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Victrola XVI, $225
Victrola XV, electric, $282.50
Mahogany or oak

The instrument by which the value of 4 ,
all musical instruments is measured |

Entered as second.class matter May 2, 1905, at the post office at New York, N. Y., under the act of Congress of March 2, 1879.
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! THE INSTRUMENT OF QUALITY

SHROTE

CLEAR AS A BELL
G l - {
| Highest Class Talking Machine in the World ||

| HE important reason why Sonora found favor so
rapidly is because it is the finest phonograph that ¢

ol it is possible to make. Those with cultivated musi- |
cal taste are content only with the best. Quality is {
]

| studied in Sonora’s production rather than a low price.

| The reason why so many dealers select
Sonora is because of its high reputation;
) it sells quickly and on a better cash
basis, therefore with the Sonora line
your bank balances grow. The Sonora
1s guaranteed to give satisfaction.
The buyer of a Sonora owns the instrument

which won highest award for tone at the Panama
Pacific Exposition.

If you are interested in selling the Sonora
write us today.

$50 $55 $60 $75 $120 $135 $175 :
$190 $215 $230 $300 $375 $500 $1,000 ™= e

Art models made to special order to suit any taste

%unnra Phonograph Sales @umpanp

INCORPORATED
GEORGE E. BRIGHTSON, President
Executive Officés: 279 Broadway, NEW YORK
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HE | Sonora is licensed under BASIC PATENTS of the phonograph industry
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TALKER MUSIC TO LURE SEALS

State Fish Commissioner of Washington De-
clared to Be Working on Such a Plan—Will
Be Possible to Take a Machine, Records and
a Gun and Get a Sealskin for Better Half

SeatTLE, WasH., July 2—If experiments now
being conducted by the State Fish Commission-
er's office here work out satisfactorily, it will
soon be possible for the average citizen, handi-
capped by war expense, to simply grab his
trusty rifle under one arm, talking machine un-
der the other, climb into a skiff, paddle to the
sealing grounds and grab off the makings of a
sealskin coat for friend wife.

The State Fish Commissioner is a believer in
the power of music, and is experimenting to see
if the melody from a talking machine floating
across the waters will not lure the seals within
his reach. The plan is for the seal hunter to
anchor near a rookery or salmon trap, put on
a record and when the audience of seals gather,
pick up his trusty rifle and kill off the audi-
ence.

One local talking machine dealer suggests
that instead of using a rifle the hunter take
with him a series of comic records, such as
“Cohen at the Telephone,” and permit the seals

to laugh themselves to death. By this means
the skins will be preserved perfectly and will
be in no danger of being marked by the bul-
lets. It is declared,-but not officially, that the
State Commissioner got his original idea from
seeing sealskin coats on women attracted into
tango parlors by the ravings of jazz bands.

BOOKS SHOULD BE KEPT

Every Concern Paying Taxes Should Keep a
Record of the Business Transacted—Is Part
of Revenue Act—Power of the Commissioner

One fact about the revenue act that has pretty
well escaped notice is that it gives the Treasury
Department power to enforce the keeping of
records in every concern that pays any of the
taxes the act provides for, and to say what kind
of records they shall be. Here is the law:
“Section 1001. That every person, cor-
poration, partnership, or association, liable to
any tax imposed by this act, or for the collection
thereof, shall keep such records as the Com-
missioner of Internal Reveuue, with the ap-
proval of the Secretary of the Treasury, may
from time to time prescribe.” The Commis-
sioner has made no plan as yet for exercising
this authority.

Music and Patriotism Combined
Prove a Profitable Investment

ALBANY, N. Y., July 8—When Governor Whit-
man signed the Chaplains’ Qutfit bill last year
little did he realize how far-reaching would be
the effect of his kindly act, even though he
foresaw the need of clean, wholesome enjoy-
ment for our boys in camp.

Upon his shoulders rests the pleasant respon-
sibility for the many hours of pleasure which the
New York State troops, now in Federal service,
enjoy at their various posts, both at home and
abroad. :

The Chaplains’ Outfit, one of which was given
to each of the New York State troops, con-
sisted of one Ford truck, forty-eight camp
stools, one folding organ, one folding table, one
folding typewriter, moving picture outfit, and
last, but by no means least, one Victrola and
twenty records (forty selections) in carrying
case, the latter being popularly known as the
Gately Army and Navy Outfit.

John L. Gately, president of the Gately-Haire
Co., Inc.,, Albany, N. Y., lent his commercial
knowledge and experience in the buying of some
of the outfit articles, and from the letters he
has received from the various chaplains, who
are loud in their praise of the outfits, it is safe
tc say that, in the thoughts of our soldier lad-
dies, Governor Whitman’s stock has gone up
100 per cent. for his foresight, humanity and evi-
dent love of music.

A letter from one of the chaplains read as
follows: “The machine has done splendidly
and is very satisfactory. 1 would be very glad
indeed to have some new records but I have no
money to pay for them. If, as I interpreted
from your letter, you hope to get authority to
send more records, { shall be delighted to re-
ceive them.”

An officer in one of the companies writes:
“The evenings' are very lonesome, as most of
the men stay in their tents at night. A Vic-
trola sliortens the distance from home and
niakes them very happy.” :

The good example of Governor Whitman—pio-
neer in his thought for the welfare and social
enjoyment of the boys—has been followed by
Governors of some of the other States. Gover-
nor Brumbaugh, of Pennsylvania, is enthusiastic

over the merits of music in connection with
military affairs. In fact, he has just issued a
proclamation urging the organization of march-
ing and singing clubs to arouse the nation.

Some of the States have equipped all of their
armories with an outfit similar to the Gately
Army and Navy Outfit, and it is reasonable to
believe that, in the near future, others will see
the importancé of this form of entcrtaining for
the boys, and the Victrola will be made a unit
irr the list of Quartermaster supplies just as
surely as the most important necessity. As the
company possesses a library, so will it have its
Victrola and records in the future.

How can the long tedious hours that are part
of the life of a soldier be lightened more ef-
fectively than by the aid of clean. wholesome
books and music that stirs the soul?> Those of
us who are here, in the safety and comfort of
home, little realize what our boys “over there”
are going through, on the road of ‘“the great
adventure.” As Francis Rogers, the singer,
well known of Albanians, who has just returned
from a singing tour of the Kuropean camps.
says: “A phonograph is the chief treasure of a
Y. M. C. A. hut, and is usually working all day
long—1 might say that it is never silent. They
even revel in gloomy songs, so great is their
longing for music. I have sometimes seen a
boy standing with his arms thrown lovingly
about the machine and his ear to its mouth,
drinking in the strains of ‘My lLaddie,’ or ‘Over
There.” Sometimes the boys comfort them-
selves with what most of us would consider
pretty depressing music, and are satisfied to play
the same records over and over again. If this
satisfies them, how much keener would be their
enjoyment of new records from time to time.

“Without any sentimentalizing, music will do
a great deal to win the war.,” This is the opin-
ion of Mr. Rogers and his co-workers in the
foreign Y. M. C. A. service, who know what
they are talking about; and the official opinion
of officers who agree that the men cannot be
converted into lighting men without inner sus-
tenance: a high degrec of confidence, cheerful-
ness, courage and other morale-building ele-
ments.

ATTITUDE OF SALESMAN TO BUYER

Simplicity, Sincerity and Directness Are Qual-
ities That Will Win Respect

It has been said that the salesman should
seek to place himself upon the level of the
customer in his conversation with the latter.
Such advice, we believe, is likely to be misun-
derstood. To carry on a conversation, to make
a sale of goods, deliver a lecture or preach a
sermon, it is not necessary to be either a high-
brow or a tough. In attempting to take another
person’s level one is likely to fall below it. It
is much better in all relations of life to culti-
vate simplicity, sincerity and directness, and to
be one’s self.

These qualities inspire respect whether one’s
customer be a college president or a laborer.
The salesman is aided in this by the fact that
he is likely to be more successful if he is a good
listener. Good listening frequently implies
more than good speaking, for it means apprecia-
tive understanding of what another is saying
and an attitude of interest which is always com-
plimentary to a speaker.

While the ‘salesman should be a good listener,
he need not be altogether a silent listener, says
Office Appliances. He should talk enough to
consummate the sale after his listening qualities
have commended him to the customer, but not
so much as to kill a sale which judicious econ-
omy in conversation would have made possible.

PROGRESSIVE BERMUDA DEALERS

Thos. J. Wadson & Son, of Hamilton, Have
Built Up a Large Victor Business

Victor talking machines and records are im-
mensely popular in Bermuda, and one of the
most enterprising dealers of that popular resort

T. J. Wadson, Son and Staff, Hamilton

for Americans is Thomas J. Wadson & Son, of
Hamilton, both members of the firm appearing
in the photograph herewith, which was taken
with the entire staff after a shipment of Victor
goods had been received. Thomas J. Wadson
& Son have built up an excellent business in
Hamilton, and report an increasing appreciation
of the Victor among the very best element in
the community.

OPEN NEW EDISON DEPARTMENT

The Erie Camera & Phonograph Co. have
opened an elaborate Edison phonograph depart-
ment in their store at State and Seventh streets,
Erie, Pa., and are advertising the department in
a big way in the local newspapers.

The Putnam, Page Co., Victor wholesalers, of
Peoria, I1l., have found more space necessary to
carry on their business despite wartimes and,
therefore, have taken over the entire third floor
of their present building to be utilized for of-
fices and storage space.
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The American Man Is Gaining An Artistic Self-

Respect By Means of The Talking Machine

It is not easy to measure the tremendous in-
fluence exercised by the talking machine in stim-
ulating musical knowledge and appreciation in
America. For years past The World has
pointed out that no other factor has heen so
resultful in bringing music to the masses—the
best in music—as the talking machine, and as a
result there exists to-day a more widespread
comprehension of what constitutes good music
than ever before.

This is not only true as far as the women of
America are concerned—who through their clubs
are a most influential factor in developing
American musical interests—but also among the
men, who apparently in the past have heen too
busy to give music serious consideration.

As pointed out so very interestingly in The
Monitor, of Boston, recently, talking machines
have proved to be an especial opportunity for
the American man. Authorities agree upon
what talking machines have done toward popu-
larizing the better class of music, but they over-
look the fact that through them the American
man is gaining an artistic self-respect. Though
potentially quite as musical as the American
woman, he has refused to develop along the lines
which have succeeded with her, and has been
half convinced that he is the more unmusical
of the two. He has not had time to attain
enough technical training to achieve musical
self-expression, has been too busy to explore the
mysteries of opera and symphony, and has re-
fused pointblank to learn about music through
books or clubs.

Consider a ranch far removed from the rail-
road. ‘There stands a talking machine. At the
dinner hour the men sit and listen, while record
after record is plaved. A new record by a new
artist must meet the approval of critical cow-
boys before it is listed with favorites, while a
new record by a favorite artist is an event. One
ofi these men would not understand your mo-
ti?);g if vou asked him about an author, Brown-
ing<or Conrad or Mark Twain; but merely men-
tion one of the great musical artists of the day,
an# instant friendship is established. His pro-
np&:ciation of the -performer’s name may be
cifide, and the title of the composition may in-
duce a smile, but he knows the music.

Neither the ideals of education nor the rigors
of practical experience have completely blighted
the American man’s inherent musical possibili-

ties; and the degree of his knowledge may be
observed in the training camps for United
States soldiers. A technical investigation of
the musical capacity of the soldiers is not nec-
essarv. One may quickly find out what they
know or do not know by noticing how they
take the work of a great performer who visits
them.

Recently, Mme. Maud Powell, the violinist,
played in several camps in the course of her

O 2

It May Be Safely
Assumed That Some
New Influence is
Reaching the Male

Sex of America

2

ST e

tour in the Western part of the United States
and Canada. No artist knows better than she
the country included in the concert circuit of
North America. For she has had to convince
the people before whom she went, and in the
process she has learned of what stuff they are
made. She, of course, approached her task of
playing at the camps with a sincere desire to
please the boys, but knew that pleasing them did
10t mean lowering her standards. She was
genuinely surprised when the boys would ask
for favorites—favorites of lers. A soldier from
Oregon would call for one thing, a soldier from
Montana for another; they knew Mme. Powell,
and they knew the music also.

Mme. Powell found that wherever she played
men knew her and her violin pieces whether
they came from city or country. The manager
of one theatre was quite convinced the soldiers
would not listen to a woman “fiddling classical
stuff,” and did his utmost to persuade her to
play the lightest program her conscience would
permit, almost insisting that a disagreeable fail-
ure would ensure if she had her way. She
told him she knew what the hoys wanted and she

won them, much as she wins her regular audi-
ences. Extra numbers were called for without
a moment’s hesitation as to the name of the
number desired.

American men have lacked conﬁaence; they
are music shy. The talking machine gives them
an opportunity to listen casually. They listen
and learn without wasting time at a concert.
A man may sit alone and listen, if he no longer
fears detection and ridicule from the family.
One day he upsets all precedent by offering an
opinion regarding a singer. Slowly the sifting
process goes on until he has acquired high
standards.

This process is country-wide in its operation.
What Mme. Powell discovered on her tour is
being called to the attention of all observers.
An elderly man was following two small lads
in a Western city. The boys were having a
heated argument, and the kindly gentleman be-
came interested enough to approach closer, so
as to overhear the cause of the contention. One
boy, about ten years of age, said that anybody
who did not think Melba’s “Caro Nome” was
the best singing, had a lot to learn; and the
other lad declared flatly that it did not hold a
candle to “Why Do the Nations?” by Wither-
spoon. The elderly man retreated, -lest he
should be called upon to settle a dispute about
which he knew nothing. When American boys
argue on the streets over the merits of Melba
and Witherspoon, it may safely be assumed
that some new influence is reaching American
men.

THOR NORBERG NOW AN ENSIGN

Talking Machine Dealer of Moline, Ill, in
Charge of Physical Training at Great Lakes
Naval Station—Doing Most Successful Work

Thor Norberg, successful Victor talking ma-
chine dealer in Moline, Ill.,, and who also con-
ducts a store in Rock Island, has entered the
U. S. Naval Service with the rank of ensign,
and is now in charge of physical training at the
Great Lakes Naval Station. Mr. Norberg is a
native of Sweden, but a citizen of the United
States, and his work in building up the physique
of Uncle Sam’s new sailor lads has been com-
mended by his superiors. Meanwhile, the busi-
ness has been left in competent hands and is
prospering.

SINCERITY

Oliver Ditson Co.
BOSTON
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That’s the slogan back of every factor in

Ditson Service

It means much just now

VICTOR

Exclusively

" Chas. H. Ditson & Co.
NEW YORK




JuLy 15, 1918

THE TALKING MACHINE WORLD

TS TR T VAT TATFTNTVPTU TV TSNV U URTT MU0 SRR AL ENR YRR U000 TG LGRSV (VUL LD ELBTUATTETTH TR T

n_‘; S

Victrola IX-A, $60

Mahogany or oak

Victor
Supremacy

Victor supremacy points the
way to success for every music

retailer.

It marks the
resistance.”

“path of least

Victor Talking Machine Co.

Camden, N.J.,, U.S. A.

Berliner Co..

I, Canadian Wh

“Victrola” i

is the Registered Trade-mark of the Victor Talking Machine Company

designating the products of this Company only.
Warning: The use of the word Victrola upon or in the promotion or sale of
any other Talking Machine or Phonograph products is misleading and illegal
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Vlctor Records and Victor Ma‘chmes are scientifically
of

. and their use,

one with the other, is absolutely essential to a perfect reproduction.
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Albany, N. Y....Gately-Haire Co., Inc.

Atlanta, Ga.......Elyea-Austell Co.
L Ph)xylhps & Crew Piano Co.

Austin, Tex......The Talking Machine Co., of
Texas.

Baltimore, ..Cohen & Hughes.
E. F. Droop & Sens Co.
H. R. Eisenbrandt Sons, Inc,
Me...... . Andrews Music House Co.
Als, Talking Machine Co.
..Oliver Ditson Co.
The Eastern Talking Machine
Co.
The M. Steinert & Sons Co.

Brooklyn, N, Y.. em_erncan Talking Mch. Co.

Bangor,
Birmingham,
Boston, Mass,

Williams.
Buffalo, N, ¥..... W. & C. N. Andrews.
eal ‘Clark & Nea! Co.

Burilngton, Vt....American Phonograph Co.
Butte, Mont...... Orton Bros.
Chicago, Lyon & Healy.

The Rudolph Wurlnzer Co.

Chicago Talking Machine Co.

..... The Rudolph Wurlitzer Co.
O......The W H. Buescher & Sons

The Colllster & Sayle Co.
The Eclipse Musical Co.
O......The Perry B, Whitsit Co.
Tex.......Sanger Bros.
Colo.,...The Hext Music Co.
The Knight-Campbell

Cincinmatl,
Cleveland,

Columbus,
Dallas,

Denver,
Music

Victrola XVI, $225
Victrola XVI, electric, $282.50
Mahogany or oak

Victrola XI-A, $115

Mahogany or oak

Victor Wholesalers

Des Moines, Ia.... Mickel Bros. Ce.

Detroit, Mich......Grinnell Bros.

Eimlra, N. Y...... Elmira Arms Co.

El Paso, Tex..... W. G. Walz Co.

Honolulu, T. H.... Bergstrom Music Co., Ltd.

Ilouston, Tex.....Thos. Goggan & Bro.

Indlanapolis, Ind..Stewart Talking Machine Co.

Jacksonvllie, Fla..Florida Talking Machine Co.

Kansas City, Mo..J. W. Jenkins Sons Music Co.
chmelzer Arms Co.

Lincoln, Nebr.....Ross P. Curtice Co.

Little Rock, Ark.,0. K. Houck Piano Co.

Los Angeles, Cal..Sherman, Clay & Co.

Meniphis, Tenn....O0. K. Houck Piano Co.

Milwaukee, Wis...Badger Talking Machine Co.

Minneapolis, Minn.Beckwith, O'Neill Co.

Mobiie, Ala........ Wm. H. Reynalds.

Montreal, Can..... Bcrliac‘; Gramophone Co.,
td.

Nashvilie, Tenn...:0. K. Houck Piano Co.
Newark, N. J.....Price Talking Machine Co.
New Haven, Conn.Henry Horton.

New Orieans, La... Philip Werlein, Ltd.

New York, N. Y...Blackman Talking Mach. Co.

Emanuel Blout.
C. Bruno & Son, Inc.

J Co.
Charles H. Dntson & Co.
Landay Bros., Inc.
New York Taik.nz Mach. Co.
Ormes,
STt Fearsall co.
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Omaha, Nebr...... A. Hospe
Mickel %ros Co.
Peorls, IH......... Putnam-Page Co., Inc.

Philadeiphia. Pa..Louis Buehn Co.. Inc.

. J. Heppe.
The Gecrge D. Ornstein Co.
Penn Phonograph Co., Inc.
The Talking Machine Co.
H. A. Weymann & Son, Inc.

W F. Frederick Piano Co.

C. Mellor Co., Ltd.
S\andard Talking "Machine Co.
Portland, Me...... Cressey & Allen, Inc.
Portland, Ore..... Sherman, Clay & Co. .
Providence, R. I...J. Samuels & Bro., Inc.
Richmond, The Corley Co.. Inc.

W D. Moses & Co.

J. Chapm
The Talking Machinc Co.
U. Consolidated Music Ci

The John Elliott Clark Ce.
San Antonio, Tex.Thos. Goggan & Bros.
San Franclsco, Cal.Sherman, Clay & Co.
Seattle, Wash..... .Sherman, Clay & Co.
Sioux Falls, S. D..Talking Machine Exchange.
Spokane, Wash....Sherman, Clay & Co.
St. Louls, Mo.....Koerber-Brenner Music Co.
St. Panl, Minn....W. J. Dyer & Bro.
Syracuse, N. Y....W. D. Andrews Co.
Toledo, O.......... The Whitney & Currier Co.
Washington, D, C.Cohen & Hughes.

Droop & Sons Co.
Roht. C. Rogers Co.

Pittsburgh, Pa..

Rochester, N. Y..

Salt Lake City, U
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ALL RECORD CUSTOMERS ARE ALBUM CUSTOMERS

A Place for Every Record and Every
Record in its Place

Albums are an Indispensable Requisite in the
talking machine business and wherever records are
sold. Practical and handy. Save time and records.
A profitable adjunct to the business.

We manufacture disc Record Albums to fit cabi-
nets of all sizes and styles. With the indexes they
are a complete system for filing all disc records.

We have unexcelled manufacturing facilities, and
considering quality our prices are the lowest. Write
us, giving quantity you may desire, and we will
quote prices.

OUR<ALBUMS ARE MADE TO CONTAIN VICTOR,
COLUMBIA, EDISON, PATHE AND ALL

MAKING THEIR SiLECTION

NATIONAL PUBLISHING CO., 239 S. American St., PHILADELPHIA, PA.

OTHER DISC RECORDS

THE PERFECT PLAN

CONDITIONS IN TALKING MACHINE TRADE IN AUSTRALIA

Machines and Records Not So Numerous in That Country as in the United States, and Most of
Them Are Imported From England and This Country—Unusual Conditions That Prevail

Wasuingrox, D. C., July 6.—The following in-
teresting report regarding the situation in Aus-
tralia in the matter of talking machines and rec-
ords has been made by Howard A. Treat, sec-
retary to the commercial attaché in Melbourne:

Although there are a good many ‘‘talkers”
in use in Australia, they are by no means so
common as in the United States; and while
there are some cheaper grades assembled in
Australia from imported parts, the majority of
the machines on sale here now are shipped from
England and America. DBefore the war some
French and German makes were sold.

Customs receipts for the fiscal year ended
June 30, 1917, show that talking machines to
the value of £55000 ($267,600) were imported
from the United States. During the continu-
ance of the war other countries are practically
out of the market. The duty on talking ma-
chines of other than British manufacture is 10
per cent. ad valorem. It is understood that
the sima]l manufacturers who assemble parts into
cheap machines desire to have this duty in-
creased for the protection of home industry.

No energetic effort has been made to push the
sale of talking machines until within the past
year. Hitherto phonographs have been carried
as a side line by dealers in pianos and other
musical instruments, and_until recently no one
has undertaken to handle them exclusively. A
Melbourne firm which carries nothing but talk-
ing machines states that within the past year
it has imported 300 machines of the make it
handles, and it further states that the more ex-
pensive styles sell more readily than the cheaper
grades. The attempt to sell the more expensive
cabinet machines is a comparatively recent
venture, as formerly the horn machine was the
favored type. As yet the talking machine trade
is in its infancy in Australia, and there is a
good opportunity for the introduction of such
instruments, for the people are very musical;
but owing to the lack of development of this
trade, piano players, which are much more ex-
pensive, have gained the preference.

The present is seemingly an opportune time
for establishing a plant for the manufacture of

records in Australia. The situation here is
peculiar. Australia is so remote {rom other
countries that it comprises almost a world of
its own in musical matters, Artists from
Europe and America usually remain here many
months, returning again and again to the same
places if they become popular. Operettas,
pantomimes, and musical comedies generally
run from eight to ten weeks in each city. The
rights to produce American and European mu-
sical successes in Australia are usually obtained
soon after they become established at home,
and local favorites present them in Australian
theatres. Local musicians of ability are very
popular, and visiting artists who meet with suc-
cess are made much of, socially and otherwise,
with the result that records made by such peo-
ple would have a large sale if they could be
made hcre and put out while the artists are at
the height of their popularity.

Imported records sell at prices greatly in ad-
vance of those obtained in America, and rec-
ords could be imade here that would bring a
lower price and still yield a good profit to the
manufacturers. The sale of such records would
do more toward increasing the use of talking
machines than any other instrumentality. Tt is
important, however, that the material of which
the records are made be such as to insure a pér-
fectly smooth surface and the best possible re-
production. Information as to the existence in
Australia of raw materials for the manufac-
ture of records is something that would have
to be obtained by the manufacturers themselves,
inasmuch as the cowmposition of records is a
trade secret.

RECREATION CENTER IN NEW YORK

The Y. M. C. A. Eagle Hut, which adds to the
attractiveness of Bryant Park, New York, has
been equipped with a talking machine by Reed
Miller, the well-known singer. With a number
of other artists Mr. and Mrs. Miller have been
giving concerts at this recreation house, which
kave been attended by large numbers of sol-
diers and sailors.

A Really Good Album At a Moderate
Price is a Money Maker tor the Dealer

METAL BACK ALBUMS

w_ill give the dealer and his patrons true value and the
highest quality.
for the best in their respective grades.

Write for samples of our three numbers

NEW}YORK ALBUM & CARD CO., 23-25 Lispenard St., NEW YORK

A complete line of albums that stand

THE SONORA IN AUSTRALIA

Allan & Co., of Melbourne, Are Handling and
Featuring This Product in an Effective Way—
A Leading Institution in the Antipodes

The Sonora Phonograph Sales Co. recently
closed arrangements whereby Allan & Co., of
Melbourne, Australia, will handle the complete
Sonora line in this far distant ppim. The ac-
companying photograph will give some idea of
the prominence accorded the Sonora line in Al-
lan & Co.’s windows, and it is said that one of
their beautiful windows will always be devoted
to the exclusive display of the Sonora phono-
graph.

Allan & Co. is recognized as one of the fore-
most musical houses in the Antipodes and is

frequently termed the “aristocrat” of the Mel-
bourne musical houses. It is the oldest music
Louse in that city, and caters to an exception-
allyv high-class clientele which will doubtless
appreciate the merits of thc Sonora phono-
graph. b

The securing of a representation so desirable
as that given by Allan & Co. enables the So-
nora Co. to forego the necessity of introducing
its product in this new field. The fact that the
Sonora is being sold by the house of Allan &
Co. is, for the Australians, sufficient guarantee
of the unqualified merit of the product. Allan
& Co. are planning to institute an aggressive
campaign in behalf of the Sonora phonograph,
and the outcome of this campaign will assuredly
establish the position of the Sonora in Mel-
bourne musical circles.

A LITTLE RECORD “POINTER”

A concern in the East which makes many col-
lections for accounts of $1 obtains prompt rc-
mittances, it finds, by the use of an envelope
one inch by two inches in size, tipped with glue
to the bill. On it is printed: “We have made
it easy for you to remit. Just enclose $1 in
this envelope.” The small size of the en-
velope seems to get morc attention than the
usual letter size, in spite of the fact that it can-
not be mailed without a larger wrapping,
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Oak

Victrola VIII-A, $50

Oak

Victrola IX-A, $60

Mahogany or oak

Victrola X-A, $90

Mahogany or oak

AN

Supremacy

The supremacy of
the Victrola is as evi-
dent in the prosperity

- of Victor retailers as

in the great musical
accomplishments of
the instrument itself.

Victor supremacy
means retailer suc-
Cess.

Victor Talking Machine Co.

Camden, N. J., U.S. A.

Berliner Gramophone Co.. Montreal. Canadian Wholesalers

Victrola XVI,

Victrola XVI, electric, $282.50
Mahogany or oak

Victrola XIV, $175

Mahogany or oak

$225
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“Victrola” js lhe Registered Trade-mark of the Victor Talking Machine
ts of this C only.

C i ing the prod
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Warning: The use of the word Victrola upon or in the promotion or
sale of any other Talking Machine or Phonograph
products is misleading andillegal

Important Notice. Victor Records and Victor Machines are scien-
in the pr

di d and synchronized

of manu-
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Victrola XVI1I, $275
Victrola XVII, electric, $332.50
Mahogany or oak
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Victrola XI-A, $115
Mahogany or oak
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ESPITE the tremendous sums of money required to meet

the nation’s expenses the coming year, there i1s a magnifi-
cent feeling of confidence evident everywhere that we are coming
out ahead, not only in victory over the enemies of the United
States, but in the development of a greater and finer civiliza-
tion which will follow our present days of travail. Nature is
aiding and abetting in this feeling of confidence for latest re-
ports from the Department of Agriculture convey the cheering
assurance of a bumper wheat crop this year that promises to
develop before harvest is finished into a production of a mil-
lion bushels. ’

This is great news, not only for members of this industry,
but for everyone interested in American trade and progress.
It means more bushels of wheat than in any year except one,
and better still, it indicates more bushels of oats, more bushels
of rye, more bushels of barley than ever before—items that will
bring cheering news to all the Western nations linked with
us in the fight for world freedom, as well as to ourselves.

No less encouraging is the state of the cotton crop, the
acreage and condition of which for the season are largely above
the average. With three hundred million more bushels of wheat
this year than last, and the ships to carry it, no worry need
be felt over the food supply for our soldiers and sailors, as well
as for our allies. Consider also that the vast wealth coming
from the ground and which goes into the hands of our farming
community will mean increased buying power. There can be
no question but that the talking machine industry will get its
share of this -surplus wealth, inasmuch as talking machines
and records are recognized as an absolute need in these days
of stress.

It is in very truth a time for confidence, courage, and op-
timism rather than gloom and grouch. Americans young and
old are all prepared, or are preparing, to meet every emergency
that is necessary to supply the nation’s needs. The great essen-
tial to-day is confidence. We must have confidence in the stu-
pendous enterprise which is being conducted by this country
in helping to bring freedom to the world. We must have con-
fidence in the nation’s ability to adjust business affairs to the
end that industry is maintained unhampered only with such re-
strictions or changes as are inevitable in face of war necessities.

We must arouse public sentiment to a full appreciation of
our power not only to do things, but to do them right. Instead

of talking depression and disaster and going around with howed
heads and sorrowful mien, is it not the time to exult and to take
pride in the nation's manhood, in the nation’s resources, and in
its ability to triumpl over all difficulties? Let us inspire con-
fidence not only among our, own people, but let us inspire con-
fidence in those nations who are leaning on us for support.

RF,ADERS who are interested in the problems of price stabili-
zation will find the views of Joseph L. Davies, former
Commissioner of Corporations, and first chairman of the Federal
Trade Commission, which appear elsewhere in The World,
worthy of close consideration.

Mr. Davies places himself absolutely on record as being im-
pressed with the necessity of doing justice and giving proper
governmental protection to the manufacturer who produces
standard goods of fine quality, behind which he places his name
and reputation, and for which he has created a valuable good-
will by great and conscientious effort, believing by so doing
that public interest is conserved. He points out that under exist-
ing law, as laid down by recent decisions of the courts, practices
have become prevalent which constitute a menace to legitimate
business interests, and are likewise a serious injury to the con-
suming public.

He emphasizes the need for legislation such as that which
is covered in the Stephens Bill, now before the House of Repre-
sentatives for consideration, after being amended, which -will
repose in a governmental agency, such as the Federal Trade
Commission, the power, upon its own initiative or upon com-
plaint, to review and adjust equitably the terms of the resale con-
tract. In this connection he says: “With such a provision in-
cluded the Stephens Bill would, in my judgment, secure to pro-
ducers, distributors and the public all the benefits and economies
of price stabilization on standard merchandise, and at the same
time afford every possible protection of the public interests.”

The views of Mr. Davies on the subject of price maintenance
are of national importance. While chairman of the Federal
Trade Commission he made a deep study of trade conditions, and
a statement of his views regarding the Stephens Standard Price
Bill, and the modifications that may seem necessary and desirable
for an equitable solution of the whole question of resale regula-
tion on identified products, is most timely.

ALKING machine dealers are facing big problems these

days. Everything is topsy turvy; the greatest war in history
is upsetting and demoralizing established practices in almost
every field of effort, and it is difficult, if not impossible, to plan
ahead with any degree of certainty. It is, however, a time for
concentration, and this means well directed effort. The man
who wins is he who devotes himself directly to mastering the
difficulties that confront him.

This brings up the subject of summer trade, and it must
not be overlooked that the talking machine, with its wonderful
entertaining possibilities, is a potent trade stimulator during the
vacation period. Why not concentrated action along this line?
Get right down to brass tacks. Analyze your stock, which, de-
spite its limitations, has undoubtedly possibilities for exploita-
tion. Of course we are in war times, and there are many ob-
stacles in the way of business expansion, but success is inevit-
able if one works earnestly for it. Keep in mind that the men
who have reached the top of the ladder in every line of effort
are the ones who have concentrated, and who have fought diffi-
culties intelligently and persistently.

The more one studies the entertaining and musical features
of the talking machine, the more admiration it excites. This is
a subject on which dealers could dwell to advantage in summer
as well as in winter. It means increased income earning power
if a little more enthusiasm, ginger if you will, is placed in their

.work.. There are still abundant opportunities in the matter of

summer trade, although it may mean development along new
lines and new channels.

This is the time of the year when all the world is out of
doors and the great big national entertainer is the talking ma-
chine. This is not only true where soldiers and sailors congre-
gate in the camps and “huts” in this country and in the trenches
on the battle front, but it is also true of the summer hotels, camp-
ing- out parties, country homes and clubs=in fact; talking-nm=
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chines and records are an absolute necessity wherever the best
form of entertainment is desired. The talking machine to-day
is truly a marvelous creation, and the more you analyze it, the
more you go into the subject, the more it impresses.

Develop new trade in war time—in hot weather? Of course
you can, and plenty of it—provided a fair amount of stock is car-
ried. That’s the rub!

Despite restrictions, curtailment, labor conditions and the
increased demand for talking machines and records, manufac-
turers are making the greatest possible efforts to meet the re-
quirements of the trade. For this is a time that calls for the
highest form of ability in the production end. Manufacturers,
it must be remembered, are facing problems that are not easy
of solution. We must all conceive of the extraordinary condi-
tions prevailing and be sufficiently elastic and considerate in
our views to realize that every manufacturer is doing his best
to look after the needs of his customers.

N excellent suggestion comes from the Talking Machine

Dealers’ Association of Buffalo to the effect that secre-
taries of the various trade organizations exchange reports at
their meetings in order to bring about a closer co-operation be-
tween the many local associations that have sprung up and are
now existing in the trade and provide for a greater unity of ac-
tion on matters of general import. Of course, the reports of the
meetings of the various associations appear regularly in The
Talking Machine World, and those interested can thereby keep
in touch with what the different organizations are doing. By
building up a chain of secretaries, however, all working together,
various questions and problems may be discussed more or less at
length before any definite action is taken. Those with vision
can see in such a co-operation between the associations, through
the secretaries, the basis for an organization of the National As-
sociation of Talking Machine Dealers—something that has been
suggested on numerous occasions, and which should prove of
genuine benefit to the industry as a whole.

Local associations have shown what can be accomplished in
a small way for the betterment of business practices in the trade,
and the elimination of various so-called “evils.” How much more
effective would be the work of a national association along those
lines, and the establishment of uniform standards of practice in
the retail talking machine trade?

L1 branches of industry have followed the liearings on the

new War Revenue Bill hefore the Ways and Means Com-
mittee of the House of Representatives with considerable in-
terest, and the results, which will he formulated in the bill that
will be introduced in Congress after a short recess, will have
a very vital bearing upon bhusiness plans the coming fall and
winter.

TO OUR SUBSCRIBERS

If your copy of The Talking Machine World does not reach you
on publication date, or a few days thereafter, do not assume that
| it has gone astray. The existing railway congestion has had a
serious effect on the handling of mail, particularly second class
matter, and brought about unusual delays. Kindly wait a few
days longer than usual before writing to us, as the paper will
ProbablyiarGivelsatcl R N . o e e s«

A strong plea for the talking machine industry was made
before the committee by Marion Dorian, of the Columbia Co.,
in which he emphasized the important part that the talking
machine is playing in supplying music and entertainment not
only for the fighting men in the army and navy, but as a power-
ful medium for maintaining the courage and optimism of the
people at home. He stated that instead of an increase in taxes
there really should be a repeal of the present tax on talking
machines, because of the essentiality of these instruments in civil
and military life. .

Judging from the remarks of the committee there is a likeli-
hood of an increase in taxation on talking machines and on mu-
sical instruments as a whole, and it behooves every member of
the trade to get in touch with his Congressman and present
in as strong and as forceful a manner as possible the claims
which music has for full consideration, and the necessity for
its wider diffusion in these trying days.

The Washington correspondents of the daily papers are evi-
dently unaware of music’s important part in the war, for in the
reports which they are sending out to the daily papers through-
out the country they seem to take pleasure in emphasizing that
musical instruments are luxuries, and some of them have the
temerity to offer suggestions as to the exact increase of taxation
which they consider should be applied in the case of talking
machines.

It is really amazing what a fund of misinformation some of
our daily papers can supply when it comes to discussing the
products of certain industries, notably musical instruments. They
seem possessed of the idea that every talking machine and piano
man is a millionaire, and that their profits are extraordinary.

[t is quite evident that some of our Congressmen have never
gone through the school of business experience. Their views
are often those of theorists, rather than practical men, when
it comes to discussing and analyzing the costs of doing business
—at least in certain industries. As a matter of fact profits are
far from abnormal to-day, either for the manufacturer or the
dealer, and it doesn't require a genius. or even a politician, to
discover this. No one who has given real serious study to the
conditions to-day in America can fail to properly realize the
part music is playing in our civilization, and particularly what
a tremendous and inspiring factor it is in these days that are
trying men's souls.

PEARSALL

10 East 39th Street
Pearsall Service

“Silas E. Pearsall Co.

10 EAST 39th STREET

All mail, except bills, should be sent to our new
address, 10 East 39th Street, the new home of
Pearsall Service. Enlarged quarters and im-
proved efficiency in handling Victor machines
and records will give you a Pearsall Service plus.
Remember our new number plate 10-E-39.

Wholesale Distributors of Victrolas and Records
NEW YORK, N.Y.
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Securing Help, Lost Through the Draft, by
Means of Motion Picture Advertising : By E. A. Deach

The live retailer and manufacturer of musical
instruments has now learned to adjust his busi-
ness to wartime standards. It is folly to be
guided by pre-war conditions, for new times
demand new methods. The latest bombshell
which has fallen in the talking machine man’s
midst is that he will lose all of his men of draft
age. He will, of course, have to replace them
with young women and older men, but the help
wanted ads are so many that women can pick
and choose their jobs. With competition from
better paid and shorter hour industries, they are
not going to experience an easy time in securing
the right kind of help to replace their younger
men. The talking machine maker or retailer can
take a leaf out of the Government’s book. In
its urgent need of stenographers and shipyard
workers, the Government has advertised for
them by slides at the motion picture theatres.
The Government’s problem is national; the
manufacturer and dealer’s problem is purely
local. So it is essentially a matter of cir-
culation rather than methods. While the Gov-
ernment shows its slides in several thousand
motion picture theatres extending across the
continent, all you need for your purpose are
the local motion picture theatres. Young
women and girls are well known for their lib-
eral patronage of the movies, so you will not be
able to blame the medium if your slides are in-
effective. The right medium is there—I100 per
cent. efficient—but vour slides must reach the
same high percentage if you want results. Yon
can sow seeds on a plot of ground and they
will come up. You can sow the same seeds on
a properly fertilized plot of ground and not only
will they come up, but the yield will be several
times greater than that of the seeds sown on
unfertilized ground. It is the same way with
slides at the motion picture theatre, only your
fertilizer is more gray matter in the slides.

How many slides the merchant uses, how
elaborate the slides are and the number of local
theatres in which they are shown depends en-
tirely upon the number of employes he nceds.
I you are doing a small, yet satisfactory busi-
ness, in a neighborhood section and can: con-
tinue with one additional employe, this slide
should suit your purpose:

“One of our men has left to join the
army. \What young woman will fill his
place at the same salary?”

Have this announcement placed on a typewrit-
ten slide. If the operator employs the stencil
process this will do. If neither of these two
methods are at his disposal the neat, hand-writ-
ten slide will serve the same purpose.

However, for an outlay of about a dollar the
local photographer will prepare you such a slide
in colors, with a soldier in the top left-hand cor-
ner beckoning to a young woman in the top
right-hand corner.

The jobber, retailer or manufacturer with a

200

New Times Demand
New Methods of
Meeting Wartime
Conditions in the
Talking Machine
Trade . . . . . .

ST O

force of from five to twenty men may have to
put out a series of slides and screen them in
the most desirable local theatres before he ob-
tains his full quota of the right kind of help.
However, the same slides can be used from time
to time when new people are needed to replace
those who are leaving, so the expense is not so
great. Here is one such slide which you should
show during the first week of vour drive

“Human nature is the basis of the
photoplay. Human nature plus mer-
chandising knowledge are the qualifica-
tions for a salesman. The has
stripped us clean of young men. \\e
will pay young women the same salaries
as the men and teach them the talking
machine business.”

war

I'he foregoing slide may prove perfectly sat-
isfactory so far as applicants are coucerned ex
cept that there are not enough of them. Assum-
ing that the talking machine dealer, for instance
l:as tried the slide out in the theatre nearest to
his store, I would suggest that he make arrange-

ments with another show in his section to screen
the slide. He can repeat the same process with
the local theatres until he is fully supplied with
competent help. .

This plan will save the retailer the expense
and trouble of having a number of slides cir-
culating in the local theatres. It will be a
simple matter for him to withdraw the slide at
a moment’s notice without any trouble.

If you have followed my movie advertising
articles in the trade papers you will have ob-
served that I do not recommend the talking ma-
chine dealer advertising in any theatre but the
most snitable one nearest to his store. The
only exception to this rule is when the dealer
is located in a downtown section and his cus-
tomers come from all parts of the town. Adver-
tising for clerk help and advertising for more
business are two different things. The salesman
will not mind a car ride if the job is a good
one, but it takes extraordinary inducements to
persuade people living in one section to trade
i another section. It is for this reason that the
retailer in a neighborhood section is perfectly
justified in showing his help wanted slides in as
many of the local theatres as he sees fit.

If you find that a single copy of a slide will
suit your purpose, any local photographer will
make you an artistic announcement for about a
dollar. 1f you can use several copies of the
same slide, they will cost you about 25 cents
apiece. To this you must add the cost of screen-
ing the slide, the cost of which will fluctuate
according to the seating capacity and location
of theatre adopted. If you are already under
contract with the theatre it will be a simple mat-
ter to temporarily .remove your regular advertis-
ing slide. The average cost of showing your
help wanted slide for a single week will be in
the neighborhood of a dollar.

The newspapers are full of want ads, byt slide
want ads are the exception rather than the rule.
1f you want your want ad to appear without be-
ing sandwiched in between other want ads, use
the movies. Even though want ad slides may
become as popular as newspaper want ads, the
former will continue to be shown separately.

It has well been said that the man or the
natiou that is slow starting to fight is often
slower quitting.  Will the Kaiser please take
notice.

THE BROOKS

Automatic Repeating Phonograph

Plays Any Kind of Record—Any Desired Number
of Times and Then Stops Automatically—
The Phonograph Sensation of the Age

DEALERS:

You cannot duplicate the value we offer for twice
“Brooks”
compares favorably with Instruments retailing for

the price. In size and appearance the
$300.00 and up.

In tone qualities
machine on earth!

nearest competitor.
machines for three
bled every four months.
has no competition.
and discussion—it is self-advertising.
particulars, terms, prices.

BROOKS MANUFACTURING COMPANY

SAGINAW, MICH, U. S. A.

Talking Machine Dept. -

it 15 unexcelled by any talking
In mechanical equipment and
automatic features it is years in advance of its
We have been building talking
years—Ilast year our sales dou-
The BROOKS DEALER
The machine creates interest
Send for

View of Controlling Dial

This dial sets, starts and stops
the machine. Will play any de-
sired number up to nine or con-
tinuous.

Simplest Machine to Operate

Instructions

Set the needle at the inner edge
of record cutting and then move
pointer to the figure designating the
number of times you wish record
played.

hat is all. You can now forget
the machine. When the record has
been played as many_times as set
for, the machine will stop auto-
matically with the tone arm sus-
pended in the air above record.

HEIGHT OF CABINET S0
INCHES
FURNISHED IN OAK OR
MAHOGANY
SPRING OR ELECTRIC MOTOR
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BORN of a musical family of distinction, the Cecila-
phone has speedily won its way into the stores of
many dealers who appreciate its high merits and
distinctive features and the prestige arising

from the honored name it bears.

The profound knowledge of acous-
tics which has made Bush & Lane
pianos tonally what they are,
and the novel adaptation
of the piano sound
board principle to
the different
form of the
phono-

Style 1
Oak, §115.00
Walnut,
$130.00
Mahogany, $115.00
Height, 461,5 inches. Depth,
..1% inches. Width,
19% inches B

Style 2
Mahogany,
$140.00
Walnut, $156.00

: graph
Hi Ght 46 inch D h, 24
HRALEIRIET B has made

the Cecila-
phone a marvel
in the faithful re-
production of the tones
of the recording artist.

Style 3
M |hogan3
$200.00

\Valnut $ 15.00
Ilelgh( 51 inches. Def)lh.
25% inches, Widt

21 inches

The skill in designing and in
cabinet work which has made Bush
& Lane pianos recognized throughout

e : the trade for their striking originality and
i sio000 B beauty has produced phonograph cabinets that

Height, 51 inches.
Depth, 25% inches.

Wiath, 3¢ mebes are artistically satisfying to the very highest degree.

All Cecilaphones are equipped for playing both lateral and
vertical cut records and have an excellent tone modifier, powerful

double cylinder worm gear motor and balanced spring cover support. L7
In every respect the Cecilaphone represents the highest P &
. . . . . &
ideals 1n musical instrument making. Lot
ST
A T
BUSH & LANE PIANO CO et
° /, 4"1“#
HOLLAND, MICHIGAN 7 Fas
LIRS
’ ¢°%:;°.§>% ..
A P
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Plenty of time yet to Sell Vacation Models
—Keep right along with the good work.

—Make July beat January.

Columbia Graphophone Co.
NEW YORK

E WORLD

W_f/

FEATURED McCORMACK RECORDS

Wm. Berdy’s Artistic Window Display of “Keep
the Home Fires Burning”

Wm. Berdy, well-known Victor dealer at 1198.

Fulton street, Brooklyn, N. Y., has been devot-
ing a considerable portion of his time the past
few months to the preparation of artistic and
effective window displays. These displays have

Mr. Berdy’s Attractive Victor Window
featured Victrolas and Victor records to excel-
lent advantage, and Mr. Berdy attributes a
goodly proportion of his sales totals to the im-
pression created by these attractive windows.

The accompanying photograph presents a re-
cent display installed by Mr. Berdy to feature
the john McCormack Victor record “Keep the
Home Fires Burning.” This display attracted
considerable attention, and during the time that
it was in the window the sales of this popular
record increased steadily.

A WINDOW-DRESSING IDEA

Repetition With Variation Claimed to Be a Good
Rule to Observe by Merchants

Repetition with variation, in the opinion of a
merchant noted for his excellent window ar-
rangements, is a good rule for window displays
that get results.

A musical comedy gave him the idea, accord-
ing to C. C. Le Vade in a little article in Sys-
tem. “You know how they work the members
of the company in groups,” he says. “Two
or three come on the stage in one arrangement,
they go off, another group appears, they exit,
and a new combination of both groups appears.

“I apply the same principle in my window
dressing. After any setting that has been on
display for a time is changed, I sclect a few
of the articles to use again in the next display.
Thus the articles repeated gain emphasis from
being shown in a variety of combinations.”

The chief troubles in this country this year
are going to be troubles of transportation. And
right here is where the auto truck steps in and
fills the bill.

ENJOY ANNUAL OUTING IN TORONTO

Employes of R. S. Williams & Sons Co. Par-
ticipate in Very Pleasant Affair

ToronTo, ONT., July 2.—The employes of the
R. S. Williams & Sons Co., Ltd., this city, held
their tenth annual outing at Queenston Heights
recently, which proved one of the most success-
ful affairs in the history of the company. Will-
iams & Sons Co. are Edison jobbers in this
section, and a number of their dealers took ad-
vantage of the invitation to join with their em-
ployes in the enjoyment of the outing.

The party journeyed from Toronto to the
grove on a chartered steamer, and during the
trip there were a number of games and con-
tests to keep all hands imterested. Upon ar-
rival at the grounds there were more games of
all sorts, including bowling contests, racing
and a football game. Members of the staff
provided an excellent musical program during
the boat ride, and there was dancing at the
grove. A pleasing patriotic touch was given to
the outing by the fact that invitations had been
extended to a number of convalescent soldiers
to join the party, and quite a number accepted.
As was apparent in the photograph, so kindly
sent The World, the soldiers were given the po-
sition of honor in the front.

Every dealer can tell you the exact amount
of his gross sales for the month, but can he
tell you the exact cost of getting his business?

PATHE PUBLICITY CAMPAIGN

Interesting Series of Advertisements Inaugu-
rated in the Saturday Evening Post—Specific
Records Being Featured by the Company
The Pathé Fréres Phonograph Co., Brooklyn,

N. Y., used in the June 15 issue of the Saturday

Evening Post a striking quarter-page advertise-

ment which inaugurated a new idea in Pathé na-

tional advertising. According to the plans of the
company similar advertisements will appear
every week in the Saturday Evening Post for
some time to come, and this publicity is well
calculated to impress the millions of readers

ol this publication with the distinctive merits

of Pathé products and the musical value of

Pathé records.

In the June 15 advertisement two records
were mentioned by name and number, and it is
tlie intention of the Pathé advertising depart-
ment to continue featuring specific records so
that the dealers may receive the benefits of this
direct advertising. Emphasis was placed upon
the fact that “You can play Pathé records on
any make of machine,” and this phrase will also
be used in the entire series of advertisements.
A portrait of Muratore, the world-famous tenor
who sings exclusively for the P’athé library, gave
a personal touch to this advertisement which
enhanced its value considerably.

Hope, when not harnessed to hustle, is really
a handicap.

by selling it.

43-51 W.FourthSt.
New York, N. Y.

THIS ALBUM MADE US FAMOUS

Why don’t you try?

Buy Your Albums Direct From the Manufacturer

THE BOSTON BOOK CO., Inc.

The only exclusive Record Album Factory in the world.

Pat. Dec. 15, 1914.

Chicago Office:
1470 S0.Michigan Ave.
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“B & H’’ Fibre Needles

The only Fibre Needles licensed for sale in the

United States

The B & H Fibre needle was born of necessity
and has made good.

It is the needle of Tone—of Quality.

T

The needle that cannot injure the record and—

The ONLY needle that has brought about the
sale of thousands of Talking Machines and
of hundreds of thousands of Records.

This means money to you—
Think it over

B & H FIBRE MFG CO.

33-35 W. Kinzie Street - - Chicago
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Standard Price Legislation Necessary to
Protect Buying Public, Says Joseph E. Davies

Edmond A. Whittier, secretary-treasurer of
the American Fair Trade League, recently gave
out for publication a letter of approval of the
Stephens Honest Advertising bill from Joseph
E. Davies, of Wisconsin, former Commissioner
of Corporations and first chairman of the Fed-
eral Trade Commission, of which body he has
been a member until he recently resigned to be-
come candidate for United States Senator. The
communication, which was addressed to Mr.
Whittier, is of interest to members of the talk-
ing machine industry, and follows:

“During my association with the Government
—as Commissioner of Corporations and as a
member of the Federal Trade Commission—I
have been deeply interested in the problems of
price stabilization and of predatory price cut-
ting. TIn the course of investigations of these
subjects which [ have directed I endeavored to
keep an unprejudiced mind, and could not, pend-
ing official action, with propriety indicate my
personal attitude regarding these problems, the
solution of which must be based on a careful
consideration of the rights of producer, dis-
tributor and consuming public. Now that my
responsibilities in that regard have ceased, how-
ever, [ am very glad indeed, in response to your
request of May 25, to state to you frankly my
views.

“Since the Miles decision by the Supreme
Court it has always been my judgment that
the courts would hold all attempts at resale
price control as a violation of existing law. My
opinion in that respect has been verified by the
rccent decisions. They were inevitable so long
as our legislative policy was predicated on un-
restricted competition for the reason that any
schedule of standard resale prices, established
by the individual producer of an article, must
necessarily confine competition between jobbers
and between retailers of the article to service,
quality and other factors than price.

“But my experience has shown me that un-
der existing law, as thus laid down by the
courts, practices have become prevalent which
constitute a menace to legitimate business in-
terests and are likewise a serious injury to the
consuming public.

“I am impressed with the necessity of doing
justice and giving proper governmental pro-
tection to the manufacturer of branded goods
who produces standard goods of fine quality,
behind which he places his name and reputa-
tion, and for which he has created a valuable
good will by great and conscientious effort. I
believe the public interest will bc served by so
doing.

The practice of some dealers who.use such
goods as sensational eut-price bait for the
sale of anonymous goods is, in my opinion, un-
fair and reprehensible in the last degree. Like-
wise the practice of some dealers in advertis-
ing such goods for continued periods of time
at prices below their costs is, in my opinion, not
justified. Such competition is not fair, and is
not the competition which it should be the
policy of the law to encourage, but is, in fact,
an indefensible misuse of the reputation of an-
other. It is a wrongful misappropriation of
the value created by the producer to further the
dealer’s personal and unrelated interest.

“As the American Fair Trade League has so
many times pointed out, the country store-
keeper, the city specialty merchant and the
neighborhood store often find it difficult to exist
if staple products are used by the powerful con-
cerns cutting prices in such a way as to create
the impression ‘that these smaller competitors
are overcharging the consumer on everything
else in their stocks. These small units of dis-
tribution lose not only the sale on these prod-
ucts, but the confidence of the public. Realiz-
ing these conditions there can be no doubt in

the mind of any fair-minded man but that these
cvils ought to be corrected, and these abuses
prevented by law, but in the application of the
remedy it is of paramount importance that
the public interest should be safeguarded in
every possible way.

“I well understand that advocates of the one-
price-to-all principle honestly contend that, in
the absence of monopoly or combination, which
are specifically forbidden any privileges under
the Stephens bill, competition between producers

R XN R R

The Stephens Bill,
When Amended,
Will Ensure Price

Stabilization on

Standard
Merchandise

S O O

of similar articles will assure constant improve-
ment in quality and constant lowering of price
to consumier. It is argued that all trade his-
tory proves this, and the automobile and other
articles are cited as evidence. Yet we must, |
think, recognize and satisfy the doubt which has
remained in many minds on this point. I feel
sure that the members of your league would
favor any restriction or amendment to the Ste-
phens bill which may meet every sincere, un-
sellish objection and facilitate its passage.

Aeon |

neomp%ﬁa&/e

BAY CITY

Be-

A tone that is ineffably
exquisite—not phonographic

cause of doubt I believe it would be the dispo-
sition of many people who are.disinterested to
oppose legislation that permitted a producer to
determine the resale price of his article with no
other restriction than that which competition
imposes.

“For the reasons stated, I believe the Ste-
pheus bill should be amended so as to repose
in a governmental agency, such as the Federal
Trade Commission, the power, upon its own in-
itiative or upon complaint, to review and adjust
equitably the terms of the resale contract. With
such a provision included the Stephens bill
would, in my judgment, secure to producers, dis-
tributors and the public all the benefits and
economies of price stabilization on standard
merchandise and at the same time afford every
possible protection of the public interests.”

A CHANGE IN WASHINGTON

Van Wickle Piano Co. Succeeds F. G. Smith
Piano Co.—Handles Columbia and Victor

Wasnixeron, D. C.,, July 3.—After forty years
spent with the F. G. Smith Piano Co., of this
city, as manager, and later as vice-president, W.
P. Van Wickle recently organized the W. P.
Van Wickle Piano Co., Inc., of which he is
president, and took over the F. G. Smith Piano
Co. business. The new company will con-
tinue at the old address and will handle the same
lines of pianos as formerly, as well as the Vic-
tor and Columbia lines of talking machines and
records. The machine department of the com-
pany is under the management of John F.
Abendschein, assisted by C. W. Carter and Will-
aam J. Wright. A very large and constantly ex-
panding business has been developed.

Delpheon $75 Model

_THE DELPHEON COMPANY

e .o
™ .

MICHIGAN

OR WRITE TO DISTRIBUTORS
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Portable Grafonolas for Vacationists—

Why should folks go without their Grafonolas
while they’re away from home? Vacation-time is play-
time—and what jollier companion could there be, for
amusement and recreation, than one of these traveling-
model Grafonolas?

For dancing, for afternoon parties, for evenings
about the camp-fire, for chasing away the blues on
rainy days—vacation days simply mu«/tip/y the need
of cheerful music.

They’re light and sturdy and easy to get about,

these compact Portable Models. People take to them
the instant they see them.

You should plan to see every vacationist in your
town.

Columbia Graphophone Company
New York

QA
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A Big New Field for Dealers

_Every now and then someone comes along with a new
selling idea for moving goods—and how those goods do 10ve!

~ That’s the net of this “Vacations with Music” idea.
It 1s a big thing for the live, aggressive Columbia Dealer
who will push sales on the Portable Models this summer.

It 1s such a sound selling 1dea!

_ Of course, people want music on vacations—that’s the
time of all times for all the fun 1t 1s pos-
sible to crowd into 24 hours.

But you've got to tell them about 1t
—and keep on telling them. Better let
us help you—with some of the snappy,
catchy display material along these lines.
It’s ready for you.

Columbia Graphophone Company, New York

Sell Foreign Language Records
Small investment needed—quick turnover—good profit. Widely advertised. Write for details.

International Record Department
102 West 38th Street, New York




18

THE TALKING MACHINE WORLD

HOW TO TREAT YOUR CUSTOMERS

Some Timely Pointers for Those Members of
the Sales Force Who Are Sorely Perplexed at
Times When Handling Their Customers

It costs your store money cvery time some-
one walks out without making a purchase. If
the goods are right then this tragedy is due to
the fact that the prospective customers were
not handled correctly. One of the big depart-
ment stores in New York tries to solve this
problem by giving to every employe a chart on
wlich are listed various kinds of customers.
These customers arc separated into five groups,
each requiring different treatment by the sales-

people. The following is the chart:
GROUP |
The Customers How to Treat Them
Tired and cross Patience

Good temper
Quiet manncr

Unreasonable
Fussy and nervous

Interrupting Assurance
Ignorant Assurance
Excitable Assurance
Foreigners Assurance
GROUP 2
Patronizing Dignity .
Aggressive Cpnﬁdence in your ability
Inquisitive Knowledge
Skeptical Common sense
Talkative Common sense
Insulting Common sense
GROUP 3
Cautious Belief in your goods
Critical Knowledge of value of goods

Indifferent

Care in presenting goods
Bargain Hunter

Convincing manner

Silent Convincing manner
Penurious Convincing manner
GROUP 4
Timid Sympathy
Sensitive Gentleness
Dependent Helpfulness
Absent-minded Suggestion
ea An effort to think for them
Old ladies An effort to think for them
Undecided An effort to think for them
Children Kindness always
GROUP 5
Decided Gratitude
Pleasant Gratitude
Intelligent Gratitude
Common Sense Gratitude

When a sale is lost, or when a customer does
not seem thoroughly pleased, refer to this chart
and put the customer under one of the five clas-
sifications. Then ask yourself whether you han-
dled that customer as one of the salespeople in
that New York store would have done, were he
or she in your place. If you read over this
chart several times you will soon familiarize
yourself with it, says the Emerson Spotlight.
Then it will be a simple matter to know how to
treat a customer in the right way.

Why not patriotic concerts in your warerooms
these days, Mr. Dealer? Why not try them?

H. B. RAY WITH PATHE FRERES CO.

Appointed Advertising Manager of This Promi-
nent Institution—Well Known in the Trade

The Pathé Fréres Phonograph Co., Brooklyn,
N. Y., announced recently the appointment of
H. B. Ray as advertising manager of the com-
pany, who assumed his new duties on July 1,
succeeding J. H. McShane, who has resigned.

H. B. Ray is one of the best-known mem-
bers of the talking machine industry, and has
been associated with the trade for many years.
Hc was previously advertising manager of the
Columbia Graphophone Co., and is recognized
as an authority on all matters pertaining to the
publicity end of the talking machine industry.

It is interesting to note that Mr. Ray’s ac-
quisition to the Pathé forces completes a trium-

Herbert B. Ray

virate of well-known talking machine men who
formerly held important executive posts in this
field and who are now associatcd with the Pathé
Fréres Co., these three men being:George W.
Lyle, assistant to President Widmann, of the
Pathé Fréres Phonograph Co.; George P. Metz-
ger, of the Hanff-Metzger Advertising Agency,
who is in charge of the company’s publicity, and
H. B. Ray, the new advertising manager. All
of these veterans of the industry were formerly
working together, and the fact that they have
again joined forces insures maximum co-opera-
tion and service for Pathé jobbers and dealers.

1Grade “D;” Coveriwith No. 3 Straps.

Ward’s Khaki Moving Covers

PROTECT YOUR MACHINES FROM ALL
KINDS OF WEATHER

and will enable you to deliver them
free from dust, scratches, bruises
and all other finish destroyers

Qur covers are faced with Standard Khaki,
lined with a heavy grade flannel, interlined
with an exceptionally good grade of heavy
cotton or felt, diagonally and closely quilted,
and manufactured according to the usual
superior “ WARD New London’’ quality.

Grade “D”’, medium size, $6.00
Grade “D”, large size, $6.50
Grade “K”, medium size, $8.00
Grade “K?”, large size, $9.00
Carrying Straps: No.1 $1.00; No. 2 $2.00; No. 3$3.50
ORDER SAMPLE COVER ON APPROVAL

With Name of Machine silk emhroidered on any Cover; extra,._30c.
With Dealer’s Name and Address. first Cover; extra.___.____ $1.1
Same on additional Covers, each extra 60c,

Write for booklet

THE C. E. WaARD Co.

(Well-known Lodge Regalia House)
101 William St., New London, Ohio

Also"Manufacturers of Rubberized Covers
and Dust Covers for the Wareroom
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ELIMINA'ITE LIST PRICE ON RECORDS

Victor Co. Announces New Plan to Avoid Con-
fusion in the Event That Record List Prices
Are Raised in Future—An Important Move

The Victor Talking Machine Co. announces
that in view of the increase in the price of cer-
tain records, and the uncertainty of the future
as it will govern record prices, the company has
decided to discontinue printing the list price on
record labels, and thus avoid any possible chance
of embarrassment on the part of dealers in col-
lecting any future increases from customers.
The company’s announcement reads in part:
“With the cost of inaterial, the cost of labor
and the cost of everything else going sky-high,
it must long ago have been evident to anyone
that some time there would surely be an increase
in the prices of Victor products, and we pre-
sume the announcement to that effect made dur-
ing the month of May was no great surprise to
anyone concerned.

“A difficulty which must always occur in such
cases was that it was impossible to clean the
slate overnight. In the case of record catalogs,
for instance, there was nothing to do but ‘tip
in’ printed slips announcing the increase of our
catalog list prices from 75 cents to 85 cents and
from $1.25 to $1.35, on ten and twelve-inch
double-face records respectively. Quantities of
advertising literature and quantities of records
already distributed bore and still bear the old
prices, but “since the whole world has been
educated to raised prices ever since August, 1914,
no serious embarrassment is occasioned when it
becoines necessary to charge more for an article
than the price formerly known.

“Because no one can foresee exactly what con-
ditions may have to be met while the country
is at war, we shall discontinue printing our list
price on the record labels. This will avoid all
future embarrassments and facilitate the chang-
ing of prices under any circumstances without
haranguing with the customer on account of
lists printed upon records.”

RECORDS BY AMPARITO FARRAR

Columbia Co. Releases First Recordings of
This Artist and Metropolitan Opera Orchestra

The Columbia Graphophone Co. has an-
nounced the addition to its recording library of
the Metropolitan Opera Orchestra and Miss
Amparito Farrar, a
well-known ° concert
soprano. Records by
this orchestra and by
Miss Farrar are an-
nounced in the new
July list which went
on sale June 20.

The Metropolitan
Opera Orchestra is

one of the best-
known musical or-
ganizations in the

country, and the Co-
lumbia record of
Faust's famous Ballet
Music will undoubted-
ly meet with a ready Miss Amparito Farrar
sale to music lovers in all parts of the country.
Miss Farrar is a native of Oregon, and studied
in Paris, London and Berlin. She has been very,
successful on the concert stage, and made her *
debut in the Columbia library with a record,
featuring “Sweet and Low” and “Mighty Lak
a Rose.” Both of these additions to the Co-
lumbia library are exclusive Columbia artists.

WORTH REMEMBERING

“Whatever your wages may be in dollars per
week, per day, per hour, remember you are
working for two—your employer and yourself.
Be as fair to him as you expect him to be to
you, think, anticipate, plan, suggest, and the
salary question will be solved.”
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Have you written us
asking about the

OxEH RecorpS§

If not, send us your name and address and
we will put you on our monthly mailing

list. Get familiar with the latest product
backed by the House of

Otto Heineman Phonograph Supply Co., Inc.

25 West 45th Street

Heineman New York City
Meisselbach R o
Motors . Sign this and mai’ tf o us today

Otto Heineman Phonograph Supply Co., Inc.
25 West 45th Street
New York City

Tone Arms
Sound Boxes

Gentlemen:

Dean Place us on your monthly mailing list

Steel Needles o -
Quality Street B -
CO“hts City - - : S

State —
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“THE GRAFONOLA IN THE SCHOOL”

Interesting Volume, Copiously Illustrated, Is-
sued Under Above Title, Which Should Make
a Wide Appeal When Properly Distributed

The educational department of the Columbia
Graphophone Co., New York, has just issued
an impressive and profusely illustrated publica-
tion entitled ‘“The Grafonola in the School,”
which contains valuable information regarding
the use of the Columbia Grafonola from an edu-
cational standpoint.

The first page is entitled “Music Is a Neces-
sity,” and presents the following phrase by Wm.
L. Gladstone: “Those who think music ranks
among the trifles of existence are in gross error,
because from the beginning of the world down
to the present time it has been one of the most
forcible instruments of training both for arous-
ing and governing the mind of man.” The il-
lustration on the page shows a song leader at
one of the cantonments rehearsing the U. S.
Army boys during their regular song period.

Two pages are devoted to the use of the
Grafonola by children in the home and in the
kindergarten, these pages being appropriately il-
lustrated. “The Grafonola in Story-Telling”
features the Thornton Burgess Bed-Time story
records, which have attained wide success. Co-
lumbia patriotic records are presented under the
heading of “The First Step in Preparedness for
a Singing Army,” showing the pledge of alle-
giance by the school children to the flag and
to the republic for which it stands; the Grafo-
nola furnishing the music for the brisk march
that is played after the salute.

Other interesting pages in this publication fea-
ture the “Grafonola in the Grades”; “The Co-
lumbia Penmanship Course”; “Co-ordinating
Music With Other Subjects”; “The Columbia in
the Flag Drill”; “The Columbia in Folk Dances"’;
“The Grafonola in the High School”; “The
Grafonola in Music Appreciation”; “The Colum-
bia Grafonola in Modern Languages”; “The
Columbia in Commercial Studies”; “The Grafo-

THE TALKING MACHINE WORLD

nola in Social Dancing”; “The Grafonola in In-
terpretative Dancing”; “The Columbia in Rural
School Music”; “Folk Dancing in the Rural
School”; “The Columbia in Model Training
Classes”; “The Grafonola in Community Sing-
ing”; “The Columbia Operatic Records” and
“The Columbia in Music History.”

Each one of these important subjects is ac-
companied by a brief description of the par-
ticular use of the Grafonola in the respective
field featured. Appropriate illustrations to-
gether with a short list of records at the bottom
of each page make this volume valuable to deal-
ers interested in the possibilities afforded for the
development of Columbia business in the educa-
tional world.

ANOTHER DOEHLER ADDITION

Ground Broken for Erection of Ten-Story Build-
ing in Brooklyn—Made Necessary by Growth
of Trade With This Progressive Concern

Ground has just been broken for the new addi-
tion to the Doehler Die-Casting Co.'s Brook-
Iyn factory on Court and Huntington streets.
This addition will cover 150 feet on Court
street and 200 feet on Huntington street, and
will be ten stories high; actually doubling the
present capacity of the plant.

Construction will be of steel and concrete
tliroughout, to conform to the general charac-
ter of their present massive structures, the last
addition to which was completed and has only
been occupied since September 1.

Newly perfected types of automatic die-cast-
ing machinery are now in process of construc-
tion, ready to be installed in the new building,
which is to be ready for occupancy before the
summer is owver.

While the greater portion of the company's
activities are devoted to Government and war
work the requirements of the regular trade
which in the main is now also for Government
war consumptiot, are receiving the usual atten-
tion.

19
REVOLVING WINDOW DISPLAY

Has Been Prepared by Pathé Fréres Phonograph
Co. for Utilization by Dealers

The advertising department of the Pathé
Fréres Phonograph Co. has just advised dealers
that it has prepared a revolving window display

Featuring the Pathé Trade-Mark
which features the world-famous Pathé trade-

mark, the red rooster. This display works by
electricity, and as indicated by the accompany-
ing illustration, combines attractiveness with
practicabllity, as it not only attracts the atten-
tion of passers-by, but also impresses upon
them the pleasing appearance of the Pathéphone
model 25.

Don't neglect getting in touch with the public
through advertising this summer.

No. 19. Cabinet
(DOUBLE DOOR FRONT)
Made especially to hold the Victor-Victrola,No.IXA

by handling

SALTER

These two styles are not only re-
markable outfit sellers but are equally
attractive to people who have cabinet
machines but record
storage capacity.

need more

SEND FOR CATALOGS

Showing many other attractive styles.

We also make a beautiful line of sheet
music and music roll cabinets.

SALTER MFG. CO.

337-49 N. Oakley Boulevard
CHICAGO, ILL.

Get the Benefit

of the big business doing right now on
both talking machines and records

Felt Lined Cabinets

No. 111. Cabinet (Opened)
For Columbia $50.00 Machine
33Y% inches high. Top, 23 x 19 inches
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We Offer An Unusual

Proposition To Dealers

~ Itdoesn’t matter what make of phonograph you are now hand-
ling, you owe 1t to yourself to investigate what we have to offer you.

3

0000

We have developed a great talking machine co-operative plan—
one that enables the aggressive dealer to make big money on
quality talking machines.

We are staking our money and our reputation on this proposition
to establish successful talking machine dealers in every community.

In this advertisement we illustrate Model No. 3—our big seller.
It 1s stately in design, wonderful in tone, and 1s sold under our
guaranteed service. It sells for $125.00, and unquestionably repre-
sents greater value than was ever offered at this price.

This machine 1s one of the blg factors in our co-operative
selling plan.

Two additional models—Model No. 6 at $90 00, and Model
No. 5 at $65.00, give the MANDEL
dealer three popular priced machines, all
of which embody high quality coupled
with big value to the consumer.

What we offer you, Mr. Dealer, 1s
liberal terms, liberal discounts, big prof-
its, and our guarantee of absolute satis-
faction to every ultimate purchaser of a

MANDEL Phonograph.

Act quickly. Write for our complete
proposition. We are closing up territory
“at record speed.

e

Mandel Manufacturing
Company

O 0000000

General Offices: New York Display Rooms:
501-511 So. Laflin Street 41 Union Square
CHICAGO, ILLINOIS " NEW YORK CITY, N. Y. $125.00

1 00
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Artistic Window Displays That Arouse Public
Interest In Talking Machines and Records

The talking machine industry has always been
thoroughly awake to the importance of making
retail window displays highly attractive to pass-
ersby. This month instead of outlmmg sugges-

of imitation foliage and makes a pleasing con-
trast to the treeless and grassless section of the
usual city downtown district. A handsome
plcture of one of the Columbia artists lends a

z human touch to the
effect.

T he third illustra-
tion portrays a win-
dow designed by C. C.
Baker, of Columbus,
O. It is particularly

Lipman, Wolfe & (on, Display, Portland, Ore.

tions for window decoration we are reproducing
several excellent displays in order that dealers
throughout the country may get a concrete idea
of what their fellow merclants are doing to
attract public interest in the talking machine
and talking machine records. These illustra-
tions may be stimuiative to those who overlook

cause it carries out
the classical atmos-
phere that should be
always present when
period models are dis-
played. Naturally
these higher-priced

(] RSN bl T o e e
E
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models appeal to peo-
ple of artistic tem-
perament or who
aspire to it; and in
either case the period
model in a window

worthy of notice be-

display of this kind means records in the tongues
of the different nationalities shown are available
in this store, and it seems highly probable that
when the costumes portrayed are true to life
in every detail (as they are in this case) that
the window should prove of decided interest to
the foreign element in any community. Inci-
dentally this window is arranged in such a way
as to link up perfectly with the national adver-
tising of foreign records done by the Columbia
Co.

