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“HIS MASTERS VOICE

REG. U.S. PAT. OFF.

The best-known trade~-mark in the world

‘“The Victor talking machine’s design, ‘His Master’s Voice,” has become a house-
hold word, and the quaint little fox terrier at attention before the horn is familiar
- to more Americans than any of the world’s great masterpieces”—Collier’s Weekly.
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Magnificent Models

Not only iz the Sonora tone matchless, but the
Sonora designs are peerless tur beauty. These
instruments are unequaled for their many mm-
portant and exclusive features of constructiomn.
Note their superh uppearance!

THE INSTRBUMENT OF QUALITY

onox

CLEAR AS A BELL
The Highest Class Talking Machine in the World

First to make a cabinet model under 8200

First to use a tone modlifier

First 1o employ an automatic stop

First 1o use “bulege” cabinet work

First to have a motor meter

First to use a wooden tone chamber and an all-icouden
tone passage

First 1o utilize a feed screw mechanism for the revolving
of the turntable for the use of disc records

First to produce a 30 and 43-minute motor power (which
saves frequent wmding)

First to otfer a high class Portable model

First to demonstrate that a larce busimess can be done in
phonographs on a cash basis.

The Sunora sells casily for cash. and
kecps your bank balances at a high level
Sonora Phonograph) Sales Company, Inc.
George E. Brrcursox, President
279 Broadway, Dept. Y, New York City
Toronto: Ryrie Blde.

Sonora is licensed and operates under BASIC
PATENTS of the phonograph industry

Inzvincible
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TALKERSVAND LANGUAGE STUDY

National Educational Association Recognizes
the Value of Talking Machines in Aiding the
Student to Speak With Proper Accent

At the recent convention of the National Edu-
cational Association of the United States, which
met at Milwaukee, Professor E. C. Parmenter,
of the University of Chicago, spoke on the im-
mense value of the talking machine in teaching
the French pronunciation.

He brought forward the fact that by the use
of the Dictaphone it was possiblc for a studcnt
to speak a sentence or two in French and then
hear what he has said with his own pronuncia-
tion. gile may in that way more clearly see the
faults df his pronunciation.

The value of the talking maching in teaching
the proper accent in French he believed was a
large one. Educational institutions which could
not afford language instructors with a good ac-
cent could obtain their accent through the rec-
ords. He stated, however, that the letter “S”
was not distinguishable in the phonographic
reproduction.

In a discussion which followed, however, W.
H. Willson, manager of the educational depart-
ment of the Columbia Co.. made known the fact
that during the past six or seven months great
improvements had been made in the record-
ing of the French language and that to-day the
“S” was perfectly distinguishable, and that the
letter “F,” which was even more difficult to
record formerly, may now be recorded with per-
fect clarity.

Among the other representatives of the Co-
lumbia Co. present at this convention were ]J.
Milner Dorey and Harry B. Goodwin.

TALKING MACHINE EXPORTS DECLINE

Exports, Including Records, for Eleven Months
Ending May 31, 1919, Total $4,020,960

Washington, D. C., August 1.—In the sum-
mary of exports and imports of the commerce
of the United States for the month of May, 1919,
(the latest period for which it has been com-
piled), which has just been issued, the following
figures on talking machines and records are pre-
sented:

The dutiablc imports of talking machines and
parts during May, 1919, amounted in value to
$49,190, as compared with $26,033 worth which
were imported during the same month in 1918
The eleven months’ total, ending May, 1919,
showcd importations valued at $282,318, as com-
pared with $310,757 worth of talking machines
and parts imported during the same period of
1918.

Talking machines to the number of 4,002,
valued at $123,058, were exported in May, 1919,
as comparcd with 9,946 talking machines, valued
at $337,865 sent abroad in the same period of
1918. The eleven months’ total showed that we
exported 45,186 talking machines, valued at $1,-
367,641, as against 88,239 talking machines,
valued at $2,506,617 in 1918, and 69,221 talking
machines, valued at $1,797,028 in 1917.

The total exports of records and supplies for
May, 1919, were valued at $325,748, as compared
with $203,4890 in May, 1918 TFor the eleven
months ending May, 1919, rccords and acces-
sories wcre exported valued at $2,653,319 in
1918 and $1,856,879 in 1917.

McCORMACK BUYS LARGE ESTATE

John McCormack, the celebratcd tenor and
Victor artist, has purchased the Henry L. Stod-
dard estate, formerly the Stokes Farm, at Da-
rien, Conn. The cstate comprises 160 acres
and this land is partly in Darien and partly
in Noroton. The price is said to be in the
neighborhood of $200,000.

WHAT FARMERS ARE BUVING NOW

Advertising Man Discusses Taltking Machine
Trade Among Farmers—Standard Machines
and Records Greatly in Demand These Days

In discussing the financial conditions among
the farmers of this country and thc kind of
goods they are buying thcse days, Herbert S.
Cline, advertising managcr of A. Livingston &
Sons, Bloomington, Ill., points out some very
intcresting facts regarding the talking machine
trade. He also points out the value of adver-
tising which tends to establish the tradc-marked
name of a product and says that the farmers
are calling for machines by name. He says:

“We sell more talking machines to farmers
than to city people. And we are fortunate in
having a standard make of instrument that is
advertised in the farm papers. It has been
our experience that our farmer customers are
so strongly sold on this machine that they are
willing to wait several months o get this
particular make (on which there happens to
be a shortage), when there are a score of other
places in the city where they can get nnmed-
iate delivery of othcr makes of machines not so
extensively advertised.

“Again, one has only to glance over the mail
orders from farmers that we receive every
month for records to get an idea as to their
taste. Usually the woman in the family has a
great deal to say as to the selection of records
—and a taste that calls for McCormack, Galli-
Curci or Caruso is going to call for similar
refinement in wearing apparel, accessories and
household needs.”

INTERESTING WINDOW DISPLAY

East Liverpool, O., Dealer Features Victor Rec-
ord in Timely Summer Display

Lewis Bros., Victor dealers of East Liverpool,
0., recently featured McCormack’s Victor record
“When You Look in the Heart of a Rose.”

The window was arranged by the store manager,

Most Artistic McCormack Window

F. H. Burbick, and in the middle of the dis-
play was a beautiful rose with a girl’s head in

the center. On the left was a large Victrola
and on thc opposite side a picture of the famous
tenor. Around the front of the display were
scveral Victor records of the song with tapes
leading the eye to the machine. In the lower
right hand corner was a reminder that summer
is still hcre and summer music is in order.

COLONIAL METAL WORKS CORP.

The Colonial Metal Works Corp., Manhattan,
has been incorporated at a capital of $9.000 to
deal in talking machine parts and metal novel-
ties. The incorporators are M. Frideman, I.
Lauter and I. Renner, 867 East 179th strect,
New York.

The Sonora agency has recently been placed
with the Greenpoint Talking Machine Co., 638
Manhattan avenue, Broaklyn, N. Y.

Price Twenty-five Cents

ANENT THE UNPAID BALANCE HABIT

Credit Men Discuss That Particular Evil and
Means for Controlling It

The New York Credit Men’s Association has
just been discussing in its Bulletin what to do
with customers who habitually leave balances
unpaid weck after week or month after month.
The feeling is. that this is the first sign that an
account which heretoforc has becn profitable and
desirable has bccome risky without apparent
reason. So far as the sclicr can sce, there is no
change in the customer's incomc or fixed ex-
penses and the sellcr’s conscnt to carry a balance
is at first readily obtained, but the account grows
beyond the former figures to an evcr-increasing
level and the merchant begins to feel uneasy
and wonders what to do. His fear of losing the
customer is stronger than the fear of loss of
money and so, trusting to luck, the account is
allowed to drift along, first up and then down,
for wecks and months.

Therc is just cnough of such accounts which
eventually pay to mislead the seller into carry-
ing and bothering about the others, which final-
ly are lost. The remedy, of course, is not to
let a prompt customer get into the habit of leav-
ing balances. As soon as that habit shows itself,
he must be talked with tactfully but firmly and
insistently with a view to finding out why the
change in the customer’s circumstances has
takcn place. In other words, he must get the
facts before himm definitely and then have the
courage to make the decision.

HARDWOOD FOR TALKING MACHINES

This Trade Has Established Itself as Largest
Factor in Hardwood Panel Business

The important position that has been assumed
by the talking machine in the hardwood field is
indicated by the following editorial comment
which appeared recently in the ‘“Hardwood
Record” in connection with a review of market
conditions. One paragraph read:

“It is generally estimated that to date only
about 4 per cent. of the population has pur-
chased phonographs. The potential proportions
of this ficld are so tremendous that they are in-
comprehcnsible at a glance. The phonograph
going into thesc machines, and just as the
largest single factor in the hardwood panel busi-
ness, but the fact must not be lost sight of that
there is also a substantial amount of solid wood
going into these machines, and just as the
growth of the phonograph business has been
reflccted on the panel business. so it will be re-
flected on solid hardwood lumber for the legs,
corners, tops and other parts.”

CUBAN MUSIC TRADE CONDITIONS

Talking Machines Very Popular—Cheaper
Machines Best Sellers—Natives Love Music

The natives of the Island of Cuba are very
fond 6f music of all kinds, says Consul C. S
Williams, Cienfuegos, and ‘the market fo
American makes of talking machines is excel-
lent, for this seems to be the most popular type
of music. In the local retail stores machines
are selling at prices ranging from $5 to $181,
while the most popular models are those retail-
ing at from $20 to $30. In order to facilitate
negotiations with Cuban firms, American manu-
facturers should send their correspondence in
Spanish and catalogs and all other literature
should also be in that language. A list of deal-
ers and importing houses in Cienfuegos, Cuba,
may be had from the Bureau of Foreign and
Domestic Commerce or by addressing the Talk-
ing Machine World. Cuba’s trade in talking
machines is growing.

See Index§of Advertisers on Last Page
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side of one’s nature. The more artistic the ef-
fects as applied to the store the greater possi-
bilities are there for sales. In other words, we
must combine the beautiful with the musical.
and in this way create an environmeént that
makes the whole harmonize, filling the mind
with that comforting feeling that adds to our
appreciation of music,

Art can be made a real factor in the sales-
room. It must not be confined to the booths
alone, for the latter are but the complement of
the sum total of one’s endeavors. If we fail to
make the exterior as well as the interior attrac-
tive there will be the larger difficulty of arous-
ing that interest which has so much to do with
the sale of machines or records. e have to
create an atmosphere, that is the whole subject
in a few words. If this attribute is lacking our
efforts are not going to be nearly so profitable.

There are some stores that have caught this
idea and practical tests prove its value. Here
is one establishiment that has gone a little in
advance of most others. Now this particular
store has not the advantage of a street display
to get the people to buy. It is a department in
a large store. and while there are infrequent
opportunities for window display and publicity
in the dailies, still the larger number of pros-
pects must be brought into the talking machine
scction by that more pleasing invitation—its
sheer attractiveness and the way the goods are
displayed.

The idea given prominence here is that this
15 a music salon and not merely a salesroom
for the disposal of mmachines and records. The
effects are obvious when one comes into that
part of the store. It is not denoted as a talking
machine section, but as a place of restful recrea-
tion. It is made to appeal to the more
esthetic nature of the visitors. They are given
the impression that here one will find rest and
comfort and the soothing tones of music will
add to this much-sought-after environment.
One need not buy because he enters this sec-
tion, but he can at least find comfort. And how
often will this awaken in the mind a keener
appreciation of the value of the talking machine
as a help to make the home happier!

You are at once robbed of the cold. unpoetic
E ,

i
i
|2
£
2

L
il

(148
1

3\

Factory and
Executive Offices:
1

The Importance of
room Into a Real Musical Salon -

i New York Album & Card Co., Inc.

23-25 Lispenard Si., New York

store, and are given a reminder of the home, of
the conservatory, of the music salon. You get
away from the businesslike feeling which too
often mars the stores that are seeking to make
sales for these lines. You are given an easy
chair, the little electric fountain plays silently,
the large windows are draped with hangings.
the floor is carpeted with heavy velvet carpet
covering. There is a feeling that this is more
than a salesroom in its broadest meaning; it is
a salon, and it offers a quiet repose that has its
charm, where the mind may be at rest amid the
sweet music that floats around.

There is another store with its show windows
attractively decorated. and its rugs, flowers and

OO AR

The More Artistic the
Store the More Pos-

sibilities There Are
for Resultful Sales

S A=

soft lights charm also. You enter here rather
as you would a concert parlor, for the interior
is robbed of its industrial glare. You want to
linger here because of the contrast from the
noisy street. from the whirl and hurry of the
busy stores, from the jostle of the crowds. You
want to have comfort and to find ease when
you are buying machines and records. You
prefer to get the atmosphere, so that the instru-
ment purchased will not sound different when
the record is played in your own parlor or liv-
ing room.

If you were the customer in this case you
would, just as they, seek out the stores that
have come to appreciate the many advantages
of this “homy” effect. You do not buy machines
or records as you buy dry goods or groceries.
You want a different atmosphere, and if this is
found it will be only natural for vou to give

THE WAR IS OVER -

WHERE ?

At the

New York Album & Card Co.
WHY ?

A record album surpassing in quality
any book now manufactured will be
placed on the market at an attractively
low price.

Through unavoidable delay this
new album will not be ready
until September but—

IT WILL PAY YOU
TO WAIT

Transforming the Sales-

Chicago, Il..: CULLEN, MARSH & CO.
San Francisco, Cal.: WALTER S. GRAY

“‘
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who sells talking machines and
records can appeal with profit to the esthetic

this place the preference when you make a pur-
chase.

Do you know what a difference there is be-
tween hearing a record played in pleasing en-
vironment and in an environment that is cold
and harsh? You can appreciate the music to a
much greater extent when you hear it in suit-
able surroundings. A fine painting looks far
more beautiful in a drawing room than it does
amid.a large collection when seen in a store
that is barren of the proper setting.

You want the customers to feel that you are
desirous of making yvour store distinctive. This
same desire should pervade all your endeavors.
Make the salesroom a inusic salon. Do not
adopt the idea that just as many sales would
be made did you not make this special appeal
as a very significant part of your business. You
will find that getting away from the sameness
and the cold, uninviting showroom will be a
material help toward creating this impression
that you are desirous of arousing.

If you are not located so that you can aug-
ment the art aspect of your store then at least
do what is possible with the limited means at
your command. One of the stores cited above
1s not advantageously located, but the pro-
prietor has made the interior effect most pleas-
ing. He has not been lacking in either expense
or ideas and the results of this are that he has
a show place for the customer’s delight. Surely
you can do as much as he has done. and
without any more ado. He, like the other man
noted, realizes that the public believes that there
is a great deal of merit in the store that gets
away from the- stereotyped ideas and that orig-
inality and art make a combination that wins
out. ]

JOINS FORCES OF THE REED CQ., INC.

PittsBURGH, Pa.. August 8—The Reed Co., Inc,
wholesalers, 237 Fifth Avenue. Pittsburgh, Pa.,
have secured the services of Henry Hornberger.
He will call on the music dealers in the north-
western section of Pennsylvania. Mr. Horn-
berger is well known through the Pittsburgh
district, having formerly been manager of Kauff-
mann & Baer’s talking machine department
and also connected with S. Hamilton & Co., of
this city.

21 East Van Buren St,, Middle West Rep.

Chronicle Bldg., Pacific Coast Rep.
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business proposition.

Supremacy

Supreme as a musical instrument, the
Victrola naturally stands supreme as a

The success of Victor retailers follows
Victor supremacy as a matter of course.

Victor Talking Machine Co.

Camden, N. J., U. S. A.

“Victrola’’ is the Registered Trade-mark of the Victor Talking Machine Company

designating the products of this Company only.

Warning: The use of the word Victrola upon or in the promotion or sale of
any other Talking Machine or Phonograph preducts is misleading and illegal.

Important Notice. Victor Records and Victor Machines are scientifically
co-ordinated and synchronized in the processes of manufacture, and
should be used together to secure a perfect reproduction.

Victrola XVI, $225
Victrola X VI, electric, $282.50
Mahogany or eak

¥ JJJ)_:-,‘ >

o

Victrola X, $90

Mahogany or oak

Victor Wholesalers

Albany, N. Y....Gately-Haire Co., Inc.
Atlanta, Ga....... LElyea Compan
Phillips & Crew Piano Co.

Cohen & Hughes.
B Droop & Sons Co.
H. R. Eisenhrandt Sons, Inc.

Baltlmore, Md....

Bangor, Me....... Andrews Music House Co.
Birmlngham, Ala.Talking Machine Co.
Boston, Mass..... Oliver Ditson Co.

The Eastern Talking Machine

0. _

The M. Steinert & Sons Co.
American Talking Mch. Co.
G. T. Williams.

Buffalo, N. Y..... W. & C. N. Andrews.

Buﬁalo Talking Machine Co.,
Inc.

Burllngton, Vt....American Phonograph Co.
Butte, Mont..... .Orton Bros.

Chlcago, 1il......Lyon & Healy.
The Rudoelph \Vurlltzer Co.
Chicago Talking Machine Co.

Cincinnatl, O..... The Rudolph Wurlitzer Co.
Cleveland, O...... The C\X H. Buescher & Sons

The Collister & Sayle Co.
The Eclipse Musical Co

Columbus, O......The Perry B. Whitsit Co.
Dallas, Tex.......Sanger Bros.
Deénver, Colo.....The Cfénight-Campbcll Music

Brooklyn, N. Y...

Des Molnes, Ia...,Mickel Bros. Co.
Detroit, Mlch,....Grinnell Bros.

.New Orleans, La,.

Elmira, N. Y......Elmira Arms Co.
El Paso, Tex.....W. G. Walz Co.

Hownolulu, T. If....Bergstrom Music Co., Ltd.

1louston, Tex..... Thos. Goggan & Bro.
The Talking Machine Co., of
Texas.

Indlanapolis, Ind..Stewart Talking Machine Co.
Jacksonvllle, Fla..Florida Talking Machine Co.
Kansas City, Mo..J. W. Jenkins Sons Music Co.

chmelzer Arms Co.
Lincolm, Nebr.....Ross P. Curtice Co.

Los Angeles, Cal..Sherman, Clay & Co.

Mempliis, Tenn....0. K. Houck Piano Co.
Mlilwaukee, Wls..,Badger Talking Machine Co.
Minreapolis, Minn.Beckwith, O'Neill Co.
Mobile, Ala........ Wm. H. Reynalds.

Newark, N. J.....Price Talking Machine Co.
New Haven, Conn.T he Horton-Gallo-Creamer

Philip Werlein, Ltd.

. Blackman Talking Mach. Co.

Emanuel Blout.

C. Bruno & Son, Inc.

Charles H. Ditson & Co.

Knickerbocker Tall\mg Ma-
chine Co., Inc.

Landay Bros., Inc.

New York Talking Mach. Co.

Ormes, Inc.

Silas K. Pearsall Co.

New York, N. Y.

um T |h T T Trmnx\‘-

Omaba, Nobr......A. Hos%e Co.

Mickel Bros. Co.
’eorla, Ill......... Putnam-Page Co., Inc.
"hiladelphia; Pa.. Louls Buehn Co., Inc.
C.J {eppe& Son.
The George D. Ornstein Co.

Penn Phonograph Co., Inc.
The Talking Machine Co.
H. A. Weymann & Son, Inc.

..W. F. Frederick Piano Co.
C. C. Mellor Co., Ltd.
Standard Talking Machine Co.

rortland, Me......Cressey & Allen, Inc.
Prortland, Ore.....Sherman, Clay & Co.
’rovidence, R. I...J. Samuels & Bro., Inc

Richmond, Va.....The Corley Co., Inc.
w D. Moses & Co.

Rochester, N. Y. J. Chapman.
- The Talking Machine Co.

salt Lake City, U.Consolidated Music Co.
The John Elliott Clark Co.

san Antonlo, Tex.Thos. Goggan & Bros.
San F¥ranclsco, Cal.Sherman, Clay & Co.
Seattle, Wasl....,.Sherman, Clay & Co.
Sioux Falls, 8. D..Talking Machine Exchange.
Spokane, Wash....Sherman, Clay & Co.
St. Louis, Mo.....Koerber-Brenner Music Co.

St. Paul, Mipn....W. J. Dyer & Bro.

Syracuse, N. Y...,W. D. Andrews Co.

Toledo, O.......... The Toledo Talking Ma-
chine Co.

Plttsburgh,

' Washington, D. C.Cohen & Hughes.

F. DrOOp

5 }
Robt. ) g

. Rogers Co.
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AN IMPORTANT ACCESSORY—ALBUMS F OR FILING DISC RECORDS

The enormous demand for ‘‘National” Record Albums keeps apace with the ever increasing demand for machines and records, and our
oufput capacity has been enlarged to meet the greater needed supply. Record Albums have proven themselves to be the best and most convenient,

Aucusrt 15, 1919

as well as economice, method of filing and keeping disc records.

MAKING THEIR SELECTION

Nz

THE ALBUM

soon paps for itself in time-

saving and preserving records.

The initial cost i1s reallp an

investment which comes back
fourfold.

NS

lllustrating the daily actual usage of the
Album, the most convenient and satisfactory

record filing spstem extant.

THE PERFECT PLAN

The pockets holding the records are substantiallp
made from strong fibre stock, firmly joined together
and bound in attractive covers.

A PLACE FOR EVERY RECORD AND EVERY RECORD IN ITS PLACE

Albums are an Indispensable Requisite in the talking machine business and wherever records are sold.
A profitable adjunct to the business.

and worth while, Practical and handy.
Albums to file and preserve their records.

We manufacture disc Record Albums containing 12 pockets to fit cabinets of all sizes and styles.
With the indexes they are a complete system for filing all dise records.

For durability, finish and artistic design, our Albums are unsurpassed.

17 pockets.

quality our prices are the lowest.

Save time and records.

An accessory that is necessary
All owners of machines and records want

We also make Albums containing

We have unexcelled manufacturing facilities, and considering
Write us, giving quantity you may desire, and we will quote prices.

WE MAKE ALBUMS TO CONTAIN VICTOR, COLUMBIA, EDISON, PATHE AND ALL OTHER DISC RECORDS

NATIONAL PUBLISHING CO. :

239 S. American Street :

PHILADELPHIA, PA.

CHICAGO OFFICE: 508 S. Dearborn Street

YAWNS MAKE SILVERY VOICES

Miss Edna Bailey, Edison Artist, Has School in
Brooklyn to Teach People How to Speak
Properly—Yawn Is Fundamental Principle

The blasé habitués of the hotel lobbies and
parlors in the Metropolis and the common herd
hurrying about their tasks, being borne aloft in
speedy elevators in skyscrapers and department
stores, have of late been awakened from their
preoccupation and thoughts by the silvery voices
1 page boys and elevator girls announcing their
routine phrases in an entirelv new and alto-
gether pleasing way. The harsh. irritating voice
once so prevalent among this class is rapidly
disappearing and New Yorkers live in hope that
some day the subway guards and “L” ogres
may also fall under the new spell which has for
its secret nothing more or less than a yawn.
But listeii to the story.

Miss Edna Bailey. who makes Edison records

+ when she 1s not busy teaching pcople how to
talk properly. has one of the most unusual posi-

tions in the city and one of the first things
you do when you go to see her is to yawn,
whicli is quite in order. In her work of mak-
ing over old voices into new ones she always
makes the pupil yawn in order to completely re-
lax the muscles of the throat and neck. Then
she proceeds with her lessons,

One of her classes was made up of eighteen
negro elevator men in a large department store.
Another was the staff of page boys from the
Hotel McAlpin and her work has been so suc-
cessful that she is very much in demand to teach
her course in every-day speaking.

CHAS. MARUSAK'S PURCHASE

Charles Marusak, formerly connected with the
sales staff of the S. B. Davega Co. and more
recently with the Knickerbocker Talking Ma-
chine Co., has purchased the business of Matthew
Lavine, at Third avenue and Forty-seventh
street, New York. Mr. Marusak will handle talk-
ing machjnes and records, as well as sporting
goods. ’

AUTOMATIC STOPS

The simplest and most efficient Auto-

matic Stop on the market.
They give excellent service,
are easily installed and are
absolutely guaranteed.

Send 50 cents for Sample Stop

KirkmanEngineering Corporation
237 Lafayette St., New York

SOME RECENT INCORPORATIONS

The Belclear Phonograph Corp., Manhattan,
has been incorporated at a capital of $5,000 by
Z. D. Benson, E. A. Claffey and F. A. Franke,
154 Nassau street, New York.

The Forer Phonograph Sales Corp. has been
incorporated by David Forer, Max Forer and
Benjamin Forer. The capital stock is $7,500
and the address is given as 230 West 107th street,
New York.

Articles of incorporation have been filed by
the Mocking Bird Phonograph Co.. Des Moines,
la., to manufacture and sell talking machines.

S. Kirkhart is president and treasurer and
the capital stock is $10,000.

The Fred Myers International Phonograph
Co., Manhattan, has been incorporated at a
capital of $200,000 by 1.. Strauss, H. Roth and
J. A. Gilman, 225 Fifth avenue, New York.

RAHWAY T. M. CO. OPENS STORE

The Rahway Talking Machine Co. has just
opened a new store at Rahway, N. ]J. This
concern carries Columbia Grafonolas and is
doing a brisk retail trade in those instruments.
Ben Saffran, manager of the store at 138 Main
street, is planning for a large fall trade and is
getting together a large stock of Columbia ma-
chines to take care of the holiday rush.

DIE CASTINGS

In Tin, Zinc, Lead and
Aluminum Alloys

LATROBE DIE & CASTING CO.
LATROBE, PENNA.

NEW YORK OFFICE: 50 CHURCH STREET
Phone Cort. 3869
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Supremacy

is universally
acknowledged

e

Victrola VI, $35

Mahogany or oak

Victrola XIV, $175
‘Mahogany or oak
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Victrola VIII, $50
Oak

The Victrola has
time and time again
demonstrated its su-
premacy inthegreat
things it hasactually
accomplished.

It 1s easy for every
Victor retailer to
reap all the advan-
tages thatcome with
such supremacy.
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Victrola IX, $60

Mahogany or cak’

Victrola XVI, $225
Victrola XVI, electric, $282.50
Mahogany or oak

mem—

Victor Talking Machine Co.

Camden, N. J,, U.S. A.

Victrola X, $90
Mahogany or oak

Victrola XVII, $275
Victrola XVII, electric, $332.50
Mahogany or oak

vy e——

.

“Victrola” is the Registered Trade-mark of the Victor Talking Machine
Company designating the products of this Company only.
Warning: The use of the word Victrola upon or in the promotion or
sale of any other Talking Machine or Phonograph
products is misleading and illegal

lmportant Notice. Victor Records and Victor Machines are scien-
tifically co-ordinated and synchronized in the processes of manu-
facture, and should be used together to secure
a perfect reproduction,

Victrola XI, $115

Mahogany or oak
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HE greatest safeguard for any retail business, whether 1t be

the selling of talking machines or other merchandise of quality,
is a staff of competent and contented salespeople, but it is evideat
that this fact is not appreciated to the extent it should be in many
quarters. There appears to be among a certain class of dealers the
desire to cut selling expense even below the safety hmit—in other
words, sacrifice competence in their sales force for the sake of
economy. It is the wrong idea.

The customer gets lis first impression of a store from the
manner in which he is received by the salesman or the saleswoman,
and judges the entire character of the store by the character of the
person who first approaches him. If the clerk is plainly incom-
petent, careless or discourteous, his attitude is taken to represent
that of the entire store, and likewise the attitude of the proprietor,
who i1s supposed to know the sort of people he is employing. If,
on the other hand, the clerk is alert, shows a ready knowledge of
records and of machine construction, and gives the impression that
he is anxious to give service to the customer that customer is likely
to receive such an impression of the store that he will desire to
return when further purchases are considered.

The talking machine business, let it be understood,
superficial one. The salesman who expects to be successful must
possess himself of more than ordinary knowledge of music, and
particularly the music offered in record form, and be able to talk
mtelligent]ly on that subject; to know his stock; to be able to make
suggestions that will be cons:dered seriously ; to be able to explain
the difference between certain records and certain types of ma-
chines. Tlis knowledge cannot be gained over night. It takes
time and study, and the salesman who is in possession of it is worth
money to his employer

The crux of the matter is that the dealer cannot expect to
secure, or hold, the services of a real competent salesman—one who
will be a credit tablishment—for wages that would fail to
attract the conmuon laborer of to-day. The extra money that he
n in the sa 1 later on should bring ‘substantial returns in
i arger clientele. If these results do not
quite il to be with the individual salesman
ystem. The proper thing is to try out a new

15 not a
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show, the trouble 1s

salesman.

Then, too, the salcsinan who is kept in one position indefinitely
who receives no encouragement either by word of mouth or more

desirably through an addition to the money in his pay envelope,
cannot be expected to be enthusiastic over the business or to take
any great interest in it. There is no reason why he should. The
trouble is, however, that his discontent cannot very well be hidden,
and it is more likely than not to leave an unfavorable impression
upont the customer who wonders why the salesman appears to be
listless and not inclined to go out of his way to oblige. A little
praise and an occasional dollar increase in salary works wonders
in keeping the members of the sales force on the alert and anxious
to make good. There is something in it for them-—something in
the future.

In a store of any size the proprietor cannot hope to meet and
take care of the requirements of all his customers. He is forced
to depend to a greater or less extent on hired assistants. Those
assistants represent him to the fullest extent. Their attitude—
their actions—are taken to represent his. Their knowledge, or Jack
of knowledge, reflects the amount of attention given to their train-
ing. How important is it, therefore, that in selecting these repre-
sentatives and developing them the store proprietor proceeds along
the right lines, and endeavors to see that his salespeople are really
worthy of his representatives.

NCREASED prices in the talking machine field have already

made themselves evident, and further increases are to be expected.
unless there is a sudden and radical change in the existing situation.
It must be admitted that talking machine manufacturers generally
have absorbed their full share of increased production costs, and
that the advances that have been made heretofore have not in any
sense served to cover the larger production costs, to say nothing of
the War Excise Taxes. It is a recognized fact that cabinet woods.
for instance, are not only difficult to obtain, but are held at prices
that in some cases are little short of extortionate. Motors have
gone up in price twenty-five per cent. or more within the last few
months. Shipping cases have in some instances increased over
200 per cent., and in short every factor entering into machine pro-
duction, including both labor and materials, has been engaged in a
steady upward climb, so far as costs are concerned.

Manufacturers have, for the most part, shown an inclination
to be distinctly fair with their distributing forces in the matter of
absorbing increased costs, and in making price advances. Jobbers
and dealers have in some cases been called upon to sacrifice certain
discounts even in the face of diminished turnover and increased
overhead. The feceling seems to be that it was a matter of emer-
gency. and that to keep the industry alive and intact throughout
the war crisis was in itself a feat worthy of some sacrifice.

By advancing list prices of machines just now manufacturers
are, or should be, working in the interests of the distributing forces,
as well as themselves, by making it possible for the former to realize
a larger net income on a specified business turnover. The main
thing is that higher prices must come. the division of the increase
being for the moment secondary in importance.

EPORTS to The \World from widely separated sections of

the country indicate that there has been no s'ackening busi-
ness activity during the summer months; the demand for machines
and records continues to exceed the supply, and an over-sold condi-
tion has prevailed which every dealer hopes will be relieved con-
siderably the coming fall.

A splendid feeling of optimism prevails in all branches of the
industry, and everyone is looking forward to a continuance not only
of present activities, but a substantial growth in volume, provided—
and here’s the rub!—that sufficient stock will be forthcoming from
the factories to meet the demands of the buying public.

Throughout the trade there seems to be an increased apprecia-
tion of the higher priced styles, with a greater call for instru-
ments of special design. Meanwhile the popular priced instru-
ments from $50 up have more than their usual quota of purchasers.
so that there can be no complaint regarding the general trend in
the purchasing field.

Dealers who have been moving along somewhat inactively as
far as publicity is concerned should now resharpen their pencils
and get busy on “‘copy” that will increase the interest of the public
in their establishments. While their stocks mayv not be as com-
plete as they would like yet dealers must remember that it is time
to work not only for to-day but for the future, and this can be -



Avucusrt 15, 1919

THE TALKING MACHINE WORLD 9

done most effectively by keeping in touch with the public by means
of some form of publicity—either artistically prepared announce-
ments by letter or newspaper advertising.

HE renewed recommendation of the Federal Trade Commis-

sion to the effect that manufacturers should be permitted by
law to fix and maintain resale prices on goods identified by trade-
mark or trade name, as a protection to their intangible property
right or good will, created through years of fair dealing, is un-
questionably a move in the right direction. The Commission, of
course, qualified its recommendation to the extent of providing that
both prices and the contracts under which they are to be main-
tained must be subject to review by a disinterested agency, on the
premise that unlimited power to fix and to enforce a resale price
may not be made lawful with safety.

Those in the lines of business that have reached their present
development largely through the observance of price maintenance,
such as the talking machine trade, as well as those who believe on
principle that a manufacturer of a trade-marked product, or one
having a recognized trade name of standing, should be empowered
to protect his business from the inroads of the price cutter, will be
interested in the outcome of the Federal Trade Cominission recom-
mendation, particularly -as that body holds that unrestrained price
cutting is not in the public interest. The Commission is broad
enough to say that bills now before Congress, such as the Stephens
bill, the Kelly bill, etc., may well be made to meet the situation by
being amended so as to provide for a review of the terms of resale
contracts, or any revision in those contracts, by a disinterested
agency.

The majority of modern business men have long been in favor
of some form of price maintenance for the protection of articles
bearing trade-marks or names that have been given definite standing
through years of effort and the expenditure of much money. The
only objection seems to have been, with some men, that the unquali-
fied right to maintain prices would give to the manufacturers a
power that would tend to create a monopoly were it used improperly.
If the recommendations of the Federal Trade Commission are car-
ried out the manufacturer will be protected in his trade-mark or
trade name, and, by being subject to control, may not use that power
of protection in the wrong direction, and overstep the mark. It
would seem that every manufacturer of, or dealer in, a trade-marked
article should be earnest and unhesitating in support of the Federal
Trade Commission’s plan for a price maintenance measure.

ROBABLY every prominent writer on salesmanship takes
occasion to emphasize the fact that the salesman who desires
to progress in his chosen field should read carefully the various
trade and technical publications covering his particular field for the
purpose of increasing his knowledge of the product he handles, and
the manner in which competitors view it. Broad men of business

on more than one occasion have not only urged that their employes
read technical publications, but insisted upon their doing so, and
on numerous instances have insured obedience to the order, or re-
quest, by themselves subscribing for various trade publications for
the use of their employes.

In the face of all this there has come to The World a com-
plaint from a talking machine dealer who inquires why one of his
branch managers should receive this publication and thereby be-
come acquainted with various products in the field, the prices of
same, and the activities of competing concerns. He appears
offended not only with the fact that the employe receives the pub-
hication regularly because he is a subscriber, but because admittedly
it gives him information that makes him a stronger factor in the
industry.

This particular employer, unquestionably, is laboring under the
wrong impression. He fails to realize that by gaining, at his own
expense, a more thorough and wider knowledge of the talking
machine business, its products and those who make them, his branch
manager 1s increasing his efficiency as an employe and thereby prov-
ing himself of greater value to the head of the business. If the
employer, by failing to recognize this increased efficiency, finds his
branch manager discontented and inclined to transfer his allegiance
to ome other concern more inclined to recognize his ability, then
he has no one to blame but himself.

To desire that an employe be kept in ignorance is to desire that
he get into a rut and simply become a piece of machinery, unthink-
ing and for that matter incapable of thought. The man who seeks
to conduct his business with employes of that stamp cannot hope for
continued or permanent success.

EVELOPMENTS the past month demonstrate most emphat-

ically that no move made in the industry in recent years is
having a more far-reaching effect than the action of the Victor
Talking Machine Co. in placing records of the great leaders in the
musical world—such as Caruso, Farrar, Schumann-Heink, Heifetz,
Paderewski, Melba, Elman, McCormack, Alda, Sembrich, Zimbalist,
Gluck, and other leading artists of world fame—before the public
at a price that makes an appeal to a greatly enlarged clientele.

It marks a step that means much for musical advancement and
musical appreciation in America, for it brings into the homes of a
great many people too prone to confine their purchases to “‘fopular™
records, classic orchestral, instrumental and vocal selections which
represent the supreme ability of leaders in their respective fields.

O make the campaign for music in the home really effective

we must naturally first have the home. It is, therefore, meet

and proper that dealers in musical instruments take pains to support

very practically the present nation-wide “Own Your Own Home”

campaign being carried on to solve in a practical way the existing
housing problem in the larger cities. Help the cause along.

SERVICE

\\\\'!x

UMIDITY and temperature have little to do awith

spirationist. You'll find Pearsall Service working actively
for you in August, for you can’'t begin too soon to build a
Fall stock.

Dog Days

selling, altho it's good alibi-stuff for the anti-per-

WHOLESALE ONLY
Victrolas and Victor Records 10 East 39th Street, N.Y.
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Pointers Regarding the Proper Packing of
Talking Machines for Export Shipments

TR
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The increase in exports to foreign coun-
tries of American-built talking machines has
brought up a number of questions, among them
that of proper packing for domestic shipments,
Talking machines as a rule have always been
packed most satisfactorily. As a matter of fact,
wheii the express companies recently started
a campaign to influence shippers to give more
attention to their packing, citing instances where
poor packing had been ruponsxble for heavy
losses in certain classes of merchandlse, the
talking machine manufacturers came out with a
clean slate. The express companies had ab-
solutely no basis for complaint regarding their
methods.

The ordinary built-up veneer shipping case
for the Jarger models of machines, as used
in this country, or the corrugated paper cases
for the smaller models are naturally not suf-
ficiently strong to stand the rigors of ocean
transportation—tlie dumping in and out of light-
ers and barges, the handling by heavy cranes,
and the dropping into ships’ holds regardless
of the fragile character of the contents. Then,
too, these lighter packing cases are not jn any
sense impervious to the effects of dampness
to which seagoing ships are subjected.

Those manufacturers and shipping experts who
have been engaged in packing talking ma-
chines for export have, for some time, advocated
substantial cases, built preferably of seven-
eighths inch lumber, or at least three-quarter
inch lumber strongly cleated and metal strap-
ped, the latter precaution not only to prevent
breakage, but to prevent thieves from tamper-
ing with the contents.

When the smaller table models of machines
are shipped it is suggested that they be packed
sccurely in the ordinary corrugated board con-
tainers, and then, where the order is for a suf-
ficient number, packed two, three or four in-
side a larger, heavily built shipping box.

In the case of pianos and many other arti-
cles containing metal parts subjected to rust
it is always suggested that the cases be lined
with tin, or zinc, to keep out moisture. The
average talking machine nowadays, however, is
so heavily nickel-plated, even to the exposed
parts of the motor, that this precaution is not
held necessary in the majority of cases. It
is suggested, however, that the motor and other
exposed metal parts of the machine be wrapped
in several thicknesses of oiled paper with a
covering perhaps of cloth, and that the cabinet
itself be likewise protected with oiled paper, or
the heavy cloth-backed paper frequently used for
heavy packing purposes, simply to keep the
moist air away from the case.

In packing for export it must be remembered

_that goods are much more roughly handled than

when carried about the United States on freight
cars. In hoisting cases into steamship holds
they are aaturally bumped about considerably,

- and, unless substantially protected, are liable

to be broken open. When heavily strapped with
metal they are better able to resist the rough
handling, as well as the efforts of dishonest
people to tamper with the contents.

At a number of South American ports it
is necessary to transfer freight from steam-
ships to lighters to get it ashore, and in some
cases the lighters must be run through the surf

I

MR

to make a landing. Under such conditions
packing cases are not subjected to very gentle
treatment, and in addition are frequently wet
down with spray. It is for protection against
this spray, as well as the natural moisture of
the sea air, that the protection of metal parts
under oiled coverings is urged.

When the machines are fastened securely
to cleats in the packing case, as they are in
the veneered cases, for domestic shipment there
is very little danger of their being jostled
about in the case during handling, and becoming
damaged. In fastening the machines in the
cases, however, it must be remembered that the
case in handling may be turned on its side or
upside down regardless of any notice to the
contrary stenciled on the box. The fastenings,
therefore, should be of a character to hold the
machine firmly in any position.

The main idea in packing for export is to
forestall, by the use of heavy cases and secure
fastenings, any possibility- of damage in transit.
To pack machines as though for the domestic
market, marking the case "fragile” and trusting
to luck, is the wrong system. Carelessness in
this particular will ultimately result in heavy
losses.

TAKES OVER IRVINE MUSIC HOUSE

The Nicholls Music Co. has acquired the store
and stock of the Irvine Music House, Macon,

Ga., and after extensive improvements has
opened as a Victor dealer. Mr. Nicholls has
been prominent in musical circles in Macon

for years and has many friends in the trade.

munities

satisfaction

Dealers

There are some com-
where
Brooks is not repre-
sented effectively as
yet. Perbaps yours is
one of these.
as much profit and

the Brooks as there is
In owning 1t.

The Brooks Automatic Repeating Phohograph

is justly termed. The Wonder
Instrument.

It has all the good

the

There is

in selling

The Repeating Device

is an exclusive Brooks feature.

turning a little knob

The Brooks Automatic Repeating and Stop Device
It gives this phono-
graph a broader scope than any other make and
requires no attention beyond setting the needle and

The
Wonder

Instramenté.

qualities of other high grade
makes, but is completely put in |
a. class by itself by virtue of
the inbuilt Repeating Device,
which enables
the operator
to play any
make of
record, any
desired num-
ber of times.

‘There are three
Brooks models
of dlﬂerent sxzes
all beautlfully
carved and finished. Each
style may be had with
electric- motor, if desired.
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“Something Different”

OLUMBIA Novelty Records sell.

The Columbia Novelty Record
Booklet will create a persistent demand
for ‘‘something novel—something dif-
ferent.” It contains the cream of the
instrumental music of many nations. It
offers you a unique means

To Get New Business

and to keep all the customers you have.
Get a big supply of these booklets and

watch vour sales of records grow.

Thereisalways “‘something different”
to be found on Columbia Records. That’s
the demand which the Instrumental
Novelties have been made to stimulate;
and, whetherit’s Gypsy, Jewish or Spanish,
Turkish or Russian or Hawaiian, a weird
old tune or a whistling air, it’s among
the Instrumental Novelties listed in this
special booklet.

COLUMBIA GRAPHOPHONE COMPANY, New York

London Factory

102 Clerkenwell Road, E. C



PUT this beautiful decalco-
s mania sign on your window.
® [t makes a striking spot of color,
and means to the public that you
have Columbia Novelty Records
—the music of all the countries
these flags represent. All the
music of all the world 1n more
than a score of languages 1s
recorded on Columbia Records.
. Increase your sales of foreign
language records by displaying
this splendid special sign.

COLUMBIA GRAPHOPHONE CO., New York

Londen Factory: 102 Clerkenwell Road, E. C.

e
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RECORDS FOR THE COLUMBIA CO.

Mlle. Marguerite Clément, Noted French Lin-
guist, Makes Educational Records

The educational department of the Columbia
Co. announces that Mlle. Marguerite Clément,
wlio has beeu in America .representing the
French Government in promoting the French
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Mlle. Marguerite Clément
language in this country, has recorded several
records for them. Mille. Clément sbelieves that
one of the most important factors in promot-
ing the language is the correct pronunciation of
it. It is her belief that the accent may most
easily be obtained by listening to another who
speaks the French language correctly.

In order to further the American’s pronuncia-
tion she has recorded several records so that the
proper accent may be heard and learned. These
records, recently released by the Columbia Co.,
are meeting with a great demand from the edu-
cational institutions throughout the country.

THE MAKING OF FIBRE NEEDLES

Scientific American Refers to the Great Work
of F. D. Hall, Who Introduced the Fibre
Needle to the Trade

The achievements of F. D Hall, president of
the B & H Fibre Mfg. Co., Chicago, Ill., in-
ventor and developer of the fibre needle used
in talking machines, and now so universally
used throughout the world, formed the sub-
ject of an extended review in the Scientific
American of recent date. The story tells in
detail of the many woods with which Mr. Hall
had experimented before he found the right
one, and describes the intricate processes that
the bamboo goes through before becoming a
needle.

The hard point of the needle is formed from
the enameled cortical surface of the cane. The
poles, twenty fcet long and two and one-half to
three and one-half inches in diameter, care-
fully selected, are sawn into pieces about an inch
long and split in two. Machines split these
again into prism-shaped blanks for needles.
To force out the sap and replace it with oil
and wax in the myriad cells of the cane the
bits are put in drip kettles and lowered into
vats laden with an oily mixture at 340 deg. F.,
where they remain forty hours. Then they go
into tumbling barrels containing hardwood saw-
dust, where they get cooled and polished.

Each needle is inserted by hand into a cut-
ting machine that snips the point into the fa-
miliar triangular form at the rate of 30,000
needles a day.

The Sommerhof Co., Erie, Pa.,, has been in-
corporated to deal in talking machines by W. A,
Somerhof. The capital is $75,000.

PATHE PHONOGRAPH FOR TOURS

Outdoor Model Purchased for Use on Brooklyn
Eagle Tours—Machine for Battleship

An outdoor model Pathé phonograph has been
purchased by the Brooklyn Eagle as part of
the regular equipment for ihe series of per-
scnally conducted tours through the national
parks of the country, held under the auspices
of that newspaper and known as the Brooklyn
Eagle National Park Tours.

A cabinet model Pathé phonograph, together
with a library of records, has recently been
iustalled on the U. S. battleship “Michigan” for
the entertainment of the crew.

ENLARGES VICTOR DEPARTMENT

The Siegling Music House, which has been
doing business in Charleston, S. C., for over
one hundred years and is said to be the oldest
music house in the United States, has recently
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remodeled and enlarged its Victor departmen
and added six demonstration booths of attrac
tive design.

A TACTEUL PAYMENT NOTICE

Wide-awake Dealer Varies Usual Dun for
Money and Makes It Into an Invitation

Instead of the usual notice that a payment is
due on an instalment purchase System calls at
tention to a certain talking machine dealer who
sends to his customers an invitation to visit the
store and hear the latest records. A list of thesec
records appears on the side of the card bearing
the invitation. On the other side of the card
the merchant tactfully calls attention to the im-
pending payment, thus:

“Inasmuch as your next payment on your talk-
ing machine will be due on July 15 I shall be
very happy to have several of these records
set aside for your inspection when you visit us
that day to make payment on your account.”
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—12 MONTHS TO PAY

The first payment brings you the sign—you have the 12

months to make the final payments.
times over—

Pays for itself many

—Draws Trade Like A Magnet

Sparkling at night and glistening in the daytime, it tells
the people for blocks in each direction that you are up-to-

"Turn off the Sign Joe
Our stocks sold out”

%

night.

AN

HASMAMINRY
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Z
Z
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date and modern.

It tells your name and business day and

It works for you as an energetic salesman, while your
competitors are lost in darkness.

The entire sign is made of porcelain enameled steel, bril-
liant white letters on a blue background. Practically in-
destructible—will not rust, peel, rot or fade—mnever needs
refinishing. Costs only a few cents a day for electricity-
there is no other maintenance expense.
ing keeps it like new.

An occasional wash-

Tear off and mail coupon now

FEDERAL ELECTRIC COMPANY

representing
Federal Sign System (Electric), Lake and Desplaines Sts., Chicago, lll.

Please send me full information on Porcelain-enameled Steel Sign for my business

your 12-months-to-pay Plan

Street and No.

Store Frontage

Explain
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o Marvelous Tone

THE slogan heading the

full page VITANOLA
advertisement scheduled to
appear in the SATURDAY
EVENING POST. issue of
August 23d. is not merely
our opinion of the tonal
qualitiesof the VIL ANOLA.
but it is the composite con-
viction of thousands of dealers .
and consumers as expressed
in  numberless unsolicited
letters in our files.

Vitanola Talking
Machine Co.

508 West 35th Street, Chicago

We invite the co-operation of live dealers,
everywhere, in meeting the demand for
VITANOLA, the most marvelous.y toned
phonograph of the age. \Write for booklet,
entitled, "Making a Phonograph Depart-
ment Pay.” Learn about our interesting
proposition. \Write to-day.

Exclusive Vitanola Features:
{l  FamousDuplex Tone Arm
Octagonal Reproducer
|| Perfected Sound Amplifier
Improved Tone Modifier

I

I




Aucusrt 15, 1919

THE TALKING MACHINE WORLD

il I TG (i

T 0 000t

E|

Now that the sumimer is nearly over, a sum-
mer which, by the way, was like no other in the
history of the industry, it is safe to say.that
every live dealer has used his time well and
has taken stock of himself and his business
and has found just where he stands.
been wise he has done several things. He has
taken an inventory, examined his instalment and
charge accounts, reorganized the record stock,
disposed of the stock of used machines and has
put things in shape generally for fall trade,
which this year promises to be larger than ever,
and needs careful preparation in order to reap
the fullest benefits from the golden opportunity.
With production difficulties still on the horizon
it behooves every dealer to get to work well
in advance to pave the way for quick sales in
large volume when the holiday rush begins. And
when do you have as much time as in the sum-
mer?
~ Take the matter of inventory. It is essen-
tial to the talking machine dealer to know where
he stands and, while he at all times has some
idea of just how the situation is, there is noth-
ing like a thorough inventory to clear up all
points and give an exact statement of assets and
liabilities. If the results of this housec]eaning
are good it is a cause for satisfaction. If they
are bad it is a warning to get busy and see to
it that defects are remedied and steps are taken
to prevent the same thing happening again.

The instalment and charge accounts should

come in for a careful investigation and con
sideration, for in a business where the instal-
ment is such an ever-present one it is abso-

lutely essential that the accounts are on a sound
financial basis. Fach customer’s account should
be gone over and those who are delinquent or
irregular in the matter of payments should be
locked after at once. Charge accounts must
not be allowed to run too long, for the evils of
procrastination, especially in money matters,
lead to trouble inevitably. It often  requires
some little time to straighten out these ac-
counts and this is many times impossible in
the busy months. Accounts are allowed to drift
along and trouble is ahead. If these accounts
are carefully checked up periodically much loss
of tiine and money can be avoided. Many deal-
ers devote their spare time in the summer to
this task and have found it to be well worth
while.

Then there is the question of the surplus stock
of used machines, or, in other words, the num-
ber of machines which have been taken in ex-
change or in part payment for others. In these
days it may sound strange to talk of surplus
stock when it is hard enough to get instru-
ments of any kind, but the machines which col-
lect around the store in the course of a year
make a considerable item, which may, in.a way,
be called surplus stock. Most of these ma-
chiues are as good as new internally and with
a little repair work, such as polishing, refinish-
ing, a new tone arm here or a touch of varnish
there, will make instruments of salable value.
And the gratifying part is that these machines
seem like money found, for they represent a big
return on a relatively small investment. These
used machines, especially the smaller models,
make excellent instruments for vacation use at
seashore, cottage or camp, and appeal to the
vacationist, because an expensive, elaborately
dressed cabinet is hardly in keeping with the
needs. of summer conditions. Then, too, it is
often possible to sell a used machine to a pros-
pect for summer use and thenr make auother
sale of a higher-priced instrument in the fall.
And with fall production showing encouraging
possibilities, and the greater number of used
machines being sold for lack of regular stock

If he has’
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fall trade will come with a rush of activity, whiclh
every dealer wants to prepare for.

Records also should come in for a careful
inspection, for record sales are steady and cou-
tinuous, provided you have sufficient stock to
supply your customers and do not lose their
trade to a comipetitor through lack of a well-
balanced record list. Run through your record
files and see if there are any missing numbers.
Place your orders well in advance for the num-
bers you know will be in demand. Devote a
little extra energy to move those records which
have not had a great sale. Try to turn these

0 s

Inventory, Instalment,

Charge Accounts,

Record Stock and
Store Changes Are
Essential Subjects

00 A A T

slack numbers into profit, for in summer you can
afford to take more time to bring them to the
attention of the public.
Reorganize your mailing list.
dead ones and add those you think might be

il

Cut out the

buyers or prospect getters. A good system is to
send out double post-cards to customers and
their friends asking if they are interested in re-
ceiving the record lists and supplements. If
they are interested they will reply on the card.

All these things are more or less iucidental to
fall trade and while they are concerned mniost
closely with summer itself, yet at the same time
they put you on a firm foundation for fall busi-
ness. When the working parts of your organiza-
tion are in perfect shape to receive and take
care of the fall rush look to your store itself

and make it attract that business. You know

i Bl

The W1se Dealer Has Now “Cleaned House
and Is Ready for the Fall Trade Campaign

QR N

the value of an attractive store and if you have
ncglected that part of your husiness in the past
don’t make the mistake of putting it off any
lotiger. Brighten up the interior, have the
demonstration booths clean, well-lighted and
comfortable, arrange the stock in a way to set
off the advantages of each model. Consider
your store equipment. Is it modern, is it ade-
quate to take care of your trade, etc.? The many
equipment fixtures of to-day have been designed
to save the dealer money and to increase his
trade. Don’t make the mistake of thinking you
can't afford new equipment. The truth is you
can’t afford not to. A penny saved is a penny
earned? Fine! DBut remember, your ship will
never coine in unless you send one out.

When the interior of your store is put in
fine shape there is still one more thing to re-
member. Your customers will never see that
fine interior unless they come in. So the interior
of your store must be the final mesh in the web.
And here again you are fortunate in being a
talking machine dealer, for in what other line
are the possibilities for effective display so
numerous and have received so much careful at-
tention on the part of recognized experts, artists
and designers? Window displays have been
worked out for every possible circumstance and
condition and you can easily select the ones to
fit your location and class of trade. The final
touch is an attractive sign, preferably electric,
which will attract attention from afar. Such a
sign is a business getter that is always on the
job seeking out new customers.

