has heen proscented with
partienlae Milwgukee aml Wisconxln hy
KRohert 11, sesident eepresentative of the
Chicago hranch. Gralonolas as well as Colnuthin
records liave been moving very satisfaclorily and
Mr. Walley says thal he now one af the
iastic dealer orgaui in caslem
nassessed hy auy of the majos talk-
ing manfactnri inlerests.  One of
the higgest problems is 10 supply dealers’ weeds
af the papalar unmbers, sa hexvy is the sale
Lots of advertising of the better class has done
wonders 1o e the Colmnbia products the high
tank they wow hald i on of 1he
peaple of Milwank { the pah
licity has the sonnd hacki od piece of
merchandise, ax one dealer exprrases it
Col. Barrett Honored

ol K ). Barreit, secretary and treasorer of
the United Plionographs Corp, Shchoygan. Wi
factpring the Dnritan, was clected State
nander of the American Legion m Wiscon:
sin at the recenl convention ai Ean Claire. Col.
Nareell is a veteran of Lhe Spanish-Aincrican,
as well ns the world war, aml served for a
e in the Philippine ldands with the medical

hy the

A

Where ‘“Service’’
advertising

G. F. RUEZ
Yres. and Treas,

H. A. GOLOSMITH
Servetary

8. W. GOLDSMITH
'iee-Pres. and General Mor.

Badger Talking Machine Co. |

Bxclusive Vietor Distributors for

135—2nd Street

is more than an !
catch-word

higan
Milwaukee, Wis.

Yinopnsin wnd Upper Mi

— ——

orps. !¢ has wot been a praeti

2

ng physician
for many vears, having beem associated with the
Dennetl induateivs 1t Sheboygan, Port W shing-
ton aml Grafton, Wis,, since he relnrned from
Durivg the recenl war, how
cwver, he volnntecrest for service and wasp roted
1o wajor, {aler hefig discharged from active duly
as a colouel.
Remodeling Orth Store

Chas. 1. Oril, Ine, distributor of the Puritan
in Wisconan Upper N . has recently
runadeled the interior of the retail store, nffices
and wholesale headquarters lo nrovide wore ade
mate I¢ Wi

Edison Descriptive Slogan Interests

Both the quality and gnantity of Tdisou bosi
acss in ths territory shows improvement ov
ording Lo reporls fr the Rhono
graph ‘The presenl competi-
tion of the Thos, A Edison Co. for a desceip-
live slogan for the New Edison phonngraph 1s
nel b d 1l any
to he made

conteslants for the larye
001,

The Sonora Moving Forward
The Sonora moving forward at the usual
4 ¢ e we and sys
tomatic promntion ki tine by Ihe Yahe
& Lange Drag Co., which is exclnsive wholesale
reprosentative in Wisconsin und Upper Michi=
Ram

A Significant Coodition

Less complaint is belug heard frooy jobbers
and dealers in respeet 1o e keen competition
which was offcred them in reccat wonths by
the preat ontpouring of stocks of instruments of
a more of less eseripl character throngh the
iing” of surplnsage by the mannfacturers.
A large number of machines thns came npon the
market at sidiculonsly low prices, compared with
e recale prices oi standard ntakes With the
poblic w the frame of mind where omly “bar
gail conld attract a wajorily lhese mael
liad smooth sailing at the expense of the
praducis. 1t is helieved 1hat most of the
lias been absorhed and the more ie ate prod-
ety seem destined o come inlo their own
wmore

Ninety-nine Dealers in Milwaukee

According Lo a recenl censns taken by the
Milwankee Jonrmal of the retail wierchanls oi
Milwaukee Ihere are exactly muety-nine dealers
in mwsical instrnments i this city, and with
practically no exception they slso deal in lalk-
iug machines and records. The numher is larger
than most dealers had fagnred awd it marks
s city as a real, important factor in the music
iduntries of Awerica from a retail merchandis-
ing standpoint

Bradford Fealuring Acolian Produets

e §. B. Rradford Piano Co. is now the ¢
¢ representative of the Acolian Co. in this
territory Althongh the franchise was laken
over April 15, up to August 1 the New York
company permittell its former representaiive to
haudle its products to inake complete disposi
ton.  The Bradford house has made same new

———



Aun st 13, 1921

high-watcr marks for Vocalion business, both in
instruments and records, and is now undertak-
jng an even more intensive campaign in Lehalf
of the Acolian linc.
Has Retall Brunswick Agency

Chuas. J. Orth, Inc, has recently take
Brunswick in a retallt way and is stress Bruns-
wick records, “You are the fiest person to play
your Brunswick record; It comes in 3 sealed
envelope,” says Orth advertisements. *There
is absolntely no chance of it being scratchicd by
a previous playing. This is anothee featurc of
Orth service.”

Edmund Gram Has the Brunswick Line

Anothcr now Brumswick dealer is Edwund
Gram, Inc, which also handics the Clicuey line
Some good business has been tramsacted sinee
the Gram house took over the new line a month
ago. Otto R Stichm, secretary an
manager of the concern, has recently come into
prominence by being sclected chairmian of the
buililing committec ol Juneau Lodge, No. 21.
K. of P, of which he is a past chancellor com-
mander. A new $150000 lodge hall will be built,

A. J. Taube, of Sturgeon Bay, Wis, taiking
machine dealer and retail jewcler, was married
recently to  Miss Hazel Ceane, at Bowling
Green, O

E. G. BROWN HOME FROM ELKS' TOUR

Well-known Music Merchant Visits Various

Trade Establishments on Trip to Coast

E. G. Brown, well-known music dealer ol
Bayonac, N. J., and secrctary of The Talking
Machiue Men, Inc.. accompanicd by Mrs. Brown,
coturncd August 2 from a trip to Californ
traveling with the New York Lodge of Liks
a special train to altend the Etks’ aunual re-
anion at Los Augeles. While in that city Mr.
and Mrs. Brown iwere cutertained by J. W,
Boothe, of Barker Bros.

At Mammoth Hot" Springs, in Ycilowstone
Park, they met Richard W. lawrcnce, former
president of Kohler & Canpbell, Isc.

My, and Mrs. Brows visited iy members
of the trade im the varions cities where the Elks
made stops and were very much fnterested in
the progressive business establishuients i mamy
oi the smailer citics.

on the

Opposition is cssential to success.
ure the valuc of things by their resi
and particularly is this truc of men.

_—

We meas-
ing power,
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PORTLAND BUSINESS [S INCREASING

Talking Machine Houses Report Progress Dur-
ing Month—Ship Victrola to South Africa—
Powers Co. Department Is Remodeled—Other
Notable Indications of Actwvity
Poniearn, Oz, Angust 6.—While the retail sakes

of phonographs and recomls for ¥he past wonth

Wave not been phenomenzl, when comparced with

ather years, they liave becu very satisfactory.

The jobbers ol the various talking machings also

say that the demand loe the month showed

gratfyimg increasc.

Shierny Clay & Co. have the distinction of
selling the first Vietroln to be sent mto Rho-
desia, South Alrica, A macline was pnrchased
by M.}, Goodwin, of this city, to br seut to
Wis brother-m-law, who s a Ministee ol Public
Lauds in Rhodesta, and it 1s expected to arrive at
its destination in time for Clinstas.  Fifty-six
dollars’ worth of rcconls accompanicd the ma-
chiny

The McDougall Music Co. has donated
Columbia Gralonola ¥ 2 as lirst prize m a sul-
scription coutest, whicw the lortiand Times in
stagmg. .\ greal many young people are oul
after this line prize aud competition 1s keen.
“Ihe Grafouola 1s on dispuay in Uhe window ol the
cstablishment.

The phonograph department of the Powers
Furniture Co. lias been thoroughly eemodeied
and muved lo a more proamisent part of th
lower flaor. Four doubic booths w ivory and
gray have heen built right up 1o the show w
dows. W. B. Maxwell, manager of the depart-
ment, is fealuring a novel coulest lo adverline
the openmng of their Mew rooms. .\ Brunswick
No. 117 has been placed in the window and at
an appo.nted time the seal witl be broken and
the machine wound up by threc disnterestetl
jndges and to the person giving the closest csti-
mate of the number ol scconds 1t runs 100 ree-
ords of the latest bits are lo be given away
as prizes.

When asked how her record sales were, Miss
Emma Reynolds, of the Nyatt Talking Machine
said. “Pme; why, last Saturday remomled
All of our
booths were full all day and uo went away
empty-handed.”  Nr, Hyatt las st returned
from a wiolor trlp throughout the Northwest,
which took Inm as far worth as Vancowver, B. €
He attended the Pacific Coast Ad Club conven
tion, held at Tacoma, and v.sited the Ranier Na-

ECONOMY

““I¢ is not what you pay but what you

Dac Mas Detivery Cover

get for what you pay that counts”

BRUNS MADERITE Ouc Man Delivery

Covers climinate cxpense of repa

g or re-

polishing—They fully protect the instruiucut
aud niake handling safe—casy and less costly.
BRUNS MADERITE Covers are an absolyte
nccessily lo all dealers in Talking Machines

They arc made of sturdy Brown
Kliaki-

Duck or

Flecce Lined—Patdded  heavily and

stitelied both ways.

BRUNS MADERITE Covers
machine
scratehes, finger miarks, clc

livery
when

taken

protect  the
dust, bruiscs,
They insurc de-
of machine in as good condition as
from the Show-room, Careful

from wet or cold,

Dulivery methods make for satisfied customwers

The high quality of material and worknueship

in BRUNS Covers assure long wear.

Prices and descriptive circnlac on  request—

mide to kt Talking Machines of all sizcs and

inakes—dircet or theough your jobher,

Piane Mowviug Covers, Slip and Rubberized
1 Dunst Covers for Phonographs aud Pianos.

A. BRUNS & SONS
50 RALPH AVE.
BROOKLYN
N. Y.

}A. BRUNS & SONS

anufacturers of Everything Made of Canvas
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Int roducing
\ Shimandy

R Modern
? Dancer

= for Your

the

IR
START SHIMANDY SHIMMY-
ING IN YOUR WINDOW AND
YOU’LL WAKE UP THE
WHOLE BLOCK

Great Window Display, A Business
getier and a help to sell records.

This woaderfnl Shimmy Dam

er iv 3 yeprafuc
tion ‘of vhe Queen of the Black § e T
of W nd la the music

1> apl
perfo new dance,
nanner—Shimandy does 67

dy toa a clauy sk diess,
h eaila for $2.50. Wi alg m:
R Tios 1
F on

n an 3

dos, lors af onc
tn 3 doz. lots o«
the “diwcount i1 0%,

i assorted, is 3 173
1 e kind o Asso

National Company
Cambridge Sta. 39, Boston, Mass.

uoual Park and other potnts during lus onting.

D. C. Peylon, manager of e talkimg wa-
chine departnent of the Meer & TFrank Co,
is an ardent golfer and during July spent his
vacation on the links. During his ahsence L.
Walker was in charge.

BRODBECK ENLARGING DEPAR'TMENT

E. DRrodheck & Sons, mussc dealers of Monnt
v u, N, Y, are devotin re ¢ to their
talking ruachine department sud are insalling a
number of additional bonths. They have been
dealing in talking wrachines for e past twesty
years and garry e Sonora am! Coluinbia hues,
also the Hardman pianos awnd player-planos

VISITED GRANBY DEALERS

Harey Coplan, of the Granby Phouograph
Corp.. has returucd to Norfolk after a manth's

trip throughout the conutry visiling Granby
dealers He was very unthnsiastic o the
outcome. Afler lorty-eight lours amidst the

comforts of his liome Mr. Caplan agaiu left for
a trip throngh the South.

NEW YORK FlRM INCORPORATES

The Cosmopotitan Record Corp., talking ma-
chine dealer of New York, has been granted a
charter of incorporation under the laws of that
State, with a capital of §25000. The incorpora-
torg are T. Maxficld, C. Fechner and J. L. Cooke.

The human race is divided inlo Wwo classcsy
those who go shead and do something and those
who sit and ask: “Why wasn't it dang the other
way,"—Oliver Wendell Holines.
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Buying Increasing, Collections Improve and Faetogics Are Giving More Employment in This Sec-
tion of Ohio—Dealers Are Working Earnestly and Particlpating In Activities for Trade Betterment

Axkon, O., Augist 4. With the rubber indisry
expericiacing a revival and futnlreds of the un-
cmployed beiug absorbed weekly Akron m
dealers, for the first tinic this ycar, admit busi-
nucss is showing an finprovenient  \Vithout ex-
ecpiion, all dealers visited by the represeutative

hetd that position with the comipany for the
past five years. Mr. Vau Sayoc has become
associated with the sales furce of the musie de-
partment of the M. O'Ncil Co,, a large dvpart
meit store here. Mr. Miller said business with
the A. B. Smith Co. has shawn wonderful
since August b, and il the present

of The World expressed t) Ives as heing
very mueh pleased over the Ifall and Winter
outlook fur business in the robber eity. Col-
lections are reporied better and those who lave
been behind with their paynients are comir
vaw far the first time in nionths, which is a
good indication that the industrial situation has
undergone a big change for the better.
Miller Gets Promotion

J. W. Miller, for mincteeu years with the
A. B. Smith Piano Co. in various capacities, has
becn advauced to the position of alvertising
manager, to auccced I W. Van Soyoe, who has

volume continues this month will be the best of
the entite Summier season.  “I'he improvement
in the rubber indnstry already has been re-
fected in the music business,” he said.

May Reorganlze Music Dealers’ Assoclation

TFalk was current here this week to the cffect
that a novement is afoot to reorganize ihe
Akron Music Dealers’ Associntion, which had
such a prominent plaee in local retail merchian-

dislng eircles for many years. S. S. Van Fos-
scn, of the A. B, th Piaue Co. wlen he
severed his councction with that firm some

CHARMAPHONE PORTABLE

WITH REAL HORN

Retails at $30.00

Weight 15 lbs. size 13" x
13" —fine mahogany cab-
inet holds ten [2'" records,
equipped with Heine-
man double spring motor
and universal tone arm.

MOST

ATTRACTIVE
COMPACT
DURABLE

Phonograph on the Market

Write at once for particulars

Sales Financed for Charmaphone Dealers

Under our new Deferred Payment
Plan for dealers, no additional cap-
ital is needed to do an unlimited
and profitable phonograph busi-
ness,

Write at once and receive full par-
ticulars about this wonderful plan.

No tying up of capital on long leases.

The Charmaphone Co. finances all
your leases.

This plan, combined with the Charm-
aphone prices, makes Charmaphone
the biggest and most profitable prop-
osition ever put on the market.

CHARMAPHONE COMPANY

39 West 32nd St., N. Y. City

Factory: Pulaski, N. Y.

. - e

AKRON DEALERS PLEASED OVER THE BUSINESS OUTLOOK

Aucust 15 192|

months ago to go to Cantan, 10 engage in
busincss, was compelled 10 resign as head of the
local arion, and then no one dealer
has taken it upoun himself to get the dealers

together for reorga “It is one of the

“It tends to ac-

v] you are doing and gives
every ouc helpful hints whieli will aid them
busi) 3

Co-operate in Salesmanship Classes
Retail inusic dealers of Akron will co-operate
with other mierehants here in making the retail
salesmanship classes to be conducted here this
Winter a siree Miss Helen Ramsdell, gov-
crnment instructor, will eome to Akron in Scp-

teutber with the assistanee of nicrchants
and the Board of Education, will organize
elasses in retail selling, taking those inexperi-

enced elerks from the stares of the ecity and
8¢ ing them in a cral weeks' course in
selling. Practical demonstrations will be held

from time to time aud at the eonclusion of the
course diplomas will be granted those who have
been suceessful. Miss Ramsdell held similar
eourses in Canton, O., last Winter and will re.
turn to that eity again next month,

Akrou is to lhave a place where those who
own talking machines may go and exchange rec-
ords for fifteen ceats each. \W. \W. Thom will
be in charge of the exclhange.

Akron music stores did not join with other
retail shops in closing on Mondays. Dealers,
after a confcrence, agreed that there was noth-
ing to be gained by swspending activitics the
first day of the week, especially since they have
just expericnced a very quiet Summer session.

Alterations Near Completion

Alterations to the Howard street store of the
George §. Dales Co. are rapidly nearing com-
pletion and by Scptember 1 this store will be
ready for its formal reopening. Workmen are
busy putting the finishing touches to the new
talking machine department, which will give the
store the most commodious talking machine
shap in greater Akran. This company alrcady
lays claim to having the most costly and most
b ifull, inted talking hi shop in

y apr
the State of Ohio.
Postpone Erection of New Building
The Kratz Piano Co., one of the oldest music
firms in the city, has decided not to start erec-
tion of its new building on a site already,ac-
quired in South Main strect until conditions
rcturn to near normial and building costs re-
cede, it was learned this week. This company
has discontinued its branch store in South Main
street, confining its activitics to the main store
in South Howard strect, which has been its
home for more than twenty years. The com-
pany plans to erect, some time in the future, 2
modern brick building, whieh will house a most
modern wmusic shop, handling lines of pianoy,
talking machincs, rccords and musical merchan-

dise.

WISE USE OF THE QUESTION MARK

A certain merchant in anather ficld recently
employed an idea in his newspaper advertising
which may have some possibilities for music
merchants. In his advertising he announced a
big sale and listed various products as part of
the copy. Howcver, after cach product, where
it is cust y in sales adverti to insert
the “"Greatly Rednced Price,” this merchant in-
scried a huge interrogation point. As the head-
line of his copy Ix used a large question mark
and he entitled the affair “Surprise Day. The
plan proved guite successful.

“GROSSLY EXAGGERATED”

Using the words of Mark Twain when de-
nying persistent pumors of his own death, the
fite at the Pathé plant, as reported recently in
the metropolitan dailies, was "grossly exagger-
ated.” The fire actually occurred in two wooden
shacks which the Pathé Fréres Phonograph Co.
owns on praperty on the other side of the street.
None of the factory huildings comprising the
Pathé plant was damaged in any manner,
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FRANK BACON AND THE VOCALION

Star of "“Lightnin’” Makes First Vocalion Ree-
ord—Bears Two Interesting Scencs From the
Play and Will Be Released in October
The big Voeation record news this montit is to

the cflect that Frank Bacon, the star of "Light-

qin’,* has been placed under contract to make

2 number of talking records for the Voealion.

He has already completed his first record, made

up of two bits of the play "Lightnin’,” one side

being Mr. Bacon’s version of the Reno divorce
court seene and on the other side his “Bee Story.”

© 8 FC lus Frank Bacon
The record, which will be known as 14224, will
be released with the Vocalion fist for October.

Mr. Bacon in "Lightnin’” has woa a country-
wide reputation, even though the show has never
left New York. The production has, however,
enjoyed the longest continuous run in the his-
tory of Broadway productions, and Mr. Bacon's
dever work in the picee has won the plaudits
of many thousands of out-of-town people. It is
expected, therefore, that his record of thc two
scencs from the play will prove distincily popu-
lar and help fill the apparent demand for talking
records by men of note.

Iu his later records Mr. Bacon will not cen-
fine himself to bits from »Lightnin’,” but will
record considerable other material of interest
with which he is thoroughly familiar. This will
be welcome news to a host of Mr. Bacon’s
admirers.

THE _'[ALKlNG MACHINE WOR
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TO HONOR THOS, -A EDIS_(;N

People of His Native Town Want to Erect &
Memorial of Some Serviceable Character

Norwary, O, August 8—A movement has been
started for the establishment of a national
menorial in honor of Thos. A, Edison at Milan,
the birthplace of the famous inventor, Wiile
definite plans have not been adopted, citizens of
Milan appear determined to erect some sort of
an institution in the village that will be worthy
oi Edisom’s name. Mayor Ralph Baer las ap-
pointed a memorial committee, consisting of five
prominent citizens, to make a report regarding
the nature of the memorial. Al the present lime
the people have in nind cither a musenm to
house replicas of Edison's inventions or the
cstablishment of a university for clectrical in-
struction.

NEW AUTOMATIC PHONUGRADPH

Havover, Pa, August 8—The Deca-Dise Plono-
graph Co., which was recently fncorporated un-
der the laws of the State of Delaware, with a
capital of $500,000, has heen formally orgasmized
with Paual D. Bodwell, of this city, as president
and general manager of the company; Otto
Kunkel, of Hagerstown, viee-president; George
L. Creager, of Hanover, secretary, and Chas. L.
Foreman, of Chambersburg, treasiver. These
fonr men, with J. E. Stout, a local inventor and
designer of the phonograph, constitute the board
of directors.

The Deca-Disc plionograph is an automatic in-
strument, which plays ten records in rotation
or in any order desired by pressing a button.
The company has started active manufacturing
W this city and tlie mechanical fcatures of the
instrument have attracted general interest.

MR. LYMAN'S SON I\'lLLi‘ID BY FALL

Wasmxcton, D. C., August 10.—Enwrson Ly-
man, oue-year-old son of William R. Lyman,
manager of E. F. Droop & Souns Co., dicd last
night as the result of injuries sustained when he
fell from the window of the Lyman home on
the fourth floor of the Brunswick apartments.
Mr. Lyman was in New York at the time of
the accident.