All four of the window displays herewith re-

" #ojuntia
> Gtalonula

Window Display of Ashdown Hardware Co., Ltd., Winnipeg

”»

produccd exemplify the value of “getting away
from the all too prevalent practice of placing two
or three different models of machines in the win-
dow and pasting a couple of record posters on
the glass pane. It is hard to conceive of a time
or a place where the simple display of machines

Unusually Artistic Window Prepared by C. C. Baker, Columbus, O.

the value of the window as a sales and pub-
licity medium.

The first illustration is that of a window used
by Lipman, Wolfe & Co., of Portland, Ore. It
is really more than a window display, as it in-
cludes a feature that is in nature more of an
invention. The center of window is a relief
reproduction of the exterior of the Lipman,
Wolfe store. Well-dressed mechanical dolls are
made to pass in one entrance to the miniature
store and come out of another, each doll carry-
ing Victrola records. In line with the central
display, the rest of the window is devoted to
various types of Victrolas and the latest records.
The window in its entirety is a very clever piece
of work and attracted extraordinary attention
because of the continually moving figures that
arrest the eyes of everyone going by the win-
dow. This device is the invention of H. A.
Willard.

The second illustration shows a window of
the J. H. Ashdown Hardware Co., of Winnipeg,
Canada, in which good use has been made of
artistic and brightly colored placards, each one
concentrated on one point, such as the individ-
ual qualities of the Grafonola or the particular
merit of a certain record. The background is

display is shown to
best effect when
placed in an environ-
ment of the plus ultra
sort. The window
shown here is certain-
ly in accord with the
graceful lines of the
period model and
merits high praise.
The fourth picture
shows a window of

costume of many foreign nations. Of course a

Display of the Home Furmture Co., Braddock Pa,
the Home Furniture Co. in Braddock. The en-
tire floor space in the window is given up to flat
models of men and women clad in the national

in a window is warranted because window space
is very expensive and therefore should be used
only in a way that will be productive of the best
results.

Lid Supports
Needle Cups
Needle Rests

BEST QUALITY

Talking Machine Hardware

We manufacture hardware for all styles of cabinets

Door Catches
Sliding Casters
Continuous Hinges

WEBER-KNAPP COMPANY -

Sockets
Tone Rods
Knobs, etc.

LOWEST PRICES
Jamestown, N. Y.
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Early American
Console No. 1

:

Queen Anne !
No. 6

Adam Console
No. 2

A Finished Product

NOT ALMOST AS
GOOD BUT BETTER

—in so many ways that on MERIT
this unusual line cannot help but outsell
—and stay sold—

BECAUSE—of its exceptional clear-
ness in the reproduction of any record
—without extra parts—

BECAUSE—For the money—there has
never been offered such real value in
design, construction, finish, motor and
equipment—

BECAUSE—THE WIDDICOMB
dealer has so little motor trouble—
BROKEN SPRINGS BEING UN-
KNOWN—

BECAUSE-—-Our electric motor is
different and absolutely reliable and
runs perfectly on any current—the only
motor which does—

BECAUSE—The all wood horn—Bal-
anced cover support—Record files—
Automatic stop—Jewel points—are all
of the very best. The tone control can
be set at any volume or volume can be
controlled from a distance.

BECAUSE - The factory behind THE
WIDDICOMB has a reputation for
reliability since 1865.

Quantities of Widdicombs
Are Ready

Send for literature NOW and protect
vourself at PRESENT prices.

ELEVEN MODELS
Table Types $150to $225 Upright Cases $100 to $250

Phonograph Division

Widdicomb Furniture Co.

GRAND RAPIDS, MICH.

Queen Anne
Console No. 3

Chippendale
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TALKING MACHINE MEN ATTEND ROTARY CONVENTION

Jobbers and Dealers From Various Sections of Country Visit Kansas City for Meeting and Are
Entertained by Local Men—Dealers Making Strong Bids for Business—News of the Month

Kansas City, Mo., July 5—Most of the talking
machine dealers have been busy entertaining the
guests which the international cohvention of
Rotary Clubs brought to Kansas City. Not only
a great many men engaged in the talking ma-
chine trade visited the retail shops, but the con-
cert rooms were filled with Rotarian music
lovers from all vocations. During the Rotary
Week, which commenced June 24, the Paulist
Choir presented two evening entertainments at
the Auditorium Theatre. The Columbia Grafo-
nola Shop is anticipating a big business in the
Paulist records for this reason. “We have al-
ready beguu to experience a growing demand
for the story records of Thornton DBurgess,”
said . M. Guthrie, retail sales manager, “and
since his talks to children in the parks during
Rotary Week the sales are showing a marked
increase. Conditions in all lines are very good
with us.”

The Starr Piano Co. is featuring its trench
and camp outfits in talking machines and rec-
ords. An unusual and attractive window dis-
play draws the attention of the passers-by to
the added pleasure which one of these outfits
would bring to soldier or camper. The back-
ground and part of the floor is covered with
mossy rocks while a miniature lake occupies
the foreground. The machine with records is
encased in an olive drab case.

A. A. Trostler, of the Victrola department of
the Schmelzer Arms Co., finds the conditions
of a month ago unrelieved, the inadequate sup-
ply of stock being the only drawback to a rec-
ord-breaking season. As it is, June of this
year will make a very favorable showing. Miss
Leona Carter has been added to the sales force
of the department.

Miss Marie Henel, of the Victrola department
of the Schmelzer Arms Co., was married Sat-
urday, June 22, at Nevada, Mo., to Willard
Bayne, connected with the base hospital at jef-
ferson Barracks. St. Louis.

The Schmelzer Arms Co. erected a booth on
the sidewalk in front of the store for the sale
of War Savings Stamps, known as “The Torch
of Liberty,” and used during the official W. S. S.
day, June 28,

Ralph E. Wood, formerly of Chicago, and for
the past eight mouths in the Victrola depart-
ment of the Jones Store Co., has gone to Camp
Funston, Kan., where he will enter the service.

“Patriotic records continue favorites with the
public, judging from sales,” said Mrs. Nellie
Williams, manager of the Victrola department
of the Jones Store Co. *Since Christmas we
have received a reasonable supply of machines
and records, but they have not lasted a reason-
able length of time.” A. R, Willey, who makes
use of his Spanish to further sales among the
Mexican and foreign element has worked up a
very successful trade. The people love music
and are very easy to wait on, according to Mrs.
Williams, for they know what they want and in-
dicate it by “Yes” or “No” without a lengthy
conversation. The only trouble is that they
have to be held back or one customer will take
the whole stock of Mexican and Spanish rec-
ords. As an example, Mrs. Williams cited a
case where she had just received about fifteen
records out of a much larger order, and a cus-
tomer was selecting a number. All of a sud-
den he glanced up and seeing another Mexican
coming, grabbed the fifteen in his arms crying,
“1 taka all dees.”

The Edison Retail Shop has been having an
unusually good month. B. P. Woodward, sales

. manager, has recently purchased a ncw Marmon
“Six,” though but just recovered from a seri-
ous automobile accident.

H. G. Stanton, vice-president of the R. S.
Williams & Sons Co., Ltd., of Toronto, Canada,
was in Kansas City attending the Rotary conven-
tion. Mr. Stanton read a paper on “Music Dur-
ing the Great War and After,” which attracted

much favorable comment from all music trade
men who attended the Musical Round Table of
Rotarians held at the Salon Mora. With ref-
erence to talking machine conditions in Canada
Mr. Stanton, who is an Edison jobber, said:
“We have recovered from the war depression
entirely and more recently from the serious re-
straining influence of our boys coming back
from the front. Our determination to win the
war, however, does not leave us unmindful of
the home needs and the education of the chil-
dren, in which, of course, music plays such an
important part. Business in our line can be
said generally to be very satisfactory in volume.
The fall outlook has everything in its favor.”

B. J. Pierce, manager of the Victrola depart-
ment of the J. W. Jenkins’ Sons Music Co., has
left on a brief business trip to Tulsa, Okla.

Glen Ellison, Scotch baritone, will give a
number of tone test recitals among the Edison
dealers in Kansas City and vicinity during July
and August.

The H. W. Lee Music Co., of Enid, Okla.,
recently performed a patriotic service worthy
of comment. Mr. Lee and his entire force
closed the store for a week or ten days and
went into the wheat harvest fields to help.

W. L. Eshelman, of the Eshelman Music Co.,
St. Joseph, Mo., was in town attending the Ro-
tary convention. Mr. Eshelman is president of
the St. Joseph Rotary Club.

George E. Mickel, a Victor jobber of Omaha,
Neb., and his wife, also Lester Burchfield, of
Sanger Bros., Dallas, Tex., were guests of A.
A. Trostler during the week of the international
convention of Rotary Clubs.

Harry Beach, assistant sales manager of the
Victor Talking Machine Co., Camden, N. J., was
a visitor to this city last week.

M. M. Blackman, manager of the wholesale de-
partment of the Edison Phonograph Co., has
just returned from an Eastern trip lasting about
three weeks. Mr. Blackman, in company with
W. M. Hinde and C. T. Cunningham, attended

23

the Edison convention in New York, June 6 and
7. Mr. Blackman afterwards visited Atlantic
City and Washington, D. C.,, stopping in Chi-
cago for several days on his return.

Harold Masters, of the order and service de-
partment of the Edison wholesale, has left for
Fort Leavenworth to enlist in the Signal Corps.

VICTROLA LEADS TO COUkT DISPUTE

City Marshal Forces Way Into Apartment to
Seize Machine and Is Summoned to Court on
Assault Charge—Judge Upholds Him

The right of a City Marshal, armed with a
writ of seizure, to break info a lrome in order to
seize a Victrola upon which instalments had
lapsed, came up for decision before Magistrate
Simpson in the Harlem Court in New York
City recently, and the City Marshal was upheld
in his action.

On June 4 Samuel A. Sherman, a Victrola
dealer of 2138 Third avenue, brought suit against
a man named Prakesch to recover a Victrola
which he had purchased on the instalment plan,
and upon which payments had lapsed. The ma-
chine was in the home of Mrs. Emily Sigmund,
29 East 177th street, and she was therefore
made a co-defendant in the suit.

The action was undefended and judgment was
obtained by Sherman. A writ of seizure was is-
sued and placed in the hands of City Marshal
Kemp, who, accompanied by a clerk, went to
seize the machine. Mrs. Sigmund refused to
admit the City Marshal, and he called a police-
man who upheld him in his demand for admit-
tance. The result was that the Marshal was
compelled to break in the door, and was then
attacked by Mrs. Sigmund, who was finally re-
strained by the policeman. The machine was
then seized and removed.

Mrs. Sigmund subsequently secured sum-
monses for Kemp, his clerk and the policeman,
charging that they had insulted her and show-
ing bruises as proof of her charge. The court
refused to entertain the complaint, maintaining
that the City Marshal, when armed with the
proper writ, was empowered to enter the prem-
ises in the fulfilment of his duties.

A Message to
buying their Phonograph.

best musical quality.

Can you meet this demand?

Edison Diamond Points.

29 West 34th Street

Phonograph Dealers

People shop around nowadays before

The Phonograph buyer to-day is demand-
ing better musical value than ever before.

You have to show them that vours has the

The BLISS REPRODUCER with its treated silk diaphragm is

both musically and mechanically correct.

By carrying BLISS REPRODUCERS in stock you can make

many sales that would otherwise go to your competitor.

This is the reason why so many dealers carry BLISS RE-
PRODUCERS.

Money is not made on lost sales.

We are featuring other Phonograph Specialties—among them the Disk-
Lite, a lighting attachment for any phonograph.

The Phono-Lite, an automatic lighting attachment for the New Edison.
Edison and Pathe Sapphire Points.

WRITE US FOR DEALERS’ PRICES

WILSON-LAIRD PHONOGRAPH CO., Inc.

Factors and Distributors of the BLISS REPRODUCER

NEW YORK CITY
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Are You Neglecting Any Prospects’

wealth has no bearing on
a person’s appreciation of
the beauties of good music.

%g%TATION in life or worldly

A dealer in a small Southern town
is selling Amberolas far more rap-
idly than his jobber can supply him
because he believes that every family
wants music and is willing, if neces-
sary, to make sacrifices to get it.

He 1s in a territory that has been
thoroughly canvassed by talking
machine men, but his experience
shows that people who must make a
genuine sacrifice for musical enjoy-
ment want the best or nothing. ‘He
proves daily that the

New Edison
Diamond Amberola

will bring to the home the best music
at a price within the reach of every-

body.

Edison dealers, don’t permit outward
appearances to deprive hundreds of
families of the advantage of good
music.

THOMAS A. EDISON, Inc.

ORANGE, N. J.
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Headliners!
Nora Bayes—Al Jolson—Harry Fox—Farber

Sisters—Van and Schenck. A new Columbia
Record by every one of these top-notchers,

this month.

Columbia Graphopheone Co.
NEW YORK

DEVELOPING TRADE IN SUMMER

Some Pertinent Suggestions by J. I. Carroll
Showing How Dealers Should Take Advan-
tage of Trade Opportunities in Hot Weather

J. 1. Carroll, assistant sales manager of the
Emerson Phonograph Co., recently sent out to
the members of his sales staff the following in-
teresting bulletin which gives his ideas regard-
ing spring and summer business, and which con-
tains many logical and sales-stimulating sug-
gestions:

“There is a tendency among some dealers, as
the summer season approaches, to either reduce
their normal purchase of records, or, in some
few cases, to discontinue purchasing new re-
leases entirely until along toward September.

“Why does the dealer follow this demoraliz-
ing, thoroughly unnecessary, and decidedly un-
wise policy? He’ll tell you people don’t buy
records in the warm weather, whereas, as a mat-
ter of fact, the trouble lies almost entirely with
himself. He lets up in his effort, allows his
stock to run down, and, in consequence, not
having the latest numbers, and having breaks in
his stock of prior numbers, his trade becomes
convinced of the absence of service on up-to-
the-minute songs and dances, falls away, and
his record department suffers. Such a dealer
cannot escape his respousibility. He frequently
places the blame everywhere, but it rightfully
belongs—directly with himself.

“Fortunately, the percentage of such dealers
is small, almost invariably they are the small
ones who lack enthusiasm, initiative, imagina-
tion and progressive ideas; the kind that don’t
know how to take advantage—because of too
limited vision—of splendid opportunity to im-
prove, develop and render more profitable their
Emerson departments.

“The spring and summer months are logical
times for the sale of popular records—the Emer-
son kind. People are brighter, freer, happier
and gayer than at any other time of the year.
What is more natural than music—snappy, live-
ly, pretty music—to meet the demand of such
light-hearted temperament?

“Comparatively few folks have summer homes;
only a small portion—some young folks—leave
on vacations—and short ones, too—in conse-
quence, the home remains intact, and entertain-
ment must be furnished, and the phonograph
supplies it,

“Where people have summer homes, the pho-
nograph is sure to be found. Again records are
necessary. Urge the dealer to go after the' sum-
mer record business harder than ever. Show
him how. Let him resort to novel advertising
methods.

The enterprising dealer who uses sound judg-

COTTON FLOCKS

«« FOR..
Record Manufacturing

THE PECKHAM MFG. C0., 2385outh Street

ment in this matter will sell plenty of records,
hold his trade, and enter the fall season with a
well-ordered department, equipped to increase
his sales, double his profit and surround himself
with a satisfied and appreciative stream of cus-
tomers. Some dealers have told us they sell
more records during the spring and summer

months than at any other season of the year.

“The fellow who is so narrow, short-sighted
and unprogressive as to follow the opposite
course will drive away, utterly undo any good
he may have accomplished, and find his depart-
ment at the approach of the fall season badly
if not irreparably, shattered.”

MANY WAR WORKERS KEEP NEWARK TRADE PROSPEROUS

Employes of Shipyards and Munition Factories Generous Purchasers of Talking Machines and
Records—New Edison Selected for Madison, N. J., High School—General News

Newark, N. J, July 6—The talking machine
trade of Newark closed exceptionally good busi-
ness for the first half of the year. June proved
especially good and, but for the shortage of
records which appears prevalent in this terri-
tory, the dealers have no complaint.

Newark was never more prosperous than at
present, wages being high in all industries, espe-
cially so in the shipyards and the plants doing
Government work. This labor element, which
several months ago was not so permanent, ow-
ing to men constantly changing their jobs, has
now settled down. The number of cash sales
are large and the instalment business is being
done with large first payments and upon good
monthly terms.

One thing that has made record sales good
is the fact that the Prudeutial Life Insurance
Co. has a number of quartets on the street
who attract the passers-by so that salesmen
and saleswomen can dispose of War Savings
Stamps. The most popular songs with this
group are “Keep the Home Fires Burning” and
“There’s a Long, Long Trail.” These same
songs were sung in chorus by all the children
ir a recent parade in which they appeared. John
McCormack sang the latter number in one of
his concerts here recently as well as “God Be
With Our Boys To-night,” another record hav-
ing large sales.

The talking machine department of the Otto
Wissner warerooms is feeling a good demand
for both machines and records. W. H. Paullin,

manager of the department, is pleased with the
outlook. The Columbia and Sonora are handled.

The Chalmers Co., who have a number of
stores in this territory, report a good volume of
business closed for the first half of the year.
The demand for popular records with this
company has been very heavy. However, the
company having five stores must carry quite
large stocks so they were able to meet most of
the demands. The house of Chalmers handles
the Victor line exclusively.

The Edison Shop, 861 Broad street, is finding
business good and the cash transactions as well
as the size of the payments have been very
gratifying. Le Baron M. Huntington, vice-
president and manager of Phonographs, Ltd.,
who conduct the Edison Shop, is quite pleased
over a recent sale he made to the high school
of Madison, N. J.,, where the New Edison was
selected unanimously after a series of demon-
strations had been given.

H. J. Smith, the well-known jewel specialist,
who operates a laboratory at 833 Broad street,
has just returned after several weeks spent in
Canada at a record laboratory.

Leonard J. Rheinhardt, manager of Jacob
Doll & Sons, states the sales of Pathé machines
during the month of June were good. Most of
the sales have been marked by the size of the
cash payvments.

Dealers are feverishly placing their orders for
further stocks of machines as the local agents
feel the fall will see a distinct shortage.

guaranteed.

AUTOMATIC STOPS

The simplest and most efficient Automatic
Stop on the market.
service, are easily installed and are absolutely

They give excellent

Send 50 cents for Sample Stop

KIRKMAN ENGINEERING CORPORATION, 237 Lafayette St., New York
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"THE TRADE IN BOSTON AND NEW ENGLAND

13 JOHN H. WILSON, MANAGER, 324 WASHINGTON STREET, BOSTON, MASS.

BostoN, Mass., July 3—The dealers’ monthly
mneeting at the Columbia Graphophone Co.’s
Federal street headquarters was held the latter
pért of June and, as usual, was an unqualified
success. Manager Fred E. Mann presided. It
was expected that Charles W. Harrison, one of
the artists making records for the company,
would be present, but he was suffering from a
cold: so in his place Henry Burr came over from
New York. Mr. Burr sang eight or ten songs
and was accompanied by Fred Phillips, of the
Leo TFeist Co. The August monthly records
were tried out and the dealers were delighted
with them. O. F. Binns, in charge of the rec-
ord department for the company, came over
from New York also and gave the company an
illuminating talk which was full of good advice
for the dealers. As the meeting was held to-
ward the end of the month not quite as many
dealers were present as on the last occasion.

Active Times With L. M. Pierce Co.

Manager Hotschke, of the L. M. Pierce Co.,
Springfield and Holyoke, was a Boston visitor
a short time ago and he made an excellent re-
port of business conditions at the two talking
machine stores, which he operates. The com-
pany has lately added the Pathé line, and Mr.
Hotschke's visit was largely to confer with
Wholesale Manager Ainslie, and to make a se-
lection of Pathé machines. These goods have
just been shipped from the Hallet & Davis
establishment. Mr. Berwick is in charge of
the Holyoke store which, like the Springfield
store, is well arranged to meet the demands of
customers.

Outing of Oliver Ditson Co. Force

The Oliver Ditson Co., which handles the Vic-
tor line, gave an outing to its employes Sat-
urday, June 29, which consisted of a trip down
Boston harbor and among the islands. Henry
Winkelman, the manager of the Victor depart-
ment, and all his staff were present, and among
the youthful guests who made many friends was
the young son, clad in nautical attire, of Otto A.
Piesendel, Manager Winkelman’s right-hand
man.

Manager Winkelman makes a most encourag-
ing report of his Victor business which for the
month of June went way ahead of this time a
year ago. And business would be even larger
were the goods to be had from the factory. Mr.
Winkelman is spending the summer at a large
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farm up at Acton, owned by one of his relatives,
and when business is over he nightly turns his
attention to farming with most encouraging re-
sults.
Pleased With Results of Convention

Manager Silliman, of the Pardee-Ellenberger
Co., has been quite enthusiastic since his return
from New York over the success of the Edison
convention, where everybody appears to have
had a good time. He speaks with especial en-
thusiasm of the success achieved by Mr. Edison
in so disposing of the new velvet re-creations at
the convention as to completely equip one of
the transports with a full Edison outfit. Mr.
Silliman, in speaking of business, said the other
day that the proof of what his department is
doing is seen in the fact that June had proved
to be way ahead of the same month of a year
ago, and he paid a special tribute to his field
men for the hard work they had put in to
help achieve so excellent a result. F. S. Boyd,
of the traveling staff, will be the first to get
away on a vacation and he will probably spend
his time somewhere in Maine.

Visited Columbia Plant at Bridgeport

Arthur Collins, of the repair service depart-
ment of the Columbia Co., has been spending a
few days at Bridgeport, where he has been de-
voting his time to studying the new motor and
the new automatic stop with which the new
Columbia models are to be equipped. It is a
commendable plan of the company to invite all
the repair men at various times to the factory
in that Connecticut city for the purpose of
familiarizing themselves with these new de-
vices which Manager Fred E. Mann says are
destined to play so important a part in further-
ing the popularity of the Columbia product.

Edwin M. Morgan Joins Forces

Edwin M. Morgan is one of the newcomers
to join Manager Mann’s Columbia staff in this
city. Mr. Morgan comes to the company with
a high reputation in business circles and he has
many friends in Boston where he has been in
business off and on for a number of years. He
will have charge of Suffolk and Norfolk coun-
ties, a territory lately in charge of W. A. Hine,
who has resigned.

Warren Batchelder in New Post

Warren Batchelder, manager of the Victor de-
partment for the A. M. Hume Music Co., has
severed his connection with this house, having

Victor Dealers In New England Territory

can rest assured that EASTERN VICTOR
SERVICE has their interests individually at heart,
particularly with respect to the securing of Victor
stock. Our aim 1s to help the Victor dealer make
the most of the existing conditions.

EASTERN TALKING MACHINE CO.

177 TREMONT STREET
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accepted a position with the Community Motion
Picture Bureau, which works under the auspices
of the Y. M. C. A. and which is furnishing en-
tertainment for the men at the front and in the
cantonments. Mr. Datchelder will be located
at Newport News, Va., for the present. The
local trade will miss Mr. Batchelder, as he has
been a favorite hereabouts. A. M. Hume, head
of the house, is away on a vacation.
Interested in Radio Work

Elton Taft, Jr., son of the head of the Eastern
Talking Machine Co., has been away from the
house for the past two weeks, for, having be-
conie interested in radio work, he is studying
hard preparatory to attaching himself to the
service. Wholesale Manager Billy Fitzgerald is
planning to go to Camp “Tis Ours” in Maine
some time in August, where he has been for
several summers. “

Camping at Long Pond, Me.

Richard Nelson, Southern New England rep-
resentative of the Sonora, motored down to Har-
rison, Me., a few days ago accompanied by his
wife, where they are the guests of Mr. Nelson’s
father at the latter’s camp on the shores of
Long Pond, near Sebago.

Takes on the Pathé Line

The North Shore Phonograph Co., at Glou-
cester, is one of the latest houses to take on the
Pathé line. This place has been visited by a
number of the summer residents of that aristo-
cratic summer residential section, all of them
anxious to study the merits of this machine.

New Emerson Dealers

The Emerson Co. is making great progress
with its new nine-inch record in the territory
supervised by Manager Oscar W. Ray. Among
the new dealers to handle this record are the
Chamberlain Co., of New Haven, Conn.; Ather-
ton Furniture Co., at Lewiston, Me.; Henry W.
Upham, at Malden; J. L. Charlifoux Co., at
Lowell; Great Eastern Furniture Co., at New
Bedford; Otis Skinner, at Bangor, Me., and F.
F. Foss, at Portland, Me.

John Alsen Heard From

George Lincoln Parker returned to Boston
well satisfied with the success of the Edison
convention at which he was accorded distin-
guished honors. He says the new velvet re-cre-
ations are coming along very well and there has
been quite a number of the owners of Edison
outfits calling at his warerooms to hear these
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new records. Mr. Parker’s office lately received
a postcard picture from John Alsen, the erst-
while phonograph manager for this house, who
is now with the 101st Engineers in France, show-
ing himself in uniform. Alsen writes that he
Las gained considerably in weight since being
abroad.
New Columbia Dealers

Bates & Holesworth, furniture dealers at
Framingham, have added a Columbia depart-
ment to their establishment and they are plan-
ning to have a grand opening on the Fourth of
July, or the day following. The house is lo-
cated near the railroad station and is very con-
venient both to business and the residential sec-
tion. Mr. Holesworth recently was graduated
from the Wentworth Institute, where he pre-
pared for service, and he is now in the South
at one of the cantonments.

Another new Columbia dealer is Carbone
Brothers, four of them, who have opened an
establishment at 1731 Washington street. Three
of the brothers will hustle on the outside for
business and the store will be in charge of the
fourth brother, Prince Napoleon, whose name
alone ought to draw business. Prince Napoleon
probably bears the distinction of being the
smallest Columbia dealer in the country.

Miss Clark in Charge at White’s

As anticipated last month Fred L. MacNeil
has found himself in service, and supplanting
him as manager of the talking machine depart-
ment at the R. H. White Co. is Miss Minerva
Clark, who has lately been with the Aeolian Co.
Earlier in her career in the business Miss Clark
was a demonstrator for the Columbia people.

Francis T. White, manager of the Edison and
Victor department of the C. C. Harvey Co, is
planning to take his vacation somewhere in
New Hampshire the first week in August. A
new accession to his staff is Miss Marion
Collyer.

Booking Big Hallet & Davis Business

Wholesale Manager R. O. Ainslie, of the
Pathé phonograph and record line, has been
meeting with marked success since he associated
himself with the Hallet & Davis Co. in his pres-
ent capacity. Lately he made a trip among the
Vermont dealers, and he was especially en-
thusiastic over_the prospects in Rutland, where
the Tuttle Co. has opened a new place especial-
ly for the sale of talking machine outfits, the
Pathé and Columbia lines being featured. The
store is known as the United Talking Machine
Company, and M. O. Tyrell is in charge. Man-
ager Ainslie has arranged for supplying the
store with an initial invoice of forty-four Pathé
phonographs and a large and complete line of

Lansing Khaki Moving Covers

PROTECT VARNISH IN ALL WEATHERS

and enable you to deliver your phono-
graph free of blemishes of all kinds.

These covers are made of Government Khaki, interlined with heavy felt or

cotton, fleece-lined, quilted and properly manufactured. Perfect protection
in all weather.

No. 3 Carrying
Strap Shown in
Cut

Made in Two Grades

Write for Prices and Descriptive
Catalogue

Use the Lansing Khaki Moving Cover
and your delivery troubles will be over.

E. H LANSING
611 Washington St., BOSTON

SAN FRANCISCO OFFICE, Room 530 CHRONICLE BLDG.
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WALTER S. GRAY, Manager

records. The interior of the store is admirably
arranged to handle business, says Manager
Ainslie, and in a series of open compartments
down one side of the store and on a raised
platform the various types of machines are con-
spicuously displayed. This establishment is one
of the finest of its kind in Rutland.
Looks for Big Summer Business

Manager F. H. Walter, of the Brunswick-
Balke-Collender Co., says he is looking for big
business following the end of the summer sea-
son, and for this there are ample indications at
this time, as many of the company’s dealers
are reporting with good-sized orders. He has
just taken on a new member of his staff, Miss
Florence Clemence, who formerly had been with
two other talking machine houses in the city.

Victor Activity With Steinert & Sons Co.

Victor business with the M. Steinert & Sons
Co. is keeping up very well, thanks in large de-
gree to the thoughtful, conscientious work put
into the business by Robert L. Steinert, who is
head of the Arch street store. Mr. Steinert, as

well as his elder brother, Russell S. Steinert,
was an usher at the funeral of A. Shuman,
Boston’s big and philanthropic merchant the
latter part of June; and their father, Alexander
Steinert, was named as one of the executors
and trustees of Mr. Shuman’s will. Mr. Stein-
erts’ wife was a daughter of Mr. Shuman.
Much Interest in New Vocalion Record

The new record announcements of the Aeolian-
Vocalion went out this week and there has been
much interest manifested in the new discs.
Manager Hibshman has been spending the last
three week-ends over in New York, where his
family are making a visit at New Rochelle.
Amos E. Russell, a member of Manager Hibsh-
man’s staff, reports marked activity in every
branch of the department. It may be remarked
that at a recent luncheon of the Pilgrim Pub-
licity Association Mr. Russell was the singer,
using as a special number “Under the Stars and
Stripes.” Messrs. Hull and Alfring, from the
New York offices of the Aeolian-Vocalion forces
spent a few days in Boston lately.

—— Oldest and Largest
Manufacturers of Talking

Machine Needles in the

World—There are several reasons

W. H. BAGSHAW CO., Lowell, Mass.
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HELPS FOR THE VICTOR DEALER

Electrotypes for Booklet Covers Prepared by
Victor Co. to Enable Dealers to Call Public
Attention to Less Known Records

In order to permit the individual dealer to
call the attention of the public to some of the
less known records on his shelves, thereby off-
setting in some manner the existing shortage of
popular records of the day, the Victor Talking
Machine Co. has prepared a most elaborate
series of electrotypes for folder covers. The
electrotypes are designed for two-color print-
ing and are of the rich poster type so popular at
the present time and likewise as effective.

There are also provided electrotypes of deco-
rative borders for center pages of folders, within
the confines of which are to be set the list of
records featured and details regarding them.

This new Victor service enables the dealer
to have printed his own individual folder in
which he can feature only the records actually
in stock. The electrotypes of both covers and
inside borders are furnished at a price that will
serve materially to reduce printing expense.

TO MANUFACTURE PHONOGRAPHS

The Colonial Phonograph Co., Sheboygan,
Wis., has been incorporated with capital stock
of $10,000 to manufacture and deal in phono-
graphs. The incorporators of the new company
are L. J. Jenkins, J. G. Olsen and Hugo Kaems.

Sidney C. Eastman, referee in bankruptcy, on
July 12 directed the payment of the first divi-
dend to the creditors of the Republic Phono-
graph Co., of Illinois, bankrupt.

WHERE OXEH RECORDS ARE MADE

Spacious and Well-Equipped Plant Occupied in
Springfield, Mass., Which Is Under the Capa-
ble Direction of Messrs. Griffin and Kraemer

The accompanying photograph presents the
latest additions to the group of factories con-
trolled by the Otto Heineman Phonograph Sup-
ply Co., Inc. This factory, which is located at
Springfield, Mass., is the home of the “OkeH”
records, manufactured by the Otto Heineman

Send for Descriptive Clrcular

Demonstramion Bootss
AND Recorp CASES
MADE TO ORDER.

FRANK B. CURRY
19 Wareham St. Boston, Mass.

poration, which is one of the Heineman sub-
sidiaries.
Under the able direction of Thos. E. Griffin and

Chas. Kraemer, this factory at Springfield, Mass.,

b

is being equipped in
a thoroughly efficient
and up-to-date man-
ner, machinery of the
most approved type
having been installed
for the production of
“OkeH” records.
Judging from the en-
thusiastic  reception
accorded these rec-
ords, it is safe to say
that this factory will
be obliged to work to
capacity to turn out
sufficient records to
meet the demand, but
the facilities that are
now being provided
each department of
this plant will insure
prompt service to the
Heineman “OkeH”

i |

Co., and is also the headquarters for the Inter-
national Insulating Corp., a recently formed cor-

“Perfection”

simple turn of the reproducer.

arms.

Universal
No. 9 with Pur-i-tone reproducer
in position for playing lateral cut
records

PHONOGRAPH
MANUFACTURERS

Our new PERFECTION Universal tone arms models 7, 8, 9,
and 10 are now ready for shipment.
reproducers models 6 and 7 that are attachable to these tone arms
are ready for shipment in any quantity.

Our new Universal arms will play all makes of lateral and Hill and Dale records by a
We guarantee that the PUR-I-TONE reproducers will
not only reproduce all records with perfect amplification of sound, but we also guar-
antee a perfect reproduction of high pitched soprano voices on lateral cut records, and
with extra fine clarity of sound. We have 50,000 sets of arms in 4 different forms ready
for quick shipment, also 4 different models of reproducers that are attachable to these
PERFECTION Universal tone arms models Nos. 9 and 10 can be supplied with
or without ball-bearing base, models Nos. 7 and 8 without ball-bearing base.
arms and reproducers are guaranteed to be the very finest that are manufactured for use
on all kinds of phonographs. Write to us for quantity prices, advertising matter, etc.

Tone Arm

Our new PUR-I-TONE

These

machines that you sell.

in your stock.

Mpr. Edison Disc Dealer

it is up to you to prevail upon your jobber to handle PERFECTION
arms and reproducers, to play records other than the Edison on
Our new FLEXI-TONE reproducer is the
most perfect phonograph reproducer ever built, and you want them
Write your jobber and tell him that you must have
PERFECTION arms and reproducers.

16-18 Beach Street

NEW ENGLAND TALKING MACHINE CO.

Manufacturers of PERFECTION Phonograph Accessories i

BOSTON, MASS.

Latest Addition to Plants Controlled by Otto Heineman Phono. Supply Co.

record clientele, and
enable this record to attain country-wide popu-
larity.

SELLING DELPHEONS IN ATLANTA

Some Interesting News From Mr. Sunderland
Which Tells of Activity in the South

Bay Ciry, Micu., July 6.—R. W. Gresser, sales
manager of the Delpheon Co., of this city, re-
ceived this week an interesting letter from D. G.
Sunderland, of the Delpheon Shop, Atlanta, Ga.,
which contains statements that are rather un-
usual and exceptionally gratifying for this time
of the year. He states that he has been closing
a phenomenal business in his retail store at 117-
119 Peachtree Arcade, notwithstanding the fact
that competition in that city is keen and active.

He mentions that during the first twenty days
of June he sold sixty-two Delpheon table ma-
chines, and thirty-six cabinet machines, and a
part of his letter reads as follows: “Our busi-
ness is jumping by leaps and bounds, and we are
doing more business in our little store than I
had ever hoped to do. Personal solicitation has
been the making of us, and we have four sales-
men that do nothing but go from one door to
another. They are making a direct appeal to
the people, and that, I have always maintained,
is the only way to sell goods.”

WM. PHILLIPS AN INCORPORATOR

Wm. Phillips, president of the Mutual Talk-
ing Machine Co., New York, is one of the incor-
porators of the Central Mica Mining Co., which
has been incorporated to act as direct repre-
sentative of mica mines in Central America.
One of the other incorporators of the company
is Harry Breidenbach, a prominent downtown
broker. The offices of the company will be
located at 145 West Forty-fifth street, New
York, and it is planned to carry in stock a large
supply of mica suitable for the manufacture of
diaphragms.

Digest one motion before you tackle another.
The mind resents gluttony, and rebels against
overloads.  Don’t cram the brain with new
problems if there are a lot of old ones left un-
solved.

The Victor Talkiirg Machine Co. has declared
a quarterly dividend of 134 per cent. on pre-
ferred, and 5 per cent. on common stock, pay-
able July 15, to stockholders of record June 12.
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Designs and Construction
Patented

THE SALES BUILDER

Unico Demonstrating Roooms
Excel from Every
Standpoint

Six standard styles
DESIGN . . . . Special period styles

Patented, Interlocking

CONSTRUCTION Portable Units

Sound Insulated
All standard Oak,
FINISH . . . . Mahogany and Enamels

Increased sales at lower

EFFICIENCY . cost per sale

Moderate first cost

ECONOMY . . Always an Asset

Adaptable any location

Prompt shipments from
DELIVERY . . . stock ready for imme-

diate use

Install a
Complete Unico Department

DEMONSTRATING ROOMS
RECORD RACKS
RECORD COUNTERS
CEILING DECORATIONS
ARCH TREATMENTS

OO—ZC

The Unico System has
Increased Sales and Profits
for almost 1000 dealers

Send to-day dimensions of your available space.

SYSTEM

Unico Racks and Counters
Maximum Capacity
Minimum Space

Patented to correspond

DESIGN with Unico Rooms

Sectional Units adapta-

CONSTRUCTION ble 10 any space
All standard Qak, Ma-

FINISH . hogany and Enamels
EFFICENCY . Aliie sy
ECONOMY ) M(éi;:lu(e Equipment
Lower Operating Cost
DELIVERY otk i al s

Plans and
estimates for a complete department will reach you promptly

THE UNIT CONSTRUCTION COMPANY

RAYBURN CLARK SMITH, President

Fifty-eighth Street and Grays Avenue, PHILADELPHIA, U. S. A.

AL
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" MARKETING THE CECILAPHONE

Bush & Lane Co. Make Extensive Plans to De-
velop the Phonograph Department of Their
Vast Business—Producing Attractive Models

HorLanp, Micu., July 6.—The Bush & Lane
Piano Co., who have been making an excellent
talking machine for something over a year past,
are now ready to market on a more extensive
scale and are coming before the trade generally
with their product. The machine has been a
success following along the custom of every-
thing produced by the Bush & Lane Co. It
lras heretofore been known simply as the Bush
& Lane phonograph, but as a result of the de-
sire expressed by many of the dealers for a
distinctive symbolic talking machine name, they
liave adopted that of the Cecilaphone. The sc-
lection is a particularly happy one for two-rea-
sons. In the first place, it is associated with
that of the patron saint of music, Saint Cecilia,
and it also hitches up with the qualitys.reputa-
tion of the famous Bush & Lane Cecilian player-
piano.

The Cecilaphone was only brought into ex-
istence after long and thorough experimental
work by Walter Lane, the president and gen-
eral superintendent of the Bush & Lane Co.,
who is known the country over as a skilled piano
builder and a designer of piano cases of un-
usual beauty.

Several models of ‘the Cecilaphone, illustra-
tions of which are presented in their advertise-
ment elsewhere in this issue, are exceptionally
artistic and symmetrical. The cabinet work, the
character of the veneers and the finish all com-
mend themselves at once to connoisseurs. The
Cecilaphone has a special horn construction
which, born of Mr. Lane’s experience in sound
board and piano construction, contributes in no
small degree to the really superb tone of the
Cecilaphone.

Dealers wishing to secure the agency for the
machine, which will appeal to the very highest
class of trade in their locality and which car-
ries with it proof of its unusual value, would
do well to investigate the Cecilaphone and the
claims made for it.

ROBERT T. IANNELL ARRIVES

C. J. lannell, manager of the talking machine
department of Bloomingdale Brothers, New
York, has been bursting the buttons off his vest
with great regularity during the past couple of
weeks, due to the fact that he is the proud
father of a brand new son, born June 25. The
new arrival will bear the cognomen, Robert T.
Iannell. The youngster'is already making a
noise in the world.

STRIKING NEW VICTOR POSTER

Attention Called to Victor Patriotic Records
Through Medium of Genuine Work of Art

One of the most effective Victor record
posters for window and showroom display that
have bcen issued by the Victor Talking Machine
Co. for some time past is that sent out a few
days ago and bearing only the words: “Patri-
otic Victor Records. Come in and Hear Them.”
The poster is most striking as a timely work
of art, showing in the foreground representa-

Patriotic Poster Featuring Victor Records
tives of the army and the navy, and in the dis-
tance the shipyard and the steel mill busy in
war work. In the middle distance there ap-
pear a transport truck and a Red Cross ambu-
lance, while overhead there flies an airplane.
The accompanying illustration gives some slight
idea of the artistic character of the poster, which
is suitable not only for displays during thé
Fourth of July period, but at any time during
the war. In issuing the poster the company
emphasizes the fact that talking machine deal-
ers have never had a greater opportunity to en-
courage the use of patriotic music in celebrat-
ing Independence Day.

The Columbia Graphophone Mfg. Co. has de-
clared its regular quarterly dividend of 134 per
cent. on common stock, payable July 1, to stock-
holders of record June 12,

INCREASE IN RECORD PRICES

Columbia Co. Announce List Prices of Their
Records Will Go Up on August 1

The general sales department of the Columbia
Graphophone Co. announced recently that ef-
fective o August 1, the list price of all Co-
lumbia records now listed at 75 cents will be
increased to 85 cents. In a letter to the trade
the Columbia Co. stated that the increase in the
list price of the 75-cent record was occasioned
by the tremendous advances in the cost of labor
and the greatly increased freight rates on raw
materials and record shipments.

In deciding to advance the list price of the
75-cent records the Columbia Co. carefully con-
sidered every detail of the industrial situation,
with the idea of holding this increase in abey-
ance until absolutely necessary. The steady
advance, however, in the freight rates and the
increase in the cost of labor made the new prices
absolutely imperative, but in order that Colum-
bia dealers might be fully apprised of this de-
cision and be guided accordingly in the conduct
of their business, the announcement was made
six weeks in advance of the date decided upon to
increase prices.

BARS MAIL ORDER ADVERTISING

Everybody’s Magazine Announces Such Adver-
tising Will Be Refused After September

The latest magazine to come out against the
publication of mail order advertising, with a
view of protecting the interests of the local
merchants throughout the country is Every-
body’s Magazine, which announces that all con-
tracts for mail order advertising will be refused
after the September issue. This new move fol-
lows the acquirement of Everybody's Maga-
zine by the Butterick Publishing Co., New York.
The Butterick house, it will be remembered,
barred all mail order advértising from its three
women’s magazines, headed by the Delineator,
over a year ago.

THREE FUNDAMENTAL PRINCIPLES

There are three fundamental principles in ad-
vertising; namely, be honest, be sensible, be in-
dustrious. Be honest, because every advertiser
should remember that advertising doesn’t cre-
ate value, it merely tells of it. The value has
to be in the article itself. Be sensible because
the majority of people who read copy are en-
dowed with good common sense. Be indus-
trious because you have to keep everlastingly
at it to succeed. People soon forget unless we
keep advertising.—~-Hugh Chalmers.

Dayton Motors

They have won wonderful and enduring popularity
and embody the silent running, reliable and durable
features that delight the customer and satisfy the
The Dayton Motor is considered by manu-
facturers and users as being

The Best Built Motor in the World

builder.

opportunity to prove it.

Build satisfaction into your products by using our Quality
Line—Dayton Motors, Dayton Tone Arms, Dayton Re-
All styles and sizes.
business and satisfy your customers. Write for full particulars.

THE THOMAS MFG. CO., 322 Bolt Street, DAYTON, OHIO, U. S. A.

producers.

It has made good in Thousands of machines.

Sold all over the world

Used in all high class
Talking Machines

Give us an

They will bring you more
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NEW PATHEPHONE ART MODELS

Two Very Artistic Designs Along Old English
Gothic Lines Being Introduced to the Trade

The Pathé Fréres Phonograph Co., Brooklyn,
N. Y. has just announced the addition to its
line of two art model Pathéphones, designed
after the sixteenth century old English Gothic

Art Model Pathéphone No. 450 English Gothic
period. Both of these “instruments were ex-
hibited recently at the music show in New York
and attracted considerable attention from deal-
ers and music-lovers.

One of these models is known as No. 1000
and will retail at $1,000. This instrument is
an exact replica of a remarkable antique cabinet
that is on display at the Metropolitan Museum

Another 16th Century Gothic Art Model Pathéphone No. 1000

i New York City, and which is recognized as
one of the few genuine specimens of sixteenth
century old English Gothic furniture.

The other art model is known as Pathéphone
model No. 450, and is a reproduction of a six-
tceuth century English Gothic side table. This
model will retail at $450. Both of these instru-
ments embody the stately proportion, the mas-
sive strength and the symbolic hand-carved de-
signs which characterize old Englislh Gothic
furniture and which have made this style of
furniturc the subject of admiration century after
century.

I'hc Pathé Frércs Co. has adviscd its jobbers
and dealers that only a few of these cabinets
have been manufactured and, according to pres-
ent plans, no more will be made, as the com-
pany intends that whoever purchases one of
these art models will have an exclusive design
in his home.
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THOMAS MFG C0.’S NEW CATALOG

Various Styles of Dayton Motors, Tone Arms
and Reproducers Illustrated and Described in
Attractive New Volume Just Issued

The Thomas Mfg. Co., Dayton, O., have just
issued their new sixty-four-page No. 4 phono-
parts catalog, a volume that in the matter of
illustrations, typography and the wide variety of
talking machine accessories shown leaves little
to be desired. Of course, the various types of
the Thomas Co. Dayton motors, tone arms and
reproducers are illustrated and described in de-
tail, and this alone takes up many pages of the
catalog. Not only are the complete motors
shown, for instance, but there are complete di-
mension drawings of each motor, carefully
marked, as well as special plates showing the
dissembled parts of each motor. All the parts
are carefully lettered so that they may be or-
dered separately for replacement and repair pur-
poses.

The Dayton motor is shown in four styles,
namely, 6, 9, 11 and 31, the first three with
double spring, and the last with triple spring
equipment. Full details of each motor are
printed in connection with the illustrations. Of
the Dayton tone arms there are shown types
1. 2,3, 4and 5. Each tone arm is shown in
various positions for playing the different types
of records. One full page is given over to the
Dayton reproducers and their various qualities;
other pages to turntables, winding cranks, etc.

A particularly interesting section of the cat-
alog is that devoted to phonograph instructions
which include a wealth of information for the
manufacturer and dealer regarding the assem-
bling of phonographs, and the proper care of
both machines and rec-
ords. T he instructions
are carefully illustrated.

There is also much in-
formation for both manu-
facturers and dealers to be
found in the pages de-
voted to motor essentials
and the care of motors—
mformation that should
be read, and remgmbered
by members of the indus-
try because of its valuc
and timeliness.

\s an introduction to
the catalog there is pre-
sented a most interesting
summary of the origin and
development of the phono-
graph. Of the Dayton
products and the plant of
the Thomas Mfg. Co. in
which they are made there
is also something said, and
the “backbone” of the cat-
alog is made up of a num-
ber of half-tone plates
showing the plant of thc
company, as well as some
excellent views of the va-
rious departments. These
plates serve to give some
idea at least of the extent of the Thomas Mfg.
Co.'s plant.

VICTOR CLUB FORMS SMOKE FUND

Members of the Victor Lunch Club at the fac-
tory in Camden havc formed a Smoke Fund for
the soldiers and are raising money by agreeing
to abstain from smoking entirely each Monday
and to contribute money thus saved to the fund.
Any member caught smoking between midnight
Sunday and miduight Monday is fined $1, which
fine also goes to the fund. It is said that several
members have already found that it was worth
$1 to sieak a smoke during the forbidden twen-
ty-four hours.

The Steinberg Piano Co., Augusta, Wis,, has
opened its new store in that city where they
handle a full line of pianos, talking machines
and music.
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Scotford CT onearm
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Superior Universal
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=  Reproducer
él CThe Ideal
=  Combination

Plays All Makes of Records
as they should be played

Price of Sample Prepaid
Nickel, $5.25 Gold, $6.50

Adjusted for Cabinet
measuring 8% inches from center of Tonearm
base to center of Turntable shaft

NHTHTRTRTIMTHITE

Distinctive Features

CThe Reproducer pivotson its axis (asillus-
trated above), taking the correct angle
for all makesof records, and the needle
retains same center in both positions.

Surface nowse is less than with any other
reproducer — surface scratchings being
reduced to a minimum through perfect
proportioning of the stylus construction,
and placing the needle in the center of
the groove at the correct angle.

CThe split construction of the frame and
face ring of the Reproducer, together
with the method of pivoting the stylus
bar, and perfectinsulation—effectasen-
sitive and free vibration—and preventa
pinched tone resulting at any time from
natural contraction or expansion of the
metal paris.

CThe reproduction is the mellow, natural
quality of tone—absolutely getting away
from the usual sharpness and metallic
effect so noticeable in most reproducers.

Sound waves act upon the same principle
as light waves—they travel in a straight
line until they meet some obstruction,
from which they are deflected at right
angles. The rightangle turn atthe back
of the Scotford Tonearm causes less
breaking up and confusion of the sound
waves than occurs in the curved arm.

CThe connection between the Reproducer
and Tonearm is perfectly insulated with
ahard rubber bushing. luside diameter
of the Tonearm is cotrect to accommo-
date the volume obtained from the latest
records,

CThe tight-side turn for changing needle is
handierthan the old style turn-back, and
when in position for the Hill-and-Dale
records there is no interference with
lowering the cabinet cover.

CThe lateral movement at the base is sim-
ple, free and permanently satisfactory.
Inside there is no obstruction to interfere
with passage of the sound waves. There
are no loose ballsin the bearings, there-
fore no buzzing noise can occur from the
great vibration on high notes.

B
Barnhart Brothers
& Spindler

Monroe and CThroop Streets—~Chicago
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“Music and the Great Out-doors”
—A sales-slogan that sells Grafonolas

—Are you making it work for you?

Columbia Graphophone Co.

NEW YORK

AEOLIAN-VOCALION RECORDS SHOWN IN WINDOW EXHIBIT

Unusually Artistic Window Display at Aeolian Hall, Together With Extensive Advertising Cam-
paign, Helps to Introduce the New Aeolian-Vocalion Records to the Public

Coincident with the formal announcement of
the new Aeolian-Vocalion record, together with
the extensive advertising campaign introduced
in the newspapers, the Aeolian Co. recently fea-
tured in its handsome show windows at Aeolian

some time past. This display is presented here-
with, although the photograph hardly does jus-
tice to the beautiful color scheme that formed
its basis.

The Aeolian Co. has, for many years, made a

Artistic Window Featuring the New Aeolian-Vocalion Records
Hall one of the most artistic window displays
that have been presented in the local trade for

“The Music Without the Blur!”

“This ideal of talking machine manufacture is attained
mfore nearly than by any other, in the construction
of the

MARVELOUS MAGNOLA
“Built by Tone Specialists”

“Magnola’s Tone Deflector eliminates the scratcb”

'!g:a,mola
e
K

=

= _ K
%atchirg The Music Come Out

We want to show you how to make money with

MAGNOLA; and how MAGNOLA is the best buy

on the Talking Machine Market to-day.

Send us_your name and let us send you some real
Talker Tips.

MAGNOLA TALKING MACHINE COMPANY
OTTO SCHULZ, President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO ATLANTA, GA.

specialty of unusual and decidedly original win-
dow displays, but during the past few months
these windows have far out-distanced the dis-
plays of previous years in attractiveness, dis-
tinctiveness and sales appeal. F. W. Vreeland,
of the Aeolian Co.’s advertising department, has
been the directing spirit in the preparation of
these displays, and his thorough knowledge of
the basic principles of window dressing and the
many years he spent in the study of art have
enabled him to prepare displays that have won
the hearty approval of the public and art critics.

The Vocalion Record window shown herewith
conveyed an effective message that contributed
materially to the remarkable success achieved by
the Aeolian Co. during the first week of its Vo-
calion record demonstration. This record is
gaining in popularity day by day, and has won
commendation from musicians and music lovers,

EDISON MEN CELEBRATE FLAG DAY

With fitting ceremony, the employes of the
Thomas A. Edison industries celebrated Flag
Day by holding a regular community sing, giv-
ing the salute of the flag and pledge of alle-
giance and reciting the American’s Creed.

Led by Ed Meeker and the Edison Employes’
Band the assembled workers devoted the bet-
ter part of the noon hour of June 14 singing the
patriotic and popular song hits. T. J. Leonard,
general sales manager of the musical phono-
graph division, delivered an inspiring, patriotic
address, and the announcement was made that
every Tuesday and Friday at 12.30 p. m. until
further notice the Edison employes would gather
in front of the laboratory for such a community
sing.

PITTSBURGH DEALERS’ LATEST MOVE

Pittsburgh Talking Machine Dealers’ Associa-
tion Passes Resolution to Withhold Support
From Enemy Language Newspapers

PrrrssurcH, Pa., July 2.—The Pittsburgh
Talking Machine Dealers’ Association recently
caused some stir in the trade by passing a reso-
lution to “intern” all records by German artists,
as well as records of German music for the
period of the war, and has passed another reso-
lution along patriotic lines, pledging its mem-
bers to withhold all support of every kind from
any publication printed in the language of any
enemy country. The resolution reads:

Whereas, We believe the reading of newspapers and
periodicals printed in the language of the nations allied
against the United States in the present war tends to fos-
ter the speech, the traditions and the principles of those
nations, and to that extent obstructs the education of our
foreign-born population in the duties and privileges of
Argerican citizenship and the principles of true democracy;
an

Whereas, We believe the publication, distribution and
reading of such papers and periodicals throughout the
United States should be discouraged and their patrons led
to a study of the Englisb language by making them de-
pendent entirely upon English publications for all current
information in print:

Be It Therefore Resolved, That the members of this
association withdraw all advertising from publications
printed in German or in the language of any other nation
now or hereafter allied with Germany in the present war,
and that copies of this resolution be supplied to the trade
with the recommendation that similar action be taken in
other communities.

JOINS PATHE TRAVELING STAFF

Marshall Brugman, formerly a member of the
phonograph division of Thos. A. Edison, Inc,
has been appointed a member of the traveling
staff of the Pathé Fréres Phonograph Co.,
Brooklyn, N. Y.

DEALERS
Make Big Money

On Our Language Records
FRENCH, SPANISH
ITALIAN, ETC.
ALSO
F.M.C. FRENCH
MILITARY
CONVERSATION

Cash in now on the

Language Phone Method

" and Rosenthal’s Practical Linguistry

11 requires no scientific salesmanship to sell our records.
The courses are so simply arranged that the demon-
stration satisfies the prospect. The French Military
Course, 5 Double Discs, and Military Manual, (Retail
$10.00) is ideal for Army, Navy, Red Cross
Excellent Line for S Trade
Send for Particulars

THE LANGUAGE PHONE METHOD
992 Putnam -+ 2 West 45th Street, - New York
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"The Victor Talking Machine Co. Sets Forth,
Officially, Its Present Position

In view of the many rumors that have been
circulated about the trade regarding the effect
of the recent court decisions on the business
of the Victor Co., and more particularly upon
the present status of the company as a producing
factor, owing to the handling of certain war
work at the factory, the Victor Talking Ma-
chine Co. has issued the following official and
interesting statement through the medium of the
latest issue of the “Voice of the Victor”:

“The times, as Shakespeare observed, are out
of joint. Just as the great world about us has
been driven by the war to face new conditions
in social, economic and political life, so the par-
ticular business in which we are engaged has
got to adjust itself to unprecedented events; but
one of the results of this condition is that the
Victor Talking Machine Co. has been the sub-
ject of many rumors. Some of these are hardly
worthy of consideration, others again are so
closely bound up with probabilities or possi-
bilities that it is difficult either to deny or af-
firm them, but the real facts in the case are not
such as to warrant any feeling of alarm to
patriotic Americans.

“It has been rumored, for instance, that the
Victor Talking Machine Co. is so busily en-
gaged in Government work that it is about to
give up making Victrolas in order to concen-
trate on records, or that it is almost out of
shellac and cannot make records, etc. That the
company is doing a certain amount of Govern-
ment work is a fact; that it contemplates giving
up the manufacture of Victrolas is untrue. For
obvious reasons, we can give out no informa-
tion as to the nature or extent of the work this
company is doing for the Government, as such
information could not fail to be of value to the

enemy. In such conditions, rumors are bound
to flourish, and it is very hard to confute them
with facts, since the facts themselves are not
always available, and, as in the case mentioned,
they are not ours to disclose.

“Many rumors have also arisen out of the re-
cent legal decision in which the Victor Talking
Machine Co. was concerned. The Victor busi-
ness grew up under a system of fixed prices
which was perfectly legal at the time it was
established. Changes in the law made it neces-
sary from time to time to alter the conditions
under which Victrolas and Victor records were
sold to the public. Recent legal decisions make
it clear that the Victor Co. cannot proceed under
the old fixed price systems, but the Victor Co.
for some time has been making no effort to do
sO.

“Mr. Geissler's letter to the trade makes
this matter perfectly clear., The recent court
decision is the winding up of an old case based
on methods which had long been discontinued.
Obviously, then, any rumors that suggest or
tend to suggest that the Victor Co. is to be ‘dis-
solved’ or put out of business are false.

“Over and above all these are many rumors
due to the extraordinary conditions that arise
just now as a result of labor shortage, transpor-
tation difficulties by land and sea, money values,
coal shortage, difficulty in securing materials,
the constant alteration of living conditions, and
the thousand and one perplexities that occasion-
ally baffle the most far-sighted management and
are incident to all manufacturing industries.

“T'he moment the United States declared war
this company placed itself at the service of the
Covernment. Hundreds of our young men have
left the factory and executive offices to take

(©)

part in war activities. These things have not
deterred us from keeping things as normal as
possible in abnormal times in the conduct of
our business, and will not do so. We were
compelled to reduce the issue of new records
in an effort to overcome the shortage caused
by a huge increase in our orders, and subse-
quently we were compelled to raise prices. But
always in these varying conditions we have kept
before us the desire to further the interests of
the trade to the utmost.

“If, before giving credence to vague rumors,
you will look back upon the actual facts of
Victor progress under war conditions, you will
at once realize there is no occasion to be
alarmed. Whatever demands the Government
makes upon us will be met, because there is
only one purpose in American hearts to-day, and
that is to win the war, cost what it may.

“This simply means that the Victor Talking
Machine Co. is in business at the old stand in
Camden, and, regardless of rumor, will maintain
as closely as possible the same service as be-
fore the war. There will be no changes other
than circumstances dictate, and any restrictions
which the Government may place upon us will
be imposed also on other manufacturers of like
character.

“When any changes are made, the Victor
trade will hear all that 1s to be heard from
properly accredited sources.

“One overwhelming and incontrovertible fact
testifying to the ever-increasing prestige and
popularity of Victor products and their interna-_
tional use is, that orders on hand at the factory
to-day are doubly as large on Victrolas and
eight times greater on records than they were
one year ago to-day—need any more be said?”

LONG CABINETS

No. 83

In all finishes. Specially adapted
w for use with Columbia 50. Front

posts made to follow lines of posts
on Columbia 75.

|-

FIRST and FOREMOST

In the cabinet field.
Why?

CONSTRUCTION
FINISH and
ADAPTABILITY

Our supremacy in these essentials
warrants your handling the perfect
line.

That’s why you should anticipate your
wants NOW.

Prompt de.ll'veries on all orders. Write for [llustrated Catalogue of complete line

THE GEO. A. LONG CABINET COMPANY

HANOVER, PA.

Because we’ve specialized in

No. 79

In all finiskes. Shown with top
moulding and shelves.
Specially adapted for use with
Victrola IX-A.
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ARTISTIC HEINEMAN CATALOG

Admirably Prepared Volume in Which the
Heineman Motors of Quality Are Illustrated
and Described Just Issued by Manufacturers

The Otto Heineman Phonograph Supply Co.,,
New York, has just issued an artistic catalog
featuring the Heineman “Motor of Quality.”
This catalog lists the various motors that com-
prise this company's line; each motor being fea-
tured on a full page with appropriate descrip-
tions. On other pages are presented a de-
tailed list of parts comprising the different
motors, so that the manufacturers and dealers
are afforded maximum convenience when or-
dering parts for the different types of motors.

There are seven different motors featured in
this catalog, but accompanying the new pub-
lication was the following important notice re-
garding the Otto Heineman Co.'s co-operation
with the Government in the restriction of its
product: “Owing to conditions in the raw ma-
terial market, due to the necessary Government
work going on at this time, coupled with the
scarcity of experienced labor, it has been
deemed advisable to restrict our line of motors
to certain types. We will supply motors No.
33, No. 77 and No. 44—this variety will cover
the complete line of phonographs from small
ones to the very best. By confining our pro-
duction efforts in this manner we can assure
our customer the very best service and de-
liveries.”

The frontispiece of this new catalog presents
a half dozen views taken at the Heineman fac-
tory in Elyria, O., including a bird’s-eye view
of the general factory, together with interior
views which give a fair idea of the magnitude
of this plant.

Following the descriptions of the various
motors is an important section devoted to other
products of this company, including Heineman
tone arms and sound boxes, which have achieved
country-wide success; tone arms and horn
brackets and phonograph horns. Under the
Leading of “Care and Adjustment of Motors”
valuable information is presented, accompanied
by interesting diagrams that show at first hand
just how maximum efficiency may be obtained
in the use of Heineman motors.

The introduction to the catalog proper, signed
by Otto Heineman, president of the company,
reads in part as follows:

“In presenting this catalog to our customers
and prospective phonograph manufacturers, we
believe it wiil prove valuable and assist in the
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selection of equipment best adapted to their re-
quirements.

“Our factories and production have been in-
creased many fold in the past years.

“The unsurpassed manufacturing facilities and
organization have admitted of greater specializa-
tion of work in the various departments with
corresponding improvement, refinement and uni-
formity of our product.

“As pioneers in the world’s phonograph trade,
Heineman motors have steadily maintained a
leading position in the trade and we shall con-
tinue our efforts to manufacture always ‘Motors
of Quality.’

“New features are being designed constantly
by our engineering and experimental labora-
tories and, when proven, are incorporated in the
line of motors, so that the phonograph manu-
facturer can always feel that his machine will
contain the latest design of mechanical equip-
ment.

“Tone arms and sound boxes manufactured
by this company are of the finest design and
construction, manufactured from the highest
grade of material. A representative stock of
phonograph equipment is carried at our ware-
houses in cities where our branches are located.”

CLEANING UP PAST DUE ACCOUNTS

Details of a Letter That Brought Good Results
to One Merchant

Here is a letter that one merchant sent to
those customers whose accounts were past due.
It brought in better returns than any other
letter he had ever sent out, says Clarence T.
Hubbard in System, and because of this it may
interest talking machine dealers:

For two days my wife has been after me to mail a let-
ter and I just this minute got to it. Funny, isn’t it! Two
days to mail a simple little letter and here in this office I
haven’t been late for fifteen years.

I get my business letters out on time all right. But this
letter “just sort of” kept slipping my mind. I felt awfully
mean about it, Each morning I was determined to mail
that envelope, but one thing and another bobbed up and
pressed it out of my mind.

To-day I mailed it. I wrote a memorandum about it on
the face of my watch so I wouldn’t forget it. The deed
is done and it is such a relfef.

But I know what the trouble was—I was asked to do
something out of the regular course. That's where we all
fall down. There are so many things in the regular course
of affairs that we forget these little things.

You've been hung up the same way, I know.

That little bill you owe me—$23.40, to be exact—has
been crowded out of your mind because it was something
out of your regular course of affairs.

Just take this letter as a memorandum, will you? Send
me a check to-day and that sense of relief will be yours.

ME

No.1

HONE MOTOR

COMPLETE WITH 10-INCH TURN TABLE

Simple in construction, the most satisfactory and durable of all small motors.
Will play two ten-inch records with one winding.

Three years’ successful record as the best single spring motor manufactured.

Immediate Deliveries

Write for Quantity Prices

L Melophone Talking Machine Co.

380 Lafayette Street, New York

Sample $2.00
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TALKING MACHINE DEALERS

READ THIS

““The finest and most delicate pieces of mechanism do not prove
efficient unless properly Inhricated. Skill, Genius, lnvention
and Workmanship must have the proper Oil. Stop and con-
sider this when you have to hny an Oil for household ose ’®

v Ox
:"‘ls BESTl‘
TALKING MACHINE

Being made in our Watch Oil
Dep’t, the same care given in re-
fining as in our ¢ Watch Oil,” as
all gums and impurities are ex-
tracted, leaving it Colorless, Odor-
less and Stainless.

BEWARE OF SCENTED OILS

Machines will not clog if oiled with NYOIL.

NYOIL is used by the U. S. Gov't in Army
and Navy. A wal order will make a perma-
nent customer of you.

Ladies use NYOIL for Sewing Machines,
for it is stainless.

Sportsmen find NYOIL hest for Guns, for 1t
keeps them from rusting.

NYOIL is put up in loz., 3% oz. and
8 oz. Bottles, and in Pint,
Quart and Gallon Cans.

For Sale by all Talking Machine Supplies Dealers

WILLIAM F. NYE, New Bedford, Mass., U. S. A.
PORTFOLIO FOR USE OF SALESMEN

Prompted by the request of Columbia dealers
the dealer service department of the Columbia
Graphophone Co. has prepared a special leather-
covered loose-leaf portfolio of original Grafo-
nola phetographs for the use of salesmen and
dealers’

canvassers connected with the sales

The Columbia Portfolio
forces. This portfolio has been made in a con-
venient pocket size. A semi-stiff leather cover
with a gold emhossed trade-mark and a pocket
in the last inside cover for salesmen’s papers
make this portfolio a handy and convenient aid
to salesmen and canvassers in conveying an in-
telligent idea of the attractiveness of the differ-
ent Columbia Grafonolas. The semi-flexible
cover protects the photograph, while the loose-
leaf feature makes possible the change of indi-
vidual model instrument photographs whenever
necessary. The handy size makes it convenient
for piano and furniture store collectors or so-
licitors to talk Grafonolas when making their
daily rounds.

LAYTON BliOS.’ MEN ARE PATRIOTIC

George H. Brennand, who was formerly man-
ager of the Ottawa branch of the R. S. Will-
iams & Sons Co. Ltd., resigned a short while
ago to take over the managership of the phono-
graph department of Layton Brothers at Mont-
real. Learning that a battalion was being
formed in Montreal and that they were minus a
phonograph, Mr. Brennand conceived a splendid
idea of having the employes of Layton Brothers
subscribe the necessary amount to buy a New
Edison Army and Navy model. All the em-
ployes responded nobly to the request, the pho-
nograph has been ordered and the presentation
will be made very shortly with proper and fitting
ceremony. Thanks to the efforts of Mr. Bren-
nand, ethese Montreal soldiers will be able to
have re-created music to cheer them on their
journey to the battlefields of France.

In ali things throughout the world, the man
who looks for the crooked will see the crooked,
and the man who looks for the straight will
see the straight.—Ruskin.
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By these men
We shall conquer!

The world must be made safe for democracy: Here are the men

who will make it so.

The moral and spiritual forces that will carry us on to victory no
man can measure. [he books you send, the letters you write, the
music the men have to enjoy-—do not for one moment underestimate

the weight they will throw into the final balance of success.

The pictures shown here are typical of the spirit of Uncle Sam. He
has a song in his heart, a tune on his Yankee lips, and an iron resolve
deep in his liberty-loving soul.

This company is proud that its products are a mighty Armament of
Hope, cheering and strengthening the spirit of our fighting men.

In camp and trench, on transport and battleship, in hospital, church
and cantonment, in the welfare houses of the Y. M. C. A., the K. of C.,
and the Y. M. H. A. the Victrola is the unflagging, and often the only,
source of music and entertainment. It is so portable that it can be taken
anywhere and unaided it gives forth the music and laughter of the world’s
greatest artists. The Victrola is teaching wireless and French to our
Army and Navy. Victrolas and Victor Records are day and night

advancing the cause of freedom on the battlefields of the entire world.

Every Victrola in the service of Uncle Sam is a source of actual
war strength. Every Victor Record at the front is a winged messenger
of victory, doing its humble, but by no means unimportant bit to van-
quish the powers of darkness and make the world safe for democracy.

Victor Talking Machine Co., Camden, N. ], U.S. A.

(The Victrola enlisted
in the War for'Demograc
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In times of war as in times of peace, the Victrola performs a mighty service to the Nation.
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110th Regiment Infantry at Philadelphia en 7
route to Camp Hancock, Georgia. iy
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Listening to the Victrola at Camp Dix, ’
New Jersey. e

A merry hour at Fort Jay, Governor’s Island,J

New York,
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This interesting and attractive Victor advertisement, which appears on the back covers, center spreads, and inside color pages of the Saturday Evening Post,

Literary Digest, Every Week. Delineator, Designer, Woman’s Magazine, People's Home Journal, and other magazines, shows and tells the important part the Victrola
plays in the lives of our fighting forces.

It makes the millions of readers of these publications familiar with the war-time necessity of the Victrola, and presents new opportunities to Victor retailers.
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Before the advent of the Victrola, the public schools were seriously handicapped in
the study of music. Now Caruso and Melba sing to the children in the dreariest and
most remote of rural district schools. Now the coming generations of Americans—the
future bulwark of the state—listen day in and day out to the piano of Paderewski, the
violin of Mischa Elman, the sweet soprano of Alma Gluck, the golden tenor of John
McCormack. They live in the ennobling atmosphere of the world’s musical master-
pieces, sung and played by the world’s supreme artists.  This priceless benefit has been
bestowed upon them by the Victrola.

The Victrola is in daily use in the public schools of 6000 cities and towns. Itisin the
regular equipment of more than 25,000 public schools, urban and rural. It has become an in-
dispensable auxiliary in the educational systemof every state, from kindergarten to university.
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Endorsed by the
foremost educators
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Among the schools of our country the Victor is also doing a vast work in the education of Young America.
It is one of the greatest educational forces in the world today, and the advertisement similar to the above which appeared
in the center spreads of the Saturday Evening Post and Literary Digest presented the fact in an interesting manner and attracted
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Girls’ Class in Rhythmic Expression,
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Jts great constructive
service to the nation

The Victrola is performing an incalculable service in the teaching of our national
atriotic music, the folk lore of the ages, the art treasures of all mankind. It is illuminating
and vitalizing the study of history, literature and geography. It is teaching wireless
telegraphy to our Army and Navy. It is teaching French to the soldiers of Uncle Sam.

The Victrola is used in calisthenics, folk dances, rote songs, ear training, nature
study, penmanship, typewriting, folk song, art songs, ballads, operatic and orchestral
music, vocal training, and community singing. New and authoritative study courses are
constantly being supplied by our large and expert Educational Department.

The America of tomorrow will owe much to the Victrola.

Victor Talking Machine Co., Camden, N. J., U.S. A.
Berliner G hone Co., M I, Canadian Distrib

Used in more than
25,000 public schools
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the attention of the millions of readers throughout the country.

This phase of Victor usefulness is one in which every Victor retailer can take a hand with benefit to his community, and
with profit and prestige to himself.

zen of Tmorrow;
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Victrola XXV, $S3
speclally manufactured
for School use
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Victrola VI-A, $32.50

Through its use in the
army and navy as well as in
home and school, through its
study courses teaching T I o
French and wireless to our
soldiers and sailors, the
Victrolais constantly extend-
ing its field of usefulness to
meet the needs of the times.
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It 1s daily becoming a still
greater asset to every Victor
retailer.