Now you are ready for anything. You have
taken an inventorv and know just how your
business stands; your instalment and charge ac-
counts have been aired and renovated; your
stock of used machines has been turned into
profit; your record stock is in first-class condi-
tion; your mailing list is ready to do its work;
your store both inside and outside is in the pink
of condition; you are ready for fall trade and
you may rest assured you will receive your share,

Some of those folks who put forth effort
and fall short of success should study the mean-
ing of the word “sustained.”

=

CLEVELAND
943-947 Chestaut Avenue

Pathe Superior Quality

coupled with

Fischer Superior Service
Makes Dollars for Dealers

ASK us for Agency proposition NOW
THE FISCHER COMPANY

OLDEST PATHE JOBBER

2 CINCINNATI
44-46 Vine Street
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Edison Message No. 46

“A new order of things is emerging

from the events of the past five years.

Whatever may intervene

., the ultimate

result 1s going to approach more closely

a square deal—for labor,

for capital, for

the merchant, for the farmer, for every-

one. The employer who is not square

with his employees, or

the employee

who 1s not square with his employer, is

going to be out of step with the times.

29

Thomas A. Edison

THOMAS A. EDISON, Inc.

ORANGE, N. J.
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OVERBOUGHT MARKET CAUSES SLUMP IN SALESMANSHIP

Indifferent Attitude of Salesmen Developed During War Times—William Maxwell, Vice-presi-

dent of Thomas A. Edison, Inc., Discusses

Present Selling Evils and Sounds a Warning

Market conditions obtaining at present, in
which buyers clamor for goods and the argu-
ments of the salesmen are unnecessary, threaten
to reduce salesmanship to one of the lost arts.
A warning to salesmen against mental stagna-
tion in the present situation is sounded by Will-
iam Maxwell, vice-president of Thomas A. Edi-

William Maxwell
son, Inc,, East Orange, N. J. Mr. Maxwell is
recognized as a sales authority, having written
several books on the subject. In discussing with
the New York Tribune the effect of the war on
salesmanship Mr. Maxwell stated that the ques-
tion involved both psychology and economics.

“For some reason, probably on account of the
war,” he said, “most of the salesmen in this coun-
try are in a mental slump so far as their sales-
manship is concerned. I am, and if I didn’t
realize that fact I should be afraid that I had
gone mad. 1 don’t want to be like the lunatic
who asserted that he was of sound mind, but
that all the rest of the world had gone crazy

“The war put most lines of business on a
basis where the secller could say, ‘Take it or
leave it.” A seller’s market is bad for salesman-
ship and for business morale generally.

“Salesmanship reached so low an ebb during
the war that, following the armistice, it had very
little effect in aiding businesses that werc¢ preju-
dicially affected by the end of hostilities. The
first period of reaction to the war is now ap-
parently at an end and a great business boom
seems to be starting. In other words, we are
likely to have a seller’s market again for at least
another year. By the end of that time salesman-
ship may have become almost a lost art.

“It is difficult to be a good salesman when you
are badly oversold. Our company is over $6,-
000,000 behind in its orders and I am devoting
most of my time and thought to ways and means

Talking Machine

CABINETS

TO THE TRADE

All Styles Made to Order
Lowest Net Prices

Manufaciurers Sales Co.
NORRISTOWN;, PA.

of getting goods. Under ordinary conditions
I would be thinking almost entirely about selling
and advertising. It is easy to see that I am like-
ly to grow rusty on salesmanship. Multiply
my case by the two or three million salesmen
and saleswomen in this country and you can
readily see what is happening to salesmanship
as a science or profession or whatever you want
to call it.

“If we salesmen don’t keep ourselves in the
proper kind of mental training we are likely
to wake up some morning and find that our
expert services are needed, but that we have
ccased to be experts. I feel this so strongly
that I am endeavoring to devise a system of
cash awards to stimulate self-analysis and selt-
improvement by the members of our sales and
advertising departments. The need of orders
to keep your factory wheels turning is tle

15

greatest incentive to salesmanship and when
that incentive is removed the sales manager
needs to watch himself and his associates to see
that mental dry-rot does not set in.”

THE VERSATILE WERRENRATH

Reinald Werrenrath, the young American bari-
tone, whose Victor records are among the trade’s
“best scllers,” is editing two volumes entitled
“One Hundred Modern Scandinavian Songs.”
for the famous ‘“Musicians’ Library,” published
by the Oliver Ditson Co. of Doston. This vol-
ume of Scandinavian songs, after two ycars
of research work, is necaring completion and
will be in the hands of the printers shortly

Another collection which Mr. Werrenrath re-
vised and edited for the Oliver Ditson Co. i
the “New Arion,” for male chorus, a revision
of the well-known “Old Arion.” As a com-
poser Mr. Werrenrath is best known for two
male choruses, “The Siesta” and “Cavalier’s
Song,” and a number of unpublished songs
which he modestly refuses (o let appear in print
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IMMEDIATE

friends steadily.

-

"RECORDS

OF ALL

Popular Hits

Every dealer handling OkeH Records
1s ready to give efficient service to
his patrons and supply them immediately
with the best sellers of the day.

We are giving our dealers valuable
service and co-operation
“Record of Quality” 1s winning new

Do You Know What Our

Service Means

THE GARFORD MFG. CO.

ELYRIA, OHIO

L]

DELIVERIES

and the

?
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Diplomacy Neede
in Handling Customers’ Complaints -

T N T

T O S

The generosity of the salesmman or manager
in adjusting a complaint or dispute for a cus-
tomer must naturally depend, to some extent,
upon the hxed policy of the house and the rules
and regulations laid down for the guidance of
the individual members of the selling force; but
it is safe to say that, given a limited freedom of
action, thcre are very few cases where managers
or salesmen err in being overgenerous in ad-
justing settlement.

The instalment sale, of course, carries with it
a certain responsibility that the house will nat-
urally recognize. If a talking machine proves
unsatisfactory after a few payments, it is policy
to satisfy the customer so that the terms of
the contract will be carried out regularly and
without difficulty.

In the manner of handling the complaint of
a cash buyer there may lie the opportunity
of creating friends and many actual sales for
the house or in bringing about an exactly re-
verse effect. [t may be safe to laugh at the
complaint so far as that particular complaint
is concerned, but the customer who feels that
he has been unjustly treated in a transaction
involving a hundred dollars or more is not likely
to overlook an opportunity to air his grievance
where it will do the most harm to the concern
that is believed to be at fault.

.\ case in point occurred only recently in an
Eastern city, where a man of prominence pur-
chased a rather expensive talking machine after
careful consideration. After the instrument was
delivered the purchaser persisted in claiming
that the tone was faulty, because of some im-
perfection in the reproducer or tone chamber

between the tinte he left the wareroom and the
time it reached his home. The manager him-
self investigated the case and felt that the com-
plaint was imaginary rather than real. Instead
ol combating the views of the customer, how-
ever, he simply went back to the store and
shipped two other instruments to his house,
one approximately of the same value, and the
other a more expensive one. ‘They were left
for the consideration of the purchaser, who se-
lccted the more expensive machine of the two.
The customer wrote out his check for the differ-
eace in the price immediately, and expressed
himself as being rather sorry at having caused
so much trouble and msisted on taking care
ot the cartage charges. Incidentally this same
purchaser has since been responsible for several
subsequent sales amounting to large sums.

In anotlier case the talking machine mer-
chant learned that a fairly well-to-do cash pur-
chaser of an instrument a few days before had
met with serious and sudden financial reverses
from an unexpected quarter. Being fairly well
acquainted with the man, the dealer went to
him quietly and offered to take the talking ma-
chine back and return in full the purchase price
in order that the man might use the money
to meet his needs. The purchaser, having other
available means, refused the offer, but has since
been more active in that particular talking ma-
cliine merchant’s interests than scme of the lat-
ter's regular salesmen.

At first glance it appears that the merchant
in question was foolish in his effort to give
back mouey, but had his offer been accepted
he could still have taken back the instrument

d by Salesme
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n or Managers
By J. S. Fisk
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and gotten its full value from another pur-
chaser, and would have been out only a few
dollars’ cartage cast, plus the selling expense.
There is no question but that many other people
in the town would have heard of the act, and
would have made their purchases from him,
probably for cash, with the feeling perhaps
that the action he had taken in this particular
case might be taken in their own cases should
occasion warrant. Even should that feeling go
abroad, the number of instances where a talk-
ing machine would be taken back within a
few days after its sale would be so few as to
he negligible.

Generosity in the settlement of disputes or
10 the handling of business generally must of
course depend largely upon the particular situa-
tion and the sort of people the merchant is
dealing with. A generous settlement that would
be appreciated by the right sort of purchaser
and win his friendship might be looked upon
by another sort of man as a sign of weakness
and he might endeavor to play upon it accord-
ingly. A safe rule to follow, however, is to be
a trifle overliberal rather than under-liberal ‘in
cases where there is any doubt. Keeping the
customer s<atisfied and friendly to the house is
the main object and that friendship has a real
commercial value. 2

NEW CAROLINA INCORPORATION

The Curtis Morong Co., Raleigh, N. C, has
besn incorporated to deal in talking machines.
The new concern is incorporated for $20,000,
with the eutire amount paid in.

—all you want
for the asking!

MERSON hits are going fast these days. But that’s
to be expected. Emerson advertising is “delivering.””

We are delivering, too. It’s our special job. Our stock
of current Emerson hits is always large enough to take
care of our trade. Don’t wait till you’re out of this or that
big hit—watch your stock—and phone us when you run

low. That's business!

Emerson Record Sales Company, Inc.

Exclusive Metropolitan Distributors

6 West 48th Street, New York City
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The simplest way
to.please your cus- "/

tomers, 1s to give-them what they:
want—and of course they want
the needle that produces the
best results—that one which
by a twist - of “the wrist
will change the volume

A3
)

od -
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of tone, from Extra 4
Loud for the Fox Trot, 45
to Soft yet Mellow y &
for the entrancing |\ 4&¥
Waltz. And then |\
—Four Records.
with: the ‘one
-needle. <

COMBINATIONTE

Flat Side, Parallel with
the Record, producing
Loud Tone

BRILLIANTONE X\

TWO TONE-FOUR RECORNDNEEDLE W=y

COMBINATION

“
“  Flat Side at Right Angles
to the Record, producing
Soft Tone

For Intermediate Tones, Use Intermediate Angles

N 1 2 4 =t i
¥ PANTS CING) it a
« FO -
e /S NAL S/ ANAY O Lt A V)
- .

'BRILLIANTONE STEEL

Metropolitan District
EMERSON RECORD

366 6th Ave., N. Y. Clty
New England Dlstrlct

4
il

<

Brilliantone €
Ten Cents.p:
needle plays
and two' loud
“= . rightly:s0, W 1
are growing. in‘leaps

.....

sk e .

NEEDLE CO OF AMERICA,
: INCORPORATED
Suite 655-659 Marbridge Building,
Broadway at 34th St., NEW YORK CITY

Paclfic Coast District
WALTER S. QRAY

Chlcago Dlstrict
WALTER A, CARTER

57 East Jackson B't'v'd
Chicago, Ul

530 Chronlicle Bldg.,

San Francisco, Cal.
CANADA

MUSICAL MERCHAN- BOURGETTE & WOODS

DISE SALES CO., Ltd. 16 McGIlll College Ave.,

Excelslor Life Bldg. Montreal, Canada
Toronto, Canada e

SALES CO.

EMERSON NEW

ENGLAND INC.
68 Essex Street
Boston Mass.

Foreign Export: CHIPMAN LTD. 8-10 Bridge St., New York Clty
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“D’Amor Sull’ Ali Rosere,” sung by Rosa
Ponselle, is one of the purest examples of
dramatic vocal melody ever recorded.
Columbia 49559.

Columbia Graphophone Co.
NEW YORK

w_‘h

TRADE BOARD ASKS PRICE FIXING BY MANUFACTURERS

Federal Trade Commission in Report to Congress Urges Legalizing Resale Price Fixing Under
Supervision of Federal Agency—Recent Colgate Decision Has Bearing on This Action

WasHINGTON, August 1.—A renewcd recom-
mendation that manufacturers be permitted by
law to fix and maintain resale prices, subject to
review by a disinterested agency, was made by
the Federal Trade Commission recently in a
special report to Congress.

Existing laws which have been interpreted by
the Supreme Court in the case against Col-
gate & Co. and in other test cases to prcvent the
fixing of resale prices should be amended, the
commission believes, with a view to removing
the present complexity in the business world;
to promoting the efficiency of manufacturing and
commercial institutions, and to serving the in-
terests of the consuming public.

Under the commission’s recommendation, first
advanced in a report to Congress last Decem-
ber, manufacturers desiring to fix and maintain
resale prices would file with an agency to be
designated by Congress descriptions of their
articles, contracts of sale, and the price
schedules to be maintained. The disinterested
agency would be charged with the duty “upon
complaint of any dealer or consumer or other
party at interest,” to review the terms of con-
tracts and prices. -

The commission’s recommecndations, the re-
port said, were baséd on the following conclu-
S101S:

Producers of identified goods—identified by
trade-mark or trade practice—should be pro-
tected in their intangible property right or
good-will, created through years of fair dealing
and of sustained quality of merchandise.

The unlimited power both to fix and to en-
force and maintain resale prices may not be
made lawful with safety.

Unrestrained price cutting is not in the pub-
lic interest, and tends eventually to impair, if
not to destroy, the production and distribution
of articles desirable to the public.

“There must be a common ground,” the com-
mission’s report said, ‘“wherein the rights of
producer, purveyor, and consumer may each be
fully secured, and equity done to all. The
Supreme Court has made it clear that, in the
present state of the law, the maintenance of a
resale price by the producer is a restraint of
tradc and is unlawful. .

“Such being the judgment of the Supreme
Court, the Federal Trade Commission has en-
forced the law, even though it may have ap-
peared to operate inequitably in some cases. In
its enforcement of this rule the commission has
been mindful that the cutting of a recognized
resale price on well established and identified
articles has been at times indulged in for unfair
trade purposes. \When so unfairly used, such

Ward’s Khaki

2., . 2Grade “D"” Cover with No. 3 Straps.

Moving Covers

Distributors

BRISTOL & BARBER, INC.
111 E. 14th St., New York City

YAHR & LANGE DRUG CO.
207-215 E. Water St., Milwaukee, Wis.

COHEN & HUGHES, INC.,

Washington, D. C.

BECKWITH-O’NEILL CO.

Minneapolis, Minn.

STREVELL-PATERSON HARDWARE CO.
Salt Lake City, Utah

OHIO SALES CO.
Beckman Bldg., Cleveland, Ohio

THE C. E. WARD Co.

(Well-Known Lodge Regalia House)
101 William St., New London, Ohio

Also Manufacturers of Rubberized Covers
and Dust Covers for the Wareroom

price cutting is attempted to be cloaked as law-
ful competition and justified by the Supreme
Court decisions.

- “Thus, both price maintenance and price cut-
ting under certain conditions are found to be
unfair and business men are perplexed.

“It is urged, and the commission believes with
reason, that it would be unwise to vest with the
manufacturers of articles the right, without
check or review, both to fix and compel the
maintenance of resale prices. It is true that
business practice inclines producers to fix the
lowest possible retail price in order to secure
the greatest possible sale of their product, but
in the commercial organism functioning be-
tween the production of an article and its final
sale, for actual consumption, both the wholesale
and retail merchants are entitled to just com-
pensation for useful service performed.

“It is similarly urged that manufacturers
should be protected in their good-will created
by years of fair dealing and of sustained quality
of merchandise.

“The consuming public does not enjoy bene-
fits by unfair price cutting to compensate it for
the injuries following demoralization caused by
price cutting. This is for the reason that, in the
long run, unrestrained price cutting tends to
impair, if not to destroy, the production and
distribution of articles desirable to the public.”

W. THOMMEN HEADS PLYMOUTH CO.

First Meeting of Concern Since Merger With
Kade Fixture & Showcase Co.

The first meeting of the Plymouth Phono-
graph Co. since it took over the Kade Fixture &
Showcase Co., on June 9, was held recently in
Shcboygan, Wis., at the factory. The follow-
ing were elected directors of the company:
William Thommen, J. H. Wheeler, Harry
Bolens, J. B. Thiery and Frank Mclntyre. After
the election these directors niet and chose the
following officers: President, W. Thommen;
vice-president, J. B. Thiery; secretary-treasurer,
Frank Mclntyre.

COLUMBIA BRANCH MGR. RETURNS

Capt. E. B. Schidell has recently returned
fiom France, having served with the American
artillery for some time on the other side. Capt.
Schidell is the proud possessor of the Croix de:
Guerre, which he won in action. Although for-°
merly manager of the Dallas branch of the Co-
lumbia Co., Captain Schidell will now join the
salcs force of the Cincinnati Columbia branch.

‘The man who shines at making excuses sel-
dom shines at anything else.

SEND FOR ILLUSTRATED PRICE LIST
AND FREE SAMPLE

“GLOBE”” TRANSFER NAME PLATES

DEALERS EVERYWHERE APPLY THEM
ON PHONOGRAPHS, PIANOS, ETC.

GLOBE DECALCOMANIE CO.
JERSEY CITY, N. J.
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NINTH BULLETIN

& i ORDER NOW POPULAR HITS ORDER NOW
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122 { When 1 Met You (Tenor) ‘ Pm Aching for the Sight of You
2| You're Making a Miser of Me (Tenor) 1230 (Vocal Trio)

‘ Alabama Lullaby (Tenor Duet)
1223 ' There Are Just Two I’s in Dixie Somebody’s Waiting for Someone
{ (One Step) 1231 . (Tenor)
( Jazzola (Vocal Quartet) Friends (Vocal Trio)
1224-{ Katydid Is the Candy Kid (She's a Rube, . gl Ain’t-en Got-en No Time to Have the
232

l For-Get-Me-Not (Tenor)

(AT

by Heck) (Tenor) Blues (Vocal Duet)

Arabian Nights (Vocal Trio) \Daa Dee Dum (Vocal Duet)
The Gates of Gladness (On the Road to

[N

Il

1225. 1233 Q In the Heart of a Fool (Tenor)

Sunshine Land) (Tenor) { The Woman Thou Gavest Me (Tenor)

(
{Golden Wedding Jubilee (At My Dad
(

P RS TRV PRI VT 3R FRYIERT AT 313

O A

1226 Lady’”) (Tenor)

The Call of the Cosy Little Home (From

Dixie Is Dixie Once More

A
(T

and Mammy's) (Vocal Duet) {Life and Love (From “The Velvet
1234

( Take Me to the Land of Jazz (Baritone) (Steo 5P Lishit (Adlrion) {(Fes Teot)

= {(Vocal Quartet) “Take It from Me")  (Baritone) 5: @
= Kentucky Dream (Tenor Duet) ) =E=
= 1227 { Wk Land (atone 1258 { Sk e d Rl (Buion) S E
= Frenchy, Come to Yankee Land (Tenor) i:_ 2 =
= 1228-( McCarthy, He’s a Frenchman Now 1236 f r{/“tei}l Land (Fox Trot )? =z Z__
= (Contralto) { Have You Seen My Stella? (One Step) = 3=
% ( Take Your Girlies to the Movies (If You { That Dreamy Dance of Love (Here's to - F:]E
1229 Can’t Make Love at Home) (Tenor) 1237 the Waltz) (Waltz) = 3

OkeH Dealers Receive Liberal Discount

Otto Heineman Phonograph Supply Co., Inc.

25 West 45th Street New York City, N. Y.

FACTORIES: ELYRIA, O.—NEWARK, N. J.
PUTNAM, CONN. SPRINGFIELD, MASS.

Branch Office: Chicago, Ill. ~ San Francisco, Cal.  Toronto, Can.
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CABINETS CAUSE OF SHORTAGE

Grand Rapids Authorities Cite Cabinet Produc-
tion as One of the Reasons for Present Furni-
ture Shortage—Many Factories Have Gone
Over to Cabinet Making Entirely

From the great furniture center, Grand Rap-
ids, comes an interesting sidelight on the rapid
growth of the talking machine inndustry and its
influence upon the supply of furniture. It is
a fact, according to Grand "Rapids authorities,
that a distinct furniture shortage exists at the
present time and one of the most noticeable
causes is the tremendous diversion of furniture
production activities to the making of cabinets
for talking machines.

Grand Rapids factories have contracts for
talking machine cabinets aggregating more than
$1,000,000 and in the execution of these contracts
more than 1,000 men are employed. Berkey &
Gay, the Phoenix, the Macey and the Widdi-
comb shops have large contracts. The Foote-
Reynolds Co. is occupying the Kindel Bed Co.
factory, formerly producing furniture exclusive-
ly. in the manufacture of talking machines. The
School Equipment Co. factory and the Lindner
Mfg. Co. plant, recently purchased, and several
of the smaller factories are doing the same.
It is a modest estimate to place the number of
men working on talking machines in Grand
Rapids at 1,000. And these are all high-grade
men who formerly were producing furniture.

This condition is not confined to Grand Rap-
ids. The Connersville Furniture Co., one of the
largest of the Indiana factories, D. L. Conrey
Furniture and the Conrey. Mfg. companies of
Shelbyville have done the same. The Rock-
ford factories also have large contracts. They
are making cabinets in Jamestown, in Rochester,
in New York and in the South. In the country
over it is probable between 4000 and 5,000
men who used to produce furniture now are
producing talking machine cabinets.

When the talking machine was first brought
out, and for years thereafter, no special effort
was made to popularize it through the artistic
appeal. Almost anything in the shape of a
box or cabinet to hold the “works” served the
purpose.

In the last four or five years, however, the
manufacturers have realized the possibilities.
The cabinets now are made with the same
care that is bestowed on the best furniture.
They are brought out in period designs and are
finished to be in harmony with the furnishings
of the finest homes. The phonograph manufac-
turers turned to the furniture men to help them
out and this demand has been so recent that
the furniture industry has not yet had time to
adjust itself to the new conditions.

VEECO MOTORS FOR FOREIGN LANDS

Steady Increase of Export Shipments Reported
—C. W. Johnson Joins Staff

The Veeco Co., Boston, Mass., manufacturers
of the Veeco electric motor for talking machines,
state that the export demand for their product
is growing steadily, chiefly as a result of their
regular advertising in The Talking Machine
World, and that recently orders have been filled
to be shipped to Holland, England and Aus-
tralia. Canada also is proving a strong cus-
tomer.

C. W. Johnson, formerly with the Musical
Supply & Equipment Co., Boston, has become
connected with the sales department of the
Veeco Co. and is making an excellent record
in the matter of securing new accounts,

The Montana Phonograph Co., Helena, Mont.,
is enlarging its record department.

ELECTRO-PLATING of
PHONOGRAPH PARTS

AND MUSICAL INSTRUMENTS
Silver, Nickel and Antique Finishes
Specializing in GOLD FINISH
JOSEPH MUSANTE
125-131 BAXTER ST. Tel. Franklin 3053 NEW YORK

L

i
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Buy DIRECT
FROM MANUFACTURER

THEBOS TONBOOK (O~
V4o~46 W 207 NewYerk

FOREIGN TRADERS IN CO-OPERATION

Old Ideas of Business Secrecy Yield to Policy
of Mutual Benefit

Fear of foreign competition is leading many
business firms to overcoine their previous dislike
for each other and to combine under the Webb-
Pomerene Law; while the action of many Gov-
ernment agencies in eliminating competition
during the war to facilitate greater production
has forcibly impressed all business men with the
benefits to be obtained from the. mutual inter-
change of ideas. i

Business secrets used to be considered a large
part of the stock in trade, to be jealously
guarded from all competitors. More recently
it has become evident that such secrets were of
but small value, in no way comparable to the
profits to be obtained from the application of
new ideas worked out by one individual to the
trade as a whole.

L

This is specially noticeable in the field of for-
eign trade. Under the leadership of. the Na-
tional Foreign Trade Council it has been pos-
sible to develop a spirit of mutual assistance,
which was strikingly evident at the recent For-
eign Trade Convention at Chicago. At that
gathering of 2,000 of the leading foreign traders
of the country a Trade Adviser Service was or-
ganized to supply practical information to
those desiring it. Seventy business men, each
an expert in his own line, together with repre-
sentatives of the Government trade agencies,
were assembled to give out freely to all dele-
gates the information which they had gained
from personal experience in foreign markets.
That it was a great success may be inferred
from the large number of individual confer-
ences arranged between Trade Advisers and
delegates. Over 700 such conferences were
held. The subjects ranged from the market for
spruce in Italy to the need for pins in China.

Co-operation sperils increased profits for all.

selling point that is 100 per cent. strong.

they could not get another one like it.”
satisfied owners of the Veeco motor.

without board.

My. Phonograph Manufacturer and Dealer

VEECO

Electric phonograph motors are the up to the minute energy source for talking
machines. Just the same as the automobile has replaced the horse.

It is a step ahead, it is perfection personified. Make your plionograph up to date. do
away with the cumbersome cranking, broken springs and running down in the middle of
selections. You would not think of buving an automobile if it did not have a starter,
would you? Why? Because you want to eliminate the cranking, and this applies absolutely
to the phonograph, eliminates the cranking,

An agent of ours in the Middle West writes us that a party to whom he furnished a
Veeco motor recently advised him that they “would not take a thousand dollars for it if
We have similar letters on file at our office from

The motor runs on any 100-125 volt current. :
Furnished mounted on 12 or 12V%-inch mahogany board ready to install.

THE VEECO COMPAN

THE ORIGINAL PRODUCERS OF A COMPLETE ELECTRIC DRIVE
FOR TALKING MACHINE MANUIACTURERS’ USE

makes it complete, ideal, and gives you a

Special motors for other voltages.
Or unmounted

248 Boylston St.
BOSTON, MASS.
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It is a well-known custom of the Chinese
to pay their physician a fee for every day in
the year a ‘“patient” is kept well. There is an
excellent thought to be gained from that old
idea. If we could always manage to avoid
ills rather than seek a method of cure we
would be far better off.

The same principle would apply equally well
to modern business. A merchant who fails to
prepare in advance for the difficulties that are
bound to arise is storing up trouble for him-
self. His lack of foresight will cause him a
lot of worry and probably a lot of money. From
time to time we have laid considerable empha-
sis on the necessity for every Edison dealer to
calculate in advance just what financial assist-
ance he requires in order to meet the demand
of the instalment branch of his phonograph
shhlop—a very important and highly profitable
adjunct to his business if properly conducted.

Every instalment sale absorbs a portion of
the dealer’s working capital. If he is to replace
the instrument sold it will be necessary for him
to find from some source an amount eqnal to
the difference between that replacement val:e
and the initial payment received from the cus-
tomer on the instalment contract. An ever-in-
creasing instalment business presents an ever-
increasing financial problem, and it should be
constantly met in advance. Instalment paper in
your safe does not assist in replacing phono-
graphs on your floor. Money can be borrowed
at six or eight per cent. per annum. The
loss of a two per cent. cash discount on your
jobber’s bill of goods represents a per annuwa
charge of twenty-four per cent. Don’t wait
until you are at a loss as to which way to turn
in order to finance your instalment sales. Get
the habit of borrowing sufhcient funds each
month to replenish vour stock and use the funds
so obtained for that purpose only.

Apparently many phonograph dealers find it
difficult to make an actual forecast of their re-
quirements. It is really a very simple matter.
Make a concise statement of your monthly re-
ceipts for the last twelve months; recording the

Why Break Records?
Just File Them!

That is if you have the wonderful Record filing sys-
tem which is a feature of

The Marvelous MAGNOLA

Watching the Music Come Out

This is only one feature of many that will command
your interest and attention. Let us send you hand-
some fllustrated catalog and information as to our
plans for helping you to make money with MAGNOLA.

MAGNOLA TALKING MACHINE COMPANY

OTTO SCHULZ, Presldent
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO ATLANTA, GA.

Il L0

An Instalment Business Presents an Ever-
Growing Financial Problem

O e O e e AT

initial payments, cash sales and instalment pay-
ments separately—making sure that you carry
forward, under the respective months, the proper
number of instalments due on contracts pre-
viously made and which are represented by the
initial payment already recorded.

If you will add to this partial forecast of next

year's monthly receipts the respective total

A A

Dealers Should An-
ticipate Financial Re-
quirements So as to

Take Advantage of
Big Business Ahead

SO0 2

monthly receipts received last year your figure
will give vou the estimated total cash receipts
for the next twelve months, month by month,
providing there is no increase or decrease in
your sales. It is natural to assume an increase.
In this case fix on an arbitrary percentage as
your probable increase twenty per cent., fifty
per cent., or 100 per cent., whatever sum seems
most probable to vou—and increase last year’s
monthly receipts by that amount before add-
ing them to the forecast of the next twelve
months. In other words, last year’s monthly
receipts plus the estimated increase and plus

ORI I

I

.. By Harrison Durant,

Financial Supervisor Thos. A. Edison, Inc.

the instalment payments carried forward will
approximately represent your monthly receipts
for the next twelve months.

By making this forecast of your next year’s
business you will be in a position to know on
what funds you can absolutely count on each
month for the payment of vour obligations to
your bank, but you can also readily figure what
additional assistance over and above those re-
ceipts you will require in order to keep your
stock up-to-date. It has been my experience
that the average merchant who approaches his
banker for a loan unsuccessfully is himself en-
tirely to blame for failing to get the accommo-
dation he desires. By not being perfectly fa-
miliar with his own business he has been un-
able to instil into the banker’s mind sufficient
confidence to grant the extension of credit nec-
essary.

The phonograph business for the next twelve
months is going to be especially good. Our
production at the factory is greater than at any
pre-war period. The Edison dealer who fails
to anticipate his financial requirements is going
to be unable to take full advantage of the pros-
perity ahead. He will be unable to take full
advantage of all the instalment sale prospects
which offer themselves. Sell all the phono-
graphs you possibly can on a strictly cash basis,
but, on the other hand, don’t lose a sale to a
competitor because you cannot afford to sell on
long terms.

DUAL PERSONALITY

She—*So your glee club has formed a base-
ball team. \What are you?
He—"1 sing first tenor and play second base.”

effect.

and style of tone arm.

ANY STANDARD PHONOGRAPH

THE BLISS REPRODUCER

“A Wonderful Musical Combination.”

A Reproducer with a super-sensitive silk
diaphragm that eliminates the thin, rau-
cous, ear-straining “Talking Machine”

The “BLISS” Reproducer plays all records
with greater volume, less scratch, better
tone balance, and a wonderfully human,
natural quality.

JECTED INTO THE ROOM.

The “BLISS,” used on any standard Phonograph, will not only
help sales of instruments, but will increase your record trade
through its extraordinary tone quality.

Send sample order and make your own tests with
your favorite demonstration records.

BLISS REPRODUCER, Inc.

80 FIFTH AVENUE
NEW YORK CITY

d

THE MUSIC IS PRO-

Give make
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TRADE MARK

Ordinary steel needles stick
your fingers, don’t they?

Try it.

Empty a package in your hand.

Then do the same thing with Torrington
Uniform Needles.

TRADE MARK REGISTERED

You will feel why Uniform needles play
records better. o

Sharp points scratch-— Uniform Ball Points
dO n,t. TRADE MARK REGISTERED

It’s a simple test! Prove it-yourself.

My, How It Rained!

Day after day it came down. The
grouches—for they are always
with us, aren't they?—became
more grouchy. Perennial opti-
mists let -down a bit. Mildew
vied with mold to make windows
and doors stick.

And if it doesn't rain in your
town, the fog comes in, or some-
thing else happens to create
dampness and tarnish those
things which might have looked
bright when you bought them.

Isn’t it better to have stock fin-
ished with a special non-rust
process about which you do not
need to worry?

That’s one of the big advantages
of Torrington Uniform Needles.
There are other advantages, too,
that are even greater.

May we submit our case, you
being judge and jury?

Of course you demand proof and
we will be satisfied with your
verdict after we have submitted
the evidence. May we?

Will you write us today

-

President

Uniform in point —length —finish—and quality of steel

Conpon & Co., Inc., Sole Agents

Fifth Avenue Building, New York City

Uniform Needles
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ROCHESTER A BUSY TRADE CENTER

Dealers in This Thriving Section of New York
State Are All Doing a Large Business and
Are Most Optimistic Regarding Fall Pros-
pects—Some News of Particular Interest

Rocuester, N. Y., August 8—Expansion seems
to be the watchword of the talking machine
dealers of Rochester and vicinity. They all
report an exceptionally good summer business
aud many of them are enlarging their depart-
ments to take care of the increased demand on
their services. Machines and records are com-
ing in better quantities, but there is still a
shortage.

The drop in price of the Victor Red Seal rec-
ords has created a heavy demaid for them. As
W. J. Smith, of the Talking Machine Co., said:
“Rochester has always been a music-loving cen-
ter, but the demand for Caruso records since
the drop in price has been a revelation to me.”

The Levis Music Store, of South avenue, has
purchased the Victrola department of the Dufiy-
Powers Co. and now handles the Victor line
in addition to the Columbia and Edison.

1. G. Emmons, manager of the Edison
Studios, attended the convention of Edison deal-
ers, held recently in New York City. He re-
turned even more optimistic than before and
intends to carry a complete line of the new
art models. The Edison Studios have also
opened a piano department in the store adjoin-
ing the Studios, where they are carrying a full
line of pianos, players and rolls.

The Music Lovers’ Shoppe, exclusive Victor
dealer, is making great plans for the new store
at 29-31 East avenue. George M. Richter, man-
ager, states that his firm has purchased the
three-story building at the above address and
when alterations are completed will have one of
the finest talking machine stores in the State.
He is installing Unico equipment of a modified
Louis X VI style, including twenty booths. This
store has outgrown the present quarfers in
three years and expects to move into the new

home shortly before the first of September.

The Reliable Furniture Co. has had consid-
erable difficulty this summer in securing enough
Columbia stock to supply the trade.

E. W. Edwards & Son have had to expand
their talking machine department, moving it to
a larger and better location on the ffth floor.
Miss Kathleen Whalen states that both the
Brunswick and Victrola are making new friends
for the Edwards store every day.

The Balcom Music Co.,, of East avenue,
Aeolian-Vocalion and Columbia dealer, reports
a fine summer trade. A. H. Warren says there
is a big demand for the period model machines.

The Sibley, Lindsay & Curr Co. has moved
its Victrola department, of which . C. Pfeffer is

manager and buyer, from the third to the fourth
floor, where the increased space will make it
possible to handle the growing business in a
more satisfactory manner.

S. J. Hoffinan, Columbia and Victor dealer, of
Joseph avenue, says that his sales are only lim-
ited by the amount of goods he can obtain. He
has a large foreign trade and is very optimistic
over its future.

Dealers in Hornell ‘are also making improve-
ments. Tuttle & Rockwell have had to add
two sound-proof booths to their talking machine
departinent in order to care for the increase in
business they are enjoying. Mrs. L. Clark is
manager of this department and reports the
sales of Sonoras and Victors as gratifying.

~ MUSIC COMMITTEE APPOINTED

Emerson Phonograph Co. Arranges for Notable
Body of Men to Pass Upon Its Productions

The Emerson Phonograph Co. has recently
established a Music Cominittee which is to pass
on all matters connected with the policies con-
cerning music, artists, selections and other mat-
ter in the production of their records. The
formation of the committee will allow for more
rigid examination of all productions. The in-
terchange of constructive thought, the co-ordi-
nation of interest and the fine departmental
spirit has resulted in many suggestions of value
and ncw ideas certain to be helpful in the gen-
eral progress of the company.

The committee is composed of Arthur Bergh,
musical director; B. 1). Colen, secretary of the
company; Arthur H. Cushman, director of sales;
Louis Rosenfield, musical supervisor and gen-
eral sales manager of the Emerson International,
Inc.; Charles Wetzel, manager of the produc-
tion department; Joseph I. Carroll, manager
of sales. Mr. Carroll has been appointed chair-
man of the committee. Victor H. Emerson,
president of the company, and H. T. Leeming,
vice-president and general manager, are ex-of-
ficio advisory members of the committee.

price.

Quality or Price?

When you buy die-castings of Tone-arms, Repro-
ducers, Turntable Hubs, or Motor Governor discs for
your talking machine, which do you consider of the
most importance—Quality or Price?

Price is not the chief consideration with us. Our
primary aim is to make beller castings—regardless of
If our quotations are higher than others,
remember this—we ensure a casting that you can
put in your product and know it will build up your
reputation rather than destroy it.

Our reputation means as much to us as yours does
to you—that’s why we do not make cheap castings.

Send sample or blue print for quolalions.

“TNDIANA
DIE-CASTING CO.

INDIANAPOLIIS:--"U-‘S-A-

: New York Office: Vitus F. Di Lustro, 1003 Tribune Bldg.

REAL WELCOME FOR SOLDIERS

Victor Co. Erects Big Signboards Near Camp
Dix Announcing Jobs for Soldiers

As a practical means of welcoming returning
soldiers homne again the Victor Co. erected on
the main thoroughfare leading from Camp Dix,
the great demobilization center of the East, two
big signboards, announcing that jobs were await-
ing capable men in the Victor plant at Cam-
den. The various departments in which there
were opportunities of employment were listed
on these signboards and many soldiers availed
themselves of the chance to get work. They
needed no introduction to the Victor, for they
had been in close contact with it duringetheir
sojourn in France.

TAKES ON THE BRUNSWICK LINE

Thomas Anderson, 717 Manhattan avenue,
Brooklyn, N. Y., has just added the Brunswick
phonograph, made by the Brunswick-Balke-Col-
lender Co., Chicago, 1ll., to his large stock of
machines. The agency for the Brunswick was
only recently acquired by Mr. Anderson, who
says that the many callers to his establishment
are deeply interested in this phonograph.
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This 1s IMPORTANT only if you are
interested 1n the Greatest Phonograph
Value in the World

The VISTA represents the biggest

available sales proposition 1n 1ts field.
WRITE US

VISTA TALKING MACHINE, Dept. “D”

PHONOGRAPH DIVISION

THE WISCONSIN CHAIR CO.
Port Washington, Wis.
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Make Quality
Put Its Best Foot Forward

A TYPICAL INSTALLATION OF UNICO EQUIPMENT

The music store sells to the best homes in the community—homes where
quality and art are appreciated.

You cannot completely win the confidence of these people unless the appearance
of your store coincides with the quality of your merchandise in its appeal to
their good taste.

The quality of Unico Cabinet Work, the art expressed in its design and finish,
stand behind your stock as a guarantee of its excellence.

Your customers are bound to appreciate the service given them by Unico
Demonstrating Rooms, where they can hear the records and instruments they
wish to choose from without distraction, and in an environment suggestive of
the home where they are to put their purchases.

Unico Equipment is reasonable in cost, and soon pays for itself by increased
sales. As your business grows, more equipment may be added without detri-
ment to the first installation.

Ten Unico desigus arc carricd in stock for your selection. This is
a part of Unico Screvice wiich wmakes it possible to give you
prompt delivery so that you can be completely equipped in ample
time for the Fall Scason.

These and many other valuable Unico features are fully covered
in our latest booklet, MUSICAL MERCHANDISIN G—mailed
on reqitcst.

Send to-day the dimcusions of your available space. Plaus and
estimatcs for a complete departinent will reach you promptly.

Address our nearest office

UNIT CONSTRUCTION COMPANY

Rayburn Clark Smith President
N NEW YORK 58thStieet & Grays Avenue L SHicAGO
RO w@emaaate PHILADELPHIA eraalind (@), 70
= BOSTON SAN FRANCISCO 7\ 2/ -
85 Essex Street HolbruokeBuilding
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VICTOR CO. GETS INJUNCTION

Judge Mayer Grants Permanent Injunction
Against Concern Using the Name “Victory
Talking Machine Co.” in New York City

The Victor Co. has been granted a permanent
injunction against the concern which recently
started business under the name of the Victory
Talking Machine Co., 874 Columbus avenue,
New York City. At the hearing before Judge
Mayer counsel for the defendant declared that
every one was using the word Victory and that
defendant should have the same privilege. Judge
Mayer ruled that while such a name as Chateau-
Thierry might be permissible, the word Victory
was not, and granted an injunction restraining
the use either of the word Victor or the word,
Victory as part of any trade name for any;
business in which talking machine goods were
made, advertised or marketed, and likewise re-
straining the use either of the word Victor or
the word Victory as a trade-mark for talking
machine goods made by the defendant or for
talking machine goods other than the products
of the Victor Co., marketed by the defendant.

FGUND OKEH JOBBERS BUSY

John Cromelin, General Sales Manager, Returns
From Middle Western Trip Full of Enthusi-
asm Regarding Future Business

John Cromelin, general sales manager of the
Otto Heineman Phonograph Supply Co., Inc,
25 West Forty-fifth street. New York, re-
turned Monday from a visit to Minneapolis,
Chicago, St. Louis and St. Paul. On this trip
he called upon the OkeH jobbers in these cities,
and was pleased to learn that general business
conditions are excellent and that the jobbers
are closing the best year in their history.

Mr. Cromelin found orders for OkeH records
were active, with the jobbers looking forward
to a very big season. In fact, the majority of
the distributors are already placing their fall
orders ang starting to put their stocks into
shape in order to handle a record-breaking
trade for the remainder of the year. Wherever
he visited Mr. Cromelin was informed that the
new OkeH records are proving ready sellers,

Mr. Cromelin states that judging from
present indications the most important problem
confronting the ‘“independent” phonograph
manufacturers is that of securing sufficient sup-
plies, for these manufacturers are finding a
market for every machine they are producing.
The demand for phonographs is far beyond the
supply, and many of the manufacturers are now
making arrangements for their “1920” output.

HANDSOME NEW SONORA SIGN

Now Apparent to Passersby at Broadway and
Ann Streets, New York

When the downtown workers journeyed past
the Woolworth Building recently they could
not help but notice painters at work on the great
Sonora sign at Broadway and Ann street, di-
rectly opposite the old Post Office. The French
chateau which had been part of the previous

New Sign Viewed by Millions
Sonora sign lost its identity beneath white paint.
A new sign of more vivid summer hues, as
shown in the attached illustration, now catches
the eye of passersby.

GREENVILLE VICTOR DEALER BUSY

The J. L. Roark Estate, Greenville, Ky., Vic-
tor dealers, are receiving much publicity through
the efforts of Manager Oren L. Roark, who is
editor of the Record, an independent newspaper
of Greenvillee. Much space is devoted to the
display of the Victor line and many useful hints
are contained in the sheet which can be used
by music lovers to their advantage.

REJOINS CABLE PIANC CO.

Wm. Coleman has returned from service and
has resumed his former position in the Vic-
trola department of the Cable Piano Co. At-
lanta, Ga.

_APPOINTED VISTA DISTRIBUTOR

A. M. Druckman Becomes Sole Eastern Distrib-
utor for Vista Phonograph With Headquar-
ters in New York—Places Large Order

Port Wasuincron, Wis.,, August 1.-—A transac-
tion of considerable magnitude has just been an-
nounced by the Vista Talking Machine Co.
whereby A. M. Druckman, 16 West Thirty-ninth
street, New York City, is to represent tlis line
as sole Eastern distributor. The dea], which was
closed by O. A. Gressing, sales manager, in-
volves an amount that will run well into six
figures, and is, doubtless, one of the largest
single phonograph transactions consummated
this year.

Mr. Druckman is said to be one of the most
successful jobbers of high grade furniture in
he East. He maintains well-equipped show-
rooms at his Thirty-ninth street address, and
also has a traveling corps of fifteen men in his
territory, besides two men who confine them-
selves to the Metropolitan district. Mr. Druck-
man recently returned to New York after a
visit to the huge plant of the Vista Co. at
Port Washington, Wis., and is more than pleased
with the deal closed, also the arrangements he
was able to make for immediate and future
shipments. Car lots are going forward to him
at once, and similar lots will follow weekly until
late in the fall.

NEW EMERSON DISTRIBUTOR

Hessig-Ellis Drug Co., of Memphis, Tenn., to
Cover Arkansas, Tennessee, Louisiana and
Mississippi as Emerson Distributors

The Emerson Phonograph Co. Inc, an-
nounces that arrangements have just been com-
pleted with the Hessig-Ellis Drug Co., of Mem-
phis, Tenn., whereby they will act as distributors
for the Emerson records in Arkansas, Tennes-
see, Louisiana and Mississippi. Mr. Wynn,
treasurer of the Hessig-Ellis Drug Co., recently
visited the Emerson Co. in order to make a
thorough investigation of what the possibilities
of the Emerson records were. The investiga-
tion proved most satisfactory and resulted in
their taking the distribution of Emerson rec-
ords. At present Hessig-Ellis are making plans
to go after the tremendous field which is at
present open in the Southern territory, and in
order to give satisfactory service they are tak-
mg on a larger sales force.

Advertising begins when baby first cries his
wants to his mother and ends with an epitaph
carved upon a headstone.—Ned Jordan.

THE ECLIPSE MUSICAL CO.

RISING TO CONDITIONS

—MEETING THE IMPROVED SIT-
UATION WITH IMPROVED SER-
VICE WHEREVER POSSIBLE—

THAT IS THE

SPIRIT BEHIND

ECLIPSE SERVICE

EXCLUSIVELY VICTOR

CLEVELAND, OHIO
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The new art of salesmanship. that is to say,
tlie modern methods which aim to advance the
cause of music to its proper place among the
arts of the civilized world and to popularize
all kinds of music in order that every man
may have a proper understanding of its relation
to his everyday life, is receiving much atten-
tion from experts in that line. The task of
selling records is no longer simply a matter
of giving the customer a few numbers and
taking the stipulated price in return. Salesman-
ship in the music industry is gradually being
developed into a greater art and the most suc-
cessful men are the ones who have recognized

Henry Purmont Eames
the new tendencies and have been quick to
broaden their ideas by incorporating the ‘new
doctrine advocated by artists and business men
in the industry.

The growing popularity of ragtime and jazz
music, which has been responsible for much of
the increased activity in records of this type,
has aroused much discussion and soine artists
whose ideas have become somewhat narrow in
their views, looking at the matter fromn a purely
artistic standpoint rather than from the stand-
point of the common people, have done all in
their power to discourage this appealing class
of music. The antagonisin, however, had a good
efiect. It aroused the industry to action and
the result is now an old story. Popular music,
ragtime and jazz. has come into its own. Sales-
manship has taken on a new aspect as a result
and the salesman of today in the record field

CLEANS,
LUBRICATES,
POLISHES AND PRE.

VENTS RUST

FIRE-ARMS TYPEWRITERS,

TALKING MACHINES, SEWING
MACHINES, TOOLS, MAGNETOS,
MUSICALINSTRUMENTS, LOCKS,
ADDING MACHINES, LIGHT
MACHINERY, ETC. PIANOS, FUR-
NITURE AND ALL HOUSEHOLD
ARTICLES.

MANUFACTURLO OF

NYOIL is put up in the following sizes:
No. ;g (Cans) 1 Pint
g

. SALESMANSHIP NEEDS KNOWLEDGE OF MUSIC HISTORY

By Henry Purmont Eames, the Well-known Pianist and Composer and Director of the
Piano and Orchestra Departments of the Cosmopolitan School of Music, Chicago

keep machines in
perfectly blended.

Will not Gum, Chill or become rancid; is free from acid.
no sickening smell, being absolutely odorless.

IR
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is a far different -individual from the type
so happily out of date.

He recognizes, or should recognize, that there
is a very definite relation between ragtime, jazz
and art music, and it is his province to make this
relation known to his customers in order that
they may understand why music is an essen-
tial to their homes. In this way sales are
increased, satisfied customers are added to the
friends of the house and the cause of music gen-

erally is raised another notch.

Ragtime, jazz and art music all originated’

from a single source—the hearts and imagina-
tions of the people, the expressional cravings
oif the people—the humble mass of humanity,
and not from the few so-called intellectuals. It
cannot be stressed too much that art is life;
life seen and heard through the numberless
channels of different personalities. There could
be no art music but for the folk songs of the
people. \What is the origin of ragtime and jazz?
It is the same as ninety-nine per cent. of our
music, viz., from the crude expressions of the
major part of the people, the peasant, the work-
er and the bearer of burdens.

Our national expression takes its nourish-
ment from the earth and its life blood from the

people and when the spirit has transfigured the-

material now growing up about us, the purity
and force of our musical manifestations will
be acknowledged just as has been the case in
the evolution of all emotional schools. To be
ready to accept the crudities and vulgarities of
the elemental as art is not at all necessary, but
to deny that the vivifying germs of art music
are not to be found in America is proof of
narrowness of vision -and ignorance. America
is an intensely musical nation. We must know
this and be convinced of it and must spread this
doctrine broadcast

Here is where the talking machine salesman
can do his best work. He can explain, to
those who seek to discredit “popular” music,
the cominon origin of all kinds of music and by
so doing can increase the musical apprecia-
tion even of those who profess to see only the
esthetic and artistic. All types of music will
have their proper share of popularity. To those
who scorn the art music, he should explain the
common relation of classic and popular and thus
help to increase the nusical appreciation of that
individval. The salesinan must think himself a
part. and a very important part, of the present
nation-wide campaign to advance the cause of

NYOIJ,

is the last word in the refining of high-grade oils, for every im-
purity is taken from it, leaving nothing but what is required to
perfect condition, being combined of four oils

It is colorless and has

Specialized Manufacturing Production for
the Phonograph Trade

'y
Jjorentzen

““They buy at a place where prices compete, where Quality must always
excel.**
Only one of the reasons our business is growing, ““We serve all our
customers well."*

NEEDLE CUPS, BRAKES, COVER
SUPPORTS, REGULATOR DIALS, etc.

What Is Your Need ?

Correspondence invited—
Orders promptly attended to

60 Grand Street New York City

music, for he is the one who comes in closest
contact with the individual. The advertising
campaigns have their great value, speakers from
public platforms do wonderful work, but when
the average man goes to the store to get the
music advocated by the champions of music he
comes in closest contact with the salesman who
demonstrates the records for him and helps him
in the selection of those numbers most suited
for his own use. The salesman becomes the
final cog in the great machine.

WARRIOR ENTERS COLUMBIA SERVICE

Capt. H. B. Harring, who recently served
with the American Expeditionary Forces in
France, has recently returned to this country.
Wishing to enter some line of business which
would offer the same opportunities for action
that the army did he has connected himself
with the Columbia Co. Capt. Harring will be
attached to the Baltimore Columbia branch in
the sales department.

MAKE TALKING MACHINE CABINETS

E. K. Prichett, for some years with the Macey
Furniture Co. and the Haskellite Mfg. Co.
Grand Rapids, AMich, has organized the E. K.
Prichett Furniture Co. to manufacture talking
machine cabinets and furniture. The new con-
cern has leased the upper floors of the Nelson-
Matter factory and will begin operations soon.

Edward V. Murphy, of Washington, D. C.
official reporter of the United States Senate for
many years, died at the Homeopathic Hospital
at Albany. N. Y., recently. Mr. Murphy was
at one time a director of the Columbia Co.

efficient unless properly lubricated.

when you have to buy an OQil for household use.”

‘“The finest and most delicate pieces of mechanism do not prove
Skill, Genius, Invention and
Workmanship must have the proper Oil. Stop and consider this

OST HIGHLY

Hundreds of satisfied customers have written us that they would never use anything else for
Talking Machines, Graphophones, Phonographs and Sewing Machines
NYOIL will lubricate the machinery and polish all woodwork
and can be obtained of any ‘‘ Up-to-date’’ Talking Machine Dealer in the world,

and is manufactured by Wm. F. Nye, who for 50 years has made 80% of all the
Watch, Clock and Chronometer Oil that is used in America.

No. oart No. 1 Boftle 1 ounce
wa o g WM. F. NYE, NEW BEDFORD, MASS,, U.S. A, R SR e

REFIXED O1L THAT HAS
YET BE EX PRODUCED

NYOIL is put up in the follow-

ing sizes:
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SEMI-PERMANENT SILVERED

PHONOGRAPH NEEDLES

are splendid money-makers for you!

OU pay $1.20 for a counter display holding 6'cards of Sonora
needles (see illustration lower right corner). You sell the 6
Sonora cards quickly and easily for $1.80, making an excellent

profit —3$.60.

Sonora Semi-Permanent Silvered

Needlesare of matchless quality, they’re | \V .n‘-7 ,‘._ ,_
heavily and steadily advertised, they’re o o =]

in great demand and are selling by the ] g@ﬁ@g@
millions. They bring repeat customers pno"osé"ﬁﬁ“’ﬁeﬁs‘ﬁ"égm_gs
to your store and these customers are o R
the best kind of prospects to whom to | ”"wg{‘y“"’g
sell phonographs, records, furniture, : N

sheet music, pianos, etc. B
No matter what make of phonograph | “”"”""’?‘“'”‘W“””d””’”"’“M"’W’”’Q“’”

you sell you need Sonora Semi-Perma-
nent Silvered Needles in stock. Send
your order in at once to be nearer the
top of the waiting line.