The Nationai Records Exchange Corp., New
York City, was recently granted a charter of in-
corporation in Albany, with a capital of $50,000.

VICTOR DEALERS! The demand for

Small Size 4% in. high
lvory finish
Price $16.00
per hundred

Packed one in a box

A TIMELY APPEAL TO VICTROLA OWNERS
A Lifelike Bust of Caruso

this Caruso bust is most timely. Now is
\he time to have them in stock to sell to your many record gustomers.

Copyright o2l
Send in Your Order Today
DISTRIBUTORS—Write for Our Special Distributor’s Proposition and Prices
LIVE AGENTS WANTED EVERYWHERE
Manufactured ereluaively by

JUTH TOY MFG. CORP., 404 Oakland Street, Brooklyn, N. Y.

Large Size 16 in. high
Bronze finish
Price $36,00

per dozen

Packed one in a box

CRYSTAL EDGE

MICA
DIAPHRAGMS

The Standnrd ot Quatlty

PHONOGRAPH APPLIANCE C0.

173 Wooater St,, New York

TALKING MACHINE MEN MEET

Transact Much Business of Importanee at
Monthly Meeting, Held on August il

The wnonthily mceting of the Talking Machine
Men, Inc, was held on August 11 at Keen's
Chop House, 72 West Thirty-sixth street, the
meeting proper being preceded by a funeh. The
final arrangements for the annual outing of the
organization were closed and a report was made
on the recent meeting of the talking machine
dealer clerks. Several mew ideas were presented
for consideration and these are to receive final
decisfon at the Septembes meeting of the asso-
ciation.

As special-guests of the oceasion several mem-
bers of the professional stafl of Watersou, Ber-
lin & Snyder, the music publishing house, were
present. They demonstrated a nuinber of songs
whicli are %o be included in the company’s

y Fall i i

CARUSO BUSTS VERY POPULAR

Sinee the untimely death of Enrico Caruso,
world-famous tenor, the Juth Toy Mig. Co.,
Brooklyns, N. Y. has received an avalanche of
orders for the bust figure of this celebrated
artist. This company has heen specializing on
the manufacture of Caruso busts in two sizes,
sixteen inches and four and one-half inches, and
Vietor dealers throughout the country Tave
placed large orders for these figures.

PARTNERSHIP 1S DISSOLVED

PuiLavcema, Pa., August 10.—Announcenwnt
has been made of this date that the partnesship
existing between Jacob H. Keen and Robert
Stein, who condneted business under the firm
name of Keen Talking Machine Supply Co., is
dissolved. 1Tt is also anmounced that ail debts
due to the said partnership are to be paid and
those due from the same discharged at 49 North
Tenth street, this eity, by the said Robert Stein,
who will continue the business under the name
of the Keen Taiking Machine Supply Co.

NEW MANAGER IN PORTLAND, ORE.

P. J. Heinz has been appointed manager of
the talking machine department of the Powers
Furniture Co., Portland, Ore,, succecding W. B.
Maxwell. who resigned to take charge of the
Grafonola department of the Remick Song Shop.

LATE INCORPORATIONS

A charter of incorporation has been granted
ta the Electro Self-Winding Phonograph Co.
under the laws of the State of Delaware, with 2
capital of $100,000.

The King-o-Tone Phonograph Co. was recently
granted a charter under the laws of the State
of Delaware, with a capitai of $500,000.

Application was made to the authorities of
Pennsylvania on July 29 for a charter for the
Liherty Phonograph Co., of Pittsburgh.

A dispateh from Chicago, dated August 10,
says that the Energy Phonograph Co., of that
city, is in financial dificulties and that enurt
action has becn taken.
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The Ste_p_hens-on 7\l_munach ‘

1921 AUGUST, Eighth Month 1921

) h{-‘l Manufacturer's Calendar
3w
41 T| This is the vacation time of the
5 ¥ year when all for & comfortable
(7’ ; period should rest from the work
s m| of the day. |
9l T
10 'W| Yesterday a friend, visiting the
11T Stephenson factory, compliment-
:; ; ed the works manager upon the
14 5| cereful inspection given the Ste-
15 M| phenson Motor be?ore shipment.
1617 Only a very few motors are
17 W rejected at this rigid finel inspec-
:; :I tion, for painstaking care is taken |
|5 inevery process of manufacture.
21 S
;g M| Discontented employees turn ont
|20 w| a mediocre product. This friend
25 | T| commented upon theStephenson
2 ¥ | spirit—a spirit of happiness, con- .
28 ol
2 | 5| tentment, ambition to do the
29 M| work of the day better than the
3 1g work of yesterday.
Pluy ns hard ns you work and work as hard as
you play, suys an old time philosopher.

STEPHENSON
NIVISION
PYRr Y AL
Onc Handeed and Scvenly Penninglon Street
Neward New Jorsey
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DON’T PRICK YOUR FINGERS

THE BEN HUTCHES
“PICKUP” NEEDLE CUP

Is Adapted to All Makes of Cabinets
DEALERS: Send for prices.

MANUFACTURERS should cquip their machines with this altractive feature.
JOBBERS’ applications now being received.

451 East Ohio Street, CHICAGO
NEW VOCALION DISTRIBUTOR ORGANIZED IN PITTSBURGH

Clark Musical Sales Co., With Headguarters at 505 Liberty Avenue, te Take Care of Pennsylvania

Pateaicd

HUTCHES ENGINEERING ASSN.

APPOINTS NEW OKEH JOBBER
Houston Drug €Co. Will Distribute Okeh Rec-

Territory West of Altoona—Takes Over Staff of Former Distributor

The Clark Musical Sules Co. las recently
taken over the distribution of the Vocalion linc
of machincs and rceords in western Pennsylvania
with headguarters at 505 Liberty avenue, Pitts.
burgh, Pa. The new organization will take over
the staff of the Philadelphia Show Case Co.,

Sales Co., whose headquarters are in Baltimore,
Md., spent some time in Pittsburgl looking after
the details tn conneetion with the transfer of the
distributing business,

The Clark Musical Sales Co. has sccured a
large store, together with the b and

ords—Deal Closed by W. C. Fuhri Recently

W. C. Fulri, gencral sales manager of the
Okeh Record Division of the Genceral Phono-
graph Corp, New York, annonnced this week
the appointment of thic Honston Drng Co,
Houston, Tex,, as an Okch distributor. This

whieh formerly covered that territory, includi
James FPeuse, gencral manager; John Russell
and J. M. Strand.

The Clark Musical Sales Co. will handle all
the Vocalion distribnting business in the Penn-
sylvania territory west of Altoona, and will also
be in a position to serve scetions of eastern Ohio
and West Vieginia. The Philadelphla Show Case
Co. will continue to serve the territory cast of
Altoona.

Oscar W. Ray, of the wholesale Vocalion de-
partment of the Acolian Co, together with Jesse
and Edwin Rosenstein, of the Clark Musical

SPRAYTONE

BEAUTY

THE
CORNER
PHONOGRAPH

TALKING POINTS

Fits

snugly into corners
otal flaor spaco 18
Total height 46"

PLAYS ALL RECORDS
WITH

T
SUPERB NATURAL TONE
WITHOUT
ANY BLAST or SIDE NOISE

STANDARD: $200.00,
in SATIN PIANO FINISH
and SATIN GOLD EQUIPMENT

also FLASHLIGHT

AUTOMATIC STOP
104 RECORD SLIDES

hobind elidlag doore

U.5 PAT. ALL. & PEND.

A MAGNIFICENT INSTRUMENT

Commanding immediate interest and

OYERSHADOWING ALL OTHERS

Aade by

Spraytone Phonograph Corp.
RIDGEWOOD, N. ). P. 0. Box 192

floor, providing an ilable space aof
about 3,500 squarc fect, and will carry a com-
plete stock of-machines-and records at all times
in order to give prompt service to retailers,

SIEWART MOVES TO CLEVELAND

Manufacturer of Portable Phonograph Will
Have Executive Offices and Factory in Cleve-
land—Henry Kahler in Charge in New York

The Stewart Phonograph Co. has moved its
executive office from 461 Eighth avenue, New
York, to its newly opened factory at Forty-ninth
street and Saint Claire avenue, Cleveland, O.
This new factory is cquipped with modesn ma-
chinery and the company is now prepared to
manufacture all parts of the Stewart portable
phonograph in this plant, thereby being able to
give its dealers maximum sesvice in the delivery
of these machines.

The offices at 461 Eighth avenue will be re-
tained and will be known as the New York
branch, In charge of Henry Kahler, who will
take carc of the distribution of Stewarl portable
phonographs in the East.

ATTENDS BIG GOLF TOURNAMENT

Osear W. Ray ‘Guest of O, J. DeMoll at Cham-
pionship Meet in Washington

Oscar W. Ray, of the wholesale Vocalion de-
partment of the Acolian Co., went to Washing-
ton this week as the guest of O. J. DeMoll, of
0. ). DeMoll & Co., to witness the International
Open Championship Golf Tournament, held on
the Chevy Chase course. Messrs. Ray and
DeMoll went ont with Jones and Diegel and
came in with Duncan and Barnes, picking np
some points on golf ¢n route that will prove of
distinet value. Mr. DeMall, by the way, is some
golfer himself, and has long been sccretary of
the National Golf Assaciation of the Piano Trade.

WM. PHILLIPS AT LONG BEACH

Williamn Phillips, president of the \WWm. Phil-
lips Phono Parts Co., New York City, is staying
for the Summer at Long Beach, L. L., and com-
muting cach day to his office. Mr. Phillips re-
cently spent a few days with his son, who is
staying at a boys’ camp in New York State, and
enjoyed himself greatly with the boys in the
camp. Young Phillips is building up for him-
self quite a record as a pitcher in the eamp’s
team.

y is Hy well lificd to act as
an Okeh jobber, as it has a trained sales staff
that thoroughly understands the valuc of co-
operation with the dealer.

Mr, Fuhri closed this deal during his reccut
trip through the Sonth and Southwest, and in all
probability scveral announcements of similar im-
portanee will be made in the course of the next
fortnight. Mr. Fuhri states that business condi
tions in thie territory he visited showed a marked
improvement simce his tcip a few months ago,
aud, judging from all indications, Okch jobbess
and dealers will enjoy a large volnme of Fall
business.

NEW TOY WELL RECEIVED

The Phono Toy Cabaret, Inc, New York,
which recently announced to the trade a new
type of dancing toy, has completed acrange-
nients with several jobbers in important trade
centers for the distribution of its produet. This
toy, which has many uniquc features, has been
displayed in a number of the lcading cities, and
as a result of this display the comnpany has re-
ceived agency requests from representative job-
bers and dealers. According to its present
plans the company will make quantity shipment
within the next fortnight, when full details as to
its merchandising and publicity plans will be
announced.

INFRODUCING ENTIRELY NEW TYPE

The Spraytone Phonograph Corp.. of Ridge-
wood, N. J, recently placed upon the market an
entirely new type of talking machine, the special
feature of which is its triangular shape, which
allows it to fit snugly in the corner of 2 room.
It carries some exclusive features in the ar-
fangement of the amplifying chambers and is
also equipped with index record racks with a
capacity of 140 ten or twelve ineli records. The
doors of the record cabinet are quite umusual
inasmuch as they are of the sliding varicty, the
additional front width of the triangular machine
allowing this feature to be nsed inost advan-
tageously. At the present time the company is
only turning out onc model of its product, al-
though it ean be obtained in scveral finishes.

Samples to the trade are now being forwarded
and quantity production of the new product is
thought possible by the company officials by
September 1. R. B. Linden, long 3 sesident of
Ridgewood, N. J., and formerly well known in
the importing and exporting field, heads the new
organization.
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CONVENTION OF VICIUR 'IRAVLLERS

Annual Conference of Tnchng Staff of Victor
Talking Machine Co. Now in Session—Elabo-
rate Program Provided for Mceting

The annnal convention of the members of the
tiavcling departinent af the Victor Talking Ma-
chine Co. hegan ou August 8 and will continne
throngh to Augnst 20, an elaborate program hav.
ing been asrangeld for the two weeks,  The
Viclor travelers from cvery scclion of the conn-
try galhered in Camden for the purpose of
lrarning of the company’s pluis and polieies for
the scason of 192122, stndying thic iew products
being offered to the irade and liearing helpful
athirceses by the heads of the varions depart
ments,

Arrangements have been wnade

wherehy the

visiting Lravelers will he lionscil at Swarthmore
tluring the periml of the couventipn, visiting the

Victor Co. on tonrs af inspection aml for con-

ferences. Thnsc in clarge of the progran statc

MODEL C
Showing Interior Record Filing
Arrangemem

“Stands for Quality™

Let us mail you Descilptive Literature
and our atiractive Selliog Proposition,

Ti“any Phonograph Sales
Company
Exccudve and Sales Orfices
1404 East Ninth Se. Cleveland. Ohio

R S

that it is mogc elabiorale 1 character than any
of thosc offcreil at previous conventions, and the
various features will he designed particularly to
enahle e Victor traveler to mcet prescut-day
conlitions, anil thie pioblewmns arising thercirom,
comprtently and satisfactorily.

THE VOCALIOE LINE IN MARYLAND

Clark Musical Sales Co. Already Accomplishing
Results as Vocalion Distributors

The Clark Musical Sales Co., recently organ-
ized in Daltimore, Mil, inder the dircction of
Jeane anil Edwin Rosenstein, for the pnrpose of
acling ay distribntors for Vocalions and Voca-
lion reenrils, is reported to have lts work well
under way, anil ¢ already accomplishing resnlts
that are distinctly satisfaclory to the Vocalion in-
tercats. The new organization operates throngh-
ont Maryland amd has already placed a nnmber
of new dealers in that tesritory, supnlymg them
with stoek direct from Baltimore

PLANS BIG CONCERTS FOR AKRON

Windsor-Poling Co. to Present Noted Talking
Maelhine Artists, Including Sousa's Band, in
Akron During the Coming Fall Months

AkHoN, . Augnmst B—Rclieving  that Akron
people, in aceordance with other large citics,
shonld have an opportunity to hear the forcniost
5 of the musical world, the Windsor-Poling
local Victor shop, has been snecessful in
engaging four vl the greatest artists to appear
1 Akron this Fall und Winter,

Souza and his band will be the first of the
artists to appear, and will present their concert
on Octoher 14. Johu McCormack will be in
Akron on November 15, Madam Alda Margh 21
aned Madam Schumann-Heink April 1 or 2.

WHITEMAN AT DEALERS’ OUTING

The arrangesncnts committee of the Talking
Machine Men, Iuc, announced this.week that
Panl Whitewan and his famons orchestra had
been secured for the annual outing of the asso-
clation to he held Auvgust 17 at the Terra Ma-
rine Hotel, llugnenot Park, Stuten Island, The
Whrtewan orchestra will accoinpany the dealers
and friends on the Midland Beach boat, and will
also play during the aftcrnoon at the Tcrra
Marive Hotel. As this orchestra is considered
one of tlie conntry’s fosemost dance organiza
tions, it will be welcome wews to the dealers 1o
learn that these artists will appcar al next
Wedncsday's antiug,

OFFICIALS VISIT BRUNSWICK STORE

Rocisesten, N Y t 9.—Edward Strauss,
Eastern manager of the talking machine de-
piartment of the Broaswick-Balkc-Collcnder Co.,
and Walter Hench manager, cowmposcr and
ivstructor of Brunswick dance records, paid an
inspection visit rccently lo the new Brunswick
Phonogragh Shop at 43 Nerth Main strect, this
cily, and congratulated the local firm ou its
brawtiful and up-to-date store.

PLANS VICTOR DEPARTMENT

The Dnncan-Schell Furniture Co., of Kcokuk,
Ta., is planning a modern Victor departmemt in
its new store which will be opened at Forl Madi-
son in 8 ber. Six n booths,
oulside salesmen and expericnced girls to handle
record sales are inclnded in the plans. The en-
tirc stock of two Fort Madison Victor dcalers
lias been purchased by the eompany.

K. B. GREGG'S MOTHER DIES

Oxaxce, N. J., August 8~=The mother of R. B.
Gregg, advertising manager of Thomas A. Edi-
son, luc., who had lived to be somc cighty years
of age, passed away on Friday fast. Mr. Gregg
has been receiving quite a number of letters of
sympathy from his wide circle of fricads.

1

' l
A New Oro-Tone Product
3-D Arm. O-3 Reproducer

The arm is adjustable in length
from 7% to 8 inches.

Made to meet the demand for a
dependable Arm and Reproducer
at a low price.

SEND FOR SAMPLE

THE ORO-TONE CO.

1000 to 1010 George S. Chicago, 1l

JOINS IROQUOIS SALES FORCE

G. Kuchner Joins Staff of Granby Jobbers—L. M.
Cole Leaves on Extended Trip

Burrato, N. Y, August 6.—Gustave Kuchner,
formerly Buffalo city salcsnian for the whole-
sale branch of the Columbia Graphophone Co..
has joined the staff of the Iroquois Sales Cor-
poration in this city, in the samc capacity. Men
Kuehner, who is well known in the local trade,
will be able to offer practical co-opcration to
Granby and Okeh dealers.

L. M. Cole, general sales manager of the Iro-
quois Sales Corp., will leave to-day for a trip
that will last over 3 month, covering the entire
territory. He has a number of excellent pros-
pects to visit and upon his return will undoubt-
edly annonnce the consummation of several im-
portant Granby and Okch agencics.

C. M. GOLDSTEIN'S NEW POST

€. M. Goldstein, formerly a member of the
copyright department of the Columbia Grapho-
phone Co., and well known in talking machine
circles thronghout the country, has joined the
staffi of thc General Phonograph Corp. Mr.
Goldstein is in charge of the company's copy-
right activities and his knowledge of cvery phase
of this important work is being utilized to ex-
cellent advantage in his present post.
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When Ted Lewls’ Jazz Band begins fo play “Where
Is My Daddy Now Blues”and “Queen of Sheba” every-

body beglins fo fox-frof.

record if Is.
A-3421.

Thaf’s the sort of dance
Keep a lot of them on your counter.

Columbla Graphophone Co.
NEW YORK

NEW HOME FOR ORMES, INC,

Prominent Victor Whalesaler Secures New
Quarters at 15 West Thirty-seventh Street,
New York—Will Be Splendidly Equipped

Ormes, Inc, Victor wholesaler, New York
City, has secured a new location for the luture
conduct of its business, which will provide ex-
ceptionally fine facilities. For a numher of years
past Ormes, Inc, has been situated on 125th
strect.  When fire destroyed 1ts fornier home
during the past Winter the energy and resource-
fuluess of Clarence L. Priee and his associates
was shown in the securing, within twenty-four
fiours, of tcniporary quartess at 103 East 125th
street, where Ormecs, Ine, has been located up
to the present time, Withaut the loss of a
single business day Mr. Price continued his
Insiness 4s hcretofore. In spite of the result-
fug handicaps accruing from the fire the busi-
1ess of Ormes, Inc, grew steadily.

In its new location at 15 West Thirty-scventh
street, Ormes, Inc, has sccured a large loft,
where it will be possible to conduct the eutire
business on one foor, although it is planned
to resort to outside storage during some perlods
of the ycar. Elaborate eqniptaent will be in-
stalled, whieh will make these wholesale ware-
rooms rank among the most attractlve.

Possession of these new quarters will take
place between the 15t and the 15th of September,
1u referring 1o his mew business home Mr. Price
stated to The World: "Our new home will not
only provide increased facilitics for our own
business, but, still better, will allow us to give
the maximum of service to every Ormes dealer.”

HOLD LAST ANNUAL OUTING

New Haven Columbia Employes Have Outing at
Roton Point—Local Branch Moved to Boston

New Havex, Conn., Auvgust 4=Eniployes of the
focal wholesale branch of the Columbia Grapho-
plione Co. recently held tlieir last annual onting
at Roton Point, Norwalk, Conn. The local
branch of the company, which has been in exist-
ence for mearly twenty years, has heen consoli-
dated with the Boston branch and the entire
stock hias been removed ta the Boston cstab-
lishment. "Good-by” addresses were the order
of the day, bnt the usual water sports and games
were enjoyed. H. L. Moorey was manager of
the local concern.

SOME HELPFUL SUGGESTIONS

Many helpful suggestions ase given 1o the
Victor eetaller in a rccent communication semt
out by the Knickerbocker Talking Machine Co.,
Victor whalcsaler, New York City, 10 its dealers,
The various plans suggested therein show the
many uscs of the new advertising novelty put
out by the Knickerbocker Talking Machine Co.
for the dealer and which eonsists of a very at-
tractive record cleaner bearlng the dealer's
imprint.