Victrola XI-a, $115
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BUFFALO TALKING MACHINE MEN IN WAR STAMP DRIVE

Members of Trade Work Hard and Subscribe Generously—Draft Depleting Local Sales Staffs—
Increased Street Car Fares Expected to Help Neighborhood Stores

BurrFaro, N. Y., July 5.—Unstinted effort and
generous financial support to the great W. S. S.
drive held here the last week in June was given
by the Buffalo talking machine jobbers and
dealers. The following committee covered the
retail ‘and jobbing houses, including all local
music dealers:

C. N. Andrews, chairman; O. L. Neil, O. M.
Kiess and William H. Daniels. The amount of
the subscriptions collected by Mr. Andrews and
his ' committee totaled $15055. The following
each subscribed $1,000 in the campaign: C. N.
Andrews, individually; W. D. & C. N. Andrews,
as a firm; William H. Daniels, individually; Den-
ton, Cottier & Daniels, as a firm; Neal, Clark &
Neal; O. M. Kiess, manager of the Columbia
branch; Robert L. Loud, W. F. Gould and
Arthur LErion. The talking machine dealers
and jobbers responded enthusiastically and tan-
gibly to the worthy cause. In this trade the sale
of W. S. S. was considerably heavier than in
several other lines of business.

W. S. S. pledge cards were signed by every
employe of the Columbia branch. The action
put this branch in the “100 per cent. subscrip-
tion” class. D. M. Green, manager of the Co-
lumbia’s record stock department, has enlisted
in the navy. Fred Gaulin, repairman for this
branch, has joined the colors and is at Camp
Upton.

“QOur business was hindered in June on ac-
count of the shortage of machines,” said O. M.
Kiess, manager of the Columbia branch. “Our
stockroom is cleaned out of machines and we
are oversold by $30,000 to $40,000 in the Buf-
falo territory.”

William Herbert, salesman for W. D. & C. N.
Andrews, has donned a uniform of the U. S.
Army. He is at Camp Upton. TF. P. Besser,
a former employe of this firm, is a regimental
sergeant major in the 106th Field Artillery.

The draft is depleting the sales forces of the
local talking machine stores. The dealers ex-
pect still greater difficulties, when, it is said, the
Government will require salesmen in the draft
age to engage in some kind of war work.
Young women, boys under the draft age and
older men may soon be in demand at the stores.

S. C. Eigenbrod, manager of the talking ma-
chine department of the Brunswick-Balke-Col-
lender Co., has returned from a two weeks’ va-
cation.

The tendency towards the advance of fares
on trolley and steam roads is likely to help the
talking machine and record trade at the neigh-
borhood stores in this territory. Rather than
pay the higher fares, many will prefer to shop
near home.

The donation of a Victrola and other equip-
ment has been requested by the National League
for Women’s Service. 'The members have been
given the task of fitting out three big rooms

in the technical high school as recreation and
club quarters for the 1,100 soldiers who will be
trained there in July and August.

Near the entrance to the talking machine de-
partment of J. N. Adam & Co. Lieutenant T. M.
Minton, of the New York Naval Reserves, re-
cently displayed the Minton collection of his-
torical flags. The exhibition was free.

Posters showing a talking machine labeled
“American Citizen Phonograph” are being dis-
played at the local stores. According to the
picture, “You Can’t Play That Record on This
Machine,” confronts an alien who tries to place
in the machine a record entitled “Deutschland
Ueber Alles.”

“Gyp” dealers, who used to rent stores here
for a short period and sell cheap talking ma-

chines and other musical instruments, have
struck a snag. In the near future these tran-
sients will probably have to pay a special tax,
make a report of gross sales to the city and file
a surety bond.

Charles H. Utley, new Edison dealer, who
died recently, left an estate of $40,000 or more
tc his widow and son, Charles B. Utley.

The last week in June was the banner busi-
ness week of the year for the Verbeck Mu-
sical Sales Co., Columbia and Delpheon dealers.

The War Service Club, of the William Han-
gerer Co., Victrola dealers, recently aided in the
sale of War Savings and Thrift Stamps, by giv-
ing an outdoor entertainment,

Many Buffalonians who are living in cramped
quarters on account of the shortage of flats
and houses say they would be more interested
in the purchase of the higher-priced talking ma-
chine if they could only find adequate homes.
The Government is studying the housing prob-
lem, as it affects war workers in this territory.

CONTROLS FOURTEEN STORES

A. L. Bailey of St. Johnsbury, Vt., Has Estab-
lishments in Vermont, New Hampshire and
New York States With Competent Managers

St. JouNsBury, VT, July 6.—Reference was
made in the correspondence from this city in
last month’s World to A. L. Bailey, the promi-
nent piano dealer with headquarters in this
city, who controls fourteen stores in Vermont,
New Hampshire and New York, taking the
agency for the Columbia line in this city, and
some other of the Bailey stores. He has built
up a very strong organization, having managers
for all his stores, with the exception of Lan-
caster, Berlin and Colebrook, N. H., which are
under the management of G. R. Magoon.

The addition of the Columbia line of talking
machines and records to this large chain of
stores is certainly an important move, which
will tend to make this instrument known to a
much larger clientele. Apart from his keen
and active interest in the development of his
music trade interests, Mr. Bailey is president of
the Citizens’ Savings Bank & Trust Co., of St.
Johnsbury, and his views in financial, as in busi-
ness matters are respected and esteemed.

PATHE DEMONSTRATION RECORD

Now Being Introduced That Should Excite Pub-
lic Interest—Is Part of Advertising Campaign

The advertising department of the Pathé
Fréres Phonograph Co., Brooklyn, N. Y., ad-
vised the trade this week of the introduction
of a Pathé demonstration record which is now
ready for distribution. This is a twelve-inch
double-face Patlhié disc record, one side featuring
a unique method of introducing the merits of
Pathé reproduction of the human voice and mu-
sical instruments, and the reverse side containsa
quartet selection which has won praise from mu-
sical experts.

This record will be furnished to the dealers
on a basis which will enable them to offer it to
the public at 25 cents, and an intensive adver-
tising campaign is being prepared whereby
Pathé dealers will be given every opportunity
to feature this record to excellent advantage.
Judging from the enthusiastic comments of
Pathé representatives who have visited the ex-
ecutive offices the past week, this demonstra-
tion disc will prove an invaluable help in de-
veloping Pathé record business and demonstrat-
ing to the public that Pathé records can be
played on any make of talking machine.

LANGUAGE PHONE METHOD POPULAR

Many New Dealers Are Featuring the Language
Records and Co-operating in the Drive Being
Carried On by the Company—Method Proving
Particularly Valuable in Military Work

The Language Phone Method, 2 West Forty-
fifth street, is making a big drive on their lan-
guage records and the number of dealers that
have co-operated in making it a success are
steadily increasing. The dealers who have taken
over the course have been stimulated by their
success into further co-operation and many of
them are featuring the courses in window dis-
plays. Among the New York dealers who re-
cently had displays are G. Schirmer, Inc.,, The
Ideal Music Shop and Herbert & Huesgen.
These constitute the first series of displays and
arrangements are now being made for others.

The Language Phone Method has been recom-
mended by the Y. M. C. A. National War Work
Council and is being used extensively through-
out the military training camps. P. J. Doherty,
sales manager of the Language Phone Method
states: “It is proving a big seller for the deal-
ers located near the training camps. Especially
is this true in regards to the ‘F. M. C.—French
Military Conversation,” a short course for sol-
diers. It is popular with the men, and dealers
in the localities in which the camps are situated.”

125 West 125th Street

CABINETS

We have cabinets to match
all Victor Victrolas ready
{for immediate delivery.

Write us for Quotation

I. DAVEGA, Jr., Inc.

Victor Factory Wholesalers
VICTROLAS—SUPPLIES—NEEDLES

MAGIC-TONE STEEL

NEEDLES

Prices
Immediate Delivery
Loud Tone

per thousand and
in lots of 500,000

In lots of

In lots of 100,000—60c¢ per thousand
10,000—65c¢ per thousand

In paper envelopes or metal boxes
Anticipate your requirements and take advantage of present low prices.

SS5¢

and up.

NEW YORK
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Maybe a little local advertising would
speed up sales on Vacation Grafonolas.
We have some splendid Dealer Eleciro-
types.

Want them ?

T e

Columbia Graphophone Co.

NEW YORK

EXPLOITS STRADIVARA PHONOGRAPH

Commercial and Sales Departments of Compton-
Price Co. Now in Charge of Hugo Koch—A.
O. Price Directing Technical Division—In-
dividual Features of the Stradivara Machines

The Compton-Price Co.,, Coshocton, Ohio,
have inavgurated a systematic and forceful cam-
paign exploiting the Stradivara phonograph,
which they have had on the market for some
time, and for which they claim many superior
features.

The commercial department, financiering,
sales and credits are now under the direct super-
vision of Hugo Koch, who has become well
known in the talking machine trade through
his connection with the industry as president of

grade workmanship which is to be found in the
Stradivara.

The machines which this company offer range
in retail price from $60 to $250, they having
lately produced the Stradivara Grand in a very
handsome art cabinet.

The Stradivara phonograph will play all makes
of disc records, being equipped with an adjust-
able sound box. It is also equipped with a tone
modifier, which may be utilized for the per-
sonal interpretation of a record, changing at will
from the softest pianissimo effect to a full, loud
tone. Another feature of the machine is an
automatic stop which is simple in its construc-
tion as well as convenient.

The Stradivara tone arm is equipped with 100
steel ball-bearings, assuring a perfectly free
travel of the needle across the record. It has no

the Sahlstrom Corporation with stores in Port- - thumb-screws, but can be set in the desired posi-

land, Ore.,, and San Francisco, Cal, who are
successors to the Hudson Arms Co., a large
sporting goods organization, which found
handling the Stradivara so successful that a year
ago the company was converted into a retail
phonograph house exclusively. Mr. Koch, owing
to his wide experience in merchandising phono-
graphs, knows the requirements of the retail
trade in every detail.

At the head of the technical department, and
under whose supervision is the manufacturing
of the Stradivara, is A. O. Price, well-known
for his connection with the Compton-Price Co.
for many years. Mr. Price has made a thorough
study of the manufacturing of phonographs and
his expert knowledge is reflected in the high-

- Mo
Tell your customers how their phono-
graphs mayteach them a language by the

CORTINA
Phone-Method

Increase your record sales by selling
them Cortina language record sets.
A timely set for which there has been
a great demand is the Cortina Military
French-English course.

Send for full information. Advertising
matter and poster-hangers free.

Cortina Academy of Languages
12 East 46th Street :: New York

tion by a simple movement.

The company also makes a special point on
the construction of the sound-board of the
Stradivara, which they claim is constructed like
the sound-board in a piano or a violin. The
sound-board is made of spruce and great care
is taken in its construction so that, according
to a statement made by the company “it
takes up the sound received, the over-tones so
necessary to the natural reproducing of sound,
augments them and adds life and color to each
individual voice or instrument.”

The cabinet work is of the very highest class,
the best quality of veneers being used, and the
highest class workmanship is found on the ex-
terior as well as the interior. Each cabinet is
equipped with a record filing device constitut-
ing vertical partitions, which are covered with
a fine quality of green felt. In this way records
may be ready at hand any time for use, easily
found and kept free from dust.

The factory in which these machines are
manufactured is one of the most up-to-date
plants in the Middle West, and had been used
exclusively for many years for the manufacture
of pianos before the Stradivara phonograph was
put on the market.

NEW VICTROLA PRICE CARDS

The Standard Talking Machine Co., Pitts-
burgh, Pa., Victor wholesalers, have just had
prepared for the use of their dealers most at-
tractive Victrola price cards for placing on top
of machines on display. The cards have the
style and price printed in yellow on a black
ground, with the word “Victrola” standing out
in rich red. They measure four by five inches
and are supported by a stout easel on the back.
The card is also provided with a looped string
so that it may be suspended from the knob
of the machine if desired.

ELECTRO-PLATING of
PHONOGRAPH PARTS

AND MUSICAL INSTRUMENTS
Gold, Silver, Nickel and Antique Finishes
JOSEPH MUSANTE

168 CENTRE ST. Tel. Franklio 3053

NEW YORK

NEW HOFFAY REPRESENTATIVES

Prominent Concerns Secure Distributing Rights
for Hoffay Talking Machine Co. Product—
Two New Patents on Hoffay Sound Box

The Hoffay Talking Machine Co., Inc., have
during the past few weeks closed negotiations
with several firms for the distributing rights
in their territories, and this, in addition to the
large number of dealers who have in the present
season been added to the Hoffay list of agents,
has been very gratifying to Joseph Hoffay,
president of the company. The demands for
the Hoffay “Resurrectone” and the “Half-Fork-
Tone,” the patented sound box which the firm
manufactures is constantly growing larger. Mr.
Hoffay states while it is true that there are
some manufacturers who are placing the above
products on their instruments the largest de-
mands are from dealers themselves who are
making it a point to demonstrate the “Resurrec-
tone” and “Half-Fork-Tone” on the machines
they sell. .

The Hoffay Talking Machine Co. have applied
for two more patents on their sound box, and
these together with those already allowed the
company should add to the value of the Hoffay
products, including the complete Hoffay ma-
chine.

The Jewish Welfare Building at Camp Upton
has been equipped with a large size Victrola.

What More CanYou Ask

All the features that go to make a talking
machine Profilably Salable you will find as
regular equipment of Magnola: *Built by
Tone Specialists.”

Complete description of all these features is
to be found in our handsome illustrated
calalog, which we should like to send you.
May we? Ask us to tell you our plans
for your benefit!

MAGNOLA TALKING MACHINE COMPANY
O0TTO0 SCHULZ, President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO ATLANTA, GA.
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PHONOGRAPHS WITH THE ARMY

25,000 Sonora Portable Phonographs Now in
Service With British Troops, Says the Bing-
hamton Phonograph Co. in Interesting Article

Under the heading “Phonographs With the
Army,” the Binghamton Phonograph Co., Inc,
Binghamton, N. Y., recently inserted in its local
newspapers an interesting article that called at-
tention to the many Sonora portable phono-
graphs which are in use among the armies of
the Allied nations. This company handles the
Sonora line, and the article which is reproduced
below conveyed a timely and effective message
to the purchasing public:

“Over in the trenches and behind the lines
phonographs are busily playing to entertain the
soldiers in their off-duty hours. There’s noth-
ing like a familiar song from home to cheer a
man up and make him forget the cold, and the
wet, and the troubles and dangers which he en-
counters.

“Obviously, it is impossible to lug around big
musical instruments when ammunition, food and
supplies demand every cubic foot of space avail-
able. It is because of this that the portable
phonographs are utilized so generally.

“The Sonora Phonograph Sales Co., of New
York, recently reported that over 25,000 of the
Sonora portable-type phonographs had been sold
through their London representatives and were
now in service with the British troops along the
battle zone. This particular Portable Sonora is
proving immensely popular, not only with the
soldier and sailor boys, but with motorists, va-
cationists, owners of country homes, college
boys and girls and all who enjoy good music,
but can’t transport a heavy machine.

“The little portable Sonora in its polished
cowhide case looks like a small suit case and,
though it plays beautifully all makes of disc
records, all sizes, it weighs fifteen pounds com-
plete. In the great war hospitals physicians find
the phonograph invaluable. It cheers up the

DIRECTOR OF CONSERVATION TELLS OF CURTAILMENT

U. S. Fuel Administration Depending Upon Gentleman’s Agreement With Talking Machine and
Piano Manufacturers to Curtail Use of Fuel 30 Per Cent, He Says—No Mandatory Order

For the last couple of months, and, in fact,
since it was announced that the manufacturers
of pianos were to curtail their use of fuel and
consequently, it was believed, their output by 30
per cent. there has been much discussion pro
and con as to the status of the talking machine
manufacturer in the eyes of the United States
Fuel Administration. There are those who de-
clared that no curtailment order existed. Others
that Washington had requested a curtailment of
30 per cent., and still others who held no views
but wanted to find out. There have been sev-
eral meetings held of talking machine manufac-
turers, and committees selected by these manu-
facturers to discuss the question of curtailment of
output, but no satisfying announcement has been
made as to the findings in these meetings.

In order to set at rest the mind of the manu-
facturer who is in the dark as to whether or

patients and in severe cases exercises a mar-
velous influence in aiding recovery. The pa-
tient helped by music frequently is out of the
hospital a month earlier than he would be were
he left in dismal quiet. The phonograph is in-
deed proving valuable in these trying times.”

TALKING MACHINE EXPORTS

The Figures for April Presented—Exports Show
Machines and Records Both Increase

WastixgroN, D. C., July 3.—In the summary
of exports and imports of the commerce of the
United States for the month of April, 1918 (the
latest period for which it has been compiled),
which has just been issued, the following fig-
ures appear:

Talking machines to the number of 8558,
valued at 254,022 were exported in April, 1918,
as compared with 6,460 talking machines, valued

rnot he should curtail his use of fuel or his out-
put at the present time, The Talking Machine
World took up the question with Hon. P. B.
Noyes, Director of Conservation of the United
States Fuel Administration, who stated officially:

“There is at this time no actual curtailment
order directed against either the talking machine
or piano industry. Both the manufacturers of
talking machines and pianos have, however,
agreed that they would curtail their use of fuel
30 per cent. In other words, this is in the na-
ture of a gentleman’s agreement, rather than a
mandatory order.”

In short, the director’s statement means that
the talking machine manufacturing trade is un-
der a voluntary agreement to curtail the use of
fuel 30 per cent.,, and the Government, relying
upon the keeping of this agreement, has issued
no direct order in the matter.

at $222,730, sent abroad in the same period of
1917. The total exports. of records and sup-
plies for April, 1918, were valued at $177,973, as
compared with $127,435 in April, 1917. Fér the
ten months’ total 78,833 talking machines were
exported, valued at $2,168,752, in April, 1918, and
62,606 talking machines, valued at $1,612,957, in
1917, while records and supplies, valued at $1,-
633,390 were sent abroad during 1918, as against
$1,257,530 in 1917.

Earl Ford has been appointed receiver for the
Lehman Furniture & Talking Machine Co,,
Huntsville, Ala., following the enlistment of
Luther I.ehman, manager of the company, in the
navy, which left the house without an active head.

Many a young man just now begins to realize
the opportunity to take that “trip abroad” about
which he has been dreaming these many years.

Specifications

=Th Leonard Markels UTTERFLY MQTQ.& —

Beveled gear noiseless winding,
New ratchet device that prevents clicking.

winding.
Cast iron nickeled frame.
Powerful, durable, compact, accessible.

Guaranteed in every minutest detail.

Bakelite intermediate gear—absolutely silent.
Plays seven 10-inch or five 12-inch records at one

Built especially for the highest-grade machines.

and Canada.

LEONARD MARKELS -

Leonard Markels
Jewel Bearing
Butterfly Motor

has revolutionized the motor in-
dustry.
silent winding and represents the
acme of perfection in motor con-
struction.

This motor has achieved phenomenal success,
and is being used exclusively by leading phono-
graph manufacturers in all parts of this country

Write today for a copy of our
New Butterfly folder

165 William St., New York

|

The

It is silent running and
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THE -TRADE IN PHILADELPHIA AND LOCALITY

PrirapeLeuia, Pa., July 6—Another month in
the talking machine business has passed, and
the first half of 1918 is only a memory. It has
brought with it satisfaction, foreboding and re-
gret. Satisfaction that it was not nearly as bad
as it might have been in considering that we
are in the midst of a war. It leaves in its path
forebodings as to the future, which will keep the
dealers on edge, as it has done during most of
the six months past. And regrets that the man-
ufacturers have found themselves in such a posi-
tion that they have been unable to nearly supply
the demand made upon them, thus relieving the
dealers and jobbers of much profit that might
have been theirs had they been able to get the
goods.

In the securing of stock the month has been
no better or no worse than the few preceding
months. The promise for a great percentage of
stock did not materialize. The dealers were
able to get a portion 'of what they need, perhaps
enough to satisfy and hold their customers, but
with expenses rising at all times, and with the
opportunity to meet them limited, there is no
wonder that the dealers feel a little bit de-
pressed at the outcome.

Report a Satisfactory Trade for June

H. A. Weymann & Son report that their
talking machine business in June has been sat-
isfactory, in spite of the shortness of stock.
They are getting their full share, they believe,
and have been able to keep their dealers in line,
due to the fact that they started to look out for
their interests months ago. By getting the deal-
ers to order early they have kept them supplied
in a way that some firms with less foresight have
been unable to do. They could have done very
much more business, both wholesale and retail,
and vet they claim that they have no reason
to complain. They have been compelled to
work with a small force, many of their men
having been ordered to the army for some
months past, and during June two more men
were taken, Arthur Appenzeller and George E.
F. Hottel, of the retail department.

Removing to the New Home

The Penn Phonograph Co. are partly at their
new home, 913 Arch street, and partly at their
old home on Ninth street. All their machines
are shipped from the new address and the rec-

'HE reputation that the Penn
Phonograph Co. attained in
the past for efficient Victor

TALKING MACHINE DEALERS

Victor
Wholesalers

can greatly increase their profits without additional
overhead expense, by selling the world-famous

Weymann ‘“KEYSTONE STATE”

Musical Instruments

a combination that has proved to be an instantaneous success.

Write for catalogue

H. A. WEYMANN & SON

Manufacturers

Established 1864

1108 Chestnut St.
Philadelphia, Pa.

ord racks are being moved gradually in order
that their business will not be handicapped.
They are taking tlieir time in moving, as there
is no reason for hurry in any of the buildings.
Their business last month was quite good, and
it was ahead of June a year ago.
Expanding Cheney Representation

G. Dunbar Shewell, the representative in this
section of the Cheney talking machine, is very
well satisfied with the business he has been do-
ing, and the agencies he has appointed in and
near Philadelphia, as well as in Washington and
Baltimore, cities included in his territory. Mr.
Shewell was in Washington on Monday to close
an important deal. He says that he has been

Service 1s the Victor dealer’s guar-
antee that he will get through the
Penn organization the finest service
possible under war conditions.
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Penn Phonograph Co.

17 S. NINTH STREET PHILADELPHIA

able to get his machines through in fine shape,
and feels that he has been very fortunate in this
respect.
Death of William A. Weymann
During the month William A. Weymann, who
was in charge of the wholesale department of
the Weyvmann store, and looked after the talk-

The Late William A. Weymann
ing machine end of the business, died suddenly
at Atlantic City. He had not been in the best
of health and had gone to the shore to recuper-
ate, Mrs. Weymann accompanying him. After
several days he had improved so rapidly that
Mrs. Weymann returned to this city, and Mr.
Weymann expected to remain several days
longer. One morning, while strolling on the
board walk, he was fatally stricken, and within
a few hours he had expired. His death was a
great shock to his family, as well as to a host
of trade friends.

Mr. Weymann was forty-nine years of age
and is survived by a widow, a daughter, Miss
Helen Weymann, three sisters and two brothers,
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OUR handicaps in both securing goods and
in selling prompt us to make Buehn Ser-
vice this summer more intensive than ever.

We also urge you to conserve physical
energy in hot weather by doubling up your mail work.
Use letters, supplements, mailing cards, and the telephone
more liberally.

A most

satisfactory

summer

sales

volume will

accumulate by selling more Victor records, particularly

the higher priced numbers.

Buehn Service is doing

everything in its power for your interest.

THE LOUIS BUEHN COMPANY

PHILADELPHIA

BUEHN

SERVICE

O N

VICTOR

RECORDS

Harry \V. Weymann, president and general
manager of the company, and Albert C. Wey-
mann, who is secretary and treasurer of the
company.

1t is hard for his many relatives and friends
to realize that one whom they had been accus-
tomed to see always in a cheerful mood and at
all times ready to extend the hand of good fel-
lowship should have been called away so sud-
denly, He was so kind and considerate and
beloved by all that the trade will consider his
untimely death as the loss of a very dear per-
sonal friend.

Conditions With Louis Buehn Co.

The Louis Buehn Co. report that their busi-
ness—in its conditions—has been about the same
in June as it had been in May. Machines and
records have been coming through in about the
szme proportion in June as they did for the two
months that preceded it. Mr. Buehn is now lo-
cated at the shore with his family, their cottage
being at Ocean City, N. J., where he will spend
his week-ends.

Patriotic Grafonola Men

The Columbia Grafonola Shops report that
they have had a very good business. Manager
R. L. Perrett says: “We have only been
stopped by the amount of goods we can get.”
The firm will care for all the men's accounts in
connection with War Chest subscriptions, as
will be noted in the following letter received by
Manager Perrett from Horatio G. Lloyd, chair-
man, executive committee, of the War Welfare
Council of this city, which explains itself:

“Dear Sir—I am this morning in receipt of
your letter of the Ist inst., and on behalf of
the committee wish to assure you of our ap-
preciation of your willingness to keep up the
\Var Chest pledges made by those in your em-
ploy in case they should enter Government serv-
ice, or be obliged to accept other positions at
reduced salaries. Tt is a fine thing to do and
we will appreciate it. We have, of course, rec-
ognized this as one of the risks of the twelve
ronths’ pledge system, but all the members of

the committee believe that much nmore will be
realized, even allowing for certain losses, than
could have been done by insisting on one pay-
ment or having it spread over a very brief
period. With the precedent established by you
I think it is very likely that we will be able to
get others to follow your splendid lead.”

Mr. Perrett states that the firm's business in
June was three times larger than it was in June
of 1917.

Some Personal Items

Mr. Sowden, who for a considerable time has
been connected with the talking machine depart-
ment of the Gimbel store, has resigned to ac-
cept a similar position with the firm of Harry
C. Kahn & Son, Eleventh and Filbert streets.

Miss Margaret Robinson has been added to the
talking machine department of the Strawbridge
& Clothier store. \Walter Wilson, of the same
department, is at present away on his vacation.

Closed Good June Business

The George D. Ornstein Co., Victor jobbers,
tell of a satisfactory business, and the same is
reported from the firms which they supply in
their territory. They have been able to keep a
fairly liberal supply of both machines and rec-
ords on hand.

\. D. Proudfit, who is in charge of the talking
machine department at the Presser store, and
Mrs. Quinby, who is in charge at the Estey
store, both report that they have been having
a most satisfactory business, and are well satis-
fied with the amount of goods they have been
able to obtain through the Ornstein Co. Mrs.
Quinby has quite a force working for her, and
she has introduced a number of innovations
into the business which have had their effect.

Blake Has No Cause for Complaint

Manager Dlake, of the Edison Shop, Eleventh
and Walnut streets, says that June was a very
good month—the best they ever had by about
00 per cent. ' “July looks good to us,” added Mr.
Blake. *“We are getting a nice stock of records
and machines are coming in in a satisfactory
way, and we have all we need of the latter. We

are laying in our fall stock now. If it comes
all summer as it came in June we will have no
cause whatever to complain, but will be most
grateful.” Ralph Ziegler, one of the Blake sales
force, has been drafted and left for duty on
Wednesday of this week.

Edison Dealers Meet

The Edison dealers had their monthly meeting
on Tuesday evening of this week, which included
a banquet at the Bingham House. They talked
over their advertising and other important mat-
ters. There were no set speeches. Charles
Gardiner was over from the factory and made a
short address, and another guest at the banquet
was R. B. Cope, of the Girard Phonograph Co.

Substantial Pathé Orders Placed

The Pathé Shop report that substantial fall
orders are coming in from their dealers, and
that a vast majority of them are anticipating
the fall shortage and are placing orders now
for these records, many of them to the limit
of the amount of money they can find to invest.
They got in several carloads of machines last
month and are not only in a condition to take
care of all orders at this time, but believe that
they will have a sufficient stock of Pathéphones
to take care of these orders.

Manager Eckhardt has taken a cottage at At-
lantic City for the summer, and has removed
his family there. The Pathé exhibition ma-
chine is doing duty at present on the Garden
Pier at Atlantic City.

Selecting Their Representatives

The Brunswick-Balke-Collender Co. have been
going ahead in a most satisfactory way and
booking many orders for immediate delivery.
The retail business among the dealers has shown
a little falling off in June, but they all report
that business looks unusually bright for the fall.
They have placed the Brunswick machine with
quite a few new dealers in June, but they have
been most careful in their selection, desiring
only the most representative dealers. As the
manager says: “We have lots of applications,

(Continued on page 40)
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Install your booths during the summer and be
ready for holiday business

shipped on short notice anywhere.
le i ired. S oof construction. We
racks, which are described in our new catalog.

WRITE FOR A COPY OF OUR NEW CATALOG
Van Veen ‘‘Bed-Set” Sectional Booths can be erected as easily as a bed (no skilled labor required). Booths
Room sizes any multiple of 3 feet.
design and build complete interiors. We also build record

Arthur L.VanVeen & Co.

High grade finish, will match your

47 West 34th Street, New York
TELEPHONE - - - GREELEY 4749

TRADE NEWS FROM PHILADELPHIA

(Continued from page 39)

but are taking only the very best, deeming it
advisable to be careful as to whom we take.
The firm will move the phonograph depart-
ment to the second floor of the building, which
they are fitting up in an extensive way in order
to handle their rapidly-growing business.”
Giving Good Service on Records
Manager R. J. Heath, of the Columbia Co.
(wholesale), reports that their business has been
remarkably good in June, and is still going
along at a record-breaking pace. He says:
“The Grafonola shipments are mighty scarce
this month, due to embargo shipments, but we
have been very fortunate in giving our dealers
excellent service on records. Our record serv-
ice has been remarkably good, due to the com-
pany’s policy of advising the dealers beforehand

RI-STATE ASSOCIATION DISCUSSES NATIONAL BODY

as to the advance in product, and many of the
dealers have taken the opportunity to buy sub-
stantially in June of the smaller type Grafonolas,
which advanced in price on July 1. Records
will advance on August 1 and the dealers have
been advised to this effect so that they may get
in a supply before the advance actually takes
place. This policy has met with the hearty ap-
proval of our dealers, making them feel that we
are trying to watch out for their interests at
all times.”

John Neldine, who has been connected with
the Columbia for a number of years in the
wholesale department, has enlisted in the navy.
C. B. O'Donnell, who has been in charge of
the Columbia’s record stock department, also
enlisted in the navy in June.

F. K. Pennington, sales manager of the Co-
lumbia Co., was a recent visitor to his many
friends in the local trade.

Believe That Local Organizations Should Act Together But Not Expand Beyond Present Confines
—Victor Dealers Pool Repair Work—Present Officers Continue to Officiate

St. Lours, Mo, July 5-~A good many inquiries
have been received by the officers of the Tri-
State Victor Dealers’ Association from dealers
over the country asking if the association could
not be extended into a national organization.
This matter has been discussed by the executive
committee and the leaders in the local move-
ment do not see their way clear to do this.
They believe that the effectiveness of the asso-
ciation would be lost when its territory is ex-
tended beyond the distance at which dealers can-
not easily come to two or three meetings a
year. Already the membership of the Tri-State
Association has been extended beyond expecta-
tions. The inquirers usually state they learned
of the association’s good work through the Talk
ing Machine World.

But in making this decision, the local com-
mittee suggests that a national organization
easily can be erected on the organization begun
here by organizing a number of local associations
in the chief trade centers where there is a
jobber who is willing to undertake the work
the Koerber-Brenner Music Co. has undertaken
here. If a number of these organizations were
formed, they could be nationalized by annual
delegate meetings and in this way accomplish
much good. But the leaders of the Tri-State
Association believe that the most good from
association work comes from the mingling of

the various members and the good feeling that
results from social intercourse. They reason
that a dealer will be much less apt to cut prices
against a man with whom he has enjoyed a
pleasant dinner than he would against a man
concerning whom he knows nothing except re-
ports carried to him by favor seeking custom-
ers. The social end is regarded as the chief
feature.

An exceedingly successful meeting was held
at the Century Boat Club the last week of June,
and at this meeting a rough draft of a repair
cost schedule was made. It will be completed
and passed on to the members very soon. This

Jury 15, 1918

move naturally follows the change made re-
cently whereby all Victor dealers gave up their
mechanics and pooled their repair work in one
shop, conducted by one of the best talking
machine mechanics in this section. This move
was made with a dual purpose, economy and
the releasing of as many mechanics as possible
for more necessary work. It has been known
for many years that guarantees by dealers and’
charges for repairs were not uniform. The pro-
posed schedule will define free service, fix a rea-
sonable charge for all ordinary repairs and en-
deavor to have this practice made uniform.
Under present conditions when dealers are en-

, tirely independent as to sales and are picking

only those that they want to put on the books,
it is believed that such a rule will be enforced.

There will be no further meetings of the
association until September, at which time new
officers will be elected. President A. B. Magoon
and his staff were elected at the organization
meeting as temporary officers and continued in
office when the constitution was adogted, under
the title of temporary officers. It is believed
that the St. Louis trade district will be well
organized under their direction by September,
and then a general meeting will be planned to
advance the work of the association still fur-
ther. In the meantime President Magoon and
the executive committee will hold weekly meet-
ings, or oftener, if need be.

Chairman Ditzell, of the exchange depart-
ment, says that this work already has trans-
ferred much dead stock from discard boxes to
shelves where it will be readily sold. So far,
this work has been confined almost entirely to
records, but it has relieved some dealers of ma-
chines which were made to special order and
then left on their hands.

PLEASED WITH PATHE PRODUCTS

The Pathé Fréres Phonograph Co., Brooklyn,
N. Y. recently received a very interesting letter
from the Swanson & Nolan Supply Co., Pathé
jobbers in Denver, Colo., referring to the splen-
did list of Pathé records that was issued in the
August supplement. During the past few
months the Pathé Fréres Co. has received many
letters from its jobbers reflecting enthusiasm and
satisfaction with their products, and the follow-
ing letter is a fair example of their spirit:

“August releases were received at this office
this morning. To tell you what we think of
this release in the usual way would be too mild.
We can only say that if you keep this kind
of stuff up we will have to draw on the United
States Army for more help. Yours very truly,
Swanson & Nolan Supply Co. (Signed) Earl D,
Dryden.”

HAPPINESS AND SERVICE

Happiness is a by-product. We can’t buy it
because it has no price. Some people try to
purchase happiness by getting drunk; others
build fine houres, and some travel around the
world. But the goal is as elusive as the horizon.
The main issue in life is service, and happiness
is incidental to service.

The Marion County Board of Review has in-
creased the tax valuation on the property of the
Kipp Phonograph Co., Edison jobbers in In-
dianapolis, from $25,000 to $50,000.

e~ THE REGINAPHONE

A phonograph of the highest grade
with many exclusive features. The new
Regina Sound-box is the greatest im-
provement in talking machines in
years, reproducing all hill and dale
and lateral cut records equally well,
and in a manner unsurpassed.

Territory arrangements with active dealers. Send for particulars.

THE REGINA CO.

Manufacturers of the Regina Music Box and other musical instruments for over 25 years.

47 West 34th Street, NEW YORK
209 S. Wabash Ave., CHICAGO, ILL
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It has a bigger meaning today

than ever before. In every
walk of life we hear its appeal.
We offer to our dealers depend-
able co-operation which takes in
every branch of economy.

If our line has not already been in-
troduced into your salesroom NOW
is the time for us to become ac-
quainted.

G

Each Nightingale is equipped with a
Stephenson Precision-Made Motor
and a Scotford Tone Arm and re-
producer. We guarantee it uncon-
ditionally for a period of two years
against broken or defective parts.

The selection of a phonograph is a
serious matter. You must give per-
fect satisfaction to your customer and
at the same time assure yourself of
an adequate profit. On both these
points the NIGHTINGALE scores
big.

Your inquiry will be regarded as
an opportunity to make the word
NIGHTINGALE have a larger and
more important meaning to your
selling force.

//P/ﬂ%/ ‘ J/éf/&u

(/' President

Nightingale Mfg. Co.
422-426 North Armour St., Chicago, Il
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SHORTAGE OF STOCK IN TWIN CITIES

Big Demand for Victrolas Can’t Be Met—Som-
mers Co. Look for Better Pathé Shipments—
Laurence Lucker Discusses the Situation

Min~eaporis and St. Paur, Minn,, July 8—
Many more talking machines could be sold in
the Twin City territory than are niow going out
if the dealers could be supplied in accordance
with their wants. But machines are not to be
had, and that settles it.

George A. Mairs, head of the Victor depart-
ment in W. J. Dyer & Bro., showed your corre-
spondent a stack of letters the other day, be-
ginning about as follows: “You may ship me
at once ten Style X Victrolas” or “Please for-
ward immediately six Style Q and six Styfe K.”
These men won’t get anything except a polite
note regretting that W, J. Dyer & Bro., although
always attentive to the requests of their cus-
tomers, are unable to supply their needs.

Harry J. Beach, who is one of the prominent
men in the Victor forces, was in this vicinity
last week to look over the stocks of W. J. Dyer
& Bro., St. Paul, and the Beckwith-O’Neil Co.
to ascertain for himself if the constant clamors
for Victrolas were mere bear stories. He found
the warerooms bare withogt any question, for
there has been no chance to make any ac-
cumulation for a year.

Another big man, H. N. McMenimen, man-
aging director of the Pathé Co., visited among
the jobbers last week. He confessed to Jay H.
Wheeler, manager of the phonograph depart-
ment of the G. Sommers Co., that the company
had not been treated any too generously, but
promised to make some big shipments in the
immediate future. Mr. Wheeler is doing an
excellent business, much better than a year
ago,.but the trouble is that the orders are ex-
hausting all his receipts and no reserve is being
obtained for the inevitable rush of next fall.

“We know that the big rush is coming,” said

Mr. Wheeler, “and we are getting nervous al-’

ready, for unless we get much heavier shipments

than of late we are going to disappoint our cus-
tomers and lose some good business.”

Shipments are coming fairly well for the Min-
nesota Phonograph Co. President Laurence H.
Lucker understands fully that when grain and
potatoes begin to move musical instruments will
be sidetracked for indefinite periods and conse-
quently he is straining every nerve to accumu-
late all the Edison phonographs he is able to
lay his hands upon. He does not believe it will be
possible to get any big shipments through after
August 1. Mr. Lucker attended the meeting
of Edison jobbers in New York last month and
as usual found the gathering interesting and
profitable.

SUGGEST GROUPING OF RECORDS

Talking Machine Dealers’ Association of Buf-
falo at Recent Meeting Discuss and Act Upon
Many Matters of General Interest to Trade

Burraro, N. Y, July 3.—At the last regular
meeting of the Talking Machine Dealers’ Asso-
ciation of Buffalo there was considerable dis-
cussion regarding ways and means for keeping
mailing lists alive and up to date, and it was
decided that dealers be requested to limit their
mailing lists as much as possible. In the fall
there will be taken up the question of sending
out to all those on the mailing list a question-
naire in postcard form in order to ascertain the
number who are anxious to receive the lists and
other literature sent out by the dealers.

The secretary was instructed to write to the
Victor Talking Machine Co. and present the
following suggestions regarding the grouping of
records:

1. That in grouping records in the catalog the
numbers of the records be added. For instance,
if one wishes to look up “Old-Time Ballads,”
or “Popular Songs,” one must look up each song
in order to get the number. In the case of
“Marches” this has been done and is a great
time-saver to the clerks and the public.

2. That the pages of the catalog be numbered,

Distributors

Wall-Kane

Needles

Distributors
Lyric

Records

40 inches high

54 W, Lafayette Blvd.

MODEL “F”
18 inches deep

RETAIL $45
Write for Special Discounts of ALL our Models

Immediate Deliveries in Any Quantity

OPEROLLO-PHONOGRAPH COMPANY

15 inches wide

Detroit, Mich.

ILSLEY’S SEAPHITE proNT
A2~ 2 SPRING LUBRICANO
Ilsley’s Lubricant makes the Motor make good
1s prepared in the proper consistency, will not run out, dry up, or
become sticky or rancid. Remalns in its original form indefinitely.
Write for special proposition to Jobbers.
MANUFACTURED BY
ILSLEY-DOUBLEDAY & CO., 229-231 Front St., New York
Established 1853

thus aiding the clerk to tell a customer just
where to find a record.

3. That the German titles of records be
changed into Lnglish both on the record and in
the catalog as far as possible, and that they
be cross-indexed in the catalog so that the Ger-
man title would simply refer to the English title,
for instance, under “Traumerei” see “Dreaming.”

It was suggested at the meeting that the sec-
retaries of the various associations of talking
machine dealers throughout the country keep
inn touch with each other and exchange reports
on actions taken at the various meetings in or-
der to bring about closer co-operation between
the organizations.

MAKING EXTENDED TRIP WEST

H. F. Thornell, General Sales Manager of Wil-
son-Laird Phonograph Co., Calling on Trade
in West and Canada—Doing Well With the
Phono-Lite and Other Specialties

H. F. Thornell, general sales manager of the
Wailson-Laird Phonograph Co., New York, sole
distributor for the Bliss reproducer, left New
York the first of the month for an extended trip,
which will include a visit to the leading cities
in the Middle West, and also a call upon the
trade in Canada. Mr. Thornell expects to spend
most of his time on this trip with manufacturers
and jobbers, and in view of the fact that many
inquiries have been received the past few weeks
regarding the use of the Bliss reproducer, he
expects to close several important deals before
returning to New York.

The Wilson-Laird Phonograph Co. has also
made arrangements whereby it has become the
distributor for two successful lighting devices;
one of these being known as the Phono-Lite,
and the other as the Disc-Lite. Both of these
lights have proven very successful since their
introduction to the trade, and Mr. Thornell ex-
pects to establish several distributing connec-
tions for these products upon his present trip.

A recent department inaugurated by this com-
pany in order to co-operate with the users of
the Bliss reproducer is known as the “service
department,” and this department will aim to
assist the manufacturers using the Bliss repro-
ducer along practical lines. This department
will be under the general supervision of Mr.
Thornell, whose many years’ experience in the
talking machine industry will doubtless be re-
flected in the service rendered the manufac-
turers.

J. NEWCOMB BLACKMAN HONORED

J. Newcomb Blackman, president of the
Blackman Talking Machine Co., New York,
Victor wholesalers, has been elected a member
of the executive committee of the American Fair
I'rade League, one of the most prominent busi-
ness organizations in the country. Mr. Black-
man was previously a member of the advisory
committee of the league, and has been an active
worker in behalf of the interests of this or-
ganization. The executive committee of the
American Fair Trade League comprises some
of the most successful members of the industrial
world, one of its members being Louis F. Geiss-
ler, general manager of the Victor Talking Ma-
chine Co.

JOINS U. S. MARINES

Alfred C. Randolph, who has been associated
with the local wholesale branch of the Columbia
Graphophone Co. for the past six years, is now
a member of the 157th Company of the U. S.
Marines, and is stationed at present at Paris
Island, S. C.
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Advantages of Street Car Advertiéing Outlined
for the Benefit of the Dealer =

“My very best salesmen, young men that I
had trained for years, joined the colors. Yes,
certainly, 1 was glad they signed up with Uncle
Sam—I encouraged them, but later I found it
necessary to advertise immediately for men to
replace my experienced salesmen temporarily.
The labor market had apparently gone dry.
Then I realized that energetic, experienced sales-

Our Uncle Sam comes first, but
help win the war.

ing basis.”
downhill business won't
Thrift and prosperity will.

Of all the better-known forms of publicity,
street car advertising is perhaps one of the most
cflective methods of reaching the greatest num-
ber of people at a minimum of expense. No
one will deny that our national advertising is
far reaching and influ-

i By W. Leroy Marshall

Advertising Dep’t Victor Co.

advertisement day by day. Street car adver-
tising will back up the efforts of your sales or-
ganization as well as fill in the breach created
by the shortage of efficient salesmen.

\ postal card will bring you samples and sug-
gestions, if you desire. If you want blank cards

for your show window, they may be secured
from the wholesaler.

Imprinted cards may be

ential, yet there is a [%
gap that every Victor
merchant should fill.
While we can and do
create the demand, you
can with profit to your-
self inform the people
of your community that
you stand ready to
serve them. Years ago
we concluded to as
sume a considerable
portion of the expense

[usic or every'occasion
A nytime—Anywhere! : ; !

The Appeal to the Church-Goer
men were becoming increasingly difficult to se-
cure.

“T'o increase my local advertising seemed the
only possible way to fill in the breach. Yes, it
paid. While it's not business ‘better than
usual,’ it’s business on a most satisfactory ‘pay-
ing basis.’” Your street car cards helped me

of local street car ad-
vertising. Qur share is
to supply attractive cards. beautifully printed or
lithographed in four or more brilliant colors.
Furthermore, we imprint your name and address
on as many cards as you contract to use. Right
now we have in stock sixteen different styles,
each particular style carrying a convincing mes-
sage, readable at a single glance, a message that
couples vour name with our national

advertising, designed to catch the
eye of prospective customers when
they are in a most favorable posi-
tion. Conditions favor in the high-
est degree the enterprising merchant
who realizes the possibilities of ad-
vertising to the passengers on street
railways very often confronted with
a long, uninteresting ride with noth-
ing to occupy their immediate at-
tention. Furthermore, they may in-
tend to shop it your very neighbor-
hood, -ves, even in the store next

For the Interest of the Music Lover

when I needed help, and I shall continue to
use them.”

The foregoing by an enterprising Victor mer-
chant prompts us to bring to your attention
the value of street car advertising in order that
.you may keep your business on the same “pay-

door to you.

If you prefer to determine for
yourself the value of street car advertising,
start in on a small scale, probably beginning
with those cars that pass your store or within a
few blocks of your store. The cost in prac-
tically every case is relatively small as compared
to the number of people that will rcad your

The Argument for the Summer Hostess

ordered direct from the Victor Co. This is in
very truth the age of advertising and talking
machine men must not fag behind.

MUSIC FOR THE ITALIANS

American Red Cross Places Orders So That
Music May Play Its Part on the Italian Front

Finding that twenty-five out of every hundred
Italian soldiers stopping at the rolling canteens
of the American Red Cross along the Italian
fiont are able to play some instrument, Lieuten-
ant McKay, in charge, has ordered a number of
mandolins and guitars. From volunteers he
has organized an orchestra to entertain the two
thousand to twenty-five hundred men who daily
enjoy bread, jam, hot coffee and cigarettes at
the canteen. The personnel of the orchestra
changes as the men come and go to the front.
The talking machine, which plays when the or-
chestra 1s not on duty, has proved so popular
that it will be loaded on a miule and sent to
outlying batteries along the Italian front.

The Automatic Entertainers Corp., of Manhat-
tan, was incorporated at Albany this week, for
the purpose of conducting a phonograph busi-
ness. Capital $25,000. Those interested are
P J. Donohue, W. J. Kelly and W. J. Peavey.

Reproducer

every purpose.

228-230 West 7th Street

The New Phonograph

Dhon O Sfmour

The New Wonder

Our patented diaphragm and reproducer give that
clean, clear, snappy, mellow tone.
mushiness, no sharp or tinny sound. Our reproducer is suited for
It is adapted for brass band, popular song work,
for violin and piano solos and for operatic sopranos, taking the high
notes with such clearness and distinctness that it is the marvel of
musicians and singers of renown.

THE FRITZSCH PHONOGRAPH COMPANY

There is no

|

'3
Copyuight, 1917, by
The Fritzsch Phonograph Co.
Trade Mark

CINCINNATI, OHIO
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B Here it 1s!—

Convenient—Compact—

Solid—KanEr Tren the New

Weather-proof

Strong fibre case coated inside and
out with water-proof varnish. Army
Green color.

List Price $65

No Needles to Change

The Pathé Sapphire Ball takes the place
of needles. It need not be changed. - rm an av 0 e
Long Life to Records y y

The Pathé Sapphire Ball cannot possibly
cut, grind, rip or mar the record’s sur-

face. The newest portable model of the Pathé

The Pathe Controla Phonograph,
With the Pathé Controla you may in-

crease or decrease the tonal volume of the

Pathé Phonograph at will. The only Phonograph ready just as it stands
Plays All Records to ship or take into an automobile. No

Each, Pathé Phonograph plays not only packing to bother with at all. Just let down

Pathé Records, but all other makes of

disc records, and plays them perfectly. the cover and lOCk.

The first—the only Phonograph entirely suit-
able to sell those who want a phonograph
for

—Travel or Vacation—Camp Use.
—Soldiers in Camp and Trenches.
—Sailors in Barracks or on Board Ship.

Wrile for Pathe Dealer Proposition.

Pathé Fréres Phonograph Company

20 Grand Avenue Brooklyn, New York
MURATORE—Exclusive Pathé Artist Pathé Fréres Phonograph Co. of Canada, Ltd. Toronto
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HAWAIIAN NIGHTS—Waltzes.
ise and Ferera Hawaiian Orchestra.

SOMEWHERE IN HAWAIIL Louise ) 75c¢.
and Ferera Hawaiian Orchestra.

{ Lou-)
{WONT YOU BE A DEAR, DEAR]

20385

20388 DADDY? The Farber Girls.

THEY WERE ALL OUT OF STEP)

BUT JIM. Constance Farber, Contralto.

WE STOPPED THEM AT THE

MARNE Arthur Fields and Invinci-
20801 40P Car Our:

IF HE CAN FIGHT LIKE HE CAN 75c.

LOVE, GOOD-NIGHT GERMANY'J

Arthur Fields, Baritone.

THOSE DRAFTIN’ BLUES. Arthur
( Collins, Baritone.
20392 {IF YOU'RE CRAZY ABOUT THE
WOMEN, YOU’'RE NOT CRAZY AT
ALL. Joe Remington, Baritone.
YOUR LIPS ARE NO MAN’S LAND]
20303 J BUT MINE. Campbell and Burr.
1OUR COUNTRY'’S IN IT NOW.

In- J 75¢8
vincible Four (Male Quartet).

Records

Some of the New Pathe Records

4 10-in.

L 10-in.

10-in.

10 m.

L10-in.

MILITARY WALTZ. American Re-
public Band.
WHILE THE INCENSE IS BURN-
ING (Medley Fox—trot) Intro.: “Rose | $
goom Fox-trot.” American Repubhcl
and.

TEN LITTLE BRIDESMAIDS. Jack‘
Norworth, Baritone.

29208 WI STOPPED AND I LOOKED, AND

L I LISTENED! Jack Norworth Bari-

tone.

(THERE’S A LONG, LONG TRAIL.]
25016 Percy Hemus and His Buddy Boys.
KHAKI SAMMY. Percy Hemus, Bari-
tone.

OH! LOOK! Medley Fox-trot. Intro.:
“Typical Topical Tunes,” “A Kiss For
Cinderella,” “I'm Always Chasing Rain- |
bows.” American Republic Band.

SWEET LITTLE BUTTERCUP Med-
ley One-step. Intro.: “Cleopatra” from
“Sinbad.” American Republic Band.

29207

[ $1.00

$1.00

|

71002 $1.25

| 12-in.

L 10-in.

14-in.

Summer

Everybody stocking up on popular

records.

Buying the most of the Dealer with

the most, newest popu]ar hits.

Run your eye over the partial list of

Pathe’s “newest.”

Right! You certainly should write to

Pathé Fréres Phonograph Company
Brooklyn, New York

Pathé Fréres Phonograph Co. of Canada, Ltd., Toronto

20 Grand Avenue

Claudia Muzio

Exclusive Pathe Artist
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BLUE DEV[LS ENTERTAINED AT EDISON LABORATORIES

Famous French Soldiers Spend Enjoyable Day as Guests of Thomas A. Edison and Mrs. Edison—
Presented With Army and Navy Model Edison Phonograph—Mrs. Edison Host at Luncheon

Monday morning, june 17, the employes of
Thomas A. FEdison, Inc., Orange, N. J., were
thrilled with the news that a number of the Blue
Devils of France would pay a visit to the Edison

Charactenstxc Pose of Mr. Edlson

Mr. Meadowcroft, His Chief Assistant, Is Explammg What
Is Desired of the *‘Wizard”
laboratories. About 12 o’clock they arrived in

automobiles driven by members of the Newark
and Orange National League for Women’s
Service.

As these French heroes entered the gates of
the old red laboratory building at Lakeside
avenue and Valley road Mr. Edison appeared to
personally welcome them. Each.member was
introduced to Mr. Edison, who presented them
with an Army and Navy model and a choice
selection of the new Velvet Surface Re-Crea-
tions. When these fighters return to their be-
loved France they will carry with them this
pleasant reminder of one of the greatest Ameri-
cans they have met on their visit to America.

After a number of pictures had been taken and
the Mutual film man had ground out a few
hundred feet of filin, the Chasseurs formed

ranks, marched out of thc laboratory and around
to a spccially-constructed platform to receive
the cheers of the Edison workers.

They were introduced by Mr. Mcadowcroft,
Mr. Edison’s assistant, and then Sergeant P, A,
Servet delivered a very appropriate speech, em-
phasizig the lovec of France for Aimerica, say-
ing in part: “We men of France are aware of
how much America loves our country. You
people in America can have no idea of how
France loves America.” The cheers that
greeted this remark left no doubt in the hearts
or minds of these gallant fighters of America’s
love for France.

Master Lester Steel,

an American boy of

Banner," led by the Edison band. A few more
pictures were taken and then came an unex-
pected and delightful surprise. The Blue Devils
sang one of their own battle songs, which
aroused tremendous enthusiasm.

Through a densely packed crowd the Chas-
seurs Alpines worked their way to the waiting
automobiles and were driven to Mr. Edison’s
liome, where Mrs. Edison and members of the
Women's Club of the Oranges acted as hos-
tesses. Lunch was served on the broad green
lawns; and while the soldiers of France enjoyed
the famous hospitality of Llewellyn Park, the
LEdison Choral Society and Edison band fur-
nished the music.

After luncheon the party returned to the
storage battery building, and under the guidance
of R. A. Bachman inspected the plant from roof
to cellar. These soldiers know the need of
storage batteries and Edison storage batteries

Mr. and Mrs. Edison and the Army and Navy Model Phonograph Presented to the Blue Devils

French parentage, then sang “La Marseillaise,”
and the crowd answered with the “Star Spangled

.~
o

Lig £

<

One of Many Groups of “Blue Devils” Guests of Mrs. Edison at Luncheon at Llewellyn Park

are well known to them. Sergeant Servet was
prevailed upon to say a few words to the work-
ers and responded as follows:

“You soldiers of the factory, we soldiers of
France greet you. This war will be won by
the country who has the most men, guns, am-
munition and airplanes. Particularly airplanes.

“Your job here is as noble as the soldier’s.
You are doing a wonderful work for your coun-
try and the Allies by your hard work. The rc-
sults of your labors are absolutely needed by
the men at the front. The soldiers are waiting
for you—waiting for your work.

“You have been informed of the impossibility
of successful warfare without aviation. Every
commander, before he attacks, must know all
possible about what is happening with the
enemy, how he is situated and the ground to be
fought over, The aviators furnish this infor-
mation. What you are doing here will build up
aviation and aid materially in winning the war.

“If airplanes are the eyes of the army, then
you are the optical nerves.

“I was amazed to learn to-day that during the
first six months of the war there were 2,500
strikes in America. The war can never be won
if the country is divided this way. You must
all work together.

“In my travels around I have been surprised,
and at times grieved, by the vast amount of
material lying around and the delays. The
best message I can leave for you is ‘speed up.’
Forget your differences, bend all your energies
toward winning the war and win we shall.”

After each of the Blue Devils had signed Mrs.
Edison’s guest book, they were driven back to
New York.
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SHEDDING A LITTLE SUNSHINE INTO A GLOOM RETORT

How a Wise Kid Gets Hep to a Talking Machine Problem and Takes the Morgue Out of Mortgage
—TFeeding Classic Acorns to the Musical Nuts and Making Them Like It—Likewise Sticking
the Indian Sign on the Pessimist—Get Jerry to This Stuff, It’s the Right “Talker” Dope

A couple of months ago there was a gink in
a small burg in the East who kidded himself
tliat he was a talking machine dealer, but who,
when it came to the low down, was simply an
apostle of gloom hanging out in a store stocked
with machines and records and with his John
Hancock over the door. For a live guy to
stroll into this bird’s headquarters even on a
sunshiny day was like stepping into the morgue
after a catastrophe. He cried so much over
hard times and war conditions that the damp-
ness rusted the springs on the machines and
even streaked the wall paper. To hear him tell
it, the world in general, and the talking ma-
chine business in particular, was tougher than
a pawnbroker’s heart. Naturally the kale ran
low in the till. It was a case of all going out
and nothing coming in. Talking machine own-
ers who wanted to go to funerals preferred to
enjoy the ride in a hack rather than to listen
to the old boy cry and, therefore, bought their
records soméwhere else, where the purveyor
managcd to smile a little even if it hurt.

With no trade to encourage his agony, this
near dealer amused himself by counting up his
machines and trying to figure out how long they
would keep him in business. Then he would
lcok at his stock of popular records and throw
a spasm that would keep him in despair for the
rest of the day. Every time the mail man came
he got an attack of blind staggers, for when-
ever he sent off an order for a case full of nice
pretty new records, all he got in return was
a little package of discs by mail that looked
about the size of a chorus girl’'s wardrobe.
After every delivery of mail, the only thing
that kept the old bird from pulling a finale via
tlie gas route was because the meter was locked
and he used electricity to light his store. The
result was that his upper structure went blooey

and he was carted away lying down in a pretty
black wagon labeled “ambulance.”

Naturally the wife had to eat and bring up
the family, so the only thing to do was to hire a
clerk until the business was wound up, or the
old man again returned and completed the
wreck. The error was checked up in the old
lady’s batting average when she happened to
hire a youthful proposition who still had some
pep in him. He still had a few weeks to work
before the draft got him, and didn't care where
he hung his hat. The new man took one look
al the store and began to cry himself, more in
scrrow than in anger. Then having nothing
else to do he polished up the machines, took a
shovel and scraped the window to let the light
in, and mowed the floor. After much effort
the store lost its air of antiquity.

Still having a little leisure on his hands, the
kid slips on a few records to entertain himself
and dissipate the gloom. A swell frail blow-
ing by the store falls for the high brow stuff,
and saunters in to find out whence comes the
melody. She slips the kid the info and it's the
record she’s been looking for for yea these many
moons and demands another set-up of the same.
The answer is that she hits the sidewalk ten
seeds shy, but with eight slabs of symphonies
under her wing. The kid tries the cash register
but it's jammed. He hides the money and
rings up the sale the next day after he has
soaked the keys in crude oil. The shock of hav-
ing real money in it knocked four of the cash
register’s keys out of commission.

The kid is musical, He grabs off the classic
stuff inside, because he gets sick of the jazz
stuff outside the store. By and by other mu-
sical nuts blow in and get their fll of the music
that made the foreigners famous. The kid had
to order more records, and not a popular one

on the fist, and the wholesaler was so surprised
he forgot to ask for the mazuma. The first
frail breezes in again with a lot of new Janes
and a couple of jobbies whose chief labor con-
sists of working the old man’s check book.
In about three weeks the kid was being asked
out to tea and to give his advice on musical
subjects. He was there with both feet and a
tengue and copped off all the business there
was. The kind of records he was selling was
the kind that could be bought from the whole-
saler any time without trouble, and the orders
came through 98 per cent. clean without a slip
up.

The machines started to wiggle their castors
and move out and the old lady started sniffing
gasoline, so she could get used to the bus she
was going to buy when a little more money
came in, and leave it to the kid to get his while
the getting was good. He picked up some info
from the trade sheets and. the company’s dope
book and was heeled for bear. He was wise to the
fact that he could sell the records he had and
could get, and need not waste his time on the
jazz stuff that was away below par to keep go-
ing. In short, he turned the joint upside down
and kept it as crowded with class as the tango
parlor on the Avenue.

Finally the old man who owns the store gets
wise to himself and blows out of the nut fac-
tory for home. He walks in the store, takes
one glance, then goes bugs again—the shock is
too much, and the old lady might just as well
have been a widow. Give the kid about one
year more and he will about own that store and
a few more.

Moral: There isn't any moral to it, except to
sell the stock on hand instead of what you hope
to get. :

SECURE COLUMBIA AGENCY

The Austin Furniture Co., 540 North Cicero
street, Austin, 111, has just taken the agency for
the Columbia Grafonolas and records, and has
opened a large department to handle that line.

Style Two
Sheraton

Many phonographs play all
records —only the Cheney
plays all records — better.

‘We invite correspondence

-

Six Cheney Models, $60 to $300

CHENEY TALKING.MACHINE COMPANY

It is different—because it embodies an entirely new appli-
cation of acoustic principles to the problem of sound repro-
duction (covered by new basic patents).

Different—Dbecause it is not a meg-
aphone type instrument.

Different—because it does play all
records better.

Different—because it reproduces the
human voice, violin, piano and all
other instruments so literally, that
the very personality of the artist is
revealed.

Different—because each individual
Cabinet is a gem, executed by master

24 No. Wabash Ave., Chicago

artisans of the Berkey & Gay facto-
ries, accepted leaders and creators of
the world’s finest furniture.

Different— because the tone and
appearance of the instrument endears
itself perpetually to its purchaser.

Different—because our agency prop-
osition is more attractive.

Different—because we put behind
you a liberal advertising plan which
benefits you directly.

Art Models, $250 to $2,000

“Unlike All Other Phonographs”
CHENEY f

PHONOGRAPH
Plays all records-better
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LISTEN!

DID YOU HEAR THE NEW TEN INCH

Operaphone
ecords

Order Now From A Catalog of 300 Selections

We want every dealer who sells talking machines equipped with a Universal tone arm to
sell Operaphone Records. “One sells the other.”

If you are selling phonographs then you should sell records to play on them.

Why lose the extra profit that belongs to you by allowing your machine customer to go
elsewhere to buy records.

Records Are the Only Excuse for Phonographs

Operaphone Records are absolutely independent and are manufactured from start to finish
in our own factory at Long Island City, New York.

Operaphone Records are known from coast to coast because they are the original steel
needle vertical cut records and all others are imitators.

Here Are a Few of the Latest Broadway Hits That Will Sell on Demonstration

‘N’ Everything, from ‘“‘Sinbad” What Are You Going To Do To Help
5136 Winter Garden Show 5]37{ The Boys?

K-K-K-Katy Rock-A-Bye Baby With A Dixie Melody
5138{ The Last Long Mile, “Toot, Toot” 5145 { I'm Sorry I Made You Cry

She’s The Daughter Of Rosie O’Grady 1 Homeward Bound

5142; Lorraine, My Beautiful Alsace Lorraine 5140 ( Good-Bye, Barney Boy
( Where The Morning Glories Grow 1 Lafayette, We Hear You Calling

Prompt deliveries all the time. Splendid Window Display

Write at once for our proposition and get at the profits

OPERAPHONE COMPANY, Inc.

Long Island City, New York
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Happenings in Dominion of Canada

TORONTO TRADE KEEPS UP A LIVELY PACE THIS SUMMER

Frank Oldfield Signs Contract With Pathé Fréres Co. to Make Records—Revised Prices An-
nounced on Columbia Grafonolas and Records—Many Members of the Trade Join Army

ToroNTO, ONT., July 5—The popular Toronto
singer, Frank Oldfield, has signed an exclusive
contract with the Pathé Fréres Phonograph Co.,
of Canada, to make records for them. He has
already recorded several selections from his ex-
tensive repertoire and these records will short-
ly be on sale at all Pathé dealers. Included in
the selections is “Sussex by the Sea,” the song
which Mr. Oldfield made famous in Canada.

The Music Supply Co. and the Victrola Serv-
ice Co. are two.new companies recently regis-
tered in Toronto.

Youthful local talent was much in evidence
at the Children’s Hour of Music held recently in
Williams’ recital hall. After the introductory
feature which was a description of the opera
“The Flying Dutchman,” accompanied by some
of the outstanding numbers from the opera re-
created on the Edison phonograph the remain-
ing portion of the program was carried out al-
most entirely by the children attending. The
Children’s Musical Hours every Saturday morn-
ing proved very popular with the school chil-
dren of Toronto.

Massey Hall was filled to overflowing quite
lately when Mme. Galli-Curci made her sec-
ond appearance in this city. Every foot of
available space was occupied, it being neces-
sary to place several hundred chairs upon the
stage. Both visits have been great triumphs
for the gifted singer, and needless to say His
Master’s Voice dealers shared in a large distribu-
tion of her records.

F. Irving Brown has just resigned the posi-
tion of manager of the Victrola department of
the Robert Simpson Co., Ltd., to enter the
army. Soon after Mr. Brown’s joining the
Simpson Co. organization in the autumn of
1917 the department took on gHis Master’s
Voice” lines exclusively and an active and ex-
tensive business has been worked up.

James T. Bradt, general manager for Canada,
for the Columbia Graphophone Co., recently ad-
dressed a letter to the company’s dealers advis-
ing them of the revised prices on Columbia ma-
chines and records following the Government’s
action in imposing the recent 10 per cent. war
tax. The fact was specially emphasized that
in increasing prices the company had seen to
it that the dealers’ percentage of profit had not
been reduced.

The new prices are: Grafonola—Type A, $27;
B, $42; C, $65; D, $80; E, $125; F, $140; G, $160;
H, $175; K, $240; L, $300, and Type X, $110;
Type G, electric, $200; H, $210; K, $275; L, $335,
and horn Grafonola for schools, $100; ten-inch
records, heretofore listed at 85 cents, 90 cents.

On the occasion of the recent visit to Toronto
of Carolina Lazzari, the Chicago Grand Opera
contralto, and Arthur Middleton, formerly of
the Metropolitan Opera Co., a reception was
tendered these artists by R. S. Williams & Sons
Co., Ltd., at the Williams’ recital hall. A se-
lect list of music lovers were asked by private
invitation to meet the singers in a social way.

To R. G. Cordingly, of Brockville, distributor
in Eastern Ontario of the Aeolian-Vocalion,
goes the sympathy of many trade and personal
friends, in the death of his wife. After a very
short illness Mrs. Cordingly succumbed to an
attack of pneumonia.

Word has been received that Sergeant B. A.
Trestrail, of the United States Army Medical
Corps, has arrived safely in England. Before
enlisting he was a popular member of the R. S.
Williams & Sons Co., Ltd., Toronto staff.

Brunswick phonograph trade made a material
advance during the informal opening of the new
art parlors and recital hall at Stanley Piano
Buildineg this month. Extra space was badly

needed, as the previous facilities were out-
grown. The new floor is what was formerly the
art gallery.

George L. André, well known in advertising
circles “in Toronto and elsewhere,” and who for
several years conducted the publicity depart-
ment of Mason & Risch, Ltd.,, has been ap-
pointed advertising manager of the Pathé Fréres
Phonograph Co., of Canada, Ltd., with headquar-
ters in Toronto.

The Starr Co., of Canada, have just celebrated
the first anniversary of their entering business
by removing into a new store on Dundas street,
London, where much larger quarters are avail-
able.

Otis C. Dorian, general manager of the Pathé
Fréres Phonograph Co., of Canada, Ltd., has
left on an extended trip through the Canadian
West.

Among the new literature issued by Musical
Instruments, Ltd., Toronto, manufacturers of the
Cecilian Concertphone, is a dainty two-colored
folder, illustrating five different types. This is
for distribution by Cecilian dealers among pro-
spective purchasers.

EXCLUSIVE PHONOGRAPH SHOP OPENS UP IN MONTREAL

New Retail Concern Handling Representative Line—Goodwin’s, Ltd., to Handle Victrola Line—
Active Trade Reported by C. W. Lindsay, Ltd.—Brunswick Advance—Other News

MonNTREAL, QUE., July 5.—The Exclusive Pho-
nograph Shop, with Geo. S. Pequegnat, the well-
known phonograph expert salesman, as manager,
practically guarantees the success of Montreal’s
latest addition to the talker field. This store
was opened to the public on June 15, and has
been pronounced-by experts to be one of the
best-equipped phonograph stores in the Domin-
ion. No detail has been overlooked in study-
ing the comfort and requirements of their pa-
trons. The Pathé, Aeolian-Vocalion and Lyric
machines are being featured with Pathé, Colum-
bia, Lyric, Gennett and Aeolian-Vocalion rec-
ords. Sales of both machines and records at
date of writing far surpass this firm’s fondest
expectations, and taking into consideration the
particular season of the year augur well for
the future.

At the monthly meeting of the employes and
sales staff of Layton Bros. held recently it was
decided to donate one Army and Navy model
of the New Edison phonograph to the Twenty-
third Reserve Battalion of Montreal, together
with a selection of records. This step was taken
by the employes following the return from the
New York conference of W. W. O’Hara, sales
manager, and Mr. Brennand, the manager of
this concern’s phonograph department, who told
of the Army and Navy phonograph being made
by T. A. Edison for use on transports, in the
trenches and every place where soldiers are.

The committee in charge of the Soldiers’
Home on d’Auteuil, Quebec (le chez Nous du
Soldat), have just purchased from Gauvin &
Courchesne a Victor No. X machine and a fine
collection of Victor records.

There were imported into Canada during
1913 phonographs and records to the value of
$723.652; in 1917 this was increased to $I,-
731,380.

Goodwin’s, Ltd.,, of Montreal, one of the
largest and best-known department stores in
Canada, have qualified with Berliner Gramo-
phone Co., Ltd., as dealers of “His Master’s
Voice” records. Goodwin’s, Ltd., have con-
ducted a phonograph department for several
years, but now confine themselves exclusively to
the Victor lines. We understand that Good-

win’s, Ltd., are entering on an aggressive cam-
paign to feature “His Master’s Voice” products
and their service in this connection.

During the recent visit to Montreal of Caro-
line Lazzari this famous Edison artiste called
at the showrooms of Layton Bros. and pre-
sented them with an autographed photo of her-
self, which is now framed and hung in the Edi-
son Salon.

“While a great many of our customers are out
ot town for the summer months we are han-
dling a goodly number of Columbia Grafonolas,
Pathé and Sonora machines,” said C. W. Lind-
say, Ltd. “A considerable number of our pa-
trons stocked up heavily on Columbia and Pathé
records before proceeding to the country which
helped considerably to swell our month’s total
volume of business.” This firm are displaying
in their handsome show windows a number of
Sonora portable models.

Layton Bros. are delighted with the new Vel-
vet Surface records. W. W.  O’Hara, sales
manager of this firm, who attended the conven-
tion of Edison dealers and addressed that body,
returned home from New York full of new ideas
which he intends putting into practice at an
early date.

Miss Vezina, of Almy’s, Ltd., still continues to
find customers for Columbia goods and quotes
a number of cash sales for the higher-priced
types of Columbia Grafonolas. There has not
been any perceptible falling off in the demand
for Columbia records as yet, she states, even if
summer dulness is apparent.

Manager Rampsberger, manager of the talk-
ing machine department of J. W. Shaw & Co.,
reports sales to be away in advance of the
corresponding month a year ago.

“The Victor line is getting a most satisfactory
proportion of buyers, and we have no complaint
to make,” said Foisy Fréres, distributors of “His
Master’s Voice” products.

Charles Culross is finding the Aeolian-Vo-
calion and Sonora representations good lines
to feature and notwithstanding the summer
quietness is satisfied with the amount of busi-
ness offering.

(Continued on page 50)

Talking Machine Supplies
and Repair Parts

SPRINGS, SOUND BOX PARTS, NEEDLES

THE RENE MANUFACTURING CO.

 MONTVALE, NEW JERSEY
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The Biggest Dance Hit Ever!
Marimbaphone Band Breezing
through “Cotton Picker’s Ball.”

I’s Going great these days!

e -

Columbia Graphophone Co.

NEW YORK

TRADE CONDITIONS IN THE DOMINION OF CANADA—(Continued from page 49)

The Canadian Graphophone & Piano Co. (A.
A. Gagnier) is handling to good advantage the
complete Columbia line and is looked upon as
one of the largest exclusive local dealers.

Goodwin's, Ltd., have taken on the complete
representation of the Sonora line, and their
opening announcement in this regard occupied
large-sized copy in all the local dailies.

Charles Culross, the Aeolian-Vocalion and So-
nora representative, recently acted as Deputy
Registrar, and during the Navy League cam-
paign was captain of one of the teams in the
rctail merchants’ section.

Local business is designated as moving along
splendidly with H. P. Labelle, Ltd., and this
firm are of the opinion that this fall will see
niore Pathé machines sold in Montreal than
ever before. )

The Brunswick Shop is most optimistic as re-
gards the outlook for future business. They
state people have lots of money and are spend-
ing it musically and they are getting their full
share. A vigorous advertising campaign by the
makers of this machine has been productive of
results to this local firm that are indeed satis-
factory to them, and a widespread local demand
for Brunswick machines and records has been
stimulated with the more expensive cabinet
models in the ascendency.