Striking Poster 22" x 28"

5\
CLEAR AS A BELL

SonorE

v s permanent Silvered |
Three Grades i PHONOGRAPH NEEDLES |
' ' Steel d/
LOUD — MEDIUM — SOFT | - Re"”a\ie e
Retail price 30c. per card (holding five needles) 4 _ O O
In Canada 40c. N SramaT

NEW SONQRA SEMI-PERMANENT
SUVERED NEEOLZL.

s &l @
Sonora Phonograph Sales Company, Inc. | =—

GEORGE E. BRIGHTSON, President g { m.mm.,m@l
: ) MORE THaN S [Cmgs
279 Broadway, Dept. Y., New York

Toronto: Ryrie Building

v . .
C AU T I O N : Bewa.re Of: SszIale Atiractive Two-Color Counter Display
constructed needles of inferior quality. Holding Six Needle Packages

- E POIXT [3 SHORTIRLD GUT MEERL 18

D smimeercrReDGoNOme. “J ————

CAUTION! Beware oﬁz}mbr/y. constracted needles of tnjerior qualdl




PHONOGRAPH NEEDLES

?ep/ézce stee/ ; needles ard /vreserVe recoros

HE Sonora Semi-Permanent Silvered Needles are entirely
different in construction from the ordinary steel needles and
their extraordinary merits are evident as soon as they’re tried.

These new needles are so remarkably superior that your customers
will be enthusiastic about them and will
decide to use them exclusively.

Study the photoricrographs
illustrated below

A—New ordinary stcel needle.
B —Ordinary steel necdle after playing w

The special features of these needles which | 5Oy e el st s
will appeal to them particularly are: point.

—New Sonora Semi-Permanent Sil-
vered Needle.

. 2 2 D—Sonora Needle after playing one |
Iy, as will be clearly perceived from record, Practically no wear, i

a study of the photomicrographs at

the bottom of this page.
2. Greater Economy —They play 50 L

to 100 times and give a maximum of 4. Improved Tome —The Sonora Semi-
service and satisfaction.

1. Convenience —They save constant
needle changing.

' —Sonora Needle after playing over
5) records. Needleisshortened, but
is still in perfect playing condition.

(—

Permanent Silvered Needles mellow

. ) the tone and eliminate harshness.
3. Increasing life of records—The rec-

ord-engaging point does not enlarge 5. Designed for all steel-needle records
as it wears (having the same diameter —Remember that these needles are

throughout and not being tapered) and
always fits the record groove perfect-

for use on ALL MAKES of steel-
needle records.

Three Degrees: LOUD—MEDIUM—SOFT

30 cents per card of 5

40) cents in Canada

Sonora Phonograph Sales Company, Ine.

GEORGE E. BRIGHTSON, President
279 Broadway, Dept. Y., New York

Toronto: Ryrie Building

CAUTION! Beware of similarly

constructed needles of inferior quality

To demonstrate
the excellence of
the Sonora Semi-
| Permanent Sil-
I i vered Phonograph
! Needles, we are dis-
l tributing thousands
t of samples firee.
{

—_— e ——————
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Two novelties this month!—the “Kossovo Waltz”
by the Royal Serbian Tambouritza Orchestra, and
“Waves of the Marne,” by Olga Bibor’s Gypsy
Orchestra. E-4294. ’

Columbia Graphophone Co.
NEW YORK

W

EDISON PERIOD MODELS PRAISED

Lady Randolph Churchill Sends Warm Letter
of Endorsement to Thos. A. Edison, Inc,,
Regarding New Edison Period Cabinets

At the Edison Dealers’ Convention recently
held at the Hotel Commodore, New York City,
one of the Edison laboratory staff told an amus-
ing incident which related to the receipt of a
letter from Lady Randolph Churchill giving
her endorsement of the new Edison period
cabinets. Naturally the receipt of such a let-
ter from so distinguished an authority was the
source of great satisfaction., Lady Randolph
Churchill is a leader of English society and is
recognized as possessing not only the best taste
in furniture of any woman in England, but also
as having the best-furnished house in that coun-
try. Her letter reads:

“8 Westbourne street,
“Hyde Park.

, “May 23d, 1919.

“What an extraordinary man Mr. Edison is.
He perfects his phonograph to a point where its
realism is astounding. Then he determines to
make each Edison phonograph—even the least
costly—an attractive piece of furniture. In-
stead of the usual dentist-like looking cabinet
his designers have succeeded in putting the
character and feeling of the best periods into his
phonograph cases. These graceful and artistic

“Does It Play All Records?”

Certainly MAGNOLA does; and without any extrs
attachments, too. This is only one feature, albeit a
most important one, in the thoroughl 1:2-to—dgte equip-
ment of the MARVELOUS MAGNOLA.

MAGNOLA “Built by Tone Specialists”

May we send you our hkandsome illustrated catalog
chock full of information concerning the wonderful
construction system of Magnols and the beauties of
its musical results, its artistic appearance and its
modeiate price?

Send your name and let us tell you morel

MAGNOLA TALKING MACHINE COMPANY
OTTO SCHULZ, President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1330 CANDLER BLDG.
CHICAGO ATLANTA, GA.

productions will be hailed with delight by all
who can afford them and will cause Mr. Edison’s
new phonograph to be desired in many houses
where less worthy machines have not been wel-
comed heretofore.
“Jennie Randolph Churchill.”

It was a matter of speculation with the Edi-
son staff why the usual run of phonograph
cabinets should suggest to Lady Randolph
Churchill the unpleasant thoughts of a dentist’s
cabinet, because, since whatever their faults,
they at least do not look like the wicked little
drawers where our American dentists keep their
instruments of torture. Someone suggested that
possibly dentist's equipments were different in
England, but finally one of the laboratory staff

*
&
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Lady Churchill’s Letter
who has recently had a long session with his
dentist decided that what she probably referred

. to was one of those “X-ray” cabinets, which is a

part of the working equipment of the modern
deutist.

1,000 PURITAN BILLBOARDS

Charles J. Orth, of Milwaukee, Wis., is car-
rying on an extensive campaign in the interests
of the Puritan phonograph. Along the 175 miles
of concrete highway in Milwaukee county he
has placed 1,000 signboards in yellow and black
and these posters are visible from a consid-
erable distance to the thousands of motorists
wlho pass through daily.

AN EFFECTIVE VICTOR FLOAT

Rockville, Conn., Dealer Features Victor Dog
in Fourth of July Parade—Float One of the
Best Features and Is Loudly Applauded

George P. Wendheiser, who has been in the
music business in Rockville, Conn., for thirty
years, had a very effective Victor float in the

Fourth of July Welcome Home Parade. The
float was white trimmed with ivy and roses and
a large four-foot model of the Victor dog was
placed on the front of the float while a mahog-
any style 16-A Victrola was placed at the rear.
This display attracted much attention and ap-
plause and was considered the best float in the
parade, which was over a mile long. The George
P. Wendheiser store has been one of the
progressive music houses of Rockville, handling
both the Victor and Edison lines.

LANGUAGE
RECORDS

Progressive Dealers sell

LANGUAGE
Phone Method

and ROSENTHAL’S
Practical Linguistry

~ S, —

The courses are so simply arranged that the demon-
stration satisfies the prospect. An excellent line for
high-class dealers. We especially want to hear from
dealers with good store locations.

Write for dealers proposition, booklet and
advertising matter.

THE LANGUAGE PHONE METHOD
992 Putnam - 2 West 45th Street, - New York

3900 CHOUTEAU AVENUE,

WESTERN VENEER PRODUCTS CO.

ST. LOUIS, IMO.

Largest Manufacturers of 3-ply Water-
proof Veneer Phonograph Shipping Cases

Ask for Prices and Samples
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A Line that is
already the
Talk of the
Phonograph

World

Mechanically
Better—Many
Refinements
and

Improvements

of

Reproduction

v_‘".,,.,..
e R

It is a notable fact that reproducing has
not kept up with the improvements in
recording.

With the advent of “The Artist” comes
a revival of interest in the phonograph as
a reproducing instrument.

The general verdict is that “The Artist”
marks a new era in phonographs.

Our experts have succeeded in develop-
ing a musical mstrument that absolutely
reproduces ALL the music engraved on
the record—not a whisper or a tone is
lost. \oices, violins, pianos. bands—

MODEL 2 ALL render through the new mechanical
Oak or Mahogany construction of “The Artist” a beauty and

48x22x23 inches volume of glorious tone that has not
Price $165

MODEL 4—QUEEN ANNE
Figured Walnut or Mahogany

) 50x23x24 inches
hitherto been equaled Prices $290 and $275

There are five beautiful designs in uprights and
four Console models,

PRICES

Upright models: $110 to $290.
Console models: $175 to $340.

We Want Dealer Representation

We want dealers in the music trade who have the
vision to appreciate the advantages of handling our
line. \Ve are interested in placing agencies in only
better class stores. Send for our beautifully illus-
trated catalog and full particulars.

WE GUARANTEE DELIVERIES

MODEL 11 ]
42x37x24 inches \We absolutely guarantee to deliver promptly all
Oak or Mahogany orders that we accept. Shipments commence in
Price $225

September.
Also in Walnut p

GRAND RAPIDS PHONOGRAPH COMPANY

Entire 1400 Block Front Ave. N. W, GRAND RAPIDS, MICHIGAN

o




Avucust 15, 1919

THE TALKING MACHINE WORLD ‘

T:‘j_-lj

Just because it is summer and hot and people
are_away on their vacations is' no reason why
vigilance in advertising should be relaxed. In-
deed, it is the very time that publicity is most
needed, in order to do away with that unnec-
essary ‘‘dull season” which some merchants
seem to think is the decree of Providence. This
is an excellent tinie to try co-operative adver-
tising and if there is in the town a live news-
paper, such as in Vancouver, B. C., any group
of merchants who fall in with its plans would
find their summer sales increasing. This paper,
at the beginning of the summer, went to a dozen
of the leading merchants and induced them to
take one-twelfth of a page advertising, to run
every Saturday for six weeks. Then they an-
nounced a painting contest open to all children
of Vancouver and vicinity. The idea was that
each child should paint the twelve ads (each
of which contained a cut of some article car-
ried by the advertiser) and send them into the
paper, with the name. address and age written
on the margin. FEach week a prize of $3.00
was offered for the best set of colorings. It
is easy to realize the valuable publicity this
gave the merchants, as all the children in town
were coloring them and showing them to proud
parents and friends. FEach week, too, the four
best sets of paintings were exhibited in the
newspaper show window, where they were
viewed by hundreds of passersby. In order to
stimulate interest some of the dealers offered
additional prizes. The Canadian Furniture Co.,
which handles an extensive line of talking ma-
chines, offered a very special attraction toward
the purchase of a “talker” to the winner of
the first prize in the pajnting contest. Their
effective ad read:

LOOK IN OUR WINDOW BEFORE YOU
START TO PAINT
We have this machine in there, so do not fail
to observe the correct color. Come inside, if you
wish and ask any questions about it. |

A publicity scheme that caused considerable
comment was adopted by Fletcher Bros, Ltd.,
in order to bring their talking machines into
the limelight. They installed in their window
an  automatic machine, which they publicly
started one afternoon and then by announce-
ments in the press. and cards in the window, in-
vited estimates as to how long the Victrola

00 O e

Co-operative Newspaper Advertising Works
Advantageously in Canada

At e i

would run. “How Loug Will It Play? Coinc
in and get an estimate card. It will cost you
nothing.” They prepared special cards for the
occasion:

HOW LONG WILL IT PLAY?

Answer all questions in order to have your csti-

mate count. My estimate is ...... hours .......
minutes ....... seconds. My address is .......
............................... Street.

a ou talking machine?
| T e TR e —

They offered a first prize of $20.00. a second
of $10.00 and a third of $5.00—making them of
such substantial value that they set the entire
city to talking about it and wondering as to
the length of time it would run. On the fol-
lowing day they placed a big card in the win-
dow, announcing that the machine had played
thirty-six hours, forty-one ininutes, thirty sec-
onds, and that the winner, whose name was an-
nounced, had estimated thirty-six hours, forty
minutes, forty seconds.

Another good example of co-operative public-
ity was launched by one of the papers of Ed-
monton, Alta.,, during the big provincial fair.
They took two full pages and divided them
into spaces containing twenty-four ads each.
Each advertiser placed in the space whatever
his fancy dictated, the majority of course con-
fining themselves to a few short phrases with a
punch. From eight of the ads one letter each
was missing, these letters when discovered form-
ing the word “Bulletin”—the name of the paper.
A prize of $5.00 was offered each day for the
first person sending in the ad with the missing
letters supplied and the missing letters were
shifted from ad to ad each day. Over the top
of each page (separate prizes were offered for
the letters on pages 1 and 2) was the sugges-
tion of the newspaper: “"WIN a Prize and
Spend the Money With the Advertisers.” This
was merely a suggestion and not at all com-
pulsory. It will be readily seen what effective
publicity this contest gave the merchants as
it was like looking for a needle in the hay-
stack to find the letters and each ad had to be
read carefully from beginning to end each time
it appeared. Most of the merchants took oc-
casion to change their ad each day, and thus
in the course of the week were able to adver-
tise very effectively a number of their lines.
One of the firms that took advantage of it teo
advertise their talking machines was the John-
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OLIVER DITSON CO.

BOSTON

CHARLES H. DITSON & CO.
NEW YORK

06 e

B A SIS

DITSON SERVICE

—VICTOR EXCLUSIVEL

By W. B. Stoddard

SING=
ston-Walker Co., Ltd. This plan could readily
be adopted by a single firm, without the aid of
a newspaper—whenever they had an extended
ad—such as during a special sale, or at holiday
time, when they wished every word in their an-
nouncement to be carefully read. Instead of
a cash prize for finding the missing word, which
in this instance should be the firm name or the
word “talking machine,” records, needles o1
other merchandise could be offered, or a special
discount on one of the machines.

But regardless of newspaper stunts or other
forms of publicity, there is one agency that
should never be overlooked, and that is an at-
tractive show window. John Philip Sousa, the
band king, is at present touring the Dominjon,
creating a furor of enthusiasm wherever he
goes. Using this as their theme, Eaton & Co.,
the big store of Winnipeg, recently set forth
the "“Sousa” window that was responsible for
the sale of scores of Victor records. In the
background was a brick wall with stone coping
and above it a sky of deep blue. Yellow and
pink roses almost covered the wall. At one end
ol the window was a Victrola, with doors open
to show the compartments for the records.
Multi-colored ribbons ran from the cabinet to a
score of Sousa band records set on a mahogany
table or arranged in racks on the floor. In the
center foreground was a large picture of John
Philip Sousa, draped with the American flag
aud a silver clarinet placed in front of it. Cards
at either side of the display read: “In the
Eaton Victrola parlors any of the famous Sousa
band records will be cheerfully played for you,”
and “Sousa band records are among the most
popular of Victrola music.”

COAST DEALER TAKES OVER STORE

The Saladin Music Store, Santa Maria, Cal,,
Victor and Columbia distributor, has added a
Dodge commercial car to its delivery service.
This car is attractively decorated with a repro-
duction of the Victor dog. The Hawkins Music
Store, at L,ompoc, has recently been taken over
by the Saladin Music Store and will be operated
as a branch.

Have vou used this summer well to prepare
for fall trade?

PERFORMANCES
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36 inches high, 39 inches long, 271; inches
deep. Select genuine mahogany or American
walnut veneers.  Beautiful console model of
Louis XVI period. Motor SDD, extra large
double spring noiseless type of the finest pos-
sible construction.

Styvle F6, De Luxe Tone Arm. DPlays all
makes of disc records. Extra large record
compartment in left end. All visible metal
parts heavily plated with pure gold, finished
m dull satin effect. Turntable covered with
richest velvet. Automatic stop included, A
De Luxe Masterpiece. Compares in every way
with instruments usually selling for $350.00.

51%4 inches high; 23 inches wide; 24 inches
deep. Choice figured genuine mahogany ve-
neers; select quartered oak, golden or fumed.
Motor SC, extra large triple spring noiseless

of the finest possible construction. Style
['6, De Luxe tone arm. Plays all makes of
disc records. Roomy record comnpartment with
orizontal shelves. tomatic stop included.
In  quality, appearance and fact like other
standard $225.00 valucs.

QI}IA ur

A Plain Talk to the Trade About the
Phonograph Business

You are facing a fall and winter season when you
will experience an abnormal demand for phono-
graphs, on one hand, and will find it difficult to get
deliveries, on the other.

The Steinburn. Agency is a Franchise of
| Great Value

The fact that leading dealers in the larger cities are
securing exclusive Steinburn agencies is but an indi-
cation of their astute appreciation of the unusual
value of the Steinburn Franchise.

Consider Well These Facts

The prices of phonographs are being raised. They
MUST be raised to meet the increased cost of
materials. But the Stein-Burn Corporation, antici-
pating the condition that now confronts the phono-
graph industry, prepared for this condition early in
1918. We bought heavily of the various materials
we use. Take these hard facts into consideration:
Since that time, lumber has advanced from 20% to
100%, shellac has advanced 300%, varnish has
advanced 40%, phonograph hardware has advanced

STEIN-BURN CORPORATION

General Offices and Display Rooms for Dealers
Heyworth Building, Corner Wabash Ave. and Madison St.

CHICAGO
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100%. Even the covering for our turn-tables has ad-
vanced 100%.

But Our Prices Have Not Yet Advanced

You can, even now, contract for your requirements for
this important fall and winter season — the greatest
potential phonograph selling season ever known—and buy
at prices based on our EARLY 1918 COSTS. Obviously
this extremely fortunate state of affairs cannot and will
notlong continue. THIS IS YOUR UNPARALLELED
OPPORTUNITY.

Low Prices, Large Discounts, Liberal Terms

With prices SO LOW, even on this spectacular selling mar-
ket, you can establish retail prices that give the consumer
15% to 25% greater value. Furthermore, we are looking
deep into our future relations with you and have established
trade discounts that will surely interest you.

And, our terms to responsible, well-rated merchants
are most liberal, enabling you to do a far larger volume
of business without using your capital.

THE STEINBURN LINE comprises eleven distinctive
models, including popular cabinet styles, also period de-
signs iIn Adam, Chippendale, Queen Anne, Louis XV]I,
and console models—each predominatingly superior.

They range in retail prices from $32.50 to $450.00 list.

(Continued on next page)

STEIN-BURN CORPORATION

General Offices and Display Rooms for Dealers
Heyworth Building, Corner Wabash Ave. and Madison St.

CHICAGO

THE TALKING MACHINE WORLD

5235 inches high; 23 inches wide;
24 inches deep. Queen Anne Pe
riod, in choice figured mahogany or
walnut veneers. Motor SC, extra
large triple spring, noiseless type of
the finest ssible  construction.
Style F6, De Luxe Tone arm. Plays
all makes of disc records. Roomy
recordd compartment with shelves.
Automatic stop included. This ma-
chine compares favorably with reg-
ular $250.00 models.

sy il
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48 inches high; 2114 inches wide;
22 inches deep. Louis XVI period,
in choice figured mahogany or wal-
nut veneers. Motor SAA, extra
large double spring, noiseless type, of
the finest possible construction. Style
SB. extra large balanced tone arm
with grand opera reproducer. Plays
all makes of disc records. Roomy
record compartment with horizontal
shelves. Automatic stop included.
Like phonographs usually selling
for $200.00,

31



THE TALKING MACHINE WORLD

AvcusTt 15, 1919

50 inches high; 23 inches wide;
2434 inches deep. Choice figured
genuine mahogany veneers; select
quartered oak, golden or fumed.
Motor SC. extra large triple spring
noiseless type of the finest possible
construction, Style F6, De Luxe
tone arm. Special precision weight
adjustment for all records. Stein-
burn orchestral reproducer. Plays
all makes of disc records. Roomy
record compartment with horizontal
shelves. .\utomatic stop included.
Other standard makes ask $225.00
for a machine of this quality.

48 inches high; 2214 inches wide;
24 inches deep. Choice figured
genuine mahogany veneers; select
quartered oak, golden or fumed.
M S extra large double
spring no ype of the finest

ble tio Style 5B,

a large balanced tone arm w
grand opera reproduce Plays all
makes of disc records. Roomy
record compartment with horizontal
shelves.  Highly burnished triple
plated nickel. Automatic stop in-
cluded. Equal to any $175.00 ma-
chine on the market,

(Continued from preceding page)

Steinburn Phonographs Play All Records,

with a patented weight adjustment on tone arm, playing
all records perfectly; used on most Steinburn Models.

Quality —unsurpassed and unsurpassable
—— because side-by-side comparisons

establish the obvious LEADERSHIP of the

Steinburn.

Tone —clear, rich, mellow music without
even the slightest foreign vibrations.
Steinburn LEADERSHIP is based on scien-

tific improvements exclusively controlled by

the STEIN-BURN CORPORATION.

: —assured by a policy of predominating
Popularlty national advertising and a generous cam-

paign of local, practical newspaper advertising featuring
our dealers, but paid for by the Stein-Burn Corporation.

PrOdUCtiOIl —on a scale so large that accepted dealers

will be assured deliveries.

—a S-year Guarantee Bond with each
Guarantee Steinburn phonograph assuring absolute
consumer and dealer satisfaction.

POliCY —one dealer in a locality, but he st dwalee
— - to the value of LEADERSHIP and able to

retain it.

STEIN-BURN CORPORATION

General Offices and Display Rooms for Dealers
Heyworth Building, Corner Wabash Ave. and Madison St.

CHICAGO
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Someone Will Secure the Stemburn

Agency 1mn Your City

The Stein-Burn organization has
been successfully identified with
large business interests of Chicago

for forty years. For several vears
past we have been manufacturing phono-
graphs of the better class. Our new policy
of selling direct and exclusively to dealers
assures the pre-eminence and leadership of
the Steinburn phonograph. The securing of
this line represents a franchise of unusual
value to each dealer accepted.

Someone will secure the Steinburn agency
in your city. If interested, let us urge you
to send AT ONCE for full particulars, or if
possible, to call personally at our General
Offices and Display Rooms for the purpose
of seeing the Steinburn line and arranging
for representation. It might be advisable to
wire sample order.

STEIN-BURN CORPORATION

General Offices and Display Rooms for Dealers

Heyworth Building, Corner Wabash Ave. and Madison St.
CHICAGO
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43 inches high; 19 inches wide; 20
inches deep. Choice figured genuine
mahogany veneer; select quartered
oak, golden or fumed. Motor W2,
double spring, long service, pre-
cision type with heavy cast frame,
improved anti-friction, adjustahle
bearings; noiseless worm gears.
Style PP2, large turnhack tone arm
with concert reproducer. Roomy
record compartrent with shelves. A
great value that could well have
heen priced at $110.00 instead.

43 inches high; 19 inches wide; 20
inches deep. Adam Period. Choice
figured genuine mahogany veneer;
select quartered oak, golden or
fumed. DMotor W2, douhle spring
long service type with heavy cast
frame; improved anti-friction hear-
ings; noiseless worm gears. Style
PP1 brilliant tone arm and repro-
ducer. Plays all records. Roomy
record compartment with shelves.
Compares with other standard in-
struments usually listed at $90.00.
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Sascha Jacobsen’s violin fairly talks in
“Dear Old Pal of Mine.”
beautifully in Victor Herbert’s “Serenade.”
A-2753.

It makes love

Columbia Graphophone Co.

NEW YORK

W

WINDOW FEATURED PORTABLES

Hoffman Piano Co. Has Much Success With
Sonora Portable Machines

BurrFaro, N. Y. August 9—The Sonora shop
conducted by the Hoffman Piano Co., 696 Main
street, this city, has been featuring recently

I R o

)

An Attractive Hoffman Window

Sonora portable phonographs in both its win-
dow and newspaper advertising. In the ac-
companying illustration is reproduced a recent
window which attracted a good deal of atten-
tion. The portable phonographs are displayed
in such a manner as to suggest how they may
be used in connection with vacations and sum-

mer outings. L. M. Cole, manager of the com-
QLB T s o = O

To the Trade:

pany, stated to a representative of The World
recently, that this campaign has been most
successful and many of these Sonora portable
machines have been sold since the summer sea-
son started.

PAULL HAYDEN SHINES AS POET

Columbia Man Contributes a Most Interesting
Bit of Verse in the July Peptimist

Paull Hayden, of the advertising department of
the Columbia Graphophone Co., and who on
previous occasions has displayed considerable
literary and editorial ability, has contributed the
following worth-while poem in the Peptimist
for July, under the title of “Beating the Other
Man to It”:

To-day brought a task to be done;
I said; “I will do it To-morrow,”
Annther man did it first
! found to my lasting sorrow,

“To-morrow I'll get on the job,”
Another man started to-day;

-1 found that the job had been done
And another had earned the pay,

I said, “I will start in an hour
“To find what is really in it,”

Another man won the prize,
He started in half a minute.

I “waited awhile” for Luck,
I knew I would surely get her;
I waited—she never came—
Another man went and met her.

But now I am P D Q

When a thing’s to be done I do it,
I'm leaving the rest behind,

I Beat The Other Man To It.

The Franklin Phonograph Co. is a new Phila-
delphia corporation.

Since opening my new business, | have
been advised by many friends, who travel all
over the country, that they are being repeatedly
asked, by the trade, for my new address.

| therefore beg to advise you that | am at 3-5
Waverly Place, New York City.

MAX L. GOLDBERT

TO FINANCE FOREIGN BUYERS

Senator Edge’s Bill to Foster Trade With Eu-
ropean Countries Meets With Approval

WasHingToN, D. C., August 4—A comprehen-
sive bill to provide for the financing of foreign
purchasers of American goods has been intro-
duced in the Senate by Senator Edge. It pro-

.poses to amend the Federal Reserve act, and

was. drawn after conferences with Secretary
Glass and Gov. Harding of the Federal Reserve
Board. Mr. Edge also consulted a number of
New York financiers.

Provision is made under which corporations
may be formed by fewer than five persons to
engage principally in international or foreign
banking. The objects for which the association
is formed must be specified in general terms,
and the articles of association forwarded to the
Federal Reserve Board. The capital stock
must not be less than $2,000,000.

Authority is given to establish branches or
agencies in foreign countries. No business
must be transacted in this country, except as
approved by the Federal Reserve Board, and as
incident to its foreign business. In explaining
his bill Senator Edge said:

“In effect this measure provides for the Fed-
eral incorporation of one or more concerns to
handle the composite cominercial-financial
business of the American export trade. Not
only may such corporations exercise the ordi-
nary banking functions, but they may advance
cash to foreign purchasers of American exports
on such security, say, as a foreign manufactur-
ing plant or similar collateral.

“For instance, a manufacturing concern in
Belgium may wish to buy raw material or other
goods from America. Under this bill such an
American corporation as it proposes may take
a mortgage on this Belgium plant and against
it issue debentures, using the money raised on
these debentures for payment to the American
exporters for their goods.

“As every step of such transaction would be
under the supervision of the United States Gov-
ernment, through the Federal Reserve Board,
such investments would be thoroughly safe-
guarded and such debentures should prove an
attractive investment to the ever-growing hosts
of American investors.”

DENVER MUSIC STORE REOPENS

The Denver Phonograph Co., Denver, Colo..
has again opened for business at 837 Fourteenth
street. On July 3, 1918, the proprietors of the
store, M. L. Bechtold and M. L. Leve, enlisted
in the navy and have just returned and resumed
their former work.

COTTON FLOCKS

«« FOR ..
Record Manufacturing

THE PECKHAM MFG. C0., 238500 Strect

Avucust 15, 1919
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The Standard of Comparison

The world-wide success attained by HEINEMAN MOTORS
may be attributed to their mechanical perfection, superior
quality, and the fact that they are giving absolute satisfaction "
under all conditions. The leading phonograph manufacturers

prefer the HEINEMAN MOTOR, and regard it as the stand-

ard of comparison in the phonograph industry.

The Heineman: The MOTOR of Quality

HEINEMAN MOTOR No. 77

W\
President

Otto Heineman Phonograph Supply Co.

INCORPORATED
25 WEST 45th STREET, NEW YORK *

FACTORIES: ELYRIA, OHIO, NEWARK, N, J,, PUTNAM, CONN.
SPRINGFIELD, MASS.

BRANCHES: CHICAGO SAN FRANCISCO TORONTO, CAN.
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{Shake Your Shoulders (Fox Trot 1216}1 Always Think I'm Up in Heaven (When I'm
Down in Dixieland) (From Moute Cristo. Jr.)
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ATLANTS, Ga., August 1.—After more than a
year of preparation for the move, the Southern
Victor retail dealers met at the Capital City Club
in this city on July 16 and formed the organiza-
tion known as the Southern Victor Dealers’ As-
sociation. The convention, at which more than
seventy-five dealers attended, lasted the entire
day, there being a morning and afternoon ses-
sion, with a luncheon in between given by the
Elyea Co., of Atlanta.

The morning session was called together at
10 o'clock by E. N. Upshaw, manager of the Vic-
trola department of the Elyea Co., whose own ef-
ferts were largely responsible for bringing about
the organization. He introduced Robert F. Mad-
dox, ex-Mayor of Atlanta and president of the
Atlanta National Bank and the American Bank-
ers’ Association, who delivered an address of
welcome and then touched on the present pros-
perity of the South. He stated that to-day the
South is more prosperous than any other sec-
tionn of the country and further that the
talking machine future was in proportion even
more brilliant. With national prohibition the
labor classes would lpok for some line of amuse-
ment other than the cheap barroom. The talk-
ing machine as an entertainer, he believed, is
unsurpassed and therefore there will be a rapid
increase in the demand for talking machines. In
closing his address Mr. Maddox showed by ac-
tual statistics how the opera talking machine
records have educated the public to attend grand
opera, and said it would be impossible to have
the large attendance during the opera season in
Atlanta were it not for the general education that
the public received in opera music through the
medium of the talking machine.

+ After a word of appreciation of Mr. Maddox’s
address was spoken by Mr. Brice, of Parker-
Gardner Co., the election of officers was held in
order that the important business to be taken
up later might be handled as quickly as possible.
Election of Officers and Committees

The following officers were elected: F. E. Ma-
honey, of the Rhodes-Mahoney Furniture Co,
Chattanooga, Tenn., president; Benjamin Ham-
mond, of the Clark & Jones Piano Co., Birming-
ham, Ala., vice-president; Le Roy Webb, of the
Le Roy Webb Co., Atlanta, Ga., secretary, and
W. H. Cummings, of the Cummings Furniture
& Hardware Co., Huntsville, Ala., treasurer. All
elections were unanimous.

Mr. Mahoney, as president, then took the chair
and gave a brief impromptu address in apprecia-
tion of the honor tendered him and stated that
the association would prosper and benefit its
members in just. the proportion in which the
members co-operated with one another. He also

(T I

asked that all those present use their influence
in securing a large membership for the organiza-
tion.

In order that the organization might proceed
along business lines a by-laws committce was
appointed, consisting of G. E. Pilgrim, of the Pil-
grim-Estes Furniture Co., Gainesville, Ga.; R. G.
Brice, of Parker-Gardner Co., Charlotte, N. C.,
and Benjamin Hammond, of Clark-Jones Piano
Co., Birmingham, Ala.

A committee on resolutions, consisting of W.
R. ‘Wilson, of A. G. Rhodes & Sons, Charleston,

S. C.; H. C. Clemons, of Clemons Bros., Chat-
4
F. E. Mahoney, President
tanooga, Tenn., and J. R. Brumby, of the

Brumby Furniture Co. Marietta, Ga., was ap-
pointed. These two committees were asked to
report at the afternoon session.
An Interesting Open Discussion

The meeting was then thrown open for a
short discussion and any oune who had anything
of interest or any helpful comment that would
benefit the association was asked to speak.
Among those who gave short addresses were
A. R. Boone, of the Talking Machine Co., Bir-
mingham, Ala.,, who brought forth the fact that
at present a great opening for new develop-
ments in Victor Red Seal records existed, as
the prices of the records were to-day so nomi-
nal that they were within the means of any-
one who could afford to possess a talking ma-
chine. W. M. Edwards, of the Florida Talking
Machine Co., and M. B. Robinson, of the
Phillips & Crew Co., ‘also. spoke. The latter
touched on the value of -standardizing the

.amount of interest to be charged for machines
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Monroe and Throopr Streefs

Southern Victor Dealers Hold Convention
in Atlanta and Organize an Association
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sold on the instalment plan. C. K. Elyea, gen-
eral manager of the Elyea Co., Victor jobbers,;
then spoke of the broad co-operation policy of.
the Victor Co. He was followed by J. D. Salter,!
of the Cable Piano Co., who dwelt on how the
Victor Red Seal records had aroused more
interest in the operas given in Atlanta, and how,
on the other hand, the operas caused more in-:
terest in the records of the great singers. Mrs.
Clara Orr, of the Chamberlain-Johnson- DuBos

Co., Atlanta; J. H. Holcombe, of C. Hol~
combe, Birmingham; J. B. Shepard, of the ]J
B. Shepard Co., Savannah, Ga., all spoke on the,
value of the one-price system, making rio re-
ductions for cash, charging a nominal rate of
interest on instalments, and not prepaying*i

freight. Dan Orndorff, Knoxville, Tenn.; L. P
Heyman, of Lee Heyman & Co., Waest
Point, Ga.; I. C. Helmy, of the I. C. Helmy?

Furniture Co., Savannah, Ga.; H. S. Banta, of
Newnan, Ga., and L. Lohr, of the Queensboro‘t
Music Co., spoke on the general advantages of:
the association and also enlarged 'on the pre-!
vious discussions. i
Luncheon at Capital City Club -
At 12 o'clock the party assembled on thel
fromt steps, where the photograph appearing on’
page 37 was taken. A luncheon was then ten-,
dered the association-in the grand ballroom of[
the Capital City Club by the Elyea Co. This;
luncheon, which consisted of a magnificent re-
past, with everything from soup to nuts, marked
the high point of enjovment at’ the conventxom
and served as a relaxation from the morning's
hard work. i
During the banquet many harmless yet point-
ed remarks on shipments of talking machines‘
were made by the dealers to the different job-:
bers- present. Finally Mr. Upshaw arose andé
stated that he shipped out thousands of rec-';
ords the past week and several hundred ma-
chines. He then stood back a pace and said:
“If there is anyone present who can tell a
bigger lie than I, why, let him go to it.” This
brought hearty laughter from all those whe
heard his remark and served to appease those
bemoaning the fact that they did not have
enough goods. g
E. N. Upshaw Called Upon
Toward the end of the baiquet, when every-'
one was in the most congenial spirit, Mr. Ma-
heney called on E. N. Upshaw, who gave a most:
interesting and entertaining address on the past
history of the talking machine business. He,
spoke of the spiral drive machines of the horn
type, then of the first Victrola models and of:
how a contract for a few hundred dollars wvas,
(Continued on page 37) :

will Cut Your €Costs and Increase Your Sales =
[ 1 B

Tonearm and Reproducer Parts, Attachments, Turntable Hubs, Motor 3@
Governor Discs, Knobs, Piano Player Parts—accurately cast in Alum- 1=
inum, White Brass White Metal Alloys or Zelco Metal—ready for nickel am
or gold plating. aqwe employ a large force of die makers especially 3@
skilled-in this class of work and operate a large battery of die casting &
machines of our own design and construction with a capacity of =
50,000 to 100,000 castings per day. -

v

- [ 1}

e ur Sseggﬁlglions =.
.Sam:xl.gsd%f“z?;k 3 8 or hgodejs for T
this line quotations 1IN

T

1

pindler ::

, h



36

THE TALKING MACHINE WORLD

If you want to cash in
on hits shouldn’t you get
the records betore vour
competitors? Minutes
count. Emerson has an
enviable record for getting
its hits first on the market.

If you wish representation why not write
to our Vice-President, Mr. H. T. Leeming.

Emerson Phonograph Company

NEW YORK CHICAGO
3 West 35th Street 7 East Jackson Blvd.
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Barbara Maurel sings “Kathleen Mavour-
neen” and ‘“Love’s 0ld Sweet Song.”
Millions will want to hear her.

Columbia Graphophone Co.
NEW YORK

A-6112,

SOUTHERN VICTOR DEALERS ORGANIZE ASSOCIATION—(Continued from Page 35)

considered to be a large order a few years ago.
He brought these points out in order that a vivid
contrast might be made between those old days
and the present era, and said he believed that
some day in the future a contrast just as vivid
could be made between the business of to-day
and the business of the future.

In concluding his address of reminiscence Mr.
Upshaw said, “Still, we must not look too much
backwards. As a matter of fact, we are in the
position of a young man who was making love
to his girl and she asked him if she were the
only girl he had ever loved, to which he re-
plied, ‘No, dearie, I have worked myself up to
vou” And, so it is with us Victor men. We
have worked ourselves up by gradual stages to
our present enviable position, but our work is
just commencing, and if we will only take ad-
vantage of the prospects which lie spread out
before us we will indeed reap a golden har-
vest.”

F. W. Schwoebel, Southern rejreseatative of
the Victor Co., was then cal’ed upon and re-
marked that although he ka1 on'y been with
the Victor Talking Machine Co a short time
he was impressed by the high ideals, broad
vision. and square-deal policy displayed by the
company. This was no offha:d s.atement, but
was his analysis after becoming familiar with
the officers, the growth and the policies of the
company, particularly in the last few months.

Frank McG@Gailliard’s Interesting Remarks

Frank McGailliard, special representative of
the Victor Talking Machine Co., the speaker of
the day, gave an interesting talk on the Victor
Talking Machine Co. Policies, production,
organization, quality and character of the
goods and other points of vital interest to the
dealer were brought to the attention of the
audience. He explained the reasons for the re-
duction in the price of the Victor Red :Seal rec-
ords and showed that it was only through the

greater production, better contracts with the
artists, bigger and more efficient machines and
a more liberal policy on the part of the Victor
Talking Machine Co. that such a reduction was
made possible.

Edward Lyman Bill on Association Value

Edward Lyman Bill, of The Talking Machine
World, was then called upon and made a short

worked out by the association to the advantage
of all its members. In closing Mr. Bill wished
the association a most hearty success and of-
fered the co-operation of The Talking Machine
\Vorld m furthering the association in any way
possible.

\With a rousing cheer for Mr. Elyea and Mr.
Upshaw the banquet was brought to a close and
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Those in Attendance at Convention of Victor Dealers in Atlanta

Standing from left to right on the first row are: William Quinn; Le Roy Webb, secretary; Mrs. .\.Iyra
Readwell; Benjamin Hammond, vice-president; F. E. Mahoney, president; Mrs. Clara Orr; W. H. immings.

treasurer; E. N. Upshaw.
address on the value of the association to mem-
bers. He pointed out that the value of an
association lay in the co-operation of its mem-
bers; that the exchange of merchandising ideas
would increase business for all. He also
touched on the fact that such vital questions as
standardization of prices, the standardization of
innterest charges and other problems could be

an intermission ot a half-hour before the after-
11oon session ensued.
Afternoon Session

\When the afternoon session was called to
order the by-laws committee reported and the
proposed by-laws avere read and unanimously
approved by the members ot the association.

(Continued on page 39)
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Die Casting Plant, Syracuse, N. Y.

for the U. S. Government.

Send biue prints or models anud Ict our engiveering
department show you how Precision Castimgs can scrve

economically and cfficiently.

PRECISION CASTINGS COMPANY. INC.
SYRACUSE. €25% NEW YORK.

Brass, Bronze and Aluminum Foundry, Pontiac, Mich.

Die Castings for all Purposes

This Company has made many millions of die castings. Orders re-
cently completed were for over 25,000,000 bouchons for hand grenades

Equipment is ample; furthermore it is backed by a personnel of
long experience and great skill in the art of die casting.
Perfect co-ordination of this organization with your engineering department combines
our knowledge of die casting with your own close study of your manufacturing require-
ments. The result is die castings that serve their purpose practically 100%.
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HE increasein the sales of GENNETT

[Lateral Recordsin thelast few months

has been simply amazing—to all except
their makers and to those who have
heard these new records.

The sales of these records are increasing 1n volume so
rapidly that our factories, large as they are, cannot
keep up with the orders. We are expanding our plant.

The phenomenalvolume of sales of GENNETT Records
does not surprise us, because we know that we put into
these records the same exquisite care that has dis-
tinguished the products of the Starr Piano Company
for the last fifty years. That care is BOUND to pro-
duce sales. We have confidence in our workmanship
—and therefore are not surprised at the way orders are
pouring in.

Similarly, any person who has heard the new
GENNETT Records played on any phonograph is
not surprised to learn that they are being ordered by
the public 1n tremendous quantities. To hear one is to
understand why their popularity is increasing by leaps
and bounds.

Recorded in New York, the birthplace of all the latest
musical triumphs, and backed up by the world-wide
prestige of Starr musical instruments, GENNETT
Records are proving to dealers everywhere that perfec-

. tion of workmanship brings sales whose growing volume

1S a certainty!

The Starr Piano Company

Established 1872 Richmond, Indiana
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SOUTHERN VICTOR DEALERS ORGANIZE—(Continued from page 37)

The resolutions committee then reported, of-
fering the following resolutions to be passed,
which were unanimously approved:

“Resolved, By the Southern Victor Dealers’
Association, in convention assembled, that we
endorse the principle recommended by the FFed-
era Trade Commission in their special report of
Congress July 12, 1919, recommending that
manufacturers of trade-marked articles be al-
lowed to fix the retail price subject to review
by a disinterested agency.

“Resolved, That the Southern Victor Dealers”
Association, in convention assembled, extend to
The Talking Machine World their heartiest ap-
preciation for the co-operation and support of-
fered through Edward Lyman Bill, whose in-
teresting and instructive talk we all enjoyed.

“Resolved, by the Southern Victor Dealers’
Association, in convention assembled, that we
extend our sincere thanks to the Victor Talking
Machine Co. for the spirit of co-operation they
have shown in assisting in the forming of this
association, and especially do we appreciate
their sending Mr. Gailliard to be with us,
and assure them they could not have sent any-
one who could have presented the facts in which
we are interested in a more pleasing and satis-
factory manner.

“Be It Further Resolved, That we commend
the patriotic stand which the Victor Talking
Machine Co. took i1 the national crisis and as-
sure them that we are willing to bear with them
the hardships resultant therefrom.

“Be It Further Resolved, That we heartily
approve of the recent action whereby the re-
tail price of many Red Sea! records was re-
duced and thank the Victor Talking Machine
Co. for the excellent method developed by
them of handling the reimbursement to the
dealers. .

“Be It Resolved, That we extend our sincere
thanks and heartfelt appreciation to the Elyea
Co. for bringing about this first meeting of this
association, and assure them of our lasting ap-
preciation of the many courtesies and attentions
shown us. We feel that we are indebted to
them for one of the greatest things that could
happeu to the retail Victor business in the South
—the formation of this association for the ex-
change of ideas and the betterment of the busi-
ness as a whole.”

To Meet Next in Birmingham

An interesting discussion then followed as
to where the next meeting was to be held, and
it was finally decided that Birmingham, Ala.,
should next have the honor of being host to
the association. The time of meeting was left
to the executive committee, which is composed
of the cxecutive officers and B. G. Brice, of the
P’arke-Gardner Co., Charlotte, N. C.

The adjournment of the meeting then took
place. The association on breaking up became
the guests of the Elyea Co. on a delightful au-
tomohile ride about the environs of Atlanta.
This trip was proving most enjoyable ‘when it
was broken up by a sudden cloud-burst, but
luckily not until the greater part of the tour
had been completed.

List of Conventionists

Those who attended the meeting were: F. J.
Denham and John Denham, Denham Bros.
Piano Co., Anniston, Ala.: Benj. Hammond,

Clark-Jones Piano Co.; William C. Quinn and
M. E. Williams, of Williams Music House; [rv-
ing Bonstein and A. R. Boone, the Talking Ma-
chine Co.; Myra Treadwell, Cable-Shelby-Bur-
ton Piano Co., Birmingham, Ala.; W. M. Ld-
wards, Florida Talking Machine Co., Jackson-
ville, Fla.; J. [. Culpepper. Bloodworth Drug
Co., erry, Ala.; M. Flataucr, A. Flatauer, Apa-
lachicola, Fla.; LeRoy Webb, LeRoy Webb &
Co.; J. W. Crews, A. F. Joyner, Atlanta
Georgian; M. B. Robinson, [hillips & Crew
Co.; R. D. Bame, I. M. & R. D. Bame; Mrs
Clara Orr, Chamberlain-Johnson-Dubose & Co.,
Lawrence Evans and J. B. Salter, the Cable
Piano Co C. E. Grenath, J. W. Crews, C. L.
Elyea, E. M. Upshaw, S. E. Brown, Miss White,
Miss Halrston, Ernest Milburn and Roley Nay,
the Elyca Co.; P. Lewis, Andalusia, Ala.; J. .
Holcombe, C. C. Holcombe, Birmingham, Ala.;
B. J. Shepard, B. J. Shepard Co.; I. C. Helmy
and J. H. Strickland, I. C. Helmy Furniture Co.
Savannah, Ga.; G. E. Dilgrim. [Dilgrim-Estes
Furniture Co., Gainesville, Ga.: J. W. Newton,
the Toccoa Book Store, Toccoa, Ga.; J. H.
King, Bradfield Drug Co. La Grange Co.; H.
P. West, F. A. Guttenberger Music Co., Macon,
Ga.; O. L. Bradshaw and C. I'. Bradshaw, the
Bradshaw Music Co., Fitzgerald, Ga.; 1. I.
iHeyman, L.ee Heyman & Co., West Point, Ga_;
James B. Taylor, Geagle-Taylor Furniture Co.,
Cordele, Ga.; H. E. Whatley, J. F. Whatley and
Mrs. Whatley, H. E. Whatley. Monroe, Ga.;
J. D. McCollough, Stockbridge Hardware Co,,
Stockbridge, Ga.; H. S. Banta, Newnan, Ga.;
R. L. Lane, Lane IFurniture Co., Bainbridge, Ga.;
J. R. Brumby, Brumby Furniture Co., Marictta,
Ga.; R. E. Everett, Covington, Ga.: J. R. North-
cut, Dorsay Furniture Co., Athens, Ga.; J. E.
Humes, Humes Music Co., Columbus. Ga.; B.
F. Mann, Vickers & Mann, Brunswick, Ga.; D
M. Yates, Roanoke, Ala.; Frank McGailliard
and I. W. Schwoebel, Victor Talking Machine
Co., Camden, N. J.; J. B. Gressett, Gressett
Music House, Meridian, Miss.; G. E. Murphy,
Wilinington Talking Machine Co., Wilmington,
N. C.; Chas. E. Lanneau, Seigling Music House,
Charleston, S. C.; J. D. Smithdcal, Smithdcal’s,
Columbia, S. C.; W. C. Lucas, Palmetto Hard-
ware Co., Dillon, S. C.; W. R. Wilson, A. C.
Rhodes & Sons, Charleston. 8. C.; W. G. Hanks
and H. R. Hanks, Hanks Bros., Belton, S. C ;
I.. Lore, Greensboro Music Co., Greensboro,

N. C.; L. Lore, the Raleigh Talking Machine

Co., Raleigh, N. C.; R. G. Brice, Parker-Gard-
ner Co., Charlotte, N. C.; F. E. Mahoney,
Rhodes-Mahoney Furniture Co., C. H. Clemons,
Clemons Bros., Chattanooga. Tenn.; Edw. L.
Brotherton, Claude P. Street Piano Co. Nash-
ville, Tenn.: E. T. Sanford, Phonograph and
T'alkiing Machine Weekly, New York, N. Y.; W.
H. Cummings, Cummings Furniture Hardware
Co., Huntsville, Ala., and Edward Lyman Bill,
The Talking Machine World, New York City.

CAFE BECOMES RECORD SHOP

Bick's Golden Gate Cafe, Quincy, 11, is be-
ing made over into a talking machine shop.
F. A. Odell, who will occupy the remodecled
building, believes that there arc great possi
bilities for sale in this district, which was
once a familiar oasis to travelers.

T

126 Liberty Street

”MAGNET“ DECALCOMANIE NAMEP[ATES

Pamphlets with fac-simile illus-
trations and prices mailed
on request.

THE PHONOGRAPH G
A0 MUROURORD (i ey
ZCLEVELAND =

\smm D) M@SES & (C@

[e]} es usre House
P03 € BROAD STREeY

RICHMORD, VA,

J. E.STRATFORD

== AYGCUSTA , GA , —=2

New York City

\ia{f@w'ﬂ@ﬂ_w_uuw—

VAT MARCH 16,1913,

UNCLE SAM

and the

BOOZE BOTTLE

Uncle Sam kicks and fights the
‘Demon Rum” in the shape of an ani-
mated whiskey bottle, with a snake
coming out of the neck of the bottle.

The snake and bottle fight back and
it makes a great scrap. This 1s funny.
typical and tnnely, while there is all the
talk of War Time Prohibition, Bone
Dry Laws, Private Cellar Stocks, etc.

Uncle Sam and the Booze DBottle.
ftem 100F—Retail $1.75.
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PATD MABCI1 16,1915,

An Automatic Dancing Darky Doll for
Disc Talking Machines (except Edison)

Rastus does one hundred different
steps while the music is playing. De-
lights children and amuses the older
people, too.

Attractively painted in four colors.

Ragtime Rastus. Item 100 A. Retail $1.25
After September 1 Retail Price $1.50
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PAFD MARCH 16, 19157

These little Boxers are very realistic
and create lots of fun. They do all the
different blows and steps knowii. Put
on a good lively record and these little
figures box away in lively fashion.

Boving Darkies (Itemr 100 B) Retail
$1.50. Aftcr September 1 Retail
Pirice $1.75

SPECIAL COMBINATION
TWO TOYS IN ONE

We pack one dancing platform and the Ras-
tus  Daneing figure and the Boxing Da rky
higures all in one box. This gives the two
toys. We recommend this and call it
Combination Rastus and Boxers, Item 100 AB.
Retail $1.75. After September 1Ist retail price
$2.00.

NOTE: These toys fit standard machines
(except Edison) and can he put on or taken
off in five seconds and do not injure record or
mar machine.

NOTE: Owing to steadily increasing cost
of manufacture we are obliged to add 25c
each to the retail price of our toys on all
orders received on and after September

ITHE TRADE DISCOUNT from the retail
prices \\-ll remain the same: In lots of three
dozen o1 ore of one kind or "“‘-tel 0%
discount; in less than three dozen lots 33 1-3%
discount

NATIONAL COMPANY

Mechanical Specialty Manufacturers

171 Oliver Street, Boston, Mass.,U.S. A,
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Get in touch with the jobber
who operates in your territory |

d
c
=
:
=
=
Ee

S —

——

e

7
7

/
7/

1—-Senora Phonograph
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Arizona, Nevada, Hawallan Islands, N NG
Northern Idaho. NN N
Z—Strevell-Paterson S

Hardware Co. AR X

SALT LAKE CITY, UTAH
Entire States of Utah, Colorado,

Wyoming, New Mexico and Southern N RN
Idaho. e
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3—Minneapolis Drug Co. AT \
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MINNEAPOLIS, MINN. S R AN
States of Montana, North Dakota, A N N ..
South Dakota, Minnesota. NN N N N \%\
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DALLAS, TEXAS N
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6—Southwestern Drug N N g;
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{except 5 northeastern countles), and NN NS VAN
Texas Panhandle, s N\ YA N \\\\\\
. AN e NN
7—Southern Drug Co. : AT N Z
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Arkansas, Louisiana, Tennessee, N Z
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The Highest Class 'y THE INSTRUMENT OF QUALITY 5y
Talking Machine % U n U l: ;a\
in the World CLEAR AS A BELL \g

A complete line of upright and period models is available at prices from $50 to $1000
The Sonora is the instrument which won the highest score for tone quality at the Panama-Pacific International
Exposition and sells easily and for cash.
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| These firms will see to it that
you get the best of service

13—Southern Sonora
> ' - Phonograph Co.
/ - SELMA, ALA.
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Alahama, Georgia and Fiorida,

A SN ‘ N 14—Rouatree Corporation

NN ‘\\\\?\\\\ SN \ RICHMOND, VA,

2 \ - V7 4 North Carolna and South Carolina.
N % 15—Griffith Piano Co.

605 BROAD ST., NEWARK, N, J.
Northern New Jersey.

// / ’ : 23 16—Smith, Kline & Fronch

PHILADELPHIA, PA.

N 0D
NN \ Noaaiag 7 State of Pennsylvania, Maryland,
k N Delaware, District of Columbfa and
g New Jersey, south of and including
\\\\\ Trenton.
\ \\ 17—Musical Supply &
3 RN

A Equipment Co.
N R N \ N ~ 221 COLUMBUS AVE
%\\ Nhn & N & \\%\\‘\ N * BOSTON, MASS.
e \ N Z NN \ Connecticut, Rhode Island and East-
N \\ N \ ;\\\\ \§.\ NS ~ \ S ern Massachusetts,
RN N AN NN NN &R \\ 18—Gibson-Snow Co.
AN . . N0 . .
\\ N S R \\\ > N SYRACUSE, N. Y.
-\\ \ - N WO \ State of New York with the excep-
AN - N \ > tion of towns on Hudson River helow
N \\ NN Poughkeepsie and excepting Greater

% New York.

: N N 7% 19—W,_ B. Glynn Distribut-
_ NN N .
DL RN N / ing Co.

(NS N 7 I SAXTONS RIVER, VT.

States of Maline, New Hampshire,
Vermont and part of Massachusetis.

20—Hillman & Son Phono-
graph Co.
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WHEELING, W. VA,

Virginla and West Virginia.
21—€.'L. Marshall & Co.

$2-84 GRISWOLD ST.
BUTLER BLDG.
DETROIT, MICH.
State of Michigan,

22—}, Montagnes & Co.
RYRIE BLDG.
TORONTO, CANADA,
Canada
23 - Sonora Phonograph

Salee Co., Inc.

279 BROADWAY, NEW YORK
Distributors for Greater New York.
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—EEED CO. FORCES VISIT NEW YORK

District Representatives of Pittsburgh Distrib-
utors Combine Business and Pleasure

\. meeting of the district representatives of
The. Reed Co.. phonograph and talking machine
supply distributors, Pittsburgh, Pa.. was held
at the Pennsvlvania Hotel, New York, over the
week end beginning July 4th.