WALTER L. ECKHARDT RESIGNS

Announces Retirement as President of the Inter-
state Ph Co., Philadelphia—His Fu-
ture Plans Not Yet Announced

PaiLaveLryia, Pa, Angust 9.—Walter L. Eck-
hardt, for many years president of the Interstate
Phonograph Co., Inc., of this city and Chicago,
has announced his retirement from that office.
His successor, as chief cxecutive of that organ-
tzation, has not as yet beew anunounced. Mr.
Eckhardt has been eclosely allied and identificd
in an exeentive capacity with the talking maehine
industry for the past twenty-seven yecars. Al-
though he has mot as yet amnmounced definlte
plans for the future, it is thought he may be
attracted to outside lines totally foreign to the
talking machine business. In speaking to The
World Mr. Eckhardt stated: 1 shall cherish
fond reminiscences of the associations I have
made during my life’s work in the talking ma-
chine business, and 1 sincerely trust you wifl
express iy decp appreciation to all my friends
in the trade who have so extemsively supported
me 1n my busincss earcer. For the present I
shall avail miyseli of this opportunity to take a
much-needed rest and shall keep in touch with
the trade through miy office at 1026 Chestnut
strect.”

The lowa State Fair will be held in Des
Moines during the last week in August. A nunmi-
ber of music dealers will make cxhibits.

BROWNING FILES APPLICATION

Inventor Files Application Based on Recent
Court Decision—Brunswick Co. Holds Con-
trolling Rights in Browning Patents

Wasuinetoy, D. Angust 4.—An application
has been filed with the United States Patent
Office by John Browning, of Philadelphia,
for the issuance of patents on his phonographic
mventions. Me. Browning’s application is based
on the action of the United States Cowrt of
Appeals of the District of Columbia, which de-
cided in his favor in the suit brouglht by Brown-
ing against Eldridge Johnson,

The Brunswick-Balke-Collender Co., of Chi-
cago, Iil. holds the controlling right in the
Browning inventions and the filing of the ap-
plication is the first step taken simec the dec-
cislon of tlie court in favor of Browning.

“AMORITA” MAKES QUITE A HIT

"Amorita,” the new shiinmying and liip-shaking
doll made by thic Dancing Deoll Co., New York
City, has aiready taken her place in the first
rank among talking machine accessories. The
Arst samples of this doll were sent from the
factory on the frst of the month and by the
fiftcenth of the month the factory wus working
at capacity turning out these dolls. The initial
announcement of "Amorita® drew forth a large
unmber of inquiries and the demand scems well
divided between the large and small wnodels.

RECORDS CARRIED INSIDE
WATERPROOF CASE.COVER

PORTROLA ook at it close

Dealers and Salesmen Wanted Everywhere.

PORTABLE PHONO CO., Inc.

HONI ZI ANV 01 NI g40J33d ANV
AV1d OL MOH 33S ‘LHODIT 21410371

Write Us.

1017 McGEE
KANSAS CITY, MO.
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Jou cant go wrong W/M
ally Feist J‘7

Melodious, New Fox-Trot Song’

NOBODYS BABY

TRADE PREPARING FOR BIG

$S IN NEW OKLEANS

BUSIN

L. Gruncwald Music Co. and Dwyer Piano Co. Open New Victor Depastmentis=Sales Cam.
paigns Being Mapped Out by Varicos Organbzations—Passing of Caruso Causes Great Regret

Niw tunaass, ba, ¢ t & The desth wf
lnekeo Carnso, the world's greaiest icnor, 1ecenly
& held the ptage In New Orleans Victur cireles
and grolaldy wlll du so fur many 1 day tu come,
amly doe ot the Birge batin oognlation her
there o subled pegret m the pasang of the
“pekden-voiced” Halian,

Ont of respect 1o the menney of the greal
arbint, wuw espeetd elfier) was made 1o capitalize
ugann s passiug, Tt the demand fur i Vietor
reenrds hae anrpasaol cything thay New Or
leans dealers have cxperiencert in the way of
reeond sules,  Thes, no dunlit, will he i
fer Caripo, on s
rhe % of the artistic
ltd.. womn the

e, 1920, u
depa iment e
hearts of thonsa
city,  Nirham Werl

Jent of Ihe hanae
inteeview recently ¢

Orlrans .
naa's death, Mr. Werlein sand:

perfeet, and 1t was not only lus waice, lont
neighhorhmess aml o ¥ Ihat got into lllt
Divacts of lis andicnce o

Mr. Werlrm uacke llu retorn trip with Carnso
10 the Kast an 1l e had uever seen such
wardin. and yel such singere expressi

fove aml juy ax Carise had in meeting
family spain,

During the hinor et fur Carnso's fneral an
Thursday, A al 4, Nuew Orle Yiclor dealers
matle no sale of Victur werchandise for Twe
witutes, ot of respeet o the distingnished
capolilan,

Seme shiftimg bas been noticealds in 1he v
ons Victor departments abow tl
Iuings aboul a happy lalking mac
a tesult, for all the ehanges have apparently
resulted fuvarably to all concernced.

Gonlon 1'awell, former m cr of the Mai-
~ou Rlas Victor deparlnient, 1s uow in charge
of the Philip Werlein retall department, b
aarcceded Ralph A Youug, wha las hecome
ager of Ihe newly installed Vielor deparl-
at the L, Geonewald Music Co. Mr. Pow-
ell's sanceessor at Muison Rlanehe is none other
thin J. D. Macre, farmer manuger of the whole-

Warbletone Record Renewer

Cleans and [oll!bcs old revords snd makrs Mem
sennd and loel

leans  tle  grooves Aml senerl  autface,

frmovme dus, geid ant (orelgn waiter wiiloot The
least Dujury Io the sound grooves hemaely

This new (nrrnlhn RIves owce d renewed
done to records ond will )lnullvdy ﬂurl(y articulas

thon,
l)-r boitle Wil (sl IndeRuitety.
1o denlers

wly volbte
wachine owp rops 1o a record.”
uE Jobhe Eantd aep ou order direct,
Price 30 centa prr botile re theral dircornts.

WARBLETONE MUSIC CO.

225 Masaschusells Ave, INDIANAPOLIS, IND.

Very simply

well 23 to

sale Victor department wi the Talking Machine
Ca. av Nonstol This line-up of capable
c men adds strength to the Vietor forces
nd, un donbt, hix renlts will be vatiecable
as the e goes an,

The Grunewakl sceonnt was handled by Philip
Werlem, L1d., wholesale Vietor departnieat, and
is une of the lurgest imstallations in Ihis terri-
wry for some time. They are enjoymg big
Taisinesa as a resalt of campaigns condncted in
the past several werks by Mauager Young, aml
alo hecanae of tl which Is onc of
tee licst m the cily.
wrannd Noor and is easily wecessilde (o the hen-
dreds of peaple who pass the convenicnl place
cach day.

New Orleans' other reeently mistalled Vietar
scuennt, the Dwyer Piane Co,, wow is ahle tu
take care of basioess in il haudsomely  ap-
pemted new store. Manager Berry is very happy
over the teansform

a 0 afair wm Ihe
cyuipped framt location. The inslallation com-
prises nine well-lighted and ventilated sonnd-

proof hnoths fur demonstrating both wmacl 3
and records,  In addition there are ample ree

GILT EDGE TOUR A SUCCESS

Needles Bearing That Name Brooght to the
Attention of Millions of People by Means of
Unique Auto Demoustration Trip
Gilt Ldge ucedles ure making 2 trmmphal

jonruey from New Yerk (o (hl:axo along the

fumons Lincoln Highway. 'Fhis trip, nuder he
excellent management of J and  Nestor
of the Reflexe I'roducts Co. siles siaf,
ing mnch fuleresl jn, und popnlarity for,

ge needles in all the eities, towns, vil-

lages amd hamleds throngh which they pass. The

ldge untomolile is clahorately decorated

Ruas,

b bannerx and samples of these
ueedles ure widely listributrd. The
af the Edge car al impostaul lerscerions

of strecls to disirifmte samples In y Vimes
cansed mnch worry 10 the local trafic police
j which was made from
cters at Filth avenne, was wit-
uessed iy a unmber of wieinbers of the metro-
politan talking machine trade and the jonrney
up that famons thoroughfare created wnch
terest.  Judging drom the orders being sent
the Edge ¢ar is now “somcwhere in I’:nu-
sylvania,'"

Inunediately following the news of the death
of the incomparahle Enrico Caruso, Lord &
Taylor, one of our largest departiment stores,
paid A gracious tribmie to 1l great tenor by
enlogizing him a speefal advertisene
New York duily papers,

wrd rucks and display connters, all fitted up so
is 10 be convenient and readily accesslbie to
the general public’'s needs, making 2 splendid
sppearance in white ivory, Player rolls are also
earricd on the gronnd floor in conmection with
Vlctor merchandise, and the piano department
lias been moved to the third and fourth floors.
James Dwyer, proprictdr, is one of the best-
kuown und best-infarmed business men In New
and is very oplimistic for business iu
Ihe Fall, now that he has his place in shape for
business,

un Piano Ca, is getting much busi-
g ad it has been running in
lacal papers, in which a elever cut of the Victor
dog is shown and nmcws matler is ¢leverly set
abi The dog always altracts attention and
leads te reading of other itewus in the ad, which
brings yuite an amount of business, aecording
to Miss Jalenak, the capable manager of this
hiustling store,

Business is good on Baronnc street for Ned
of Ihe Collins Piano Co., and rccord
for the past two mombs, according to

W

aales

Mr. Wilson, have passed those in machines,

which shows dtr. Wilsou knows how to sell

ccconds, panienlarly the Ited Scal numbers.
Panl

Ashton, ol the Ashton Musle Co., is
husiness harder than ecver before
a result reports two of the best Summer
months he has ever had.

PORTER GUES T0 CHICAGO

Ficld Sales Manager for Columbia Co. to Conler
With Middle West Dealers
Robert P'orter, field sales manager of the Co-
lmnbia Graplophone Co., Icfl for Chicago a few
days age. Mr. Porter will make his headguar-
Iers fn lhat city, visiting the various Colnmbla
Iranches in the Middle West and conferring
with the branch managers and their sales staff.
L. Pratt, manager of the branch service
departiment, spenl a few days recently visiting
the Toronto and Montreal branches of the com-
pany.

Donalioe & Doualoe, Viclor dealers of Fori
Dotlge, ., have arranged for a booth at their
Connly Fair iu Angust. The cstablishment is
managed by Jin Donahoe, who has given proofl
of his ability as a hustier.

H. J. Smith Laboratories

Manufacturer Phonograph Jewels
Telephone 2896 Market
833 Broad St. Newark, N. J.

Sapphire Ball Jewels, Pathé, Okeh, Bruns-
wick, Edlson Diamond Points, Edison New

Pllymg Wonder, Recarding Sapphires,
Lateral Styluses, Hill Dale Stytuses,
Recording Machines, Shaving Machines,

Recording Diaphragms, Experimental Work,
Recording Wax.
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~ OPENS ATTRACIIVE STORE

Lipstreu Music Co., of Cleveland, in New Quar-
ters—Uses Many Progrcssive Sales Plans

Crrveeann, O, Augnst 8 —The Lipstren Music
Co. receully opencid np an attractive Victor estab-
nent at Fifty-fifth strect and Levington ave-
This store is located in a splendid gh
borlmod district and has excellent possibilitics
for the development of a prufitable trade

Mz, Lipsireu utihzes many progressive ileas
for the purpose of stimulating business.  For

Interpor of Lipstreu Stofe
example, he keeps a Victrola
tnre honsc nearby and plays the hly rccords
there regularly,  He states that this plan has
rroduced desirable results, and it will be con
tinucd indehnitely.

Mr Lipstren’s son, Harvey, attended the Req
Seal School at the Victor factory im Camden,
N J. and many of the ideas that he obtained at
tlns course are heing used to practical advantage
The Lipstreu inusie store handles the Victor
line exclusively, and nts sales staff 1s exception
ally well cqnipped to handle an extensive
clicntele

a moving pic-

A Victrola department has been added to the
Corner Drng Store, Martinsville, Ind., hy Roy
E. Tilford, proprictor. A eomplecte stuck of ma-
chines and records is liandled

THE TALKlNG MACHINE WORLD

JUDGE REVOKES APPUI\IME T

Revokes Receivership Proceedings Against
Cirola Phonograph Co.—Assets of Company
Are Ample—Unjust Action Set Aside

TrextoN, N. J., August 3 —Judge Rellstab to-day
revoked his appointment yesterduy of S. L Sil-
ver as receiver of the Cirola I'hanograph Co.
of Newark, and dismissed the hankruptey piroe
teedings. Viee:Chancellor Griffin, on the appli-
ation of a director of the company, liad already
named a receiver I cquily to conserve the

of the company It was shown, on the
apphication for the dismussal of the b ptry
proceedings, that the company lias book asscts
of §1,750,000, while its habilitics are anly alont

100,00

CARUSO RECORD AT MEMORIAL

His Record of Handel's "Largo” Played at
Memorial Services Held on August 7 Ly a
Number of Personal Friends in New York

One of the first of scveral memorial services
for Enrico Caruso, the noted tenor, following
Ins death on Augnst 2, was that held by a unm-
ber of Ius personal friends, inclny g sceveral
Metropolitan principals who happencd to be m
town, at the Campbell Funeral Chureli, New
York, on Sunday, August 7. Various arusts
jomed i offering a special program of music
in conmnection wih th rvice  One of the fa
turcs was the playing on the Victrola of Caruso's
own record of Handel’s "Largo,” which is de-
clarcd to De the best picce of recording the
tenor vver dil,

R. A. BOTHWELL TAKES CHARGE

Rohert A. Bothwell has taken charge of the
Victrola department of Rudd & Rix, m Thon,
N. Y, sncceeding the late Edwin Roberts. Mr.
Bothwell was formerly connected with a num-
ber of large Victrola departments in Boston
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(J\[ LCHI[ ()I’Lx\b NEW STORE

Pcpular Treasurer of Talkmg Machine Men,
Inc., Opens New Establishment—Host at Din.
ner lo Some oi His Well-wishers

A Galuchic, popnlar treasurer of the Tulkiug
Macline Men, Iug, held a formul opening of his
new store on Augnst 4. This exelusive Vietor
estabinhiment cated at 737 Bergen avenne,
Jeesey City, Mr Galuchic moving to that ad-
dresi from lis old quarters across the street,

In lis present home Mr Guluchic has one of
the most uttractive Victor establishments in his
territory, and
ofiening e was v st Wishes”
< of the Talking Mauchine Men, Inc.
on, there was a constant stream il
visitors throughout the day, and Mr Galuchic
distributed vanily cases to the ladies and record
cases

g Mr. Galnechie was the
v given at the Ol Heidelberg, his
gnests inchiding "Bill” Miller, of the C. T
Williams Co, Brooklyn, N. Y. " " Davin,
of the Reincke-Elis Co., New York, Otto Gold-
snith, of the Cabmet Accessories Co.; B. H.
Rath, \West New York, N J; Mr. and Mrs.
J 0. Apple Mr 1l|d Ars I. G Brown, Bayonue,
&) DT and L. M. Foice; Mrs J. H,
Bulner, and lrw Kurtz, president of the Talk-
mg Machine Men, Inc.

FLOAT ATIRACTS MUCH ATTENTION

Standard Furniture Co., Centerville, Iz, Stll
Enjoying Results of July Fourth Display

liost at a dim

The Standard Furmture Co., Centerville, la.,
iv still realizing upon e resnlts of the inter-
st aroused among the local inhabuants by the
foat wlnch the company entered in the recent
Fourth of July celebration in Centerville The
foat was in the nature of a traveling bootll,
elaborately decorated, and with a large Victor
dog perclied prons Iy on thc front.

85¢

The
Phonograph
With The

Tongue 2038

FACTORIES

Ain’t We Got Fun?—Fox-trot
Lanin's Roseland Orchestra

Marimba—F ox-trot
Jos. Knecht's Waldorf-Astoria Orch.

NEW CARDINAL RECORDS

NOW READY FOR DELIVERY

NEW CARDINAL RECORDS

ALL HITS
rSlld( of Bartey— (lrish Jigs) ... ... ... Played by Flanagan Bros. {Accordion-Banjo)
2037 ] .
The Gladstone—(lrish Waltz) ... ...... Played by Flanagan Bros. {Accordion-Banjo)

2039

Cherry Blossoms—Oriental Fox-trot
Lanin’s Roseland Orchestra

Jobbers and Dealers— Write for Information

CARDINAL PHONOGRAPH CO.

106 EAST 19th ST., NEW YORK CITY

NEWARK, OHIO

In a Boat for Two—Fox-trot
Lanin's Roseland Orchestra

ZANESVILLE, OHIO

85¢

The
Record
That
Talks

PT. PLEASANT, N. J.
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BLOCKS OFF STREET FOR CONCERT

Talking Machine Dealer Gives Outside Coneert
_Aronses Iffterest and Galns Publicity

Something a little different from the ordinary
talking machine coneert wils gIven recently by
the Plonograph Supply & Repair Co., of Port
Henry, N. Y., whieh proved worth while as a
publicity and mterest-slimnlating  stunt. 1a-
stead of the nsual concert in the store the pro-
prietors of this establishment oblaiyed permis
sion from the local Board of Trustees to block
off a portlon of the strect front of their stove,
so that those inlerested could gather around un
disturbed by vehieles, cte

E. M. DALLEV’S IMPORTANT POST

E. M. Dalley, traveling representative of the
Remington Phonograph Corp., has been ap-
pointed assistunt sales manager of the Qlympie
Disc Record Corp. Mr. Dalley bugun his new
duties on the Gitewntl of the month and will
devote his attention te the appointment of repre-
sentutive distributors for these reeords.

SUPPLY HOUSE PLANS EXHIBIT

Evaxswitte, Ixn, Angust 9—The Fanltless
Caster Co., of this city, is planning to have
displays at the Evansville Market, to be held in
this eity frnm Angust 29 lo September 3. This
coneern, which snpplics the masie indnstry to a
great extent. had a very interesting exhibit at
the recent semi-annual Fueniture Market, held
in Chicago.

J10S. KERR WITH EM-ANl-J_EL BLOUT

will Cover the Metropolitan District for Local
Victor Wholesaler—Mr. Blout in Maine

Joseph Kerr, well known in the Victor trade
in the metropolitan district, having been for
somve time with S. B. Davega-Co., and later with
the Eseo Co., has become associated with the
cales staff of Emanucl Blont, well-known Vie:
tor wholesaler, and will coufine his cfforis to
the metropolitan territory.

Mr. Rlont has been spending the Summer in
Maine with his family, leaving New Yark on
July 1. Mc will get back inlo business harness
again on September 1. B. Riddle. Mr
Blout's able assistaut, who looks after the trade
ontside of New York Cily, is now enjoying his
vicatiop with his family in the Great Lakes
region and is cxpected to return to lis feld of
operations after Labor Day.

AN EXAMPLE OF QUICK SERVICE

‘The Standard Talking Machine Co. was
among tlie Victor jobbers who werc quick to
realize 1hat the trade would require special
serviee on Camso reeords immediately after the
death of the uoted tenor and made preparations
aecordingly. On the day Carnso’s death was
annonnced the Standard Co. got out 3 special
letter listing the Caruso records in stock and
immediately aviilable and, a few days later, is
sncd to the dealers a speclal display card read-
ing: “Caruso’s voice will live forever in his
Viclor reeords—Lel us play a few of them for
you to-day.”

A
“iHit" fromn the big productions_ and from

If it’s bigger and quicker grom_q
quarters for ARTo Dance and Voca Hits,
For Instance—LUCILLE HEGAMIN and her
eolored Bluo Flarso Syncopalors.

ARTo creatars of the wildest solling “'Blues™
1a the Country.

THE AR

Dealers Supplied Daily

S
WA

N

alwavys
first

Mr. Want
Dealer Bigger
Profits?

RTo in everywhere regarded ag the speciali prod every
the world's foremoat publishers.
ARTo is “'Always first with the Hita 1"

Writo for the puw Septomber catalost nnd the name of your ncorest jobber
GENERAL SALES OFFICE

1650 Broadway, N. Y. City

B
il Y

you want, become known as the Head

With the ARTe line you can
you ara aalling half a dozen*

And get \bla — Volume ““Turnover"
“Turnover” {s tho twin brother of “;;:‘r\u’nnd

whiln

To CO.

Ask Your Jobber

B//f./?/‘

Manufagiuree of

Exclusive Cabinet Hardware and Accessories

New York City

"ARTISTIC BAMBERGER WINDOW

Brunswick Instrumenis Get a Splendid Display
During Special Week's Drlve

The talking machine depariment of L. Bam-
berger & Co., Newark, N. J, reeently fcatured
the Brunswick phonograph and records durlng
All through the departmicnt
phasized and appropriat

an cutire week.
k Weck was

Partial View of Bamberger Brunswiek Window
signs and displays were placed in the spacions
and commodious gxhibition rooms.

To conneet up the sales cfforts with the
talking machine department one lurge front win
dow was utilized to display several Brumswick
models in a very attractive manner.
to attract the attention of passers-by and helped
materially In the closhig of many sales of Bruns-
wick instruments.

SPECIAL MOUNTING A SUCCESS

Proves One of the Desirable Featares of the
Silent Motor—Tested Before Adoptlon

1t served

One of the features of the motor produced by
the SHent Motor Corp., 325 Dean street, Brook
Iyn, N. Y, and of particular importance, is the
special mounting of the motor’s governor shaft.
1t is ftted with a ball-and-socket bearing
that 1t antomalieally aligns itseli for proper
coutrol of delivery of power from the springs
to the turntable spindle. The improvement was
accepted by the Silent Motor Corp. officials and
their advisory cnginecer, Maximilian Weil, aller
a serics of tests and was only adopted after its
merit had been dccisively proven. Charles A
O'Mallcy, president of the Silent Motor Corp.,
stated that scverab substantial eontracts for mo-
tors had recently becn placed with the cow-
pany and that it has found that the newly adopted
special mounting of the silent motor’s govemor
shaft had eontributed in no small measufe to
the decision of the purchasers.