The Canadian Graphophone Co., jobbers of
Columbia products in the Province of Quebec,
are making active preparations for handling a
big fall business. Commenting on present-day
trade conditions they stated they were being ac-
corded a full share of recognition, and that a
large number of Al Columbia Grafonola rep-
resentations had been opened during the past
month, while the demand for Columbia records
has been exceptionally lively.

The Berlind Phonograph Co., Ltd., are dispos-
ing of a large number of Brunswick and Colum-
bia models, both of which lines they say give
every promise of enlargement of sales in the
near future.

“You can say orders for Brunswick phono-
graphs are unusually good,” said Tom Cowan,
of the Cowan Piano & Music Co,, “and we antici-
pate a steady and still greater demand for fall
selling.”

Layton Bros. have the past few weeks had

some splendid examples of window dressing, in
one instance the Edison Trench model was given
more than due prominence in a setting of realis-
tically banked sand bags with the instrument
mounted on a businesslike gun carriage. The
effect obtained was most unique in window trims
and served to give the fullest prominence to
this newest effort of Edison. The reproduction
of the dugout required thirty full-sized bags of
sawdust.

The following week depicted the record “I
Don’t Want to Get Well,” in which was shown
wax figures of Red Cross nurses administering
to the wants of sick soldiers, who were shown
in cots in side tents. A display of Edison and
Columbia models of various sizes were promi-
nently featured.

TRADE NEWS FROM WINNIPEG

New Concerns Enter the Talking Machine Field
—Machine and Record Outfits in the Arctic—
A Recent Removal-—General Happenings

WinNipEG, MAaN., July 1—The Morris Music
Store, 1013 Government street, Victoria, B. C,,
is the name of a new store just opened up with
a line of pianos, organs and His Master’s Voice
products and records.

_Kenneth A. Ross, who has just returned from
a visit to the Eastern centers will continue to
make his headquarters in Edmonton though he
will be traveling through Alberta and British
Columbia. He is enthusiastic about the New
Brunswick phonograph, which agency he has
just secured.

C. B. Clark, the well-known music dealer of
Calgary, Alta., has removed from Seventh ave-
nue West to 216 Eighth avenue West. In ad-
dition to the Gerhard Heintzman agency Mr.
Clark is an enthusiastic “lis Master’'s Voice”
dealer and has a good following from among
Calgary music lovers.

That music is indispensable in palace or shack
is proved by the order placed with Heintzman
& Co., Edmonton, Alta., the past month. This
firm had the pleasure of sending a Victrola and
a large number of Victor records almost to the
Arctic Circle to the order of the Northern Fis-
cal Co. at House River oil well.
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Reed & Robinson, Edmonton, and the Ed-
monton Drafting & Supply Co., of the same city,
have taken on the Brunswick agency and are
handling a large number of this make,

ESTABLISHES MANY NEW AGENCIES
David Bartlestone, President of Lucky 13
Phonograph Co., New York, Tells of Impor-
tant Deals Closed—Big Delivery of Cabinets

In a chat this week with The World David
Bartlestone, president of the Lucky 13 Phono-
graph Co., New York, manufacturer of the
Cleartone phonograph, stated that the demand
for these instruments is increasing steadily, and
that new agencies have been established through-
out the country. A number of important deals
are now pending whereby the Cleartone phono-
graph will be given aggressive representation
in leading trade centers, and judging from the
orders now on hand the factory will be obliged
to work to capacity to take care of the demands
of its dealers.

Mr. Bartlestone was recently advised by the
Saginaw Table & Cabinet Co., Saginaw, Mich,,
manufacturer of the Cleartone cabinets, that fif-
teen carloads of the four models of Cleartone
phonographs are now ready for delivery, and
arrangements have been made for shipping these
instruments to all parts of the country. This
cabinet company is one of the best-known manu-
facturers in the country, and numbers among its
employes expert workmen who are thoroughly
proficient in their respective fields. John Her-
zog, well known in cabinet circles, was for-
merly president of the company, and the plant
is equipped to turn out cabinets of exceptional
quality and attractiveness.

BIG DEMAND FOR RECORD ALBUMS

Talking Machine Manufacturers Placing Next
Season’s Orders Much Earlier Than Usual,
Declares the Boston Book Co., New York

The Boston Book Co., Inc., manufacturers of
record albums, is finding the demands for the
fall season to be larger than of any in the past
three years. All the larger talking machine
companies seem to be placing their season’s or-
ders much earlier than usual, and from the size
of these orders it is easily seen that the industry
is looking for one of the biggest years in the
history of the trade.

J. M. Alter, president of the above company,
in speaking of the volume of business now un-
der contract with his firm, said: “While it is
true we have had to enlarge several times dur-
ing the pdst eighteen months the fact that we
have constantly installed labor reducing ma-
chinery in every addition we have made has
placed us in a position where we are able to
meet the demands on a very large scale. Then,
too, we foresaw the big demands which would
be made on paper stock and prepared our-
selves for the shortages which have appeared
from time to time.”
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Otto Heineman Phonograph Supply Co.
INCORPORATED
25 WEST 45th STREET, NEW YORK
FACTORIES, ELYRIA, O.—NEWARK, N. J.
PUTNAM, CONN. SPRINGFIELD, MASS.
CHICAGO ATLANTA SEATTLE CINCINNATI TORONTO

THE HEINEMAN NEW No. 77 MOTOR

This motor embodies many new and exclusive leader in its field, and is covered with the
features, some of which are shown in the iron-clad Heineman guarantee.

accompanying illustration. This motor is warranted to give positive and

The HEINEMAN NEW No. 77 MOTOR is the lasting satisfaction to the ultimate users.
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TELLS OF EXPERIENCES AT FRONT

Major Noyes Writes C. N. Andrews of His Ex-
citing Time at the War Front—Is Connected
With the Motor Cycle Division of U. S. A.

BurraLo, N. Y., July 4—“I just returned from
the American front, where I had an exciting
but very interesting time. I covered all of our
front except one small section.”

This is an excerpt of a letter which C. N. An-
drews, of W. D. & C. N. Andrews, has just
received from his former traveling representa-
tive, Major Hal H. Noyes, who is head of a
motorcycle division of the American army in
France.

“] was on a trip of investigation relating to
road and ground conditions over which motor-
cycles have to operate,” continued Major Noyes.
“] had a young second lieutenant named Enos
with me. 1t was his first experience under fire
and he was as curious as a village gossip. You
know curiosity killed a cat once and while it
didn't get Emnos, all I can say he was lucky.
Perhaps I'm getting old, but when you are up
there where the show is going on one feels
like a kid and you do get curious in spite of
instructions. You take chances enough in the
regular course of events without going out of
your way inviting trouble, and I was for playing
safety first when possible. We got in one pre-
dicament which was warm as h—I while it lasted
and it lasted from 12.30 midnight until after 4
in the morning. Some of it was funny and most
of it was rather disconcerting, especially when
you come out of a sound sleep and realize that
big shells are bursting all around you and you
don't know where to find a nice deep dugout;
well, that is what happened to us.

“We went to bed in a deserted house in a de-
serted old town which had been rather badly
wrecked by shell fire. We had a pretty good
place to lay out our bed rolls and had turned
in rather early. Enos and I in one room and a
young medical officer in another. As it was
rather cold I didn’t undress fully, had removed
iy boots and coat and had rolled up in my
blankets. At 12.301 heard a h—1! of a bang right
outside the house and [ came out of that sleep
right quick. The Hun was giving us a party
and he sure did have the range beautifully.
They (the shells) came in bunches. You could
hear the gun, then the shell coming and the
bang when the shell exploded. About tlien some
one sprung a gas alarm and we made a dive
for gas masks. Well, I couldn’t find the one I
wanted but had another one right handy (and
you sure keep them handy), so I got into that.
You see we always carry two. I looked around
for the doctor and Enos. Both were all right.
The doctor was sitting up in bed with a gas
mask on and struggling with his breeches. Enos
was trying to get on a gas mask, hold his
breath and swear all at the same time, and he
sure was having a busy time of it. The mask
1 had on permitted me to talk—his didn’t. I
said to him, ‘Well, you desert rat (he is from
New Mexico), how do you like war now as
far as you have gone? Depends on which end
of a gun you're on, don’t it?’ He could only
wave his arms. He was sure game though, and
so was my driver, The first thing he did when
he woke up was to come to me for any orders,
and it was his first experience under fire. There
wasn’t anything to do except sit there and hope
to heaven one of those fast ones wouldn’t con-
nect with the building we were in.

“Well, they didn’t. There was a lot more
to it which I will tell you some other time.
After the show was over we found a perfectly
good dugout, the best in town right under the
building we had been sleeping m. Can you
heat it?”

Walter E. Bush, 109 Highland avenue, Jersey
City, N. J., has recently been appointed United
States buyer for one of the largest import cor-
porations in Australia. e will be glad to
hear from manufacturers who are not repre-
sented in that market.

RECEIVING ORDERS BY AEROPLANE

1. Davega, Jr., Inc.,, 125 West 125th street, New
York, Victor distributors, report a steady in-
crease in the number of dealers making use of
“The House of Service.” A number of orders
were recently received by aeroplane. It is the
hope of this house that some time in the future
they will be able to fill aeroplane orders in like
manner and instead of the trucks which they
now have a fleet of aeroplanes will rapidly de-
liver the filled orders.

Randall & Mayo, piano, talking machine and
scwing machine dealers in Ticonderoga, N. Y.,
have fitted up a very attractive room in the rear
of their store for the display and sale of Graio-
nolas and records.

NEW QUARTERS FOR H MICKELAS

H. Mickelas, manufacturer of demonstration
booths and general store interiors, has moved
from 164 McKibben street, Brooklyn, to 387-
389 South First street, Brooklyn, N. Y. In his
new quarters Mr. Mickelas has ample room to
take care of the rapid expansion of his business,
and the facilities afforded will enable him to
double his output in the very near future.

In a chat with The World Mr. Mickelas stated
that he has several important deals pending
whereby dealers in metropolitan territory will
install the Mickelas system of booths. This
system has several individual features, which
have made a favorable appeal to dealers who
are planning to enlarge their store equipment in
order to handle holiday trade.

O A A

Increased Production
and Advertising

Production of Converto Cabinets—for converting small “Victrolas”

into beautiful Cabinet Types—has never equaled demand.

However,

we are sticceeding in so greatly increasing facilities for making as to
be able to take care of requirements of old customers and a reasonable

sale to new dealers.

CONVERTO

Patented December 11, 1917

TALKING MACHINE CABINET

With the shortage in cabinet machines and the opportunity offered in

selling these cabmcts to present owners of small “Victrolas”
Converto is surely a Big Thing for Dealers.

the
Its very rapid sale to

date is proof of its success for all who have stocked it.

"T'he time for you to get particulars and prices is NOW.

The C. J. Lundstrom Mig. Co., Little Falls, N. Y.
Branch Office, Flatiron Bldg., New York City

%9 rolg

Jinto Cabinet

"I'he Lundstrom ‘“‘Converto’ Cabinet converts the
small "“Victrola”
completely enclosing the machine.
place of a stand and provides a dustproof record

into a handsome cabinet type,
It takes the

rack for 6o.records. It re-

vives interest in records. It
helps you meet low-price
competition in cabinet ma-
chines and gives you a good
profit. It costs the customer
no more than a good stand!

Sound DoorsOpen tor Playmg
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Salesmen Wanted

The Compton-Price Co., Coshocton, O.,
manufacturers of Stradivara phonographs—
a quality product throughout—wish to en-
gage salesmen to cover the following terri-
tory: lllinois, Michigan, Wisconsin, lowa-
Nebraska, Indiana, Minnesota-North and
South Dakota, Missouri-Kansas, Okla-

homa-Texas-Arkansas-Louisiana.

S] RADIVARA
| Art Phonographe

“KNOWN FOR TONE”

{PATENTED)

appeals to the better class of trade; is fully guaran-
teed and is so different in tone, artistic cabinets,
workmanship and mechanical equipment from the
ordinary standard talking machine that it invites
favorable comparison. Seven models from $60 to
$250. Elaborate catalogs, advertising service and

- sales assistance to dealers who are exclusive in each

locality. Applications only of reliable, clean cut
and aggressive gentlemen invited who wish to find
a permanent and profitable connection. Address
all applications to Coshocton, O.

~F

T

I

No. 95. List $95.00. 7 Models from $60.00

Stradivara Grand. No. 250. $250.00. 7 Models from $60.00 to $250.00
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to $250.00

DEALERS

Write for Exclusive
Agency to
The Manufacturers
The Compton-Price Co.,
Coshocton, O.,
or to
Exclusive Sales Agencies

New York, New Jersey, Dis-
trict of Columbia, Delaware,
Maryland, Pennsylvania, Con-
necticut, Rhode Island, Massa-
chusetts, New Hampshire,
Maine, Vermont.

Josiah Partridge & Sons Co.
Furniture Exchange,
46th St. and Lexington Ave.,
New York

Oregon, Washington, Idaho,
Montana, Wyoming, Colorado,
Utah, California, Arizona, New
Mexico, Nevada.

Sallstrom Corporation,
405 Morrison St.,
Portland, Ore.,
or
Sallstrom Corporation,
Southern Division,
1055 Market St.
Furniture Exchange,
San Francisco, Cal.
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PRINCESS WATAHWASO IN PEORIA

New Victor Recording Artist Appears at Ban-
quet of State Federation of Musical Clubs and
Is Received Enthusiastically

Peor1a, I, July 5—A recent musical event’ of
particular interest was the appearance in this
city of Princess Watahwaso, a new Victor ar-
tist, who was brought here through the efforts
of Miss May N. Cloud, of the educational de-
partment of the Putnam-Page Co., local Victor
wholesalers. The occasion was the banquet of
the State Federation of Musical Clubs.

Princess Watahwaso appeared in native cos-
tume in a group of Indian songs and ceremonial
dances, and scored a decided triumph. One of
the local papers in describing the appearance of
the Princess said:

“Princess Watahwaso, a Penobscot Indian,
gave the most delightful entertainment of the
evening. Dr. Erb, dean of music, of the Uni-
versity of Illinois, in introducing her spoke
of the appropriateness of having a true Amer-
ican artist to sing at this occasion—the Prin-
cess appeared in native costume of white suede
with dangling beads, and her black hair flow-
ing about her shoulders, bound about her fore-
head with a band of beads.

“The charming and gracious little Indlan maid
walked away with a large share of the honors,
being recalled many times, and was received
with great interest and enthusiasm.

“She sang ‘By the Waters of Minnetonka,
‘By the Weeping Water,” a characteristic Chip-
pewa song, ‘Acoah,’ a Pueblo love song, com-
posed by Thurlow Lieurance, the noted Amer-
ican composer and leading authority on Indian
music. In response to insistent encores she

. gave the ‘Wedding Ceremonial Song and Dance’
of her native Penobscot tribe.

“She sang with much of that poetically de-
scriptive gesture peculiar to the aborigine. Her
voice is a beautiful mezzo soprano, full of
charm and richness, with adorable soft fluting
inflection in it that enchanted her audience. All
these songs have been recorded by the Victor
Talking Machine Co., of Camden, N. J., and
ate sure to be much in demand after the singer’s
triumph last night.

“The Princess has been ‘doing her bit’ in this
war by singing to the soldiers in various can-
tonments, taking an active interest in the Red
Cross work and all war activities. Her friends
feel that she is doing a great work in holding
before the Indians the importance of retaining
their traditions and in giving these traditious
to the whites.”

THE HAWTHORNE SYMPHONOLA

Los AnceLEs, Car,, July 1.—The Southern Cali-
fornia Hardwood & Mfg. Co., of this city, has
achieved pleasing success with its attractive line
of Hawthorne Symphonola phonographs, which
it introduced some time ago to the \Western
trade. This company is one of the leading
manufacturing councerns in the West, and the
fact that it manufactures all of the cabinets for
the Hawthorne Symphonola line has enabled it
to introduce these products to the dealers with
every confidence in their ready sale.

The company recently issued to its trade an
artistic booklet showing the three models of the
Hawthorne Symphonola, which are in popular
demand at the present time. These instru-
ments are designated as models B, A and C; all
cabinet models that cannot fail to appeal to the
tastes of discriminating music-lovers. The
mechanism includes a universal tone arm and a
motor that has won country-wide recognition
for its many qualities.

DISPLAY THE CHENEY PHONOGRAPH

The Welte-Migunon studios on Fifth avenue
at Fifty-third street, New York, have on dis-
play a number of models of the Cheney phono-
graph. The Welte-Mignon studios form a very
fitting background for the several handsome
Cheney models,
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lNTERESTED IN MUSIC ADVANCEMENT

M. L. Parker Co., Phonograph Dealers, Take
Initiative in Effort to Find Out What the Na-
tional Bureau for the Advancement of Music
Is Doing—Piano Men Might Copy

C. M. Tremaine, director of the National Bu-
recau for the Advancement of Music, received
the following very interesting letter from the
M. L. Parker Co., Edison phonograph dealers
of Davenport, la.:

“We are exclusive Edison dealers in Daven-
port, which has a population of about 70,000
and about that many people to draw from. We
have two representative newspapers and a fairly
live musical community.

“] have some of your literature before me and
want to know more about your plan of pro-
cedure in interesting the newspapers in the
work. You advocate community singing and
other things in vour pampbhlet.

“After receiving information regarding same
if I feel capable of putting the thing over m
such a way that the people here will really

rive a musical benefit from the work, I am pre-
pared to give a portion of my time to seeing it
through.

“Being in the business of music I fully be-
lieve that music will help win the war and I
want to do my bit to aid the cause in some way
if possible.”

The letter is particularly interesting inasmuch
as the talking machine dealers have not been
as yet directly solicited in support of the bureau,
and the Parker Co. were impressed rather with
what the bureau had done, and was doing, than
by any propaganda sent directly to their store.
It would seem a very fine thing if a number of
piano merchants who have had fully explained
to them in person and through letters for a
year or more past, just what the bureau is do-
ing and what it stands for, would show an equal
willingness to take an interest in the work and
to investigate its possibilities. The phonograph
and talking machine men know from personal
business experiences that the “Music in the
Home” idea is not just a slogan, but will bring
business in actual practice. It is time for cer-
tain piano men to wake up to this fact.
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time basis.

service.

351-353 Fourth Avenue

day up to the limit.
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Conservation

#EMEMBER, in ordering,

that we, as all merchants,
are worklng on a war-

Conservation of labor is essential.

Plan to eliminate as much
-clerical work as possible and
thus help us to maintain our

If you must know what we are
shipping, send duplicate copies
of your order with the request
that we return one copy with
the numbers filled crossed off.

C. BRUNO & SON, Inc.

(Established 1834)
Wholesale Exclusively

W. S. S.

Just forget that you get $5 Jan. 1st, 1923,
for $4.18 invested now.

But DON'T FORGET that your country needs
that $4.18 now, and it’s up to you to help.

Buy a W. S. S. today.

Do it again next Monday, and every Mon-

NEW YORK
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CRYSTAL EDGE MICA DIAFHRAGMS

Let us send you samples zoday of our dia-
phragms and you will readily understand why
l the best talking machines are equipped with
C Crystal Edge Mica diaphragms exclusively.

We use only the very finest selected mica,
A the best diaphragm material in the world.

PHONOGRAPH APPLIANCE CO., 109 West Broadway, NEW YORK

SLIGHT DECLINE IN MACHINE DEMAND IN CINCINNATI

Record Business, However, Grows to Embarrassment of Dealers—P. H. Oelman New District
Manager for Phonograph Co.—Introducing OkeH Records—Comments on Conditions

Cincinnati, O., July 5—A rather sharp decline
in the demand for machines appears to have
struck dealers in all lines of talking machines
during the latter end of June and the first few
days of July. The situation is one that the
merchants are unable to account for. The rec-
ord business is inclined to be satisfactory, but
the merchants are fAnding difficulty in getting
their needs in the way of old-time favorites

P. H. Oelman, former traveling representa-
tive of the Phonograph Co. in the Middle West,
running out from the Cincinnati headquarers,
has been made the manager of this district.
He takes the place of A. O. Peterson, who
opened the Cincinnati branch and now retires
from business, going to a property on the
Puget Sound which he has been developing
several years. Mr. Oelman’s place on the road
was taken by A. R. Holbrook, formerly with
the John Roberts Co., Utica, N. Y.

From indications C. W. Neumeister of the
Cincinnati office of the Otto Heineman Phono-
graph Supply Co. will have no difficulty in
securing representatives to handle the OkeH
records, samples of which were received here
Monday. He passed around word to those who
might be interested in this new phase of Heine-
man industry and was immediately deluged with
demands for the goods. It will be a week or
more before he will be able to do anything
for the merchants on a large scale.

Buy early is going to be the motto of Man-
ager Dittrich, of the Victor department of the
Rudolph Wurlitzer Co., this summer. His com-
ment on the past month’'s developments follows:

“We are very glad to say that while the
shortage of machines and records is just as bad
as ever, transportation facilities have improved
to such an extent that talking machine dealers
and distributors look for better times to come.
Increased production is sure to follow better
transportation conditions.

“Talking machine trade was fair during the
last thirty days, although records were in far
greater demand relatively than Victrolas. This
is only natural, as a record purchase carries
with it no future obligations as does a ma-
chine pnrchase.

“There is a well defined movement among
dealers to try and educate the public to make
their purchases during the summer and early
fall rather than wait until the last minute be-
fore they buy their Victrolas. Every patriotic
reason can be advanced to prove the necessity
of early buying, while the interest of the pur-
chaser would point to the same direction.”

June business in the Vocalion department of
the local Aeolian Store showed a nice increasc.
Thc new increase in price docs not scem to
affect the sale of the instruments in the least.
I'he public is becoming accustomed to ad-
vanced prices and really expects them.

The new Vocalion records recently announced
are cxperiencing a good demand and the ap-
probation of all who hcar them.

Chas. Spence, for three years in the Vocalion
repair department, left the Aeolian service re-
ccntly to sojourn with his parcnts for a few
days before joining the ranks of the Pershing

Crusaders “over there.” His dcparture means

another star in the Aeolian service flag.

There continues to be a steady call for the
Vitanola, made by the Vitanola Talking Ma-
chine Co., of Chicago, Ill., which is represented
in this city by the E. Kleeman Co., the Dines
Furniture Co. and the Sample Furniture Co.

NEW VICTOR NUMERICAL CATALOG

All Records Up to and Including May, 1918,
Supplement, Found in New Volume

_The Victor Talking Machine Co. has just is-
sued a new numerical list of Victor records, em-
bracing all records up to and including the May
supplement. There is also provided on a sep-
arate sheet a list of nearly 100 records with-
drawn from the May numerical catalog. It
takes 248 large pages to list all the records.
The catalog is heavily bound, and bears on the
inside front cover some excellent suggestions
on how to keep track of record stock.

INCORPORATED

The Bradbury-Santamarina Co., New York,
has been incorporated with capital stock of
$30,000 to manufacture and deal in phonograph
records and schoo] supplies. The incorporators
are R. Bradbury, F. L. Maguire and J. P. Santa-
marina.

Robt. Nietzel has taken over the management
of the Victrola Shop in Muscatine, Ia. He is
well and favorably known.

doors.

camp.
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MORE PAY FOR EDISON MEN

Eight-Hour Day Will Mean Wage Increase of
$500,000 Per Year for Edison Employes

The Thomas A. Edison Aftiliated Interests
in Orange, N. J., announced recently to their
8.000 employes that, starting on Monday, they
would get an eight-hour day with time and one-
half for overtimé, which means a wage increase
of approximately $500,000. The announcement
was made at a noonday patriotic demonstration
by George E. Clark, special assistant to Charles
Edison, chairman of the board of directors of
the Edison interests, and was greeted with
cheers by the workers. They formerly worked
ten hours a day.

That no dividend had been declared by the
Fdison interests since 1907 was announced in a
statement prepared by Charles Edison, at the
request of his father, Thomas A. Edison, hon-
orary president of the Naval Consulting Board.
Since that time Mr. Edison has turned back
every dollar into the business to improve work-
ing conditions, to make up the loss of $3,000,000
in the fire of 1914, and to protect the industries
against a shortage of material which would
have thrown thousands out of work.

DELPHEON IN PERTH AMBOY, N. J.

New Store Opens at 185 Smith Street, With
C. T. Dixon in Charge

J. D. Manton, president of the Delpheon Sales
Co., distributors for the products of the Del-
pheon Co. in this territory, announced recently
that the company would open on July 1 a new
store at 185 Smith street, Perth Amboy, N. J.
In addition to handling the complete Delpheon
line there will also be featured at this store the
Bagatelle phonograph, together with music rolls,
sheet music, art pottery and floor lamps. Mr.
Manton is now consummating arrangements
whereby there will also be handled in this es-
tablishment a line of pianos and player-pianos.

C. T. Dixon, who has been a member of thc
sales force of the Delpheon Sales Co.’s store at
25 Church street, will be manager of the new
store. In view of the fact that it will be located
on the leading street of Perth Amboy, and will
be a quality establishment in every detail, the
success of the new store is practically assured.

A Victrola was recently presented to the sol-

dicrs at Fort Smallwood, Md., by the Daughters
of Liberty.

Summer time—the play time—nothing
sounds so sweet as a Schubert out of

On the porch, in the cottage or at the

Dealers do well to remember that the

Socrion |

is being used;more ‘'and more to furnish after-
noon as well as evening entertainment—out-

doors as well as in the home.

This means a steady source of income for Schu-
Are you one of them?

Six Models, $60 Up

bert dealers.
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The BELL TALKING MACHINE CORPORATION

Offices and Show Rooms:
44 West 37th Street, New York

Factory:
85 Southern Boulevard, Bronx, New York

Export Department, 498-504 Broadway, New York, N. Y., E. U. A,
Smith-Woodward Piano Ce., 1018 Capitol Ave., Houston, Tex., Local Distributor
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Featuring the Musical Possibilities of the

Talking Machine = = = =

[Note.—This is the seventeenth in a series of articles on
the general subject of the musical possibilities of the talk-
ing machine. The aim of the series is to develop these pos-
sibilities from all angles, thus opening up fields for sales
expansion oftentimes neglected wholly or in part.—Editor.]

FREDERIC FRANCOIS CHOPIN

Among the lovers of piano music and the talk-
ing machine records representing that instru-
ment, no compositions transferred to the disc
are greater favorites than those of Frederic
Chopin.

It is a fact, perhaps as remarkable as any
other that can be gleaned from the history of
music, that the annual American sales of the
compositions of Chopin, in sheet music form
only, exceed the total sales of his music during
his entirce lifetime. Whatever other composer
a pianist may or may not like, whatever man’s
work he may like especially, or dislike pointedly,
it is quite certain that he will like Chopin. Nor
is it less true that every pianist thinks he can
play Chopin’s music extremely well; although
it is equally true that of all current musical de-
lusions this one is’ the most absurd.

“Poet of the Piano”

Men have differed about most things, but there
has been no quarrel for fifty years with the be-
lief that Frederic Chopin is pre-eminently the
poet of the piano. Although he has been under
the sod these seventy years, musicians and
music-lovers still find in his compositions unsur-
passed beauties and richness. The piano is a
queer instrument. [I’recious few, of all the men
who year by year have ground out melodies,
with and for it, have come anywhere penetrating
its secret. One of the qualities of the piano
which makes it most fascinating—that “live-
ness” of tone, neither stringy, nor twangy, but
both at once, with a dash of organ pipe and a
suspicion of tenor voice thrown in—is also the
secret of its difficulty for the man or woman
who would master it. As DPaderewski once
said, “everybody plays the piano—and nobody
plays it.”

Just here, too, is one reason why piano rec-
ords were not always as good as they are get-
ting to be. On this point I had a good deal to
say a few months ago in these columns.

Chopin and Tone

But Chopin did know his piano. Not only
was he a pianist himself of exquisite subtlety
and ‘mastery, with a tone production that sang
like a violin, that was sustained without blur-
ring and powerful without banging, that whis-
pered like a dove or spoke with the majesty of
the diapason, but he worked out his ideas of
piano tone into his music in so thorough and
masterful a shape that the two run parallel
throughout his entire series of works. In a
word, you cannot play Chopin to make him
sound like Chopin, unless you can make the
piano sing while you are playing it. If you
cannot draw from the piano a tone that lives
and sings, you cannot play Chopin, though you
read him backwards and forwards with equal
ease. You may play his notes; but that is an-
other story.

“Chopinists”

Conversely, that is why all the great pianists,
the men who really make a piano sound like a
voice and not like a thump. men like Pader-
ewski, Josef Hofimmann, de Pachmann, and such
fellows, are all avowed Chopinists. You know,
Huneker, calls de Pachmann the “chopinzee”;
which is not a bad nickname in its way, seeing
that the little Russian, now retired from the
bright lights of the concert stage, is at once a
divine revealer of Chopinesque heauties and a
veritable chimipaiizee of impish temperament.

Now you, who are anxious to see the piano
record come into its own, will not be sorry to
get a better acquaintance with the music that

is piano music par excellence. When you con-
sider, too, that among the comparatively few
piano records as yet on the market there are
already more than two dozen Chopin selections,
and that all the greatest among the pianists
who have recorded their art have chosen Chopin
numbers in about one-half of all instances, you
will realize that there must be reason for all
this. Mainly this reason is as I have stated
above. In any case, you cannot do better than
get a line on all the Chopin records. To do
this you must first get a line on Chopin, the
man and his music.
Biographical

Frederic Francois Chopin was born in the
year 1810 at Zelazowa-Wola, a small village
near Warsaw, Poland, of a French father and
a Polish mother. Discovering extraordinary
talents for the piano, he studied under good
masters, and in the year 1830, after an European
tour, he settled in Paris and here remained
until his death in 1849, teaching. playing and
composing. He was known to only a limited
number of artists and connoisseurs. Liszt and
Schumann loved and esteemed him and their
appreciation was of immense value. He was
physically frail and his early death was from
tuberculosis. His curious affair with George
Sand was the ounly serious oune of his career,
and on her part was almost purely maternal.
He never married, but was till his death the
favorite of all the musical young ladies of
PParis. His compositions are nearly all dedi-
cated to one or another of the famous Parisian
or Polish music-loving beauties of the day.

Such are the brief outlines of a life externally
uneventful, internally most stormy and musically
fruitful. Chopin's piano music made the piano
a poet’s instrument, drew its real voices to life
and built up an entirely new and wonderful school
of playing. To this day, as was remarked be-
fore, the test of a pianist’s ability is found in
his Chopin playing.

Chopin’s contributions to the literature of the
piano are mnot extraordinarily numerous, but
they are most precious. He invented new
forms, developed old oues and built up a tonal
idea for the piano wholly new and original; an
ideal which has led every piano maker and every
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Diamond and Sapphire
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By William Braid White

player of the piano ever since, onwards to
higher and higher achievements.
Etudes

Chopin began his serious career with the com-
position of a book of studies, intended for pupils
in higher branches of piano playing, but in fact,
no more or less than little poems of passion
aud beauty, each a gem in itself; although each
likewise includes some special technical prob-
lem. ‘There were twelve of these Etudes and
they have become world-famous. Every pianist
must play them and every pianist delights in
playing them. They were followed someyvhat
later by another set of twelve, which are equal-
ly fine and equally well known.

Records of these Etudes are fairly numerous.
One of the loveliest is contributed by Wilhelm
Bachaus. It is the study in double notes QOpus
235, No. 5, and can only be compared, in its shim-
mering beauty and softened glory, to the gleam
of moonlight on water. It is hugely difficult, as
all passages in double notes must be when set
to be played at once very rapidly and very
softly.

One of the special Chopin favorites, known to
everybody, is the so-called Black Key Study,
Op. 10, No. 3, records of which have been made
by the wizatd of all Chopin players, de Pach
mann. The little Russian has his peculiarities
and therc are those who object to his habit of
talking to his audiences, to his grimacing and
to his impossibly peculiar mannerisms; but those
are matters of the past now, anyhow, and no
one can deny his transcendent ability to play
beautifully the beautiful music of Chopin. This
black key study is so-called, because the key in
which it is written necessitates the employment
of more black than white keys. But the study
itself is so brilliant, so glittering, and yet so
wholly lovely, without the slightest suspicion of
roughness or crudity, that by itself, without any
question of its technical difficulties, it is a favor-
ite deservedly amongst all who love Chopin’s
music.

Nocturnes

I'he Nocturnes of Chopin are love-poems
every one. De Pachmann has recorded one of
the loveliest, in G major, which is as warm and

(Continued on page 56)
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(Continued from page 55)

gentle as a summer afternoon, while Paderewski

has tried his hand at a record of the famous

Nocturne in F sharp major, and Xaver Schar-

wenka has played the Fantaisie Impromptu,

which is only a lighter and mote delicate edition

of such a Nocturne as the one in E flat.
Valses

The Valses of Chopin were not composed to
be danced to, but are rather spiritual interpre-
tations of the dance, or interpretations of the
spirit of the dance, as you will. All the great
pianists have tried their hands at them, and we
have quite a nice lot of records. One of the
very best is by Andre Benoist, of the Valse in
A flat, which Godowsky has also recorded. An-
other famous Valse, in G flat, has been recorded
by Godowsky, who can do incredible things with
his fingers, but who is not the ideal Chopinist,
such as de Pachmann always is.

Polonaises

The famous Polonaises of Chopin are repre-
sented at present in records only by the Mili-
tary DPolonaise so-called, although there are
others, such as the one in C sharp minor, which
are even better, or the great one in A flat, which
might be called rightly the Heroic Polonaise.
Still, the Military Polonaise is very fine. It is
recorded by Paderewski and also by Josef Hof-
mann.

A Polonaise is a typical Polish dance measure.
Rather, in fact, it is a music composed for one
of those semi-barbaric, wholly magnificent, pro-
cessionals in which the Polish nobility used to
show their splendor and their grace at those
famous revelries in their castles. It was a dance
and a procession in one, a sort of modernized
Theoria, a winding chain of chivalry and beauty,
ir ‘which knight and lady, paired in glittering
couples, wended their way, to music and laugh-
ter, through the halls and grounds of some Po-
lish noble’s ancestral castle. It is a semi-mili-
tary measure, and the crash of arms, the gallop
of horses and the shouts of the army are always
to be heard in it. The Military Polonaise can
only be played rightly by a great Chopinist.
Two such have recorded it.

Ballades

The Ballades of Chopin, four in number, are
musical settings of heroic Polish legends. The
Ballad in A flat, which has been recorded by the
inimitable de Pachmann, is the one Ballade of
the lot which he would do perfectly. It is con-
cerned with a legend of the magic Lake Switez
and is a tale of a lovely princess, a faithless
lover, and the terrible fate which came upon him
through his lack of knightly chivalry towards his

It is a lovely number from end to end.
Scherzos

The greatest of all Chopin’s compositions, for
force and fire, are his Scherzos. The word
Scherzo means “jest,” but these are bitter jests
indeed. The one recorded by Arthur Friedheim,
a true giant of piano playing, is the most mov-
ing, the most powerful, the wildest of all, a tor-
rent of unrestrained emotion which seems to
carry away the piano with it in an ocean of tonal
grandeur. It is the overflowing of an ardent
spirit chained to a frail body, crying out in tone
his love for his bleeding native land, his Po-
land, which he could not express in deeds of bat-
tle. Chopin saw his Poland torn and bleeding;

lady.

we of this day shall see her once more free,
strong, happy and united.

This Polish nobility of thought, this deathless
patriotism, this national feeling that is every-
where in his music, in every bar of music he
ever wrote, must be appreciated by *all who
would love Chopin aright. No music lover who
has once been inducted into this love, will ever
lose it. In thése days, when we fight to make a
world free, we can appreciate Chopin better than
he has ever been appreciated before.

A last word: The talking machine records
by great artists have for the playing of Chopin
an unique value. They record perfectly the most
perfect style of interpretation. It is style that
most of those who undertake Chopin least can
compass. ;

Sell piano records; and remember Chopin.

NEW MANAGER FOR GRAFONOLA SHOP, INDIANAPOLIS

J. L. Peters, Veteran of the Trade, Takes Charge of Columbia Co. Retail Store in That City—More
Machines for City Recreation Centers—Pleasing Business Reports

InpranapoLis, Inp., July S5.—History repeated
itself in more ways than one when J. L. Peters,
formerly of the Wagner Music Co. and for
years with the old Wulschner Stewart Music
Co., was appointed manager of the Grafonola
Shop at 44 North Pennsylvania street by the
Columbia Graphophone Co.

“I regard it as rather a coincidence,” said
Mr. Peters to a representative of The World,
“that twenty-seven years ago I was in the music
business in this same room and sold the Colum-
bia talking machine—the same machine I am
selling now.”

Mr. Peters started out in the music business

with the Wulschner music store, which was then

at 42 and 44 North Pennsylvania street. The Wul-
schner’s handled the Columbia talking machine.
Mr. Peters recalled that in 1891 he had displayed
the first two Edison talking machines in Indian-
apolis. And yet it must not be inferred that
Mr. Peters is an old man—far from it!

The appointment of Mr. Peters is an out-
growth of the recent separation of the whole-
sale and retail branches of the Columbia Co.
in Indianapolis. Ben L. Brown, the local man-
ager of both branches, is getting things in nice
shape at the wholesale department at 209-217
West Washington street, where he has his
offices.

Dwight S. Ritter, city purchasing agent of
Indianapolis, has bought for the recreation de-
partment three Columbia talking machines.
Last year the city used omne talking machine
in one of the recreation centers and it was
decided to increase the number this year. The

machines will supply music for phygical exer-
cise drills, folk dancing and entertainment.

Talking machine dealers say business in In-
dianapolis is holding up very well, the records
showing in a number of instances better con-
ditions than existed at this time a year ago.

K. Wesley Smith, of the staff of the Indian-
apolis News, and for several years local cor-
respondent for the Talking Machine World and
the Music Trade Review, has been “called to
the colors.” With five hundred other Indian-
apolis young men he left recently for Camp
Sherman at Chillicothe, O.

NEW PARAMOUNT JOBBERS

Important Announcement Made by the New
York Recording Laboratories, Inc.

Porr WasHinGTON, Wis, July 9.—The New
York Record Laboratories, Inc.,, manufacturers
of the Paramount records, with general offices
in this city, have found the demand for Para-
mount records increasing so rapidly that they
have been compelled to add several new presses
to the already large equipment at the plant at
Grafton, Wis., located a few miles from Port
Washington. Manager M. A. Supper announces
that arrangements have just been made with the
Baldwin & Miller Co., Indianapolis; J. B. Orth
& Co., Republic Bldg., Chicago, and the Ricks
Furniture Co., Dallas, Tex., to act as jobbers for
the Paramount product. All three concerns will
carry ample stocks of the Paramount records
and will push the business in their respective
territories very vigorously.
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Etficient Record Service
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THE accompanying 1illustra-
tion showsoneof thenumerous |
efficiency systems we have in-
stalled in order to make Eclipse
Victor second to none in the
matter of giving prompt attention
to orders.
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Records For

LIO~ZAQ

(Lateral Cut, and all Other Types)

- Phonographs

Millions of machines—perhaps 75% of all the machines in
use play only the Zig-Zag types of records.

Emerson Records are the only discs
which can be used on all prevailing
makes of machines without attachment.

This feature is of the greatest importance to the dea.er
in Phonograph records. With the Emerson product your
sale of records is universal—Your market includes every
owner of a phonograph, no matter what make.

Combine with this exclusive Emerson Record selling point
their popular price and you have an article which com-
pletely eliminates competition.

Emerson Phonograph Companym

3 West 35th Street New York City
IF HE CAN FIGHT LIKE HE CAN LOVE,
GOOD NIGHT GERMANY. Patriotic Some up-to-the-
Solo, Orchestra Accompaniment, e 0
Eddie Nelson minute Hits from

940 1F YOWRE CRAZY ABOUT THE

WOMEN You're Not Crazy at All. Bari- cq the Emerson P op-

t Solo, Orchestra Accompani i
one Solo, Orchestra panimen u]ar Catalogue

Henry Lewis

(GOD BE WITH OUR BOYS TONIGHT.
Tenor Solo, Orchestra Accompaniment,

939 Frank Woods SEND THECOUPON AND GET THE I:'EL_L_DETAILS
SOUTHERN MEDLEYS. Vocal Quartet,
Liberty Quartet Th T.M.W,
e Emerson Phonograph
THREE WONDERFUL LETTERS FROM I graph Company
HOME. Tenor Solo, Orchestra Accom- | 3 West 35th Street, New York
942 PAnImMent.......coveveeenenens Frank Woods I
A SOLDIER’S ROSARY. Tenor Solo, Or- Gentlemen:—
1 chestra Accompaniment....... Frank Woods I Kindly send me full details about the Emerson 65¢ Records.
(I HATE TO LOSE YOU. Fox Trot, I
Emerson Military Band
938 THERE'LL BE A HOT TIME FOR THE || REEE-= o o000+ s0n0000800a80MIRH: 000 S0l HBG00RRBC0 A0BARES
OLD MEN While the Young Men Are
Away. One Step..... Emerson Military Band |
I EEIES 6000 *o000000000 00 5500000 00 0Ra00 G I o AR OPIEE: ST
| City
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Grafonola.
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How many folks in your town go on vaca-
Count ’em—then sell every one a

Columbia Graphophone Co.

NEW YORK

GETTING GOODS STILL THE BIG PROBLEM IN MILWAUKEE

Although Stocks Generally Are Larger the Demand Increases Out of Pro.portion—-The Machines
and Records That Are Popular—Association of Music Industries Meets—News of the Month

MiILwAaUKEE, Wis.,, July 6.—An unprecedented
demand for records, resulting from the large
sale of talking machines during the last six or
eight months, is the distinct feature of busi-
ness in Milwaukee at this time. Dealers find
it impossible to fill more than a part of require-
ments, although their stocks are larger than
ever before. However, the demand is such that
goods are moving so rapidly that even the large
stocks do not bring relief. The restriction of
catalogs which makes possible a greatly in-
creased production of individual records, has not
improved the situation, and no matter how hard
dealers try, they do not seem to find it possible
to keep stocks up to the needed point.

So far as the supply of machines is concerned,
the situation likewise is unfavorable. The retail
trade is in a veritable scramble to cover require-
ments, not only for current sale, but to build up
stocks to tide themselves over the fall and noli-
day period.

“We never have been so hard pressed for
goods as now,” said Harry A. Goldsmith, secre-
tary of the Badger Talking Machine Co., Victor
wholesaler. “This is a most unusual situation,
for ordinarily the requirements of the retail
trade during the June-July period are only mod-
erate. However, stocks have been short for such
a long time and the demand has grown so rap-
idly that the new goods we are able to obtain
are little more than a drop in the bucket, figura-
tively speaking.”

“The New Edison seems to have taken the
people of the Northwest by storm, judging from
the great demands upon us by our dealers,” said
a member of the Edison Shop, Edison jobber.
“Fortunately we are able to keep fairly well
supplied, but orders continue to increase in such
volume that we are almost certain to be con-
fronted by a shortage before another two
months are over.”

The Edison interests operate a large cabinet
plant in central Wisconsin, which is an especially
desirable arrangement and obviates many delays
in furnishing dealers of the territory with goods.
The plant is in the heart of the lumber country
and is therefore favorably situated with regard
to raw materials. Yet the big factory is behind
on its orders.

Charles J. Orth, state distributor of the Puri-

tan, is a jobber who is exceptionally well situ-
ated in the matter of obtaining adequate stocks,
for the Puritan factories are located not far from
Milwaukee and while distributors all over the
country are in keen competition for goods, the
nearness of the Orth headquarters to the manu-
facturer proves a distinct advantage.

Thomas I. Kidd, general manager of the local
branch of the Brunswick-Balke-Collender Co.,
says business never has been so active as at this
time, not even during the best holiday season
since the Brunswick phonograph first was intro-
duced here. The big demand, which creates tlie
danger of a shortage, has made it necessary for
Mr. Kidd to use an extra amount of care and
discrimination in the selection of new dealers
from the list of applicants. Brunswick goods
are coming through in fair volume, but the re-
quirements of dealers make it extremely diffi-
cult to maintain stocks.

A. G. Kunde, wholesaler and retailer of the
Columbia, reports that while the orders for ima-
chines are unusually broad, the demand for rec-
ords is still greater and he finds it almost im-
possible to cope with requirements. Columbia
dealers are taking Mr. Kunde’s “tip” to antici-
pate their wants for the remainder of the year,
and they are rushing to get “under cover” with-
out delay.

‘The Pathéphone improves its position among
talking machines in the Milwaukee market every
day. This territory is handled direct by the
Chicago branch, and considering the big demand
and relative small supplies available, local deal-
ers are very well taken care of. Like other mer-
chants, however, they could use a great many
more machines and records than can be allotted
to them under existing conditions.

The Starr phonograph is gaining more and
more prestige in Wisconsin territory under the
vigorous representation given by the Hoeffler
Mfg. Co. Adolph Hoeffler is devoting much of
lis personal attention to promoting Starr sales
and his unsually wide acquaintance in the terri-
tory comes in good stead.

Yahr & [ange, Wisconsin distributors of the
Sonora, expressed the desire to have once again
as many machines on hand. No matter how
hard the firm tries to keep its stocks adequate,
its growing list of dealers is taking machines

PERSONAL SERVICE

The members of our Company are always available and
will gladly see you personally or write you at any time we
can possibly serve you.

Why not communicate at once with us?

BADGER TALKING-MACHINE CO. wiviizs,

VICTOR DISTRIBUTORS

135 Second Street
WIS,

away faster than they come in. Among the deal-
ers recently appointed is Julius Koepke, White-
water, Wis. The eight Sonora dealers in Mil-
waukee city and county are demanding so much
stock that it is likely that this list will be re-
stricted to the present occupants for some time
to come. -

The Badger Talking Machine Shop, Victor re-
tailer, continues to be the scene of exceptional
activity. Manager Richard H. Zinke says that
in his long experience as a Victor dealer he has
never been “up against” conditions now prevail-
ing. “This scramble for goods to fill the hungry
maw of the public is enough to kcep one awake
nights,” said Mr. Zinke.

Miss Helen Gunnis, manager of the Music
Shop, representing the Starr and Columbia, is
making arrangements for further enlargement of
the store, which was established less than eight
months ago and in this short time has become
one of The busiest talking machine shops in Mil-
waukee. Miss Gunnis is the only woman talking
machine dealer in this city and one of the few
successful ones throughout the country. Miss
Gunnis recently made a trip to New York to
attend the National Music Show and extended
her reputation as a soloist of note by accepting
an assignment to sing in the Universal Music
Booth every evening. While in the East, Miss
Gunnis also did some recording for the Aeolian
and Columbia records. She also visited the
Columbia factories at Bridgeport and on her
way home stopped off at Richmond, Ind., to in-
spect the Starr plant. Incidentally, she exer-
cised her usual foresight and provided against a
shortage of goods during the coming fall and
holiday seasons. .

Encouraging reports as to the future of the
musical instrument business were brought from
the New York conventions and presented to the
Milwaukee Association of Music Industries at
its monthly meeting on June 20. Paul F. Net-
zow was official delegate. Edmund Gram, retir-
ing national presideut, and C. L. Dennis, the
new national secretary, are active in the local
association and also contributed much interest-
ing information. At this meeting resolutions on
the death of George H. Eichholz, the widely
known Edison and Victor dealer of Milwaukee,
who died May 30, were adopted. The committee
on resolutions consisted of three talking ma-
chine men, Charles J. Orth, L. C. Parker of Gim-
bel Bros., and Oscar C. Schefft, of Schefft’s Vic-
trola Shop.

Gustav Kleeman, a traveling representative of
Charles J. Orth, 504 Grand avenue, distributor
of the Puritan in Wisconsin and upper Michi-
gan, has been appointed a member of the Mil-
waukee Board of Motion Picture Censors, cre-
ated by the mayor of Milwaukee to keep. the
“movie” houses free from unsavory films.

H. J. SMITH—Jewel Manufacturer

MANUFACTURER OF —Phonograph Diamond and Sap-
phire Reproducing Points—Recording Laburatory Jewels
—Jewel Bearings for Electrical Instruments—Rough
Diamond—Diamond Powder—Experimental Work.

‘Telephone 2896 Market
833 BROAD STREET NEWARK, N. J.
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“AT HOME” IN lTS NEW QUARTERS

Silas E. Pearsall Co. Greeting Its Friends at 10
East Thirty-ninth Street, New York—Effi-
ciency and Co-operation the Company’s Aim

The Silas E. Pearsall Co., Victor distributor,
is now established in its new quarters at 10
East Thirty-ninth street, New York, and many
dealers in local territory have visited the com-
pany’s new home in order to acquaint them-
selves with the service facilities that are placed
at the disposal of General Manager Green and
his efficient sales staff.

In its present quarters the Silas LK. Pearsall
Co. is in a splendid position to render maximum
co-operation and efficiency to the dealers in
metropolitan territory, as the building at 10
East Thirty-ninth street is ideally located from
a transportation standpoint. This is an impor-
tant factor, of course, in the delivery of mer-
chandise at this particular time, and, although
it has only occupied its new home for a few
weeks, the company has already received expres-
sions of approval from its dealers regarding the
service rendered. Every division of the com-
pany's forces is leaving nothing undone to co-
operate with the dealers, and this spirit of har-
mony and efficiency is reflected in the popularity
of the Pearsall organization in local talking ma-
chine trade circles. -

CHEERING REPORT OF BUSINESS

Kansas City, Mo, July 9—O. D. Standke,
manager of the Victrola department at Geo. R.
Peck Dry Goods Co., reports an unusually good
business for the month of June. There seems
to be a greater demand for the higher-priced
Victrolas.

Mr. Standke also reports that, judging from
the large down payments and amount of cash
business obtained, money seems to be more
plentiful than ever. Record sales are also hold-
ing up exceptionally well with a particular de-
mand for patriotic numbers.

Mr. Standke spent several days down on the
farm harvesting during the early days, and
worrying the fish towards evening. A five-
pound bass was his best catch, which he suc-
ceeded in landing after a fifteen-minute tussle.
He returned to his desk greatly benefited Dby
his trip.

J. H. Hassel, salesman for Geo. B. Peck
Victrola department, is spending his vacation
somewhere in the Ozarks.

“Globe” TRANSFER
> NAMEPLATES °

Can be easily and qulck-
ly applied on

PAYETE MUSICHOUSE

TALKING MACHINES,

STYLE 1 PIANOS,
FREN TYPEWRITERS,
nIC.]D" i 0. SEWING MACHINES,
Qonmumwm.”:_';s FURNITURE, ETC.
STYLE 2 You can order any of

the designs illustrated,
Style | to 7, with your
copy, as follows:

C. E.WALKER & tb
ISPORTING COBDSAVICTOR VICTRDIAS.
HOLYOKE, MASS.

250—$16.00
500—$20.00
1000—$27.50
2000—$40.00
3000—$50.00
5000—$65.00

Complete transferring out-
fit (ncluded with every
order.

&afdnusu: co.

HASTINGS, KEARNEY
GRANQ ISLAND

Write for folder “You
Need Decalcomanle In
Your Business.”

STYLE S

Gromee A Murim Co.

Globe
Decalcomanie

Co.

74 MONTGOMERY ST.
JERSEY CITY, N. J.

2B, IO
STYLE 6

%wune”ﬁ’ii'no co?
FAIRBURY, NEBR-

STYLE 7
CUTS ARL nALF SIZE

EMBARGO ON GRAPHITE CONTINUED

No More of That Material May Be Imported
During 1918—Sufficient Supplies on Hand

The restriction upon the import of plumbago,
or graphite, has been extended by the War
Trade Board to be effective for the entire calen-
dar year of 1918. The original restriction was
made absolute until July 1, with the understand-
ing that a quantity not to exceed 5,000 long tons
could be imported for the remainder of the year,
provided stocks in this country proved inade-
quate to meet the requirements. It is declared,
however, that investigation has shown present
stocks, together with home production, will suf-
fice to meet home requirements until well into
1919. Supplies of graphite are particularly in-
teresting to the talking machine trade, owing
to the fact that that material is used exclusively
for the lubrication of springs and talking ma-
chine motors. Graphite is also used by player-
piano manufacturers for lubricating the slides
of motors and other wooden surfaces where
friction occurs.

BOOKED SUBSTANTIAL ORDERS

R. ). Jamieson, Sales Manager of the Fischer
Co., Books Big Pathé Orders—Enthusiastic
Over Business Possibilities for the Fall

CreveLAND, O, July 8—Ralph J. Jamieson, sales
ianager of the Fischer Co., of this city, Pathé
distributors, returned recently from a very suc-
cessful three weeks’ trip, which was marked by
the receipt of unusually large orders for Pathé-
phones and Path¢ discs. On this trip Mr.
Jamieson closed an order with one well-known
dealer that called for one of the largest mer-
chandise totals that has ever been received by a
representative of any jobber in this territory

Mr. Jamieson is enthusiastic regarding the
possibilities of developing PPathé business in this
territory, and states that the Pathé dealers in
this section of the country are making plans for
a record-breaking fall trade. His keen admira-
tion of the I'ath¢ line and his confidence in its
sales merits has enabled Mr. Jamieson to render
invaluable co-operation to IPath¢ representatives.
He has made an exhaustive study of the retail-
ing of Pathéphones and Path¢ records, and his
success may be attributed in a large measure to
his intimate popularity with the dealers’ prob-
lems.

DONALD MARTIN JOINS U. S. ARMY

Donald Martin has resigned his position as
Fdison supervisor for the Dominion of Canada.
his resignation taking effect July 1. DMr. Mar-
tin relinquished this important post in order
that he might enter the military service of the
United States. At this writing no successor
to Mr. Martin has been chosen.

INCREASE YOUR SALES
Mr. Edison Dealer, with the

KENT Attachment
and Sound Box |

Patented March 2, 1815

SIMPLE AND ACCURATE

Made by n\auufncturcm who have specinlized in Eilison
attachments for yea
SEND FOR ONE TOOAY

Most FEdison jobbers handle our produets.
net send direet.

F. C. KENT & CO.

Manufacturer of Phonograph Accessories

If yowrs daoes

COR. MULBERRY AND CHESTNUT STS, NEWARK. N. J
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PATENTS ALLOWED

Style 5H for
Victor IX

B
Capacity 100 records, designed especially for use
with Victor IX. Of special interest to Victor
dealers.
around top designed for Columbia No. 50,
and other portable machines.

A Flexible File

—Expands Outside the Cabinet

No weight of records to handle
No broken or misplaced records
100% increased capacity

Every record accessible

Opens Automatically

Files all records

Sells on sight

Same style cabinet without the moulding
Aeolian

These cabinets combine busi-
ness sense with parlor style. A
complete modern filing system
adapted to home use. An
efficient ornament to parlor
or library.

Automatic Carrying
Cases for Salesmen and
Repairmen are ideal—
constructed on the same
).rmmple as our Record
Containers. Every
dealer and jobber
should equip his sales-
men with them to in-
crense their efficiency
and multiply record
sales.

MAIL THIS

Manufacturers: Write for 9955/

shop-rights under our patents ./

AUTOMATIC /&
CONTAINER /<
COMPANY

209 So. State St, /<" g
Chicago //\s‘*‘ &
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The most wonderful Talking Machine of the present age at the price
: An Instrument of Supreme Value, Tone and Quality

No. 100—$100

The Cleartone has become very popular because of
its quality, splendid value and the advertising and

sales campaign that now stands in back of it.

Dealers!

Watch us grow—write for our agency and grow

with us.

SUNDRY DEPARTMENT

MOTORS—No. 01, 8-in. turntable, single spring, $1.25;
same motor with 10-in., turntable, $1.40. No. 1, 10-in.
turntable, deuble spring, plays twe 10-in. records, $2.95.
No. 6, 10-in. turntable, double spring, plays three 10-in
records, $3.50; same motor with 12-in. turntable, $3.85.
No. 8, 12-in. turntable, cast-wron frame, double spring,
plays three 10-im. records, $4.85. No. 9, 12-in. turntable,
cast-iron frame, bevel gear wind, double spring, plays tbree
10-in. records, $5.85. No. 10, 12-in. turntable, cast-iron
frame, bevel gear wind, double springs, plays four 10-in.
records, $6.85 ~No. 11, 12-in, turntable, cast-iron frame,
bevel gear wind, double spring, plays seven 10-in. records,
$8.50.

TONE ARMS AND REPRODUCERS--No. 1, $1.00;
No. 2, plays all records, $1.25; No. 4, $2.63; No. .
$2.25; No. 7, $2.25; No. 8, $2.25; No. 9, $2.25, (Play
all records.)

MAIN SPRINGS—No. 00—%-in., 23 gauge, 9-6 ft.,
29¢. each, 100 lots, 25c. each; No. 01, 1-in., 23 gauge,
7 ft., 25c. eacb, 100 lots, 20n. eacb; No. 0, %-im., 20
gauge, 8-6 ft, 25c. each, 100 lots, 2lc. each; No. 1,
%-in., 25 gauge, 9-6 ft, 39c. each, 100 lots, 35c. each
No. 2, 13-16-in., 25 gauge, 9-6 ft., 43c. each, 100 lots,
39c. each; No. 3, %-in., 25 gauge, 11 ft., 49¢c. each, 100
lots, 45c. each; No. 4, 1-in, 23 gauge, 10 ft., 49
each, 100 lots, 45c. each; No. 5, 1-in., 27 Bauge, 11 ft.,
65c. each, 100 lots, 59c. each; No. 6, 1%-In., 27 gauge,
11 ft., 90c. each, 100 lots, 85c. each

RECORDS—POPULAR and GRAMMAVOX Brand, 10-

In. double face, lateral cut, all jnstrumental—32c. in lots
of 100, 30e. 1n lots of 1,000; 29c. in lots of 5,000.

GOVERNOR SPRINGS—$1.00 per hundred; $G.00 per
thousand. Spccial price 1n large quantities for Motor
Manufacturers

Genuine Diamond Points for playing E:ison Records,
$1.25 each, 100 lot, $1.15 each: Sapphire Polnts for
playing Edison Reeoirds, 18ec. each. 100 lots, l4c. each;
Sapphire Balls for playing Pathé Records, 19¢. each,
100 lot 16r. each. Needles—Steel in stock at all tlmes
at moderate price as per quantity.

NEEDLE CUPS--$17.50 per M. $16.00 per M in 5,000
Iots.  Covers, $7.50 per M.

COVER STAYS—No. 1, for Table Cablnets, 6 In. long,
9c. - each, 100 Iot, 7%r. each; No. 2, for Floor Cabinets,
9 In. long, 17c. each, 100 lot, 13c. each; No. 3, heavy
for Floor Cabincts, 10 In. long, 20c. each, 100 lot, 1Ge.
each.

Continuous Piano Hinges, 28c. per foot; 100 feet, 21c
per foot

We also manufacture sperial marhine parts, such as
worm gears, stampings, or any screw machine parts for
motor; 1 and part m

Special quotations given to quantlty buyers In Canada
and other export points.

Wrlte for our 84-page catalog, the only one of lts kind
in America, illustrating 33 different styles of talking ma-
chines and over 500 different phonographic parts, also
gives description of our efficlent Repair Department,

Lucky 13 Phonograph Co., 3 East 12th St., New York

SPEAKS FOR ITSELF

No. 65—$65

No. 85—$85
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BUILDING NEW EDISON POWER HOUSE

Plant Now Under Construction Will Develop
10,000 Horse Power and Cost $500,000

There is now under construction at the plant
of Thomas A. Edison, Inc., Orange, N. J., a new
power house that, when completed, will prove a
substantial factor in the operation of the various
departments of the big institution. The build-
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Chimney for New Edison Power House
ing will be approximately 100 feet square, and
the equipment will develop 10,000 horse power.
The new power plant will cost about $500,000,
and is expected to be ready in seven weeks.
Oune of the features will be a chimney 202 feet,
three inches high, which has just been completed,
and the imposing size of which can be gleaned
by a glance at the accompanying illustration of
the same.

J. P. Constable, chief engineer of the Edison
interests, is supervising the construction of the
new power house, and A. M. Wolf, construction
engineer, is in direct charge.

TO MAKE TALKING MACHINES

Tieron, Inp., July 6. The Deterling Mfg. Co,
formerly of Muncie, Ind., are now moving into
a fine new factory building recently built by the
Chaniber of Commerce. The company will make
a full line of cabinet talking machines, among
the special features of which are patented slid-
ing doors for modifying the tone, and patented
zig-zag felt filing system holding about one hun-
dred records. Geo. P. Bower is president, R. H.
Woodrnfi, general manager. The machinery is
now being installed and the plant will be in run-
ning order in thirty days. The company will
build their own cabinets.

REAL FRIENDSHIP

“He is a man of firm friendships, I know.”

“How's that?”

“He has lived in the same house with a man
who has been learning to play the trombone
for the past three years—and he still speaks to
him.”

One of the Edison convention visitors to the
Edison plant was Mr. Eilers, Edison dealer at
Spokane, Wash. After the convention Mr.
Eilers went to Boston as the guest of chairman
of the convention, George Lincoln Parker.
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MICA

BEAUTY OF TONE"

DIAPHRAGMS OF BEAUTY

INTERNATIONAL MICA COMPANY

Offices and Factory, 37th and Brandywine Streets, WEST PHILADELPHIA, PA,

HINTS FOR THE RETAIL MAN

F. A. Mulford Tells of His Experiences in In-
teresting Little Book That May Help Others

F. A. Mulford, manager of the Brunswick
Shop in Coasts’ store, Towa City, Ia., has just
compiled a most interesting little booklet under
the caption “Hints for the Retail Phonograph
Man,” and which contains some excellent selling
advice based on Mr. Mulford’s actual experi-
ence in the field. Some of the excellent material
contained in the book reads:

In counducting a retail phonograph department,
of course the usual rules for retail merchandis-
ing apply—-such as keeping the display floor neat
and attractive and in every possible way to be
on the alert to create a favorable first impres-
sion. The visitor is likely to be especially crit-
ical hecause the phonograph and record store
is a “Temple of Music,” and, as music is a fine
art, an artistic and scrupulously clean display
room is absolutely essential.

Link up, continuously, the records with the
instrument. In.talking with, or writing to, a
hesitating prospective custoiner, emphasize cer-
tain attractive musical selections that you be-
lieve he would enjoy. This puts the instru-
ment itself into the background, and avoids
danger of boring the prospect.

As much as is possible, avoid going into de-
tails as to how the instrument is made; by tak-
ing it apart and displaying the mechanical parts
you divert your customer’s mind from the real
issue—the music that is produced by the combina-
tion—the phonograph and the records. Music
is what your prospect is after. Cause him to
concentrate the mind on the music.

Music is what the prospect really needs. Try
to sell him music. Convince him that he needs
it, and he will want it.

After demonstrating with just a few records,
if you feel that a favorable impression has been
made, come to the point, try to close the deal;
if you tried too soon, no harm is done; you can
quickly resume the demonstration. Be always
alert for another chance to try to close. By per-

sistently trying, you will usually close a sale
in the instru-

before the high point of interest

0 00

ment is passed. Many a sale is lost by a too
prolonged effort to convince the prospect as to
the actual merits of the instrument.

If you fail to close the sale at this interview,
be careful to appear a good loser; express your
appreciation of the visit. Write a letter em-
phasizing the fact that he will always be wel-
come in your store, whether to buy or not.

Each month, select two or three of the best
records on your new list, and make these rec-
ords an excuse for an especial invitation to call
again—just to hear them. By addressing an in-
strument prospect on the subject of some un-
usually fine selections, from time to time, he is
frequently reminded of the sales person, of the
store, and of the instrument.

The letter that follows has been found quite
effective:

Dear Sir:—We all enjoy music; especially in the home.
Personally, my home life would be robbed of a great part
of its charm, if I could not have music there.

Last evening, my wife and I enjoyed ourselves im--
mensely, right at home—witb our phonograpb.

While awaiting dinner, the Hawaiian guitars tinkling “On
the Beach, at Waikiki” proved an excellent appetizer.

Our dinner was unusually enjoyable witb the music of
the Boston Symphony Orchestra.

After dining we settled down in comfortable chairs
and listened to a fine concert. The rich tenor voice of
Johh McCormack, singing *‘Little Grey Home in the West”
and “I Hear You Calling Me,” was really more enjoy-
able than if we had gone to a theatre to hear him.

“Carry Me Back to Old Virginia,” sung by Alma Gluck,
and the “Laughing Song,” by Galli-Curci, were delightful.

Gounod’s “Ave Maria,” sung by the great soprano, Marie
Rappold, with a wonderful violin obligato by Albert
Spalding, was magnificent.

Such an array of talent on one program is only pos-
sible with a pbonograph.

At the close of our evening, we set tbe automatic stop
and retired, with the distant strains of “A Perfect Day”
coming from tbe music room.

Open your home to this delightful flood of music.
a phonograph to-day.
have is your home.
liome as music.

UG 00000 060/8006.5 004 099 09008 is at the other end of
your phone. Qur phone number iS.......copveiipenenne

Very truly yours.

Order
The greatest possession that you
Nothing can add so much to your

The Edison Phonograph Shop, conducted by
Robert Sell, of Knutztown, Pa., recently gave
an Edison recital at which Miss Irma Seydel,
violinist, and Miss Marie Morrisey, contralto,
were heard.

Let Brown Do It Right

PI’ll Supply Your Cabinets
—Egquipped, If You Wish

A~

Years of experience as a cabinet
builder have taught me materials
from A to Z. My painstaking cabinet
makers know their business too.

The “know how” we put
into it will save you time
and trouble

Am prepared to build phonographs
for you from your blueprints, orif you =
wish will submit designs of my own.

Will build to fit your “selling propo-
sition.”

The easy way for you—

Let BROWN Do It

"
Just write me about it

CHAS. C. BROWN
350 E. Water St. Milwaukee, Wis.
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for the Summer.
time for music.
for Vacationists.

People can’t take their big Grafonolas away
And yet that’s the very
Answer ?—Portable Models
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Columbia Graphophone Co.

NEW YORK

ELABORATE PLANS FOR TALKING MACHINE MEN’S OUTING

Committee Makes Special Trip to Bear Mountain to Complete Arrangements on the Spot—Base-
ball Game and Other Sports for Attractive Prizes Are Scheduled for August 7

All arrangements have been completed for the
annual outing of the Talking Machine Men, Inc.,
to be held August 7 at Bear Mountain, and, ac-
cording to present ar-
rangements, this outing
will provide many at-
tractive features for the
dealers and their guests.
Notwithstanding the fact
that the steamboat fare
has been increased dur-
ing the past year, and
the cost of the dinner
has also been raised, the
committee decided to
charge only $3 a plate,
the same amount as last
year; this charge includ-

— < -l ing the steamboat fare in
President Coughlin  addition to the dinner.
The association expects to have a deficit be-
cause of this very moderate charge, and is plan-
ning to make up this deficit from the club treas-
ury.

Through the courtesy of B. H. Roth, of West
New York, N. J., a live wire Victor dealer, the
entertainment committee of the Talking Ma-
chine Men, Inc, was given a chance to motor
to Bear Mountain last month, and make ar-
rangements for the outing. The trip was thor-
oughly enjoved and the accompanying photo-
graphs present the committee during their stay
at Bear Mountain.

Sol Lazarus, one of the most active workers
on this committee, will donate the chest pro-
tector and mask for the ball game, and Mr. Roth
will donate the baseball bats and the balls for
the game. The association will also give inter-
esting prizes for the various races, the official

o

schedule for which will be announced at a later
date.

Talking machine dealers in local territory are
evincing keen interest in this outing, and it is

Messrs. Roth, Lazarus, Mielke, Galuchie and
Coughlin
expected that a banner attendance will reward
the efforts of the entertainment committee to
make this year’s event a memorable one for the
dealers. Tast year's outing was very success-

H. Meilke Saving “Jim” Davin for the Army
ful, but the committee in charge of the 1918
event promises to make August 7, 1918, a red
letter day for the members of the local talking
nrachine trade.

MANY “BUTTERFLY” MOTOR SALES

leonard Markels, New York, well-known
manufacturer of Markels motors, etc., has been
visiting the trade in the East during the past
few weeks, and has called upon many of the
leading manufacturers in this territory. He
states that conditions are unusually pleasing for
this time of the year, and wherever he visited
the manufacturers expressed optimism and con-
fidence in the business outlook.

Mr. Markels received large orders for the
well-known Markels “Butterfly” motor, which is
gaining in popularity day by day. This motor
has many distinctive features that have made
it a prime favorite with the manufacturers, and
several of the houses who placed orders with
Mr. Markels on his recent trips expressed their
intention of using this motor exclusively during
the coming year. In order to keep pace with
the demand for the Markels products, Mr.
Markels is planning to augment his factory
space materially in the very near future, and has
already taken the necessary steps in order to se-
cure larger quarters for manufacturing purposes.

CATALOGS IN VARIOUS LANGUAGES

Pathé dealers received this week from the for-
eign-language record department of the Pathé
Freres Co. several catalogs featuring Pathé
foreign-language records which can be utilized
to advantage in developing this important
branch of the record field. Among these sup-
plements are lists presenting Italian, French,
Polish and Hebrew-Jewish records, and, as the
demand for this type of record is growing stead-
ily, these lists are issued at an opportune time.
All of these lists feature records that were care-
fully selected for their particular appeal to the
different races interested in this type of record,
and the Pathé Fréres foreign-language record
department is planning to co-operate with the
dealers in every possible way in developing for-
eign record sales.

Here is a Booth Proposition
That Will Save You Money

We are in a position to build at-
tractive sound-proof booths from
$100 up. We have been building
booths, record racks, and store in-

Let us quote you prices

H. MICKELAS - 387-389 South 1st Street - Brooklyn, N.Y.

teriors for three years,and can save
you money on your installations. We
use the best materials available and
guarantee our work in every detail.
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WAR HAS LITTLE EFFECT ON PACIFIC COAST BUSINESS

Public Still Shows Great Desire to Own falking Machines and Records—Stock Question the Only
Problem—New Concerns Enter the Field—General News of Interest

San Francisco, July 3.—The talking machine .

business seems less affected by the war than
any other branch of the music industry. Lib-
erty Loan drives, Red Cross appeals and War
Savings Stamps subscriptions have followed
each other in rapid succession, but they are
unable to halt the buying of talking machines
and records. The trade has done its duty
in each of these money demands and the peo-
ple of San Francisco have gone way over the
top in evcry event, yet there is always plenty
of moncy for talking machine music which ap-
peals to the public, perhaps more than music
in any other form. It may be because the talk-
ing machines make their appeal to the so-called
common people that their popularity shows
such steadiness amid the falling off in the de-
mand for so many articles which were pre-
viously considered perhaps even more essen-
tial than they. This is thc era of the common
people. The man with the hoe, the hammer
and drill, in other words, the mechanic is now
the man who has the money, and he is buying
what hc wants. San Francisco mechanics are
making more than ever before in history and
the ranks of well-paid laborers are being con-
stantly swelled by accessions from other ranks
of life. . With the multitude receiving high wages
what is to prevent the continued success of
the talking machine? Manifestly, only one
thing is going to keep down future salcs. That
is the lack of stock. This is more or less a
ticklish question with the dealers, and some
makes of machines are being restricted seriously,
but as yet in the gross there has been no short-
age of talking machines in this market. Some
of the dealers are very enthusiastic ovcr their
June business and none of them has found the
month’s sales to show a less volume than a
year ago at this time.
Conditions Good in Northwest

Andrew G. McCarthy, treasurer of Shermar,
Clay & Co., and manager of the wholesale dis-
tribution of talking machines, has rccently re-
turned from the Northwest, where he visited the
company’s branch storcs at Portland, Seattle,
Tacoma and Spokane. He found that business
was in good shape in that territory, especially
in the cities where a great deal of shipbuild-
ing is in progress and large payrolls prevail.

Increased Business on First Floor

Edward Humphreys, in charge of the record
department of Byron Mauzy, reports that there
Lias been a large increase in the sales of rec-
ords sincc the talking machine department
has been moved to the first floor. Mr. Hum-
phreys has had to bring in a number of records
by express from the East in order to keep up
with the demands of his customers.