The holiday was spent at Coney Island. On
the following day the party, accompanied by
W # Reed. Jr., president of the Reed Co., Inc,
visited the Regina phonograph factory, Rahway,

J.. and the home of the Operaphone record
in Long Island City.

The Reed firm has recently taken on the
distribution of the New Regma phonograph
and all the men were pleased with the new
and high class product which the Regina fac-
tory is now turning out. Mr. Blumburg, pres-
ident of the Regina Co., assured the salesmen
that they could expect the release of ‘the new
instrument by August 15.

Those accompanying Mr. Reed out of Pitts-
burgh were Jos. P. Miller, representative from
the state of Qhio; O. T. Lytle, from Virginia and
\West Virginia, and Geo. P. Semmer, the Penn-
svlvania representative.

ASSOCIATION DUES ARE NOT TAXED

James T. Coughlin, president of the Talking
Machine Men, Inc., New York, has announced
that there will be no war tax placed on the
dues of the association. Mr. Coughlin made
inquiry at Washington and James M. Baker,
Deputy Commissioner of Internal Revenue, re-
plied that inasmuch as the Talking Machine
Men, Inc., was primarily a business organiza-
tion, dues should not be subject to war taxa-
tion.

The Pierson Co., Rockford, TIl., manufacturer
of talking machine accessories, has made appli-
cation to increase its capital stock to - $100.000.

%4

THE GRAFOILJOLA IN PUBLIC SCHOOLS

The Ontario Association Recommends the Use
of Columbia Records

The increasing importance of inusic in the
public schools was manifested at the various ses-
sions of the Ontario Educational Associatjion
held in Toronto. a short time ago. The most
significant evidence of this increased interest
in music in the public schools was a unanimous
endorsement of a resolution passed by the Pub-
lic School Section that the Minister of Edu-
cation be urged to Tist the Columbia Grafonola
as a school supply and to make it obligatory
on cvery school district in the province to pur-
chase a Grafonola and records for every school
in that province. The music supervisors; in a
previous session, passed the same resolution.

IF | WERE A PHOTOGRAPHER ?

Suggested Use of Talking Machine to Help Poor
Mortals Camouflage Their Vanity

I. J. Newins, in System, has the following
suggestion to make regarding another use of
the talking machine by photographers:

“l would have a large mirror at one side of
my camera. My subjects could then see pretty
well how their pictures would turn out. In their
endeavor to see how they look they would lose
their self-consciousness and their poses would
be more natural. .\s a result, my pictures would
be truer to the reality and my studio would
become more popular.

"] might also have a talking machine in my
studio. This I would place out of sight. My
collection of records would be varied so as to
appcal to everyone

“Then if the mirror failed to take my cus-
tomer's mind off his posing I would start the
talking machine. I am sure the music—I would
select a piece I thought would most appeal to
him—would attract his attention and perhaps
take the strained e\pleesmn from his face.”

lateral record in the world

The latest, most intelligently constructed

Z ////////////////////////////////////////////////////////////

IMPORTANT EXPANSIVE MOVES

President Phillips, of the Mutual Talking Ma-
chine Co., Forms Company to Do Plating
Work—Capital Increased to $50,000—Man-
hattan Phonograph Co. Business Taken Over

William DPhillips, president of the Mutual
Talking Machine Co., has recently formed a
company to do the plating work for the various
companies in which he is interested. The plating
plant which has been secured is reputed to be
one of the best equipped in the East. The
acquisition of this plant will do away with the
delays experienced in having the work done
by other companies and will provide a service
that is prompt and work that is of the highest
class.

It has been announced that the capital of
the Mutual Talking Machine Co. has been in-
creased from $15000 to $50,000.

Mr. Phillips also announces that, after hav-
ing carefully investigated the advantages of
wooden tone arms in sound reproduction, he
has taken over the Manhattan Phonograph Co.,
of 32 Union Square, this city, manufacturers
of wooden tone arms, and will manage the
affairs and direct the sales of this company.
Mr. Phillips is enthusiastic over the use of
the wooden tone arm for the higher quality
talking machine and .will devote much of his
time to its introduction throughout the trade.

ROARK OFFERS VICTROLA AS PRIZE

Public welfare work in Muhlenberg, Ky., is
enlisting the efforts of many people and many
organizations in that city. The J. L. Roark
Estate, county distributors for the Victor prod-
ucts, has offered a Victrola and six records to
the boy and girl making the best showing for
the year.

It never pays to let business matters drift,

7
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The New Lateral Record

THE LIBERTY PHONOGRAPH COMPANY

i Like fine painting or jewelry does not come in bulk

' AS in masterpieces of art, the superiority of this record is the result of infinite
: pains and faith in the inherent desire of men and women to have the best that

The only true lateral record on the market

without a machine tied to it

made by

human minds and hands can make.

The output of this record, like the output of the Rolis-Royce car, is iimited because

It is not a record for people who like the cheap, the tawdry, the commonplace—but
for those who appreciate and cherish the fine and beautiful things in life.

master work can not be done in quantity.

We recommend that distributors write us, planning six months in advance to

handle The New Lateral Record.

LIBERTY PHONOGRAPH COMPANY |

1836 EUCLID AVENUE, CLEVELAND, OHIO

Laboratory: 16-18 West 39th Street, New York, N. Y.

Executive Offices :
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WO radical changes in phono-

graph building characterize the

Brunswick Phonograph. When

this super-phonograph made its

advent into the world of music

it was not as though another in-
strument had been added to those al-
ready on the market. But it marked
the launching of a new idea—a radical
departure from old-time crudities—and
one that had passed the severest hyper-
critical tests. s it any wonder the
music loving public welcomed it as the
crowning achievement of the phono-
graph industry?

Two outstanding, exclusive features
were responsible for this nation-wide
ovation. They are the Brunswick
Ultona and the Brunswick Amplifier —

together comprising the Brunswick
Method of Reproduction.

The ULTONA — a scientific creation
—makes it possible to play all records
on The Brunswick. It is not, as one
might suppose, a combination contri-
vance. It involves a fundamental prin-
ciple of sound reproduction. Nor is it
— a complex mechanism. Its very sim-

: plicity immediately appeals to the pur-

97’16 AI”YID]IKIQY’ L chaser, for by a very slight turn of the

= hand it is adapted to any make record,

instantly supplying the proper needle,

the correct weight and precise dia-
phragm.

The AMPLIFIER is another im-
provement of fundamental importance.
As its name implies, it amplifies the
tone, making it richer, sweeter, truer.
This vibrant tone chamber, constructed
entirely of moulded hollywood, free
from metal, provides the requisite resili-
ency that unfolds and projects true tone.
It is like the sound board of a fine piano
or violin and complies with the approved
laws of acoustics.
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THE BRUNSWICK-BALKE-COLLENDER COMPANY

General Offices: CHICAGO and NEW YORK
;_) u u u b b Branch Houses in Principal Cities of Manufacturers— Canadian Distributors: Musical Merchandise
United States, Mexico and Canada Established 1845 Sales Co., Excelsior Life Building, Toronto
LJ .
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"SUPERIOR BY COMPARISON!

The lUnarirmous Uerdict
of Dealers Eve/:yw/zere
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—
Exquisite Tones ALY

That Emanate From An Instrument NN P 2Tl
of Grace and Beauty

In the Brunswick Phonograph, the House
of Brunswick has a super-product. It is

the fulfillment of an ideal — to build better P[ays All R(’,COT(IS
regardless of cost. 0
at their Best

Ordinarily added improvements such as
those described on the opposite page would
mean great additional cost if put into the
average phonograph. All extra penalties,
however, have been spared — something that
was possible only to the House of Brunswick
because of their previously established

nation-wide organization and distributive ,
facilities. =

The House of Brunswick had unbounded
confidence in the high merit of its product.
A confidence that permeates every depart-
ment — every individual in its massive or- .
ganization. Behind this was unlimited finan- |
cial resources. ~&

Then came the question of advertising. It
was realized that no better opportunity to
merchandise an exceptional article ever pre-
sented itself to any organization. An adver- i
tising campaign of unusual magnitude was ‘
formulated and is now being executed.

Dealers already know its helpful influence
— the impetus it gives sales and how it ;
makes selling easier. ;

The Brunswick Phonograph is the newest 2
sensation in the musical instrument world _
and dealers will do well to capitalize it. _ T A

THE BRUNSWICK-BALKE-COLLENDER COMPANY
General Offices: CHICAGO and NEW YORK

Branch Houses in Principal Cities of Manufacturers— Canadian Distributors: Musical Merchandise
United States, Mexico and Canada Estabtished 1 845 Sales Co., Excelsior Life Building, Toronto
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sound boxes will be enormous.
can handle your orders at the present time.
anticipate your Fall needs and send us your order now for

A WORD TO THE WISE IS SUFFICIENT

It 1s well known that production this Fall will even exceed the
high ﬁgures already attained. The demand for tone arms and
We have increased facilities and
It will pay you to

‘@Muwhual,

/TONE ARMS X SOUND BOXES .~

USED BY LEADING TALKING MACHINE MANUFACTURERS

MUTUAL TALKING MACHINE CO., Inc.

145 WEST 45th STREET

NEW YORK

TALKING MACHINES IN LIBRARIES

Music Becoming a Part of the Equipment of
Many Public Libraries—Excellent Centers of
Education—Dealers Interested in Movement,
for It Leads to More and Better Business

The value of our public libraries as educational
centers can hardly be overestimated and the
possibilities for spreading music and musical
ideas from these centers are attracting the at-
tention of men interested in the widespread
campaign for a better national appreciation of
music. Dealers with an eye to better business
have undertaken this work and public libraries
to-day are installing talking machines as a part
of their regular equipment. The following com-
ment from the Voice of the Victor should be of
interest, for it bears directly upon this subject:

To the progressive dealer any proposal for
substantially increasing business is met with
enthusiasm and hearty co-operation. Often a
next-door neighbor is a forgotten customer.
Meet him on the street, pass the time of day and
he: has gone. Meet himt at his place of business
apd you nail him on the spot! So with our next-
dbbr neighbor, the public library.

i{\lmost as eafly as the introduction of Vic-
tr;élas in schools was the advent of the Victrola
in{the public library. Dealers reported to the
faétory sales, scattered to be sure, all over the
Uiited States back in 1910 and 1911. An investi-
gztion resulted in finding a demand for the Vic-
tléqla in the library, created directly by two kinds
of. work which the public library does—the
story-hour for children and the public’ concert
for grown-ups. The story-hour is usually a
Saturday morning feature combining story-
téliling for little folk and musical backgrounds
féi’ the stories. The public concert is a Sunday
af@ernoon feature of the library’s work, stimu-
lating a desire in the general public for whole-
s;)ine recreation by means of hearing good
misic.

Both needs the Victrola and Victor records
supply well. Our story-tellers, Cora Mel Patten,
Safa Cone Bryant, Georgene Faulkner, William
Siérling Battis and Sally Hamlin are the most
famous in the country. The Victor story-book,
“Pan and His Pipes,” suggests musical back-
grounds and stories on the instruments that de-
light little children.

The public concert has been utilized for the
furthering of a knowledge of music as well as
for entertainment. The Victrola Book of the
Opera and What We Hear in Music are officially
recognized as standard publications for libraries
and are the only publications of such nature on
the shelves of the Library of Congress, Wash-

ington, and all the great city library systems.
These two publications are used as texts for
library public concerts, supplemented by special
programs for holidays and other occasions out-
lined in the brochure, A New Correlation, pub-
lished by the educational department in 1915,

What does the dealer gain by work of this
character? Not only the profit from the origi-
nal sale, but from the point of view of the gen-
eral public increased interest, increased sales, in-
creased prestige for the dealer, all as the direct
result of projecting his record booth into -the
public concert at mo expense to hiinself.

How to get this business? There are three
means of revenue for a public library; appro-
priation by the library board, cash from book
fines and sales of old paper and discarded maga-
zines, and, finally, gifts from private or public-
spirited agencies. The latter is most effective.
After the dealer has once succeeded in placing
the Victrola in the library the cash from book
fines will cont'nue to buy records. Later appro-
priations by the library board will come with
unexpected force, especially after the work is
thoroughly recognized.
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So successful has the Victrola proven to be
in library work that there is a latent desire
in every library to be the possessor of an in-
strument. It is most important for the dealer
that the instrument his local library acquires
should be a Victrola, as it will have an immense-
ly profitable advertising value.

BOOTHS NAMED FOR PATHE ARTISTS

Pathé Shop in Rochester, N. Y. Uses New
Idea for Demonstration Booths

The Pathé Shop, Rochester, N. VY. has
installed a number of sound-proof booths and
has used a novel idea in connection with them.
Each booth is named for some famous Pathé
artist, and the twelve new booths bear the names
of Muratore, McClaskey, Hoffman, Beck, Nor-
worth, Ganz, Althouse, Campbell, Leginska,
Montesante and de Cisneros. A picture of the
artist for whom the booth is named appears on
each and in this way the customers become
better acquainted with the artists whose music
they buy and enjoy.
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Motor Troubles?

Of course, we all have them, and 75% of them are due to governor

defects. Check it up.
mechanical construction.

The balance can be avoided by the right

We have solved the problems and the rcsulting motor satisfaction

is at your command.

When you are offered the “ BEST Phonograph in the world™ ask
the salesman if the motor is equipped with the WILLSON SPRING

MOTOR GOVERNOR.

are over.

Do you want more dope?
about it. -

WILLSON

If it 1s, buy it, your motor repair worries

Write us, we will be glad to tell you all

SALES CO.

Phonograph motors and specialties

Williamsport, Penn.

W 1l I il
I I
M

ST TR UHII I

Hinn il
NI A iuna

..... Ty I i I
sl

LU It Il il



44

THE TALKING MACHINE WORLD _ Avgusr 15, 1919

_Headquarters for

......

RECORDS
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OKEH BUILDING, GRAND RAPIDS

Largest Exclusive Phonograph Accessory House in the West
We handle every known phonograph accessory at Right Prices

The OkeH Record Distributing Co.

OkeH Building, Grand Rapids, Mich.
99 Fort Street West, Detroit, Mich.

EXCLUSIVELY WHOLESALE
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THE TRADE IN BOSTON AND NEW ENGLAND

jOHN H, WILSON, MANAGER, 324 WASHINGTON STREET, BOSTON, MASS.

Boston, Mass., August 6.—A strike on the
Boston Elevated Railway system during the lat-
ter half of the month put a kink in business and
it might have proved very serilous to retail trade
in particular had it lasted much longer. For a
few days business was quite flat and managers
of retail establishments realized for the first
time how serious a strike on local transporta-
tion lines can become. Business people had to
get into town and the steam railroads met the
situation very creditably, but shoppers, those
not absolutely obliged to come to the city, did
not care to suffer the incoinveniences, which
there certainly were, attached to a visit into the
business section. There was a decided sigh of
relief when the ordeal was over.

But this was not the only strike that the city
suffered at the same time, for the waterfront
experienced one by which seaboard traffic was
held up for several days and quite a few cargoes
were not allowed to be unloaded here, but were
shunted to other ports. In this case both the
wholesale and retail business felt the effects.

Speaking of the elevated, one must not over-
look the significance of the increased rate of
fare, which about the tenth of July was advanced
from eight to ten cents, a fare that entails great
hardships to many persons. Meetings of pro-
test have been held in many places and munici-
pal authorities and trade boards have been ap-
pealed to by way of remedying the situation.
The outcomne may be that the State will be com-
pelled to take over the property.

Beyond these perplexing problems, which af-
fect all lines of business alike, the talking ma-
chine business has been up to expectations for
this time of year. On the whole, July was a
good month, dealers all seemed to feel satis-
fied and with a big fall business staring them in
the face it is no wonder that they can take
their vacations this summmer with a better sense
of ease than last year.

Enjoyed Vacation Period

Manager Warren Batchelder, of the retail
warerooms of the Eastern Talking Machine Co.,
took a week of his vacation the middle of July,
spending the time with his family at Marble-
head. Ralph V. Longfellow, of these same
warerooms, has just returned from his vacation,
which was spent at Narragansett Pier, R. 1.

Rejoins Ditson’s After Return From Service

One of the latest members of the talking
machine craft to return from service is Joseph

Steinert Service Serves

35 ARCH ST.

M. STEINERT & SONS CO.

ASTERS VGICE
R

e

WHOLESALE HEADQUARTERS

BOSTON

e

RECIPROCITY

with our friends is our aim. We believe the dealers
who have stood by us in these past trying months
should be repaid in terms of Victor merchandise.
This is and will continue to be our constant policy.

Carlson, who has been for a year with the 317th
Field Signa! Corps. He is back with the Vic-
tor department of the Oliver Ditson Co., where
Manager Henry Winkelman and all his old as-
sociates have had a pleasant welcome for him.
J. Edward Dunham a Visitor
Among visitors at the headquarters of the
Eastern Talking Machine Co. late this month
was J. Edward Dunham, Victor traveling rep-
resentative in Illinois, Indiana and Wisconsin.
Mr. Dunham has come East to spend his vaca-
tion at his home in Worcester, Mass. G. Hovey
Dodge, of the Eastern. paid a visit to the Vic-
tor factory in Camden early this month.
W. J. Hallahan Rejoins Kahn Shop
\V. J. Hallahan, who has been in the navy for
the past two years, has just been honorably dis-
charged from service, and has returned to his
position of assistant manager of Kahn's Music

Shop. 564 Washington street. Mr. Hallahan is
being gladly welcomed back into the business
after his long absence.
Rusticating at Manomet Beach
Francis \White, manager of the Edison and
Victor departments of the C. C. Harvey Co.,
left the first of the month for his annual vaca-
tion, which he is spending with his family at
Manomet Beach, down below Plymouth. Miss
Anna Heurlin, one of Manager \Vhite's sales-
women, has returned from her vacation, whicl
comprised the whole month of July.
Harvey’s “Red Room” Renovated
The Red Room of the talking machine de-
partment of the C. C. Harvey Co. has under-
gone a renovation and is now all ready with its
new color scheme and furnishings for the big
fall business which the house is expecting. The

(Continued on page 46)

“New England Service for
New England Dealers”

85 Essex Street

TAKE gigantic strides right now

in preparing for Fall.
sion of Eastern Service, concen-
trating 1n New England, 1s to make
your work profitable.

The Eastern Talking Machine Co.

Victor Wholesalers

The mis-

BOSTON
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walls have been painted a brick red. with border

of black and gold, while the furnishings are of

black and gold. Artistic, thoroughly comfort-

abte and with a flood of daylight, the room is

admirably adapted to demonstration purposes.
To Visit the Coast of Maine

A. M. Hume, of the A. M. Hume Music House,
Victor dealers, is planning to take a part of
August away from business and may go down
to the coast of Maine. Herman Raker, of this
house spent a week the middie of July motor-
ing to several points in Connecticut.

Perley White, of the retail sales force of M.
Steinert & Sons Co., has been spending the
summer at Portland, Me., having been trans-
ferred from the Arch street headquarters to the
warerooms in that Ma'ne city for the months of
July and August.

Retire From Talking Machine Field

After several vears of successful handling of
the talking machine business Chickering & Sons
have decided to give it up, one reason being the
difficulty of getting an adequate nuniber of ma
chines and also that the house wants to concen-
trate its attention on its pianos, as the Chicker-
ing line still holds that splendid position which
it has enjoyed since the days of its founder.
Roy C. Sylvester, manager of the talking ma-
chine department, which has carried both the
Edison and Victor lines, will start away on his
vacation at Bay of Fortune, near Prince Ed-
ward's Island, as soon as the affairs of the de-
partment are closed. William P. Docken-
dorf, also of this department, went over to
New York upon severing relations, and Herbert
Lunn is now with the Vocalion Co. The large
stock carried by the Chickering house was
eagerly bid for by several large concerns, one
of which was in New York.

Fred E. Mann Again in Trim

An attack of tonsilitis kept Fred E. Maunn,
nmanager of the local wholesale headquarters of
the Columbia Graphophone Co., away from his
desk for three days the last week in July, but
much to the gratification of everyone who
knows Mr. Mann, he returned feeling entirely
fit.

Kenneth E. Reed, manager of the M. Stein-
ert & Sons Co. wholesale Victor department,
started on a ten days’ vacation on July 31, go-
ing to Cape May, N. J. On the way there he
paid a visit to the Victor factory.

Additions to Hallet & Davis Force

Manager O. A. Ainslie, of the Pathé, which is
carried at the Hallet & Davis warerooms, has
now the services of August Geishecker, who 1is
to travel for this line, A new man in the retail
department is Mr. Sims, who has come over to

PERFECTION giine

PERFECTION FLEXI-TONE REPRODUCERS

TONE ARMS

Manufacturers —
Jobbers—
Dealers—

16-18 BEACH STREET

The Perfection Flexitor;e reproducer No. 7 attached
to the Perfection ball-bearing tone arm No. 4 plays
all lateral cut records on all types of Edison Disc

Machines.

ish, extra fine quality disc.

These reproducers and tone arms are the very finest made, mechanically—reproducing as
the records were recorded in the recording room—Clarity of sound with great volume.

IN STOCK FOR IMMEDIATE SHIPMENT — WRITE FOR QUANTITY PRICES

Manufactured by

New England Talking Machine Co.

The Largest Manufacturers of Phonograph Accessories in the World

Pacific Coast Distributor : WALTER S. GRAY

Chronicle Building, San Francisco, Cal.

Made in nickel and 24 carat gold fin-

BOSTON, MASS.

Roston from New York, where he traveled for
the Columbia.
Extensive Wareroom Changes
The interior of the Kraft, Bates & Spencer,
Inc., warerooms, has been undergoing quite an
extensive change these past few weeks and the

preseut-day visitor scarcely would recognize
the place. \With the growth of the business in
the Brunswick and Victor lines Harry L.

Spencer conceived the idea of putting in a series
of booths, and on this the Unit Constructiont
Conipany has been busily at work, The booths,
of which there are four on one side and three on

the other, are finished in old ivory and the walls
above the booths are done in rose pink, making
a most pleasing combination. Business in the
Brunswick line, which the house has carried for
about six months, is making great headway. Mr.
Spencer, who says he has not had a real vaca-
tion in two yvears, hopes to be able to get away
on a fishing trip, probably into Maine, some-
time during this month.
Visiting His Home City

F. S. Horning. traveling representative for the
Victor, is planning to take his vacation during
August and will leave here the 8th, going with

—— Oldest and Largest

Manufacturers of Talking
Machine Needles 1n the
World—There are several reasons

W. H. BAGSHAW CO., Lowell, Mass.
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most attractive,

from Bridgeport to Bangor

Don’t forget that New England is a gigantic summer playground,
and that dancing was never more popular with summer people
than it 1s today.

Emerson dance hits, rendered by the Emerson Military Band, the
Emerson Dance Orchestra, and special combinations of talented
musicians, furnish the inspiration wherever dancers get together
for an evening’s

“‘spree.”’

Emerson dance hits, being first on the market, give Emerson
dealers an exceptional opportunity to cash in. Our proposition is
May we tell you about it?

merson New Fnoland.

68 Essex Street, Boston, Mass.

Distributors for Emerson Records, Q R S Player Rolls
and Brilliantone Steel Needles Throughout New England.

THE TRADE IN BOSTON AND NEW ENGLAND—(Continued from page 46)

Mrs. Horning to Camden, N. J., his home city,
for a visit.
On a Tour of Nova Scotia

Ralph Freeman, secretary of the Victor Co,
at Camden, N. J,, passed through Boston about
the middle of July, en route to Nova Scotia,
which, if information is correct, is his home
province. He was planning to return to busi-
ness sometime during the current month. He
took his car with him, which means that he
had fine driving, as the roads are superb,

The first of the month witnessed the depart-
ure of R. W. Alden, of the Vocalion Co.’s sales
staff, for Maine, where he is spending his vaca-
tion, accompanied by Mrs. Alden.

Reports Very Busy Times

Joseph W. Burke, of the Musical Supply &
Equipment Co., New England distributors of the
Sonora, started on his vacation on July 26, go-
ing to Old Point Comfort, Va., where he plang
to spend a good deal of his time on the golf
links. Mr. Burke said before leaving town that
although he has been getting three' times the
goods he has been having much difficulty in
keeping up with the demand. During July ship-
ments in carload lots went through direct from
factory to dealers, he said. During the absence
of Mr. Burke, R. G. Powers, sales managet, was
i charge. The latter plans to start on his
vacation the latter part of August.

Called on Trade in New England

Herbert W. Shoemaker, manager of the
wholesale department of the Eastern Talking
Machine Co., spent a week or more late this
month on an “acquaintance” trip through his
territory, visiting Lowell, Manchester, Haver-
hill, Lawrence and other New England cities.
He made the trip in his automobile.

Returns From Trip to. Alaska

W. O. Pardee, president of the Pardee-Ellen-
berger Co., Edison jobbers, returned to his New
Haven -headquarters the latter part of July,
after a five weeks’ trip to Alaska, accompanier

by his wife and daughter. A 2,000-mile boat
trip from Vancouver, B. C, to Alaska and re-
turn was one of the interesting features of Mr.
Pardce’s trip. Going West, Mr. Pardee traveled
by way ol Yellowstone Park, and made the re-
turn via the Canadian Rockies.

F. H. Silliman, vice-president and manager
of the Boston headquarters of the Pardee-
Ellenberger Co., reports tliat dealers appear to

be very enthusiastic about the new Edison lines
exhibited at the recent Edison convention, and
says also that the demand for goods seems to be
tremendous. He is anticipating a shortage of
goods that probably will become more marked
in the near future
Some Columbia Gleanings
The Uphams Corner branch of the Grafonola
(Continued on page 48)

156 BOYLSTON ST.

ATISFY THE PUBLIC DEMAND FOR

ALL PHONOGRAPHS IN ONE

EFFICIENT SERVICE FOR NEW ENGLAND DEALERS

KRAFT, BATES & SPENCER, .

BOSTON, MASS.
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CRESSEY & ALLEN

VICTOR DISTRIBUTORS
534 Congress St., (Portland, Maine

—

Co. of New England is having a number of
changes made, these including the installation
of three booths.

R . Bolton, sales manager of the inter-
national record department of the Columbia
Graphophone Co., New York, was a visitor
in Boston for several days late in July.

. H. Luscomb, of the order department of
the Boston headquarters of the Columbia, re-
turned from his vacation the latter part of this
month, having spent the two weeks with his
family at Hebron, Me.

Will Open on August 15

The Rosen Phonograph Sales Co. of which
Harry Rosen is president. expects to be ready
for business at its headquarters, 27-28 Court
square, about August 13. This company repre-
sents the merger of the Phon-O-Musical Sales
Co. (retail) and the Phonograph Supply Co.
(wholesale). All preparations for the opening
are proceeding most favorably.

Return From Service With Uncle Sam

Leo McCarthy, of the Steinert selling staff,

returned late this month, after two years’ army

o~ No. 3 Carrying ‘l ",

Strap Shown in
Cut

Lansing Khaki Moving Covers

Despite the obstacles that have arisen during the
past year have maintained their high standard of

QUALITY

The Quality of the LANSING cover has given it leadership in the field.

These covers are made of Government Khaki,
interlined with heavy felt in Grade A, or cotton
in Grade B, fleece lined, quilted and properly
manufactured under the personal supervision of
E. H. Lansing, the originator of the Talking
Machine Cover for protection in moving. Made
In two grades.

E. H. LANSING
611 Washington St., BOSTON

San Francisco Representative: WALTER S. GRAY

Write for prices and
descriptive catalogue

508 Chronicle Building

service abroad. He was a member of the Fifty-
sixth Pioneer Regiment, and in addition to serv-
ice in France was with the Army of Occupa-
tion in Germany. Needless to say, he received
a warm welcome back by all his friends and as-
sociates in the trade.
Install New Booth Equipment

Eight booths will be included in the new
music room of the Remick Song & Gift Shop,
168 Tremont street. This room will be on the
sccond floor and will replace the store’s present
phonograph department in the rear of the street
floor. The Remick Shop carries Columbia
Grafonolas and records.

Pleased With Record Situation

Back-number standard records, which have
been notably scarce during the past two years,
are now coming along fine, according to Ken-
neth E. Reed, wholesale manager of the M.
Steinert & Sons Co.’s Victor department.
Moreover, machines are coming through better
than has been the case recently and dealers are
selling them as fast as they come. The de-
mand 1s for the high-priced machines, Mr. Reed
said.

FAKERS POSE AS HOUSEHOLDERS

Associated Advertising Clubs of the World
Warn Against Fake Sales Advertising

Furs, diamonds, talking machines and many
other articles, says a bulletin from" tne Asso-
ciated Advertising Clubs of the World. are be-
ing sold, by mail or froin private houses. by
dealers in such articles who pose as private
householders forced to dispose of the goods.

“In almost every instance,” says the bulletin
from the Association, “gross misrepresentations
are made as to the value of the articles offered.
It is the custom of such advertisers in the talk-
ing machine line, for example, to say that the
talking machine is ‘the $230 size’ or is ‘like
the regular $200 instrument’.

“In one recent case a fur dealer in Buffalo
was offering furs in an advertisement signed
by his wife, in which he said he would sell for
$35 furs worth $85. The statement of value
was untrue. They might have been worth $35,
but were not worth $85.”

The bulletin says the advertising association,
which exists for the purpose of making all ad-
vertising absolutely truthful, has usually only
needed to call the attention of newspapers to
the fraudulent character of such advertisements
to get them to decline to sell advertising space
to such people. In the meantime, the public
should beware, and should ascertain whether
the seller is in fact a worthy householder or
is a merchant.

"“The best way to supply our needs is through
the usual sources—through the stores of the
community. The local storekeeper stands be-
hind the goods he sells, and if anything should
go wrong he is right on the job to make good.”

8end for Oescriptive Clrcular

Devoxstramion Bootrs
AND Recorp CAsSES

1N 8TOCK OR TO ORify

FRANK 8. CURRY
72.74 Oedham St. Boston, Mass.

JAQUITH MACHINERY BUREAU, Inc.

Designers and Bullders of

SPECIAL MACHINERY

Mechanical and Electrical Devices
Designed, Developed and Patented

Correspondence with Talking Machine Industry invited
77-79 North Washington St., Boston, Mass.

REPAIRS AND REPAIR PARTS

Low Prices and Efficient Work
Phonograph Supply Co. of New England

28 School Street, Boston
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QUALITY —+ PROFITS

CHARMAPHONE PHONOGRAPHS

TONE, APPEARANCE, CONSTRUCTION AND THE HIGH QUALITY EQUIPMENT MAKE THE

CHARMAPHONE LINE

THE BEST POPULAR-PRICED MACHINES ON THE MARKET.
MODERATE PRICE MEANS SALES AND SUBSTANTIAL PROFITS FOR THE DEALER

Order Today

Samples of the

CHARMAPHONE

and compare them with any high
class machine
You will surely become a

CHARMAPHONE

dealer immediately

Good
Phonographs

will be scarce

THIS FALL'!
Book Your Orders
at once
MODEL 6 ' MODEL 8
42 in. high, 18 in. wide, 20 in. deep, 44 in. high, 18 in. wide. 20 in. deep,
Heineman No. 36 motor, Heineman Heineman No. 33 motor. Heineman
Universal tone-arm and sound-box. PHIVCI‘S?:} ﬁtOlle-asl’tm and sound-box,
Wholesale Pri 37.50 one modifier, casters.
101?’(153: wa];'":tea_\'$ Wholesale Price $45.00
F. O. B. Pulaski, N. Y Plus war tax .
3% 10 days Net 30 days F. O. B. Pulaski, N. ¥

3% 10 days Net 30 davs

The Charmaphone Company

Executive Offices and Showrooms

39-41 West 32nd Street, New York, N. Y.

We manufacture all our phonographs at our factory, Pulaski, N. Y.




50 THE TALKING MACHINE WORLD

Avucusrt 15, 1919

a4 <z

Stracciari sings “The Sunshine of Your Smile!” The
success of the song and success of the singer guar-
anfee the success oi the record.

Columbia 49590.

Columbia Graphophone Co.
NEW YORK

CHAS. M. DRESSNER MADE MANAGER

Former Assistant Manager of Chambers Music
Co. Now With Henry B.Pye & Co., New York

Charles M. Dressner, formerly assistant man-
ager of the Chambers Music Co., New York,
has taken the position of manager of the talk-
ing machine department of Henry B. Pye &
Co., Inc., 2918 Third avenue. Mr. Dressner, who
was recently released from the navy, is well
qualified for his work, having had a wide experi-
ence in the talking machine line. Henry D.
Pye & Co. handle the Pathé machines and
records.

J. BARLEYCORN DIES IN YANCOUVER

Flynn Furniture Co. Uses Occasion to Adver-
tise the Brunswick Phonograph

Word has been received from Vancouver,
Wash., of the death on July 1 of John XXX
Barleycorn, well known in the trade circles of
the Coast city. The funeral was largely attended
and services were held under the direction of
the Flynn Furniture Co.. Brunswick dealers
of that city. Deceased was borne through the
streets on a truck draped in funeral black and a
large sign on the side of the truck announced
the fact that the Brunswick officiated for zll oc-
casions.

The Connecticut Specialty Co.. Inc., Meri-
den, Conn., has taken the agency for the phono-
graph made by the American Mfg. Co., of Mary-
land, at the Baltimore factory.

SONORA IMMORTALIZED IN SONG

In one of the musical comedies which re-
cently attracted crowds of Broadway theatre-
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Title Page and Thematic of “Sonora”
goers there was a song describing the adven-
tures of a Senor who played the Sonora and

by so doing succeeded in winning the affections
of an attractive young Senorita. The words of

the song are extremely clever and the music

is quité catchy. 8

Sonora dealers who have shown the song
to customers say that on playing the chorus
over the customer has been well pleased with
the new song, which, incidentally, is a very good
piece’ of advertising matter for the Sonora
Phonograph Sales Co. Inc.

DOMESTIC TRADE GIVEN PREFERENCE

Modernola Co. Increases OQOutput—Acquires
New Factory—Many Foreign Orders—Ar-
ranging for New York Representation

Jounstown, P, August 5—The Modernola Co.,
of this city, has experienced an unprecedented
demand for its talking machine, the “Modern-
ola.” A new factory with exceptional facilities

for a large output has been recently acquired

to take care.of the steadily increasing demand.
The old factory will also be maintained, and
thus the facilities of two large plants will be
at the d'sposal of the firm.

Numerous inquiries have been received from
England and the Dominion of Canada, but the
demand is so great that foreign business will
not be taken care of until the orders in this
country have been filled. Two carloads were
shipped last week to San Francisco.

D. Hall Wendel was in New York last week
arranging for representation of the line in the
metropolis. Several large deals are under con-
sideration, the announcement of which will be
made at an early date.

[ +4 Eight Model:
Retailing from $30
to $275

W. REED WILLIAMS, INC.,
160 Broadway, New York City.

HANDELMAATSCHAPPY “TRANSMARINA," INC.,
62 William Street. New York City.

WILLIAM A. MURDOCK,

N.E. Cor. 4Ist St. and Lancaster Ave., Philadelphia, Pa.

equaled by any.

Jobbers and Dealers in open territory solicited. Write {or catalogue
and terms.

SONA-TONE

“The tone you can’t forget”

The Phonograph that is making Piano and Violin Records Famous.

No better constructed and equipped instrument—with a tone not
We invite your critical investigation.

Sona-Tone Steel Needles and Jewels
are the Best on the Market

SONA-TONE PHONOGRAPH, Inc.

110 West 40th Street

DISTRIBUTORS AND EXPORTERS

GEORGE A. CALDWELL, 808 Blue Hill Avs.,
Boston, Mass.

WILLIAM FISHER & COMPANY,

200 Broadway, New York City, and San Francisco, California. Fairmont, W. Va.

SONA.TONE OISTRIBUTORS CORPORATION,
322 Livingston Street, Brooklyn, N. Y.

New York City

OE VAUSNEY & TAYLOR, 512 Orange St.,
Newark, N. J.

VAN WIRT & BROMLEY,

SONA-TONE MUSIC COMPANY,
Glens Falls, N. Y., Hudson Falls, N. Y
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PLANNING FOR FUTURE IN DENVER

Retailers Maintaining Their Advertising on a
Liberal Basis in Preparation for the Fall and
Winter Business—Charles E. Wells Music
Co. Incorporated—Other News of Interest

Dexver, Coro., August 1.—The talking machine
dealers of this city, although hampered some-
what by a shortage of machines, are maintain-
ing their advertising and are paving the way
to future sales. The outlook for an unusually
large grain harvest this fall is very bright and
a big volume of business is expected by the
music dealers in consequence. L. M. Gjerde,
manager of the Brunswick-Balke-Collender Co.,
of this city, says that there is a decided short-
age of Brunswicks and all machines in general,
but finds in this fact one advantage at least.
Since all concerns are behind on deliveries, he
says, dealers have looked up the different dis-
tributors in their territory in an effort to get
machines and members of the trade have in
this way become better acyuainted. This will

to turn

Model B
Mahozany
or QOak

The Machine
that Plays
any Record

motors.

THE TALKING MACHINE

No Attachment Needed
No Sound Box

lead to bigger and better business in the future.

The Charles K. Wells Music Co has been
incorporated for $150,000 by Charles L. Wells,
F II. Hunter and L. C. Fetter. Horace P.
Wells, son of Charles E. Wells, has returned
from France and has joined the staff.

The McKannon Piano Co., Edison dealer, has
completed the remodeling of the store. Sev-
eral demonstration booths have been installed.
This store is one of the oldest in this part of
the couutry, having been established by the Mec-
Kannon brothers in 1889. Previous to this time
they had been in business in Burlington, \'t.

‘The Baldwin Piano Co., which recently took
on the Columbia line, has been advertising the
Grafonola extensively.

Among the progressive music houses of this
city enjoying the summer trade activity are the
Knight-Campbell Music Co., Wells Music Co.,
Darrow Music Co., Cassell Bros. Music Co.,
Mape!l Piano Co., McKannon Piano Co., Bald-
win Piano Co., Denver Music Co., Knight-At-
more Co., the Grafonola Store Co. and the
Robert D. Sharp Music Co.

[MPIRE

429 South Wabash Avenue, Chicago, [ll.

WORLD

Can be played on any
phonograph using
a steel needle

The Empire line shows value in every way. Designs, workmanship, finish — every detail
will stand your examination and we are also prepared to make immediate shipments.
Empire records can be played on any phonograph using a steel needle —see our list of
September records in the record bulletin of this paper.

WRITE FOR OUR CATALOG AND AGENCY PROPOSITION

Empire taiking machines are unexcelled in quality and are all equipped with high grade
There are nine models in the line—prices at retail are from $35.00 to $250.00.

TALKING MACHINE (0.

John H. Steinmetz, President

ALBUMS TO COST MORE

President of Peerless Album Co. Tells of
Reason for Coming Increase in Prices

Phil A. Ravis, president of the Peerless Album
Co., manufacturers of record albums, in speak-
ing of conditions affecting the album trade
recently stated that with the present prices of
materials it would without doubt be necessary
to raise the prices of albums in the near future
The demand for albums is constantly increasing
and while the production also has been increased
the added cost of materials exceeds any saving
that 1s made by quantity production

DUDLEY GEDDES IN THE EAST

Dudley Geddes, the record expert of the Co-
lumbia Graphophone Co.’s Detroit branch, is
spending a few days in New York in order to get
in close relationship with the home office. Mr.
Geddes has visited the executive offices and
also the Columbia factory at Bridgeport.

s w3

N Y

[,
Model XA

Mahogany
or Walnut

The Machine
that Plays
any Record
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Van and Schenck sing “Oh! How She Can
Sing.” Yowll Say: Oh! How They Do Sell!
—A-2757.

Columbia Graphophone Co.

NEW YORK

N. Y. T. M. CO. HOLDS OUTING

Entire Staff of New York Talking Machine Co.
Attend Enjoyable Affair at Rye Beach—
Athletic Events, Dancing and a Bountiful
Shore Dinner Among the Features

The entire force of the New York Talking
Machine Co. held its annual summer outing at

The Winning Team

Rye Beach on Saturday, July 26. The party
went by buses from the offices of the company.
located at 119 West Fortieth street, New York
City, to Rye Beach. On arrival there a luncheon
was enjoyed by all and the afternoon was taken
up by sports of all sorts by those who enjoyed
them, while for others theatre tickets were fur-

N eu -

7i

OR ANY OTHER PHONOGRAPH SPECIALTIES"
IF MADE OF PAPER

“If It’s Made of Paper We Have It”

H. G. NEU & CO.

H. G. NEU & CO.
PAPERS

Manufacturers of

l opes
Record Envelopes
Wrapping Papers
Envelopes and Boxes

108 Worth St.,

nished. At six o'clock a shore dinner was served
at the Beach Hill Inn.

The athletic meet in the afternoon, which was
the main feature of the outing, served to bring
forth many ‘*‘dark horses,” which the managers
of some of the local athletic ¢lubs might find it
well worth their time to look up.

As there seemed to be some discussion be-
tween the married and unmarried men the score
was tabulated in order to see which showed
greater skill. In all the events up to the tug-
of-war the single men seemed to show their
superiority, with Morey Owens shining out as
the star. In the tug-of-war and the fifty-yard
swim the married men seemed to bring forth
their qualities, with A. D. Geissler, commonly
known as A. D. by the boys, showing forth
as their star.

But in the ball game, which was the most
popular contest of the day, the single men
again showed their superior ability over the
married men. A handsome loving cup had been
offered by A. D. Geissler for the first teamn to
win three games, and as this was the first game
a hot contest ensued as to who should possess
the cup until the ensuing game next year. The
Leight of interest was reached when Roy Keith
cleverly placed a liner and cleaned the bases,
bringing in three runs. In order not to em-
barrass the married men it would suffice to say
that the final score was strongly in favor of
those unmarried. The married men, however,
have threatened at the next annual outing to
take the cup away from the single men.

vz §i

TLeie Te 1 /6. LA
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New York

At the shore dinner which followed a spirit
of good fellowship and gayness reigned, rous-
ing cheers being given for Mr. Geissler and Mr.
Ernst. During and after the dinner there was
dancing. Later there was some singing by

The Vanquished

several of the guests. Toward 11 o'clock the
buses to take the picnickers home arrived, and,
with much protesting by all that such a rollick-
ing good time should be broken up, they were
brought back to the city.

TO HANDLE REGINA CO. ADS

W. A Schmitt Appointed to the Post of Ad-
vertising Manager of the Regina Co.

W. A, Schmitt, formerly vice-president and
secretary of the Lobo Macaroni Co., has been
appointed adwvertising manager of the Regina
Co., manufacturers of the Reginaphone, and
who for over twenty-five years have manufac-
tured musical instruments of various sorts.

It is understood that the Regina Co. will
embark on a big publicity campaign in the
early fall, some of it of a national character and
some in conjunction with the local dealers in
territory where the Regina Co. and their prod-
ucts are represented.

A SNAPPY HOUSE ORGAN

The Stewart Talking Machine Co.. well-
known Victor distributors, of Indianapolis, Ind.,
recently started issuing a very snappy house
organ newspaper which is published weekly.
Among the recent features of this newspaper
was an article outlining the real significance of
the lowering in price of Red Seal records, an
article on the new array of period style Vic-
trolas and a narrative entitled “Bastile Day
Celebration and the Victrola 25.” The paper
is also sprinkled with meaty suggestions on
how to sell machines and records.

Our prices on steel needles and
sapphire points for Edison and Pathe
records will astound you.

COLE & DUNAS MUSIC CO.

54 W, Lake St. Chicago, IIL
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T he Announcement

of our increased production of phonograph motors has
met with a most flattering response from the trade.

Several years of successful motor construction have

given to our product a prestige among phonograph
producers that is undeniable.

In our motors is emtodied the same excellent work-
manship which has been a feature of the tools and
machinery so long produced by us.

You should get acquainted with SILENT POWER.

We will send you literature.

Better still, we will send vou a few motors for your
inspection,

KRASBERG ENGINEERING AND

- MANUFACTURING CORPORATION
CHICAGO




70

THE TALKING MACHINE WORLD

Avucust 15, 1919

The Instrumentized. AltReco

f

| . £a [*3 @

RS
| 5
i

\. o~

T
e

*

Why Dalion Sells Better

HE Auto-File—exclusive with the Dalion. Not only is it the

neatest and most compact of record filing devices, but it makes
it totally impossible to misfile or misplace records no matter how
hurried you may be. By a marvelously simple and ingenious device
every record must go back to its individual compartiment before
another can be taken out.

Instrumentized Tone Throat. The triumph of the Dalion, em-
bodying the scientific principles of instrument acoustics, applied
through the deft skill of hand workers. Their careful, individual
shaping of the long-seasoned wood is not factory work but the
prideful touch of the real instrument maker.

Orchestra-Shell Tone Chamber. All-wood sounding chamber,
shaped as scientifically as an orchestra shell, the Dalion gets its
wonderful resonance and clarity.

Motors. Two- and three-spring, according to size of instru-
ment. Long-running, easy-winding and guaraitecd against sprimwg
breakage.

. B

rd Player

Y2

R

A Better Phonograph with a Better

Selling Plan

“Nationalized for Wholesalers’’
and You

HE discovery that the nationally advertised trade-
T mark could be used, has been abused. The na-
tionalized trademark of the Dalion will never be used
to cut out the wholesaler! It will be used for their
benefit—and yours.

Suppose, Mr. Retailer, that all your stock had to
come by long distance shipment from factories—what
big money you would be compelled to tie up in reserve
stock. Let nearby wholesalers carry the reserve—do
your business on small shipment turnover.

For self-interest, support your wholesalers,
who deserve it because of modern merchandis-
ing methods. It's your protection against ar-
bitrary dictation, as we.l as an assurance of
service.

HE Dalion wholesaler steps out with a new stand-
Tard of service—factory trained men to give you
co-operation and show you the Merchandising Methods
which bring success. Your Dalion wholesaler carries
a big reserve stock—maintains a service department—
1s practically a factory branch.

—and behind the wholesaler, directly co-operating
with you, is the Dalion factory promotion organization.
We will back our belief in your success dollar for
dollar with you. The details of our retail merchan-
dising plan will prove it. Write for it.

The bLiggest unit of sale ever possible in almost
every home—the greatest money-profit per
sale— that's the phonograph business!

Are you interested in it on the basis of an extra-
ovdinarily attractive, cxclusive ageucy proposition?
\Vrite for details—for figures as to your reasonably
possible profits.

Milwaukee kg Mig (0. Milwauree

Prices $97.50 to $300.00

JSalf
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WITLIN JOINS COLLINGS & PRICE

Former Member of Victor Traveling Staff Joins
Newark Concern—Has Extensive Acquain-
tance With Dealers in the Eastern States

Newarg, N. J, August 8—One of the numerous
changes resulting in the Victor industry, as a
result of recent new distributors’ arrangements,
is the severance of Ben Witlin from the Victor
factory. and his connection with the Collings
& DPrice Co., of this city.

Mr. Witlin has had a wide experience in the
traveling department of the Victor Co.. having

Ben Witlin
an extensive dealer acquaintance in eastern
Pennsylvania, New Jersey and the South, in
all sections of which he traveled extensively in
the business building department of the Victor
Co.

He was more recently resident representative
of the Victor traveling department in Phila-
delphia, where he established an enviable record
in co-operative work with the dealers and job-
bers.

Numerous testimonials of his value to the
industry in the form of personal letters have
been sent to Mr. Witlin from well wishers in
congratulating him over his new connection.

\With the Collings & Price Co., Mr. Witlin
will work directly under the heads of the com-
pany, forming a close contact with dealers in
Necw Jersey and northeastern Pennsylvania, in
which he expects to give a great deal of his
time to co-operative business with the dealers.

A NEW STEPHENSON BULLETIN

Some New Facts Regarding Stephenson Motor
Construction Offered to Trade

Stephenson, Inc., manufacturers of the Ste-
phenson “Precision Made Motor.” have just for-
warded to the trade a new bulletin knowa as
New Bulletin No. 10, which renews the supply
of general descr ptive information regarding the
Stephenson Motor. An introduction by Frank
T. Nutze, vice-president of the cowmpany, ap-
pears as a ‘‘foreword,” following which are
tllustrations and descriptions of the construc
t'on, adjustments and the accessories of the
motor. The general specifications and a few
words in regard to the workmanship itself fol-
low and the bulletin closes with the Stephen-
son guarantee given below:

“Stephenson products are fully guwaranteed.
And this guarantee is without time limit. Of
course, we do not make the rid culous claim
that our products will not depreciate untet
vears of hard usage, neither do we insure them
agai st abuse. accident or the | ke. But we do
hold ourselves responsible indefinitely for any
defect that may manifest itself in material or
workmanship. Stephenson products are strictly
high grade and honestly made, and our guar
antee covers everything such a claim implies.”

TO STIMULATE MAIL ORDERS

The new Service Bureau inaugurated by the
Talk ng Machine Men Incorporated, the organi-
zation composed of talking machine dealers of
New York, New Jersey and Connecticut, has
receutly obtained some coin cards that can be
used for mailing purposes. These cards have
been used successfully by dealers in kodaks and
photo supples, and it is thought that talking
machine dealers can also make use of them by
enclosing with their monthly circulars and
catalogs. The cards are madeé to hold a dollar
and seventy cents, and thus can be used for
the purchase of at least one record by mail.

TAX ON SALESMEN IN JAMAICA

The Governinent of Jamaica has instituted a
tax on commercial travelers represeunting for-
cign business houses, which has been effective
from June 1. Commercial travelers are re-
quired to register, reports Consul Charles L
Asbury at Port Antonio, and pay an annual tax
of $48.66. Failure to register and pay the tax
involves heavy penalties.

The “VICSONIA” Reproducer

The ONLY scund box for the PERFECT
playing of

Edison Diamond Disc Records
on “VICTROLAS" and “GRAFONOLAS"

Instantly and easily attached or

detached. A child can doit.

No alterations necessary.

A fine combination of beauty and wonderful tone.
Always satisfies where others fail.

RETAIL PRICE: Nickel, $7.50, Cold, $9.00. Order NOW.:

Send check for $4.50 and we will mail you one N. P. Vicsonia.
=" Money refunded if not absolutely satisfactory.

VICSONIA MANUFACTURING CO., Inc.

313 EAST 134th ST.

JAMES W. GREENE, Exoort Manager
25 Church St., New York

NEW YORK, N. Y.
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FALL IN
WITH

FALL TRADE

Arrange for your sup-
ply of

UDELL
CABINETS

at the earliest possible
moment. You can’t
have too many—you
probably won’t have
enough of
cabinets
with this
trade-
mark.

NO. {04

[Vertical Interior]
For Columbia B or €

Height, 32 in. Width, 17 in. Depth. 17 in.
Holds 208 records. Quartered oak front
maloziny front. Average weight. crated, 73
pounds,

{if  horizountal shelving is desired. order
No. 11041.]

[When felt interior is wanted, order XNo.
J018.]

THE UDELL WORKS

1205 28th Street
INDIANAPOLIS, ::

IND.
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Do You Know

THE-

TRADE MARK
APPLIED FOR

PHONOGRAPH

$55.00 My. Dealer--- Meet The CARDINAL

Take just a moment to get acquainted.

ERE are instruments stamped with the superlative of

excellence. They set a standard in quality, appearance

Pierre

$75.00

and construction that none yet have reached.

With the wonderful new tone expansion tongue as a big

selling point and our liberal sales policy and generous dis-
counts, there is every reason in the world why you should

take on the CARDINAL line and do a big, profitable

business right from the start.

The CARDINAL on your floor and the beautiful posters
and big displays that go with it will prove the most effective

Stratford
$100.00

advertising you can possibly get for your store.

Send us a card with your name and address—if You are at

and your company.

THE CARDINAL PHONOGRAPH CO.
Newark, Ohio

Factories, Zanesville, Ohio, U. S. A.
Makers of the best in Phonographs---The CARDINAL

Sherwood
$150.00

TELL US THIS, PLEASE---

. Do you handle phonographs now?

2. Are you selling or have you cver sold more than two
makes of phonographs?

Manor 3. How many machines (approximately) did you sell in
$200.00 I918.
And Get Our Special Offer

all interested in a proposition that will make money for you °

———ee

S ——-
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song. A-2754.

Kauiman Tenor Duet.

“How Can You Say Good-Bye?” is an Irving and Jack
Youw’ll say goced-bye to a lot
of these records when your customers hear this

Columbia Graphophone Co. (
NEW YORK \‘

A PROGRESSIVE BAYSIDE DEALER

Marcy Riesenburger, who recently bought
from Irving Riesenburger, his brother, the Vic-
tor shop located in Bayside, L. I, is increasing
his business by means of clever publicity. He
has not only employed signboards to bring the
public’s attention to his Victrola shop, but he
has also specialized in publicity in the schools

The Riesenburger Showrooms in Bayside

by giving concerts. These concerts, which were
absolutely free, and at which programs werc
distributed bearing the name of his firm,
proved to have a big pulling power. Through
the programs which the children took home
with them his name became familiar with the

families in his locality, and the result has been
the increase in both record and Victrola busi-
ness. The illustration accompanying shows the
interior of Mr. Riesenburger’s store. Attention
is called to the display of records and to the
framed portraits of musical stars.

J. L. HALL & SONS CHANGE NAME

The firm of J. L. Hall & Sons, Milton, W.
Va., manufacturers of talking machine cabinets,
have recently changed their name to the Spe-
cialty Manufacturing Co. J. L. Hall is president
of the new company, while Virgil L. Hall be-
comes secretary and treasurer. They will con
tinue to manufacture talking machine cabinets
in the white as heretofore.