MIDDLETOWN GAINS NEW STORE

Miopterowy, Coxnn., August 9.—A new music
store, one of the chain operated by United
Phonograph Stores. Ime., will be opened here
about September 1. The store, whiel will be
loeated at 440 Main street, will he managed by
Gilson M. Hall, of this city. who is well and
favorably known.

PHONOGRAPH HOSPITAL OPENS

Jonnson Ciry, N. Y., Augnst 9.—A talking ma-
chine repair shop, to L¢ known as the “Phono-
yraph Hospital,” has been opened by William P.
Beuuedum in the rear of the Mnsic Shop. 237
Main street, this cily. A large stock of acers:
sofics and parts is carried.



Frank Crumit sings “Three 0’Clock in the
Morning,” a novelly waltzsong with chimes
effect, and #Moonlight,” a love song. Both

are bound to have a hypnotic effect on the
pocketbooks of your customers. A-3431.

bia Grap
NEW YORE

REOPEN[NG OF FACTORIES Hflll_)-s SALES IN CINCINNATI °f the harmonic art arc being taught by music

instructors, the iustrunients being supplemented
Business Outlook Improves—Opening of the Chubb-Steinberg Music Shop a Success—Morris Fantle by lecturcs on \nnsicab history, fundamental har-
< mistic—Shillito Expansi E jonal C i in Mansfield—News of Month wonics and appreciation of opera scores. In the
seven schoals of the system there are thirty-
Civannar, Q. Angust &—-With the closing of will be a decided improvement this month,” Mr. scven machines, which were purchased by the
July, a wonth about which little can be said by Fautle sald. Reports from Robert C. Clark, pupils and mcmbers of the musical elub, which
local talking machiuc mea, other than that it_ selling agent for Indiana, Ohio and Kentucky js made up of 600 boys and girls, al a cost of
had thirty-onc days, the prospeets for \he month  for the new Granby line, which the Widener  Letween §5000 and §6000. In addition, cach
of August have taken on 2 much brighter as- people have added to the stock, have been very school has a complete record library and a
pect. All indications, according to dealers, paint  faverable, according to Mr. Fantle. Mr. Clark system of exchange whereby a common benefit
to a good month. Scveral large manufacturing is eanvassing Sonthern Ohio at present and has s provided.

p!

concerns which closed down some time ago at tlosed a number of accounts during the last At the head of the ncw method is Supervisor
the peak of “hard limes” reopened last weck week. of Music R. O. Chubb, whose success has been
and dealers, most of whom state that their large E. D. Follin, gencral manager of Widcuer, attracting notice throughout the musial world.
nd substantial business comes from the work- Ine, is making a ten of the Western stores and  Guided by test, the work of Mrs. Frances E.
ing and middlc elasses, are Nighly optimistic. is expected fn Cineinnali this week. Clerk, the regular teacher in each room gives

Under the dircetion of J. L. Chubb and as- George H. Link, of Upper Vine strect, and aue  the pupils regular training work, while Super-

sistant, Ely Steinberg, the Chubb-Steinberg  ©f the ldest merchants in that part of the city, visor Chubb from time to time checks and tests

Muysic Shop, presenting a complete and unique has recently let contracts for changes in his  the results accomplished.

Yine of Victor machines and records. opened its store. The contracts amount 10 approximately Hundreds of children lave been made thor-
doors to the Cincinnati publie, in the heart of §4,000. _ oughly acquainted with classical selections and
the business district, on East Sixth strect, early Several dance nunibers composed by Justin  now these are 2s famifiar to the pupils as the

fast month. The opening of the stare, one of Huber, director of an orchestra at Coney Island, popular songs of the day. In addition they are
the most elaborate in the West and which ts, 2 Summer resort of Cincinnali, are to be re- posted fully upon the history of the works and
without a doubt, the "ast word in music shops,” produccd by the Vigtor Co. this Fall. Mr. have an intelligent idea of the nature of the
attracted large crowds which extended ont into Huber has contracted to take his orchestra to  compositions from an artistic standpoint.
the street, blocking trafic. The Cincinnati or- Camden, N Ju as soon as '1“5_ s“}"“‘“’s €0~ —
chestra, engaged for the day, played the uecw gagement is completed (o play six pieces. Sev- p.L. DEUTSCH VISITS NEW YORK
record sclcctions aud cach visitor was presentcd =_ral of the numbers will be his own composi- ——
with a foral souveair. tious. P, L. Deutsch, assistant secretary of the
The store fittings and dccorations are work I addition to its _rcgulm- second floor Victrola Brunswick-Batke-Collender Co., and head of
of art, blue and ivory prevailing. Ten Unico depurtment, which is oue of the most complete  the phonograph division, was a recent visitor to
hearing rooms, including a delightful kiddics’ sales rooms for the Victrola in this section, the the New York branch, conferring with (he offi-
room with toys and juvenile furniture, a man's John Shillito Co. has installed on the main cials at \his office on matters pertaining 10
smoking room amd ULwo large drawing rooms, Aoor a thirty-feot Sel-rex counter. This ar- Brunswick phonograph business in the East.
help give the store a distinclive air. In addi- ransement explains Mr. Donovan, manager of Mr, Dentsch spent considerable time in New
tion to the hearing rooms there is a lwenty-four- the depar\mev_\l. is to take care of the drop-in  York and 1cft !or_Chmago nf_tcr accomplishing
foob Scl-rex tounter, equipped with the Chubb trade, who will nOI_l_«\kt the troublc to get on  scveral matters of importance in conncction with
& Steinberg record-o-phonc. The record racks the elevator and_vml_ the rcgu.lar toom. He Fall business.
are closed and dust-proof. Ventilation is taken reports that the idca is surpassiug all cxpecta-

care of by thirty clectrie fans. The special tions. Bnsiuess with this louse for July was  PROGRAM ‘STUNT’ INCREASES SALES

fair.
The E. M. Abbott Co., which has threc stores As the result of an intensive selling campaign,
in the clty, celebrated the auniversaty last weck which in¢tuded an ingenious “gumt,” whereby
of its Walnut street branch. Souvenirs werc every recipient of the July supplement of
given to all visitors. Mr. Abbott states he is Olympic disc records would read that supple-
satisfied with business, considering the fact that ment through from cover to cover the sales
so many of the people are uncmployed. of Olympie records madc an advanee of nearly
Weord comes from Mansfield, O., that minsical 100 per cent in July over the previous month.
training in an advanced degrec, through the usc Olympie records are continuing (o grow strongly
of the Vietor talking machine, has been intro- in popularity and many plans are being made
duced and s proving lo be successful in the for the Fall scason which will angment their
public schools of this eity. Higher priuciples outpul materially.

lighting system includes many polychrome
lamps, the shades of which harmonize with
the color scheme. An cleetric fountain, wicker
chairs and settecs finjshed in frosted blne help
make the reccption room attractive. Electric
and window signs and two large show windows,
the dressing of iwhich is changcd to keep up
with the currcnt cveals, complete the effect and
stamp the storc as onc of the fucst of its kind
in this part of the country. An expertl repair
dcpartment is also 2 feature of the store. Mr.
Chubb was for morc than three ycars with the
phonograph departinent of onc of Cincinnati's
largest department stores. Mr. Chubb reports TONE ARMS and SOUND BOXES
that the first three weeks of business have come A e o e | i e = el Xl
up 10 cxpectations and he feels highly confident
that he will meet ywith success. He plans to go

Especially designed for portable phonographs. Special designs

after the better trade. made to order. We also manufacture portable motors playing
Morris Fantle, manager of the Widener four ten-inch records. Strictly high grade and fully guaranteed.
Grafonola store, who is among those who would We can better your equipment and save you money. Samples
rather not discuss the husiness cud of the month on request

of July, states that he feels ccrtain that the
coming mouth will be a good onc. "Most of onr TRIANGLE PHONO PARTS COMPANY

trade in the past has been done with the working

mer, and with the docided activity in other 722 ATLANTIC AVENUE @ erine 1120 BROOKLYN, N. Y.
business Jatcly I cannot help but fcel that there

I ——
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be inserted frec.
be at the rate of 25¢. per line.
25¢. per lne,

WORLD’S CLASSIFIED ADVERTISING

Any membcr of the trade may farw:lrd to this office a "Situation”
intended for thls Department to occupy a space of four Bines, agate measure, and it
Replies will also be forwarded without cost Additional space will
If bold faced type is desired the cost of same will be
Rates for oll other classes of advertising on application.

advertisement

RECORD SALESPEOPLE WANTED for
Victrola department of a store in a town located
in western Peansylvania. Write, giving com.
plete account of experience and salary expected,
to "Box 989," care The Talking Machine World,
373 Fourth Ave, New York City.

MANAGER AND OUTSIDE SALESMEN
WANTED for Victrola department of a store
located in a small town not far {rom Pitisburgh.
Give complete details of experience, age, salary
accustomed to earning, cte,, in first letter. “Box
990,” esre The Talking Machine World, 373
Fourth Ave, New York City,

WANTED—Salesman to sell Okch records
and Sonora phonographs in Wisconsin and up-
per Michigan. Yahr & Lange Drug Co.,, Mil-
waukee, Wis,

POSITION WANTED IN NEW YORK BY
EXPERIENCED RECORD AND INSTRU-
MENT SALESLADY. BEST REFERENCES.
"BOX 992" care The Talking Machine World,
373 Fourth Ave., New York City,

WANTED—Man to take charge of Talking
Machine Department in city of 45000 inhabi-
tants in Middie West. Will pay rcal money for a
real man. Address "Box 996," eare The Talking
Machine World, 373 Fourth Ave, New York
City, giving full particulars about yourself in
first letter.

POSITION WANTED—A capable phono-
graph salesman, familiar with the Columbia line,
is open for a road or manager's position. Can
furnish references of proven ability in both,
Address ""Salesman,” eare The Talking Machine
World, 373 Fourth Ave, New York City.

POSITION WANTED—Traveling or with
Retail Store—inside or outside position. Ten
years’ experience, wlolesale and retail, handling
Columbia, Edison, Victor, Brunswick, etc, At
present most successful erew manager in Pathe
organization. Thoroughly capable holding any
position, no matter how responsible, Only con-
cern of highest financial standing and handling
standard lincs considered. State fully your propo-
sition, compensation and machines handled, cte.
Prefer New York City, State or Eastcrn terri-
tory, but will consider anywhere in United States.
Address "Box 998, care The Talking Machine
World, 373 Fourth Ave, New York City.

POSITION WANTED—Thoroughly experi-
cnced with all formulx and the grinding, rolling
and mixing of all materials for records. Have
had five years’ experience as supervisor of rec-
ord manufacturing. "Box 999," The Talking
Machine World, 373 Fourth Ave, New York
City.

A SIDE LINE WITH SUBSTANTIAL
PROFIT. Men now sclling phonographs or
benches will find it entirely profitable to sell our
popular line of pianos and players. Fine as side
line, Address Opportunity, "Box 848," care The
Talking Machine World, 373 Fourth Ave, New
York City. v

I'OSITION WANTE 1)—\\'hnln-1lr 1h
salesman wishes Jo ma as
road experlence In e v

ith Bis present eompany foi The 1 fuur firs)
'Ii p % ny : ‘l'lhrl?nlldlllu; il.uluur \\'wld
373 l‘wnh Are, rl( Cisy.

iele
xm l!ﬂ\th(ﬂl

FOR SALE
Sunmil-proaf rooms and suephn recard cabie
At fignee helow peesent price of ma
Virst-class condition.  Delivery at
. 0. 3. Baliimar:

§ somnd-proof rooms, sides mnnd doors of
" Class, measurements: Ix0x7 feel, 6
inche

Surplns record cahineds, 7 bottam  section
4 . lang hy 6 @1, 4 dnches, 7 ton sections
4 {1, tong ly 15 inches, 3 lop seckons 4 1.
long iy 48 juehes.

Reply

MAYER, The Hub,
Baltimare, Ad.

AT

STEEL NEEDLES
Fifteen million, Extra Lond Tone, Su-
perior Quality, imported from Germany
In original ‘cases, packages of 100
needles each,  Will sell lots of one mil-
lion and over
at 24¢ per 1000 needles
Tenns £. 0. b. New York, net cash,
RICHARD EULER
136 West 65Ih Street,
New York City
Telephone: Columbns 2592

EXECUTIVE SALES MANAGER
OPEN FOR PROPOSITION

Ten years experivnce as sales anager for
same of the Inrgest Victor retail establish-
ments in this country. b desirons of enter-
ing a field otfering larger scope and 011por-
tumnity . with denionstrated ability to organize
and dewelop «ales or general business along
consirnctive and prohlable lincs.

Prefer to affiliate witl sonie company operat-
g several shops, preferably Viclor.  Presemt
th) >5.000 Mus; Inrther particnlars upan
Teque:

Rox 997. The Talking Machine World, 373
Fourih Ave, New York Y.

FOR SALE
Talking Machine Cabinets—Beauti-

ful Design
21 mthcs wide, 21 inches deep, 46 inches high.
Three-ply malbogany vencerfig  with sofid
mahogany top.  Sevci-coat built wp finish

hree-ply sound chawber.
Has three shelves and fonr spaces 18 inches
wide, 19 inches duep, 4 inches high.  Ready
fyr unnllmg niolors,
Write today for prices

Montague Maoufacturing Company
Richmond, Va.

FLORIDA
Florida all year sales ageney onpen. Definite
opening for live busincss man te secure one
of the fmest and biggest nationally advertised
accounts in Amcrica.  Must be able to invest
from §2000 wp. Address P. (). Box 1421,
Tampa, Fla

NTED—Allanwml  redairman o all
1|m rapahle of hml]lux :.Iu) nK, 1||-l

POSITIO\'
s of n

i

991," care n.- Ve Kbt Tircinse Wornn. 395 Worel
New Vork

POSITION WANTED—Caiable i enersotlc yowne 1t

of tvemy-four desires a5 mnorer b

. v«..

hest of references; :
Ares

salare to ot e
eare The Tau.n, Macife SWarht ‘373 }’lounh
York Cily.

BOOTHS FOR SALE

Nine eemonstrating bnaths, 7x8, to be sold
in ont for at a price (hat is an absolute bar-
gain.  Address Kay Talking Machine Co., 97
Chamhers St, New York.

Aucusr 15, 192]

CABINETS

Samples below cost.  Period and npright
nhenographs, with or withont ¢ cquipment;; also
recosd Aling cabinets.  Write for prices and

specifications.
Varvr-Toxe Taukine Macnins c. Co,
N E. Cor. Borden.& Front Sts,,
Long Island City, N. Y.
OPPORTUNITY

\We liave about 2,000 phonograph cabinets
of prominent mikes, wihich we wish to dis-
pose of cither in the WHITE or COM-
PLETE. Splendid proposition for jobbers
or exporters. Good opporiunity for anyone
wishing to cnter the talking machine feld
withont the burden of mannfacturing. Mouut
Kisco Wood Working Ca., Mt. Kisco, N. ¥

MUSIC BUSINESS FOR SALE
Gl

e Wor N ok o

WANTED

Dealers and distributors in every state to sell

the So-ave-tone line of talking machines. The
machine  with personality,  The J. K.
Mohler Co,, Ephrata, Pa.

FOR SALE

COLUMDIA GRAFONOLA SHOP
An wraus) opporiunli.  Ona of the  Snast
[ o AL W Bt i
stoch aindise. ca

Sacrifice Sale of 25,000 Standard

10-inch DOURLE DIEC BFECORDS
lares mmnrimenl

AR deelrsbie—no patriclica
18 100 tob, 1o o 4008 lou. 11e
o o n 6009 Jou
I 500 lots: 18 18 15000 bes je™
In 1,000 1ot 124n pmilre elock, 154
Terma: Nel F.OB., chicaro, Sublect lo brior
Panluy Brew, 619831 S, Dearborn 81, Clilcao, WL

CABINETS
Beauliful new design in mahogany,
oak and walnut, Send for circular.
Everett Hunter Mfg. Co., McHenry, IIl.

CABINETS

oxclusive Seslgns, Moliogany, Walnut or
orn and fonc modlber; foady
G e AT (A

COLUMBIA MANTEL €O.
173 Powers S1. Braskiyn,

Bl‘!\lll[‘ll

NoY

BUSINESS OPPORTUNITY

WANTED—Salesmen 1o sell & ling of melat name:
lates 10 talking machine dealers and manufaciurers,
ig profts. Ne bulky samples. ssion paid
on’ récelpt af orders.  Can be handled n. (vnnrtllon
with any Wn for our proposiilon i
Fogarty Manufacinfing Ca. Dayton,

POSITION WANTED—Repairwan and <alesmant
m:n wilb years of ait- amund np rience on all makes wishes

sition ai anything. 995" care Tllr Ta]ltmg Ma.
thlnt World, 171 Founh Avc, Nl‘l\ York City.

youie

undeestands

l’oﬂ'nO\‘ WANTED— uno.dm. (2
ant t of hlonlwy from A

Mot andpan e faes Stk 1
Ninchine World, 375 Fourth Src., Nev Yors Ciye

FOR SALE
Mr. Piano Merebant;  Are you lookmg for 1 p.U

lepation® A music siore fn 2 fown of 0,000, huibling,
lown, no
wt

i ses, rood pOTIUnil
§'eresica e Siass Music
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JUARTER

W. LIONEL STUAOY, MANAGER

Settlement of Labor Troubles Promises Gen-
eral Trade Revival—Considering Safeguarding
of Industrics Bill—Secking Revenue for Fed-
eration of British Music Industrics—New Lon-

don Headquarters for Gramophone Co., Ltd.,
and British Zonophone Co., Ltd.—Annual
C ion of G h Associati New

Portable Machine Introduced—Latest Feder-

ation Report—General Trade News of Intcrest

Loxron, ExcLann, Angust 1.—As 1 read the ine
dustrial barometer it scems to me that at no time
since the palmy days of 1919 has the outlook for
the gramoplione trade been brighter than at the
present moment. 1t is certaiuly true in oh
verse ratio that the British gramophone indus-
try is comparatively quict just now. 'Trade is
at its lowest ebb.  Sales are few and far be-
tween, and speaking from the viewpoint of busi
ness economy, not many firms, i any, are paying
their way. Yet, never was a greater spirit of
optimism apparent throughout cvery section of
the industry, aud with good cawse, Let us
examine the sitnation. Less than three munths
ago England was an armed camip. The forces
by which law and order are maintained werg
mobilized in full strength and by thelr very
prescuce overawed the strong revolutionary
elemcnt in our midst. Very bricfly, that'was the
position in which we were plaeed, 1t is not to
be wondered at that the export trade of this
country dropped approximately two-thirls The
figures for last Jnne reached only £45000,000,
against £136000,000 in June, 1920.

By firmness, coupled with tolerance, however.,
the Britishh Covernmenl has managed to brmg

about a settlement of the coal strike (which
lasted from April 4 to July 2) and this alone
influenced the calling off of the threatened great
engineerlng steike and induced a more reason-
able feeling in many other labor scctions where
rvestlessucss was apparent. By the terms of the
argangement in cach case there is solid ground
for the belfef that British industrics are assurcd
of a period of comparative calm for some yeurs
at any rate. This will influence the rapid de-
velopment of teade plans long held in abeyance
Alrcady a decidedly optimistic atmosphere has
been engendered Factories long hcld idle
through lack of coal are gradually restarting and
the returns of unemployment show a big de-
erease wevk by week,

Another aspect favorable ta an carly revival of
trade is the prospeet of a suceessful conclusion
of the negotiations now proceeding between Lhe
British Government and the representatives of
Sinn Fein. A peace satisfactory to the Irish
people wonld go far to the restoration of normat
trade in that country and, of course, between
freland and Great Britain,

Nearer home we find that the piano workers
have accepled a settlement of their troubles. A
new agreement has been signed, the chief point
of which provides for wage reductions to enable
manufacturers the better to meet competition
and, it is thought, make good pragress in the
development of British piano manufacture.