F. B. Travers, manager of the Phonograph
Shop on Stockton street, has just returned from
the southern part of the Statc where he signed
up several new agencies for the Sonora ma-
chine. He feels that this section of the State
is pretty well covered with agencies for the
Sonora, and with the prospective shortage in
supplies he will probably not make further ef-
fort to appoint agents in that section.

Fred A. Dennison, district manager for the
Columbia Graphophone Co., says that his stock
of machines is about exhausted. However, he
has a good stock of records and more are
constantly arriving and this is keeping business
lively for him.

Large Shipment of Pathé Machines

The Stern Talking Machine Corp. has recently
rcceived a large shipment of Pathé machines,
and a number of other machnies are on the
road to this company. A demand has arisen
for the higher grade Pathé machine at this
shop and a number of the cheaper grades were
exchanged this month for better instruments.

The Oakland and Richmond branches of the
Stern Talking Machine Corp. both report very
satisfactory business for the month.

C. E. Goehr, Western branch manager for

Pathé Fréres, visited the Stern shop this month
and later went to Los Angeles, where it is un-
derstood he is about to close a number of
Pathé agencies.

Sherman, Clay & Co. say that both the whole-
sale and retail talking machine departments
made a much better showing during the month
than might bc expected under the general con-
dition of trade and the many demands being
made upon the purses of the public.

Attractive Edison Window Display

The Edison Phonograph Shops, where the
Edison is retailed in this city, frequently have
very attractive window displays. The most re-
cent of these displays was a large picture of a
concrete viaduct of the Lackgannock railroad.
The window dresser compares this striking en-
gineering feat to the Edison machine. Both are
masterpieces of skill.

James J. Black, who is one of the directors
of the Wiley B. Allen Co. and has charge of
the talking machine department for that music
company, recently took a trip through the
southern part of the State in his machine. He
was joined on part of his trip by Mrs. Allen
and party.

Adds New Phonograph Department

The Irvine Music Co., which was formed by
R. S. Irvine, formerly connected with the Eilers
Music Co. in this city, has just added a phono-
graph department, which Mr. Irvine predicts
will be a winner. Mr. Irvine has many friends
both in and out of the music trade in this city
and his new music house is establishing a repu-
tation for reliability.

The Clark, Wise Music Co. has been featur-
ing a small phonograph for vacation purposes
and savs that business has been especially brisk
in this machine. Mr. Wise has just returned
from his own vacation, which he spent in Port-
land, and while he was glad to get back to San

Francisco, which has been his home for so many
years, he was full of praise for the northern
city and said that the music business was boom-
ing in the “city of roses.”

The Emporium, which is San Francisco’s larg-
est department store, has been conducting a
birthday sale, and although there were no re-
ductions made in prices in the talking machine
department, the store reports that the large
crowds attracted by reductions elsewhere pur-
chased heavily of phonograph goods, especially
of records. The sale of machines was also
larger than usual for the period.

Plans for Allied War Exhibit

At the Allied War Exhibit, which is to be
given in this city July 7-28, is expected to draw
great crowds from the entire Bay region, and
the talking machine men are preparing to at-
tract the attention of the crowds by their win-
dow displays and meetings, a number of which
have been scheduled during the progress of the
show. The occasion is expected to attract
greater crowds to San Francisco than any other
event planned for the year and the music dis-
pensers are going to take full advantage of it.

NEW QUARTERS FOR CRAFTS-STARR

RicHMOND, Va,, July 8—A. B. Seigel, of Brook-
Iyn, N. Y., has been appointed a member of the
traveling staff of the Crafts-Starr Phonograph
Co., of this city, factory distributors for Starr
phonographs and Gennett records. Mr. Seigel
assumed his new duties last month, and has
already achieved pleasing success in his visits
to the dealers in this territory.

The Crafts-Starr Phonograph Co. has leased
for a term of years a three-story building at 414
LEast Marshall street, which will be utilized for
storage purposes. This building is a new one,
which has just the right kind of equipment to
make it ideal for warehouse use. Stocks are be-
ing accumulated rapidly, and the company feels
sure that it will be able to render its dealers
reasonably satisfactory service the coming sea-
son.

Harponola

CELINA & &

Guaranteed and Manufactured by

THE CELINA FURNITURE CO.

MAKE YOUR
PLANS NOW

Do not wait until the Fall
season 1s here to secure your
stock.

If you carry our line, place
your order NOW.

If not, NOW is a good time

to investigate.

Send for particulars.

CABINETS

Equipped or Unequipped
for Manufacturers

Jobbers — Dealers
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ST. LOUIS WHOLESALERS WATCHING FICTITIOUS ORDERS

Believe That Some Dealers Are Placing Orders Beyond Their Needs on Chance of Getting Larger
Proportion of Actual Deliveries—Patriotic Records in Demand—Trade Situation Reviewed

St. Lours, Mo., July 5—According to wholesale
salesmen, the easiest thing in the talking ma-
chine line just now is to write a large order for
a retailer. The hardest thing to do, according
to the same authority, is to get the stock to fill
that order. Some of the salesmen are of the
opinion that a fair percentage of the orders now
being filed are fictitious, as the dealers have at
last realized that there is to be a scarcity of ma-
chines and they are placing orders for a larger
number than they actually want or expect, with
the idea that they will be filled proportionately.

Some of the orders given, however, are to be
disappointed in this for one jobber, after noting
the size of an order, wrote to the customer:

“We note the order recently given to our firm
by you and we thank you for it. But we would
like to know what reason you may have for
expecting that your business within the next
three months will exceed by 100 per cent. that
of last year? This expectancy appears in your
recent order and, also, we note that you have
added the machine to your list. Unless
we are satisfied that you have a reasonable ex-
pectancy of this increased business, we shall
be compelled to distribute new stock to you pro-
portionate to your orders of last year.”

The idea of basing distribution on last year’s
business appears to be very general. Jobbers
and assemblers here are not expecting as much
stock as last year and, apparently, have little
hope of meeting legitimate demands for their
merchandise and they are going to do their best
to see that the unfair distribution based on ficti-
tious orders does not work injury to the dealer
who is playing the game fair and ordering what
he thinks he will need and who will not yell
when conipelled to put up with a shortage.

The retail business is quiet. There is no mis-
take about that, especially in the city. It may
be that some prospects have got tired of trying
to get just the machines that they want and have
given up, but there are not as many machine
inquirers visiting the various stores as there was
two months ago. The slump in inquiries set in
just after the Red Cross drive and the trade has
not entirely recovered. Practically every retail
store is short of the lines of machines most in
demand—usually those running from $50 to $175,
according to the nature of the trade catered to
by the store.

Some of the assemblers still have a fair dis-
play of machines, but they are going slowly and
are turning down many orders at wholesale be-
cause they believe that they can sell most of

tlieir output at retail to drop-in customers and
in this way make more money and a larger profit
than by selling at wholesale,

During the last few weeks representatives of
the Air Production Board have taken from the
local planing mills many panels made for talking
machine cabinets. The planing mills, it appears,
have been left free to keep on making these pan-
els, but deliveries to their private customers are
restricted closely and the stock must be at the
disposal of the government at all times. Some
of the assembly plants were well fortified with
motors and arms but can use these only slowly
under present conditions.

“Everybody is buying records,” is the way a
number of the retail men express the situation,
after saying that the machine market is quiet.
There appears to be a never-ending demand for
the records and stocks are fairly well filled and
at least good substitutes for the records in de-
mand are on hand, so the receipts are running
high.

Of course the “war stuff” is the strongest in
the records sales, but a good many machine
owners are seeking relief from the “war” by
going back to standard music. This, of course,
includes the long line of operas and renewed
popularity is shown by folk songs. The latter
vogue is believed to be due somewhat to the
recent community sings. Now almost every
public meeting begins with the public joining
in several songs. “America” or the “Star Span-
gled Banner,” of course, and then one or two
others. ‘“Dixie” is used a great deal here and
“Onward Christian Soldiers,” “Long, Long Ago”
and “Old Black Joe"” are other types. Many
persons are learning that there really are words
to these numbers, which they have known mostly
as band pieces and after singing them them-
selves in the crowds they buy a record and lis-
ten to them at home, appreciating the beauties
that have been hidden from them during their
thoughtless days as a mere listener to the instru-
ment.

John J. Schlichter, traveler for the Silverstone
Music Co., has entered the military service and
Retail Salesmanager Schlude has been promoted
to take his place. President Silverstone will go
to San Francisco with the Ad Club delegates
for the big mceting there and will then go to
Los Angeles or some other point south for the
rest of the summer, hoping to entirely regain
his health by fall.

The Rice-Stix Drygoods Co., The Witte Hard-
ware Co., and the Phoenix Furniture Co., dis-

tributors in this city for the Vitanola talking
machine, which is manufactured in Chicago by
the Vitanola Talking Machine Co., all report an
active demand for this product.

Wholesale Manager Salmon of the Columbia
Co. is preparing to enter the army at any time
now. His position in the draft list has had its
ups and downs but his ward is nearing the end
of the No. 1 list, which includes Mr. Salmon.
He asserts that he is going to leave his custom-
ers all well sold on patriotic records that they
can play and remember him by. And as he has
a host of friends he will not be forgotten by
them.

At Aeolian Hall much satisfaction is expressed
with the trade prospects, both wholesale and
retail, Manager Guttenberger of the Vocalion
department says that only stock restricts their
field of operations. The jobbing business is be-
ing extended slowly and only the most desirable
dealers are being put on the list.

The Fourth of July Vocalion record made a
very great hit here. Two of them were used as
the center of a window display and the response
was immediate. Buyers were attracted by the
novelty of the colors and came in to ask ques-
tions, remained long enough to listen and then
bought.

The entire list of Vocalion records has made
a most decided hit. The favorable impression
made apparently improves with time. This is
the second month and already they have estab-
lished a clientele. E

At the end of the fiscal year, the first of the
month, the improvement of the totals over the
year before at Aeolian Hall was pronounced
surprising to even those whose duty it was to
keep a watch on them. The recent record busi-
ness has been amazing.

It was told at Aeolian Hall that C. P. Byers,
Vocalion manager at Cincinnati, had reported
the birth of a son, named William Kale Byers.
The announcement has resulted in heartiest con-
gratulations being extended.

Manager Cone at the Artaphone warerooms
says that he has only one complaint, that the
callers there want to buy too many machines.
“We are doing the best we can with the mate-
rials and labor available,” said Mr. Cone, “but
we decline to accept orders that we cannot fill
nor to entirely forget our former customers. It
really is distressing to have to refuse to talk
to a man ready to give you a check for mer-
chandise, but such things must be done. The
man I least want to see is the man who wants
to talk ahout 100 machines.”

Two new styles of Artaphones with spruce
sound hoxes have been on exhibition at the Art-
aphone warerooms recently and have attracted
much attention.

No. 13

American

39 Fountain Street, N. W.
GRAND RAPIDS

AMERICAN

Phonograph Co.

MICH.

No. 8

AMERICANS embody all the good
qualities and special features of phono-
graphs, clear in tone, beautiful in design,
finest finish, smooth running motors.

We stand back of every American
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Just the thing for Automobilists !

A Military Trunk Gratonola Qutfit,
sturdy, light, companionable—

easy to sell

Columbia Graphophone Co.
NEW YORK
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UNITED STATES TRADE BALANCE IS THREE BILLIONS

Figures for First Year of Our Participation in the War Show an Approximate Balance of $3,-
000,000,000 in Our Favor—Imports Increased Nearly $350,000,000 Over Preceding Year

WasuingToN, D. C., July 5.—The United States
closes its first fiscal year as a participant in
the great war with a trade balance of approxi-
mately $3,000,000,000. Exports for the fiscal
year will total $6,000,000,000, as compared with
$6,290,048,394 in the twelve months ended June
30, 1917. Imports increased from $2,659,355,185
last year to about $3,000,000,000 this year.

Such a showing was regarded as very gratify-
ing by Government experts and no uneasiness
is felt because the trade balance declined $630,-
693,209 as compared with 1917.° Steps are being
taken, however, to retrieve the loss as fast as
possible in the coming year by a fuller utiliza-
tion of available tonnage in foreign trade, espe-
cially small boats not needed for transatlantic
service, which can be used to carry surplus man-
ufactures to Latin-American countries and re-
duce the shipments of gold made necessary by
the United States becoming a debtor nation of
the other pan-American republics.

Gold Flows to South America

The increasing flow of gold to South America
was one of the most striking features of world
trade in the last twelve months. Products of
the Latin-American conntries—meat, grain, rub-
ber, hardwood, nitrates, tin, platinum—have been
bought in large quantities by the Allies, which

Genuine Period Styles

Authentic adaptations of Adam, Louis XVI, Sheraton
and Queen Anne periods, harmonizing perf'ectly with
the styles whose names they bear, are a feature of the
case work on the Marvelous

MAGNOLA ‘Built by Tone Specialists’

Give us the Opportunity to tell you more about this
and other sales-making features of MAGNOLA con-
struction, by sending us your name and address.

We have a handsome catalog, illustrated in colors,
that tells Magnola’s story—and is yours for the
asking.

MAGNOLA TALKING MACHINE COMPANY
OTTO SCHULZ, President

General Offices Southern Wholesale Branch
71l MILWAUKEE AVENUVE 1530 CANDLER BLDG.

CHICAGO ATLANTA, GA.

have had less and less goods to ship in return
as the war progressed. The result has been
that the Latin-American countries have been
paid in gold, which they hardly have been able
to spend. 3

Imports of South American goods by the
United States alone in the last twelve months
have totaled nearly $600,000,000, while exports
to the same continent have been only about
half as much. The United States also is a
debtor to Asia, Oceania and Africa, despite the
growth in sales to countries of those contin-
nents. Europe and North America, including
Canada, through which is shipped much of the
exports going to Great Britain, continue to look
to this country as their great source of supply.

U. S. Rationed Neutrals of Europe

‘The European neutrals were strictly rationed
by the United States during the fiscal year. Ex-
ports to Denmark, Norway, Sweden, the Nether-
lands and Spain were cut in some instances as
much as 90 per cent. Denmark received only
about $5,000,000 worth of goods from this coun-
try, as compared with approximately $50,000,000
in 1917,

Restrictions on shipments of many com-
modities had less effect on the total value of
trade than on the volume, because of steadily
increasing prices for almost everything.

The loss in the trade balance was due largely
to decreased exports of manufactured goods.

APPRECIATES WORK OF STAFF

The staff of the Otto Heineman Phonograph
Supply Co. was advised the first of the month
by Otto Heineman, president of the company,
that in view of the fact that June had been the
biggest month in the history of the company
both in sales and in the orders booked, a $5
War Savings Stamp would be distributed to
every member of the office staff and every fore-
man employed in the factory. In addition a $5
bonus was also given to the members of the
staff, and this tangible distribution reflected Mr.
Heineman’s appreciation of the efforts of his
force during the month of June. Incidentally,
it is interesting to note that this is the fourth
War Savings Stamp that has been given to the
Heineman employes, and many of the employes
are also working earnestly in behalf of the War
Savings Stamp movement in their social fields.

NEW BRUNSWICK CO. STORE OPENED

The Brunswick Munn Music Co., of Ft. Dodge,
la., opened its headquarters at 1021 Central ave-
nue last week. This store is one of four branch
stores operated by the same concern in Iowa,
the other branches being in Cedar Rapids, Cedar
Falls and Waterloo. A. L. Adams is the man-
ager of the new store, which will handle a full
line of pianos and players, in addition to Bruns-
wick phonographs and records.

VICTOR RECORD BY THE FLONZALEYS

Famous Quartet Plays a Mendelssohn Selection
on First Recording for Victor Co.

The big feature of the Victor Co.’s record list
for August is the announcement of the first rec-
ord to be made by the famous Flonzaley Quar-
tet, recognized at the present time as one of the
leading, if not the leading, organizations of its
kind in the country. Thus the Victor Co. adds
another bright star to the galaxy of famous re-
cording artists and organizations, whose efforts
find an outlet through the medium of Victor
records. The first record made by the Flon-
zaley Quartet is “Canzonetta” from Mendels-
sohn’s “String Quartet in E Flat,” Op. 12, No.
2, and said to be a most excellent exempli-
fication of the musicianship of the Flonzaleys.
More records by this famous quartet will short-
ly make their appearance in the Victor list.

MODERN MOULDING FOR WALL BOARD

Meamruis, TenN,, July 6.—The W. R. Friedel
Co., of this city, is receiving many inquiries
from dealers throughout the country regarding
its new system of utilizing modern moulding for
wall board in tlie construction of demonstration
booths. The company has worked out detailed
schiedules to tell the dealers just how to utilize
these mouldings, and all of the material covered
in these schedules, with the exception of the
mouldings, may be purchased locally if the
dealer prefers. This system, which embodies
many distinctive features, has been heartily en-
dorsed by several of the leading talking ma-
chine companies, who believe that it can be
utilized to excellent advantage by the dealers
in the construction of demonstration booths.

The BEST TALKING
MACHINE NEEDLE

On the Market—Packed in Counter Salesman

- Pl;g"ﬁot &'m
OLAZHONE

PHONOGRAPH NEEDLES|

; TACH NEEDLE WILL PLAY 1O REGORDS s

50 Needles to a box and they retail at 10c. per Box.

60 Boxes to a package $6.00.
This package costs you $3.90 net.

Your profit is $2.10 and your customer gets a needle that
will give satisfaction.

The Fred. Gretsch Mfg. Co. g2, 2reesey

Manufacturers of Musical Instruments

Canadian Wholesale Agent, H. A. BEMISTER!
10 Victoria St., Montreal, Can.
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CHrcaco, ILL., July 10.—The record situation
has seen much improvement within the past
month, and as a result the wholesale trade of
Chicago was partially able to satisfy the de-
mands made upon it for standard numbers.
However, the relief was not great enough in
any particular instance to enable the whole-
salers to entirely take care of back orders, but
enough standard records of all makes came
in in numbers large enough to show that the
manufacturers were doing their best in order
to relieve the situation.

There is still a large demand for the medium
and high-priced machines, but this, as is well
known to the trade, cannot be taken care of
due to the lack of labor and shortage of ma-
terial. The machines which are being shipped
are coming through on schedule time and the
wholesalers are not experiencing much trouble
due to railroads. Shipments of the small table
machines have been coming in- in fair quan-
tities and the demand for these instruments
has been taken care of in a fine way. In gen-
eral the wholesale dealers report that the de-
mand made upon them by the Chicago retailers
in no way approaches the demand made upon
them by the country dealers.

In the retail trade it seems as though the
demand for patriotic and popular record num-
bers will never be satisfied. The dealers are
experiencing some difficulty in continually turn-
ing down their clientele and in trying to un-
load what they have in stock. As far as operas
and classical numbers are concerned it is an easy
matter to satisfy the local trade, but the deal-
ers are finding it hard to get enough of the
popular numbers and military dance music.
This demand is being taken care of in a small
way at present, more so perhaps within the
past month than with any other month so far
this year and from present indications the re-
tail dealers are anticipating further relief along
these lines to come gradually.

H. A. Beach Entertained

H. A. Beach, head of the Victor traveling de-
partment, accompanied by Messrs. Yeager and
Browning, Victor travelers for Illinois and Ohio,
were recent visitors to the Chicago trade. Dur-
ing the visit here Mr. Beach was entertained at
a basket outing by L. C. Wiswell, manager of
the Victor departmient of Lyon & Healy, and

Mrs. Wiswell and daughter. Mr. Wiswell took
the party in his auto for a visit to the Great
Lakes Naval Training Station, and from there
the party motored to Hubbard Woods for
luncheon. After luncheon Mr. Wiswell drove
Mr. Beach back to the Great l.akes Station,
where he boarded the electric car for Milwaukee.
It is the intention of Mr. Beach to make a tour
of the Central States territory before return-
ing to his headquarters at Camden.
Attractive Lyon & Healy Window

The Lyon & Healy show window which faces
both the corner of Wabash and Jackson is very
attractively fitted out depicting a fishing camp.
A figure representing the fisherman, dressed in
appropriate costume, is standing in the fore-
ground dangling his line in the bubbling brook
that flows around the window wherein there are
quite a number of live brook trout. The back-
ground is decoratively arranged to represent a
wood and immediately in back of the fisherman
there is erected a pup tent, in front of which
there is a campfire burning. The conventional
Victor dog is replaced by a stuffed brindle bull,
which is chained to a tree stump near the tent.
By the side of the camp fire there is a small table
Victrola, suggesting “music in the camp” and
bearing the caption, “Take a Portable ‘A-
Camper’ Victrola Outfit and Carrying Case With
You.”

Had Shorter Vacation Than Usual

L. E. Noble, manager of the wholesale Victor
department of Rudolph Waurlitzer Co., has just
returned from a week’s vacation trip to Lake
Koshkonong, Wis., where he was accompanied
by his wife and child. Mr. Noble was unable
to stay the customary two weeks on his vaca-
tion this year, owing to business matters which
needed immediate attention, but anticipates be-
ing able to return for another week’s rest-up
about the first of September.

Harold Huemoeller, Illinois wholesale Victor
traveler for Rudolph \Wurlitzer, was called to
tlie colors the latter part of June and is now in
training at Camp Grant. He was one of Man-
ager Noble’s best men and had been connected
with the Wurlitzer Co. about a year.

Move Offices

Sam J. Turnes, advertising manager for Bruns-
wick-Balke-Collender Co., has had his depart-
ment removed from the general office building

at 633 South Wabash to No. 163. This is the
store room formerly occupied by the retail
Brunswick Shop, prior to its removal to the
present location. Mr. Turnes has his new of-
fices attractively fitted out and is very well
pleased with the new location as well as the
bevy of beautiful and charming young stenog-
raphers he now has as his assistants.
Increase List Prices

The Vitanola Talking Machine Co. has just
announced an increase in the retail listings of
their product which is now in effect. The in-
crease embraces the entire Vitanola line, and is
as follows: No. 25 is increased to $27.50; No.
50 to $55; No. 67 to $85; No. 100 to $110; No.
125 to $135; No. 150 to $165; No. 175 to $190.
These increases it is stated will allow a larger
margin to the dealers. It is also stated that
the new 175 will soon be supplied in Circassian
walnut. Jeffrey B. Schiff, sales manager of the
company, stated that business has been very
favorable with him and both the eastern and
western business is very good. “We have opened
up several new accounts around the country,” he
continued, “and the dealers are having a very
good demand for high priced goods. The
growth of this demand has been very noticeable
during the past six months. We will soon have
ready for the trade a beautiful period model of
the Louis XIV design. This is of the table type
machine equipped with a large and powerful
spring motor playing both lateral and vertical
cut records. It is very artistically designed and
will be equipped with a new style tone cham-
ber built especially to conform with this type of
machine. It can be had in any of the woods
desired and looks especially beautiful when fin-
ished in either the antique or Circassian walnut.
The new instrument will be known as the Vita-
nola Model No. 17.

New Incorporation

A new company to be known as the Illinois
Talking Machine Co. has just been incorporated
under the State laws of Illinois with $5,000.
The officers are Edwin Frankel, president; J. L.
Isaacs, treasurer, and Garret Woodward, secre-
tary. The new company, it is stated, will manu-
facture high-grade cabinet talking machines.
The first model to be put upon the market will
be known as the “Verdiola” grand concert. The

(Continued on page 69)

assures ‘20 or more

The WADE Fibre Needle Cutter

%'ﬁe"ORIG‘HVéL"ﬁowhfer

The 20 (ormore)

AFTER
RIGINAL REPOINTS ——

E
BEFOR| 0

' THE “WAD:
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” Original New Points to each Fibre Needle

—and therefore is the most economical Fibre Needle Cutter on the
You know the many advantages of using Fibre Needles—
more natural reproduction; more tunes for one cent; no wear and
tear on records, etc., etc., but, do not make the mistake of buying
anything but the best Fibre Needle Cutter,

market.
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is the oldest Fibre Needle Cutter on the market—

sells on demonstration—
Th e wade{ never fails to give satisfaction—

is made in two styles—$1.50 and $2.00.

Usual trade discounts—Write for samples
or Order from your regular Distributor

WADE & WADE, 3807 Lake Park Ave,
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Price $2.00

Chicago, Ill.
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L. & H
Fibre Needle
Cutters
and Needles

( Increased production has enabled us at last
to have on hand an adequate supply of
this most popular Fibre Needle Cutter.

It 1s so simple 1n construction as well as in
operation that it has become one of the
largest selling Victrola accessories.

@ Fibre Needles are economical. They reduce
needle cost because they can be used several
times. They never injure the record.

( Send for a trial order of Lyon & Healy Fibre Needle Cutters
and B & H Fibre Needles.

Are You Using Our New Window Card Service?

Art Window Cards (Size 14 x22) featuring the best selling
new Victrola Records, illustrated in colors, $1.25 per
month. Orders accepted now for the August 1st release.

Everything Known in Music

Lyon & Healy

Victrola Distributors

CHICAGO
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What'’s Wrong With Your Sales?

Why is your competitor getting all of the business ?
Your cabinet work is just as good as his, BUT his equipment (which is 50%
of the battle) is “turning the trick.”

The Chicago Cover Balance

was the first cover balance in the field and has proven its worth by the fact
that over 75 of the best known makes of talking machines are equipped with it.

EQUIPMENT COUNTS
The cover is “PUT” and “STAYS PUT”
WE ALSO MANUFACTURE CONTINUOUS AND EMPIRE TOP HINGES

Chicago Hinged Cover Support and Balance Co.

224244 W. 69th Street
CHICAGO, ILLINOIS

(Pat. Applied For) COVER BALANCE No. |

FROM OUR CHICAGO HEADQUARTERS— (Continued from page 67)

business offices and salesroom will be main-
tained in suite 411, 56 West Washington street,
and the factory, which is equipped with the
latest and most up-to-date machinery for the
manufacture of talking machines is located at
1234-36 West Van Buren street. The sales will
be handled by both Mr. Frankel and Mr. Isaacs
and the manufacturing end of the business will
be conducted by Mr. Woodward, who by the
way is well known to the talking machine trade
of this city and familiar with every detail in
the manufacturing of talking .machines. The
new company expects to have models of the
line on display in their showroom in the gen-
eral offices within a few weeks.
J. H. Steinmetz a Busy Traveler

J. H. Steinmetz, president of the Empire Talk-
ing Machine Co., is spending a great deal of
his time in traveling lately, having but recently
returned from a week'’s trip to New York.
On his return he brought back news that will
be received with much joy by Empire dealers.
The good news is that he expects to bc able
to announce something big regarding a new
edition of Empire records about August 1. Upon
his return from New York Mr. Steinmetz spent
a day in Chicago and theu left for Culver, Ind.,
accompanied by his son, John, Jr., who but re-
cently matriculated as a student in the well-
known Culver Military Academy. After tak-
ing leave of his son Mr. Steinmetz went to
Indianapolis, where he spent several days in
looking after the Empire factory in that city and
calling on the trade.

Emerson Co. in New Quarters

After much difficulty experienced, due to be-
ing held up by workmen remodeling their new
suite of offices at 7 East Jackson Boulevard,
the Emerson Phonograph Co. at last made the
move and are now comfortably located in their
new headquarters. A lengthy description of
these new quarters appeared in the reading
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columns of the World some time ago. Manager
F. W. Clement is now in a better position to
take care of his trade, owing to the increased
stockroom and shipping facilities. The stock-
room alone occupies about four times the space
he had at his old location. The increased
amount of stock and shipping facilities has
enabled him to put ‘on additional help both
in the stock and shipping rooms as well as
adding to the stenographic forces. Manager
Clement is very well satisfied with the present
business conditions and states that the busi-
ness for the summer months was by far greater
than he had dared anticipatc. Mr. Clement re-
cently spent sevcral days entertaining H. L
Leeming, general manager of the Emerson
I’honograph Co.. who was in Chicago on a
short business visit.
Gold Star on Service Flag

The Chicago officc of the Columbia Graplio-
phone Co. has placed a gold star on its serv-
ice flag in memory of Gregory A. Dorian, who
was killed in action with the marines on April
30. Mr. Dorian was one of the most lovable and
well liked of the Columbia office force and
had been connccted with the billing depart-
ment for quite a whilec. He was a son of the
latc John Dorian, who formerly managed the
Chicago Columbia office and who, by the way,
was famous for what is said to be the biggest
deal ever pulled off in the annals of the phono-
araph history. This brave young American sol-
dier was also a nephew of Marion Dorian, chief
auditor for the Columbia Co.

Improvement in Record Situation

“\We have been receiving some excellent ship-
ments from the Victor factory lately,” stated
G. P. Ellis, sales manager of the Chicago Talk-
ing Machine Co,, and from present indications
it looks as though these good shipments will
continue to come through. The standard num-
bers that were out of stock for several months

E”{E«‘ AIVEUEOIVERUTU ST GUOT VBT OTOTGTROTY.

TRANSFER NAME-PLATES

We make the Transfer Name -Plates and Trade-Marks for
the largest talking machine manufacturers in this country and
for dealers in every state.

YOUR NAME, Mr. Dealer, on every machine brings the owner
back to you for records and his {riends to you for a machine.

past came in in fairly good number and those
dealers who had patience profited thereby.

However, we were not able to give entire
relief to the record situation, only partly, biit
it helped out materially in filling back orders.
The decrease in the receipt of talking machines
from the Victor factory for the past six months
was to be expected because of the tremen-
dous difficulty being experienced by them due
to both labor and material shortage. In spite
of these difficulties, however, the shipments re-
ceived during these months were wonderful.
From present indications there is no telling at
what rate we will be able to receive machine
shipments from the factory, but we are opti
mistic and therefore expect that there will be a
favorable increase gradually.”

Good Demand for Brunswick

“Shortages of both labor and material con-
tinue to be the main factors governing the
production of talking machines,” stated H. B.
Bibb, general manager of the phonograph divi-
sion of the Brunswick-Balke-Collender Co., “and
if it were not for these two factors the manu-
facturing trade in general would far surpass its
wonderful production record of last year. It
can be readily seen by those in a position to
know just what the number of talking machines
produced this year would amount to as based
upon the number of orders that are being re-
ceived. With ourselves we are away behind
on orders and expect to be so for the balance
of the year. We find that the demand for
talking machines is inclined towards the higher
priced instruments and our records show that
the demand for our number 175 machines is
greater than any other.”

Like the B. & H. Repointer

The B. & H. Fibre Mfg. Co. report that the
demand for the B. & H. Repointer for sharpen-
ing fibre needles is steadily increasing as the

(Continued on page 71)

Samples, Suggestions. and Sketches Furnished Free - k

THE MEYERCORD COMPANY, CHICAGO

Transfer Name-Plates
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A distinctive feature of The Brunswick Method of Reproduction is The
Ultona, pictured zbove, in posilion for playing a Fat-e Record. The H
n Ultona is instantly adjustable to play any record. whatever make. |

Tones Hitherto Lost

Now Brought Out in Rich Clarity by
The Brunswick Method of Reproduction

SK your customer to think
of the finest toned phono-
graph he ever heard, the

loveliest record — then think of
it played infinitely better.

Tell him that such is no longer
an ideal —but an accomplished
creation — an actual, buyable im-
provement.

Once a person hears The new
Brunswick Phonograph he will
voluntarily discard old concep-
tions, old standards. Each record
gains new significance!

Such a bettered instrument
was inevitable. Some instrument
was certain to offer the advan-
tages now presented in The
Brunswick Method of Reproduc-
tion.

This is one of the greatest
achievements in phonographic
history — opening a new epoch.

Brunswick Tone now com-
mands first consideration. And
people are asking themselves if

they can be content with less.
Few can.

Never So True

The simplest way to prove the
added charm of Brunswick tone
is to choose the most difficult rec-
ords of all and play them on The
Brunswick. Then suggest to
your customer to compare this
with other reproductions.

Piano records afford the sever-
est test. Also the records of
symphony orchestras.

On The Brunswick, piano notes
are piano-like. Reproduction is
perfect.

There is not the slightest sug-
gestion of the zither nor the harp,
a resemblance which has often
disappointed when piano records
were played.

In every comparison, you can
convince your customer of Bruns-
wick superiority. Make as many
tests as he wishes. He will never
hear The Brunswick’s equal.

The Latest Way

The Brunswick Method of Re-
production includes the playing
of all records, whatever make.
This is accomplished by The
Ultona, an entirely new and ex-
clusive reproducer. It is instantly
adjustable, presenting to each
type of record the exact needle,
diaphragm and weight.

Each record is played at its
best, according to its own re-
quirements. No other phono-
graph offers The Ultona.

Another feature of The Brunswick
Method of Reproduction is the all-wood
Tone Amplifier, built like a violin. No
metal is used in this delicate throat —
the sound waves have an opportunity
to expand and contract in a natural
way. Thus metallic and harsh notes
are ended.

In a dozen ways The Brunswick
Method of Reproduction is far in ad-
vance. No one can afford even to think.
of a phonograph without hearing The
Brunswick first.

The Brunswick Retails from $32.50 to $1,500

DEALERS: If you have not received the latest Brunswick proposition, write today. For those prepared

to do a large business, we offer an unusual opportunity.

Branch Houses
In Principal Cities of United
States, Mexico and
nada

The Brunswick-Balke-Collender Company

General Offices: Chicago

Our proposition is a money-maker.

Canadian Distributors:
Musical Merchandise Sales Co.
Excelsior Life Building

Toronto .
(1225)
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trade and through them the owners of machines
become acquainted with its merits. “Once the
customer learns how to use the Repointer prop-
erly he becomes very enthusiastic regarding its
use,” said President F. D. Hall, “and we have
received many letters telling us of the improved
tone produced through its use and that the
needle repointed with our device reproduces the
record better than when it is taken straight from
the package. The principle on which this Re-
pointer was made is becoming recognized as the
correct one. It is the natural method. Any-
thing that is to be pointed is shaved on the side
like a lead pencil. The machinist in grinding
a tool grinds on the side. This method not only
saves the needle, but produces a most perfect
point:” The company’s letter files are becoming
crowded with letters from both dealers and
users testifying to the satisfaction of the B. &
H. Repointer.

Increasing Price of Magnola Talking Machines

The demand for the Magnola talking ma-
chine in all styles is not only increasing stead-
ily, but continues to tax quite seriously the
facilities of the company’s large plant. Such
persistent demand is of course gratifying, al-
though the equally persistent rise in cost of pro-
duction militates against the otherwise perfect
happiness that would reign in the Magnola of-
fices.

President Otto Schulz has recently been
obliged to notify his dealers of increases in the
retail prices of Magnola styles. Magnola 65
is now to retail at $75, Magnola 85 now retails
at $100, Magnola 100 at $125 and Magnola 150
at $175. Wholesale discounts remain as liberal
as before, so that this general raising of prices
will enable Magnola dealers to sell at a better
profit. This action is forced upon the Magnola
Talking Machine Co. by pressure of actual
manufacturing conditions and is quite in line
with the policy of other leading manufacturers.

Magnola is now produced in seven styles,
ranging from the moderate priced Magnola 75
to the elaborate and beautiful Magnola 200, in
pure Adam style, with veneers, hardware and
finish equal to that of the finest piano, with
extra large and powerful motor, sound-box and
tone chamber. All Magnola models, save the
lowest priced, have the vertical filing cabinet
built in, for record-fling, while all styles with-
out exception have universal sound box playing
all makes of record, tone-graduator for control-
ling loudness at will and tone wave deflecting
system in tone chamber for assuring clear re-
production.

The handsome Magnola catalog, illustrated in
colors, has proved to be a potent sales maker
among prospective purchasers and copies of it
will be mailed to any dealer who would like to
see what good sales helps the Magnola Talk-
ing Machine Co. supplies to its retail represen-
tatives.

Magnola is now in its third year of continu-
ous production and has been thoroughly tested
in respect of all its special constructional fea-
tures. The company is controlled by the stock-
holders of the famous M. Schulz Co., manufac-
turers of the famous M. Schulz Co. pianos and
player-pianos, of which more than 130,000 have
been made and sold. The M. Schulz Co.,
founded in 1869, is one of the most powerful
factors in the music trade of the Middle West.

A Seasonable Cognomen

Wm. E. Cotter, manager of the talking ma-

chine department of Thos. E. Wilson & Co,, is

seventy-four manufacturers of talking machines
are regularly using it on their product.

The company foresaw the present conditions
in the material market and provided against
them. They have a stock of steel on hand suffi-
cient to take care of their normal demands for
many months to come.

J. L. Abbott, manager, has just received the
conventional post card announcing that his son,
Russell Abbott, who was very recently in train-
ing at Ft. Sam Houston, San Antonio, Tex., has
arrived safely in France. He is a corporal in the
quartermaster’s department.

Tells of Prosperity in the South

Westervelt Terhune, manager of the Colum-
bia Graphophone Co.’s wholesale branch at At-
lanta, Ga., was a caller on the Chicago trade
this week. “One who has not actually studied
conditions existing in the Southern trade at
present,” stated Mr, Terhune, “cannot conceive
of the wonderful proportions to which it has
grown within the past year. The tremendous
amount of war work going on down South,

combined with the large crops of last year, has
been a great stimulus to the Southern trade

and they have plenty of money and are spend-

ing it. We anticipate a very favorable fall and
winter season in the South, which is based upon
the Government’s statistical reports that the
cotton crop will be next to the biggest one ever
picked in the South. The biggest cotton crop
we ever had down there was in 1914, but the
increased prices that growers are getting for
their cotton this year will make the coming
cfop far overshadow the receipts of 1914.
W. W. Wilson Visits
W. W. Wilson, manager of the educational
department of the Columbia Graphophone Co.,
New York, was a visitor to Chicago recently.
While here Mr. Wilson spent several days in
conference with the salesmen of the Chicago
branch and held a number of interesting meet-
ings during which new and improved educational
features were advanced for the benefit of the
dealer handling the Columbia line.
(Continued on page 72)

Model A 1
Price $150.00

—the Machine
that Plays
any Record

It will pay you to look into this popular line of Talking Machines.
The Empire Talking Machine has every worth while feature of all
other makes in addition to several exclusive features.
others in perfection of tonal quality and sales value.

The Empire stands second to none in
design and finish and enables you to
meet the tastes and requirements of
every buyer.

prices at retail from $32.50 to $500.00.

We also make a line of Empire records which
retail at popular prices.
cut records and are played with the repro-
ducer in the vertical position.
consist of popular vocal and instrumental
and high class grand opera numbers.

Ask Us

“Dorothy Booklet™

Dominates all

Made in eleven models,

These are vertical

Selections

EMPIRE RECORDS
RETAILL AT
POPULAR PRICES

for a

Write today for our complete catalogs of Empire
Machines and Empire Records, and full infor-
mation regarding our Splendid Dealer Helps

very jubilant over the advent of a new small
daughter at his home last month. She will be
known as “June,” after the month of her birth,
A Splendid Showing

A visit to the factory of the Chicago Hinged
Cover Support & Balance Co., 2242 West Sixty-
ninth street, the other day, found the officers in
charge of its destinies very well satisfied with
the situation as viewed from their standpoint.
The Chicago cover balance is the original device
of the kind and its remarkable progress since it
was first put on the market about two and a half
years ago is shown by the fact that no less than

Empire Talking Machine Co.

JOHN H. STEINMETZ, President

429 South Wabash Avenue Chicago, Ill.
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G. C. Vining With Columbia

Geo. C. Vining, one of the oldest members of
the Chicago trade in length of service, is now
connected with the Chicago branch of the
Columbia Co. in the capacity of assistant to C.
F. Baer. He succeeds R. C. Peere, who a few
months ago was transferred from the Columbia
Kansas City office to Chicago, Mr. Peere having
gone back to the Kansas City branch. The
change was made necessary owing to the ill
health- of Mr. Peere’s wife. Mr. Vining is one
of the “old land marks” in the Chicago trade,
having started his careeer with the W. W.
Kimball Co. in 1885.

Traveling Men on Vacation

H. L. Woodward, H. H. Michael and V. K.
Tremblett, all travelers for the Chicago Talk-
ing Machine Co., are spending the month of
July rusticating at Clear Lake, Iowa, where they
have taken a cottage. The party was accom-
panied by Mrs. Woodward and golfing and swim-
ming will be the main features of the event.
Mr. Woodward travels Iowa and Wisconsin

for the company, Mr. Michael covers Michigan
and Indiana, while Mr. Tremblett looks after
the Illinois trade.

G. P. Ellis, sales manager of the Talking
Machine Co., E. A. Garard, of Powell, Garard
& Co., brokers, and Charles J. Tressler, gen-
eral attorney for Swift & Co., packers, have
taken the Gray cottage at Grand Beach, Mich,,
for several weeks. The three gentlemen, ac-
companied by their wives, will leave Chicago,
July 20, and will indulge in golfing and bathing.

OkeH Records in Demand

S. A. Ribolla, manager of the Central States
division of the Otto Heineman Supply Co., stated
that the past month of business has kept him on
the go continually from morning until night.
‘“We are having an unusually heavy demand for
motors, tone arms and supply parts from this
division,” said he, “and there is a rapidly grow-
ing demand for our new OkeH records. These
new records are of the hill and dale cut, ten-
inch, double-face and can be played with a steel
or sapphire ball point. We have received our

Equip Your Phonographs With
Perfect Automatic Brakes

Samples Also made
$1.00 Each with long
Cash with order brake shoe

State make for 1 inch
of tone arm used offset

Patented Aug. 28, ’17

Sir.nple construction and easily attached.
Made in four styles to fit any make of tone arm.

Write for attractive quantity price

PERFECT AUTOMATIC BRAKE CO.

Room 400, 425 S. Wabash Ave., Chicago

Realizing the truth of this
statement and what it
means to the dealer and
his future success,

Hiawatha
Phonographs

are equipped with the high-
est standard of construc-
tion, of Motor, Tone Arm
and Reproducer, which con-
form with the beautiful
cabinet and artistic lines
of the Hiawatha.

Phonographs and Equipment

Phonograph Value is based on the
Standard of Equipment used

Hiawatha Phonographs enable the dealer to put his
stamp of approval on each sale and be assured of only
the normal percentage of mechanical trouble, which
will result in a satisfied customer and increased business.

The Hiawatha is made in four attractive models, retail

priced at $40, $65, $115 and $175.

Hiawatha leraph Company

209 South State Street
CHICAGO, ILL.

advance bulletin which shows a selection of
thirty numbers, and we understand from head-
quarters that we can expect an increase of at
least fifteen numbers each month. As yet we
cannot supply the trade from this office for the
new records, but expect to be in a position to
do so within a few weeks.” P. L. Baerwold,
who formerly was Eastern sales manager for
the Otto Heineman Phonograph Supply Co., has
been transferred to the Chicago office where
he will assist Mr. Ribolla.
Adds Columbia Record Library

The talking machine department of the A. M.
Rothschild department store has added a Colum-
bia record library to its department. This
store has handled Columbia machines for sev-
eral years, but never handled the records. Man-
ager George Israel stated that they are enjoy-
ing a brisk business in his department and that
there is a tremendous demand for popular
numbers.

Sergeant Denig to France

Sergeant Geo. F. Denig, who was formerly
connected with the Chicago Talking Machine
Co., sailed for France with his contingent on
June 28. After enlisting in the service Ser-
geant Denig was stationed with Hospital Unit
14 for a period covering about four months at
Camp Dodge, Ia.

“Does It Play All Records?”

Certainly MAGNOLA does; and without any extra
attachments, too. This is only one feature, albeit a
most important one, in the thoroughly up-to-date equip-
ment of the MARVELOUS MAGNOLA.

MAGNOLA “Built by Tone Specialists”

atching the Music Come Out

May we send you our handsome illustrated catalo,
chock full of information concerning the wonderful
construction system of Magnola and the beauties of
its musical results, its artistic appearance and its
moderate price?

Send your name and let us tell you more!

MAGNOLA TALKING MACHINE COMPANY
OTTO SCHULZ, President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
GHICAGO ATLANTA, GA.
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In Service at the Front

Ray Orwig, Frank Johnson and Clarence Brit-
ton, three of the boys who were formerly con-
nected with the various departments of the Talk-
ing Machine Shop, are now fighting at the front
in France. In all there are seven members of
the Talking Machine Shop now in the service.
Four still are here in training, but only too anx-
ious to get over with their fellow workers in
order to get a crack at the Hun.

Wiswell on Trade Conditions

L. C. Wiswell, manager of the Victor depart-
ment of Lyon & Healy, made a short trip to
Pittshurgh last week in order to make a com-
parison with the business conditions of both
'Pittsburgh and Chicago. “I made a round of
the.houses in Pittsburgh and since coming home
I have visited a number of places here in Chi-
cago and I find that the conditions of both cities
are very similar. The machine situation has
eased a little and records are in big demand.
The retail business is fair, but the wholesale is
slowed down a little. There is nothing to worry
about, however, as regards the business of the
past month for an investigation of the records
shows that the business carried on was prac-
tically the same as last year.”

Makes Good Connections

G. W. Fricke, treasurer of the Lakeside Supply
Co., stated that he made several excellent con-
nections for both mica diaphragms and sapphire
needles. He is now in a position to take care
of the trade and supply jts wants for mica dia-
phragms in all sizes and any quantity. The con-
nection made for the jewel needles, which, by
the way, are both sapphire and diamond pomt,
was made with one of the largest lapidaries,
making these articles in this country. Mr.
Fricke also stated that they are filling a great
number of orders for their new one position
tone arm and. that the Lakeside rotometer is in
great demand.

Cash Business Only

Harry Martin, of Kohoka, Mo., who is the
Victor dealer of that town and also handles a
line of well-known pianos and players, was a
recent Chicago visitor. Mr. Martin stated that
he is enjoying a very good trade in his town and
is selling his talking machines out for cash only,
and has no trouble in getting away with it.

The New Hiawatha

The Hiawatha Phonograph Co. made their
first shipments the latter part of last week from
the new factory at Geneva, Ill. Sales Manager
Moynahan states that they are highly pleased
with the facilities offered by the new plant which,
in many respects, are far in advance of those
of the old factory at Ottawa, Il1l. While the
styles and models remain practically the same,
there have been numerous minor changes in de-

sign, which in the aggregate add considerably

to the appearance and value of the machine.

In response to the demand in their trade for
a large machine built on the massive order they
now have in work a new model which will be
ready for shipment in ten days. It will be fif-
teen inches in height, exceptionally attractive
design and will retail at $175. The other Hia-
watha models retail respectively at $40, $65,
$85 and $115.° The new addition they now have
enables the dealer to supply a machine for every
pocket.

Automatic Container Co.s Display

The Automatic Container Co. have their en-
tire line of record containers on display in the
Furniture Manufacturers’ Exhibition Building at
1319 Michigan avenue. The furniture manufac-
turers hold their exhibitions in this building
semi-annually during the entire months of both
July and January. These exhibits are always
well attended by the furniture dealers from all
over the United States, and full and complete
lines of all kinds of household furniture are
shown. The Automatic Container’s exhibit oc-
cupies a large space on the third floor of this
building, which by the way is the main one,
there being two other exhibitions used in con-
junction with this one, the other buildings being
located a few blocks away.

Six Best Sellers for the Month

Edison announces the six best sellers for the
month as follows: ‘“Elegie” and “O Solo Mio
(My Sunshine)”; “O Dry Those Tears!” and
“Oft in the Stilly Night”; “Somewhere in France
is the Lily” and “When Johnny Marches Away”;
“Johnson ‘Jazz Blues’” and “Umbrellas to
Mend”; “Darktown Strutters’ Ball” and “They
Go Wild, Simply Wild, Over Me”; “U. S. Army
Camp Songs.”

The Pathé six best sellers for the month are:
“Ten Little Bridesmaids” and “Stop, Look and
Listen”; “Fancy You Fancying Me” and “The
Further It is From Tipperary”; “His Wonder-
ful Irish Brogue” and “Do You Want Us to
Lose the War”; “Hawaiian Nights” and “Some-
where in Hawaii”; “Our Country is in it Now”
and “Your Lips are No-Man’s Land but Mine”;
“Lights Out” and “Liberty Lads.”

The six best Columbia sellers for the month
are: “Just a Baby’s Prayer at Twilight” and
“Fancy You Fancying Me”; “Regretful Blues”
and “Ev’rybody’s Crazy ’'Bout the Doggone

Blues but I'm Happy”; “The Story Book Ball”
and “Musical Sam From Alabam’”; “Just Like
Washington Crossed the Delaware (General
Pershing Will Cross the Rhine)” and “What
Are You Going to Do to Help the Boys”;
“There’s a Little Blue Star in the Window”
and “Mammy’s Little Pansy”; “We Stopped
Them at the Marne” and “Hike! Hike! Hike!”

Emerson announces the best sellers as follows:
“The Russians Were Rushin’; The Yanks
Started Yankin’” and “We Stopped Them at
the Marne”; “They Were All Out of Step But
Jim” and “‘N’ Everything”; “The Last Long
Mile” and “A Little Bit of Sunshine from
Home"”; “Take Me Back to Dear Old Blighty”
and “Keep the Home Fires Burning”; “There’s
A Long, Long Trail” and “The Missouri Waltz";
“National Emblem” and “Gate City.”

The six best Victor sellers for the month
are: “The War Baby’s Lullaby”; “Little Mother
of Mine”; “The Volunteers” (March) and “Lib-
erty Forever” (March); “Your Lips are No

(Continued on page 74)

Showing the Empire Reproducer turned back to
permit insertion of meedle

the retail purchaser.

TONE ARM and
REPRODUCER

Has Honestly Earned Its Reputation for the Exceptional
Quality, Purity, Clearness and Sweetness of Its Tone.

It is adjustable to any position without the use of set screws and the convenience
of its throw-back position for inserting the needle will make an extra appeal to

Showing the Empire Tone Arm set in position for
playing vertical cut records

sumer’s standpoint.

| Factory: - - -

Patent Applied For

Plays
Any Make Record

The wonderful quality of
its tone will add to the
distinction of any machine.

The Empire Tone Arm and Reproducer can be furnished in several lengths.
When ordering samples be sure to state the measurements from center of turn
table to center of horn hole on motor board.

This company is directed by men who have spent years in the production and
marketing of phonograph parts, and know from actual experience how to produce
the kind of tone arm and reproducer most suitable from the dealer’s and con-
Our tone arms will increase your talking machine sales
as they are given preference by the consumer, which means more profits for you.

Write our Chicago Office for Descriptive Circular and Quotations

THE EMPIRE PHONO PARTS COMPANY

i Sales Office: 427 So. Wabash Ave. - -
1102 W. 9th St., Cleveland, Ohio

Chicago, I11.
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Lakeside Rotometer. Retail Price $2.50 A O.
Calibrated so swinging arm is level with pointer at 78 or 80 revolutions per minute. R [
Patents Pending. M E
We have a large quantity of both Edison and Pathe Sapphire Needles. Write for 4
prices. We can supply you with first-grade, clear Brazilian Micas, any size, any quantity. 5
s
1
LAKESIDE SUPPLY CO., Inc. ;
202 South Clark Street Tel. Harrison 3840 CHICAGO, Il b

RETAIL PRICE $7.50 EACH
Prices to Bona Fide Dealers

lLots of 12 to 49,
Lots of 50 to 100. .
A further slight reduction on yearly contracts
in 100 minimum lot shipments
PATENTS APPLIED FOR

FROM OUR CHICAGO HEADQUARTERS—(Continued from page 73)

Man’s Land But Mine” and “Qur Country’s In
It Now”; “What Are You Going to do to Help
the Boys” and “Keep Your Head Down, Fritzie
Boy”; “From the North, South, East and West”
(Lauder).
Will Embark for France

George B. Wiswell, secretary of the West
Music House, Joliet, Ill, has offered his serv-
ices as war secretary to the Y. M. C. A. for
overseas duty in France, and he has been ac-
cepted. He reports at the overseas headquar-
ters in New York for duty on August 5, and
expects to leave for the war zone immediately.
Mrs. Wiswell and her child will reside with her
mother at Pana, Ill., until Mr. Wiswell returns.

New Puritan Sales Manager

Irving B. Tow, formerly of the Geo. P. Bent
Co., is now connected with the firm of James
B. Orth & Co., factory distributors of the Puri-
tan phonographs and records as sales manager.

This company was recently made jobhers for
the Paramount records and expect to have quite
a large stock of these new records on hand
very shortly.

John Pishotta, who also was formerly con-
nected with the Bent Co., as secretary to Still
R. Harcourt, manager of the retail piano de-
partment, is also with James B. Orth & Co.
as secretary to Mr. Orth.

Visitors and Personals

Geo. Wiswell, of the West Music Co., Joliet,
111, a brother to L. C. Wiswell, manager of
both the wholesale and retail Victor departments
of Lyon & Healy, was a visitor to Chicago this
week.

L. R. Weager, Illinois traveler for the Victor
Co., is spending about three weeks calling on
the Chicago trade, after which time he will
return to the Victor factory at Camden.

C. F. Baer, assistant manager of the Chicago

A Tonal

Wonder

S ——— ———— I < ——

The Morenus Phonograph has won wide-
spread recognition because of its unusual tonal
quality. The novel all-wood horn which enters
at the bottom (not the top) of the scientifically
constructed tone chamber has proven itself
astonishingly efficient in securing a most pleasing
tone and a remarkably faithful reproduction of
the record.

The Equipment is high grade in every respect,
plays both types of records, has cover support
setting top at any desired angle, original tone
moderator, etc.

The Morenus cases are superb productions in
every respect.

The MORENUS is in 3 STYLES

A. OAK, - - 48 inches high. Retail price, $110
B. MAHOGANY, 48 = “ 125
C. OAK and MAHOGANY, 50 inches high,

Retail price, - — s = - 150

Very liberal discounts to the trade
Send for our new descriptive catalog

The MORENUS PIANO CO.

342 West Huron St.

CHICAGO, ILL.

office of the Columbia Graphophone Co., is
spending a week with his family at his summer
home at Lake Catherine, Antioch, Ill. As is
customary at this time of the year Mr. Baer an-
ticipates spending the week-end vacations with
his family at Lake Catherine and returning to
his office each Monday morning.

H. S. Leavitt, of the Howard Furniture Co.,
St. Paul, Minn,, called on the Chicago trade
this week.

D. M. Groulx, of Green Bay, Wis.,, was a
recent visitor here.

C. M. Crandall, of Scott & Crandall, Fremont,
Mich., recently visited Chicago for several days.

Fred Sherman, of Sherman, Clay & Co., San
Francisco, was a recent caller on the Chicago
trade. Mr. Sherman had been in the East and
was en route to headquarters at ’Frisco.

C. L. Bryant, manager of Gregory’s Music
House, Saginaw, Mich, spent a few days in
Chicago recently.

Geo. P. Cheatt, proprietor of the Music Shop,
-Springfield, I1l, was in Chicago recently, hav-
ing just returned from a week’s Eastern trip.

Robert Elbel, of Elbel Bros., South Bend.,
Ind., was in Chicago last week on business.

H. H. McCLANAHAN KILLED

Victor Talking Machine Traveler Killed in Air-
plane Accident

MewmepHis, TENN., July 1.—Harvey H. McClana-
han, of Lewisburg, Tenn., was killed last week
in an airplane accident. He had been in train-
ing for the aviation service for several months
and would have received his commission as a
lieutenant on the 15th of July. Mr. McClanahan
had been connected with the Houck Piano Co.,
of Nashville, Tenn,, for a number of years and
later acted as manager of the Grafonola depart-
ment of the Phillips & Buttorff Co. Following
that he became a traveling salesman for the
Victor Talking Machine Co. and was working
in Tennessee territory at the time of enlistment
in the aviation section. He was about 30 years
of age and is survived by a widow.

BRUNSWICK MAN WRITES SONG

St. Louis, Mo, July 5—K. MclInniss, who is
manager of the wholesale phonograph division
of the St. Louis branch of the Brunswick-Balke-
Collender Co., has just written the words and
music for a patriotic war song entitled, “I Love
You, Canada.” Tt is stated that this song, which
was published some time ago, has made a
tremendous hit in Canada, and that this fact was
brought to the attention of the Pathé Fréres
Phonograph Co., and they decided to make
recordings of it and introduce it to the music
lovers of the United States. The new song will
be presented in the August issue of the Pathé
records. Mr. McInniss has written other popu-
lar and classical songs, and is very well known
throughout the country as a music writer.
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BEAUTIFUL EMPIRE ART MODEL

Art Instrument of Queen Anne Design Made
by Empire Talking Machine Co. Wins Praise

Curcaco, IrL, July 8—The Empire Talking
Machine Co. now have on display in their ware-
rooms at 429 South Wabash avenue one of their
new Empire art model period style talking ma-
chines of the Queen Anne design. This new in-
struments, which by the way, was announced to
the trade in the news columns of The World last
month, is the first of the type to be produced at
the Empire plant and is of genuine mahogany,
the dimensions being length, 55 inches; width,
2514 inches, and height, 40 inches. The accom-
panying illustration shows very clearly the deli-
cate and artistic beauty of the hand-carved dec-
orations and grill. The workmanship is of the
fine quality which is characteristic of all Empire
instruments. This new model is fitted with two
secret doors, which are placed above the
record containers. The patent cover supports
as well as all exposed metal parts are gold

plated. It is equipped with a high-grade elec-
tric motor and gold plated Empire tone arm,
reproducer and automatic stop. The supplies

]

Art Model Empire—Queen Anne Design
furnished with the Queen Anne model are a
diamond jewel needle for Edison records and a
sapphire ball point for playing both Pathé and

Send for complete descriptive literature
and Agency proposition

The
‘ { ITANOLA _

‘Combines: Popularity and Profit

The increasing popularity of the
Vitanola with phonograph dealers is
due to two primal reasons, viz.: a ma-
chine that gives absolute satisfaction
—and agency proposition that is far
and liberal. These are the two essen-
tials of any merchant’s success with
a talking machine. If the machine
doesn't give satisfaction the merchant
can't sell it at any profit, either to
himself or the manufacturer. If the
agency proposition isn’t fair and lib-
eral, the merchant can’t afford to
handle the machine. Some of our
agencies make big money considering
the amount of time they give to the
Vitanola; anywhere from fifteen
hundred to five thousand dollars per
year.

You only need to hear the Vitanola
to know that your customers will buy
it. In tonal purity and absence of all
foreign sounds—in exceptionally ac-
curate and life-like reproductions of
voice, the Vitanola is a marvel.

Seven Vitanola Models
$25 to ’175

Vitanola Talking Machine Co.
501-509 West 35th Street :: Chicago, IIL

Empire records. A leather packed velvet Em-
pire record cleaner as well as a full set of rec-
ord albums are also supplied. It is announced
by the Empire Co." that machines of this type
will be furnished in three woods, either ma-
hogany, walnut or oak, and can be had only
upon special order. . The retail list price is $500.

ANNOUNCE THE NIGHTINGALE, JR.

Attractive Addition to Their Phonograph Line
Announced by the Nightix!gale Mig. Co., Chi-
cago—Equipment Used is of the Best

CHicaco, IrLL., July 8—The Nightingale Mfg.
Co., of 422 North Armour street, this city, an-
nounce the Nightingale Junior, an attractive ad-
dition to their line of Nightingale phonographs.
In design it follows the general lines of the
style 200, which is illustrated in the company’s
page advertisement elsewhere in this issue. It
is forty-four inches in height, nineteen inches
wide and twenty inches deep. It can be fur-

Stephenson Motor Used in the Nightingale
nished either in black walnut, American Cir-

cassian walnut, regular mahogany, antique
brown mahogany and the three favored oak fin-
ishes, golden, fumed and waxed oak. Like the
other Nightingale models it is equipped with
the Stephensomr precision-made motor, a fact
which assures dealers handling the line the mini-
mum of motor troubles, and an assurance of
satisfaction on the part of the dealers.

“From the commencement of our business,”
said Mr. Wolper, the president, in a talk with
The World, “we have gone on the principle that
nothing is too good for the Nightingale, and
we have endeavored both in the selection of
equipment and in the construction and building
of the cabinets, which, by the way, are made en-
tirely in our factory, to spare no expense in
producing a machine that will add prestige to
the dealer and secure for him increasing and
permanently profitable patronage.”

Mr. Wolper recently returned from an eastern
trip during which he not only secured some ex-
cellent orders from established dealers but made
some very desirable new accounts

MUSIC HAS AN HYGIENIC VALUE

Well-Known Physician Declares Melody Is a
Prophylactic Against Depression

Dr. Nathan Gordon, of Local Board No. 157,
New York, is a strong advocate of plenty of
music for the soldiers, and recently sent a check
for $75 with which to purchase a machine for
the Tank Corps at Camp Colt, Pa. In discuss-
ing the question of music and the soldier, Dr.
Cordon said:

“There is no question whatever of the great
hygienic value of music to the boys at the front
in their scant hours of relaxation. Music is a |
prophylactic against depression and the anti-
septic of the soul. It would prevent and cure
a great many mental and physical ills among
the soldiers.”

MUSIC IS A MORAL LAW

Music is a moral law. It gives a soul to the
universe, wings to the mind, flight to the imag-
ination, a charm to sadness, gaiety and life to
everything, It is the essence or order, and
leads to all that is good, just and beautiful, of
which it is the invisible but dazzling, passionate
and eternal form.—Plato.
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Another Seeburg
Triumph!!

1he

Phono-Grand

Height 55 inches. Width 34 inches
OT much larger than an
ordinary talking machine
cabinet but a combination of
both a player piano and a
talking machine.

The case design of the PHONO-
GRAND is highly artistic and
made in a number of beautiful
designs to harmonize with the

most artistic parlors and
music rooms.
The player piano of the

PHONO-GRAND is remark-
able for its tone quality. It
plays all regular 88-note player
rolls andis especially adapted for
the Q. R. S. Expression Rolls.

The talking machine of the
PHONO-GRAND is of the
highest type and plays all stand-
ard records either lateral or
vertical cut.

Both instruments are con-
trolled by separate electric
motors, The compactness of
the PHONO-GRAND permits
its use in places that do not
allow space enough for both a
player piano and talking ma-
chine. The PHONO-GRAND
is not an experiment but a
demonstrated success.

J.P.SEEBURG PIANO CO.

Leader in the Automatic Field
REPUBLIC BLDG. CHICAGO
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BRUNSWICK ADVERTISING SERVICE

Unusually Artistic Posters Just Gotten Out for
Trade Which Should Prove of Value

Curcaco, Iii., July 10.—The advertising depart-
ment of the phonograph division of the Bruns-
w ic k - Balke-
Collender Co.
is working full
capacity in
turning out
new advertis-
ing service for
their dealers.
The latest ad-
dition to this
service is a
folder which
contains cuts
and list prices
of the entire
well-known
Brunswick
line, as well as
several cuts i
showing the Brunswick Girl Poster
new Ultona reproducer and Brunswick new all-
wood tone amplifier. This is printed on a large
sheet of paper on one side only and in such a

ing signs numerous requests have been made
for samples, and quite a number have already
been sold. Orders for five hundred of the
Brunswick Girls have already been received and
sent out. This cut-out is a portrait of a
very beautiful, life-sized young lady, in an at-
titude of rapture with hands clasped and so
made that when used as'a window decoration
and placed before a Brunswick phonograph she
appears to be looking down on the machine
and listening. It is in colors and size five
feet three inches tall and the appearance is
very life-like and startling. The Brunswick Co.
has made arrangements with the printers of
the Brunswick Girl so that the dealer may
have them for three dollars, which, by the v\'ray,
is but half the price, the Brunswick Co. paying
the other three dollars.

The big steel signs, ten by twenty-eight inches,
which are offered to the dealer at a price of
twenty-five dollars a hundred, are also in de-
mand and orders have been taken for seventy-
five hundred of these at present. These signs
are steel backed and lithographed, not painted,
in colors with embossed lettering. The colors
are baked on, thereby making the signs weather-
proof and permanent. The big sign has holes
punched in it so that it can be nailed on any
suitable surface or fastened to a wire fence,
The type is bold and can be easily read more

way that when

unfolded every-
thing will be be-
fore the reader’s
eye without the
bother of turning
the folder either
around or upside-
down while being
read.

Since the an-

Plays All Records

] JUST YOU HEAR

ALL PHONOGRAPHS IN ONE

DEALE R5 NAME

AND TOWN Ji

nouncement was

made some time
ago that the Brunswick Co. was preparing for

One of the Brunswick Steel Signs

than one hundred feet away. The dealer’s name
and location is printed in black at bottom.

its dealers some large steel outdoor advertis-

SALESWOMAN GUESSED WRONG

Stuttering Customer Was Not Impressed With
Rendition of “K-K-K-Katie”

PorrLaxp, Ore., July 5—The other day a man
and a woman entered the talking machine de-
partment of the Wiley B. Allen store and when
Mrs. Olga Binder, in charge of the record de-
partment, approached them the woman said
they wanted some records, but would first like to
hear some before making selections. The man,
meantime, remained silent. Mrs. Binder asked
what was preferred and the woman replied:
“Something funny.”

So Miss Binder put the popular trench stut-
tering song “K-K-K-Katie” on the machine. An
silence followed the

ominous, disappointing
rendition of the song for a few moments. Then
the man said:

“I.I-I d-d-d-don’t I-l-like tha-that re-re-re-

record.”
They bought some others, however, but no
stuttering ones.

TAKES CHARGE IN SPRINGFIELD

Manager Hornberger, formerly of the talking
machine department at the McAlpin depart-
ment stores in Cincinnati, has resigned to ac-
cept the management of the Columbia depart-
ment recently installed in the Wren department
store at Springfield. Mr. Hornberger is well
known in talking machine circles, and has every
prospect of making a good showing at Spring-
field. The Edw. Wren Co. conduct the largest
department store in Springfield and one of the
best equipped in the State.

Mary Pickford has provided eight talking ma-
chines for Y. M. C. A. huts and two for the K.
of C. clubhouse at Camp Kearney, Cal.—gifts
which are much appreciated.

The OROTUND
and SUPERIOR

Attachments, Tone Arms and
Velvet Running Jewel Points

If you want to play the wonderful
new Edison and Pathe records with the
least amount of surface sounds and pro-
duce the best quality of music, you
should use the Superior and Orotund
attachments made to fit the Edison,
Victor and Columbia machines.

Do not forget our attachments will
not damage records when operated ac-
cording to instructions. The cut shows
our universal attachment used to play all
makes of records on the Victor machine.

IMPORTANT
In ordering samples please state the kind

of finish wanted, viz.: nickel or gold, also
describe the tone arm, old or new.

Whrite for quantity prices and descriptive circulars.

COMBINATION ATTACHMENT Co.
20 Jackson Boulevard, East, Chicago, Ill.
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MEETING OF PORTLAND ASSOCIATION

Dealers Collecting Used Records for Soldiers—
Discuss Interest Question and the Benefits of
the Organization—Agree to Early Closing

Porteannp, Ore, July 5—Twenty-seven mem-
bers were present at the June meeting of the
Portland Talking Machine Dealers’ Association
at which a business meeting and banquet brought
forth some interesting trade chat and paved the
way for an entirely new patriotic movement.

L. D. Heater, manager of the Columbia
Graphophone Co., made the suggestion that
all dealers should endeavor to obtain used rec-
ords from customers for the soldiers at the Post
Hospital, Vancouver Barracks, Wash. Mr.
Heater told of visiting the hospital and learning
from the soldiers that they are tired to death
of hearing the tunes played and replayed from
the few records they have and they begged for
a few new ones. Mr. Heater suggested placing
boxes in the windows of the stores with labels
calling for donations. E. B. Hyatt, president of
the association, was a warm advocate of Mr.
Heater’s plan and he asked all the dealers to
give it their hearty support. All present said
they would do everything possible to help, and
since the meeting every store in Portland han-
dling talking machines has had a window devoted
to this cause and donations have been remark-
able.

One of the dealers declared this week that
the movement has actually resulted in a big
increase in business because customers have been
bringing in records of which they were tired,
placing them in the box for the soldiers and
then buying new ones for use at home.

Some interesting data was given on interest
charges, dealers who have taken up the prac-
tice reporting that the plan is working out far
better than they expected. A committee which
had been appointed to interview all the dealers
relative to early closing on Saturday evenings
reported that the plan had been adopted by
all the music dealers in Portland.

President Hyatt made a short tatk on the ad-
vantages of the association, pointing out that in
little more than a year the, membership had
grown to a point where it embraces virtually
every house in Portland. He placed stress on
the kindly feeling thich has grown up among
the various houses of the city as a result of
the association. The keen, bitter rivalry of
former years seems to have passed, Mr. Hyatt
said, and has been replaced by a sort of get
together spirit in which the trade has been
greatly benefited. The monthly meetings have
done much to aid the business and the presi-
dent pointed out many of the material advan-
tages which have resulted, including increase
in initial payments, doing away with letting
records out on approval, early closing on Satur-
day, interest on deferred payments, etc.

CARUSO IN MOVING PICTURE FIELD

Enrico Caruso, the great operatic tenor, whose
Victor records are universally popular, has at
last signed a contract with the Famous Players-
Lasky Corporation and will start to work on
his first picture, which is to be an Artcraft pro-
duction, about the middle of the month. Jesse
L. Lasky announces that it will not be a screen
version of some opera, as was supposed, but an
original story written especially for the tenor.
It will be filmed in New York or Fort Lee.
Caruso is expected to make two pictures this
summer.

RECOVERING FROM OPERATION

Ado!f Heineman, assistant general manager of
the Otto Heineman Phonograph Supply Co.,
New York, is recovering at Mt. Sinai Hospital
after a series of minor operations. During his
stay at the hospital Mr. Heineman has received
telegrams and letters from his many friends in
the trade throughout the country, who trust
that this popular “veteran” will soon return to
his desk and take charge of the many activities
under his direction.

TALKING MACHINE AIDS GUNNERS

Popular Airs Ground Out to Cheer Men While
They Fought the Foe

A despatch to the New York papers from
“An Atlantic Port” under date of July 6 says:
“Conducting artillery fire to the accompaniment
of popular airs played on a talking machine
is one of the latest stunts engaged in by the
Yankees on the American front in France.

“This was the statement to-day of Lieutenant-
Colonel Thomas Stanyan, of the Salvation
Army, on his arrival from France, where he was
sent on a special mission by Commander Booth.

“He visited and inspected every hut and dug-
out occupied by Salvationists, covering 1,000
miles in an automobile in nine days.

**‘Commandant Hughes, of Akron, O., was in
a dugout playing a machine to the six men of a
gun crew,” said Stanyan, ‘when the order camc
to shell the German line. The men rushed out,
calling to Hughes to bring along the machine.

**‘Hughes complied. While the men worked
the gun Hughes ground out popular airs with
the machine perched on a stump. A gas shell
spoiled the program. Hughes, brave, but not
cautious, was gassed and is now in a hospital.'”

VGCALION CHANGE IN PROVIDENCE

Tilden-Thurber Corp. in That City Takes Over
Local Vocalion Co. and Opens Special Depart-
ment for Featuring That Line

ProvipExce, R. I, July 8-The Tilden-Thurber
Corp., of this city, has taken over the business
ot the Vocalion Co. and will open a separate de-
partment devoted exclusively to the Aeolian-
Vocalion phonograph and the new \ocalion
records. The Vocalion Co.. which operated its
branch in Providence from the main New Eng-
land store in Dloston, has rctired from the field
in this city; but the Vocalion products will re-
ccive splendid representation in the warerooms
of the Tilden-Thurber Corp. This company is
one of the best-known retail houses in New
England, and will institute an aggressive cam-
paign in behalf of Vocalion products.

Thos. \V. Hindley, who has been manager at
Vocalion [tall since last winter, will join the
traveling staff of thc Vocalion Co. in Boston,
with headquarters in that city. The Tilden-
Thurber Corp. will take over all the contracts,
etc., made by the \ocalion Co.. and will con
tinue collections and the other detail work inci-
dental to the business.