PAULL HAYDEN RETURNS

P’aull Hayden, editor of the Columbia Record,
recently returned from a two wecks' vacation
spent at Nantucket. Mr. Hayden, who is a
tenn’s enthusiast and a “duck” at aquatic sports,
spent most of his time either on the court or
in the water. He has returned with a ore
energetic spirit than ever and expects to turn
out some lively issues of the Columbia Record
in the next few months.

Miss Lillian Kilpatrick, Marianna, Fla., has
been appointed Pathé agent for her county.

AUTOMATIC

SIMPLE— SUBSTANTIAL
ECONOMICAL

Continuous Hinges
Automatic Stops

““Buy Now, Not Bye and Bye”

Finished in , "ol
GOLD

SILVER

NICKEL

f COPPER
BRASS

Write for New Catalogue

WEBER - KNAPP C0.

JAMESTOWN, N.Y.

COVER SUPPORT

No.1287

NEW SONORA PERIOD MODEL

Handsome Creation in Sheraton Design Wins
Much Favorable Attention

One of the new Sonora period models which
has just been brounght before the public eye is
the Sheraton model. This instrument is ex-
tremely graceful in appearance, making it one
of the daintiest of all the Sonora art creations.
As the illustration shows it carries a charm
because of its simplicity of design. the attrac-
tive inlay and the gracefully tapered legs

Sonora Sheraton Model
making it quite a favorite with people who are
critical and exacting in their tastes.

Following the true Sheraton originals, the
construction of this Sonora is based on square
lines, without the defects of light shadows made
by projecting ornaments. The model is thirty-
seven inches high, forty inches in width and
twenty-three inches deep. The finish is mahog-
any with antique gold trimmings. The tone
arm, which is of wood, is appropriately carved
to match the period design. The record com-
partment within the cabinet has an envelope
filing system with a capacity of sixty records.
The motor and tone modifier, automatic stop
and other exclusive features of the Sonora are
part of this new model.

As the Sonora executive offices described the
machine. “Its beauty lies in its purity of design
and the perfection of craftsmanship which it
reveals”

J. F. TESH A VISITOR

J. F. Tesh, treasurer and manager of the Rom-
inger Furniture Co., Winston-Salem, N. C., last
week visited the offices of the Columbia Grapho-
phone Co. Mr. Tesh, who is a progressive Co-
lumbia dealer in the South, was accompanied
by his wife on his visit to New York. Besides
visiting the Columbia offices in the Woolworth
Building they also visited the Columbia record-
ing laboratories in the metropolis.
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The illustration shown is the store of A.
Furer, Stamford, Conn., and is an example
of our single construction booths. This out-
fit was installed complete by our own me-
chanics and was in use a little over two

Boos
Sectional
Record Racks

Record
Sales Counters

How We Serve the Dealer

TIndividual service meeting your exact
conditions rather than make your
business fit our plans.

Send us a plan of your store show-
ing doors, windows, and the position

weeks after time order was given.

Price on application.

of other fixtures. Our service depart-
ment will then lay out the installation
best fitted for your store.

Arthur L. Van Veen & Co., 47 West 34th Street, New York crerieyies

‘ Why Van Veen Booths

Are Better
No. 1. Built of best kiln-dried lumber.

No. 2. Correctly constructed by skilled
craftsmen.

No. 3. Embody Economy, Simplicity
and Efficiency.

No. 4. Each section is complete in it-

self, eliminating faulty fitting of
numerous small parts that dry
out and cause vpen joints and
sound leakage.

No. 5. High grade glass in large sizes
of extra thickness and clearness
is a feature, no booths built with
less than two-thirds length glass.

No. 6. Moderate in price and most

economical in comparison with

any other booths manufactured.

Easily erected, no complicated

attachments requiring adjust-

ment.

No. 8 Handsome in design and high
grade cabinet finish.

Van Veen Booths, Record Racks and
Counters Ready for Prompt Shipment

No.

~1

Write, wire or phone for our representative

TELEPHONE

DEMAND AHEAD OF INCREASED SUPPLIES IN TWIN CITIES

Heavier Shipments of Machines and Records From the Factories Quickly Absorbed by Retailers
and the Public—Billboard Advertising for Sonora—Pass Up $20,000 Order

MixxeapoLis and St. Paur, Minx, August 6.—
The millennium for the talking machine dealers
ot the Northwest—the time when they can get
all the machines they need in their business—
has not vet arrived, but otherwise everybody
is happy. Business has increased in great strides
and although shipments are much heavier than
they were a year ago the dealers are worse off
than they were then because the demand has
far outstripped the efforts of the manufacturcrs
to deliver their products in the northwestern
territory. Distributing houses virtually are
without stocks as far as machines are con-
cerned. The situation with regard to records
is somewhat better, but far from satisfactory.

Tax H. \Wheeler, manager of the phonograph
departinent of G. Sommers Co.. distributors of
the Pathé, reports that he now has about 133,
000 records on hand and expects to have more
than 200.000 before the big rush begins. The
stock of machines is growing but slowly, and

Mr. Wheeler feels that he will be unable to
accommodate his customers who are becoming
clamorous for their allotment of Pathés. He
has received a sample of the Actuelle, and is
showing it to visiting dealers who are becom-
ing interested in this novel instrument with
its parchment diaphragm.

The Sonora Co. is about to inaugurate a
rather extensive billboard advertising plan in
Minneapolis in connection with Foster & \Waldo.
The latter house has been given the exclusive
Sconora rights in that city and will push their
campaign with characteristic energy.

Sewell D.  Andrews, who manages the Sonora
department for the Minneapolis Drug Co.. which
controls the distribution in the northwestern
territory, while pleased with the public favor
attained by this machine, regrets very much
that the factory cannot make greater deliveries
out this way, as there is a persistent demand
which is gradually extending.

EXECUTIVE OFFICES,
FINISHING and
RECORDING

SAWING ]
GRINDING
ROUGHING
ROLLING and
EXPERIMENTAL
LABORATORY

H. J. SMITH LABORATORIES

Jewel Manufacturer

LABORATORY JEWELS |

54!/, Franklin St.

Manufacturer of
Phonograph Diamond and Sapphire Reproducing Points—Recording Labor-
atory Jewels—Rough Diamond—Diamond Powder—Experimental Work.
Jewels manufactured for all talking machine records. Consulting Specialist
on all experiments relating to any new recording grooves.
problems satisfactorily worked out.

Plant No. 1
833 Broad Street

Telephone 2896 Market

NEWARK, N. J.

Plant No. 2

NEWARK, N. J.

Recording

A furniture dealer in one of the thriving towns
of Minnesota walked into Beckwith-O’Neill
Co.'s headquarters last week and gave an order
for $20.000, half for Victor records and half
for Victrolas—that is, he wanted to give the
order. It could not be accepted, as the firm is
in no position to open new accounts at the
present rate of delivery. The lhouse is receiv-
ing heavy shipments of Victor records, more
than ever before, but the stock is the lowest
in the history of the house. Everybody seems
to want Victor records. As for machines, they
never come to the warehouse at all. \Whenever
notice is received of the arrival of a carload
of Victrolas, a clerk gocs down to the freight
depot with a marking pot and brush and sends
the whole lot to various interior points. In
the meantime, E. F. O’Neill has gone off to
Lake Vermillion, up on the Canadian border, to
fish for pike and bass and has turned his back
on the tantalizing talking machine business.

The northwestern headquarters of the
Columbia Graphophone Co. removed August
4 to its new location, 18-20-22 North Third street,
which is now the largest establishment of its
kind mm this section of the country. The in-
terior arrangements comprise all the modern
devices available and the concern is very nicely
licused. One of the features is a model retail
store, constructed by the Unit Construction
Co., for the benefit of the talking machine
dcalers of the northwest. It will become a
permanent exhibit and is expected to give the
small retail dealers all the ideas they may need
in equipping and arranging their own stores.

Manager \W. L. Sprague reports that he has
doubled the Columbia business in this territory,
and although very large shipments have been
received the orders now on his books and un-
filled aggregate $700,000. Now it’s up to the
parent house to get busy.

George Mairs, head of the Victrola depart-
ment of W. J. Dyer & Bro., returned late last
month from New York., where he interviewed
nearly everybody in authority connected with
the Victor Co. He was laden down with prom-
ises and assurances when he reached St. Paul
and still was under the spell when interviewed
by Mr. Correspondent, but at the same time was
a little apprehensive that his house would fall far
short of accommodating his numerous custom-
ers. extending as they do from western Wis-
consin to Montana. The Victor demand., he
savs. is beyond all reason and bevond all con-
trol.

Orders for thirty carloads of Brunswick goods
are on the desk of E. L. Kern. director of the
Brunswick-Balke-Collender Co.,, in the north-
west. Among the orders are ten for carload
lots. Then there are more than 100 applica-
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tions for permission to open accounts for the
sale of Brunswick machines. They can’t even
be considered.

“JTuly made the best record of the year 1919,”
said Mr. Kern, “but simply because we received
more machines that month. We have taken
on only two new accounts in months. The
Duluth Glass Block, a big department store has
opened a Brunswick line and also the Shiner
Furniture Co., of Butte, Montana. Both are
doing exceptionally well. The Aeolian-Vocalion
ts working its way to the front under the able
tutelage of the Stone Piano Co. northwestern
agents. A roadman who has been working
Southern Minnesota is sending in orders con-
tinually, while the retail sales in Minneapolis
and St. Paul are proving wholly satisfactory.

Mr. and Mrs. Archie Matheis, of Minneapolis,
are again on their annual motor tour. Their
itinerary includes Oregon and Yc]lowstone
Park, a tour of something like 5,000 miles.

The Peyer Music Co. has given a contract
for twelve booths, with record racks and tables
for a new store on East Sixth street, St. Paul.
This is a Columbia house. The Capital Music
Co., recently established at 13 East Seventh
street, St. Paul, will be an exclusive Grafonola
shop.

Howard, Farwell & Co., recently have added
six new demonstration booths to their former
battery. A majority of the Minneapolis and
St. Paul talking machine dealers will have
increased facilities by the first of September,

L. S. Donaldson Co., The Golden Rule, Day-
ton Drygoods Co., and The Emporium, big
department stores, are increasing their talking
machine space considerably.

A SACRAMENTO WINDOW DISPLAY

Wiley B. Allen Store Increases Record Sales
by Effective Window Advertising Displays

SacrAMENTO, CAL, August 5.—Ray Davis, man-
ager of the local branch of the Wiley B. Allen
Co., has been paying special attention to the

= £, - |

Wiley B. Allen Co.s “Dressy” Window
art of window dressing and has increased his
sales of records and talking machines greatly
by this form of advertising. The window dis-
play reproduced herewith was designed by
Robert P. Raygurt, manager of the talking ma-
chine department, who is using all the possi-
bilities for effective display to good advantage.

VISITORS AT COLUMBIA OFFICES

Out-of-town Dealers Call at Offices of Columbia
Graphophone Co.

=

Among the many Columbia dealers who visited
the executive offices of the Columbia Grapho-
phone Co. this past month were T. Williams, of
the Williams Music House, Birmingham, Ala.;
Chas. Lonsberg, president of the Lonsberg Book
& Music House, Albany, Ga., and Mrs. Florence
Perrin, of the Guest Music House, Detroit,
Mich.

Mr. Williams was just passing through on his
vacation, while Chas. Lonsberg came up to sec
“the works.” \Vhile visiting the recording lab-
oratory he had the good fortune to meet Al
Jolson.

Mrs. Perrin not only visited the executive
offices and recording laboratories, but also vis-
ited the factory at Bridgeport. Mrs. Perrin, as
might be recalled, won the Columbia record-sell-
ing contest a short time ago by her active work
in the sales departmient.

MAYER'S SONORA DEPARTMENT

Charles Mayer & Co. Featuring Sonora in At-
tractive Local Advertising

Inpranvaroris, Inp, August 8 —Charles Mayer
& Co. have one of the most attractive talking

Attractive Sonora Display
machine departments in this city and the ac-

THE TALKING MACHINE WORLD 75

partment and speaks for itself. Frnest L. Ar-
thur, manager of the Sonora department, has
been conducting a high-class advertising cai
paign in the interests of this machine, and thc
sales campaign is bringing big results

INTRODUCE NEW COVER SUPPORT

Automatic Cover Support & Manufacturing Co.
Product Proves Popular in Trade

Newark, N. J.. July 30.—A new special cover
support is now being produced by the Auto-
matic Cover Support & Mfg. Co., of this city
which will be designated as “Style No. 2."
“Style No. 1,” which they will still continue
to manufacture, and which is proving very pop-
ular, may be adjusted at any angle. “Style No
2" must be beut to fit the required angle. A
F. Zega. president of the company, anuounces
that “Style No. 2” can be produced and sold
at a lower price than “Style No. 1.,” and is
destined to meet the demands of the manu-
facturer desiring the more economic cover

companying illustration shows their Sonora de- support.

LU-FRANC says—

I'LL TELL THE WORLD

that if brains were money I’d still be no awful
rival of Rockefeller; yet from what people tell
me, | really must have thought up somethin’
pretty durn smart in this monthly envelope
service of mine for Victor dealers exclusively.

And on the other hand, as the cop says as he
closes up the bracelets, if money were brains,
any gink with only enough kale for the price
of one glass of this almest nearly near-beer
would have gray matter aplenty, to see the
cood that comes to Victor Dealers who contract
for a service like mine.

I’ll cut the slang and write a reg’lar letter to
all those Victor Dealers who write and ask for
information about my proposition. It’s well
worth your while to kunow about it. Stamps
are only two ceunts now, and we refund your
expenses if we fail to interest you. Could any-
thing be more fair?

I've a real delivery envelope service for the
Victor Dealers. Ask your distributor — he
knows!

LU.FRANC SALES SERVICE

1201 Dime Bank Building s : DETROIT. MICII.
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This trade-mark

" is a symbol
of supremacy

In every corner

of the world.

OU don’t have to tell people what the Pathé Red Rooster

on your window stands for. You may stake your rep-

utation as a dealer on this: That they already know 1t
and are entirely familiar with 1ts significance—both as an
identification of Pathé phonograph product and as an instant-
ly recognized message of quality flashed daily on ten thousand
motion picture screens.

You've got an asset 1n that red rooster and the Pathé name
as big as the world-wide Pathé repertoire—as broad as the
claims you can make for Pathé products—and as solid ‘as the
business you can build on the exclusive features and TONE
and quality of both the Pathé and Pathé records.

And 1t’s an asset worth more to youeach time we remind the
public of what 1t stands for—as we will with increased force
(and frequency) from now on.

Pathé Fréres Phonograph Co.

E. A. WIDMANN, President

10-56 Grand Ave., Brooklyn, N. Y.

And London, Eng. The Pathé Fréres Phonograph Co. of Canada, Ltd., Toronto
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This feature is
the greatest
exclusive phono-
graph selling point
to-day!

The Pathé Sapphire Ball

E don’t need to tell you what sells . . .
honographs: TONE, difference much enlarged showing how it fits into
: = ’ ’ the half circle of the sound groove, mak-

exclusiveness—those are the points— ing possible the full reproduction of the
and you’ve got all of them in the PATHE delicate “overtones,” also showing the
SAPPHIRE BALL. You don’t have to sell microscopically jewel-polished surface
your prospect on comparison of vague, In- that makes possible the Pathé Guaran-
tangible similarities here. The Pathé 1s differ- tee below.
ent —unmistakably different—convincingly
and demonstrably different.

There is the point of “no needles to change,” for one
thing, and elimination of a danger of marring rec- )
ords, for another; the smooth gliding of the sapphire We guarantee every Pathé
in the sound-grooves; and the matchless purity of Record & play - least -
TONE which that produces; the long life of Pathe e s Wlls th? St o
; g Sapphire Ball, without impair-
Records and the Pathé guarantee—any one point a ment to the unexcelled beauty
sales-clincher, and together a combination which is of tone and without showing
making Pathé product a future in America eclipsing | any perceptible wear on the
even its leadership abroad. record.

Remember that “Pathé”” is THE big proposition
1 this country. And whether you are tied up with
PPathé now or not, you will likely have occasion to be
reminded of that prediction with increasing force
and frequently from now on!

Pathé Freres Phonograph Co.

E. A. WIDMANN, President

10-56 Grand Ave., Brooklyn, N. Y.

And London, Eng. : The Pathé Fréres Phonograph Co. of Canada, Ltd., Toronto
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HEAVY

DEMAND FOR RED SEAL RECORDS IN PITTSBURGH

Victor Dealers Cleaning Up as Result of Recent Price Reduction—July Business Generally
Breaks Previous Records—Retailers in Various Lines Preparing for Fall

PitrsBurcH, Pa., August 5.—The dominant fea-
ture of the local talking machine market the
past month has been the tremendous sales of
the Red Seal records. The price revision an-
nouncement made by the Victor Talking Ma-
chize Co. is one that has the most cordial and
hearty approval of the Victor dealers here and
they are now enjoyving a very brisk busi-
ness.

The \ ctor dealers are unanimous in express-
inT ther ccmmendation of the movement as
one that will bring into the homes the good
musc that so long has been knocking to enter
there—but the prices of the Red Seal records
hitherto were. in some instances, prohibitive.
Ncw this is swept away and there is no excuse
in the opinion of the trade here why the best
that the Victor Co. produces should not be
in the home. A circular letter is being mailed
out to clients by the Standard Talking Machine
Co.. Victor distributors. explaining this price
reducton in detail. The circular letter has
ample space for the name and address of the
retail Victor dealer and thousands have been
sent out the past week with excellent trade-
pulling results.

The C. Mellor Co.. Victor distributor,
has given wide mnewspaper publicity the past
few days to a sclected list of forty-four Victor
records that should be in every home. The
Mellor Co. did a very successful business the
past few weeks in the Red Seal record division,
the demand being very pronounced for the
higher-priced records. John Fischer, manager
of the Victrola department, has returned to his
office after a very pleasant month spent in
Canada with his family.

T. T. Evans, assistant manager of the Mellor
Victrola department, spent the past week on a
business trip to eastern Ohio and West Virgimia
and found the demand for Victor goods very
keen.

George H. Rewbridge, manager of the whole-
sale Victor department of the W. F. Frederick
Piano Co., is highly pleased over the tremendous
husiness that his department has been experien-
cing in the sale of Red Seal records.- He said
that the move to reduce prices was a miaster
stroke on the part of the Victor Co. and one
that would add to its already powerful prestige
and influence. )

S. H. Nichols, manager of the Pittsburgh
wholesale offices :and ‘distributing branch of
the Columbia Graphophone Co., said that July
business in the Columbia Grafonola and Colum-
bia records was far in excess of the sales
made in July, 1918 and pointed out that his
department was considerably. back in making
deliveries. due to the strong demand for ma-
chines and records.

Mr. Nichols stated that the service depart-
ment had been an important factor in expanding
the business of the house.

H. Milton Miller, manager of the local offices
of the Smith. Kline & French Co.,, Sonora dis-
tributors. stated that the ¢all for Sonora phono-
graphs was far past his ability to satisfy the
demand made upon his office.

Gray & Martin, the well-known Jenkins Ar-
cade talking machine dealers, report a brisk
sale in the Sonora, Cheney and Mandel ma-
chines. Mr. Gray also emphasized the fact that
his sales for July were much increased over the
same period a year ago. The firm also deals
in Emerson records and reports sales as very
satisfactory.

J. A. Endres. district sales manager of the
Brunswick phonograph. made a business trip
through his territory the past week and on his
return stated that business was excellent. He
pointed out the fact that the success that has
followed the introduction of the Brunswick in
the Pittshurgh district has heen amazing, inas-
much as the demand of the reta’l trade keeps
up at a high pressure and is only limited by

e ability to supply phonographs.

H. C. Niles, secretary and treasurer of the
Starr Phonograph Co., of Pennsylvania, dis-
tributor of Starr phonographs and Gennett
records, stated that he was highly pleased with
the manner in which the demand for the l'ne
was keeping up during the summer months.

\. N. Ansell, manager of the Victrola depart-
ment of McCreery & Co.. returned from a
pleasant vacation trip via automobile through
some of the garden spots of Pennsylvania and
Maryland. He was accompanied by Mrs. Ansell.
He left last Sunday night on a business trip
to New York and a trip to the Victor plant
at Camden, N. J.

H. C. Hornberger. formerly manager of the
talking machine department of Kaufmann &
Baer Co., is now connected with the WVorld
Phonograph Co. here.

John Henk., manager of the Columhia Music

Co., exclusive Columbia dealer, is home from
Atlantic City after a vacation outing there.
He and his family made the trip in their
machine.

Dauler & Close, the leading furniture house,
who are handling the Cheney phonograph, re-
port the demand for the Cheney as keeping up
at a good rate. The firm has been using news-
paper advertising space very liberally in di-
recting the attention of the public to the merits
of the Cheney and has sold a large number of
machines in the past few months.

H. J. Brennan, manager of the Pittsburgh
Pathéphone Co., left for New York last Friday
to confer-'with President \Widmann. of Pathé
Fréres Phonograph Co. Mr. Brennan stated
that the outlook for a big season th’s fall and
winter in the Pittsburgh territory for the Pathé
phonograph and Pathé records was very bright.

Joseph Hirsch, manager of the Emerson Sales
Co.. distributors of the Emerson phonograph.
says that the Emerson records are attaining a
high degree of popular.ty in this section, and
that _his office-is kept busy filling orders. Mr.

,NJ

We will rua large space in such dominating magazines as Ladies’ Home
Journal, Gsod Housekeeping, Vogue, Vanity Fair, Life, St. Nicholas, Red
Book, Harper’s, Scribner’s, Century, Review of Reviews, John Martin’s Book.

NINE BOOKSNOW READY—-NEW
ISSUES ALMOST EVERY MONTH

Retail $1.00 each

Write for discounts, terms and circular mat.
ter. and order through your regular channels
or direct from us—HARPER & BROTHERS,
Franklin Square, New York.

/-:_/,/——jL"

The Bubble Books

Irresistible Business Builders

THE Bubble Books are the quickest selling, most profit-
able novelty in the talking machine field. Lure the chil-
dren to your store with these enchanting little volumes, and
they will take you right into the heart of the family. When
a youngster has bought one he always comes for more.

Cash in on a Million Sales

We are helping you. A smashing advertising campaign in the leading
journals of the home, beginning early in the Fall, will bring a live demand
right to your counter—the children and their parents,

Publishers

FRANKLIN SQ.
. Established 1817

HARPER & BROTHERS

NEW YORK

e
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PLAIN
1331-33-35 FIFTH AVE.

RECORD.DELIVERY ENVELOPES
T. ALDINE CO.

LOWEST PRICES

PRINTED
PITTSBURGH, PA.

Hirsch gives personal attention to liis business
and is a regular caller on the retail dealers o
the Emerson family. Mrs. Hirsch, who is an
able co-worker with her husbaud, is spending
several weeks at Atlantic City on a vacation
outing.

Hermann Lechner, manager of the talking
machine department of Lechner & Schoenber-
ger, is spending his vacation in the East. The
firm handles the Victrola, the Edison phono-
graph and the Columbia Grafonola.

The Buehn Phonograph Co., Edison distrib-
utor, is planning a series of tone tests this fall.
The first will be a series of twenty-one dates
by Marie Tiffany, of the Metropolitan Opera
Co., starting September 12. The second will
start October 20 and will be by George Wilton
Ballard, coucert tenor. Mr. Buehn stated that
detailed announcements of the local dates and
other arrangements would be made later. When
the date for the tone test is fixed for Pitts-
burgh the Buehn Co. plans to have the Edison
dealers attend and there may be an informal
conference during the day relative to an Edison
campaign for local dealers during the fall season.

The Standard Talking Machine Co. had =2
number of Victor dealers as guests at the St
Clair Country Club last Friday afternoon and
evening, when the September list of Victor rec-
ords was demonstrated. The hosts were J.
C. Roush, president of the Standard Co.,
French Nestor and Wallace Russell. A feature
of the event was a chicken and waffle dinner.

The National Phonograph Co., distributor of
the Ultraphone, under the management of H.
E. Fleishman, reports a marked increase both
in the wholesale and retail sales of the Ultra-
phone. The new Ultraphone Shop in the
Jenkins Arcade is very attractively fitted up.

BUYS INTERESTS OF FIRESTONE CO.

The Firestone Phonograph Co., 59 East Van
Buren street, Chicago, Ill.,, has been purchased
by Nat Kawin, one of the owners and incor-
porators of theé Eastern Phonograph Co., of
New York.

BUILDING ADDITION TO STORE

Trubin Bros., Red Bauk, N. J., are building
an addition to their store to take care of the
increased trade in the music department, espe-
cially in the sale of talking machines.

L] L]
CHICAGO. U.S.A.
THE PERFECT

RECORD FILING SYSTEM

FOR

ALL STYLES OF TALKING MACHINES

MANY THOUSANDS IN USE
DEALERS AND MANUFACTURERS

Desirous of supplying their customers with the
best possible equipment should

FURNISH FLEXIFILE

It is a pleasure to use FlexiFile, because of its
Simplicity, ease of operation, perfect indexing
and greater capacity

INFORM YOURSELF by writing imme-
diately to

FLEXIFILE MANUFACTURING CO.

115-117 EAST SOUTH WATER STREET
CHICAGO

B. BALL RECORDS FOR COLUMBIA

Authority on American Folk Songs Makes Five
Records for Columbia Co.—Has Given Many
Historical Lecture-Recitals at Chautauquas

Bentley Ball, well known for his “Song-A
Logue of America,” has recently recorded five
records for the Columbia Co. Mr. Ball, who
is an authority ou the history of the American
folk songs, has for many seasons been a memn-
ber of the Chautauqua Tours. During the last
two years he has been giving historical lecture-
recitals in different schools about the country.
Mauny of Mr. Ball's American folk songs have
not been heard outside their orig.nal locality.
The songs include "Primal America,” which
deals with the Indians, songs of “The Pioueer”
songs of "The Plains” and negro songs of the
South.

The Song-A-Logue of America bears a histor-
ical significance. Music has always played a
part in the history of America, or as \Walt
Whitman puts it, "] see America go singing to
her destiny.” The five records which Mr. Ball
has recorded for the Columbia Co. cover his
entire recital. These records are instructive
unusual and enterta.ning.

In the near future Mr. Ball will recommence
his recitals in the schools, and it is understood
that in whatever cities the recitals are given
there will be co-operation with the Columbia
dealer in that locality.

VICSONIA CO. INCREASES CAPITAL

Capital Stock of Corporation Now $50,000—
Wm. J. Sess as President—New Type of Re-
producer to Be Ready Shortly

For the purpose of carrying out various plans
for the expansion of its business the Vicsonia
Mig. Co.,, 313 East 134th street, New York,
manufacturer of the Vicsonia reproducer, has
been reorganized and the capital stock increased
from 85,000 to $50,000. Under the reorganiza-
tion William J. Sess becomes president of the
company, with David Goldin as vice-president
and George Sauger as secretary and treastrer.

The Vicsonia Co., which is enjoying a most
substantial demand for Vicsonia reproducers,
designed to play Edison records on Victor and
Columbia. machines, is at present developing
another reproducer for the purpose of playing
othier hill and dale records of what may be
termed the needle cut type upon machines de-
signed for lateral cut records. This new repro
ducer, which is designed to meet a demand that
has already made itself evident, will be ready
for the market very shortly. The company also
has other production plans that will bé ready
for announcement some time during the next
few months.

TALKING MACHINE STARTS GUN PLAY

California Man Held on Lunacy Charge After
Shooting at Musical Neighbors

Los ANceLes. CaL., August 4.—Because his
neighbors, two discharged soldiers, had a fond-
ness for the songs, “The Rose of No AMan's
Land” and “Mary, Mary,” or had no other
records available, and therefore repeated those
selections over and over again on a talking
machine for several hours each day, Frank
Jones, of Sierra Madre, fired seven shots from
an automatic pistol into the living room of his
neighbor’s liouse, and brought to the soldiers a
vivid recollect.on of their experiences in No
Man’s Land. After his pistol had been emptied,
Jones was overpowered, and detained on a
lunacy charge.
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“Unique
Incomparable”
Say
Phono- Grand
Dealers
Everywhere!!

S

-

'"That's Why the’Demand Keeps

G-R-0-WING !

Wise Dealers Know It Is a
$$ MONEY MAKER $8

that
Satisfies Customers

Phono-Grand is the one big success for
public musical entertainment. It combines
a Reproducing Piano, Electrically Con-
trolled, with a splendid phonograph.

!1 ALL-IN-ONE !!

Write Today.

J. P. Seeburg Piano Co.

419 W. Erie St. Chicago, lil.

Want Particulars ?
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Free! Any or all of these leaflets

will be sent to you 1n answer to a request on

your business letterhead. There are no
secrets about our terms to the trade.

Grey Gull Records are made attractive to you, #oz by un-
usually large discounts; nor by special concessions of any
kind. They are made attractive to you because you are cer-
tain that #obody 1s buying them on better terms than those
published; because they are beautifully recorded and cleanly
printed; because they are made by a responsible, strongly
financed concern; because you can be sure of getting your
monthly quota promptly and regularly, this year, next year,
five years from now and twenty years from now. Write us
today, at 693 Tremont Street, Boston.
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The Adventures of George and Montmorency
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CLEVER CARTOON ADVERTISING

C. ]J. Heppe & Sons Use Familiar Cartoon Series
to Advertise Victor Line—The Characters Are
Well Known and Attract General Interest—
Demonstrates New Trend in Advertising

Novelty in advertising is becoming an art
these days and experts are burning midnight oil
in search of new ideas.

Philadelphia, are using somewhat unusual
methods to feature their Victor talking machine
and record department. The familiar cartoon
series, “The Adventures of George and Mont-
morency,” by Ned Steel, is made the basis of
the clever advertising campaign carried on by
Geo. W. Witney, advertising manager. Two of
these noyel advertisements are reproduced here-
with and give an excellent idea of the possibilities

C. J. Heppe & Son, of humorous sketches tokttract and arouse public

interest. The idea originated in the service de

partment of the advertising staff of the Philadel-
phia Record and the two characters in the car-
toons are familiar to every reader of that paper
as well as Philadelphians generalily.

The Victor dog brought to life plays a leading
part in the adventures and the interest of the
reader is held from start to finish. In this way
the arguments are brought home in a lasting
and effective way.

What More Can You Ask

All the features that go to make a talking
machine Profitably Salable you will find as
regular equipment of Magnola: “Built by
Tone Specialists.”

Watching the Music Come Out

Complete description of all these features is
to be found in our handsome illustrated
catalog, which we should like to send you.
May we? Ask us to tell you our plans
for your benefit! ’

MAGNOLA TALKING MACHINE COMPANY
0TTO SCHULZ, President

General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO ATLANTA, GA.

 GODFREY DISTRIBUTES VISTA

Large Milwaukee House Enters Phonograph
Field as Exclusive Distributors for the Vista
Line in Wisconsin, Iowa and Michigan

MiLwaUkee, Wis., August 9—E. R. Godfrey &
Sons Co., one of the largest wholesale firms in
VWisconsin, are now the exclusive distributors
for the new Vista phonograph for the States
of Wisconsin, Towa and Michigan, and, though
they only entered the field three months ago,
report a very large business. The name of God-
frey is known in practically every home in Wis-
consin, and it is the aim of this firm to make
the Vista as well known. Service has always
been a big factor with the house of Godfrey, and
it is their intention to give Vista dealers not
only perfect service, but co-operation also, and
with this determination an entire floor of their
large warehouse is devoted to carrying stock,
while in their main building a very beautiful
department will shortly be installed.

Competent men of years of successful phono-
graph experience have been secured and very
soon an extensive advertising campaign will be
begun. Large orders have been placed with the
factory, and, though there is a large demand for

Write for

phonographs, records and accessories.

COLE & DUNAS MUSIC CO.
54 W. Lake St. Chicago, Il

our catalogue “A’” on

Vistas and a much larger one anticipated, the
house of Godfrey intend to see that Vista deal-
ers in their territory will have stock.

Plays any make record

THE NEW

DE LUXE

NATURE'S
NATURAL TONE® ©

PHONOGRAPH

Made by manufacturers of musical
instruments of the highest grade
for over a gquarter of a century

A GOOD PROPOSITION!

- _Write for Terrvitary
C————e

THE REGINA CO.

47 West 34th Street
NEW YORK, N.Y.

209 S. State Street
CHICAGO, ILL.
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HARPONOLA

advertisement

by a

HARPONOLA

dealer

The dealer knows
The machine he stocks is either an
aszet or a liability to him.

Talking Machine dealers, generally, are
pretty wise old owls.

They are quick to buy and buy big when
they discover a real machine. And they
are generous enough to tell you when your
product is really “‘there.”

Here is what one dealer says of the
Harponola:—

“The enormous size of our order shows
conclusively that we expect to do an enor-
mous business with Harponolas.”

“They meet with the approval of the most
exacting customer in tone and workman-
ship.”

“Your motors have given us absolutely no
trouble and are finely constructed, smooth
running and noiseless.”

Remember, Harponola Cabinets
made by Mersman-Brandts Brothers.

are

Talke vour cue from this dealer
who knows und order your sup-
My before we become over-sold.

HARPONOLA COMPANY

By EDMUND BRANDTS, Sales Manager

CELINA, OHIO

Our OkeH Record proposition is the best in
the business for the independent dealer.

INSTALL FOLDING MACHINE

Boston Book Co. Equipped With Machine
Folding 180,000 Record Containers Daily

The Boston Book Co., New York, the well-
known manufacturers of record albums, recently
ins:alled a new machine which automatically

designed and it carries many improvements over
any machine of a similar character. It has a
capacity of 180,000 record containers per day.
The machine practically feeds itself and auto-
matically folds and glues the cardboard inserts
into an envelope shape preparatory to their
being bound into the record albums.

With the installation of this machine prac-

folds and glues the record holders. The machine,
which was ordered many months ago, was de-
layed in completion through the war conditions
affecting the manufacturer. It was especially

operation into the

tically
making of a record album is made in the New

every that goes

York plant of the company. Herewith is shown
a reproduction of the machine in operation.

NEW MONTANA MUSIC CENTER OPENS

Great Falls Phonograph Co. Opens Unusual
Music Showrooms—Edison Concerts to Be a
Feature—Miniature Theatre Built _

Great Farns, MonT, August 5.—A very at-
tractive music center has been established in
this city by the Great Falls Phonograph Co., at
which the Edison phonograph is featured. The
new showrooms were opened a short time ago
at 306 Central avenue and a councert, at which
the celebrated opera star, Marie Rappold, was
present. marked the occasion. In the rear of
the display rooms is a miniature theatre or re-
cital hall, with a seating capacity of 150 per-
socns, and in this hall many concerts will be
held with the advent of cooler weather. This
room has a stage on which is placed a Chip-
pendale model Edison, and attractive furnish-
ings make it a very homelike scene.

Allen E. McLean, manager of the Phono-
graph Shop. is making plans for an elaborate
scries of concerts this fall and winter, with the
purpose of making the people of this city more
familiar with the works "of the great masters
as recorded on the Edison records. These con-
certs are worked out in detail and one artist
a d his compositions are to be taken up at
cach concert. A brief history of the artist and
I+ works will be given and the best-known
compositions played. This is a worth-while
movement in the cause of the betterment of
music and the Grand Falls Phonograph Co. is
to be congratulated on its progressive methods.

\W. H. Willson, manager of the educational
departiment of the Columbia Co., is at present
on a vacation. Mr. Willson expects to spend
most of his time riding about in his new Willis-
Knight automobile.

‘I'he Rosenbaugh-Brown Dry Goods Co.. Ok-
lahoma City, Okla., handles talking machines.

Special on

STEEL. NEEDLES

We are contemplating closing a contract for

Thirty Million Needles

Per Month within the near future, and must
arrange to sell them, and can quote prices
as follows: For Immediate Delivery

10 thousand lots . . 45¢ per thousand
100 thousand lots . . . 43c per thousand
500 thousand lots . . . 42¢ per thousand
1 million lots . . 39c per thousand
S millionlots . . . . . 33¢ per thousand

LUCKY “13” PHONOGRAPH CO.
46 East 12th Street, New York

ALLIED LOYALTY LEAGUE FORMED

Mrs. Charles H. Ditson, Vice-president of New
Organization, to Fight Bolshevism

Mrs. Charles H. Ditson is vice-president of
the newly formed Allied Loyalty League, an
association organized to fight all evidences of
Bolshevik tendencies. It is also an aim of this
society to promote good feeling and friendly
relations between the United States and the
Allies. Members are now being enrolled for a
fall campaign, which is planned on a big scale.
The headquarters of the league will be at 18
East Forty-first street, New York.

Cabinet
Excellence
and
Tonal
Qualities
Combine
in making
the
Culptone
a Profitable
Proposition
for the -

Dealer

Investigate -
It is paying
others
Why not
You?

to a Standard

Not down
to a Price

CULP PHONOGRAPH CO.
298 Broadway  New York

NOTE NEW ADDRESS
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For nearly a quarter of
a century this name has
stood for the highest

quality of Phonograph
Steel Needle.

One Needle with three different tones
LOUD — MEDIUM—SOFT

Petmecky Multitone
Steel Needle

EXTRA LOUD NO. 2 FULL TONE

B

NO.9

NO.8 OPERA

.u 5
[J SOFT FINE U
" .\

Y NO: I

' HALF TONE

Petmecky Multitone

Steel Needle Plays
Ten Records Perfectly

Three Different Tones
. For LOUD TONE —Play with

flattened side facing record.

2. For MEDIUM TONE—Play at

intermediate angles.

3. For SOFT TONE —Play with

edge facing record.

OTTO HEINEMAN PHONOGRAPH SUPPLY CO., Inc.

25 West 45th Street

FACTORIES: Elyria, Ohio

BRANCH OFFICES: Chicago, [ll.

Newark, N. J.
San Francisco, Cal.

New York City, N. Y.

Putnam, Conn.

Springfield, Mass,
Toron.o, Ont,
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ATTENTION

‘If you are looking for quick service and right

prices, get in touch with us on the following
lines:

Q R S Rolls
Emerson 7 inch Disc Records
Wall Kane Needles

Complete line always on hand

Write for monthly bulletin, catalog and
prices

E'nterprise Music Supply Co.

145 West 45th St., New York City
MAURICE RICHMOND, Gen'l Mgr.

We are the largest jobbers of sheet music and music
books in the U.S.

Save time and money by ordering
all your supplies from one house

A GROWL IN THE DIFFERENTIAL

A Timely Story Automobilically Expressed
Which Will Be Read With Interest and
Profit by Talking Machine Dealers

*A big Buffalo merchant says, ‘My success
dates from the time when one morning I bawled
out a $3.00-a-week office-boy without cause or
proper explanation, and five minutes after a
disgusted, sore office-boy drove my star cus-
tomer out of one door and he went out an-
other” 1If your employes do not like you,
they are going to get your customers into that
habit some day.

“Now about your automobile. Let’'s name
the two forward wheels of your car ‘Speedy
Progress’ and ‘Certain Profits.* The rear driv-
ing wheels are ‘Customers’ and ‘Employes,” and
the name of the differential is ‘Management,’
and that of the engine and power is ‘Supply’ and
‘Merchandise-Quality.’

“Funny thing about a differential. It permits
one rear wheel to stand still and the other to
go ahead, but ye old time Gasolene Hound
remembers that you travel in a circle if your
rear wheels don’t get together. One rear wheel
may even go backward and the other forward
for a little while, but if they don’t get together,
perfectly timed, you will make no progress for-
ward. Ever get in a rut? The big difference be-
tween a rut and a grave is that the rut is
longer.

“No matter how good your care is, you have
to travel to the end of that rut, if you don’t
employ a little brain power to get out. But lay
a couple of rails (Improvements) across—give
power (Merchandise-Quality) to your vehicle,
and out you go on good roads with Progress,
Profit, Customers and Employes all happy and
going fine, straight ahead, around the corners,
up the hills, down the hills, and through ail
oi this never a thought is given to the old
differential (if it is working right) but let it go
wrong, and the flivver or Rolls-Royce comes to
a dead stop or lands you in a ditch.

“It’s up to you, Mr. Differential, to keep your
business running sweet and clean. By the way,
did it ever occur to you that you spend a lot
of time growling? A growling differential,
even though it does fairly good work, takes
the joy out of driving. It's even frequently
noticed by the man on the street corner as
you pass him.

DIAMOND POINTS

and SAPPHIRES

In Any Quantity
LUCKY 13 PHONOGRAPH CO.

46 East 12th Street, New York

“Your high test motor fuel is Victor Goods—
Quality-merchandise—your motor is your store.
and may be a Twin-Six ar one-lunger of
a vintage of 1903, But what condition is that
cngine in?  lots of carbou? leaky valves? sooty
spark plugs? poor advertising? pardon me, |
intended to say ignition, a grabbing clutch?

-growling gear and general sluggishness?

’

“While there are mighty few ‘dead ones
among the Victor Dealers, there is a cussed tend-
ency in every automobile to slip into a rut,
and right now is a fine time to steer a bit
the other way, as there is no telling how far
you will have to go or what kind of a road
trap that rut will take you to.

“Cleann up your store, make your improve-
ments, put in your booths, and put a smile into
your business that will extend all the way from
the consumer to the Factory. Step on it and—-
Let's go!”

The foregoing constitutes one of the always
interesting bulletins recently issued by the Buf-
falo Talking Machine Co. It is right up to
the minute and full of ideas and suggestions
that must make an impression.

THE TALKING MACHINE WORLD 83

ARRANGE TO PROTECT INVENTORS

International Research Convention Now Meet-
ing in Brussels Agree on International Patent
Bureau for the Protection of Inventors

A despatch from DBrussels to the New York
papers reccutly says that the members of the
patents section of the International Research
Convention now meeting there rcached an agree-
meut on the establishment of an international
patent bureau for the protection of inventors
who are now handicapped by costly and widely
differing laws of the various countries.

Under the new arrangement none of these
laws would be changed so far as native inven
tors are concerned, but each country would sub-
scribe to an international arrangement protect-
ing foreign inventors. Thus an American inven-
tor would take out a patent in Washington to
protect hint in the United States and then would
apply to the international bureau for protection
in every other country. This would do much to
obviate the many difficulties experienced in the
past.

CABINETS and TALKING MACHINES
for WHOLESALERS, DEALERS, JOBBERS

We can supply you with high

grade talking machines to suit
your every need. While we are
cabinet makers we also manu-
facture complete machines.

We have a large stock prepared
ready for shipment to meet the re-
quirements of the trade.

Promp_t Deliveries

Inquire for Catalog and Price List of

BEN FERRARA

ONEIDA, NEW YORK
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THE AEOLIAN COMPANY of MISSOURI

- Wholesale distriburors for the celebrated

AEOLIAN-VOCALION

and

VOCALION RECORDS
for the Middle West

OMPLETE dealer service 1n all branches.

Newspaper advertisements are prepared

to enable the dealer to tie-up his local public-

ity with the impressive campaign of Vocalion

advertising now being run in the Saturday
Evening Post and other mediums.

\ 4

Address communications to

THE AEOLIAN COMPANY

1004 Olive Street St. Louis, Mo.




Avucust 15, 1919

THE TALKING MACHINE WORLD

85

LIVE TRADE DEVELOPMENTS IN WHEAT BELT OF KANSAS

Kansas City Talking Machine Dealers Feeling the Effect of Farmers’ Prosperity—Consignment
Business Drops—C. M. Husser Again on Trail of Misleading Advertising

Kaxsas City, Mo, August 5.—During the past
montlh the talking machine business has shown
quite an unusual suimnmer development in this
immediate territory. Dealers declare that the
demand for machines of the better quality has
been so large that they have had very little
opportunity of bullding up reserve stock to
care for the fall and the winter business as has
been their custom in past summer seasons.
1t is estimated by one dealer-jobber that the
demand this summer is just twice as large as
it was during the summmer of 1918.

In the wheat belt of Kansas the business has
shown a great deal of activity, especially about
the centers of \Wichita, Topeka and Salina. The
financ'al condition of the territory directly at-
tributed to the large crops has brought many
visitors to the city to make purchases here.

There are fewer firms following the old sys-
tem of placing machines in the drug stores and

confectionery store3 and so forth in the small
towns on cousignment. This phase of the
busiitess has practically passed into oblivion so
far as the larger and better established dealers
are concerned here. The reason, of course; is
obvious. First of all the dealer has not been
so overly stocked with machines that he could
easily enter into this system of trading or
carry it on once he established it. But the
chief reason is that the accounts entered into
in this fashion did not prove as satisfactory
as those handled by more direct business
methods through the local sales offices.
George M. Husser, who js well known to
the talking machine dealers in this city for
his work in past years in cleaning up advertis-
ing in this particular field, recently was dis-
charged from the army and has again taken
up his work as secretary of the Kansas City
Advertising Club and chairman of that organ-

prompt delivery.

Empire service.

splendid equipment.

UNIVERSAL
TONE ARM

Patented May 13th, 1919

Talking machine manufacturers should an-
ticipate their tone arm needs early to insure
The demand for phono-
graphs this Fall will be very large, and it
is the manufacturer who places his order
early that will be given the benefit of
Get in touch with us at
once and secure our quantity prices on this

WRITE FOR FOLDER AND PRICES

We are in position to make immediate deliveries

EMPIRE UNIVERSAL ATTACHMENTS

FOR EDISON PHONOGRAPHS

Makes any disc record playable on the new Edison Disc Phonograph. Write for folder
and attractive quantity prices.

Address all inquiries to Chicago Office

EMPIRE PHONO PARTS COMPANY

Sales Office—429 S. Wabash Ave.—~CHICAGO, ILL.
Factory—1108 W. 9th St—CLEVELAND, OHIO

ization’s vigilance committee. Mr. Husser was
instrumental in making it hot for the few small
fly-by-night dealers who one time operated here
by stenciling cheap machines with names sim-
ilar to well-known makes.

Mr. Husser said, "It appears that the adver-
tising has improved since I left for the army,
for I have found but few questionable phases
in the copy that has come before me of late
or that has been called to my attention, and
my visits among the dealers have brought forth
very few complaints.”

Fred Gennett, secretary of the Starr Piano
Co., Richmond, Ind., was a recent visitor to the
local Starr branch. Mr. Gennett declared that
the phonograph business has becen extremely
good throughout the summer season and that
the demand has shown an extremely large in-
crease over the seasons in 1917 and 1918. He
reported that he was very favorably impressed
with the business done in this territory.

C. V. Bissell, who prior to his entry into the
army was manager of the local branch, recently
returned from’ service and immediately took up
his former position.

E. S. Hall, of the Hall Music Co., reports
that the business has been exceedingly good
during the past month. Mr. Hall has been de-
voting nearly his entire time to the development
of a summer talking machine business and has
practically confined his advertising to the talk-
ing machines rather than to the player-pianos.

Eddie McDonnell, who has heen connected
with his father, J. C. McDonnell, in the piano
and talking machine business at 1217 Grand
avenue since his return from the army, left
the store for a few weeks to care for the wheat
harvest on a farm: nearby. He will take up
his work again at the store as soon as the
harvest has been completed.

C. Mayer, manager of the music department
of the Jones Store Co., which is operated by
the Werner Industries, Inc., reports that the
business has been exceptionally good during
the past month in the Victrola department.
The Victrola department at the Jones Store
Co. was recently remodeled, giving more room
to the record department. The partition has
been taken away and the record department

#'s now an open store where the sales force is
¥ never under the necessity of turning its back

on its customers.

O. D. Standke, manager of the Columbia
Grafonola Shop, declares that the past month
has. brought an increased trade to his estab-
lishment. Mr. Standke says, “This is the best
summer season that I have had in this city:
business is not only exceedingly good but ds
increasing in every department and most espe
cially in the sale of higher priced machines.
This has made me exceedingly optimistic in
regard to the prospects for fall and winter busi-
ness. It is my belief that only unforeseen in
fluences can deter the trade to such an extent
that the coming season will fail to be the best
that the industry has ever had in this terr:
tory.”

W. R. Berry, who for some time has been
manager of the J. C. McDonnell Music Co..
recently resigned his position there. Mr. Berry
has not announced his future connections,
stating, however, that he would continue in the
p.ano and talking machine business.

W. J. Simonson, manager of the Smith, Barnes
& Strohber Piano Co.'s branch, declares that
the business has been extremely good in the
phonograph and talking machine departments.
Mr. Simonson has given this department of the
business, which is more or less a new one with
the company at Kansas City, a great deal of his
attention.

Harry Wunderlich, proprietor of the Wunder-
lich Music Co., recently returned from a fishing
trip in Minnesota.

M. M. Blackman, manager of the Phono-
graph Co., Edison jobbers, reports that the trade
has shown a nice increase during the past two
months,

Will Chesnut, of the Brunswick Shop, de-
clared that for the first time for two vears the
sununer business at his establishment has kept
him busy during the entire season.
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The Bush & Lane
Phonograph

Built by men who have made
a life-study of tone production
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Its superior has yet to be made

Bush & LLane Piano Company
Holland, Michigan
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r “The Music of Wedding Chimes” interests more than

two million men and women a year in this country.
The song will interest nearly as many. A-2749.

Columbia Graphophone Co.
NEW YORK

S ————

BIRMINGHAM DEALERS INTERESTED IN NEW ASSOCIATION

Every Victor Dealer of That City Represented at Recent Gathering in Atlanta — Remodeling
Operations Under Way in Numerous Establishments in Preparation for Future

BirMINGHAM, ALA, August 4. —All Birming-
ham Victor dealers were very much gratified
on arriving at the convention of the Southern
Victor dealers in Atlanta on July 16 to find
that every dealer from the Magic City was
represented. Those dealers represented and
their representatives were as follows: Cable-
Shelby-Burton Piano Co., Mrs. Myra Treadwell;
Clark & Jones Plano Co.. Benj. Hammond;
C. C. Holcombe, J. H. Holcombe: Williams
Music House, WWm. H. Quinn and M. E. Wil-
liams; Talking Machine Co., A. R. Boone and
Irvin Bimstein, and Ermest M:lburn, local repre-
sentative of Messrs. Elyea Company. Atlanta.
This large and enthusiastic representation not
only saw to it that one of its number was elected
to one of the more important executive offices in
making Benj. Hammond vice-president of the
Association, but likewise made a successful
effort to bring the Association to Birmingham
in 1920.

Alterations at the C. C. Holcombe store are
now nearing completion. The floors are being
refinished and a new front installed. Everything
will be in splendid condition for the fall season
when it opens up.

The Edison and Vocalion shop of F. W.
Bromberg has been entirely remodeled. The
quarters have been entirely inadequate to the

needs of this growing dcpartment. A mezza-
nine floor has been installed and complete new
shelving for the storage of records. Mr. Brom-
berg contemplates building an entire new front
and the installation of two new bhooths.

The Haverty Furniture Co., Columbia and
Pathé dealers, have announced the removal of
their store to 1914 Fourth avenue, where the
floor space will be just trebled as compared with
its present location on First avenue. They
announce that much space on the first floor
will be given over to one of the finest phono-
graph parlors in this section.

Miss Thelma Huftf, of the Clark & Jones
Piano Co. staff, has just returned from a three
weeks’ vacation spent in Mobile, Pensacola and
Norfolk.

Oster Bros. are featuring in their advertising
the Vista phonograph. This house handles also
the Aeolian-Vocalion and the Columbia lines.

Miss lIrene Jenkins, head saleslady for the
C. C. Holcombe Co., has just returned from a
month's vacation spent mostly in Youngstown,
Ohio. Miss Jenkins also visited New York
City and spent several days at the Victor fac-
tory in Camden.

Williams Music House (Wm. H. Quinn,
manager) report a very good business for July.
They report Victrolas arriving in greater quan-

ESTABLISHED 1831

Our Age the Bést

Victrola Wholesalers

In the Music Business
Continuously for 88 Years

Render Satisfactory Service

o\\) W

604 Wood Sit.

Evidence that We

PITTSBURGH, PA.

tities. In addition to the Victor line they
handle the Columbia and Supertone.

Benj. Hammond, manager of the Victrola
department of the Clark & Jones Piano Co..
reports the largest sale in high-priced talking
machines in July over any other month in the
history of the house. Roy \Weinberg, who has
charge of the Victor records of this house re
ports a “landslide” on Red Seal records after
the reduction of prices which went into effect
July 10.

The E. E. Forbes & Sons Co. is remodeling
its. entire store. Heretofore there have been
several floors that the company could not get
the exclusive use of. E. E. Forbes has
now made arrangements whereby his company
will have the entire building to be devoted
exclusively to its own needs. The talking
machine department will occupy the entire first
floor and the  three upper floors will be used
for plano warerooms. This firm handles the
Columbia, Dalion, Stradivara and American.

The Starr Piano Co. (Ira F. Randall, man-
ager) has just completed extensive alterations
to its store at 1920 Third avenue. No expense
has been spared in beautifying the storercom
and the company can justly boast of having
the most beautiful storeroom in this section.
The first floor is given over to the talking
machine department and player rolls and the
upper floors are utilized for the executive offices
and piano warerooms. This is a branch store
of the Starr Piano Co. Richmond. Ind. They
handle the Starr phonographs and Gennett rec-
ords, both retail and wholesale.