From the foregoing it will be appreciated that
the very hopeful view of the gramophone trade
in a brighter {nture is reasonably justified. 1t
is my considered opinion that gramophane sales
will improve gradually from wow onward and

that the comittg seasan will certainly eclipse in
both quality and quantity last season’s trade.
Safeguarding of Industrics Bill
Much is expeeted of the Safeguarding of In-
dustrics bill, whieh, a1 the momnent of writing,
is the subject of close Parliamentary scrutiny
in committee. Tts anti-domping clause should
prove of special bemefit in preventing foreign
goods coming into this market at low rates by
reason of depreciated ‘exehamge. One of our
greatest handicaps is the value of the German
mark at about 1 penny, against the normal |
shilling. The bill will tend lo remedy this by a
tariff lcveling-up method and so imsure that
German goods only come into the British market
on fair competitive price terms.
The Federation Concerned About Revenue
In this month's jonrnal of the Federation of
British Music Industries it is stated that “The
subject of permanent revenuc has been engag-
ing the attention of the Finance and Execcutive
Committee. . The problem is one which
presses for speedy scttlement.” A list is given
of the various contributions which to rate total
the respectable figure of £2059 13s. The Asso-
ciation of Gramophone and Musical Insiroment
Manufactorers and Wholesale Dealers has, at
£737 5s., contributed by far the largest amount
of any other of the trade associations Even at
that, T believe the figure is shart of expectations.
Anyway, it is now stated that this Association
lias opened a guarantee list im respeet of which
members subseribe to the amonnt of £2,000 per
annmn for an agreed period of five years. The
Federation's total revenue, in (hc ain, has heen
(Continted
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FROM OUR LONDON HEADQUARTERS—(Continued from page 157)

subscrihed by manufactnrers amd wholesalers
It is to the large army of dealers that a special
appeal Is made, and as a starl it 1s annonnced
that the Cramophone Dealers’ Association will
¢contribute 2s. 6d. per member till its membership
reaches 250 and Ss. per member from 251 np-
wards.  Without additional revenue it is srged
that the Federation's rate of progress must be
substantially retarded.

“His Master’s Voice' New London Headquarters

The niost up-to-date business honse m Lon
don, at lcast so far as applies to the gramo-
plione trade, was opencd by Sir Edward Elga1
on Jaly Tlic new building occupics a promi.
neat position on Oxford strect, onv of the chief
centers of the West Kad. It is the new leurd-
quarters of the Gramaphone Co., Ltd.. and the
British Zonophone Co. Ltd. In cclchration of
the cvent a luncheon was given te a represcnta-
tive gathering of eminent wmnsiclans and the
press.

The building has been planncd vn & scicntific
basis so as adequatcly to provide for the maay
sections of such a vast and intricate organiza-
tion as the “His Master's Voice” One of the
many waique features is a school for shop as
sistants.  For this pnrpase a wiodel shop has
been installed, a replier in miniature of the
real sales floor, wihere the assistauts will re-
hearse afl the dutivs that will be theirs in the
handling and sclling of gr and records
to the public. The "His Master's Voice' dealers
will be sending their assistants to Oxford street,
where entirely free tuition will be Riven them
by expericiced me the handlng of al} kinds
of customers, attractive window dressing. sales-
manship, cte  lu other words, the husiness stuy-
dents will reccive a supercoaching that will
cquip them to grapple in a suecessful manper
with all aspects of retail teading.

Really sound-proof andition roomns have I
installed.  The main sales floor is dividel inio
two departmeats, one for machines. the other
for records, and each ix subdivided into sepa-
rate sections and on roomns The build-
ing contains abont a mile of floor space.
Throughout it is beantifully fitted np. most artis-
tically decorated, the cardinal calors beg gold
and ivory.

The most striking clectrically Uliminated sign
yet scen ) Lowilos, ocenpying soie 1,50 zquare
feer, will adorn the exterior of the buildi 5. The
sign cousists of a humman fignre placing a rec-
ord in position on a gramophonc with revolving
turntable and clever representation of musie
notes issuing from the sound chamber, The
world-reuowned  trade-mark,  with “Nipper"”
very much alive and the nanies of some of the
principal H. M. V. artists, will form part of this
arresting pictorial sign.

The occasion of (e opening was marked by
some interesting speechies. in which full credit
was given Lo the wanderful development of the
company and the entcrlaining and instructional
value of the “His Master's Voice" instruments

and records.  Alfred Clarke, managing director,
presided.  Considerable interest and pleasure
were cansed by the presence of Francis Barrand,
to whose brush is duc the world-famed pictute
Irade-niark of "Hls Master's Voice.”
The Association Convention

The annual general meeting of the Association
of Granophone and Musical Instrument Magpu-
facturers and Wholesale Dealers was held re-
ceatly at the offices of the Federation of Brit-
ish Music Industrics, W. Manson (Gramophone
Ca.,, Ltd), president, in the chair. The ac-
comnts, presented by \W. B. Beare, treasurer,
showed a balance in hand of £155 10s. 2d.

The report of the scerctary (C. E. Timms)
recorded that: “Although no trade question of
an cpochal character has transpired during the
third ycar of the Association's existence it has
been a period of progress and of constant ac
tivity in the interests of memhers. Nine addi-
tional fiouses have been clected to membership
during the year. General committee meetings
have been held as frequently as nccessary and
liave been well attended by both London and
provineial members. Among the more impor-
tant matters clalming atteation were: Import
duty on musical instrnments and parts, customs
drawback on re-cxports, imports from Germany,
trade conditions in Germany, railway rates and
conditions, fraudulent advertising of grame
phones and other musical instruments.

The publication of regular monthly statistics
of imports, exports and re-exporlts, initiated by
this Association for the beachit of its meinbers,
has been adopted by otlicr branches of the music
trade, and the whole of this work is now co-
ordinated under the auspices of the Federation
of British Music Industr This Association
lhowever, conlinues to provide the official fignres
relative to the sections of special interest to its
associates

Che fullest possible measure of support hus
been accorded to the Federation of British Mu.
sic Industries, with which the Association
affiliated, and the work of this most desirahlc
and nccessary eentral trade organization has
heen contrihnted to and closely followed in the
interests of members by the delegates appointed
and who comprise: H. J. Cullum, M.B.E.; Her-
bert W, Dawkins, A. J. Mason, Manson,
Frank Samucl, Louis Sterling and the scerctary,

The following officers were clected for the cr
suing year: President, M. F.
Thibonville-Lamy & Co.); vice-president, Lon
Sterling  (Columbia  Graphophonc Co.,, Lud)
lionorary treasurer, W. B. Beare (Beare & Son)

The retiring members of the general commit
tec comiprised, in the Gramophone Scetion, H
Cublum, J. E. Hough and E. C. Paskell, and in
the Musical Instrument Section, Geoffrey Hawkes
and A. G Houghton. There being no other
nominations, and these geutlemen being willing
o scrve again, they were i nimously re-
elected. The Council of the Association for next

Cooks
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Proprictors and Manufactavers,
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Catalogue contains 4000 Titles by the

DEALERS PREPARED TO DO BUSINESS Al

J. E. HOUGH, Ltd., 62

TRADE MARR

GRAKOPHONE

DOUBLE SIDED
PLAY ON ALL GRAMOPHONES

RECORDS
RODUCED IN GREAT BRITAIN

of the British Empire

Premier Artistes, Instrumentalists,

CABLE
""PHONOKINO.
LONDON

NEEDLE CUT

Orchestras and Bands

RE INVITED TO COMMUNICATE WITH!

Glengall Road, London,

S. E. 15, England

year eomprises: Graniophone Section—H. J
Cullum, M.B.E. (Peroplioue, Ltd.); J. E Hough
(J. E. Hough, Ltd.): A. J. Mason (Acoliau Co,
Ltd); Geo. Munrdoch (Murdoch Tradiug Co.);
W. Manson {Gramophone Co., Ltd); E.C. Pas-
kell (Colmore Depot). Musical t Sec-

FROM

ueyed by ¢l b s to the £ ble Spa
town of Tunbridge Woells. Thanks to an carly
start, the trip was accomplished in record style.

tion—D. J. Blaikley (Booscy & Co.); Rerbert

W. Dawkins (Thos. Dawkins & Co. Ltd);
Geoffirey RHawkes (Hawkes & Som); A. G
Hougliton (Houghton & Sons, Birmingham);

Frank Samue! (Barnett Samucl & Sons, Ltd).
Brief Paragraphs of Interest

Jack Charman, the veteran record maker, who,
owing to military serviee and other circum-
stanees, has not been licard on records for.some
ycars, has made his reappearanec through the
medium of Winner Co. records and will once
more delight a big publie.

“Hls Master’s Voice® Co. has issued a new
edition of its main record catalog, itemizing all
records listed to May 31 fast The range of His
Master's Voice music, indexed under various
captions, covers close npon 300 pagesl

Another issue by the Gramophone Co., Ltd,,
is a new instrument catalog of surpassing ex-
cellence in the matter of production and style of
get-up. All models are featured and interestingly
described.

The “Doubie 0" Perpetual Needle

Ju the above we have something quite differ-
ent to the usual style of so-called ncrmancr'\l
needles. The Double 0 is of unique conmstruc-
tion. It is for usc on ordinary gratnophones,
but the wire and the wire holder arc entirely
separate things. The wire holder fits into the
stylus bar in the usnal way. To this is attached
4 screw-capped barrel of cylinder throngh which
the wirc passes. Rigidity is sceured by serew-
ing up the over-cap. By means of special cutters
{supplied with ounthit) the wirc is then cut @
necessary length.

As may be imagined, the volume falls a trific
short of that by the ordinary stecl needle, though
the tonc quality is quite good. Onec length of
wire will play ffty records, and the makers fur-
ther claim that the full quantity of wire supplicd
is sufficient for 12000 tuncs.

Export Credit Guarantee

Through the Board of Trade, British traders
can now Arrange for a limited guarantec on
drafts drawn against shipment of goods to most
parts of the British Empirc and to certain Euro~
pean countrics. The guarantee may be given
np to 85 per cent of the total amount of the bill
drawn against shipment. The Export Credits
Department will decide the proportion i each
case. The Government does not insist uwpon
security being put np by the importer, as for
certain rcasons this did not fnd ready accept-
ance. All appli ranst be itted to the
Board of Trade throngh the exporter's bank and
aceompanicd by the banker's reccommendation.

Winner Staff Outing to Tunbridge Wells

This year's bean-feast took place on June 25,
when the whole of the Winner record staff and
all others of the firm of J. E. Hough Ltd., jour-

ial luncheon was scrved in the re-
nowned Pump room, after which J. E. Hough,
reccived with a round of affectionate applause,
addressed some kindly remarks to his happy
staff. Cheers greeted his well-merited tribute to
Charles Lawreen, the man who, as was his cus-
tom, had taken upon his shonlders all arrange-
ments for what proved a very successful outing.
The afternoon was given over to various sports.
Tea then followed, and in due time a start was
made for homc, a pleasant run in the cool of
the cvening being a fAtting culmination of one of
if not the best outings experienced by the Edison
Bell cmploycs over 2 number of years.
New Compactophone Model

The Stermo Mfg. Co. aunounces the introduc-
tion of Compactaphonc model No. 4. It is quitc
unique among portables, the construction being
in fact altogether different in principle. The
action of opening automatically brings into play
its eombination tome arm and sound-reflccting
chamber. which apparatus disappears into the
body of the machinc upon closing the lid. Uu-
der test against 2 large cxterior-horn machine,
to my surprise this new Compactophone was, if
anything, loudcr in tonc and of bright and pleas-
ing musical quality. 7t is cquipped with a com-
partment for twelve records in “tagged” en-
velopes, so that it is ynnecessary to puil ont all
the records to find any particular onc. It weighs
about 1274 pounds, and, though somewhat larger
in size than the ordinary portable, Compacto-
phone No. 4 docs not belic its name. A good
sound proposition whicl dealers here arce taking
up in satisfactory quantities.

A Zonophone Factorship Changes Hands

The Wholesale Musiea! Supply Co. this city,
has relinquished the gramophone side of its
business. Its large stock of Zonoplone goods
has been taken over by the Johnson Tatking
Machine Co. Ltd. of Loundon, Liverpool and
Manchester, who have becn officially appointed
factors of the British Zonophone machines and
records Congratulations!
London Comment on Report of the Victor Co.

In commeuting upon the annual report of the
Victor Talking Machine Co., the London Finan-
cial Times writes (in part) as follows: “The re-
port of the Victor Talking Machine Co. for 1920
points to a position of great prosperity, despitc
the commercial depression which has affected
practically every country. This will be good
news to sharcholders in the gramophouc com-
pany herc, as that conecrn is now controlied by
the Victor and the fortuncs of the two under-
takings will naturally, to'a large exteat, Fise of
fall together. Refercuce is made by the Victor
president to the recently acquired interest in the
British business, and he points out that the asso-
ciatian will help to insure worlil-wide distribution
for the goods of the American corporation, and

OUR LONDON HEADQUARTERS—(Continued from page 158)

conversely, we imagine, this must imply an ex-
tension of the trade of the gramophone in the
States.’

The Joily-Woggle Gramophone Sensation

A new race game which bids fair to become a
serious rival to the morc speculative game, "On
the Turf" is creating guite a sensation among
gramophonists and their friends. Jt has been
christened "]nlly-Wogglc." This race game is
an ingenious deviee consisting of a metal dise
with raised studs over velich the “course” is
placed. As it revolves on the turntable the race
starts between four loaded ccllulofd figures
whose capers and antics cause considerable
amusement. The inventor, T. McClelland, 22
City Road, London, E. €., informs me that the
American rights of the Jolly-Woggic arc for
sale. it's a good proposition, judging by the
cnormous sales reachicd om this side.

Chicf of Boy Scouts Makes Winner Record

A great achievement may be counted to the
credit of the Winner Record Co. in seeuring a
record of General Sir Robert Baden Powell, *
foundcr and chicf of the world-wide Boy Scout
movement. A fow appropriate remarks were
firstly recorded by Sir Robert, who was followed
by a pack of wolf cubs with yells and cries
pertinent to the craft. When the boys had fin-
ished, their chief utilized the remainder of the
record for explanations of the meaning of the
boys' somecwhat uncanny liowls, and closcd what
proved to be a very fine scont record. The coni-
pany plans to issuc a series of these rccords, and
some, 1 believe, arc now ready. A world demand
is anticipated and these Winner discs open up @
big field of sales for all oversea dcalers.

Federation of British Music Industeies

The Federation reports that its campaign for
newspaper propaganda is making stcady prog-
ress as regards propaganda articles for the pro-
vincial press. The scheme came iuto opcration
last October. At the outsct the articles were
looked upou with some suspicion by editors of
provin:ial journals, but after threc months the
Weekly Scotman agreed to publish an article
each week. Other papers followed suit at short
intervals, and at the present moment after six
months' cftort, the articles are being publishicd
cither regularly or occasionally in abont twenty
provincial journals.

Don't wail for business to et petter—nutke it
better with adverdsiug.

Hors. Horaless and Table-Grand |
GRAMOPHONES

EXPORT

Please State Your Requirements
REX GRAMOPHONE CO. 2 Elizsbeth Place
Rivington Street, LONDON, E.C. 2, England
Cable Addrems 'L yrecodec, Londas™
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Wasiisarox, D, G, Angust 7.—Phonographic
Reproducer. Henry H. $tromberg, Chicago, 111
Patent No. L3I7H.144.

The p pal object of Ihi cention resides
in the provision of a phenographic reprodncer
which catries in its casing a weedle magazine
for storing a quantity of reproducer ncedles.

A further object consists in providing mech-
anlsm in connection with the seedle magazine
whereby an ample snpply of reproducer needles
mway be stored in the magazine ut one fouding
and whereby the needles are available for use,
oue al a time, as occasion demands.

Another object resldes In the provision of
a beackel to he wsed in connection with the fm-
proved repradicer wherchy the operation of dis-
charging used needles and affixing wew needles
is greatly facilitated.

Fignre 1 is a top plan of a portion of thr
iwside of a plionograph cabinct shewing a tnrn-
table and a towe arm in cowncction with which
the lmproved reproducer and bracket oi the in-
vention is illnstrated; Figs. 2 and 3 are side and
front elevations, respectively, of the improved
reproducer of the invention shown in lts co-
operating relation to the bracket; Fig. a side
clevation of the reprodneer illustrated the
position Tu whieh 11 is preferably disposed when
reproducer needles are beiug loaded therein;
Fig. 5 is an calarged vertical cross-section
through the improved reproducer; Fig. 6 is
vertical section taken ow line 6=6 of Fig. 5§
loaking in the direetion indieated by the arrows:
Fig. 7 is a fraumentary rularged scetional des

of the reprodicer casing aud necdle magazine,
illustrating a mecans which is provided in the
caslug whereby the sharpencd poluts of the re-
producer necdies are snred  against damage
while they are storcd in the magazine; Fig. &
15 an isolated side clevation of the magazine disc
forming a part of the impraved seproducer of the
invention, and Fig. 9 is au isolated side cleva:
tlow of the index plate forming a part of the
wiproved reproducers of the fuvention.

Talking Machlne. ‘I'lior Raje, Los Augeles,
Cal. Patent No. 1,378,133

This invention relates to talking niachines and
tl:e primary object thereof is to provide a -
ple record machine arranged to play records of
substantially large diameter and to support a
plurality of such records in position for smeces-
sive use.

Another object is to provide a multiple-record
talking machine arranged to support a plurality
of large annular records in operative position
without substantially increasing the size of the
machine over the sizes of machines in geuneral
use with other types of records.

A further object of this invention is to pro-
vide a machine capable of playing a series of
records selectively, one at a time, In successive
order, aud capable, furtier, of repcating a se-
fected record al the optiou of the operator.

A further objuct Is to provide nieans for ren-
del fengthy ntusical cotnpositions which can-
wot usnally le rendered on other types of ma-
chines.

In talking machines of known coustrucu

it has been found hinpossible to completely re-
cordl cectaln lengthy musical compositlons owing
to the fact that records of sufficlent size cannol
be made with practicability. Soch conipositions
liave therefare been revised and changed to adapt
them for reproduction on talking machincs, and
for thls reason the value of the record, cspecially
to stndents of music, has been greatly depre-
cated, To overcome this objection, the preseut
fuvention las been designed and contemplates
preferably the provision of a piurality of records
oi novel enustruction monnted wpon a wandre!
in snch a manner as 1o permit of the reproduc
tiow of caell record in succession, wherehy any
musical coniposition may he played in its cu
tirety

Tlhe inveution further contemplates the utiliza-
tion nnd saving of space by providing + mandrel
of hollow construction to emable the monnting
of the driv . including a motor therein
and mcans for removing the mandrel from the
This construction permits the use of a
motor of relatively large capacity. By this con-
striction the mandrels niay be employud as hiles
or holders for records while not being used.
Duc to the relatively great diameter and size of
the mandrels, they also act as a ftywheel for the
motor.

Aunotlier object is the provisios uf a molor
which may be uwsed to operate any mandrel se-
lected. To this cad a motor hansed fn a suitable
ensing is arranged to he deiachably scenred
whthin a mandrel.

A further ohject is to providy a mcans for
identifying the record maunted upon the man-
drel, and to this end a suitahle index Is earried
by the machine cabinet and has associated there
with an index finger extending from the sontnd
hox carrying lever so that the fatter way with
facllity be adjusted to a position to play any
desired record of the serics mounted npon the
mandrel.

A still further object is the provision of an
adjustable automatic repeat device of novel con-
struction carpled by the cabinet and arranged in
the path of movement of the sound box earr
lever aud actuated, by eontact therewith, to lift
the sonnd box from engagement with the record
groave, return the same the vidth of the record
inst played and then lower sald sound box into
contact with said record.
gure 1 is a vertical longitudinal sectional

view taken through the talking machine cabinet;
Fig. 2 is a fragmentary detail section of the
frame on the line 2—2 of Fig. I; Fig. 2a Is a
detnil view of the frame in the plane of Fig. 2;
tilg. 3 is a fragmentary longitudinal seetion of
the

udre! with a plurality of rccords thercon:
4 is a fragmentary scction om the line 4—4
g 1; Fig. 5is a fra ntary top vicw show-
iig the means for identifying the several records

vandrel; Fig. 6 is a {rag-
itary side clevation of the antos atic repeat-
ing device employed cction with the i
vention ; Fig. 7 is a view similar to Fig. 6, show-
ing the repeating device in position after the
box carrying lever has been retnrued to
the beginning of the record: Fig B is a section
on the line 8—X of Fig. 6, showing the repeating
device in the position just previons to the con-
tact of the sound box carrying lever therewith;
Fig 9 is a view siniilar to Fig. & hot showing
an of the parts durfiug the return niove-

ted npon the

ment of the sonnd box carrying lever: Fig. 10
is a detail perspeetive view of a contact nicwber
which forms a portion of the repeatlug device;
Fig. 11 is a longitudinal scelion thropgh said
comtact member.

Phonograph. Charles Hansen, San Jose, Cal
Patent No. 1.379,338.

1t is the object of this invention to provide a
inachine of a character in which the recording
or reproducing mechaalsm Is cmbodied in one
simple structure positioned over the record—1that
is, in which the onc structure embodies the
sound reproduncer, conveyor and distributor. 1t
is a further object of the inventiou to provide
2 steucture of the character indicated that can
be readily adapted for use an any type of ree-
ord, that wilt be ccomomical to nianufacture,
durabie, simplc in struetnre and niode of opcra-
tion, highly cfficient In lts practical application,
and that will more cqually distribute souud than
those farms requiring the nse of a horn.

Figure 1 Is a side clevation of a plomograph
embodying the isvention, part being broken
away; Fig. 2 is a perspective wew of the cle
swestal structnge embodylng the simplest form
of the invention . 3is a perspective view of
anotlier elemental stencture embodying a more
advanced form of Lhie invention; Tig. 4 is a per
spective view of another cleniental structnre
cntbodywg a still more ad ced formi of the
entlon; Tig. § Is a detail elevation of the
cateh used for holding the device fo an @
operative position’, Fig. 6 s a top plan view of

r&e

the structure embodying an advanced form of
the invention; Fig. 7 1s a side elevation of the
device shown in Fig. 6; Fig. 8 Is a front clevation
of the same; Fig. 9 is an enlarged detail :show-
the ncedlc mounting.