77
LOUISVILLE DEALERS ORGANIZE

Talking Machine Retailers Form New Associa-
tion at Meeting on July 2

LoursviLLe, Ky., July 5.—The launching of the
Talking Machine Dealers’ Association of Louis-
ville was accomplished with great enthusiasm
at a meeting on July 2 at the Hotel Watterson,
when most all the dealers in the city turned out
and enjoyed a pleasant dinner together. Every-
one became better acquainted and good fellow-
ship seemed to be the spirit of the meeting,
while problems of mutual interest were dis-
cussed.

The officers of the association are B. L. Loven-
thal, of the Grafanola Co. president; \W. A.
Frank, of J. Bacon & Sons, secretary; J. S.
Calveard, of the La Hamonie Co., vice-presi-
dent; G. A. Shafer, of Stewart Dry Goods Co.,
treasurer. The following appointments were
made by the president: C. A. Taylor, of Taylor &
Gaber Co. chairman of executive committee;
H. V. Boswell, of Kaufman-Straus Co., chair-
man of press and publicity committee; H. Korte,
of Herman-Straus Co., chairman of grievance
committee.

Firms in New Albany and Jeffersonville and
other adjacent localities to Louisville have come
into the association, thus greatly widening its
influence. These dealers have organized with
a desire for friendly acquaintanceship and a
free and frank interchange of ideas for the
advancement and development of their respec-
tive business, so that the interests of each in-
dividual member will be promoted. It is esti-
mated that much good is going to be derived
from the many subjects that will be brought
up at the next meeting to be held Tuesday,
July 16, 12:30 noon, at the Hotel Watterson.

JOINS CANADIAN SALES FORCE

A. E. Landon, formerly assistant manager of
the Philadelphia branch of the Columbia Co.
has been appointed a member of the Columbia
Canadian wholesale organization, with headquar-
ters in Toronto. Mr. Landon will work under
the direction of James P. Bradt, general man-
ager of the Columbia Co.s Canadian interests,
and judging from his success as a member of
the Columbia sales ‘staff, he will be a welcome
addition to the Canadian organization.

0. M. Adams has opened a new music store
at Marysville, Kans., handling Brunswick pho-
nographs and Holland pianos

THE VEECO WAY

action and practically fool-proof.

fall delivery.

248 Boylston St.

Takes all the Uncertainty out of the
ELECTRIC OPERATION OF TALKING MACHINES

The improved VEECO electric motor is designed primarily and
exclusively for Talking Machines.

voltage from 100-125, A. C. or D. C., without adjustment.
models for any voltage from 6-250. Furnished mounted on 12
or 12% inch mahogany board ready to install, or without board,
all ready to mount on such board as used by the manufacturer.

With the VITRALOID turntable, supplied with the motor, it

makes a complete motor unit for high class machines.

Send for a sample NOW and place your order at once for early

THE VEECO COMPANY |

THE ORIGINAL PRODUCERS OF A COMPLETE ELECTRIC DRIVE
FOR TALKING MACHINE MANUFACTURERS’ USE

It is smooth and noiseless in
Standard models run on any

Other

Boston, Mass.
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Summer.

“Take a Gratonola with you”

—A mighty potent argument this
Use it for all it is worth.

T

Columbia Graphophone Co.

NEW YORK

VISITORS EXPRESS APPRECIATION

Enthusiastic Over Merits of OkeH Records
Made by Otto Heineman Phonograph Supply
Co.—Hadley Symphony Orchestra to Make
Records—Motor Orders Received in Large
Quantities—Unusual Demand for Needles

“During the past few weeks we have received
visits from many well-known talking machine
jobbers and dealers in different parts of the
country, who called at our offices and labora-
tories to investigate our ‘OkeH’ record,” said
Otto Heineman, president of the Otto Heineman
Phonograph Supply Co., in a chat with The
World. “These callers have included record ex-
perts and recognized authorities, who inspected
every minute detail of the ‘OkeH’ record before
passing judgment on our product.

“I am pleased to say that without a single
exception, members of the trade have expressed
their entire satisfaction and approval of the
‘OkeH’ record. They have commented particu-
larly upon the fact that the surface noise on this
record had been reduced to a minimum, and
have expressed pleasure at the list of well-known
artists which are recording for our library.
Our record manufacturing plant is now in full
operation, and judging from the orders already
received this factory will be obliged to work to
capacity throughout the year to keep pace with
the demand.

“We have endeavored to record selections that
will not only appeal to the popular taste, but
will also meet with the approval of discriminat-
ing and critical music-lovers and musicians. In
other words, we will strive to give the public
a 75-cent record that, in addition to a library of
popular music, will comprise a repertoire of
standard compositions of recognized musical
merit and quality. With this object in view,
we have arranged to have records made by well-
known string quartets, etc., and will also include
in our library symphonic records made by the
Hadley Symphony Orchestra conducted by
Henry Hadley, who is very well known in the
concert and musical worlds. Incidentally, this
orchestra is under contract to make records for
our company exclusively. We will also present
in the ‘OkeH’ record lists, 'cello solos, piano
solos and orchestra selections, which we are sure
will meet with popular favor.

“We have received large orders during the

past fortnight for our motors, tone arms and
sound boxes from phonograph manufacturers
throughout the country, and in view of these
orders, I believe that the phonograph business
in this country is going through the same ex-
perience as England and Canada did during the
early part of the present war. It seems that
during wartimes there is created a tremendous

demand for phonographs and records, which are
recognized as the most satisfactory home enter-
tainment during such days, while for the boys
in the camp and in the trenches they are be-
coming more in demand day by day, and they
are being sent abroad and to the cantonments
in large quantities.

“As announced last month we have restricted
the production of our motors in order to co-
operate with the Government from a labor stand-
point, and in order to use less raw material.
We find that this curtailment has met with
the general approval of our trade, and we are
concentrating our activities on the production
of Heineman and Meisselbach motors, tone arms
and sound boxes along efficient lines that we
hope will give our clients satisfactory service
and at the same time enable us to co-operate
with the Government’s requirements.

“As far as the Dean talking-machine needle

Otto Heineman at His Desk

WALTER S. GRAY

SAN FRANCISCO
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Pacific Coast Jobber for the Best in Talking
Machine Trade Accessories

CHRONICLE BUILDING, SAN FRANCISCO

situation is concerned, I hope that our cus-
tomers will continue to be as patient and for-
bearing as they have been in the past, especially
in view of the fact that we are turning out large
quantities of textile pins, comb, faller, feeder
and card pins for the United States Government.
This work has been going on at the Dean fac-
tories in Putnam, Conn., since the war started,

and is continuing with unabated energy. Of
course our trade understands that these Gov-
ernment orders take precedence over all talking-
machine needle requirements, but as our New-
ark plant has just started operation, we hope
to be able to increase our needle output mate-
rially in the near future.

“I may mention that we received in the last
week in June, the largest single needle order
that I believe has been received by a needle
manufacturer during the past few years. This
order called for a vast amount of Dean steel
needles and as it was received from a talking-
machine company of international prestige, we
consider it an unusual tribute to their merits.”

AN INTERESTING NUMBER

The July issue of the “Columbia Record,” the
house organ published monthly by the Columbia
Graphophone Co., made its appearance this
week, and as usual contains many interesting
and timely items for the use of dealers through-
out the country. These items are based on the
practical experiences of representatives and
therefore furnish invaluable information for the
development of Grafonola and record business.
In this issue attention is called to several new
moving picture slides that were recently pre-
pared for the use of Columbia dealers, and there
are the usual number of attractive window dis-
plays prepared by dealers in different sections.
The service department contributes its quota of
suggestions, which contain a summer appeal for
the benefit of Columbia representatives.
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TALKING MACHINE AIDS PATRIOTISM OF CLEVELANDERS

Dealers Well in Evidence in Fourth of July Celebration—Intern German Records—What Leading
Members of the Trade Report Regarding Business—Most Popular Record Sellers of Month

Creveranp, O, July 5~—The Fourth of July
marked a new epoch in Cleveland patriotism in
which music, and particularly talking machines
and dealers in them, played an important role.
The Fourth pageant was one of the longest and
most spectacular ever seen in the city and its
leading suburbs.

Talking machine dealers were well repre-
sented on all committees and the store decora-
tions and displays of instruments, records, music
rolls and other goods were never equaled in
the city. The Eclipse Musical Co. and the Col-
lister & Sayle Co. had especially attractive win-
dow displays.

During the Wagar Park dedicatory exercises
in Lakewood the May Co.s music department
furnished the instruments used during an in-
teresting program.

Talking machine dealers are still hoping that
more goods will be available later along. The
demand for machines and records was never so
strong. Competition is very keen, but clean
business methods mark the efforts of Cleveland
dealers to market their stock, due in some meas-
ure to the influence of the Talking Machine
Dealers’ Association of Northern Ohio.

The Brunswick-Balke-Collender Co. reports a
splendid trade in Brunswick phonographs, which
have met with much success locally.

The Collister & Sayle Co., retailer of Victor
records, reports a splendid June business, and
the July start is equally as good, considering
that music lovers are away from the city.

“Going as usual” is the way Charles K. Ben-
nett, president of the Talking Machine Deal-
ers’ Association of Northern Ohio, speaks of
his own business, that of the Eclipse Musical
Co., of which he is general manager. “We are
doing all we can to keep business up to standard
because business going and not in a stagnant
condition will aid in whipping the Kaiser and
his Hun soldiers.”

The B. Dreher’s Sons Co. is making an at-
tractive display of talking machines and rec-
ords in the firm’s Euclid avenue store. Henry
Dreher is a great golf player, but he keeps one
eye on his firm, which is one of the oldest and
most progressive in Cleveland.

Practically all of the talking machine dealers
have discarded the sale of records “interned”
during the war period by the action of their
association some weeks ago. Records which
reproduce vocal or instrumental selections in
the German language and those of pro-German
artists are barred from sale. While the action
took out of sale stock about 1,000 titles new rec-
ords have taken the place of those barred from
sale.

The Fischer Co., Pathé distributor, reports
a good June business and prospects for splen-
did trade during July.

Among the most popular records of the month,
judging from the public demand, are:

Columbija—*“Ballet Music From Faust,” by the
Metropolitan Opera Orchestra; “Fancy You
Fancying Me,” by Edna White Trumpet Quar-
tet; “We’ll Do Our Share,” by Robert Lewis;
“What’ll We Do With Him, Boys?”’ by the
Peerless Quartet, and “Hike, Hike, Hike,” by
the same.

Pathé—*"'Calm as the Night,” by Katherine
Howard; “Whispering Hope,” by Lilian Hey-
ward and Louise Brentwood; “If He Can Fight
Like He Can Love, Good Night Germany,” by
Arthur Fields; “They Were All Out of Step But
Jim,” by Constance Farber.

Victor—“I'm Sorry I Made You Cry,” by
Henry Burr; “Forget-Me-Not Waltz,” by Mec-
Kee Orchestra; “Freedom for All Forever,” by
Reginald Werrenrath, and “Gems Are Going
Up,” by John McCormack.

Starn—“Tell Me, Beautiful Maiden,” by Frida
Benneche, in French; “On the Road, Home,
Sweet Home,” by Campbell and Burr; “Silver
Heels,” by Van Eps Trio, and “Bring Back My
Daddy to Me,” by Henry Burr.

According to Dan J. Nolan, manager of the
music department of the May Co, his firm, a
department store, is doing a splendid summer
business in selling Victor talking machines and
records.

The Muehlhauser Brothers Piano Co. is do-
ing a good summer business in the sale of So-
nora phonographs. The firm offers machines
ranging in price up to $1,000 each.

Beuscher’s music store has some very attrac-
tive window displays of Victor talking machines
and records, which have come in for a consider-
able measure of praise. This store is one of
the most artistic in Cleveland.

FORM WAR SAVINGS STAMP SOCIETY

Every Employe of New York Talking Machine
Co. Enrolls—Those Who Are “Over There”

The members of the staff of the New York
Talking Machine Co., Victor wholesalers, have
formed a War Savings Stamp Society, and are
already entitled to a 100 per cent. flag for their
efforts, every employe of the company being
enrolled. The society is receiving the active
support of Arthur D. Geissler, president of the
company, and Roy J. Keith, general manager.
Miss Florence Roskam is secretary and treas-

urer of the society, and her efforts are producing
splendid results.

Morris Owens, formerly a popular member
of the company’s traveling staff, and now in the
Artillery Corps of the U. S. A, has left for
France to “do his bit over there.” John Con-
nolly, who is also a member of the company’s
staff, left for France some time ago as one of
the “Fighting Sixty-ninth,” and has been in ac-
tive service for many months. Kenneth Moore,
a brother-in-law of Arthur D. Geissler, and a
lieutenant in the Aviation Corps, left Saturday
for France.

VOCALION RECORDS BY CRIMI

First Records by the Noted Tenor Advertised
Last Sunday by the Aeolian Co.

The Aeolian Co., New York, featured in its
advertising last Sunday a Vocalion record made
by the distinguished operatic tenor, Giulio Crimi.
This well-known artist has recorded several
selections for the Vocalion library, including
numbers from “Cavalleria Rusticana” and “Pagl-
iacci.”

Giulio Crimi has won international success as
a tenor and his Vocalion records have been dem-
onstrated the past week at Aeolian Hall, winning
high praise from critics and music lovers, who
believe these records will meet with a ready sale
throughout the country. This famous tenor will
record exclusively for the Aeolian-Vocalion rec-
ord library.
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F the Gloria Steel Needle both in mainte-
nance of quality and in prompt delivery, at the
uniform prices in the quantities sold, insures

Our special proposition to the trade is comprehen-
It shows how you can sell a better product to
your customers at pre-war prices.
plains how you can make bigger profits.

Gloria Phonograph Supply Co., Inc.
200 Fifth Avenue, New York

Wm. A. Condon, Sole Agent for

GLORIA
NEEDLES

And it also ex-
Write us
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The Sterno Manufacturlng Company

19 CITY ROAD LONDON, E. C. ENGLAND

Manufacturers of the world known COMPACTOPHONE—the most
complete portable gramophone extant—beg to announce the conclusion
of arrangements for the EXCLUSIVE SELLING RIGHTS IN
THE UNITED STATES OF THE

High Grade Motors M ! Mermod Freres sy
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WONDERFUL MECHANISM

These motors represent
the acme of workman-
ship and quality. Each
part 1s made to the finest
gauge limits and as-
sembled to run with the
precision of a watch—
silent and true. Messrs.
Mermod Freres 1s an
old established Swiss
manufacturer. Back of
their motors are years
of hard practical experi-
ence. The experimental
stage was left behind a
decade or more ago. Re-
liability and quality 1s
therefore assured.

DIFFERENT MODELS

Mermod Freres motors
comprise several types—
single and double spring
worm and pinion-geared
drive, the very latest and
scientific method of con-
struction.

CONSULT US

Before placing your
orders elsewhere consult
us as to prices and terms
of trading. We are out
for quick shipments
and prompt delivery
direct from the factory
to the buyer.

SPECIAL TERMS TO JOBBERS

Within the near future it is proposed to establish
A CENTRAL DISTRIBUTING DEPOT IN NEW YORK

Meanwhile trade enquiries should be directed to
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THE STERNO MAN UFACTURING CO.

19 CITY ROAD LONDON, E. C. ENGLAND
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Sell Foreign-language Records!

A profitable department—small invest-
ment—quick turn-over—good service.
Write for details.

International Record Department

Columbia Graphophone Co.
¥ NEW YORK

———

READJUSTMENT OF PRICES AND DISCOUNTS ASKED FOR

Declared That Present Margin of Profit Is Below Pre-War Standard and Not Sufficient to
Meet Increased Business and Living Costs To-day—Increased List Prices Suggested

There is apparently a well-defined movement
among talking machine wholesalers and dealers
throughout the country looking to a general
readjustment of retail prices and discounts on
both machines and records, or more particu-
larly an upward adjustment of list prices and
the fixing of discounts that will permit of a
larger margin of profit for both the wholesaler
and the dealer.

It is maintained that through some readjust-
ments in the past in the matter of list prices and
discounts the profits of both factors in the sell-
ing branch of the trade are smaller than they
were in pre-war days, despite the fact that list
prices have jumped. This in the face of the
fact that, owing to stock shortage, the majority
of houses are handling only 75 per cent. or 80
per cent., and in some cases even less,- of the
business handled in normal years, that increased
taxation must be met, that salaries have been
increased from 20 per cent. to 40 per cent.
through necessity, and that every element en-
tering into the business overhead has advanced.

As one prominent member of the trade put it:
“Every increased expense in the business, and
they are many, has had to be met out of my
company’s income, and at the same time both
gross and net profits have been decreased de-
spite the raising of the list prices. In the first
place my volume of business has decreased over
20 per cent., due to inability to get goods.
Then the profits have been subjected to another
cut-to meet excess profits and other taxes, and
o1l top of this the salaries of my employes dur-
ing the past two years have been increased on
the average of 40 per cent. At the same time
my discounts as a wholesaler are smaller than
they were before the war. It is a condition
that will have to be remedied, and remedied
at an early date.

“The solution lies in having the manufactur-
ers increase list prices 10 per cent. or so, and
then readjust the discount so that the price the
wholesaler must pay for the machine or records
will approximate the sum he is called upon to
pay to-day. In other words, the increase in
list prices should go in toto to the wholesaler,
who will in turn pass a fair proportion of it to
the dealer. Under the present conditions the
wholesaler has been compelled to accept a
smaller profit on the capital invested, and has
also been compelled to impose the same con-
dition on the retailer. The wholesalers and re-
tailers do not want to profiteer, but they want
to make a living profit on the limited volume of
business they are able to do.

“The automobile manufacturers who have had
their output curtailed have met the situation by
increasing list prices of their cars to a point
where the profit realized on the smaller num-
ber of cars produced would, in a measure, equal
profits on a normal output. By increasing the
list prices and giving the increase to the whole-

saler and dealer, the talking machine manufac-
turer can accomplish practically the same re-
sult. The action, however, will have to come
from the manufacturer. Tt is, of course, under-
stood that a wholesaler or retailer can, under
the present interpretation of the laws, sell ma-
chines and records at any price he sees fit, but
at the same time the companies publish list
prices on both machines and records, and any
man with a bit of business sense knows that the
list price is always the maximum price. In
talking machines the public has been educated
to accept it as the established price. Any
change in a list price on the part of the seller
is always a discount from, and not in addition
to, that stated price, and, therefore, a new list
price must be established before wholesalers and
dealers can expect any relief.

“It has taken a good many years to build up
the industry, and whether those years of effort
are lost or not will depend upon the manner in
which the business is conducted during the
strenuous period of the war. Wholesalers and
retailers must increase the salaries of their as-
sistants to keep their trained organizations in-
tact, for otherwise the employes are going to
g.o into other fields where the remuneration is
mtore generous. \Vith their staffs practically
wiped out, and with wholesalers and dealers fail-
ing to make a fair living profit under present
conditions, it is only natural that employers
themselves will look around to find some more
remunerative field for their efforts. This will
mean that selling organizations will disintegrate
and that the labor of years spent in building up
such organization has gone for naught. This
may be overdrawn a bit, but the fact is things

cannot continue as they are. There must be
found a way to give the selling interests of the
trade suilicient profit to carry on.

“There may be some question about increas-
ing list prices on machines, but it must be re-
membered that a machine that sold for $200 ten
years ago did not in any way come up to the
instruments now being offered in the neighbor-
lood of $100. It is therefore seen that a $10
or $15 raise on a machine of this type will not
in any way interfere with the volume of sales,
especially as machines are scarce. In the mat-
tcr of records it will be remembered that ordi-
nary, single-faced records, ten years ago when
money was not so plentiful, sold readily at $1.
Why couldn’t the double-sided record of great-
ly improved quality bring the same price to-
day, and the difference be divided between the
wholesaler and retailer?

In addition to the member of the trade just
quoted, other wholesalers, jobbers and dealers
have voiced similar opinions, and some of them
have pointed out that the increase of 25 per
cent. in freight rates just adds a little more to
the problem. It is very probable that some
definite movement will be taken at an early
date to bring about a general readjustment of
the list price and discount question along the
lines advocated by the sales interests. Just
what form the movement will take has not been
announced. From reports that have come to
The World office from various sections of the
country, however, it would appear that the sub-
ject is being widely discussed.

NEW ENGLAND AGENTS FOR CHENEY

The Royer Talking Machine Co., of Boston,
who have been appointed New England agents
for the Cheney Talking Machine Co., are de-
veloping an excellent following for this instru-
ment down East.

for you.

Bring Those Jobs Out of Hiding

The value of your “job lots” will not be increased by
keeping them on your shelves.

Bring them out into the daylight.

We are in the harket to buy for cash every-
thing in Phonograph parts, accessories, etc.

Let us sell them

Get in touch with us at once

THE PHONOGRAPH CLEARING HOUSE, Inc.

51 EAST 42d STREET, NEW YORK CITY
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Present Trade Situation and Its Problems
Reviewed by Talking- Machine Wholesalers

CONSERVATION THE WATCHWORD

By Chas. F. Bruno, C. Bruno & Son, Inc,
" New York

The watchword of the whole nation is Con-
servation and each day brings home to us more
strongly the need for it. We are working on
a wartime basis and every dealer. should do like-
wise. This is imperative in order that the Gov-
ernment needs be supplied to their full measure.
You all know the conditions in transportation
and shortage of labor. By retrenching wherever
possible and changing your methods you can
eliminate much unnecessary work. Plan to help
the wholesaler maintain as satisfactory service
as possible during these unusuval times. For
instance, if it is necessary that you know what
your wholesaler is shipping you, send your rec-
ord order in duplicate and request him to cross
off the numbers filled and mail back the copy.

In your own shop there is unlimited oppor-
tunity for Conservation. Every dealer has on
his shelves records not classed with the best
sellers. Make them such. Many of them are
excellent records in themselves—disregarded be-
cause unknown. Study them, interest your
clerks in them, get out attractive folders de-
scribing and advertising them and your supply
will soon fall short of the demand. In the
matter of machines, feature those you have in
stock, particularly the small types. There is a
market for them, but you must find it and not
wait for it to find you.

Every unnecessary item of clerical labor
saved for the wholesaler, every record and ma-
chine already in stock that you can sell, means
that much advance toward the goal of Conser-
vation. Conform your business to existing con-
ditions with determination to save and serve
and you will be ready to forge ahead when Lib-
erty and Democracy have triumphed.

MUST SECURE BETTER TERMS |

By John G. Corley, the Corley Co., Rich-
mond, Va. |
I
The music business, like other enterprises,
will continue to feel the gradual curtailment due
to war conditions as the Government’s require-
ments increase for labor and raw material,
which goes without saying that the music busi-
ness will suffer a greater curtailment. This,
however, will not be without its advantages, as
the dealers will improve their terms and secure
more cash business. Just as the output is de-
creased, terms will be increased, and we will
get nearer a cash basis. These conditions,
which have decreased the output, have proven
a salvation to the piano business. The prices
have advanced and the terms shortened. A
dealer can no longer follow the old plan of
selling on nothing down and anything a month,
for when he goes to the manufacturer now for
stock, he will be met with this question, “How
do you want to pay for them?” and in many
instances the manufacturer will demand cash;
certainly the terms, if given, will be very short.
This result has brought around desirable con-
ditions. The piano merchant, as a general rule,
is selling his goods at a uniform price. The
old plan of charging Mary Smith $50 more than
Mary Jones paid is no longer in evidence, and
may it please God that it will never return, but
that instruments will be sold at uniform prices

and on terms the dealer can pay for his stock.
Now, to the talking machine dealers. It is
true that the distributors have been unable to
supply sufficient stock to meet the ever-increas-
ing demand for Victrolas and. records,

The:-

not make up their minds now that if they cannot
get one style they will take no other, conse-
quently this lias been most helpful to the dealer,
because when he does not have one style his
customer will take another type.

The great shortage would not exist with the
record and be so keenly felt if the sales or-
ganizations all over the country would bring to
the attention of their customers the splendid
numbers right in their stock. It is a little dif-
ficult to get the clerks to see this point. A
customer will come in and ask for a certain
number, and should it not be in stock the clerk
makes no further effort to interest the customer.
This must be changed to meet the general con-
dition. Customers must be shown the stock of
the dealers. The wonderful numbers in all
stocks will find ready sale if they are properly
shown to the customer. We very frequently
hear salesmen say, “Well, we lost so many sales
to-day, or this week, because we did not have
themn in stock.” Of course, for these particular
numbers the sale was lost, but the main point,
as I see it, is to present and sell your customers
other numbers, as this is the best way to meet
the big demand for records. In other words,
we must have stock conservation as well as
food conservation. By carefully guarding and
conserving it we help, in a way, towards win-
ning the war.

INTERESTS OF DAY COME FIRST ‘

By William H. Nolan, the Louis Buehn Co,,
Philadelphia

In these times when individual and corporate
interests must be set aside for the interests of
the day, the preservation of democracy and the
saving of humanity, there is no time to consider
personal interests at the sacrifice of the cause to
which every firm and individual should be abso-
lutely dedicated.

Nevertheless, engaged as we are in the mer-
chandising of a product which contributes so
vitally to the mental, physical and spiritual wel-
fare of the nation, we should ‘“carry on” our
work with the realization that people, now as
never before, need the inspiring, invigorating
and restful influence of music.

There is no question that people are seeking
places of amusement, attending concerts and
lectures in greater numbers than ever before,
showing clearly the need for diversion, relaxa-
tion and stimulation. This is recognized in
England and the Government is calling back en-
tertainers and musicians from the front, so that
the people who must work with power and in-

" spitation will not be denied that which con-

tributes most to creative life.

Our own Government has realized this fact,
and even though various conditions have mate-
rially lessened the production of our own prod-
uct—Victrolas and Victor records—they have
not by any means been classified as non-essen-
tial.

Salesmanship of the highest order, aggres-
siveness in the finest degree should be the rule
oi every person engaged in the Victor industry,
selling that which we have or can get rather
than bemoaning the fact that there is some
merchandise we are unable to procure.

Take not only an inventory of your stock but
an inventory of your present equipment and
selling methods. Realize that to profit now and
to insure your profits in the future you must
dig deeper than ever before into the stock of
the hundreds of records you are carrying on
your shelves and into your community for sales
opportunities. _

Do not make the mistake that has been made
in the past by many dealers of accepting poor

trade, however, is healthy, and customers- d6 - instalment business; for now is the time to

realize on the good cash business which is avail-
able through wage earners making the biggest
salaries they have ever enjoyed.

Yon will attract and get these cash sales and
the steady stream of cash record trade, not by
the old appeal or by pre-war methods, but by
connecting up the need of the product which
vou are selling with the actual need of the peo-
ple for it. In this way you will be doing your
part and make the people realize that music is
an essential and not a luxury.

The achievements of the past, the present su-
premacy and superiority of the Victor line, the
ever forging ahead policy, cause one to trust
and believe to the point of absolute loyalty in
the power of the Victor Co. to weather the pres-
ent conditions, coming through supreme as be-
fore in all things—perfection of product, big-
ness of vision, power of production and fairness
in their business dealings.

CONDITIONS IN MIDDLE WEST

By Arthur A. Trostler, Schmelzer Arms Co.,
Kansas City, Mo.

I am going to dwell on “Conditions in the
Middle West.” Never have I seen such crops
as we are having in this part of the country. I
remember a few years ago when we had a
bumper wheat crop of about ninety million
bushels, which sold at a price of about 65 cents,
when to-day we have one hundred million
bushels, selling for over $2 a bushel. Can you
conceive such a condition? This is only one
item. You take the corn, alfalfa, oats and other
items, the prices they receive to-day and what
it means for the merchants.

Victrolas are not being sold, they are simply
being bought by the farmers and the people in
the cities. We have been unable to build up a
stock of any type of Victrola. As fast as they
arrive, just so fast they are shipped to our
dealers. Conditions in this territory are such
as we have never experienced before. We have
dealers coming in to see us every day and they
say, “Ship me anything with a Victor trade-
mark,” because it can be sold.

We are enjoying a very healthy business, and
if we could just get the goods, there is no tell-
ing of the volume we would be able to do. The
dealers throughout this territory are optimistic.
We had a great many of them in last week dur-
ing the Rotary convention, and they have a dif-
ferent line of talk than they have had hereto-
fore.

In conclusion, allow me to say our dealers
are not in a position to build up any stock, there-
fore, we fear that the market on Victor goods
will be very low this fall.

JOBBERS WORK TO HELP WIN WAR

By George E. Mickel, Mickel Bros. Co.,
Omaha, Neb.

This year, as never before in our nation’s his-
tory on Independence Day, we do not proclaim
our patriotism by fireworks and pyrotechnical
display, but by going about the nation’s busi-
ness, and that is—to help win the war. We
must each one of us get the conception that
there is but ONE big business in this country,
it matters not whether we are running a talk-
ing machine factory, a bank, or plowing corn,
these are all subsidiary to the one main object
—winning the war.

I believe that our association acted wisely
when it decided not to hold the national con-
vention this year. This requires that each ex4
ecutive officer make greater exertion for the
good of the organization. The times require

(Continued on page 85)
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adays business problems are complex .....
the problems of labor and of raw materials.

And it is the policy of Stephenson, Inc, to care for,
to protect, their present day customers rather than
to solicit new business.

But I look forward to the future with faith and
confidence. I look forward to the day when, with
still greater manufacturing facilities and unlimited
sources of raw material supply, I canserve a greater
number of manufacturers with the Stephenson
Precision Made Motor.
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(Continued from page 83)

that each man in his line of business must spend

more thought on ways and means than ever

before.

We must put on a “Tom Sawyer” front, some
whitewash, with a sunny smile and a cheery
word.

The Victor Talking Machine Jobbers' posi-
tion is no different than that of many other
lines. The tearing of hair because of ship-
ments that are not large enough and after they
HAVE been shipped do not arrive, gets us
nothing. We want to continually keep in mind
that we are marketing the biggest and most
popular line of talking machines in the world.
Futile individual efforts will accomplish but lit-
tle, but abiding by and following well-defined
principles will bring us ultimate success.

We can do our bit by exercising a spirit of
cheerful co-operation. We grow by continual-
ly altering our views. The last word is never
said, and, as conditions change, our opinions
mnust be adjusted.

The meeting of the bigger men in our line
has always inspired us with stronger purpose,
higher ideals and greater enthusiasm, and we
all anticipate that some time in the near future
we will have the privilege of renewing these ac-
quaintances.

MEETING WAR CONDITIONS

By J. Newcomb Blackman, President Black-
man Talking Machine Co., and National
Association of Talking Machine Jobbers

Those industries which are doing everything
possible to voluntarily and efficiently meet the
present war conditions, having always in mind
the great reconstruction period which is sure
to follow the war, are not only safeguarding the
solid foundation on which their business has
been built, but are insuring it for the future. In
recommending to its membership the cancel-
ation this year of its usual annual convention,
the executive committec of the National Asso-
ciation of Talking Machine Jobbers did so in
the spirit of mceting patriotically war conditions.
Our conventions have always involved consid-
erable expeuditure of time and money, by rea-
son of distance traveled and the usual entertain-
ment features. Had the convention been held
as ordinarily, the festivities would have been
largely curtailed or eliminated.

Then, again, aside from the advantages of
patriotic co-operation in the war program, there
is at present little opportunity to shape con-
structive policies. This, of course, is owing to
the fact that, starting with the factories, trade
is curtailcd and regulated in a manner best
suited to give first consideration to war needs.
The factories are not in a position to explain
their relations with the Government, and such
restrictions as may be necessary in carrying out
tleir obligations for the mauufacture of war mu-
nitions or general conservation of material and
labor. In view of this, it seems best that any
matters considered of sufficient importance to be
taken up with the factory for the selling side of
the business can best be presented through the
executive committee, or even a special commit-
tee; and this plan has been followed, and prob-
ably will be found the wisest one for the future.

The war has been, and we hope will prove, a
constructive pruning knife for all industries. Tn
the talking machine business the pruning has
taken the form of curtailed product, and en-
forced restrictions, which will bring about
needed economies. On the other hand, the great
need of labor and corresponding high' prices
of wages introduces a serious problem for the
distributors and dealers who are not engaged
in war work. The factories, no doubt, will
maintain full activities, although a large per-
centage of production may necessarily be Gov-
ernment work. The present standard of excel-
lence represented in the product and selling
personnel of our industry has been brought

about by the cumulative effort of about twenty
years. Patriotic merchants are willing to make
any necessary temporary sacrifice through cur-
tailed product and reduced sales as well as
profits, but it is to be hoped that this process
will be one of a pruning nature, which will not
cut so deep as to seriously injure or kill the
industrial plant. In other words, distributors
and dealers have the same constantly rising costs
of doing business. This, of course, means that
their overhead has steadily increased. The fac-
tories have met like conditions by raising their
prices, and so far such raises have been very
small compared with similar merchandise; in
fact, records and machines to-day, with even
considerable further advance, would represent
value much greater than was given only a few
years back. It is customary in all lines of
business to have a retail selling list price, and
this has always been regarded by the buyer as
the maximum price. This custom has been
so uniform that it is quite impossible for a
dealer to charge more than the list price with-
cut holding himself easily subject to severe
criticism as exacting an unfair profit from cus-
tomers.

In order that the trade can continue the ef-
ficient representation which the factories must
have if we are not to deteriorate as an industry
after the war, the margin of profit must be main-

tained. This is especially so when everything
points to continued curtailment of product,
which will bring about a corresponding re-

duction in sales—otherwise talking machines will
quickly go back into the bicycle shop and among
the kitchen utensils. The talking machine
shop should have a special organization, trained
to intelligently serve the publit—therefore, can-
not safely be reduced or lowered to the plane of
the variety store. Future increased prices, ow-
ing to additional taxes and other war expenses,
will probably be nccessary. The factories will
do well, in my opinion, to leave sufficient margin
between the distributor’s cost and the list price,
to enable the distributor to sell the dealer at a
price which will give him a good margin of
profit when selling at list prices.

To kecp the home fircs burning in the talking
machine business we must keep the business
runniiig. The pruning process will eliminate
the drones and parasites, but when our employes,
now in the service. return as “Victorious He-
roes,” 1 know of no better way to insure a wel-
come than to say that we are able to offer them
an opportunity to resume the activity of their
brains and training where they will produce the
best results.

Concluding, may I say that if we can all cur-
tail, sacrifice. and adjust all business and social
life during the war, spreading out the burden as
thin as possible, the trying period of reorgani-
zation will not be the great problem that many
fear. ILabor will not have been so shifted and
business so upset or ruined that resumption
would be impossible for a long period of time.
Our Goyvernment officials are realizing the im-
portance of doing this, as indicated by the re-
cent establishment of a War Labor Bureay,
which will have in mind conserving labor in
each locality, and avoiding the costly disorgan-
izing effect of industries constantly bidding
against each other for labor. War activities,
it seems, will now be spread more evenly
throughout the country, thus making the labor
problem an easier one, to say nothing of that
of housing labor.

The talking machine industry has made great
strides to eliminate the first hasty reference to
it as among the so-called “non-essentials,” but
there is much more that should and can be
done. A large part of the money spent in ad-
vertising should be used in furthering the sale
of Liberty Bonds, \War Savings Stamps, and
in aiding the Y. M. C. A., Red Cross and other
patriotic drives for funds. Machines and rec-
ords should be used to the utmost to inspire
those at the front and at home. The power of

music has been felt and aided victory in the past,
and with the help of the entire trade another
year will show much greater strides in that di-
rection.

DISCUSSING_NEW WAR REVENUE BILL

Treasury Department Suggests 20 Per Cent. Tax
on Musical Instruments—Matter Now Under
Consideration by Ways and Means Committee

As The World goes to press the new War
Revenue bill is still the subject of the hour be-
fore the Ways and Means Committee in the
House of Representatives at Washington. The
Treasury Department has made a number of
suggestions in the matter of taxes to be levied
on the various lines of industries, the depart-
ment’s figures being based, it is said, upon re-
turns under the present law. ‘The trade will
be interested to know that the Treasury Depart-
ment suggests a 20 per ceut. tax on all musical
instruments which, it is understood, will in-
clude talking machines and records. It is not
likely, however, that any such drastic tax will
be levied against this industry when the matter
is finally threshed out.

At the hearings held before the Ways and
Means Committee some time ago preparatory
to the drafting of the new law at which repre-
sentatives of various industries appeared, the
talking machine trade was ably represented by
Marion Dorian, of the Columbia Graphophone
Co., New York. Mr. Dorian pleaded strongly
for a repeal of the present tax, which he de-
clared had had a serious effect on the industry
and emphasized as a reason for leniency the
part that the talking machine is playing in sup-
plying music and entertainment for the fighting
men in the army and navy, as well as maintain-
ing the courage and patriotism of the people at
lrome. He declared that no other musical in-
strument was used so extensively as the talking
mnachine in military life.

TALKING MACHINE MEN, INC., MEET

Next Session Scheduled for July 17—Philadel-
phia Association Officials Invited to Be Pres-
ent at the Meeting in Woolworth Building

E. G. Brown, secretary of the Talking Ma-
chine Men, Inc., is doing some excellent work
in the intercsts of that organization, this work
including the presentation of a report of what
occurs at the various meetings. Mr. Brown put
the report of the last meeting in rather original
form by arranging it so that the first letter of
each line appeared in red, and when read in se-
quence spelled “Talking Machine Men, Inc.”

The next meeting of the organization will be
held in the assembly room of the Merchants’ As-
sociation in the Woolworth Building on next
Wednesday afternoon, July 17, at 2.30 o'clock.
An invitation has been extended to the executive
committee of the Philadelphia Association to
attend the meeting, and it is hoped that a dele-
gation from the City of Brotherly Love will
be preseut.

L. C. McCHESNEY TAKES A REST

It took the orders of a physician to make
L. C. McChesney, director of advertising of
Thomas A. Edison, Inc., leave his desk for a
temporary rest. Mr. McChesney, therefore, has
been enjoving, or rather enduring, a brief re-
spite from business cares at his home in Orange,
leaving Arthur J. Palmer at the helm during his
absence.

The Yahr & Lange Drug Co., of Milwaukee,
distributor of the Sonora phonograph and rec-
ords in Wisconsin and Upper Michigan, has an-
nounced the appointment of Julius Koepke,
Whitewater, Wis., as a new retail dealer in Wal-
worth County. The representation in Milwau-
kee County is confined to eight retailers of the
Sonora, six of whom are located within the city
of Milwaukee.
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PITTSBURGH TRADE ENGAGED IN MANY ACTIVITIES

Accomplishing Results in Featuring Standard and Foreign Records—Association Doing Good Work
—Victrola Before Educators’ Association—Changes in the Various Sales Staffs

PirtseurcH, PA., July 6.—Despite the depletion
of sales organizations, due to voluntary enlist-
ments in the military service of the country,
and likewise the operation of the draft, coupled
with the continued stock shortage, talking ma-
chine wholesalers and dealers in this city are
doing exceedingly well, considering conditions.
The main effort, of course, is concentrated in
the selling of standard records and particu-
larly of foreign records, for Pittsburgh has a
foreign population that makes the handling of
the latter records well worth while. Incidentally,
the members of this foreign population are mak-
ing plenty of money and are willing to spend
it for both machines and records.

The interesting news of the month revolves
around the activities of the Talking Machine
Dealers’ Association of Pittsburgh, which fol-
lowed up its action in advising the internment
of all records of German flavor for the period
of the war by resolving to withdraw all ad-
vertising support from the newspapers printed
in the languages of nations at war with the
United States. The full text of the resolution
appears in a special story in another section
of The World this month.

Inasmuch as a number of talking machine
men are already in service, or are planning to
go into service, a movement is on foot to have
the association kecep in touch with these men,
whether in this country or in France, and keep
them advised regarding the happenings in the
local trade, and thereby keep their interests in
the industry alive.

Those attending the convention of the Na-
tional Educators’ Association held in this city
last week had strongly impressed upon them
the educational value of the Victrola and Victor
records through the efforts of Miss Lillian A.
Wood, who is in charge of the Victor educa-
tional department of the C. C. Mellor Co. Dur-

ing the week Miss Wood arranged a special
series of folk dances by local school children
to the music of the Victrola and also demon-
strated the use of the talking machine in train-
ing in penmanship, history, geography, general
music study and in other ways. Refreshments
were served to those who attended.

The Starr Phonograph Co., of Pennsylvania,
who act as distributors for Starr phonographs
and Gennett records, report notable progress for
those lines in the Pittsburgh district, the com-
pany securing very good supplies of both ma-
chines and records, due largely to the efforts
of H. G. Niles, secretary-treasurer of the com-
pany, who keeps in close touch with the Starr
factory in Richmond, Ind. A number of promi-
nent dealers have been added to the company’s
list, among them being the J. M. Hoffman Co.,
the prominent piano house, and also the Dawson
Bros. Piano Co.

The latest machine, designed particularly for
the use of fighting men, which has come to
the attention of the Pittsburgh trade is the army
and navy style Pathéphone. This machine is
built with a special view to hard service, and
has made a distinct impression, and it was not
long before several had been sold to military
organizations, as well as to civilians who desired
something of the sort for use on camping trips.

Acolian-Vocalion records which were intro-
duced here some time ago through the medium
of the talking machine department of Kauf-
mann & Baer Co., of which H. C. Hornberger
is manager, have met with great success. The
Vocalion phonographs are already well known
here, and associated with that machine and
backed by the Aeolian Co.’s reputation, the new
records were accorded a hearty reception. Sales
of Vocalion records are on the upward trend.

P. W. Kline, manager of the talking machine
department of the Rosenbaum Co., has entered

the military‘ service, and has been succeeded
by E. G. Passoth, who has long been connected
with various houses in the local trade. Another

~member of the local trade who has entered the

service of his country is W. R. Roberts, for-
merly connected with the wholesale talking
machine department of the C. C. Mellor Co.
He is now in the navy.

A unique feature iecently introduced by the
Columbia Music Co., under Manager John Henk,
is a service department where all makes of ma-
chines may be adjusted or repaired, and where
owners may procure first-hand information re-
garding the care and operation of their instru-
ments.

KIMBERLEY CO. OPEN IN NEW YORK

Manufacture the Kimberley Phonographs—Act
as Jobbers for Thomas Motors

The Kimberley Phonograph Supply Co. has
just opened offices at 206 Broadway, New York,
and, in addition to manufacturing a complete
line of “Kimberley” phonographs, will also act
as Eastern jobbers for the Thomas Dayton
motors, tone arms and sound boxes. The com-
pany has advised the trade that it is ready to
supply the dealers with a line of machines re-
tailing from $40 to $200, and arrangements
have been completed whereby the company will
manufacture its own cabinets in a well-equipped
factory up State.

W. Brand, formerly associated with the Otto
Heineman Phonograph Supply Co., is geiTeral
manager of the Kimberley Phonograph Supply
Co. He recently visited the trade in the East,
and made several deals whereby the “Kimber-
ley” phonograph will be represented by retailers
in important trade centers.

Harry Stadlmair, son of Henry Stadlmair,
vice-president and general manager of C. Bruno
& Son, Inc., has joined the U. S. Aeronautical
Corps, which specializes in the cutting of spruce
timber for aeroplane construction.

Style 70—Retail $10.00
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ing argument.

indiscriminately.

and dull finish.

_6. Automatic out signal shows
is missing.

7. Filing and finding a pleasure.
when it is desired.

216 W. Saratoga Street

Seven strong points in our feature i1s a powerful sell-

I. Controlled entirely by gravity. Will not get out of order.
2. Non-abrasive individual record compartments.

3. Records cannot warp, scratch or mar and are kept clean.
4. 10” and 12” records can be filed in any compartment

In beautiful oak and mahogany finish. Polished, waxed

Get the desired record

COLUMBIA DEALERS: Eject-o-files are built to fit the style 75 and
Slip them in as they are wanted. Why carry that big stock of

others.

85's, etc., when the Eject-o-file does the trick?
and you are in business for dollars and cents.

Efficient”

“The Eject-o-file is

VOCALION DEALERS: A receptacle for records that can be slipped into
your style F.-G.-H.-J.-&-K. They are

venience and a powerful selling argument.

“built to fit.” Wonderful con-
Ask the Salesman.

EDISON DEALERS: Eject-o-files are built to fit the style C-150 and 100.
Many dealers are reaping the benefits. Why not you?

“BUILT TO FIT” any machine and a powerful asset for any dealer. Why
offer Albums, Envelopes and other antiquated methods of filing to your
customer? Eject-o-files are modern and efficient.

low.

The “‘sectional Eject-o-file,” an auxiliary cabinet, com-
pact, large capacity. Can be conveniently placed on
table, stand, etc., or stands especially adaptable can
be had. Beautiful and artistic, mahogany and oak

finish, polished,
waxed or dull.
Each section a

complete  unit,
can be added
to, one upon
?”
when and where’” a record the other, you

know,  sectional
bookcase idea.

EJECT-O-FILE SALES CO.

Baltimore, Md.

Prices are phenomenally
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Style 60—Retail $15.00
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PERSHING RECORD NOW READY

Dealers Can Now Get the Famous Message of
the American Commander From the Columbia
Graphophone Co.—The Nation’s Forum Idea
and What It Means in Developing Patriotism

Deep down in the hold of an unnamed ship
that navigated the death-infested waters of the
submarine zone there has come to America a
document that is destined to live as long as civil-
ization itself; a message sure to take rank as
one of the conspicuous milestones in the slow
and tortuous march of human liberty through
the ages from the very dawn of history.

It is the clarion call of the foremost warrior
of the greatest nation under the heavens—an ap-
peal spoken amid the storm and stress and
frightful carnage of Armageddon, which,
through the marvels of modern science, shall
echo to countless generations unborn.

This priceless object is the matrix of a phono-
graph record on which General Pershing regis-
tered in his own voice an appeal for unflinching
support of the army, which will be thundered
forth from phonographs in patriotic meetings,
rallies, school, club and social gatherings, and in
hoines throughout the length and breadth of the
land. The massive copper master record from
which the thousands of phonograph discs are
now being struck off by the Columbia Grapho-
phone Co. in its Bridgeport factory will find
its resting place in the national archives, where
the historic documents of the country are treas-
ured.

These records are now on sale. They are
being distributed through the dealers of the
Columbia Graphophone Co., every one of whom
is expected to co-operate heartily in the sale of
an article which every patriotic American citi-
zen will want in his home.

To secure the Pershing message recorders were
sent to France by the Nation’s Forum, armed
with letters from Washington and equipped
with the most efficient type of voice registering
apparatus. The serial battle of Picardy and
Flanders was at its height when they reached
American field headquarters, yet no tiine was
lost in setting up their plant and getting to
work. It is easy to imagine the difficulties en-
countered in recording Pershing’s words with
the thunder of guns wafted from the distant
fighting line and the roar and clatter of military
activity at hand.

When an acceptable record finally was se-
cured the wax impress was rushed to London
and given its copper shell which forms the mas-
ter matrix. This was done to avoid the possi-
bility that atmospheric conditions aboard ship
might destroy the delicate wax had the latter
been forwarded, As already explained, several
shells were nade and carefully concealed at dis-
tant European points as a further protection,
and the original copper matrix was started on
its perilous voyage to America.

The Columbia Graphophone Co., because of
the vast patriotic value of this record, is mak-
ing the duplicate records without profit, in or-
der to assist in getting them into every home
in the country.

The broadcast distribution of this Pershing
record will mark the initiation of a plan long
under preparation to employ the phonograph
for patriotic propaganda and which has taken
form in the organization of the Nation’s Forum,
with headquarters in Aeolian Hall, New York.

The germ of the idea out of which this
movement grew had its inception in the brain
of Guy Golterman, a prominent attorney of St.
Louis. The value that Mr. Golterman empha-
sizes in preservation of these wartime addresses
for posterity has the attention of the Govern-
ment, and of noted educators. Immediate bene-
fits will be derived through a nation-wide school
of patriotism.

Wm. S. Parks, manager of the Columbia
branch at Baltimore, was a visitor to New York
recently, bringing with him optimistic reports
of the business situation in his territory.

EXECUTIVE COMMITTEE TO MEET

Arrangements are now being made for a meet-
ing of the executive committee of the National
Association of Talking Machine Jobbers, with
the place and date still unsettled. President J.
N. Blackman of the organization has been in
communication with the various members of the
committee, and some important matters will be
taken up and discussed at the session.

CHEERY REPORT ABOUT BUSINESS

LoursvitLe, Kv., July 10—H. B. Boswell, man-
ager of the talking machine department of the
Kaufman-Straus Co., Inc, this city, has just
returned from a trip to the South and reports
a greatly increased business with the Southern
Edison and Columbia dealers, who view the out-
look most optimistically. Mr. Boswell states
that his department has the best business in its
history, for instance, the month of June show-
ing an increase of 200 per cent. over the same
month of last year. The talking machine de-
partment of the Kaufman-Straus Co. is moving
into its new and larger quarters, which will un-
doubtedly add to the development of this busi-
ness.

The Pathé line of phonographs and records
is being splendidly advertised in Denver, Colo.,
by the Daniels & Fisher Stores Co. Albert
Doan, manager of the department, recently is-
sued some very attractive leaflets.
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REPORTS BIG DEMAND FOR RECORDS
J. M. Kohner, Sales Manager of Lyraphone Co.,

Has Excellent Western Trip—Inaugurate New
Methods of Dealer Co-operation

J. M. Kohner, sales manager of the Lyraphone
Co. of America, manufacturers of the Lyric rec-
ords, returned early last week after an eight
weeks’ trip visiting the trade in the South and
Middle West. Mr. Kohner is well pleased with
the results and states he found the demand for
records very heavy and the prospects for both
summer and early fall business to be very
healthy. The distributors, he said, are making
heavy shipments to the trade in their localities
in both the popular records and the standard
catalog.

Several new methods of co-operating with the
trade and in giving their records additional pub-
licity have been arranged for by the company.
Among these is a new attractive display card
with an easel back in which the monthly record
releases can be inserted. This always brings
the card up to date and the company feels at
the same time it is more attractive than the
hangers they formerly used. The monthly cata-
log has been entirely rearranged in style and
these are sent out with the imprint of the jobber
or the dealer on them when the same is ar-
ranged for.

W. C. Volk is now manager of the Edison
Shop of A. F. Odell, Quincy, Il

i
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FALKING MACHINE MEN'S MEEFlNG

Many Subjects of General Importance Discussed
and Acted Upon at Recent Gathering

An interesting, and at times exciting, meeting
of the Talking Machine Men, Inc., was that held
in the rooms of the Merchants’ Association on
Wednesday, June 19, in the course of which a
long pending question whether the talking ma-
chine jobbers should enjoy active or associate
membership was finally settled by voting that
the by-laws be amended to admit jobbers and
wholesalers only as associate members. This
was done, although the constitutionality of the
action was strongly questioned by some.

Another event of interest at the meeting was
the presentation of the resignation of Landay
Bros., Inc., the Victor wholesalers, which was
offered in a lengthy letter from Max Landay,
president of the company, in which he con-
demned the resolution passed by the executive
committee of the Talking Machine Men, Inc.,
recently endorsing the action of the New York
Tribune in the criticism by that paper of Landay
Bros. advertising. Mr. Landay in his letter
termed the action of the executive committee
a “star chamber praceeding.” In the course of
the meeting I. Kurtz inquired of the president
why he and Max Landay, as members of the
executive committee, were not notified of the
meeting at which the resolution in question was
adopted. 'The resignation of Landay Bros. was
accepted, after a vote of thanks had been given
to Mr. Landay for his work in behalf of the or-
ganization, and particularly in building up its
membership.

The question of wholesalers operating retail
stores, thereby, as it was termed, competing
with the dealers while enjoying a wider mar-
gin of profit, was again brought up at the meet-
ing, and resulted in a heated discussion, some
dealers urging that orders be placed only with
such wholesalers as did not sell at retail them-
selves. One prominent wholesaler took oc-
casion to defend his operation of retail stores.
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Jury 15, 1918

claiming that his retall interests had been in a
large measure “wished on him” and had taken
them up only to protect his own business.

In the course of the meeting a telegram from
Wm. H. Richardson, of the Talking Machine
Dealers’ Association of Los Angeles, Cal, was
read in which he made inquiries regarding
wholesale discounts now in effect in the East.
It was found that there was a difference in
discounts in the Eastern and Western sections
of the country, but it was learned that Los
Angeles dealers had managed to have the mat-
ter adjusted to their satisfaction.

The communication from the Talking Machine
Dealers’ Association of Los Angeles brought up
again the question of the organization of a na-
tional body, many members believing that the
formation of a national organization was quite
feasible at the present time, owing to the ex-
istence of a number of local associations which
might possibly merge into one.

One of the interesting subjects of discussion
were the plans for the annual outing of the or-
ganization which will be held on August 10 at

Read the Trade Mark mrel’ully-
hear (he mnclune and you'll agree
that It Is truly

* &/ The World’s Musical Instrument

Improves All Records

Send for our Special Proposition
HOFFAY TALKING MACHINE CO., Inc.
3 West 29th Street New York City

Bear Mountain. = Excursionists will leave the
foot of West Forty-second street on the Albany
Day Line Boat at 9 a. m. A dinner will be
served at the Bear Mountain Inn, and there
will be games of all sorts and other entertain-
ments.

The Jersey Talking Machine Co. was elected
to membership in the organization and several
applications were received.

A grievance committee, consisting of ‘T'heo-
dore Arison, E. H. Smith and J. Schick, was
appointed to take up various matters of im-
portance not handled at the regular meeting of
the association.

The secretary’s salary was increased from
$150 to $200 per year.

" COLUMBIA RECORD INDEX ISSUED

Practical Booklet of Value to Record Owners
Just Off the Press—Attractive Vacation Folder

The Columbia Graphophone Co. has just is-
sued an attractive booklet that has considerable
practical value entitled “An Index for Columbia
Records and Musical Menus.” In this booklet
there is listed a comprehensive repertoire of
Columbia records; ten records from each of the
major classes of music being listed under their
respective headings. The selections included
are representative of everything that is worth
while in music and entertainment, and were
selected from the general Columbia catalog.

Following the list of each set of ten suggested
records are blank spaces which can be utilized
to fill in data regarding records of individual
choosing. There is a right hand margin on
each page for index information. In the fore-

word of this interesting booklet there are pre-
sented several excellent suggestions regarding
the filing and indexing of records, whereby the
owner of a Grafonola can secure maximum ef-
ficiency in the arrangement of a record library.

A timely four-page folder has just been is-
sued by the advertising department of the Co-
lumbia Co. featuring Columbia Grafonolas suit-
able for vacation use. This folder is attrac-
tively designed, and in addition to presenting il-
lustrations of two table Grafonolas, contains a
selected list of records that cannot fail to give
enjoyment to music-lovers. The front cover
of the folder is appropriate for vacation time,
showing thumbnail illustrations in colors carry-
ing out the idea of a Grafonola for the moun-
tains, for the seashore and for the dance. On
the last page of the folder is reproduced one
of the larger models of Grafonolas, and there
is sufficient room on this page for an imprint of
the dealer’s name and address.

Lateral cut records.

type records.

The above is the position for playing

To the right is the position of the
sound box in playing the hill and dale

The Parr Central-Universal Tone-Arm is offered to the manu-
facturers who desire a tone-arm, playmg all types of records, giving
perfect reproduction, and is so simple in arrangement as to be fool-
proof. The Parr Central-Universal Tone-Arm, together with the Parr
Magnetic Reproducer, embodies all the known principles of sound
reproducuon and has in addition Parr patents to facilitate their use.

The Parr Tone-Arm is adjustable to any length required.
needle always rests at the same point, setting in the direct center

PARR MANUFACTURING CO.

Introducing The PARR CENTRAL—UNIVERSAL TONE-ARM

tone-arm productions.

The

in playing either position.
Means are incorporated for takmg up the
wear, thereby overcoming any tendency for loose joints, which is
the chief cause of *“chattering.”

The design of the tone-arm permits perfect playing of either
type of record without additional attachments.
can be turned, allowing the needle to be changed with ease, and
by a reverse movement the box returns to its normal playing position.

Manufacturers of the Par) One Union Square, New York City

This has been the objective of all past

The sound-box
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SOUTHERN CALIFORNIA TRADE BUSY

Enormous Demand for Machines and Records
Difficult to Fill—Many Changes in Sales
Force, Owing to Men Going to Front

Los ANGELEs, CAL., July 4.—It really was aston-
ishing how business increased during the month
of June over the preceding months. The de-
mand for both machines and records was steady
during the whole month, and a great many of
the larger models in all makes were sold. Of
course, the local dealer is up against the same
old proposition as of old, his inability to get
the goods and this is certainly a great handi-
cap. It is very discouraging to have good
prospects lined up for machines and then not
be able to supply them when they are ready.
However, this does not seem to be merely local,
but all over the country, as some of the houses
have found out when trying to get goods from
the Eastern jobbers, for they seem to be in as
bad a condition as the ones on the Coast. There
has been some talk of the dealers comparing
stocks, especially records, and then trading the
ones that they are long on among themselves.
This has been tried out in the East and has
been very successful.

A great many changes have taken place dur-
ing the last six months in the sales forces of
the different dealers. A great many have been
called to the army or navy and still others
have taken up some other branch of work.

All of the Los Angeles music houses are proud
of their récords during the various “drives”
this year, and all without exception have gone
“over the top” every time.

W. S. Gray, 530 Chronicle Building, San Fran-
cisco, has been in Los Angeles the last ten days.
Mr. Gray, who for years was Coast manager
for the Columbia Co., with headquarters in
San Francisco, is now handling talking machine
trade accessories and he reports business good
in the large territory which he covers.

C. S. Ruggles, of Sherman, Clay & Co., local
Victor jobbers, says that he cannot get enough
goods. Both machine and record shipments
seem to be moving very slowly, and he never
knows when a car starts from Camden, N. J.,
just when it will arrive in Los Angeles. Mr.
Ruggles has been remodeling his showrooms.

William Hobbs Richardson, manager of the
talking machine department of the Southern
California Music Co., has just returned from
Camp Lewis, Wash., where he went to bid his
brother, who is going to France, goodbye.

Harold Jackson, manager of the talking ma-
chine department for the Wiley B. Allen Co,
has lost all of his boys, and now has to de-
pend entirely on girls for salespeople. Mr.
Jackson made several large sales during June,
among them being an electric Victrola XVII
and a Louis XV, Edison model 375. -

Raymond G. Smith, better known to the trade
as “Cy” Smith, and for many years connected
with the sales force at the Southern California
Music Co., has gone to join our fighting force
and is now enrolled on the honor list of the
United States. Mr. Smith will take a two
months’ course, under Government instructors,
at the Normal School in this city. This class.
about 650 in number, will specialize in me-
chaiiics.

0. A. Lovejoy, manager for the Edison Phono-
graph, Ltd., wholesale, is very well satisfied with
business in general and says that the outlook

FOR SALE
25 SHARES
Victor Talking Machine Co.
Common Stock

at $725

WILLIS O. HEARD
LAFAYETTE BUILDING PHILADELPHIA, PA.
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These 2 Units Hold 4300 Thin Records
2150 Edison Records

You Need This Record

OGDEN SECTIONAL CABINET CO., Inc.

1 Clerk does the work of 2.
Fvery Record at your finger
tips. Code Signals Sell the
Records you have, similar to
those called for—which are
out of stock. (Very impor-
tant under present condi-
tions. )

A simple Automatic Re-
Order System shows what
you need. The Sales Record
indicates profitable sellers.

350 10” Records in
Each Section.

If it doesn’t in-
crease vour sales
and save you
time, it is return-
able for full
credit.

Adjustable for 10"
and 12” Records

Soft Flat Springs
Hold Records
Straight Up and
Prevent Warping
Write for our
Catalogue and list

of distributors.

Regular Models
A Locking Roll .
Top Prevents pust for all size Rec-
ords.

Immediate Ship-
ment from stock.

LYNCHBURG
VA.

is fine. They have received several large ship-
ments lately, which puts their stock in very
fair condition. This company has moved from
the second to the ground floor, and now have
one of the best equipped jobbing houses on the
Coast.

Lyon-McKinney & Smith are doing a nice
business in the Brunswick line, and have lately
received a shipment of new machines—among
them some of the art models.

PRICE CUTTING BEING CONDEMNED

By Federal Trade Commission as Unfair Trade
Practice—Comments by N. Y. Times

The question of price cutting versus price
stability in the trade field was the basis for a
very pertinent and timely editorial in the New
York Times of Monday, July 8, which we
feel sure will be read with interest by talking
machine men. It read:

“The public is so in love with price cutting
that the Federal Trade Commission
in condemnation of it as an ‘unfair’ trade prac-
tice. Last week the commission dismissed the
complaint against a tobacco company as ‘unfair’
because it refused to sell to a firm which re-
fused to maintain prices. The commission also
ordered a leading mail order house to desist
from advertising cut prices on the ground that
the size of its business enabled it to do so. The
fact was that the company sold $780,000 of sugar
at a loss of $196,000, and looked for its profit
in the degree to which the ‘bait’ was taken by
bargain hunters. If advertisements of that sort
are taboo, and if a reputation as a price cutter
is enough to bar him from rank with other
buyers, long steps have been taken toward the
establishment of prices on a national basis.

“The action of the commission is surprising,
for it has been looked to for popular action.
It thus takes issue with many decision of the
courts sustaining price cutting as a legitimate
device to attract trade. The conflict between

is bold,

the commission and the courts is no more
marked than that within trade circles, there being
strong factions in support both of price cut-
ting and price maintenance. If price mainte-
nance is stopped by local price cutting, there
will be a loss of goods which will not be
produced for local markets, and which cannot
be produced for national markets at local cut
prices. Millions are spent in establishing na-
tional markets for trade-marked goods which it
would be a loss to the public to be deprived of.
On the other hand, other millions are spent in
attracting buyers by more or less delusive but
undeniably attractive cut prices. The profits,
of course, are made on other goods, and the
local sellers are indifferent to the loss and
embarrassment of nationalized products.

‘It is a pretty quarrel, and might as well be
settled by the common sense of the bargain
hunters as by the action of courts and com-
missions. The necessity of such action sug-
gests that bargain hunters have been deficient
in price judgment, and that they have needed
governmental guardianship of their interests
against those who would profit by their fond-
ness for being humbugged.”

PISCATORIALLY INCLINED

W. G. Pilgrim, assistant general manager of
the Otto Heineman Phonograph Supply Co., and
A. S. Ribolla, manager of the Chicago branch,
left Sunday for a few weeks’ rest at Grand
Beach, Mich, Both of these popular talking
machine men took along a complete set of fish-
ing paraphernalia, and as Mr. Pilgrim has prom-
ised to distribute the results of his fishing ef-
forts among his associates in New York, his
work is cut out for him for the next two weeks.

A petition in bankruptcy was filed last week
in the Federal Court by officers of the Artofola
Talking Machine Co., Springfield, Ill. The lia-
bilities were listed at $22,863.86 and assets at
$20,400.
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DOEHLER DIE-CASTINGS

for tone arms, sound boxes and talking machine attachments

are STANDARD throughout the industry.

~ Of the many instruments produced to-day from the most
prominent makes down, the greater number, by far, are equipped
with Doehler die-cast tone arm and sound box.

The enormous output of our three large plants permits of
advantages to the users of die-castings, as regards prices and
deliveries, not otherwise possible.
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BUSINESS CONDITIONS NEVER BETTER IN PORTLAND, ORE.

Money Plentiful for Purchase of Talking Machines and Records, Owing to Growth of Shipbuilding
and Thousands of Soldiers in the Camps—What Members of Trade Report

PorrraNp, Ore, July 5—Business conditions in
the talking machine field in Portland have never
been better than in the last month. Dealers
report sales as good as in the feverish holiday
season and somé of them are at a loss to ac-
count ‘for the remarkable growth of sales as
compared with the summer business of former
years.

Unusual prosperity in this section, brought
about, doubtless, from the enormous shipbuild-
ing industry which in the last year has added
more than 35,000 persons to the payroll in
Portland and has added between 75,000 and 100,-
000 persons to the population, is given as the
chief reason for the big growth of business.
These high-paid workers are spending their
money freely and talking machine dealers trace
directly no little part of their increased sales
to the shipbuilding industry.

Another potent factor in increasing business
is the healthy condition of the lumbering indus-
try, Portland’s greatest asset. Millions of dol-
lars are coming in each week from this source,
the demand for spruce and fir lumber never
having been so great.

Many thousand soldiers, it is not permitted
to say how many, are stationed at Vancouver
Barracks, Wash., just across the Columbia River
from Portland, engaged in the work of getting
out spruce for the Government airplane pro-
gram. These men are paid, in addition to the
$33 from the Government as soldiers, the regu-
lar wage paid woodsmen, millworkers and lum-
bermen in private mills and the result is they
have been spending freely of their comparative
wealth. Not a barracks house at Vancouver
but is supplied with its talking machine and the
boys are ready purchasers of records and
machines.

Still another factor which has had a notice-
able effect on at least one branch of the in-
dustry is the loss of many stenographers in the
big business houses. The Columbia Co. reports
installing 125 dictaphones in the offices of the
Oregon-Washington Railroad & Navigation Co.
here to take care of the loss of stenographers.
“Several of the shipyards have also ordered
dictaphones,” says L. C. Callahan, manager of
the department at the Columbia.

Sales of Victrolas have been excellent at the

“NICHOLSON?”

New Catalog Showing New Styles

RECORD CABINETS

strictly high-grade construction at prices
BELOW COMPETITION

Write for a copy of the catalog and our
special free advertising help for dealers.

| K. NICHOLSON FURNITURE C0., Vs

Sectional Bookcases and Record Cabinets |

G. F. Johnson Music House and the record de-
partment, too, has been keeping up its end.
Robert Callahan, manager of the Victrola de-
partment, is happy because for the first time in
six months he has a complete stock of Vic-
trolas on hand.

The Sonora phonograph continues to hold its
own according to Thomas Wilkinson, manager
of the Bush & Lane Co., sole agents here.
Sonoras, Victors and Columbias have been sell-
ing well at the Bush & Lane house. James
Loder, manager of the talking machine depart-
ment, who has been suffering with a severe at-
tack of grip, is recovering and is back at work.

The war has made further inroads into local
talking machine staffs, and new material seems
scarce. Patrick A. Murphy, one of the best
salesmen of the Bush & Lane Co., is preparing
to leave to fight for Uncle Sam. W. H.
Schmidke, assistant manager of the Columbia
Graphophone Co. here, has been taken in the
draft, and has been replaced by Louis Older,
a former member of the Canadian Army, who
was wounded in service and was given an honor-
able discharge.

W. L. LeBanway, in charge of the phonograph
department of the Graves Music Co., has gone
to Camp Kearney, Cal., and has been succeeded
by C. A. Newman.

B. B. Jones is now traveling for the local
branch of the Columbia Co. He was formerly
manager of the Spokane branch.

Several members of the Columbia Grapho-
phone Co. staff, L. D. Heater, manager, L. C.
Callahan, R. E. Haight and D. C. Kibble, went
on a fishing excursion to Lewis River in Wash-
ington, and, they say, caught “lots of fish.”
Mr. Callahan made the biggest catch.

G. F. Johnson, head of the G. F. Johnson
music house, has returned from New York City,
where he attended the recent trade conventions,
being the only representative from the Pacific
Northwest. He visited Chicago, St. Louis,
Denver and San Francisco on his way home.

Ervin Erenyi, of the G. F. Johnson music
house, has severed his connections with that
firm and is now with the Bush & Lane piano
Liouse. Mr. Erenyi is one of Portland’s best-
known salesmen.

E. B. Hyatt, proprietor of the Hyatt Talking
Machine Co., says he did a splendid business in
Jjune, high-priced Victrolas, Edisons and Colum-
bias having the preference. Miss Jessie Meighen
and Miss Emma Reynolds have been kept very
busy the past month in the record department.
Mr. Hyatt says that business is so far ahead
of that of last June that there is no chance for
comparison. So good has business been that the
firm has bought another fine new delivery truck.

Edison machines have been selling rapidly at
the Meier & Frank store, J. H. Matney, depart-

ment manager, saying that business in tilking
machines has never been better than in the
last month. The Meier & Frank Co. sends ten
to fifteen records each month to the Red Cross,
Camp Lewis, and the Spruce Division.

F. B. Travers, Northwestern manager of the
Sonora Phonograph Corp., reports that busi-
ness is fine all over the Pacific Coast. He is
on his way to the factory in New York to push
shipments to his territory.

The talking machine business has proved a
big surprise to H. A. Calef, of the Calef Fur-
niture Co. Last December Mr. Calef began
selling Pathé machines and records. The big
call for machines and the steady growth of
the department was much more than Mr, Calef
anticipated when he took a few machines at first
as an experiment.

Mr. Calef says it is much easier to sell a
Pathé than it is to sell furniture.

Twenty-five per cent. down is asked and ob-
tained on all machines sold at the Seiberling &
Lucas house. While fewer machines are dis-
posed of at these terms than at the old 10
per cent. down figure. Frank Lucas says he
finds the results are far more satisfactory. Sales
of Brunswicks and Victrolas were unusually
good in June and a great increase in the volume
of records sold is reported.

Ten Brunswicks were sold in the month by the

Why Break Records?
Just File Them!

That is_if you have the wonderful Record filing sys-
tem which is a feature of

The Marvelous MAGNOLA

Ie/alckilg the Music Come Out

This is only. one feature of many that will command

your interest and attention. Let us send you hand-
some illustrated catalog and information as to our
plans for helping you to make money with MAGNOLA.

MAGNOLA TALKING MACHINE COMPANY
OTTO SCHULZ, President
General Offices Southern Wholesale Branch
711 MILWAUKEE AVENUE 1530 CANDLER BLDG.
CHICAGO ATLANTA, GA.
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Earl Fuller’s Rector Novelty Orchesira—
Jockers Brothers—Marimbaphone Band—
Prince’s Orchestra—snappy, catchy dance
hits by every one in the Columbia July
Dance Collection.

Columbia Graphophone Co.
NEW YORK
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Wakefield Music Co., which is mighty good for
a small house with keen competition. C. Guy
Wakefield, manager of the company, is making
extensive alteration and enlargements, in fact,
doubling the floor space.

C. B. Cordner, a prominent talking machine
man of Portland, Ore., was not present at the
last monthly meeting of the Portland Talking
Machine Dealers’ Association. The arrival of

C. B. Cordner, Jr., on that evening detained the °

happy father.
boy.

The summer schools attended by teachers,
which are numerous here, will have an oppor-
tunity of listening to Miss Elizabeth O’Connor,
the educational representative of the Victor Co.
Miss O’Connor will use the Victrola at the dif-
ferent schools and will endeavor to interest
the teachers and show them the importance of
the talking machine as an aid to the develop-
ment of the practical as well as the artistic and
musical studies in the Portland schools.

REPRESENTS WIDDICOMB IN EAST

P. Paul Graef Appointed This Week—Eastern
Offices at 105 West Fortieth Street, New York

The little son is a fine, handsome

Announcement was made this week of the
appointment of P. Paul Graef, president of the
American Piano Bench Co., 105 West Fortieth
street, New York, as Eastern representative for
the Widdicomb phonograph, manufactured by
the Widdicomb Furniture Co., Grand Rapids.

These phonographs are designed in Chippen-
dale, Queen Anne and Adam pcriods, and are
made in grand and upright models. They are
cquipped with a tone modulator and a Stephen-
son double spring motor.

‘@Muhua),

/TONE ARMS X SOUND BOXES _~

Place Your Orders
TO-DAY

MuEual‘

TONE ARMS AND
SOUND BOXES
“Mutual Products Have Made Good”’

Mutual Talking Machine Co., Inc.