The Birmingham Victor dealers are very
grateful to A. R. Boone, of the Talking
Machine Co., Birmingham, and E. N. Up:

shaw, of Messrs. Elyea Co., Atlanta, for their
untiring efforts in bringing together the Victor
dealers of seven Southern States to form an
organization which will do so much good for
the individual dealers as the newly-formed
Southern Victor Dealers’ Association promises
to do. The Association is proud to have these
two gentlemen among the associate members

NOW EXCLUSIVELY VICTOR

W. D. & C. N. Andrews. Victor wholesalers
of DBuffalo, recently announced that thcv have
disposed of their entire Edison Amberola stock.
so that the business is now exclusively Victor
wholesale.

, New Automatic
Cover Support

Practical—Inexpensive
Fool Proof
Made in two different styles
.| No. 1 Fit Cover at any angle
No. 2 Hinge Plate bent to
Fit Cover

Samples on Request
Quantily Discount

AUTOMATIC COVER SUPPORT MFG. CO.
54 JONES STREET NEWARK, N. J




THE TALKING MACHINE WORLD

Avucust 15, 1919

10¢

The Best Talking Machine Needle on the Market

TS
VIOLn HONE
'PHONOGRAPH NEEDLES|

EACH NEEDLE WILL PLAY 10 RECORD ‘

) EACH NEEDLE WiLL PLAY 10 Rscoﬁ oS

PACKED IN COUNTER SALESMEN

50 Needles to a box and they retail at 10 cents per box.
This package costs you $3.90 net.
Your profit is $2.10 and your customer gets a needle that will give satisfaction.

THE FRED. GRETSCH MANUFACTURING COMPANY

60 Broadway

60 boxes to a package, $6.00.

Manufacturers of Musical Instruments

Canadian Wholesale Agent, H. A. BEMISTER, 10 Victoria Street, Montreal, Can.
Western Distributor: WALTER S. GRAY, 530 Chronicle Building, San Francisco, Cal.

BROOKLYN, N. Y.

NUMEROUS CHANGES OF IMPORTANCE IN LOS ANGELES

Fitzgerald Music Co. Opens Branch in Long Beach and Incorporates—Columbia Dealers Meet—
Various Concerns Enlarge Their Departments—Barker Bros. to Open Branch

Los ANGeLes, Car., August 4.—July proved a
genuine surprise to the talking machine dealers
of this city, for, considering that it marks the
height of the vacation season, the month pro-
duced quite a remarkable volume of business.
In fact, some of the department managers re-
port that it stands as the banner month of the
year to date. The demand, moreover, was good
for both machines and records. Due to the cata-
log reduction in the price, Victor Red Seal rec-
ords are piling up a particularly fine lot of busi-
ness just now, but other record stock is also
making a very good showing, The month has
also been featured by a number of rather not-
able improvement programs having been either
completed or begun. The telephone strike was
settled during the month, and hence the dealers
have still another reason for feeling good. It
now only remains, in order that the outlook for
the fall be made rosy, for the managers to re-
ceive assurance that the shortage of stock is
soon to be overcome.

Big Wholesale Business Reported

Speaking from the wholesale point of view,
Wm. F, Stidham, local manager of the Colum-
bia Graphophone Co., reports that the sales for
the last month from the Los Angeles branch,
for southern California and Arizona, proved
to be the largest in the history of this branch.

Fitzgerald Music Co. Starts Branch

The Fitzgerald Music Co., of this city, has
opened a branch store in Long Beach, Cal,, at
409 American avenue. The formal opening was
held on Saturday, July 26. The branch, like the
company’s main store, represents the Edison

line of phonographs and records, and also car-
ries a stock of pianos and players, of the regular
Fitzgerald agencies. L. L. Lawson, formerly
connected with the Edison department of the
headquarters store, is manager of the branch.
Store Lease Renewed by Andrews Co.

The Andrews Talking Machine Co., which for
some time had been considering moving into the
Broadway Department Store and taking over
this store’s talking machine department to man-
age on the concession plan, has finally aban-
doned the idea and decided to remain in its
present location at 330 South Broadway. A
renewal of lease on the quarters was negotiated
during the early part of July for a period of
three years. The company represents the Vic-
tor and Columbia lines of machines and rec-
ords. The talking machine section of the Broad-
way Department Store, which has the Columbia
agency, will be continued as heretofore, under
the management of Edward R. Darvill.

Talking Machine Space Is Enlarged

The Lyon-McKinney-Smith Co., furniture
dealers, 737-741 South Hill street, completed
during July the adding of two more demonstrat-
ing rooms to its talking machine department,
giving it a total of nine. The department was
started less than two years ago, under the man-
agement of Howard L. Brown, and has been
making steady and rapid expansion. The com-
pany has the Columbia. Pathé and Brunswick
agencies.

Fitzgerald Music Co. Incorporates

Articles of mcorporation were filed here the

early part of July by the Fitzgerald Music Co..
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with a capitalization of $100,000. The incor-
porators are J. T. Fitzgerald, H. C. Braden and
John C. Yuncker. The company has been in
existence for about twenty-eight years and has
grown to be one of the leading music firms in
the city, but it heretofore has been the private
undertaking of Mr. Fitzgerald. The house rep-
resents the Edison phonograph and a number of
piano and player lines.
Columbia Dealers Hold Monthly Meetmg
The regular monthly meeting of Columbia
dealers took place in the assembly hall of the
Alexandria Hotel on Tuesday, July 22, at 9:30
a. m. The new records for September were
demonstrated and played, and then the attend-
ing dealers were entertained by the Zoellner
Quartet. exclusive Columbia artists. The num-
bers rendered by the quartet included “Hymnus,”
by Hartmann; “Serenade,” Haydn; “Indian War
Dance,” Skilton, and “Genius Loci,” Thern. The
Zoellners have just completed a series of ten
concerts in LLos Angeles, and will, in the near
future, commence a tour of the United States.
Interested in Red Seal and Symphony
The talking machine department of Ham-
burger’s Department Store reports increased
sales of both machines and records and is look-
ing forward to a very extensive fall business.
Edward Humphrey, manager of the department.
was formerly well known as a tenor on the
operatic stage and concert hall, and he, there-
fore, is giving special and most successful at-
tention to Columbia Symphony and Victor Red
Seal record sales.
Biggest Month's Business of the Year
Manager Harold Jackson, of the talking ma-
chine department of the Wiley B. Allen Co.,
says July, despite its being vacation tme. netted
his department the biggest volume of sales real-
ized for any month this year, and adds that the
increase over the other months-is a very sub-
stantial one. In consequence Mr. Jackson is
wearing one of those smiles of the “won’t-come-
off” kind. The house represents the Victor,
Edison and Brunswick.
Talking Machine Space To Be Enlarged
The talking machine section of the Broadway
Department Store is to be increased to practi-
cally double its present size. \ork on the ad-
dition to the space will be commenced within
the next few weeks. D. G. Sunderland, of the
department. also reports that he has been
obliged, because of a very busy suminer season,
to increase his staff already, and expects to
take on evenl more help provided the supply of
stock he requires is forthcoming. The depart-
ment is devoted exclusively to the Columbia
line of machines and records.
Barnes Music Co. Is Incorporated
The Barnes Music Co., of 231 South Broad-
way, heretofore a partnership concern, was re-
cently incorporated with a capital stock of
$150,000. The stock is divided into $35,000 pre-
ferred and $115,000 common, with a par value
of $10 per share. The officers are George H.
Barnes. president; E. W. Elder, vice-president.
and A. S. Barnes, secretary and treasurer, and
other directors are Earle Osborn and Leslie El-
liott. Besides carrying several lines of pianos
the company maintains a Columbia and Bruns-
wick talking machine department.
L. V. Felger Given New Territory
V. Felger, of the sales department of the
(Continwed on page 90)
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Jobbers and Dealers Are Pleased ¢

YW

With the New Marketing Method W
1 € INEW lVlaFKetlng fvietno
N/
Many jobbers have written to express their approval of my new method of delivering L \
Record-Lites. B RN
The Lites are now shipped separately to the jobber and fresh batteries sent direct to \ - 2 N
the dealer. Both jobber and dealer are relieved of battery trouble as all responsibility A )
is assumed at the factory. A l
New and better methods of manufacture and inspection have made the Record-Lite bet- f \

ter than ever. Our new sales plan is building a big consumer demand-—are you pre-
pared to supply it?

N
Universal and Victrola
° /
Record-Lites N
Both models have been highly improved. \
Better materials, better nickel and gold plating aq Vi
Every Lite carefully inspected and fully guar- /
anteed in every respect. 2
/ \
y / A /,///‘
Record Needle Cutter S
The clean shearing stroke of this cutter insures a N
clear tone from fibre needles. The cutters are made
by a special die-casting process to insure close join- ef |
ing and blades are heat treated, hardened, ground \
and sharpened. Iach cutter guaranteed. / \ \\
Order from Your Jobber Now Vi)

I.tes and cutters are sold by all representative talking machine and accessory
jobbers in the United States and Canada.

Record Needle & Mfg.Co. AL

N

President Milwau- MILWAUKEE, WISCONSIN {
kee Association of ‘
Music Industries. Export Office, 160 Broadway, New York City, U. S A.

President Wiscon-

A

sli\’fu;?cssf:hal:is‘t’:'ie:_f Eastern Representative, Clement Beecroft, 309 \V. Susquehanna Ave., Phila-

delphia. [IVestern Representative, Walter S. Gray, San Francisco, Cal

3\
Canadian Distributors, His Master’s Voice Co., Ltd,, Toronto, Canada. S
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Bert Williams is at his best in “Everybody Wants
A Key To My Cellar” and “It’'s Nobody’s Business
But My Own.”
business for you.

Yow’ll find these
A-2750.

==—-——_

Columbia Graphophone Co.

songs will make

- NEW YORK

MANY CHANGES IN LOS ANGELES
(Continved from page 88)

Columbia wholesale branch here, who until re-
cently was his company’s traveling representa-
tive in Arizona, has been appointed, by Manager
Wm. F. Stidham, for the California district in-
cluded in San Luis Obispo, Kern, Santa Bar-
bara and Ventura counties.

Will Open Branch Store in San Diego

Barker Bros., some time within the next few
weeks, will open a branch store in San Diego,
Cal. John W. Boothe, manager of the music
department, will leave for the Southern city ina
few days to close up on a location and to make
the other necessary arrangements. The branch
will be stocked with talking machines and rec-
ords of the regular Barker Bros. agencies, in-
cluding Viectors, Sonoras, Edisons and others,
and will also carry a small stock of pianos and
players. The firm's other two branches, in
Long Beach and Pomona, have been proving so
successful that a string of such stores is to be
established.

Extensive Alterations Under Way

Alerations are well under way in the Colum-
bia department of the Platt Music Co., by which
the entire first or basement floor of the building
will be devoted exclusively to record business,
with the possible exception of one large Grafo-
nola salesroom. This main salesroom will be
reached by elevator or down a magnificent
tharble staircase, and will be known as the
“SQunken Grafonola Salons de Luxe.” Manager
Herman Beck anticipates ample room. under
these conditions, to take care of the largely in-
creased sales. The company is also equipping
the store throughout with a most complete ven-
tilation system.

Association Postpones Meeting

The Music Trades Association of this city,
formerly the Retail Talking Machine Dealers’
Association. has postponed the meeting sched-
uled for July to some tme in August. The
meeting is to take up the question of hiring a
secretary and other matters. The postponement
was made on account of members of the com-
mittee appointed to recommend a man for the
secretaryship heing absent from the city on
vacations.

Richardson's, Inc., Receives Art Models

Richardson’s, Inc.. of 607 \Vest Seventh
street, has just received its initial stock of the
Columbia Art Models, which includes the Adam,
French Gothic and Farly English styles.

Brief Personal Items of Interest

F. B. Travers, general manager of the San
Francisco office of the Sonora Phonograph Co.,
spent a few days in L.os Angeles the first of this
month.

C. H. Craigie, of the Edison Mandel
phonograph department of the \WWm. L. Glock-
ner Music Co.. spent a week’s vacation in July
in the San Bernardino mountains.

Manager J. \W. Boothe, R. E. Daynes and
J. H. Montgomery. all of the tatking machine
department of Barker Bros., spent a two weeks’
vacation recently in the Yosemite Valley,

and

WORLD AD BRINGS QUICK RESULTS:

Letters Containing Orders in Answer to Ad
Reach Portland Concern Before July Issue
Is Actually in the Hands of Wax-Wilson Co.

PorTLAND, OrE., August 8—Does advertising in
the Talking Machine World pay? TI'll say it
does, and so will Monte Wax. head of the Wax-
Wilson Co., of this city, manufacturers’ agents,
who are putting out “Tone Clear.” a liquid prep-
aration which is used for cleaning, reviving and
preserving records. The Wax-Wilson Co.
started advertising in the Talking Machine
World in the July issue. after having placed
their product before the dealers hitherto only
through the medium of local publications. The
result is unique in advertising annals. Before
the July issue reached Portland, two days De-
fore, in fact, the Wax-Wilson Co. received
sizable orders from firms in Rhode Tsland and
Connecticut for their preparation. The orders
were the first intimation that Mr. \Wax had that
his advertisement had appeared in Talking Ma-
chine World. and it was only because thc East-
ern dealers had quoted the trade journal in
question that he was sure that it had appeared.
He had been rather late in forwarding his copy
and was afraid that he would have to wait until
the August issue for the first publication. These
two answers from Rhode Island and Connecti-
cut, however, were only a forerunner of the
returns from the initial display in the Talking
Machine World and so great has been the call

for “Tone-Clear” in the last month, traceable
directly to the single advertisement, that Mr.
Wax says it will certainly call for an increased
output from the factory.

HALLET & DAVIS WINDOW DISPLAY

Attractive Window Features Talking Books at
Boylston Street Store Warerooms

An unusually attractive window display was
that of the Hallet & Davis Piano Co., 146 Boyl-
ston street, featuring the talking books and talk-

Hallet & Davis’ Talking Book Window
ing dolls. The Pathé phonograph held the cen-
ter of the display and around it were many in-
teresting figures and cards illustrating the talk-
ing books. The window was arranged in such
a way as to attract the interest and attention of
the children especially, and the dolls and figures
of birds and animals in bright colors made the
display one of the most attractive in the city.

It is not an at-
tachment nor a
makeshift, but
a part of your
phonograph.

Itissimple,neat
and durable.

It is sturdily
and honestly
built.

F. C. KENT CO.

The KENT Master Adapter

MADE UNDER PATENT No. 1,130,298

Position when piayving iateral cut record

Makes any disc record playable on the NEW EDISON DISC
Phonograph

Write us for special literature covering the particulars about
this ingenious device

It is attractive
In appearance
and absolutely
fool-proof.

It is correct in

principle and
. accurate in per-

formance.

It is guaranteed.

MULBERRY and CHESTNUT STREETS
NEWARK, N. J.
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STOCK ACCUMULATION
AIM OF ST. LOUISIANS

Despite the Improvements in Shipments From
the Factories the Demand Keeps Ahead of
Supplies—Demonstrate Pathé Actuelle—Gen-
eral Trade Conditions Most Satisfactory

St. Lours, Mo., August 8.—Talking machine men
here are worried about their August business.
They are worrying about where the goods are
coming from to meet the demand which the
fall business forecasts. They sold all the ma-
chines that they could get in July and had a
rattling good record trade. With the prospect
of the August demand exceeding the July de-
mand and the September demand very greatly
exceeding the August demand, and so on, in
compound ratio to the end of the year, they
have something to worry about.

All the distributors and dealers are bending
their energies to the accumulation of stocks for
the tremendous fall business expected, but the
customers don’t give them a chance to accumu-
late anything. They have all that they can do
to keep their demonstration machines. They
have assurances, to be sure, that the factories
will do their best to fill their orders, but even
after these assurances have been given proper
credit for good faith there is a disconcerting
margin of uncertainty.

With the cutting in two of the Victor Red
Seal record prices sales of those records leaped
tremendously. The buying has not been con-
fined to the most famous selections or the most
celebrated voices, but there has been a notice-
able increase in the demand for the heavier clas-
sics on the Red Seal list.

J. F. Ditzell, manager of the Famous & Barr
Co. music salon, thinks the reduction on the
Red Seals is the biggest factor for increased
business in records since the double-faced rec-
ords came out about eleven years ago.

The new rapid record service at the Smith-
Reis store is doing very well, according to
President Val Reis. Customers are finding out
that it is just as satisfactory to buy by title as
by demonstration. The experiment has been
helped along by the Red Seal reduction. Most
buyers of the Red Seals know what they want
because they have leen wanting them a long
time, so demonstration is superfluous. Mr. Reis
thinks that by the time the fall record business
sets in record customers will have been pretty
well cured of the demonstration habit.

The four days’ demonstration of the Pathé

Fine cabinet work has always de-
m{:mded that hinges be as incon-
spicuous as possible.;

Soss Hinges are Invisible

They are therefore ideal for beautiful

cabinet work

ae the preservation of

the beauty qf unbroken !ines in bet-
ter grade cabinets is thus insured.

The leading manufacturers of the in-

dustry use Soss

Soss Hinges are 30 accurately made E
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or, as all mortising can be .
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time and la

done by machine.
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NGO

GRAND AVE. ANN BERGEN ST

Actuelle by W. W. Parson at the Hellrung &
Grimm store was a complete success. There
were between 150 and 200 in attendance, accord-
ing to Manager Charles L. Staffelbach, and every
dealer, he says, ordered machines. All orders are
be'ng accepted subject to the factory promise of
delivery between August 15 and September 1.
Manager Staffelbach has returned from a week's
business trip through southern and central Mis-
scuri and declares the outlook for fall trade ex-
cellent. 1. S. Kirby, a Pathé dealer of Unionville,
Tenn.. was in St. Louis during the past weck.

Recent vis'tors at the Columbia Graphophone
Co. were \W. T. Wallace, Assumption, Ill;
Ernest M. Stuber, of the E. Wetzmann Co.,
Memphis, Tenn.; Lee B. Rucker, of the Colunihia
Shop, Fulton, Ky.; Lloyd L. Parker, "Harris-
burg, Ill.; C. C. Mendenhall, of the Hannibal
Music Co., Hannibal, Mo.; C. E. Bevis, Walton-
ville, I1l.; M. C. Ellis, of the Martin Hardware
and Furniture Co., Martin, Tenn., and A. Backer,
of A. Backer & Son, Fulton, Mo.

N
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PEERLESS ALBUMS

L. W. Hough, Boston

GlVE JOHNNY A JACK KNIFE AND HE'LL WHITTLE

Give an Owner an Empty Album
=3 and He’ll Fill It With Records

VERY dealer must realize the wide chan-

[ nel for future record business opened by
| the sale of a record album of quality such
as the Peerless Album.

An empty album is a constant and urgent
invitation to buy more records.

That is why
dealers prefer
_ to sell cabinet
type machines
equipped with
Peerless Al-

ACCELERATE SALES

PHIL RAVIS, President
Representatives :

Taylor C. White, Portland, Ore.

Patented March 3, 1914

PEERLESS ALBUM COMPANY 4349 Bleccker Street

NEW YORK

W. H. Carter, Chicago C. W. Kalder, Grand Rapids

vice-president and general
manager of the Columbia Graphophone Co..
and R. F. Bolton, sales manager of the Inter-
national Record Department, all of New York,
visited the St. Louis branch recently.

Mr. Tobias, special representative of Arthur
L. Van Veen & Co. manufacturers of booths.
visited St. Louis recently and with the assistance
of C. R. Salmon, city salesman of the Columbia
Graphophone Co., sold five fine booths to the
Reliable Furniture Co.. three to the Kleekamp
Bros. Piano Co., and two to the Raigor Art &
Music Co.

Miss Sadie Rosenblatt, manager of the talking
machine department of the May-Stern Co., is
spending her vacation in Yellowstone Park. F.
F. Stevenson, of the Columbia Graphophone
Co., is visit'ng the factory and executive offices
in New York. B. Valle Grossman, of the Vic-
trola department of the Famous & Barr Co,, is
to be married August 12 to a Clayton girl.

H. J. Arbuckle, manager of the St. Louis
Grafonola Shop, left recently on a month’s va-
cation. He will spend most of the t'me at his
former home, Boston. and will visit the main
office there and the branches at Indianapolis.
Cincinnati and Philadelphia en route. E. D. Fol-
lin, Western supervisor, is in St. Louis and w Il
probably remain until Mr. Arbuckle returns.

Mark S’lverstone, president of the Silverstone
Music Co., and Myron Goldberg, vice-president.
have returned from the Edison dealers’ conven-
tion at New York and from a stay at Atlantic
City. Mr. Silverstone also went to Quincy. Il
to attend a subdistrict convention of Edison
dealers. where he spoke on the outlook for the
Edison. Business, he says, is twice as good as
it was at this tinre last year. He attributes part
of the Edison demand to the fact that returning
soldiers heard it on the transports.

\V. F. Taylor. supervisor of the Ed'son Co..
was here during the past week.

No July get-together dinner was given by the
Columbia Graphophone Co. on account of the
extremely hot weather, but it is planned to have
one later in August at the Statler Hotel.

L. McMahon. of the Victor department of the
Feld-Lippman Piano Co., spent his vacation at
St. Joseph. Mo.

H. L. Willson,

We distribute at Wholesale

THE TOURIST PORTABLE PHONOGRAPH

A real high grade Phonograoh in a convenient, compact
form. Retail price $35.00. Write for illustrated circular.

COLEMAN MERCANTILE CO.

4421 Manchester Ave. St. Louis, Mo,
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The most wonderful Talking Machine of the present age at the price
An Instrument of Supreme Value, Tone and Quality

No. 250—8125

No. 150—8$85

The Cleartone has become very popular because of
its quality, splendid value and the advertising and

sales campaign that now stands in back of it.

Dealers!

Watch us grow—write for our agency and grow

with us.

SUNDRY DEPARTMENT

MOTORS—No. 1, double-spring, 10-inch
turntable, plays 2 10-lnch records, $3.25; No.
6, dvuble-spring 10-Inch turntahle, plays 3
10-inch records, $4.00, with 12-Inch turntahle,
$4.25; No. 8, double-spring, 12-inch turntable,
plays 3 10-inch records, castiron frame, $6.85;
Nu. 9, double-spring, 12-inch turntahle, plays
3 10-inch records, castiron frame, bevel gear
wind, $£7.83; No. 10, double-spring, 12-Inch
turutable, plays 4 10-Inch records, castiron
frawe, bevel gear wind, §9.85; No, 11, double-
spring, 12-inch turntable, plays 7 10-inch rec-
ords. castiron frame, bLevel gear wind, $10.75.

TONE ARMS AND REPRODUCERS—Play
all records—No. 2, $1.43 per set; No. 3. $1.65
per set; No. 4, $3.75 per set; No. 6, $3.50 per
set; No. 7, $3.25 per set; No. 8, $3.15 per set;
No. 9, §2.95 per set; Sonora tone arm with a
reproducer to fit,

MAIN SPRINGS—No. 00, 8 In., 9 ft., 29c;
No. 014, % in.. 10 ft., 49¢; No. 01, % in., 7 ft.,
25¢; No. 02, 8 In, 7 ft, 25¢; No. 1, % In, 9
ft., 3%9¢; No. 2, 13/16 in., 10 ft.,, 3%9¢; No. 3, %
in,, 11 ft., 49¢; No. 4, 1 in., 10 ft.,, 49¢; No. 5,
1 In,, 11 ft,, beavy, 69¢* No. 6, 134 in., 11 ft,, 99c;
No. 7, 1 In., 25 gauge, 15 £t., 8%¢c. We also carry
other slze main springs to it Victor, Columbia
and all other motors at nomlinal prices,

RECORDS—POPULAR AND GRAMMAVOX,
new 10-inch, double-disc, lateral cut, all in-
strumental selections 35c. each: 32c¢. each in
100 lots; Columhia, 10 inch, double-disc, new
records, 35c¢ each.

GOVERNOR SPRINGS— To ft VICTOR,
COLUMBIA and all other motors at moderate
prices. Special prices on large quantities to
Motor Manufacturers.

GENUINE DIAMOND POINTS, for playing
Edison records, $1.95 each,

SAPPHIRE POINTS, for playing Edison
records, 22¢ each.

Special prices on sapphire points, balls, and
diamonds for quantity Luyers.

SAPPHIRE BALLS, for playing Pathé
records, 22c. each.

NEEDLES, steel, 45c. per thousand in 10.000
lot; 42¢. per thousand in half million lots.

We also manufacture special muchine purts, such as
worm gears, stampings, or any screw machine parts for
motor;: reproducer and part manufacturers.

Speclal quotations given to quantity buyers in Canada
and other export points.

Write for our 84-page catalog. the only ome of fts kind
tn America. {llustrating 33 different styles of talking ma-
chines and over 500 different phonographle parts, alsn
gives description of our efficlent Repair Department.

Lucky 13 Phonograph Co., 46 East 12th St., New York

SPEAKS FOR ITSELF

No. 100—875
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VICTROLA AND RECORDS USED TO ILLUSTRATE LECTURES

Prove a Feature of Series of Twelve Lectures on “The Teaching of Musical Appreciation”
Just Concluded at Columbia University—Much Interest Displayed in Special Course

A very important series of twelve lectures on
*The Teaching of Musical Appreciation” has
recently been concluded at Teachers’ College,
Columbia University, New York under the di-
rection of Miss Edith M. Rhetts. \WVhen the
course was started forty students enrolled,
which number later jumped to a class of seventy,
including representations from twenty-six differ-
ent states, in addition to Canada and Japan.
Practically all of those taking the course were
musical supervisors.

The lectures were given to meet thc rapidly
increasing demand for guidance in presenting
music for appreciation, with reference to both
the selection and use of material. The lectures
covered such topics as

A. Rhythm—Imitative and metric.

B. Songs—Rote songs, part songs, folk
sengs, art songs, types of voices, and the larger
forms of opera and oratorio.

- Manufacturers

of

PHONOGRAPHS

and

PHONOGRAPH
CABINETS

invited to write us for
samples of Trimmings and
Parts such as

are

Catches, Sockets,
Pulls, Knobs,
Escutcheons,
Sliding Shoes,
Lid Supports,
Automatic Stops,
Tone Rods,
NeedleCups, Etc.

Our line of such hardware is
complete and with our in-
creased facilities we are in a
position to give reasonably
prompt service to a few more
desirable customers. ’

GRAND RAPIDS
BRASS CO.

GRAND RAPIDS, MICHIGAN |

1

)

C. Instruments — Instruments of the or-
chestra and instrumental music.

D. Instrumental Forms —Song form
trio, rondo, suite, sonata, symphony.

E. Correlation of music with other subjects
in the curriculum.

Musical facts were prescnted for the succes-
sive school grades relating the work to the
developing child. No previous knowledge of
music was required for admission. The lectures
had a two-fold appeal, first to the musically
uneducated who wish a simple, non-technical
explanation of musical subjects, as a basis for
their own listening, as an avenue leading to
happiness and recreation, and second, to those
who wish practical help in organizing courses
designed to lead others to intelligent apprecia-
tion of music.

This series of lectures is of special interest to
the talking machine industry because of the fact
that the lessons were illustrated throughout by
the Victrola and Victor records. Furthermore,
Miss Edith M, Rhetts is, as is well known to
the trade, a representative of the Educational
Department of the Victor Talking Machine Co.
The work she has been doing at Columbia is
evidence both of her own standing as an author-
ity on the study of musical appreciation and
of the exceedingly broad-visioned spirit behind
the educational campaign which the Victor Co.
is fostering. Lectures similar to those delivered
by Miss Rhetts at Columbia have been given
in a great many other universities and institu-
tions of learning throughout the country by
other representatives of the Educational De-
partment of the Victor Co. Miss Rhetts per-
sonally has delivered similar lectures at the
College of the City of New York and at Ncw
York University this summer.

EMERSON INTERNATIONAL MOVES

Increase of Business Necessitates
Quarters in New York City

with

Larger

Last week the Emetson International, Inc.,
New York, by means of a neat announcement
card sent to the trade, made known the fact
that they are moving from their old address
at 366 Fifth avenue to new offices at 43-45
West Thirty-fourth street. As Louis D). Rosen-
field expressed it, the removal was made neces-
sary in order to obtain larger quarters, busi-
ness having expanded by leaps and bounds dur-
ing the past few months. In their new office
thev hope to be able to handle the demand
for Emerson International records which has
caused the factory to be running day and
night.

W. S. GRAY’S ENJOYABLE TRIP

Walter S. Gray, the well-known jobber of
phonograph accessories, who makes his head-
quarters in the Chronicle Building, San Fran-
cisco, has just returned from a ten days’ trip
to Los Angeles and other points in the south-
ern part of the state. It was a combined
business and pleasure trip on which Mrs. Gray
accompanied him. He indulged in several days
of golf and fishing at the Catalina Islands and
in writing to The World made the following
report about his trip: ‘“Weather hot—business
good.”

OPENS THIRD STORE IN NAPA, CAL.

B. Aldersley, of Napa, Cal,, visited San Fran-
cisco the last week in July. He is director of
the Aldersley Jazz Orchestra and has recenfly
associated himself with A. G. Prouty, also of
Napa. Mr. Prouty already has two stores in
Napa and is now taking a third one as an
addition to the two he already occupies. The
extra space will be used for the enlargement of
the talking machine business. Mr. Aldersley
will manage the talking machine department.
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=" Plays All Makes of Records =
as they should be played ==

— Price of Sample Prepaid :;_:
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Distincltive Features

CThe Reproducer pivots on its axis (as illus-
trated above), taking the correct angle
for all makes of records, and the needle
retains same center in both positions.

Surface noise is less than with any other
reproducer — surface scratchings being
reduced to a minimum through perfect
proportioning of the stylus construction,
and placing the needle in the center of
the groove at the correct angle.

CThe split construction of the frame and
face ning of the Reproducer, together
with the method of pivoting the stylus
bar, and perfectinsulation—effecta sen-
sitive and free vibration—and prevent a
pinched tone resulting at any time from
natural contraction or expansion of the
metal parts.

CThe reproduction is the mellow, natural
auality of tone—absolutely getting away
from the usual sharpness and metallic
effect so noticeable in most reproducers.

Sound waves act upon the same principle
as light waves—they travel in a straight
line until they meet some obstruction,
from which they are deflected at right
angles, €The right angle turn atthe back
of the Scotford Tonearm causes less
breaking up and confusion of the sound
waves than occurs in the curved arm.

CThe connection between the Reproducer
and Tonearm is perfectly insulated with
ahard rubber bushing. Inside diameter
of the Tonearm is correct to accommo-
date the volume obtained fromthe latest
records.

CThe right-side turn for changing needle is
handier than the old style turn-back,and
when in position for the Hill-and-Dale
records there is no interference with
lowering the cabinet cover.

CThe lateral movement at the base is sim~
ple, free and permanently satisfactory.
Inside there isno obstruction to interfere
with passage of the sound waves. There
are no loose ballsin the bearings, there-
fore no buzzing noise can occur fromthe
great vibration on high notes.

e
%

Barnhart Brothers
& Spindler

===-  Monroe and ¢Throop Streets—~Chicago

G T T 1 S

i

|

1Lt

i
|

1

LR

{l

AT ARTA ARTRRECATERRR 00 000 RRTRRE o o0 08 A0 RETRARTRATARA THE R R4 TR 1




94 THE TALKING MACHINE WORLD Avcust 15, 1919

e

THE CHENEY TR \\m\ ] NN
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The Most Revolutionary Improve- "'_'_1"':*'_ "T—:' ~ k L :- - 33 Sl =

ment in Phonographs Since Tone
Reproduction was Invented. Not
only do the flat surfaces insure per-
fect balance of tone by elimination
of the old “‘megaphone” principle,
but every tone is reproduced in its
original purity.
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 APHONOGRAPH

Distinctive
Talking Points Make
| Easy Sales

E HiHE
—

HENEY Phonographs are
distinctive-—they employ a
method of tone reproduction
used by no other phonograph, and
the fundamental principles are
covered by basic patents.

This gives dealers a tremendous
selling advantage—for they not
only have an instrument superior
in cabinet work and in tone re-
production, but they have sales
clinching arguments in the ex-
clusive features to which they can
point and which are duplicated
by no other instrument.
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If you have already heard the
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e

Cheney play, you know what a :
il revolutionary improvement these | /
il exclusive Cheney features are in e
i . . = \'\
i the reproduction of music. They | — )
: i set the Cheney in a class apart. \\\
: The most discriminating music
dealers are now selling the Cheney |~ / i .

from their floors.
L Cheney Talking Machine Company
831 Marchall Field Annex Building -
24 North Wabash Ave., Chicago, Ill.

William and Mary
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IMPORTANT CHANGES
IN CINCINNATI FIELD

C. C. Coppin Secures Control of Huss Bros.
Phonograph and Piano Mfg. Co.—Columbia
Goods More Plentiful in That Territory—Big
Spurt in Red Seal Record Business

Cixciyxati, O, August 2—C. C. Coppin has
taken over the interests of Charles W. and
\William C. Huss in the Huss Bros. Phonograph
& Piano Manufacturing Co., the two directors
severing their connection with the corporation.
The Huss brothers had charge of the produc-
tion department, while Mr. Coppin, who is a
practical phonograph and piano man, looked
after the business end of the comipany. Under
the new arrangement Mr. Coppin, who is the
president, becomes the head of all departments.
“This deal,” he said, *“will result in the produc-
tion of better instruments than was originally
intended.”

It will be good news to many Columbia deal-
ers to know that the Columbia products, both
Grafonolas and records, are coming to the local
branch in much larger guantities than for many
months past. July 22 was the biggest day in
volume of sales the local branch has ever had.
This came about through two large shipments
of Grafonolas being received at the same time,
also a carload of old favorite records which they
had been out of for some time.

Manager F. F. Dawson, Representatives J. D.
Bright and Carl Kraner, together with Mrs. J. D.
Bright, spent a week or ten days visit'ng the
executive offices in New York and the factories
of the Columbia Graphophone Co. in Bridge-
port, Conn. Mr. Dawson made the trip on busi-
ness imatters, while the two representatives
made the trip as a part of their summer vaca-
tion. Assistant Manager N. B. Smith, with
his wife and daughter, will also visit the execu-
tive offices of the Columbia Co. early in August

New dealers that have taken on the Columbia
line in this territory are as follows: F. J. Speng-
ler, Lexington, Ky., has opened a large and very
attractive art shop in which he will display and
sell Columbia Grafonolas and Columbia records
exclusively. Frank J. Bader, Newark, Ohio,
who will open Bader's Music Shop August 1
will carry exclusively Columbia Grafonolas and
records and a line of player-piano rolls, and
A. F. Hibbard, for many vears a Columb'a rep
resentative in Athens, Ohio, is opening a fine
exclusive shop in Huntington, W. Va, about
August 15. Mr. Hibbard has made a wonderful
success for himself and the Columbia line in
Athens, and is moving to Huntington only be-
cause the size of the town limited his scope.

Visitors during the past few weeks: J. N.

THE TALKING MACHINE WORLD

Immediate delivery of small quantities can be made
in the following districts: San Francisco, Calif.,

Walter F.Gray. Lakeside Supply Co., Chicago, lll.
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“A Million A Year”

WHAT'S YOUR SHARE OF

DIAPHRAGMS OF BEAUTY

—Phonographically Speaking'—They Talk for Themselves—

Manufactured for over ten years for the larger consumers by the

INTERNATIONAL MICA COMPANY

Factory and { 37th & Brandywine Sts.
Sales Dept. W. Philadelphia, Pa.

Amelia Co., Va,

Mines,

Executive { 1228 Filbert St.,
Dept. | Philadelphia, Pa.

Send for samples and quotations now and eliminate your diaphragm difficulties

Nixon, of Peebles, Ohio; Mrs. A. M. Katzen-
meyer, of the Parlor Drug Store, Blanchester,
Ohio; F. J. Spengler and Miss Lucy Trost, of
the Spengler Art and Gift Shop, Lexington,
Ky.; D. G. Rice, Aurora, Ind., and Paul Burling,
of the Samuel! Horchow Co., Portsmouth, Ohio.

M. L. Fulcher and Paul Lundy, of Winton &
Livingston, booking agents of Columbia artists,
have been visiting the Cincinnati territory in
the interest of concert tours for Oscar Seagle
and Barbara Maurel, Sascha Jacobsen, Charles
Harrison, Amparita Farrar and the Columbia
Stellar Quartet. About twelve towns have
already been booked, and it is probable that
five or six more will be added before the season
1S over g

The disastrous fire which occurred in Ash-
land, Ky., Friday of last week, almost com-
pletely destroyed the store of the Field Furni-
ture Co., Columbia dealers. Fortunately Mr.
Field had already formulated plans for a new
building which will now be rapidly pushed to
completion.

E. B. Shiddell has been added to the local
sales [orce of the Columbia Co. Mr. Shiddell
i1s just back from service, in which he spent
nearly two years in France. Prior to this time
he was connected with the Columbiz Co. in
Dallas and Kansas City, Mo. Chas. L. Byars,
manager of the Vocalion department of the local
Aeolian store, reports a phenomenal business for
July. The sale of the larger machines, particu-
larly the art styles, is especially gratifying. He
makes special mention of the fact that never in
his experience in the music business has he
seen the time when people had so much ready
cash to buy with, and they all seem to be
willing to part with it. The new Vocalion Rec-
ords are in bhig demand and are gaining in popu-
larity evcery day. Mr. Byars predicts the big-
gest phonograph business in the history of the
business for the fall, providing the stock can
be had

Manager Sigman, of Victor section of the
Rudolph Wurlitzer Co., yesterday said:

“The Victrola business for the month of July
botlr wholesale and retail, was very good. This
was due to the fact that most Victrolas and rec-
ords came through frow the factory in somewhat
larger quantities than they have for some time
past. This does not mean, however, that we
are anywhere mnear caught up in our orders,
for we are still swamped with orders that will
take a long time to be filled.

“The most gratifying event of the month was
the reduction in price of the Red Seal rccords.
The very fact that the $2.00 to $7.00 Red Seal
records were cut in half, practically, will stimu-
latc the record business to such an extent that
the future sale of these records should be five
or six times greater than in the past. It will
not only be noticed by the dealer who always
pushed the sale of the Red Seal records, but
will also open up the way for the small dealer
to handle them who never handled them before.”

George E. Kleeman, the Ohio representative
of the Crystola Co., is credited with havng
opened up twenty-five new retail agencies for
the Cincinnati house in the Statc during July.

Manager Oelman, of the Phonograph Co..
Edison jobbers, said the dealers in the Middle
West district have placed sufficient orders to
gobble up all goods which can be expected for
the next three months, this being an evideunce of
the popularity of the Edison machine.

GRAFONOLA IN PUBLIC SCHOOLS

Public school authorities are showing an in
creasing interest in the cause of music in the
schools. At the various sessions of the On-
tario Iiducational Association, held some time
ago in Toronto, Can., the most significant evi-
dence of this interest was shown in the unani-
mous endorsement of a resolution passed by the
Public School Section that the Minister of Edu-
cation be urged to list the Columbia Grafonola
as school supplies and make it obligatory for
every school to have a machine and records for
general use.

The Wonderful Tone Production of

PHON D’AMOUR

is like the memory of a musician thinking over the performance of a
great player.

The

PHON D’AMOUR

plays every record and reproduces them tone true. This tone quality Is
obtained by the patented Diaphragm and Amplifier, which features are
only obtainable in the

, { PHON D’AMOUR
L THE FRITZSCH PHONOGRAPH CO.

N. W. C. Main & Canal
CINCINNATI, OHIO
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——is the Business that Pays

If your talking machines ave giving the sat-
isfaction that is absolutely necessary these days,
you’ll get repeat business, if NOT you’re sure
to lose money in more ways than one.

Americans are impatient of men and com-
modities that work well to-day and not quite
so well to-morrow. They admire immensely
a talking machine that is as perfect in per-
formance as In appearance.

They DEMAND a motor that makes this
possible—a motor that delivers a smooth, un-
wavering flow of power invariably through-
out the life of the machine. They demand
these things without the annoyance of adjust-
ments and repair.

The Dayton Motor does more than that. It
will give to your product the reputation and
prestige of the highest grade instrument of its
class, and the satisfaction that is bound to

The Thomas ||

Dayton Motors are made in warious sises
r a Full Line of Cabinets—from the lowest
riced to the Highest Grade Talking Ma-
hines.

TN

e -y -
VRS

come from its use will place you in a position to
dominate the kind of business that pays.

Makers of the highest grade talking ma-
chines are equipping their product with the
Dayton Motor. To be Dayton equipped is a
sign of the best, whether the machine is to sell
for a high, low or medium price.

Dealers who sell Dayton Motor Equipped
machines have learned that they stay sold, and
the sale that stays is the sale that pays.

Talking Machine Manufacturers and Dealers
find in Dayton Motors an unusual value of
performance, quality and salability.

If you have not investigated the Dayton
Motor and its advantages,—if you have not
compared it with other motors, we suggest that
you send for a sample from stock and verify
these claims.

Manufacturing
Company

THE DAYTON MOTOR
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IMPORTANT EDISON CHANGES

Promotions and New Appointments in Various
Departments of Thos. A. Edison, Inc., An-
nounced—Advertising Staff Enlarged

Thos. .\. Edison, Inc., recently made a num-
ber of imiportant announcements regarding staff

Verdi E. B. Fuller
clanges as follows: The duties of Verdi E. B.
[Fuller. who for several years has had charge
of Edison tone-test recital work, have been en-

G. L. .Roberts
larged to include supervision of the various new
forms of dealer co-operation, announced at the

recent convention of dealers in New York.
Arthur L. Walsh will act as Mr. Fuller's assist-

ant and will have charge of tone-test tours un-
der Mr. Fuller's supervision,

1. A. Shearman, formerly a supervisor in the
South of the Edison Co., has been appointed as-
sistant to Thos. J. Leonard, general sales man-
ager.

Lieut. Kenuneth A. Moses has been made as-
sistant to F. C. Pullin, manager of the record
service department.

I'. J. Burns, formerly correspondent in the
gcueral offices, has been appointed traveling
supervisor; it is understood that he will be as-

signed to the Dominion of Canada.
C. H. Miller, R. T. Burke and G. L. Roberts
have been added to the advertlsmg staﬁ Mr.

C. H. Miller
who is a prominent literary man,
many years with Doubleday, Page & Co., has

Miller, for
become editor-in-chief of Diamond Points,
Along Broadway and the Amberola Monthly.
Mr. Burke, who has had extensive editorial ex-
perience in the newspaper field, will do general
literary work for the Edison advertising de-
partment.

Mr. Roberts, who has become assistant to Ar-
thur J. Palmer, advertising manager, was for-
merly with the Churchill-Hall Advertising
Agency and has had extensive practical expe-
rience in the advertising game.

The Elizabeth Phonograph Co., New York,
has been incorporated to deal in cabinets and
furniture. The capital is $60,000 and the in-
corporators are P Kanarek, S. Hechler and
R Flambert, 12 East Forty-second street.
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lOHN McCORMACK S LlFE STORY

Career of Noted Irish Tenor Set Forth Most
Interestingly in New Volume

“John McCormack—His Own Life Story,” is
the title of a new volume just published by
Small, Maynard & Co., Boston, the new book
being devoted entirely to the career of the
famous Irish tenor, transcr bed Ly Dierre \.
R. Key. The story as presented 1s distinctly
personal ‘n character, and in a large sense rep
resents what might be termed an autobiography
much of the material offered being in McCor-
mack’s own words, as set forth by his friend
Mr. Key.

The book., in the course of over 400 pages,
tells of McCormack's early days in Ireland, of
the obstacles he was forced to overcome in
order to achieve success, his conquests in the
niusic fields ot Europe and .\nmierica, and many
interesting facts regarding the personal char-
acteristics of the singer and of those artists
and impresarios w'th whom he has been asso-
ciated during his career. In transcribing the
story Mr. Key has preserved in it an intimate
touch that is distinctly interesting and pleasing.

Although there is little reference to McCor-
mack’s experiences in making records, the story
of his career should prove of exceeding interest
to those talking machine dealers who have en-
joyed such a strong demand in McCormack rec-
ords during the past few years.

The volume is replete with illustrations,
chiefly portraits of the singer and the members
of his family, and should find many readers
among the thousands who consider McCormack
as one of their favorite artists, The volume is
substantially bound in cloth with decorations
and title stamped in gold and is listed at $3.00
net.

FRENCH GOODS SHOWN IN NEW YORK

Industrial Exhibit Opens at Hotel Pennsylvania
—Pianos Shown to Buyers

Concerted efforts on the part of French manu-
facturers in co-operation with the French Gov-
ernment to regain trade lost in this country be-
cause of the war began in New York on Thurs-
day with the opening of an exhibition of French
products at the Hotel Pennsylvania. This ex-
hibition includes that class of French goods least
hurt by the war and pianos are among the ar-
ticles which were listed on the schedule of
manufactures. Maurice Casenave, French High
Commissioner to the United States, opened the
exhibit at noon and Gaston Liebert, French Con-
sul General in New York, and Marcel Knecht,
special representative, were present.

SAMPLES $8.00

HERE IT IS

~ FLETCHER UNIVERSAL
TONE ARM and REPRODUCER

Gives Proper Playing Weights for all Records.
Specify 81" or 914" arm

FLETCHER-WICKES CO., 6 East Lake Street, Chicago, Illinois

THE GEORGE McLAGAN FURNITURE CO., STRATFORD, ONTARIO, EXCLUSIVE CANADIAN AGENTS

GChHe

No Adjustment Screws or Sprisgn.
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OUR DFALERS MACHINE REGISTFR

GIvEs You

|NVALUABLE  [NFORMATION

This loose leaf Machine Register, size 9 x 11%, is bound in a very
attractive three ring heavy black canvas binder. The 50 sheets give
you complete records on 1250 machines. Nine dividing sheets with rich
gold lettered leather index tabs separate the various typesof instruments.

You can tell at a glance:—The type, finish and serial number of each
machine you have in stock. When and from what wholesaler you
received it. The name and address of each purchaser together with
date of sale and other necessary details. Just what turnover you are
getting by type and finish. All data to aid you in determining your
requirements and how to intelligently order.

PRICE COMPLETE-WITH 50 SHEETS $2.29,
ORDER NOW ONLY A LIMITED SUPPLY “PRINTED

(HicAGOTALKING MACHINE (0.- NEWYORKTALKING MACHINE (0

12 N. MICHIGAN AVE. CHICAGO, - 119 W.40™ ST  NEW YORK CITY.
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Cuicaco, I, August 11.—Every talking ma-
chine manufacturer who exhibited at the Fur-
niture Show just closed at Grand Rapids has
learned a valuable lesson which more than
repaid him for the time and trouble he expended
in exhibiting hls gzoods. Many of the best-
known instruments on the market were there.
as well as many new aspirants for trade favor.
Yet, although so many were shown, the repre-
sentation was not complete. Some of our best-
known machines were not on view.

Some of the manufacturers of talking ma-
chines approached by The \World representa-
tive before the show and questioned as to
whether they were going to exhibit replied:
“Too much business on hand now. Can’t fill
tl.e orders. Why should we show our goods and
bring more inquiries and more trouble upon
ourselves?®”’ There was no reason, of course, if
they regarded the show in this light. But
manufacturers who could see the benefits to
be derived from the show went right to it and
had their models on display. \Whether they
were in favor of putting their lines into furni-
ture stores or not made no difference to them,
nor did it make any difference to them whether
or not they were tied up with orders. They
saw the value of prestige and the possibility of
building up their prestige by exhibiting their
goods at the show. They knew that the furni-

ture dealers who were on the job are very -

good prestige builders. because the furniture
dealer is the first one who is called on by the
newlyweds when the lease is signed and they
want furniture. He loads them up with furni-
ture and if he has a talking machine he sells it
to them, and it he has not he tells the newly-
weds of the good ones he is acquanted with.
For this very reason the talking machine manu-
facturers who exhibited showed that they are
really “on the job.”

There is going to Le another Furniture Show,
and it would be well for those who did not
exhibit last time to take the advantages offered
and get busy. There is also going to be a big
music show the first of the year in New York
which should not be overlooked by the talk-
ing machine manufacturers. They should get
on the job right away and make preparations
for these big doings if they don’t want to be

" formerly located.

left by the roadside. They must take advan-
tage of all of these shows and build up a repu-
tation for their instruments and not depend
solely upon the amwount of business they are
doing at preseut to carry them on in the futurc,
because some day things are going to be less
easy, and then the best-known machines only
will be sold.
Exclusively Victor

Macauley & Nevers, retail talking machine
merchants of this city, have become exclusive
Victor retailers. Other lines previously handled
by the concern have been eliminated and a
larger stock of Victor machines and records in-
stalled. Extensive alterations have been made
it the store, the record racks being removed
from the side of the building to the center and
additional booths placcd where the racks were
Officials of the company ex-
press great satisfaction with the manner in
which recent shipments have Dbeen coming
through. Both the record and talking machine
stocks have been increased materially in antici-
pation of early fall needs.

Move to Larger Quarters

Cole & Dunas Music Co., located in the Com-
mercial Building at 54 West Lake street, have
removed from their space on the second floor
of this building to the third floor, where they
will occupy the entire west side of the building.
“Larger quarters were required,” says Mr.
Dunas, “for our stock and assembling depart-
ments. The tone-arm assembling department
was especially in need of larger quarters, our
business in this line having increased greatly
within the past few months.”

Vocalion Travelers

H. B. Levy, manager of the Western division
of the Aeolian Vocalion Co., announces that
two new travelers hive been added to the West-
ern force. They are W. G. Karmann and John

. Schiplett. Mr. Karmann travels in parts of
Indiana, Ohio, Kentucky and Michigan; Mr.
Schiplett in parts of Michigan, Wisconsin and
Illinois. Both of the gentlemen are out at
present on the road. According to Mr. Levy
both have met with great success in their initial
efforts.

“1 expect the next sixty days will be the
greatest in our history,” said Mr. Levy. “Ship-

mments are coming through much faster than
they were. I expect to takec care of h new
and old accounts in ‘August much better than [
have in the past. By September even more
machines will be coming through. The Acoliar
Co. recently announced their new line of instru
ments and changes in styles, and | have re
ceived many words of approbation from dealers
who have received the goods. The Aeolian Co.
have extended themselves in the design and
marketing of these new cabnets, which is
stroiigly indicated Ly the orders coming int
the Western office. The ncw style 540, which is
selling at $170, seems to be the must popular of
all out here. We are not pushing this model
any miore than any of the rest, but it seemed
to put itself to thc fore immed ately. The
Aeolian colored rccord has also met with great
favor throughout the \Western territory and
dealers have expressed great satisfaction with
the Vocalion record advertising scrvice
Booth Equipment Demand Grows

E. E. Morten, formerly 1u charge of the Chi-
cago office of the Unit Construction Co., has
returned to the Philadelphia office of this con-
cern and H. R. Mirick, who formerly traveled
the Chicago territory for the Unit Construction
Co., has charge of the central branch in the
Lyon & Healy building. Mr. Mirick will con-
tinue to trave] the Western territory, but will
spend more time than in the past in the Chicago
headquarters. This gentleman has had exten
sive experience in traveling the talk'ng machine
trade of this territory, being formerly conuected
with the wholesale talking machine department
of Lyon & Healy. “Never in the history of the
talking machine business have there been more
improvements and changes in talking machine
stores of the company than in the past few
months. The talking machine business has al-
ways been rather feverish, dealers having no
time to stop selling mach'nes and fix up thei
departments or, if they had the time. not know-
ing whether or not the business would continue
to increase or decrease. The past few months
of shortage in all lines have given the dealers
a chance to settle down and improve their
stores. They noaw know that the talk'ng ma-
chine business is not transitory, but is destined

(Continued on page 101)
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to continue in prosperity for a number of years
to come. This fact also has convinced them
of the necessity for llaving suitable departments
from which to sell their instruments. The aver-
age talking machine business of today has
doubled or tripled that done a few years ago,
but in spite of this fact the average talking
machine department has undergone very little
improvement.”
Productior During Strike

The recent tie-up of street car and elevated
lines in Chicago had no effect on the output
of talking machine motors in the Krasberg
factory at Lake Shore Drive and Grand avenue.
During the week of the strike numerous motor
trucks transported the Krasberg workers to and
from their homes, mornings and evenings. FFull
production was maintained and shipments dis-
patched according to schedule.

The Krasberg employes will enjoy a picnic
in August at Schutte’'s Grove, near Berwyn, IlL
The entire office, sales and factory staffs will
be included and a merry time is predicted for
all. Numerous prizes will be given for. events
scheduled at the picnic.

Public More Discriminating

F. D. Hall, president of the B. & H. Fibre
Manufacturing Co.,, keeps himself closely in
touch with sales of records throughout the coun-
try, both of the popular “hit” variety and the
more standard classical types. It is this gentle-
man’s business to keep thus informed, as he al-
most invariably finds the sale of fibre needles
varving directly with the demand for the better
and more expensive records. Mr. Hall does not
deprecate the “hit’; quite the contrary. He
beleves that it has a definite place, but believes
also that a record of this type is not played as
often, or over such an extended period of time
as are the old-established selections for which
the record-purchasing public in most cases pay
more money.