Talking Machine. Eldridge R. Johnson, Mcrio:
Pa., assignor to the Victor Talking Machine Co..
Camden, N. J. Pateat No. 1,379.345,

One objeet of this invention is to provide an
improved collapsible tatking machine, and more
specifically an improved collapsible talking ma-
chine including a cabinet and sound-reproducing
means enclosed therein in which the sound-
ceproducing means includes a rotary record sup-
port which is arranged to be moved from an in
operative position, in which it is entirely enclased
by the cabinct, to an operative position, in which
it projects outwardly from and is only partly
enclosed by the cahinet.

Another object of this invention Is to provide
an improved talking machine Inclnding a cabi-
ret and sound-reproducing means enclosed
thereby and in which the sound-reprodu
micans inclides a record support movable from
4n inopcrative position to an operative position.
as the result of the moveaient of a closurc form
fng a part of the cabinet,

Other objects of this invention arc to pro
in a talking machine improved sound-ampiifying
nicans; to provide an inmproved arrangement for
a disc rreord support as well as other fmprove
mcats,

In the atcompauying drawlugs Fignre 1 1s 3
fragmentary front clevation of a talklng machine
constructed in actordauce with Ihis invention,
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the parts thercof being shown as when in opera-
Hon: Fig. 2, a vertical central section of the
same; Fig. 3, a vertical central section of the

£ |
. |

= '

LR

same showing the parts as in inoperative condi-
tion; and Figs. 4 and § are perspective views of
parts of the same,

Phonograph Reproducer. Charley M. Crossno,
Sallisaw, Oklahoma. Patent No. 1,379,535,

This invention has for its object to provide an
improved reproditces {or phonographs cmbody-
ing two opposcd diaphragms having a common
sound ontlet connected with the space at cither
side of and between thie two diapliragms, where-
by the sonnd produced is materially amplified.

Another object is the provision of a phono-
graph reproduces of this character by which
the parts are constructed and assembled in such
manner as to reader the diaphragms and other
futerior parts conveniently accessible for repaie
and adjustment.

Another object is the provision of a double
diaphragin structure for phonograph pepraducers
fu whieh the respeetive diaphragms are of dif-
ferent thicknesses, theveby modifying the tone
produced by the respeetive diapliragms and cn-
haneing the tone produced by the instrument.

Figure I represents a side elevation of the
improved reproducer applied to the tone arm of

a phonograph; Fig, 2 represenats 4 transverse
sectional view thercthrongh, and Fig. 3 repre-

scits a tramsverse sectional view on the line
33 of Fig. 2.
Reproducer for Phonagraphs, Charles G.

Hensley, Bronklyn, N. Y. Patent No. 1379407,

This invention relates to a reproducer or
sound box for all forms of talking machincs
wherein sound waves are reprodnced from a
record.

Some of the advantages Aowing from the in-
vention arc as follows: Meilow, as distinguished
front harsh, nictallic tenes, may bhe obtained.
‘The enunclation Is perfect, or necarly so. The
tones are sustainved. Overtones or harmionics
are obtaincd. Confifet in tones is lacking. A
baud picee of any number of instennicnts, or a
chorns of many voices, may be reproduced with-
ont conflict of toncs, and one tone, voice or ju-
strument does not decerease or drown out an-
other, as they are reproduced like the original

Jiti e dments are brought ont
tu the proper degree. The toues get out of the
phonograpl better, climinating the mufed eficct,
When the device is made of wood the needle
scratch is seduced or made less offensive.  All

EPAIRS

All Mokes of Tolking Machines
Repaired Promptly ond Efficiently

REPAIR PARTS FOR ALL MACHINES

ANDREW H. DODIN

28 Sixth Avenus Naw York
TELEPHONE, SPRING t194

S— (Continued from page 160)

thnes are more wearly like the original tones
froni which the records are made. Deep bass
tones are reproduced which in the otdinary re-
producer are entircly lost.
Ju the drawings forming part of this applica-
tion, Fig. 1 is a plan view of the reprodncer;
2 is an end elevation thercof, looking at the
frent or diaphragm cnd, these Agnres showing
the device in a size suitable for xctual practice;
Fig. 3 is a longitudinal sectional view, taken on

the line 3—3 of Fig. I, showing the parts on an
enlarged scale; Fig. 4 is a cross scetional view
taken on the line 4—4 of Fig. 3; Fig. 5 is an
elevation of the inner or core mewmber, and Fig. 6
is a3 diagrammatle view of the form of repro-
dnieers heretofore uscd.

Method of Regulating Sound-Box Reproduc-
tion. Emil Gruenfeldt, Cleveland, O. Patent No.
15114, (Reisswed.)

This luvention relates ta an Tmproved method
for regulating the éperation of a sound box or
reproducer for a phonograph or like instrunicnt.
The object of the invention is to provide a
method whereby the operator, merely by en-
gaging resilicntly the needle arm of a sound box
with a regulating mass and moving the same to
and fro thercalong between the points of con-
nection of said weedle arni with the diaphragm
and the sound-box frame, is able to yicldably
regulate the essential couction of the parts te
obtaln the reproductive cffect deslred.

Figure 1 Is a perspective view of a sound box
for a phonograph or like instrument to which is
applicd a regulator cmbodying the invention;
Fig. 2 is a side elevation of the regunlator; Fig. 3

i3 a longitudinal sectional vicw of the regulator;
Lo N el Tt
TR g
s
S =i
4 =
o

PFig. 4 is a longitndinal vertical seetion Hlns-
trating a regnlator cibodying the Invention but

both the sonnd waves emanatlng from the in-
struments as well as those from the saloist are
to be collected by a horn or resonator apparatus
comunon te both, as gencrally carried ont, that
the ingtruments must be located at a limited
distance from oue portion of the liorn and that
an artist or artists minst reundes the selection
practically inte the month of the said horn,

‘In accordance with the present invention, the
vocal or otlier sclectlon is rendered substantially
as heretofore by the soloist iu close proximity
to the mouth of a horn, but the instruments are
located at an sppreclable distance from their
collecting instruinentality and from the artist
or artists, who may be, preferably, also aconsti-
cally, insulated therefroni. Morcover, the sound
cinanating from the instruments is not vecelved
directly by the mouth of a horn; but the com-
bined sotnd waves therefrom arc to be received
by an electrical transniitting instrument to affcct
same, the impulscs thercof amplified, and they
dirccted to the recording apparatus. In this man-
ner no excessive strain is put upon the transe
mitter member, which aced only faintly transmig
the sound waves, the location being such that a
not too strong action Is produced thercon fram
the instruments, the transmitter for this purposc
being preferably located at an appreciable dis-
tance therefrom—for example, from ten feet to
thirty-five feet away. This allows for the repro-
duction of the renditions of a full symphony
orchestra, as comparatively weak impulses thus
reproduced by tlic tramsmitter are properly am-
plified by a thermionie amplificr of audio fre-
quency, whereupon impulses of sufficient in-
tensity arc provided and are caused to affect
the recording micchanism simultaneously with
the impulscs reccived through the horn from a
song of a singer or from mmsleal instruinents
to be accompanicd. A condictor may be so
positioned as to view botl the orchestra and the
soloist; and the individual instruments compos-
ing the orchestra are, of course, to be arranged
at distances best suited to the reproduction, beliug
so located also with reference to the transmitter
as to pravide for the proper intensity of the
transmitted impulses. The entire recording may
be conducted iIn a room sultably constructed
and aceustleally arranged for that purpose and
in which there may be provided a partition or
scparating wall to acoustically fusnlate the solo-
ist as well as the recordiiig mechanism from Uie
direct effect of the instrnments, thercby indi

of slightly diffcrent form; Fig. 5 is a view on
the line 5—S of Fig 4.

Method of Recording Sound Wi H. Bristol,
Waterbury, Conn, Patent No. 1,380,864,

The invention relates to a method of and ap-
paratus for effecting a record of a vocal or -
strumental sclection with suitahle accompani-
ment. Heretofore, it has been the practice to
collect the somid waves emanating both from
the soloist and the accompanying instrunicnt or
instenineats by means of a horn or horns and,
througl the vibration of a diaphragm. to afleet
an acowstically actuated sensitive cutting mem-
ber which is designed to cngage a surface of
plastic matcrial to make the original record from
which in turn is made a snitable master in well-
known naaner. It las been found, however,
that in thus producing a record with accompani-
nient that the latter snffers, 1 that 1t is difficult
to faitlifully reproduce the different insteinments,
Piano acconpaniments have been especially diffi-
cult to reproduce satisfactorily.

The prescut invention has for its object to
effect a morc natnral recard of the music of an
acconipanying orchestra, piano, organ or the
like; and particularly to allow for the recording
of a greater number of instruments than has
been herctofere practical. In carrying ont the
improved mcthod it is also fonnd that with vocal
selections perfuct articnlation is maintained, the
recording heing cffected in the usual manner as
transformations linpalr the reproduction, and
that the instruniental accompaniment fs, further-
more, faithfully readescd and miay be had at the
desired intensity. It will be appreclated, where

- ualizing the se-
lection. Thus

the recording
mechanism may
%] beinstalled in a
- convenient loca-

]
o
"'{ .
| P \// tion and prefer-
o ably in suclt a

manner that
- — both the soloist
and the orchestra shall be visible to tlic con-
ductor
The accompanying drawing illustrates, dia-
Rrainmatically, the general arrangement and ap.
paratus emiployed In carcyving out the novel
method of cficcting-a record of a selection with
accompaniment.

Harry Dilts, manager of the St. Paul Hotel,
has been appointed by Kirby & Howe, Bruns-
wick dealers of Greensburg, Ind., to represent
them at that placc

LESLEY’S
PATCHING VARNISH

dries in 10 seconds, flowa without showing the Ing.

ith it demaged vaznish can be repalred invisibly
ond permanently. Complete Repair Outfit, $3.50;
1 quart, $1.90; | pimt, $1.00,

LESLEY'S CHEMICAL CO., MFR.

10 So. New Jersey Street, Indlanapolis, Ind
DISTRIBUTORS -
MOONEY-MUELLER:WARD CO.
BALDWIN-MILLER )

SONORA DISTRIBUTING CO.
LANSING SALES CO.
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RECORD BULLETINS

COLUMBIA GRAPHOPHONE CO.

SYMPHONY RECORDS
AJ420 Life's Railway 10 |n§en—‘;narnd?nl ‘lllobuz
Mal,
The Nane ol Joreels 5o Suen o Barit o 20!

S
77989 Mislty 12k 2 Rose—Sapeaho Solo P
fulda §n
70704 There's Sunfleht in Your FyessTen ““Th
l [£ tt
A9 Wlhere the Lacy Missladppl Flo\v.—Vlu'D‘;B;D.
Sascha

b
I Lost My Henrt to You—Nialip St oo
A2z eV

Afian, Medley (oo
“Wabki
B

Sweet Luan
ARN

nml Funchlnl

cera nnd’ Franclini
leloh Washermoman, (b Weieng of the
recn, (c) Rakes of Mallow—Mrdiey of Jigs
- Sdie o n Rict '5

Wid' & Gal, 'ifole In 'r
s Anete Lotiie, (e Whe, Coekaos Stedtes
of Jigs and Reels-Fiddle Solo

Don Richardson

ROVELTY RECORDNS
F?7160 Pekin Pecks......Orlental Woodwind Qreheaira
Egyptian Frncer (Tlt Ghamazel},
Oriental Win v.lv\md Otchestra
Wild Anfmal Calls—Death ol the Old Liom,
Tlmm('mu Sctin

Ern
WIId Animal Colls—The Hunlm Wol
st T 4,,....;.. "Seton

A

A3411 Three o'Clock In the Momlnx——T olo,
Frank Crumil
iligM—Tcnor Sole .Frank Crumlt

Moo
0483 ' No'vody ‘s Baby,
Mnrion Iln!vn Comedienne,

Taul reli,
1_Woender Where My 5\\ Daddy’
Gone? |

. Svest
taricn linrris, Comedenne,
31 e’y Orehe mp.
A332 Swance River Noan—Male b
Coluinbla Stellar Qeartet
leld Tao fn 3 Baly's Mandsollartone snd
Ternor DUCt .o eveanannens Reardon-3lellor
A2 Wild Weepln' Biue
Mary mkma e nu‘)
ne
I've Lost My liean to i uu..:-
47 Staffont and T
ol

land,
:u |\\||d

tes j:ul Band,
Jarz Tlan

fenne and )
DANCE RECOXDS
A3410 Mimi—Song Fox trot,
Parl Bicse Trio, and Frank Crumit
Oli, Mel Oh Myi--Song Foa
e ¥io “nd Frank Beri
“Now § Me

AJad9 Allll We Gu l‘ ? (Intro.
Bowu to. Sleep)—Fox.trd

t So Leng Agv—Fox-teot.
188 Perey ONG {lutes. “Sbor
= ecitey, el Y

The Lany \Vl
ove "
Medley \Valu
TH\ Mll’l MO
Al \\irn

A
:hly \Va‘u Lﬂuu )f

{ Sheba —Foox.!
A2y bnvm \'mdtr tntro. scling
)-—M-dlcy Fox-trot,

iediey Bne'ue
Rl intro. e
3 Viirgent liopes. Orel.
A8 digpiness (1 Find 3y 1anpinean, Bear, woi
o Foteol et reArt ITiEkmin's Otch.
sunshine {1 Cail You ....am.)._ronm.

Aot Thekmana Ofch.
Dlues.. Yo 2nd Sehrick, Comedians
cming Q. Hialindat

5 and Schenck, Cowediang

A5 Do You Fver Think of et Tenog. Soln
red liuéhn

You Made Mc Farget liow to Cry—Tmer S
asles 1larrison

Now |I|un
llrdk{ Fox.

upy Six

A7 \V:\n' Wany
You

VICTOR TALKING MACHINE CO.

I'OPULAR SONGS
18782 \'au M:dt Me l'orzel Inw to Cv e

th R
18781 l“ Take A*.x ‘Kathleen,
When the c.m. x. (v“-mx. Annie Dear,

Peerlchs Quartet
ney Burr 'l r.«lm Quarter
18786 There's Only One’ Tl AR

Slcr7 T
18784 S and Six for Your® rn
THilly urray and Americin Oua
1 Wonder Where My Suen, Suwcer Daddy's Cone
ices Sanley
DANCE RECORD:

16765 In My 1y Tiory Canse=Walts Ila:hlBﬂ:l Orch.

Wheee the Lazy Miasnsippl Flows—\Ve

Ilarlt ]-Bel rch.
18779 Na-Jo—Fox-trot. Tit Beitsen Orch. of Chlu[ﬂ
Sai—Oriemal Fox.

he Benson Orch, of Chicago
18787 You're the Sweetest Girl—Medicy Fox-trol
Whileman and Ihs Orchestra

%m\ mil Their Opchestra
YOCAL AND INS'I’RU\l TAL RECORDS
48251 There's a Comer Up in

ry Bu:
Balhact

II|H lhn Eliott Shaw
erlesy Qu:ntl
b 0ld.

Vamping Rose—Fox

oie Binker
Litle Tin Soldier. -Olive_Kilne-Elsie Daker
16730 Al the Way to €3} Houer & ka.mm er
ere the Gatcs Swi

A VTS Avier boraes Hdehesver

45250 Virginian Judse—Third Scsuon—Part 1.
Walter €. Kelly

Virginian Judge—Third Session—Part 1
Walter €. Kelly
19770 My Treasgre-Walts (Tesoro Mio) Pictro
sovla Waltz Pletro

A Ma Institute— Nl
187! Arine Corps Inst “,,,d sulu Marinc Bad

The Rifle Rezlmrnl—h-a

nilrd States Marine lanil
SEA! ECORDS

RED

B st Itahan
64981 u\v.uy—nbm e Awlrd Lontana (Farescll,
y. Joyous Ifom. Catalani

1)
Lumm non. Sapraiio—in’ im:....

10

0
10
10

10
10

£

=

10
10
10
10
12

1
(B}

10

=

10
10
10
0
10
0

87328 Villanella . “Sikella

84823 Mclody Folinaloe tOp: 74, No: -ChapinLisa
Gyssres or Luca. I )
74097 Dum Catlos—T'er’ me. guunio’ ¢ 0 i
Tl: Day 5\||-"mel
tita Gatds Cunel, Sarl 0—

64918 1.1 Sonn At Soere T o (W hiTe Ny Ilnn
s Jo | I«mnnn o Bicllin

T T e e T

(Wil “Volia, Flute, Mandeiin and Goar)
84975 Sanua lucia Luntona’ (Santa Lucis, 1 Long
You £ A Alanie

x Ascita 1leizars, Vio
no Accompanimeat by Sam Cloumnﬂ)

Pia
74694 Gyply Al sate

. {Pan Lamsun)
64374 Souvenir .. Fraie Drdla
joun M . Tenor
4952 Leara to Saile (Fron “Tie'Wbne Gitl'),
firsch

Fianis
nor, In A Flat).Liss
ehl

Oros Sauao
74696 A Dreom ol Love thln;s
o111

74699 Julius Caesac—dntony's. Oestgon, Part 1,
|.nx..|.m

74700 Julius Caesar—Aniony's Ovatiwn, l'art

\Iuluue:ur

Tascani axo Lo Scaua Ouciinsina
ton of Rakéczy 11 Marel,

Hn9S D
Derlioz

BRUNSWICh RECORDS

30911 Ave Marle (DachGounvd)—Sor
and viokin, with o

Lavme,

no

=

H orenee Exston and Mox I(o;tu

Jo0lu Tun.m D
air I'ruvence)
y:m-.. 10 Tialian, witl orch.

ene) SChnnunu)—-\ o e
e hy Fredecic Peivsol

iovdo Ulrenl! of Loug Ago ||L.uum)—l

Provensa 1 mar
Aet 11, Scene - (le:)—

arl bY

"w'«'u',"a. ch

witl nrrh B\ulelgl .
2122 ird Ilnllznom (l‘r.ku)—\\

arg;
Dirds aml ihe Lrook (S(uhl-L:lury'—\Vlu tler
h

TAnenst at Swode (ol

ns ...

Thash (Uoiden)—Uomediat

25004 Vonaions o Silver Treads Amu||| the
(Danbs-Vessella)—Loncert Band.

Vossella's lual

Soutber Ruapsody (Hoimerd=doncert i

Uold

usepye Danisc

L’hzmlec

arct MeKee
.u¢| M-_hec
Wlly hnldtu .:ml ll:lly “(IIIA
ity tGolden

0 Band

seclla’s balion Band

2119 ha"ﬂi;—”a\\nllgl Mctol,
Nslaui Avu Ka

fan Flayel
SpA0 There's u-uy One e
—Two Tenors with o

Ihhn recien) —

{Frost-Kligkman,

Held Fast fu 2 Baby's I|A||ll> lerkinng) —Teno:
and Bartene with

20211 Used o ‘ou but I's All Ow
{Brown:! Vi Tileeo—Male Quarict \-ul wrch,

2
ih Ferera and Airthony Ivauchun

Ferera atd Autlony & nnehml
Shieridon and James Lymel

ofel
Frank Mellor snd Gevige Reardon

rand Guarict

Uh, They'rc >||\|\ Niee I'cuple (lllonn \Vnhh?—-

ellor with o
Seel lly (,Ievr) likaswm \sll'lk”

g ...

Foaaror, for

sty 1T 2 Boat
Rpatres Mayheh)—boluol

25008 Emall'nr]uamn (N cliugh- )l\mmt) — Fa:
for_danein JAsham

jer-Case. Meyer- Bl
hham jnnu

trod, fof, dancing
2120 Deing Pack My Giusn
Wont You Come ok > from

on
Follies of 192
lnm to Smile {lut
e OrBaen G

cratlon Step,

AEOLIAN CO.