145 West 45th Street, New York

SCARCITY OF STOCK THE GREAT PROBLEM IN DETROIT

Dealers Much Concerned About Securing Sufficient Stocks of Machines and Records to Meet Fall
Demands—Purchasing Power of the People Increasing—The General Situation Reviewed

Detrort, MicH., July 10.—The outlook for a
scarcity of talking machines and even records
this fall seems to be very apparent, and deal-
ers now have become accustomed to such re-
ports. They feel that no other condition can
possibly prevail in view of the war, the tighten-
ing up of the labor and material markets for
war production work. There is certainly a
scarcity of certain models right at the present
and this also applies to many records. Dealers
do not complain because there is no demand
for goods, but rather because they cannot secure
the merchandise that is the greafest in demand.
Every line of talking machines and phonographs
has its Dbest selling styles, and it is these styles
that the manufacturers seem unable to supply
in the quantities that dealers would like. From
talking with dealers covering every make of
talking machine we know their stock is none
too big and that the chances for them getting
increased shipments are most remote, unless
the unexpected should happen. Of course, right
now, dealers are not so worried because July
and August are always the dull months of the
year, but they are hoping that something could
be done to assure them of merchandise next
fall when business always picks up. October,
November and December are the best months
naturally for the talking machine dealers, and
yet the jobbers are not holding out any en-
couraging news for those months. “We would
be glad to fill your order if we had the mer-
chandise, but under the circumstances we can
simply say to you we are sorry and that we will
fill your order as soon as the goods come in.”
These words are typical of what is contained
in letter after letter written by jobbers to
dealers.

C. H. Grinnell, manager of thie wholesale divi-
sion of Grinnell Bros. talking machine depart-
ment, is one jobber who does not mince words
about the situation, and he believes it would be
a whole better for the industry if there was
more frankness in expressions by manufacturers
jobbers and retailers regarding the seriousness
of the situation.

The furniture exhibition, or exposition, at
Grand Rapids in the month of July has been

attracting many hundreds of retailers from all
parts of the country, and the event has proven
profitable for a number of talking machine
manufacturers who have displays with men in
charge. Burton Collver, of the Cheney Talk-
ing Machine Co., was among those who ar-
rived in Grand Rapids early, and whose firm, by
the way, has a permanent exhibit in the fur-
niture city.

R. B. Alling, of The Phonograph Co., is add-
ing new retailers right along out of the Detroit
territory, and anticipates a big improvement in
business after the first of September.

Ed Andrew, of the J. L. Hudson talking
machine department, attended the music show
in New York City during the month of June.
The Hudson store is short on Nos. 11 and 14
model Victrolas.

Woallace Brown, the Brunswick dealer in De-
troit, says that June was actually a much better
month than he had anticipated, and that in going
over the books he beat June of a year ago. Mr.
Brown now operates a branch in the Polish dis-
trict of Detroit, which is doing a good business.

Charles Smith, of the Detroit Music Co,
Columbia dealers, says that June was a better
month than May, and that both machines and
records sold well.

J. H: Goldberg, the Gratiot avenue, eastside
dealer, is still doing a very large business in
foreign records. He is the biggest customer of
the local wholesale office of the Columbia Co.
on foreign records. Mr. Goldberg has always
made a specialty of this class of business.

This is vacation season and in making the
rounds we found a great many department
managers and dealers on their annual vacations.

We hope in our next letter to report more
encouraging conditions in the local field. We
reiterate that there is a good demand for talk-
ing machine products and that the greatest
difficulty is to get them from the jobbers and
manufacturers.

. e

The cabinet-making plant of W. C. Green &
Son, Loveland, Col., has been purchased by the
Jackson Phonograph Co. for the purpose of
manufacturing talking machines.

Complete stocks always on hand.

206 Broadway, New York

KIMBERLEY PHONOGRAPH SUPPLY CO.

We are now ready to offer the trade a complete line of high-
class machines, retailing at $40, $60, $100, $125, $150, $200 and
$250. Every machine is guaranteed in every detail, and this
house has a recognized financial and credit standing.
ate deliveries guaranteed. Write today for further details.

Eastern jobbers for Thomas Dayton Motors, Tone Arms and Sound Boxes.

Immedi-

Prices quoted f. 0. b. New York
W. Brand, Manager
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Need Men?

Let’s look in these 400 Branches FIRST!

Before you make a move to hire men see what men the
Government can find for you.

On the map are spotted the 400 offices that the
Government has established for this one purpose of
helping manufacturers find men.

They blanket the country. And in addition there are
20,000 U. S. Public Service Reserve agents who reach
down into every little hamlet where there is labor
to be had.

U. S. Employment Service makes no charge for its
service. It is supplying the labor for the shipyards. It
is supplying a daily growing number of manufacturers
working on war orders. It is the one way to reduce
the labor turnover and increase production. Use it
when YOU need men.

Mares of '

Employment Service

U.S.Dept of Labor
W.B. Wilson Secy.

Contributed U. S. Govt
through Division Comm. on Public
of Advertising Information

T'his space contributed for the Winning of the War by

THE TALKING MACHINE WORLD
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CROIX DE GUERRE TO W. G. PORTER

Former Member of New York Talking Machine
Co. Staff Covers Himself With Glory

Roy J. Keith, vice-president and general man-
ager of the New York Talking Machine Co.,
Victor wholesaler, received word this week that
. G. Porter, formerly one of Mr. Keith’s exec-
utive assistants, had received the Croix de
Guerre for bravery under fire.

Mr. Porter teft for France last year as a mem-
ber of the Princeton Ambutance Unit, and since

W. G. Porter

that time has seen active service '‘over there.”
Full details regarding his winning of the Croix
de Guerre have not yet been received in New
York, but many of the New York Talking Ma-
chine Co.’s staff predicted long ago that “Bill”
Porter would cover himself with glory if given
a chance to see active service in France.

THRIFT STAMPS IN ADVERTISING

I. Riesenburger, of Flushing, Gives Thrift
Stamps for Tinfoil to Be Donated to Red
Cross—Gave Away 800 Stamps at Opening

I. Riesenburger, who operates two furniture
stores with large Vittrola departments in Flush-
ing, N. Y, and an exclusive Victrola store in
Bayside, is showing an excellent business and
patriotic spirit by presenting a Thrift Stamp
to every child bringing a pound of tinfoil to
his store. The plan has proven most interest-
ing to the children, and there are dozens of
them engaged in collecting the foil. Inci-
dentally, the interest of the parents has also
been arouscd, and the sale of machines and rec-
ords has been stimulated thereby. On Septem-
ber 10 Mr. Riesenburger will present $10 worth
of Thrift Stamps to the child who has turned
in the most pounds of tinfoil, and will also
give a second prizc of $§5 for the second largest
amount. He expects to collect at least a ton of
tinfoil, which he will donate to the Red Cross
at a special Red Cross celebration to be held
on September 15. Mr. Riesenburger is a great
believer in the value of Thrift Stamps for ad-
vertising, and at the recent opening of his new
store at 36 Main street, Flushing, he presented
a Thrift Stamp to each visitor who registered;
800 stamps were given away on the opening day
and an excellent prospect list thus accumulated.

Joseph F. Higgins, purchasing agent of the
Otto Heineman Phonograph Supply Co., re-
turned recently from a visit to the company’s
factories at Springfield, Mass.,, and Putnam,
Conn., where the company’s record, plant and
Dean needle factories are located, respectively.
While in New England Mr. Higgins took ad-
vantage of the opportunity to place a number
of orders for materials and supplies that will
be needed by his company the coming year.

INTRODUCE NEW TONE ARM

Parr Mfg. Co. Announce the Parr Central-Uni-
versal Tone Arm—Its Features

The Parr Mig. Co., New York, manufacturers
of the Parr magnetic reproducer, announce that
they are now ready to send samples of a new
universal tone arm of their own make which
embodies a number of exclusive features. It is
to be known as the Parr central-universal tone
arm, and it is stated by those connected with
the company that the new product will play
either the lateral cut or hill and dale type of
records without any additional attachments.
Mr. Parr, president of the Parr Mfg. Co., in
speaking of their new tone arm, said: “We de-
cided some timme dgo to manufacture a tone arm
of our own make, which would not only be a
valuable adjunct to the Parr reproducer, but
could also be used for sound boxes of other
makes. However, our decision was only in an-
swer to the large number of requests we have
received from time to time from manufacturers
who are now using the Parr magnetic repro-
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ducers and who are desirous of getting an en-
tirely new tone arm.”

Mr. Parr stated that some of the exclusive
features of their tone arm were: “The fact that
it is adjustable to any length required—the
position of the needle which is always at the
same point in playing either type of record—and
the ability of the tone arm to take up any wear,
thereby overcoming the tendency for loose
joints, which is one of the chief causes of chat-
tering.”

The Parr central-universal tone arm is of
very artistic design and many orders have been
booked from manufacturers who have been
using the company’s reproducers.

OGDEN SECTIONAL CABINET LIKED

Judging from the way orders are reaching J.
B. Ogden, of Lynchburg, Va., there is an in-
creasing appreciation evident of the merits of
the Ogden sectional record cabinet and sales
system. Despite shortage of stock and labor
Mr. Ogden is filling orders without any serious
delay.

LYRIC RECORDS

Are Different!

| Because:

1. They are more musical

2. Of their wonderful natural tone

3. There is no scratch

song hits and dances.

distributor for your district.

12-14 West 37th Street -

This should appeal to you, Mr. Jobber,
Dealer, because these are the qualities demanded by the discrimi-
nating and up-to-date purchaser of phonograph records.

LYRIC RECORDS can be played without an attachment on
all machines equipped with the universal tone-arm; and on old-style
machines, by using a standard attachment.

The LYRIC CATALOGUE includes all that is best in the
world's literature of standard songs, operatic arias,
solos, band and orchestra records, etc.

New Bulletins issued monthly, giving the best of the new
JOBBERS write for terms and full information.

DEALERS write for catalogue and name of the wholesale

Immediate Deliveries in Any Quantity

OE Mar 5
NEVER SCRATCHE

LYRAPHONE CO OF AMERICA

and to you, Mr.

instrumental

- New York, N. Y.
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BALTIMORE A BUSY TALKING MACHINE TRADE CENTER

Business Excellent, But Trade Somewhat Retarded Through Lack of Sufficient Stock—Changes in
Sales Staffs, Owing to Draft—Columbia Dealers Meet—What the Trade Reports

Barrivore, Mp.. July 5—Talking machine busi-
ness is showing to good advantage with the
majority of dealers in the retail lines, but the
jobbers for the most part are still sounding
the “shortage of goods” story. Meanwhile the
shortage of goods is getting to be more or
less chronic with some of the dealers, yet
despite lack of goods they are showing very
good results on the ledger, and would be able
to add materially to their profit and sales if
they could get all of the goods they could sell.

Several of the DBaltimore dealers have re-
ceived word of the action of the Pittsburgh
dealers’ association banning all records that have
any semblance of German, and some have even
gone so far as to ban all records by German
composers. No action will be taken by the Music
Dealers’ Association as a body on this line until
the fall meeting, but without any concerted
action dealers have boxed up their German rec-
ords and interned them, as it were. So few
German records are being kept by some of the
firms in the stock, that customers find it dif-
ficult to procure them to-day. There has been
a big run on Bohemian, Italian and Greek rec-
ords here and one of the firms making a spe-
cialty in international records has been doing a
very fine business.

Patriotic records have the call with most of
the firms, and many of the old-time records that
have been in stock for a long time are now be-
ing sold without any trouble. Those firms that
are fortunate eunough to carry two lines have
been able to make virtually a killing in record
sales, because what one line has been lacking
the other has had.

W. C. Roberts, for E. F. Droop & Sons Co.,
Victor wholesaler, reports that June has gone
30 per cent. ahead of the same month a year
ago. Both machines and records, especially the
back number records, have been coming in very
well recently, and Mr. Roberts says that they
will continue to come in. Victrola 11, the $115
machine, is selling very well, and Victrola 16,
the $225 machine, is having the call. Mr.
Roberts spent several days at the factory during
the month and was rewarded by having more
machines come to him. Jack Bowen, in charge
of the company’s record department, made a
trip to the factory for back records and evi-
dently accomplished his mission, for stock has
been coming in very good. He is now motoring
in Virginia. Morris Kirch, of the sales staff,
motored through Pennsylvania for his vacation
and is back on the job, William Reiser, of
the sales staff, is at Atlantic City, and Miss
Sadie Thompson, chief bookkeeper, leaves for
Atlantic City this week.

For the Columbia Graphophone Co., W. S.
Parks, manager of the Baltimore and Wash-
ington branches. showed an increase over last
June, but not as great as he would have liked
to have it. This, he says, was due to the fact
that he was not able' to get as much goods as
he could place. He was at the factory and at
the general offices of the company in New
York and made a big effort to get more goods.
O. F. Benz, of the general sales manager’s
office of the Columbia Co., made an address to
the salesmen of the local offices, and T. J.
Porsky, of the international record department,

DEALERS EVERYWHERE ARE SELLING
QUANTITIES OF OUR

HANALEI BANJUKES

(Ukuleles. In Banjo Form)

A higger hit than the Ukulele because much louder
and more pleasing in tone, and of more substantial
construction.  Perfect two octave scales. A thor-
oughly practical instrument for both solo playin.
and club work. Send for illustrated catalogue an
price list today, as

The Banjuke Is One of the Blggest Sellers

in the Muslcal Instrument Line.

SHERMAN, CLAY & CO.

Sole Manufacturers
163 Kearny Street San Francisco

New York, was in Baltimore for two weeks
working up this department.

Mr. Parks made a trip through eastern Vir-
ginia and came back optimistic over business
conditions in the section. ILyman Bryan, who
for many years was identified with the sale of
automobiles, has joined the city sales forces,
and W. JI'. Sibbett is in charge of the western
part of Virginia, succeeding William Korham-
mer, who is now in service.

Another meeting of Columbia dealers was held
during the month, and Van & Schenck, who
were appearing at the Maryland Theatre, spent
several hours entertaining the Columbia folks
at their headquarters. There were 112 persons
on hand and all were made thoroughly happy.
A platform that can be put up and taken down
in sections has now been made, and after Van
& Schenck concluded their entertainment Mr.
Parks brought out some of the August records
and obtained dealers’ opinions on them. Later
all hands took part in dancing for more than
an hour. Among the visitors to the Columbia
Co. during the month were J. E. Friedburg, of
the Virginia Mercantile Co.; Emmet Thompson,
Warsaw, Va.; B. H. Sommers, Ellicott City, O.;
R. I. McDowell, of H. C. Grove, Inc., Wash-
ington, D. C.; E. K. Staley, of the Van Wickle
Piano Co.; J. P. Roller, Luray, Va., and J. W.
Legun, Berkley Springs, Va.

A. P. Petit, who came into the talking machine
business almost a score and a half years ago, is
in charge of the Baltimore headquarters of the
Brunswick-Balke-Collender Co. He is optimis-
tic over his new line and expects big things
to come out of it. He says he is only opening
a few accounts and is seeking only high finan-
cial corporations to handle the line. Machines
have started to come in fairly well, but he could
use more than he is getting. Two new accounts
have just been added by the company, these be-
ing the O’Dell Hardware Co., Greensboro, N. C,,
and the Phelps Armistead Co., Roanoke, Va.

I. Son Cohen, of Cohen & Hughes, Inc., re-
ports a good retail business, but the wholesale
business is being held back because of lack of
goods. June this year did not reach the mark
of the previous year during the same period.
Mr. Cohen is just back from a two weeks’ vaca-
tion in the Green and White Mountains, and is
plunged into hard work. H. M. Little, in
charge of the retail department of the Cohen &
Hughes, says June exceeded expectations, and
that the buyers were of a better class than they
had been handling for some time.

Jesse Rosenstein, of the National Piano Co.,
Pathé distributor, reports very satisfactory busi-
ness with his line with goods coming in better.
The firm has just taken on another building on
Howard street, across from their present show-
rooms. The new building will give the firm
niuch increased space and permit of better dis-
playing of goods.

Miss Mary Haas has been placed in charge of
the talking machine department of The Leader,
Columbia dealers. Miss Haas succeeds Charles
Cahn, one of the souns of the proprietor of the
store, who has enlisted and is now working for
the Emergency Fleet Corp.

Miss Henkel has become manager of the talk-
ing machine department of the Frank J. Murphy
Co., Columbia dealers, and succeeds W. C. Col-
lins, who is now doing his bit for Uncle Sam.
Business with the firm is reported as good.
Harry C. Heise, manager for the Hampden
branch of S. & N. Katz, jewelers, who have a
large talking machine department, made a very
utique sale last week. On Saturday nights he
places a young man on the second floor of the
store with an old type ‘of machine, using a
large horn, and the young man keeps the latest
records playing continuously. A man entered
the place and wanted to know what the machine
was worth that he heard playing. He was told
that it was an old style out of date model.
“That makes no difference to me,” the pros-

YAHR & LANGE DRUG CO.

MILWAUKREE, WIS.

Wholesale Distributors for

S THE 1INSTRUMENT OF QUALITY

CLEAR AS & BELL
in Wisconsin
and Upper Michigan

pect remarked, “because I'm deaf and that is

_the first machine that I have been able to hear.”

He bought the machine and carried it home,
declining to have it sent for fear he would not
get the same one.

M. Budazc, 1744 Eastern avenue, is the latest
Columbia dealer to be signed up. This store is
in the center of the Polish and Lithuanian
settlement of Baltimore, which numbers about
35,000, and it is the belief of the Columbia peo-
ple that it will prove an exceptionally good
place for the international records.

Henry Eisenbrandt, of H. R. Eisenbrandt &
Sons Co., Victor distributors, reports good trad-
ing in the retail department, but a tremendous
falling off in wholesale because of his inability
to obtain the necessary goods.

AN INCREASE OF 115 PER CENT.

Reported by Manager Friedl, of the New York
Branch of the Columbia Graphophone Co.

In a chat this week with The World Lambert
Friedl, manager of the New York branch of the
Columbia Graphophone Co., stated that the sales
totals of this branch for the month of June
showed an increase of 115 per cent. over last
year. This is all the more remarkable in view
of the fact that the New York headquarters have
received only a very small percentage of the
Grafonolas they have ordered, and on July 1
Mr. Friedl had but nine machines in stock. He
states that the demand for Columbia products in
this territory is increasing by leaps and bounds,
and that it is almost impossible to keep pace
with the requirements of the dealers, Mr.
Friedl points with pride to the fact that his
branch has given the dealers 95 per cent. serv-
ice in filling their record orders. An active
campaign is now under process of formation,
whereby the famous Pershing record will be
the subject of extensive publicity in all local
advertising mediums.

Through the good work of the Temple
Women’s Association of Cleveland more than
1,500 talking machine records have been sent
to the camps in the eastern part of the country.
It is planned to send machines and records to
the soldier boys at widely separated points so
that they may be well supplied with music.

W. F. Peaker has opened a store at Hampton,
Ia., to sell talking machines and pianos.

MAESTROLA MAHOGANY CABINET
MACHINES, SIZE 15x15x7)%

Motor worm geariplays 2%to 3 teninch records, one wind-
ing. Price in dozen lots $5.00 each, sample machine $5.50

Steel needles and phonograph parts selling at the old
prices during July regardless of the scarcity of these
supplies. Now is the time to place your order. Be wise
and save money.

FULTON TALKING MACHINE COMPANY
640 Broadway New York City, N. Y.

e -
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Design and Construction

The fine cabinet work which is required in many instances to preserve the disguise of the instrument requires that the

hinges be as inconspicuous as possible.

DETROIT—922 David Whitney Bldg.
SAN FRANCISCO—164 Hansford Bldg.

SOSS

INVISIBLE HINGES

Preserve Beauty

In many beautifully designed, finely finished Talking Machines, Pianos, Music Cabinets,
Piano Players and Benches, the elimination of the unsightly protruding Hinge is essential
to preserve the beauty of the design.

SOSS Hinges are invisible.
WRITE FOR CATALOGUE “T”

SOSS MANUFACTURING COMPANY,

LOS ANGELES—224 Central Bldg.

CHICAGO—John C. Bold & Co., Clark and Washington Sts., Conway Bldg.

435 Atlantic Avenue, BROOKLYN, N. Y.

APPROVE CASH PAYMENT BASIS

Yahr & Lange Co. and Others Write Approving-
ly of Geo. E. Brightson’s Views on Merchan-
dising Phonographs on Cash Payment Basis

George E. Brightson, president of the Sonora
Phonograph Sales Co., received this week an in-
teresting letter from the Yahr & Lange Drug
Co., Milwaukee, Wis.,, Sonora distributors,
congratulating Mr. Brightson upon the success
of his efforts to impress upon the trade and the
public the importance of merchandising phono-
graphs on a cash payment basis. Mr. Bright-
son has worked indefatigably in behalf of this
policy, and his work is now bearing fruit.

One section of this letter read as follows:
“You are certainly doing wonders to bring the
phonograph business to the front in the proper
way, and we have tried to exercise your cash
payment plan with our dealers as much as pos-
sible, and you would be surprised to note the
small quantity of instruments our dealers have
out on time payment. We called on two or
three of our best dealers to-day, who have sold
in the neighborhood of $5,000 to $6,000 worth
of Sonoras, and none of these dealers had over
three instruments ont on time payment out of
their entire sales. They have advised me that
they seem to have no difficulty in selling So-
noras for cash, as we have very little of the
departnfent store trade to contend with, which
sells a phonograph on the $1 down and $1 a
week plan. Keep up your good work, Mr.
Brightson, as you are on the right road.”

Another letter received this week by Mr.
Brightson from a successful Sonora jobber will
give a fair idea of the tremendous demand for
Sonora phonographs in the East. This letter
reads in part as follows: “Our salesman started
on a little trip to give him something to do, and
make up expenses for himself and wife. He
started last Monday, and up until yesterday he

turned in $8,100 net business, and all business
that we could handle and ship right out. He
writes that he can sell anything that can be de-
livered immediately, as the dealers have no stock
in hand, and want the instruments at once.

“What we must have and have now and
quickly, are more ‘Imperials’ and ‘Intermezzos’
on our orders—no quantity too large, as we can
sell ‘Imperials’ without half trying at $135,
while the ‘Intermezzos’ are in demand every-
where. Also give us a shipment of ‘Fantasies’
as quickly as possible, and above all ‘Baby
Grands’ in carload lots. This is not a jest, for
we can use right this moment two hundred
‘Baby Grands,’ and ship every one of them out
as fast as the railroads and express companies
will carry them. Do the best for us you can,
and rush the ‘Imperials,’ ‘Intermezzos’ and ‘Fan-
tasies,” and as many ‘Baby Grands’ as you can.
We did not receive our share of these—at least
it seemed so to us, and our many dealers are
saving their mioney to buy these ‘Babies’ as
soon as we get them.”

SHIPPING TONS OF NEEDLES

The Drilliantone Steel

Needle Co. are now

measuring some of their shipments in tons. A
recent order which left their headquarters in
the Marbridge Building, New York City,

weighed five tons. A duplicate of this order is
scheduled to leave within a week. L. Unger,
formerly connected with Joseph W. Stern &
Co., was recently added to the sales staff of
the organization and is already sending in fa-
vorable and acceptable communications from
the Middle West, where he is now traveling.
He sent in an order for four million needles
on the first day out.

The Denver Music Co. reports an increasing
demand for the Victor and Columbia machines

*in its territory.

FRIEDA HEMPEL ON PHONGGRAPHS

In a Recent Interview the Well-Known Artist
Gave Expression to Opinions Regarding Ac-
complishments of That Instrument—Offers
Interesting Plan to Raise Musical Taste

A most interesting and stimulating interview
with Frieda Hempel, the famous opera star,
and Edison artist, who recently secured Amer-
ican citizenship through marriage with a promi-
nent American business man, appeared recently
in the Musical Leader. In the course of the
interview Miss Hempel paid high tribute to the
phonograph and the re-creation of music through
that means in the development of the musical
traditions of the country. She pointed out that
the phonograph has carried much of the mes-
sage of music into the farthermost corners of
the country and dccomplished results un-
dreamed of a few years ago even by the most
enthusiastic.

Incidentally, Miss Hempel gave an interesting
suggestion looking to the taste for ragtime to
Miss Lois Willoughby, who interviewed her.
“Do you know how I would raise a person’s
taste in music?” she asked. “If he liked ragtime
I would give him all he wanted—I'd give him
ragtime records until he never wanted to hear
one again. And I'd tuck a few of the classics
in along with them—not designated as classics,
please—and I'd be perfectly willing to trust to
results. There is one thing about the classics
and about traditions—they stand the wear and
tear, even of a phonograph, and I don't care
who plays it.”

A. F. Meisselbach, vice-president of the Otto
Heineman Phonograph Supply Co., was the sub-
ject of an interesting tribute from the pen of
James R. O’Neill in the New York Sun of Sun-
day last. His skill as a disciple of Izaak Wal-
ton and his popularity were dwelt upon.

3

JODEL 100

$35, $70, $100, $150, $200, $250

SONA-TONE

A Phonograph of Distinction with the Tone You Can’t Forget

ONA-TONE Quality means a resonant, full, liquid tone that comes from an especially
designed, all-wood sound chamber—and superior workmanship in material, finish and
equipment.
ONA-TONE Reliability means simplicity of mechanical construction—ease of operation—

and convenience and solidity of working parts.

ONA-TONE Service means the immediate ability of the purchaser to play all makes
of records—without attachment of any sort—and to play a library of from 250 to 1000
assorted records without further expenditure.
We believe that a Sona-Tone eliminates—to a greater exatent than any other phono-

graph—the surface noises of the record.

We believe that it has the same quality of resonance as exists in the Stradivarius

violin.

From_ our sales record—previous to advertising— we believe that a SONA.-TONE is a

superior phonograph for retail merchandising.

SONA-TONE PHONOGRAPH,
3421 Broadway, New York City

““ The music is on the record—the tone is in the phonograph.’’

Inc.
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NOTED CAREER IN RECORD FIELD

John Fletcher, General Manager of the Opera-
phohé Co., Has Had Interesting Experiences
in the Musical and Recording Worlds

In a recent interview with The World John
Fletcher, general manager of the Operaphone
Co., Long Island City, N. Y., gave an interest-
ing account of his experiences in the niusical
and récording worlds. Mr, Fletcher has been
identified with the talking machine industry for
imany years, aind the following resunié of his
experiences will givé some ided of his intimate
knowledge of recorditig from a musical and me-
chanical standpoint:

“My first phonographic experience,” said Mr.
Fletcher, “was as a player in the old Edison
cylinder laboratory in Orange, N. J., when you
had to get up at 5 o’clock in the morning, be
ofi the job, in your chair, and ready to play at
& o’clock. Later as a meniber of Sousa’s Band
and just previous to one of our Europeans tours,
the band was engaged for three weeks to make
récords for the Victor Co. At that time the
toinipany’s laboratory consisted of a small room
on the third floor it a building in the neighbor-
hood of Tenth and Lotibard streets, Philadel-
phia, and it was in this small room that I got
niy first insight into the niysteries of sound re-
cording.

“Being of a mechanical turn of mind 1 soon
realized the difficulties that had to be sur-
mounted in order to record high-class music.
I heard considerable talk in those days about
the acoustical requirements for sound record-
ing, consequently there was not a concert hall,
theatre, or large pavilion in which we played,
either in America or Europe, that I did not
study the acoustical principles used to promote
sound amplification. I planned to utilize this
research work at some future date, when I would
have an opportunity of applying this knowl-
edge in a phonograph laboratory, for by this
time I was thoroughly interested in the phono-
graph business generally.

THE TALKING
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“On my return from Europe I immediately
joined the New York Symphony Orchestra as a
player, with the sole object of studying intimate-
ly the world’s musical masterpieces and the
tonal effects of the symphony orchestra. Dur-
ing this time I realized how imperfect 'were the
methods then in vogue to record symphonic
music with a few instruments, and I finally re-
solved to devote my future career to recording
the various instruments comprising the grand
orchestra, in sufficient numbers to produce the
musical sensation caused by the combined tonal-
ity of such a large number of instruments. With
this object in view I left the symphony orches-
tra and made an exhaustive study of the two
well-known recording systems, and finally de-
cided to concentrate my efforts on the vertical
or up and down cut of records, which appealed
te me from both a musical and scientific stand-
point.

“I finally succeeded in developing a steel
needle up and down cutout disc record of mate-
rially the same dimensions in width and depth
of cut as the steel needle lateral cut record. I
applied for patents covering such improvements
that had been developed, and in 1914 founded
the Operaphone Co., which produced a seven~
inch record that retailed for 25 cents. Soon
afterward we saw the possibilities of applying
this principle of cutting to a larger record, and
therefore abandoned the seven-inch record, and
recorded a catalog of 200 numbers in eight-
inch size, This radical change incurred tre-
mendots expenses with returns that were hardly
conmumensurate, as it required an attachment to
play these records on a standard machine, and
at that time there were few machines on the
market equipped with a Universal tone arm that
would play all types of records.

“After several years of this pioneer struggling,
and after facing abnormal conditions, due to
the steadily increasing prices of raw materials,
the Operaphone Co. seized the psychological
moment to shut down its factory, reorganize the
company, and make the necessary mechanical
changes incidental to manufacturing and plac-

WORLD

Thirty desirable records. You may not have all of these zclectons
We will gladly play any record for you.

imsTauMUTAL

Record Cabinets
Record Envelopes

PIANO CREAM

is wonderful for Talking Machines.
made especially for cleaning, polishing
and restoring the lustre to the very best
kind of a finished surface.
turpentine, vinegar, linseed oil, butter of
antimony, wax, coal oil, no acid or chem-
ical to injure surface.
Talking Machine look as good as new.

CLEMENT BEECROFT

It is

It contains no

It will make the

Wyite for prices

309 W. Susquehanna Ave.
PHILADELPHIA

ing on the niarket a standard ten-inch catalog
of 300 selections. This catalog is .now in the
hands of the dealers throughout the country,
and is helping to supply the existing and fast-
growing demand for a standard sized record
which will play on all Universal tone arm ma-
chines with a steel needle, for it is my firm con-
viction that the steel needle up and down cut
produces the greatest amount of tone color with
the least amount of surface noise.

“Now that we have completed this standard
commiercial catalog, I am planning to devote
more time to the inspiration that influenced my
entering the phonograph field—the recording of
the entire symphonic repertoire. This appeals
to me as the most fascinating and interesting
means of musical expression, and it is the least
understood. principally because the great music-
loving public has not had sufficient opportunity
to hear music’s masterpieces presented in their
true forim. It is my hope and desire that
through the medium of Operaphone records I
will be able to bring the symphonic orchestra
into the homes of many who have not previous-
ly had the advantage of hearing these wonder-
ful orchestral organizations.”

SUGGEST NATIONAL ASSOCIATION

Talking Machine Men, Inc.,, Sounds Out Other
Organizations Regarding the Plan :

The Talking Machine Men, Inc., the organiza-
tion of retail talking machine dealers in New
York, New Jersey and Connecticut, has, through
its secretary, E. G. Brown, been sounding out
existing associations of talking machine dealers
in other sections of the country, regarding the
possibility of organizing a National Association
of Talking Machine Dealers. Up to the present
time enough replies have not been received to
warrant any predictions as to the extent of the
movement.

FOREIGN RECORDS NOW AVAILABLE

The international record department of the
Columbia Graphophone Co., R. F. Bolton, sales
manager, has made arrangements whereby gems
and novelties from the Columbia catalogs of
foreign-language records will also be included
in the regular domestic catalog; it being planned
to offer these records with the regular “E”
series green label, thereby making the record
distinctive and different in appearance from the
general domestic records. .

The first record to be announced in this new
plan will be an interesting record made by a
native Serbian Tamburiza String Orchestra; a
unique organization consisting of five tamburizas
(a flat mandolin) and a violin. The record
made by this orchestra will feature two selec-
tions, including the Kosovo waltz, which com-
memorates the great Serbian-Turkish battle of
Kosovo, 1389, that symbolized the freedom the
Serbians finally won over five hundred years
later., It is played by all Serbians on the an-
niversary day once a year, and this record has
the same tempo as the American waltz plus
native atmosphere.

Judging from the tremendous demand for for-
cign-language records, the idea of featuring a
record from this catalog each month in the gen-
eral domestic catalog will doubtless meet with
popular favor throughout the country. There
are inclnded in the Columbia library many well-
known organizations making foreign-language
records, and this additional listing will doubtless
act as a marked impetus to the sale of these
records.

NEW DEPARTMENT NEARLY READY

The new talking machine department of the
Meiklejohn Co., Providence, R. 1., under the
management of A. W. Waite, is now practically
completed. The new department will have sev-
erul soundproof demonstrating rooms, modern
record filing system, and commodious display
space for the Edison and Starr machines. It
will be admirably equipped in every way.
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Lots of good window-display material
ready for you on the timely Vacation Grafo-
Better send for some.

nola Drive.

Columbia Graphophone Co.
NEW YORK

* DEALERS HEAR LASHANSKA SING

New Columbia Star Entertains Columbia Dealers
at Receat Monthly Gathering in New York

The June meeting of Columbia dealers in met-
ropolitan territory was held late last month in

VMme. Hulda Lashanska

the Astor gallery of the Waldorf-Astoria Hotel
under the auspices of the local Columbia whole-
sale branch. Lambert Friedl, manager of this
branch, who was in charge of this meeting,
prepared a very interesting program.

The most interesting feature of the meeting
was the introduction to the dealers of Mme.
Hulda l.ashanska, a recent addition to the Co-
lumbia recording library, who will make rec-
ords for the Columbia Co. exclusively. Mme.
Lashanska has achieved success on the concert
stage, having appeared as a soloist at Aeolian
Hall, Carnegie Hall and the Metropolitan Opera
House. She has also bheen heard with the
Philharmonic Orchestra, New York Symphony
Qrchestra, Cincinnati Orchestra, and every well-
known orchestra throughout the country.

At this meeting Mme. Lashanska rendered
several selections which emphasized the fact
that she is entitled to recognition as one of the
leading soprahos now appearing on the concert
stage. Her first Columbia record will be an-
nounced next month,

Two other Columbia artists who appeared at
this meeting were Robert Lewis, the well-
known tenor, and Evan Davies, baritone, who
has also won success through his dialectic im-
personations. Mr. Lewis has made many rec-
ords for the Columbia library which have won
great popularity with music lovers, and he was
accorded an enthusiastic reception,

B. F. Morrison, of the Geo. B. Clarke Co,
Bridgeport, Conn., gave an interesting and prac-
tical talk regarding the possibilities of merchan-
dising Columbia products. He called attention
to the fact that his ¢company, which handles the
Columbia line exclusively, closed more than
$1,000 worth of business on the first day that
the department was opened, even though this
department had only been briefly advertised.

Frank K. Pennington, assistant general sales
manager of the Columbia Co., closed the meet-
ing with one of his usual straight-from-the-

W. S. Eitler, formerly a manager for C. J.
Heppe & Son, Philadelphia. Pa., has been ap-
pointed representative of the Geo. A. Long Cab-
inet Co., Hanover, Pa., for New York City,
Brooklyn, the State of New Jersey, Philadelphia,
Baltimore and Washington. He assumed his
duties the first of the month, and is making ar
rangements whereby talking machine dealers
will receive more efficient service and hearty co-
operation,

Mr. Litler is well known in talking machine
circles, and is thorouglly conversant with the
most inportant questions of the industry.

The Geo. A, Long Cabinet Co. have just com-
pleted a new executive building; have also in-
stalled a new and modern engine and other ma-
chinery to take care of the increased demand
for their cabinets. Long cabinets are known
throughout the trade for their high-class fAnish
thoroughly in harmony with the machine.

Mr. Eitler will visit the dealers throughout
the East and a series of valuable dealer’s helps
are in preparation.

ISSUE ATTRACTIVE CATALOG

The Operaphone Co., Long Island City, N.
Y., manufacturer of Operaphone records, has
just issued an attractive catalog featuring a
complete list of these records. This catalog is

| Operaphone

Front Cover of New Operaphone Catalog
being distributed to the trade, and has won con-
siderable commendation from the dealers be-
cause ol its artistic design and distinctive ar-
rangement,

NEW REPRESENTATIVE FOR LONG CO.

shoulder talks that was heartily applauded by

the dealers. Mr. Pennington stated that the
four essentials of success are product, oppor-
tunity, capital and organization, and under each
of these heads pointed out how the Columbia
Co. is équipped to serve theé intérests of its
dealers. He told the dealers that every man i
the Columbia organization was imbued with the
spirit of “peptimism” and his definition of this
word impressed the dealers with the fact that
optimism plus “pep” is the nucleus of the Co-
lumbia sales organization of the present day.

WANTS RESTRAINING GRDER
The Sonora Phonograph Sales Co. has filed
suit in the United States District Court against
the Stefanograph Co., New York, asking for an
mjunction restraining this company from using
the name “Lonora” on their phonographs.
Papers in this suit were submitted on Thurs-
day, July 11, and a decision is soon expected.

EST offered to dealers to
prove the superiority of

Wall-Kane Steel Needles

Take two standard disc records of the
same sclection, play one ten times with
the same WALL-KANE loud needle;
play the other record, the same selection,
ten times, but with ten, new, full tone
steel needles.

You will find that the record played
ten times with the same WALL-KANE
needle will sound clearer, will have less
surface noise, and that under the mag-
nifying glass the grooves of the record
played ten times with the ten steel
needles will seem to be more disturbed.

Beware of Imitations
Package of 50 WALL-KANE needles, greater

value than 500 ordinary steel needles. This
handsome metal enameled display stand holds
60 packages, 2 dozen extra loud, | dozen
medium and 2 dozen loud.

Jobbing territories open

Progressive Phonographic Supply Co.

145 West 45th Street, New York
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WORLD’S CLASSIFIED ADVERTISING

Any member of the trade may forward to this office a “Situation’ advertisement
intended for this Department to occupy a space of four lines, agate measure, and it will

be inserted free.
be at the rate of 25c. per line.
25c¢. per line.

Replies will also be forwarded without cost.

Additional space will

If bold faced type is desired the cost of same will be

WANTED—We want a high-class salesman
to represent us in every State in the Union.
Only salesman with best reference considered.
This is strictly a commission proposition, but
the right man can easily make $150 to $200 a
month. We prefer men who are at present em-
ployed selling talking machines or accessories
to handle our line in conjunction with their
present line. We will send you full particulars,
so write at once. Address R. H. Zinke, Record
Needle & Mfg. Co., 407 Manhattan Building,
Milwaukee, Wis.

RECORD EXPERT with twenty years’ expe-
rience wants position as recorder, lateral or ver-
tical. Would like to become associated with
concern desiring to manufacture records. Ad-
dress “Box 534,” care The Talking Machine
World, 373 Fourth Ave., New York.

A THRIVING phonograph shop on central
Broadway having lost its manager, the owners
find it necessary to secure an experienced man-
ager, or else to dispose of the business. In the
first case, an investment will be required as a
guarantee of sincerity. From either standpoint
this is an excellent proposition, inviting careful
investigation. Address “Box 535,” care The
Talking Machine World, 373 Fourth Ave., New
York.

SALESMEN WANTED—If you cover the
phonograph trade in any section of the United
States and are interested in a live proposition,
either ‘as a side line or as your main line, we
have an interesting offer. In answering state
territory now covered. Address “Box 522,
care The Talking Machine World, 373 Fourth
Ave., New York.

POSITION WANTED—By wholesale phonograph and
piano salesman. Open for position to travel east of Chi-
cago. Held last position 217 years. Phonograph position
preferred.  Best of references. Address “Box 536,” care

The Talking Machine World, 373 Fourth Ave.,, New York.

POSITION WANTED—Salesman or tuner. Highest
references. Capahle branch house management or piano,
talking machine or musical instrument department. Age 42.
Salary and commission. dress “Box 537, care The
Talking Machine World, 373 Fourth Avenue, New York.

SITUATION WANTED—By an experienced talking ma-
chine man, experience of ten years, Europe and United
States. Has been doing work for some large manufactur-
ing concern—Iive salesman; mechanic. Address Universal
Talking Machine Co., 5021 Baltimore Ave., Philadelphia, Pa.

SITUATION WANTED—Salesman, live wire, special ex-
perience in foreign records. Knows the business from A
to Z. Address. Universal Talking Machine Co., 5021 Balti-
more Ave., Philadelphia, Pa.

0CCUPY NEW COLUMBIA QUARTERS

New Wholesale Department of Columbia Co.
in Cincinnati Well Equipped to Meet Growing
Demands of Trade in This Territory

Cincinnat, O., July 10.—The Columbia Grapho-
phone Co. is now located in a splendidly-
equipped, six-story building at 427-429 West
Fourth avenue. This new location is for the
wholesale business alone. The business of the
Cincinnati branch has increased to such an ex-
tent larger quarters were made imperative. The
first floor is used for checking in and check-
ing out stock as it is received from the factory.
and as it is reshipped to customers. The re-

RECORDS

The greatest series of 75c. records ever made.

10-INCH DOUBLE S1DED
ALL STARS ALL SELLERS
New list by 15th monthly.
Dealers, write for list and prices

BELL TALKING MACHINE COMPANY
44 WEST 37th STREET, NEW YORK

Hotel. Chicago. Ill.

SALESMAN, experienced, wants position with phono-
raph house, who knows the music, piano, furniture and
epartment store trade in the entire South and Middle
West; fine reference. Address “Box G. R.,” care The
Talking Macbine World, 373 Fourth Ave., New York.

POSITION WANTED-—Talking machine salesman or
manager, nine years' experience, inside position. New York
or Broofdyn g:referred. Can furnish best references. Ad-
dress “Box 526,” care The Talking Machine World, 373
Fourth Ave.,, New York.

POSITION WANTED—Manager of phonograph depart-
ment open for place. Now employed. an bring two good
salesmen with him. Address ““Box 527, care The Talk
ing Machine World, 373 Fourth Ave., New York.

POSITION WANTED—Expert in hill and dale and
lateral recording. Have sample of work that shows superior
uality, also knowledge of latest methods of plalinﬁ and
amiliar with every detail of record making. Address
“Box 528,” caré The Talking Machine World, 373 Fourth
Ave., New York.

POSITION WANTED—Sales or advertising manager
with Chicago talking machine manufacturer or local repre-
sentative for outside concern. Experienced. References.
Address “J. N. 6,” care The Talking Machine World, 20.
South State St., Chicago, Il

POSITION WANTED—An exceptionally good talkin.
machine repairman seeks new position. Will go anywhere.
Address “Box 529,” care The Talking Machine World, 3i.
Fourth Ave., New York.

SALESMEN wanted who are desirous of making big

money selling standard records. Address “J. N. 8 care
The I?llkimz Machine World, 209 South State St., Chi-
cago, Il

MAIN SPRINGS

AND PHONOGRAPH PARTS
MAIN SPRINGS

For Edison Motors, size 174", each ........... $1.75
For Columbia Motors, size 1”x0.28x11’, each... 0.60
“ “ “ size 74”x0.23x10, each.. 0.38
& “ = size 34”x0.22x8%4’, each. 0.24
- GOVERNOR SPRINGS
For Columbia Motors, bent, per 100.......... 1.50
For Victor Motors, per 100..cce.euescaes 5o Ly
For Heineman, Markell, etc., per 100.....0.... 0.60
. THUMB SCREWS FOR STYLUS BARS
For Victor Soundboxes, per 100....00000e-u0ss 150

For Columbia Soundboxes, per 100............ 1,50
MICA DIAPHRAGMS

For Victor Soundboxes, €ach......... veeeeeess 0.15
For Columbia Soundboxes, each. 2R 0.25)
For all standard Soundboxes, each.....cvu..e . R 0:22)
NEEDLE CUPS
Needle Cups, nickel plated, per 100. 2.00
Needle Cups, per 1000.. eys, 17.5Q
Covers to nickel cups f 1.25
Covers, per 1000.. 10.00
Green Felt for 10” turn-tables, each. os  OS1O
Green TFelt for 12”7 turn-tables, each........... 0.15

FAVORITE PHONOGRAPH ACCESSORY CO.

1491 DeKalb Avenue Brooklyn, N. Y.

ATTENTION DEALERS

50 Double Spring latest style mahogany machines
with cover, $10; 0 Horn disc machines, $1.75;
new reversible tone arms, 50c up. Bargains in
envelopes, albums, reproducers, etc. (References
the Chatham Bank), The Woolworth (Est. 1886),
1065 Second Ave. (56th St.), New York.

POSITION WANTED—Mechanic with fifteen years’
experience constructing and repairing phonographs of all
makes, With the largest houses in this country; desires
to make a change. apable executive, thoroughly efficient
with modern methods. Can furnish best of references.
Will go anywhere. Address “Mechanic,” care The Talking
Machine World, 373 Fourth Ave., New York.

WANTED—Salesmen, sideline to dealers, filing cabinets
for phonograph records, patented, advertised, no samples,
sell me photographs; liberal commission. Automatic Con-
tainer Co., 506 Republic Bldg., Chicago, Ill.

FOR SALE

A good-é)aying Talking Machine business carrying
Victor and Edison, in a city of 6,000 population in
New Jersey.

Owing to other interests, owner will sell at in-
ventory, which totals about $4,000.00. Address “Box
538,” care The Talking Machine World, 373 Fourth
Ave., New York.

POSITION WANTED—Young man, married, would like
to get position anywhere in talking machine line where
there is a chance for advancement. City or country. Can
be used as all-around man, as I can be a shipping clerk,
salesman, repair man, assembler, delivery man; willing to

work, not afraid of hard work or long hours. Address
“Box 520,” care The Talking Machine World, 373 Fourth
Ave,, New York.

POSITION WANTED—Experienced cabinet factory man-
ager and designer wishes to make a change. Thoroughly
familiar with up-to-date methods. Forty years old. Highest
reference. Now employed. Address “Box 521, care The
Talking Machine World, 373 Fourth Ave., New York.

POSITION WANTED—Mechanic with 15 years’ experi-
ence constructing and repairing phonographs of all makes,
part of years with Victrola line, with one of the largest
music_houses in this country desires to make a change.
Capable executive, thorougbly efficient with modern methods.
Can furnish the very best of references. Address ‘Box
514,” care The Talking Machine World, 373 Fourth Ave.,
New York. .

WANTED—Position as salesman or department man-
ager by A-1 Victor man, 26, married. = At present in charge
o% talking machine department of large Western music

house. Six years’ experience in Victrola business, doing
buying, newspaper advertising, window trimming. Can
furnish the references you want. Prefer town west of

Chicago of not less than 25,000. Address “W. N.” care
The Talking Machine World, 373 Fourth Ave., New York.

POSITION WANTED—Thoroughly experienced Phono-
graph and Record salesman for either road or managing
establishment, can vouch for seventy-five thousand dollars
gross business per annum, now with leading company, high-
est grade credentials. Address G. H. Coryell, Saratoga

pair room is also on the first floor. The entire
second floor is given over to offices and display
room for Grafonolas and promotion ideas. The
third floor is used for the record department,
where they have well-equipped and properly-
arranged bins for the storing and handling of
three hundred and fifty thousand records. The
fourth, fifth and sixth floors are used for the
storage of Grafonolas. The building is equipped
with electric light, elevator and complete mod-
ern fixtures. Manager Dawson seems to be
quite happy in his new offices.

Many dealers from over the Cincinnati ter-
ritory have been visitors to the local Columbia
headquarters recently. Without exception they
look forward to an unusual trade this fall and
w.nter. They are placing heavy orders for goods
in the hope that should transportation shut
them off later they will be ready for it.

SHELTON ELECTRIC
PHONOGRAPH MOTOR

We have increased our factory facili-
ties to handle the demand for the
Shelton Electric Motor, and are
now ready to make prompt deliveries.

Write for our Special Agency Proposition

SHELTON ELECTRIC CO.
30 East 42nd Street, NEW YORK

Record Racks for Sale

500-foot wood vertical style,. We
stalled horizontal style in our new whole-
sale store. Will sell old equipment at
$2.50 to $6 per lineal foot, most sections
8 feet long. When painted best sections
are good enough for highest class re-
tail department. Cost to produce to-day
in excess of $12 per foot.

NEAL, CLARK & NEAL CO.,
778 Washington St., Buffalo, N. Y.

in-

POSITION WANTED—Talking machine salesman, five
years' experience. Inside position large city preferred.
Familiar with all well known machines. References. Ad-
dress “A. P. 2,” Talking Machine World, 209 So. State St.,
Chicago, Il

WANTED—Thoroughly experienced, aggressive Edison,
Victor and Columbia manager is open to manage depart-
ment. Any location. Success guaranteed. Address. “J.
L. 8, carc The Talking Machine World, 209 South State
St., Chicago, Il b

G. H. McHugh, who was for four years con-
nected with the Church-Beinkamp Co. and for
two years in charge of their Columbia depart-
ment, is now connected with the Columbia
Graphophone Co. He will be in charge of
promotion work and will very soon make a
trip visiting Columbia dealers in the Cin-
cinnati district. His past experience has well
fitted him for his work.

Business at the Columbia retail store has
shown a remarkable increase in the past two
or three weeks. The retail department and the
Dictaphone department remained at the old
location, 117 West Fourth street, while the
wholesale department moved to new quarters.
The outlook for the fall trade is excellent, pro-
vided sufficient stock can be procured.

The heavy paper
means prolection;
the button and cor
mean speed — you
can wait on more
customers.
Bring out YOUR
OWN NAME.
j’ Every time an
7 envelope leaves your
%7 store, let the adver-
#"" tsement on it take
your name to the
homes_and bring new
trade. The advertising
more than pays for the envelope.
‘Write for samples and prices.

Lewis C, Frank, 634 Book Bldg., Detroit

Record Delivery
Envelopes
Safe - Swift - Secure
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Proposed Luxury Tax Legislation a Much Dis-
cussed Topic—The New Association of Gramo-
phone and Musical Instrument Traders—Sym-
pathy for Columbia Co. on Destruction of
Factory by Fire—Some Interesting Record
Lists—Swiss Motors for America—Music
Trade Men to Meet in Convention—Informa-
tion Regarding Goods Furnished to Military
and Naval Forces—Other News of Interest

Lonpon, Encranp, E. C, June 25.—The main
subject of interest in gramophone trade circles
during the last few weeks is that relating to the
proposed luxury tax legislation. It is now
pretty generally agreed that our industry will
probably be included if the tax revenue there-
from is likely to be justified, cost and trouble
of collection considered. The Government Com-
mittee, which has been empowered to present
a report on articles that may reasonably be de-
fined as pure luxuries, is said to be making rapid
progress in the examination of data and per-
sonnel. Anyway, it is not thought likely that
this impost can come into effect for some
months yet, as a separate bill would have to pass
the House firstly. This may read consolatory,
though it is quite within the bounds of possi-
bility that some method (difficult though it be)
may be devised to render the tax partly retro-
spective from a given date, It is said the Gov-
ernment has accepted a suggestion from Sir
Charles Henry providing that the luxury tax
shall not be levied on articles purchased for im-
mediate export and that a countervailing duty
should be imposed ou imported articles similar
in character to those which are subject in this
country to the tax. A most important clause,
as all will agree.

A J.ondon contemporary figures on the basis
of 20 per cent. as the average amount collect-
able under the luxury tax proposals, and reckons
the contribution of the gramophone trade
at this rate as somewhere in the neighborhood
of £100,000. In reality, and assuming that the
tax is imposed on gramophone and record sales,
it is likely to be slightly less than this esti-
mate. The actual amount proposed is one-sixth
of the selling price, to be collected from the
seller by means of stamps, presumably some-
what on the lines of patent medicine duty
stamps. Beginning at two-pence in the shilling
(articles of less than one shilling in value are
exempt) the luxury duty scale of taxation will
rise proportionately up to 10/— for every three
pounds.

1t caunot be too clearly made known that, de-
spite all the speculation which is rife, the articles
which may be liable to the luxury tax have not
yet been officially defined. The value of any
article for the purpose of taxation will be the
price it might be expected to realize if sold in
the United Kingdom to a person other than a
dealer, Two or more articles of the same kind
imported in one package or case are for the pur-
pose of valuation to be reckoned as one. It is
certain that the Finance bill will embody a num-
ber of exemptions, as in the case of an article
imported by a dealer for sale(?), or sent out for
repair and returned to the sender, or imported
by someone staying in the country for not more
than a month and re-exported by the same per-
son, or purchased before the appointed date.

So many considerations enter into a matter
of this kind that it were idle to speculate be-
yond a reasonable limit as to the effect of such
a tax upon the gramophone industry. If it is

applied to our trade, it is more than probable
that mannfacturers will allow the dealer a rebate
for the tax and increase the retail price of their
records, taking into consideration the persistent-
ly meteoric cost of ail materials.

The New Association of Gramophone Traders

The need for a close co-ordination of effort
among musical instrument manufacturers be-
comes more and more apparent in view of the
economic changes and developments that will
certainly eventuate as a result of the general up-
heaval of traditional national policies through-
out the world. As things are measured these
days, one minor though not unimportant out-
come of the war has been to mould the mentality
of man along channels of thought more suscep-
tible to liberal ideas, and to the exclusion of
insular prejudice. There prevails a broader
outlook—a wider appreciation of those things
which only a liberal conception can possibly
bring to fruition. Hence, the general recogni-
tion of pre-war commercial weaknesses, which
allowed us to foster a career of petty jealousy
and competitive rivalry among ourselves, to the
great advantage of our present enemies. Never
too late to mend, it is good to observe the grad-
ual but sure awakening in the trade to the
urgent importance of unity in thought and ac-
tion. To that end the Association of Gramo-
phone and Musical Instrument Manufacturers
and Wholesale Dealers (what a terrible title it
is, to be sure) has been established. Its sole
aim is the interests of our industry; the develop-
ment of the trade and its protection—present
and post-war.

Providing—and I am glad to learn it is so—
the association throws open its membership to

(Continued on page 100)

“His Master’s Voice Copyright

This intensely human pic-
ture stands for all that is
best in music

—it is the “His Master's Voice”
trade-mark, and it brings to you,
no matter where you are, the
very best music of every kind,
sung and played by the world’s
greatest artists — the greatest
singers, pianists, violinists, or-
chestras and bands—all enshrined
in the unequalled “His
Master's Voice ”
records

‘His Master's Voice’

—the trade-mark that is recognized

throughout the

HALL-MARK OF QUALITY

I Branches l

DENMARK: Skandlnavisk Grammopbon-Akti-
eseiskab, Frihavnen, Copenhagen.

FRANCE: Cie. Frangaise du Gramophone, 115
Boujevard Richard Lenoir, Piace de la Répub-
fique, Paris.

SPAIN: Compaiiia def Grameéfono, 56-58 Balimes,
Barcelona.

SWEDEN: Skandinaviska Grammophou-Aktie-
bolaget, Drottning Gatau No. 47, Stockhoim.

RUSSIA: The Gramophone Co., Ltd., 45, Nevsky
Prospect, Petrograd (Petersburg); No. 1
Soiyanka, Solyanol Dvor, Moscow; 9, Goloviusky
Prospect, Tiflis; Nowy-Swiat 30, Warsaw; 83,
Alexandrowskaya Ulltsa, Riga; 11 Mlchaliovskaya
Ulitsa, Baku.

INDIA: The Gramophone Co., Ltd., 139, Bal-
liaghatta Road, Caicutta; T, Bell Lane, Fort,
Bombhay.

Great Britain :

The Gramophone

world as the

| Agencies l

AUSTRALIA: 8. Hoffnung & Co., Ltd.,, BSoie
Concessionaries of The Gramophone Company,
Limited, 163, Pitt Street, Sydney.

NEW ZEALAND: Gramophouium, Ltd., 118-120
Victoria Street, Welifugton.

BOUTH AFRICA: Darter & Sons, Post Box 174,
Capetown; Mackay Bros., Post Box 251, Johaunes-
burg; Mackay Bros. & McMahou, Post Box 419,
Durban; Ivan H. Haarhurger, Post Box 105,
Bloemfontein; Franz Moeiier, Post Box 108, East
London; B. J. Ewinsg & Co., Post Box 86, Queens-
town; Handei House, Kimberiey; Lanrence &
Cope, Post Box 132, Buiuwayo; The Argus Co.,
Salisbury.

EAST AFRICA:
Marques.
HOLLAND: American Import Co., 22a, Ameterd
Veerkade, The Hague.

ITALY: A. Bossi & Co., Via Oreflci 2, Miiau.

EGYPT (Also for the SBoudan, Greece and the
Ottoman Emplire): K. Fr. Vogel, Post Box 414,
Alexandria.

Bayiey & Co., Lourenzo

Company, Ltd.

HAYES

MIDDLESEX -

ENGLAND
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all firms, large and small, within the definition
of its title, without unreasonable restrictions,
this trade newspaper is out to wholeheartedly
support such an excellent cause. These col-
umns have always been open for the ventilation
of important interests affecting the British mu-
sical instrument industry, and if 1 take a per-
sonal interest in the fortunes of the new asso-
ciation it is not a little due to the fact that I
have consistently advocated for years past the
formation of a central body along the lines of
the present effort. It is, therefore, a great
pleasure to learn, in conversation with one of
the governing members of the association, of
the intention to adopt a liberal open-door policy
and not to exclude membership from any firm,
however small or whatever its trading methods
are—always providing those methods are
straightforward—that may be rightly entitled to
subscribe.

Good progress is being made, and membership
is increasing to a gratifying extent. A general
recognition of the important value of the aims
and objects of the association will the more
quickly result from publicity in the trade press.
All interested must become actual students of
the principle involved; thus to carry conviction
and instil a rigidly determined policy, developed
and co-ordinated along lines that will make for
trust in onc another, an honest faith to act in
all circumstances open and above board, as laid
down and thought desirable by the committee
for the common good. If, as I believe, mem-
bers will adopt the practice of taking large
views, consistent with the legitimate policy of
their business, in contradistinction to purely in-
dividualistic opinion, the betterment of the trade
as a whole is assured, and its interests preserved,
to the exclusion of foreign monopoly. The
period of reconstruction is now; not to-morrow.
Let us remember that, and support the new as-
sociation unselfishly and liberally. There is
much to be done; let us do it!

An Opening for Gramophone “Doctors”

In drawing attention to the gramophone
mechanism casualties at military hospitals, rest
camps, recreation huts, etc., a writer in The
Daily Express says: “If there are any men or
women with some knowledge of the mechanism
of the gramophone, and a little spare time, they
might well take up the job of repairing hospital
casualties among gramophones. I know of a
number lying useless in various hospitals which
only need a few minor repairs by some one with
the requisite knowledge and implements.

Wanted: A Short Descriptive Title

“The Association of Gramophone and Musical
Instrument Manufacturers and Wholesale Deal-
ers’” is generally conceded to be unduly lengthy
and cumbrous in expression. What is wanted
is a concise title that will convey, if possible,
not only the object but also the nature of the
association. To embrace such a large thought
in one short sentence is obviously difficult.

cral use by which the particular association
would be easily recognized, followed by a sub-
title? Subdivision certainly seems the best plan
in this case, and I suggest the committee of the
iew association might reasonably give it con-
sideration.

The association is for British subjects only,
and its main object is the protection of British
trade interests. This suggests as the chief title
—“The British Music Trade Protective Asso-
ciation.” In that title is embodied the main at-

* tributes of the nature, aims and objects of the

society.
Dealers and the War

Too much importance cannot be attached to
the necessity of furnishing all information asked
for from dealers as to goods supplied to H. M.
Forces, hospitals, etc. The record manufac-
turers circulate, through their factors, smali
forms asking for these details to be furnished
each month, the forms being returnable to fac-
tors. It is imperative that dealers give the
utmost attention to doing this. At any time a
situation might arise when this information
would be called for and serious issues might
hang in the balance as a result. Dealers receiv-
ing these forms should complete and sign them
regularly each month and return them to their
factors. l.axity in this respect may recoil upon
the heads of those responsible. We refer to
this somewhat strongly, as it is evident that
some dealers do not appreciate its significance,
and we have heard of several cases where dealers
have plaintively and stupidly asked: “Is this
really necessary month after month? It is such
a nuisance!”
A License to Export From America Necessary

It has been made known here that exporters in
the United States who desire to send goods
to the United Kingdom on private account must
first obtain the approval of the British War Mis-
sion.

Disastrous Fire at the Columbia Factory

Regarding the serious fire which broke out at

- 1 o’clock Sunday morning, May 19, at the great

Columbia factory, Bendon Valley Garratt Lane,
Wandsworth, about which 1 cabled The World
last month, it appears that the only person on
the premises was the night watchman, who had
made his rounds some half an hour or so be-
fore. He was in his watchman's box when the
first intimation of anything wrong was the elec-
tric light failing, and a moment later a burst
of flame through the door of his box. He had
just timne to telephone the Fire Brigade and
make his escape.

It is described as London’s most serious fire
this year, and the first brigade call of 1918,
Some 160 firemen are said to have been en-
gaged on it. The damage is estimated at £30,-
000. Every part of the factory is a total wreck
except, by a stroke of luck, the vault containing
valuable master matrices. This, it is believed,
will enable the company to resuine operations

REX GRAMOPHONE CO.

are making a Specially of

EXPORT

Horn, Hornless & Portable Disc Machines

REX GRAMOPHONE CO. 2 Elizabeth Place
Rivington Street, LONDON, E.C. 2

Cable Address **Lyrecedisc, London™ Enquiries Selicited

though nothing definite can yet be stated, it is
hoped that this may not be long delayed.

The trade adopted a loyal and sympathetic
attitude, as was to be expected of Britishers.
Generous competitors freely offered their as-
sistance as soon as the news was known, while
printers placed their whole resources at the com-
pany's disposal for reprinting record labels. For
the moment, while it is impossible to say when
further deliveries of records can be made, it
is hoped that the company will shortly be in a
position to offer a limited service, and arrange-
ments to carry on are already well in hand.
Meanwhile, we feel assured the company may
rely upon the loyalty of their dealers. Factors
are asked to distribute their stocks of records as
evenly as possible, and pending receipt of new
issues Columbia dealers will doubtless make
every effort to push the sales of their present
stocks.

The Gramophone at the Theatres

The almost general use of the gramophone in
theatrical plays is not so widely known as one
would think. “Not counting the many per-
formances where it plays a part in view of the
audience, says Leyden College in “The Voice, “I
could mention fourteen productions in the West
End of London, where bands ‘off stage’—orches-
tras in the ballroom-—caroling of birds—shouts
of crowds, etc., are all the work of specially
made records. The effects are better obtained,
and, of course, there is the economical side in
these times. The gramophone is a permanent
property at most theatres.” It would indeed be
a long story to cover the many diversified char-
acters played by this most wonderful of all mu-
sical instruments! i

This Year’s British Music Convention

The eighth annual convention of the British
Music Industries is to be held on June 26 and 27
at the Connaught rooms, London. Owing part-
1y to so many members of the trade being on na-
tional work, and to other circumstances for
which war conditions are responsible, the period
of the convention has been reduced from the
customary four days to practically one day, al-
though sectional meetings will probably be held
on the second day. The program is a fairly
wide one considering the limited time available,
but is singularly devoid of subjects current to
the interest of the trade, as, for instance, the re-
cent legislation in connection with the luxury
tax proposals, which will probably directly af-
fect the music trade. Of immediate concern,
too, are the questions of labor and the supply

Why not then a brief descriptive title for gen- as soon as arrangements can be made, and, al- of raw material. These pertinent subjects
\ , CABLE
\ Y \ R *'PHONOKINO,
S LONDON "
G b TRADE MARK R

TEN INCH

¥

ARE THE GREATEST VALUE FOR MONEY PRODUCED IN GREAT BRITAIN

DOUBLE SIDED
PLAY ON ALL GRAMOPHONES

NEEDLE CUT

Catalogue contains 4000 Titles by the Premier Artistes, Instrumentalists, Orchestras and Bands

of the British Empire

DEALERS PREPARED TO DO BUSINESS ARE INVITED TO COMMUNICATE WITH

Proprietors and Manufacturers, J. E. HOUGH, Ltd-, 62 Glengall Road, London, S.E. 15, England
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ought to be down for a full debate before the
largest possible meeting of traders. On the
principle of free and open discussion much good
might be expected from an introduction of these
debatable questions, and it is a pity that they
have not been included on the program.

J1. J. Ryalls is to propose what appears to
be the only resolution of real practical value,
to the effect that “the meeting petitions the
Government to prohibit the import of all Ger-
man pianos (we suggest the more generic term
‘musical instruments’ should be adopted—Edi-
tor) into the United Kingdom, or failing that to
impose a tariff of not less than 50 per cent. on
all musical instruments imported into this coun-
try from enemy sources.”

The Guardsman June-July Program

A finely representative list typical of Guards-
man quality is that for June-July issued by the
Invicta Record Co., Ltd. An exceptionally wide
and choice variety of vocal and instrumental
records are itemized, there being no less than
sixteen ten-inch double records, and eight
twelve-inch. The ten-inch vocals comprise
many of the latest hits by reputable artists, and
of the instrumental numbers special mention
should be made of selections I and II, “Bing
Boys on Broadway,” magnificently rendered by
the Regiment Band of R. M. Scots Guards, which
well-known organization is also responsible for
other leading plays, as, for instance, “Pamela,”
and “Bubbly” selections. In addition the Scots
Guards Band give some stirring reproductions of
military marches. “My Task” and “The OId
Times Are Coming Back Again” should prove
a favorite rccord; it is by Miss Bessie Law-
rence, a contralto of exceptional merit. Record
No. 827 carries two sentimental items as violin
solos by W. G. Cookee, with pianoforte accom-
paniment; while last among the ten-inch series
but not least is a contribution by the Band of
the Honorable Artillery Co., whose brilliant
playing of “Sons of the Brave” and “Forward”
marches is distinctly well recorded by tlie
Guardsman people.

The eight twelve-inch double records are of
high quality, special attention having been
given to both the artistic and manufacturing at-
tributes. Let the titles and artists speak for
themselves—"Casse Noisette,” “Waltz of the
Flowers, Dance of the Sugar Plum Fairy,” by
the Band of H. M. Scots Guards; “Faust,” bal-
let music, parts 1, 2, 3, 4, 5, 6 and 7 on two dou-
ble records magnificently rendered by J. H.
Squire’s Karsino Symphony Orchestra; the
“Peu d’Amour” (sung in French), and the
“Spanish Serenade”-“Lolita” (sung in Italian),
by Signor Angelo Roselli, tenor; “La Traviata,
Rigoletto”-“Questa O Quella,” both sung in
Italian by Signor Roselli; “The Lost Chord” and
“The Better Land,” by Miss Ethel Toms, con-
tralto; and parts 1, 2, 3 and 4 of the “Fringes
of the Fleet” (words—Rudyard Kipling; music—
Sir Edward Elgar), sung by Frederick Taylor,
baritone, with pianoforte accompaniment.

From the foregoing it will be appreciated that
the Guardsman record has reached a very high
standard of quality, and I can commend these
records to all oversea traders desirous of carry-
ing a first-class British line of gramophone
records.

- Swiss Motors for America

As may be generally known there are certain
restrictions upon the quantity of goods that can
be imported by this country. Gramophone firms
are for this reason two-thirds short of the re-
quired quantity of motor supplies. I learn now
that America will benefit by the exportation
direct from Switzerland of large supplies of the
excellent motors made by Messrs. Mermod
Fréres. The handling of this line has been en-
trusted to the Sterns Mfg. Co., 19 City road,
London, E. C.,, who have secured the sole sell-
ing rights for the United States. In recent con-
versation with the writer the head of this con-
cern, D. Sternburg, said: ‘“\Ve anticipate doinga
large trade with this splendid line of high-grade
motors, of which there are several models—
single and double spring, and to this end have
already opened up negotiations in the States.
A central distributing depot will soon be estab-
lished in New York, where we can take care of
large orders on prompt dispatch. Owing to the
number of ships in ballast that return to the
States, no great difficulty is anticipated in the
transit of large consignments, and we are now
quoting accordingly on the strength of early de-
livery.”

Mermod Fréres motors are favorably known
among the British trade to be highly satisfac-
tory. Fitted with worm and pinion-geared drive,
they are silent and true running, precision
made and throughout of excellent workmanship.
Pending the establishment of the American of-
fice, inquiries should be addressed to the Sterns
Mig. Co. as above. An announcement to the
American trade appears elsewhere in this issue.

A Record Jump in Value

Owing to the genecral scarcity of good gramo-
phones, it is not perhaps surprising that values
have gone p to an exceptional extent. Jake
Graham, one of the largest dealers in Liverpool,
cites a case in point. A No. 6 “His Master’s
Voice” model was advertised for sale recently at
a local auction mart, which he had sold three and
a half years ago at the usual figure, 8 guineas.
It realized the startling price of 26 guineas, with
an album of records! As Mr. Graham says: “I
came away with my tail between my. legs, while
‘the good old dog’ cocked his head a little higher
to know that he is held in such high esteem.”

Military Endorse Importance of Music Trade

During the hearing of an appeal by the man-
ager of G. Potter & Co., before the Aldershot
Tribunal, a letter dated in September, 1916,
was put in from the assistant military secre-
tary, war office, that “The work carried out in
supplying and maintaining instruments for army
bands is of military importance.” It was stated
that if the appellant went the business would

Soundboxes

F you are after a genuine offer of
soundboxes, you'll do well to
communicate with us immediately.
We have tens of thousands of perfect
soundboxes, fitted with the best
quality mica. Confidently recom-
mended for cheaper machines, ab-
solutely reliable and give excellent
reproduction. Price to clear

$50 per gross, F. O. B. London.

Orders for less than gross lots not accepted

Wire “Knotasleps, London™,

W.H. Reynolds (1915) Ltd

45, City Road, London, E. C.

Write for new illustrated
Complete Catalogue

have to close, as the principal, Captain Potter,
had been “out” since the beginning of the war.
Three months’ exemption was granted.
“The Decca” on Active Service

Barnett Samuel & Sons, Ltd., this city, have
issued two attractive booklets containing several
photographs of “the Decca” (the service port-
able gramophone) in actual use at the front.
These splendid pictures depict as nothing else
the mine of enjoyment which our war-worn sol-
diers obtain from a little music. It is good to
see them around the Decca, their faces wreathed
in smiles of boundless pleasure.

Women in the Record Factories

Apropos the replacement of men by female
labor in our record and other factories, it is in-
teresting to learn that 95 per cent. of the work
ir the “His Master’s Voice” record-pressing de-
partments is now performed by the fair sex. Of
the men employed all are either over military
age or have been rejected as unfit for service.
Such a small percentage suggests that Hayes
must be a very healthy place, or that the atmos-
phere of pressing rooms is not so unhealthy
to work in as is generally thought. It speaks
well for the supervision and arrangements of a
modern factory where the first consideration,
as practiced by this company, is to insure for
the employes healthy surroundings and cleanly
conditions.

“His Master’s Voice” by Bart Kennedy

Under the above caption, the current issue of
“The Voice” contains a most interesting and
inspiring article by the well-known descriptive
journalist and author, Bart Kennedy. It repre-
sents a fine eulogy of the gramophone on active

(Continued on page 102)

REGISTERED

BANDS

TRADE MARK

GUARDSMAN RECORDS

10 inch and 12 inch Lateral Cut

We can ship you immediately, any quantity of Records:
INSTRUMENTAL SOLOS
SELECTION OF AMERICAN AIRS
mc]udmg, Marchmg Through Georgxa —Dixie”"—*"Arkansas Traveller’—"‘Red, White
and Blue”—"Star Spangled Banner,” etc., etc.,
H. M. SCOTS GUARDS. Get Ready Now for the Big Trade coming and have
THE FINEST RECORDS of THE FINEST TITLES at THE FINEST PRICES

Apply for Lists and Prices to INVICTA RECORD COMPANY, Ltd.

Cables: Duarrab, London

ORCHESTRAS

Recorded by Full Reglmenta] Band of

VOCAL

1 New Ion Yard, London, E. C., England




102 THE TALKING

MACHINE WORLD

JuLy 15, 1918

‘ 1A
Ty

N\ VALUE T
i\\

Double-Sided

‘‘Lateral”’

Superb Needle Cut

“OUR POINTS”!

SET OUT BELOW )

REMEMBER 5= You Can Have CLOSE QUOTATIONS

For 5,000 Lots and up Your Selection or a Sample
1,000, 75% *‘Bands and Orchestrals.”