Recent observations by Mr. Hall have led
him to' the belief that classical and standard

record sales are destined to mount steadily
during the fall and winter. Many promijnent
people in musical circles have attributed the in-
creasing appreciation of classical music to the
talking machine, and with this increasing ap-
preciation, of course, go larger classical record
sales and a desire for better and more enduring
means of reproduction. Mr. Hall believes that
when a customer pays more for a record he
naturally wants to keep it longer, and becomes
more discriminating in his selection of needles
and the other means of reproduction, even
carrying his likes and dislikes as far as to the
talking machine itself—perhaps even selling or
trading in an instrument which he at first
thought entirely satisfactory.
Comes to Chicago

The Parlaphone Co., of St. Joseph, Mo., one
of the latest entrants in the talking machine
industry, will on or about September 1 open a
Chicago headquarters at 402-403 McClurg Build-
ing, Chicago. This company was recently
formed by E. E. Trower, who for many years
conducted a retail piano store at Wichita, Kan.
J. W. Kelso is secretary. The Chicago office
will be in charge of Francis S. Moore, who for
many years has been connected with the Cable
Piano Co., of Chicago. Mr. Moore is one of
the best-known piano salesmen in the city. He
is also vice-president of the Parlaphone Co.
The Parlaphone will be shown in four models
at the Chicago office, and it is expected that
the large factory which this company recently
built at 1902 South Fourth street, St. Joseph,
Mo., will reach a capacity of one hundred a
day by September 1.

Cremonra Man Visits

Among the recent visitors to Chicago was
Frank E. Cronan, secretary and treasurer of
the Cremona Phonograph Co., of Portland, Ore.
Mr. Cronan came to Chicago for the purpose of
purchasing hardware, accessories, etc. While
here he paid a visit to the Chicago headquar-
ters of The World and told some very inter-

esting facts concerning the talking machine
business on the Coast. Mr. Cronan said there
is a big demand for talking machines through-
out the Northwestern States, and in his opinion
the purchasers of talking machines there were
paying more cash with orders than anywhere
else in the country. The retail trade, especially
in Portland, are insisting upon the best grade
of instruments that they can get their hands on.
In speaking about his company he said the
Cremona Co. is controlled by the Wakefield
Music Co., of Portland, Ore., of which Mr. C.
Guy Wakefield is president. He is also presi-
dent of the Cremona Co. The Cremona Co. is
building its own cabinets and at present has an
output of close to fifty a day, which will be grad-
ually increased.
Change Firm Name

Announcement was made this week that the
Chicago Recording Scale Co. had changed its
corporate name to Cherington Mfg. Co. This
company has been manufacturing for thirty
years spring motors for all purposes. They
have recently put on the market a new talking
machine motor known as “Ironclad.” This is
the first motor to be put on the market em-
bodying enclosed gear running in oil. They
are also about to place on the market a hand-
some line of sound boxes and tone arms. It
is interesting to note that before this motor
was placed before the public it had been put
to a test equivalent to ten years’ use in the aver-
age home. It was run by a special machine
continuously for ten weeks twenty-four hours a
day. It was figured that in this length of time
the motor had run about 100,800 minutes. The
average record takes three minutes to play, and
so the running time was equivalent to the play-
ing of 33,600 records.

Quite recently the company has revised its
method of mounting mainsprings. The new
method of putting them in the barrel is such
that they cannot stick. This eliminates all the

(Continued on page 102)
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kicks on spring trouble. This spring. by the
way, i1s not lubricated with grease. The manu-
facturers state that their experience with grease
has been that it congeals at low temperature
and causes lost power. Therefore the lubricant
now being used is dry and will not run from
the barrel and cause lost power in cold weather
as it adheres to the spring and produces an ex-
tremely smooth surface. This lubricating
method is not new or untried, as it is the same
as was used by this company while manufac-
turing springs for the well-known “Apollo”
motor, which was built for and used by the
Meclville Clark Piano Co. for many years in
the Apollo player-piano.
New Store Opens

The Chorister Phonograph Co., of this city,
one of the latest entrants in the Chicago trade,
has just opened a Leaut.fully furnished sales-
room at 335 West Sixty-third street, this city,
wlhiere 1t will conduct both a wholesale and a
retail business. This company was recently in-
corporated and the new store will be in charge
of Stanley R. Frite. A full line of complete
machines will be on exhibit and they will also
carry a complete stock of records and talking
machine accessories. The new store is fitted
out with the most medern furnishings and dem-
onstration booths and has one of the most at
tractive talking machine warerooms on the
South Side.

Lakeside Activities

Bill Fricke, secretarvy of the Lakeside Sup-
ply Co.. left on Saturday of this week for a
short trip through Ohio. Before leaving Mr
Friclte looked over the sales reports for the
month of July and found that the company had
practically doubled tlie business of June, which
was the biggest month in their history.

They have recently enlarged their shipping
department at their new location, 416 South
Dearborn street. and have taken ot more room
for storing purposes.

Mr. Fricke's brotlier. Gus, president of the
company, is planning a short vacation in Michi-
can for the purpose of trying out a new motor
launch which they recently purchased. Gus
plans a visit to Camp Roosevelt, near Muske-
gon, where his son is stationed, and the two
will then go for 2 cruise along the eastern
shore of lake Michigan for several days. Be-
fore leaving Gus was talking about his Dboat
and said that there is going to he a baptism
when he gets there, and he is going to christen
it “Lakeside.” As a protection he says he
will take one of the powerful three-spring Lake-
side motors along with him to use in case
of emergency should the gas engine break
down,

Business and Pleasure

Samuel S. Schiff, vice-president and general
manager of Vitanola Talking Machine Co..
left Chicago recently for a tour of the Eastern
States. The past few months have bheen very
strenuous for the Vitanola Co.. and Mr. Schiff
felt it necessary to take a much-needed vaca-
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tion. He will pass through Philadelphia, At-
lantic City, Washington, New York and Boston,
and while his trip is primarily one of pleasure,
he will, nevertheless, give his attention to Vita-
nola dealers in the above-mentioned cities, as the
company is doing a very large business there.

G. Edward Lind is spending his vacation at
Blue Lake, Fruitvale, Mich. Mr. Lind will re-
turn in about two weeks.

Seasonable Window Suggestions

Window suggestions of the season are great
hobbies with the window dressing departments

attention is that of the Talking Machine Shop,
located across the street from Lyon & Healy
In this window the background is taken up
with a large painting of the Victor plant. Every
building of the Victor Co. is shown, and lead-
ing from each building is a ribbon which runs
out to the foreground of the window and is at-
tached to a placard, bearing words that tell all
about that particular building and what is going
on therein. This is one of the cleverest Victor
advertisements that has been seen in this neck
of tke woods for some time and is in itself a

Victrola Display in Window of Lyon & Healy Store, Chicago

of Lyon & Healy. The big double window
which faces both 1Vabash avenue and Jackson
boulevard is an ideal show spot and the win-
dow dressing department {is, it seems, mnever
lacking in ideas to decorate this particular place
to suit the occasion. Aswill be scen in the accom-
panying illustration, the window is suggestive
of outdoors and the Victor talking machine is
conspicuously displayed. It is. so to speak,
being operated by the '‘wax woman” and in
the foreground may be scen a baby playing with
some Victor records. Swinging around the
outer edge of the window is a trickling brook.
wherein are live fish. In the backgrouud is a
pergola effect overhung with vines, bowers, etc.
These have a waving motion, which is accom-
plished by means of a concealed blower or
electric fan, giving the effect of a genuine
hreeze. It goes without saying that the window
15 having the desired effect upon passersby.
\nother big Victor window that is attracting
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liberal education for those who are desirous of
knowing anything about the Victor plant.
New Emerson Publicity

\Warm weather has seen no let-up in the ad-
vertising campaign of the Emerson Phonograph
Co. of Chicago. The campaign inaugurated
some two months ago is still in full swing and
bringing direct results throughout the city and
in adjacent territory. Four advertisements ap-
pearing in the papers during the latter part of
July and the early part of August base their
appeal entirely upon the sale of dance selections.
Snappy illustrations under such catchy captions
as “\Who Said Dance?”, “Take Your Partner,
Lend Your Ear—the Louisiana Five Are Here!”,
“Let's Dance,” and “*When Your Feet Get Re-
sults” attract the eve of the newspaper-reading
public. A little prose poetry a la \Walt Mason
in the style of the following makes the adver-
tisements highly readable: “Come on, you light

(Continued on page 104)
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FROM OUR CHICAGO HEADQUARTERS—(Continued

from page 102)

fantastic toe—let’s go! What'll it be? Let’s
see! Why, bless my bloomin’ sky blue ‘lamp,’
suppose we fox-trot with the ‘Vamp’!”

And here’s another: “Clear out the chairs—
roll up the rugs—we're going to have some fun!
Adjust the needle, now ‘crank up’—the evening’s
just begun. Intermissions are taboo—encores
are all the rage; you'll find a lot of inspiration
further down the page.”” And the interested
reader looking “further down the page” finds
all of the latest Emerson “inspirations” in the
form of the latest “hits.”

New Stein-Burn Traveler

A. P. Miller, who formerly traveled \Western
Michigan for the Columbia Graphophone Co.,
has joined the sales force of the Stein-Burn
Phonograph Corporation of Chicago and will
take charge of the entire state of Michigan,
with headquarters in this city.

Resume Business

The FlexiFile Mfg. Co., manufacturers of the
FlexiFile filing system for talking machines, has
moved its general offices from 5 North La Salle
street to its plant at 115 East South Water
street, Chicago. During the war period the com-
pany was obliged to confine its talking machine
business to its old customers because of the
Government’s restrictions on the use of steel.
These restrictions are now abated, and the com-
pany has perfected mechanical attachments

which enable it to FlexiFile all taking ma-
chines. John Hughes, a FlexiFile expert, is in
charge of the department that cares for the
FlexiFile demand emanating from talking ma-
chine trade.

In the Furniture Trade

The Furniture Journal, of Chicago, in a re-
cent article about the present great shortage
in furniture lines lays most of the responsibil-
ity for the present state of affairs to the talk-
ing machine trade. It c¢laims that manufac-
turers of furniture are diverting their facilities
to the manufacture of talking machine cabinets,
with consequent disastrous results to the for-
mer. FEvidently the talking machine business
offers greater remuneration all around. The
article in question, which deals with the present
situation in Grand Rapids, the foremost furni-
ture manufacturing city in the world, will be
found of great interest to members of the talk-
ing machine trade:

“One of the.very good reasons for the present
shortage in the furniture supply is found in the
tremendous diversion of furniture production
capacity to the manufacture of phonographs.
The Grand Rapids factories alone have phono-
graph contracts to the amount of between
$1,000,000 and $1.300,000, employing 1,000 or
more hands, and but for these contracts the
capacity would all be on furniture. Two large

You Ought To Hear It!
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factories formerly producing furniture have
been turned over to phonographs exclusively,
and the Berkey & Gay, Macey, Phoenix, Wid-
dtcomb, Lauzon and several other large fac-
tories are working part of their capacity. Out-
side of Grand Rapids the Connersville Furniture
Co. and the Conrey factories at Shelbyville are
working exclusively on phonographs, and many
factories all over the country have contracts of
some sort. It is estimated that between 4,000
and 35,000 furniture workers are employed on
phonographs, taking the country as a whole,
and with this diversion it is no wonder there
is a shortage in the furniture supply. The
phonograph undoubtedly has come to stay and
will continue to be in demand until every home
in the land has its instrument, but at the pres-
ent rate of production it is only a matter of
time when some easing up will be necessary.
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This will bring some readjustment to the fur-
niture industry. Manufacturers are also in-
creasing their production capacity to meet the
new needs. In this city the Grand Rapids
Chair, the Imperial, the Sligh, the Macey, the
Johnson, the John Widdicomb and Stow &
Davis are building large additions, and when
these get into action the diversion to phono-
graphs will be further adjusted. It is only in
very recent years that the phonograph has be-
come a work of furniture art. Buyers are now
demanding period styles and woods and fin-
ishes that will match up with the other furni-
ture in the house.”
Appoint New Distributor

The Emerson Phonograph Co. of Chicago,
Ill, have recently secured the Carpenter Paper
Co., of Omaha, Neb., as distributors for Emer-
son records. The announcement is imade by
F. W. Clement, who also states that C. ]J.
Woodard will assist the Omaha concern in the
inauguration of their new line. Mr. Woodard
will spend two or three weeks with the Car-
penter Paper Co. and hopes to be of material
assistance in speeding up the initial prepara-
tions and getting things under way in the short-
est possible space of time. This is in accord-
ance with the policy of the Fmerson Co. in
regard to all new distributors. The advice of
an experienced record salesman is always put
at the disposal of the new concerns.

Mr. Clement also announces that J. A. Tid-
marsh has been added to the force of city
salesmen. Mr. Tidmarsh will travel the Chicago
trade and assist in the downtown office.

Jobbing Widdicomb Machines

The Baldwin Piano Co. are now jobbing the
Widdicomb line of cabinet and period-style
talking machines. The Baldwin Piano Co. have
for a few months past retailed the Widdicomb
instruments, but now a wholesale service is be-
ing extended to the company’s dealers about
the country. The Baldwin Piapo Co., in the
wholesaling of talking machines. are confining

their efforts mostly to their own previously
eslablished piano retailers. W. B. Harrison, in
charge of both wholesale and retail talking ma-
chine departments of the Baldwin Piano Co.,
states that the upright cabinet models are go-
ing strong at the present time and believes the
dcmand for the “popular types” will increase
to iminense proportions in the fall.
Enlarge Department
The Leopold-Kirchman Co., located at 2909
Milwaukee avenue, intend to enlarge their re-
tail talking machine department materially
within the next few weeks. New “Unico” rec-
ord and instrument demonstration booths will
be added and the stock both of records and
machines increased. The Leopold-Kirchman
Co. retail the Victor line of instruments.
Secure Steger Agency
Roy Hinman, manager of the talking ma-
chine department of the Steger Piano Co., an-
nounces that the Colorado Bedding Co. has re-
cently been appointed agent for the Steger
line of talking machines. The Colorado Bed-
ding Co. is a large wholesale furniture house
of Colorado and will market the complete
Steger line of upright and period styles in the
Colorado territory. The firm recently received
its first carload shipment, which included
many of the more expensive types. Mr. Hin-

man has this to say of Western talking ma-
chine customers: “From Colorado west the peo-
ple want the best and are willing to pay for it.
In that territory I find the better grades going
the best.”

Mr. Hinman, by the way, has been on the
point of leaving for his annual vacation for
the past four weeks, but has had some busi-
ness affair to interfere with his plans on each
occasion. He now expects to leave early in
August and will spend the vacation in Colorado.

Market “Medalion” Record

The Baldwin Piano Co., wholesalers and re-
tailers of Columbia and Widdicomb talking ma-
cliines, announce that they will shortly place
upon the market their own record, which will
be known as the “Medalion.” This will be a
lateral-cut record and will come in monthly
catalog lists of the latest hits and standard
selections. W. B. Harrison, in charge of the
talking machine department of the Baldwin
Piano Co., states that the “Medalion” will be
marketed by Baldwin dealers exclusively.

New Steger Catalog

Steger & Sons have issued a new and very
attractive little catalog descriptive of the
Steger line of talking machines. Following
four pages of introductory matter there appear

(Continwed on page 107)

We illustrate the

“Handy” Dome Clamp
Quick action for clamping domes and

frames on Talking Machine Cabinets,

Write for Catalogue of clamping machines
for Cases and for all purposes

VENEER PRESSES AND CLAMPS

HANDY MFG. CO.

27 E. Madison St., Chicago, Ill.
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MODEL C MOTOR TONE ARM

All spiral gear, noiseless 18 ft. spring; brass gov- Universal turn-back tone arm makes changing and

ernor disc and bearings; universal joint on winding S o e P :
stem; large diameter worm drive, insuring steady adjusting needles easy. Finished in high-grade trim-

running; balanced governor balls; best trimmings; mings.
micrometer governor adjuster.

W727%%202%%

§ MANY DEALERS PRAISE THE
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\ Fagstan Wermer? Pl
\ cellence and . the .finest \:alue
beait{i./’;bster. OE;'I::%!:;I&
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§ Perfect sound reproduction. Big profits and a friend-maker. Reference: “sales.”
§ No come-backs with motor trouble. Satisfaction both in finish and beauty.

§ .

\

: Why?

N\

§ Because the equipment is the best obtainable. Cabinet materials are selected from
§ the best qualities. Phoenix plays all records perfectly. Large output provides for
.

Immediate Delivery

A dealer with the right phonograph on
his floor and with the confidence the
PHOENIX always inspires is sure to
make money.

Join the
Phoenix Dealers!

We are proud of the reception accorded
the Phoenix by our many dealers during
the past three years of efforts to satisfy.
Your enlistment in the army of Phoenix
dealers will add to your reputation and
to ours as well.

PHOENIX PHONOGRAPH CO.

HMODEL “B” (SAMPLE AND SALES DEPT.) MODEL “C”
—48 inches s ; H—50Y inches
W—19% inches 2504-06 West Van Buren Street, Chicago, Ill. W—22 'inches

D_22X2 inches Telephone West 3629 D—24 inches
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hiali-tone illustrations artistically set off by
penciled backgrounds. The three latest Steger
models, the "“Italian Renaissance,” the “Gothic”
and the “Adam,” are shown, and, according to
Roy Hinman, manager of the talking machine
department of Steger & Sons, have attracted
considerable attention. The cover of the book-
let is designed in three colors and pictures a
home scene with a talking machine as the cen-
ter of interest.
E. H. Stafford Mfg. Co. in Field

The E. H. Stafford Manufacturing Co., furni-
ture manufacturers of Chicago. have entered the
talking machine field and are producing a line
of instruments known as the “Stafford.” Fo:
scme time the E. H. Stafford Manufacturing Co
have been miaking cabinets for the wholesale
trade and in this work have earned themselves
an enviable reputation for good workmanship.
Now that they have gone into the business of
selling direct to dealers they are producing a
cemplete machine, extending to dealers the
privilege, however, of purchasing the cabinets
alone if they so desire. O. R. McElroy, who
formerly was connected with the Edison
laboratories, has been placed in charge of the
production of "Stafford” talking machines. In
anticipation of a large fall demand. manufac
ture has been carried on through the summer
months and this concern is unusually well fixed
in the matter of available stock. The officials
of the E. H. Stafford Manufacturing Co. are:
E. H. Stafford, president: E. G. Bentley, vice-
president, and E. M. Stafford, seccretary and
treasurer.

Six Best Sellers
The six best sellers in Victor records have

been: “Jazz Baby” and “Bring Back Those
Wonderful Days™; “Rainbow Division March”
and *“Spirit of Independence March”; “Oh,

Susy, Behave” and *“Monte Cristo, Jr.”: “Oh,
My Dear” and “Somebody's Sweetheart™; “A
Rose. a Kiss and You” and “Girl of My Heart"”;
“Mammy O’ Mine” and “When You See Another
Sweetiec Hangin' Around.”

The six best sellers in Columbia records as
follows: “I'll Say She Does” and ‘‘Just As We
Used to Do”; “Friends” and “I'm Going to
Climb the Blue Ridge Mountains Back to You”;
“Jazz Baby” and "I Ain’t Got’en No Time to
Have the Blues”; “Just Another Good Man
Gone \Wrong” and “Yelping Hound Blues’;
“Chong” and "“Waiting”; “How 'Ya Gonna Keep

'Em. Down on the Farm” and “Mammy o
Mine.”
The six Dbest sellers in Pathé records:

“Chong” and “The Ozark Trail”; “Sweet Ha-
waiian Moonlight” and “Lullaby Blues”: *“Wild

emE—

r

~ The “ALL-IN-ONE”’ Speed INDICATOR and Tester

Registering 78 and 80 Revolutions ‘

| \\

the required speed.

by the

e T

Original Size . _

VICTOR records are uniformly recorded at a speed of 78 revolutions per minute.
All other records made are recorded at a speed of 80 revolutions per minute. .
To obtain the best results, the instrument upon which the record is played MUST be running at

An ever growing demand for a reliable device which will insure the desired results has been met

“ALL-IN-ONE "’ SPEED INDICATOR !

a reliable instrument, which registers correctly 78 and 80 revolutions of the turntable.

The “ALL IN ONE ” is guaranteed in every respect, will never get out of order and is an absolute
necessity for EVERY PHONOGRAPH OWNER.

Retail Pricc, Nickel Plated, $1.00 each. |

KAUMANNS &

21 E. Van Buren Street :

CO. |

Chicago, lllinois

Honey” and “Mammy o Mine”; “When My
Sweetie Comes Back to Me” and "Sweet Ha-
waiian Moonlight”; “The Alcoholic Blues” and
“Lassus Trombone”; “He's Had No Lovin* for
a Long, Long Time” and “Behind Your Silken
Veil”; “I'll Say She Does” and "Fluffy Ruffles.”

The six best OkeH sellers: ‘“And That Ain't
All” and "By the Camp Fire’'; “I'm Forever
Blowing Bubbles” and ""Red Lantern”; “Beau-
tiful Ohio” and “Tears”; “Mary” and "Beau-
tiful Ohio”; “Till We Meet Again” and “Lone-
some’; ‘Sensation” and “The St. Louis Blues.”

The six best sellers in Edison records: “Ma
Curly Headed Babby” and “I'se Gwine Back
to Dixie”: “Any Place Is Heaven if You Are
Near Me” and “Your Voice Came Back to Me”;
“Kentucky Dream” and “Someday [I'll Make

You Glad”; “Better 'Ole” and “Somebody’s
Sweetheart”; “Jazzie Addie” and “St. Louis
Blues”; “All Those in Favor Say Aye"” and

“Chong.”

The six best Emerson sellers: “Friends” and
“Just a Little Place He Can Call His Home":
“The Red Lantern” and “Eyes That Say I

Love You”: “Mammy's Lullaby” and “Ha-
waiian Moonlight”; “My Cairo Love” and “The
Vamp”; "Everybody \Wants a Key to My Cel-
lar” and “Golden Wedding Jubilee”. "DBeautiful
Ohio” and “I'm Forever Blowing Bubbles.”

The six best Empire sellers: "Eyes That Say
I Love You” and “When I Met You”; “The \l-
coholic Blues” and “At the Jazz Band Ball”:
“The Irish Regiment” and "General Pershing
March”; “Will You Remember” and ,"Spring
Song”; “Kisses” and "My Cairo Love”; "Radet-
sky” and "High School Cadets.”

Foreign Shipments of Needles

Dorchester Mapes. secretary and treasurer of
the R. C. Wade Co., manufacturers of Tono-
fone talking machine needles, tells of some re-
cent shipments of Tonofone needles to foreign
lands. It would seem from the following list
of countries given by Mr., Mapes that the for-
eign market is an excellent one. \Whether or
not these same countries are getting the instru-
ments themselves from the United States is
rather doubtful. But if thev are not. then

(Continued on page 108)

J

equipment counts.
to repeat his orders.

We also manufacture EMPIRE TOP HINGES

2242-44 W. 69th Street

SIMPLE—SAFE—and EASILY APPLIED

AN EFFECTIVE TALKING POINT
AND A GREAT FEATURE

THE CHICAGO COVER BALANCE No. 1

It needs no catch simply because it catches itself.
self-controlled—and by a mere touch!!

Most of the best known Talking Machines on the market to-
day are equipped with this clever little device because it prevents
smashed fingers and broken records.
Remember, a satisfied trade causes the dealer

Samples sent FREE to Manufacturers

Chicago Hinged Cover Support and Balance Company

Telephone Prospect 250

NS EERRTRH IO e

{IbIEESH VRIS

That 1s, it is

Kt

i

BRI

Wise manufacturers know

Send for our new catalogue just off the press

TR e

e 23 i

CHICAGO, ILLINOIS

Perfect Balance No. 1
(Patent Applied for)
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why not? Here is the list of foreign lands
visited the R. C. Wade Co.s product:
Canada (various provinces), England, France,
Sweden, Denmark, Australia, New Zealand,
Manila, Japan, China, Siberia, Cuba, Mexico.
No Orders Till the First of the Year

L. G. Golder, Chicago wholesale representa-
tive of the Sonora phonograph, announces that
so many orders have come in within the last
thirty days that the Western office will be unable
to contract for further deliveries until the first
of the year, although the Sonora output has
increased considerably within the past few
months. Orders have increased with even
greater rapidity until the western office finds
itself unable to take any more for the time
being.

James L. Abbott Around Again

James L. Abbott, president of the Chicago
Hinge Cover Support & Balance Co., has been
unfortunately confined to his house for some
time but is now up and about. Mr. Abbott was
showing a new hand in his factory how to
operate a punch press when the machine crush-
ed his right thumb as far as the first joint. He
was then affected by gastritis and has been con-
fined to his house for the past two weeks with
this trouble. Now, however, he is up and able
to get around. .

Vacationing in Michigan

S. A. Ribolla, general manager of the Otto
Heineman Phonograph Supply Co., of Illinois,
is spending two weeks’ vacation at the home of
Mr. and Mrs. Pilgrim, of the New York Heine-
man forces, at Grand Beach, Michigan.

Represents Cover Support

Charles A. Lewis has been appointed assis-
tant secretary and traveling representative of
the Chicago Hinge Cover Support & Balance
Co. Mr. Lewis will cover the western terri-
tory for this concern.

Empire T. M. Co. Gets More Space

The Empire Talking Machine Co. has con-

tracted: for the entire fifth floor of the building

at 429 South Wabash avenue. This concern
is now located on the fourth floor, which it will
have in addition to the new space. The fifth
floor will be used for assembling talking ma-
chines and for storing stock destined for
immediate delivery.

The Empire Talking Machine Co. has se-
cured the Manufacturers’ Western Sales Co,,
ot Omaha, Neb., to represent the Empire ma-
chines in Nebraska, Montana, Nevada and
Colorado. M. H. Levy is president of the
Omaha concern and is very enthusiastic over
the sale of Empire talking machines. He has
already received sample ‘shipments and has
placed them on display at Omaha,

A very attractive little flash sign for the ad-
vertising of Empire records in retail show
windows is now being made up by this com-
pany for the use of their dealers. The familiar
“Empire Girl” attracts the eye of passers-by.
Window banners announcing the new Empire
releases each month are also being prepared
for dealers. ’

Now Jewel Phonoparts Co.

One of the recent happenings in the Chicago
trade was the changing of the corporate name
of the Phonoproducts to the Jewel Phonoparts.
This company has recently been reorganized
and has increased its capital stock approxi-
mately five-fold.

A. F. Vaughan, one of the new officers of
this company, has been made general manager
and is now looking after the production end.
Mr. Vaughan is well known in the manufac-
turing business in Chicago, and for many years
has looked after the production departments of
several of Chicago’s largest manufacturing con-
cerns. In the short time during which Mr.
Vaughan has been connected with the Jewel
Co. he has increased prouction very largely,
and now the various departments are so co-
ordinated that there is very little lost motion
in getting out the tone arms and reproducers
that this company manufactures. The com-

pany’s product, the Blood Tone Arm Repro-
ducer, is given mention throughout the talking
machine industries, and, due to Mr. Vaughan’s
efforts, quite a number of well-known talking
machine concerns are now using these parts.
Discontinue Model Four

A few months ago the Chicago Hinge Cover
Support & Balance Co. placed on the market
their cover balance No. 4. This new balance
was received with much favor by the trade in
the short space of time that it had been on
the market. \Vhen this company introduced
No. 4 they discontinued the old style balance
No. 1, but meanwhile the factory experts had
got busy and improved balance No. 1 to such
an extent that it now does exactly the same
work as No. 4. Now, since balance No. 1
costs less than balance No. 4 and does prac-
tically the same work, the company has decided
to reinstate No. 1 and discontinue No. 4.

Beg Your Pardon

The Phoenix Phonograph Co., of this city,
makes the announcement this month that in
their advertisement which appeared in the July
issue of The \World a mistake in address was
made. The correct address of this company is
2304 and 2506 West. Van Buren street, Chicago,
and not 1504 and 1506, as was printed in the ad-
vertisement. \When William Cummings, presi-
dent of the company, noticed the mistake he
notified the Post Office and requested the of-
ficials to forward all mail to the correct ad-
dress. Mr. Cummings says that it was several
days after publication of The World before he
noticed the error, but in the meantime quite
a number of letters in reply to the advertise-
ment had been returned to the senders. There-
fore he takes advantage of The World’s news
columns to make the mistake known to the
trade and at the same time asks the dealers
who had letters returned to please forward them
to the correct address. '

Where Lies Demand?
The question as to just what priced talking

“Junior”’

“Adam”

For Immediate Delivery!

Complete Phonographs For Immediate Shipment—V ery Best Equipment

*Grand”’

We are also offering for prompt shipment cabinets not equipped—car load lots only.

E. H. STAFFORD MFG. CO., 218 S. Wabash, CHICAGO
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STYLE 225

THE STERLING TALKING MACHINE CO., Inc.

811-13-15-17-19 NORTON STREET

until you have investigated our proposition.

= The STERLING

LiF i The machine of No Regrets. A Quality Instru-

ment at a surprisingly Low Price

OUR MOTTO:

Quality and Workmanship Guaranteed

Mr. Dealer
DON’T PLACE. YOUR ORDERS
We can

undoubtedly save you money

Telephone Haymarket 5412

Mr. Jobber

STYLE 150 #

CHICAGO, ILL.
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machine is the most popular with the public is
one much discussed by talking machine men the
country over. There are those who believe the
higher-priced types are most in favor and there
arc those who believe the more moderate-priced
instruments are the best. J. D. Keating, presi-
dent of the Usona Talking Machine Co., is an
enthusiastic believer in the latter class. Mr.
Keating believes that the most money lies in a
machine retailing at approximately one hundred
dollars and that many a dealer loses sales of
instruments selling at this price by urging one
customer with small funds too strongly toward a
more expensive purchase.
Originator of the Console Type

The Windsor Furniture Co. has received many
complimentary letters in praise of its console
type of talking machine which has become so
popular of late. H. C. Moyer, president of this
concern, was the originator of the console type
and was the first to see the possibilities of this
improved design in cabinets. As in the case
with so many modern inventions, the first con-
sole cabinet was made by Mr. Moyer without
any idea of going into that business in a com-
mercial way. His own words tell the story. He
says: “My mother had a machine in her home
and one day asked me if I could not make a
new cabinet for it so that it would harmonize
with the Louis XVI style furniture in her living
room. [ got working on the idea, and, as a
result, we built our first console type, which
was the progenitor of this now popular type.”

The Windsor Furniture Co. was granted a

patent on the console type of miachine covering
the location of the record file alongside the
machine itself in September, 1918. Since that
time the demand for console models has greatly
iucreased, and today this is one of the most
popular types of artistic cabinets.

INSTALL NEW EQUIPMENT

Fulton Bros. Mfg. Co. Now Prepared for
Greatly Increased Output

WaAvUkeGaN, JrrL., August 5—There is much
activity around the big plant of the Fulton
Bros. Mfg. Co., of this city, these days. The
long-delayed shipment of punch presses and
other special machinery promised them since
the first of the year has finally arrived and is
now installed in working order. The installa-
tion of this new equipment enables the Fulton
Bros. Mfg. Co. to manufacture every piece that
goes into their motor, with the exception of
the castings. Several new features have been
added to the Fulton motor. Among them may
be mentioned the new fibre compound for
making the gears. This compound, it is said,
is the same as was used during the war by the
U. S. Government, and will not fray or “mush.”

Another new thing that the Fulton Bros. Mfg.
Co. has decided upon is to supply each motor
with a large instruction sheet, showing a photo
diagram of the motor. Each part is numbered
and at the bottom of the sheet are printed ex-
planations telling about the part indicated.

THE MAN ALWAYS “JUST GOING TO”

He was just going to help a neighbor when
he died.

He was just going to pay a note when it went
to protest.

He meant to insure his house, but it burned
before he got around to it.

He was just going to reduce his debt when his
cieditors “shut down” on him.

He was just going to stop drinking and dis-
sipating when his health became wrecked.

He was just going to introduce a better sys
tem into his business when it went to smash.

He was just going to quit work awhile and
take a vacation when nervous prostration came.

He was just going to provide proper protec-
tion for his wife and family when his fortune
was swept away.

He was just going to call on a customer to
close a deal when he found his competitor got
there first and secured the order.—Philadelphia
Association Bulletin.

OPEN NEW STORE IN MACOMB

The Brunswick Shop, Galesburg, Ill., located
in the Hill Arcade, has opened a new store in
Macomb under the direction of E. L. Fuller.
A full line of Brunswick machines is carried.

Bernstein Bros., Athens, Ga. have added a
talking machine department to their music store
in that city.

ware and Accessories.

Now is the Time to Order Your
Supplies for the Fall Rush!

We can still take on orders large or small
for Motors, Tone Arms, Cabinets, Hard-

We have more than 2000 genuine imported
Diamond Points and thousands of Sapphires.

All sizes and grades of Mica Diaphragms.

LAKESIDE SUPPLY CO.,, INC.

416 SO. DEARBORN STREET

PATENTS APPLIED FOR

Telephone Harrison 3840

CHICAGO, U. S. A.
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COMMONWEALTH CO. ENTERS FIELD

Electric Light Concern to Handle Pathé and
Other Phonographs in Chicago

CHicaco, [LL, August 5—That there is every
reason to behiecve that the electrically driven
talking machine is coming into its own may be
seen from the fact that the big electric light
company of Chicago has just entered the taltk-
ing machine feld. A full line of popular-priced
electrically driven instruments, such as the Fed-
cral Electric phonograph, the Actuelle Electric

Jerauld S. French

and the Pathé Electric, together with a full lhne
of Pathé and Emerson records, will be handled.
The Pathé instruments will be supplied by the
W. W. Kimball Co., Pathé jobbers, and the Fed-
cral instruments are to be supplied by both the
Lakeside Supply Co. and the Lorraine Talking

and motors.

INCORPORATED UNDER THE
LAWS OF ILLINOIS A

r 4

SUCCESSORS -

Repair Parts

For All and Every Motor
That Was Ever Manufactured

E can supply any part. The largest and most

complete assortment of repair parts—in the
United States—on hand, for old, obsolete and
present-day motors. lf your order cannot be
filled from stock, we will make it up special.

Special prices on main springs, governor springs,
micas, repair parts, motors, tone arms, steel

® ‘ needles, etc., in quantity lots. -
" _. Expert repairing on all makes of phonographs
% J P g P grap

andar ai n, lachine 3 e . -
i’nhjd 1‘::75.:‘.’ n:at'h;nt co.co CONSOLA
Harmony Talking Machine o T
e 227-229 West Washington Street, CHICAGO, ILL. consota”

TRADE MARW

Machine Co., the latter instruments to be equip-
ped with the Johnson electric motor manufac-
tured in this city

Jerauld S. French will manage the new depart-
ment. Mr. French i1s a young man, who, while
a newcomer to the trade of Chicago. has long
been acquainted with the talking machine. Dur-
ing his thirteen months in Paris as a member
of the United States army ambulance service
with the French army he had a splendid oppor-

tunity to become familiar with the possibilities
of the talking machine. The designs of the
Fedcral line are very attractive, and the mstru-
n:ents will be equipped with gold-plated hard-
ware. They will retail at $150.

The Pathé line, which the Commonwealth
Edison Co. will handle, i1s distributed by the
W. W. Kiunball Co., and the deal was handled
by A. J. Cullen, manager of their wholcsale de-
partment

f661R

“SILENT AS A SHADOW?”

Six Sizes.

NCLA

99 ENCLOSED
MOTORS

“Not a kick in

All vital parts enclosed in a cast
iron case.
All wearing points operate in oil.

MORE POWER
Plays 4 to 14 Records

There are no bevel gears in

the IRONCLAD Enclosed
Motor.

[t has many other attractive
features.

Investigate and then insist
that the IRONCLAD be in-
stalled 1in
your choice, —your cus-
tomers will appreciate it

CHERINGTON MFG. CO.

108 WEST LAKE STREET

% a carload”

“the . machine of

Calalog on request.

SALES OFFICE

CHICAGO
Factory, Waukegan, I,

&
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ONE OF THE FINEST
PHONOGRAPHS

We Might Say The Finest

We Say Omne of the Finest

Because

Our phenomenal success 1n the
past year permits us to make this
statement and prove every word
of 1t.

If we were to substitute a word
for the name Hiawatha that word
would be quality.

Our tremendous increase in bus-
iness is due to quality.

We are nowenlarging our present
plant, which will mean an in-
creased production — in fact
double our present output— this
proves conclusively that the key-
note of oursuccess is due entirely
to our quality phonographs.

/
“-_\«

Mr. Dealer: You should handle one of the finest phonographs and
let Hiawatha quality be your trade mark.

Your 1nitial order for one Hiawatha will enable you to do so

Our policy is just as fair as our claim.

HIAWATHA PHONOGRAPH COMPANY

MANUFACTURERS

209 S. State Street, Chicago, IlL.

FACTORY: GENEVA, ILLINOIS
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REAL CO-OPERATIVE ADVERTISING

Stein-Burn Corp. Perfect Plan for Carrying on
Initial Advertising Campaign in Local Terri-
tory for All New Representatives

CHicago, TuL, August 4—The Stein-Burn Corp.,
of this city, manufacturers of the Steinburn

Vel
(&Y

Your Neighbors will
Marvel at Your
Steinburn

~—and it will give you pleasure
to hear theit exclamations of
approval over its rare beauty.
~—and then when you play it g
you will all agree it is the perfect
phonograph.

Come and see the Steinburn—
hear it play your favorite records
—and let us tell you how very
easy it is for you to have one in
your home, too.

(Dealers Name and
Address)

—_———

""‘ Jib

il Ten

a new agency is established, and the campaign
which has been carefully developed is one of
very considerable size.

The advertisements appear in large four-
column size, three-column size and two-column
size, giving a very practical assortment of sizes
to meet the requirements of each merchant. In

every case the local dealer’s name and address

“Dancing”
Phonograph

especially preferred for
schools, clubs, lodges
and homes where dane-
ing is to be enjoyed.

3

The Steinburn reproducen
every sound as originally
played. For dancing it is divine.

The fone modulator on
the Steinburn can be

leunl,all.'d from double
the ‘tone volume of
ordinary phonographs
to the finest pianissimo.

Let us demonstrate the Stein-
burmi in a large room or audi.
torium for you. That's the teat,

Reproduction of Two of the Most Striking Steinburn Newspaper Ads, Reduced in Size

phonograph, have developed through its ad-
vertising department ‘a local co-operate adver-
tising plan of unusual interest. Under the plan
the corporation pays the entire cost of an initial

appears at the bottom of the advertisement and
he is linked with the national advertising move-
ment.

Unlike some advertising that has from time

STEEL MOTOR BOARD SUPPORT

THESE IN

HUNDRED THOUSAND LOTS

FOR 7/10’s OF ONE CENT EACH

OTHER

TALKING MACHINE HARDWARE

AT SIMILAR PRICES

LET US QUOTE ON YOUR REQUIREMENTS

Aeme Engineering & Mfg. Co.
1622 FULTON STREET CHICAGO, ILL.
TELEPHONE WEST 1164

the Steinburn phonograph newspaper copy is
entirely written from the viewpoint of the local
merchant. The corporation manufacturing the
Steinlhurn phonographs is never mentioned and
all of the text is strong merchandising “copy,”
written so as to not only build prestige for the
dealer and the line, but to actually draw into
his store the prospective phonograph buyers
reached by the newspaper.

In addition to the careful attention to the text
the advertisements are illustrated in a very ef-
fective manner, with attractive drawings, re-
produced in cut form so that they show up
particularly well when printed in newspapers.
Iy this kind of advertising Steinburn dealers

advertising campaign in every territory where to time been developed by manufacturers will undoubtedly beneiit greatly.
Hold a conference with yourself! Decide

whether or not you are getting and
many $100.00 machines as you might.

ber you can't sell them all high priced models.
Here's your chance to install a wonderful BIG
money maker that will show immediate results.

selling as

Remem- 47 inches

19 by 19 inches
Heineman
No. 33 Motor
Heineman
No. 11 Tone
Arm and No. 2
Sound Box

$100 to $200.

records.

There are four USONA models, the retail prices range from
Every USONA is guaranteed. They play all

A trial order is subject to return if not perfectly satisfactory.

Get your sample now and arrange to handle the USONA exclu-
sively in your town. $41.50 including 5% war tax will bring
you a sample of the USONA model AX; we will talk about the
regular wholesale price on future orders after you are satisfied
with the Let us get acquainted. We will both
profit by the acquaintance. The above offer is made for prompt
acceptance.

instrument.

We know you will represent our line when you
see sample.

Usona Talking Machine Co.

1977-79 Ogden Avenue e

Phone Seeley 674

Chicago, Illinois
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FROM OUR CHICAGO HEADQUARTERS—(Continued from page 112)

N T AT O OO TR RO L DO e TGN T AT

By DorRCHESTER MAPES
£  SecreTary AND Treasurer, R. C. Wape Co. =
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{While there is no question but that the importance of
the talking machine needle is generally recognized. there
is ~ome question as to whether it is recognized as widely
as it should be, not only by those whe sell, but those who
use talking machine records. There have, during the
past few years, been placed upon the market a great variety
of needles, many of practical design, others somewhat
freakish, and the success of these mew neelles has been
varied. Naturally the members of the trade who have
given thought to the subject are committed to the desir-
ability of one special form of needle or another. The
accompanying article Ly Dorchester Mapes sets forth oue
view of the needle questiomr, and is from the pen of a
man who has had wide experience in needle production. The
World will welcome the views of other membeis of the
trade on this same needle question, feeling that the
subject is one well worthy of discussion.—Editor.]

It is a vital question—this needle question—
because, admittedly, no talking machine or rec-
ord is or can be one bit hetter than the needle
with which it is played. In fact, from the very
beginning, one of the great problems has been
to produce a needle which shall prove to be
the right and potent medium between the record
—-that infinitely dclicate “storage Dbattery” of
scund impulse—and the phonograph proper,
through the sound box, with its magical mech-
anism and wondrous diaphragm.

Too little study, it would seem, has in the
past been given this really crucial question.
Be that as it may, we must admit that—though
the record be the finest and the phonograph
proper be perfect in every detail—if the needle
be not right, the rendition must be a disap-
pointment.

The solution of any problem is dependent
first, upon a clear understanding of the ques-
tion itself, and second, upon some one or
more relative axioms and—manifestly—the
areater number of self-evident truths brought
to bear upon the given question the more
direct will be the reckoning and the more
obvious the conclusion.

If we can conceive what the perfect needle
should be and do—and what not—and the why
and wherefore of it all—shall we not have
gone far toward solving the whole question?

Disclaiming all thought of anything more
than a very general and superficial description—
the record-groove (the walls of which ferm
those wonderful miscroscopic sound-re.ording
waves) is a spiral trench pressed or moulded
into the face of the record. This trench or
groove is (if right) an exact counterpart of the
original groove in the pattern or matrivx, made
therein by the vibratious of the tool or needle
of the recording mechanism—which vibrat ons
in turn, are caused by the sound waves or im-
pulses set in motion by the original rend:tion.

In the lateral cut record the treuch is of ap-
proximately uniform deptli while its avalls {in
their spiral course) describe myriids of traus-
verse, lateral waves corresponding with the lat-
eral vibrations of the recording neecdle. In
making the vertical cut record., huwever, the
recording needle vibrates up and down, hence
the waves are up and down (“hill and dale”)
and the trench or groove correspondingly shal-
low or deep.

Throw a stone into a pool of placid water
and watch the surface—first comes the splash
and then the multiplying wave circles, ever
growing wider but fainter, until not a ripple
1s left and all again is quiet. In this we sece
exactly how a single tone, like the stroke of a
bell, ereates a series of sound waves in the
air. Now throw a handful of stoues, big and lit-
tle, into the water and we will get a faint

Write for our catalogue “B’ on

hardware, motors and tone arms.
COLE & DUNAS MUSIC CO.
54 W. Lake St. Chicago, Ill.

idea of what band or orchestral music does in
creating sound waves. FEach stone and each
tone from each instrument makes its own series
of waves, crossing and recrossing each other,
each series a myriad—yet all in perfect
rhvthm.

It is the art of record making to catch and
perpetuate in material form these wondrous
mystic waves—an art which seems well-nigh
perfected, And now we come to the part that
the needle must play in the re-rendition of all
these stored-up sounds.

The perfect ncedle—the ideal needle—must
pick out and transmit to the sound box every
one of those recorded vibrations—from the big-
gest wave to the tiniest ripple; so that each may
give back its true toune value, neither too loud
nor too soft—each without flaw or blemish, hiss
or scratch—and all without clang or confusion.
And here let us pause to reflect, pause to realize
that many faults commonly charged against the
needle are due, primarily, to the faulty construc-
tion of some other part. Yet we must not

EMPIRE
UNIVERSAL
ATTACHMENTS
for

EDISON PHONOGRAPHS

el -

Nhowing the attachment connected to Edison Tone Arm set
in correct position to play Viector, Columbia, and any lateral
cut record.

Write for
Descriptive Folder

and
Attractive
Quantity Prices

Iisis shows  the  attachment in  the proper pusition for
playlug the Pathé and any hill and dale rut record.

The Empire Phono Parts Co.
Sales Office
429 So. Wabash Avenue
CHICAGO, ILL.

Factory
h CLEVELAND, OHIO

forget that the inferior needle frequently inten-
sifies such faults, whereas the good needle,
according to its degree of goodness, nullifies
many of them.

But how can a needle be made to do all
this—what must its physical properties be if
it is to approach the degree of perfection aimed
at? Manifestly it must be materially, mechan-
ically and, withal, musically correct. Prefer-
ably it should be of two-piece construction,
because the only.-purpose of the shank or stem
is to act as a holder for the tip or point which
15 the stylus proper and to carry the vibrations
to the reproducer, the sound-box, so called. If
it does more than that it multiplies the difficulty.

On the other hand, the function of the stylus
proper is so multipotent and so delicate that
it must be made of exactly the right material,
treated in exactly the right way and formed and
measured with the extreme of accuracy pos-
sible in mechanics. It will, of course, have a
tone of its own, but that tone must be musical-
ly pure and infinitely flexible and responsive,
else it will conflict and discord with the very
tones it seeks to reproduce. Evidently then,
material suited to one of these parts is ill
suited to the other, yet there must be a perfect
union of the two.

The stylus proper must not be hard and harsh,
else it will not shape itself to the groove, but
will injure the record and give forth rasping,
grating sounds. It must not be tapered and
sharp, because, while sharp, it will dig down
into the bottom of the groove (lience the
scratch) and the instant the sharp point is worn
the least bit what is left will be wider than
the groove, and will then ride on top and
straddle two or more grooves at a time. Fur-
thermore, if such a point is a trifle soft it
will not play through even one reeord, while
if too hard it will continue to scratch and
cut—we have seen needles so sharp and highly
tempered as to ctut glass, like a diamond.

Our ideal needle point must be pliable, not
brash and brittle, because a tense, brittle needle
(even if right in other respeets) intensifies all
the tones and high notes become veritable
shrieks. Again, the stylus proper must be cylin-
drical in form, of correct diameter and blunt
pointed. It must be plastic. that is to say, of
such consistency that, on being applied to a
record in motion, it will quickly conform to
the shape of the groove. It mmust be just hard
enough so that the point will retain that same
shape. as it wears down in length, yet just
soft enough to ensure against cutting the record,
which means that the record (which is made of
abrasive material) should wear the needle—the
needle must not appreciably wear the record.

Last of all and most important, the ideal
stylus must be elastic and resilient, else it
cannot possibly follow the undulations of the
groove and get all the tones. There is exactly
the same difference between such a needle and
a stiff, rigid needle, as between a wheel fitted
with a pneumatic tire and one with a hard steel
rim, traveling at a high rate of speed over a
rough stone pavement. The former travels
softlv and smoothly, while the latter does not
even hit all the stones but makes an awful
clatter and injures itself and the roadway.

Since the beg.nning of time there has been,
perhaps, no greater force for bringing about a
higher and nobler civilization than music, and
in all that time nothing has done more for
the development of musical taste among all
classes of people than the modern talking ma-
chine. We may never have the perfect, the ideal
needle. but it is well worth trying for and
whoever contributes to its development is
surely doing a good work.

Die CastTone Arms, Reproducers
and Attachments in any Quantity

PARKER WHITE - METAL & MACHINE CO.

ERIE, PENNSYLVANIA
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Happenings in Dominion of Canada

INCREASED TALKING MACHINE PRODUCTION IN CANADA

Several New Manufacturers Enter the Field in and About Toronto, While Established Concerns
Expand Facilities—Music Industries Interested in Coming Canadian National Exhibition

Toroxto, ONxT.,, August 2.—Piano Cases and

Phonographs, Ltd., Brantford, is the name of
thc new company incorporated under Dominion
charter resulting from a reorganization of the
Brantford Piano Case Co., Ltd., makers of the
Brant-Ola phonograph. The new concern has
an authorized capital stock of $100,000. Gil-
bert Brereton is president, and the management
is now in the hands of James A. Scace, for nine
years secretary-treasurer of the P. H. Secord &
Sons Construction Co., Ltd.,, a prominent con-
tracting firm in Brantford, whose chief worry
is how to produce enough goods to meet the
business offering. His plans, however, include
provision for extending their business.
" To permit of the production of cabinets in
larger quantities Canadian Symphonola Co.,
Ltd., of this city, have decided to increase their
capital stock from $30,000 to $150,000 and have
also made a number of factory alterations and
improvements. The millroom has been enlarged
and the dry kiln, which was formerly in the
main factory, is being removed to a separate
building. Mr. Long, president of the Canadian
Symphonola Co., Ltd., in conversation with our
correspondent, predicted that the coming au-
tumn would see the usual scramble for goods
greatly intensified and his advice is to order
early.

A solid brick addition, forty by one hundred
feet, is being erected at the cabinet plant at
Elmira, Ont.,, of the Phonola Co., of Canada,
Ltd. President A. B. Pollock expects to
occupy the new building within two months
and a material increase in the output of cabi-
nets will at once be possible.

Harold W. Vetter, formerly manager of the
Victrola department of Heintzman & Co., Ltd.,
and previous to which he was connected with
that company’s Victrola department at Toronto,
has joined W. M. Knapp.

“Going out as fast as they come in,” re
marked Mr. E. van Gelder, referring to receipts
and deliveries of the Sonora, of which line of
phonographs I. Montagnes & Co., Toronto, are
the exclusive Canadian distributors. The Sonora
semi-permanent needles is a line that the firm
enthuse over, and for which they are receiving
many orders and inquiries.

Curtiss Aeroplanes & Motors, Limited, Toron-
to, are manufacturing and placing on the market
the Curtiss Aeronola, designed and built comn-
plete in one of the largest factories in Canada
devoted to the production of talking machines.
Under the same management and organization
were built Curtiss aeroplanes for the Allied
Governments. A comprehensive
campaign to place the Curtiss Aeronola before
the public is now under way.

L. L. Merrill, western representative of the
Starr Co. of Canada, and whose home address
is Regina, visited the firm’s headquarters at
London recently. In speaking of trade in the
territory looked after by him, Mr. Merrill com-
mented upon the western people being much
larger purchasers of oak cases than in the east.
The durability of the oak case appeals to the
practical buyer. Gennett lateral cut records
Mr. Merrill considered the greatest develop-
ment of the present year in the talking machine
trade.

The Geo. Mclagan Furniture Co., Ltd.
Stratford, Ont., have been appointed selling
agents for the Fletcher reproducer, manufac-
tured by the Fletcher Wickes Co., of Chicago.
It is used on all MclLagan instruments.

The Musical Merchandise Sales Co., Cana-
dian distributors of the Brunswick phonograph.
have secured the sole agency for the new spear-

point Brilliantone needle, also the regular

advertising*

Brilliantone needles, in the provinces of Ontario
and Western Canada.

In anticipation of Sousa’'s Band touring Can-
ada this summer, the distributors of “His
Master’'s Voice” lines are directing their re-
tailers’ attention to the list of "His Master's
Voice” recordings by the band of Lieut. John
Philip Sousa, U. S. N. R. F. The dealers are
offered valuable selling helps in getting public
attention to these records at the psychological
time, that is, when the band is touring the
country.

Brunswick dealers will now identify them-
selves by a novel new electric sign in their
window which is an attention compeller, be-
cause of the colored lights in the background
which are constantly moving behind an attrac-
tively colored slide, showing a young couple
looking in at the old folks listening to a Bruns-
wick. The wording on the slide reads: “We
are certainly glad we bought them a Bruns-
wick.”

The employes of the Columbia Graphophone
Co. held their annual picnic recently at Vic-
toria Park, Niagara Falls. The entire plant
closed for the day and everyone boarded the
early morning boat for the Falls. James P.
Bradt. general manager, was on hand all day
and was an active participant in all the affairs of
his employes. A. E. London, assistant manager,
and J. E. Errock, plant superintendent, aided in
running off the various athletic events which
featured the outing. E. J. Casson, who handles
the firm’s transactions with His Majesty’s Cus-
toms department, was master of ceremonies and
kept things going at top speed. FEach member
of the organization was tagged with a pair of
grand opera labels pasted -together, making a
most appropriate badge for the occasion. Many
prizes were distributed to the winners of the
contests and a happy crowd returned in the
evening, making plans for next year.

Music is a necessity on the steamship as
well as in the home. The boats “Kingston,”
“Toronto,” “Rochester,” "“Montreal,” "Quebec,”
“Saguenay” and “"Syracuse,” all boats of the
Canada Steamship fleet, will now have Bruns-
wicks on them. A Brunswick has also been
placed in the Manoir Richelien Hotel, at
Murray Bay, Que. The Musical Merchandise
Sales Co., sole Canadian distributor of the
Brunswick, is being congratulated on placing
these Brunswicks on all the Canada Steamship
boats.

Frank H. Whetsel, who recently received his
discharge from the army after three years’
service, is now connected with the Victor de-
partment of the National Piano Co., Ltd. He
was for several years manager of the Bell Piano
Co.'s Victrola departinent and is thoroughly
conversant with ‘“His -Master’s Voice” lines.

I.arge crowds attended the formal opening
of J. Kellestine’s store at Owen Sound recently.
In addition to a number of selections by the

New Edison phonograph J. C. MacKay, the
Iidison representative for Ontario, gave two
solos, which were well rendered.