UPENATIC S h(.l'l(l\s

sam3 lnvu del  destino—Pace,

(Mercy, O
oed) {V udf)\Sopl io, i

i
Ilallan
.ltoss Raisa
quanti occhi fu  (Uh,
"tarﬂli) (Puccini)—Tenor and  so-
accompa,

dly
petwe. io ltaliany Vocalion Orehy
G i PR G
STANDAKD SELECTIONS
u ftone (Love o Springtime} (Acdii)—
1o, 1 Talinng Vocallon mp.s

hhy l’ﬂcrm

20003 Ok That We Twao Were Maying (Nevin)=So.
praios, Vocalion Orcli. accontp

Nellie Sara Kuiiss

ACRED SEU 1

18m Thmw Oul the Life Line (E > Uﬂ rd) —Ovch.
-1ielem Clark and Elliot Shaw
Hyml Mcdky Pant 2 (Jesus th“ Reign, Safe
in the Arms of Jesus, Gnldc Me, Ok. Great

)Clunll {Aer. by R. IL. Nowers).
hr S‘\:mnnu Four
14212 1) l) ?Sl Tl\lL)S ch‘l ll 's Yrl.
B apyy Days {Strealesshi e rlo
1lere Jy Girl's Dream (Lablizky}. Alllﬂs Trin
AWAITAN SELLCTIOI\S

14258 Walir of Love {Sherwood-Rega

ta & Franehlni

F
Somewnhere in Monoltln (Slvﬂnnod Vandersloot)
Fceera & Franckini
POVULAR SEI.ECTIONS
14214 Shores of the Shannon (O'Coanor Fitrcerald)e
Oreh. a Artbur Burns

Milfy Joncs
Tiham Juney® Quchestea
Snyder
nei
m Jones' ummm

]cun Olrh(sln

ummn
Sa l

-Carnl Fnllon s Ulrhuln

rof
Cart Feiiton's l)lcllnlu

1o
1o
1o

n
10

1w

September, 1921

®)
Love Scnds a Little Gl‘l of Roses (Cooke()pdl
shaw) —Oreh. accon am Ash 10
14215 Jane (Fleeson-Von Tﬂwr)—Onh :nmp
Cre Trie 10

Alnl You Coming Out, Malinda (Sterling-Motan-
hann

n Theer)—Orch. accomp. on Four 10

4l \ldnn TFime in Dl.lfehnd ( gle)—Orch, ae-
: montrers Quartes 10

Thar (Dayba &
Alleen Stankey 10

o (Wileon &

Rrennan)—Orch. accomp..
Eemea llare & Billy Joues 10
)—Orck, accom;

Nightmare Blucs (Debim

Las
MUSICAL COMEDY SR
35004 Sr|«hfm! [ o Ve A lhhy in
ve, ul Dange, Lau  Waltz)
(Dumw\ll:lldz( -Strauss)—Orch. accomp.

Acoliany Light Opers Company

from “Two Lillle Bl
s o' With You, Oh, hel Oh. Myt.
n-n,) (Voitmans-Launin),

nnnniuu Qullﬂ 10

3

The Acolian Orchestra 12
i by M "\N(l:! sg.“ECFI)O-F 101
3Ma N Mysc! rying Rerlin ‘ax-
" v Ml O fonon Secicty Oichestra 10
Mi Mi (Mee \IE(‘ (C-nm ) o x- .
¢ Newpors Society Orcheatr:
o preafouly relcssed:

The above record

14217 One Kiss {Wood- nunmu Arnbeim)—Foxt
ax Fischet's Danec Orehesira 10
Canadion Capers (Clmndl
1ot s 10
14218 Salurdl) {from "Sm]llholl of ln
8 Brooke)—Fox-tral. Leray Sty 10
I Find . Way  (ihtro: Gypay. Dlues,
from “Shufle Alon;") (St s Do ke)-—Fox:
Smith's Dancc Or 1o

irof " e
Er!ry Girlie ™ mur!o '“e :) S;_llr (‘mm "Sn.;p
shots of 1921 in)—Fox-tre
pio! kK l:“ ¥ Flell]la 'Orchestra 10
I'm Lookins ovva Bludthud (]nlvo Sweet Ma-
linda) (ﬂlth\ mlhr )s—Fn nl o G 0

A Raby in Love (lmm ‘The Last \Vllll") (Gon
k N
. lhmulq)o-l-'nx] ;:'dm Dance Orchestra
Lepem o Smile Conversation Sten. from
Lot ol SR ST
Al Jockers' Dance Orchesira 10
When the Sun Goes Down (Bloom)—Fox-rot,
ivin's Danee Orehesira 10
Dance Orchestra 10

1270

S

Why, Dear? (Cohen)

EDISON RE-CREATIONS

50749 Cugsn Cuchares Nar!i (Th( l'l\ll| Fighter)
(Mctalloy—Accordian . %’ rosini
Medley o( Old-llme Tunes—Ace P, anul
sn7s3 Kivoli ¢ Y) aeraesan lmvcnal \l Imba Band

Hanallan 'I"vﬂ light (Vlnutn\)\

i Hawalian Orch.
50265 Scene on 1k Leves
filly Gelden j2nd Eunpire Vaudes
Down at_Finnegan's Jambaree.Empire Vander
Len Cliches 1e St Malo €The Tiells of s Maim
(Rime way's Bud
Chool Ealkis (Fareh) ‘(Soinia] c'..m,« Dand
o Prover, and i
Pt cn My Crown-—Ten
Home 3¢ o SOy R ennt - Harvey Nimdcrmyer
and e Saxophone (RineRazce)—Whis,
n 'A'iel{-i"'(’il”l oSt S.lrn;nmn Fagan
:mu ricquln (Moriey}~<ianio. . Shirley” Spasiding
20650 The  Débutante—Canr fice Deillanie " (Clacke)
"Edns, wm.

Snlllh Russian ol (Maiorussl
n) e Russian_ Dalataika Rntembl
Ilon(y b '(De Leathdmhlake Voices,
Critcefon Quartet
lartle Pickaninny Aid (Gufon)—Sonfage,
3 L:..e Shepherd
Light of the Warld 15 Jests ( Mixed
Volecs & Mtlropollun Quarter
O ltappy Day (Rimbauby—Aixcd Volec

Sn7es

gl
Shndm in ile Nect

0539

0619 B

Sonh

aeS2

Melr: Hhia el
50653 Cato Amusosa  (Love  Song) ‘(g‘:‘n o
Iraagd—Viotin - g T
ate In G Minar (31

é(hl

oloi
ice Ma
82211 5 n( e lnblu

(Case) 2 Cace
Bous of Mlnt (Mﬂlrr)— -mn Caw
322)2 Ehhn\ Away Wi \I

e .mdlA lontana (Y
—L> (Cxlahnl)-—-ﬁmv ano.
- Clﬂudll Mlll“
(Ia-\
. Chndla Musio
rot, for eing
x Felly' Della Rohhh f)rch.

Intro. *'Valse Insoiraifon'")—.
Meréy Thomas"ftl:uleln

I!a“'uella (Ihn‘ l
ano, tai
Bnl.r (Frlh Sbcmu:')—

Mello *Cello
l(y Waliz far D:
J: ............. M I'lobhu Onh
Held Fast in 8 B.xbys Hands (Perkin: )
mrve \\'|lmn llalhrd

50794

5079%

an
pherd nnd Elluhelb ﬂnrnm
Leath)=~—Waltg, for

Mclly lhnd
for

50797

Dangl reen Rros
Mally (H’"u Rlllc HII(I)~ ~Fox-trot,

Ragy Miller and His Black \ml White ll
Dear My Love—Junc Lave (Fri

Sopr. "o
\Vhﬂt lic Lazy Mississipni Flows
‘enos. Charles Jlagr a
In Got |h: ‘I'u\rllmg "Cin Che
‘on |m
Arsah Go ™
Green Jo Me E)'tl) (ll

Til
“I'ADPER DOLL" I\ND NINF. OIHER
ATIONS

50701 Pucker Up Einek (o the Cluds Rull
[1%) (anu,n -Vincent}: for Danehni.

dy Ruys
Soeos

SO0ROB

—Fos.

Wotry Ralerian's Jaze Drekeatra
Paper Doll {David)-Fonemi.
recn Drow, v Band
30790 Mosn Yonrler (Gllhertt—Vale Voices

uartet
cold \fumy

Ju‘! ktm " Thollsln lnr \ll (ﬂ\ulneol Fl
ne
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THE TALKING MACHINE WORLD

ADVANCE RECORD BULLETINS FOR SEPTEMBER—(Conlmued from page 1523

50791 I \h\n:d So Long (Johnsom.-. Bbo)..
I'w Nobody's Raby (Davis Ager-San

N Pea 1s0n-Dody

50792 Peggy O Neil (Pease-Nel un I’°:3 o Na‘e Chorus
Last Little Mile I3 the Lon[ul {When You're

ngin, N P, Swed  Home! vl

$a08 Wait ot Yo “See Ny Ll:ddloh (Broxn
on Tilzer)—~Foxtioh for Dancis
beri's Iliveu)de Yrchestra

Leox!
Tea Cup Girl (\Vxlmz‘nl‘ '{ ot, Ide Orehaln

PERSIA” AND ELEVE EDISO
RECREATIUN

50798 ]uﬂ lee a R:mlbow (Ear}- F.onla)—FuH
ane oK

est Hlarvey

l\lkm Stanley

ames

rd Davil Robinson)—

Ruby™) (S
Sedey Fex: lrol,I{o(
50799 The Sidewalk (Gay)—Fox-trol, for Dan

ldﬂmnl Jazz (lnhulu

Crlando's Ureheslra

Persla . (Wheeler-Walsh-Young)—Toxtror _ for
anciog 5 's Grebestra
50803 1t Must e Somconc Like You (Flou-suulh
£¥)—Fox-trot, for

chestra

Lore's Sbip_umiros "Say. You
°g'"l. A. ’M:’r’r‘h':n)—Medley Wake for e
Vingt Orehestr

i
50806 lek for 'ibe " Sitver Cining Nediey (L
“Hummi r) (Kern - Breau - Henderson) —
Pano 5 y Perking
Make Belicve  Mediey Nooniight")

{Shilkret-Conrad) —Pian,
50807 Ny Cherry” Dlossorn “Ghydéry—Fox
ancmp L
Jugi 2 T Lve (i o.
Hanging_ Arou
Sq\mu) Nedley

et
d"y (Ywml Dum
Fomiror, ' lor
.Lanin's Ulehulu
50816 Underneath Hawafinn $hicy (o)~ Vickn,
3¢ Eleanor Ball

Carolina Lullsby (Fanella)—Violin.
ae Eleanor Ball

EDISON AMBEROL RECORDS

PECIAL RECORDS
408 j;bbawo:k (Kn:du Brockman Brown.Eastwood.
yn)—Fox -trot, lw D.mdn

'y Rade
,l\"l"" \\'de Got Fun? (\Vhll!n()—'leno

Rose in the Devil's Garden (Fnﬁ
Rashin)—Fox-trot,

s Jarz Orchesira
y Jones
¥,
derman's Jacz Otchestra
i {latre;: “Mooalight in Mandalay")
De. \'u" Yellen lhron-Olm:l) 5

o¢_Dan:
ley)—Male vam

4309
4110

4111 Ri

i
22
o
228
258
I
B
32

4112
13
4314
s

4316
417

18

Hey Pawvi (S i
REGULAR LIs

\Vlndelm Home (CAsr-Slevtlu)—Sop
rano and Contralf

Sl«py Hollow  (Fowk Nkhmn
Dasc

[t Green
Somwody- Mother (H

von Tilzer)—Male
. rescent Tran
thh Sehoo| ‘Cadcts
Vamping Rosc (Viol

(5 Conray 's Band
sy Sehust
Billy
Uncle Joab and the Soldier—A Kural Sloty
cal Stewart

Moonbe Price-Steph)—Foxdrot, for.
e sy R
4320 Nivef Miac

eiropeiiian Qrartet
4

e
Notody's Rote Kitfion Darlard sad hmh Cliorus
County Kesry Siary' (PeaseN dsom)—Ten

Wiitiam Ronner
You &‘nllo ca’ )

4322

4321 I'll Keep on Loving ""Coral Sea’

Rose-Zany- Brv\vn ox-trel,

ascin "Ml Fells' Della Robb om...m
G381 W i u.mm (Franidin)

Premicr Ouartet

4325 Ladas Budk of e Ciii) —-Tu\or " Allen MeQuhae

4326
an

Pep Mareh (G. reen),
LT R I perial \hnnﬁa Band
I'm Nobudy's Baby (Davis.. Aln -Santi;

FRENCH RECORD
A|ohEE (ldylle Hawaienpe) (A
a

i oned....‘e (Rricor ;
. i nlander
s e Se) Bauerahendle
“Licbeben

1 (Rkhh"d"&fmm,-ukose Nauernkapdle
PATHE FRERES PHONOGRAPH CO.

"POP” SUPPLEMENT NO. 48
B PULA

R YOCA;
A-20600 l'll For.u ou .Billy Jones 10
Up and Sing for Your Father,
llﬂ|y Jones 10

"Hoen SlankY

b,
2 e nerin

26214
6218

A-20601 \Vk cwis James 10
wanee River Moon. I.Ami]amu&\lilhou Shaw 10
A-20602 H You Only Knew Erpent Hare :g

2060 . The Harmonizers 10
i, They're Sueh Peoplc..Ailecn Stanley 10
DANCE
A-20593 The SidcnvML—Fol-(l

rot.
hoias Orlando’s Orehestra 10
Nolly on & Tm"ey—Fox trot,
icholas, Orlande's Orchestra 10
A-20894 My Sunny Tenncssec—TLox-t rot,
Merry Nelody Men 10
umy Mclody Men 10

ide Sal—Fox-trot.

A-20595 Onc Klss—Fortrot..-Catine Dance Orchestra 10
eatons of You—Waits.Casino Dance Orchestra 10
A-10896 Satwday—Fox-trot,
ennic Krucxer & His Orchesta 10
:.-uy, Wonl You Come Back? (Intro!
Ny Bhubing Rece! {r
muu 132110 —Fox frot,
Bennle Krueger & His Orchestra 10
A:fil$57 Why, Dear >—Fox-trol.Casino Dance Orchestra Te
ThO-San (Inire: “Idling)—Fox-tro
Cnh\o Dinee Orebesira 10
AR Aan't We, Goi hm—Fo-

& Samudls’ Musie Masters 10

Wiere (nose)—-hmc
senh Simuely’ Music Masers 10

Loarn 1o Semité (llon “The O'Bru

ot D et 1o

from "Ziegfeld Follics

e ot Piddmont. Danee Orchestra 10

onu and Male Chorus -

REGULAR PATHL SEPTEMRBER IIST
DPERATIC AND STANDARD SUI
sin7s lhnlm-a (Mutterity of llappy Tumono-x

).
SKNN
$4074 Jocelyn (Godard) HBereeuss
28061 Litle White Cot 1n 1he Lanc... .
The S\mh'h - Yuur o
20541 f.ulden Crown (Negro Spiituul
OF Atk's A- \107:1!:! “Neura S

0 in l'r(ntb,
Yyoune Gall

<o Walls Clary

(o Wels Clary

20563 Carly l\le lhdx 1o O1d VImnny.. R

<ee-Olive Recd
3 40220 BT, I (Jemish Folk Song s r.ss Welle Dober
Riog David's Fiddie (Duvid Haoeleck's FE
vvosorsalle Baker
20583 Mae\nhh Charles Harrson
ack to s1isy Hacrbson
3 ARTET SRS IRISHT SELSDIE
20564 Medley ol Icish Melodies, Fart Chnigor 1,
<, Mg 1 ALl Thowe Endearing Young
Craraag s 1A Harp That Once Thro
Tara's Halls™; 3 “The 3 insirel Boy™),
kaont Four, Unaccompanicd
Medley of deish Meled art lgnu';‘."
he Gres "Killarney”
1, Coene Ba:é to Err
nom_Four, Unsccons
NEW INSTRUNENTAL RECORDE™
FOUR DISTINCTIVE VIOLIN $OL0s
20584 Souvenir (Drdla)—Vwlin solo..Emily Gresser
crenade (Drdia)—Violm Solo,.Emily Gresser
A-20582 Traumerci—Violin sofo.......Rae Eleanor Hall
Tom the Canebrahe—Violn e,
Bac Llcanor Bai
A-20366 Carnival of Vemice—Accordion duel '
Rrlis iFatiers
(Sol Culla)
f “Toud|

Cradle dmles

uet .

20567 Bard Calls

Song Dird Message

Notice.—Records marked '
(necdle<ut) records.

GENNETT LATERAL RECORDS

4750 Ok, Me! Oh, Myl and “Dally Medley” (from
Two Little Girls in Blac™) oumnn),

ade

Asthur Fields Singi

Daisy Dnys (Kabn l!huf\ul—Cnnl-c)—Fo

4

Margaret Mckee
-Margaret MeKee
may

trot,
ary Raderman's Ore

Arthur erlds Sin;
4781 l!ule Streel Blues. cnnle

“St. Louis Blu

1o

10

10

ined as Actuclle

rucger's Oreh.

e Krueger's Oreh.
Al Buuld Smnn[ the Chorus

10044 Conuing Thlouh lhc Rye
My Laddie (Tla t!)

iss Gaile, Soprano with Orel. Ace.

18 Gaile, Sgprano with Orch. Ace.
Benneit-Webster)
riterion Quantet, Vocal Quartet Unace.
Tike Chureh in lh: Wildwood (itts)

iterion %}mm Vuul Quarlet Unace,

Noore, Stecl Octo-Chorda Solo
\ano Ace. by

4746 In tbe Sweet l'l)e and Lye (

4747 Langhing Rag (Skmnu
Sam

Mother Machree (Ball)

Frank Bamia
m Moore

ano Acc. hy ank Bama

4749 Drowsy Head (Berlin.] Delcuh)—\Val

thnﬂl Dance Orel.

In My Tippy Canoc (Fuhu)—\vn
4748 ]uhmnr (Turk R
s\m—man s :]oh-wn)—Fo:l

inson)—A )’unr(»A

ennett lhnu Oreh.
.Bennle Klue:tln Oreh

rol
Beonie chttr'l Oreh.

OKEH RECORDS

30101 The Wedding of r.,m (Bprces lckacit) (0
G L T (N Sepram. In
an, with Orcb..... da Hempel

50401 Mlgnon (Knowest thou the I.:ndl) Thomarts
prano, in German, with Orch,

52101 1 Dagliseci (Proko Leongavalle
Y R (..."" Jo sm«]"::a
72101 FansDg"
(Gou

oucn e bravest cart)
nod)—DBaritone, in Il:"a.n wvith

y Destun

72201 L'Es ‘Amore—Quanle
lavely by Do enor " un *hatisn, rn
Oreli, o
4371 Steut,
“Bernard
i Meald of Nutkin' Dar's Alive—Bariton
Or chestra st Tiare
75 A x. diana--Tenor, with Orch, Jones
Dormm at the Oid Swmm Hulr-l'enol aione

ith Oreh
479 Mo||y anmnn——l‘:nor, wnb

Lia
Soldlers of Ecin—Tcnor, with Orch,
DANCE Al\D INSTRUNENTAL' HECUHDS

4180 Ccrnh Hd_Blue:
t Mamaa,

s2301 C:ldmu From Coneerto in

oY ieli solo, with ace
73301 Screnade " (Drdla)— D gt

Joo(t-Emn( Hare
Orch

~Nedley

o8 A"I-‘ For \'on (Intro.:
dod 1 llotrl Peonsylvania Orehestra
Ain't We Gol et

“Hor lcl Peansylvania Orcbestra

48 Am.m Gn- | —Mareh Conway's Band
Grand  Fantasi o Dixie (Op- IJO{ {Ong
Lan, ql;.. van..Conway's Ban,
4369 Daipied, Fox-trot,
Ray Mhiller, elody Ring, and Ilis Black and

N eclod
White Melody Boys
}Love You, Wonder Gict—
- Natey's Mot Bivmare Orehestra
4370 Pilinan Porter mm—rwnm

Samuels' Jarz Band
Oul Boy (Fve Foun (he lhhy For Me)—~One-

stegas

4372 The Last

Samueh‘ Jare Band
Walta")—Waltz,

30t (From (e Operetta, “The 1231

Natey's Hotel Bilimore Orchestra
The Criterion Waltz.-
Frank Sircir's Society Orcheatra

12

12
¥4

rch,
:urdo ?lra&xhn 103

n

437¢ Srolen Kinses—Fox tron
nnie Knkpers Orshedpn 1
Just a Little Love— Fox+

trol,
reca Urothers' Nevelty lassd |
4374 Yokohanm Lullaby—-Fux-trot

oh Samacls’ Jaxa Uand 1
Listensmg —Foxarot, .

Green Brothers Novelty land 10
4376 Swecllcari—Foxdrot,

My Chuly Blors,
n]\ldyl led anylvmn Orehenean 18
4377 1n a Boat (For Tuu)—}‘

lknmt Krucger's Urchestia  §#

In My Ti (1 ¢on Bral th y ﬂ
o, M Tipny Cance “(Imire
Vallao v, ‘3 [ g (L S
w70 6T N i S
hrry Raderman's Jazz Orehestia
Junt Because—Foxita

ary
438} Kildare Faney—I;
Tom

Radermas's Jazz Orchestin 10
nnis, (Irlgh, Plges)-Jokn Muller (I'inns)! 10
Frieze Breeelie -

Tom F. (‘i_llh i"‘"‘ hi N 11 Pi;
an Gomm.""iz'mlf\«wﬂ") e m T A

Peer J. Conlon (Accordian) Joscph J. Gﬂny
(Piao0) 10

Paddy O'Raflerty’s Jig—Aceardion sslo. with
jaxo a

e I Co:iu\ (Accondion) Joseph 1. Garry

OLYMPIC DISC RECORD CORP.

DANCE
117 Daddy, Your Mam
(S Sebater Dty —Focion:
nose Krueger s Grchi—Vocal Reiram, Al Bemard
Open” Arma " Naokival- Lo ggr o, 1
erry Mel e
15118 Jane (Hieeson-Von Tilker)= Fonteck 7
Linin's Roxchiad Oreh.
Melody ia F—Onmest

Pirl Fullers New York Oren.
15119 Ti-O-San (Tn\rllﬂ-an)—Fol hol
¢ Krusger's Oreb.