Y: “POPULAR” RECORDS

B~ LONDON’S

EXPORT DEPT., 18-19 Swallow Street

Address: SOUND RECORDING €0, Ltd.
Piccadilly, London, England . QUOTATIONS CABLED FREE

CABLES ‘“‘Grammavox**
London

Have Attracted Keen Overseas Houses
POINTS

m— Repertoire Apprux 2,000 Titles
m—> Superb Selection, Bands and Orchestrals
w— Lightning Shipments under Government Ex-

s> Packing by Experts

»— Rock Quotations ‘““Always”’

»—> F, O, B. London

= WWe sttend tu all Insurances ‘4 Requested”’

m—> Our Shipping Services, this Side FREE

LEADING VALUE!!!

from SCANDINAVIA to PATAGONIA
AND THE PRINCIPAL
EAST and WEST MARKETS of the WORLD

port License

to Buyers A/c

FROM OUR LONDON HEADQUARTERS—(Continued from page 101)

service; its wonderful—almost divine—power of
healing and comfort to our soldiers. “This
glorions voice that contains the myriad voices!
It lives with our soldiers, cheering and inspir-
ing them. It helps them to carry on—to live
through dark, strange, fateful, terrible days. It
calms them when they are sad. It evokes ten-
der memories. It brings to them pictures and
visions of home. This splendid voice!” Truly,
a spiritual—a national necessity!
A Good Opportunity for Oversea Buyers

For a number of years past the Sound Record-

ing Co., Ltd., has been cultivating the suffrage
of oversea traders for their “Popular” and
“Grammorox” series of records through the
columns of this trade newspaper. An increas-
-ingly good export business is the result. It
is due to the company’s close study of their
customers’ requirements, and, in part, we
might be permitted to say, to the world-
wide influential circulation of this journal.
Whatever the reason, the fact that this firm’s
records are so much in demand, is sufficient in-
dication of the good value offered. A typical
example is provided by the latest program of
“Popular” records. It consists of a remarkable
variety of vocal and instrumental titles of cur-
rent interest. As, for instance—“Bing Boys
on Broadway,” “Good-bye-ee,” “Roses of Pi-
cardy,” “God Send You Back to Me” and dozens
of others too numerous to mention. The Sound
Recording Co., whose announcement will be
found elsewhere in this section, invite corre-
spondence with large buyers overseas, and for
their part promise to submit close quotations,
exercise care in packing, and arrange for dis-
patch as promptly as possible. It is, by the
way, interesting to learn that consignments have
for the most part found their right destination.
So the Hun pirates, you see, do not have it all
their own way!

J. E. Hough, Ltd., Study Welfare of Staff

During the course of a recent visit to the great
Peckham works of J. E. Hough, Ltd., I was
very much impressed by what I saw pertaining
to the welfare of the staff, of which, as is quite
the thing these days, women and girls were
in the majority. The gradual change over
from male to female labor creates different con-
ditions and, of course, necessitates perhaps a
closer study of the needs and interests of the
workers, In this regard, Messrs. Hough have
evinced a keen perception by the installation of
a well-equipped canteen of decidedly homely as-
pect, where can be purchased a substantial meal
of several courses at an extremely moderate
figure.

At the same time a run round the firm’s spa-
cions showroom is decidedly interesting. Here
was attractively displayed hornless, cabinet and
exterior-horn instruments in goodly numbers,
fitted and constructed with the best materials
obtainable, and priced at reasonable figures.

In the record domain the Winner disc is as
popular as ever, tlre only trouble experienced be-

ing the supplies which, great as is the factory
output, cannot outstrip, let alone keep up with
the demand. Recent issues comprise the pop-
ular “hits” and standard titles, vocal and in-
strumental. Oversea traders should obtain lit-
erature and all particulars of trading from J. E.
Hough, Ltd., Glengall road, Peckham, London.
Louis Sterling Back From America
Looking very well after his trip across Mr,
Sterling, manager of the Columbia Graphophone
Co., Ltd., reached England safely on June 16.
The voyage was, as things go these times, un-
eventful. It is good news to learn that the talk-
ing machine business in America maintains
progress, and Mr. Sterling tells me that he was
very much impressed by the remarkable volume
of trade under way, notwithstanding the di-
version of much labor and material to war work.
News Items From “His Master’s Voice” Co.
Partly in order to give their dealers an oppor-
tunity for a closer concentration on the sale of
some of the splendid records previously issued,
and which the public are apt to overlook unless
reminded, no June list has been published by
this company. Most dealers have a stock of
these choice old titles, and the absence of new
records for once will help to considerably re-
lieve the situation.
“Yes, Uncle,” the Princess Theatre success, is
listed as a special by the “His Master's Voice”

people. The series of records carrying the best
musical items from this delightful play have
been recorded by the original artistes exclusive-
ly on “His Master’s Voice.” Other recent is-
sues comprise the cream of music from London’s
leading musical plays, and indeed it might truly
be said that what isn't on “His Master’s Voice”
records is not worth hearing.
The Industrial Reconstruction Council

A press announcement makes known that ap-
plication has been made to the Board of Trade
for a license directing an association about to
be formed under the above title to be regis-
tered with limited liability without the addition
of the word “Limited” to its name.

The objects for which the association is pro-
posed to be established are:

(a) To promote and protect the British home
and overseas dominions and foreign trade and
commerce and the manufacturers of the United
Kingdom.

(b) To assist in the promotion of efforts,
whether by the Government or otherwise, to
bring together representatives of capital and
labor for the advancement of trade.

The other objects of the association are set
out in extenso in the memorandum of associa-
tion, a copy of which may be inspected at the
office of Messrs. Kimber, Bull, Howland, Clappe
& Co., 6 Qld Jewry, E. C,, 2, London.

PERMITS LICENSING OF TALKING MACHINES FOR EXPORT

War Trade Board, in Recent Announcement, Intimates That the Sending of Talking Machines
and Pianos to European and South American Neutrals Will Be Encouraged

Wasningron, D. C, July 3.—There has just
been announced by the War Trade Board some
important rulings of direct interest to the mu-
sical instrument manufacturing trade in this
country, concerning the exportation of many of
the less essential commodities to European neu-
tral nations, which it is believed will accomplish
much in the effort to destroy the commercial
relations between Germany and these countries
and at the same time have excellent effect upon
America’s trade balance and on the present un-
favorable rate of exchange.

In the official announcement to-day contain-
ing the list of articles for which export licenses
would hereafter be considered “European Hol-
land” and “Denmark proper” are mentioned.
The general program, however, is of a much
wider scope. Unofficial advices have been re-
ceived here that an understanding has been
had with Sweden, Norway, Switzerland and
Spain, whereby they also are to receive the less
essential commodities contained in the list as
part of general agreements which have recently
been adopted.

In dealing with South American nations also,
favorable consideration will be given, it is un-
derstood, to applications for license to export
these less essential commodities when tonnage
is available, and it is shown that the articles

are not demanded by the war program of
America and its allies. Ships which bring ni-
trates and other war necessities from South
American nations can carry such cargoes on
the home trips.

By the adoption of the policy of more free-
dom in granting licenses for the export of less
essential commodities to the European neutrals
and South America, it is felt that a long step
will be taken in establishing America as a lead-
ing participant in the world’s commerce. New
trade relations, in the case of South America,
will, it is believed, be built up, which Germany
will find it difficult to encroach upon after the
war.

Exports must go in tonnage controlled by the
neutral nations, and which will not in any way
conflict with the war program of the Allies,
and all trade relations will be absolutely con-
trolled by the laws which have been adopted
to prohibit trade which might aid German finan-
cial or business interests in European neutral or
South American countries.

The special list of commodities for which
export licenses will be considered by the War
Trade Board includes musical instruments, ex-
cept when composed entirely or mainly of
nietals. Pianos, phonographs and phonographic
records are specially mentioned as acceptable.

TR e ——
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LATEST PATENTS RELATING TO TALKING
MACHINES AND RECORDS

Wasnincron, D. C., July 8 —TALKING MACHINE
MecuANIsM.—Archie E. Parnall, Chicago, III,
assignor to Frank W. Williams, same place.
Patent No. 1,263,279.

This invention relates to
mechanism.

One of the objects of the invention is to pro-
vide an improved connection between the tone
arm and amplifier which will be simple in con-
struction and durable, and which will permit
movement of the tone arm about both vertical
and horizontal axes. Figure 1 is a vertical sec-

talking machine

tion through a talking machine; Fig. 2 is a de-
tail sectional view substantially on the line 2—2
of Fig. 3; Fig. 3 is a detail sectional view sub-
stantially on the line 3—3 of Fig. 2; and Fig. 4
is a horizontal sectional view on the line 4—4

of Fig. 2.

Coin-Freen GramorHONE—James W. Knights,
Hammersmith, London, Eng. Patent No.
1,262,521,

This invention relates to improvements in
coin-freed gramophones of thc kind in which a
plurality of gramophone records and tone arms
are so arranged that any desired record of the
plurality of records can be reproduced on the
operation of the coin-freed mechanism.

Figure 1 is a diagrammatic side elevation of
part of one form of improved coin-freed gramo-
phone. Fig. 2 is an enlarged sectional side ele-
vation of the opposite side; Fig. 3 is a part

plan; Fig. 4 is a part front sectional elevation;
and Fig. 5 is a front elevation of a modification.

ATTACHMENT FOR PHoNoGRAPHS.—Earl W. Car-
los, Richmond, Ind. Patent No. 1,261,904.

The object of the present invention, briefly
stated, is to provide an attachment for phono-
graphs or the like whercby the stylus or repro-
ducer point or ncedle may be operated to lift it
from the record, or to place it gradually in
operative position in connection thercwith with-
out contact of one’s hand with the machine
proper and to place such means in the most
handy and available position for the accommoda-
tion of the operator.

In the management of disk phonographs it is
necessary to raise and lower the reproducer and
the reproducer-point or needle by simply grasp-
ing the goose-neck and turning it up and down,
but this invention contemplates means con-
nected to said parts whereby the goose-ncck
may be turned as above stated but without direct
contact of one’s hand therewith, thereby dis-
pensing with soiling the polished metal parts,
preventing the hand of the operator from being
in the way and from causing a shadow upon the
needle or reproducer-point when one is making
adjustments, to permit the required movements
to be made more naturally, and to make the
operations more easy for the operator.

Figure 1 is a perspective view of the upper
portion of the mechanism of a phonograph or
talking machine, showing the invention in oper-

ative position in connection therewith. Fig. 2
is a plan view of the reproducing mechanism,
of the goose-neck, a portion of the taper tone
arm, and showing an edge view of the attach-
ment. Fig. 3 is a central longitudinal section of
a portion of the tone arm box, or cylinder, and

the inner end portion of the longer portion of
the goose-neck, and showing the method of
attaching the device in operative position. Fig.
4 is a perspective view of the attachment alone.
And Fig. 5 shows a plan view of a modified form
of the attachment in operative position.

TALKING MAcHINE—Martin Nystrom, Chicago,
111, assignor to Charles E. Osborne, same place.
Patent No. 1,262,592.

This invention relates to talking machines in
which a diaphragm is caused to vibrate by the
tracking of a ncedle or point upon a record, and
the objects of the improvements are, first, to
reproduce the recorded vibrations accurately
and correctly; second, to provide a plurality of
tracker  devices in connection with the dia-
phragm to enable the use of different records;
third, to enable using different kinds of records
without in any way making a change in the ma-
chine; fourth, to makc a simple, cheap and effi-
cient device as well as other features.

There are two known talking machine records
on the market. One has the indentations repre-
senting the sound record arranged laterally or
zig-zag from side to side with relation to the
line of travel of the needle, and the other has
such indentations arranged up and down or lon-
gitudinally with relation to the longitudinal axis
of the tracker point; therefore it is necessary to
have one kind or style of machine to play or
use the one kind of record and to have another
kind or style of machine to play or use the
other kind of record. By the use of this inven-
tion either kind of record can be played or used
on the one machine without any foreign or dis-
turbing noises being perceptible.

This invention comprises two tracker devices,
one to be used on a record having the laterally
arranged indentations and one to be used on a
record having the shallow and deep indenta-
tions, both of said devices being properly con-
nected to the diaphragm of the machine to
vibratc the same when tracking over a record.
Of course the one device has the tracker needle
in proper position to vibrate the diaphragm
when tracking over a record having the later-
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ally or zig-zag arranged indentations and the
other device a point in proper position to vibrate
the diaphragm when tracking over a record hav-
ing the shallow and deep indentations.

Figure 1 is a view of one side of a sound box
having tracker devices embodying the invention
connected thereto; Fig. 2 is a view of the op-
posite side of the same sound box; Fig. 3 is an
edge view of the same showing the construc-
tion of the two tracker devices, and Fig. 4 is a

detail sectional view showing the guide for the
tracker point rod and also means for attaching
a different point to the rod.

SouND CoNVEYER FOR TALKING MACHINES.—AI-
bert A. Huseby, Chicago, Ill. Patent No. 1,261,-
541.

This invention relates to improvements in
sound conveyers for talking machines, and the
chief purpose or object of the invention is to
provide a sound conveyer that shall be capable
not only of playing both laterally and vertically
cut records, but of playing each of the said
types in the most scientifically correct manner
to secure the purest and most perfect repro-
duction of the record by the machine.

In Letters Patent No. 1,198,636, granted Sép-
tember 19, 1916, there was disclosed a sound
conveyer comprising a lower, generally upright
portion having a downwardly and forwardly
curved form, and an upper, generally horizontal
tone arm portion rigidly mounted on and se-
cured to said lower portion, the entire struc-
ture being supported, with capacity for lateral
swinging movement, on a single horizontal pivot
the axis of which is coincident with the center
of the vertical delivery mouth of the lower por-
tion of the conveyer. It has been found that
a sound conveyer of this construction is excel-
lently adapted to the playing of disk records of
the laterally undulating groove type by reason
of the fact that the point of the needle travels
in a straight line radially of the record disk
while the ncedle itself is always in a vertical
plane that is substantially tangential to the groove
at the point of engagement of the groove by the
needle point. On the other hand it has been found

that for the playing of disk records of the ver-
tically undulating or hill and dale type the
above described construction does not yield as
good results as are obtained by the generally
used vertically pivoted tone arm swinging in a
horizontal plane wherein the point of the needle
travels in an arc of a circle across the face of
the record disk. The hill and dale record, of
course, imparts a vertical vibration to the whole
sound box which is wholly lacking in the other
type of record, and this creates a tendency for
the point of the needle to jump out of the
groove especially when playing records having
very steep or abrupt elevations and depressions;
and this tendency, as it has been found by
numerous experiments, is more pronounced in
the casc of the construction of prior patent
above referred to than in the case of the ver-
tically pivoted tone arm.

The present invention is the result of a long
effort and search to obtain, in a talking ma-
chine, a sound conveyer construction which
when equipped with a convertible sound box,
would play each of the two types of record in
the most nearly ideal manner and would yield
the most nearly perfect results.

(Continued on page 104)
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Figure 1 is a vertical section through the
upper portion of a talking machine cabinet, with
certain of the interior parts appearing in sec-
tion and others in elevation; Fig. 2 is a top plan
view with the lid removed; Fig. 3 is a detail
view on an enlarged scale in vertical section
through the joint between the upper and lower
sections of the sound conveyer; Fig. 4 is a hori-
zontal section on the offset line 4—4 of Fig. 3;
Fig. 5 is a fragmentary vertical section similar
to Fig. 3, but illustratii’g the locked position of
the two sections of the sound conveyer; Figs.

6 and 7 are detail views in the nature of dia-.

grams designed to illustrate the different rela-
tions of the needle and record groove of a
laterally cut record where the point of the
needle moves in a radial line and where it moves
in the arc of a circle over the face of the rec-
ord; Figs. 8 and 9 are views similar to Figs. 6
and 7 respectively and illustrate the relations of
the needle and groove of a vertically cut record
where the needle moves radially and where it
moves in the arc of a circle over the face of
the record.

TaLkiNe MACHINE SouNp Box AND REPRODUCER.
—Patrick B. Delany, South Orange, N. J. Pat-
ent No. 1,261,218,

‘This invention contemplates certain improve-
ments in talking machine sound boxes and re-
producers.

As illustrated in the accompanying drawing,
Figure 1 is a face view of the sound box com-
plete. Fig. 2 is a perspective of the vibrating
arm detached. Fig. 3 is a section on line 3—3,
Fig. 1. Fig. 4 differs slightly from the illustra-
tion of Fig. 3 in that it shows the threaded en-
gagement between the cruciform vibrating arm

Wig: 4

and its supports having right and left threads.
Fig. 5 is a section on line 5—5, Fig. 1. Fig. 6
shows one of the gaskets between which the
diaphragm is mounted. Fig. 7 is a cross section
of Fig. 6. .

ProNocraAPH.—Carl Stein, Steger, Ill, assignor
to Steger & Sons Piano Mfg. Co., same place.
Patent No. 1,261,174,

The purpose of this invention is to provide
an improved construction in a phonograph or
sound reproducing instrument, particularly with
respect to the amplifying and resonating de-
vices. It consists in the elements and features
of «construction shown and described, as indi-
cated in the claims.

Figure 1 is a vertical section, axial with re-
spect to the vertically extending member of the
sound conduit, of a phonograph embodying the

¢

features of this invention, the reproducer and
tone arm and the record carrier being shown
in side elevation and conventionally—that is,
without regard to details of construction. Fig.
2 is a vertical section at the line, 2—2, on Fig.
1. Fig. 3 is a section at the line, 3—3, on Fig.
1. Fig. 4 is a perspective view of a removable

resonating device adapted to be contained in
the horn mouth or amplifier. Fig. 5 is a per-
spective view of an obstructive deflecting de-
vice, adapted to be positioned at the smaller end
of the amplifier or horn mouth terminal of the
conduit. Fig. 6 is a perspective view of a par-
titioning device employed in the sound conduit
at the entrance to the amplifier or resonator.

SpLir MaNpreL.—Lounis G. Larsen, Bridgeport,
Conn., assignor to the American Graphophone
Co., same place. Patent No. 1,265,793.

This invention relates to talking machines, and
more particularly to a support for the sound
record tablets thereof. It is customary with
machines employing the so-called cylindrical
type of record tablet to provide a mandrel hav-
ing a slightly tapered exterior surface, the bore
of the tablet being correspondingly tapered to
fit the mandrel with such a grip that it may be
rotated thereby. In the course of manufacture
slight variations occur in the dimensions of the
surface of the mandrel and of the bore of the
tablet, with the result that different tablets do
not fit different mandrels with the same degree
of accuracy, both as respects their relative taper
and as respects their mean dimensions. Further-
more, as the mandrel is usually made of metal,
its co-efficient of expansion and contraction is
different from that of the material of which the
tablet is composed. Accordingly, changes of
temperature effect different degrees of expan-
sion and contraction of the tablet and mandrel.
It is of importance, particularly with machines
that employ correction devices, that the tablet
shall always be placed in a predetermined posi-
tion with relation to the mandrel and its related
mechanism. Owing to the variations arising
in the course of manufacture, as above indi-
cated, and owing to different temperature con-
ditions, a tablet frequently cannot be properly
positioned upon a mandrel without danger of
breaking it. ’

Tt is an object of this invention to provide a
mandrel whereby the tablet may be properly
gripped for rotation, and whereby it may al-
ways be properly positioned, without danger of
breakage from temperature changes or from un-
due pressure in attempting to force the tablet
to its proper position.

A further object of this invention is to pro-
vide a mandrel which shall resiliently grip the

4
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tablet only adjacent its ends, permitting ready
application of the tablet upon and withdrawal
of the same from the mandrel. A still further
object is to provide a mandrel simple in con-
struction, durable and easy of manufacture.

This invention comprises a mandrel provided
with a rigid central portion and relatively and
independently collapsible resilient end portions.
While the resiliency of the end portions may
be provided in a variety of ways, the embodi-
ments of the invention selected for illustration
comprise the provision of a plurality of tongues
running longitudinally of the mandrel and con-
veniently produced by a series of saw-kerfs ex-
tending from each end of the mandrel. To
provide for resiliently gripping the tablet only
at its ends, the central portion of the mandrel
is reduced in exterior diameter.

Referring to the accompanying drawings,
Figure 1 is a perspective view of a mandrel
embodying the invention. Fig. 2 is a longi-
tudinal central sectional view of the same, show-
ing a record tablet in position; Fig. 3 is a frag-
ment of a mandrel illustrating a modified em-
bodiment. =

CovEr Surport FOR PHONOGRAPHS.—Martin Ber-
sted, Chicago, 111, assignor to the Brunswick-

Balke-Collender Co., same place. Patent No.
1,265,874.

This invention relates to a cover support for
phonographs and has for its object the pro-
vision of means for securely holding the cover
in closed or opened position as desired, the
cover being readily adjustable by simply grasp-
ing and moving it without the necessity of man-
ually disengaging latches or other parts intended
to hold the cover in place.

Figure 1 is a side elevation of the device ap-
plied to a phonograph, a fragment of the latter

being illustrated in section, with the parts in
closed position, and Fig. 2 is a similar view
showing the parts in opened position.

ATTACHMENT FOR PHONOGRAPHS—George .
Van Nortwick, Denver, Colo. Patent No. 1,-
266,181.

This invention relates to attachments for pho-
nographs and its primary object resides in pro-
viding a simple appliance by which the needle-
carrying element of the instrument is automatic-
ally retained in a raised position after it has
been lifted to disengage the needle from the
record.

By the use of this invention, accidental drop-
ping of the needle or stylus onto the grooved
zone of the record is positively avoided, and
the arm bearing the needle may be moved across
said zone for the purpose of returning the
needle to its original position after it has trav-
ersed the zone producing groove, without dan-
ger of its coming in contact with the grooved
portion of the record and without scratching or
otherwise marring the same.

Figure 1 is a fragmentary elevation of a pho-
nograph to which attachment is applied. Fig.

2, a section taken along the line 2—2, Fig. 1.

. Fig. 3, a horizontal section along the line 3—3,

Fig. 1. Figs. 4, 5 and 6 sectional views showing
modifications of the arm of the appliance shown
in Fig. 1. Fig. 7, a fragmentary plan view of
a phonograph showing the invention as applied
to a tone arm on which the sound box and needle
are carried through the instrumentality of a
pivoted goose-neck, and Fig. 8, a section taken
along the line 8—S8, Fig. 7. :

REPAIRS

All Makes of Talking Machines
Repaired Promptly and Efficiently

TALKING MACHINE REPAIR
AND SALES CORPORATION

ANDREW H. DODIN, President

176 Sixth Avenue New York
TELEPHONE, CHELSEA 8437
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RECORD BULLETINS FOR AUGUST, 1918

VICTOR TALKING MACHINE CO.

POPULAR SONGS
18465 They Were All Out of Step But Jlm,

Billy Murray 10
We're All Going Callm\il on the Kaiser,
illiam J. ‘Saxlor” Reilly 10
18474 When I Send You a_Picture of Berlin,
Arthur Fields and Peerless guarlet 10
Indianola....covveenenenneeennnnns Billy Murray 10
18480 We'll Do Our Sha ..Peerless Quartet 10
Cheer Up, Falher, Cheer Tp, Mother,
Lewis James 10
18481 Paul Revere....Charles Han and Shannon Four 10
Bring Me a Leuer irom y Old Home Town,
s James and Shannon Four 10
ANCE R ECORDS
18472 Skeleton Jangle—Fox-trot,
Original Dixieland Jazz Band 10
Tiger Rag—One- sleg
riginal Dixieland Jazz Band 10
18473 Smiles—Fox-trot....Joseph C. Smith’s Orchestra 10
Rose Room——Fox-trot. Joseph C. Smitb’s Orchestra 10
18478 My Dough Boy—One-step,
Joseph C. Smith's Orchestra 10
Calicoco—Fox-trot oseplt C. Smith’s Orchestra 10
OCAL AND INST UMENTAL RECORDS
70121 Granny’s Laddy.................. Harry Lauder 12
18431 By the Walers of Minnetonka,
rincess Watahwaso 10
A Sioux Screnmade.......... Princess Watahwaso 10
55093 American Fantasie—Part I,
Victor Herbert’s Orchestra 12
American Fan(asxe—«Part i1,
ctor Herbert’s Orchestra 12
RED SEAL RE ORDS
Frances Arpa, Soprano
64782 The Magic of Your Eyes. Arthur Penn 10
SopiiE BRrastau, ralto
74577 Eili, Eili, lama sabachthani (Father, Wl\y Ilast
Thou Forsaken?)............c...... M. Schalit 12
First Recorp BY THE “FLONZALEY Quartet”
64784 Canzonetta (From *“String Quartet in E flat.,”
P2 NG 2) 10 e Mendelssohn 10
MABEL GARKISON. Sap:
64783 Khaki Sammy............ John Aldcn Carpenter 10
Evan WiLLiams, Tenor
74571 The Song that Reached My Ticart..Julian Jordan 12
The following record appears in the August, 1918, Supple-
ment. ‘Do not duplicatc order on this number:
18479 Hello Central, Give Me No Man’s Land (from
Y. Winter Garden produchon, “Sinbad”),
Edna Brown 10
My Belgian Rose...... Elhou Shaw-Charles Hart 10
49338* Annie Laurie................. Ifulda Lashanska 12
49350*Ave Maria (Violin obbligato by Sascha Jacobsen.
Romano Romam at the piano.. Hipolito [azaro 12
49370 Qui I.A Vo Pur: Maria Barncntos 12
)l’ULAR l'll'TS OF THE MONT
A\GOSI‘The Man Who Put the Germ in Germany (What
1s in a. name) ...Nora Bayes 12
ammy’s Chocolate Soldie .Nora Bayes 12
\’567‘(-od Be With Our Boys Tonight,
Charles Harrison 10
WVhen You Come llome............ Ienry Burr 10
\2556'lf tle Can Fight Like Ile Can_Love (Good
Night, Germany).............. arber Sisters 10
Where, Do They Get 'Em and How Do The
R T e v =y = 7an and Schenck 10
A2564*You're in Style When You're Wearing a Smile,
Arthur Fields 10
rd Lil\e to See the Kaiser With a Lily in His
Iar Robert Lewis 10
A2567° Ftance, We’ll Rebuild Your Towns For You,
eerless {uartet 10
I Revere.........ovveennn.. Vernon Dalhart 10
J\2563'1les Cot Those Big Blue Eyes Like You, Daddy
Mine. . B «....Henry Burr 10
1 Miss M ht Kiss Henry Burr 10
\7559"Helgx.m Rosc .Campbell and Burr 10
My Daddy’s S ...Robert Lewis 10
A2554 The Shannon, the d You,
Charles [farrison 10
Mother, My Dear............. Charles Harrison 10
D\NC1~ RECORDS
A ’SGS'Ilowd You Like to Be My Daddy, from “Sin
bad"’—Medley Fox-trot. Intro.: (1) Just a
Puhy s Prayer at Twilight, (2) 1 Hate to Lose
UGl T 1000 0000 oo oo oo Marconi Brothers 10
W hy Do They All Take the Night Boat to
Albany from “Sinbad’*—Medley One-step.
Intro.: (I) The Devil Ias Saved Up All the
Coal, (2) 1 Ifate to Lose You,
Marconi Brothers 10
A2566" We'll Do Our Share—Medley Fox-trot. Intro.:
(1) T Can’t Let ’Em Suffer,
Earl Fuller’s Rector Novelty Orchestra 10
T Want Him Back Again- —Medle{ One-step.
Intro.: (1) I Want a Daddy Like You, (2)
1 Just Step in to Get Out of the Rain,
Earl Fuller's Rector Novelty Orchestra 10
A6049*If They Ever Put a Tax on Love—Medley Fox-
trot. Intro (1) I'm Just an Old I[y From
tlle U A (2) In the Days of Aud Lan
................... rince’s Band 12
Just kae W ashmgton Crossed ‘the Delaware—
Medley One-step. Intro.: (1) We Sto ped
I‘hem at the Marne, (2) ‘When \Ve \\'m 3
e Watch on the Rhine........ Prince's Band 12
\6050'Class:c Waltz. Intro.: (1) Home to Our Moun-
tam: from “II I‘rovalore. (2) Woman is
e. from ‘“‘Rigoletto,” (3) My Heart at
Thy Sweet Voice, from “Samson and Deli-
o {\(}cl\ers Brothers 12
e ng. ﬁe—Medley
Waltz. Intro.: Coming Thro the
cLers Brothers 12
A2549 Sailin, Columbm Stellar Quartet 10
The ind N
Col lumbxa Stellar Quartet 10
CORNET CLASSI
A2553 Macushla llerber( L. Clarke 10
Killarney ..Herbert L. Clarke 10
MISS FAGAN WH{ OLD FAVORITES
2555 Listen to the Mocking Bnrd,
Sybil Sanderson Fagan 10
0ld Folks at llome ...... Sybil Sanderson Fagan 10
A2551 Up For Sentence : (‘olden and Heins 10
e Colored R .Golden and Hems 10
ULY MID MONT]I LIST ON S\LE JU
A2560* Rock-a-Bye Your Baby With a Dixie Melody
rom "Smbad ................... Al Jolson 10
Alice. I'm in Wonderland (Smce the Day That
I First Met You)........... ..St erlmglgno 10
l‘256l'T1\e Dau Ilter of Rosie OGraCy .Robert Lewis 10
AT Y5006 0500 a0 J000G00 ampbel] and Burr 10
A2557°1 \Vonder \Vha! They re Doing Tonight,
Arthur Fields and Peerless Quartet 10
I'm Always Chasing Rainbows, from ““Oh, Look,”
Harry Fox 10

A2558*Cheer Up, Mother, 5
u novan and James Reed
When the \Var is %ver I'll Return tgaYou o

Peerless Quartet
A2552 A Frangesa—Intro.: Vocal Chorus' Q

.Prince’s Band

French National Defile March....Prince’s Band
A6046* Toujours ou Jamais (Ever or Never),

Prince’s Orchestra

Danube Waves.............. Prince’s Orchestra
A2550%At the Cotton Picker’s Ball—Fox-trot,

arimbaphone Band

There’s a Lump of Sugar Down in Dixie—DMed-

ley One -step. Intro.: (1) Cleopatra, (2) 'N

Ev’rything from “Sinbad

Manmbaphone Band

A6047°Rose Room Fox-trot.............. Prince’s Band

Where Those Cotton Blossoms Grow—Medley

One step lntro (1) When You Feel a Little

our Heart, from *“Tbe Love

l\hll " (’) The Love Mill...... Prince’s Band

10
12

12

*Records marked with an asterisk are all featured in the

Dealers' Service August Window Display material.

PATHE FRERES PHONOGRAPH CO.

OPULAR “HITS” OF THE MONTH
20393 Your Lips Are. No l\lans Land But Mine (Em-
pey-McCarron-Mor Campbell and Burr
Our Country’s In _l Now_ (Empey-McCarron-
Morgan)...... Invincible Four (Rla]e Quartet)
\\’ont You Be a Dear, Dear Daddy (Creamer-
(110 [T —— The Farber Girls
They \\'ere All Out tep But Jim (Berlin),
Constance Farber, Contralto
We Stopped Them at the Marne (Lieut. Gitz
Ric Arthur Fields and Invincible Four
ight Like ITe Can Love, Good-night
Germany! (Mever)....: Arthur F:elds, Baritone
Hello America, Hello (Fairman).
Louis Winsch, Baritone
From the North, South, East and \West (Lauder),
Vitliam Simmons, Baritone
I Miss That Mississippi Miss That Misses Me
(Wendling) Big City Four
My Belgian Rose (Garton),
Harry I\[cClasI\ey, Tenor
Those Draftin’ Blues (Pinkard),
Arthur Collins, Baritone
If You're Crazy About the Women, You're Not
Crazy At All Joe Remmg’ton, Baritone
She’s Not in lprcrary ‘(Cuapin),
nvincible Four (Male Quartet)
Alice, I'm In Wonderland (Fields-Morse),
Sterling Trio
There's a Long. Long Trail (Elliott),
Percy Hemus and His Buddy Boys
Khaki Sammy (Carpenter),
ercy Iemus,
29208 Tcn l.ittle Bridesmaids (\Vatson-Lee),
ack Norworth, Baritone, Piano aecom
1 Stopped. and 1 Looked, and I Listened! (\yer
Tack Norworth, Baritone, Piano accomnp,
NEW STAND. \RD BALLA
40125 Recause I love You Dear (Stanton-Hawley)
James Stanley, Basso

20388

20391

20389

20390

20392
20387

25016

Baritone

Danny Poy (\Weatherley),
arie }'an Essen, Contralto

52030

An Irish Folk-Sonf (!'oo!e
Alma Beck, Contralto
Last Night (Kjerulf).....Alma Beck. Contralto
29202 O Canada! Our Father’s Land of Old_(Laval-
I rank Oldfield, Baritone
1 Lm'e You, anada (Manley),

Frank Oldfield. Baritone

NEW INSTRUMENTAL RECORDS
60071 Thais (Masscnet) “Meditation,”” Violin solo,
Jacques Thibaud, Piano accomp.

Serenade (Schubert), Violin solo,
Jacques Thibaud,

Piano accomp.

20381 W here the River Khannon Flows (Russell), Cor-
© _net solo........ humir Kryl, Piano accomp.
K|Harney (Balfe), Cornet solo.

ohumir Krvl, Piano accomp.
Ilere Comes .America (Glogau- Piantadosi), Med-
ley One -step. Intro.: “Send Me Away With a
Smile Sums .- Accardion duet, Rou(hm Brothers
Silver Heels (\Ioret) “Inlermezzo Banjo and
Accordion. ard Boynton }ioudmx
NEW GEMS R\' TIE IIA\\ .-\II'\\'
20385 Hawaiian Nights (Roberts), Waltzes,
Louise and Ferera_Ilawaii
Somewleie in Ilawaii (\Iac\leekm)
Louise and F a Hawaiian Orchestra
NEW PXTHE “DE LU\F" DANCE RECORDS
207 Military Waltz (Logan). American Republic Band
A\While the Incense is Burning (Smith), Med]ey
Fox-trot. Intro.: “Rose Room Fox-trot,’
American Repubhc Band
1100’ Oh! Look! (Carroll). Medley Fox-trot. Intro.:
“Tymca] To[{vcal Tunes,” “A Kiss for Cinder-
ella,” “I'm Always Chasmg Rainbows,
American Republic Band
Little Bultercup (Paley), Medley One-
Intro.: “Cleopalra ’ from “Smbad

20382

n Orchestra

Sweet
step.

SPECIAL

20317 The Tickle Toe. from “Going Up” (Hirsch)
Medley Fox-trot....q American Republie Band
The Moontight \Waltz (Logan),
American Renub]lc Band
20321 My Sweetie (Snvder-Louis-Young), Medlev Fox-
T lich =0 oudini Brothers, Accordionists
A Scotcl\ High Ball (Arr. by Boudini Brothers)
(Medley One-step).
Roudini Brolhers, Accordionists
20320 Going Up, from “Geing Up,” Medley One:step,
American Republic Band
Midnight Valse (IHolland),
merican_ Republic Band
When You Come Back (Frey), One-step.
The Story Bool Ball (Montgomery- Perrv), Fox:
.................. American Republic Band
A Baby s Prayer at Twilight (Jerome), One:step.
merican Republie Band
Flower of the Orient (Savmo) “WValtz."
merican Republic Band
Oh! Lady! Lady! (I\ern\ Medley Fox-trot,
American” Republic Band
Pack Up Your Troubles in Your Old Kit Bag.
Medley One-step. . ..... American Republic Band
Stockyard Blues 4Pm| ard). Fox-trot,
Van Eps- Banta Dance Orchestra
Popularity (Cohan), One-step,
Van Eps-Banta Dance Orchestra
Why Do They All Take the Night Boat to Al-
bany? One-step,
Hotel Biltmore Dance Orchestra
When 1 Feel Sad and Lonely (Euller). Fox-trot,
Hotel Biltmore Dance Orchestra
Toot Toot (Kern), Medley One-step,
Hotel Biltmore Dance Orchestra

20319

20357

20356

20328

20368

29200

10

10
10
10
10
10
10
10
10

12

12
DS SUNG IN ENGL. lS]{

and
LIST OF SE \SO\ \BLE SUM\IER DX\CE
RECORDS

The  Booster (Lake}, Fox-trot,
Hotel Biltmore Dance Orchestra
71001 I'll Think of You, from “The Rainbow Girl”
(Hirsch), Medley Fox-trot,
otel Biltmore Dance Orchestra
Songs of the nghl (James) “Waltz
. Hotel Biltmore Danc Orchestra
NEW OPERATIC AND CLAS 1C VOCAL RECORDS
Iinportant Issue of Single Face Records, Sun
Muratore, World Famous Tenor—Chicago Opera
54001 Manon (Massenet), “Ah! fuyez, douce image”
part! Fair Vision)—In French,
ucien Muratore, Tenor
54002 La Marseillaise (de I'Isle)—In French,
ucien Muratore, Tenor
59057 Barbiere di Siviglia® (Rosslm).»“Cavntma," Part

1, in Ttalian.......... Tito Schipa, Tenor
Buarbiere di Swlgha (R ““Cavatina,” Part
, in Italia Tito Schipa, Tenor

25017 Se Saran Ruses loom the Roses) (Ar-
[E) Grace Hoffman, Soprano
Slaccalo Polka (Mulder),
race Hofiman, Soprano, Violin, Flute and
110 _accomp.
NEW BAND AND ORCHESTRA RECORDS
20384 Marche Indienne (Sellenick),
American Regimental Band
Turkish Patrol (Michaelis),
merican Regimental Band
20386 A Darkey's Dreamland, Part 1 (Bidgood),
ondon Mll:lary Band
A Darkey’s Dreamland, Part 2 (Bidgood
ondon M\lnary Band
20383 The Humming Bird (Sellenick),
athé Fréres Orchestra
The Flower-Strewn Pathway (Gouirand
athé Fréres
29206 Polonaise Militaire (Chopin),
oyal Court Orchestra
Funeral Aarch of a 1\Ianonnette (Gounod),
oyal Court Orcl\estra
40130 Demoiselle Chic (Fletcher), “Intermezzo,”
Imperial Symphony Orchestra
Handel Wakes (Morrissy),
Imperial Symphony Orchestra

EDISON BLUE AMBEROL RECORDS

CONCERT RECORD

)
Orchestra

12

14

by Lucien

12
12
12

28287 Le Nll (Xaxier Leroux). Soprano, in Frencl,
violin obbligato and orch...... Odette Le Fontenay
REGULAR_LIST
3520 Alice, Where Art Thou? (J. Asher). Ten
CI TOpE S0 04 000000000 - BBea0a60c00 Ralph Erro]le
3529 Chimes of \"ormandy (Jack Wells). Contralto,
ORCH 4C COTIPN S &y Syl e e Helen Clark
3521 Comnaugh Man Medley of Jigs, Accordion,
piano accomp., by Joe Linder...... John J. Kimmel
3530 Creatore’s Band March (Gerardo lasilli),

Creatore and His Ba
He Lifted Me (Chas. . Gabriel). Mixed voices,
orch. accomp. Me(mpohtan Quar

3519 I'll_Come_ Back to You \When It's All Over
(Kerry Mills). DBaritone, orch. accomp.,

o Edward Allen and Chor

D

I'm Just a Ragfﬂl Newshoy, But My Heart's

True Blue (Ifarry err). Tenor, orch.
Like Washington Crossed the Delaware,
(-enerul Pershing Will Cross the Rlune (George
W. Mecyer). Baritonc, orch, accom

nd

tet

us

....................... Walter Van Brunt

Arthur I‘]elds and Chorus

Kiss Me .\gain Waltz (\'iclor

erbert

(
Last Long Mile—Toot-Toot (Lxeut Emil Breiten-
feld). Orch. accom
Lorraine (My Beautiful Alsace-Lorraine) (Fred
Fisher). Tenor, orch. accom

i Hawaiian Orchestra
Louise and Ferera)

Billy Murray and Chorus

Vernon Dalhart and Chorus

3514 Comic

3516

Ont \lin'
ECOOMIP: ) gepaete = = 1o - o e
On (he Road to Home Sweet Home (Egbert Van
Alstine). Tenor and baritone, orch. accomp.,
John Young and George W, Reard
Rag-a~Minor—One-step (Julius Lenzberg),

(Isham Jones). Song, orch.

3510

Edward Meeker

on

Jazzarimba Orchestra

3508
3509

Rigoletto Selection, Part 1 (Verdi),
mencan
Rigoletto Selection, Part 2

%ymphony Orchestra

Amerxcan Sym hony Orchestra

3523
3531

Roamm in the Gloamin’ (Harry Lauder).
T hat (;rami "01d Gentleman
Edwards). Baritone, orch.

There’s a Lump of Sugar Down in Dixie (Albert
Gumble). Tenor, orch. accomp.
Three Pickaninnies (Kendis- Brockman) rch.
O ) Pl T R i s Collins an(l Harl
Threc Wonderful Letters from Home (James F.
anley), Tenor, orch. accomp.,

(Uncle Sam)
accom

(Gus

3515
3518
3524

G]en E]hson

Arthur I‘E‘eld‘ and Chorus

.Vernon Dalhart

an

Ceorge Wilton Ballard

3512
3525
3527

Volunteers March (John Plilip Sousa),
New York \lexlaly Bai
We Stopped Them at the Marne (Lieut. Gitz
ice). Male voices, orch. accomp.. Premier Quar
When You Feel a Little Longing in Your Heart—
The Love Mill (Alfred Francis). Seprano and
tenor, orch. accoml.

nd

tet

and Vernon Dalhart

Rice
A FE\WV SELECT RECORDII\G
Raseball Girl, Talking. .

747 or
Is My Name Written Tl\ere’ (Davis

2025

Jol
La Bohéme—Rudolph’s I\arratlve (Puccini),
harles Harris
When Dreams Come True (Hein and \Webb),

2184
2068

..Ray Cox
),
n Young and Fred \Vheeler

on

Thomas Chalmers

1956 \When the Bell in the Lighthouse Rings (Solman).

Gus Reed

THOS. A. EDISON, INC.

Elegie (Jules Massenet). Tenor, in Frengh,
'O Sole Mio (My Sunshine),
Capua). Tenor, in Italian........
Chant Hindou (Hindoo Song), (H Bemberg).
Soprano, in French........... Odette Le Fonten
Le Nil (The Nile), (Xavier Leroux). Sopra
m French Odette Le Fonten
ry Those Tears! (Teresa del Riego). on-

83074
(Eduardo _di
82125

alto

Oft m the Stilly Night.

Douglas! Tender and True (Lady John Scott).
Contralto. vouuee e cieennnnnnnnns .Amy Ellerm:
Wonderful Thing (Clare Kummer).
etsy
Down in Lily Land (F. Wallace Rega).
tralto and Tenor.Marion Evelyn
Is h Nothmg to You? (Edgar Trevor)

8038t

on-

80389 Hold Thou My Hand—Sacred (Emelyn

att,

Why I ‘Love Him—Sacred (B. D. A
3¢l

(Continued on page 106)

Bari-

ey)
Robert E.

uido Ciccolini

Guido Ciccolini

ay

ay

aroline Lazzari
Contralto..Caroline Lazzari

an

rano
Lane Shepllerd
Cox, Jth Young
etsy. Lane Shefvherd
elm olitan Quartet
Clark
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RECORD BULLETINS FOR AUGUST

(Continued from page 103)

80390

80391

50459

50466

30046

30053

30049

30051

30052
30047

30048 Aida—Grand March (Vi

30050

30046
30054

Zampa, Overture—Part 1 (F. Hérold),
American Symphony Orchestra
Zampa Overture—Part 2 (F. Hérol g
merican Symphony Orchestra
Ill Take You Home Again, Kathleen (Thomas
\\ estendorf). Violin, Violoncello, Flute and
...............
Quanto io t’amo (Satta) Violin, Violoncello,
Flute and Har; .Venetian Instrumental Quartet
Felicia Waltz ernon Eville). For Dancing,
audas’ Society Orchestra
Sunshine of Your Smile Waltz (Lilian Ray).
For Dancing............ Jaudas’ Society Orchestra
Sari Waltz (E Kalman)..... Imperial Marimba Band
Stars and Stripes Forever \Iarch (Sousa),
Imperial Marimba Band

PARAMOUNT RECORDS

. BROADWAY DANCE HITS
Calicoco (Hugo Frey)—Fox-trot,
Yerkes Jazarimba Band

Indianola (Henry)—One-step,
Original Saxo-Jazz Band
Cotton Picker’s Ball—rox trot,

White and Blue Marimba Players
Will You Remember from Maytime—Waltz
ed, White and Blue Marlmba Players
. TWO NEVV SONG HITS
A Little Blue Star in the Window—Tenor solo,
. Henry Burr
Three Picaninnies (Prockman)....Collins and Harlin

PATRIOTIC AND OTHER MARCHES
Columbia, Gem of the Ocean and Star Spangled

Banner (Shaw-Key-Arnold)........... Rogers Band
American Patrol (Meachman). .Rogers Band
Stars and Stripes Forever (Sousa) .Rogers Band
Boston Commandery (Carter) Rogers Band
On Wisconsin (W. Rogers Band
Rogers Band
Rogers Band
Baltimore Centennial March ( ogers Band
NSTRUMENTAL AND VOCAL RECORD
Perfect Day (Jacobs-Bond) ello, piano and

violin Paramount Trio
Simple Confession (Th ’Cello  Solo,

Albert Taylor
.Edmund_Thiele
Samuel Gardner
bbligato,

Kerns-Gardner
Violin solo.Samuel Gardner

Serenade (Drigo). Violin sole
Souvenir (Drdla). Violin sol
Angel’s Serenade (Braga). Vi

Ave Maria (Schubert).

EMERSON PHONOGRAPH CO.

Sixty-five Cent Records

P[;TRIOTIC AND POPULAR SONGS OF THE HOUR

94

-

94

-

94

w

94

N

94

=)

947

945

7111

6143

f He Can Fight Like Ife Can Love, Good Night
Germany  (Clarke-Rogers- ’\Ieyer) — Patriotic
solo, orch. acCump.....coo.vevuueess Eddie Nelson

If You’re Crazy About the Women, You're Not
Crazy At All (Bryan-Leslie-Ruby)—Baritone
Soo, Gl R 5o 006000605000 907 He nry Le\vxs

We’re All Going Callmg on the Kaiser (Cadd

gan-Brennan)—Patriotic Sole, orch. accomp,
Harry Evans

I May Stay Away a Little Longer (A. Von Til-
zer-Brown)—Patriotic Solo, orch. accomp.,

Harry Evans

Three Wonderful Letters From Home (Goodwin-
Macdonald-Hanley)—Tenor Solo, orch. accom%v

Frank oods

A Soldier’s Resary - (Dempse: Burke)—Tenor

Solo, orch. accomp o Frank Woods
God Be With Our Boys T gllt

derson)—Tenor Solo, orch. accomp..Frank Woods
Southern Medleys, Vocal Quartet. Lrberty Quartet
Star Spangled Banner (Francis 'Scott Key)—

American National Hymn,

Liberty Chorus, accomp. by Emerson 1Mxhtary Band

Our Allies. National Hymns of the Allies,
Emerson Military Band

Just Before tbe Battle, Mother (George F. Root),
Tenor Solo, orch. accomp. .. Frank Woods
Love’'s Old Sweet Song
Voecal Quartét. Liberty Quartet
When Alexander is Ragtime Band to
France (Bryan-Hess-Leslie)—Character Patri
otic song, orch. accomp............ ie Nclsou
Cheer Up Father, Cheer U Mother (Bryan-
)—Patnotlc Solo, orch. accom: Har{i' Evans
\Vhen e Meet in the Sweet Bye an Bye (Mu
phy)—Tenor Duet, orch. accomp.,

George Gordon and Robert Bruce .

Oh, Moon of the Summer N|ght (Flynn Bial)—
Vocal Quartet, orch. accomp....... Liberty Quartet
LATEST D’\NCE HITS
There’s a Lump of Sugar Down in Dixie (Gum-
ble-McCabe)—Fox-trot.....Emerson Military Band
Everybody’s Crazy ’'Bout the Dog Gone Blues
(Creamer-layton-Egan-Stept)—Fox-trot,
Emerson Mxlnary Band
Kirmanshah (Claypoole-Eastwood)—Oriental One-
step—Banjo, Piano and Saxophone,
Van Eps Banta Trio
Sing Lm% Ting (Cobb)—Chinese Jne-step—
Banjo, Piano and Saxophone,
Van Eps Banta Trio

LYRAPHONE CO. OF AMERICA

STANDARD SONGS
Bell Song (from ‘“Lakme’).Regina V:carmo, Soprano
Bird Song (from “Pearl of Brazil”
Regina Vicarine, Soprano
Loch Lomond (Old_ Scotch)....Ethel Leigh, Soprano
Love’s Old Sweet Song (\Iolloy),
Esther May, Contralto

NEEDLES

WE MANUFACTURE
Diamond needles for Edison

Sapphire needles for Edison

Sapphire needles for Pathe

in stock ready for delivery
MERMOD & CO., 505 5th Ave., N. Y.

Venetian Instrumental Quartet”

6144

5134

5135

5136

5137

8122

4147

4148

4149

4150

4151
4152

5136

5137

5138

5142

5134

5135

5143

5145

5146

5147

5148

BILE5

5150

4121

4122

4124

4125

4126

4128

4129

When the Roll is Called Up Yonder (Block),

St. Cecilian Quartet
Still, Still With Thee (Garnsh)..St. Cecilian Quartet
POPULAR

A Little Bit of Sunshme (l-{:mlely;I @ 1B
clonne. aritone

Mammy’s Little Coal Black Rose (Whitin, )
James Tree and %thel Leigh
I'm Going to Follow the Bo)s (Monaco),
Jah McConncll Baritone
The Yanks Started Yankin (McCarron Morgan).
John McConnell, Baritone
1\ K-K-Katy (O’Hara)..... Harry W:ll:ams, Baritone
In Berry Picking Time (Wennch)
Harr Wlllxams, Baritone
I Miss That Mississippi Mlss (V&end m%\
nc fale %’uartet
T

There's Another Angel Now in 0 (Berna
[l.{nc Male Quartet
INSTRUMENTAL RECO
Serenade (Titl)—Violin, Flute and Harp,
Instrumental Trio
Salut d’Amour—Violin, Flute and Harp..Elger Trio
HAWAIIAN RECORDS
Aloha Oe (Liliuokalani).......... Louise and Ferera
Ua Like No a Like (Sweet Constancy),
Louise and Ferera and Hawaiian Orchestra
Yaaka Hula, Hickey Dula (WendlmﬁYounge),
uise and Ferera, Hawaiian Guitars
Kilina Waltz,
uise and Ferera and Hawaiian Orchestra
DANCE RECORDS
Calllco—Fox 0 G o Lyric Dance Band
Baby’s Prayer at T\v111ght—0ne-s(ep.
Lyr|c Dance Band

Indianola—Fox-trot ............ Lyric Dance Band
Homeward Bound—NMedley One-ste:

lpync Dance Band
Military Waltz (Logan).......... Lyric Dance Band
Umbrellas to Mend—One-step..... Lyric Dance Band
The Memphis Blues—Fox-trot,

Piano and Saxophone Duet
OGRS VWA o cc o000 0000505000c0000 Accordion Duet

OPERAPHONE CO., INC.
POPULAR SONGS
Black Label
'N Everything. from ‘“Sinbad,”
(De Sylvia %{ahn Jolson),
Billy Edwards, Baritone, orch. accomp.
K-K-K-Katy (O’Hara),
Arthur Courtney, Baritone, orch. accomp.
What Are You Going to Do to Help the Boys? -
(Kahn-Van Alstyne),
Robert Scarth, Baritone, orch. accomp.
Rock-a-Bye Baby With a Dixie Meloay (Lewis-
Young-Schwartz),
ames Barton, Barltonc, orch, accomp.
Tbe Last Long Mile, from “Toot Toot’”’ (Brei-
tenfield)..... Bob Ransom, Baritone, orch. accomp.
She’s the Daughter of Rosie O’Grady (Brice-
Donaldson) ...Duke Howard, Tenor, orch. accomp.
Lorraine, My Beautiful Alsace-Lorraine (Bryan-
Fischer)..Bob Livingston, Baritone, orch. accomp.
Where the Morning Glories Grow {(Whiting-
Kahn- Eﬁan) ...Southern Male Trio, orch. accomp.
Hail! Hai The Gang’s All Here (Morse),
Homestead Male QFartet unactcmp
the Country’s Saving Fuel (McCar-
...... orrest Orr, Baritone, orch. accomp.
My L.ttle Ramblmgr Rose (Freeman),
Courtney and Turner, Male Duet
Sorter Miss You (Smith),
Russell Page, Baritone, orch.
Tom, Dick, Harry and Jack (Ager),
23 ﬁe Howell, Tenor, orch. accomp.
Give Me Back the Right to Love You (Glatt),
Southern Male Trio, orch. accomp.
I'm Sorry I Made You Cry (Clesi),
liver Whitney, Tenor, orch. accomp.
Homeward Bound (Meyer),
ed Pembroke Baritone, orch. accomp.
I'm Going to_ Follow the Boys (Monaco),
harles Jackson, Baritone, orch. accomp.
In the Land of Wedding Bells (Meyer). Duet,
Campbell and Burr, orch. accomp.
Are You From Heaven? (Friedland),
homas Carroll, Tcnor, orch.
In Berry Pickin’ Time (Wenncl\),
oward Stanton. Baritone, orch.
For the Two of Us (Leslie-Ruby),
Courtney and Turner, Male Duet, orch.
Sweet Little Buttercuf’ (Paley),
e

erless Quartet, orch.
Mandy Lou (Cook),
Harry La Blanc, Tenor, orch.
He’s Always Han, mg Around (Slssle Blake),
e, Tenor, orch.
Good N:ght Angelme (Blake Sissle),
Walter Hale. Tenor, orch. accomp.
When the Boys From Dixie Eat the Melon on
the Rhine (Breuer),
Southern Male %uarlet. orch. accomp.
Liberty Bell (Mohr).Peerless Quartet, orch. accomp.
Chimes of Normandy (Wells)
Blanche Dauglas, Contralto orch. accomp.
That’s What Ireland Means to Me (Hane )
White, Tenor, orch accomp.
Little Alabama Coon ()étarr)
Wilbert McWatters. Tenor, orch. accomp.
NCE RECORDS

Winter Garden

l\eep Cool,

orch. accomp.

accomp.

accomp.
accomp.
accomp.
accomp.
accomp.

accomp.

S Me Love’s Lullab (Morse S:lesm) Intro.:
ove, Here Is My T-Ieart ” Medley Waltz,

eraphone Dance Orchestra

Leave It to Jane (\Vodehouse Kern). Intro.:

“The Crickets Are Calling,” Medley Fox-trot,
peraphone Band

We're Going Over (Lange) Intro.: here’ll

Be a Hot grxme in the U. S. A,” Medley One-
............................ Operaphone Band

Operaphone Band

The Darktown Strutters Ball (Brooks). Fox-
........................... Operaphone Band

I m Commg Back to You, Poor Butterfly (Don-

nelly-Golden-Hubbell). Intro : “Gee! What a

Wonderful Mate You'll Be,” Medley Fox-trot,
Operaphone Band

Smile and Show Your Dimple (Bcrlm Ruby).

nlro .+ “The Dixie Volunteers Medley Fox-
..................... Operaphone Dance Band

1. ong Bc(y (Herschell- Walker) One-step,

Operaphone Band

The Wild, Wild Womcn (Piantadosi-Pierce-
Glogau). Intro.: “Look Me Up When You're
in Dixie,” Mcdlyy Fox-trot. ... ..Operaphone Band
My Dough Boy (Frey). One:step,

Puliski, Accordion Solo orch. accomp.
Goulash (Egan),
Puliski, Accordion Solo, Fox-trot, orch. accomp.
Here Comes America_(Piantadosi-Glogau). Intro.:
“Send Me Away With a Smile,”” Medley One-
tep. ...Bros. Delenti. Accordlon Duet
My Sweetie (Snyder-Louls Young). Intro.: “Meet
Me at the Station, Dear,” Medley Fox-trot,
Bros. Delenti, Accordion Duet
Hiram’s Huskin’ Bee (Sweatman-Bonnell-Daly).
Intro.: (1) “Down Home Rag,” (2) “Turkey

413

-

4132

4134

4136

4137

3105

3o

311

6130

6129

6122

7115

7121
7119

7367

7374

7381

7380

7378

7379

7375

7377

7384

7376

7383

7382

In the Straw,”
teristic Medley)

The Story Book B
trot

(3) “Chicken Reel” (Charac-
.Bros. Delenti, Accordion Duct
(Montgomery Perry). Fox-

[¢] eraphone Dance Band

Calicoco (Frey). cogpcg raph Band
The Tlckﬁ 'Foe (Hirsch), (EJomIJ Tp.w
Intro.: “If You Look in Her Eyes,” iledfey
hio’Mt()ortlllght Wal, 0 eraphgne Bang
a
A Baby's Prayer at Twnllght (J ESo3 onepBan
Opera hone Band

Oh! Lady, Lady. Intro.: “You Found Me an
1 Found You,” “When the Ship Comes In,”
Medley FOXATOt. e cuveennrsnssns Operaphone Band

W hen_ the Saxophone Is Playing (Hirsch), from

“The Grassv 1dow ” llsvledl,ySFox -trot,
Eps, Banjo, Saxophone and Piano

Love Me at Tw:lxght (Grant). Foxptrot,

eraph Band
When You Come Back (Frey). Ongst:g, et

eraphone Band
Dance With Me (Pollock-Wolf-] lescl’ Intro.:
“Just You and Me,” from “The Géass Widow,” 4
eraphone Ban
HAWAIIAN RECORDS e
Black Label
My Lonely Lola Lo (Sc;lman%, m
terling Trio, Hawaiian accom
He Lei Kaiulani (Hawaiian_Medley), I
uise and Ferera, Hawaiian Guitars
Ninijso (K:hma)r,- 4
ouise an Ferera Hawaiian Guitars
Aloha Land (Herzer). z,” ’
Louise and Ferera, Ha\vanan Guitars with Ukulele
One, Two, Three, Four (Alau),
Louise and Ferera, Hawaiian Guitars with Smgmg
Missouri \ValrzL Intro.: ‘(;Hfr‘s}' a-Bye My Baby,
ise an erera Hawauan Guxtars
STANDARD VOCAL RECOR
Blue Label—Price 75 cents
Loch Lumond (Old Scotch Air),
larjie Dow, Seprano, orcb. accomp.
John Anderson, My Jo (Burns-Hopekirk),

e Hall, Contralte, orch. accom
Love’s Old Sweet Song % L~

Moll
ola Hayman, Contra! to, Hawaiian accom;
Absence Makes the Heart Grow Fonder (Dillea), =

arry Horne, Tenor, orch. accomp.
In the Sweet B e and Bye (Webster),
mestead Male Quartet,
Still, Still With Thee (Garns
t Malfe Quartet, unaccomp.
INSTRUMENTAL
Red Label
Joffre March (Savino)............

<
=}
5
®
@
&
L3

unaccomp.

peraphone Band

Wisconsin Forward Forever (Sousa). March,
Operaphone Band
leerty Lads’ March (Smith)........ Military Band

Lights Out March (McCoy).......... Military Band
Trudchen (Dutch Doll Dance) (Rich),

eraphone Concert Orchestra
Fireflies “Intermezzo” (S%avmo)

eraphone Conccrt Orchestra

EMERSON PHONOGRAPH Co.

Thirty-five Cent Records
PATRIOTIC AiID POPULAR SONG HITS
If He Can Fight Like He Can Love, Good Night

Germany  (Clarke - Rogers - Meyer)—Patriotic
s0lo, Orch. accomMp......vvveeveeeran Eddie Nelson
When I Come Back to You We'll Have a Yan-
kee-Doodle Wedding (Tracey- Stern)»——Patn-
otic solo, orch, accomp........... Eddie Nelson
Hello Central, Give Me No Man’s Land (Lewis-
Young- Schwartz)—l‘enor solo, orch. accomp,
Robert Rice
Love s Old Sweet Song (Bingbam-. Moll?‘y)—Voca

\Ve re All Going Callin,

gan-Brennan)—Character palrmlxc song, orch.

accom) arry Evans
You Bel merscn)—

Patriotic solo, orch acco ..Harry Evans
Cheer Up Father, Cheer er (Bryan-

of
Daley)—Patriotic solo, orch. accomp.,

A Soldier’s
solo, orch. accomp......oovvuunnn ...Fran
Three Wonderful Letters From (Goodwin-
Macdonald-Hanley)—Tenor solo, orch. accom
e0Tge ordon
Souvthern Medleys—Vocal quartet....Liberty Quartet
\Ve Stopped Them at the Marne. It's to =
With rmany (Lieut. Gitz Rice)—Patriotic
solo, orchilaccompl it . tasseiesl D. (Bud) Bernie
Oui, Oui Marie (\\ee, Wee Marie) (Bryan-
McCarthy-Fisher) — Character  song, orch
ACCOMIP. o o TN - o ORISR o g I Ben Linn
Chimes of Normandy (Bryan- Wells)—Voca] trio,
orch, 2CCOMP. e sooeaaceaiions. oo xcelsior Trio
Loch Lomond. By Yon Bonme Banks (Tenor
solo, orch. accomp.......c.oocuuunen George Gordon
I May Stay Away a Little Longer (Brown-A.
Von Tilzer)—Baritone solo, orch. accomp.,
Harry Evans
The Makin’s of the U. S. A. (Bryan-H. Von
Tilzer)—Patriotic solo, orch. accomp.,

Eddie Nelson
L ATEST DANCE HITS
There’s a Lump of Sugar Down in Dixie (Gum-
ble-McCabe)—~Fox-trot..... Emerson Military Band
Land of the Maple (Muir-Laurendeau)—Cana-
dian March and One-step...Emerson Military Band
Everybody’s Crazy ’Bout the Dog Gone Blues
(Creamer-Layton-Egan)—Medley Fox-trot,
Emerson Military Band
Sorella (L. Gallini)—Spanish March and One-
...................... Emerson Military Band
Harry Fox Trot (Pollack)...Emerson Military Band
World Democracy (Arthur Bergh) —March and
One-step....oovenecaccenss Emerson Military Band
I\lrmanshah (Claypoole- -Eastwood)-—Oriental One-
step—Banjo, Piano and Saw&bone .
an Eps Banta Trio
Ting (Cobb)—Chinese ne-step—
iano and Saxophone.Van Eps Banta Trxo

R (D -Burk ;l‘:lzy CV2IE
osary empsey-Burke)—Tenor
k Woods

Sing Lin,
anjo,

The general sales department of the Colum-
bia Graphophone Co. has announced a cut-out
record list that embodies records issued since
the last cut-out exchange in September, 1917.

The

records that are listed as cut-outs will not

be included in the next catalogs, and are ex-
changeable on the basis of one for one.
George W. Hopkins, general sales manager of

the

Francisco.

Columbia Co., left on June 29 for San
He made several addresses at the

recent annual convention of the Associated
Advertising Clubs of the World.
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THE TALKING MACHINE WORLD

SOME OF THE LEADING JOBBERS OF

TALKING MACHINES

IN AMERICA

1856 WURQ—EER 1916
VICTOR

DISTRIBUTORS
VICTORS EXCLUSIFELY

We make a specialty of getting the order
R out on time—every time.

The Rudolph Wurlitzer Co.
CINCINNATI AND CHICAGO
Two points of supply; order from the nearer

Chas. L. Marshall & Co.

Wholesale Distributors for
Michigan of

THE INSTRUMENT OF QUALITY

onovy

CLEAR AS & BEILL

also representing Sonora Phono-
graph Sales Co. of New York
in State of Ohio

810 Empire Bldg., Detroit, Mich.

Smith, Kline & French Co.

PHILADELPHIA
Wholesale Distributors for

SoNoT;

CLEAR AS A BELL

In PENNSYLVANIA, NEW JERSEY
and DELAWARE

W. J. DYER & BRO. |

NORTHWESTERN DISTRIBUTORS
OF THE

VICTOR

Machines, Records and Supplies

Shipped Promptly to all
Points in the Northwest

TEST IT.

OUR VICTOR @

Record Service

has a reputation for efficiency.
Suppose you try it.

E. F. DROOP & SONS CO.

1300 G. STREET, WASHINGTON, D.C.
231 N. HOWARD STREET, BALTIMORE, MD

Where Dealers May Secure

OLUMBIA

Product

Ready, Full Stocks, and Prompt Deliveries
from Convenient Shipping Ceaters
all over the United States.

Distributors

Atlanta, Ga., Columbia Grapbophone Co., 63 N.
Pryor St.

Jaltimore, Md., Columbia Grapbophone Co., 16
South Howard St,

Boston, Columbla Graphophone Co., 137 Federal

St
Buffale, N. Y., Columbia Graphopbone Co., 737
Main St.

Chicago, Ili,, Columbia Grapbopbone Co., 14 N,
Michigan Ave.

Cincnnatl, 0.. Columbia Grapbophone Co., 117-
119 W. Fourth St,

Cleveland, O., Colnmbla Graphophone Co., 1378
Euclid Ave,

Dallas, Tex., Columbia Graphophone Co. 1011
BEim 8t.

Denver, Colo.,, Columbla Stores Co., 1608 Glen-
arm Place,

Detrolt, Mich., Columbia Graphopbone Co., 401
Woodward Ave.

Indlanapolls, Ind., Columbla Graphophoue Co.,
4 N. Pennsylvania St.

Kansas City, Mo., Columbia Graphopbone Co.,
1027 McGee St.

Los Angeles, Cal,, Colnmbia Graphopbone Co.,

S, Broadway.

Minneapollis, Minn., Columbla Graphophoue Co.,
412-414 Nlcollet Ave.

New Haven, Conn., Columbla Graphopbone Co.,
206 Meadow St.

New Orleans, La., Columbia Grapbophone Co.,
517-526 Caual St,

New York Clty, Columbla Graphophone Co., 55
Warren St.

Omaha, Neb., Schmotler & Mneller Plano Co,

TheElectric Supply & EquipmentCo.

Exclusive Wholesale Distributors for
Southern New England

THE INSTRUNENT OF QUALITY

onov,

CLEAR AS A BZLL

Complete stocks carried in Boston and Hartford

Little Bidg. '103 Allyn St.
BOSTON, MASS. HARTFORD, CONN.

THIS REFERS TO YOU, MR. DEALER .

Every talking machine jobber in this country should be
reprosented In this departmient, no matter what line he
handles or where he Is located. The cost {3 slight and the
advantage §s great. sure to have your card in this de-
partment of The Talklng Machine World each month. It
will pay yau a hig profit on the investment

hilad 1 Pa., Columbla Graphophoue Co.,

210 N. Broad St.

Plttsburgh, Columbia Graphophone Co., 632-640

Duquesne Way.

Portland, Me., Columbla Graphophone Co., 43
Exchange St.

Portiand, Ore.,, Columbia Graphophoue Co,, 429-
431 Washington St.

8alt Lake City, Utah, Colnmbla Stores Co.,
221 South West Temple,

San Francisco, Cal., Colnmbla Graphophone Co.,
130-150 Sutter St.

Seattle, Wash., Columbla Graphophone Co., 511
Westeru Ave.

Spokane, Wash,, Colnmbla
Sprague Ave,

St, Louls, Mo., Columbia Grapbophone Co., 1127
Pine St.

Tampa, Fla, Tampa Hardware Co.

Stores Co., 818

Headquarters for Canada:

Colunibia Graphophone Co., 53-36 Wellington
S8t., West, Taronto, Ont.”

Executive Office
COLUMBIA GRAPHOPHONE CO.
Woolworth Building New York

STANODARD SERVICE

StanparnTackine Macaine Co.
PirrsBURGH

STARR Phonographs
and GENNETT Records

Complete Stock and REAL Service

Crafts-Ftarr

PHONOGRAPH CO.
Factory Distributors
218-220 NORTH SECOND STREET, RICHMOND, VIRGINIA
Write for Dealers’ Proposition

Southern Victor Dealers

Largest Stock VICTROLAS and RECORDS.
Prompt Shipment and Low Freight Retes.

WALTER D. MOSES & CO.

Oldest Music House in Vieginia or North Carolins.
RICHMOND, VA.

OLIV ;
DITSON b SRS, il
COMPANY Creators of “The Fastest Vietor

= rvice.”’ l.el us leU you more
B O S 0 N about our service.

|
|

| ROUNTREE-CHERRY

RICHMOND VIRGINIA
Wholesale Distributors for

CLEAR. AS A BELL

D AV Y-

IN NORTH AND SOUTH CAROLINA

Victor Exclusively
EASTERN TALKING MACHINE CO.

177 Tremont Street, Boston

VICTOR DISTRIBUTORS

Sherman .E@'lay & Go.

San Francisco, Los Angeles, Portland. Seattle, Spokane
PACIFIC COAST DISTRIBUTORS OF
VICTOR PRODUCTS

The PERRY B. WHITSIT CO.

Distributors of

Victrolas and Victor Records
COLUMBUS, OHIO
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he NEW
DISON

Bears the Stamp
of Edison’s Genius

A PRODUCT OF
THE EDISON
LABORATORIES

CALIFORNIA
Los Angcles——Edison Phono,
San E‘ranusw-—EdJson

aphs, Ltd,
'honographs,

COLORADO
Denver—Denver Dry Goods Co.

CONNECTICUT
NcwI Haven—Pardee-Ellenherger Co.,
nc
GEORGIA
Atlanta—Phonographs, Inc.
ILLINOIS
Chicago—The Phonograph Co.

James 1. Lyons. (Amberola only.)
INDIANA
Indianapolis—Kipp Phonograph Co.
IOWA

Des Moines—Harger & Blish.
Sicux City——Harger & Blish.

JOBBERS OF THE NEW EDISON, EDISON RE-CREATIONS,
THE NEW EDISON DIAMOND AMBEROLA AND BLUE AMBEROL RECORDS

LOUISIANA
New Orleans—Diamond Music Co., Inc.
MASSACHUSETTS
Boston—Pardee-Ellenberger Co.
MICHIGAN
Detroit—=Phonograph Co.,
MINNESOTA
Minneapolis—Laurence H. Lucker.
MISSOURI
Kansas City—The Phonograph Co. of
ansas City,
St. Louis—Silverstone Music Co.
MONTANA
Helena—Montana Phonograph Co.
NEBRASKA
Omaha—Shultz Bros.
NEW JERSEY
Paterson—James K. O’Dea (Amberola

only).
¥ NEW YORK
Albany—American Phondgraph Co.

of Detroit.

NewMYorb—The Phonograph Corp of
ttan

Syracuse—Frank E. Bolway&Son, Inc..
W. D. Andrews Co. ,( berola

Euffalo-—z?\’ D. & C. N, Andrews Co.
(Amherola only.)

QHIO
Cincinnati—The Phonograph Co.
Cleveland—The Phonograph Co.

OREGON

Portland—Edison Phonographs, Ltd.

PENNSYLVANIA
Philadelphia—Girard Phonograph_Co.
Pittsburgh—Buehn Phonograph Co.
Williamsport—W. Myers.

RHODE ISLAND
Providen%:——] . Foster Co. (Amherola

only.

TEXAS -
Da’]a— Texas-Oklahoma Phonograph

UTAH
Ogden—Proudfit Sporting Goods Co.

VIRGINIA
Richmond—-The .. B. Haynes Co., Inc.

WISCONSIN

Milwaukee—The Phonograph Co.
Milwaukee. i

CANADA
M‘ongedal—n S. Williams & Sons Co.,

A
St. John—W, H. Thorne & Co., Lid,
Tomll‘l:ﬁ—R S. Williams & Sons Co.,

Vancouver—Kent Piano Co., Ltd.
Winnipeg—R. S. Williams & Sons Co.,

Calxin;'—k. S. Williams & Sons Co.,
td.
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