I1. Gittleson, of U. S. Picture & Portrait Co.,
St. John's, N. F., which firm has handled Co-
lumbia lines for many years, visited Canadian
headquarters of the Columbia Graphophone Co.
recently. Mr. Gittleson’s farm near St. John’s
was used by Hawker from which to make his
memorable "“hop-off” in his Sopwith plane.

During the period of April 15 to June 20 the
J M. Greene Music Co., of Peterborough, in
cenjunction with their branches at Kingston,
Bellevue and Lindsay, launched an Edison sales
contest. The branch manager who secured the
largest amount of net business was given a tnip
to the Edison Dealers’ Convention at New York.
The various. branches joined enthusiastically, in
the competition and Wesley Mason, manager of
the Lindsay branch, won the laurels of victory.

From a music industries standpoint the 1920
Canadian National Exhibition, beginning Au-
gust 23, will be unusually interesting. As usual,
the Manufacturers’ Building will be the ren-
dezvous for piano men, while the phonograph
representation promises to exceed in numbers
and quality the exhibits of previous years. The
exhibition management reports that it has been
impossible to give all applicants space in build-
ings, but a number have been placed in the
Horticultural Building, the east wing of which
has been given up to them. This space will,
of course, accommodate part of the talking ma-
chine firms wishing to exhibit and others will
doubtless be accommodated with tent privileges,
as in previous years. Unusual interest centers
in the expected visit of the Prince of Wales.

Emile Berliner, of Washington, D. C., presi-
dent of the Berliner Gramophone Co., Ltd,,
Montreal, stopped over in Toronto for a day
on his way West recently. Being the inventor
of the Gramophone and for many years active
in the reproduction of sound industry, in which
he has still extensive financial interests, it is
natural that phonographic development in
Canada should have a Keen interest for Mr.
Berlitier. While in this city he visited “His
Master’s Voice,” Ltd.

The employes of the Starr Co., of Canada,
distributors of Starr phonographs and Gen-
nett records, turned out in full force on their
first annual picnic day at Grand Bend.

FRENCH CANADIANS GOOD BUYERS

Talking Machine Houses of Quebec Find
Profit in Musical Desires of That Element—
Planning for Big Fair in Montreal

MonTREAL, QUE, August 6.—Albert Bienjon-
etti, manager of B. G. Valiquette’s music de-
partment, this city, believes there is a big trade
among French-Canadians if properly handled.

Music plays a great part in the life of French-
Canadians and the Province of Quebec is a good
field for business for the music industries of
Canada and a most excellent one for talking
machines and record selling, provided manufac-

(Continued on page 117)
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You The Mandel

You Buy a Musical Instrument That Will Satisfy
The Most Critical Prospective Phonograph Owner
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The MANDEL line comes direct from the
MANDEL factories, where every part of the
machine 1s made—not merely assembled— but
built from the “ground up”—by one maker.
There 1s no divided responsibility for the proper
performance of the MANDEL. Each machine
that leaves our factory 1s destined to give its
ultimate purchaser the satisfaction, pleasure and
service he has a right to expect. That 1s our
guarantee. Only a manufacturer can give such
a guarantee.

The MANDEL line of talking machines not only pleases the
eye with its beautifully designed and finished cabinets, but
delights the ear by its faithful reproductions of the world’s
best records. The MANDEL motor—the pulsating heart of
the phonograph—is a thoroughly efficient power plant which
performs its work quietly and smoothly. Each unit in the
mechanism of the MANDEL is made accurately and with
precision. And the result is @ good phonograph—the kind yvou
can safely guarantee to every purchaser.

More Than 3000 Dealers Are Now
Successfully Selling Mandels

Just Out!

Our new pictorial port-
folio, 1llustrating the com-

Leading dealers in furniture and pianos, drug stores and plete line of MANDEL

jewelry stores are adding to their profits by selling MANDEL Phonographs is just off

Phonographs. Every home is a prospect. Every live and the press. . This beautiful

aggressive dealer can make more money with this line. The work of art, together with

dealer’s sales are limited by his own energy and his ability to our confidential dealers’

get the business. proposition, will be mailed
upon application to all

WHAT WE OFFER THE DEALER recognized dealers.
A high-grade line of talking machines—low retail prices—liberal
discounts—Iliberal terms—factory service—guarantee of satisfaction. WRITE TODAY

Your territory may be available—uwrite at once for
our co-operative selling proposition.

Mandel Manufacturing Co.

501-511 SOUTH LAFLIN ST. CHICAGO, ILL.
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HAPPENINGS IN CANADIAN TRADE
(Couﬁ-uued from page 113)

turers go about it in the right way. French-
Canadians are willing to pay -the price for a
“talker,” but they want quality and service.
They are most particular people and when they
can't get what they want they very seldom ac-
cept a substitute. For this reason any first-
class talking machine, backed with a peerless
recputation and a well-organized service, will find
a buyer in the French-Canadian patron. It is
of importance that it be advertised in good
French literature and this seems to be hard to
get from manufacturers.

The French-Canadians who own talking ma-
chines are good record buyers. While they will
listen to the amazing melody of a rag-time or
dance record their collection is usually com-
posed of records of a more serious character.

Montreal is at last to have a fair. So says
ex-Mayor Villeneuve. The first effort along
this line will be a Cartier Centenary Fair, which
is an effort to raise $150.000, necessary to com-
plete the beautiful monument that is in place at
the foot of Mount Royal on Park avenue. A
very handsome fairground has been laid out on
Fletchers Field, with beautiful booths erected
for the use of the merchants of Montreal and
vicinity to display their wares.

Mr. Brennand, manager of Layton Bros.' pho-
nograph department, arranged through Mr.
Villeneuve for permission to erect a marquee
on the grounds in which to give Edison and
Columbia concerts. Lawrence Sky, the talented
Russian violinist from Toronto, has been con-
tracted for and will make tone-tests with the
various instruments on exhibit there. This is
the first time that this sort of tone-tests have
been done in a fair in Montreal and Layton
Bros. look forward to a profitable advertising
campaign through their effort. Messrs. Gilbert
and Frank Lavton will assist Mr. Brennand in
carrying out the work of giving concerts. It
is expected that the fair will run from August
9 to 25, inclusive.

Frieda Hempel, the Metropolitan star and
Edison artiste, was an interested visitor at the
warerooms of Layton Bros. one afternoon dur-
ing the last week of July. She was on her way
to the \West, where she purposes doing some
meuntain climbing in our Canadian Rockies.
She expressed herself as delighted with the
phonograph salon which Layton Bros. have al-
most ready for their opening.

A particularly gratifying announcement to

“His Master’'s Voice” dealers throughout the
country is that carrying to them particulars of
the revision in prices of Red Seal records. The
Berliner Gramophone Co., Ltd., of this city, an-
nounced these price reductious in prominent
advertisements in the newspapers, so that the
public was immediately apprised of the changes.

Brown’s Talking Machine Shop reports won-
derful business for July in the sale of “His Mas-
ter's Voice” products. S. H. Brown, the con-
genial proprietor, will shortly take his vacation
and accompanied by a friend will make for the
wilds on a camping expedition.

On August 1 the prices on all Columbia
Grafonola models advanced 10 per cent.

J. T. Lemieux has been made manager of the
phonograph department of H. P. Labelle, Ltd.

The Perfection Phonograph Co. have regis-
tered in Montreal.

Henry Hamlet has been placed in charge of
the phonograph department of J. W. Shaw &
Co.

George H. Drennand, manager of the phono-
graph department of Layton Bros., has returned
from New York, where he acquired first-hand
knowledge of a munber of new features, which
he intends introducing to the public very
shortly.

Messrs. Armitage, Frank, Gilbert and George
Layton, of Layton Bros., were recent visitors
to the Edison factory in Orange, N. |, and the
Columbia plant in Bridgeport, Conn.

A. Ramsperger, for a number of years in
charge of the phonograph section of J. W. Shaw
& Co. is now filling a similar position with
the Brunswick Shop.

THOMAS MFG. CO. STILL EXPANDING

Arrangements Now Under Way Will Increase
Output Practically Fifty Per Cent.

Dayron, O., August 5.—It is intimated through
reliable channels that the Thomas Mfg. Co.,
manufacturers of “Dayton” phonograph motors,
sound boxes and tone arms, is negotiating for
additional factory space in Dayton that will
permit of an increase of almost fifty per cent. of
their capacity. The Thomas company has been
seriously crowded for space for the past six
months. Conditions have made it impossible
to obtain additional space until the present
time, as the requirements of the Tlhiomas Co.
were for space of a very special character
to properly house their skilled workmen and
intricate machinery.

Best on Earth. We
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WALTER S. GRAY’S

JOBBER’S BULLETIN OF
PHONOGRAPH ACCESSORIES

The best of everything my policy and the
best of service my practice.

Albums; Attachments for Edison Machines
to play all records; All in One and plays
all attachments to play all Records on Colum-
bia and Victor Machines; Corrugated and
Wooden Packing Boards; Diaphragms-Mica;
Edison Diamond Points; Edison Sapphire
Points; Fibre Needle Cutters; Harmonicas;
Lansing Khaki Covers; Literature Hangers;
Fasels and Monthly Supplement Displayers;
Monthly Supplement Envelopes; Needles,
Steel and Semi-Permanent; Pathé Sapphire
Balls; Ready Files; Record Cleaning
Brushes, Printed and Unprinted :
Record-Lites; Record Stock Envelopes for all
sizes Victor, Columbia, Pathé; Reproducers;
Record Delivery Envelopes, 11¥4x11% and
1314x131%4; Seals and Stickers for Envelopes
and Packages; Sticker Moisteners; Violin
Strings.

WALTER S. GRAY

508-529-530 Chronicle Building
SAN FRANCISCO

A member of the Thomas organization in a
chat with The World said: “It was thought
that the extensive additions that were made last
year would take care of the increased demands
on the business for several years to come, but
the phenomenal increase in their business has
made inore space immediately necessary. The
additional factory space now contemplated will
place the Thomas Co. among the largest con-
cerns in Dayton, and will give employment to
several hundred more operatives skillegyin the
production of fine machinery, for which the
city of Dayton is justly famous. The Thomas
Co.’s principal product is the ‘Dayton’ phono-
graph motor, which has met with unprecedented
success in the last eighteen months. The offi-
cers of the company are extremely optimistic
over the future outlook for their motors and
other phonograph accessories which are now
being used by some of the largest and best-
kinown manufacturers of talking machines in
the country.”

LAUZON OUTPUT TO BE DOUBLED

Michigan Phonograph Co. to Enlarge Grand
Rapids Factory—Exhibit at Furniture Show
Attracted Much Favorable Attention

Granp Rarips, MicH., August 8 —The Lauzon
talking machine exhibited at the furniture ex-

Lauzon Models in Michigan Phon. Co. Store
hibition here last month attracted much favor-
able attention. The Michigan Phonograph Co.,
which manufactures this machine, had its ex-
hibit on the main floor of the store at Monroe
and Pearl streets, and Geo. M. Cook, president
of the concern, said that the sales even in the
first week of the exhibition broke all previous
records. The Michigan Phonograph Co. has
leased additional space near the present factory
and it is expected that by fall the output will
be doubled.

TO OPEN BRANCH STORE

Paul B. Silver, of the Sonora Shop, Philadel-
phia, Pa., will open a branch of this store at

The Pathé is now carried in all of the eleven
branch stores of F. A, North & Co., North
Philadelphia, Pa.
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DEALERS OF DETROIT LOOK FOR ENORMOUS FALL TRADE

The Only Fear Is That Strike Activities on the Railroads Will Interfere With Shipments of
Stock, Which Are Most Necessary to Meet Demands—Grinnell Expansion—News of the Month

DetroiT, MicH., August 8—We find that mo-t
talking machine dealers are taking regular vaca-
tions this summer in view of conditions shaping
themselves back to normal again. In going
the rounds swe see many of the old familiar
faces in the selling end now that the war is
over. For instance, at the Edison Shop we
find Peter Sweeney. who served ten months
in France with the American artillery, and
who saw considerable action, George Middle-
ton is back at the Brunswick Shop after being
in service nearly a yvear and is practically in
full charge.

‘The latest strike activities with railroad em-
ployes is by no means pleasant news to talking
machine dealers and jobbers. Shipments have
been none too good for the past nine months,
but dealers had hopes that there would be a
great improvement during August and Septem-
ber so that they would be well stocked tor the
heavy fall and holiday business. Now. with
strikes among the railroad men, it means further
hampering of shipments and many dealers are
somewhat discouraged. Dealers are confident
that they will see the biggest fall business on
record if only they can secure the merchandise.
And this applies to every dealer, no matter
whose goods are handled, just as long as they
are nationally advertised.

Wallace Broswn, proprietor of the Brunswick
Shop, who has been touring in the East, is
expected back, mot later than August 10. He
will then start at once to lay out his fall cam-
paign of advertising. Mr. Brown savs busiiess
15 more than double what it was last year for
the ﬁrsw_}se\'en months, and he expects to more
than tfiple business in the fall.

R. B. Alling, of The Phonograph Co. of
Detroit, Edison jobbers, is back from a month’s
vacation in the Northwest.

A. A. Grinnell and C. H. Grinnell, of Grin-

nell Bros., attended the recent convention of
Victor jobbers at Atlantic City. Incidentally,
they held conferences with Victor officials and
are confident that they will get larger shipments
trom now on to take care of their increasing
orders.

In connection with the 100th anniversary of
the Michigan Drug Co.. an exhibition will be
lield this month at the Arcadia Auditorium. The
hall is to be divided into booths and in them
will be displays of the various products hand-
led. Every druggist and every person inter-
ested will be given invitations. Among the
exhibits will be one devoted te¢ the Pathé
phonograph and Pathé records, which are job-
bed in Michigan through Williams, Davis,
Brooks & Hinchman Sons, a subsidiary of the
Michigan Drug Co.

Ed. Andrew, manager of the J. L. Hudson
talking machine department, will take a two
weeks’ vacation in August. He reports very
good summer business, particularly in Sonora
machines.

Grinnell Bros. now have retail stores in
Grand Rapids and Toledo, which increase their
total circuit to twenty-eight—the largest chain
of stores in the country for the territory cover-
ed. There have been rumors of additional
stores being opened during the coming year,
but this is very indefinite. Officials of the
company say thev have no such plans in mind.

A retail store specializing in OkeH records
has just been established at 97 West Fort street,
Detroit. This is the second Michigan OkeH
store to be opened, the first being opened many
months ago in Grand Rapids.

An exclusive Brunswick Shop has been opened
in Flint, Mich.,, at 125 East Kearsley street.

The Grosse Pointe Furniture Co., live Edison
dealers, will move early i the fall to new and
larger quarters on Jefferson avenue.

normal position.

setting in direct center.

Automatic Change of Weight

(Patent Applied for)

Ap Exclusive Feature of

Parr
Central
Universal

Tone Arm

The Parr Central Universal Tone Arm marks a new departure in tone-
arm construction and removes the principal objection heretofore existing in
universal arms. The weight to play either vertical or lateral cut records
is automatically and accurately changed. This is a very novel and im-
portant improvement in tone-arm construction and should appeal to those
who have wanted a tone arm that would not require the makeshift ar-
rangements for doing what this tone arm does automatically. The
first scientifically constructed universal tone arm, and the only one having
this very important improvement.

OTHER IMPORTANT FEATURES

Length of tone arm required should be specified when ordering.
Needle change is facilitated by rotating sound box, which returns to

Needie always takes same position in playing any type of record.

Supplied with either mica or Vibratone diaphragm, but the latter is
recommended if superior tone quality and volume are desired.

OTHER PARR PRODUCTS:
Magnetic Reproducer

PARR MANUFACTURING CORP.

Main Offices:  100-108 West 23rd St., NEW YORK

Factories: New York City—Latrobe, Pa.

Vibratone Diaphragm

44 GRAPHITE PHONO
[ L S L E Y S SPRING LUBRICANT
Haley's Lubricant makes the Motor make good

1s prepared in the proper consistency, will not run out, dry up, or
become sticky or rancid. Remains in its original form indefinitely.

Putupin 1, 5, 10, 25 and 50-pound cans for dealers.

This lubricant is also put up in 4-ounce cans to retail at 25 cents
each under the trade pame of

NOISELESS TALKING
M MACHINE LUBRICANT

Write for special proposition to jobbers.

ILSLEY-DOUBLEDAY & CO., 229-231 Front St., New York

POUND SPEAKS AT T. M. M. LUNCHEON

Noted Speaker Outlines Situation in the Resale
and Tax Questions—Sees No Immediate Relief
in Sight—Meeting at the Hotel McAlpin Well
Attended—Many Out-of-Town Dealers Pres-
ent at Meeting—Want More Red Seal Records

The July meeting of the Talking Machine
Men, Inc., made up of dealers from New York,
New Jersey and Connecticut, was held at the
Hotel McAlpin, New York City, on \Wednes-
day, July 16, at noon. George \W. Pound, coun-
sel and general manager of the Music Industries
Chamber of Commerce, was the guest of honor.
Following the plan inaugurated some time ago
the meeting was preceded by a luncheon, at
which a goodly number attended in spite of the
bad weather. Music was furnished by the All-
Star Trio and several vocal numbers were sung
by Messrs. Field and Devine.

President J. T. Coughlin, following the
luncheon, introduced Mr. Pound in a few well-
chosen words, outlining the great work done by
this champion of the cause of music. For more
than an hour Mr. Pound held the interest of
his hearers as he outlined once more the fight
which he waged at Washington to save music
and to establish it jn its rightful place as one of
life’s necessities. In speaking of the recent Col-
gate decision he said that this case has been
given more prominence than it really deserves,
for it is by no means a final solution or ruling
on the question of resale price maintenance.
This matter is still in an unsettled condition, he
said, and the Federal Trade Commission has
chosen a middle course.

In discussing the fight against the tax on
nmiusical instruments Mr. Pound declared that
it had now been carried into the enemy’s camp
and that bills will soon be introduced in Con-
gress by the very men who once were bitter
opponents of the cause of music to have the
tax removed. He sees no immediate relief in
sight from the present tax, but declared that
Congress is opposed to the tax generally and
will repea] the luxury tax affecting things out-
side the music trade. If it is found possible to
include any other items besides those now cov-
ered by this luxury tax musical instruments will
be the first to be placed on the free list. In
closing his talk he made an carnest plea for co-
operation to raise the music industry to its right-
ful high plane among the other industries of the
world. :

The routine business was transacted after Mr.
Pound’s speech and the names of several new
members were brought up and referred to the
membership committee. President Coughlin
said that he had sent a telegram to the Victor
Co. asking that the dealers be supplied with
nmiore Red Seal records. as the reduction in price
caused a depletion of stock among the dealers.

At the meeting-the following resolution was
unanimously adopted:

“Whereas, on July 10. 1919, the Victor Talk-
ing Machine Co., through widespread publicity,
announced a tremendous reduction in the price
of Red Seal records, thus giving an added im-
petus and new stimulus to the talking machine
industry and the cause of music generally,

“Therefore, be it resolved that the Talking Ma-
chine Men, Inc.., extend to the Victor Talking
Machine Co. its heartiest thanks and congratu-
lations for their far-reaching action and benefit
to the trade at large, and

“Furthermore, that the secretary be, and is
hereby, instructed to send a copy of this reso-
lution to the Victor Talking Machine Co. and the
trade press.”

i
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" Lar ger Profits

will be placed in your cash drawer by
the sale of the Playerpiano Phono-
graph. Certainly, you are interested
in this Innovation!

THIS instrument brings to the home
a high priced Phonograph, as well
as a Playerpiano, for only a few dol-
lars more than the cost of a P]ayer—
piano alone. Double value is an at-
tractive selling point.

HOW many possible customers are there in
your territory who have not purchased
either a Playerpiano or a Phonograph, merely
because they cannot decide which to buy?
Think of this new field of business open to
your store. If you are not se]]ing P]ayer-
pianos, introduce this instrument—it is prov-
ing a wonderful seller and bringing a much
larger profit than from the sale of the Phono-
graph alone. .

E are using the Meisselbach Phonograph, one

of the best Phonographs manufactured. The
Playerpiano case acts as the sounding board for the
Phonograph and magnifies the full rich tone quality
of the instrument.

The Standard Phonograph can only be secured with
Playerpianos equipped with Standard Player Actions.

Write immediately for further details and prices.

Standard Pneumatic Action Co.

638-652 West 52nd Street
New York City

The Player Piano Phonograp/
plays Victor, Columbia
or Edison Records
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Featuring the Musical Possibilities of the

{Nore.—This is the twenty-ninth of a series of articles
on the general subject of the musical possibilities of the
talking machine. The aim of the series is to develop these
possibilities from all angles, thus opening up fields for sales
expansion oftentimes neglected wholly or in part—Editor.}

HOLD UP THE STANDARD

The man who sells the talking machine is
certainly the man who, better than anyone else,
should understand the feelings of the people
from whom he buys. He certainly should
know what the people are asking for in a talk-
ing machine, and if he does not guide aright their
ideas and build up the sort of demand amongst
them which best suits the interests of the whole
trade he has himself specifically to blame.

In all the articles I have written on the general
subject of the musical possibilities of the talking
machine. the governing idea has been that the
dealer and his salesmen have in their hands
the future of the trade and that they can make
it a permanent inndustry and a permanent ele-
ment in the life of the American people if they
choose to handle it intelligently, but not at all
otherwise. I have therefore undertaken to open
up many less traveled paths and to explore,
for the dealer’s benefit, many hitherto unrecog-
nized facts concerning the present and future
possibilities of ““1e talking machine. In so doing.
I have sometimes worked away from ordinary
lines of direction. but the result has never, I
think, begn unfruitful.

4t Our Point of View

Thi% talking-machine we sell, how do we
regard it> To a good many retailers, I doubt
not. the talking machine is neither more nor
less than a well-demanded, easy-selling article
which need not be understood or cared for in
its internal aspects by anybody outside the
factory in which it is made. This view of the
talking machine has, of course, encouraged the
building and selling of machines which ought
not to have been sold by anyone to anyomne
else. Still, one of the finest characteristics of
this trade is that it was built up on the very
best and on that very best has always flourished.
The machines which did the pioneer work were
the best their makers could turn out; and the
original standard has never been lowered.
Little by little the original conception of the
talking machine has been broadened, until to-
day we find that it is not so much a “speech”
as a “song” reproducer, not so much a “talker”
as a “singer” and a “player.” Little by little
the talking machine has becomeshe great musi-
cal instrument of the masses. To-day its posi-
tion in that respect is pretty nearly unques-
tioned.

Let the musicians who are too narrow-minded -

to see differently complain as they willl Others
quite as eminent believe in the talking machine
and make use of it. The mien and women who
can appreciate what the machine is doing for
the musical education of the masses are for it.
And the masses seem to be decidedly for it too.
Building for Permanency

But one thing is sure. It is impossible to
build up any permanent specialty trade on a
mere fad or on a basis of misunderstanding.
Fads pass one by one and are forgotten. Gen-
uine conviction of the desirability of any article
on the part of the public generally leads al-
ways to a permanent foundation for the indus-
try concerned in making and selling it. If we
intend that the talking machine shall be part of
the future life of the American people perma-
nently. if we intend to make it not a fly-by-
night matter but a solid trade built on a perma-
nent foundation, we must begin from now on
to handle it with a respect commensurate with
its real importance. e must begin selling
“music” and not furniture.

Every one of the great manufacturers has

Talking Machine = = = =

recognized this fact and has tried in every pos-
sible way to stimulate the understanding of the
retailers in the®same direction. When there
were only a few machines and consequently only
a few dealers, relatively speaking, it was much
easier than it is now to treat the talking ma-
chine on a uniformly high-grade level. To-
day. however, the situation has altered in every
way. The number of available makes of ia-
chines has increased many-fold and the number
of dealers has increased in proportion. But
along with this great expansion has come a
perceptible loosening of the bands of what
might almost be called discipline, which a few
vears ago was so striking an element io the
success of this industry. That feeling of pride
and of confidence, that knowledge that here was

By William Braid White

a new and splendid thing opened up to human-
ity, that determination to maintain the splendid
standard of musical bigness and importance, all
these were elements for success of which the
talking machine trade cannot afford to lose one
110W.

“Music”

Whatever else we do, let us never forget that
it is the music the talking machine gives that
makes it what it is and that provides the sub-
stratum for its popularity and our prosperity.
The moment we begin to neglect this side of
the machine, that moment we are beginning,
though imperceptibly, to loosen our hold upon
the public mind.

That is why it is so important to insist, and
insist constantly, that the dealer give more and

Japanese Lacquer—Style H

It 1s with existing conditions in mind that “"LAUZON "’ phono-
graphs are manufactured. They afford a secure foundation for the
building of a big profitable business. .

705 Ashton Building

LAUZON Phonographs

HERE ARE SO MANY phonographs on the Market that
conscientious dealers find it difficult to choose the make they
| can best depend upon to bring them steady profits and the
lasting good will of their customers.

“LAUZON”’ motors ind mechanical equipment are of the very
highest class—the most expensive made.

“LAUZON? cabinets are in themselves works of art. The Period
styles harmonize perfectly with the better types of period furniture.

9 Models—$90 to $400

The Michigan Phonograph Company

Phonograph Division of the Lauzon Furniture Company

Factory, Monroe Ave. and Sixth St.
I Grand Rapids, Michigan

William and Mary Period—Style D
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niore attention as time goes on and the number

t machines constantly multiplies, to develop-
ing the musical side of his store to the utmost.
[f days of ruinous competition should ever
come, which we all hope may never be so, the
cdealer who will survive will be the dealer who
has been able to work up for himself a repu-
tation as a seller of music in talking machines
rather than as a storekeeper from whom talk-
ing machines may be bought. The future of
our industry lies in encouraging the sale of
high-priced goods and the best records. It
does emphatically not lie in pushing cheap
machines and jazz records. But how is this
c'ass of trade to be maintained under the grow-
ing stress of competition from a multitude of
machines of all sizes and prices sold by a multi-
tude of men who are not unanimous in see-
ing tha: quality trade i1s the trade to seek?
Cbviously it can only be done by refusing from
now onwards to sell anything but “music” to
one's customers, and by declining absolutely to
treat either machines or records as mere ar-
ticles of temporary popularity.

Maintainers of Standards

In a word, the future of the talking machine
industry, as I see it, will lie in the hands of those
dealers who will insist on maintaining the high-
est standards, who will look for the best tone
and the finest reproduction, who will work up
for themselves reputations as reliable authori-
ties on everyvthing which pertains to machines
and records. It lies with those who will study
tone and reproduction, who will not sell a
machine unsatisfactory on these points, who
will study the needle question and the sound
box question and the tone arm question and
the motor question, who will come to well-
founded conclusions dnd insist upou machines
which satisfy those conclusions, who will train
their clerks to sell machines as musical in-
struments and records as music, who will be
music merchants and not household goods mer-
chants.

The fundamental elements
construction are probably bo
settled. It is more than probab
tic foundation of the machine w
to considerable modification as
Certainly we may look for man
improvements. Certainly, howey
puts itself on a level of mere gr
dising, progress will be slow, .“ted, and
finally will be brought to a stoj /'t we allow
the talking machine to be sold .o the public
im a manner and on a basis not sufficiently
“interesting.” as we may call it, not sufficiently
“extiting,” if we cease to demand and secure

’rle

Jade
s-chan-

and advertise and sell genuine improvement
of the

Summer Months

Suggest to your customers how -
they may return from their
vacations at the mountains or
seashore with the accomplish-
ment of another language ac-
quired, at the same time pro-
viding excellent pastime for
the long summer evenings.

Sell them the

CORTINA
Phone-Method

It means profits on records, machines

and text books.

Send for full information.
ter and window displays.

The Cortina Academy

12 East 46th Street :: New York

Advertising mat-

year by year, we shall knock the trade into a
cocked hat yet. Shall we be so foolish?

This i1s no time for self-satisfaction or for
the feeling that everything is for the best in
the best of all possible worlds. Far from it.
This is a time for reflection, for thought, for
improvement and for an earnest determination
to sell the talking machine as the greatest of
musical instruments. It is indeed the time for
every dealer to know that the musical secrets
of the talking machine must be explored from
end to end by those who have the job of main-
taining and developing our great industry, and
that the manufacturers will devote themselves
to improvement in the proportion wherein the
dealers back them up.

TO SHOW L’ARTISTE IN NEW YORK

E. C. Howard to Supervise Exhibit at the
Hotel Pennsylvania Beginning August 15

The [’Artiste line of phonographs fs to be
exhibited at the Pennsylvania Hotel, New York
City, from August 15 to September 1. This
exhibit, which will coinprise the full linc of
attractive models in period designs, will be
under the personal supervision of E. C. Howard,

originator of the I/Artiste phonograph, and
sales manager of the Grand Rapids Phono-
graph Co.. which produces this machine.

Mr. Howard will be assisted by P. Kaufman,
Eastern representative of the Grand Rapids
Phonograph Co¢. This exhibit will enable the
Eastern dealer to become familiar with this
exceptional line of talking machines which has
recently been produced in Grand Rapids.

KNITTEL PI:ANT TO DOUBLE OUTPUT

The Knittel Showcase Co., Quincy, IlL,
manufacturing talking machines, is planning to
double its output prd has taken over the out-
put of the W'~ —o., “f-)‘ﬁch makes cabinets
in that city. The Wolf Co. will also enlarge
its plan‘t to increase the production of cabinets.

now

Built for People Who Want the Best

LAWSON

AL PHOY,
N

LAWSON

PHONOGRAPHS

PLAY ALL DISC RECORDS BETTER

MILWAUKEE PLANT WILL ENLARGE

Manufacturing Space of Milwaukee Talking Ma-
chine Co. to Be Increased by 100,000 Square
Feet—Plant Ready September 1

MiLwaukee, Wis.,, August 4.—The remarkable
success of one of the newer but fast-growing
tatking machine concerns in the country, namc
ly, the Milwaukee Talking Machine Co., 416-41
Fourth street, is manifested once more by the
announcement that it will increase its manufac-
turing space by more than 100,000 square feet
by September 1. The factory has twice been

enlarged during the last six months and the
latest expansion will more than double its
capacity.

The seven-story light manufacturing build-
ing, at 241-245 East Water street, formerly the
home of the Benj. Young Saddlery Co., was
taken over July 13 and is now undergoing re
modeling and re-equipment for talking machine
manufacture. The work is expected to be com-
pleted during the latter part of August. The
Fast Water street factory, them, will become
the mam works and offices, the present factory
on Fourth street being retained as a branch
works.

In four vears the company has grown to be
one of the largest manufacturers of talking
machines in the world, barring only a few of the
older and larger concerns in the East. Credit
for its rapid and substantial growth is. due to
its principal owners, Clem F. Romadka, presi-
dent, and Stanley Roth, secretary and treas-
urer. The business now covers not only the en-
tire United States and Canada, but foreign
countries as well.

The Dalion is manufactured in five styles,
which sell at a range from $105 to $325. The
entire machine is built by the company in its
own plants.

William H. Shire, special representative of
the Emerson Phonograph Co. has left for a
trip through the Texas territory.

UNIVERSAL

WITH THE

PATENTED WOOD TONE- ARM

LCID)SOH

Distinclive

Admiralion
Everywhere

Backed Up By

40 years experience in manufacturing

Musical lnstrumqnts.
Bond Guarantee.

Also a

Styles
Win

‘Gold

Phonographs that are Good.
Phonographs that sell Good.
Phonographs that stay Good.
SOLD DIRECT TO DEALER AT JOBBER’S PRICES

LAWSON PIANO CO.

Executive Offices

372 East 149th St.

NEW YORK

Factory

2572 Park Ave.
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Arme TONE ARMS
- Armp REPRODUCERS
Arimr PHONOGRAPH MOTORS

Are the supreme combination of mechanical engineering
science and the art of true and natural tone reproduction

MODEL A

Single spring steel plate motor.

MODEL B

Model B1 is a single spring, cast iron
frame motor easily wound,
smooth running and ab-
solutely silent. It 1s fully
equipped with adjustable
brass bushings and can be
accuralely regulated. This
motor 1s recommended for
medium priced instruments
and guaranteed to be high-
class and satisfacltory In
every pailicular.  Length
of run approximately 14

Inutes.

Model ,

he same construction
except that it 1s
dwith double spring.

of run approxi-
19 minutes.

DEL C

>uble spring, cast iron
motor which is guar-
anteed lo supply all the re-
quirements of the highest
type instruments. This
motor 1s constructed from
the best materials obtain-
able and all parts are made
by expert precision tool
makers. It 1s considered
equally efficient to any
high - grade motor on the
market. Length of run
approximately 35 minutes.

All motors to fit either
wooden or metal cases.
Large quantities of these
motors can be supplied
promptly al attractive
figures. We can also furn-
ish special motors to fair

- specificalions.
Arme Phonograph Corp.
Chicago Makers of phonograph specialties for the New York City
431 South Dearborn St. trade. Anything made to your specification 46 Murray St.

Tel. Harrison 8021 Tel. Barclay ;ggi
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TﬁE TALKING MACHINE THE NEW HOSPITAL INSTRUMENT

American Red Cross Recognizes Value of Talking Machine as Aid to Medical Work as Well as
for Entertainment Purposes in the Army Hospitals—Keeps Up Campaign for Record Supplies

The quiet of night enveloped an army hospital.
Suddenly from out one of the long low build-
ings appeared four figures. They moved
cautiously toward a nearby ward. Two remained
outside, sentinels. Two entered. A single
shaft of moonlight fell across the table in the
aisle, between the rows of sleeping men. The
raiders advanced, seized two boxes from the
table, made a hurried exit and the party dis-
appeared into their ward.

The next morning there was much excite-
ment in the ward visited by the strangers. The
talking machine was gone. An excited search
proved fruitless. The whereabouts of the in-
strument was not discovered until there came
the sound of a melody from the adjoining ward.
and the searchers realized that they had been
victims of a raiding party.

Such an event is not unusual in army hos-
pitals where phonographs and talking machines
are scarce. For these instruments have been
officially adopted as a part of the hospital
equipment and are serving to entertain, to keep
up morale and thus to hasten the recovery of
hundreds of American youths injured on the
battlefields during the world war. And the fore-
going anecdote proves the appreciation of the
new hospital instrument by the patients.

Appreciating that even the most inveterate
music lover will tire of the same tunes repeated
day after day and will long for harmonies and
other melodies a Phonograph Record Recruit-
ing Corps was organized by the American Red
Cross. Its purpose is to collect records that
have passed into the disfavor of their owners
either by virtue of age or taste and to secure
as many new discs as possible.

In practically every ward of the great army
hospitals the Red Cross itself or through its
agencies has placed a talking ma-:;‘;'v'c’nr vhono-
graph. Not content with givilquipm uring
the instrument the association is leavor-
ing to keep the patients suppliec’:morjrecords
by this corps recently mobilized.

Co-operating with the corps are .he directors
in the hospitals. They assemble the records,
as books, in a circulating library, so that new

discs are taken to each ward two or three
times a week.
At first the machines were placed in the

wards of patients who were far ahead on the
road to recovery. Many of the men who have
been wounded have been in the hospitals for
months, some more than a year. Day by day,
month by month, they have lain in bed, at first
ecager for something to do, gradually relapsing
into a don’t-care attitude toward life. To these
men the music proved a great boon.

There was one boy suffering from a weak
heart. He was unable to leave his bed for
months. A talking machine was taken to the
ward and he had a violin, so he amused himself
for hours playing the fiddle to the accompani-
ment of the machine’s reproduction.

This boy was but one of hundreds, even
thousands. whose spirits have been brightened
by the talking machine. The boys who suffer
from the amputation of a leg or arm and must
remain in bed for weeks, pass the hours play-
ing these machines. And the thought and fears
of the future that would- otherwise come to
torture idle brains are banished by melody.

When a man first learns that he is blind he
experiences a fear of getting about. Because
of this and the fact that his sense of hearing
is daily becoming more acute the music of
the talking machine is of great value during
that period when he is unable to be active.

But it is among the shell-shocked and insane
that the talking machine has worked most sur-
prisingly. At first brain and nerve specialists
in charge of such wards hesitated, fearing that
a tune which would please one patient would
excite another and on the whole be injurious.

The venture was made and resulted most .suc-

cessfully. That abandonment of self, that ab-
normal indifference to surroundings which is
a general feature of psychiatric patients, has
been decreased through the agency of the talk-
ing machine.

Music is generally accredited as a remedy

for the "blues” and has again proved its cffi-
ciency in this role in the tubercular hospitals.
These arc filled with men, otherwise normal,
longing to be near their home and loved ones.
They are restless during the irksome days, re-
sentful of their malady that presses about them
on every side. DBut a merry tune on a talking
machine and the most gloomy and optimistic
will forget his troubles and join the circle that
surrounds the mnewest instrument in hospital
equipment.

CONTROL TWIN INDUSTRIES

E. A. Heaney and W. H. Schwab Looking After
Affairs of General Manufacturing Corp. and
of Recordeon Phonograph Co. With Success

Mirwaukee, Wis, August 5.— The Genera]l
Manufacturing Corp., whose plant is located at
Buffum and Keefe avenues, this city, and the
Recordeon Phonograph Co., North Milwaukee,
are twin industries controlled by E. A. Heaney
and W. H. Schwab, who are particularly fitted
for the positions they respectively occupy in

the industries mentioned. Mr. Heaney was one
of the first men in the WWest to go in for
talking machine manufacturing. W. H. Schwab
1s a practical manufacturer with years of ex-
perience, who supervises both plants.

The Recordeon plant has long been devoted
to wood-working, and was bought on June
16 last.. A few days later it was started at
the manufacture of talking machines. This
was made possible b-cause with the plant were
bought nine carloads of fine hard lumber. Mr.
Heaney has entire charge of the marketing of
the product of both plants.
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INCORPORATED UNDER THE
LAWS OF ILLINOIS

OkeH
Jobbers

3
SUCCESSOR

Stondard Talhing Machine Co.

United Talhing Machine Ce.

Havmony Talking Machine Co.

O~Nelil-Jamee Co.

Avatine Ce.

RECORDS

Is Your Record
Business Growing?

OkeH Dealers are in a position to
expand and increase their record
business month after month, for the
new OkeH monthly supplements
contain the records that

active demand everywhere.

Our OkeH record stocks are com-
plete, and we can give you efficient,
practical co-operation in selling this
popular hill and dale record.

OkeH Dealers Receive Liberal Discounts

are 1n

\Grade Talkng Machines Disc R:
TaunngMadnne Supplies, Etc.
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Efficient Merchandising

shows on the cash register

Every Victor dealer naturally wants to sell all
the machines and records possible, and to make
as big a proportion of profit therefrom as is
justified.

P inerease malles turnover, and at the same time
keep overhead at a minimum, 1s the chief 2'm
of every dealer. But to attain realsucces§ 2,
this line 1s difficult, and requires a thorc:izh
utilization of the principles of efficient merchan-

dising.

Efficient merchandising! The words suggest
an unsolvable acrostic puzzle. When studied
purely from the theory end perhaps that 1s just
what 1t 1s—but when put before you in practical
concrete form, merchandising efficiency 1s the
answer to business prosperity.

Eclipse Victor Service proposes to do that very thing, 1. e.,
to provide you with the opportunity not to abstractly visual-
1ze, but to actually see with your own eyves efficient merchan-
dising in operation, as applied to the retail Victor business.

[ —\—n\
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What We Plan to do for You

Our plans for the coming year are ambitious. We are pleased
to mention at this time the following:

1. The Unit Construction
Company will make an in-
stallation at our wholesale
headquarters which will not
only be original but also
practical and artistic, and will
give us a complete dealer’s
equipment, or 1n other words,
a model Victor shop.

2. Another feature will be

our VEW KIND of Ser-

vice Department, organized
for the exclusive use of our
dealers. This department will
be in charge of a thoroughly
experienced Victor man who

will work out practical ideas
for each dealer and personally
assist him to develop his Vic-
tor department to the highest

point of efficiency possible —

This to include merchandis-
ing ideas, cales talks, arrange-
ment of departments, window
trims and mechanical instruc-
tions and many other valuable
helps.

3. In addition to the above,
we will have our usual road
force covering the Cleveland
territory.

Surely the kind of service that will be offered to Victor dealers
through the Eclipse institution will prove a wonderful boom

to retail Victor business.

ECLIPSE MUSICAL CO.

VICTOR WHOLESALERS

CLEVELAND, OHIO
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PREPARING FOR A STRONG CAMPAIGN

Record Needle & Mig. Co. Establish Agencies
in the East and on Pacific Coast as Well as
Foreign Office—Sales Corps on Road Soon

Muiwavkee, Wis. August 7.— The Record
Needle & Mfg. Co., of this city, are preparing
for an extensive campaign on their two prin-
cipal specialties, the Record-Lite and the Rec-
ord Needle-Cutter. President R. H. Zinke,
who has just returned from the East, announces
that the company have established a foreign
office at 100 Broadway, New York, in charge
of §. Apisell, who will push the Record special-
ties through twenty-four agencies situated in
as many different world-centres. The company
has also. appointed Clement E. Beecroft, 309
\West Susquehanna Avenue, Philadelphia, as
general eastern agent. The Pacific Coast terri-
tory will be taken care of by \Walter S. Gray,
508 Chronicle Building, San Francisco. The
Central States territory is still open, but ar-
rangements for this territory will probably be
made within the next week or two. In all

Avucusr 15, 1919

probability it will be covered from a branch
office in Chicago. “His Master’s Voice, Ltd.,” of
Toronto, Canada, has taken over the representa-
tion of the Record Needle & Mfg. Co.'s special-
ties for the entire Dominion.

By the first of October, states Mr. Zinke, his
company will have on the road twenty-five
missionary men visiting the dealers and turn-
ing over the orders taken to the nearest jobber.
The Victor jobbers are protected on the Victor
Record-Lite—that model adapted specially to
the Victor machine. The Universal Record-
Lite, which fits all machines, is sold to any
gcod. responsible deaier.

The company have established a new system
of distribution on the Record-Lite. They will
practically carry stock for the jobber. That
is. they will see that the jobber's stock is kept
at the minimura, and they will make direct
shipments so that dealers will always be sure
of getting fresh batteries and so on.

During his Eastern trip Mr. Zinke attended
the convention of the National Association of
Talking Machine Jobbars, at Atlantic City, and
a'sa called on jobbers in Eastern points.

TALKING MACHINE WORLD

ATTRACTIVE ART POSTERS

Issued by the Columbia Co. for the Use of Its
Dealers Win High Praise From Critical Mem-
bers of the Trade—Two Good Examples

The Columbia Co. in its dealers’ service de-
partment for September is issuing an extremely
attractive art poster of Barbara Maurel. This
exquisite poster is the work of the famous

movement,

CASTERS.

=

g

FAULTLESS

PIVOT BEARING

CASTERS

Casters that roll easily across the floor
smoothly. No chatter—no unsteadiness.

Simple construction—no complicated parts to
get out of order, nothing to retard easy
Strong—plenty of metal 1n
required places to resist strains.

Silent—neat appearing—a real necessity to

YOUR talking machine, these FAULTLESS

Made with leather, fibre, felt, steel
and lignum-vitae wheels. A word
from you puts all our caster

and

II i X, AA
ai ‘. ‘ .4' “] I- \
Mezzo-Soprano
« Favorite of »
America's Concert
stage records
exclusively for

The Maurel Poster
portrait artist Verrees and is to be used as a
window display in advertising the records of
Barbara MAlaurel.
Another window display which the Columbia

Columbia Poster on The Dance

. experience at your Se€rvice and Co. is issuing for September is a lively poster E
ki 1 3 bringing home the adaptability of the Columbia :
brlngs Y(‘)‘U "a copy Of }*aultless Grafonola as a reproducer of dance music for

I, y Catalog G”. the home. ?
A === ——= 40 B
Qi o

FAULTLESS
CASTER COMPANY

EVANSVILLE, INDIANA

Name Plates for Talking
Machines, Pianos, etc.

e —— e

High Class_VV—orkmanship

Write us for further information

National Decalcomania Co.
220-230 N. 60th St., Philadelphia, Pa.

“Move the FAULTLESS Way”

Eastern Sales Office:
Geo. Mittleman, 487 Broadway, N. Y.

Full Size —C.63
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Rigid Inspection

Raw materials entering into the manufacture
of the Stephenson Precision-Made Motor are
as rigidly inspected as the finished product . . .
all metals are tested by the Scleroscope—a
delicate laboratory instrument used to determine
the degree of hardness of metals.
And raw materials not coming up
to specification are quickly rejected.

Rigid inspection from Receiving
Room to Shipping
Department keeps
the Stephenson
Motor a Precision-

Made Motor.

STEPHENSON

INCORPORATED
One West Thirty-fourth Street
New York City
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MUSIC SUBSTITUTE FOR FAMOUS FIZZES IN NEW ORLEANS

Columbia Dealer Occupies Former Joy Water Parlor—Improved Conditions in Machine and Rec-
ord Supplies—Good Music Shares Favor With Jazz in Louisiana—General News

New Orreans, La., August 6.—Music as a
substitute for the foamy gin fizz and the appe-
tizing cocktail! ‘This is the newest idea that
i1s buzzing in the New Orleans offices of the
Columbia Graphophone Co. It already has
reached the experimental stage, and evidences
are not lacking that the Grafonola soon will
bloom on a number of corners which were wont
to beckon to the thirsty before July 1.

The gin fizzes, cocktails and frappes of the
Crescent City have gained fame reaching from
coast to coast. The passing of these famous
New Orleans “institutions” has resulted in the
passing too of about 25 per cent. of the local
cafes.

It is on some of the omne-time gay corners,
now vacated, that William F. Standke, man-
ager here for the Columbia, has his eye. The
initial experiment is under way at a corner of
Tulane and Claiborne avenues. The new dealer
shop is owned by H. Perloff, furniture mer-
chant. In charge is A. D. Abramson, who re-
signed as traveling salesman for the Columbia,
covering l.ouisiana and Southern Arkansas, to
take the position. The new shop is reported
to be proving a profitable dealer location. Mr.
Standke intimates there are “more to come.”

A rapidly improving condition as to the rec-
ord supply and a slower but surely improving
condition in supply of machines, coupled with
an unprecedented demand by dealers and the
public for both machines and records, comprises
the gist of the situation in New Orleans and
tributary territory, as reported this week by
the trade.

J. D. Moore, manager of the talking machine
wholesale department of Philip Werlein, Ltd,,
Victor distributors, emphasized the fact that
dealers have come to understand, through the
advertising of the Victor Co. that the manu-
facturers are doing their utmost to catch up
with the demand. Under normal conditions in
this territory, he said, the supply would be
nearly keeping pace with the demand. But
conditions have changed. July and August,

once rated dull months here im the talking
machine field, this year are outranking the live-
liest months of other seasons.

The Victor distributors just now are carry-
ing on a special campaign aimed to inculcate
in the dealers the idea of building the business
on a permanent foundation. Mr. Moore said
the campaign, carried on by correspondence
as well as by the traveling salesmen, already
is having a notable effect. He explained the
situation as follows:

“New Orleans is known as the home of
jazz. There is a great demand in this section
of the South for jazz music. Several factors
enter into this demand. The people here know
and understand the negro, so what more natural
than jazz music as a diversion, even among
true music lovers who have cultivated a taste
for the classics? Again, the negroes themselves
are great buyers of the jazz records.

“But when the situation is analyzed, it will
be found there is an inherent, widespread
liking for the best music in New Orleans and
vicinity. We are telling our dealers it will pay
them in the end to take advantage of this liking
and help cultivate it. The new owner of a talk-
ing machine who is fed up on jazz at the start
is much more apt to tire of his machine than
the one who buys some of the best selections at
the outset. So, we tell the dealer, never let
the new machine buyer leave the store without
taking with him at least a few Red Seal rec-
ords. The man who starts out by buying some
selections that he mnever will tire of in the
long run will prove to be your best customer.
Treat good music as your stock in trade—jazz
as merely supplementary.”

Mr. Moore said the reduction on Red Seal
records which went into effect July 10 boosted
the sales instantly and heavily. The wholesale
stock was cleaned out in three days. The
Maison Blanche department store sold $600
worth of Red Seal records in a day.

Otto Wilkin, of the talking machine depart-
ment of the Maison Blanche, said there has

Real
Achievement in
Wi nding — ZIP— touch

the button and
the phonograph is wound

electrically.

Does not mar or deface the most
e expensive cabinet.

QUICKLY AND EASILY ATTACHED
BY ANYONE

Any phonograph dealer will
demonstrate the MOTROLA, or

A write us for the name of our dealer

{ /7 inyourcity.

\/ JONES-MOTROLA, INC,

/ 29 W, 35th St., 57 E. Jackson Blvd.,
New York hicago

/ DEALERS— We have a wonder ful proposition to offer you— write us
{Handle ‘/\\~
{uSeless

~——

j .

NOTICE

This advertise-
ment will be read

by over 500,000
people in August.

The
MOTROLA

offers you
Mr. Dealer

Big Profit

ORDER
TODAY

from your jobber
or write us for

¢ ] .
o particulars.
A TN J

| JONES-MOTROLA, Inc. Shicace. I 3 EASh Sy

NEW YORK.

LOS ANGELES, 1967 No. Bronson Ave,

been a big demand for machines, and this
in a season in former years regarded as dull.
He said the big department store is finding its
new plan of long terms is working out well, and
that losses are very small. These terms are
10 per cent. down and 10 per cent. a month.
Under this plan 3 per cent. is added to the
amount due after the initial payment. Mr.
Wilkins said that Brunswick sales are showing
a healthy increase.

E. W. Wilson, Jr., manager of the Collins
Piano Co., dealers in Victor and Brunswick prod-
ucts, spoke enthusiastically of sales and credit
conditions. Money is so plentiful, he said, that
the termis now average six months.

The Diamond Disc Co., Inc., Edison jobbers,
has had no phonographs in stock for the past
four months, reported Adolph Schreiber, sec-
retary-treasurer, the machines being shipped out
to fill orders as rapidly as they arrived from
the factory. They now are about 1,000 phono-
graphs behind in their orders. Mr. Schreiber
said that shipments from the factory are im-
proving, however, and by September 1 or soon
thereafter they hope to be able to fill all orders
without delay. The Diamond Disc has not
favored its retail department in New Orleans;
the latter has had to stand on its own bottom,
with the result that most of its recent orders
have been taken with future delivery stipula-
tions.

Speaking of the enormous demand for rag-
time and jazz selections, he said: “One sure way
to create sales in this section is to have the
word ‘blues’ in the title.”

The Diamond Disc Co. will hold a convention
here August 28 of Edison dealers in the terri-
tory. About seventy-five dealers are expected
to attend. An Edison factory representative
will make addresses. About September 15, under
the auspices of the Diamond Disc Co., a tone-
test recital will be given here by Julia Hein-
rich, soprano, formerly of the Metropolitan
Grand Opera Co.

D. H. Holmes Co., retailers and wholesale
distributors of the Aeolian-Vocalion, recently
have been pushing sales of records by an ex-
tensive use of newspaper space. R. E. Ching,
nianager of the music department of D. H.
Holmes Co., reported this advertising has been
markedly successful in pulling power. He said
there is a moderate improvement in the supply
of machines, and that the situation as to records
is almost satisfactory. Since taking the Aeolian-
Vocalion agency about two years ago, D. H.
Holmes Co. has established about forty dealers
in Louisiana and Southern Mississippi, and re-
ports that territory sales are flourishing.

The L. Grunewald Co., retailer of the Colum-
bia and Starr, announces it is experiencing an
unprecedented run in Columbia jazz records.
This week it sold .500 records of *“Auother
Good Man Gone Wrong” in less than four days.
The Grunewald house was fortunate in being
heavily stocked in machines before the shortage
became acute. It reports that the Starc is
constantly gaining in popularity, and that buyers
invariably express warm satisfaction with it.

Edgar Newman, head of the Maison Blanche
talking machine department, is enjoying a four
months’ vacation in Alaska and Canada. He
will return about October 1.

Miss E. Delery, assistant manager of the
Werlein offices for the wholesale distribution
of Victor, leaves August'9 to spend a vacation
in New York. She will spend some time at
the Victor factory.

L. M. Willis, traveling representative of the
Unit Construction Co. of Philadelphia, builders
of the Unico booths, is scheduled to arrive in
New Orleans August 7.

W. F. Standke, Columbia manager, is plan-
ning a trip to Kansas City and other Middle
West cities about August 15. He remarked
that had it not been for the ocean shipping tie-
up, due to the seamen’s strike, the agency would
have been able to fill nearly all July orders from
dealers.

A. C. Clapperton, formerly in the United
States aviation service, is an addition to the
Columbia office force, filling the position of
correspondent and credit manager.




Avcusr 15, 1919

THE TALKING MACHINE WORLD

&

o erw—mfvm—vﬁgﬁv—*ﬁr—rv—rm—rw by | L 3

A\ PA@M@@J

Make Your Responsibility
Our Responsibility

OU must be responsible to your dealers for the condition
of your shipments on arrival—a defectiv packing case
not only means financial loss but dissati {action to your
trade and damage to your reputation as a careful manufacturer.

[nsurance against the possibility of damage and dissatisfaction
is available and may be had only by placing your packing
case responsibilities with reputable and careful packing case
manufacturers.

Remember the packing case 1s all that protects the high
quality instrument you manufacture while it 1s in transit.

“Atlas” 3-ply veneer cases are gual/ity cases manufactured 1n
enormous quantities for the highest class trade. “Atlas” cases
are made of 3-p