Den:
Luné to Sm'?c (||zl||ad.| lhlr‘:‘h) (From
P e Ki 1
13120 All by Myu.ll &lvm[ Der! ln)—;:x m(“” 0"
Why, Dear? ("rnry R. Colen, '—)":l
K
'OPULAR SONGS g i
14112 There's 0n|y One Pal Ailer Al (hol)\hc
miau)-—Tenor with Ureh.
Si»p o |)xr=mc (Maluﬂnye Franei:

Lonesome for You

Krue:u s Orch,

an

ennr m
«Charles Ihrl

CONNE  MONOLOG
21101 No \'u'l, of What Killed Ik lJu.: (\V:Ihl
Comic Monologue. or V] tekies

The Three TlRl—DfMllﬂll\t Story. Vldov Fletcher

16105 Panly eru (P -Monolulu H{awaiian Oreh.
wo, Thnt. Four (Alan)

|l6n0|uln Hawaiian Orch.

20101 Flee as
Jesus 1 C
temor duct

a Bird

(Dana Root)-—-lhnbnc with
- V C

urenil
o Cae A pRAR

ing)—|
-Geory e Crai,
LTY
18108 The Bicds a0d tbe rook (Stults-Longey)—Wis-

garet Md\re. Cnhlomn Mocking Bird
Bird lmnallhm—\\'hml

'f"l NcKcE Cahloﬂ\h Nocking Bird

18110 Ntdley of Country Ru;——Volh solo, piano
............ Nlrhd Donovm

Mcdlcy of Counlry s V'iolin w|o, ano
on PBonovan
111 Momeos Muiseal” (Sehulxn) (2) Nmnlc \vuu
(Chopin) ~—Piano . Emanuel Balaban

Tic
19108 Vaze di domna (Au(die Vu:te "Gl
i Comtrate SUS orene . homraons Wopefeld

EMERSON PHONOGRAPH Co.

NCE

10398 All by Mysclf (lrvm( Berlin)—Fox Irar,

e Greal Lakes Orelieatra
I'm Nobody's Daby (Davws:uul) Agﬁr)—i‘ox rot,

Onhrﬂn

10414 Aml We Go\ Fun_(Ric! hld A \Vlu ting
ot..Joseph Knechs ll \Vlldorl Allonn anec Oreh
llo {Johuny S. DBlack)—Fox-t
Vnndﬂblll On].nsln

ax Fel
10395 Non Homme (My Man) (Mantice ¥yam
rot - ilimore l|e|d o«mm
Just » ide' Love’ (¥, 24 Squlres
Fox: otbers’ Novelty Band
10399 The Tass Wata (Osar & Sluul)—\V ak
- LowiyPumere | otel Orebestra
A —Fox 1
it ;x =L ‘_‘:;‘ : :.«F Music Masters
10400 My Ch —Fox-trot,
peniy LRl e iy Drchemira
Where (Harold Robe)—Foctrat

i m]'; Rouhnd Orehesira
—Fox-trol
10412 Stolen Kisses (Ted Snyder)—Fox-| Club Orehestra

Lulle
us by Arthar Ficds

wvocal ehor
e v R
10401 \h;!l, lﬂlley (Cmu -Nagine Suemr; N-:,My Men
Poor Mt (anry didy Mea

Won't You_ Come Hacki Meley (tom
10411 Sa)| RIS B L(nsprwcr-l‘e‘nm o

x‘ S d ((ri;ul ""The nen
o . ox 1rot,
&’ T ennic Krueger's Orcliesira
Last Walizh)

10813 A Bab& “The
L Bmauky)—Fe trat

more Hoie] Orchestra
1; —F
Frery Night (Bido-Natzy) ‘ ox- zf,““" S
10415 Swance Rase (George Gersl uvn) pr Spm.hy Four
Just Because (Stevens- meu)—Fox

Like Yo (Brost Sirainbe
10402 1t N, D Someme x; 1"."1:.:&. oa St
Setmaniel
Lieatzg e ""“")(;m‘:.x Brofhers’ Noveity Band
o iiits

Four

Character

(Continncd on page XN)

Ol The/m \ueh Nl:e l’mp|
song, orch. ace
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{Continued from paye 163)

10404 Melly i a Tratiey by Golly With Yon (Jeroe:
Schwune) Coniedy song, orch. o e
120

ed 1]
ﬂm' 10 Cey Ilvrl Y

waan II( e New
3] Tinckd 11

ace,
19398 love
,ml Illnke)

luid
Iu' Fhlnl-

Oue r
ng knuﬁu:u

ue rvl
(bl
e

el
1410 A [ I\m!
an;

(null;: Dut,

- acd anl £
l)nhy l)nyl

wreli,
1417 You Ma ¥
B )R teta o i ace.

I'm lawhing for &

‘ernon Tl
Thy rl'lnl m Chase My Blues

Avay” el Ric ity nreh:
od Al lletunrd
H4os 1 TCIIII' wlo,
Ven Talbnrr
Ill-lll lic l'mu \\'Jli ~(H|l i)
—Tenor diicl, orch, o A Clirk
SRATIC

STANDARD, u,\\\,\ll
LECTIUNS

1406 La Heul Luie lu M'Avnls Jelu (This Flnuer
Yor Gave 1o Me) Iron “Casuien” {Geirges
Bize1}—Tenor 2alo iu Vrencli, nreb. o
Marlino, llrd:”

Jutt Denicure Chasle o l'un Al llmll Ti

Dwellum Pure and  Low fros “Fau

(CH3A1 Gouninl)~Teon 2 r;;m

s \n,n( Bv:lellnlrl (€. Viillers Slnnlurld)—- cwer
}og.y Devw ' (\lidligan: Fnl)—-Tﬂwr ko,

Dutiovau

10307 Aitie Lanfie (Atlam GeibeD:
flatea

Salty in Our Alley (Corey nad Sin
aaries cron MY SEY Crrenon Aate u..,.m
194119 Silver Amoug e Gold Kaxfor:
nor solo, acc, Iy violin, ’nuw ld
‘e Walier Vauuhan

wie ounk. Mzgule Unbnmn
Bubgrsyidy i nee. liy violia, o
Waee Vanghan

‘cello.
bt aiian gunars,
410 Knn\lnurit t awaiinin p'"; "t Franchlui

Ua Like No s Like—lbawabian gitars
e18 and Erancliii
liera  Mediey— \l.diq ot

1 risl

ot 1‘1‘«1!“’.“."' uels and lluul:
Laml uf nll af lrish

by Suulueh anil llania

AMERICAN ODEON CORP.

PAXCE RECORDS
10l 2031 Am't We Gor Fun? (K. A \\nlu :)—vo-
el ... Vg Samurls land 19
e G0 iy Anericaiy Ok h. 10
o 2o0s2 The Eau, Wol
v Walle") €
10
A fiaby i Loge &
....T.'.'. 19
It 20053 My Cucivy lll\x&. o

tie Wiy o Sl
EE i iots "t 'w.ufw Cllalvin_ M

rnnkh.)~»o. 1101
ullus Lentberg’s lllnnnnlnn
Ud 20033 Stolen Risses (Ted Suyder)— Foxi
i T Oreb. 10
TQSin (Lou TravelierL, Claig
Fox: - Ametican Odeon een, 10
A 20085 Mo, (A Voiu From' Munmy Tand) (Jobany

ack )—Foxar
K crican Otlrnn Ouh. v

From Loud 1
ality Sireet’’) oW
!I\;)elnu Urch. 10
teger)—Foxt

> Lensbery’ (aemoniais 10
i > SieningG. MeConnell)

\W. A, Dance Oweh. 10
k. Gorman and

<

\\uuld \'oll A,
)m. Rnoecht's
:A.

L REC
20056 Anua ln lmlmnn .

Hose) = Tenar, \vm. Orch. . 1lurty Rose 10
on,' aet Gy “Twu Litile Guils
in" i A

R U Vatmman
b Orel [P

Teuol
Dd 20087 l!n‘u '
3

My Bl
Fallies, 19 enc
Friml—Tenor, Wil Oreh Lenis Jues 10
My Uaddy (Notivorth-Swansisom:
Tenor, \\'||I| Orel
Od 20059 Al by Alyselt {Irving llevlllu—Tcmn,
0 L Loy

1
|.I|l|((lu|v| X‘
Al I(obﬂln)——‘hnul, \Vhl Uvr B

AHTISTIC SD Klfj

Aindze2r 1 SI||1 Tn« S\. . o[ Alaw {Clay} ..
Am 3035 The O 1 Piaid sbawl (llayses)
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JULY BUSINESS INCREASES

George W. Hopking Reports Growing Demand
for Columbia Products—New York Visliors

Referring 10 gencral  business  condidioits,
Grorge . llopkins, general sales manager of
1he Columbia Graphophone Co. of New York,
stated last wwek thal lhe sales lotals for the
month of July showed a substanlial iucreasc
over J Mr. Hopkins is nulurally pleased
wilh this report, as he believes 1hat il jndicales
a revival of business whlch will continue
througliont the rest of the year. The increase
were particularly noleworthy in the larger citic
New York and Chicago being among 1hic leaders

Among Ihe recenl visilors al the Columbia
cxeculive offices were I M. Morgan, menther
of the St. Lonis hrauch, and R. L. \Vilder, mau-
ager of the Omaha brauch. Both of these man-

Aucust 18, 1921

agers spoke optimistically of the business situa:
tion - their respective ternitories, staling that
they arc making plans for an aclive Fall irade

G:orge A. Milleuson, of the Millenson Piano
., Colnmbla dealer al Cumbcrland Md., was

he

Millenson told nlr. !Ilpnv s that lie had
Iwenly Grafonolas iu three days
to 1he residents of a small toww, situated near
Cuniberland. diug that 1ransienl business
was practically a1 a slandstill Mr. Millenson
tensive sales drive and,
as a resnlt oi his efforls Columbia Grafonolas

Mr.
sold more 1ha

e firml) any honics in thi:
pieticular los
Roberl F Poner. field sxles mauager of |h
Co,, rc 3 v
g the brauckes in th

Al

10 TEACH SALESMANSHIP IN STORES

Associated Advertising Clubs Approve Appro-
priation for Education of Sales Pcople

The executive commiltce of 1he Associated Ad-
vertising Clubs, at a1 meeling held in New York
July 29, approved a budget for the year's work,
which included $20,000 for a new cducational divi
sion. Onc of the educalional aclivities provides
for 1he cducation of retail sales peopl A bo k
entitled "The Human Side of Relail Sellin
Ruth  Leigh, 1 cted as Ie
for this worl The book, which is heing
will b: pmblhished by the Assoclated
Muss Leigh will also prepare a booklel

boo
revised

Cinbs

1 the hook Sclcerion of 1cac or
|he slores where the course is to be given will
be made under the direction of the local adver
lising clubs

Another cducahional actwvily consists of a
short course in advertising, ba, upon a book
by Atex I, Qsbom, This course will deal with

1he principles of arlverlising and the cducalional
committee of the Advertising Clubs will dircet
Ihe teaching.

The Eunropean Music Co., n mew dealer lo-
cated al Avenuce A and Tenth streel, New York,
is building up a lurge 1rade in the Victor foreign
numbers. Red Scal and jazz records arc als
popular with the forcign-bora population.

You Ought to Know

In case you are contemplating expanding the sphere of your business to include
departments devoted to Pianos, Player-Pianos, Mu51cal Merchandise or Sheet Music,
that you'll find news and comments about them all in

THE

 [BREVIEW

and authoritative.

Instructive and educational articles..

ESTABLISHED 1876

The oldest and leading music trade weekly, which covers every branch of the industry

It Contains

373 FOURTH AVENUE

Hints on salesmanship and adve:nsmy
Facts about the new things in the trade. Trade happenings i all parts of the United States

“‘Review the Music Trade With Us’’

Send your $2 now for a full year’s subscription to

THE MUSIC TRADE REVIEW

NEW YORK

Editorials thuat are timely
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Some Leading Jobbers of Talking Machines in America

TEST IT.

OUR VICTOR
Record Service

hae a reputation for efficiency
Suppore you try it.
E. F. DROOP & SONS CO.

1300 G. STREET, WASHINGTGN, D.C.
231 N. HGWARD STREET. BALTIMGRE. MD

Stanpakd TaLking Maciune Co,
Pirrsaunocn 74

DISIRIBUTGRS OF
Complsic Pathephons snd Patho Record Stocks.
r.

i Tha hest praposition for the progresmsive de;

The PERRY B. WHITSIT €O.

Distributors ot

Victrolas and Victor Records
COLUMBUS, OHI0

= : z

Mickel Bros. Co.

Omaha, Nebraska

Des Moines, lowa

Sherman.@'lay & Co.

Sen Francisco. Los Angeles, Portland, Scartls, Spokeas
PACIPIC COAST DISTRIBUTGRS GF
VICTOR PRODUCTS

W. J. DYER & BRO.

DYER B'LD'G, ST. PAUL, MINN.
NORTHWESTERN DISTRIBUTORS
OF THE

VICTOR

Machines, Records and Supplies

Shippod Prompily to -ll
Poiats in tha Novthw

Where Dealers May Secure

COLUMBIA

Product

Ready, Full Stocke, and Prompt Doliveriea
from Convonient Shipping Cen
all ovor the Unitod Stetes

Victor Distributors

Distributors
Atlunis, O, Colunbln Grapbephone Co,
802 Whitehnll St.

Bmlllmon Md.. Columhln Qraphophone Co., ¥
uth’ Howard

Boston. Columlila Onghopbone Co., 1000 Waat-
ington 8t.

oo -

Wholesale Exclusively
EASTERN TALKING MACHINE CO.

85 Eesox Street, Boston

VICTOR DISTRIBUTORS

[nn Iolkias meeking lobBar In If
resrvisoled In th

Is aret

Buffalo, N, ¥., Columbls Gropboptons Co, 77
Maln St,

Chicago, ll.l., Colllmhll Qmaphopboue Co,, 325 W.

mff..":f“;i,":;:":mfn.'.':hff.,f.ff o | TARTICLES OF INTEREST IN THIS |

ISSUE OF THE WORLD g

—_—— ]
E Ready Reterence for Salesmen, Dealers and Department Heads E
v - .

Dallas, Tox., Columhu Qmpbophooe Co., 318
North Premtoo

Deover, Colo, Colllmhll Btores Co., 1603 Qlea-
orm Ave,

nuroll. ma_ Columbia Grapbophoue Co. 116

o N D S Sl A AL NGRS W

B-nl-‘-"1 Clly Mo., Columble Qraphopboue Co.
zu

/v agdotieiaty Value of Letters From a Merchandi Sixteen Points of Cheer 49
“‘a&‘i"i’n.‘fmm = Co,, dpoint.. . - 3 Building Up the Weak Points 50
Mlaneapolly, Mta., Columhls Grapbopbone Co., Use of Color in Advertising 3 The Kind of Advertising That Pays 51

5 R, 3ta Bt Music to Be the Dominating Factor m Suc nL, R d Say It for You" (Wri
New Orlvans, La, Celumbll Grapbophoae Co. cessful Talking Machune Sal 4 SRR ecox ay It for You" (Written
617.52 Canal 8 . & E lly to Appeal to Wide-awake
o @ | AP P Six Fundamentals of Display. 6 Dealers 56.57
o er ) 7 RIS EISROTa Pt s B Planning the Successful Fali Campaign. 8
" Successfully Blea chln g the Sal:ssman's
Omalia, Neh,, Cnlomhln Qraphopboos Co, Elghth Developing Interest Among the Sales Force 8 “Blues” b
and Jucleon Bta The Debut of the Patronage Promoter 9 . .
l’hll:od-}‘phlonlk ls:." Columhll Qrapbophone Co.. The Talking Machine an Important Orches. Ro::rldIQordt;:s Page of Practical Mer- p
Columhla Co., 032-040 tral Factor in Smaller Moving Picture G L -0 :
Duquedos Way * aned o . 11 Constructive Talks at Knight-Campbell
n.un}u.. cn‘hxm mColumbh Storea Co.. Cooperation Among Talking Machine l::Conr:enu:;nl e ::-69-7!
Dealers and the Benchits to Be De. xport and Import Trade in Talking Ma-
Sunallrull;rrl;;: Cnl Columbin Qraphophone Co., rived 151718 chines and Records 89
O S‘"‘"’“’" Orephopbooe Co, 9N How to Increase Talking Machine Sales by The sa]';m““ oSSR GRe &
Spokase, Waeh., Columble Btorea Co.. 181 South the Repetition of Selling Points. 19 Sending Customers Statements a3
_ast Bt Great Educational Campaign 29 Aid of Hoover Sought in Fight on Excise
8t Louls, 0., Columbla Gregbophone Co, 1137 | pichigan to Celcbrate State.wide Music (Taxcxt 97
Tampa. Fla, Tamps Hardwore Oo. Week. . ...t 29  Survey of Trade Condmons in Canada 108
Neadyungrers for Cansda: Business Success Is Absolutely the Result The Mid-West Point of View 1z
Calumbis Geaphisphone e, 315 Weat \delalde of Human Activity and Endeavor. . .. 31 The Pageant of Progress in Chicago. 124
ko O The Importance of Keeping the Customer Moving of Surplus Music Stock. 129
= Interested Until His Demands Are Satis- The Passing of Caruso 133.135
Execative Office fied. 37 Talking Machine Situation in Europe.. 157.159
COLUMBIA GRAPHOPHONE CO. Concerts as a Selling Medium 37  Late Patents of Interest to the Trade 160.361
Gothem Natlonsl Benk Buildina New York Has Aggressive Yankee Salesmanship Gone Advance List of September Bulletins of
to Seed?.. 39 Talking Machine Records 162-164
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B
Badger Talking alochine Co.. . 144
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Let Us Prove to You H

that

OUR PHONOGRAPHS

WILL IMPROVE ANY RECORD

25% to 30% |

We sell to the Dealer Direct

One Dealer to a City

 REMINGTON PHONOGRAPH CORPORATION '

' 1662-1664-1666 Broadway New York"

No connection with any other company
using the name REMINGTON

OLYMPIC 4] /&P Sample

Set
RECORDS
are Sold S '
Through
rite for
DISTRIBUTORS o
Territory

SOl LY MPIC =
S Pl‘ CORDS 2

| OLYMPIC DISC RECORD CORPORATION 135 553250




If the Excise Tax on phono-

graphs 1s increased, the price

of Edison Phonographs must

be advanced.

THOMAS A. EDISON, Inc.

ORANGE, NEW JERSEY

JOBBERS OF THE NEW EDISON, EDISON RE-CREATIONS, THE NEW EDISON DIAMOND AMBEROLA
AND BLUE AMBEROL RECORDS

CALIFURNIA
Los Aneica—Edmon Pbonourapha,

San Franaso—Edison Phonographa
L.

COLORALO
Deaver—Denver Dry Goods Co
CONNECTICUT
New Haven — Pardee-Eflenberger

Ca.. Inc
GEORGIA
Atlnu—Phenogragts, Iné
ILLINOIS
Chicagn -

T 17 roms Caimrat cmin
INDIANA
Indanapolis~Kips Phosograps Co
I0WA

Dee Moinco—~Hacger & Rliash,
Sioax City—Hareer & Blish,

LOUISIANA

New Onlesnr—Damond Muss Ca,
e,

MASSACBUSETTS
Boston-—Pardee.Ellenberger Co.
Tver Ioau n  Sporung Goods
Co. {Amberota onty).
MICHIGAN
Derroli—FPhonograph Co. of
troll

MINNESOTA
MiRneapolis—Laurence H,
Lucker

MISSOURI
Ramme Cly—The Pnosogeifh Co
of Ransy
i LowmoSilentone Mane
MONTANA
llccl:nn—.\lvmnnn Phonoxeibh

NEBRASKA
Umabds==Shula Bros

NEW YORK TEXAS
Alb Amenican P Dallus—Texas-Oklah Phuao.
Co &asph Co,
New York—The Phonoluph UTAH

rp. of_ Manhattal
Syrachie—Frank E. Bolwty & Son.
Inc. W. D. Andrews Co.
tAmterols only).
onio
Cincloasti—The Phonogreph Co.
Cleveland—The Phonograyb Co.
OREGON
Portland—Edison Phonographs.
PENNSYLVANIA
Philadelphla—Gicard Pbano
saph .
Pituduryb—Buchn  Phooograph
o,
Wilhameport—W. A, Myers
RHODE ISIAND

Providtoce—). A Paster Cu
tAmberels ooly).

Oggen—Froudss Sporting Goods

VIRGINIA
Richmond—The C. B. Haynes
Co., lne

WISCONSIN
Milwaukee—Tbe Phenograph Co.
ol M,
CANADA
Mantreal—R. 5. Willams &
Sons Co., Lad,
S!.l g::ln—w. H. Thorne & Co,
Lt

Toronto—R. §. Williams & Soms

Vancouves—Keat Panoe Ca..
Winnipre—R. S Wilarss & Soma

d.
Babon Bros. (Amberoly oaly).




